JANUARY,    1893. 


If  you  . 
have  not 


done  as  much  business  as  you 
consider  you  ought  to  have  done 
in  the  year  1892,  our  advice  to 
you  is  :  -  -  -  - 


Have  you  carried  a  sufficiently  assorted 

stock? 
Have  you  sent  customers  away  without 

getting  what  they  wanted  ? 
Have  you  advertised  ? 
Haye  you  sold  too  cheap  ? 
Have  you  sold  too  dear  ? 
Haye  you  carried  a  full  range  of 

" Health  Brand"  Undervests 


Think  it 


over 


•  •  • 


Leaving  you  to  answer  these 
questions  and  wishing  you  a 
happy  and  prosperous  '93  .  .  , 


The  Montreal 
Silk  Mills  Co. 


MONTREAL 


Dress  Goods  ra&r:  1893 


When  selecting 


Dress  Goods  Stock  do  not  fail  to 


l&  your 

examine  our    ligh  Class  and  exclusive  Novelties  as  well 

Lines 


as    our 


Staple 


N.B.— An  exceptionally  favorable  purchase  enables  us  to  quote  our  well 
known  Numbers  175,  185  and  195  Black  Cashmeres  (blue  black  and  jet)  at 
50,  52^  and  55  cents.  We  will  be  compelled  to  withdraw  these  prices  when 
present  contract  is  used  up. 


There  are  few  retailers  who  do  not  know  these  Standard  Cloths.  If  you 
have  not  handled  them  send  for  sample  pieces.  Apart  from  being  as  a 
fabric  the  best  value  in  the  market  they  are  unequalled  for  beauty  of 
finish  and  color.  — ._ 


GORDON  MACKAY  &  CO.  WEf  Toronto 


THE  BOYD,  BOWER  &  BRUMELL  00.,  LTD. 

3  Wellington  St.  West,  TORONTO. 
IMPORTERS  OF— Fancy  Dry  Goods,  Ribbons,  Laces, 
Smallwares,   Berlin  Wools,   Fingering  Yarns,  Gords, 
Tassels,     Stamped    Linen    Goods,     Novelties  in    Art 
Needle  Work. 
We  are  now  showing  novelties  for  the  Holiday  trade  in  Fancy 
Enameled   Wooden   goods,    Plush    Boxes,   Celluloid  Goods,    Silk 
Head  Rests,    Hand-painted  Silk  Tidies,    Hand-painted  Glass  Bot- 
tles, Baskets,  Japanese  Goods,  etc.     We  are  also  showing  many 
novelties  only  to  be  seen  at  our  warehouse. 

Perforated  Stamping  Patterns— We  show  the  largest  range  in 
the  trade.  We  carry  everything  that  is  required  in  the  Fancy 
Goods  Business. 

Write  for  Prices  and  Samples. 
Letter  Orders  Solicited- -Which  will  receive  prompt  attention. 


BOYD,  BOWER  &  BRUMELL  CO.,  LTD. 


IHEC.TURNBULLGO.Xti 

OF   GALT,   OIMT., 

MANUFACTURERS    OF 

Full-Finished  Lambs  Wool  Underclothing.  La- 
dies' Full-Fashioned  Underwear  in  all-Wool, 
Merino  and  Medium.  Men's  Full-Fashioned 
Underwear  in  all-Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 


SEND   FOR   PRICE    LIST. 


CANADIANS  ! 

MILES  &  CO. 

TAILORS 

Have  removed  from  21  Old  Bond  St.  to 

4SackvilleSt,  London 

Best  Scotch  Tweed 

and  Angola  Suits 

FROM  £3  15s. 


THE  CELEBRATED 

GUINEA  TROUSERS,  Etc, 

STEWART  & 

Mcdonald, 

GLASGOW. 

Toronto  Agency :  30  Wellington  St.  East. 

Special  lines  of  Linens  always  in  stock. 

Close  buyers  would  do  well  to  inspect  our 
samples. 

W.  MOWAT. 


%v 


R.  Parker  &  Co.,  DyerFsjn^( 


ishers. 


ALL  WOOL  AND  UNION  DRESS  GOODS    Dyed   and   Finished,   guaranteeing    no 

shrinkage  in  the   width. 
RIBBONS,  SILK  AND  UNION,  Dyed,    Finished   and   reblocked. 
BRAIDS,  Dyed  and  made  up  in  gross  and  One  dozen  Bunches 
OSTRICH  PLUMES,  Cleaned,  Dyed  and  Curled,  in  the  Best  Styles. 
FINGERING  YARNS,  Berlin  Wools,  Dyed  and  made  up. 


Send    for    Wholesale    Price    List. 


Works  and  Head  Office  : 
787  to  791  Yonge  Street. 


R.  PARKER  4  (0.,  Toronto,  out. 


WOOLLENS  and 


TAILORS'  TRIMMINGS 


JOHN  FISHER,  SON  &  CO., 


K. 


Balmoral  Buildings, 

Montreal, 

Canada. 


Huddersfield, 

England. 


Advertisers  and  Subscribers  may  have  their 
correspondence  addressed  to  the  care  of  any  of 
our  offices  and  they  are  invited  to  use  them  at 
anytime.  At  the  Head  Offioe,  Torouto,  a  place 
is  set  apart  where  they  can  see  all  the  latest 
newspapers  and  the  latest  issue  ot  trade  papers 
from  an  parts  of  the  world,  where  they  can  do 
their  correspondence  or  obtain  any  imormation. 
Parcels  may  also  be  directed  to  the  Head  Office. 


SITUATION  WANTED. 

Position  wanted  by  first-class  Stenogra- 
pher ;  7  years  experience  ;  highest  business 
and  personal  references.  Address,  Miss 
E.,  care  Dry  Goods  Review. 


'^-^r-^^^W^ 


Vol.   III. 


TORONTO,  JANUARY,    189; 


No.    1. 


THE  J.  B.  McLEAN   PUBLISHING  GO., 

LIMITED. 
Trade     Journal     Publishers, 

AND 

Fine   Magazine   Printers, 

10  FRONT  ST.   EAST,  -  -  -  TORONTO. 


J.  B.  McLEAN, 

PRESIDENT. 


HUGH  G.  McLEAN, 

MANAGER. 


SUBSCRIPTION    $2.00. 


BRANCH    OFFICES  : 

146  ST.  JAMES  STREET. 
E.   Desbarats,   Manager. 

ROOM  41,   TIMES  BUILDING. 

Canadian  Government  Offices, 

17    Victoria  St.,  LONDON,  S.W. 
R.  Hargreaves,   Manager. 


MONTREAL, 

NEW  YORK, 
LONDON,  ENG. 


REAPING    TIME. 


IJAiMw 


zw 


REAPING  time  to  the  agriculturist 
means  a  time  of  happy  gathering  in 
of  the  golden  sheaves,  the  product  of 
what  he  had  sown  and  guarded.  The 
past  month  has  been  a  reaping  time 
to  the  great  body  of  retail  dry  goods 
men  throughout  the  broad  Dominion 
of  Canada.  From  all  over  the  ban- 
ner province  of  Ontario  comes  the  report  of  a  strong  holiday 
trade  ;  from  the  provinces  down  by  the  sea  and  that  of  our 
French  Canadian  brethren  the  same  news  has  arrived,  and  from 
Winnipeg  to  Victoria  it  is  the  same  story — a  fair  holiday  trade. 
In  some  sections  the  weather  was  unsuitable  and  trade  slack 
Ined  ;  in  other  sections  it  was  all  that  could  be  desired — cold 
and  clear — and  all  kinds  of  stocks  were  well  broken.  Furs, 
clothing,  heavy  underwear,  dress  tweeds  and  the  long  list  of 
cold-weather  goods  moved  out  fairly. 

But  when  we  come  to  consider  the  holiday  trade  from  a 
purely  holiday  standpoint,  we  find  that  there  is  a  gradual  drift- 
ing of  the  holiday  trade  into  the  hands  of  the  dry  goods  dealers. 
They  are  not,  perhaps,  beating  out  the  boot  and  shoe  dealers, 
nor  the  grocers,  but  they  are  encroaching  fairly  and  squarely  on 
the  trade  previously  held   by    the  jeweller  and  the   fancy  goods 


dealer.  This  is  a  result  of  the  combination  of  two  causes.  In 
the  first  place  the  ordinary  dry  goods  merchant  is  carrying  more 
novelties  in  fancy  goods  than  ever  has  been  known  in  the  his- 
tory of  the  trade  ;  and  these  he  sells  at  closer  margins  than  other 
dealers,  and  thus  secures  the  trade.  Moreover,  people  will  not 
buy  in  two  stores  when  they  can  get  all  they  want  in  one.  This 
is  the  first  reason — a  sort  of  double-barrelled  one — why  the  dry 
goods  stores  are  gaining  a  larger  share  of  the  holiday  trade. 
Another  is  the  fact,  patent  to  all,  that  the  complexion  of  the 
holiday  trade  is  changing.  The  demand  for  useless  toys  and 
trivial  novelties  is  being  replaced  by  useful  presentation  goods, 
such  as  furs,  umbrellas,  handkerchiefs,  ties,  art  goods,  fancy 
handkerchiefs,  linen  novelties,  etc.  This  variation  in  the  de- 
mand carries  the  buying  public  still  further  in  the  direction  of 
the  dry  goods  store.  In  the  towns  it  is  increasing  the  volume 
of  business  done  by  the  latter.  In  the  cities  it  is  helping  the 
growth  of  the  departmental  stores.  Truly  this  is  a  harvest  time 
— a  reaping  time  for  dry  goods  merchants. 

Will  this  be  to  the  advantage  of  the  trade  ?  is  the  next  natu- 
ral question.  We  believe  it  will.  If  they  will  but  take  the 
Shakesperian  advice  concerning  the  tide  in  the  affairs  of  men 
which,  if  taken  at  the  flood,  lead  on  to  brighter  fields  of  con- 
quest, there  may  be  a  happy  time  in  store  for  the  retail  dry  goods 
dealers.  This  change  will  not  revolutionize  matters,  but  it  will 
have  an  elevating  influence  on  the  trade  in  general.  It  will  lead 
out  the  best  men  into  larger  business  transactions  and  to  a  grea- 
ter volume  of  profits  corresponding  to  the  increased  volume  of 
trade.  It  will  stimulate  activity  in  many  ways.  It  will  in  fact 
introduce  the  reaping  time  of  the  trade.  If  it  could  but  be  ac- 
companied by  a  shortening  of  credits  and  a  slight  improvement 
in  some  of  the  methods  of  doing  business  employed  by  the  trade, 
much  more  good  would  be  accomplished.  But  perhaps  we  hope 
for  too  much.  Yet  no  thoughtful  man  can  ever  hope  for  any- 
thing which  will  counterbalance  the  degrading  influence  of  the 
long  credit  system.  It  is  disastrous  in  its  influence  on  the  financ- 
ing of  all  kinds  of  dealers,  and  the  reaping  time  cannot  be  fully 
realized  until  an  improvement  is  brought  about  in  the  dry  goods 
credit  system.  Perhaps  the  new  year  that  has  just  dawned  will 
see  a  change  —  the  long-looked-for  and  much-to-be-desired 
change — and  the  reaping  time  be  fully  and  freely  enjoyed. 

If  the  year  1893  witnesses  the  same  measure  of  advancement 
as  has  obtained  in  1892,  the  dry  goods  trade  will  be  in  a  higher 
sphere  of  prosperity  than  ever  before.  But  it  must  be  remem- 
bered that  the  features  of  business  to-day  are  narrow  margins 
and  a  large  turn-over  of  goods.  The  day  of  high  profits  is  gone  ; 
people  have  become  too  generally  informed  to  be  imposed  on. 
The  postoffice,  the  newspaper  and  the  railroad  train  have  intro- 
duced a  new  era. 
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ENDMENTS    AND     ODDMENTS. 


IT  is  with  a  certain  degree  of  pride  that  we  appear  before  our 
mercantile  audience  in  our  new  gown.  It  is  not  an  indication 
of  good  luck  or  happy  accident.  Our  new  dress  indicates  that 
the  dry  goods  merchants  of  Canada  have  decided  that  The 
Review  contains  information  which  they  cannot  do  without. 
Moreover,  it  indicates  that  we  are  prepared  to  go  on  improving 
this  journal  until  it  stands  at  the  head  of  trade  journalism  in 
Canada,  and  on  a  par  with  the  leading  trade  journals  of  the 
world.  There  is  no  reason  why  this  should  not  be  accomplish- 
ed with  hard  work  on  our  part  and  with  warm  hearted  approval 
from  the  trade.  Trade  journals  are  here  to  stay.  Their  sphere 
is  their  own  creating,  and  one  from  which  no  usurper  can  ever 
oust  them.  They  have  a  place  to-day  in  the  machinery  of  com- 
merce, which  if  they  were  to  vacate,  could  not  be  filled  with  any 
substitute  which  would  cause  this  complicated  machine  to  move 
with  equal  ease  and  rapidity.  We  have  a  high  calling  to  fill,  but 
our  watchword  is  "  Excelsior." 


Though  an  influential  deputation  of  Montreal  merchants  last 
week  waited  on  the  Provincial  Government  again  to  ask  the  re- 
mission of  the  heavy  tax  that  has  been  laid  upon  the  commerce 
of  that  city,  it  is  pretty  certain  they  will  be  granted  no  relief. 
The  deputation  included  the  President  of  the  Board  of  Trade, 
the  president  of  the  Chambre  de  Commerce,  the  president  of 
the  Corn  Exchange,  as  well  as  other  members  of  these  bodies 
and  of  the  committee  appointed  by  a  general  meeting  of  the 
merchants  to  deal  with  this  subject  of  taxation.  The  Provincial 
'Treasurer,  Hon.  Mr.  Hall,  pointed  out  the  necessity  of  meeting 
the  province's  temporary  loan  on  the  16th  July.  A  tax  upon 
real  estate  was  impracticable.  The  tax  on  personal  property 
was  likewise  out  of  the  question.  The  Government  had  at  last  to 
take  to  take  to  a  tax  levied  on  the  rental  value  of  business 
places.  He  showed  that  Montreal  was  paying  less  than  half  of 
the  real  estate  tax,  three-fifths  of  the  license  tax,  and  five-sixths 
of  the  commercial  corporations  tax.  'The  deputation  claimed 
that  the  rental  tax  should  be  collected  from  professional  as  well 
as  business  men.  The  taxes  they  considered  unfairly  distributed, 
and  they  would  rather  pay  two  years'  taxes  in  one  to  tide  the 
Government  through  its  financial  difficulty  than  to  pay  more 
than  their  fair  proportion.  The  premier  promised  that  the 
measure  would  be  amended,  bnt  that  the  present  year's  taxes 
would  have  to  be  paid. 

* 

The  Ontario  Government  has  appointed  a  preliminary  com- 
mission to  "collect  for  the  consideration  of  His  Honor  in 
Council,  and  otherwise  all  such  facts,  obtainable  without  an  oral 
examination  of  witnesses,  as  bear  on  the  several  questions  which 
have  arisen  with  respect  to  direct  taxation  for  municipal  and 
other  purposes,  and  its  incidence,  and  all  present  and  proposed 
exemptions  from  taxation,  including  in  regard  to  all  such  par- 
ticulars a  comparison  of  the  laws  and  practice  of  this  province 
with  the  laws  and  practice  of  Great  Britain,  the  other  provinces 
of  the  Empire,  the  United  States  and  elsewhere."  The  com- 
missioners are  John  R.  Cartwright,  chairman  ;  Hon.  T.  YV. 
Anglin,  and  E.  Saunders,  secretary.  'The  appointment  of  this 
commission  will  be  a  pleasing  thing  to  those  members  of  the 
dry  goods  section  of  the  Board  of  Trade  who  have  labored  long 
and  faithfully  for  it,  and  to  the  tax  reformers  of  this  and  other 


provinces  in  the  nonunion  who  have  been  indefatigable  workers 
for  juster  methods  in  taxation.  'Throughout  Canada  the  men 
who  are  unselfish  enough  to  take  part  of  their  precious  time  to 
study  municipal  and  social  questions,  have,  when  they  turned 
their  minds  to  tin'  question  of  the  defects  in  our  present  system 
of  taxation,  been  apalled  to  discover  the  apathy  which  has  taken 
hold  of  those  who  should  have  tried  to  remove  these  defects. 
'The  thanks  of  the  I  )ry  Goods  Section  of  the  Board  of  'Trade 
and  of  all  broad-minded  merchants  should  be  freely  given  to  Sir 
Oliver  Mowat  and  his  colleagues  for  their  prompt  compliance 
with  a  reasonable  request.  The  information  which  will  be  col- 
lected will  be  invaluable  in  all  future  discussions  concerning 
municipal  and  provincial  systems  of  taxation.  It  is  one  of  the 
most  difficult  problems  with  which  we  have  to  grapple,  and  one 
on  which  a  great  deal  of  our  commercial  prosperity  depends. 


* 
*  * 


"The  dry  goods  men  are  making  a  huge  mistake  in  shipping 
their  spring  goods  to  retailers  before  February  4th,"  remarked 
one  of  the  veterans  in  the  trade  to  the  writer.  He  seemed  to 
think  that  there  was  no  necessity  of  running  the  risk  of  having  a 
merchant  'fail  with  a  fresh  shipment  in  the  storeroom.  There  is 
a  great  deal  of  wisdom  in  his  spoken  thought.  February  fourth 
will  weed  out  a  few  of  the  weak  ones  who  have  stood  former 
tests.  They  have  nearly  all  been  eradicated,  but  nevertheless  a 
few  more  are  likely  to  succumb  to  the  evil  results  of  heavy  buying, 
bad  management  or  the  credit  system,  and  if  a  wholesale  house 
has  shipped  these  men  their  spring  goods,  there  will  be  a  double 
loss,  which  the  wholesalers  can  ill  afford.  Moreover  there  seems 
no  necessity  for  such  early  shipments.  If  the  retailer  opens 
spring  goods  in  February,  he  makes  a  huge  mistake.  People 
see  them,  and  their  taking  freshness  and  attractive  novelty  is  de- 
stroyed when  the  goods  come  to  be  actually  sold  in  March  and 
April. 

But  no  serious  trouble  is  anticipated  this  year,  and  the  risk 
adopted  by  the  wholesalers  may  not  be  as  great  as  it  seemed. 
'The  trade  has  been  very  healthy,  and  indications  seem  to  point 
to  the  fact  that  engagements  will  be  well  met  on  February  fourth. 
Assets  in  general  are  much  lower  than  in  previous  years.  Buy- 
ing from  hand  to  mouth  has  caused  a  very  favorable  effect  on 
the  amount  of  stocks  carried  by  the  retailers,  and  this  has  left 
them  much  less  cramped  for  cash. 


AN     ADVANCE    IN    COTTONS. 

Despite  vague  rumors  that  were  floating  over  the  market, 
and  the  assertions  of  sundry  persons  interested,  cotton  goods 
have  advanced  but  slightly.  As  was  pointed  out  last  month, 
prices  in  Canada  has  reached  a  notch  beyond  which  it  would 
not  be  safe  for  general  prices  to  rise. 

'The  Montreal  Cotton  Co.  advanced  the  prices  of  cantons 
and  linings,  two  lines  which  are  not  made  by  the  Canadian 
Colored  Cotton  Mills  Co.  The  advance  was  considerable,  bur*» 
not  more  than  was  justified  by  the  recent  advance  in  raw  cotton. 
On  the  1  2th,  1).  Morrice,  Sons  c\:  Co.,  agents  for  the  Canadian 
Colored  Cotton  Co.,  in  Montreal  and  Toronto,  advanced  the 
prices  of  six  numbers  of  Bengal  grey  cottons  one-half  cent  per 
yard.  These  are  fine  grey  cottons,  and  if  the  quality  is  pre 
served  the  advance  will  not  be  unjust.  Nevertheless,  some  of 
the  buyers  declare  that  most  of  these  numbers  represent  a  lower 
grade  than  was  the  case  before  the  syndicate  was  formed. 
Others  are  fully  satisfied  with  the  qualities  turned  out.     The  fol- 
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lowing  are  the  numbers   of  Bengal  greys  which    have  advanced, 
and  the  jobbers  prices  : 

No.   45 Old    Price,   s'A New    Price, 

50 "  6      

60 "        &yA 

7° "       iiA 

A.n ••        7i| 

80 "        iH 

It  is  probable  that  there  will  be  other  slight  advances  in  the 
near  future,  but  of  these  nothing  can  be  said. 

With  regard  to  the  complaints  mentioned  above  concerning 
a  deterioration  in  the  quality,  it  is  hard  to  judge  as  to  its  just- 
ness. The  Bengal  greys  now  turned  out  run  fair  weights.  The 
number  45  when  estimated  by  the  pound  is  sold  at  the  mills, 
under  the  advanced  prices  at  about  25 ^fjc.  per  pound.  This 
seems  high  enough  but  not  too  high  when  the  high  price  of  raw- 
cotton  is  considered  and  also  the  fineness  of  the  thread  required 
to  make  these  goods. 

Some  dealers  are  complaining  that  the  company  is  slow  in 
delivery  some  lines  of  colored  cottons  such  as  cottonades,  and 
there  is  no  doubt  that  some  of  the  houses  have  been  put  to  a 
great  deal  of  inconvenience.  But  everything  considered,  there 
seems  to  be  a  feeling  that  the  cotton  trade  is  being  well  managed 
In  1  he  persons  who  control  the  bulk  of  it.  Nevertheless  they 
.lie  being  watched  with  close  attention. 


COTTONS    IN    MONTREAL. 

Cottons  and  their  possibilities  have  been  interesting  the  trade 
exceedingly  during  the  month.  Everyone  has  been  expecting 
further  advances  and  talking  that  way,  but  although  the  tone  of 
values  is  remarkably  strong,  no  change  is  to  note  on  the  position 
noted  last  month.  It  looks  though  from  the  better  orders  that 
are  coming  in  that  buyers  now  realize  that  it  is  useless  to  hold 
back  in  the  expectation  of  better  terms,  manufacturers  reporting 


a  good  demand  for  grey  and  white  cottons.  The  jobbers  report 
a  good  sorting  trade  also  in  prints,  cottonades,  grey  cottons  and 
ginghams.  They  also  anticipate  a  good  business  in  Oxford 
sheetings,  and  there  are  some  handsome  patterns  in  checks  now 
being  received.  An  interesting  feature  in  connection  with  cotton 
goods  also  is  the  fact  that  some  English  lines  can  be  brought  in 
and  laid  down  here  inside  the  limit  on  which  the  domestic  art- 
icles are  sold  since  prices  on  the  latter  have  advanced.  The 
fact,  no  doubt,  will  lead  to  larger  imports  owing  to  this  ;  in  fact, 
we  saw  quite  a  stock  of  them  during  a  tour  around  the  ware- 
houses. 


PROPER    FIXTURES. 

The  expense  attached  to  fitting  up  the  window  with  proper 
fixtures  comes  up  so  often  in  the  discussion  of  store  management 
and  facilities,  that  a  question  or  two  may  be  helpful.  This  sub- 
ject, like  all  others,  must  be  argued  on  its  merits,  which,  of  course, 
boil  down  to  this  :  What,  will  it  accomplish  ? 

What  is  the  difference  between  the  usefulness  of  the  window- 
as  a  general  salesman  and  those  of  the  stock  salesman  ? 

What  salary  are  you  willing  to  pay  the  window  ? 

Every  cent  you  expend  on  the  window  you  can  call  salary, 
and  be  sure  that  the  public  gets  a  service  fully  in  accord  with  said 
salary. 

What  can  be  more  useful  in  assisting  general  results  than  first 
impressions  of  your  store  and  stock  ? 

Is  there  any  difference  between  what  is  gained  by  the  use  of 
proper  fixtures  and  present  results  without  them  ? 

There  is  a  chance  to  use  all  your  experience  to  good  advan- 
tage in  having  fixtures  made. 

The  side  of  street  your  store  is  on,  the  nature  of  your  store, 
the  size  and  shape  of  your  windows,  must  all  be  well  considered 
before  deciding  finally  on  what  to  have  made  for  fixtures.  Don't 
neglect  this  subject,  as  it  is  of  vital  importance. — Economist. 
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THE  DRY  GOODS  SECTION. 

THE  drj  goods  section  of  the  Toronto  Hoard  of  Trade  met 
Mr.  \.  Clarke  Wallace,  comptroller  of  customs,  in  the  city 
on  the  iJth  inst.,  and  in  a  friendly  way  talked  over  with 
him  the  various  difficulties  experienced  by  merchants  in  dealing 
with  the  loeal  customs  authorities.  There  was  a  very  large  at- 
tendance of  members,  perhaps  the  largest  at  any  meeting  since 
the  formation  of  the  section.  Those  present  were  :  Messrs. 
Stapleton  Caldecott,  chairman;  J.  Shortt  McMaster,  Fred.  Wyld, 
P.  H.  Burton,  ( '.  Cockshutt,  T.  Eaton,  R.  II.  Gray,  John  Dry 
nan,  J.  D.  [vey,  A.  A.  Allan.  (',.  1!.  Smith,  M.P.P.,  Thomas 
Dunnet,  ('.  Reid,  A.  Crawford,  H.  ( '.  Dixon,  T.  O.  Anderson, 
Warring  Kennedy,  \V.  Blackley,  John  Dick  and  Mr.  Morgan,  of 
Knox,  Morgan  \  Co.,  Hamilton.  Mr.  Wallace  was  accorded  a 
warm  welcome.  The  chairman  in  referring  to  the  '  recent  ap- 
pointment of  Mr.  Wallace  expressed  the  sentiments  of  all  pre- 
sent when  he  said  that  they  were  pleased  to  he  enabled  to  deal 
in  matters  of  the  kind  to  be  considered  with  a  merchant  who, 
from  his  own  mercantile  experience,  was  able  to  sympathise 
with  and  understand  the  difficulties  that  importers  had  to  con- 
tend with.  Addresses  were  afterwards  delivered  by  Messrs. 
Wyld,  Anderson,  Dunnett,  J.  S.  McMaster,  T.  Eaton,  and  others, 
in  which  a  number  of  matters,  which  it  is  claimed  required  ad- 
justment, were  brought  forward.  One  of  the  most  important 
points  was  that  there  should  be  a  uniform  appraisement,  and 
that  each  article  of  the  same  value  should  pay  the  same  customs 
duty  at  the  different  ports  of  the  Dominion.  Mr.  T.  Eaton  drew 
attention  to  the  case  in  which  he  imported  some  goods,  and  that 
in  his  opinion  belonged  to  a  certain  class,  whilst  the  appraiser 
decided  they  belonged  to  another  class.  Another  complaint 
was  that  duty  was  often  exacted  upon  portfolios  and 
cards  of  samples  because  the  particular  class  of  sample 
had  not  been  enumerated  in  the  customs  list,  al- 
though obviously  the  intention  was  that  the  portfolio  or  sample 
card  should  pass  free  of  duty.  Another  difficulty  mentioned 
was  this  :  A  merchant  might  have  a  small  enclosure  in  a  case 
without  his  being  aware  of  it,  and  because  he  had  failed  to  put 
that  upon  his  declaration  it  would,  upon  discovery,  be  seized,  as 
if  the  merchant  had  been  wilfully  seeking  to  defraud  the  cus- 
toms. A  third  complaint  was  that  the  custom  house  entry  clerks 
upon  becoming  aware  of  the  incorrectness  in  certain  particulars 
of  an  entry  presented  to  the  custom  house,  would  allow  the  mer- 
chant to  put  through  the  entry  and  draw  attention  to  the  mis- 
take only  when  the  entry  had  been  completed,  whereas  by  call- 
ing attention  to  the  mistake  upon  its  discovery  the  merchant 
would  be  in  a  position  to  amend  the  entry,  and  the  necessity  for 
a  seizure  would  be  obviated.  A  number  of  other  instances  of 
what  appeared  to  be  red-tapeism  were  mentioned.  Mr.  Wallace 
said  that  he  had  listened  with  a  great  deal  of  interest  to  the 
various  complaints  made  by  the  merchants,  and  it  would  be  his 
own  fault  if  he  did  not  improve  the  occasion.  Upon  going  back 
to  Ottawa  it  would  be  his  earnest  desire,  while  protecting  the 
revenues  of  the  country,  as  was  his  duty,  to  do  it  with  as  little 
friction  as  possible  with  the  merchants,  whom  he  regarded  in  the 
light  of  partners  from  whom  the  country  derived  the  larger  por- 
tion of  its  revenue.  It  was  his  wish  in  all  his  dealings  with  the 
merchants  of  the  country  to  treat  them  in  a  sympathetic  and  a 
conciliatory  manner,  and  it  would  be  his  endeavor,  so  far  as  lay 
in  his  power,  to  remove  any  difficulties  from  their  path  such  as 
those  which  had  been  enumerated.  In  order  to  keep  himself 
in  touch  with  the  great  trade  interests  of  Toronto,  he  would  fre- 


quently  visit  this  city,  and  would  have  an  office  set  apart  in  the 
custom  house  here  for  the  purpose  of  meeting  such  merchants 
as  choose  to  conn-  and  see  him,  and  any  grievances  which  they 
might  have  would  receive  careful  consideration  at  his  hands. 
He  was  pleased  at  having  had  this  conference,  as  it  had  afforded 
him  much  valuable  information. 


THOSE    CARTAGE   CHARGES. 

Some  time  ago  this  journal  referred  to  the  imposition  of  the 
cartage  tax  by  the  railroad  companies,  and  predicted  that  it  <*»juld 
be  certain  to  create  dissatisfaction  ;  but  that  kicking  was  not 
likely  to  have  any  effect  with  the  railway  people.  This  was 
demonstrated  plainly  at  Montreal  recently,  when  a  deputation  of 
the  Montreal  Board  of  Trade  consisting  of  R.  I..  Gault,  Jas.  Sles- 
sor,  P.  P.  Martin,  waited  on  General  Traffic  Manager  Olds,  of  the 
C.P.R.,  and  General  freight  Agent  Burton  of  the  G.T.R.,  in  re- 
ference to  the  matter.  The  deputation  explained  that  the  re- 
cent separation  of  the  cartage  from  the  freight  in  the  railroad 
accounts  compelled  them  to  pay  cartage  to  their  warehouses 
upon  goods  bought  freight  prepaid  in  the  West,  and  they  asked 
that  the  railroads  should  return  to  the  old  system  under  which 
the  freight  was  included  in  the  one  charge,  and  the  goods  de- 
livered free  at  their  own  doors. 

In  reply  Messrs  Olds  and  Burton  stated  that  freight  rates  had 
been  steadily  declining  for  some  time  back,  while  the  cartage 
rates  were  the  same  as  ever.  Hence  they  were  unable  to  in- 
clude the  cartage  in  the  freight  rates  without  advancing  the  lat- 
ter. This  course  was  impossible  because  the  tariff  sheets  and 
schedules  were  already  printed  and  could  not  be  altered  at  pre- 
sent. 

Under  these  circumstances  therefore  only  one  course  is  open 
to  merchants  purchasing  goods  prepaid  anywhere  that  is  to  pay 
the  freight  and  cartage  themselves  and  charge  back  the  amount 
against  the  invoice.  In  this  way  the  goods  will  be  practically 
delivered  free  at  their  warehouse  doors  as  heretofore.  This  of 
course  is  a  round-about  of  getting  at  the  point,  but  it  is  the 
only  one  available  although  it  will  create  considerable  extra 
trouble. 


For  Sale 


A   well  assorted   stock  of  Ready= 
Hade  Clothing  about  $6000.00  will 
be  sold  ''en  bloc,"     also   a  stock 
of  Hats  and  Caps  about  $2000,00  will   be  sold   to 
gether  or  singly.      Good  reasons  for  selling  out. 
Apply  to  Box  583 

PORT   HOPE,  -         -  Ontario 


THE 


A 


CANADIAN 
OLORED  ,    p' 

OTTON  MILLS  CO.  y*  |$93 


•  • 


GINGHAMS,  ZEYPHYRS,  GRAVENETTES,  BEDFORD 
CORDS,  CHEVIOT  SUITINGS,  FLANNELETTES, 
DRESS  GOODS,  SKIRTINGS,  OXFORDS,  SHIRTINGS, 
COTTONADES,  AWNINCS,  TICKINGS,  ETC.    -    • 


Now  Ready  Large  Range  and 
Better  Styles  than  ever.  See 
Samples  in  Wholesale  Houses 


D.  MORRICE  SONS,  &  GO.  AGENTS 

MONTREAL,  ami  TORONTO 
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WYLD,  GRASETT  <£  DARLING. 

— =  NOVELTIES  == — 

A  fine  range  of  the  latest  styles  and  shapes  in  Men's  Neck- 
wear—  Four-in-hand,  Derbys  and  Knots,  Fine  Umbrellas, 
Waterproofs,  Underwear,  hosiery,  Collars,  Gloves,  Braces, 
etc.,  Silk  Handkerchiefs — Initialed,  etc. 


ORDERS  SOLICITED.  INSPECTION  OF  STOCK  INVITED. 

•WYLD,    GBASETT    &:    ID^A-IRJlIJETGi-. 

*  THE    REIilflBliE    SUSPENDER.  •;• 


This  is  back  view,  showing  method  of 
fastening  webs  without  sewing.  Trimmings 
are  of  strong,  light,  nickel  chain,  with  but- 
ton loops  which  will  not  slip  off,  but  are 
easily  opened  by  pressing  the  balls  together. 


No  Sewing  to  give  out. 
No  pulling  apart  in  the  back. 
No  button  holes  bursting  nor  straps  breaking. 
May  be  adjusted  to  fit  any  shoulders. 
Trimmings  entirely  nickel  and  will  not  rust. 
Button  loop  gives,  and  prevents  pulling  but- 
ton off.  :  :  ; 


G.  N.  VROOM,  Sole  Manufacturer,  ST.  STEPHEN,  N.  B. 


Alexander  and  Anderson 


*0' 


i  the  second  of  this  Month  our  travellers  started  out  on  the  respective 
routes  with  a  magnificent  range  of  New  Spring  Samples  and  so  far 
the  results  have  been  most  gratifying  and  encouraging,  we  would  direct 
special  attention  to  our  Specialties,  viz: — Dress  Goods,  Silks,  Prints,  1  Haines,  Lawns, 
Muslins,  Mantlings,  Hosier),  Gloves,  Parasols,  Laces,  Ribbons,  Frillings,  Etc.,  Etc. 

Our  Staple  Department  is  replete  with  all  the  most  desirable  lines,  which 
we  are  offering  at  close  prices,  we  solicit  orders,  and  our  best  services  are  at  the 
command  of  our  customers.        .......... 


Alexander  and  Anderson 


Bell  Pianos. 


THE  BEST  THAT  CAN  BE  PRODUCED. 

Are  the  choice  of  the  musical  profession  everywhere  for  Full  Rich  Tone,  Substantial 
Construction  and  Elegant  Appearance. 


TORONTO,  ONT, 

yo  King  St.  West. 


Send    for    Catalogue    to    THE 
PIANO  CO.,  Ltd.,  Guelph,  Ont 
BRANCH    WAREROOMS: 

LONDON,  ONT., 

21 1   Dundas  St. 


BELL  ORGAN  AND 


HAMILTON,  ONT 

44  James  St.   North. 
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ADVERTISING     ADVICE. 

A    PLAIN    CHAT. 

YOl"  arc  a  dry  goods  dealer  or  else  you  carry  some  special 
line  ;  now  listen,  while  the  chat  goes  on.  It  will  he 
rather  one-sided,  hut  perhaps  all  the  better  on  that 
account,  because  you  cannot  contradict,  nor  eject  words  which 
would  throw  doubt  on  the  veracity  of  the  chatter.  You  have 
started  out  on  a  new  year,  and  the  only  resolution  you  have 
made  is  that  you  are  going  to  make  more  money  than  you  did 
last  year.  All  right.  Now  you  are  going  to  advertise.  You 
will  make  contracts  with  the  papers  in  your  town  for  so  many 
columns  for  a  year ;  if  you  don't,  but  let  the  amount  of  the  space 
used  be  totalled  up  at  the  end  of  the  year  and  charged  to  you  at 
regular  rates,  it  will  cost  you  much  more  than  by  the  former 
plan.     Tally  one. 

Again,  you  are  going  to  advertise  in  all  the  mediums  which 
reach  the  people  you  wish  to  sell  to.  You  will  advertise  most  in 
the  best  papers  ;  but  still  you  will  not  refuse  to  advertise  in  a 
Conservative  paper  because  you  are  a  Reformer.  That  would 
be  foolish.  Because  the  editor  of  a  paper  or  his  advertising  man 
buys  five  dollars  worth  of  goods  a  month  from  your  store  and 
charges  them,  you  are  not  going  to  give  him  all  your  advertising. 
No,  not  even  if  he  has  a  front  pew  in  the  church  you  attend — 
sometimes.  You  will  spread  your  advertising  through  all  the 
mediums  at  hand  according  to  their  merit.     Tally  another. 

Again,  you  are  going  to  write  advertisements  this  year  ;  you 
are  going  to  write  striking  advertisements  ;  they  will  embody 
features  never  seen  before  in  your  town.  They  will  be  fresh, 
witty,  pointed  and  impressive.  You  will  invent  one  or  two  of 
these  ideas  ;  and  where  will  you  get  the  rest  ?  You  will  steal 
them.  But  of  course  if  you  read  this  page  in  this  journal  care- 
fully once  a  month,  your  conscience  will  be  easier — because  then 
you  will  only  be  the  receiver  of  stolen  goods.  Nevertheless,  if 
you  expect  to  write  advertisements  all  out  of  your  own  head,  and 
do  it  successfully,  then  you  are  a  talented  individual,  and  you 
are  foolish  to  waste  your  time  selling  dry  goods.  There  art- 
higher  spheres  for  you.  But  if  you  are  an  ordinary  individual 
you  will  see  that  you  take  in  once  and  a  while,  and  not  be  giving 
out  all  the  time.  You  must  keep  putting  coal  in  the  stove,  to 
continue  getting  out  heat.     Tally  another. 

Advice  is  cheap,  but  the  chatter's  advice  is  to  go  slow — if 
you  are  swift  ;  to  go  fast — if  you  are  slow.  That  is,  try  to  strike 
a  medium.  Don't  waste  all  your  money — or  your  credit — in 
advertising  ;  but  do  all  you  can  consistent  with  a  good  return. 
Make  advertising  pay  ;  just  as  you  would  any  line  of  goods  you 
sell.  It  must,  can  and  should  be  done.  Create  a  little  hum  of 
your  own ;  and  don't  be  always  travelling  with  somebody  else's 
brass  band.  Be  a  somebody — an  individual.  Be  swift  to  be- 
come energetic.  This  is  a  swift  continent  we  are  living  on,  and 
the  best  advertiser  is — in  mercantile  business — the  man  who  has 
the  largest  rating  with  the  Commercial  Agencies.     Good-day. 

\    GREETING. 

Here  is  a  specimen  of  a  New  Year's  greeting  from  an  Ontario 
merchant.  It  was  set  up  in  a  liberal  space  in  pica  type.  A 
generous  border  of  space  made  it  striking  and  catchy.  If  it  had 
been  set  up  by  an  artistic  printer  he  would  have  added  a  neatly 
turned  rule  or  a  small  ornament ;  but  it  was  set  up  in  a  country 
printing  office.      Yet  it  seemed   a   letter   from    a   straightforward 


and  energetic  business  man,  clothed  in  plain  yet  pithy  language, 

and  as  such  admirable  indeed. 

Deseronto,  Dec.  30,  1892. 
To  ihe  Public: 

Ladies  and  Gentlemen,— Another  year  is  drawing  to  a 
(lose.  We  have  much  to  be  thankful  for — liberal  patronage,  an 
increasing  trade,  etc.  Much  has  been,  much  more  might  have 
been.  Hope  centres  in  what  is  to  be.  We  beg  to  assure  you 
that  during  the  new  year  no  effort  shall  be  wanting  on  our  part 
to  make  it  happy  and  prosperous  in  our  own  walk  of  life,  viz., 
Dry  Goods.  We  intend  to  push  our  business  with  more  energy 
and  vim  than  ever  during  the  new  year. 

Thanking  you  for  the  liberal  patronage  bestowed  on  us  dur- 
ing the  past  six  years,  and  wishing  you  all  a  happy  and  prosperous 
new  year,  we  are, 

Yours  truly, 

Wims  &  Co. 
a  retailer's  opinion. 

A  merchant  writes  to  the  Chicago  Dry  Goods  Reporter  as 
follows  :  The  window  advertisement  is  all  right  for  those  who 
happen  to  pass,  but  the  newspap'er  goes  out  Into  the  city  and  the 
surrounding  county  and  brings  people  to  your  store  who  might 
never  go  within  a  mile  of  it  were  it  not  for  the  paper.  When  I 
began  storekeeping  some  years  ago  I  was  a  firm  believer  In  news- 
paper advertising,  but  had  very  little  money.  The  publisher  of 
a  local  paper  called  on  me  and  I  told  him  I  would  do  some 
business  with  him  in  a  short  time.  I  got  his  rates  and  found 
out  what  different  spaces  would  cost,  and  began  deliberately  to 
set  aside  an  advertising  fund.  As  soon  as  I  could  I  had  a  talk 
with  him  and  said  I  would  take  a  card  of  a  certain  size  and  in  a 
certain  space,  and  I  also  told  him  that  I  must  change  my  card 
every  day.  He  was  inclined  to  demur,  but  I  simply  said  it  was 
that  or  nothing,  because  I  meant  to  have  my  advertisement  pay. 
So  I  secured  a  column  card,  three  inches,  top  of  column  next  to 
reading  matter  for  one  month,  and  that  was  the  smallest  as  well 
as  the  first  advertising  contract  I  ever  made.  I  want  to  say  right 
here  that  cheap  advertising  is  no  good.  It's  shoddy  and  won't 
wear.  Advertise  in  good  papers  and  take  the  trouble  to  have  it 
read  right  and  look  right.  There  is  another  point.  Have  your 
advertisement  set  as  you  want  it.  I  never  pay  for  an  advertise- 
ment that  is  not  set  according  to  orders,  and  of  which  I  have 
not  seen  a  proof.  Just  put  it  in  your  contract  and  you  will  have 
no  trouble.  When  I  write  my  ads,  I  only  put  in  one  or  two 
articles  that  I  want  to  sell,  and  I  try  to  write  them  just  as  if  1 
was  going  into  a  house  and  talk  it.  I  vary  my  style  as  much  as 
I  can,  and  I  always  put  at  the  bottom  in  a  distinct  type  : 
"  'I  Buy  and  Sell  for  Cash  Only.' 
"  I  want  that  understood.  I  tried  various  plans,  but  this  I 
have  finally  adopted." 


WlflDOCU  . 
DRESSING 


FOR   DRY   GOOr. 


Your  Name  and 
0*       Address  on  a 
-•    Postal    and    I'll 
do  the  rest 


.  HARRV  HARMAN  . 


window  oressinc 
supplies    -    - 


Room   1204 
The    Teni 


2L  (HICACO,  ll 


FREE  sample  of  New  Show  Window  Cleaner  on  application 
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window  dressing. 

tailors'  windows. 

IT  is  disgusting  to  notice  the  dust  which  gathers  in  the  win- 
dows of  many  tailoring  establishments.  The  trade  possesees 
many  slovenly  members  and  these  can  be  readily  selected  by 
a  glance  at  their  store  windows.  Occasionally  they  make  an  ef- 
fort and  broom  down  the  cobwebs  ;  order  the.  spiders  to  get  a 
hustle  on  ;  and  make  the  windows  glitter  like  the  windows  of 
heaven  on  one  of  these  bright  starry  nights.  But  only  the  best 
li us  make  a  regular  thing  of  window-dressing.  When  spas- 
modic it  is  almost  useless,  because,  like  advertising,  it  must  be 
regular  and  continuous,  otherwise  regular  customers  will  not  be 
gained  to  any  great  extent. 

A  tailor  has  no  very  showy  goods,  nor  can  he  manufacture 
any  complicated  design  from  his  goods.  He  can,  of  course 
make  the  attractive  displays,  say,  of  Santa  Claus  at  Christmas 
time,  or  a  toboggan  slide  with  a  few  dolls  on  small  toboggans, 
and  a  sign  "  Down  go  our  Prices,"  or  such  similar  displays. 
But  these  do  not  show  goods  of  particular  kinds.  For  this  pur- 
pose the  dealer  must  use  only  his  latest  goods.  For  instance  : 
when  friezes  began  to  take  for  overcoatings  with  the  great  mass 
of  men,  the  tailor  who  made  extensive  displays  of  friezes 
gathered  in  most  orders.  When  brown  tweeds  took  an  extra 
spurt  for  winter  suitings,  the  hustling  tailor  displayed  his  browns, 
terra  cottas,  and  similar  shades  in  great  variety.  When  cheviots 
were  leading,  he  displayed  the  finest  range  of  cheviots  to  be 
seen  around. 

The  favorite  way  to  display  tweeds  is  to  set  the  piece  on 
end,  supported  in  some  hidden  way,  with  the  outer  folds  thrown 
over  the  roll  in  some  way  which  will  display  the  pattern  to 
advantage.  A  small  window  would  require,  say,  a  dozen  of 
these  pieces  stood  at  an  angle  of  1 20  degrees  with  the  window 
and  sloping  back  from  the  window  glass,  if  the  floor  of  the  win- 
dow is  low.  These  pieces  must  not  be  crowded  ;  and  must  be 
well  combined  as  to  colors.  If  all  the  pieces  shown  comprise 
one  range,  then  one  placard  only  should  be  used,  which  should 
have  a  phrase  of  explanation,  and  the  price.  If  the  dozen 
pieces  are  all  at  one  price,  a  placard  with,  "  Choice  of  these 
Suitings  for  $22,"  or,  "Our  Range  of  $5  Pantings,"  will  be  suit- 
able if  varied  to  fit  the  goods  in  the  window.  If  a  few  nobby 
pieces  of  different  classes  are  exhibited,  a  small  placard  about 
5  by  7  inches  should  be  used.  The  window  should  disseminate 
information  concerning  your  goods,  and  in  order  to  do  this  suc- 
cessfully it  must  be  continually  varying.  You  would  not  like  to 
read  the  same  edition  of  Grip  or  Puck  or  Judge  every  week  in 
the  year ;  nor  even  for  two  consecutive  weeks.  To  change  a 
window  once  or  twice  a  week  means  considerable  work,  but  it 
is  work  which  pays  ;  and  profitable  work  should  be  pleasure  to 
every  clerk  and  every  employer. 

INTERIOR    DECORATIONS. 

Customers  prefer  to  buy  in  a  store  which  is  neatly  decorated 
in  all  its  departments.  Everything  must  have  its  place,  and  a 
place  must  be  occupied  by  the  proper  article.  Neatly  arranged 
shelves,  counters  and  tables  are  striking  and  easily  appreciated. 
Goods  of  all  kinds  must  be  arranged  systematically  and  kept  ac- 
cording to  this  system.  This  is  easy.  It  requires  a  plan,  and 
an  adherence  to  that  plan.  It  simply  means  a  certain  amount 
of  mechanical  work. 

But  more  than  this  is  required.  When  a  lady  enters  a  store 
to  buy  a  piece  of  dress  goods,  she  has  certain  ideas  as  to  what 
she  would  like,  and  these  are  not  affected  by  piles  of  neatly  rolled 


dress  goods.  Her  choice  is  necessarily  determined  to  a  great 
extent,  by  the  way  these  goods  are  shown  to  her  by  the  clerk,  but 
of  this  it  is  not  the  purpose  of  this  article  to  speak.  Her  choice 
may  also  be  determined  by  the  artistic  display  of  a  certain 
piece  of  dress  goods  standing  on  its  end  and  gracefully  diaped 
in  some  imposing  and  characteristic  manner.  She  cannot  lesist 
the  impression  which  this  makes  on  her.  So  also  the  tasteful 
display  of  a  certain  line  of  handkerchiefs  impresses  her  with  the 
idea  that  she  needs  a  few  of  these  to  add  to  the  grace  of  her 
wardrobe.  True  there  may  be  more  handsome  handkerchiefs  in 
stock  ;  but  these  seem  pretty,  because  shown  in  this  striking  way. 
In  the  centre  of  the  store  she  notices  a  long  pole,  suspended 
from  the  ceiling  by  two  lengths  of  course  knotted  cord, 
and  upon  it  hangs  in  straight  folds  a  plain  gray  shawl, 
a  few  pairs  of  hose,  and  an  open  silk  handkerchief.  A 
mere  glance  is  enough  to  catch  all  the  beatuy  in  thai 
display.  But  perhaps  instead  of  this  she  finds  suspended 
from  one  point  in  the  ceiling  several  lengths  of  light  colored  silk 
goods  tastefully  combined,  with  due  regard  to  the  juxtaposition 
of  colors,  and  falls  on  the  top  of  a  pile  of  prints  in  graceful  folds. 
This  is  a  simple  decoration  but  it  demands  more  than  passing 
attention.  The  colorings  must  be  admired,  and  the  quality  and 
price  inspected.  No  sale  perhaps,  but  a  good  impression  is  the 
result.  On  the  hosiery  counter  she  finds  a  huge  mound  of  hos 
iery,  built  up  into  an  imposing  and  substantial  pile.  Here  and 
there,  all  over  this  somewhat  pyramidial  pile  are  loose  pairs  of 
hose  inviting  inspection,  while  a  neatly  printed  card  adds  to  her 
stock  of  information.  When  she  reaches  the  mantle  tables,  all 
are  piled  up  neatly,  wrong  side  out,  and  nothing  catches  her 
eyes  until  at  the  end  she  discovers  a  half  a  dozen  dummies  each 
covered  by  a  sample  of  the  latest  styles  in  mantles.  A  neat  light 
colored  silk  neck  kerchief  neatly  folded  around  the  neck  of  the 
dummy  brings  out  in  strong  relief  the  darker  color  and  warm, 
comfortable  and  nobby  appearance  of  the  jacket  or  mantle.  Pas- 
sing on  she  walks  under  an  archway  stretching  from  counter  to 
counter.  It  is  covered  with  goods  different  from  those  she  saw 
thare  when  last  she  visited  the  store.  She  must  needs  stop  to 
see  if  anything  there  catches  her  eye,  and  if  the  prominent  price 
tickets  tell  of  any  bargains.  Then  she  conies  to  a  ^curtain  dis- 
play. Several  pairs  of  curtains  are  suspended  from  the  ceiling 
or  beautiful  poles  and  caught  up  artistically  in  a  way  which 
arouses  her  feminine  envy.  She  has  seen  new  ways  of  display 
ing  old  goods,  and  she  has  had  strong  impressions  concerning 
the  newest  goods  and  some  of  the  merchant's  bargains.  She 
does  not  recognize  that  the  clerks  have  been  exercising  their  in- 
genuity in  displaying  goods  in  striking  novel  and  uncommon 
ways.  She  simply  knows  she  was  pleased  and  is  satisfied  that 
everything  is  not  the  same  as  it  was  last  month.     Will  it  pay? 

DESCRIPTION  OF  A  RIBBON   WINDOW. 

The  size  of  window  is  6x8  feet  and  3  feet  deep  ;  the  back- 
ground and  floor  are  of  black  goods.  1  put  two  short  curtain 
poles  from  the  two  front  corners  of  the  glass,  meeting  at  the 
back  ;  then  I  hung  the  ribbon  over  the  poles  commencing  at  the 
front  next  the  glass,  the  first  roll  of  ribbon  coming  down  to  the 
floor;  the  next  was  about  the  size  of  a  bolt  of  ribbon  shorter, 
and  so  on,  each  succeeding  one  shorter  untill  the  back  of  the 
window  was  reached.  I  made  the  other  side  just  like  the  first, 
forming  a  kind  of  wide  V  ;  the  ribbon  was  left  on  the  bolts  and 
on  the  paper,  as  the  diagram  shows,  the  end  of  ribbon  being  pin- 
ned around  the  bottom  of  the  bolt  of  ribbon  ;  when  that  was 
complete  I  made  a  rough  frame  of  wood,  representing  a  harp, 
and  covered  it  with  cream  cheese  cloth,  making  the  strings  out 
of  ribbon  ;  then  I  borrowed  some  artificial  flowers  from  a  milli- 
nery store  and  twined  them  around  the  frame  of  the  harp.  That 
completed  the  window;  I  received  several  complimentary  noticts 
from  the  newspapers. — Chronicle. 
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A  Thing  of  Beauty 
and  a  Joy  Forever  .  .  . 


ILL  be  the  Spring  Number  of 
The  Dry  Goods  Review  for 
1893.  Every  dealer  in  Dry 
Goods,  Clothing,  Hats  and 
Caps,  and  Millinery  in  Canada 
will  receive  a  copy,  and  no  doubt  read  it,  as  it  will  contain  matter 
of  great  interest  and  value  to  the  retail  dealer  found  no  where 
else  outside  of  Webster. 

Do  you  want  to  sell  spring  goods,  or  any  other  kind 
of  goods  ?  Then  advertise  them  in  The  Review  !  Retail  buyers 
are  often  busy  when  your  travellers  call,  and  have  no  time  to  view 
samples.  With  The  Review  it  is  different.  Our  subscribers  read 
it  at  a  time  when  its  contents  can  be  properly  digested,  and  at 
a  time  when  they  usually  decide  on  what  lines  to  buy,  and  from 
whom.  You  never  hesitate  to  invest  money  in  business  and  take 
big  chances.  You  take  no  chances  by  advertising  in  The  Dry 
Goods  Review.  As  a  proof  of  this,  look  at  our  ever  increasing 
advertising  pages.      Don't  take  our  word  for  it,  see  for  yourself. 

This  Spring  Number  will  be  issued  about  the  middle  of 
February.  Do  not  miss  it  !  Put  the  date  down  in  the  tablets 
of  your  memory,  and  have  copy  in  plenty  of  time  to  secure  good 
position. 
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THE  MILLINERY   TRADE. 

SPRING    CHIRPINGS. 

WIN  YVAi  millinery  is  nearly  all  made,  and  in  the  process  of 
being  destroyed  by  its  fair  wearers.  All  thoughts  are 
turned  towards  spring.  Speculation  is  rite,  but  that  is 
about  the  Mini  and  substance  of  the  present  knowledge  as  to 
fashions.  Stocks  are  beginning  to  arrive  at  the  Toronto  millin- 
ery houses,  hut  these  are  no  criterion  of  what  the  public  will  buy 
most. 

Small  capotes  will  still  be  worn  to  a  great  extent.  Velvet 
trimmed  hats  will  hold  favor  with  a  great  part  of  the  rural  and 
cheaper  trade:    perhaps  to  some  extent    with    the   better    trade. 


FIG.  I. 
Crowns  will  be  small  and  either  very  low  or  tapering.  Brims 
will  be  medium;  narrow  brims  being  less  in  favor  than  wide. 
There  is  a  tendency  in  shapes  to  a  turning  up  of  the  back  of  the 
brim  in  a  wavy  manner,  which  relieves  the  plainess  of  the  shape. 
Straws  are  going  to  be  of  many  varieties  of  fancy  plaited  designs, 
with  medium  brims  and  almost  crownless,  or  with  a  fancy  built 
crown.  Black  will  be  a  strong  favorite  in  the  colors  of  straws  ; 
but  there  will  also  be  a  variety  of  gaily  colored  summer  straws. 
Chips  promise  to  run  strong  during  the  coming  season. 

Still  all  this  is  merely  speculative;  although  it  is  not  guess 
work  by  any  means.  It  cannot  be  said  what  will  be  the  favorites 
in  any  class  of  hats,  but  there  is  no  doubt  that  fancy  and  fashion 
wilkstrike  somewhat  along  the  lines  here  laid  down. 

SPRING    RIHHONS. 

The  Toronto  millinery   houses  have   begun   to  receive  ship- 


ments of  their  spring  ribbons,  and  piles  of  boxes  containing 
fresh-looking  ribbons  of  all  widths  and  hues  are  in  stock,  though 
not  yet  displayed.  By  the  end  of  the  month  nearly  all  the  ship- 
ments  will  be  in  and  a  large  quantity  of  the  goods  reshipped. 

I. asf  year's  favorites  will  still  maintain  their  places  in  most 
cases.  Failles,  Faille  Francais,  and  double  satins  will  keep  the 
lead  along  with  plain  satins  and  velvets.  The  Ottoman  has  again 
come  to  the  front,  and  is  being  lavishly  displayed  in  plains  and 
fancies.  It  is  some  years  since  this  ribbon  was  popular,  but 
fashion;  like  the  ostrich,  travels  in  circles,  and  milliners  will 
again  gush  over  on  the  merits  of  this  heavy  corded  ribbon. 
Broche  ribbons,  which  are  much  like  the  old  pompadour  rib- 
bons, promise  to  be  a  new  feature  for  the  coming  season.  Their 
fancy  patterns  and  corded  edges  will  no  doubt  be  much  appre- 
ciated. Tinsel  mixes  will  also  run  strong.  A  great  man}' 
thought  that  tinsels  of  all  kinds,  both  in  ribbons  and  dress  trim 
mings,  would  be  forgotten  this  year,  but  the  very  contrary  is  in- 
dicated at  present.  In  fancy  patterns,  figures  seem  more  preva- 
lent than  stripes.  A  few  plaids,  polka  dots  and  nondescripts 
an-  shown. 

The  advance  in  price  of  silk  has  of  course  made  the  prices 
of  ribbons  about  ten  per  cent,  higher  than  previously.  Blacks 
especially  are  much  higher. than  last   season.     The  advance  will 


FIG.    2. 


FIG.    3.  W 

fall  more  heavily  on  the  jobber  than  on  the  retailers  or  con- 
sumer. There  is  no  doubt  that  the  quantity  of  ribbons  con- 
sumed in  this  country  is  steadily  increasing,  and  the  spring  trade 
will  be  slightly  heavier  than  that  of  previous  seasons. 

IN   MONTREAL. 

The  millinery  houses  present  bare  shelves  at  the  moment, 
and  nothing  very  interesting  is  to  be  written  of  it  until  the  first 
week  of  February,  for  there  is  nothing  to  look  at  in  the  ware- 
houses. 

It  is  understood  that  some  changes  will  take  place  in  a  lead 
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ing   millinery  firm  here  shortly,  that  of  Caverhill,   Kissock   and 
Binmore. 

Ribbons  and  silks  are  firm  at  an  advance  of  15  to  20  per 
cent,  and  quite  a  lot  of  new  importations  are  near  at  hand  and 
will  be  offering  shortly. 


TORONTO   MILLINERY  HOUSES. 

S.  F.  McKinnon  &  Co.,  have  issued  their  Spring  circular, 
washing  their  customers  a  happy  and  prosperous  New  Year,  and 
giving  a  few  general  pointers  as  to  spring  fancies  and  follies 
They  have  three  foreign  buye's  at  work,  and  expect,  that  these 
three  persons  will  secure  everything  suitable  for  the  coming 
season  of  the  Canadian  millinery  trade.  In  their  straw  hat  de- 
partment they  carry  over  250  samples,  the  description  of  which 
is  postponed.  In  ornaments  of  all  kinds,  they  have  an  especially 
large  range,  among  which  flowers  predominate.  In  silks,  ribbons 
and  novelties,  they  carry  the  latest  importations,  and  a  well 
chosen  range.  This  house  carries  an  enormous  stock,  and  em- 
ploy one  of  the  largest  and  most  efficient  staffs  to  be  found  in 
Canada. 

W.  Munns,  representing  James  Ellis  &  Son,  manufacturers 
and  importers  of  straw  and  felt  goods,  London,  Eng.,  who  has 
an  office  at  78  Bay  St.,  is  showing  an  extensive  line  of  straw- 
goods,  and  expects  shortly  a  large  line  of  felt  goods  for  the  fall 
trade.  All  buyers  who  deal  in  these  classes  of  goods  would  do 
well  to  call  and  examine  the  samples  from  this  famous  firm.  Mr. 
Munns  is  a  genial  and  courteous  gentleman,  and  a  visit  to  his 
office  will  be  both  pleasant  and  profitable. 

A  most  artistic  spring  circular  has  been  issued  by  1).  McColl 
&  Co.,  Toronto  and  Montreal,  and  the  temptation  to  quote  from 
it  is  too  strong  to  be  resisted.  They  say  :  In  mercantile  life,  it 
seems  hard  to  learn  from  experience  of  others,  so  as  to  avoid  the 
sunken  rocks  on  which  many  bright  hopes  have  been  wrecked 
in  their  business  career.  Warnings  and  experiences  often  retold 
have  been  thrown  aside,  and  the  very  course,  over  which  so 
many  have  made  shipwreck,  has  been  taken  with  same  results. 
It  may  be  of  some  interest  and  profit  to  expose  a  few  of  the 
hidden  rocks  fatal  to  so  many  in  their  business  career,  to  avoid 
which  is  to  succeed — and  to  rush  against  which  is  to  fail  ;  viz.  : 
1  st.  Insufficient  capital  in  starting;  2nd.  Overestimating  re- 
quirements (overbuying)  ;  3rd.  Deception  undercover  of  notes 
(renewals)  ;  4th.  Inattention  to  business  ;  5th.  Unthinkingly 
giving  accommodation  paper;  6th.  Insufficient  fire  insurance  on 
stock. 

They  have  made  very  extensive  arrangements  for  the  spring 
trade,  and  their  stock  will  undoubtedly  be  equal  to  the  best  in 
the  market.  They  are  an  old  established  house  and  need  no 
further  recommendation  than  acquaintance. 


DESCRIPTION     OF    MILLINERY    ILLUSTRATIONS. 

Fig.  i  represents  a  frame  covered  smoothly  with  velvet  and 
folds  and  a  torsade  around  the  crown  ;  black  guipure  lace  is  then 
arranged  as  a  frill  over  the  brim,  being  very  full  in  front  and 
made  into  a  large  fan  on  the  left,  with  two  erect  ostrich  tips  be- 
hind it. 

Fig.  2  illustrates  a  coquettish  shape  arranged  in  flutes  in  the 
front,  with  a  narrow  back  and  the  right  side  turned  up  against 
the  crown.     The  velvet  is  set  off  with  loops  of  gold  embroidered 


or  spangled  lace    over  the    top   from    the  back  and  left  side  and 
two  gold-dotted  quills  pointing  toward  the  back. 

Fig.  3  illustrates  a  flaring  shape  that  will  be  worn  off  and  on 
through  all  seasons  by  young  ladies.  It  is  shown  in  violet  felt 
having  a  tiny  piping  of  darker  velvet  on  the  edge  and  a  torsage 
of  velvet  on  the  left  side,  with  a  steel  buckle.  Six  feathers, 
pompons  and  aigrettes,  ornament  the  front  and  right  side  of  the 
hat,  the  feathers  shading  from  violet  to  pale  green  in  the  now- 
reviving  ombre  effects  that  promise  to  be  with  us  in  straws  and 
feathers  during  the  coming  season. 


TOOKE    BROS. 


On  Jan.  5th  the  machinery  of  Tooke  Bros',  new  factory,  63, 
65,  67  and  69  Latour  street,  Montreal,  was  started,  the  occasion 
being  one  of  great  rejoicing  among  the  many  employes.  Im- 
mediately after  the  engine  had  been  started  by  Miss  Mary  Tooke, 
Mr.  B.  Tooke  was  requested  to  meet  the  managers  of  the  differ- 
ent departments  and  all  the  hands  in  the  general  stock  room, 
where  Mr.  McConnell  read  an  address,  and  made  a  presentation 
of  an  office  desk  and  chair  from  the  employes. 

Mr.  Tooke  replied  in  suitable  terms,  thanking  the  employes 
for  their  thoughtfulness  and  generosity.  He  said  he  considered 
the  presentation  one  of  great  value,  not  for  its  intrinsic  worth, 
but  as  an  evidence  of  the  good  feeling  that  has  always  existed 
between  them  and  him.  He  was  also  satisfied  that  to  the  in- 
terest shown  by  the  employes  generally  in  the  advancement  of 
the  firm's  w*ork  was  to  be  attributed  to  a  very  great  extent  the 
high  position  Tooke  Bros,  hold  to-day  in  the  trade. 

The  factory  is  one  of  the  largest  and  most  perfectly  equipped 
shirt  and  collar  factories  in  the  Dominion.  The  flats,  four  in 
number,  in  addition  to  the  basement,  are  85x125  feet,  lighted  on 
three  sides.  The  engine  is  a  100  horse  power  by  Laurie,  the 
boilers,  2  in  number,  70  horse  power,  manufactured  by  W.  C. 
White.  The  building  is  lighted  throughout  by  electricity,  the 
firm  owning  their  own  plant,  supplied  by  the  Royal  Electric 
Company.  This  plant  not  only  lights  the  building,  but  furnishes 
heat  to  nearly  all  their  laundry  irons,  and  will  eventually  to  their 
machinery  when  heat  is  required.  Many  improvements  and 
devices  have  been  introduced,  thereby  rendering  the  cost  of  pro- 
duction as  economical  as  possible,  and  at  the  same  time  regu- 
larity of  finish  to  the  goods  produced. 

The  firm's  celebrated  "iron  frame  linen  "  shirts,  collars  and 
cuffs  are  well  and  favorably  known  from  the  Atlantic  to  the 
Pacific,  and  the  increased  volume  of  business  they  are  doing 
bespeaks  for  Tooke  Bros,  a  still  further  increase  to  their  already 
prosperous  business. 


IMITATIONS    ABROAD. 

The  Amazon  velvet  skirt  facing  is  well  known  in  Canada, 
and  attempts  are  being  made  to  imitate  it.  These  imitations  are 
of  a  lower  quality  and  especially  of  a  narrower  width.  The 
Amazon  facings  are  all  made  \l/\  inches  wide,  and  a  narrower 
width  will  not  answer  the  purpose. 

This  facing  is  now  made  in  four  and  a  half  yard  lengths  for 
bell  skirts,  and  in  reels  of  eighteen  yards  for  dressmakers.  This 
latter  length  is  preferred  by  the  dressmakers  in  Great  Britain, 
and  will  dobtless  be  appreciated  here  as  soon  as  its  advantages 
are  recognized.  Dealers  should  be  careful  to  handle  only  the 
genuine  article. 
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TRADE    CHAT. 

MR.  JOHN  ALLAN  is  an  energetic  hatter  and  furnisher 
in  Montreal.  He  believes  in  a  liberal  use  of  printers' 
ink,  and  has  the  happy  art  of  writing  a  readable  adver- 
tisement. His  holiday  speech  in  the  Daily  Witness  and  the 
Daily  Star  was  an  exceedingly  taking  thing,  and  shows  Mr.  Allan 
to  be  alive  to  the  methods  of  modern  business.  His  place  of 
business  is  on  the  corner  of  Craig  and  Bleury  streets. 

When  three  years  ago  the  Parks  Cotton  Mill,  St.  John,  N.B., 
was  placed  in  liquidation  Judge  Palmer  took  the  mills  under  his 
personal  supervision  and  appointed  a  receiver,  but  actually  took 
personal  management,  buying  raw  cotton  himself  and  selling  the 
goods  by  direction  to  the  receiver.  On  Dec.  28th,  when  the 
Equity  Court  sat,  Hon.  Wm.  Pugsley,  counsel  for  Parks  &  Son 
in  their  suit  with  the  Bank  of  Montreal,  the  chief  creditors,  rose 
and  made  a  statement.  The  company,  he  said,  was  now  in  a 
position  to  pay  off  all  overdue  accounts,  including  that  of  the 
Bank  of  Montreal  and  an  old  claim  of  Miss  Parks  of  $8,000. 
His  statement  of  accounts,  which  the  'firm  was  in  a  position  to 
pay,  included  unsecured  as  well  as  secured  debts,  and  after  the 
accounts  were  all  settled  and  costs  paid,  there  would  be  ample 
working  capital.  The  mills,  he  said,  were  $150,000  better  off 
than  when  the  suit  began,  this  being  the  amount  of  profit  real- 
ized during  the  few  years  when  the  property  was  under  control 
of  the  court. 

Mr.  James  Bonner,  the  well-known  dealer  in  men's  furnish- 
ings, on  Vonge  street,  Toronto,  was  the  victim  of  sharp  practice 
the  other  day.  It  is  a  rule  with  him  not  to  cash  checks,  but  on 
the  occasion  referred  to  he  did  so  to  oblige  a  young  man  who 
had  made  a  small  purchase,  and  who  professed  to  be  a  clerk  in 
the  bank  with  which  Mr.  Bonner  does  business.  "  I  often  make 
up  your  book,"  he  said.  When  Mr.  Bonner  presented  the  check 
at  the  batik  he  found  that  it  was  worthless,  and  that  the  young 
man  in  question  had  been  discharged  some  weeks  previously. 
It  was  also  learned  that  he  was  not  the  only  victim.  The  per- 
petrator of  the  fraud  cannot  be  found.  Mr.  Bonner  keeps  the 
check  in  his  cash  drawer  as  a  memento  of  the  result  of  a  broken 
rule  and  a  reminder  never  to  do  it  again. 

Fire  was  discovered  in  Learoyd's  dry  goods  store,  Strathroy, 
on  the  nth  inst.  The  flames  made  rapid  headway,  the  entire 
inside  being  totally  destroyed.  By  the  prompt  attention  of  the 
fire  brigade  the  fire  was  confined  to  the  one  building.  Loss, 
$500;  insured  for  $3,500  in  London  and  Lancashire,  Phcenix, 
and  Sun.     Origin  of  fire  a  mystery. 

A  disastrous  fire  was  discovered  on  the  1  ith  inst.  in  the  cel- 
lar of  J.  C.  TurnbulPs  dry  goods  establishment,  Peterboro,  Out. 
The  cellar  was  filled  with  Canadian  cotton  goods  and  tweeds, 
and  the  smoke  was  so  dense  that  the  firemen  had  difficulty  in 
locating  the  fire.  After  a  hard  fight  in  the  bitter  cold  the  bri- 
gade were  successful.  The  damage  will  be  thousands,  as  all  the 
goods  in  the  cellar  will  be  almost  a  total  loss,  while  the  goods 
in  the  main  store  are  badly  damaged  by  smoke  and  water.  The 
loss  is  covered  by  insurance.     Origin  unknown. 

Mr.  E.  B.  Greenshields,  the  president  of  the  Montreal  Board 
of  Trade,  who  was  waited  on  a  few  days  ago  by  an  influential 
deputation  of  that  body  requesting  that   he  should  allow  himself 


to  be  nominated  for  a  second  term,  definitely  stated  that 
he  declined  the  honor.  Mr.  Greenshields,  in  a  letter  to  the  Hon. 
George  A.  Drummond,  thanked  the  deputation  for  the  honor 
they  conferred  upon  him,  and  stated  that  owing  to  the  time  occu- 
pied with  the  duties  which  the  presidency  involves,  he  was 
obliged  to  neglect  other  matters  which  he  had  to  attend  to,  and 
this  year  his  business  required  his  entire  attention.  Mr.  Green- 
shields in  his  letter  also  suggested  that,  as  the  presidency  of  the 
Board  of  Trade  is  the  most  honorable  position  in  the  gift  of  the 
merchants  of  Montreal,  and  considering  the  growth  in  the  mem- 
bership of  late,  the  time  had  come  when  the  presidency  should 
not  be  held  for  more  than  a  year  by  any  one  member,  so  that 
as  many  as  possible  might  share  in  the  honor. 

Hyslop  Caulfield  &  Co.  were  mortgagees  of  the  Ewing  build- 
ing on  Front  street  west  Toronto,  which  was  sold  lately  under  a 
first  mortgage  to  Harvey  &  Van-Norman,  the  present  occupants. 
Hyslop  Caulfield  &  Co.,  who  have  a  $1,500  claim,  are  now  suing 
Harvey  &  Van-Norman  for  ejectment,  and  for  payments  of  the 
$1,500.  There  was  a  long  argument  in  Chambers  recently  on  a 
motion  to  strike  out  the  statement  of  claim.  Judgment  was  re- 
served. 

A  fire  started  in  one  of  the  wood  storehouses  belonging  to  the 
Waterloo  Woollen  Manufacturing  Company  on  the  18th  inst.  As 
no  fire  or  light  was  used  in  the  building,  it  was  in  all  probability 
caused  by  spontaneous  combustion.  The  building  was  only 
slightly  damaged.  The  loss  on  stock  will  be  about  $3,000  ;  cover- 
ed by  insurance. 

Messrs.  J.  &  J.  Lugsdin,  furriers,  101  Yonge-street,  Toronto, 
entertained  their  large  staff  of  hands  on  New  Year's  Eve  to  an 
annual  supper  in  one  of  their  spacious  rooms  above  the  store. 
After  all  had  been  well  supplied  with  good  things  the  covers 
were  removed.  Speeches  and  songs  were  given  by  many  pre- 
sent, and  the  Messrs.  Lugsdin  wishing  all  a  very  happy  new 
year. 

A  very  sudden  death  took  place  at  Hamilton  on  the  5th 
inst.  Mr.  A.  W.  Small  was  being  assisted  down  stairs  by  his 
two  daughters,  when  he  expired  in  their  arms.  He  had  been 
ill  but  a  few  days,  and  it  was  thought  that  his  illness  amounted 
to  nothing  more  than  a  bad  cold.  He  had  been  employed  in 
the  wholesale  house  of  Knox,  Morgan  &  Co.  for  a  great  many 
years.  He  leaves  a  widow,  two  sons,  and  three  daughters.  His 
sons  were  both  away  from  home  at  the  time. 

Messrs.  G  C.  Renfrew  &  Co.,  of  Quebec,  will  make  an  ex- 
hibit of  furs  in  Chicago  equal  to  the  handsome  exhibit  they  had 
in  London  in  1886  on  the  condition  that  the  Government  would 
provide  stuffed  specimens  of  certain  animals  with  which  to  de- 
corate their  proposed  fur  kiosk.  Mr.  Dimock  said  :  "  It  is  the 
the  very  thing  we  want,  and  I  believe  the  Hon.  Mr.  Angers, 
when  he  returns  to  Ottawa,  will  order  the  specimens  asked  for  by 
this  enterprising  firm,  whose  exhibit  par  excellence  was  one  great 
attraction  at  the  Colonial  and  Indian  Exhibition  in  1886. 

A  coal  stove  in  Bernstein's  clothing  house,  Kingston,  fell  re- 
cently and  ignited  the  clothing  of  a  boy.  The  men  on  the 
premises  suppressed  the  blaze.  It  was  fortunate  the  accident 
took  place  while  the  hands  were  at  work. 

Mr.  J.  \V.  Mills,  ot  the  late  firm  of  Mills  &  McDougall,  and 
Mr.  A.  T.  Gait,  son  of  Sir  Alex.  T.  Gait,  have  formed  a  partner- 
ship under  the  firm  name  of  Mills  &  Gait,  to  carry  on  a  whole- 
sale business  in  Canadian  woollens,  Montreal,  a  branch  of  home 
industry  with  the   development  of  which   Mr.   Mills,  the  senior 
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partner,  has  beett  closely  identified  for  thirty  years.  Mr.  Gait 
has  been  for  some  years  in  the  service  of  the  Hank  of  Montreal 
there  and  at  New  York.  The  new  firm's  place  of  business  is  at 
152  McGill  street. 

Now  that  the  great  banquet  is  over  the  members  of  the  To- 
ronto Board  of  Trade  are  beginning  to  talk  of  the  approaching 
elections.  These  will  take  place  on  the  26th  inst,  nominations 
being  made  a  week  earlier.  Many  names  are  canvassed  in  con- 
nection with  the  several  offices,  hut  at  present  no  very  definite 
prophecies  are  ventured  upon  as  to  the  outcome  of  the  balloting. 

Mr.  P.  W.  King,  manager  of  the  Oriental  Traders'  Co.,  limit- 
ed, has  returned  from  a  six  weeks'  business  trip,  during  which  he- 
visited  Montreal,  Toronto,  London,  Hamilton,  Winnipeg,  and 
other  leading  cities.  Mr.  King  reports  business  as  good  in  the 
east,  and  he  succeeded  in  taking  several  orders  for  teas,  silks  and 
other  Oriental  merchandise.  Everywhere  Mr.  King  was  asked 
numerous  questions  about  Vancouver,  and  a  great  deal  of  inter- 
est is  taken  in  the  east  in  the  progress  of  the  Terminal  City.  As 
is  well  known  here  Mr.  King  is  an  ardent  Imperial  Federationist 
and  conversed  on  this  subject  with  several  leading  business  men 
in  the  east,  and  found  that  Imperial  Federation  is  gaining  ground 
there. — Vancouver  News  Advertiser. 

In  our  advertising  colums  will  be  found  information  con- 
cerning the  sale  of  a  large  stock  of  clothing,  hats  and  caps,  at 
Port  Hope,  Out.  This  is  said  to  be  offered  at  prices  which  will 
afford  wide  margins  to  the  purchaser  of  the  whole  stock  or  of 
part  of  it. 

Walter  H.  Hamson,  for  some  years  connected  with  the  man- 
tle department  of  the  dry  goods  house  of  A.  Murrray  &  Co., 
Hamilton,  and  one  of  the  leading  shots  in  the  13th  Batallion, 
cannot  be  found.  About  a  month  or  so  ago  he  resigned  his  po- 
sition and  said  he  was  going  west.  He  mentioned  Detroit  and 
Chicago,  and  said  he  had  secured  a  situation,  but  when  asked 
the  name  of  the  firm  he  always  evaded  the  question.  He  went 
away  from  the  city  and  has  not  since  been  heard  of.  His  wife 
has  made  all  the  enquiries  possible,  but  has  not  been  able  even 
to  discover  which  way  he  went. 

Some  months  ago  D.  W.  Dulmage  opened  out  a  bankrupt 
stock  of  dry  goods  in  Petrolia,  Ont.  Not  long  after  he  was 
brought  before  Mayor  Simmons,  who  ordered  that  he  should 
take  out  a  transient  trader's  license.  Mr.  Dulmage  intrusted  the 
case  to  S.  F.  Griffiths,  who  brought  it  before  Judge  Rose,  To- 
ronto, recently,  and  had  the  conviction  quashed,  with  costs  to 
be  paid  by  the  town.  The  Judge  rested  his  decision  on  the 
simple  ground  that  there  was  no  evidence  given  to  show  the  de- 
fendant's name  was  not  entered  upon  the  roll  for  the  "  then  cur- 
rent year." 

James.  A.  Cantlie  &  Co.,  manufacturer's  agents,  Toronto  and 
Montreal,  have  been  presenting  the  buyers  with  whom  they  came 
in  contact  in  business,  with  a  neat  pocket  diary,  on  the  outside 
cover  of  which  their  name  is  stamped  in  gold. 


THE   LINING    OF   THE  HAT. 

A  deputation  of  hat  manutacturers,  consisting  of  Messrs. 
Robert  Cream,  Toronto;  Guillet,  of  Marieville,  and  Edgar  and 
Agnew,  of  Montreal,  was  introduced  recently  to  the  Hon.  Clarke 
Wallace,  comptroller  of  customs,  by  Hon.  Solicitor-General 
Curran,  and  had  a  conference  as  to  the  interpretation  of  the 
order-in-council  admitting  hat  bindings  free  of  duty.  The 
trouble  is  as  to  what  are  hat  bindings.     For  years    the  trade  has 


been  importing  a  special  sort  of  soft  ribbon  in  lengths  of  about 
25  yards,  and  using  it  in  binding  hats,  the  binding  being  done 
by  a  machine  which  feeds  from  a  web.  A  Customs  appraiser 
has,  however,  discovered,  or  thinks  he  has  discovered,  that  hat 
bindings  ought  to  he  cut  in  lengths  just  long  enough  to  go 
around  a  hat  in  order  to  secure  free  admission  and  that  when 
imported  in  long  lengths  it  is  subject  to  duty.  The  matter  was 
talked  over  very  fully,  Assistant  Commissioner  Walters  and  Ap- 
praiser Jessop  being  present,  and  a  decision  was  promised  at  an 
early  day.  The  deputation  was  particularly  pleased  with  the 
business  like  way  Mr.  Wallace  took  hold  of  the  subject  and  the 
ease  with  which  he  became  thoroughly  conversant  with  it. 


A    NEAT    ADVERTISEMENT. 

Some  leading  dressmakers  and  merchants  who  have  dress- 
making in  connection  with  their  business  have  been  put  on  a 
novel  scheme  of  advertising  by  John  Macdonald  &  Co.  They 
are  handling  a  new  line  of  skirt  waist  beltings  which  are  very  pop 

A.  R.  Kerr  &  Co. 
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ular,  and  they  have  cuts  made  for  their  customers,  two  of  which 
the  Review  is  allowed  to  reproduce.  These  cuts  are  used  to 
print  on  the  back  of  the  belting,  one  impression  on  every  twenty 
seven  inches,  the  amount  allowed  for  each  skirt.  Then  On  the 
inside  of  each  skirt  band  is  placed  a  permanent  and  neat  adver- 
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tisement,  stamped  in  gold.  It  is  much  the  same  in  principle  as 
the  woven  tabs  or  hangers  used  by  the  leading  tailors  or  Other 
garment  makers. 

SOME    NEW    DRUMMERS. 


Mr.  W.  A.  Denton,  who  has  been  in  the  haberdashery  de- 
partment of  John  Macdonald  &  Co.'s  warehouse  for  many  years, 
has  been  entrusted  with  a  line  of  furnishings  and  haberdashery 
from  his  own  department  and  now  travels  in  Northern  Ontario. 

James  Foy,  formerly  in  business  at  Port  Hope,  and  later  at 
Brighton,  takes  the  ground  lately  covered  by  James  Irwin,  for  S. 
F.  McKinnon  &  Co. 

Mr.  Luke,  who  has  been  city  traveller  for  John  Macdonald 
&  Co.'s  woollen  department,  now  represents  the  men's  furnishing 
department  of  that  house  in  Western  Ontario. 

Malcolm  Lamont,  having  disposed  of  his  stock  of  milliner)' 
has  returned  to  the  employment  of  selling  millinery  for  S.  F, 
McKinnon  &  Co.  He  again  takes  the  route  through  Western 
Ontario  from  Toronto  to  Windsor,  and  has  been  warmly  wel- 
comed by  his  old  friends  on  this  route. 

J.  R.  Cox,  formerly  with  Flett,  Lowndes  &  Co.,  now  travels 
east  from  Toronto  for  S.  F.  McKinnon.  Mr.  Alexander,  who 
formerly  had  this  ground,  has  gone  with  Lonsdale,  Reid  &  Co., 
Montreal. 
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BUSINESS    CHANGES. 

ON  I \Klo. 

HOUSEN  &  RITZER,  merchant  tailors,  Windsor,  have 
compromised  and  dissolved  partnership.  Mr.  Ritzer con- 
tinues. 

F.  I.inds.n  and  J.  J.  Smith,  tailors,  Hagersville,  both  suffered 
b)  a  recent  fire  in  that  town. 

Robt.  Weatherill,  dry  goods,  Oil  City,  lias  assigned  to  Alfred 
Robinson. 

Byrnes  &  Co..  millinery,  Campbellford,  have  assigned  to 
Thomas  McAvoy. 

( '.  W.  Brownell,  dry  goods,  Cornwall,  has  assigned  to  I ).  E. 
Mclntyre. 

Best  &  Stone,  merchant  tailors,    Toronto,  are  in  difficulties. 

Matthew  Vise,  merchant  tailor,  Toronto,  has  assigned  to 
Hector  I.amont. 

The  firm  of  Richmond,  Orr  &  Co.,  is  now  Richmond  &  Co., 
Mr.  John  Orr  having  retired. 

McArthur  &  McEwan,  dry  goods,  Cornwall,  are  about  dis- 
solving partnership,  the  former  to  continue. 

Stephen  W.  Giles,  clothing,  Hamilton,  has  assigned  to  Win. 
H.  Lamont. 

Fry  &  Co..  fancy  goods,  Brantford,  have  assigned  to  John 
McClung. 

Robt.  Weatherell,  Oil  City,   has  sold  his  stock  of  dry  goods. 

Reid  &  Co.,  dry  goods,  Belleville,  have  suffered  from  a 
neighboring  lire. 

R.  W.  House,  tailor,  Woodville,  has  sold  out  to  E.  Edwards. 

The  stock  of  Tolton  Bros.,  men's  furnishings,  Stratford,  has 
been  sold. 

QUEBEC. 

Mr.  T.  E.  Martin  has  retired  from  the  firm  of  Fee  &  Martin, 
carpets,  Montreal. 

A.  H.  Eatour,  dry  goods,  Montreal,  sold  to  Alphonse  David. 

A.  Prevost,  dry  goods,  Montreal,  has  sold  out  at  63^  cents 
on  the  dollar  to  a  new  firm,  A.  Ealonde  &:  Co. 

M.  S.  Superior,  clothing,  Montreal,  has  been  asked  to  assign. 

A.  Sasseville,  hatter,  Montreal,  has  been  partly  burnt  out. 
Insured. 

The  Royal  Corset  Co.,  of  Sherbrooke,  have  obtained  a 
charter  of  incorporation,  with  a  capital  of  $20,000. 

J.  P.  Earivel,  hats  and  furs,  has  assigned,  and  the  stock  was 
sold  on  the  5th. 

Harries  &  Co.,  dry  goods,  Montreal,  are  liquidating  and  re- 
tiring from   business. 


Kortosk  &  Co.,  wholesale  hats  and  furs,  Montreal,  are  offer- 
ing to  compromise  at  15  cents  on  the  dollar. 

Blagdon  &  Paradis,  dry  goods,  Montreal,  have  assigned. 
Assets  and  liabilities  both  nominally  about  $9,000. 

M.  Boucher  &  Co.,  hats  and  furs,  Montreal,  have  got  into 
difficulty. 

I).  Hart  iS:  Co.,  hats  and  < :aps,  Montreal,  had  their  stock  on 
Notre  Dame  Srteet  damaged  by  a  recent  fire. 

Mrs.  W.  Villeneuve,  millinery,  Montreal,  has  assigned  to 
Bilodeau  &  Renaud. 

Bedard  &  Lefebvre,  tailors,  St.  Hyacinthe,  have  dissolved. 

E.  P.  Pleau,  hats  and  furs,  Three  Rivers,  has  assigned. 

The  creditors  of  A.    Brahadi,  hat   and  furs,    Montreal,  ha  .  ■ 

,       ,  .  r 

had  a  meeting.  J 

Frederick  Binmore  has  retired  from  the  wholesale  millinery 
firm  of  Caverhill,  Kissock  &  Binmore,  Montreal. 

Francoeur  &  St.  Marie,  hatters  and  furriers,  Montreal,  are 
preparing  statement  of  affairs. 

M.  Jodoin,  dry  goods,  Montreal,  has  assigned. 
Eorge     &  Co.,    hatters,     etc.,    Montreal,    have  dissolved;    A. 
Derouin  retires;  J.  B.    Eorge    continues  under    supervision   of  a 
receiver. 

Samuel  Mills,  hats  and  caps,  Montreal,  is  offering  to  com- 
promise at  50  cents  on  the  dollar. 

Villeneuve,  Ealonde  &  Co.,  dry  goods,  Montreal,  have  as- 
signed. 

,    '%      MARITIME    PROVINCES. 

J.  J.  Simpson,  tailor,  New  Glasgow,  N.  S.  has  assigned. 

W.  J.  Kennedy,  clothing,  Halifax,  N.  S.,  has  sold  out  his  re- 
tail business  to  R.  R.  Kennedy,  and  will  continue  in  the  jobbing 
trade. 

A.  J.  Morrison  has  sold  his  tailoring  business  at  Bridgetown, 
N.  S.,  to  Shaffner  &  Butte. 

J.  B.  McDonald,  dry  goods,  Charlottetown,  P.  E.  E,  has  been 
burnt  out. 

Mrs.  E.  Decker,dry  goods,  Campbellton,  N.B.,  is  out  of  busi- 
ness. 

MANITOBA  AND  THE  W  Est. 

W.  A.  Sprinkling,  merchant  tailor,  Victoria,  B.  C,  has  assig- 
ned to  Chas.  S.  Godson. 

Albert  &  Tredman,  tailors,  Vancouver,  B.  C,  have  dissolved. 

Haley  &  Sutton,  dry  goods,  Vancouver,  B.  C,  have  sold  out. 

W.  J.  Quinn,  tailor,  Vancouver,  B.  C,  is  closing  out  his 
stock. 

J.  B.  Johnson,  clothing,  New  Westminster,  has  assigned  to 
R.  G.  Gordon,  and  the  stock  is  advertised  for  sale. 


THE      SECRET     OF     SUCCESSFUL 
ADVERTISING     DISCOVERED. 

The  following  from  the  Petrolia  Adver- 
tiser is  peculiar,  but  worth  considering. 
The  editor  says:  "The  Xmas  trade  of 
Petrolia  has  been  very  satisfactory  all 
round,  and  more  especially  is  this  so  with 
those  who  have  freely  used  the  columns  of 
the  newspapers  to  advertise  their  wares. 
Several  of  our  most  prominent  advertisers 
have  been  good  enough  to  express  their 
satisfaction  to  us  personally  of  the  good 
results  of  advertising  in  the  Advertiser.  It 
is  very  gratifying  to  us,  more  especially  as 
we  have  been  the  direct  means  of  our  pat- 
rons paying  that  strict  nttention  to  the 
wording  and  the  frequent  changing  of  their 
advertisements,  without  which  attention 
advertising  is  next  to  useless.  Some  mer- 
chants will  decide  to  try  advertising  for  a 
few  months  send  in  a  hastily  written  copy, 
leave  it  standing  an  age  without  change, 
and  then  come  to  the  conclusion  that  ad- 
vertising don't  pay.  Advertisiements  must 
be  attractive,  both  in  manner  and  typo- 
graphical appearance. 


CORRESPONDENCE. 

We  solicit  letters  from  our  readers  on  busi- 
ness topics.  A  practical  merchant's  views  are  al- 
ways of  great  value  to  others  in  the  same  busi- 
ness, and  we  should  be  pleased  to  have  our  paper 
made  the  medium  of  exchanging  such  opinions 
and  experiences. 


"FITS  LIKE  A  GLOVE.' 

THOMSON'S 

ENGLISH    MADE, 
Gove  Fitting.       Long  Waisted.  trade  mai 

CORSETS 

At  Popular  Prices. 

The  Perfection  of  Shape, 

Fitiish  and  Durability. 

APPROVED  by  the 

whole  polite  world. 

SALE   OVER 

ONE     MILLION     PAIRS 

ANNUALLY. 

A 'large  stock  of  these 
GOOD  VALUE  Corsets 
always  on  hand  at 

JOHN  MACDONALD  &  CO'S,  TORONTO. 

MANUFACTURERS : 

W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S 

GLOVE  FITTING,"  and  bears  our  Trade  Mark, 

the  Crown.    No  others  are  genuine. 


ELEVEN    FIRST   MEDALS. 


C.  A.  MARTIN  &CO. 

Designers  and  Manufacturers  of  Electrical  Speci- 
alties, Telephones,  Call  Bells  and  all  other  Elec- 
trical apparatus  and  supplies,  765  Craig  street. 
Montreal. 
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The  Worsted 
and  Braid  (o. 


72 


OF  TORONTO   limited) 


SOLICIT   TRIAL   ORDERS    FOR  ANY  AND 


aa* 


5K 


All  Kinds  of  Boot  and  Shoe  Lace 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Kind  or  Width 


The  above  are  made  in  Cotton,  Wool  (Mohair  or 

Worsted)  or  Silk. 


Send  for  Samples  and  get  Quotations 


The  Worsted  and 
Braid  Co.  (Ltd.) 

TORONTO  JUNCTION 


We  beg  to  inform  the  trade  that 
we  have  now  in  stock  a  complete  line 
of  Fur  and  Wool,  Stiff  and  Soft  hats 
of  the  most  desirable  shapes,  from  the 
following  manufacturers  : 

Lincoln,  Bennett  &  Co., 
Wilkinson  &  Co., 

and  J.  E.  Mills, 

and  that  we  are  in  a  position  to  fill 
orders  for  fall  trade  without  delay. 
The   Fur  department  is  receiving 
7  special  attention,  and  we  invite  an  in- 
spection of  our  samples  on  the  road. 

B.  Levin  &  Co. 

491  and  493  ST.  PAUL  STREET, 

MONTREAL,    P.   Q. 


jORDON  MAGKAY  &  CO 


COR.  FRONT  AND 
BAY  STREETS    .     . 


Departments 


lllllll»llllllll!«lllllllfflllll WIIIIIMIIIIIIIIMIIIIIIIMIIJillll^ 


Staples 
Linens 
Dress  Goods 
Silks 


Velvets 
White  Goods 
Embroideries 
Laces 
Lace  Curtains 


Woollens  | 

Tailors'  Trimmings  | 

Tailors'  Sundries  | 

(Shears  Suqures 
Straight  Edges,  Etc.) 

Mantle  Cloths  § 

Mens'  Furnishings  | 

Hosiery  § 

Gloves  | 

Small  Wares  § 

Haberdashery  j 


lll«l'll!lll»IIIIIIIIIIMIIIIIIMIIIIIIIII«]]|||||||t#Bl 


Gordon,  Mackay   &   Co. 
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MR.    FAMES  IRWIN. 


On  December  third,  Mr.  James  Irwin,  a  well  known  mem- 
berofthe  Commercial  Travellers'  Association,  succumbed  to 
that  fatal  malady,  congestion  of  the  brain.  Deceased,  at  the 
time  of  his  death,  was  in  the  employ  of  S.  F.  McKinnon  &  Co., 
wholesale  millinery  dealers.  He  had  been  on  the  road  for  over 
twenty  years,  and  was  exceedingly  well  known  to  Ontario  dry 
goods  merchants.  He  was  at  one  time  in  the  employ  of  the  old 
McMaster  firm,  and  afterwards  travelled  for  Caldecott,  Burton 
&  Spence.  He  had  been  on  S.  F.  McKinnon  &  Co's  staff  of 
travellers  for  about  six  years,  and  was  considered  one  of  the  best 
salesmen  in  the  house.  His  route  was  through  Northern 
Ontario  to  Owen  Sound,  Barrie,  Collingwood  and  adjacent 
towns.  Among  the  merchants  in  this  district  he  was  exceedingly 
popular;  and  trusted,  and  respected  in  all  kinds  of  dealings.  He 
had  a  place  in  the  affections  of  all  with  whom  he  ever  came  in 
contact,  and  his  death  is  deeply  mourned  by  those  who  knew 
him  best.  He  was  about  forty  eight  years  of  age  at  the  time  of 
his  death. 

WILLIAM   MCAULEV. 

One  of  the  saddest  events  of  the  year  took  place  on  the  22nd 
ult.,  in  the  suicide  of  Mr.  William  McAulay,  wholesale  woolen 
goods  merchant,  of  Hamilton,  Ont.,  and  the  city  has  lost  one  of 
its  most  highly  respected  business  men. 

For  a  long  time  Mr.  McAulay  had  been  in  poor  health.  A 
year  and  a  half  ago  he  went  to  the  Old  Country,  and  while  there 
had  a  very  severe  attack  of  rheumatic  fever.  For  months  it  af- 
fected him,  and  he  has  never  since  been  the  same.  After  re- 
turning he  was  troubled  with  constant  and  intense  pain  in  his 
left  hand,  just  at  the  top  of  the  thumb,  and  this  growing  worse 
rendered  two  or  three  operations  necessary,  and  the  final  cutting 
out  of  the  bone. 

The  intense  and  continued  suffering  wrought  seriously  upon 
his  mind,  and  his  friends  were  always  anxious  on  his  behalf,  he 
having  intimated  that  death  was  preferable  to  such  a  state,  when 
there  was  no  hope  for  ultimate  recovery.  His  friends  saw  that  it 
was  necessary  that  he  should  go  to  more  suitable  climates,  and 
for  some  time  have  been  busy  in  making  arrangements  to  wind 
up  the  business. 

The  day  previous  to  his  death  Mr.  Seneca  Jones  completed 
all  arrangements  for  the  sale  of  the  business  to  Toronto  parties, 
and  the  sale  was  considered  very  satisfactory.  In  a  few  days 
had  he  preserved  his  mental  force,  he  would  have  been  freed  of 
business  cares  and  would  probably  have  gotten  relief  from  his 
physical  infirmities  too. 

Mr.  McAulay  was  52  years  of  age.  He  was  formerly  a 
traveller  for  Messrs.  Knox,  Morgan  &  Co.,  and  afterwards  went 
into  business  in  the  firm  of  McAulay,  Robertson  &  Munro.  A 
little  over  two  years  ago  he  and  Mr.  Pratt  started  the  wholesale 
business,  which  he  has  been  carrying  on  alone  for  over  a  year. 
He  was  energetic  and  ambitious  and  a  much  respected  citizen  of 
the  Mountain  City. 

<;eorge  l.  JACKSON. 

One  of  the  most  popular  young  men  in  the  Toronto  wholesale 
houses  has  passed  away.  Mr.  George  L.  Jackson  was  a  kind,  ob- 
liging and  friendly  young  man  who  had  just  attained  his  majority, 
and  who  no  doubt  looked  forward  to  a  long  merchantile  career 
with  a  laudable  ambition.  He  was  a  salesman  in  the  woollens 
department  of  \V.  R.  Brock  &  Co.,  and  here  he  was  very  popu- 


lar, having  been  in  the  house  for  several  years.  He  died  on  the 
30th  ult.  after  an  illness  of  two  weeks  ;  his  disease  being  typhoid 
fever.  He  was  a  leading  member  of  the  football  team  of  the 
house  ;  played  lacrosse  with  the  "Athletics"  of  this  city  and  was 
interested  in  manly  sport  of  all  kinds.  He  had  a  host  of  friends, 
who  mourn  his  untimely  death. 


THE    MONTREAL.    WATERPROOF    CO. 

Most  of  the  readers  of  The  Dry  Goods  Review  are  familiar 
with  at  least  the  name  of  the  Montreal  Waterproof  Co.,  of  wr  '  ^ 
Mr.  Hermann  S.  Scheyer  is  sole  owner.  This  firm  has  been 
established  in  Canada  for  the  last  twelve  years,  and  last  spring  . 
was  forced,  owing  to  the  large  increase  in  their  business,  to  move 
into  the  extensive  premises  they  now  occupy.  Its  warehouses  ex- 
tend from  street  to  street,  being  Nos.  149  Le  Royer  street,  20 
De  Bresoles  street,  and  39,  41  and  43  St.  Sulpice  street ;  are  five 
stories  high,  and  are  among  the  finest  in  Montreal. 

Besides  importing  extensively  from  European  markets,  furs, 
silks,  furniture  plushes,  glove  leather,  and  other  special  lines, 
they  also  represent  as  sole  agents  several  of  the  largest  and  best 
manufacturers  of  mufflers  and  handkerchiefs,  French  woven  cor- 
sets and  other  specialties.  In  1891,  in  addition  to  his  other 
lines,  he  began  the  manufacture  of  waterproof  garments  for  ladies 
and  gentlemen.  Using  only  the  best  vulcanized  and  odorless 
materials,  proofed  by  well-tried  waterproofers  in  England,  and 
exercising  the  greatest  care  in  the  make  up  of  their  goods,  both 
as  to  style,  finish  and  perfect  fit,  they  succeeded  in  producing  an 
article  fully  equal  to  the  best  imported  English  waterproofs,  in 
which  they  were  not  a  little  helped  by  the  fact  that  their  fore- 
man and  almost  all  those  under  him  in  the  manufacturing  de- 
partment are  old  and  experienced  English  workmen,  trained  in 
the  best  English  factories. 

We  are  glad  to  notice  and  to  chronicle  the  success  of  this 
firm  which  by  its  push  and  energy,  as  well  as  by  its  honest  deal 
ings  with  its  customers,  has  worked  up  for  itself  one  of  the  larg- 
est and  best  businesses  of  its  class  in  the  Dominion.  From  the 
very  start  Mr.  Scheyer  saw  the  necessity  of  periodical  trips  to 
Europe,  and  so  year  after  year  he  visits  the  manufacturing  dis- 
tricts and  also  the  great  fur  markets,  as  Leipsic  and  London, 
thus  keeping  his  business  well  abreast  of  the  times  and  being  in 
a  position  to  share  with  his  customers  the  knowledge  he  thus 
acquired,  and  to  put  them  in  a  better  position  to  meet  and  cope 
with  modern  competition. 

Mr.  Sheyer  is  not  a  native  Canadian,  being  a  Berliner  by 
birth,  but  for  the  last  twelve  years  Canada  has  been  his  home 
and  he  is  a  naturalized  British  subject.  He  is  a  member  of  the 
Montreal  Board  of  Trade,  and  is  a  notable  addition  to  the  list 
of  useful  and  distinguished  citizens  of  Canada  for  which  we  have 
to  thank  old  Germany.  It  is  such  men  as  these  who  by  bring- 
ing into  the  country  their  capital,  as  well  as  their  energies,  help 
in  the  development  of  our  resources  and  in  the  building  up  o 
Canada's  general  prosperity.  We  wish  Mr.  Scheyer  the  contin- 
ued success  which  his  close  attention  to  business  well  deserves, 
and  trust  that  his  next  European  trip,  which  we  understand  he 
is  about  to  start  on,  will  be  a  pleasant  as  well  as  a  successful  one. 


Fire  broke  out  in  Worrell  &  Graham's  tailoring  establish- 
ment, Belleville,  on  the  15th,  caused  by  the  upsetting  of  a  lamp 
The  goods  were  damaged  to  the  extent  of  $400  by  fire  and 
smoke.  The  loss  is  covered  by  insurance  of  $2,000  in  the 
Royal  company. 
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FANCY    GOODS. 

THE  great  trade  in  fancy  goods  during  the  holidays  has 
come  and  gone.  It  was  not  very  different  from  its  prede- 
cessor in  point  of  volume,  but  was  slightly  better  in  regard 
to  profit.  The  wholesalers  nearly  all  report  an  increased  trade 
in  all  lines.  During  the  past  year  the  wholesale  trade  was  much 
affected  by  the  slaughtering  which  was  done  in  regard  to  the 
stock  of  Hickson,  Duncan  &  Co.,  in  Toronto,  and  that  of 
Holland  &  Co.,  in  Montreal.  But  in  spite  of  this,  the  year's 
volume  of  trade  has  been  larger  than  last  year.  The  failures  so 
far  have  been  very  few,  although  a  few  losses  will  be  experienced 
during  the  next  few  months,  as  two  or  three  meetings  of  credit- 
ors have  been  already  called. 

When  the  position  of  the  retail  trade  is  considered  it  will  be 
found  that  the  situation  is  not  .so  favorable  as  in  previous  years. 
This  is  due  in  a  great  measure  to  the  hold  obtained  by  the  dry 
goods  dealers  on  the  fancy  goods  trade.  In  the  city  the  small 
fancy  goods  store  is  a  thing  of  the  past.  The  departmental  stores 
have  cleared  these  out,  and  the  few'that  are  left  will  be  gone  in- 
side of  twelve  months.  In  Toronto  they  are  being  exterminated 
by  the  ruthless  onslaught  of  the  big  dry  goods  stores.  In  Mon- 
treal the  same  state  of  affairs  obtains.  People  now  flock  to  the 
toy  department  or  the  fancy  goods  department  of  the  big  dry 
goods  store,  and  there  secure  a  variety  to  choose  from,  which 
they  could  not  obtain  by  visiting  a  half  dozen  of  smaller  stores. 
Mr.  Harris  Fudger  has  placed  a  stock  of  fancy  goods  in  a  de- 
partmental store  in  Toronto  and  sells  these  there  while  he  does 
a  wholesale  business  at  his  own  warehouse.  He  can  hardly  be 
blamed  in  one  way,  because  he  acted  on  the  maxim,  "  If  I  don't, 
somebody  else  will."  Nevertheless,  it  opens  up  a  huge  possibility. 
If  goods  can  be  sold  retail  in  the  city  departmental  stores  at 
wholesale  prices,  why  can  not  the  same  thing  be  done  in  smaller 
towns?  It  will  perhaps  force  the  wholesale  men  to  establish 
branch  stores  in  the  leading  towns,  and  there  sell  retail  at  whole- 
sale prices.  This  is  not  visionary  ;  it  has  been  in  actual  contem- 
plation. The  middleman's  profit  is  getting  to  be  too  large. 
Some  of  the  retail  fancy  goods  men  are  avoiding  it  by  going  to 
the  big  manufacturing  centres  and  buying  direct.  But  this  can- 
not be  done  to  any  great  extent.  If  the  retail  fancy  goods  deal- 
ers of  this  country  want  to  preserve  the  present  mode  of  doing 
business,  they  must  prevent  the  wholesalers  selling  at  retail. 
Otherwise  a  change  will  gradually  be  made  ;  and  some  day  the 
units  in  the  business  will  wake  up  under  an  avalanche  from 
which  they  cannot  possibly  escape. 

The  past  season  has  witnessed  a  continuation  of  the  demand 
for  cheap  plush  goods,  and  as  far  as  can  be  learned  no  substitute 
has  been  found  for  the  coming  season.  Plush  can  be  secured 
which  will  make  a  neat  and  showy  article  at  a  price  which  can- 
not be  touched  with  any  other  material.  This  year  will  again 
see  a  large  demand  for  cheap  plush  goods.  In  better  goods, 
leather  and  natural  wood  will  be  leaders.  Wood  can  be  made 
'into  so  many  designs  and  patterns  that  it  offers  great  variety  to 
the  buyer,  and  consequently  will  remain  in  favor.  Leather  goods 
come  high,  but  the  better  class  of  customers  demand  them. 
They  will  continue  strong  in  albums,  handkerchief  and  glove 
sets,  companions,  music  rolls,  etc. 

There  is  one  contingency  which  may  affect  the  cheap  plush 
trade.  If  cholera  rages  in  Europe  these  goods  cannot  be  im- 
ported. But  it  is  doubtful  if  this  will  occur  in  such  a  way  as  to 
block  the  trade  entirely.  Still  it  is  a  factor  which  cannot  be 
overlooked. 

Albums  have  had  a  better  trade  this  past   season  than  in  the 


two  former  seasons,  as  photo  holders  were  less  in  favor.  This 
season  will  see  some  pretty  albums  in  combinations  of  natural 
wood  and  plush  or  metal  and  plush.  Some  American  varieties 
shown  this  past  season  hud  a  solid  metal  front  cover  neatly  en- 
graved with  a  floral  or  other  design.  Bright  silver  ornamenta- 
tions will  again  be  prevalent. 

Collar  and  cuff  boxes,  glove  and  handkerchief  boxes  and 
folders,  manicure  sets  will  all  be  good  stock  for  next  season. 
Brush,  comb  and  mirror  sets  are  nearly  run  out,  except  in  the 
more  durable  class  of  goods,  such  as  silver  backed  goods. 

Fancy  novelties,  such  as  match  safes,  pin  holders,  watch  cases, 
and  the  like,  are  not  so  much  in  demand  as  formerly.  They  are 
not  sufficiently  useful  to  catch  the  trade.  An  article  must  be 
useful  as  well  as  ornamental — in  fact,  must  be  personal  rather 
than  general  in  order  to  retain  a  place  in  the  tastes  of  practical 
people. — Books  and  Notions. 

There  is  a  growing  disposition,  says  the  American  Stationer, 
on  the  part  of  the  importers  and  jobbers  of  fancy  goods  to  handle 
more  articles  of  stationery  than  formerly.  Time  was  when  the 
latter  lines  were  confined  almost  to  a  few  specialties,  but  of  late 
years  staples  and  sundries  have  occupied  a  distinguished  place 
among  the  importations  and  have  been  placed  in  competition 
with  those  goods  sold  by  the  regular  dealers.  There  does  not 
appear  to  be  any  special  opposition  to  this  method  of  rivalry. 
The  regular  stationer  knows  from  experience  that  the  lines  which 
divided  one  business  from  another  years  ago  are  not  so  sharply 
defined  in  these  days.  The  dry  goods  houses  have  their 
stationery  and  fancy  goods  departments,  and  although  the  fancy 
goods  houses  have  not  as  yet  made  a  specialty  of  dry  goods,  the 
conclusion  that  their  displays  may  in  the  future  include  even 
these  goods  is  perhaps  not  violent.  The  truth  is  there  is  no 
business  quite  safe  from  the  intrusion  of  other  lines  apparently 
foreign  to  it.  The  "cobbler"  no  longer  "sticks  to  his  last." 
Old  fashioned  business  ways  no  longer  obtain.  Where  the  dollar 
is  there  will  the  enterprising  man  be  found.  There  is  a  tinge  of 
sadness  perhaps  in  this  breaking  up  of  old  and  well  understood 
customs  where  each  man  followed  a  distinctive  calling.  Modern 
methods,  however,  are  considered  the  more  progressive  and 
must  therefore  in  a  great  measure  supplant  the  old.  It  would  be 
interesting  to  know  just  what  this  progress  and  these  methods 
will  develop  in  the  course  of  the  next  twenty  years.  The  great 
trouble  is  that  the  dry  goods  houses  undersell  the  regular  station- 
ery trade,  sometimes  going  to  the  extreme  of  low  prices,  marking 
goods  down  to  or  under  cost,  so  that  they  may  attract  customers 
who,  tempted  by  the  surroundings,  will  be  led  to  buy  in  other 
lines.  We  cannot  too  strongly  deprecate  this  mode  of  doing 
business.  Manufacturers  who  sell  to  such  houses  are  responsible 
to  this  extent  for  the  low  prices  against  which  they  make  so  fre- 
quent outcry. 

Articles  in  tortoise  shell  are  very  popular,  and  the  multitude 
of  ideas  expressed  surpasses  anything  for  years.  Numerous 
articles  heretofore  fashioned  out  of  more  or  less  valuable  metals 
are  now  passed  over  for  those  made  of  tortoise  shell.  Formerly 
the  chief  use  of  tortoise  shell  was  for  making  combs  and  fans, 
but  now  combs  and  fans  are  only  a  small  portion  of  the  goods 
made  from  this  remarkable  and  beautiful  product.  Lorgnettes, 
opera  glasses,  covers  for  books,  hand  mirror  frames,  manicure 
sets  are  among  the  leading  ideas  of  the  day,  but  besides  these 
are  lots  of  things  turned  out  of  tortoise  shell,  some  solid  and 
others  in  combination  with  silver  and  gold. 
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TAILORING    AND   FURNISHING    GLEANINGS. 

THE  DIFFICULTY. 

Oil  IE  recently,  a  buyer  for  the  men's  furnishing  depart- 
ment of  one  of  the  big  wholesale  houses  remarked, 
"  It  is  hard  work  to  buy  ties  for  the  Canadian  market.  It 
has  caused  me  much  anxiety  for  several  years  in  this  way.  You 
see,  1  go  to  England  ami  the  continent,  via  New  York.  I  take 
a  walk  among  the  principal  stores  on  Broadway,  sixth  Avenue, 
and  the  other  leading  streets  and  see  what  they  are  displaying. 
Then  I  imagine  1  have  all  their  ideas,  and  they  seem  to  knock 
my  own  all  out.  I  go  over  to  Europe  and  buy  those  goods,  the 
same  styles,  patterns,  etc.,  and  come  back  to  Canada  with  my 
advance  samples,  believing  that  I  have  got  the  best  novelties  in 
neck  wear  in  the  world.  Hut  when  the  travellers  come  to  sell 
them  they  send  me  in  orders  and  letters  which  cause  cold  chills 
around  my  backbone;  the  goods  are  not  selling.  Of  course  we 
have  to  sell  them  some  how  and  we  stick  to  it,  and  do  our  best. 
Occasionally  a  new  line  of  neckwear  takes  well;  but  ranges  of  the 
stable  type  are  the  best  sellers  for  Canada.  The  extreme 
fashions  won't  go.    The  people  are  not  fast  enough  for  them. 

* 
*  * 

UNADOR  X  ED  GARM  ENTS. 
Speaking  of  the  tendency  to  plainness,  in  custom-made  clothes, 
The  Clothier  and  Furnisher  says  : — As  an  instance  of  this  adept 
quelling  of  all  garnishment;  upon  the  new  single-breasted,  long- 
tailed  frock,  there  is  not  a  button  visible  on  the  coat — it  being 
fly-front  to  the  waist-line,  and  having  crowsfeet  at  the  junction 
of  the  tails  with  the  waist-line  at  the  back,  and  the  usual  buttons 
absent  from  the  coat  sleeve.  Similar  illustration  of  this  severity 
in  finish  is  in  examples  of  the  long  single-breasted  fly-front 
outer-coats  of  dark  kerseys  when  but  one  pocket  is  discemable 
— that  for  the  handkerchief — located  at  the  usual  place,  upon 
the  upper  left  side.  There  are,  of  course,  other  pockets  made — 
but  inside  the  coat — but  of  them  the  small  change  receptacle  is 
the  only  one  much  used.  The  long-tailed  cutaway  frocks  have 
been  made  with  trousers  and  waistcoat  to  match,  out  of  fine 
striped  trousering  cloth,  which  realizes  the  ideal  mixed  suitings 
now  to  be  had  from  all  high  grade  clothiers.  This  latter  phase 
in  suitings,  moreover,  is  a  positive  boon  to  the  men  of  dressy  in- 
clinations, for  the  solid  clothes  are  sombre  and  the  plaids  that 
are  to  be  had  are  in  trite  designs. 

THE    NECKWEAR    TRADE. 

Manufacturers,  says  the  New  York  Economist,  are  now 
busied  chiefly  in  getting  out  samples  of  new  work  for  the  men 
who  are  about  to  start  oh  the  road  or  in  providing  fresh  lines  for 
those  who  have  already  partially  completed  their  journeys.  Soft 
materials  seem  to  be  the  favorites  for  the  coming  season,  a  flow- 
ing, unstudied  effect  being  sought  in  place  of  the  somewhat 
stiffer  patterns  that  have  recently  obtained.  The  small-knot 
Teck,  with  white  ends,  is  about  the  most  popular  thing  in  made- 
up  goods  and  is  having  a  very  large  sale.  As  a  rule,  however, 
there  is  but  little  change  in  styles  for  the  coming  season. 

One  thing  to  be  noticed  nowadays  is  the  increased  quantity 
of  medium-grade  scarfs  of  the  "  tie-yourself "  variety.  It  is  not 
so  long  since  medium  grades  were  almost  confined  to  made-up 
styles,  and  for  some  time  past  the  quantity  of  "  made-ups  "  sold 
in  moderate-priced  goods  was  clearly  in  the  majority  over  those 
to  be  tied  by  the  wearer.  But  each  season  sees  the  proportion 
gradually  changing  and  the  general  public  are  beginning  more 
and  more  to  acquire  the  accomplishment  of  tying  the  cravat,  and 


in  this  respect  are  following  more  closely  in  the  lines  of  the  finer 
trade. 

There  is  a  strong  tendency  towards  plaid  effects  at  present 
and  their  introduction  will  work  a  pleasing  change,  stripes  having 
had  the  call  for  a  long  time.  Of  course,  the  fine  flowered  effects, 
including  Persians,  continue  in  good  demand,  and  it  will  be 
some  time  before  their  popularity  will  begin  to  wane. 

MISCELLANY. 
One  would  think  that  $8.oo  per  annum  for  a  trade  paper 
would  be  a  luxury  which  few  merchants  could  afford.  Yet  Fro 
Sartorial  Art  Journal,  published  by  Jno.  J.  Mitchell,  New  York, 
is  taken  by  all  the  leading  tailors  in  America.  If  there  is  a 
( Canadian  tailor  who  doesn't  take  this  elegant  journal  he  should 
subscribe  at  once,  even  if  he  has  to  go  without  cigars  for  two 
weeks,  to  save  money  enough  to  buy  it.  It  is  an  art  journal  in 
appearance,  and  in  purpose  a  journal  of  art.  Its  columns  are- 
full  of  valuable  information,  while  its  plates  are  a  necessity  to 
every  tailor  in   America. 


In  New  York  the  long  De  Jolnville  scarf  has  been  selling 
well,  and  large  orders  have  been  placed  for  spring  deliverv. 
When  properly  tied  they  make  a  flowing  end  four-in-hand,  which 
is  now  so  popular  over  there.  Others  of  the  latter  class  are- 
made  of  rich  brocaded  silk  and  Persian  effects.  Foulards  are- 
expected  to  run  again  next  season.  Soft  knots,  tied  from  four- 
in-hands,  well  pulled  down,  forming  a  round  compressed  appear- 
ance, are  all  the  style. 

* 
*   * 

The  clothing  man  thought  that  he'd  be  funny  and  original 
in  his  advertisements,  so  he  put  a  number  of  pairs  of  trousers  in 
his  windows  and  labeled  them  variously  r  Admission,  $3,  $4, 
$5,  $7,  according  to  quality. 

After  a  time  a  seedy  looking  citizen  came  by  and,  alter  look- 
ing at  the  display,  stepped  inside. 

"Whose  idea  is  that?"  he  asked  solemnly,  as  he  jerked  his 
thumb  over  his  shoulder  toward  the  window. 

"  Mine ;  entirely  my  own,"  responded  the  pleased  dealer. 

"  Yery  good  ;  very  good,"  said  the  solemn  man  chuckling. 
"Can't  get  in  without  paying  the  price;  that's  the  idea,  eh? 
Very  good  ;  very  good,  indeed." 

The  dealer  rubbed  his  sides  and  laughed  a  low  laugh  of 
delight. 

"I  thought  it  excellent,"  he  said,  "and  am  glad  you  appre- 
ciate it." 

"  Yes  I  do  ;  yes  I  do,"  assented  the  solemn  man.  "  By  the 
way,  do  you  charge  anything  extra  for  reserved  seats  ?" 

Then  he  went  out,  and  somehow  after  that  the  dealer  lost 
confidence  in  it. 

-*■ 
*   *  « 

The  furnishing  department  of  John  Macdonald  &  Co.  are 
now  showing  some  neat  lines  in  summer  shirts.  The  large  sale- 
will  undoubtedly  be  in  unlaundried  bosoms,  with  starched  col- 
lars and  cuffs  on  the  shirt,  and  they  show  a  suitable  variety  of 
these.  The  sales  so  far  indicate  a  tendency  to  quiet  patterns. 
In  regatta  shirts,  with  two  collars  and  separate  cuffs,  they  show 
a  neat  variety  in  vertical  and  horizontal  stripes.  Some  grey. 
pink  and  blue  grounds  are  exhibited,  and  also  a  few  spots.  In 
Ceylons  and  in  silk  shirts,  with  and  without  attached  collar,  they 
are  showing  some  new  varieties  which  should  be  taking.    Novel- 
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ties  in  dress  ties   are   also   shown    in    embroidered  tips  or  cross 
bands,  and  in  satin  bound  varieties. 


The  manager  of  the  woollen  department  of  Gordon,  Mackay 
&  Cos.  warehouse  claims  that  they  have  the  neatest  collection  of 
twills  for  spring  and  summer  wear,  ever  shown  in  Toronto.  They 
have  a  large  variety  of  both  plain  and  over-check.  He  is  con- 
fident that  they  will  be  popula'r  with  the  trade  during  the  coming 
^season.  In  their  furnishing  department  their  "  Crest"  brand  of 
white  dress  shirts  is  always  kept  in  full  stock.  This  line  is  be- 
coming celebrated  with  the  trade  for  style,  fit  and  wear,  and  is 
carried  in  all  prices.  They  are  also  carrying  a  long  range  of 
men's  braces  in  domestic,  American  and  English  manufacture. 
They  claim  that  they  are  selling  these  at  prices  which  enable 
them  to  compete  successfully  with  the  so-called  manufacturers 
who  are  drumming  up  the  retail    trade. 

Two  special  lines  of  unlaundried  shirts  that  can  be  retailed 
at  50  and  75  cents  are  being  offered  by  W.  R.  Brock  &  Co. 
Extraordinary  circumstances  allowed  the  purchase  of  these  lines 
at  a  price  which  makes  them  it  is  claimed,  better  value  than  has 
ever  been  shown  before.  Their  sale  is  very  rapid  in  lots  of  ten 
to  twenty-five  dozen. 

|ohn  Macdonald  &  Co.  are  receiving  large  shipments  of  their 
spring,wollens.  Their  range  this  year  in  both  domestic  and  im- 
ported is  ahead  of  previous  season.  Serges  in  hop-sack  and 
diagonal  weaves  will  be  very  fashionable  this  season.  They  are 
making  a  specialty  of  black  worsteds  in  all  the  best  makes,  and 
they  aim  to  have  a  full  stock  of  these  goods  all  the  year  through. 
Their  stock  of  tailors'  trimmings  is  also  very  complete  at  present; 
everthing  in  this  line  that  can  possibly  be  required  is  being 
shown.  They  carry  a  neat  range  of  mantlings  for  the  spring 
trade,  in  serges,  box-cloths,  fancy  brocades,  in  all  the  latest  color- 
ings. 

Messrs.  Miller  Bros.  &  Co.,  30  Uowd  st,  Montreal,  tell  us 
that  they  have  suffered  but  little  delay  by  the  fire  in  their  premi- 
ses last  month,  and  that  they  are  now  once  again  in  full  working 
order,  and  have  on  hand  full  supplies  of  different  lines  of  faced 
collars,  cuffs  etc. 

Mr.  A.  J.  Johnston,  the  buyer  for  the  woollen  department  of 
VVyld,  Grasett  &  Darling,  is  away  on  his  semi-annual  trip  to 
Great   Britain  to  purchase  fall  stock. 

Mufflers  have  sold  well  this  season.  Dark  patterns  took  the 
kad,  with  a  tendency  towards  a  better  class  of  goods. 

VVyld,  Grasett  &  Darling  are  showing  some  special  lines  in 
neglige  shirts.  These  come  in  flannelettes  of  lowest  grades' 
very  effective  patterns  in  Bedford  cords,  and  silk  striped  Madras 
shirts.  In  regatta  shirts  they  have  some  neat  lines  including 
short  stiff  bosoms,  with  attached  collars  ;  soft  bosoms  with  stiff 
Jf  collar  and  cuffs,  colored  pique  bosoms  with  soft  white  body,  as 
well  as  the  staple  lines.  They  have  received  another  very  large- 
shipment  of  neckwear.  This  about  completes  their  original  pur- 
chase of  neckwear  for  the  spring  and  summer  trade.  They  claim 
to  show  very  special  value  in  block  neckwear  of  all  kinds,  and 
carry  a  well  assorted  stock.  They  are  showing  a  line  of  English 
braces  with  saddler's  ends,  a  feature  which  makes  them  very 
strong  and  durable  without  losing  the  stylish  appearance. 

Mr.  Begg,  buyer  of  the  woollen  department  of  John  Mac- 
donald &  Co.,  sailed  on  the  13th  for  Great  Britain.  His  mission 
is,  to  find  the  leading  lines  and  patterns  for  the  fall  trade. 


WOOLLENS    IN    MONTREAL. 

The  turnover  of  woollen  underwear  has  been  large  this  year, 
the  remarkably  cold  weather  being  set  down  as  the  incentive  for 
the  increased  business.  Orders  for  ladies  woollen  underwear 
have  filled  a  lot  of  the  space  in  the  order  books  and  the  stocks 
here  are  worked  down  to  a  pretty  low  basis.  The  same  applies 
to  gentlemen's  underwear. 

There  has  been  a  brisk  demand  for  blankets  also,  some  large 
orders  being  reported  on  western  account.  In  fact  we  know  of 
several  different  lot  of  1,000  pairs  having  been  sent  up  that  way. 

The  new  supplies  of  tweeds  are  now  being  received  and  most 
of  the  houses  are  busy  at  work  unpacking.  Orders  in  this  con- 
nection are  good,  and  the  indications  point  to  a  good  spring 
trade.  Serges  and  worsted  coatings  are  on  the  rise  according  to 
advice,  but  the  stocks  here  are  pretty  large  and  the  change  may 
not  be  felt  here  for  some  time.  It  is  rather  early  in  the  day  to 
speak  of  next  fall's  possibilities,  but  the  fact  is  interesting  never- 
theless. Mr.  Mclntyre,  of  Messrs.  Hodgson,  Sumner  &  Co., 
who  has  just  returned  from  England,  says  that  plain  meltons  are 
going  to  be  the  thing  there,  and  that  he  anticipates  a  large  trade 
and  has  provided  for  it  ahead.  For  suits  next  spring  the  old  re- 
liable serge  is  still  to  be  the  go  if  the  new  goods  coming  in  arc- 
to  be  a  criterion.  A  heavy  rough  finished  twilled  serge  is  likely 
to  be  the  favorite  in  blue,  blue-black  and  black.  It  will  be  run 
hard,  however,  by  some  tweeds  and  finer  serges  in  quiet  shades 
of  blue,  grey  and  black.  Some  of  these  look  in  the  web  as  if 
they  would  be  very  handsome  made  up. 

The  clothing  houses  have  wound  up  their  Maritime  Province 
and  British  Columbia  spring  business,  and  report  the  average 
"less  than  last  year.  In  Ontario  and  Quebec,  however,  which 
their  travellers  are  now  working,  the  indications  are  good  if  the 
business  done  so  far  is  a  criterion.  In  fact  they  hope  to  pull  up 
the  difference  out  of  these  to  sections  sufficient  to  offset  the  loss 
in  relation  with  the  districts  mentioned  above. 


A  pleasant  event  took  place  recently  at  the  residence  of  Mrs. 
Joseph  Ironside,  Hamilton, being  the  marriage  of  Miss  Jessie  Gor- 
don and  Thomas  D.  Lawrason,  of  the  well  known  dry  goods  firm 
of  Campbell  &:  Pentecost.  The  young  couple  have  the  best 
wishes  of  a  large  circle  of  friends. 

THE  LEE  SPOOL 

TOOK  THE 

-  Cold  Medal  at  the  Jamaica  Exhibition  - 

AS  THE 


Best  Sewing  Cotton  for  Hand  or 
Machine  Work. 


CALDECOTT,  BURTON  &  SPENCE, 

Wholesale  Selling  Agents, 

46  and  48  Bay  St.,  -  Toronto. 

FOREIGN    CORRESPONDENCE. 

Letters  translated  from  or  written  in  any  foreign  language. 

J.  H.  CAMERON,  10  Front  St.  E. 
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CARPETS    AND    CURTAINS. 

DURING  January  the  trade  among  the  carpet  jobbers  and 
and  manufacturers  has  not  been  very  brisk.  The  spring 
delivery  orders  have  been  all  taken  and  manufacturers  are 
busy  executing  these.  In  a  short  time  sorting  orders  will  begin 
to  come  in  ;  but  in  the  mean  time  trade   will  be  slow. 

The  curtain  trade  continues  fair,  jobbers  an-  hunting  up 
numerous  orders  ;  ami  placing  large  quantities  of  goods.  Not- 
tingham goods  have  commenced  to  arrive  in  the  eities,  and  soon 
they  will  be  distributed  through  the  country  to  the  great  body  of 
retailers. 

Oilcloths  ami  linoleums  are  very  quiet  just  now.  Some  of 
the  jobbers  have  been  replenishing  their  stocks  from  the  mills; 
but  otherwise  the  movement  is  slow. 

AN   ADVANCE     IN   JUTE. 

The  recent  advance  of  .£2  per  ton  on  raw  jute,  reported 
from  Dundee,  Scotlond,  will  have  a  strong  effect  on  repeat 
orders  of  carpets  and  on  purchases  for  the  fall  trade.  Nearly 
all  lines  of  imported  carpets  will  undoubtedly  be  appreciated  in 
price  an  account  of  this  advance,  especially  when  it  is  combined 
with  the  advance  in  the  other  raw  materials,  viz.,  wool  and  cot- 
ton. The  effect  of  these  advances  will  not  be  felt  until  stocks 
among  the  jobbers  here  are  cleaned  up.  Competition  is  too 
strong  to  allow  these  dealers  to  advance  prices  at  present. 

Most  of  the  jute  comes  from  India  to  Dundee  in  a  partially 
manufactured  state.  The  crop  has  not  been  good  and  the  de- 
mand keeping  up  has  caused  the  present  appreciation  of  price. 
The  year  before  last  saw  a  great  famine  in  jute  and  no  stocks 
were  carried  over  to  1892,  and  the  product  of  last  year  was  no 
more  than  average,  hence  the  scarcity.  Jute  is  coming  to  play 
a  great  part  in  all  the  textile  manufactures  of  the  day;  but  in 
none  more  so  than  in  carpet  making. 

*  * 
* 

THE  ENGLISH  CARPET  TRADE. 

Under  date  of  December  24th,  the  Textile  Mercury  says: 
The  carpet  trade  has  been  dull  for  such  a  considerable  time  that 
an  enquiry  into  the  causes  which  have  brought  about  such  a  re- 
sult may  not  be  out  of  place.  The  foreign  demand  for  carpets 
has  shrunk  considerably  during  the  past  few  years,  and  in  the 
home  trade  many  complaints  are  heard  as  to  the  unremunerative 
character  of  the  business.  Carpet  manufacturers,  more,  per- 
haps, than  any  other  class,  appear  determined  to  reform  the 
ordinary  methods  of  distribution  by  going  direct  to  the  retail 
purchaser  and  passing  over  the  wholesale  merchant.  The  policy 
is  one  which  may  have  certain  advantages,  although  it  cannot 
be  denied  that  in  many  respects  the  system  of  direct  trading  is  a 
source  of  extra  expense  and  loss  by  bad  debts.  The  matter  is, 
however,  one  which  carpet  manufacturers  have  a  right  to  decide 
for  themselves.  Some  of  them,  at  any  rate,  have  not  found  it 
necessary  to  visit  individual  retailers,  and  pass  over  the  mer- 
chant. The  changes  that  have  affected  the  carpet  trade  during 
the  past  few  years  have  compelled  manufacturers  to  adopt  many 
fresh  suggestions  which  otherwise  might  not  have  been  received 
with  attention.  Perhaps  the  tendency  to  trade  direct  is  one  of 
them.  We  are  sorry  to  notice  that  last  month's  exports  of  car- 
pets were  smaller  than  for  some  time  past,  the  value  being 
,£50,279  against  .£66,301  last  year,  and  .£68,009  in  1890.  The 
shrinkage  in  the  foreign  outlets  is  due  in  part  to  the  same 
causes  which  have  operated  at  home.  The  extended  use  ot 
squares  cannot  be  said  to  have    benefited  the  trade.     It  has,  on 


the  contrary,  helped  to  reduce  the  consumption,  for  people  now 
use  a  few  squares  where  formerly  they  would  have  the  whole 
floor  covered  with  carpet.  The  improvements  in  linoleum  de- 
signs have  also  been  injurious  to  the  carpet  trade.  Linoleums 
have  increased  their  hold  in  public  favor  enormously  of  late,  and 
the  trade  is  rapidly  developing. 


* 


DISJOINTED      FACTS. 

The  East  India    Trading  Co.,    Portland,  Or.,  are  recent  be- 
ginners selling  China    mattings,  goat  rugs,    and    other  Japane: 
and  Chinese  goods.      I.  A.    Yerex,   the    manager,    was   formerly 
with  a  company  of  the  same  name  at  Vancouver,    B.  C,  who  do 
one  of  the  largest  businesses  of  this  kind  in  Canada. 


*  * 
* 


Probably  the  costliest  piece  of  textile  fabric  on  sale  in  New- 
York  is  exhibited  in  a  Broadway  store  window.  It  is  a  small 
Turkish  rug  only  3  feet  10  inches  wide  by  4  feet  8  inches  long 
It  will  cover  a  small  centre  table.  Its  price  is  $3,200.  Rugs 
worth  $5,000  may  be  purchased,  but  they  are  very  large. 


* 


John  Macdonald  &  Co.,  Wellington  St.,  are  opening  up  their 
spring  stock  of  lace  curtains.  They  have  an  immense  range 
from  thirty  cents  per  pair  up  to  six  dollars.  These  are  Notting- 
ham goods,  and  comprises  the  latest  novelties  and  newest  de- 
signs. 


*  * 

* 


It  is  satisfactory  says  the  Draper's  Record,  at  a  time  when 
public  platforms  are  ringing  with  the  cry  of  depression  in  trade 
— a  cry,  it  must  be  admitted,  which  is  not  altogether  groundless 
— to  discover  even  one  industry  in  a  condition  that  admits  of 
rejoicing.  This  is  especially  welcome  when  this  particular  in- 
dustry has  been  openly  threatened  with  annihilation  by  emigrant 
rivals.  Not  only  is  the  Nottingham  lace  trade  holding  its  own 
against  foreign  competition,  but  it  is  actually  better,  as  far  as 
foreign  trade  is  concerned,  than  it  has  been  for  five  years  past, 
tested  by  the  corresponding  months  of  November.  The  actual 
figures,  as  given  by  the  Board  of  Trade  returns,  are  : — Value  of 
cotton  lace  and  patent  net  exported  in  November  last,  ,£143,- 
854  ;  value  of  silk  lace  exported,  ,£22,338;  or  a  total  for  the 
month  of  ,£166, 192.  'Phis  is  .£31,972  better  than  the  com- 
bined exports  of  silk  and  cotton  lace  in  the  same  month  last 
year,  and  over  ,£22,000  better  than  November,  1890.  The  in- 
crease in  the  value  is  in  both  cotton  and  silk  lace,  the  exports  of 
the  latter  leaping  up  from  ,£15,247  in  November,  1891,  to  over 
,£22,000  last  November.  When  we  compare  the  results  of  the 
eleven  months'  trading,  there  is  still  a  large  increase,  but  it  is 
not  quite  so  marked.  The  total  value  of  the  cotton  and  silk 
lace  sent  out  of  the  country  during  the  eleven  months  of  the 
present  year  is  ,£2,173,481,  as  compared  with  .£1,863,336  in 
the  same  period  of  last  year,  and  .£2,058,535  in  the  correspond- 
ing period  of  1890,  which  approaches  nearest  of  any  of  the  last 
five  years  to  the  business  done  during  the  present  year. 


* 


Ox  gall,  three  gills  to  a  pail  of  water,  well  rubbed  into  a  car- 
pet with  a  brush  and  then  wiped  off  with  clear  water,  will,  it  is 
claimed,  make  an  old  carpet  look  like  new. 


* 


Jno.  Macdonald  &:  Co.,  the  well  known  carpet  jobbers  of  this 
city,  have  just  passed  into  stock  two  hundred  and  fifty  bales  of 
carpets,    comprising  new  patterns    in   tapestries,     Brussels    and 
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MILLINERY 

WHOLESALE 

SORTING  UP  TRADE. 


WEEKLY  SHIPMENTS  OF 

NO  VEL  TIES 

ARRIVING. 

Everything  New  and  Fashionable  found   in  our 
Departments. 


OEDEES   SOLICITED. 


D.  N|<CALL  *  (0., 


12  cmb  ]4  Wellington  $t.,  6as1,  'Toronto. 
183)  #otre  D^e  £t,  Montreal. 


VELVET    SKIRT    FACING 

A  NEW  FABRIC  FOR    FACING    AND    BINDING  SKIRTS 
ADVANTAGES : 

DURABILITY— Will  outwears  dozen  old-fashioned  braids. 

NEATNESS— The  Pile  of  the  Velvet  gives  a  smart  finish  to  the  bottom  of 
theskirf.  Being  cut  on  the  bias  it  does  not  ravel  and  does  not 
injure  the  shoe. 

ECONOMY— Being  done  up  in  continuous   lengths  of  3,  4i  and  18  yards. 

ALL  FASHIONABLE    DRESS    SHADES. 

MANUFACTURED  BY 

MEYERHOF,  MARX  &  SIMONSON,  MANCHESTER. 

Representative  :  FRED  KING,  6i  Piccadilly,  Manchester. 
"WHOLESALE    OTSTLTrT. 


Wiltons.     These   are   extremely  nice    goods,  and   considerable 

care  and  tact  has    been  exercised  to    secure  goods    suitable  for 

the  various  requirements  of   the  trade.     They  have  also  opened 

up  three  hundred  pieces  of  domestic  wool  carpets.   The  patterns 

are  new  and  designs    much  superior  to    the    domestic    make  of 

former  seasons.     This    shipment    comprises  a    strong    selection 

from  all  the  leading    manufacturers,  and  is    sufficiently   well  as 

sorted  to  give  any  dealer   a    sufficient    choice.     They  have  also 

passed  into  stock  a  big  range    of  domestic    oilcloths,   both  floor 

and  table,  including  the  newest  designs  in  each. 

*   * 

That  man  is  a  good  enough  Christian, 
And  of  grace  has  no  stinted  share, 

Who  can  put  up  the  curtain  fixtures 
In  his  home  and  never  swear. 

* 

THE  MONTREAL  MARKET. 
The  trade  in  this  branch  promises  to  be  fair,  and  it  is  inter- 
esting to  note  how  American  curtains  are  forcing  out  the  German 
article  more  and  more.  The  Yonkers  patterns  in  chenilles  are 
f  brighter  and  not  so  subdued  as  the  German,  but  they  seem  to 
take  better,  and  the  consequence  is  that  very  light  stocks  of  the 
latter  are  carried  this  spring. 

Fair  orders  are   reported   for  carpets,   but   it  is  expected  to 
widen  out  a  little  more  shortly. 


R.  R.  Stevenson,  of  Stevenson  <\:  Blackadder,  cotton  lining 
manufacturers,  Montreal,  was  in  Toronto  recently.  He  says 
they  propose  to  increase  the  capacity  of  their  factory  at  Valley- 
field  by  thirty  per  cent.  He  has  been  over  a  good  part  of  the 
Dominion,  and  says  the  business  outlook  was  never  so  bright. 


JORDON  MACKAU  Cfl 

COR.  FRONT  AND  BAY  STS.   TorOfltO 


Above  Sample  represents  a  Clearing   Line  of  27 

inch  Combination   Suitings,   Checks  and 

Stripes,  1000  pieces,  20  patterns. 

Price  iyx  cents.  Terms  Nett  60  days 


GORDON  MACKAY  &  CO. 
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THE     MONTH'S     TRADE. 

THERE  are  times  when  the  wholesale  houses  relapse  into 
almost  hibernating  quietness.  The  past  three  weeks  has 
seen  very  few  buyers  in  the  city,  and  the  consequence  is 
that  trade  seems  very  quiet.  Nevertheless,  one  is  soon  unde- 
ceived, when  the  shipping  department  is  \isited.  Large  quanti- 
ties of  goods  are  going  out,  and  larger  quantities  are  coming  in. 
Cases,  large  and  small,  are  tumbled  in  and  out,  showing  that  in 
time  of  peaee  dry  goods  men  prepare  for  war. 

But  in  spite  of  this  apparent  quietness  the  movement  in  re- 
peats for  woollens  and  other  heavy  winter  goods  has  been  suffi- 
cient  to  lighten  stocks  very  materially.  Heavy  mits  and  gloves, 
heavy  underwear,  hosiery,  overcoatings  of  all  kinds  and  heavy 
suitings  and  dress  goods  have  all  moved  out  well.  The  fur  dealers 
during  the  week  ending  December  24th  did  a  huge  trade,  and 
were  lifted  out  of  the  slough  of  despond  into  which  they  had 
gone  a  short  distance.  Travellers  are  again  on  the  road  with 
full  lines  of  spring  samples,  and  soon  shipments  of  these  will 
commence. 

Brooks  spools  have  dropped  from  $3.20  to  $3.  This  makes 
this  the  lowest  priced  200  yards,  6  cord  spool  in  the  market. 
This  is  due  to  the  arrangement  in  the  Central  Agency  which  has 
been  described  often  in  these  columns. 

Belding,  Paul  &  Co.  and  The  Corticelli  Silk  Co.,  have  come 
to  an  agreement  regarding  the  prices  of  sewing  silk  and  twists. 
We  understand  that  there  are  no  material  changes  in  prices,  but 
the  old  trade  discount  has  been  done  away  with.  This  change 
will  do  away  with  the  old  under  bidding  by  means  of  discounts 
and  make  only  one  price  whether  goods  are  bought  from  the 
wholesalers  or  the  manufacturers.  Belding,  Paul  &  Co.  have 
issued  a  circular  which  reads  as  follows  :  Owing  to  the  large  ad- 
vance in  raw  silk,  we  have  reduced  discounts  to  the  trade.  In 
consequence  of  this,  we  beg  to  notify  you  that  from  this  date, 
you  are  requested  to  sell  our  silk  threads,  art  silks,  etc.,  at  list 
prices,  less  5  per  cent,  cash  only.  Any  house  not  adhering  to 
this  contract  will  forfeit  trade  discount. 

The  weather  has  been  very  favorable  to  retailers  during  the 
past  month.  All  over  Ontario,  and,  in  fact,  throughout  the 
whole  of  Canada,  the  weather  has  been  fairly  severe,  accom- 
panied by  a  small  amount  of  snow,  but  still  sufficient  to  afford 
good  sleighing.  This  has  quickened  the  movement  of  grain  and 
produce,  and  also  the  movement  of  heavy  winter  goods.  When 
the  retailers  unload  their  winter  goods  well  they  are  always  in 
better  spirits  for  spring  buying,  and  man)-  dealers  will  not  buy 
spring  goods  till  the  middle  of  January, 

Remittances  are  fairly  good.  They  are  better  than  at  the 
close  of  the  year  and  are  fully  up  to  the  average  for  this  time  of 
the  year.  The  Northwest  and  British  Columbia,  which  were 
slow  in  December,  were  very  good  the  first  ten  days  of  the  new- 
year,  but  they  are  slacking  off  again. 

Chadwick's  spool  cotton  has  advanced  another  10c.  to  $3.40 
for  regular  and  $3.50  for  special  labels.  It  is  not  improbable 
that  there  will  be  advances  in  other  makes  in  the  near  future. 
The  Chadwick  spooling  factory  in  Montreal,  though  running 
night  and  day,  is  unable  to  catch  up  with  their  orders,  the  de- 
mand being  so  large  and  increasing. 

Some  makers  of  Canadian  braces  have  advanced  20  per  cent, 
on  the  figures  at  which  they  sold  in  November  last. 

A  number  of  agents  selling  Japanese  goods  have  been  on  the 
Toronto  and  Montreal  markets  this  month  showing  novelties  in 
embroidered,  initialed,  and  hem-stitched  handkerchiefs.      Prices 


will  be  lower  than  last  year,  owing  to  our  increasing  trade  witli 
Japan.  One  agent  came  direct  from  Tokio,  Japan  ;  he  is  a 
gentleman  of  German  birth,  but  has  lived  in  Japan  for  twenty 
years. 

AMONG    TORONTO   JOBBERS. 

Alexander  &  Anderson  are  in  receipt  of  their  shipments  of 
spring  prints  in  domestic  and  imported.  They  claim  that  the 
variety  show  is  fully  up  to  that  shown  by  the  average  drv  goods 
house,  and  includes  the  newest  designs  on  the  market.  Do- 
mestic and  imported  flannelettes  are  coming  to  hand,  and  the 
range  shown  at  present  is  very  extensive.  /-- 

Cordon,  Mackay  <.\r  Co.  have  secured  one  thousand  pieces  of 
combination  suitings.  These  plaid  goods  are  much  used  by 
ladies  for  dresses,  morning  wrappers,  skirts,  etc.,  and  are  rapidly 
becoming  popular.  They  are  selling  these  goods  at  2^  cents 
less  than  the  regular  price.  This  of  course  is  due  to  the  large 
quantity  taken  by  the  house,  the  entire  stock  of  the  manufac- 
turer having  been  secured.  The  patterns  are  twenty  in  number, 
and  were  never  shown  before  this  season.  In  parasols  their 
stock  is  now  complete  in  all  lines.  The  feature  of  their  stock  is 
a  choice  assortment  of  handles  in  natural,  ebony,  celluloid,  ster- 
ling silver  mounted,  and  other  lines.  The  prevailing  color  in 
fancy  parasols  is  cardinal. 

Caldecott,  Burton  c\;  Spence  are  busily  engaged  cutting  their 
spring  dress  tweeds.  The  demand  for  these  domestic  goods  has 
been  quite  equal  to  former  seasons.  These  goods  will  probably 
hold  for  another  season.  They  are  moving  out  their  spring 
lines  of  hosiery,  underwear  and  topshirts.  Staples  are  in  good 
active  demand  in  the  house  at  present.  Prints,  flannelettes, 
shirtings,  cottonades,  dress  linings,  ginghams,  and  teazel  cloths 
are  moving  lively. 

W.  R.  Brock  c\r  Co.  are  showing  a  long  range  of  art  muslins, 
for  curtains  and  draperies,  in  all  the  leading  colorings  and  de- 
signs. These  goods  can  be  retailed  all  the  way  from  7  to  25 
cents  a  yard.  The  prices  are  low,  although  repeats  can  only  be 
secured  at  an  advanced  price,  due  to  the  higher  price  of  raw 
cotton.  A  shipment  of  frillings,  veilings  and  complexion  nets 
in  the  newest  shades  has  just  been  passed  into  stock.  A  case  of 
infants'  bibs  has  just  been  opened  up.  These  goods  are  new  in 
design  and  pattern. 

John  Macdonald  &  Co.,  have  just  received  a  large  shipment 
of  mottled  carpets.  This  line  was  bought  at  a  special  low  price, 
and  will  be  sold  to  the  retail  trade  at  20  cents  per  yard,  which 
is  considerably  lower  than  any  carpet  hitherto  ofierad.  More- 
over, American  quotations  on  this  line  of  carpet  show  an  advance 
this  week  of  2)4  cents  per  yard,  and  it  is  hardly  likely  that  the 
line  will  be  duplicated.  In  their  linen  department  they  are  do- 
ing a  huge  trade  in  ginghams,  napkins,  towellings,  hessians,  etc. 
The  strong  demand  for  these  goods  has  necessitated  the  forward 
ing  of  repeat  orders.  In  the  haberdashery  department  they  have- 
just  opened  a  shipment  of  seam  bindings,  bone  casings,  satin 
ottomons  and  linen  beltings.  These  are  new  goods  in  this 
market,  and  can  be  obtained  from  this  house  only.  Seven 
cases  of  Austrian  pearl  buttons  have  been  opened'  up-  All 
sizes  are  kept  in  a  bewildering  variety  of  design.  They  have 
now  in  stock  a  full  line  of  their  celebrated"  Sphinx-' linen  thread, 
manufactured  by  Wm.  Barbour  &  Sons,  Lisbon  Island,  Ireland. 
In  belts  they  are  showing  a  long  range  of  new  styles  for  spring 
in  fancies,  selfs,  and  club  colors.  The  widths  are  from  2  to  3 
inches,  the  2l/2  and  3  inch  widths  being  in  favor. 

John  Macdonald  &  Co.  are  showing  a  new  line  of  20  inch 
tartan  surah  in  tartans   Macdonald.    clan  Alpine,  Ferguson,  Mc- 
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T,aughlin,  Mackinnon,  Robertson,  Macfarlane,  Royal  Stewart, 
Campbell,  Breadalbane,  Macintosh,  and  the  Victoria.  These 
are  the  newest  tiling  in  the  silk  market  to-day,  and  ladies  are 
using  them  for  blouses  and  dress  trimmings.  The  effect  is  very 
handsome.  They  have  also  received  a  shipment  of  Swiss  mus- 
lin and  cambric  embroideries  and  insertions;  widths  run  from 
one-half  to  40  inches.  They  are  being  sold  at  special  job  prices. 
A  new  range  of  14-inch  complexion  nets  is  also  to  hand;  these 
are  popular  goods  at  present.  There  is  a  big  demand  for  satin 
checked  apron    muslins,  and   this    house   carries   a    large  stock. 

fey  are  shown  in  checks  from  the  pin  check  to  the  largest 
plaid. 

An  entirely  new  collection,  for  the  coming  season,  of  metal 
hair  and  hat  pins  is  shown  in  the  haberdashery  department  of 
John  Macdonald  &  Co.  These  comprise  imitation  amethyst, 
pearls,  rubies,  diamonds  and  jets;  also  oxydized  novelties  of  vari- 
ous kinds.  They  are  showing  also  excellent  imitations  of  floral 
goods,  in  pansies,  daises,  etc.  For  milliners,  they  are  showing  a 
large  range  of  brooches  and  stick  pins.  In  Chenille  cards, 
pompons,  tassels  and  tinsels,  they  carry  a  great  variety,  and  find 
a  steady  demand  for  these  goods.  The  styles  change  slightly, 
but  not  to  any  very  great  extent.  All  that  is  necessary  is  simply 
attention  towards  keeping  the  stock  fresh. 

Gordon,  Mackay  &  Co.  are  receiving  their  spring  goods.  In 
the  staple  department  they  are  showing  new  lines  in  prints, 
teazle  cloths,  flannelettes,  shaker  flannels,  American  indigo 
prints,  sateens  and  plushes.  These  lines  include  all  the  latest 
varieties  and  the  best  qualities  from  the  leading  manufacturers 
domestic  and  foreign.  In  their  dress  goods  department  they  are 
showing  a  new  thing  in  skirtings.  This  is  a  marine  shot  effect 
which  is  of  heavy  quality  and  conies  in  38-inch  widths.  It  will 
be  very  popular  on  account  of  the  neat  effect  it  makes  whenever 
lifted  slightly  or  moved  quickly,  and  also  on  account  of  the  rich 
appearance  secured  for  a  very  moderate  price. 

Wyld,  (Irasett  &  Darling  have  had  a  strong  run  on  their 
men's  winter  gloves.  Their  experience  has  been  that  buyers 
wait  until  the  last  minute  to  purchase  these  goods,  and  the  con- 
sequence was  that  some  were  too  late  to  secure  some  of  their 
leading  lines,  as  the  big  demand  depleted  the  stock  of  the  best 
lines  during  the  latter  half  of  December.  Their  trade  in  neck- 
wear during  the  past  three  weeks  has  been  of  enormous  volume, 
and  surpasses  anything  in  the  history  of  the  house.  The  stock 
is  still  well  assorted,  and  more  shipments  are  expected  next 
week. 

John  Macdonald  &  Co.  have  laid  in  a  large  stock  of  buttons, 
consisting  of  pearlettas  in  all  sizes  and  shapes,  fancy  metals, 
combinations  of  metal  and  ivorines,  silk  covered  buttons,  jets 
gilts,  silvers,  and  other  leading  novelties.  Their  staple  lines  of 
pearls  are  also  in  complete  shape  at  present.  They  expect  a 
strong  demand  for  buttons  this  spring.  They  will  be  much  used 
Tor  trimmings.  Buckles  will  also  be  in  good  demand,  and  they 
are  prepared  for  this  with  a  long  range  of  oxydized,  gilts,  silvers 
and  pearls  in  new  shapes  and  at  moderate  prices.  The  Empire 
dresses  will  be  ornamented  with  these  buckles.  They  have  a 
line  of  black  corsets  which  are  in  good  demand  just  now.  It  is 
called  the  B.  B. 

IN    MONTREAL. 

The  indications  seem  to  be  all  in  the  way  of  a  good  spring 
trade,  the  returns  so  far  being  encouraging.  The  mild  weather 
of  the  latter  part  of  December  interfered  with  the  sorting  up 
trade    to    a    certain    extent,    and    the    want    of    good    country 


roads  was  another  drawback,  but  it  was  obviated  by  the  good 
snowfall  which  followed,  and  now  business  has  been  satisfying 
all  round.  There  have  been  better  returns  from  the  West,  espe 
daily  on  lines  of  cotton  goods,  the  strength  of  which  has  induced 
a  very  free  demand.  In  fact  a  strong  feeling  pervades  the  entire 
list  of  dry  goods  with  the  single  exception  of  linen  goods,  and 
the  tendency  on  them  is  expected  to  strengthen  shortly.  The 
feeling  on  the  whole  is  hopeful,  and  all  the  houses  speak  in 
cheerful  terms  of  the  outlook. 

A  special  meeting  of  the  Wholesale  Drygoods  Association 
was  held  during  the  month.  Mr.  R.  I,.  Gault,  president,  occu- 
pied the  chair  and  the  other  members  present  were  Messrs,  E.  B. 
Greeshields,  Wm.  Ried,  James  Slessor,  Thos.  Brophy,  Wm.  Kis 
sock,  J  as.  R.  Cleghorn,  A.  Racine,  Jonathan  Hodgson  and  A. 
I  ,eclaire.  The  constitution  and  by-laws  were  so  altered  as  to  open 
the  Association  to  wholesale  clothers,  wholesale  dealers  in  furs 
and  gentlemen's  furnishings,  agents  of  Canadian  manufactories, 
and  manufacturers'  agents  who  deal  with  the  wholesale  trade  onlv. 
After  the  adoption  of  the  amendments  six  firms  were  proposed 
for  membership,  and  will  stand  for  election  at  the  next  meeting. 

For  the  ladies  as  well  as  the  gentlemen  it  looks  as  though 
serges  were  to  be  "the  thing."  Some  nice  lines  of  Bradford 
goods  will  be  offered.  Plain  and  diagonal  lines  in  white,  cream 
and  black  will  also  be  the  proper  caper.  There  are  some  nice 
patterns  in  printed  French  delaines  that  should  catch  the  popu- 
lar fancy  also.  Cashmeres  are  moving  very  slowly,  in  fact  they 
seem  to  have  dropped  out  of  the  fancy  of  the  public  in  favor  of 
the  serge. 

Linens  seem  to  be  the  only  line  which  do  not  show  an  ad- 
vancing tendency,  but  the  trade  are  expecting  an  advance  in 
Belfast  and  Scotch  dress  goods 

For  ladies  spring  mantles  this  year,  a  material  that  is  taking 
is  a  heavy  twilled,  rough  finished  serge,  used  for  men's  suits,  and 
the  orders  on  the  former  account  are  said   to  be  considerable. 

Quite  a  lot  of  new  and  attractive  dress  trimmings  are  now 
being  received  and  a  good  business  is  anticipated,  for  the 
fashion  promises  to  run  more  that  way  than  usual  this  spring. 
Fines  of  braid  ornaments  for  the  breasts  of  ladies  jackets  and 
spring  cloaks  are  expected  to  be  "a  go."  Some  attractive  lines 
of  feather  trimmings  are  also  among  the  new  lines  that  will  be 
offered  for  the  temptation  of  the  fair  sex. 

Subscription  to  THE  DRY  GOODS  REVIEW,  $2.00  per  year. 


Toronto  Fringe  and  Tassel  Company 

Manufacturers  of 

FRINGES,    CORDS,     POMPONS, 

TASSELS,  DRESS  UPHOLSTERY,  and 

UNDERTAKERS'  TRIMMINGS. 


19  Front  St.  West,   TORONTO. 


|V|lLLER    BRO.    *    (0.    N|0HTRE4L 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 

76       0R0     MARQUIS 

MOZART  CUFFS 

RAPHAEL  ACELO  RceoZrs'le&^sn 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods. 
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FRENCH     COMPETITION. 

A  I  1  of  us  are  more  or  less  given  to  extol  the  excellence  of 
French  goods  says  the  Textile  Mercury,  (Manchester); 
the  design  is  declared  to  be  more  apt,  the  colorings  more 
harmonious,  the  finish  softer  and  more  in  accordance  with  re- 
quirements. At  one  time  these  observations  were  no  doubt  true, 
but  we  very  much  doubt  whether  such  is  the  ease  to-day.  We 
have  recently  had  the  opportunity  of  viewing  considerable  quan- 
tities of  French  goods  and  although  in  some  few  cases  the 
beauty  of  the  design  was  unsurpassable,  yet  on  the  average  we 
have  no  hesitation  in  saying  that  the  goods  are  equalled,  and 
often  excelled,  by  those  of  English  manufacture.  A  few  obser- 
vations upon  each  section  of  the  trade  may  not  be  out  of  place, 
particularly  as  our  remarks  are  based  upon  the  contrast  between 
English  and  French  manufactures. 

'The  coating  or  heavy  goods  trade  shall  first  be  considered. 
Here  was  distinctly  observable,  as  in  the  case  of  samples  of 
English  manufacture,  a  wide  difference  in  individual  merit; 
some  of  the  cloths  were  really  excellent,  while  others  were  at 
the  least  defective  if  not  abominable.  Weave  effects  as  used 
by  the  English  manufacturer,  and  likewise  utilized  here,  and  per- 
haps with  rather  more  harmony  between  colour  and  weave  ;  but 
for  this  latter  combination  we  should  certainly  say  the  English- 
man carries  off  the  palm  in  knowledge  of  weave  structures. 

In  colour  one  expects  the  French  to  be  very  strong,  and  in 
certain  respects  undoubtedly  are,  but  we  very  much  question 
whether  on  the  average  they  excel  Englishmen,  still  less  Scotch- 
men. We  say,  "  on  the  average  "  advisedly,  since  our  observa- 
tions tended  to  demonstrate  that  in  some  few  individual  cases 
supreme  excellence  was  attained,  we  naturally  endeavored  to  ac- 
count for  this  soaring  of  the  individual  above  the  common 
crowd  ;  and  our  thoughts  resolved  themselves  into  a  solution 
very  readily,  which  was  again  and  again  confirmed.  It  has  often 
been  questioned  whether  the  designing  for  English  firms  is  in 
the  right  hands. 

The  necessity  of  a  combination  of  practical  knowledge  in  cloth 
structure,  colouring,  and  design,  along  with  the  necessarily  origin- 
ative and  consequently  theoretical  mind,  presents  a  difficult)', 
which  only  education  in  its  most  highly  organized  form  can  over- 
come ;  and  in  the  meantime  practical  knowledge  places  the  pos- 
sessor in  the  mill  as  designer  or  in  some  similar  capacity,  while 
the  originative  faculty  urges  the  artist  on  into  the  production  of 
pictures.  Now  the  man  who  can  never  excel  as  an  artist  might 
become  of  great  value  as  a  designer ;  he  is  usually  far  above  the 
ordinary  designer  in  methodical  work,  in  colour  perception  and 
in  the  rendering  of  form,  and  yet  he  suffers  disappointment  after 
disappointment,  in  striving  after  a  position  he  is  incapable  of  fil- 
ling, while  a  more  lucrative  and  more  suitable  calling  is  neglected 
The  French  having  realized  this,  and  it  seems  to  us,  in  looking 
over  the  goods,  that  the  best  examples  were  the  production  of  a 
more  highly  finished  mind  ;  that  while  knowledge  was  no  more 
evident  here  than  in  English  goods,  culture  placed  an  unmistake- 
able  stamp  upon  the  goods,  we  wish  would-be  artists  would  take 
this  to  heart ;  more  refinement,  more  subtlety,  are  wanted  in  de- 
signs, and  we  do  not  hesitate  to  say  that  many  earning  a  miser- 
able pittance,  or  nothing  at  all,  in  the  picture  line,  might  with  a 
little  application  excel  as  designers  for  textile  fabrics.  The 
French  have  realized  this,  and  the  result  is  manifest  in  their  pro- 
duction. 

In  the  soft  goods  dress  trade  we  noticed  many  exceedingly 
beautiful  colour  combinations,  produced  by  the  free  use  of  solids 


mixtures  and  twists.  Of  noteworthy  excellence  were  the  cram 
med  stripe  goods,  usually  consisting  of  a  worsted  ground  with  a 
silk  cram,  often  in  a  distinct,  but  most  harmonious  colour.  We 
also  noticed  some  excellent  double  plain  styles,  which  in  tailor 
made  dresses  would  leave  nothing  to  be  desired,  but  their  weight 
precludes  their  use  in  other  forms. 

Manufacturers  who  want  a  good  line  to  work  upon  cannot 
do  better  than  manufacture  silk  plush  stripe  cloths  ;  from  what 
we  have  seen  in  the  metropolis  of  fashion  it  would  appear  that 
a  type  of  stripe  corduroy  silk  plush  in  greys  is  going  to  be  in 
great  demand,  and  if  the  beauty  of  the  fabric  is  to  be  a  gaug£/: > 
the  demand  for  it,  then  there  is  no  mistake  about  the  demand — 
it  should  be  very  great  indeed.  In  the  harder  dress  goods  some- 
few  alpacas  were  exhibited,  but  the  like  or  even  better  have  been 
seen  for  some  time  in  England,  and  therefore  claim  no  comment. 
In  cotton  goods,  however,  we  have  something  to  learn,  and  par- 
ticularly in  the  combination  of  cotton  with  silk.  In  ordinary 
cotton  goods  the  use  of  colour  was  again  noteworthy,  the  intro- 
duction of  single  or  double  threads  of  a  distinct  colour  and  work- 
ed independently  being  well  worth  further  development  at  our 
hands. 

In  striped  goods,  cotton  grounds  and  silk  figures  were  well 
represented,  and  as  a  rule  a  most  harmonious  contrast  between 
the  colour  of  the  silk  and  cotton  resulted  in  very  beautiful  fabrics. 

More  particular  reference  shall  be  made  to  the  above-men- 
tioned goods  later. 


DRY    GOODS    BUSINESS    HOURS. 

In  these  days  of  strikes  for  shorter  horns  of  labor,  higher 
wages,  etc.,  and  of  the  passage  of  laws  limiting  the  laboring 
man's  working  time  to  eight  hours,  has  it  ever  crossed  the 
mind  of  the  average  thinking  man  or  woman  that  the  dry  goods 
clerk  of  either  sex  is  to-day  working  longer  hours  to  earn  his  oi- 
lier daily  bread  than  almost  any  other  class  of  wage  earners  ? 

Our  large  city  retail  establishments  says  the  Dry  Ooods 
Chronicle  of  New  York,  open  their  doors  for  business  promptly 
at  8  o'clock  in  the  morning  and  remain  open  to  all  comers  until 
6  P.  M.,  making  ten  working  hours,  but  they  are  in  a  very  small 
minority  as  compared  with  the  smaller  retailers  of  the  principal 
cities  and  the  general  country  stores  scattered  all  over  the  Union, 
who  take  down  the  shutters  at  7  A.  M.  or  earlier  in  some  in- 
stances, and  never  think  of  closing  until  8  o'clock,  and  often  9 
or  10  P.  M. — twelve  to  fourteen  hours  at  a  stretch  without  inter- 
mission, except  just  time  enough  to  snatch  two  hasty  meals  and 
back  to  the  counter  again  to  the  old  grind,  day  in  and  day  out 
and  no  complaints,  notwithstanding  the  exhausting  nature  of  the 
work  at  which  they  are  engaged. 

In  the  exercise  of  a  dry  goods  clerk's  duties,  he  or  she,  as 
as  the  case  may  be,  is  of  necessity  confined  to  a  position  behind 
the  counter,  where  the  brain  is  most  actively  employed  at  all 
times.  The  stock  must  be  looked  after  constantly,  staple  lines 
must  never  be  allowed  to  run  out,  customers  require  attention 
every  few  moments,  and  must  have  it,  or  the  business  suffers, 
and  an  endless  amount  of  minor  details,  which  are  part  and  pa> 
eel  of  the  dry  goods  business,  is  their  portion  day  in  and  da. 
out. 

Vet,  from  these  same  clerkships  have  developed  many  of  the 
master  minds  in  the  worlds  of  commerce,  finance,  manufacture 
and  trade  generally. 

The  dry  doods  store  is  an  excellent  training  school,  and 
there  is  no  better  stepping  stone  to  future  greatness  than  the 
thorough  business  education  which  the  thoughtful  and  painstak- 
ing clerk  can  gain  in  such  surroundings  and  associations, 

The  clerks  that  do  not  count  the  minutes  and  hours  they 
work  are  the  ones  that  succeed,  and  the  ones  of  whom,  after 
they  have  succeeded,  we  hear  said.  "What  a  lucky  fellow."  etc. 


FOR  THE  SPRING 
SEASON  OF    .    .    . 
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m.  h.  bhock  &  co. 


HAVE  received  the  bulk  of  their 
Imported  and  Canadian  Woollens, 
and  on   rionday,    1 6th  January, 
will    offer    a   very    large    and 
attractive  stock  to  the  trade. 

Buyers  when  visiting  this  market 
are  invited  to  inspect  our  specialties  and 
novelties.  In  solicitiug  a  continued 
share  of  business,  we  assure  our 
customers  that  no  effort  on  our  part  will 
be  spared  to  serve  them  to  advantage. 

Tailors'  Trimmings.  New  Stock  Com= 
plete  in  Printed  Satins  ;  Black  and  Col- 
ored Italians  and  Serges ;  French 
Canvas  ;  Hair  Cloth  ;  Pocketings  ;  Silk 
Serges  ;  Fancy  Silk  Sleeve  Linings ; 
Braids  ;  Buttons;  Buckles  ;  Sewings  ; 
Etc 


■W.  R.  BROCK 


ANDREW  CRAWFORD 


T.  C.  JERMYN 


COR.  BAY  AND     .     . 
WELLINGTON    STS. 


TORONTO 


John  F.  Power, 

Freight  and  Forwarding  Agent, 

20  and  33  Jewin  Crescent,  Aldersg-ate  Street,  E.C., 

AND   AT 

Liverpool,  Manchester,  Birmingham,  &c. 


Goods  examined,  packed,  shipped,  etc.,  at  the 
lowest  possible  rates,  and  which  will  be  found  to 
be  Considerably  belOW  those  now  charged 
by  other  firms.  Large  packing  floors,  hydraulic 
machinery,  telephones  to  all  Depots  and  Docks, 
also  to  Northern  towns. 

cable  address  :  Mehalah,  London. 

telephones  :  London  58,  58  P; 

Birmingham,  322. 


AGENCY     IN     CANADA: 

L,  Trotter.  13  St.  John  Street.  Montreal. 
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PERRIN  FRERES  et  CIE. 

Q  JJ^  Q  \l   ^  §  ARE  THE  CHEAPEST. 


P£/? 


PERRIN'S 


?& 


*\*" 
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7  Victoria  Square,  Corner  St.  James  St., 

JVC  O  IN"  T IR  IE  .A.  L. 
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BUYERS    WILL    DO    THE    RIGHT    THING 

When  ordering  LAMA  BRAID  if  they  order  it  put  up  in  polls  and  see  that  this  label  is  on  the  cover 
of  each  box.    We  put  3  or  3  1-2  yds.  on  each  poll  as  required. 


Prices  on 
the  Advance 


TO   THE 


Trade 


FILLING 
LETTER 


T  the  present  time  dry  goods  have  an  upward  tendency. 
Manufacturers  have  already  advanced  some  of  their 
prices.  To  buy  profitably  in  such  a  market  is  to  buy 
early.  Having  made  the  filling  of  letter  orders  a 
^  specialty  you  can  save  time  and  expense  by  placing 
your  orders  with  us.  Our  stocks  are  being  fully  assorted  by  daily  ship- 
ments and  all  orders  can  be  filled  with  the  promptest  despatch.  We 
solicit  your  orders.  We  mention  a  few  of  our  leading  lines  :  Latest 
Novelties  in  German,  French,  and  British  Dress  Goods,  Black  and 
Colored  Henriettas,  Wool  Delaines,  Moreen  Skirtings,  Cashmere  and 
Cotton  Hosiery,  Black  and  Colored  Dress  Silks,  Ribbons,  Victoria 
Lawns,  and  Fancy  Muslins ;  Millinery,  Irish  Point,  Chantilly,  Real 
Torchon,  Etc.,  Etc.,  Laces,  Embroideries,  Flouncings,  Ladies  Umbrellas 
and  Parasols,  Lace  and  Chanille  Curtains,  Piano  Felts,  White  and  Colored 
Quilts,  Brussels,  Tapestry  and  Wool  Carpets,  Rugs  and  Mats,  Smallwares, 
Pancy  Goods,  Gent's  Furnishings,  Linens,  Prints,  Cottons,  Sheetings, 
Shirtings,  Flannelettes,  Worssed  and  Tweed  Suitings  Pantings,  Over- 
coating.  Tailors'  Trimmings. 

John  /V\acdonald  &  Qo. 


ORDERS  WELLINGTON  AND    .    .      f  oronto 

SOLICITED  FRONT  STREETS   EAST       |Viwmv 


THE  BRITISH  AMERICAN  WATERPROOF  GO. 

HERMANN  S.  SCHEYER,  Sole  Owner, 

trade  mark       Manufacturers  and  Patentees  of  Ladies'  and  Gentlemens'  Odorless  Steam  Vulcanizeu 

IMPORT  AND  COMMISSION  IN  ALL  KINDS  OF  FDRS,  mSHSS^wSm' 

HERMANN   S.   SCHEYER 

Special  Attention  paid  to  mail  orders.  39,  41    and  43  St.  Sulpice     Mom-top  A  i 

Perfect  fit  guaranteed.  20  de  Bresoles  St.     I49  Le  Royer  st.  IVIuri  '  ncML- 


ThejScst  Underwear, 
in  the  market. 


loROf/TO  IITHOGB/1PHINC  to 
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-Attractive    Goods    SP  .  „,  .  • 

V^ ==^= 


FANCY  DRY  GOODS,  Smallwares,  Ribbons,  Laces,  Bibs    .     .     . 

BERLIN  WOOLS,  Embroidery  Silks,  Wash  Silks,    Knitting  Silks,   &c.      (We  carry  these  in 

Brainard  &  Armstrong  and  Belding  and  Paul's  make)     .     .     . 
CORDS,   TASSELS,  Colored  Linen  Fringes,  Silk  Head  Rests,  Silk  Hand  Painted  Tidies    .    . 

ART   NEEDLE- WORK,  Stamped   Linen   Goods,   Tinted  or  French   Painted    Squares,    Tray 

Cloths,  D'oyleys,  &c.     .     .     . 
SILK  EMBROIDERED  Wnen  Squares    .     .     . 

CHINA    SILKS  (all  colors >     Printed  Art  Silks    50  patterns  to  choose  from),   Silkette,  Printed 

Art  Muslins    .     .     . 
New  Cloths  for  Fmbroidering,  Luzerne,  Mexican,  Hindoo,  Sorento,   Matting 
FELT,    Embroidery  Linens,   Satin  Jeans,  Ivory  Canvas,  Linen  Drill    .     .     . 

GLASS  BOTTLES,    Plain  for  covering,  also  Satin  Finish  and   Opal  for  hand  painting    .     . 

FANCY  BASKETS,  Japanese  Goods,  Fans,  &c.    .    .    . 

Shell  and   Metal  Hair  Pins.    (The  largest  selection  shown  by  any  house  in  Canada    .    .    . 

JEWELRY,  New  designs  in  Brooches    .     .     . 

Perforated  Stamping  Patterns 

IN    FACT  WE    KEEP    EVERYTHING   THAT   IS    NEEDED    IN    THE    FANCY    GOODS    TRADE 

PIIPQU  |\/C      DM  VCD    owes   **   to   himself  and   his   business   to   communicate   with  us 

LltlM       Lilt      DU  II  til  and  learn  what  NOVELTIES  are  in  the  market 

NEW    IDEAS   FROM    THE  ENGLISH,    FRENCH,    GERMAN  AND 
AMERICAN   MARKETS    CONSTANTLY    ARRIVING     .     .     . 


The  BOYD,  BOWER  &  BRUMELL  CO.,  Ltd 

3  Wellington  St.  West,  Toronto 
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Sahson,  Kennedy  &C° 

TORONTO 

The  Great  Fancy  Dry  Goods  House  of  Canada 
and  Dealers  in  Domestic  Staples 

WE  ALWAYS  LEAD WE  NEVER  FOLLOW 

DEPARTMENTS 

HABERDASHERY    AND    NOTIONS  DRESS    GOODS 

RIBBONS    AND    LACES  HOSIERY    AND    GLOVES 

MUSLINS    AND    LINENS  GENTS'    FURNISHINGS 

BRITISH    AND    DOMESTIC    STAPLES 

LOOKING   BACKWARD 

IT  is  with  unalloyed  satisfaction  that  we  point  to  our  past  record  and 
note  with  what  favor  our  house  has  been  received.  To  our  personal 
friends  and  patrons  we  say  : — Please  accept  our  thanks.  We  could  not 
conscientiously  ask  more  of  your  patronage  than  we  have  had  during  the 
year  '92,  which  has  been  by  far  the  largest  of  any  in  the  history  of  our 
business,  and  shows  an  increase  of  a  Quarter  Million  Dollars  over 
that  of  1 89 1.  This  great  advance  has  been  along  the  whole  line  of  our 
business,  and  every  department  is  enthusiastic  over  its  success. 

LOOKING  FORWARD 

WE   present  our  congratulation  on  the  auspicious  opening  of  the  Spring 
of    1893.     We  shall  contribute  our  part  toward  making  it  a  sue 
cessful    season,    by    furnishing    you    superior    facilities    for    obtaining    an 
excellent  assortment   of    Spring   Goods    in    every   department,    which    we 
enumerate  above. 

They  are  fully  equipped  for  your  largest  and  most  varied  wants- 
better  equipped  than  ever  before.      Lest  this  should  have  the  sound  of  an 
easily  made  assertion,  we  beg  to  remind  you  that  we  grow  each  year,  not 
only  in  size  but  in  strength,  hence  you  expect  that  we  will  do  better  this 
year  than  last.      We  should  disappoint  your  expectations  otherwise. 

AS   TO   OUR    AIM 

IT  is  not  our  aim  to  load  up  every  dealer  with  goods — in  order  to  be  rid 
of  them.  We  desire  that  all  our  customers  should  carefully  examine 
our  Stock  and  discriminate  in  their  selections.  We  aim  to  make  our 
prices  so  low,  that  the  closest  buyers  will  be  our  heaviest  customers. 

COME    AND    SEE    US! 


TORONTO  WAREHOUSE :  44,  46  AND  48  SCOTT  ST.,  AND  15, 17  AND  19  GOLBORNE  ST. 
LONDON  OFFICE:  25  OLD  CHANGE,  LONDON,  ENGLAND. 
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OUR  SPRING  STOCK  is  NOW 
WELL  FORWARD,  and  all  orders 
are  being  shipped  speedily  as  possible. 

ON    MONDAY,   27th    inst.,  we 

will  show  an  EXCEEDINGLY 
CHOICE  AND  ATTRACTIVE 
STOCK  in  EVERY  DEPART- 
MENT  

13T  OUR  GREAT  SPECIALTY 
is  DRESS  GOODS,  in  which 

we  are  particularly  strong. 

We  extend  a  cordial  invitation  to  Mer- 
chants visiting  the  city,  to  call  and 
examine  our  immense  collection. 


The  Worsted 

and  Braid  Co. 


OF  TORONTO,  Ltd. 


Solicit  Trial  Orders  for  any  and 

All  kinds  of  Boot  and  Shoe  Laces 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Kind  or  Width 

.   The  above  are  made  in  Cotton,  Wool  (Mohair 
or  Worsted)  or  Silk. 

Send  for  Samples  and  get    Quotations 

THE  WORSTED  AND  BRAID  CO.,  Limited, 

TORONTO  JUNCTION 


VELVET    SKIRT    FACING 

A  NEW  FABRIC  FOR    FACING    AND    BINDING  SKIRTS 
ADVANTACES : 

DURABILITY— Will  outwear  a  dozen  old-fashioned  braids. 
NEATNESS— The  Pile  of  the  Velvet  gives  a  smart  finish  to  the  bottom  of 

the  skirt.    Being  out  on  the  bias  it  does  not  ravel  and  does  not 

injure  the  shoe. 
ECONOMY — Being  done  up  in  continuous   lengths  of  3,   i\  and  18  yards. 

ALL  FASHIONABLE    DRESS    SHADES. 

MANUFACTURED  BY 

MEYERHOF,  MARX  &  SIMONSON,  MANCHESTER. 

Representative  :  FRED  KING,  6i  Piccadilly,  Manchester. 
"WHOLESALE    03Sri_rX~. 


John  F.  Power, 

Freight  and  Forwarding  Agent, 

20  and  33  Jewin  Crescent,  Aldersgate  Street,  E.C., 

AND   AT 

Liverpool,  Manchester,  Birmingham,  &c. 


Goods  examined,  packed,  shipped,  etc.,  at  the 
lowest  possible  rates,  and  which  will  be  found  to 
be  considerably  below  those  now  charged 
by  other  firms.  Large  packing  floors,  hydraulic 
machinery,  telephones  to  all  Depots  and  Docks, 
also  to  Northern  towns. 

cable  address  :  Mehalah,  London? 

telephones  :  London  58,  58  P; 

Birmingham,  322. 


AGENCY     IN     CANADA: 

L  Trotter,  1 3  St  John  Street, 
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CHARLES  COCKSHDTT  &  CO., 


British  and  Canadian  Woollens 
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Clothiers'  Trimmings 


59  FRONT  ST.  WEST, 


TORONTO 


D.  m  4  CO 


Wholesale 


ll 


FIRST  SPRING  OPENING,  MONDAY,  27™  FEB., 

AND     FOLLOWING     DAYS, 

To  which  we  respectfully  invite  every  buyer  to  attend,  as 
we  will  show  a  stock  superior  to  anything  ever  heretofore 
shown  in  this  city. 


Toronto.  Canada. 
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W.  R.  Brock  &  Co. 


VVho 


\esa\e 


Importers  of  Woollens 
and  General  Dry  Goods 


The  hulk  of  our  importations  have  been  passed  into  stork  and  we  arc  now  in  a   position   to  show  full  lines  of  Imported 
and  Canadian   Woollens,  Tailors'  Trimmings,  Hen's  Furnishings  and  General   Dry  Goods. 

Dress  Goods     We  are  showing  the  latest  productions  in   Plain  and   Fancies.     Also  some  high-class  Novelties  of  French 

and   German    manufacture. 

Buyers  visiting  this  market  are  invited  to  inspect  our  stock. 


W.  K.  BROCK 
ANDREW  CRAWFORD 
T.  J.  JERMYN 


Cor.  Bay  and  Wellington  Sts,  Toronto. 


, 
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TORONTO,   FEBRUARY,    1893. 


No. 


THE  J.  B.  MeLEAN   PUBLISHING  GO., 

LIMITED. 

Trade    Journal     Publishers, 

AND 

Fine  Magazine   Printers, 

10   FRONT   ST.    EAST,  -  -  -  TORONTO. 


J.  B.  McLEAN, 

PRESIDENT. 


HUGH  G.  McLEAN, 

MANAGER. 


SUBSCRIPTION    $2.00. 


BRANCH    OFFICES  : 

146  ST.  JAMES  STREET. 
E.    Desbarats,   Manager. 

ROOM   41,   TIMES  BUILDING. 

Canadian  Government  Offices, 

17    Victoria  St.,  LONDON,  S.W. 
R.  Hargreaves,   Manager. 


MONTREAL, 

NEW  YORK, 
LONDON,   ENG. 


COMPOSITIONS, 


O 


NE  of  the  worst  fea- 
tures in  the  relations 
of  the  wholesaler  to 
the  retailer  is  the  seeming 
necessity  for  compositions 
under  certain  circumstances. 
A  retailer  gets  into  difficulty 
and  he  comes  into  the  city 
and  says  to  the  wholesaler  : 
"  I  have  been  unfortunate, 
and  am  running  behind  in 
my  payments  ;  I  cannot  pos- 
sibly pay  the  whole  amount 
of  my  debt.  Now,  I  don't 
want  to  do  anything  that  is 
wrong ;  and  if  I  give  up  every- 
thing I  shall  be  out  of  an 
occupation.  I  have  dealt  with  you  for  a  large  number  of  years,  paid 
you  thousands  of  dollars,  and  no  matter  how  we  fix  the  matter 
you  are  bound  to  lose.  Now  can  you  not  oblige  me  with  a 
composition,  and  give  me  a  chance  ?  "  This  is  what  places  the 
^wholesaler  in  a  warm  corner.  He  has  to  consider  a  number  of 
conditions.  If  the  debtor  has  more  than  one  creditor,  and  he 
usually  has,  and  if  all  other  creditors  agree  to  the  composition, 
and  one  stands  aloof  with  a  stern  "  no  compromise,"  the  latter 
will  suffer  in  point  of  future  custom,  and  he  believes  he  cannot 
afford  to  antagonize  even  a  single  purchaser.  Again,  the  whole- 
saler must  consider  that  if  he  doesn't  offer  this  man  a  composi- 
tion at  fifty,  sixty  or  seventy  cents  on  the  dollar,  the  estate  will 
have  to  be  wound  up  and  the  stock  sold,  perhaps  at  a  much  less 
figure.      His  loss  will 'then    be    greater  and   there   will  be  more 


trouble,  anxiety  and  expense.  If  he  compromise  with  this  man 
he  knows  he  is  putting  his  other  customers  in  the  vicinity  at  a 
disadvantage  ;  because  the  man  who  receives  a  composition  gen- 
erally goes  home,  marks  down  his  goods,  writes  large  advertise- 
ments and  starts  a  slaughter  sale.  Yet  even  if  the  wholesaler 
refuse  the  composition  the  stock  will  be  sold  at  a  rate  in  the 
dollar  and  the  slaughter  will   perhaps  take  place. 

Everything  considered  compositions  must  be  condemned. 
They  put  the  honest  retailer  at  an  enormous  disadvantage,  and 
keep  the  ranks  filled  with  incompetent  men.  It  is  abject  folly 
to  keep  an  incompetent  man  in  the  business,  merely  because  he 
was  successful  once  ;  his  prolonged  mercantile  life  is  only  a 
worry  to  himself  and  a  vexation  to  his  creditors.  Moreover,  the 
slaughtering  may  be  prevented  if  the  goods  are  put  up  for  sale 
at  auction  in  bulk  or  parcels,  by  the  merchants  interested  in  the 
retail  trade  of  that  vicinity  buying  up  the  stock.  The  proposed 
Insolvency  Bill  contains  provisions  for  exterminating  all  compo- 
sitions, and  this  will  be  a  great  benefit  to  the  business  men 
no  matter  from  what  standpoint  the  matter  is  viewed.  The 
liquidator  must  in  every  case  sell  the  assets,  leaving  the  creditors 
if  they  choose  to  give  the  debtor  his  discharge,  but  indepen 
dently. 

A  discharge,  after  all  debts  are  paid  ratably,  is  not  objection- 
able ;  but  a  composition  which  allows  a  man  to  continue  in 
business  with  a  likelihood  of  slaughter  sales,  and  further  failure, 
and  a  still  further  slaughter  sale  by  a  purchaser  of  the  bankrupt 
stock  is  what  we  are  protesting  against.  An  assignment  made 
under  the  Ontario  Act  or  an  act  of  any  of  the  provinces  makes 
no  provision  for  the  discharge  of  the  insolvent,  because  to  do  so 
would  be  to  make  what  is  virtually  an  insolvent  law,  an  undis- 
guised insolvent  law  which  the  provinces  have  no  right  to  have 
on  their  statute  books,  but  it  would  seem  just  that  if  a  man 
surrenders  every  possession,  title,  and  interest,  no  greedy  or  ex- 
acting creditor  should  hold  him,  or  be  enabled  to  do  so.  But  a 
creditor  who  refuses  to  sign  a  paper  accepting  a  composition  for 
his  debt,  and  allowing  an  insolvent  debtor  to  proceed  in  his  dis- 
astrous business  career  is  neither  greedy  nor  exacting.  He  is 
simply  protecting  himself  and  his  other  customers,  by  bringing 
on  the  evil  day  at  once,  instead  of  delaying  for  a  year.  And 
there  is  no  doubt  that  wholesalers  themselves  would  be  much 
pleased  if  the  pernicious  systems  of  compositions  were  done 
away  with  completely. 

It  is  to  be  hoped  that  the  Government  will  see  fit  to  pass  a 
National  Bankruptcy  Act  which  will  remove  this  and  other  evils. 
Truly  the  need  is  great ;  and  from  merchants  all  over  the  country 
the  appeals  for  this  legislation  have  been  sent  forth,  and  at  pre- 
sent.this  is  perhaps  the  most  earnestly  sought  legislation  in  this 
country.  The  Congress  of  the  United  States  is  also  being  asked 
to  pass  a  National  Bankruptcy  Act  for  that  country  ;  the  circum- 
stances which  require  redress  are  much  the  same  there  as  here,. 
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EDITORIAL    JOTTINGS. 

WELVE  months  ago  we  presented  our 
readers  with  the  first  special  spring  edi- 
tion of  The  Dry  Goods  Review.  It 
was  a  success.  The  present  issue  speaks 
for  itself.  We  hope  it  is  an  improve- 
ment, because  we  hope  to  be  always 
improving.  It  is  an  improvement  in  one  respect 
at  least;  that  is,  in  the  number  of  firms  who  make 
their  spring  announcements  on  our  pages.  The 
advertisers  herein  are  the  most  substantial  and  enterprising 
houses  in  the  trade,  and  their  advertisements  are  worthy  of 
perusal.  It  is  a  matter  of  pride  with  us  that  our  advertisers 
have  found  our  papers  a  profitable  medium,  and  that  the  in- 
creasing power  of  The  Review  is  seen  in  the  increasing  num- 
ber of  firms  who  find  it  convenient  to  speak  to  the  readers 
of  this  journal.  The  reading  matter  contains  information 
of  such  value  that  we  believe  our  readers  will  find  it  profit- 
able to  preserve  this  spring  edition  on  account  of  its  intrinsic 
value. 

This  is  the  season  of  the  year  when  the  enterprising  retailer 
looks  over  his  stock  and  makes  a  note  of  the  lines  which  need 
replenishing.  He  also  considers  the  question  of  introducing 
new  lines  and  new  varieties  of  goods  in  the  lines  that  are  already 
represented  in  stock.  He  desires  to  carry  as  complete  a  line  as 
possible,  and  yet  there  are  limitations  beyond  which  he  cannot 
go,  if  he  wishes  to  make  money  ;  and  there  is  no  denying  the 
fact,  that  this  is  the  reason  why  most  men  are  in  business.  It  is 
a  mistake  to  become  overstocked  on  saleable  goods,  and  it  is  a 
much  worse  mistake  to  become  overstocked  on  goods  that  are 
not  saleable.  For  this  reason  great  discrimination  must  be  used. 
The  taste  of  the  public  in  his  particular  locality  must  be  studied; 
and,  above  all,  he  must  keep  posted  on  the  new  goods,  and  the 
new-  varieties  of  staple  goods  that  are  being  produced  by  the 
manufacturers  and  distributed  to  the  trade  by  the  jobbers.  This 
can  only  be  done  by  visits  to  the  houses,  and  the  reading  of 
trade  papers.  The  Dry  Goods  Review  will  be  found  announc- 
ing everything  worthy  of  notice. 

* 

The  investigation  into  the  Reading  Railroad  Combination 
by  a  committee,  has  led  the  public  men  of  the  United  States  to 
the  conclusion  that  more  anti-trust  legislation  is  needed.  The 
Sherman  Act  of  1890  has  been  found  insufficient  to  meet  the 
exigencies  of  the  trust  cases  which  arise.  Another  favorite  way 
of  striking  at  the  trusts  is  by  means  of  the  tariff.  Mr.  Harter  of 
Ohio,  has  now  a  bill  before  congress,  which  has  been  referred  to 
the  Committee  on  Manufactures;  and  if  this  committee  sanction 
the  bill  it  will  come  before  Congress  for  a  vote  thereon.  The 
superiority  of  the  bill  over  previous  measures  of  the  same  char- 
acter is  that  it  suspends  duties  and  patent  rights  only  so  long  as 
the  trust  continues.  Persons  engaged  in  a  trust  combination 
can  have  their  option,  to  meet  free  competition  abroad  or  to 
abandon  combination  at  home  and  have  foreign  competition 
again  shut  out  by  tariff  duties.  Mr.  Harter  feels  that  the  tariff 
provision  itself  will  go  a  good  ways  in  putting  the  operators  of 
trust  combination  upon  the  same  plane  with  other  business  men, 
and  that  they  ought  not  to  have  the  protection  of  the  Govern- 
ment while  they  are  attempting  to  enhance  prices  by  combina- 
tion.    This  is  a  principle  which   Canadian    business  men  would 


do  well  to  bear  in   mind   because  there  can  be  no   doubt   that 

some  day  anti-trust  legislation  will  be  needed  in  this  country. 

*  * 
* 

The  strike  among  the  cotton  spinners  of  Lancashire  still  con- 
tinues, and  much  destitution  is  reported.  In  Oldham  alone- 
there  are  nearly  5,000  spinners  who  are  getting  lockout  allow- 
ance. The  strike,  as  is  well-known,  was  started  in  opposition  to 
a  reduction  in  wages.  Since  its  inception  the  price  of  yarns  has 
increased  very  materially, running  between  1  3-8  and  2  7-1 6d. per 
pound,  and  averaging  about  2d.  In  the  same  period  cotton  has 
advanced  about  id.,  thus  leaving  about  a  penny  per  pound  ad- 
vance in  the  price  of  yams  to  be  attributed  either  to  the  strike 
or  to  an  increased  demand  for  the  cotton  yarns.  Both  sides 
seem  confident  of  ultimate  success,  and  in  the  meantime  misery, 
want  and  distress  reign  supreme.  It  is  high  time  that  the  legis- 
lators of  Great  Britain  turned  to  this  great  labor  question  and 
attempted  to  apply  a  moiety  of  their  legislative  energy  in  pro- 
ducing some  remedial  legislation.  While  the  whole  couutry  is 
fighting  about  the  tenantry  of  Ireland,  the  proletariat  of  England 
are  suffering  from  the  strife  between  capital  and  labor.  Com- 
merce is  being  materially  injured,  and  let  Great  Britain  once  lose 
her  hold  on  the  markets  of  the  world  and  she  will  never  regain 
them.  By  commerce  she  has  gained  her  supremacy  ;  by  com- 
merce alone  can  she  hope  to  maintain  it.  To  maintain  her  lead 
over  the  manufacturers  of  the  United  States,  the  cotton  men 
must  prevent  extreme  prices  :  and  considering  the  present  tend 
of  varns,  and  also  of  manufactured  cottons,  competing  manufac- 
turers are  likely  to  strengthen   their   hold   on  the  markets  by  sly 

sales. 

-/-   * 

One  of  the  largest  retail  dry  goods  houses  in  Canada  has  a 
rule  which  requires  stock-taking  once  every  six  months.  At 
such  a  time  all  goods  which  have  been  on  the  shelves  for  twelve 
months  or  more  are  taken  into  stock  at  half  price.  This  is  the 
proper  way  to  do  business,  (roods  must  be  turned  over  at  least 
once  in  twelve  months,  and  all  goods  which  have  been  in  stock 
beyond  that  period  should  be  marked  down  and  moved  out.  If 
kept  much  longer  they  are  liable  to  become  worthless.  More- 
over, the  money  is  needed  to  purchase  new  goods.  The  store 
that  has  always  the  newest  and  brightest  goods  is  the  store  that 
attracts  to  itself  slowly  but  surely  the  best  trade  that  is  going. 
And  here  goods  cannot  be  placed  in  stock  unless  their  predecess- 
ors are  displaced.  It  is  much  better  that  the  old  goods  should 
be  sold  at  cost,  and  the  money  invested  in  the  latest  productions 
of  the  manufacturers,  than  that  they  should  be  allowed  to  lie  on 
the  shelves  and  depreciate  in  value,  and  at  the  same  time  have 
their  cost  increased  by  the  addition  of  the  interest  on  the  money 
locked  up  in  such  an  investment.  There  must  be  some  rule  for 
a  merchant's  guidance  in  this  matter,  and  we  think  none  better 
can  be  formulated  than  the  one  stated  in  the  opening  of  this 
paragraph.  If  this  rule  be  laid  down  and  directions  given  to 
heads  of  departments  and  clerks  that  it  is  to  be  adhered  to,  no  ^ 
risk  of  accumulating  unsaleable  stock  will  be  incurred.  The 
pernickety  changes  of  fashion  make  the  necessity  for  the  adop- 
tion of  some  such  rule  an  unavoidable  one. 

* 
*  * 

There  is  an  awful  hubbub  going  on  in  Europe  and  in 
America  concerning  the  possible  revival  of  the  crinoline.  Surely 
men  should  have  more  sense  than  to  try  to  modify  a  woman's 
desires  by  means  of  argument.  The  following  is  a  copy  of  a 
despatch  from    Paris  dated  January   29th:    "The  fashion  law 
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makers  of  Paris  have  decided  that  skirts  shall  be  tres  bouffant 
during  the  coming  season,  which,  it  is  generally  believed,  will 
lead  to  a  revival  of  the  crinoline  of  twenty-five  years  ago.  With 
the  full  skirts  fashion  has  decried  the  long,  slender  waist,  and  the 
demand  has  already  commenced  at  the  fashionable  London 
corsetiers  for  long,  small-waisted,  and  heavily  boned  stays.  The 
latest  fashionable  edict  makes  very  slender  waists  de  rigueur  for 
children,  and  the  loose  blouses  are  entirely  superseded  in  fash- 
ionable society  for  the  closely  fitting  frock,  and  the  little  misses 
seen  on  the  promenade  or  at  parties  are  as  tightly  laced  as  their 
elder  sisters  or  their  mothers." 

*  * 

Reports  like  the  following  are  numerous  among  the  city 
dailies  :  "  The  Canadian  cotton  combine  has  distributed  among 
its  supporters  a  million  dollars'  worth  of  stock  as  a  kind  of  New 
Year's  box,  and  has  paid  10  per  cent,  upon  its  capital  in  addi- 
tion. This  is  what  is  known  as  "stock-watering."  By  the  pro- 
cess, the  real  earnings  of  a  combine  is  concealed,  and  when  its 
exactions  are  called  in  question  the  dividend  sheet  is  produced 
as  proof  that  it  is  not  making  extravagant  profits  out  of  the 
people.  The  fact  is  that  no  one  but  those  in  the  inner  circle 
can  ever  discover  the  real  profits  collected."  The  Toronto 
market  has  had  vague  rumors  to  this  effect  for  some  time,  and  it 
seems  probable  that  some  watering  of  the  stock  has  taken  place 
though  to  what  extent  is  not  know  accurately.  Trusts  always 
cause  a  certain  amount  of  dissatisfaction,  because  even  if  they 
do  not  charge  exorbitant  prices,  they  have  the  power  of  doing 
so  and  this  has  much  the  same  effect.  For  example  up  to  the 
time  of  writing,  and  since  the  great  advance  in  cottons  in  the 
United  States  and  Great  Britain,  the  Colored  Cotton  Combine 
has  advanced  prices  only  on  one  line  of  greys  ;  and  the  markets 
have  been  full  of  rumors  concerning  expected  advances.  Deal- 
ers have  been  in  constant  terror  lest  a  big  advance  should  be 
sprung  on  them,  at  a  moment  when  their  stocks  should  be  low  ; 
and  this  is  what  causes  the  trouble.  It  is  the  terror  of  having  to 
buy  at  an  advance  to  fill  orders  at  lower  or  equal  prices,  which 
causes  the  dislike  of  a  trust  which  has  a  monopoly  of  the  mar- 
ket. The  buyers  who  have  been  prophecy ing  an  advance  ever 
since  January  first,  are  now  kicking  because  the  advance  did  not 
come  to  fulfil  their  uncalled-for  speeches.  The  man  who  utters 
prophecys  concerning  another's  doings  is  running  a  certain  risk 
which  may  end  by  making  him  appear  foolish.  So  far  the  prices 
of  the  trust's  goods  have  been  kept  down  fairly  well  to  what 
moderate  men  called  a  reasonable  standard  and  one  which  is 
compatible  with  a  fair  profit.  The  cotton  industry  is  in  a 
thriving  condition  at  present,  all  the  mills  being  run  at  a  profit  to 
those  concerned.     This  is  as  much  as  can  be  safely  asserted. 


Another  phase  of  the  cotton  goods  question  has  to  be  con- 
sidered. Several  of  the  jobbers  have  been  attacking  the  present 
methods  of  levying  duties  on  cotton  and  woollen  goods.  We 
quote  the  opinion  of  one  of  these  gentlemen  as  published 
in      one    of    the    Toronto     dailies.        "   It     is     my     opinion, 


that  a  straight  ad  valorem  dut)  on  imported  dr)  goods 
would  be  much  preferable  to  that  of  specific  and  ad  valorem 
duties  now  imposed.  While  specific  and  ad  valorem  duties  are 
necessary  in  the  case  of  importations  of  some  lines  of  merchan 
dise,  I  do  not  think  they  are  necessary  or  advisable  in  the  case 
of  imported  cottons  and  woollens.  At  present  we  have  a  duty  of 
15  per  cent,  ad  valorem  and  a  specific  duty  of  2c  per  square 
yard  on  cottons.  Now,  you  will  see  that  a  specific  duty  of  2c  a 
yard  equally  on  common  and  fine  goods  makes  the  percentage 
of  duty  much  higher  on  the  common  than  on  the  fine  goods,  in 
some  instances  15  or  20  per  cent.  This  gives  the  opponents  ot 
protection  an  opportunity  to  cry  out  that  the  tariff  grinds  the 
poor  man.  As  a  matter  of  fact,  it  does  nothing  of  the  kind,  for 
all  our  cottons  except  the  finest  goods,  are  made  in  Canada,  and 
our  Canadian-made  goods  are  better  and  cheaper  than  a  similar 
class  of  foreign  goods,  even  if  we  had  only  a  very  low  dutv 
against  them.  I  have  been  a  protectionist  and  am  still  a  sup- 
porter of  protection.  The  National  Policy  has  built  up  our  cot- 
ton and  woollen  industries  until,  by  giving  our  manufacturers  our 
own  market,  we  are  making  goods  fully  equal  to  foreign  goods  in 
both  price  and  quality.  But  I  think  that  if  the  government  be 
wise  they  will  impose  a  straight  ad  valorem  dutv  of  20  or  25  per 
cent.,  or  any  duty  they  may  deem  advisable,  which  will  make  the 
duty  equal  on  both  common  and  fine  goods.  At  present  the 
tariff  has  the  appearance  of  discriminating  in  favor  of  the  rich  and 
against  the  poor.  A  straight  ad  valorem  duty  would  avoid  this  ap- 
pearance, and  at  the  same  time  afford  full  protection  to  our  indus* 
tries."  To  make  the  matter  clearer  it  may  be  pointed  out  that  a  co- 
lored cotton  which  cost  2  '  _.d.  in  England  costs  in  Toronto  7  -;4i :., 
under  our  present  duty  of  15  per  cent,  and  2  cents  per  square 
yard  (1  cent  in  case  of  whites  and  greys),  and  under  a  duty  of 
straight  20  per  cent.  ad.  valorem  it  would  cost  but  6j4c.  An 
example  might  be  given  of  how  it  would  work  with  woollens,  on 
which  the  duty  is  at  present  20  per  cent,  and  10  cents  per  square 
yard.  The  reason  that  our  duties  are  part  specific  and  part  ad  va- 
lorem is  that  they  are  intended  to  keep  out  low  grade  goods.  This 
is  done  for  a  double  purpose  :  to  help  our  own  manufacturers 
who  generally  manufacture  the  cheaper  and  coarser  grades  of 
goods,  and  to  keep  the  market  free  from  cheap  lines  of  shoddy 
goods  which  were  placed  on  this  market  when  it  was  unprotect- 
ed. This  latter  circumstance  was  very  detrimental  to  our  manu- 
facturers and  our  dealers  who  were  selling  honest  goods.  It  was 
also  detrimental  to  the  consuming  public,  or  the  poorer  portion 
of  it  at  least,  who  bought  this  class  of  goods.  Hence,  at  worst 
our  duties  are  not  without  some  defence.  The  arguments  ad- 
vanced by  the  gentleman  quoted  above  are  very  good  from  a 
political  point  of  view  ;  but  from  a  purely  business  and  civic  view 
of  the  case  they  bear  much  less  weight.  Now  that  the  cotton 
combine  has  got  in  good  working  order,  a  slight  reduction  of  the 
tariff  might  be  advisable.  For  example,  no  one  would  be  seri- 
ously injured  if  the  duty  were  15  per  cent,  and  1  cent  per  square 
yard  on  colored  cottons  and  )■>  cent  on  whites  and  greys  ;  but 
under  present  circumstances  it  is  hard  to  see  how  much  more 
could  in  justice  be  asked  or  granted. 


WHEN    THE    TKArN   GOES   BY 
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THE    RACE    FOR    WEALTH. 

ACE  among  the  early  centuries  of  this  Christian  era,  down 
into  the  middle  ages  even,  the  aim  of  the  bulk  of  human 
kind  was  glory  and  renown,  which  were  attained  by  chiv- 
alrous and  warlike  deeds.  Sir  Walter  Scott's  novels,  such  as 
Ivanhoe,  give  us  a  glimpse  of  this  kind  of  life.  Hut  even  among 
all  peoples  in  all  ages  there  has  been  a  class  which  sought 
wealth.  The  Phoenicians  of  pre-Christian  centuries,  and  the 
stirring  traders  of  Northern  Italy  during  the  middle  ages,  were 
anxious  to  accumulate  wealth.  But  even  the  traders  thought  of 
something  beside  mere  silver  and  gold  for  its  own  sake  ;  the  age 
of  sentiment  was  not  wholly  gone. 

But  a  gradual  transformation  has  taken  place.  The  pursuit 
of  wealth,  once  a  subsidiary  part  of  a  man's  or  a  nation's  life. 
has  become  the  one  occupation  of  all.  Wealth  it  is  that  opens 
the  portals  to  pleasure,  fame  and  power.  The  old  thirst  for 
glory  in  war  or  for  renown  through  feats  of  prowess  is  dying 
slowly  dying.  It  lingers  in  the  minds  of  trained  soldiers  and 
hereditary  rulers,  but  in  English-speaking  countries  at  least  it  has 
vanished.  All  are  now  engaged  in  the  great  race  for  wealth. 
The  change  has  come  and  we  must  accept  it  as  the  criterion  of 
a  business  age,  and  go  forth  ourselves  into  the  business  arena, 
there  to  win  the  golden  crown  instead  of  the  laurel  ;  or  else  to 
meet  with  a  defeat  which  condemns  us  to  a  life  so  miserable  that 
it  is  inconceivable  until  it  is  experienced. 

With  such  an  alternative  before  him,  every  man  turns  to  the 
business  world  for  an  avenue  to  success.  The  philosopher  has 
wisely  said  that  life  has  given  nothing  to  mortals  without  labor  ; 
and  the  man  who  labors  is  the  only  man  who  is  sure  of  success. 
Too  often  the  young  man  covets  the  "  palma  sine  pulvere,"  the 
prize  of  glory  without  the  dust  of  the  race  ;  but  such  covetous- 
ness  is  vain,  vain  folly.  Industry  and  energy  are  two  great  aids 
in  the  race.  The  young  man  who  thinks  he  can  succeed  in  the 
business  life  of  to-day  without  years  of  hard  work,  both  with 
body  and  brain,  is  going  to  be  sadly  disappointed.  The  (Ireek 
philosopher  laid  down  the  rule  :  "  In  the  morning  of  life,  work  ; 
in  the  mid-day,  give  counsel  ;  in  the  evening,  pray."  The  philo- 
sopher of  the  nineteenth  century  lays  down  the  rule  :  In  the 
morning,  work  ;  in  the  midday,  work  ;  in  the  evening,  work,  give 
counsel  and  pray. 

The  people  of  the  American  continent  lead  the  world  in  the 
race  for  wealth.  They  devote  their  lives  more  assiduously  to 
the  accumulation  of  colossal  fortunes  than  any  other  people  in 
the  world.  There  was  once  a  time  when  the  tinge  of  business 
unfitted  a  man  for  the  best  society,  as  the  dark  tinge  under  the 
finger  nail  now  endangers  the  social  chances  of  a  person  in  some 
of  the  Southern  States.  On  the  American  continent  to-day,  the 
fact  of  being  a  man  of  business  is  a  help  rather  than  a  hindrance. 
Wealth  opens  the  doors  of  society  and  calls  down  the  favors  of 
the  great  and  the  applause  of  the  multitude.  We  may  lament 
this  or  not,  just  as  we  please.  But  facts  are  stubborn  things, 
and  here  they  lie.  The  young  man  who  starts  in  life  to-day  has 
but  one  aim — to  become  rich  ;  honorably,  if  possible,  but  rich 
anyway. 

Truly  this  great  race  for  wealth  has  made  the  world  an  enter- 


prising one.  The  thousands  of  steamships  that  navigate  the 
river,  the  lake,  and  the  ocean  ;  the  thousands  of  locomotives 
which  puff  and  snort  through  valley  or  plain,  and  over  mountain 
or  river  ;  the  ceaseless  tick  of  the  electric  speaking  machine  ;  the 
enormous  accumulation  of  machinery  in  factories  ;  the  great 
division  of  labor  which  this  occasions — these  and  a  thousand 
other  enterprises  show  that  this  age  is  essentially  a  wealth  pro- 
ducing age.  Invention  has  reached  a  height  never  before  known 
in  the  history  of  the  world.  Modern  undertakings  are  putting 
to  shame  even  the  pyramids  of  Egypt,  the  colossus  of  Rhodes 
and  the  hanging  gardens  of  Babylon.  But  while  they  show 
greater  inventive  power,  they  show  also  a  refinement  in  concep- 
tion. The  modern  structures  lack  the  bulkiness  which  was  the 
chief  characteristic  of  ancient  structures  ;  to-day  the  world's 
structures  are  judged  by  quality,  not  quantity.  Twenty  years 
from  now,  if  electricity  continues  to  be  applied  at  the  same  ad- 
vancing speed,  we  shall  have  an  electric  age,  and  the  age  of  steam 
shall  have  vanished.  The  speed  of  the  race  for  wealth  will  then 
be  doubled,  if  not  quadrupled. 


GLOVE    ITEMS. 


Some  exquisite  novelties  in  suedes  will  be  opened  the  first  of 
next  month,  showing  shades  of  lavender,  reseda  greens  and 
golden  tans  among  other  colors  that  have  never  been  surpassed, 
in  delicacy  and  softness  of  tones  that  will  harmonize  in  a  charm- 
ing manner  with  the  spring  dress  goods. 

The  secret  of  a  well-gloved  woman  is  in  wearing  gloves  that 
harmonize  in  color  and  style  with  her  costume.  In  order  to  do 
this  they  may  match  or  contrast,  but  must  be  in  harmony  in 
either  case. 

The  retailers  say  that  they  are  perfectly  safe  in  giving  orders 
tor  fabric  gauntlets,  judging  from  the  craze  that  sprang  up  for 
them  last  spring,  when  the  supply  gave  out  before  the  demand. 

In  spite  of  all  the  reports  that  arise  now  and  then,  suedes 
continue  and  will  remain  the  leader  in  gloves  ;  owing  to  its  feel 
and  flattering  appearance  on  the  hands,  shoppers  forget  any  of 
its  less  serviceable  qualities. 

To  help  in  keeping  black  gloves  soft  and  supple,  repaper  each 
pair  every  month,  lightly  rubbing  them  with  an  old  black  silk 
handkerchief  before  putting  them  in  the  fresh  paper.  Of  course 
the  boxes  will  be  dusted  out  every  second  day,  and  there  is  also 
a  line  dressing  for  black  gloves  that  restores  their  appearance.  — 
Economist. 


DEATH     OF    JOSEPH    WALKER. 

The  announcement  of  the  death  of  Mr.  Joseph  Walker,  at 
his  residence,  243  College  street,  Toronto,  on  Wednesday,  the 
1 8th  ult.,  has  occasioned  a  shock  to  his  many  friends.  The 
deceased  gentleman  enjoyed  pretty  good  health  up  to  three 
weeks  ago,  when  symptoms  of  heart  disease  manifested  them- 
selves. It  was  not  considered,  however,  that  any  very  serious 
results  would  follow,  and  the  sudden  demise  of  Mr.  Walker  was 
a  great  surprise  to  his  acquaintances.  Deceased  was  the  eldest 
surviving  son  of  the  late  Robert  Walker,  who  founded  the  firm 
of  R.  Walker  &  Sons,  so  well  known  in  this  city.  He  was  a 
native  of  Toronto,  56  years  of  age.  He  received  his  education 
at  Victoria  University,  Cobourg,  and  was  engaged  in  business 
with  his  father  until  1875.  For  some  years  he  was  engaged  with 
Mr.  Evans  in  the  wholesale  boot  and  shoe  business,  but  after- 
wards went  back  to  his  former  occupation.  A  widow  and  one 
daughter  are  left  to  mourn  their  loss. 
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CASH    VS.    CREDIT.  Wl.  can  saVi  that.   wjti,    no  inCrease    [n  the   amount  of  business 

V     S  done,  this  firm  would  in  future,  never  have  less  than  the  $10,000 

•    "'          '^mt^  7r    inil)lllH   thisisan  «W  subject,  out<    forin    their  second  year  they    would  send   goods  Quton 

/^  BLJ^'^        W°  U>lit'vo   somt'thinK   »ew  ran  bo  credit  as  fast  as  they  would  collect  their  previous  year's  accounts. 

M       Tl    Bflkr^i     SaUl  °n   "'      '  °'    nia,1V   yenrS    the  Now  see  what  extra  cost   their   is  in  a  year,  doing  this  $15,000 

MM       J            M         question   as    to    whether    retail  dry  credit  business : 

jfn    _^£     UMll^         i;oods  merchants   should    sell    on  .1  t    ,-         .         et                  .  u                 ..    T>      1    t>                 rw. 

Affile  nHSSB  Interest  on  $10,000  ,it  .S  per  cent.  Hank   Kate.  .  .  .  $Xoo   00 

4%jF       jk        WM>       rash  1)as,s  l"'  ""    a  ,T('(llt  haslS  has  bosses  from  bad    Debts 400   00 

■/  ABhQH  .hated     warmly     in     trade  Cost  of  Stationery,  Postage,  etc 150  00 

r^         ^k         MI53      PaPers  and  in  meetings  composed  Value  of  Time  taken  in  Care  of  Books 40000 

'^v  Oc^S^B t?,C      of  merchants.       Many    men    have 

'fvKks'-         pointed  out  the  use  of  credit,  espe-  -P  >75  s 

£jT)         dally  where    a  fair    percentage  of  Or  to  do  the    $15,000  business  on  credit   there   is  an  extra 

the  merchant's  customers  are  agri-  cost  of  $''75°,  or  nearly  ,  2  per  cent.     When  marking  goods  we 

cultural  laborers  or  farmers.     These  men  receive  their  year's  pay  have  to  fiSure  on  the  cost  of  glving  credit>  Just  the  same  as  we 

or  profit  during  the  last    three   months  of  the   year,  and  for  the  do  for  rellt'  taxes'  helP'  etc"     We  believe  a  rash  business  wiU  be 

other  tune  are  supposed  to  be  without  any  considerable  amount  mutually  beneficial.     Every  person  is  looking   for   the  cheapest 

of  cash  :  and  for  this  reason   many  boldly  declare  that  a  retail  market  to  bu>'  ln  and  where  g°ods  are  sold  on  credit  cannot  be 

merchant  such  as  we  have  described  cannot  succeed  when  doing  the  cheaPest  Place-     Ne,ther  can  a  cash  and    credit  busi"ess  be 

business  on  strictly  cash  principles.  the  cheaPest'  althouSh  cash  customers    may   get  a  discount,  yet 

Now,  we  believe   this   to   be   both   fallacious  reasoning,  and  the  credlt  Pnce  ls  alwa>'s  asked>  and  even  Wlth    the  discount  off' 

arguments    based    on  wrong    premises.     The  farmer  does    not  the  prices  are  not  as  low  as    they  would  be   if  the   business  was 

market  his  produce  in  this  country  all  on  one  day  nor  all  in  one  stnctl>'  cash'      II  1S  an    doubted  fact   that   the  man  who  sells 

month.      In  the  Northwestern  part  of  our  1  )ominion,  the  farmer  the  cheaPest  ls  the  man  who  sells  for  cash<      Bu>ing  where  credit 

comes  very    near   the   state   described  ;  but  it  is  different  in  the  ,s  Slven  >'ou  not  onl>'  have    to  Pa?  for  >our    own    g°ods  but  for 

u           j     1  1              •               ru          a   „^    .r  fU  ,   f„„,  :„  „^f  „n  those  of  the  man  who  does  not  pay. 

other  anjd  older  provinces.      I  he  product  01   the  farm  is  not  all  '    J 

grain  :  it  is  composed  of  different  classes  of  articles  or  products  This  is  the  wa>    a  practical    merchant    figures  it  out.     The 

which  are  marketed  every  week,   or  can  be  if  necessary.      Even  arguments  are  convincing  and  incisive,  and  show  that  all  that  is 

the  grain    is    often    marketed    at    intervals    during    the    winter  needed  to  place  the  retail  dry  good   business  on  a  sound  basis,  is 

months;  and  often  held  over  until  spring.      In   all   these   cases  common  sense    action   on  the  part    of  the  merchants    engaged 

the  reasoning   of  the  credit  men  breaks  down.      But  even  if  the  therein. 

whole  statement  were   true,   and   farmers  did  market  their  grain  The  last  argument  adduced    in    the   above   quotation  is  one 

all  between  October  first  and  January  first  that  proves  nothing.  which  should    bear  great    weight  if  properly  presented   to  the 

They  have  their  money,  and  why  shouldn't  they  lose  the  interest  public.     Undoubtedly   in   a   combination  cash  and  credit  busi- 

on  it  as  well  as  the  merchant  ?   A  few  days  ago  a  director  of  one  ness,  the  man  who   pays   for   his   goods   must  pay  a  certain  per- 

of  the  large  departmental   stores   in   Toronto,  stated  that  on  the  centage  extra  on  account  of  the   merchant's  bad  debts  ;  that  is, 

flat  of  which  he  had  control,  they    did  a  business  of  over  $300,-  he  must  pay  for  the  goods  of   the  man  who  doesn't  pay.      It 

000,  with  a  loss  in  debts   of  less   than   $25,  and  that  was  on  ac-  merchants  would  put  this  plainly  and  honestly  before  their  cus- 

count  of  some  friend   of  one   of  his  chief  clerks.      And  let  it  be  tomers  they  would  undoubtedly  succeed  in  convincing  them  that 

understood,  that  fifty  per  cent,  of  the  customers  of  that  store  are  a  pure  cash  basis  in    the   retail    business    would  be   much   more 

from  rural  districts.     These  facts  explain  themselves.  economical. 

Hut    there  is  another  side  to  this  question,   and    it  is    well  The  half-heartedness  of  retail  merchants  in  dealing  with  this 

stated  in  a  circular  issued  by  the  managers  of  a    dry  goods  busi-  measure  leads  one  to   think    that   either   they   do  not  recognize 

ness  in  Clinton,  ( )nt.,  the  firm  name  of  which  is  the  estate  of  John  their  interest,  or  that  they  prefer  a  cash  and  credit  business  to  a 

Hodgens.     These  live  business  men  speak  as  follows  :  purely  cash    one.       It  is  hard    to  be  convinced   of  the   latter. 

"  On  January  31st  we  close  our  financial  year,  and  then  and  consequently  the  slowness  with  which  this  reform  1- 
purpose  making  a  radical  change  in  the  method  of  conducting  permeating  business  methods,  must  be  attributed  to  in- 
our  business.  From  that  date  we  will  place  it  on  a  strictly  cash  difference  and  carelessness.  Surely  any  one  who  reads 
basis,  before  we  decided  on  taking  this  step  we  consulted  with  the  powerful  arguments  quoted  in  the  above  circular  can- 
as  many  of  our  credit  customers  as  we  could,  asking  their  opin-  not  fail  to  be  convinced  of  the  costliness  of  credit  in  a  retail 
ion  of  such  a  change,  and  have  found  an  almost  unanimous  feel-  business  :  and  that  a  near  approach  to  the  purely  cash  basis 
ing  in  favor  of  doing  business  on  the  'cash  system,  provided  we  would  be  financially  beneficial.  The  grocery  trade  of  Canada 
could  reduce  prices  by  the  change.  It  is  a  well-known  fact  that  has  advanced  towards  perfection  in  this  matter  much  faster  than 
a  great  proportion  of  the  losses  in  any  business  are  caused  by  the  dry  goods  trade  ;  this  has  been  helped  to  a  great  degree  bv 
'  Bad  Debts, '  or  long  standing  accounts,  and  the  loss  of  inter-  the  stand  taken  by  the  wholesale  grocers,  especially  in  Toronto. 
est,  cost  of  collecting,  care  of  books,  etc.  These  losses  and  the  who  utterly  refuse  to  date  bills  ahead  and  whose  terms  are  sixty 
cost  of  carrying  accounts  are  all  a  charge  on  the  business  and  days  instead  of  four  months.  In  the  dry  goods  trade  the  dating 
must  come  out  of  the  profits.  For  example:  Suppose  a  firm  ahead  is  due  in  a  great  degree  to  the  competition  of  the  British 
commencing  a  cash  and  credit  business,  do  a  credit  business  of  agents  who  visit  this  market,  hence  a  reform  cannot  be  hoped 
$15,000  the  first  year;  during  the  year  the\  receive  by  payments  for  very  soon.  But  this  should  not  prevent  retail  merchants 
on  account  $5,000,  which  would  leave  them,  when  the  year  thoroughly  eradicating  the  credit  mode  of  business  from  their 
closed,  with  $10,000  on  their  books.      From  our  own  experience  practice. 
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THE     BOOMER     AND     THE     GRUMBLER. 

THERE  are  two  classes  of  merchants — and  by  merchants  is 
meant  all  who  are  engaged  in  mercantile  pursuits,  manu- 
facturer, jobber,  and  retailer — who  represent  extreme  types, 
both  of  which  do  harm,  but  one  more  than  the  other. 

The  Boomer  is  a  man  who  is  always  doing  a  huge  business, 
laving  large  plans,  building  towering  air  castles,  and  disturbing 
things  generally.  He  cannot  do  much  harm,  because  people 
know  him  by  sight,  and  his  splurging  speeches  have  no  very 
great  effect,  but  in  some  cases  he  succeeds  in  loading  the  whole- 
sale or  retail  markets  with  unsaleable  goods,  and  financial  dam- 


a  manufacturer,  the  wholesalers  cannot  handle  his  goods  pro 
perly,  and  to  him  they  are  a  miserable  set.  If  he  is  a  wholesaler, 
he  will  go  around  with  a  funereal  smile  on  his  face  and  tell 
everybody  that  the  country  is  going  to  the  dogs  ;  that  business 
is  entirely  ruined  by  the  tariff  and  would  be  worse  if  free  trade 
were  in  vogue  :  that  Canadian  manufacturers  are  worse  than  use- 
less, and  that  there  isn't  a  decent  piece  of  goods  turned  out 
from  a  Canadian  mill.  A  man  who  goes  around  with  such  talk 
as  this  should  be  drummed  out  of  the  community,  for  misery  is 
as  contagious  as  joy,  hope  and  enthusiasm.  Moreover,  it  makes 
matters  a  hundredfold  worse  to  have  a  few  such  men  in  the  mer- 
cantile ranks,  because   they  seriouslv  retard   the   wheels  of  com- 
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age  is  done.  Often  he  is  a  shark  who  is  working  up  a  joint 
stock  company  for  his  own  advantage  ;  but  such  a  man  is  a 
boomer  by  calm,  malicious  forethought,  while  the  one  men- 
tioned before  is  more  natural  aud  his  faults  are  unintentional. 

But  turning  to  the  other  side,  the  extreme  type  is  the  Grum- 
bler— that  wrinkle-browed,  irritable,  dyspeptic  individual  whom 
everyone  wishes  to  avoid,  but  who  is  always  cropping  up  to  jar 
one's  happy  teelings  and  hopeful  plans.  With  him  the  weather 
is  always  so  unsuitable  that  business  is  being  ruined.  He  can- 
not find  a  decent  clerk  or  workman  whom  he  can  trust  to  prop- 
erly  carry   out  a  piece  of  work    which  he  wants  done.      If  he  is 
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merce.  They  throw  cold  water  on  the  warm  anticipations  of 
new  manufacturers,  or  of  young  and  enterprising  business  men 
who  desire  to  start  out  on  new  lines.  What  this  country  needs 
at  present  is  a  whole-hearted  enthusiasm  which  will  maintain  the 
fact  that,  tariff  or  no  tariff,  Canadian  woollen,  cotton  and  other 
manufacturing  industries  can  be  and  will  be  developed  ;  that 
Canadian  wholesale  dry  goods  merchants  can  sell  goods  as 
cheaply  and  do  it  as  efficiently  as  the  men  who  frequent  Cana- 
dian markets  from  foreign  countries  ;  and  that  Canadian  retail 
merchants  are  capable  of  handling  all  meritorious  goods  which 
are  placed  in  their  way. 
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SPRING   TRAPS   FOR   TRADE   USE. 


DRY  goods  men  do  not  desire  to  catch  furbearing  animals 
by  means  (if  spring  traps,  but  they  do  desire  to  entrap 
the  busy  public  into  having  a  glance  at  their  bargains. 
There  are  two  great  means  used  for  the  purpose  —advertising 
ami  window  dressing.  Let  a  man  neglect  either  of  these  med- 
iums and  he  will  lose  part  of  his  trade;  let  him  neglect  both  and 
he  will  fail  within  a  year,  just  as  surely  as  that  period  shall  be 
completed.  Business  is  so  constituted  now  that  no  man  can 
keep  in  the  front  ranks  unless  he  has  a  certain  quick  step  which 
enables  him  to  keep  up  the  proper  speed.  To  attain  this  swift- 
ness of  movement,  he  must  use  every  expedient  for  accelerating 
progress.  People  look  to  the  advertisements  of  their  dealers, 
and  to  his  windows  for  information  concerning  the  newest  goods 
and  the  latest  freaks  of  fashion.  If  he  fails  to  inform  them  of 
all  that  is  new,  they  will  cast  him  off,  as  they  would  an  old- 
fashioned  or  wornout  garment.  The  old-fashioned  mail  coach 
has  been  displaced  by  the  steam-drawn  passenger  train;  the  horse 
car  is  being  displaced  on  the  streets  by  the  swift,  phantom-like 
electric  cars:  and  so  the  old  business  methods  which  meant 
putting  in  a  stock,  and  sitting  on  a  box  until  customers  came, 
have  been  displaced  by  new  methods  with  slightly  more  snap 
and  vigor.  Among  these,  advertising  and  window  dressing  stand 
pre-eminent  and  no  dealer  can  succeed  in  using  these  to  good 
advantage,  who  does  not  make  a  special  study  of  them.  He 
must  read,  observe  and  experiment.  Edison  gained  his  know- 
ledge of  electricity,  by  means  of  hard  work;  so  every  dry  goods 
man  must  know  very  thoroughly  the  principles  on  which  he  is 
operating  business,  and  the  rules  for  the  application  of  those 
principles. 

A  PRETTY  SPRING  DESIGN. 
On  Yonge  St.,  a  pretty  window  might  be  seen  recently, 
filled  with  new,  French  dress  goods,  among  which  de- 
laines predominated.  There  were  light-colored  stripes 
and  dark-colored  stripes  ;  there  were  -  light  grounds  with 
dark  colored  figurings,  dark  grounds  with  light  colored  figurings, 
all  artistically  placed  and  combined.  The  pieces  were  tightly 
folded  and  tied,  just  as  they  had  left  the  factory.  Across  the 
front  of  the  window  was  placed  a  row  of  these  dress  goods 
pieces,  being  on  the  floor  of  the  window  with  an  end  to  the 
glass,  every  other  piece  being  on  its  edge  between  its  two  neigh- 
bors on  their  sides.  The  next  row  was  placed  end  to  end,  only 
being  elevated  to  an  angle  of  30  degrees  with  the  floor;  while 
the  third  row  was  placed  vertically,  the  same  method  of  alterna- 
tion in  the  position  of  the  pieces  being  maintained.  The  other 
details  would  of  course  depend  on  the  size  and  shape  of  the 
window,  which  it  was  desired  to  dress  in  this  manner.  The 
window  might  be  varied  by  other  plans  of  placing  the  goods, 
many  of  which  could  be  easily  devised.  But  the  effect  of  the 
whole  was  refreshing  after  the  long  exhibitions  of  winter  mantles, 
and  fancy  handerchiefs.  In  the  centre  of  the  window  and  on  a 
line  with  the  observer's  eye,  being  a  neatly  printed  card,  bearing 
the  words.  "  We  have  just  arrived    from    France."     The  window- 


might  have  baen  improved  by  placing  delaines  all  in  the  first  row       r 
and  placing  a  card  on  them  with    the  word    "  Delaines"  in  clear 
bold  type;  and  so  with  the  other  two    rows,    each  being  of  some 
other  kind  of  goods. 

ADVERTISING  PURPOSES. 

Windows  undoubtedly  help  to  advertise  goods  as  well  a* 
attract  buyers.  When  the  store  is  open  and  a  customer  sees 
desirable  goods,  he  or  she  enters  and  purchases.  But  when  the 
store  is  closed  for  the  night,  it  is  not  necessary  nor  yet  desirable 
that  the  windows  should  be  darkened  and  curtained.  Many 
dealers  light  their  windows  well,  and  leave  them  so  lighted  until 
the  streets  are  deserted.  This  is  undoubtedly  a  capital  plan.  It 
can  not  attract  customers  at  once,  because  the  store  is  closed; 
but  it  may  cause  them  to  come  to  the  store  on  the  next  day  or 
within  a  week.  Thus  the  window  is,  if  properly  used,  an  adver- 
tising medium.  If  the  number  of  probable  window  gazers  is 
sufficient  to  justify  the  necessary  expenditure  for  gas  or  electric 
light,  then  it  will  be  a  profitable  advertising  medium.  In  the 
larger  towns  and  in  the  cities,  this  will  undoubtedly  be  the  case 
always.  Strollers  are  always  about,  and  impressions  made  on  a 
person's  mind,  in  a  leisure  moment,  are  not  easily  removed. 
Patterns  and  prices  are  noted  and  when  purchases  are  made, 
these  facts  will  be  recalled  to  the  purchaser's  mind,  and  in- 
fluence decisions.  It  is  an  advertising  medium  pure  and  simple 
and  must  be  considered  and  used  as  such.  A  window  costs 
money;  but  if  the  money  be  judiciously  expended,  it  will  bring 
as  great  profit  as  any  other  advertising  medium.  Many  dealers 
follow  this  plan  carefully  and  persistently:  other  dealers  taboo  it 
entirely.  But  the  observant  dealer  will  make  the  experiment  if 
he  has  not  done  so  already,  and  watch  and  carefully  note  results. 
There  can  be  no  doubt  whatever  as  to  his  conclusion;  and  it  is 
only  a  fool  who  would  go  contrary  to  well    founded  conclusions. 

ADVERTISING     SPECIAL    SALES. 

It  will  not  be  the  purpose  of  this  article  to  discuss  the  pros 
and  cons  of  special  sales.  They  are  used  mostly  to  clean  up 
broken  lots  and  carry  off  unsaleable  goods.  They  are  very  use- 
ful between  seasons;  but  are  used  in  cities  at  all  times  of  the 
year.  The  larger  stores  in  the  cities  have  weekly  bargain  day>  ; 
on  which  slow  selling  lines  are  marked  down  and  placed  for- 
ward; and  goods  that  are  liable  or  likely  to  become  dead  stock 
are  offered  at  a  price  which  must  necessarily  move  them  out. 
This  serves  a  double  purpose,  it  draws  a  crowd,  gives  them 
bargains  and  creates  a  reputation  for  close  selling,  and  it  also  ^ 
keeps  the  stock  in  sound  and  saleable  condition.  In  smaller 
towns,  many  merchants  have  between-season  bargain  days,  say 
three  days  in  February  and  three  days  in  September.  Others 
again  have  a  monthly  bargain  day,  a  certain  day  in  each  month 
being  adhered  to:  e.  g.  the  second  Saturday  in  the  month. 
Certainly  these  special  sales  have  advantages  which  the  live 
dealer  cannot  afford  to  overlook. 

When   it   comes   to    advertising  these  there    is  a   varietv  of 
methods,     These  special  sales  are  positively    useless  unless  well 
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advertised  previously.  Some  dealers  use  circulars  as  an  adver- 
tising medium;  these  are  a  great  deal  of  trouble,  and  are  often 
poorly  distributed,  being  placed  under  sidewalks,  door  mats  and 
in  empty  houses.  If  gotten  up  cheaply,  dignified  customers  will 
not  pay  any  attention  to  them;  if  gotten  up  costly,  they  are  too 
expensive  a  medium.  Therefore,  most  dealers  use  newspapers. 
In  these  days  of  general  culture,  the  newspaper-  reaches  every 
home  and  is  well  and  thoroughly  perused.  They  reach  the  live 
people — the  buyers. 

A  special  sale  requires  a  special  size  of  advertisement.  It 
must  be  large  and  showy,  and  is  thus  impressive.  The  size  of  a 
man's  methods  of  gaining  custom  are  gauged  by  the  size  of  the 
advertising  space  he  uses.  If  his  special  sale  fills  only  a  few 
inches,  people  think  it  is  insignificant,  and  will  not  trouble  them- 
selves investigating  its  magnitude.  It  must  state  the  particular 
lines  in  which  bargains  are  offered,  and  explicitly  explain  what 
will  be  shown  and  at  what  price  in  each  line.  In  a  special  sale 
people  come  to  buy  certain  articles — they  may  buy  others  also 
—just  as  they  come  for  certain  articles  upon  regular  shopping 
occasions.  Therefore,  they  must  know  before-hand  that  some 
special  line  or  bargain  is  being  offered,  which  is  likely  to  suit 
their  needs  and  their  purse.  Every  buyer  has  a  number  of  wants, 
and  when  they  read  of  cheap  articles  which  will  satisfy  these 
wants,  they  are  likely  to  go  after  them.  Of  course,  some  people 
will  go  just  because  bargains  are  being  offered;  but  this  is  not  a 
class  of  trade  which  can  be  depended  upon.  In  weekly  or 
monthly  bargain  sales,  the  lines  offered  should  vary  on  each  oc- 
casion, so  as  to  gradually  cover  all  the  lines  carried.  The  ad- 
vertisements must  state  the  facts  fully  and  truthfully;  fully  to 
bring  out  buyers  who  know  what  they  want,  truthfully — in  order 
to  create  a  public  confidence  in  the  veracity  of  the  dealer. 
AN  ADVERTISING  AGE. 
This  is  the  age  when  people  are  doing  business  by  adver- 
tisements. It  is  a  grand  rush  for  trade,  and  the  man  who 
can  write  the  best  advertisements  as  regards  space  and 
quality  is  the  man  who  gets  the  biggest  share  of  the  trade.  It  is- 
an  age  of  splurge ;  and  unless  you  can  cast  something  into  the 
sea  of  public  thought  which  will  cause  a  bigger  ripple  than  what 
your  neighbor  casts  into  the  water  you  are  unnoticed.  Circus 
methods  are  now  business  methods.  P.  T.  Bamum  and  his 
brother  circus  managers  have  led  the  business  world  a  great  deal. 
The  departmental  stores  began  to  use  printers'  ink  in  profusion, 
and  now  the  retailer,  wholesaler,  jobber,  or  manufacturer  who 
does  not  advertise  liberally  cannot  succeed — unless  he  has  a 
monopoly. 

A  leading  merchant,  on  being  asked  a  few  days  ago  if  he  be- 
lieved his  advertising  paid,  replied  that  he  didn't  know.  "It  is 
like  casting  your  bread  upon  the  waters  ;  but  you  know  every- 
body caters  to  the  public  taste  in  the  advertising  line,  and  unless 
you  keep  yourself  prominently  before  the  public  you  are  lost 
sight  of. 

The  retailers  of  Canada  cannot  do  business  without  spending 
a  certain  amount  in  advertising.  People  expect  advertisements, 
look  for  them,  and  read  them  very  critically — if  they  are  worth 
reading.  They  read  them  if  they  are  chatty,  or  if  they  tell  them 
something  which  will  perhaps  be  the  means  of  enabling  them  to 
make  savings  on  future  purchases.  They  must  contain  know- 
ledge in  some  form  or  other.  Moreover  the  advertisements  must 
not  be  stingy.  It  is  lamentable  that  the  size  of  advertisements 
are  generally  taken,  if  other  circumstances  correspond,  to  be  a 
criterion  of  the  trade,  and   a   few    dollars  saved  in  this  way  may 


not  be  a  few  dollars  earned.  Advertising  must  be  liberal  or  it 
may  be  wasted.  It  must  be  hearty  and  healthy.  It  must  be 
witty,  pithy  and  learned.  It  must  be  fresh  and  important.  It 
must  be  continuous  and  impressive.  It  must  have  all  these 
qualities,  because  this  is  an  advertising  age. 
NOTES  ON  TYPOGRAPHY. 
It  is  a  mistake  for  a  newspaper  to  use  too  small  a  type  for  its 
advertising.  Too  much  duty  is  imposed  on  the  eye.  As  a  rule, 
a  man  cannot  read  for  more  than  an  hour  or  two  in  any  type- 
below  minion,  and  when  it  gets  down  to  a  pearl  or  a  small-faced 
agate,  not  more  than  five  minutes.  One  great  charm  of  run-on 
advertisements  in  large  type  is  that  they  give  very  little  work  to 
the  eyes. 

Business  men  should  always  scrutinize  the  work  done  for 
them.  Little  provoking  errors  are  apt  to  creep  into  advertise- 
ments, as  they  will  anywhere  else  in  the  paper.  The  New  York 
Tribune  once  printed  the  head-line  of  a  page  with  the  wrong 
year  three  months  after  that  year  had  expired,  and  one  of  the 
handsomest  and  best  got-up  newspapers  in  the  United  States  is 
now  spelling  the  name  of  its  editor  in  its  columns  Jhnoson,  in- 
stead of  Johnson.  An  inch  of  advertising  in  agate,  single 
column,  will  contain  a  thousand  letters,  and  each  letter  can  be 
put  in  eight  different  ways.  The  editor  frequently  makes  mis- 
takes in  writing,  and  his  handwriting  is  often  bad.  business 
men  are  no  more  free  from  accidents  than  editors. 

A  very  desirable  place  for  an  advertisement  is  the  last  one. 
It  has  a  place  all  its  own.  No  one  can  overpower  it,  or  destroy 
its  significance.  Vet  this  position  is  rarely  sought  for,  while  head 
of  column,  or  head  of  page,  or  next  after  reading  matter,  is  de- 
manded, at  a  greater  increase  in  price  sometimes.  There  is  no 
reason  why  this  should  be  so.  Generally  speaking,  the  space  ot 
the  last  advertisement  is  worth  one-half  more  than  in  the  dead 
level  of  the  page,  and  if  the  journal  is  a  large  one,  more  than  the 
head  of  any  column  not  next  to  reading  matter. 

It  is  no  business  of  the  printer  to  set  up  a  notice  time  after 
time,  or  to  keep  changing  lines  in  matter  to  suit  the  advertiser. 
He  is  only  obliged  to  set  it  up  once  in  a  workmanlike  manner, 
following  directions  as  they  may  be  given  to  him.  If  the  work 
doesn't  suit  the  advertiser,  the  workmen  will  change  them,  but 
not  at  his  own  expense.  No  printer  will  object  to  an  alteration 
of  a  line  or  two,  but  if  it  goes  further  he  must  be  paid  for  his 
labor.  Some  advertisers  hold  back  from  making  alterations 
simply  on- account  of  this  extra  charge.  They  are  very  foolish. 
These  changes  may  be  necessary  to  bring  out  the  force  of  the 
notice,  and  if  so  they  should  be  made.  A  line  of  type,  adver 
tising  size,  will  cost  to  set  up  in  job  offices  in  New  York  about 
two  cents.  The  compositor  will  receive  a  little  over  a  cent.  Is 
it  not  a  penny-wise  and  pound-foolish  plan  to  save  on  this,  while 
paving  twenty  or  thirty  cents  a  line  for  ineffective  advertising  ? 

ENGLISH      RULES. 

In  England  the  municipal  regulations  are  opposed  to  the  use 
of  the  streets  for  advertising  wagons.  A  van  or  cart  may  drive 
about  all  day,  and  display  any  amount  of  advertising  on  its 
sides,  and  so  long  as  it  can  be  shown  to  be  actually  delivering 
or  conveying  goods  for  a  bona-fide  trade  purpose  no  objection 
can  be  sustained  by  the  police.  Similarly,  high  networks  bear- 
ing signs  and  lettering  over  buildings  are  illegal.  A  firm  in  Lon- 
don had  a  large  windmill  on  the  roof  bearing  an  advertisement. 
The  municipal  police  took  proceedings  to  test  the  legality  of  this 
display.  Evidence  was  adduced  to  show  that  the  mill  actually 
did  "  mill  "  something  (it  was  used  to  supply  part  of  the  power 
for  electric  lighting),  and  the  court  before  which  the  case  was 
brought  ruled  that  a  windmill  so  used,  even  if  made  to  serve  as 
an  advertisement,  was  not  a  sky-sign  within  the  meaning  of  the 
law.     The  police  therefore  failed,  and  had  to  pay  the  costs. 
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Alexander  &  Anderson 


WE    desire    to    direct  the    attention  of    Merchants    to  our   Mag- 
nificent    Stock  of     New     Spring     and     Summer     Goods, 
which     will     be  complete     in    every     department     by    the 
end     of    February. 

OUR  GREAT  SPECIALTY  IS  DRESS  GOODS 

And  the  collection  which  we  offer  of  really  new  and  high-class 
Exclusive   Dress   Fabrics  is  very  choice  and  exceedingly  attractive. 

In  Silks  we  are  offering  our  new  Spring  Goods  at  old  prices, 
and  we  show  a  nice  range  of  Plain  and  Colored  Surahs,  Shot  and 
Plaid  Surahs,  Colored  Mervelleux,  Colored  Faille  Francaise,  Plain 
and  Printed  Pongees  and  Fancy  Trimming  Silks,  also  Black  Surahs, 
Merves,    Peau   du   Soie,    Faille   Francaise,    Bengaline,   Grosgrain,    Etc. 

OUR  SMALLWARE  AND  HABERDASHERY  DEPARTMENTS 

Are    replete    with    all    the    Novelties    of  the    Season.      We    offer 

a  Stock  of  Domestic  and    Imported    Staples  which 

is  second  to  none  for  value  and  assortment. 

We  extend  a  hearty  invitation  to  merchants  visiting  the  city  to 
favor  us  with  a  call,  and  examine  our  large,  varied  and  comprehensive 
stock. 


43   Front  St.  West,  Toronto 
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EARLY    CLOSING. 

DURING  the  past  year  there  have  been  in  Montreal  and 
other  places  in  the  Province  of  Quebec  strenuous  efforts 
put  forth  to  have  an  act  passed  similar  to  the  Ontario 
Karl\'  Closing  Act,  which  would  enable  the  majority  of  the  mer- 
chants in  any  town  or  city  to  have  a  by-law  passed  that  would 
secure  a  uniform  hour  for  closing  shops.  In  Montreal  there  is 
an  Early  Closing  Association  which  has  done  good  work  in  edu- 
cating the  merchants  in  that  city  with  regard  to  the  needs  of  the 
community  in  this  particular.  They  have  ably  seconded  Mr. 
Auge,  M.L.A.,  in  his  efforts  to  secure  the  introduction  and  pass- 
age of  an  Earl)'  Closing  Act.  Mr.  Auge  gave  notice  at  the  last 
session  of  the  Provincial  Parliament  of  his  Hill ;  but  the  import- 
ant fiscal  and  other  measures  which  could  not  be  delayed  pre- 
vented the  consideration  of  the  Pill  in  the  session  of  1892.  The 
good  work  was  kept  up,  and  when  Mr.  Auge  announced  his  in- 
tention of  making  another  effort  to  secure  the  passage  of  the 
Hill,  the  Montreal  Association  did  its  best  to  have  the  Bill  pro- 
perly and  suitably  framed,  and  appointed  a  delegation  to  go  to 
Quebec  to  urge  the  passage  of  the  Bill.  Many  of  the  Associa- 
tions in  the  Province  passed  resolutions  in  its  favor,  and  copies 
of  these  were  distributed  to  members  of  the  Legislature.  A  few 
days  ago  the  Bill  was  introduced,  and  when  it  came  up  for  its 
second  reading  Mr.  Martineau  rose  and  moved  the  six  months 
hoist.  This  was  seconded  by  Mr.  Kennedy,  and  as  it  was  likely 
to  carry,  Mr.  Auge  raised  the  objection  that  the  Hill  was  not 
printed  in  both  languages,  and  on  this  technical  ground  was 
allowed  to  withdraw  it.  This  leaves  him  in  a  position  to  rein- 
troduce the  Bill  during  the  present  sesion  if  he  sees  lit  ;  but  it  is 
doubtful  if  it  would  pass  even  then.  Nevertheless  it  is  to  be 
hoped  that  enough  members  can  ultimately  be  secured  to  sup- 
port it,  to  ensure  its  passage. 

It  seems  strange,  considering  the  features  of  the  Bill,  that  the 
legislators  of  Quebec  cannot  be  induced  to  pass  it,  and  leave  it 
to  the  municipalities  to  say  whether  or  not  they  care  to  have  it 
enforced.  The  bill  as  proposed  applies  only  to  the  larger  towns 
and  cities,  but  other  municipalities  may  pass  by-laws  to  provide 
similar  arrangements,  on  request  to  the  council  of  two-thirds  of 
the  interested  class  of  traders.  It  exempts  tobacco  shops,  news 
depots,  hotels  and  restaurants,  and  meat  and  vegetable  stalls 
from  its  provisions,  and  grocery  stores  are  to  be  allowed  to  keep 
open  until  nine  o'clock.  Other  shops  shall  be  closed  at  seven 
o'clock  in  the  evening,  and  remain  closed  until  five  o'clock  the 
next  morning,  except,  however,  the  evenings  of  Saturday  and 
those  preceding  public  holidays,  and  also  during  the  last  two 
weeks  in  December,  (loods  may  be  sold  in  case  of  death,  illness 
~*  or  accident,  and  apothecarys'  shops  may  sell  medicines  and  sur- 
gical instruments.  If  three-fourths  of  the  merchants,  proprietors, 
tenants,  or  occupants  of  shops  in  these  towns,  or  if  three-fourths 
of  the  merchants  trading  in  similar  products  so  desire,  they  may 
petition  the  Lieutenant-Governor  in  Council  and  he  may  declare 
that  the  Act  shall  no  longer  apply  to  such  town  or  to  such  a 
class  of  merchants. 

In  Toronto  the  practice  of  closing  early  has  obtained  very 
strongly,  and  dry  goods  clerks  have  little  to  complain  of  in  the 
larger  stores.     The    wholesale  houses  close   the  year  around  at 


one  o'clock  on  Saturdays.  The  large  retail  stores  close  at  six 
o'clock  every  evening,  and  during  the  summer  months  at 
one  o'clock  on  Saturdays.  The  smaller  stores  keep  open  on 
Saturday  evenings  until  ten  o'clock  and  in  some  cases  on  all  the 
evenings  during  the  week.  Other  classes  of  retail  stores  such  as 
groceries  and  shoe  stores  closing  during  one  afternoon  during 
the  summer  months,  and  the  majority  of  them  at  six  o'clock 
during  every  evening  of  the  week  except  Saturday  evening.  In 
Hamilton  the  Saturday  half  holiday  during  the  summer  months 
obtains  among  the  larger  dry  goods  stores.  Throughout  this 
and  other  provinces  in  the  larger  towns  and  cities,  the  larger 
stores  close  at  six  or  seven  o'clock  on  every  evening  except 
Saturday  evening.  Looking  at  this  widely  spread  practice  in  its 
various  forms,  it  causes  considerable  wonderment  that  a  body 
of  legislators,  such  as  the  Quebec  legislators  are  supposed  to  be, 
should  refuse  to  pass  an  optional  act  such  as  that  proposed  by 
Mr.  Auge.  It  is  not  in  advance  of  public  sentiment,  if  the  whole 
of  Canada  be  considered:  nor  is  it  even  as  advanced  as  the 
practice  in  the  leading  cities  of  Ontario,  and  those  of  the  United 
States  or  England. 

The  great  objection  to  such  an  act  is  that  it  interferes  with 
public  liberty.  This  is  not  so  ;  it  may  be  interfering  with  the 
liberty  of  a  few  employers  who  would  work  their  employees 
twenty  four  hours  in  the  day,  if  it  were  possible,  but  in  no  other 
way.  In  fact  such  an  act  would  be  granting  liberty  to  a  body  of 
workers,  a  large  portion  of  the  public,  who  require  as  much 
liberty  as  the  law  can  give  them.  The  employed  are  always  at  a 
disadvantage  as  compared  with  the  employer  with  regard  to  the 
terms  of  employment.  The  lack  of  such  legislation  as  would 
tend  to  place  the  employed  in  an  equal  position  with  the  em- 
ployers is  repressive  of  liberty,  rather  than  conserving  it.  It  al- 
lows a  few  grasping  employers  to  draw  after  them  the  more  lib- 
eral and  better  educated  employers  in  upholding  long  hours,  by 
preventing  a  universal  shorter  hour  movement.  If  one  man 
keeps  his  store  open  sixteen  hours,  his  neighbor  in  the  same 
business  is  obliged  to  do  it  in  self  defence,  and  thus  for  one 
man's  foolishness  many  are  punished.  Nearly  all  classes  of  me- 
chanical laborers  work  fewer  hours  now  than  they  did  ten  years 
ago:  and  the  manufacturing  industries  are  not  ruined.  Why  then 
should  not  dry  goods  clerks  participate  in  the  benefits  of  the 
social  change  or  as  it  should  be  termed  social  advancement? 
No  employees  in  the  land  work  longer  hours  than  do  the  clerks 
in  retail  stores.  This  is  due  to  the  lack  of  combination  among 
them,  which  is  again  is  due  to  the  fact  that  they  are  mostly 
young  :  for  when  a  man  comes  to  years  of  discretion  he  says  to 
himself  that  the  hours  of  toil  are  too  many,  and  he  either  enters 
the  ranks  as  a  merchant  or  seeks  some  other  employment.  Thus 
we  see  very  few  good  men  remaining  as  professional  clerks,  and 
their  places  are  taken  by  boys  and  girls,  among  whom  combina- 
tion is  not  likely  to  exist.  Oreat  credit  is  due  the  many  employ- 
ers who  refuse  to  work  their  clerks  sixteen  or  eighteen  hours  a 
day,  and  who  lose  a  certain  amount  of  trade  rather  than  ruin  the 
health  of  their  helpers  ;  and  there  is  occasion  for  congratulation 
that,  in  spite  of  the  dilatoriness  or  conservatism  of  legislators  the 
number  of  these  employers  is  steadily  increasing.  It  is  to  be 
hoped  that  during  the  year  1893,  a  general  advance  will  be 
witnessed  towards  a  voluntary  shortening  of  the  hours  of  labor  of 
those  employed  in  the  dry  goods  trade,  and  this  will  be  bene- 
ficial in  raising  the  standard  of  worth  and  merit  among  these 
employees.  Shorter  hours  mean  just  as  much  business,  less 
expense  and  brighter,  more  thoughtful,  and  more  interested  em- 
ployees. 
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OUR     NATIONAL     GAME. 

No  game  with  the  exception  of  lacrosse  is  so  national  as 
Association  Football.  h  is  played  in  every  schoolground 
throughout  the  Dominion.  It  is  an  invigorating  game,  and 
much  more  gentlemanly,  than  the  English  game  of  Rugby. 
There  is  a  distinct  and  independent  association  among  the 
wholesale  dry  goods  houses  in  this  city,  known  as  the-  Toronto 
Dry  Goods  Foot-ball  League.  Last  year  and  this  year,  the  team 
composed  of  the  employes  of  Messrs.  ( 'aldecott.  Burton  and 
Spence  succeeded  in  winning  the  Silver  Shield  which  was 
offered  for  competition  by  the  proprietors  of  this  journal.       This 


Brock  &  Co.'s  team  obtained  the  same  number  of  [joints  as  the 
preceding  team.  'Their  picture  will  be  found  elsewhere  in  this 
journal.  The  following  players  compose  the  team: — R.  Cooper 
(captain).  James  A.  Catto,  W.  E.  F.  Paine,  .\.  G.  Gilmore,  W. 
E.  Voung,  R.  D.Crawford,  \V.  H.  Fox,  A.  Biette,  H.  Tilley, 
P.   F.   Rogers,  and  P.  Miller. 


Several  ladies  representing  a  lottery  in  aid  of  the  Catholic 
church  at  Brighton  asked  Mr.  J.  W.  Berkinshaw,  dry  goods 
merchant,  of 'Trenton,  and  formerly  of  'Toronto,  to  buy  a  ticket. 
He  gave  the  person,  who  was  a  customer,  the  price  of  a  ticket, 
and  it  drew    50   acres    of  good  land.      Mr.  Berkinshaw  wrote  to 


Wyld,  Grasett  &   Darlini 

champion  team  has  for  its  President  Mr.  Ceo.  F.  Watson,  and 
its  Captain  is  Alex.  F.  Rodger.  The  other  members  of  the  team 
are  Geo.  Irving,  VVm.  Trimble,  Jas.  Mickleborough,  John 
Minims,  Fred.  Wastell,  D.  W.  Class,  C.  H.  Passmore,  C.  L. 
Peniston,  Wm.  Masson,  Alf.  Randall,  and  Ed.  Faulds.  Their 
picture  will  be  found  on  page  11.  Wyld,  Grasett  &  Darling's 
team,  which  was  but  one  point  behind  the  champions, 
i-,  composed  of  the  following  players:  C.  M.  kirby,  Harry 
[ones,  W.  Prentice,  Frank  Lillie,  F.  McBrien,  J.  M.  Rerr,  Bert. 
Smith,  Harry  Foster,  Ernie  Lye  (captain),  F.  C.  Hodgins,  Alex. 
Smith.  Mr.  E.  J.  Henderson  is  President  of  the  Club,  Mr.  W. 
Field  Nice  President,  and  L.  Langstaff  is  Sec.  -Treasurer.     W.  R. 


.'s  Football  Team,   1892. 

Rev.  Mr.  McCloskey   declining   the   land,  as  he  did  not  care  to 
receive  anything  for  which  he  gave  no  value. 

On  Jan.  29  the  Campbellford  woollen  mills:  valued  at  $iS,ooo 
and  operated  by  Mr.  John  McMurehy,  were  burned.  Only  the 
dye  and  boiler  houses  were  saved.  The  building  is  insured  in 
the  Millers  and  Manufacturing  Insurance  Companj  for  $9,000. 
'The  machinery  is  insured  in  the  Sun  of  England  for  $4,200. 
The  loss  is  complete.  Mr.  McMurehy  had  but  recently  moved 
from  Huttonvillc  to  Campbellford.  and  has  just  got  the  mill 
nicely  in  working  order.  The  week  before  the  lire  he  received 
an  order  for  5,000  dozen  of  wool  half  hose  from  a  Toronto 
wholesale  house. 


"  He  that  knows  anything  worth  commu- 
nicating and  does  not  communicate  it,  let  him 
be  hanged  by  the  neck." 


Old  Trade  Revived 
fleui  Trade  (Hade 


N    presenting  to   you    the   Spring   Trade   Number  of  The 
Dry  Goods  Review  we  have  little  to  say  and  no  apologies 
to  offer.      It  speaks  for  itself.     We  have  no  hesitation   in 
claiming  it  equal— typographically  and  editorially— to  any- 
thing ever  published  in  America. 

Much  of  its  success  is  due  to  the  lively  interest  displayed  by 
advertisers  in  preparing  advertisements  which  are  both  attractive,  inter- 
esting and  valuable  ;  advertisements  that  the  retail  trade  will  read  with 
as  much  interest  as  the  letter-press.  This  is  the  secret  of  successful 
advertising. 

The  Review  has  been  and  is  a  success.  It  has  won  its  way  through 
merit  alone.  The  trade  journal  is  not  a  "  charitable  institution,"  or  a 
party   organ.      Advertisers   do    not   spend  hundreds  of   dollars   every  year 


"to  help  us  along."  They  demand  a  return  upon  their  investment. 
Its  success  is  due  to  hard  and  incessant  toil,  backed  up  with  ex- 
perience and  capital,  the  latter  enabling  us  to  send  canvassers  into 
even-  city,  town,  village  and  hamlet  in  the  Dominion  ;  and  last,  but 
not  least,  we  conduct  our  business  on  thorough  business  principles. 
We  intend  to  place  The  Review  in  such  a  position  that  you  must 
advertise.  We  are  frank  with  you.  It  is  the  only  way  to  gain  your 
confidence.  If  you  are  not-  already  aware  of  its  value  we  would  ask 
that  you  give  it  a  fair  trial.  If  you  want  proof  before  doing  so,  we 
cheerfully  refer  you'  to  any  of  our  large  advertisers  who  will  not 
hesitate  to  recommend  it— that  is,  if  you  are  not  in  the  same  business 
as  themselves.  "Old  trade  revived,  new  trade  made,  is  the  result  of  my 
advertising  in  The  Review."  so  said  a  large  advertiser  the  other  day. 

Yours   respectfully, 

THE    PUBLISHERS 
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THE  furriers,  both  in  Montreal  and  Toronto,  have  done  a 
good  business  despite  the  higher  prices  on  the  favorite 
lines.  Lines  made  up  from  beaver,  otter  and  mink  are 
high.  The  latter  is  more  the  fashion  than  ever  for  gentlemen's 
caps  and  coat  trimmings,  and  the  demand  has  stiffened  up  its 
tone  materially.  There  are  some  lines  with  an  easy  tendency, 
such  as  fox,  fisher,  marten  and  lynx  ;  but  the  demand  this  year 
does  not  seem  to  run  much  in  their  direction. 

Racoon  is  high  and  is  now  occupying  the  wave  of  public 
favor,  both  for  ladies'  and  gentlemen's  coats. 

FUR    NOTES. 

Boas  are  as  much  worn  as  ever  this  year,  and  if  warmly 
underclad,  young  ladies  need  wear  no  other  covering  over  their 
walking  costume.  They  are  universally  seen  at  five  o'clock  teas, 
when  overcoats,  cloaks  and  heavy  jackets  are  left  in  the  ante- 
room or  hall. 

On  October  12,  Charles  P.  Searle  and  wife,  of  Boston,  while 
in  Canada  purchased  a  fur-lined  overcoat  and  a  fur  cape,  and  on 
returning  home  Mr.  Searle  was  assessed  $45  duty  on  the  gar- 
ments at  Richford,  Vermont  ;  he  paid  the  duty  under  protest, 
and  being  an  able  lawyer  subsequently  explained  in  writing  the 
tariff  regulations  to  the  comprehension  of  the  collector,  and  the 
duty  was  refunded  on  December  13.  Mr.  Searle  showed  that 
the  garments,  which  were  openly  worn  at  the  time  the  duty  was 
assessed,  were  purchased  for  personal  use,  and  were  proper  and 
lawful  components  of  his  wardrobe. 

A  writer  from  Victoria  to  the  Fur  Trade  Review  says  :  The 
Hudson's  Bay  Company  has  forwarded  to  London  the  collection 
for  1892,  comprising  2,135  black,  249  brown,  and  109  grey  bear; 
8,800  beaver,  283  ermine,  243  fisher,  35  silver,  91  cross  and  120 
red  fox;  755  lynx,  3,705  martin,  11,292  mink,  768  musquash, 
6  sea  otter,  1  70  raccoon,  1,030  fur  seal,  33  skunk,  222  wolver- 
ine, and  112  wolf.  A  large  supply  of  beaver  may  be  expected 
next  year,  as  Mr.  N.  B.  Gauvreau,  during  his  recent  exploration 
in  Northern  British  Columbia,  learned  that  Lake  Testin,  the 
source  of  the  great  Yukon,  is  frequented  by  beaver  in  large  num- 
bers ;  a  party  of  trappers  has  already  left  here  for  the  new  beaver 
territory. 

The  most  elegant  garment  in  sealskin  this  season  is  undoubt- 
edly the  mantle  or  long  cape.  This  is  made  severely  plain, 
hanging  free  from  the  shoulders  and  straight  around.  In  some 
cases  the  mantle  is  given  the  fashionable  broad  effect  by  two 
capes,  placed  one  above  the  other,  and  covering  the  shoulders. 
This  exaggerated  appearance  is  seen  more  often  in  capes  of  Per- 
sian lamb  of  that  fine  waved  variety,  which  looks  like  moire  silk. 
There  are  some  mantles  forty  inches  in  length,  but  this  is  ex- 
treme. The  most  desirable  length  covers  the  hips,  but  does  not 
reach  to  the  knees.  These  wraps  are  liked,  because  they  can  be 
easily  put  on  and  off.  Some  of  the  new  wraps  of  close  fur  have 
a  yoke  outlined  by  a  pleated  or  shined  ruffle  of  the  fur,  which 
gives  again  the  most  desired  width  about  the  shoulders.  There 
is  a  "catchet"  about  these  mantles  on  a  tall  and  willowy  figure, 
but  let  the  short    woman    of   generous  embon  point  avoid  them, 


lest  she  should  resemble  an  inflated  umbrella.  The  short  shoul- 
der capes  seem  to  have  almost  disappeared.  All  the  caps  now 
reach  below  the  waist  line,  and  may   be   properly  called  mantles. 

LONDON    FDR    SALES. 

Hudson's  Bay  Company's  sale,  lanuary  23. 
Beaver,        10  per  cent,    higher   than   in    January,   '92. 
Musquash,    5 

Lampson  &  Co.'s  sale,  January  23  to  26. 
per  cent,    higher    than    in      |une,     '92. 


Messrs.  C.  M. 
Beaver,  7  ]  _. 
Mink,  35 

Skunk,         25  " 

Marten,       20  " 

White  fox,  12^  " 
Russian  sable,  5  " 
A ust. opossum  7  y2  " 
Bear,  15         l> 

Red  fox,      10         " 
Muskrat,     10 
Bl'kmusquash,  75  ' 
Opossum,  15 
Cray  fox,    20 
Raccoon,     5  " 

Squirrels,  20 


Nov.  '92. 


lower    than 


I  line,  '91. 


Jan.,    '92. 


Persian  lamb,  same  as  in  November,  1892. 
Japanese  fox,  "  "  " 

'Wolf, 

Northwest  coast  seals,  sale  January,  27,  offering  comprised 
39,862  salted  skins.      Result  : 

Sold  4  per  cent,  higher  than  in  November,  '92.  At  Messrs. 
(load,  Rigg  (\:  Co.'s  sale  Lobos  Island  salted  fur  seals  sold  30 
per  cent,  higher  than  in  November,   1892. 

Messrs.  Phillips,  Polit/er  &  Co.  report.  Hudson's  Bay 
( Company's  sale  : 

Beaver  advanced  1  2  '  _.  per  cent.  ;  muskrats  advances  5  per 
cent. 

C.  M.  Lampson  &  Co.'s  sale  : 

Mink  advanced  40  per  cent.  ;  marten  advanced  30  per  cent.; 
Russian  sable  and  muskrats,  other  than  firsts,  unchanged  ; 
muskrats,  firsts,  advanced  35,  black,  45  per  cent.  ;  Japanese 
foxes  advanced  5;  Australian  opossum,  15;  wallaby,  20.  and 
bears  10  per  cent. 

Raccoon,  firsts,  unchanged;  seconds  advance  15  and  others 
advanced  35  per  cent.  Skunk,  black,  advanced  10  ;  striped  ad 
vanced  35  per  cent.  ;  American  opossum  20,  and  gray  foxes  ad- 
vanced 15  percent.  Northwest  coast  seals  advanced  71'  and 
Lobos  Island  advanced  35  to  40  per  cent. 

MINOR    SALES. 

Culverwell,  Brooks  &  Co.  offered  January  18,  in  addition  to 
monkeys,  40,000  chinchillas,  50,000  Australian  opossum,  1,000 
goat  rugs  and  sundry  small  articles. 

Flack,  Chandler  &  Co.,  January  19,  offered  in  addition  to 
monkey,  30,000  Australian  opossum  and  various  small  lots  of 
furs  and  skins. 

Dyster,  Nadler  &  Co.,  January  19,  in  addition  to  monkey, 
offered  1,000  otter,  140,000  Australian  opossum,  500  tigers  and 
leopards,  120  Polar  bear,  10,000  wallaby,  6,000  Thibet  lamb 
skins,  750  'Thibet  slink  crosses,  500  'Thibet  lamb  crosses,  400 
sheep  crosses,  3,500  grebe,  9,000  Japanese  marten  tails,  70 
sheep  coats  and  1 10  'Thibet  lamb  coats. 

Messrs.  Aiming  &  Cobb,  on  January  19,  offered  1,500 'Thibet 
lamb  skins,  150,000  .Australian  opossum,  3,000  wombat,  132 
marten  tails,  2,130  sable  tails  and  5,000  wallaby  and  kangaroo 
skins. 
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MACABE, 

ROBERTSON  &  CO. 


ESTABLISHED    1863 


For  Nearly  Thirty  Years  We  have 
led  the  Trade  in  ...  . 


Berlin  Wools  and 
Fancy  Goods . , . 


And  to-day  we  show  a  stock  of 
Materials  for  Needlework  and 
Decorative  Purposes,  that  is  not 
surpassed  on  this  Continent 

WE   WANT   YOUR   TRADE 


Macabe,  Robertson  &  Co. 


8  Wellington  St.   West 


TORONTO 


We  respectfully   invite   the   trade   to   our- 


=opRl 


NQ  OPENING 


- 1893  " 


-  - OF  -  - 


Pattern  Bonnets 


And  Other  Imported  Novel- 
ties, commencing  on  -  -  -  - 


remember        Pattern  Hilts  MONDAY,  27th FEBRUARY 

THE.    DATE,.  _  and   Following  Days. 

Pattern  Mantles 

OPENINGS   WILL    TAKE   PLAGE   AT   MONTREAL 
AND    TORONTO    ON    SAME    DATE. 

D.  ]V[eCRLiIi  &  CO., 


1831    Notre   Dame  St., 


12-14   Wellington   St.  E., 


MONTREAL. 


TORONTO. 
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FANCY    GOODS. 

FANCY  goods  houses  are  doing  a  small 
but  steady  trade  by  means  of  their 
travellers.  Preparations  are  being  made 
to  show  a  nice  line  of  novelties  at  the 
time  of  the  coming  millinery  openings. 
Their  attractions  will  be  well  worth 
,<?#„-  examining.  In  materials  for  fancy  work 
many  very  new  and  striking  novelties  are 
being  introduced. 
Among  the  large  stock  of  new  novelties  shown  by  the  Boyd, 
Bower,  Brumell  Co.  is  a  number  of  new  kinds  of  glass  bottles. 
They  are  showing  the  letest  New  York  fad  in  these,  being  a  white 
bottle,  a  f'rench  opal,  with  handpainted  sprays  of  blue  violets. 
The  bottles  are  of  two  shapes,  the  decanter  shape,  and  the 
Egyptian  vase,  and  are  shown  in  several  sizes.  Their  line  of 
satin  finished  or  ground  glass  bottles  are  new,  pleasing  and  ex- 
quisitely decorated.  Another  very  new  novelty  is  the  Japanese 
pin  ball  which  is  a  new  ornament  for  a  lady's  dresser.  They  are 
showing  a  silkette  cloth  31  inches  wide  at  16  cents  a  yard  which 
is  used  for  backing  art  cushions,  and  which  unless  examined  by 
an  expert  cannot  be  distinguished  from  a  cheap  satin.  It  is 
shown  in  all  art  shades  and  is  taking  well  with  fancy  dealers. 
Colored  matting  or  duck  cloth  is  a  new  fabric  used  for  covering 
embroidered  photo  frames.  It  comes  in  all  the  art  shades. 
These  last  two  lines  are  controlled  in  Canada  by  this  firm.  They 
are  showing  a  novelty  in  art  cushions  made  of  red  denim  with 
pattern  tinted  in  black  and  finished  with  Japanese  gold  giving  it 
the  appearance  of  a  handsome  Japanese  cushion,  but  at  a  tenth 
of  the  cost.  French  sateen  squares,  about  27  inches  in  length, 
are  shown  in  great  variety.  They  are  decorated  with  an  imitation 
of  hand  painting  and  can  be  used  for  large  lounge  pillows  or 
when  trimmed  with  the  new  linen  fringe  make  pretty  table  cov- 
ers. Tinted  or  French  painted  photo  frame  covers  a  fine  white 
duck  for  embroidering  purposes  are  a  taking  novelty.  A  manu- 
factured novelty  is  a  baloon  letter  rack  made  of  plush,  cane  and 
silk  cord.      It  is  a  neat  decoration  as  well  as  useful. 

During  this  month  John  Macdonald  &  Co.  will  show  in  the 
fancy  goods  and  haberdashery  departments  many  novelties  for 
the  coming  season's  trade.  A  special  line  will  consist  of  art 
cushions,  tea  cosies  and  head  rests.  These  are  made  in  satin, 
reversible,  embroidered,  and  combination  of  satin  and  velvet  ; 
also  a  complete  stock  of  art,  embroidery  and  sewing  silks,  tinsel 
in  all  shades,  chenille  cords,  pompons  and  silk  tassels.  They 
have  also  a  full  line  of  purses,  hair  and  cloth  brushes,  soaps, 
perfumes.  'The  silver  service  set  is  also  a  quick  selling  novelty. 
'Their  extensive  stock  of  Berlin  and  other  wools  is  in  excellent 
shape  for  the  opening  season.  A  special  and  extra  effort  has 
been  made  this  season  in  the  dress  trimming  section,  and  many 
new  and  popular  lines  are  to  be  seen.  'They  desire  to  call  atten- 
tion to  the  very  full  assortment  of  dressmakers'  supplies  carried 
in  stock.  'The  prospect  for  buttons  this  coming  season  is  very 
bright.  'The  stock  shown  by  this  firm  is  excellent,  consisting  as 
it  does  of  all  leading  things  in  metal,  pearletta,  jersey,  ivory  nut, 
gilt,  jet  and  pearl.  Amongst  the  various  lines  of  which  they  carry 
full  stock  may  be  mentioned  beads,  brushes,  studs,  curling  irons, 
warming  irons,  hair  and  hat  pins,  belts,  corsets,  millinery  and 
dress  buckles,  cretonne  and  daisy  ball  fringes,  felts  for  embroi- 
dery, art  piece  silks,  chamois  skins,  vulcanite  hair  pins,  dressing 
and  line  combs,  towel  racks,  metal  hairpin  trays,  fancy  colored 
anil  black  silk  cords. 


JEWELED    HAIR    ORNAMENTS. 

As  the  end  of  the  century  approaches,  we  are  returning  to 
the  fashions  of  its  opening  years.  Nowhere  is  this  more  appar- 
ent than  in  hair  ornaments,  which  are  as  fanciful,  splendid  and 
dainty  as  in  the  days  of  Josephine.  Gold  acorns  with  diamond 
sprays,  lilies  of  pearls  with  diamond  tipped  stamens,  birds'  heads 
glistening  with  precious  stones,  jeweled  coronets  and  many  other 
equally  costly  pieces  are  worn  at  dinners,  balls  and  other  evening 
entertainments.  An  exquisite  ornament,  which  is  quite  new, 
represents  two  gracefully-curved  gold  antennae  each  about  three 
inches  long.  Upon  the  ends  are  pear-shaped  diamonds.  Two 
gold  prongs,  from  which  the  antenna;  spring  serve  to  fasten  the 
ornament  in  the  hair.  A  beautiful  hair-pin  shows  a  peacock's 
head  and  throat  set  against  the  fan-like  tail.  'The  head  is  en- 
crusted with  diamonds  and  the  tail  outlined  with  rows  of  small 
rubies,  each  row  terminating  in  a  large  diamond.  Other  hair- 
pins are  ornamented  with  enameled  gold  and  precious  stones. 
A  bulfinch's  head  set  in  diamonds,  with  ruby  eyes  and  wings  of 
colored  enamel  interspersed  with  small  emeralds,  is  a  very  attrac- 
tive hair-pin. 

The  jeweled  daggers  now  worn  for  hair  ornamentation  are 
very  beautiful.  One  example  shows  hilt  and  guard  closely  set 
with  small  diamonds,  a  green  stone  of  good  size  finishes  the  hill, 
and  there  is  one  upon  each  end  of  the  guard. 

Another  dagger  is  entirely  of  daggers  and  pearls.  A  charm- 
ing object  is  a  crusader's  sword,  the  hilt  of  pure  white  enamel 
wound  with  fine  gold  cord.  'The  guard  is  of  gold  set  with  pearls. 
'The  blades  of  these  are  of  gold,  ending  in  a  point,  and  pass 
easily  in  and  out  of  the  hair.  Something  new  is  a  tiara  wire  on 
springs,  with  a  little  upright  spiral  in  front  so  arranged  as  to  take 
any  brooch  or  ornament  one  wishes  to  wear.  A  diamond  star, 
a  bird,  a  spray  of  jeweled  flowers,  a  crescent  or  fleur-de-lys  may 
each  be  set  in  at  will.  Some  handsome  pins,  which  are  also 
very  costly,  are  huge  smoky  pearls,  set  like  flowers  in  a  calyx  of 
small  diamonds.  Five  thousand  dollars  will  buy  one  of  these 
ornaments. 

A  dainty  hair-pin  represents  an  English  double  violet  in 
silver,  each  petal  is  closely  set  with  small  diamonds,  the  en- 
semble being  graceful  and  delicate.  A  unique  ornament  with 
two  prongs  simulates  a  fleur-de-lys  in  purple  enamel  held  to- 
gether by  three  small  pearls.  'The  flower  is  placed  in  the  centre 
of  a  gold  circle  in  which  is  set  fifteen  amethysts. 

Some  pretty  shield-shaped  combs  each  with  two  tortoise  shell 
prongs  are  of  gold  trellis  work  with  an  outer  edge  of  twisted  gold 
cord.  At  each  point  where  the  trellis  work  intersects,  a  tiny 
diamond  is  set.  'This  form  is  quite  new  and  very  attractive  ; 
sometimes  the  comb  is  of  silver,  and  the  trellis  points  set  in  gar- 
nets and  the  shape  varied  to  other  heraldic  forms. 

Cold  and  silver  pierced  work  in  the  shape  of  shields,  cres- 
cents and  ribbon  bows  all  appear,  mounted  upon  one  pin,  or 
two  prongs  to  be  used  for  hair  ornamentation.  An  exquisite 
tortoise  shell  comb  is  cut  in  the  shape  of  a  small  palm  leaf  sur- 
rounded by  a  border  of  filagree  gold  following  the  same  curves, 
and  edged  with  a  narrow  bordering  of  tiny  diamonds.  Some 
odd  fancies  in  hair-pins  appear  in  the  shape  of  spiders  and 
beetles,  with  garnet  or  diamond  eyes,  and  enameled  wings. 
Small  gold  or  silver  balls,  set  with  tiny  rubies,  diamonds  or 
emeralds  are  favorite  hair-pins,  although  not  very  new. 

barge  coronets  or  crowns  of  diamonds,  pearls  or  opals,  or  of 
many-pointed  stars  within  circles  of  pearls  are  shown.  'These 
are  worn  frequently,  but  of  course,  only  by  the  very  rich.  A 
pretty  shape  is  a  crown  with  points  of  pearls  and  rubies. 
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Imported  and  Canadian 
Staple  Dept. 

We  have  in  stock,  recently  opened  up,  very  complete 
ranges  of  Prints,  including  our  special 
wide  Cloth,  in  a  great  variety  of  latest  designs  and 
colorings  Cretonnes,  Art  Muslins,  Furni- 
ture Sateens,  Plain  and  Fancy  Dress  Sa- 
teens, including  French  Printing,  Delaine 
Cloths,  &c.  Linens  of  all  kinds  a  special- 
ty, Tablings  in  Bleached  and  Loom  in 
Damask  and  Dice,  Towelings  Checked 
Glass  Cloths,  Towels,  Napkins,  Table 
Cloths,  Striped  Hessians,  Hemp  Car- 
pets, &c. 

In  Canadian  Staples,  all  the  leading  lines  from  the 
best  mills  at  close  quotations.  Grey  and  White 
Cottons,  Ticks,  Shirtings,  Cottonades, 
Linings  of  all  kinds,  Pillow  Cottons,  Sheet- 
ings, &c. 


Imported  Woollen 
Department 

COMPLETE  RANGES  IN  STOCK  OF 

Scotch  and  English  Tweeds  and  Trouser- 
ings, Black  Worsted  Trouserings  in  all 
prices  Spring  Overcoatings  in  Worsted 
Venetians,  Meltons  and  whipcords  in  all 

the  newest  tints.     Special  values  in  Black  and  Blue 

Worsted  Coatings,  Venetians,  Cork- 
screws and  Twills,  &c,  &c.  In  Tailors'  Trim- 
mings, Italians,  French  and  Beatrice 
Twills,  Canvasses  in  full  ranges  Silesia,  in 
fancy  and  plain  shades  Haircloths,  Pocket- 
ings,  &c,  Sec  Buttons,  in  Ivory  and  Worsted,  in 
Black  and  colors  Braids,  Sewing  Silks,  &c 
In  Canada  Tweeds  we  show  full  ranges  from  the 
best  mills,  in  Stripes,  Checks  and  Plain 
Colors,  newest  designs.  Halifax  Tweeds, 

Serges,   Ac  ,  values  unsurpassed. 


DRESS  GOODS   DEPARTMENT 

Latest  designs  and  newest  colorings  in  British,  French  and  German  manufacture  Cashmeres,  Serges,  Figured  and  Fancy  Shot  effects  Ben- 
galines,  French  Twills,  Delaines  in  Black  and  cream  grounds;  great  novelties  with  Satin  stripes,  &c .,  &c  In  silks,  large  ranges  including  Black 
and  Colored  Surahs,  Failles,  Shot  Surahs,  Black  Satin  Merve,  Black  Gros  Grain,  a  special  line.  Black  Peau  de  Soie,  Pongee's  Pongonois,  &c.  As 
these  goods  were  bought  before  the  recent  advance  in  prices  took  place,  quotations  will  be  found  very  favorable. 


SMALLWARES   DEPARTMENT 

The  leading  lines  of  this  department  will  be  found  very  complete  Hosiery  and 
Gloves,  Ladies'  Underwear,  Circulars,  Embroideries,  Laces,  Veil- 
ings, Handkerchiefs,  Ribbons,  Frillings,  &c      A  larger  variety  in  Dress 

Trimmings  than   heretofore.     A  special   line  of    Ladies'  Belts.     Staple  Haber- 
dashery kept  well  assorted. 


MEN'S  FURNISHINGS 

An    immense    assortment    of    latest    styles    in     Men's     Black    and     Fancy 

Neckwear,  Collars  and  Cuffs,  Braces,  Half  Hose,  Gloves,  Um- 
brellas and  Waterproofs.  Underwear  in  great  variety  in  Balbriggan 
and  Natural  Wool.  White,  Negligee  and  Athletic  Shirts,  Summer 
Vests,  Ac,  &c. 
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TAILORING    AND    FURNISHING    GLEANINGS. 

MOST  of  the  buyers  for  Toronto  wholesale  houses  arc  now 
in  Great  Britain  buying  woollens  for  the  fall  trade. 
Meanwhile  the  spring  stock  is  being  shipped  out  to  fill 
letters  and  road  orders.  The  latter  are  exceedingly  large  and 
numerous  and  the  staff  of  each  department  is  kept  very  busy 
executing  them.  Domestic  tweeds  arc  selling  well  on  account 
of  the  vast  improvement  in  finish  and  the  happier  combination 
of  colorings.  Domestic  manufacturers  are  making  extra  efforts 
to  improve  the  quality  of  their  wares  and  are  succeeding  in  a 
way  which  is  surprising  the  crokers.  Others  again  are  much 
pleased  with  the  advancement  made  and  hope  soon  to  sec  the 
domestic  goods  supreme  in  the  market.  Canadian  tweeds  sold 
moderately  well  last  fall  ;  overcoating  sold  extremely  well  and 
now  tweeds  from  35  to  75  cents  are  in  great  demand. 

Domestic  shirt  and  collar  makers  are  doing  a  fairly  good 
trade.  It  is  lamentable  to  note  the  vacillating  policy  adopted 
by  this  class  of  manufacturers.  They  try  to  sell  to  the  best  of 
the  retail  trade  and  also  to  do  business  with  the  wholesale  trade. 
This  is  a  huge  mistake,  and  such  business  methods  cannot  pos- 
sibly Succeed.  An  individual  as  the  old  saying  goes  must  "be 
either  a  man  or  a  mouse,"  and  a  man  cannot  expect  to  be  a 
business  hippodrome  rider  in  these  days.  A  manufacturer  to  do 
his  business  properly  and  establish  a  trade  on  a  firm  basis  must 
make  a  class  of  goods  which  wholesalers  will  be  able  to  sell  be- 
side their  British  and  German  goods,  and  until  they  do  this  they 
cannot  hope  to  succeed. 

In  suspenders  the  domestic  goods  are  holding  their  own  with 
American  manufactures  and  gaining  a  reputation  for  superior 
goods.  But  all  classes  of  these  goods,  domestic,  American,  and 
British  are  in  strong  demand  at  present.  Higher  class  goods 
have  the  preference. 

AMONG  Till'.  TORONTO  JOBBERS. 

Gordon,  Mackay  &  Co.  are  paying  special  attention  to  their 
men's  furnishing  department.  Spring  neckwear  is  now  spread 
for  inspection,  and  a  more  sumptuous  display  it  would  be  diffi- 
cult to  imagine.  A  leading  feature  is  their  $2.25  range,  which 
they  claim  is  unequalled  in  the  trade.  In  knots  the  newest 
thing  is  The  Dude,  being  a  very  small  tapering  knot,  with  a 
wide,  flowing  end.  In  four-in-hands  the  width  is  about  the 
same  as  last  season  -  namely,  2)2  to  3  inches.  They  come  in 
handsome  dark  and  light  effects.  In  wash  ties  their  range  of 
piques  and  Derbys  is  very  attractive,  and  the  designs  are  new. 
In  ladies'  ^\"indsor  ties  they  have  an  almost  endless  variety,  in- 
cluding cottons,  pongees  and  surahs.  They  run  in  self  shades, 
polka  dots  and  fancies. 

Gordohj  Mackay  &  Co.  are  showing  what  is  a  marvel  of 
value  in  an  unlaundried  shirt  at  $4.50,  in  all  sizes  14  to  17  inch. 
This  shirt  is  made  of  a  good  cotton,  with  linen  fronts,  continu- 
ous facings,  and  heavily  reinforced.  Their  supply  will  meet  even 
an  extraordinary  demand. 

W.  R.  Brock  t\:  Co.  are  shipping  out  their  tweeds  on  spring 
delivery.  They  report  a  strong  run  on  a  brown  and  bluish  mix- 
ture, which  is  so  prominent  in  domestic  tweeds  this  season. 
Lighter  colors  seem  to  be  discarded,  except  in  very  cheap  lines. 
In  Scotch  tweeds  the  hop-sack  patterns  and  plain  twills  are  hav- 


ing the  best  demand.  They  carry  a  nice  range  of  each  of  these. 
Light  colors  are  not  so  much  in  favor  as  last  spring,  medium 
shades  being  preferred  by  the  tailors  at  least.  In  dress  goods 
they  are  receiving  numerous  shipments  of  Canadian,  English, 
French  and  German.  The  samples  of  these  have  been  shown 
for  some  time,  and  they  commence  at  once  to  fill  the  numerous 
orders  that  have  been  booked. 

Gordon  Mackay  &  Co. 's  men's  furnishing  department  pre- 
sents a  busy  scene.  Their  rubber  clothing  display  is  simply  im- 
mense. Conspicuous  among  their  novelties  in  men's  neckwear 
is  the  small  knot  with  wide  apron,  in  imitation  of  the  graduated 
four-in-hand. 

Alexander  &  Anderson  at  present  have  a  line  exhibit  of 
Canadian  and  imported  tweeds,  worsteds,  serges,  overcoatings, 
etc.,  also  an  attractive  stock  of  men's  furnishings,  including  neck- 
wear in  four-in-hands,  knots,  bows,  etc.,  white  and  regatta  shirts, 
top  shirts  and  underwear  in  great  variety,  also  collars,  cuffs, 
braces,  gloves,  handkerchiefs,  socks,  etc. 

W.  R.  Brock  &  Co.  have  been  receiving  in  their  men's  fur- 
nishing department  large  shipments  of  neckwear  in  derby  and 
knot  shapes,  including  all  the  newest  styles  and  effects  of  the 
latest  materials.  They  have  also  received  men's  drill,  pique. 
cashmere  and  silk  waistcoats  for  spring  and  summer  wear.  Flan- 
nellettes  and  cashmere  outing  shirts  are  also  in  stock.  Sporting 
belts,  with  suitable  buckles  for  lacrosse,  football,  baseball,  lawn 
tennis,  cricket,  nautical  sports,  etc.,  that  can  be  retailed  from  ten 
cents  up  to  one  dollar  each,  will  be  found  in  large  range.  They 
report  that  their  sales  for  white  dress  shirts,  unlaundried  shirts, 
men's  collars  and  cuffs  have  greatly  increased  this  season,  and 
account  for  this  from  the  fact  that  they  made  very  large  pur- 
chases of  several  clearing  lines  at  job  prices,  of  which  the)'  have 
given  the  benefit  to  their  customers.  One  special  line  of  braces, 
of  which  they  have  purchased  the  full  output  of  one  manufac- 
turer, and  of  which  an  imposing  pile  is  shown,  are  sold  so  as  to 
be  retailed  at  ten  cents  per  pair.  This  is  one  of  the  greatest 
bargains  ever  shown  in  this  line  of  goods  to  the  Canadian  trade. 


JOKELETS. 


TRYING  IT  ON'  THK  BOYS. 

Some  time  ago  a  general  merchant  in  a  small  country  town 
saw  an  advertisement  where  for  five  dollars  he  could  learn  at 
home  an  infallible  system  of  cutting  gentlemen's  garments.  After 
he  got  the  instructions  and  outfit  he  at  once  set  to  work  to  teach 
himself  the  art  of  cutting.  His  maiden  effort  was  a  pair  of  pants 
for  Johnny  the  shop  boy.  The  following  day  the  boss  said,  "how 
do  you  like  'em  Johnny''?  Well  mother  says  it  seems  to  her  that 
when  I  go  up  street  to  dinner  my  trousers  are  heading  down 
street  towards  the  post  office.  That's  all  right,  tell  your  mother 
when  they  are  worn  at  the  knees,  you  can  turn  'em  round,  they 
fit  both  ways. 

AN   INFERNAL  MACHINE. 

Thirty  years  ago,  said  an  old  dry  goods  man  the  other  day, 
I  was  an  apprentice  in  a  draper's  shop  in  England.  At  that  time 
those  big  balloon  crinoline  hoop  skirts  were  all  the  rage.  I  was 
parcel  boy.  One  day  1  was  swinging  along  the  street  with  .1 
huge  crinoline  done  up  in  a  paper  bag.  I  met  my  best  girl,  and 
we  walked  along  together.  Unfortunately  for  me,  I  struck  the 
bag  against  a  lamp  post,  the  string  gave  way,  when,  gee  whiz  !  ! 
The  huge  affair  inside  burst  open  and  there  I  was.  The  young 
lady  screamed  and  ran,  a  crowd  collected,  two  policemen  ran  up 
to  see  what  the  row  was.  I  carried  it  up  a  lane  and  it  took  the  crowd. 
the  policeman  and  me  half  an  hour  to  tie  it  up.      I  lost  the  girl- 
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DOMESTIC     MANUFACTURERS'     BOOM. 

CANADIAN  manufacturing  establishments  arc  paying  fair 
profits  in  nearly  all  lines,  and  the  stock  in  the  larger 
establishments  is 'commanding  good  prices.  The  follow- 
ing from  the  Montreal  (iazette  of  February  6th  indicates  the 
feelings  with  regard  to  cotton  stocks  : — 

"Cottons  are  again  on  the  'boom.'  Very  satisfactory  re- 
ports are  being  made  of  last  year's  work.  The  mills  have  been 
kept  well  employed,  and  owing  to  an  increased  demand  addi- 
tions will  have  to  be  made  to  several  of  the  mills.  The  princi- 
pal '  boom  '  at  present  is  in  .Montreal  Cotton.  The  company 
has  now  under  consideration  a  scheme  for  increasing  the  output 


and  intend  erecting  a  large  building  for  this  special  purpose. 
The  building  will  be  used  for  the  printing  of  ingo-dyed  fabrics,  a 
branch  of  the  industry  never  yet  introduced  into  Canada,  and 
which  will  call  for  the  employment  of  a  good  deal  of  skilled 
labor.  On  the  strength  of  handsome  profits  and  the  favorable 
prospects  cotton  stocks  are  in  great  demand  and  show  a  big 
advance.  The  principal  advance  has  been  in  Montreal  Cotton, 
which  has  had  a  rise  of  over  15  per  cent,  during  the  past  week  ; 
and  much  higher  prices  are  expected,  as  investors  are  anxious  to 
obtain  the  stock  before  it  goes  higher.'' 

This  is  but  an  example  of  how  our   domestic  manufacturers 
are  prospering.     The  knit  underwear   and  hosiery  mills  are  also 


W.  R.  Brock  &  Cos 

of  cloth  at  the  mills,  which  will  necessitate  new  buildings  and  a 
large  addition  of  plant,  at  a  total  estimated  cost  of  between 
$250,000  and  $300,000.  The  company  has  decided  that  it 
will  continue  to  produce  all  goods  required  in  its  particular 
branch  of  manufacture,  and  expects  a  steady  increase  in  the 
demand.  At  the  annual  meeting  of  the  shareholders,  to  be  held 
on  the  14th  inst.,  a  proposition  will  be  submitted  to  issue  $500,- 
000  new  stock  to  cover  the  outlay  for  the  additional  buildings 
and  improved  machinery,  which  have  been  found  necessary  to 
meet  the  increased  demand.  The  directors  of  the  Dominion 
Mills  at  Magog  have  decided  to  increase  their  printing  capacity, 


Football  Team,  1892. 

busy  and  have  a  full  supply  of  orders  for  immediate  and  future 
execution.  Many  of  them  are  enlarging  their  mills  and  placing 
new  machinery.  With  the  mills  that  manufacture  flannels,  blan- 
kets or  tweeds,  the  situation  is  much  the  same.  A  mill  for  sale 
is  an  exceptional  instance,  and  a  firm  and  confident  feeling  per- 
vades all  investments  in  these  industries.  With  experience 
comes  greater  skill  ;  with  greater  skill  comes  a  better  class  of 
goods,  and  a  better  class  of  goods  is  bringing  greater  profits. 


New  designs    of  fern    fronds  in    diamonds,     or    entirely  of 
emeralds,  are  superb  and  of  immense  value. 
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KNOX,  JVLORCftM  ft  CO., 


WHOLESALE  DRV  COODS  IMPORTERS, 

=  =  Hamilton,  Ont. 


A  BANNER  YEAR. 

Our  line  of  action  has  been  well  marked  out  for  the  coming  Season,  and 
the  activity  already  shown  in  the  various  Departments  of  the  extensive  and 
old  Kerr  warehouse,  indicates  that  the  Largest  Trade  ever  done  in  it  will  be 
Knox,  Morgan  Cf  Cos  in  iScjj. 

WE   CONDUCT   OUR   BUSINESS   ON    THOROUGH 

^  BUSINESS   PRINCIPLES  AND   LOOK    WELL        .       .  ^ 

AFTER  OUR   CUSTOMERS   INTERESTS  .... 


Give  our  Travellers  ev 
Share  of  your  Trade. 


YOU  CAN  MAKE  HONEY  OUT  OF  OUR  GOODS. 

Merchants  who  have  been  doing  business  with  us   for 
years  told  us   that   our    SAMPLES   NEVER   WERE   IN 

BETTER  SHAPE  THAN  FOR  SPRING,  1893. 


VISIT  US    - 

AFTER 


18 


TH 


WHEN   OUR     . 
STOCK    WILL     BE 
COMPLETE     . 


We  mention  no  Department  in  particular.  We  have  made  a  special 
effort  to  make  this  a  First-Class  Ail-Round  Market,  at  which  General  Store 
Merchants  can  make  their  purchases. 

Goods  are  daily   being  Passed   into  Stock  and 

Opening  Out  Well. 


THE  NUMBER  AND  SIZE  OF 

LETTER  ORDERS 

SURPRISED  US  LAST  YEAR. 


This  is  one  of  the  many  ways  in  which  Merchants  can 
help  forward  and  increase  the  volume  of  their  trade. 
We  give  the  very  best  attention  to  orders  entrusted  to 
us  in  this  way. 
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MR.    P.     H.     BURTON. 

FOR  fifteen  years  the  firm  of  Caldecott,  Burton  &  Spence 
has  been  represented  on  the  foreign  market  by  Mr.  P.  H. 
Burton.  Nearly  a  hundred  trips  across  the  "big  mill-pond" 
have  fallen  to  his  lot,  but  he  is  still  bright,  cheerful  and  ener- 
getic, and  carries  his  fifty  odd  years  of  life  very  well.  There  has 
been  much  talk  and  writing  about  self-made  men  ;  Mr.  Burton's 
career  speaks  for  itself. 

He  was  born  in  London,  England,  and  the  year  1X52  found 
him  an  .  emigrant  from  his  native  land  and  an  employee  in  a 
general  store  in  Brockville,  Ont.  Seven  years  in  a  country  vil- 
lage prepared  him  for  higher  work.  He  went  to  Montreal  in 
1859  and  spent  four  years  in  the  retail  stores  of  Henry  Morgan 
iV-  Co.  and  Jas.  Morrison 
&  Co.  His  first  experience 
in  the  wholesale  business 
was  with  Jas.  Johnston  & 
Co.,  of  Montreal  ;  but  he 
soon  became  buyer  for  the 
firm  of  W.  J.  McMaster, 
which  was  then  starting  bu- 
siness in  Montreal.  From 
1871  to  1879  he  served  J. 
G.  McKenzie  &  Co.  in  the 
position  of  buyer.  He  had 
thus  gone  through  the  pre- 
liminary stages  of  the  busi- 
ness man's  life,  and  was 
ready  to  strike  out  for  him- 
self. He  came  to  Toronto 
in  company  with  Mr.  Ste- 
phen Caldecott,  Mr.  R.  \V. 
Spence  and  Mr.  C.  W. 
Harris,  and  they  formed 
the  wholesale  dry  goods  firm 
now  known  as  Caldecott, 
Burton  &  Spence.  A  suc- 
cessful career  in  business 
for  himself  has  been  the 
result  of  his  careful  prepar- 
ation of  himself  for  his 
chosen  calling. 

As  a  man  Mr.  Burton  is 
model  in  many  ways,  but 
nevertheless  unobtrusive, 
modest,    and     exceedingly  MR.  P.  H. 

friendly.  He  is  a  strict  temperance  man  and  can  tell  strange 
tales  of  how  the  English  and  continental  buyers  regarded  him  as 
an  anomaly  when  he  made  his  first  trips  to  foreign  markets.  But 
it  is  pleasant  to  note  that  with  the  example  of  P.  H.  Burton  and 
others  before  them,  many  buyers  and  commercial  men  have 
adopted  the  strict  rules  of  temperance.  He  has  been  a  director 
and  shareholder  in  the  Temperance  and  General  Insurance  Co. 
ever  since  its  foundation,  and  does  a  great  deal  of  general  work 
in  behalf  of  temperance.  In  religion  he  is  a  Congregationalist  ; 
in  politics  somewhat  independent,  but  with  Conservative  lean- 
ings. But  above  all  he  is  a  strong  Canadian,  and  upholds  Can- 
ada with  the  fervor  of  a  true  patriot.  He  is  decidedly  opposed 
to  Commercial  Union  and  despises  annexation  sentiments.  He 
has  a  fair  amount  of  both  the  French  and  German  languages, 
having  acquired  these  after   he   left   school.      His  ambition  told 


him  that  these  languages  were  necessary  to  his  success  in  life, 
and  with  admirable  courage  and  pertinacity  of  purpose  he 
acquired  them  both  by  attending  evening  classes  in  the  Mechan- 
ics' Institute  at  Montreal.  This  perseverance  is  a  marked  trait 
of  his  character,  often  amounting  to  a  dogged  determination  not 
to  be  beaten  in  any  undertaking.  He  has  clear  views  of  the 
market,  and  is  always  abreast  of  the  time  in  knowledge  of  busi- 
ness conditions,  possibilities  and  exigencies.  He  is  rapid  and 
prompt  when  judgment  is  required,  and  not  easily  swayed  by 
the  opinions  or  spoken  thoughts  of  others.  He  can  estimate  the 
value  of  facts  for  himself,  draws  his  own  conclusions,  and  seldom 
finds  himself  in  error.  Without  descending  to  adulation  or  ful- 
some flattery  it  may  certainly  be  acknowledged  that  Mr.  Burton 
is  one  of  the  shrewdest  men  engaged  in  the  Canadian  dry  goods 

business.  His  shrewdness 
is  acknowledged  freely  by 
all  who  know  him. 

His  partners  are  also  en- 
ergetic men  of  business  and 
the  firm  is  well  and  favor- 
ably known  throughout  the 
length  and  breadth  of  ( 'an 
ada.  They  do  not  aim  at 
making  a  splurge  or  a  splash 
while  doing  business  :  they 
are  rather  conservative  and 
believe  in  doing  a  steady, 
stable  trade,  and  doing  it 
in  such  a  way  as  to  attract 
and  hold  the  better  class  of 
retailers.  The  firm  is  well 
known  for  its  uprightness 
and  tairness  of  dealing. 
The  specialties  of  the  house 
are  staples,  dress  goods, 
gloves,  hosiery  and  under- 
wear, and  they  have  no 
competiior.  in  many  of  the 
lines  they  handle. 

On  another  page  will  be 
found  an  article  from  the 
pen  of  Mr.  Burton  on  the 
subject  of  a  Canadian  fast 
Atlantic  service.  In  it  may 
be  noticed  the  intense  Ca- 
nadian feeling  which  has 
BURTON.  been  mentioned  as  charac- 

teristic of  the  man.  When  he  comes  in  contact  with  younger 
men  he  imparts  to  them  that  patriotic  feeling  which  is  not  satis- 
fied with  what  is,  nor  so  dissatisfied  as  to  be  discouraged,  but 
which  fills  them  with  a  determination  to  do  their  utmost  to  help 
build  up  on  the  northern  half  of  this  continent  a  purely  Cana- 
dian nation.  Not  only  is  this  noticeable  in  his  conversation, 
but  it  may  easily  be  discerned  that  Mr.  Burton  is  a  student  of 
affairs  ;  not  of  fiction  nor  legend  lore,  but  of  the  tales  of  every 
day  human  life  and  business  ventures  and  changes.  He  is  at 
home  on  all  the  live  topics  of  the  day,  and  speaks  with  the  firm 
conviction  of  a  deep  thinker.  A  merchant  with  a  broad  grasp 
of  all  questions,  financial,  political  and  social,  necessarily  com- 
mands respect.  It  is  a  lamentable  fact  that  too  few  of  the  mer- 
chants of  this  country  have  this  general  self-culture,  many  being 
exceedingly  narrow  in  their  views  and  knowledge. 
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Blouses, 
Shirt  Waists, 

Cashmere 


■slfe 


Headwear, 


ETC. 


R.  H.  GRAY  &  CO 


MANUFACTURERS    OF 


Ladies'  and  Childrens'   Wbitewear, 

Infants'  Outfits,  Etc. 


34-26  WELLINGTON  ST.  WEST, 


Toronto,  Ont. 


send  for  our  new  illustrated  catalogue. 


rl    Shirts,      -     Pants, 
Overalls, 

Summer  Clothing, 
Etc. 
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BOARD     OF     TRADE     NEWS. 

.-,—  ~p~"~  sr        -  TORONTO    BOARD. 

^Mjf^Si^*^  HI     ;l„  nial    elections    lor   the    Hoard   of 

'  >/':^|"VttjV."'"  Traclc  took  place  recently.     Owing  to 

•  $'Ml$&7\  the  return  of  President   1 ).    K.   Wilkie 

and    First  Vice-President   Hugh    Blain 

by  acclamation,  the  chief  interest  centred 

in  the  second  vice-presidency,  thecandidates 

being    Messrs.  F.   S.  McKinnon  and   E.  B. 

Osier.      The   following  is  the  result  : 

Second  Vice-President     S.  F.  McKinnon. 

Council  William  Christie,  John  I.  Davidson,  W.  R.  Brock, 
1).  W.  Alexander,  H.  N.  Baird.  W.  D.  Matthews,  G.  M.  Bosworth, 
Arthur  White,  Michael  McLaughlin,  George  H.  Bertram,  A.  A. 
Allan,  Warring  Kennedy,  William  Ince,  Robert  J  affray,  and 
Barlow  ( Cumberland. 

Representatives  on  Harbor  Commission  W.  A.  Geddesand 
J.  T.  Matthews. 

Representatives  on  Industrial  Exhibition  James  Carruthers, 
M.  F.  Brown  and  W.  B.  Hamilton. 

Board  of  Arbitration  William  Galbraith,  J.  H.G.  Hagarty, 
J.  1).  I.aidlaw,  Thomas  Flynn,  R.  J.  Stark,  R.  S.  Baird,  R.  C. 
Steele,  |ohn  Earls,  M.  F,  Brown,  J.  H.  Sproule,  Charles  Pearson, 
and  S.  ( 'rane. 

Several  hundred  leading  business  and  financial  men  attended 
the  annual  meeting  of  the  Board  of  Trade  in  the  rotunda  at  3.30 
o'clock  on  the  same  afternoon.  Reports  from  the  president, 
treasurer,  secretary  and  other  officials  were  presented  and  re- 
ceived with  due  applause  as  the  progress  of  the  institution  was 
shown. 

Treasurer  Ross  in  his  report  showed  that  the  income  ol  the 
board  had  been  augmented  by  $6,440  in  consequence  ol  the 
increase  in  the  annual  fee  at  the  beginning  of  the  year.  The 
membership  m  1891  \vas922  and  in  1892,  922.  The  income  in 
1S91  was  $9,307.55,  and  in  1892  $15,736.  The  expenditure  in 
1891  was  $9,053.67,  and  in  1892  $8,794.37.  The  surplus  in 
1891  was  $753.88,  and  in  1892  $6,942.33.  The  amount  of 
$7,239.38  had  been  handed  to  the  House  Committee  and  a 
balance  of  $1  71.85  was  carried  forward.  The  gratuity  fund  con- 
tinued to  prosper.  The  total  amount  paid  out  since  its  organiza- 
tion was  $55, 157,  and  the  fund  now  in  the  hands  of  trustees 
was  $73,000.     The  report  was  adopted  amid  applause. 

Secretary  Wills  stated  that  during  the  year  563  meetings  had 
been  held,  and  went  on  to  give  particulars  of  the  subject  under 
discussion.      His  report  concluded  as  follows  : 

"  Boards  of  Trade  are  the  natural  and  inevitable  outgrowth 
of  our  commercial  life.  They  are  a  part  of  that  great  system  of 
the  sub-division  of  labor  which  bespeaks  our  social  and  material 
progress.  The  necessities  of  trade  and  commerce  produced 
them,  and  no  more  is  required  in  defence  of  their  existence  than 
is  required  in  defence  of  insurance,  the  wholesale  merchant  or 
the  banker. 

"In  conclusion,  I  respectfully  submit  that  the  members  are 
to  be  congratulated  upon  the  position  which  the  Board  of  Trade 
of  the  city  of  Toronto  occupies  with  reference  to  the  commerce 
of  the  country." 

President  Baird  then  presented  his  report  of  the  year's  pro- 
ceedings, and  his  utterances  were  marked  by  a  business-like 
coloring  on  all  trade  matters,  showing  him  to  have  a  thorough 
grasp  of  all  these  questions. 

The  inaugural  meeting  of  the  new  council  was  held  on  the  8th 


inst,  President  I).  R.  Wilkie  in  the  chair.  There  was  a  full  at- 
tendance of  the  members.  A  return  was  presented  of  the  non 
resident  members  of  the  board.  It  showed  that  there  were  [69 
altogether,  namely  146  in  Ontario,  distributed  through  78  cities, 
towns  and  villages  ;  six  in  Quebec,  in  three  centres  ;  two  in 
Manitoba,  one  in  British  Columbia  and  fourteen  in  the  United 
States. 

The  secretary  reported  that  a  copy  of  the  resolution  passed 
at  a  recent  meeting  of  the  board  advocating  the  establishing  of  a 
fast  Atlantic  steamship  line  had  been  sent  to  all  the  boards  of 
trade  in  the  Dominion,  and  replies  strongly  endorsing  the  said 
resolution  had  so  far  been  received  from  Condon,  Hamilton, 
Quebec  and  Godefich. 

The  question  of  the  circulation  in  Canada  of  American  silver 
and  paper  currency  was  introduced,  and  the  opinion  widely  ex- 
pressed that  the  country  was  being  flooded  with  this  money  to 
such  an  extent  as  to  constitute  a  serious  menace  to  the  commer- 
cial weal.  Finally  a  committee  was  appointed  consisting  of  the 
president,  vice-president  Blain  and  Mr.  W.  D.  Matthews  to  pre- 
pare a  resolution  to  submit  to  a  meeting  of  the  board. 

Some  discussion  took  place  upon  the  necessity  of  a  complete 
system  of  direct  telegraphic  communication  within  the  Empire, 
and  in  view  of  the  importance  of  the  matter  it  was  laid  over  for 
further  consideration  at  the  next  meeting. 

The  kindred  question  of  a  uniform  postal  rate  upon  this  con 
tineht  was  also  discussed,  and  the  following  resolution  adopted  : 
"  Resolved,  that  this  council  is  of  the  opinion  that  the  inland 
and  United  States  postal  rate  should  be  reduced  to  a  uniform 
rate  of  two  cents  per  ounce,  and  that  the  president  and  two  vice- 
presidents  be  a  committee  to  prepare  and  forward  a  memorial  to 
the  Dominion  Government,  showing  the  urgency  of  the  question 
and  asking  for  the  immediate  and  serious  consideration  of  the 
Government." 

MONTREAL  DRY  GOODS  ASSOCIATION. 
The  Wholesale  Dry  Coocls  Association  of  the  city  of  Mon- 
treal met  recently  and  the  following  firms  were  admitted  to  the 
association:  -Messrs.  1  >.  Morrice,  Son  &  Co.,  J.  A.  Cantlie  & 
Co.,  A.  Ewan  &  Co.,  H.  I..  Smyth  i\;  Co.,  Stevenson,  Blackader 
&  Co.,  and  J.  S.  Shearer.  These  firms  were  admitted  under  the 
new  by-laws.  These  enlarge  the  scope  of  membership,  admitting 
wholesale  clothiers,  wholesale  furriers,  wholesale  gents'  furnish- 
ings, agents  of  Canadian  manufacturers,  and  manufacturers' 
agents  dealing  with  the  wholesale  trade  only. 

HAMILTON   BOARD. 

At  a  recent  meeting  of  the  Board  of  Trade,  Joseph  Wallace, 
M.  C.  Dickson  ami  A.  D.  Braithwaite  were  elected  members. 
The  Postal  Committee  presented  a  report  recommending  that  the 
Postmaster-General  be  petitioned  to  "adopt  some  system  where- 
by guaranteed  compensation  may  be  granted  for  losses  by  regis- 
tered letters  under  a  certain  scale  of  fees  to  be  charged  by  the 
postal  department."  The  report  was  adopted.  A  resolution  in 
favor  of  a  fast  Canadian-Atlantic  steamship  service  was  carried. 
Agent  Wallace,  of  the  Grand  Trunk,  stated  that  another  morn- 
ing train  from  Toronto  to  Hamilton  would  be  put  on  about 
March  1.  It  was  decided  to  ask  the  railway  companies  to  give 
stopover  privileges  at  Hamilton  to  World's  Fair  tourists. 

WINNIPEG   HOARD. 

At  the  annual  meeting  of  the  Winnipeg  Board  of  Trade  on 
the  9th  inst.,  F.  W.  Hobart  was  elected  president.  A  resolution 
urging  the  government  to  establish  a  fast  line  of  Atlantic  steam- 
ers was  passed. 
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OUR.  . 
STOCK 
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...  Is  now  complete.  We  have 
purchased  for  the  present  season 
the  latest  and  most  Stylish 
Goods  in  our  respective  lines, 
and  are  offering  them  at  close 
prices  and  liberal  terms. 

Fine  Imported  and  Canadian  Cloths  and  Worsteds, 
The  Best  Scotch  Serges  and  Cheviots, 
Black  Worsteds  and  Black  and  Fancy  Trouserings, 
Spring  Overcoatings,  Etc.,  Etc, 

SUITABLE   FOR  THE 

First-class  Merchant 
Tailoring  Trade  .  .   . 

m 

In  Tailors  Trimmings  and  Linings 


We  carry  at  all  times  a  i nil  stock  of  the  newest 
and  best  goods  at  bottom  prices. 


& 


Onr  Gentlemen's  Furnishing  Department 


Comprises  full  lines  that  cannot  be  questioned 
for  Style,  Quality  and  Price,  from  the 
best  makers.  Shirts,  Collars  and  Cuffs,  Gloves, 
Neckwear,  Waterproof  Clothing,  Umbrellas, 
Underwear,  Fac,  Etc. 


Merchants  visiting   London  arc  cordially  invited  to  call  and 

inspect  cur  stock 

LETTER    ORDERS    RECEIVE    SPECIAL    ATTENTION 

A.  E.  PAVEY  &  CO 

London,    -    Ontario 
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THE   NEED    OF   A    CANADIAN  FAST    ATLANTIC 
SERVICE. 

BY    P.    H.    BURTON. 

IN  the  matter  of  speed,  our  Canadian  steamers  have  made 
scarcely  any  advance  since  the  Parisian  was  built  by  the  late 
Sir  Hugh  Allan  some  twelve  years  ago.  Had  the  Knight  of 
Ravenscraig  been  spared,  no  doubt  he  would  have  kept  in  the 
front  rank.  The  consequence  is  that  the  great  majority  of  Cana- 
dians travel  by  New  York,  and  although  we  are  only  one-twelfth 

.  of  the  population  of  the  United  States,  it  often  happens  that  we 
furnish  one  fifth  of  the  passengers  travelling  on  the  New  York 
steamers.  Having  crossed  the  Atlantic  95  times,  I  have  had 
opportunities  of  judging,  and  1  have  long  felt  that  the  Canadian 
Atlantic  service  ought  to  be  equal  in  speed  to  any  other.  We 
could  have  as  fast  and  as  good  steamers  as  the  Teutonic  and 
Majestic,  and  not  spend  quite  so  much  money  on  them,  as  these 
are  in  some  respects  needlessly  elaborate  and  luxurious  in  their 
fittings.  Still  the  fact  remains  that  these  steamers  pay,  and  al- 
ways attract  the  best  travel.  The  loss  to  Canada  is  perhaps  not 
so  much  that  Canadians  travel  so  much  by  New  York,  but  that 
the  travel  from  Britain  and  the  Continent  goes  that  way  also, 
and  the  most  of  them  think  of  Canada  as  a  place  something  like 
Norway — no  doubt  a  good  country  but  cold — and  we  have 
fostered  this  idea  in  our  illustrated  papers  by  showing  what 
beautiful  ice  palaces,  toboggon  slides,  sleighing,  skating,  and  all 
sorts  of  winter  sports  we  have,  and  saying  little  or  nothing  of  our 
immense  wheat  fields,  grazing  districts,  coal  and  iron  mines, 
nickel,  copper,  phosphate  and  other  deposits.  Our  great  need 
is  the  right  class  of  immigrants  and  capitalists,  hut  both  these 
classes  are  drawn  via  New  York  by  better  Atlantic  steamers,  and 
(  anada  is  "  side-tracked." 

We  have  in  the  C.  P.  R.  undoubtedly  the  best  trans-continen- 
tal railway  in  America,  and  the  fuss  they  make  in  the  States  about 
its  competition  is  the  very  highest  compliment  that  could  be  paid 
to  it.  The  C.  P.  R  steamers  on  the  Pacific  are  .undoubtedly 
the  best  on  that  ocean,  and  now  we  must  have  the  connecting 
link  in  a  first  class  fast  Atlantic  service.  Who  will  undertake  the 
task?  I  think  it  would  be  much  the  best  if  the  service  were  un- 
dertaken jointly  by  the  C.  P.  R.  and  G.  T.  R.  representing  the 
railway  interests  of  Canada,  and  the  Allans  and  Dominion 
Steamship  Companies  representing  the  shipping  interests.  Let 
these  latter  two  build  two  Steamers  each,  of  a  speed  of  20  knots, 
give  them  the  mails,  and  a  subsidy  sufficient  to  make  them  pay 
6  per  cent,  annually  to  the  owners  clear  of  all  expenses  and  re- 
pairs. It  would  be  much_better  to  harmonise  the  existing  inter- 
ests than  start  a  new  concern  if  it  can  be  done,  but  if  not,  give 
us  a  new  concern.  But  if  the  four  companies  could  agree  on 
joint  action  they  could  so  improve  the  entire  service  for  passen- 
gers, freight  produce  and  cattle  as  not  only  to  make  it  very  pro- 
fitable to  themselves,  but  also  very  advantageous  to  all  the  travel- 
ling, shipping,   and  produce   people   in  the  country  and  benefit 

"indirectly  every  farmer,  artisan  and  wage  earner  in  the  Dominion. 
Europe  is  our  market  where  we  want  to  sell  our  produce,  and 
place  it  there  in  the  most  direct  and  economical  way,  and  make  it 
known  as  Canadian  produce  sent  in  Canadian  steamers,  and  in 
return  we  want  immigrants  and  capitalists  to  come  to  Canada  in 
Canadian  steamers,  without  being  led  off  in  "  Statia."  The  Gov- 
ernment may  rest  assured  that  the  same  patriotism  that  has  com- 
mended the  expenditures  made  on  our  railways  and  canals,  will 
also  commend  and  support  a  liberal  expenditure  to  establish  a 
first  (lass  Atlantic  service  which  will   not  only  satisfy  Canadians 


and  Europeans,  but  also  from  our  much  shorter  sea  passage, 
turn  the  tables  on  the  Yanks,  and  bring  the  Chicago  and  western 
travel  via  Canada.  We  have  the  position,  let  us  make  the  best 
use  of  it,  and  neither  look  to  New  York  or  Washington  but  put 
Canada   first  and  foremost. 


ON     THE     INJUSTICES     OF      THE      ASSESSMENT     OF 
PERSONALTY. 

BY    PAUL    CAMPBELL. 

THE  taking  of  a  citizen's  property  for  public  purposes  is 
next  to  the  power  of  taking  life,  or  the  holding  of  one's 
person,  the  most  important  function  a  government  exer- 
cises. A  legislature  in  delegating  this  power  of  taxation  to  muni- 
cipalities should  do  so  with  the  greatest  caution  and  prudence. 
In  enacting  laws  for  the  levying  of  municipal  taxes,  the  govern- 
ment should  base  their  mode  of  assessment  on  some  principle  of 
justice  to  all.  In  Ontario  no  such  principle  is  carried  out  and 
injustice  is  done. 

Municipal  assessment  in  its  application  to  personalty  is  crude 
and  unjust  and  full  of  incongruities  and  absurdities.  It  throws 
the  incidence  of  taxation  on  the  very  capital  (the  capital  employed 
in  manufacture  and  commerce)  which  should  be  the  most  lightly 
taxed,  the  capital  that  employs  labor,  the  capital  that  builds  up 
the  manufacture  of  a  country  and  develops  its  twin  sister  com- 
merce. 

Eocal  taxation  should  be  :  Firstly,  either  based  on  wealth  or 
the  ability  of  the  citizen  to  pay  ;  or,  secondly,  it  should  be  con- 
sidered as  a  tribute  due  to  the  municipality  for  protection,  and 
should  be  levied  equally  and  uniformly  on  all  property  of  the 
same  kind. 

Now  municipal  personalty  assessment  is  not  levied  equally 
on  wealth,  as  the  capital  of  one  class  of  citizens — the  holders  of 
stocks,  mortgages  and  other  securities — are  taxed  only  on  their 
incomes  (if  taxed  at  all),  whereas  the  unfortunate  merchant'or 
manufacturer  after  paying  on  his  realty  is  further  taxed  on  the 
entire  capital  in  his  business.  Justice  and  policy  demand  that 
the  active  capital  employing  labor  in  commerce  and  manufacture 
should  not  be  taxed  any  more  than  the  capital  of  the  retired  and 
wealthy  invested  in  stocks,  mortgages,  etc. 

If  taxation  is  based  on  property  as  a  tribute  for  protection  it 
should  be  as  stated  levied  equally  and  uniformly  upon  all  pro- 
perty of  the  same  kind  ;  but  what  do  we  find?  We  find  the 
stock  of  one  merchant  paying  a  heavy  tax  because  he  honestly 
admits  having  capital,  whereas  the  stock  of  the  dishonest  is  en- 
tirely free  from  taxation,  both  obtaining  alike  the  same  protec- 
tions afforded  by  the  municipality,  such  as  (ire,  gas,  water, 
police,  etc. 

The  merchant  and  manufacturer  demand  fair  play.  They 
care  not  particularly  what  mode  is  adopted  as  long  as  they  are 
treated  fairly  and  equitably. 

The  Commission  appointed  by  the  Ontario  Government  to 
take  written  evidence  regarding  municipal  taxation  consists  of  J. 
S.  Cartwright,  Q.C.,  Hon.  T.  W.  Anglin,  and  E.  Saunders,  Esq., 
Secretary. 

Any  facts  bearing  upon  the  subject  can  be  sent  in  writing  to 
the  Secretary,  addressed  Parliament  Buildings,  Toronto. 


A  fire  occurred  in  the  dry  goods  store  of  Patterson  &  Co., 
Lindsay,  Ont.,  on  the  1st  inst.,  caused  by  the  stovepipes  becom-. 
ing  disarranged.  The  stock  is  insured,  but  the  loss  will  not 
probably  exceed  a  few  hundred  dollars. 
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new  sprinc  hats 


R.  A.  ALilifl^  &  CO. 


HEADQUARTERS    FOR 


TOURIST  HATS,  CRUSH  HATS, 

SELF-CONFORMINC  STIFF  HATS 


In  all  the  Leading  Styles  and  Fashionable  Colors 


SOLE  AGENTS  FOR 


Wakefield's  London 
Leslie  &  Co,  London 

English  Silk 


AND 


Felt  Hats.,, 


Easy  Fitting  . 
Popular  Styles 
Popular  Prices 


CORRECT  STYLES  IN 


Straw  Goods 

An  Immense  Stock  of  Men's,  Boy's  and 
Children's,  in  Split  Straw,  Rustic, 
Sennit,  Mackinaw,  Etc. 

Men's  and  Boy's  Harvest  Bats  in  Laroe 
Variety, 


In  Unlimited 
Stock  of ,  , 


Caps 


Of  our  own 
Manufacture 


•  • 


Novelties  foi  Children 
Novelties  foi  Boys 


ALL  THE  LEADING  REQUIREMENTS  FOR  MEN 

Orders  solicited  foi  Band  and  Society  Caps,  Baseball  Caps,  Cricket  Caps, 

Uniform  Caps  of  any  description 

A.  A.  ALLAN  &  CO. 

51   Bay  Street  -  -  -  TORONTO 
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A    RETAILER'S    NOVEL  SCHEME. 

ROM  the  town  of  Otterville  comes  a 
novel  scheme  of  reaching  after  custom- 
ers. Very  few  retailers  ever  invent  any- 
thing really  striking  and  it  is  exceedingly 
refreshing  to  happen  on  something  which 
bears  the  mark  of  individual  and  original 
business  methods.  W'yatt  &  l'urvis  is  the 
name  of  a  firm  which  must  comprise  en- 
ergetic business  partners.  They  have  cer- 
certain  leading  lines  in  cottons,  shirtings, 
tweeds,  etc.,  which  they  advertise  strongly,  and  do  this  by  sending 
out  samples  with  a  price  ticket  affixed.  On  their  cottons  they 
print  information  of  various  kinds,  e.  g.  "Our  great  5  cent  cot- 
ton," "full  36  inches  wide,  8  cents  per  yard."  On  their  8c. 
cotton    sample    they    have    the  following  printed  : 

Otterville,  Jan.  31ST,  1893. 
A  LEW  FACTS  ABOUT  COTTONS. 

"  During  the  past    month   raw  cotton   has  advanced  in  price 
nearly  40  per  cent.      This  has    had  a    stiffening  effect   on  all    the 
(  otton  Stocks  throughout  the  Country.    The  rise  in  raw  cottons 
is  due  to  light  crops,    so  that  it  is  not  a   temporary  advance." 
from  Canadian  Dry  Goods  Review. 

Anticipating  an  advance  in  cotton    goods  we  bought  heavily 
before  the  rise  and   therefore  are    now  in    a  position   to  give  ex- 
ceptionally good  value  in 
GREY  AND  15 IT. ACHED  COTTONS, 

SHIRTINGS  AND  COTTONADES. 

February  is  the  great  cotton  month  of  the  year  with  us.  We 
now  have  in'  stock  nearly  TWENTY  THOUSAND  YARDS  of 
these  goods,  buy  your  cotton  goods  now  and  get  them  made  up 
before  the  busy  spring  season. 

Yours  Truly, 

W'YATT  &  PURVIS. 

This  is  printed  on  our  36  inch,  8c.  cotton. 

They  believe  strongly  in  advertising  prices  ;  e.  g.  they  have 
just  issued  a  circular  showing  the  clearing  prices  of  their  remain- 
ing stock  of  overcoats.  This  is  undoubtedly  a  splendid  way  of 
pushing  goods.  It  is  a  poor  customer  who  will  not  appreciate 
and  encourage  such  energetic  methods 


We  charge  the  notary  fees  only."  The  annoyance  is  felt  by  the 
trade  to  be  unnecessary,  and  as  the  cost  of  the  new  proceedings 
fall  upon  the  purchaser  in  Canada  the  influence  will  hardly  be 
in  the  direction  of  increasing  business. 


A     NEW    IMPOST     UPON     TRADE. 

Montreal  merchants  doing  business  with  New  York  have 
been  notified  of  a  new  regulation  which  adds  considerably  to  the 
trouble  and  something  to  the  expense  in  shipping  merchandise 
from  United  States  ports  to  Canada.  One  firm  writing  to  its 
Montreal  correspondents  says  :  "A  ruling  has  come,  established 
either  by  the  Government  on  the  border  line,  or  by  the  trans- 
portation companies,  that  hereafter  all  invoices  have  to  be  sworn 
to  before  a  notary  public,  have  to  be  made  out  on  a  separate 
blank,  to  be  supplied,  and  a  charge  of  twenty-five  cents  is  made 
lor  each  swearing.  We  now  bring  up  the  subject  to  ask  you 
!o  kindly  look  up  the  matter  at  your  end  of  the  line,  and  see 
whether,  it  is  justifiable  or  not.  Surely  we  cannot  be  expected 
to  pay  the  expense  of  swearing  to  our  bills.  We  have  always 
endorsed  across  the  bills,  according  to  custom,  that  they  were 
correct  and  signed  such  officially.  This  has  been  sufficient  up 
to  the  present  time.  If  this  rule  is  carried  out  we  shall  have  to 
charge  up  the  25  cents  with  each  shipment."  Another  letter 
received  from  New  York  says  :  "Our  new  treasury  regulations 
compel  us  to  furnish  invoices  and  bill  of  lading  in  triplicate  and 
to   'clear'  from   the  port ;  also   to   acknowledge    before    notary. 


THE    CYLINDRICAL    CLOTH    MEASURE. 

The  accompanying  cut  is  of  a  very  simple  but  useful  device 
now  being  placed  on  the  market  by  H.  A.  Kenned)'  cV  ( 'o,  101  Hay 
St.  Toronto.  The  object  of  the  machine  is  to  save  time  and 
labor  and  dry  goods  merchants  will  no  doubt  appreciate  any- 
thing in  that  line      The  Cylindrical  Cloth    Measure  is  very  neat 


in  appearance  and  is  made  of  the  best  material.  A  bale  of  cloth 
can  be  automatically  measured  by  this  machine  in  one-fifth  the 
time  it  lakes  to  do  it  in  the  ordinary  way.  It  will  measure  silks, 
cottons,  carpets  in  fact  anything  in  the  dry  goods  line.  Tin- 
manufacturers  have  a  number  of  first-class  testimonials  in  their 
possession  from  parties  using  this  machine  and  they  will  be 
pleased  to  furnish  full  particulars  on  application. 


A     HEAVY    FAILURE. 


The  heaviest  failure  in  the  city  retail  dry  goods  trade  that  has 
occurred  in  several  months  was  announced  on  the  1st.  inst., 
when  Messrs.  McLean  &  Mitchell,  carrying  on  business  in  dry 
goods  and  millinery  under  the  name  of  the  Golden  Crown  at 
240  Yonge  street,  assigned.  A  meeting  of  creditors  was  held  in 
the  morning  at  which  the  embarrassed  firm  made  an  offer  of 
compromise  at  50  cents  on  the  dollar.  After  considerable  dis- 
cussion the  offer  was  rejected  and  a  demand  of  assignment  was 
made.  The  estate  was  then  turned  over  to  Henry  Barber,  the 
assignee. 

The  statement  shows  liabilities  amounting  to  $19,700,  and 
assets  to  the  amount  of  $23,000.  Several  of  the  creditors,  who 
are  principally  local  dry  goods  and  millinery  houses,  are  in  favor 
of  permitting  a  compromise. 

The  firm  of  McLean  &  Mitchell  has  been  carrying  on  busi 
ness  since  1889,  but  previous  to  that  time  Mr.  McLean  was  in 
business  for  himself.  In  1883  he  was  employed  by  one  of  the 
leading  wholesale  houses  here.  He  severed  his  connection  with 
the  house  and  embarked  in  business  on  a  small  capital.  In 
1889  he  was  joined  by  Mr.  J.  A.  Mitchell  of  Deseronto,  who  put 
in  $i,ooo.  At  that  time  a  surplus  of  $5,000  was  claimed. 
They  have  continued  in  business  since,  meeting  their  engage 
ments  and  paying  their  bills  with  promptitude.  The  competition 
in  the  vicinity  of  their  place  of  business,  however,  made  it  diffi- 
cult lor  a  firm  without  ample  capital  to  hold  their  ground  among 
powerful  competitors.  , 

The  stock  has  been  sold  to    Mrs.  McLean   at    50c.  on  the  $. 


32 


THH 


DRY  -:-  GOODS 


REVIEW. 


SPOOL     COTTON. 

N  Canada,  spool  cotton  is  being  sold 
at  prices  which  do  not  pay  the  cost 
of  production.     Why  this  should  be 

so  is  plainer  now  than  at  a  previous 
period.  The  Central  Agency,  com- 
posed of  Coats  and  other  great 
thread  firms,  is  at  war  with  Chad- 
wick's  and  other  firms  not  in  the 
agency.  At  this  distance  from  the 
seat  of  the  fight  it  cannot  be  said 
which  party  is  right  or  which  is  wrong.  It  might  be  more  safe 
to  assert  that  it  is  not  a  matter  of  right  and  wrong,  hut  merely  a 
business  battle  for  trade.  The  following  from  the  Textile 
Mercury  will  throw  a  little  light  on  the  trouble  : — "Taken  alto- 
gether, the  situation  is  one  which  opens  out  possibilities  that 
can  scarcely  be  considered  pleasing  to  those  having  capital  in- 
vested in  the  thread  trade.  All  or  most  of  Chadwick's  directors 
are  directors  of  the  wealthy  house  of  J.  and  N.  Phillips  &  Co., 
Manchester,  and  if  there  is  to  be  war  they  can  stand  the  strain 
as  well  as  their  powerful  opponents.  The  Agency  has  a  perfect 
right  to  prevent  Messrs.  Chadwick  from  taking  away  the  trade 
of  its  members  if  it  can  ;  and  Messrs.  Chadwick,  on  their  part, 
are  entitled  to  compete  with  the  Paisley  'lords  '  if  they  wish,  and 
to  seize  a  portion  of  their  trade  if  possible.  The  Agency  says 
Messrs.  Chadwick  are  'aggressive,'  which  is  a  rather  elastic  term. 
Possibly  the  combination  possesses  an  exaggerated  idea  of  its 
own  importance,  in  which  case  a  very  mild  competitor  would  be 
considered  an  aggressor.  We  fear  that  the  Agency,  in  any  war 
of  rates  which  may  ensue,  will  not  obtain  as  much  sympathy  as 
it  desires.  In  this  country  the  commercial  public  is  against  com- 
binations, no  matter  under  what  form  they  may  be  disguised. 
The  Agency  says  it  has  obtained  evidence  from  a  number  of 
markets  proving  that  Messrs.  Chadwick  have  quoted  prices  far 
lower  than  was  really  necessary.  Messrs.  Chadwick  have,  how 
ever,  the  right  to  be  the  judges  of  that." 

The  prices  on  the  Canadian  market  do  not  conform  to  the 
cost  of  production,  nor  depend  on  the  demand  and  the  supply. 
An  ordinary  observer  might  possibly  think  that  such  are  the  only 
rules  for  regulating  the  prices  of  goods  in  constant  demand. 
But  the  prices  are  not  so  regulated.  A  cablegram  arrives  in 
Toronto  saying,    "  Sell  Coats' at  ."     No   reasons   are  given, 

and  no  reasons  asked.  It  is  much  the  same  at  the  head  office 
of  the  Agency  in  Moutreal.  The  prices  depend  on  how  much  a 
particular  maker  is  willing  to  lose  in  order  to  maintain  his  Cana- 
dian trade.  This  has  continued  until  6-cord  200-yard  cotton  is 
sold  over  two  dollars  per  gross  less  than  it  was  some  three  years 
ago.  It  is  because  this  is  at  present  one  of  the  seats  of  a  thread 
war  that  we  are  able  to  buy  cotton  so  cheaply. 

The  Textile  Mercury  says  : — "The  Canadian  and  Mexican 
markets,  which  have  been  the  scene  of  war  lately,  consume  about 
_£i 50,000  worth  of  British  cotton  threads  every  year.  In  addi- 
tion to  Canada's  purchases  (valued  at  about  ^90,000  per  an- 
num), there  is  the  production  of  Coat's,  Clapperton's,  and  other 
domestic  mills  to  be  reckoned."  It  may  be  well  to  explain  what 
is  meant  by  domestic  mills  in  this  extract,  or  at  least  what  it 
seems  to  mean.  Most  of  the  thread  firms  have  spinning  mills 
in  the  United  States,  at  Fall  River  and  other  places,  to  supply 
the  American  markets  ;  and  the  thread  is  imported  into  Canada 
from  these  mills  in  large  hanks,  and  mills  are  established  here 
merely  for  the  purpose  of  spooling  this  cotton.     Kerrs  have  an 


establishment  in  Toronto  for  this  purpose,  and  Clark,  ('oats  and 
Clapperton  in  Montreal.  'Thus  the  Canadian  mills  are  not  spill- 
ing mills,  but  merely  spooling  mills. 


DOMESTIC    WOOLLENS. 

During  the  past  three  years  the  Canadian  manufacturers  of 
woollen  goods  have  shown  an  immense  improvement  in  the  fin- 
ish and  style  of  their  productions.  'This  applies  more  particular- 
ly to  a  line  of  goods  which  were  not  manufactured  in  Canada 
until  recent  years.  -We  refer  to  mantle  cloths  and  dress  fabrics. 
A  special  feature  of  the  Canadian  dress  good,  is  that  they  are 
made  of  a  uniform  width  of  54  inches  wide  which  in  every  was 
cuts  to  better  advantage  than  narrower  width  goods. 

Tweed  effects  for  dress  goods  have  been  greatly  in  demand 
and  some  of  the  mills  last  year  could  not  begin  to  fill  orders 
which  were  offered  to  them.  Consumers  have  discovered  that 
for  intrinsic  value  and  satisfactory  wearing  qualities  the  imported 
goods  will  not  compare  with  Canadian  made  goods.  The  Cana- 
dian manufacturerer  has  not  the  skill  of  his  European  competi- 
tor in  working  up  inferior  stock,  but  uses  only  the  very  finest  of 
pure  wool  and  fine  peruvian  cotton,  which  gives  to  their  pro- 
ductions that  effect  of  clearness  good  style,  and  wearing 
qualities  for  which  these  Canadian  good  are  famous. 

We  have  been  shown  some  of  the  advance  sheets  for  Autumn 
'93,  representing  some  of  the  most  beautiful  novelties  which  have- 
ever  been  produced  in  Canada.  Shot  silks  which  have  been  so 
fashionable  during  the  past  season  have  been  initated  in  the  most 
remarkable  manner,  in  woollen  goods,  and  the  effects  are  quite 
equal  to  all  silk.  We  have  also  been  shown  some  decided  novel- 
ties in  the  smooth  Devon  finish,  or  camel  hair  effects,  which  is 
the  latest  French  novelty  in  the  way  of  dress  materials  for  winter 
wear.  These  have  been  produced  in  an  immense  range  of 
colorings  and  designs.  'The  few  buyers  who  have  seen  them 
have  been  most  favorably  impressed,  as  the  designs,  finish  and 
beautiful  harmony  of  color  in  these  goods  is  a  revelation.  Some 
of  the  English  dress  goods  buyers  have  told  us  that  these  goods 
could  be  sold  in  the  London  market,  not  only  on  account  of 
their  excellent  quality  and  beautiful  designs,  but  that  they  are 
really  cheaper  than  English  or  Scotch  made  goods. 

The  windows  of  the  large  and  fashionable  dry  goods  shops  in 
'Toronto  and  Montreal  will  no  doubt,  when  the  goods  are  offered 
in  the  market,  show  to  great  advantage,  a  full  line  of  these 
Canadian  made  goods  which  are  a  credit  to  manufacturers  of 
this  country. 

The  employes  of  W.  A.  Murray  <S:  Co.,  King  street,  Toronto, 
to  the  number  of  nearly  100,  held  their  annual  sleigh  drive  and 
supper  at  the  Heyden  house,  Carlton  West,  on  the  18th  ult. 

Mr.  Alexander  Peden,  agent  for  Messrs.  Mann,  Byars  &  Co., 
of  Glasgow,  Scotland,  is  in  town  on  his  semi-annual  visit  receiv- 
ing large  orders  from  the  big  store  for  the  spring  trade.  The 
house  he  represents  is  one  of  the  largest  in  Scotland,  having 
agencies  also  in  Australia,  South  Africa  and  Canada. — Deseronto 
'Tribune. 

A  new  postal  car  service  has  been  authorized  between  Lon- 
don and  Toronto,  by  Grand  Trunk  trains,  via  Stratford,  due  to 
leave  London  at  7.35  a,  m.,  and  returning  at  9.20  p.  m..  and 
will  shortly  go  into  operation.  'This  will  be  a  great  accomoda- 
tion to  London  and  the  west,  and  will  bring  into  direct  com- 
munication the  several  offices  between  London  and  Toronto 
along  the  line  of  the  route  named. 


Our  Silent 
Salesman . 


We  aim  at  and  .  .  Qj/v 
succeed  in  furnishing  (lIU 


Right  Prices 


Our  No.  E27  Flannellette 


Medium  and  Dark  Stripes  and  Checks, 
3,000  pieces,  47  patterns  to  select  from,  width  26 
inch,  price  61/%  cents.     Terms,  Nett  60  days. 


Our  No.  50  Extra  Heavy 
Brown  Denim 


Width,  27  inch,  price  12  cents.  Terms, 
Nett  60  days.  Our  entire  stock  of  this  line  is 
335  pieces,  in  brown  only. 


Our  33  Inch  Check  Apron 
Linen 


In    12    patterns,   price    11    cents.       Terms, 
Nett  60  days. 

NOTE   THE  WIDTH    AND    QUALITY 


Our  No.  130  All  Wool 
Black  Cashmere 


Width,  38  inch,  price  30  cents.     Terms,  4 
months  or  5%  30  days.- 

Our  cloths  at  37 }4,  50  and  55  cents,  are 
equally  good  value. 


Gordon,  Mackay&  Co.,  Toronto 


Gordon,  FIackay  &  Co- 
Toronto 


No.  253— Buckeye,  36  inch,  at 
$1.45  per  doz.,  in  5  doz.  lots 
at  $1 .35  per  doz. 


MEN'S    FURNISHING 
DEPARTMENT 

BRACES 


Compare  will)  any  Makers  Goods  that 
you  can  buy  direct, 


No.  100— One-piece  Back,  Cast 
Loose  Buckles  and  Drawer  Sup- 
porters, 36  inch  at  $2.25  per 
doz. 


No.  269— Cross  Back,  Heavy  Web, 
36  inch  at  $2.15  per  doz. 


No  Line  marked  at  Cost  to  Lead,  but 

iVery  Line  a  Leader 

Our  Range  Throughout  is  Unequalled 
in  the  Market. 


No.  165— One-piece  Back,  Cast 
Loose  Buckles  and  Drawer  Sup- 
porters, 36  inch  $3.75  per  doz  , 
Beautiful   Goods. 


No.  160— Silk  Shot,  Cast  Loose 
Buckles,  36  inch  at  $3  00  per 
doz.,  Very  Choice. 


SEND  US  A  TRIAL  ORDER 


Gordon,  Mackay  &  Go. 

COR.  FRONT  AND  BAY  STREETS 


TORONTO 


No,    170— Sliding  Buckle,    36  inch 
at  $3.85  per  doz. 
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Corner  Simcoe  and   Pearl  Streets 

(FIRST    BUILDING    NORTH    OF    KING    STREET) 

TORONTO 


Baby  Linen,  Knitted  Toques, 

Infants  Cloaks,         Infants  Knitted  Vests, 

Children's  Underwear,  Children's  Knitted  Vests, 
Ladies'  Underclothing,    Ladies'  White  and  Colored  Skirts, 

BLOUSE  WAISTS 


Allan  Manufacturing  Company 


Oor.    Simcoe   and    Pearl   Sts 
TORONTO 


Assessment  System 


s 


URE 


s 


OUND 
ECURE 


Mutual  Principle 


The  flutual 
Reserve  Fund  Life  Association 


OF    NEW    YORK 

E.  B.     HARPER,  President 


Business  for  1892  exceeded  Sixty  Million  Dollars 

Increase  of  business  over    1891,   $9,990,395.00 


Death    Claims    paid    during    the    year    1892. 
$2,705,000.00 


Total  amount  of  Death  Claims  paid  since  '81, 
$15,000,000.00 


Reserve  or   Emergency   Fund,   $3,376,4-58.86 


New    Business    Received 
January,  1893. 

$6,645,960 


Excess  of  New  Business  over 
January,  1892. 

$1,052,010.00 


A  GOOD  RESOLVE  would  be  to  take  oat  a 
J.ife  Insurance  Policy  in  the  Mutual  Reserve 
Fund  Life  Association  for  the  benefit  and  Com 
fort  of  those  who  are  dependent  upon  us  for  a 
livelihood. 


W.  J.  McMURTY,  MAIL  BUILDINGS,  TORONTO 


Circulars  sent  if  requested. 


Manager  for  Ontario. 

Agents  wanted  in  all  unrepresented  districts. 
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CARPET    MANUFACTURERS     MEET. 

YERY  factor)  in  Ontario  was  repre- 
sented when  on  January  24th  the  carpet 
manufacturers  held  a  meeting  in  this 
city.  Mr.  Henry  Stroud  of  Paris  was 
in  the  chair,  and  there  were  also  present 
James  1'.  Murray,  president  of  the  'To- 
ronto Carpet  Co.  ;  W.  Campbell,  Mark- 
ham  ;  James  H.  Etherington,  St.  Catha- 
rines;  Michael  Gates,  Woodstock:  K. 
Dodds,  of  the  Armstrong  Carpet  Co., 
Guelph  ;  and  Edward  Burrows,  repre- 
senting the  Royal  Carpet  Co.,  Guelph. 
It  was  anticipated  that  the  Hon.  N.  Clarke  Wallace,  comptroller 
of  Customs,  would  be  present  to  hear  what  the  manufacturers 
had  to  say  concerning  the  working  of  the  present  tariff.  But  he 
was  unavoidably  absent,  and  sent  a  reporter  to  procure  a  short- 
hand account  of  the  meeting. 

There  were  two  points  up  for  discussion.  The  first  was  with 
regard  to  the  grievance  mentioned  in  The  Dry  Goods  Review 
of  last  November — that  carpets  of  which  25  per  cent,  was  jute 
and  75  per  cent,  cotton  were  allowed  to  come  in  as  jute  carpets, 
and  hence  paid  only  25  per  cent,  duty,  whereas  if  properly 
classed  they  would  pay  5  cents  per  square  yard  and  20  per  cent. 
Here  is  what  was  said  about  this  by  this  journal  last  November  : 
"'The  dealers  and  manufacturers  claim  that  the  whole  diffi- 
culty can  he  obviated  by  directing  these  goods  to  be  classed 
under  'two-ply  and  three-ply  carpets  of  which  the  warp  is  com- 
posed wholh  of  cotton  and  other  material  than  wool,  worsted, 
hair- of  Alpaca  goat  or  other  like  animals,'  on  which  the  duty  is 
5  cents  per  square  yard  and  20  per  cent.  At  present  these  goods 
come  in  under  cotton  manufacturers'  N.  E.  S.  or  under  jute 
goods,  on  which  the  duty  is  only  25  per  cent.  This  makes  a 
considerable  difference  ;  e.  g.,  a  carpet  which  can  be  laid  down 
here  for  38c,  under  the  first  and  proper  class,  can  be  laid  down 
now  under  the  last  two  classifications  at  34c.  The  remedy  is 
simple  —direct  that  such  goods  come  under  the  first  class.  It 
may  be  asked,  What  are  the  reasons  for  this  ?  The  answer  is 
easy.  In  the  first  place  the  consumers  are  getting  poorer  car- 
pets which  are  being  sold  as  unions,  and  it  is  necessary  that 
proper  and  just  goods  should  be  sold.  An  ordinary  customer 
in  a  retail  store  cannot  tell  a  woollen  thread  from  a  jute  thread 
that  is  pulled  out  of  a  carpet.  For  jute  and  the  worst  kinds  of 
shoddy  are  used  in  the  manufacture  of  these  United  States 
carpets.  Moreover,  they  are  displacing  good  unions  of  domestic 
manufacturers.  Domestic  carpet  manufacturers  should  be  pro- 
tected from  such  frauds.  Hut  the  Canadian  manufacturers  base 
their  claims  on  higher  grounds  even  than  this.  'They  say  that 
at  present  the  appraisements  are  wrong,  and  that  they  are  asking 
lor  justice  only,  not  for  favors.  'These  are  strong  contentions, 
and  the  government  should  attend  to  the  matter  at  once."' 

From  the  discussion  it  would  seem  that  the  Customs  appraise- 
ments differ  at  the  different  ports  ;  and  that  there  is  no  official 
interpretation  of  the  different  clauses  of  the  tariff"  regulations 
which  enables  sub-officers  to  know  when  they  are  deciding  cor- 
rectly and  when  they  are  not.  It  does  not  affect  the  carpet  trade 
alone,  but  it  affects  nearly  every  class  of  the  mercantile  com- 
munity, and  hence  is  an  evil  for  which  remedies  cannot  be 
applied  too  speedily.  It  was  asserted  at  the  meeting  that  Mr. 
Wallace  had  definitely  stated  that  he  intended  to  make  rules 
whereby  uniform    appraisements  would    be    secured  at  all  ports. 


If  Mr.  Wallace  can  carry  out  and  does  carry  out  his  determina- 
tion, he  will  have  earned  the  gratitude  and  respect  of  hundreds 
of  merchants  ;  for  no  more  vexatious  difficulty  has  ever  arisen  in 
this  connection.  On  this  point,  at  least.  Mr.  Wallace  need  not 
be  any  longer  in  ignorance,  for  it  was  explained  fully  at  the 
meeting,  and  lie  is  no  doubt  in  possession  of  all  the  arguments 
ere  this. 

'The  second  point  which  was  discussed  was  whether  an  in- 
crease of  the  tariff  could  be  secured  or  not.  Last  April  a  re- 
quest was  sent  to  the  Minister  of  Finance  that  an  advance  in  the 
tariff  rates  on  carpets  were  necessary  to  the  following  extent:-  , 
10c.  per  sq.  yard  on  all  wool  ingrains,  5c.  on  two  and  three  ply 
unions,  5c.  per  si],  yard  on  Smyrna  rugs,  and  10c.  per  sq.  yard 
on  all  other  carpets  having  only  an  ad  valorem  duty.  Hut  the 
request  has  not  been  granted  as  yet.  The  addition  of  these 
amounts  would  place  domestic  manufacturers  at  an  advantage 
as  compared  with  importers.  There  was  some  discussion  as  to 
the  omission  of  the  last  clause  of  the  request  or  at  least  a  modi- 
fication of  it  is  so  as  to  leave  the  existing  tariff  on  'Tapestries, 
Brussels,  Wiltons,  etc.  Finally  it  was  moved  by  Mr.  Murray  and 
seconded  by  Mr.  Etherington  "that  the  government  at  Ottawa  be 
memorialized  by  the  carpet  manufactures  to  the  effect  that  the 
tariff  on  carpets  be  given  immediate  consideration,  and  that  al- 
terations as  suggested  by  the  manufacturers  be  adopted  ;  further, 
that  a  uniform  reading  of  the  tariff  shall  be  understood  at  all 
ports  of  entry,  and  that  Mr.  Stroud,  Mr.  Dodds,  Mr.  Campbell 
and  the  mover  be  in  committee  with  power  to  add  to  their  mem- 
bers to  go  to  Ottawa  to  present  this  to  the  government.  This 
was  carried  and  the  meeting  adjourned. 

The  next  day  the  committee  went  to  Ottawa,  met  Mr.  Wal- 
lace and  were  informed  that  their  request  would  be  acceded  to. 
One  of  the  arguments  advanced  by  a  manufacturer  to  prove- 
that  an  advance  of  duties  was  necessary,  was  that  one  kind  of 
yarn  used  in  domestic  unions  cost  15  cents  per  pound  in  Can- 
ada, whereas  the  American  manufacturer  procured  it  for  7  cents. 
This  is  one  of  the  reasons  why  our  carpet  manufacturers  are  at 
a  disadvantage  compared  with  the  U.  S.  manufacturers,  and  is  a 
matter  which  it  should  be  worth  the  while  of  those  interested  to 
investigate. 

The  American  tariff  on  unions  is  19  cents  per  square  yard 
and  40  per  cent.  ;  the  Canadian  rate  is  puny  and  diminutive  as 
compared  with  that. 

CARPET     AND    CURTAIN     NOTES. 

A  careful  estimate  of  the  upholstery  industry  of  Philadelphia 
shows  an  investment  in  buildings,  machinery  and  real  estate  of 
some  $3,900,000.  One  of  the  largest  makers  of  curtains  and 
table  covers  believes  the  output  in  chenilles  to  be  about  $4,000,- 
000  ;  the  investment  being  about  equal  to  the  annual  yield.  Very 
few  have  any  idea  of  the  magnitude  of  the  table  cover  trade.  A 
good  authority  states  that  the  Bromley  Manufacturing  Co.  carry 
some  85,000  table  covers  at  one  time,  and  W.  T.  Smith,  who 
makes  these  goods  a  specialty,  carries  as  high  as  25,000  to 
30,000  covers. 

A  recent  census  bulletin  showing  the  industrial  status  of 
Yonkers,  N.  Y.,  reports  that  there  are  three  establishments  in 
that  city  engaged  in  carpet  and  rug  manufacture,  with  an  aggre- 
gate capital  of  nearly  $3,000,000.  The  goods  manufactured 
amount  in  value  to  $7,962,500  :  using  raw  materials  to  the 
amount  of  $4,919,000.  The  total  wages  amount  to  $1,470,000. 
paid  to  about  3,900  hands.      'This  is  a  pretty  showing  for  a  single 

town. 

Mr.  Bailey,  who  makes  table  oil-cloths  in  Montreal,  Canada, 
remarked    recently    that    five-quarter  fancies  cost    him    $1.40    to 
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$1.50  per  piece.      It  would  seem  hard  to  make  these  goods  at  re- 
cent prices. 

For  the  month  ending  December  31,  1892,  England  exported 
to  the  United  States  38,100  yards  of  carpetings,  valued  at  $26,- 
741,  as  compared  with  98,500  yards,  valued  at  $55,110.24  for 
the  corresponding  period  in  1891.  The  exports  for  the  year 
1892  amounted  to  752,300  yards,  valued  at  $570,069.72,  while 
in  1891  the  shipments  aggregated  769,500  yards,  valued  at  $615,- 
739.96. 

The  Toronto  Empire  says  :  "  During  1892  Canada  imported 
r-ni  Great  Britain  Brussels  carpets  to  the  value  of  $498,684  ; 
Dutch  carpets  to  the  value  of  $464,041  ;  tapestry  and  other  car- 
pets, $199,798  ;  curtains,  $186,835.  Some  one  has  been  doing 
awful  bungling,  as  may  be  seen  by  looking  at  the  following 
figures  of  the  two  previous  fiscal  years.  The  figures  given  by 
the  Empire  for  Dutch  carpets  are  away  out.  In  year  ending 
June  30th,  1891,  the  figures  were  :  Brussels,  $481,222;  Dutch, 
$1 1,075  ;  tapestry  and  other  carpets,  $559,349  :  curtains,  $157, 
916.  In  year  ending  June  30th,  1892  :  Brussels,  $496,699  ; 
Dutch,  $9,227  ;  tapestry,  $463,446  ;  curtains,  $189,001. 

Messrs.  Alexander  &  Anderson,  the  well-known  dry  goods 
firm  of  this  city,  do  quite  a  trade  in  tapestries,  linoleums,  oil 
cloths,  and  lace  curtains.  Their  stock  for  spring  is  well  assorted 
in  all  lines, 

Mr.  Dewar,  the  buyer  of  the  carpet  and  curtain  department 
of  |ohn  Macdonald  &  Co.,  is  in  England  at  present  buying  for 
fall  delivery.  In  the  meantime  the  department  is  being  well 
looked  after  by  his  able  assistants.  Spring  curtains  are  being 
received  and  sent  out.  All  lines  are  represented  in  their  well- 
assorted  stock,  and  some  very  heavy  orders  are  being  executed. 
Their  stock  will  be  large  enough  to  meet  even  an  extra  heavy 
demand  for  spring  delivery.  In  Nottingham  lace  curtains  they 
show  some  very  striking  novelties. 

An  interesting  instance  of  the  rapidity  with  which  carpets  can 
be  produced  was  afforded  recently.  On  the  18th  October  last 
an  order  for  4,000  yards  of  Wilton  carpet  was  received  by  a  well- 
known  English  firm,  the  goods  to  be  in  accordance  with  a  pat- 
tern of  which  a  sample  was  sent.  About  a  month  ago,  or,  to  be 
exact,  on  the  29th  ult.,  the  entire  consignment  was  delivered  at 
Winnipeg — 5,000  miles  away.  'The  order  was  given  by  Mr.  J. 
B.  Hall,  carpet  buyer  for  the  Hudson's  Bay  Company  at  Winni- 
peg. The  order  was  for  an  important  hotel  contract,  ami 
certainly  deserves  mention  as  an  instance  of  what  can  be  accom- 
plished by  the  aid  of  modern  weaving  machinery,  and  modern 
facilities  for  rapid  transit  by  land  and  sea.  Winnipeg  may  be 
reckoned  as  12  to  13  days  from  Liverpool. 

'The  'Toronto  Carpet  Manufacturing  Company  are  very  busy  ; 
they  have  on  order  for  spring  delivery  over  70,000  yards  of  their 
different  grades  of  ingrain  carpet,  principally  ex.  super  wool,  the 
Maple  Leaf  brand   of  which   they   pride   themselves  on.      They 


are  just  preparing  samples  of  their  Axminster  rugs,  mats  and 
carpets,  and  expect  that  there  will  be  quite  a  large  sale  for  them. 
'They  have  five  looms  on  these  goods,  and  their  large  factory 
resounds  continuously  with  the  generous  hum  of  the  many 
machines.  While  this  company  is  doing  a  good  present  trade, 
they  are  also  preparing  the  foundations  for  a  trade  which  will 
before  long  be  of  immense  size.  They  intend  to  make  their 
brands  of  carpets  known  and  appreciated. 

The  ribbon  patterns  that  have  been  introduced  into  Brussels 
carpets  with  such  pleasing  effects  have  also  appeared  in  Ingrains. 
'They  are  brought  out  very  handsomely  in  the  best  makes  of 
goods,  and  lose  nothing  in  color  effect,  even  when  compared 
directly  with  the  Brussels. 

The  chief  reason  for  the  influence  which  trade  papers  have 
attained  in  modern  business  life  is  that  they  enable  the  manu- 
facturer or  wholesale  dealer  to  address  himself  directly  to  the 
men  to  whom  he  wishes  to  sell  his  goods.  They  concentrate 
his  fire  solely  upon  those  whom  he  desires  to  reach  instead  of 
scattering  it  and  wasting  the  greater  part  of  it  on  people  with 
whom  he  cannot  expect  to  deal,  as  would  be  the  case  if  he  ad- 
vertised in  daily  papers  or  other  periodicals,  in  which  little  or  no 
attention  is  paid  to  trade  news  and  interests.- -'The  Carpet  and 
Upholstery   Trade  Review. 

In  their  curtain  department,  Cordon,  Mackay  &  Co.  are 
showing  a  strong  range  of  fancy  art  muslins  in  the  latest  color- 
ings, with  and  without  borders.  In  chenille  curtains  they  have 
an  extensive  range,  both  in  plain  centres,  with  dado  at  top  and 
bottom,  and  in  clever  combinations  in  all  figured  goods. 


GOSHEN    SWEEPER    CO. 

A  representative  of  this  journal  while  on  a  western  trip  a  few 
weeks  since,  had  the  pleasure  of  interviewing  F.  Letellier,  sec- 
treas.  of  The  Goshen  Sweeper  Co.,  Grand  Rapids,  Mich.  This 
Company  moved  to  Grand  Rapids  two  years  ago  from  Goshen, 
Ind.,  where  it  gets  its  name.  'They  are  located  in  a  large  factory 
60  x  100,  equipped  with  special  machinery  to  manufacture 
sweepers.  Their  trade  has  since  increased  some  three-fold.  The 
special  features  of  their  sweeper  may  be  of  a  simple  character, 
but  add  greatly  to  a  favorable  reception  by  the  housekeeper. 
'These  features  are  simplicity  and  lightness  of  construction. 

Until  this  season  the  trade  in  Canada  have  not  been  called 
on  by  a  representative  of  the  Company.  W.  J.  Jendron,  3  Wel- 
lington street  east,  has  been  appointed  agent  for  Ontario  and 
Quebec,  and  will  shortly  call  on  the  trade  showing  samples. 


Mr.  Richard  Morwood,  who  has  carried  on  a  large  mercantile 
business  at  Welland  since  1856,  died  on  the  26th  ult.,  after  a 
short  illness,  aged  61  years.  He  was  a  prominent  figure  in  social 
life  there,  and  leaves  three  sons  in  business. 
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NEWS    FROM     THE    MERCANTILE    METROPOLIS. 

IN  Canada,  like  all   other   new  countries  settled  gradually  by  Pacific  gently  laps  against  the  capes   of  Vancouver  and  British 

an  incoming  race,  the  trade  in  dry  goods  has  always  been  in  Columbia.   Travelling  on  the  railway  trains,  driving  along  lonely 

the  van  of  commerce.     To  the  savage  the   product  of  the  country  roads,  the  Montreal  drummer  is  everywhere  the  pioneer 

loom  is  always  the  most  valuable   object   of  barter,  and  conse-  of  commerce.     The   result  is   that   Montreal's    dry  goods    mer- 

quently  the  earliest  batteaux  that  left   the  struggling   little  city  chants  are  now  the  magnates  of  the  commercial  world,  and  their 

of  Ville  Marie  carried  dry  goods  as  the  principal  portion  of  their  palatial  residences  adorn  and  beautify  the  principal  streets  of  the 

cargoes.     The  French  cottons  and   woollens  became  the  cur-  mercantile  metropolis. 

rency  of  those  wild  tribes,  the  remnants  of  whom  the  advancing  Perhaps  the  best  testimony  to  Montreal  commercial  suprem- 

tide  of  civilization  has  almost  obliterated  from  the  country,  just  acy  would  be  a  brief  review  of  her  different  dry  goods  houses, 

as  the  cottons  of  Manchester  are  to-day   the  currency  of  Central  For  instance,  take  the  large  importing  firm  of  Hodgson,  Sumner 

Africa.     As  the  stalwart  pioneer  pushed   back  the  Hurons  and  &  Co.     They  occupy  two  large   blocks  on  St.  Paul  street,  and 

Iroquois,  the  first  store  to  be   erected  in  the  lonely  clearing  car-  require  sixty  to  seventy  employes  to  attend  to  the  various  flats, 

ried  dry  goods  as  the  principal  line.     Gradually   it  became  the  This  firm  handles  all  kinds  of  foreign  and  American  dry  goods, 

nucleus  of  a  village  which  grew  into  a  town,  and  the  first  sign  of  gents'  furnishings,    small  wares  and  fancy  goods,  as  well  as  a 

its  prosperity  was  when  the  proprietor  deemed  it  safe  to  aban-  complete  range  of  domestic  goods,  and  do  an  extensive  business 

don  his  other  lines  and   launch   out  into  dry  goods  alone.     In  all  over   the  Dominion.     The  business   was   established  about 

the  wholesale  trade  also  the  first   store  to  emancipate  itself  from  forty  years  ago  by  Mr.  Jonathan  Hodgson,   who  is  one  of  Mon- 

the  old  traditions  and   stand  forth   committed   to  one  branch  of  treal's   millionaires,   and   the  present   partners   of  the   firm   are 

business  alone  was  a  dry  goods   warehouse,  and  to-day  the  tend-  Messrs.  Jonathan  Hodgson,  George  Sumner,  Thos.  E.  Hodgson 

ency  is  even  more  marked  for  the  individual   houses  to  devote  and  Jas.  Gardner.     The  senior  member  of  the  firm,  Mr.  Jona- 

their  attention  more  and  more  to  lines  of  specialties — one  house  than   Hodgson,  is   connected  besides   with  a  large  number  of 

to  woollens,   another  to  dress  goods,   another  to  cottons,  and  so  Montreal  public  enterprises,  a  director  of  the  Merchants'  Bank, 

on.     In  fact  it  has  been   noticeable   through   the  whole  of  Can-  Canada  Shipping  Co.,  Alliance  Insurance  Co.,  Merchants'  M'f'g 

ada's  commercial  history   that  her  dry  goods  men  have  always  Co.,  and  other  similar  bodies. 

been  the  pioneers  in  the  extension  of  her  growing  commerce.  Brophy,  Cains  &  Co.,  although  a  young  house  comparatively 
Now  Montreal  occupies  the  leading  place  in  dry  goods,  so  speaking,  is  one  of  the  best  known  dry  goods  houses  in  the 
that  three-fifths  of  the  business  is  done  by  her  houses.  In  the  Dominion  to-day.  Brought  up  in  the  dry  goods  business,  under- 
city  proper  there  are  257  dry  goods  stores,  whose  overturn  standing  it  thoroughly  and  knowing  its  requirements,  they  have 
stretches  away  up  into  the  millions  of  dollars.  The  magnitude  steadily  increased  their  business  from  year  to  year.  They  occupy 
of  their  operations  can  be  judged  from  the  fact  that  during  the  commodious  premises  at  196  McGill  street,  which  is  fitted  up  in 
fiscal  year  of  1891  the  imports  of  textile  fabrics  at  Montreal  the  handsomest  manner  to  suit  the  modern  requirements  of  their 
reached  a  total  of  nearly  twenty-three  millions  of  dollars,  and  of  business.  The  lines  they  handle  are  rich  black  dress  goods, 
which  at  least  $14,000,000  was  actually  turned  over  by  the  mantlings,  jacket  cloths,  hosiery,  linens,  laces,  gents' furnishings, 
Montreal  houses.  The  principal  branches  of  this  huge  volume  etc.  They  are  showing  a  most  exquisite  range  of  prints  for  the 
of  imports  are  as  follows  : —  spring  trade,  which  Mr.  Howell  is  very  proud  of,  as  he  considers 

Woollen  goods $8,736,697  their  range  the  best  he  has  ever  seen  in  Canada.     The  members 

Cotton  goods 4,358,390  of  the  firm  are  Messrs.  Thomas  Brophy,  F.  L.  Cains  and  A.  W. 

Silks  and  velvets 2,675,574  D.  Howell,  all  young  and  enterprising  business  men. 

Flax,  hemp  and  jute  manufactures 1,435,851  J.  G.  Mackenzie  &  Co.  is  another   of  the  leading  firms,  and 

Hats  and  caps 1,288,199  one  of  the  longest   established,  taking   for  the    last    sixty  three 

Carpets  and  felts 1,182,531  years  a   foremost  position  in    the  trade    here.     Their   place  of 

Gloves 000,674  business  is  on  St.    Paul  street,  where  they    employ  a  large  staff, 

This  enormous  quantity  of  goods  does  not  include  the  ever  and  they  have  beside  a  branch  house  in    London,  Eng.     Mr.  J. 

increasing  volume  of  Canadian  manufactures,  although  Canadian  p.  Cleghorn    the   managing    partner  is    a  prominent   figure   in 

tweeds  and  cloths  now  dominate  the   home  market,  while  Cana-  the  Montreal  business  world.      He    has    been    President    of  the 

dian  cottons  are  even  sent   to   far-off  China.     The  whole  of  the  Board  of  Trade  and  is  a  director  of  the  Sun  Life  Assurance  Co., 

vast  bulk  of  textile  fabrics  is  distributed  by  Montreal's  merchants  the  Intercolonial  Coal  Co.,  and  the  Merchants'  Cotton  Co.    The 

through  an  army  of  drummers  ever   on  the  wing  from  where  the  senior  member  Mr.  Hector   Mackenzie  in  addition  to  his  posi- 

Atlantic  breaks  against   the  rocks   of  Cape  Breton  to  where  the  tion  in  the    business  community  is    a  prominent  figure  in    the 
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social  life  of  the  city.     He  is  also  a    director  of  the   Merchants' 
Bank,  the  Richelieu  Nav.  Co.  and  the  Montreal  Telegraph  Co. 

D.  Morrice,  Sons  &  Co.  do  an  extensive  commission  busi- 
ness, and  date  their  foundation  from  the  year  1883.  They  repre- 
sent the  Dominion  Cotton  Co.,  Globe  Woolen  Mills  Co.,  Ash- 
burn  Woolen  Mills  Co.,  Penman  Mfg.  Co.,  Strathroy  Knitting 
Co.,  Coaticooke  Knitting  Co.,  Coaticooke  Narrow  Fabric  Co., 
Fruit  Valley  Woollen  Mills,  and  several  other  concerns.  The 
firm  are  the  Canadian  representatives  of  Rylands  &  Son,  of 
l.rjndon  and  Manchester.  They  deal  only  with  the  wholesale 
trade,  their  towering  warehouse  being  a  conspicuous  object  on 
Notre  Dame  street  west. 

Mackay  Bros.,  of  McGill  street,  were  first  established  in  the 
year  1840  on  McGill  street  by  Mr.  Joseph  Mackay,  since  de- 
ceased, and  the  successive  titles  of  the  firm  have  been  :  Joseph 
Mackay  &  Bros,  and  Mackay  Bros.  This  is  one  of  the  most 
conservative  houses  in  Montreal,  their  connection  being  one  of 
the  soundest  known,  and  the  firm  is  noted  particularly  for  the 
high  esteem  in  which  it  is  held  by  all  of  its  customers.  Mr. 
Robt.  Mackay,  the  senior  partner  in  the  firm,  recently  retired 
from  the  active  business  of  the  firm. 

Robertson,  Linton  &  Co.  were  indebted  for  its  foundation  to 
Lord  Mount  Stephen,  who  40  years  ago  opened  up  business 
under  the  title  of  Wm.  Stephen  &  Co.  Twenty  years  later  he 
parted  with  his  interest  to  Messrs.  Andrew  Robertson  and 
Robert  Linton,  which  then  became  Robertson,  Linton  &  Co. 
Mr.  John  Robertson  was  subsequently  admitted  to  the  partner- 
ship. Afterwards  the  senior  partner,  the  late  Mr.  Andrew 
Robertson,  chairman  of  the  Harbor  Board,  withdrew  from  active 
participation  in  the  management,  although  retaining  his  interest, 
and  finally,  Mr.  J  no.  Robertson,  his  brother,  retired  last  year. 
The  business  is  now  carried  on  under  the  old  title  by  Mr.  Robert 
Linton  and  Mr.  Jno.  Black,  who  was  formerly  one  of  the  old 
firm's  leading  travellers.  They  occupy  extensive  premises  on  St. 
Helen  street,  and  employ  a  large  staff  of  travellers,  as  well  as 
employes  at  headquarters. 

Messrs.  Jas.  A.  Coulter  &  Co.  do  a  large  woollen  commission 
business,  representing  the  following  well-known  woollen  manu- 
facturers : — Cobourg  Woollen  Co.,  Streetsville  Woollen  Co.,  R. 
Gemmell  &  Co.,  Peter  Macdougall,  Golette  Whyte,  J.  G.  Field, 
John  Fairgreive  &  Son,  fine  and  coarse  tweeds ;  A.  Lomas  &: 
Son,  Wm.  Thornbum,  Doutgny  &  Houghton,  Blythe  Woollen 
Co.,  A.  P.  Gomdrod&Co.,  ladies'  dress  goods;  and  the  Almonte 
Knitting  Co.  and  Chas.  E.  Hanfield,  in  knit  underwear.  They 
are  also  the  Canadian  representatives  of  several  leading  English, 
German  and  French  houses. 

Messrs.  Mclntyre,  Son  &  Co.  were  originally  Mclntyre, 
French  &  Co.,  being  founded  by  Mr.  Duncan  Mclntyre,  the 
C.  P.  R.  millionaire,  of  syndicate  fame.  The  present  partners 
are  his  two  sons,  Messrs.  Wm.  and  John  Mclntyre,  and  Mr. 
J.  -K.  Whyte.  This  firm  confine  themselves  almost  exclusively 
to  imported  goods. 

Thibaudeau  Bros.  &  Co.  are  the  leading  French  Canadian 
wholesale  house  and  are  among  the  largest  importers  of  dry 
goods  in  Canada. 

Frank  Stephen  &  Co.  do  a  commission  business,  representing 
the  Paton  Mf'g  Co.,  of  Sherbrooke,  the  Rosamond  Woollen  Co., 
of  Almonte,  and  the  Richelieu  Flannel  Co..  of  Chambly. 

James  Johnston  &  Co.,  of  St.  Helen  street,  are  another  of 
the  leading  dry  goods  houses  of  the  city.     Their  specialties  are 


heavy  lines,  and  they  do  a  sound  conservative  business  in  them 
from  one  coast  to  the  other.  The  partners  are  Messrs.  Jas. 
Slessor  and  Jas.  Johnston. 

In  clothing  also  Montreal  takes  a  leading  position,  the  firm 
of  H.  Shorey  &  Co.  being  the  foremost.  This  firm  was  founded 
by  Mr.  Hollis  Shorey  in  1865,  the  other  partners  being  his  two 
sons,  Samuel  O.  and  Charles  L.  Shorey.  In  addition  to  their 
Canadian  business  proper,  their  representatives  visit  the  West 
Indies  and  are  steadily  working  up  a  large  business  there. 

E.  A.  Small  &  Co.  occupy  extensive  premises  in  the  Albert 
Buildings  on  Victoria  Square  and  make  a  specialty  of  highly 
finished  clothing.  The  business  was  founded  in  1887  by  Mr. 
E.  A.  Small. 

J.  W.  Mackedie  &  Co.  also  occupy  premises  on  Victoria 
Square,  dating  their  record  from  1877.  They  employ  900  hands, 
their  Melissa  waterproof  fabrics  being  a  leading  specialty. 

Jas.  O'Brien  &  Co.  occupy  imposing  premises  on  Beaver 
Hall  Hill.  They  turn  out  an  immense  quantity  of  clothing  and 
do  a  lot  of  work  for  the  Federal  Government. 

In  the  millinery  branch  of  dry  goods  Messrs.  Thos.  May  & 
Co.  occupy  a  leading  position.  They  date  back  as  far  as  1847 
when  their  place  of  business  was  on  Custom  House  square,  and 
the  business  is  confined  to  members  of  the  May  family.  The 
firm  occupy  commodies  premises  in  the  Albert  Block  on  Vic- 
toria square,  employ  something  like  75  of  a  staff,  the  partners  be- 
ing Messrs  Fred,  and  Frank  May. 

Caverhill,  Kissock  &  Binmore  are  one  of  the  youngest  but 
one  of  the  most  enterprising  millinery  houses  in  Montreal.  They 
do  an  enormous  business  in  all  the  fine  lines  of  millinery,  the 
firm  being  composed  of  J.  B.  Caverhill,  Wm.  Kissock  &  F.  Bin- 
more.  It  is  said  however  that  some  changes  are  likely  in  this 
connection. 

D.  McCall  &  Co.,  of  Toronto,  have  a  thriving  branch  on 
Notre  Dame  St.  under  energetic  management  of  Mr.  J. 
O'Malley. 

Belding  Bros,  and  Co.,  the  Canadian  partners  being  Messrs. 
Frank  Paul  and  Fred.  Birks,  have  their  principal  factories  at 
Rockville,  Conn.,  Northamption,  Mass.,  Belding,  Mich.,  Mont- 
real, Can.,  and  St.  Francisco,  Cal.  The  entire  consumption  of 
raw  silk  in  the  five  mills  averages  fully  2000  lbs.  daily,  probably 
the  largest  by  any  individual  concern  on  this  continent.  Ever 
on  the  alert  to  extend  their  business,  Belding  Bros  &  Co.  in 
1876  established  the  Montreal  branch  under  the  name  of  Beld- 
ing, Paul  &  Co.,  of  which  the  two  gentleman  above  mentioned 
are  the  Canadian  members,  This  move  was  for  the  purpose  of 
supplying  the  Canadian  trade,  and  from  a  small  beginning  in 
thread,  only  the  business  has  grown  into  large  proportions  the 
firm  now  turning  out  silk  threads,  art  silk,  etc.,  for  needle  work, 
ribbons,  and  serges,  etc.  Fully  2,600  operatives  find  employ- 
ment in  the  five  establishments,  the  Montreal  mill  alone  requir- 
ing 500.  In  all  these  ventures  the  firm  employ  the  very  best 
methods,  etc.,  satisfied  that  only  that  will  hold  the  favor  of  the 
public  and  retain  the  confidence  of  their  Canadian  custom.  The 
working  force  is  mostly  composed  of  operatives  born  in  this 
country,  though  some  have  been  brought  from  Europe  for  special 
departments  of  weaving  and  hosiery  manufacture.  The  Mont- 
real mills  occupy  a  commodious  structure  on  the  banks  of  the 
Lachine  Canal,  while  the  company  has  its  salesrooms  and  offices 
facing  Victoria  square  at  296  St.  James  street. 
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For  Dress  Goods. 

John  Macdonald  &  Co's  J  £ 

For  Ribbons, 

FILLING    LETTER   ORDERS 
A   SPECIALTY 

For  Linens, 

John  Macdonald  I  Co's  J  [*,, 

For  Curtains. 

For  Frillings. 

John  Macdonald  &  Co's  J  2? 

For  Gloves. 

For  Woollens, 

John  Macdonald  &  Co's  FJ  sJiLre™18  in28' 

For  Tailors  Trimmings, 

For  Velvetees. 

John  Macdonald  &  Co's  J  SJ 

'  For  Parasols, 

For  Extra  Value, 

John  Macdonald  i  Co's  [J  SJ  Ji, 

For  Quick  Despatch, 

INSPECTION    INVITED 


ORDERS   SOLICITED 


John  /V\acdonald  &  Co. 

Wellington  and  Front  Sts., 


TORONTO 


Rigby  . 

Porous  . 
J/Vatevproo^ 
Clothing  .   . 


/w  Ladies ' 

And — 

Gentlemen  s 
Wear   .   .    . 

And— 

Cloth.    .   .   . 


Rigby  is  barely  a  year  old,  bid  in  that  short  time  has  become  an  indispensible 
article  of  wearing  apparel  to  thousands  throughout  Canada. 

RIGBY  HAS  NO  RIVALS 

The  Leading  dry  goods  and  furnishing  houses  throughout  the  Do- 
minion are  agents  for  Rigby  Garments,  and  Cloth. 

Ladies  Rigby  Ulsters  are  made  in  all  the  latest  styles,  with  Coach- 
man's and  very  deep  capes.  ....--- 

SSSE££  I-     H.  SHORE Y  &  CO.,  Montreal. 
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JAMES     M.     ALEXANDER, 

AMONG  the  popular  mercantile  men  of  the  city  of  Toronto 
there  are  some  who  overtop  others,  and  of  these  the  sub- 
ject of  the  present  sketch,  Mr.  James  M.  Alexander,  is 
one  of  the  most  popular.  The  firm  name  of"  Alexander  &  And- 
erson has  been  in  existence  hut  four  years  :  nevertheless  it  is  well 
known  throughout  the  seven  provinces  of  the  Dominion.  Pre- 
vious to  this  the  name  of  the  firm  was  Ogilvy,  Alexander  & 
Anderson,  which  is  vet  remembered  by  the  majority  of  Canadian 
drv  goods  merchants. 

Mr.  Alexander  was  horn  in  Aberdeenshire,  in  Scotland,  and 
he  is  blessed  with  the  stout,  powerful  frame  and  strong  constitu- 
tion which  is  a  part  of  the  heritage  of  men  horn  in  that  part  of 
Auld  Scotia.  In  Aberdeen- 
shire he  received  his  earliest 
training  at  the  dry  goods 
business,  spending  his  five 
years  under  indentures  and 
being  paid,  as  he  says  him- 
self, "hardly  enough  to 
keep  shoes  on  his  feet." 
But  his  training  was  thor- 
ough, and  Mr.  Alexander 
attributes  much  of  his  suc- 
cess and  that  of  other  Eng- 
lishmen and  Scotchmen  to 
the  fact  that  their  appren- 
ticeships were  long  and 
their  drill  thorough.  Even- 
detail  of  the  business  had 
to  be  mastered  and  every 
principle  digested. 

He  afterwards  occupied 
important  mercantile  posi- 
tions in  England  and  Scot- 
land, particularly  in  Glas- 
gow, and  finally  in  the 
autumn  of  1865  he  emi- 
grated to  the  New  England 
States  and  settled  in  Bos- 
ton, where  he  occupied  an 
important  position  in  a 
large  mercantile  house. 
Shortly  afterwards  he  came 
to  Canada  and  was  soon 
found  in  the  retail  business 
in  Cobourg,  with  a  partner, 
the  name  of  the  firm  being  Alexander  <S;  Reid.  At  this  time 
both  men  were  young,  in  the  prime  of  life,  both  had  a  thorough 
knowledge  of  the  trade,  and  their  energy  and  enterprise  enabled 
them  to  do  a  successful  trade.  But  their  ambition  made  Cobourg 
appear  too  small,  and  they  removed  to  Brantford.  Here  they 
were  also  blessed  with  remarkable  success,  but  like  all  success 
it  was  due  to  their  indefatigable  efforts  to  attain  it.  Success 
goaded  on  their  ambition  and  they  soon  removed  to  Toronto, 
where  they  commenced  doing  a  wholesale  trade  in  millinery  and 
fancy  goods.  For  ten  years  their  success  continued,  and  by  dint 
of  hard  work  each  succeeded  in  amassing  a  neat  fortune  and 
then  they  sold  out.  They  then  set  out  to  enjoy  the  fruits  of 
their  hard  labor  and  started  on  a  trip  around  the  world,  visiting 
Japan,  China,  Australia,  New  Zealand,    India,    Palestine,  Egypt, 


MR.   JAMES    M.   ALEXANDER 


and  other  countries.  They  had  seen  life's  labors  in  Canada  and 
they  wanted  to  see  what  other  people  did  for  a  living,  how  they 
earned  their  wealth  and  how  they  enjoyed  themselves.  Mr. 
Alexander  tells  many  interesting  tales  of  his  two  years'  wander- 
ings on  the  face  of  the  earth  and  on  the  surface  of  the  dee]). 
Mr.  Reid  and  Mr.  Alexander  afterwards  married  two  sisters, 
daughters  of  a  Toronto  clergyman.  Mr.  Reid  is  living  retired 
near  London,  England,  enjoying  the  wealth  which  he  accumu- 
lated in  Canada.  Mr.  Alexander  returned  to  Canada,  and  as  he- 
felt  more  contented  at  work  he  joined  the  firm  which  was  con- 
trolled by  the  Messrs.  Ogilvy,  and  the  firm  of  Ogilvy,  Alexander 
& 'Anderson  continued  up  to  four  years  ago,  when,  as  has  been 
stated,  it  was  succeeded  by  that  of  Alexander  &  Anderson,  they 
having  bought  out  the  interests  of  the  Messrs.  Ogilvy. 

Ever  since  Mr.  Alexan- 
der became  head  of  this 
firm  they  have  done  a 
steady  and  paying  trade. 
Both  partners  are  men  of 
good  character  and  famed 
for  their  sterling  integrity 
and  upright  business  deal- 
ings. They  make  a  spe- 
cialty of  dress  goods  and 
other  ladies'  wear,  and  their 
stock,  it  is  claimed,  is  un- 
surpassed in  these  classes 
of  goods.  They  also  deal 
to  a  certain  extent  in  car- 
pets, curtains  and  other 
furnishings,  and  do  a  steady 
trade  in  these  lines. 

Mr.  Alexanderhas  always 
refrained  from  taking  a  pro- 
minent part  in  politics  or 
other  public  matters.  He 
is  of  a  quiet  disposition, 
and  after  his  long  business 
hours  he  finds  his  highest 
joy  in  spending  the  remain 
ing  part  of  the  day  in  the 
family  circle.  He  has  often 
been  asked  to  take  a  posi- 
tion on  directorates  and 
the  advisorv  councils  of 
corporate  bodies,  but  he  has 
abstained  from  so  doing. 
He  prefers  to  think  only  of 
his  business,  and  then  when  this  does  not  demand  his  imme- 
diate attention  he  is  free  to  do  as  he  pleases.  He  takes  a  trip 
every  other  year  to  Great  Britain  and  the  continent,  and  spends 
six  months  among  his  friends  and  on  the  different  markets. 
This  alone  would  prevent  his  taking  a  prominent  part  in  any 
corporate  or  social  undertaking. 

Mr.  Alexander  is  one  of  the  most  genial  men  in  the  trade, 
and  courteous  in  his  manner  towards  both  stranger  and  friend. 
He  has  a  host  of  friends,  and  stands  high  in  the  respect  and 
esteem  of  his  fellow  merchants,  '['here  is  no  doubt  that  much 
of  a  man's  success  depends  on  his  manner  towards  those  with 
whom  he  comes  in  contact,  and  to  say  that  a  merchant  has  been 
successful  is  to  imply  that  his  nature  is  genial  and  his  manner 
courteous. 
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THE   BRITISH    AMERICAN    WATERPROOF   COMPANY. 

MOST  of  the  readers  of  The  Dry  Goods  Review  are 
familiar  with  at  least  the  name  of  the  British  American 
Waterproof  Co.,  of  which  Mr.  Hermann  S.  Scheyer  is 
sole  owner.  This  firm  has  been  established  in  Canada  for  the 
last  twelve  years,  and  last  spring  was  forced,  owing  to  the  large 
increase  in  their  business,  to  move  into  the  extensive  premises 
they  now  occupy.  Its  warehouses  extend  from  street  to  street, 
being  Nos.  149  Le  Royer  street,  20  De  Bresoles  street,  and  39, 
41  and  43  St.  Sulpice  street;  are  five  stories  high,  and  are 
among  the  finest  in  Montreal. 

Besides  importing  extensively  from  European  markets,  furs, 
silks,  furniture  plushes,  glove  leather,  and  other  special  lines, 
they  also  represent  as  sole  agents  several  of  the  largest  and  best 
manufacturers  of  mufflers  and  handkerchiefs,  French  woven  cor- 
sets and  other  specialties.  In  189 1,  in  addition  to  their  other 
lines,  they  began  the  manufacture  of  waterproof  garments  tor 
ladies  and  gentlemen.  Using  only  the  best  vulcanized  and  odor- 
less materials,  proofed  by  well-trained  waterproofers  in  England, 
and  exercising  the  greatest  care  in  the  make  up  of  their  goods, 
both  as  to  style,  finish  and  perfect  fit,  they  succeeded  in  produc- 
ing an  article  fully  equal  to  the  best  imported  English  water- 
proofs, in  which  they  were  not  a  little  helped  by  the  fact  that 
their  foreman  and  almost  all  those  under  him  in  the  manufactur- 
ing department  are  old  and  experienced  English  workmen,  train- 
ed in  the  best  English  factories. 

We  are  glad  to  notice  and  to  chronicle  the  success  of  this 
firm  which  by  its  push  and  energy,  as  well  as  by  its  honest  deal- 
ings with  its  customers,  has  worked  up  for  itself  one  of  the  larg- 
est and  best  businesses  of  its  class  in  the  Dominion.  From  the 
very  start  Mr.  Scheyer  saw  the  necessity  of  periodical  trips  to 
Europe,  and  so  year  after  year  he  visits  the  manufacturing  dis- 
tricts and  also  the  great  fur  markets,  as  Leipsic  and  London, 
thus  keeping  his  business  well  abreast  of  the  times  and  being  in 
a  position  to  share  with  his  customers  the  knowledge  he  thus 
acquired,  and  to  put  them  in  a  better  position  to  meet  and  cope 
with  modern  competition. 

Mr.  Scheyer  is  not  a  native  Canadian,  being  a  Berliner  by 
birth,  but  for  the  last  twelve  years  Canada  has  been  his  home 
and  he  is  a  naturalized  British  subject.  He  is  a  member  of  the 
Montreal  Board  of  Trade,  and  of  The  Canadian  Manufacturers' 
Association,  and  is  a  notable  addition  to  the  list  of  useful  and 
distinguished  citizens  of  Canada  for  which  we  have  to  thank  old 
Germany.  It  is  such  men  as  these  who  by  bringing  into  the 
country  their  capital,  as  well  as  their  energies,  help  in  the  de- 
velopment of  our  resources  and  in  the  building  up  of  Canada's 
general  prosperity.  We  wish  Mr.  Scheyer  the  continued  success 
which  his  close  attention  to  business  well  deserves,  and  trust 
that  his  next  European  trip,  which  we  understand  he  is  about  to 
start  on,  will  be  a  pleasant  as  well  as  a  successful  one. 


A     NEAT    SUSPENDER    BUCKLE. 

The  cut  on  the  opposite  page  shows  the  design  of  a  suspender 
buckle  which  will  be  placed  on  the  market  at  once  by  the  Do- 
minion Suspender  Company  of  Niagara  Falls.  The  centre  of 
the  top  portion  of  the  buckle  is  a  raised  medallion  with  a  cast  of 
the  well-known  features  of  the  late  Sir  John  A.  Macdonald,  the 
beloved  and  now  lamented  Premier  of  Canada.  The  design  is 
very  neat.  Around  the  medallion  is  his  loyal  expression,  "A 
British  subject  I  was  born,  a  British  subject  I  will  die."  The  hook 


part  of  the  buckle  has  a  neat  spring  catch  which  is  very  easily 
adjusted  ;  in  fact  the  whole  buckle  is  superior  in  every  feature. 
It  will  be  made  both  in  brass  and  nickle,  and  will  no  doubt  be 
a  great  hit. 

This  Company  also  manufacture  the  now  justly  celebrated 
Hercules  brace  which  is  warranted  for  two  years,  and  which  is 
handled  by  all  the  leading  houses,  wholesale  and  retail,  in  the 
trade.  The  company  believes  in  placing  superior  goods  on  the 
market,  and  pushing  them  well.  Thus  have  they  gained  a  repu- 
tation for  reliability  and  progressiveness  which  may  well  be 
envied  by  older  and  longer  established  firms. 


A     CHEAP    SUSPENDER. 

Dealers  who  want  an  article  about  which  they  can  say  a  great 
deal  concerning  its   cheapness  and    still    make   a  fair  margin  of 
profit  should  send   an  order  for  a  brace  of 
which   the  accompanying  cut  is  an  exact 
representation.     The  web  in   the  brace  is 
of  a  medium  quality,   and  is  continuous 
from    buckle     to    buckle,     being    merely 
turned  over  at  the    back  and  secured  by  a 
wire  patent.      It  is   a   marvel  that  such  a 
brace  can  be  retailed  at  ten  cents  a  pair  ; 
but   W.  R.  Brock  &  Co.,   who  handle  it, 
have  bought  up   the   manufacturer's  stock 
at  a  cut  price  and  are  giving  their  custom- 
ers   the    benefit    of    the    bargain.       Mr. 
Smallpiece,   the  manager  of  their   haber- 
dashery department,  is   continually  seek- 
^  ing  to  place  such  snaps  as  these  within 
reach  of  his  customers,  so  that  they   can   make  special  displays 
of  low  lines  and  thus  attract  trade. 


TWO     ENTERPRISING     MONTREAL    FIRMS. 


The  firm  of  S.  Greenshields,  Son  &  Co.  was  established  as  far 
back  as  1836,  and  is  therefore  one  of  the  oldest  houses  in  Can- 
ada. It  does  an  enormous  business  and  besides  running  a 
branch  house  in  Vancouver,  maintains  prominent  sample  rooms 
at  Windsor,  Ont.,  and  other  points  throughout  the  country.  The 
headquarters  of  the  firm  on  Victoria  square  is  probably  the  most 
extensive  wholesale  dry  goods  establishment  in  Canada,  and  re- 
quires a  staff  of  over  70  employes.  Mr.  E.  B.  Greenshields  the 
senior  partner  is  one  of  the  merchant  princes  of  the  city.  He 
has  been  president  of  the  Board  of  Trade  for  the  past  year,  and 
although  he  was  urged  to  accept  another  term  declined  owing  to 
pressure  of  private  business.  He  is  a  director  of  several  com- 
panies including  the  Bank  of  Montreal,  and  is  one  of  the  life 
governors  of  McGill  University.  The  other  partners  are  Messrs. 
G.  B.  Fraser,  E.  C.  B.  Featherstonhaugh  and  G.  L.  Cains,  the 
last  named  being  also  the  president  of  the  Dominion  Commer- 
cial Travellers'  Association  of  this  city. 

Messrs.  Gault  Bros,  are  prominently  identified  with  the  great 
cotton  industry  of  Canada.  Messrs.  A.  F.  and  R.  L.  Gault  the 
partners  being  among  the  leading  promoters  of  the  Dominion 
Cotton  Co.  Their  large  warehouse  is  on  St.  Helen  street  and 
they  keep  a  large  force  of  travellers  constantly  on  the  road.  The 
Dry  Goods'  Association  is  at  present  under  the  presidency  of 
Mr.  R.  L.  Gault. 


John  Evann,  who  was  recently  in  business  in  London,  has 
commenced  business  in  this  city  on  the  corner  of  Carleton  and 
Parliament  streets. 
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SPRING   MILLINERY. 

BY  the  time  that  this  journal  is  in  the  hands  of  the  mer- 
chants, the  spring  millinery  buying  will  have  begun  in 
earnest.  Nearly  every  house  lias  been  rushing  its  clerks 
and  milliners  making  due  preparation  for  a  big  display.  Stocks 
are  complete  :  and  the  displays  are  ostentatious.  The  openings 
are  on  the  27th  and  28th  of  the  month,  but  buyers  will  com- 
mence to  arrive  on  the  20th. 

flowers  predominate  everywhere.  The  French  milliners  are 
showing  hold  red  roses,  but  the  quieter  style  of  flowers  lead 
among  the  displays'  here.  Jet  goods  are  going  to  be  stronger 
than  ever.  Small  bonnets  trimed  so  as  to  be  almost  covered 
with  jets  will  be  in  favor  among  older  ladies,  fancy  jet  buckles 
are  shown  in  long  ranges  :  but  buckles  are  not  confined  to  jets, 
the)  are  shown  in  all  styles  and  makes.  The  two  toned  effect 
in  buckles  is  perhaps  the  newest  thing  in  this  line. 

Tlie  newest  colors  are  Nile  green.  Anemone  and  Amethyst. 
Later  in  the  season  the  run  will  likely    be  on  creams  and  baizes. 

Large  hats,  very  large  hats,  are  shown  in  great  variety  and 
will  be  most  worn  by  younger  ladies.  The  medium  size  will 
take  best  in  the  general  trade,  but  for  the  best  trade  the  large 
h  it  will  be  in  demand. 

The  three  illustrations  on  this  page  show  three  of  the  newest 
hats  of  the  season.  The  leghorn  hat  with  its  drooping  frill  of 
lace  is  a  new  and  striking  idea. 

DESCRIPTION'S  Oh'   MILLINERY   ILLUSTRATIONS. 

No.  i,  is  a  leghorn,  trimmed  with  two  large  maize  plumes, 
a  cream  lace  curtain  secured  by  emerald  buckles  round  the  brim, 
a  bow  of  cream  faille  fixed  cabochon  in  the  centre,  a  maize  satin 
bow  between  the  plumes,  with  a  "  rose  de  nice  "  bud  in  front. 

No.  2,  is  a  white  chip  medallion  trimmed  with  large  loops  of 
Bronze  velvet  ribbon,  and  clusters  of  auricula,  a  bow  of  Bronze 
straw  braid  at  the  back  with  gold  wheat.  It  also  has  velvet 
ribbon  ties. 

No.  3,  is  a    bonnet  made  of   Tan   fancy  braid  trimmed   with 


- 


Klo.     I. 


fk;.    2. 
an   aigrette    of  black    lace   extending   into    strings  ;    Tan'   faille 
rosette  bows  in  front,   and    purple    and  gold   acacias   along  each 
side. 

The  photos  of  the  hats  were  furnished  to  THE  REVIEW  by 
Reid,  Taylor  &  Bavne,  wholesale  milliners,  Wellington  St., 
where  the  originals  may  be  seen. 

FLOWERS    AND    FEATHERS. 

About  all  the  country  flowers  are  under  marching  orders 
with  roses  and  violets  somewhat  in  the  lead.  All  novelties,  how- 
ever striking,  display  effects  .characteristic  of  the  approaching 
season.  Combinations  are  endless  and  in  elegant  design.  At 
the  openings  of  prominent  houses  have  been  seen  floral  hats  of 
small  Jaqueminot  roses,  with  thorned  rubber  crown  and  small 
heliotrope  piquet  on  the  brim  ;  very  line  silk  and  velvet  capucine 
roses,  with  large  fan-shaped  chipped  aigrette   on  either  side. 

Monture  with  brim  of  melee  pansies  and  pompon  of  dark 
satin  violets  on  each  side,  with  ferculee  tiege  leaves  ;  a  rose 
monture  of  three  sprays  of  silk  and  velvet  roses,  in  Pompadour 
style,  with  four  single  tips  of  silk  velvet  tied  with  faced  No.  1 
velvet  ribbon.  A  unique  novelty  is  a  floral  poke  bonnet  of  three 
pompons  of  changeable  nacre  velvet  roses  forming  the  brim  and 
the  rear  of  small  basket  entwined  tubing. 

A  fine  bow  effect  has  been  noticed  of  two  sheaths  of  pink 
wheat  joined  with  square  diamond  buckle  and  a  pompon  on 
either  side  of  prairie  green  and  rose  velvet  ribbon.  Mercury 
wings  in  pairs  are  said  to  be  very  good.  They  consist  of  natural 
Paradise  and  magnificent  plumage,  with  edge  of  breast  of  latter. 
A  pair  of  shaded  pasted  ears  has  been  noticed,  color  from 
Persan  to  Ophelia,  with  shaded  clipped  aigrette  of  same  colors 
in  center  :  also  a  base  of  oblong  mifine  gold  beads  supporting 
black  aigrette  pompon  with  a  center  of  piquets  of  gold  :  white 
cross  aigrette  of  24  strands,  with  a  center  of  five  piquets  of  pearl 
and  gilt  beads. 

Rose-colored    ostrich  in  bow    effect  of   two  tulips  of  pasted 
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ATTERN  BATS  AND  B 

.  . ON  .  . 

Tuesday,  Wednesday  and  Thursday 

February  28th,  flarch  1st  and  2nd. 

CAVERHILL  &  KISSOCK 


91  St.  Peter  Street 
MONTREAL 


LONSDALE,  REID  &  CO., 

Dry  Goods  Importers 


We  have  the  pleasure  to  inform  our  "\ 
Customers  that  our  Stock  is  now  V 
complete  in  every  department.    .  J 


MONTREAL 


We  are  favorably  known  through- 
out the  Dominion  for  special 
values  in  the  following  lines  : 


Prints 

Linens 

Dress  Goods 

Hosiery 

Gloves 

Parasols 


Silks 

Laces 

Ribbons 

Handkerchiefs 

Fancy  Goods 


SMALLWARESEtc.,Etc, 

:ders  will  have  careful  attention.^ 
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ostrich  flues,  with  center  of  tipped  marabout  surmounted  by  18 
strands  of  finest  crossed  aigrette  are  very  handsome. 

Branch  effects  are  prominently  shown  in  varied  combination 
as  required  by  size  of  hats  in  brim  and  crown. 

A  strong  flowerseason  is  in  prospect. — New  York  Economist. 

AMONG    THE    WHOLESALES. 

J.  D.  Ivey  &;  Co.  are  making  an  unusually  large  display  in 
all  classes  of  millinery.  Their  straw  department  is  a  special 
feature  this  year  on  account  of  the  increased  variety  of  colorings 


fig  3. 
shown.  In  lace  goods  they  are  showing  new  varieties,  such  as 
Irish  Guipures,  Black  and  Colored  Chantilly,  Point  d'Angleterre, 
Tinsel  Lisse,  Silk  Mauresque,  and  others.  Although  they  are 
preparing  for  a  big  season  in  flowers,  they  also  expect  ostrich 
goods  to  sell  well,  and  are  prepared  with  an  adequate  stock.  In 
ribbons  they  are  showing  heavy  stocks  in  plain  and  fancies,  and 
.on  account  of  early  placing  of  orders  they  have  avoided  the  re- 
cent advances.  Their  French  patterns  bonnets  lead  always  in 
the  opinions  of  visiting  milliners,  and  their  range  this  season 
will  undoubtedly  maintain  their  reputation.  Their  foreign  goods 
were  all  personally  selected  by  Mr.  Ivey,  and  the  American  hats 
were  selected  by  Mr.  McKinley,  who  has  also  a  splendid  repu- 
tation as  a  buyer. 

Elsewhere  will  be  found  a  mention  of  some  of  the  Montreal 
millinery  houses.  The  Commercial  Metropolis  of  Canada  pos- 
sesses several  millinery  houses  very  worthy  of  mention.  Two  of 
the  leading  houses,  Caverhill,  Kissock  &  Co.,  and  Lonsdale, 
Reid  &  Co.,  make  their  announcements  on  the  opposite  page, 
and  these  are  worthy  of  perusal.  The  Montreal  openings  are  on 
the  28th  of  this  month  and  the  two  following  days.  They  have 
three  days  as  compared  with  two  in  Toronto. 

Reid,  Taylor  &  Bayne  are  making  an  extensive  display  this 
year.  Their  spacious  warehouse  is  filled  with  an  abundance  of 
delightful  millinery  of  all  sorts.  The  firm  is  very  enterprising, 
and  while  doing  almost  the  largest  trade  in  Canada,  are  still 
drawing  more  and  more   of  it   to  themselves.     The  members  of 


the  firm  are  well  up  with  the  modern  business  methods,  as  shown 
by  the  use  they  have  made  of  the  columns  of  this  journal  to 
exhibit  to  their  customers  some  of  the  leading  styles  in  spring 
millinery. 

D.  McCall  &  Co.  are  from  the  appearances  of  things  in  their 
warehouses  making  great  preparation  for  spring  openings.  At 
present  they  are  head  and  ears  in  work  filling  placing  orders. 
Their  stock  looks  very  extensive  and  particularly  bright  and 
enticing. 

LATEST    NEWS    FROM    PARIS. 

Here  are  a  few  spring  novelties  by  leading  Parisian  modistes  : 
Madame  Laraviere  produces  a  large  flat  leghorn  hat,  turned  up 
at  back  and  side,  trimmed  with  velvet  and  ostrich  plumes,  ribbon 
("Chicago")  ties,  very  stylish.  Lin  Falkner  shows  a  toke  hat 
of  jet  and  lace  trimmed  with  flowers.  The  shape  is  very  odd  on 
account  of  the  extreme  poke  and  peculiar  manner  of  trimming  it 
is  trimmed  with,  "  Bledor  "  ribbon  ties.  Mme.  Lignorino  shows 
a  new  design  in  a  bonnet  perfectly  square  and  drops  over  the 
face,  made  of  rough  straw  trimmed  with  barley  flowers,  ribbon 
"  Owral "  ties,  and  is  very  nobby.  Mme.  Julia  Delmotte,  an 
extreme  artist,  produces  a  fancy  bonnet,  covered  with  azur  crepe 
de  chene,  faced  with  pearls,  trimmed  with  large  silk  shaded 
pansies  and  "oural"  ribbon.  It  is  extremely  nice.  Maison 
Blun  has  a  very  large  brown  chip  hat  drawn  up  at  back  and 
trimmed  with  shaded  feathers  and  violets,  fastened  at  side  with 
grindstone  buckle  on  fawn  lace,  beautiful  effect. 

The  most  fashionable  shades  in  ribbons  are  Ophelia,  Kana, 
Paradis,  Martinique,  Chicago,  Violette,  Rougainville,  "Oural," 
and  Roi. 

Large  chip  hats  in  the  following  tints  will  be  largely  worn  : 
Nile,  Oural,  Beige,  Martinique,  Ceres  and  Muguet. 

Flowers  will  be  worn  by  the  masses,  but  ostrich  plumes  and 
mounts  will  play  a  prominent  part  with  the  better  class.  They 
are  made  up  in  various  styles  suitable  for  the  shape  of  hat  or 
bonnet  to  be  trimmed. 

In  the  spring  season  flowers  are  invariably  favorite  decora- 
tions. This  year  we  find,  as  usual,  the  flowers  that  bloom  in  the 
spring  and  early  summer  holding  the  prominent  places  ;  violets, 
primroses,  cowslips,  hyacinths,  forget-me  nots,  lilac  and  so  on 
through  the  list  with  which  nature  furnishes  us.  As  regards 
their  form  and  texture,  they  are  as  natural  as  it  is  possible  for 
human  hands  to  make  them.  The  French  fleuriste  always  uses 
real  flowers  as  a  model  for  those  which  she  makes  up  out  of 
nainsook,  silk  gauze,  taffetas  or  velvet,  according  to  the  particu- 
lar texture  of  each.  But  they  are  produced  in  a  far  greater 
variety  of  shades  and  lines  than  Dame  Nature  is  content  with. 

There  are  purple  violets,  yellow  primroses  and  cowslips  and 
blue  forget-me-nots,  it  is  true,  but  every  one  of  these  and  others 
is  also  to  be  found  in  a  graduated  scale  of  colors  quite  foreign 
to  its  character.  Strange  to  say,  it  does  not  seem  to  render 
them  the  less  real  by  any  means,  and  you  are  inclined  to  affirm 
that  memory  plays  you  false,  so  familiar  in  their  unusual  tones 
are  the  delicate  outlines.  Leaves  are  mixed  but  scantily  with 
the  blossoms,  grasses  being  preferred,  and  I  note  a  tendency  to 
mount  the  flowers  in  diadem  form  and  in  the  symmetrical  arrange- 
ments adopted  for  plumage  and  bows  during  the  winter. 


For  summer  Leghorn  straw  is  provided  in  large  quantities. 
By  that  time  the  feminine  world  will  probably  have  tired  of  flow- 
ers and  butterflies'  wings,  and  we  may  expect  ostrich  feathers  to 
be  revived — or  so,  at  least,  the  importers  of  this  important  article 
of  trade  fondly  believe. 
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S.  GKEENSHIELDS.  SON  &  CO, 


17.  19  and  ?l  Victoria  Square,  and 
730.  ni  1U  and  W  Craig  Steel 


General  Dry  Goods 

Merchants 


Sole  Selling  Agents  in  Canada  for 


CHAS.  HARRISON  &  SON,  Carpet  Manufacturers 


STOURPORT,  ENGLAND 


Also  for  the  Well-known  EVERFAST  STAINLESS  HOSIERY 


BRANCH  STORE: 


Van    Home   Block, 

VANCOUVER,  B.C. 


SAMPLE    ROOMS: 

Winnipeg,   Man.  Ottawa,  Ont. 

Windsor,  Ont.  Quebec,  Que. 

Cobourg,  Ont.  St.  John,   N.B 


THE 

BUSINESS  CHANGES. 
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ONTARIO. 

AT  tilt- meeting  of  the  creditors  of  Joseph  Cote,  furrier,  of 
Ottawa,  the  insolvent  made  an  offer  of  fifteen  cents  on 
the  dollar,  payable  live,  ten  and  fifteen  months,  without 
either  interest  or  security.  It  was  refused,  and  the  stock  will  he 
sold.  There  are  almost  40  creditors  to  the  estate,  the  liabilities 
exceeding  the  assets  to  the  amount  of  $10,000. 

The  creditors  of  Mr.  George  Halliday,  Ottawa,  held  a  meet- 
ing and  Mr.  A.  Mutchmor  was  confirmed  as  assignee,  and 
Messrs.  R.  Linton  of  Linton  &  Cleghorn  of  Montreal,  Paul  Camp- 
bell of  John  Macdonald&i  Co.,  Toronto,and  John  ( 'alder  of  John 
('alder  &  Co.,  Hamilton,  appointed  as  inspectors.  Mr.  Halliday 
made  an  offer,  which  has  not  been  made  public,  but  which,  in 
all  probability,  will  be  accepted. 

Messrs.  Pigeon,  Pigeon  &  Co.,  dry  goods  merchants  of 
Ottawa,  have  suspended  payment,  and  will  in  all  probability  as- 
sign, at  the  instigation  of  Gault  Bros.,  of  Montreal,  which  firm 
is  principally  interested  in  their  business.  It  is  learned  that  the 
liabilities  and  assets  will  amount  to  almost  the  same  figure. 

The  creditors  of  K.  R.  Rogers,  of  Hamilton,  met  at  the 
Palmer  on  the  9th  inst.  and  decided  not  to  compel  an  assign- 
ment. An  offer  of  40  cents  at  two,  four,  six  and  eight  months 
was  accepted  unless  Montreal  creditors  object. 

Mr.  Weir  of  Harris  &  Weir,  Kingsville,  offered  55c.  on  the 
dollar,  but  this  has  been  refused  and  the  stock  will  be  sold. 

Sarah  Davidson,  dry  goods,  Ottawa,  has  assigned  to  Peter 
Larmouth. 

Mrs.  McLean  has  boughtthe  estateof  McLean  and  Mitchell, 
dry  goods,  Toronto,  at  50  per  cent,  of  the  amount  of  the  lia- 
bilities. 

E.  R.  Bollert  &  Co.,  dry  goods,  Guelph,  were  losers  by  a  re- 
cent neighboring  fire. 

Ferguson  &  Mason,  men's  furnishings,  St.  Thomas  have  been 
succeeded  by  Mason  Bros. 

J.  W.  Cheeseworth,  tailor,  Toronto,  is  in  difficulties,  and  his 
estate  is  to  he  wound  up. 

The  clothing  stock  of  Jos.  J.  Phillips,  Brockville,  was  sold  on 
the  9th  at  53 Y^c.  on  the  dollar. 

G.  F.  Langtry,  tailor,  Alvinston,  has  assigned  to  f.  T. 
McKay. 

The  clothing  stock  of  T.  N.  Vance,  Gait,  will  be  sold  at 
Suckling's  on  the  21st  inst. 

Neil  McPherson,  dry  goods.  Lindsay,  is  selling  out  and  re- 
moving to  Sunderland. 

Rotz  (\:  Co.,  dry  goods,  Rodney,  are  advertising  their  busi- 
ness for  sale. 

Fred.  J.  Rugh,  hatter  and  furrier,  Kingston,  has  assigned  to 
James  T.   Pennant. 

P.  T.  Dagenais,  tailor,  Arnprior,  suffered  by  a  recent  fire. 

Fry  &  Co.,  fancy  goods,  Brantford,  have  sold  out. 

Bowes  &  Bissonette,  dry  goods,  Kingston,  will  dissolve 
March  first. 

East,  the  umbrella  manufacturer  of  Toronto,  is  in  difficulties. 

J.  G.  Willson,  tailor,  Gait,  advertises  his  business  for  sale. 

Frank  Gobel  is  advertising  the  Empire  Knitting  Works,  at 
New  Hamburg,  for  sale. 

G.  S.  Wood  &:  Co.,  dry  goods,  St.  Thomas,  have  assigned  to 
S.  O.  Perry. 


I).  A.  Hvslop,  dry  goods,  has  removed  from  Ancaster  to 
Stratford. 

Grant  &  Hooper,  dry  goods,  Aylmer,  have  sold  out  to  J.  II 
Batterby  and  Henry  Ansley. 

E.  A.  Small  &  Co.,  clothing,  Guelph,  has  sold  out  to 
Thornton  &  Douglas. 

W.  J.  McAlpin,   furnishings,    Mitchell,   has  sold  out  to  R.  \\ . 
House.      The  latter  was  formerly  in  Woodville. 

QUEBEC. 

Hebert  &  Boivin,  tailors,  St.  John's,  have  dissolved. 

The  dry  goods  stock  of  Villeneuve,  Lalonde  <S:  Co.  has  been 
sold  at  63c.  on  the  dollar. 

Hebert  &  Bassinet,  dry  goods,  Montreal,  have  assigned  after 
trying  to  compromise. 

F.  G.  Wiggett  &  Co.,  tailors,  Sherbrooke,  have  sold  out  to 
S.  1).  Gilkerson. 

("has.  T.  Murphy,  men's  furnishings,  Montreal,  has  assigned 
to  J.  McD.  Harris. 

Samuel  Mills,  hatter,  Montreal,  sold  his  stock  on  the  15th 
instant. 

A.  Rov  iv.  Co.  sold  their  stock  of  dry  goods  in  Montreal  at 
59^c.  on  the  dollar. 

Riche  &  Havard,  dry  goods,  Montreal,  have  dissolved. 

('has.  I.  Murphy,  men's  furnishings,  Montreal,  has  made  an 
offer  of  50c.  on  the  dollar. 

Abraham  Brahadi,   furrier,   has   assigned  at  the    demand  ol 
John  Martin  &  Co.,  with  liabilities  of  about  $44,000.     The  prin 
cipal  creditors  are  :      K.  Hortosk  &  Co.,   $33,000;  John  Martin 
&  Co.,    $3,154;    A.  Scheyer,    $1,329;    T.  C.  Hickok,    $1,092 
('has.  Hickok,  $1,150;  S.  S.  Stephens,  $1,200. 

Mr.  Dupuis  has  retired  from  the  dry  goods  firm  of  Dupuis  & 
Labelle,  Montreal. 

N.  Morrisette,  clothing,  Three  Rivers,  has  suffered  by  a 
recent   fire. 

Oliver  Bros.,  dry  goods.  Sherbrooke,  will  dissolve  partnership 
on  the  1  st  of  March. 

M.  Boucher  \-  Co.,  hats  and  furs,  Montreal,  have  sold  to 
J.  H.  Leduc  at  45c.  on  the  dollar. 

J.  F.  Deslauners,  hats  and  furs,  Montreal,  has  assigned. 

S.  Mills,  hats  and  furs,  Montreal,   has  assigned. 

Alphonse  Davie,  dry  goods,  Montreal,  has  assigned. 

MARITIME  PROVINCES. 

Daull  &  Gibson,  wholesale  clothing,  Halifax,  N.  S.,  have  re 
moved  to  Montreal. 

Henry    Hermes,    tailor,    Halifax,    i\.    S.,    has  sold    to  Robert 
Stanford. 

Mrs.  T.  A.  Sullivan,  dry  goods,  Benny  River,  burnt  out. 

Perkins  i.\;  Stevns,  dry  goods,  Charlottetown;  P.  E.  I.,  have 
sold  out. 

S.  D.  McCormick,  tailor,  New  (dasgow,  N.  S.,  has  assigned. 

J.  K.  Munnis,  clothing,  Halifax,  N.  S.,  has  been  offering  to 
compromise. 

Joseph  B.  McDonald,  dry  goods,  Charlottetown,  P.  E.  I.,  is 
offering  to  compromise. 

MANITOBA  AND  THE  WEST. 

Preston  &  Norris,  dry  goods,  Winnipeg,  had  their  stock 
damaged  by  a  recent  lire.      The  loss  is  covered  by  insurance. 

Walsh  (\:  Co.,  clothing,  Winnipeg,  were  recently  burnt  out. 
Insured. 

Mr.  Harper  has  retired  from  the  dry  goods  firm  of  J.  R. 
Strome  &  Co.,  Brandon. 

J.  A.  Macauley  dry  goods,   Portage  La  Prairie,  has  assigned. 

N.  N.  Cole  &  Co.,  merchant  tailors,  Winnipeg,  have  assigned. 


48 


THK   -:-  PRY  --  GOODS  -:-  REVIEW. 


THIBAUDEAU  BROTHERS  &  CO. 


WHOLESALE  IflPORTERS  OF 


English,  French, 
American  and  German 
Dry  Goods 

332  St,  Paul  Street,  Montreal.  Dalhousie  Street,  Quebec, 

Basmghal!  Street,  London,  Eng. 


House  Founded  in   1811. 


MANUFACTURER     OF 

Cash  Carriers  and  Cash  and  Parcel  Carriers  for  Store  Service, 


c-o 


c-o 


CO 

S3" 


CO 


The   latest    improved  ;    the   most   practical    and 
reliable.    Many  of  the  largest  houses  using  them. 

Also  Swinging  Fans  tor  Restaurants,  Dining  Halls,  and  Stores,    Driven   by  Steam,  Electric, 

or  Water  Power. 

Send  for  Particulais.        Address  F.  J.  H.  Hazard,  81  Victoria  St.,  Toronto,  Ont. 


STEWART*  N|<D0NALD 


GLASGOW. 


Toronto  Agency :  30  Wellington  St,  East. 


Special  lines  of  i 
Linens  always .  / 
in  stock.  ...  J 


M.  MOWAT 


Close  buyers  would 
do    well  to  inspect 

our  samples 

SP 


GANADIANS  !  H 


MILES  &  CO. 


Have  removed  from 
21  Old  Bond  St.,  to 

4.Sackville  St.,  London. 


TAI L0R5 


#est  Scotch.  £>eeb  cm6  &ngola  Suits  from  £3  15s. 

The  Celebrated  GUINEA  TROUSERS,  Etc. 


Tl?ree  Plys 
Extra  Supers 
Extra   Super   (otton   (hains 
Extra  Super      Unions 
Medium  Wocls 


*m 


JU. 


Esplanade  SF 

Toronto 

WE  GUARANTEE  x 

Full  Weight 

Fast  (pi o> 
Clear?   Goods 

.New  J)esigns  ^Coloring 


Pure  Stoc^ 


T 


n  o  r^TM"rr 


1,-rU    ( 


The  Worsted 


w& 


'*. 


Rraid  C2 


OF    TORONTO,  limited) 


SOLICIT    TRIAL    ORDERS    FOR    ANY    AND 


To 
The 

Wholesale 

Trade 


*M^ 


ID 


All  Kinds  of  Boot  and  Shoe  Lace 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Kind  or  Width 


^i^ 


The  above  are  made  in  Cotton,  Wool  (Mohair  or 

Worsted)  or  Silk. 


3end  for  Samples 

and   get  Quotatlons 


The  Worsted  and 
Braid  Co.  (Ltd.) 

Toronto    Junction. 


R.  PARKER   &    COY 


t$i  to  is)\  llonqc  $: 


iovonto 


THE 


Send  for  Special  Quotations  on  Large  Quantities 


Millinery  Department 

©Stridi  }JlumCCi — We  beg  to  call  special  attention  to  our 
Dyeing,  Cleaning  and  Curling  of  Ostrich  Plumes.  Milliners  who 
have  a  quantity  of  old  feathers  on  hand  can  have  them  dyed  and 
cleaned  and  made  up  in  Flats,  Tips,  Aigrettes,  Prince  of  Wales 
Pompons,  Mounts,  etc. 

ilihboiUi — Union  and  Soft  Silk  Ribbons  dyed,  finished  and 
re-blocked. 

§ilk$ — China  and  all  other  Soft  Silks  dyed  all  the  fashionable 
shades  and  re-finished. 

Dry    Goods   Department 

All-Wool  and  Union  Dress  Goods  dyed  and  finished,  without 
shrinkage  in  the  width,  and  made  up  as  originally. 

^iMibs — Mohair,  Military  and  other  Braids  dyed  and  made  up. 

JJOSC — All- Wool  and  Cashmere  Hose  dyed  and  put  in  half- 
dozens,  and  boxed  when  desired.     Our  Fast  Blacks  cannot  be  beat. 

dSiools — Berlin  Wool  dyed  and  made  up  in  quarter  pounds. 
Fingering  Yarns  dyed  and  put  up  in  spindles. 

Itottbs  —  Y\  Tweeds,  Y\  Worsted 
Trousering,  6-4  Worsted  Coating,  Cloakings, 
Jersey  Cloth,  Meltons,  etc.,  dyed  and  finished. 

NEW  GOODS  SHOULD  BE  FORWARDED  TO  WORKS  DIRECT 


R.   PARKER  &  CO. 

787  to  791    Yongh  Street 

TORONTO,  ONTARIO 


u 


TIPS"  ON  FEATHERS 


'<— D 

First  Feathers   are  going   to  be   worn    more   than    ever    this 

con  lino  Season. 

Second  The  fashionable  shade    will  be   White,   Cream,    Tuscan, 

Cardinal,  Greens,  Heliotrope,  Etc.,  or  to  quote  from  the 
"  Chambre  Syndicate  Plates':  "Eminence"  a  dark  Reddish 
Purple,  "  Eveque"  a  dark  Blue  Violet,  '  Kana"  a  light 
Violet,  "Dahomey"  a  Reddish  Yellow,  '  Caspreme"  a 
Yellowish  Green,  are  the  Latest  Spring  Shades. 

Third  Prince    of    Wales  Tips  will  be    the  fashionable    tips   of 

the  Season,  while  flats  of  a  superior  quality  always  hold 
their  own. 

Fourth  Milliners  wishing  their  Stock  done  over  should  send 
them  on  at  once  and  not  wait  until  the  rush  comes  at  the 
heighth  of  the  Spring  Trade. 

Fifth  If  a   large  lot  of  feathers  are   sent  for  different  colors, 

it  is  best  to  let  us  know  the  proportion  desired  for  each 
color,  and  allozu  us  to  choose  from  old  xolors  those  most 
suitable  for  the  new  shades  desired. 


R.    PARKER  &  CO. 

(Ostrich  Jfeather  3pga's  anb  Cleaners 

-    -    €nrlcrs  anb  ^Hannfarturers 

787  to  791   YONGE  STREET,  Toronto,  Ont. 


the  WL  Retail  Dry  Goods  and  Millinery  Trade  of  the  Dominion 
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JOHN    D.     IVEY. 

THE  accompanying  cut  shows  one  of  the  most  successful 
business  men  in  Toronto.  Although  only  forty  years  of 
age,  he  has  worked  up  from  a  clerk  in  a  country  store  to 
the  owner  of  one  of  the  best  paying  millinery  businesses  in  Canada. 
Mr.  Ivey  is  a  Canadian  and  believes  in  his  countrry.  He  was 
born  near  Jarvis,  in  the  County  of  Haldimand,  and,  as  has  been 
mentioned,  began  life  as  a  clerk  in  a  country  store,  learning  his 
trade  with  the  old  firm  of  J.  &  R.  Sill.  Soon  he  began  a  busi- 
ness in  the  same  town  with  a  partner,  the  firm  name  being 
Parker  &  Ivey.  This  business  ran  for  three  years,  when  it  was 
sold  out,  and  Mr.  Ivey  then  purchased  an  interest  in  the  firm  of 
T.  &  R.  Sill,  where  he  had  learned  his  first  "counter-hopping." 
Three  years  afterward  Mr.  Sill,  the  surviving  partner  of  the 
elder  firm  died,  and  as  Mr.  Ivey  did  not  care  to  remain 
in  Jarvis  any  longer  he  sold  out  the  business,  and 
going  to  London  he  started  into  the  wholesale  business, 
striking  out  on  new  lines  for  himself,  forming  his  own 
connection,  and  establishing  his  own  patronage.  He  believed 
that  by  <losc  attention  to  business  and  by  undefatigable  energy 
Jie  could  build  up  a  business  of  his  own.  Undaunted  by  an)' 
discouragements  he  worked  steadily  on  and  business  grew  steadily 
better  for  J.  D.  Ivey  iV  Co.  Being  courteous  and  kindhearted 
and  paying  close  attention  to  the  wants  of  his  customers,  Mr. 
Ivey  has  secured  a  trade  which  is  not  only  the  largest  in  Canada, 
but  which  is  one  of  the  most  reliable.  After  five  years  in  London 
he  moved  to  Toronto  to  get  more  of  the  Eastern  trade,  and  has 
been  in  this  city  since  1886.  At  53  Yonge  St.  he  carries  a  well 
assorted  stock  of  millinery  and  fancy  dry  goods.  Mr.  Ivey  visits 
the  foreign  markets  for  himseli  and  has  the  faculty    of  seemingly 


being  able  always  to  discern  the  proper  and  taking  lines  for  the 
large  body  of  customers  to  whom  he  caters.  He  has  been  uni- 
formly successful  as  a  buyer. 

Mr.  Ivey  is  a  member  of  the  Board  of  Trade,  is  connected 
with  several  of  Toronto's  charitable  institutions,  and  is  a  strong 
church  worker.  Personally  he  is  one  of  the  most  pleasant  and 
affable  men  in  the  trade. 


INTERESTING     TO    SPOOL.    SILK    DEALERS. 

A  prominent  manufacturer  of  spool  silks  says  that  the  de- 
mand for  cheap  qualities  has  decreased  to  a  large  extent.  With 
this  information  every  retail  dry  goods  merchant  should  only 
buy  the  best  quality  of  spool  silk,  Beldings  stamped  on  each 
spool.  Eor  the  consumer  of  100  yd.  or  50  yd.  spool  silks  will 
soon  find  out  the  merchant  keeping  the  best  silks  and  he  will 
secure  the  trade.  It  is  much  more  economical  for  the  consumer 
to  pay  an  extra  cent  a  spool  and  procure  a  good  strong  article, 
besides  the  guarantee  of  full  length.  Beldings  are  the  largest 
silk  thread  manufacturers  in  the  world,  and  their  own  brand, 
Belding  stamped  on  each  spool,  is  the  most  popular  spool  silk 
in  the  Dominion,  and  is  kept  in  stock  by  all  the  leading  retail 
merhants  in  every  city. 


NEWS    ABOUT    HUSTLERS. 

Messrs.  Miller  Bros.  &  Co.,  30  to  38  Dowd  street,  Montreal, 
are  the  only  manufacturers  of  paper  collars  and  cuffs  in  Canada. 
The  firm,  which  is  composed  of  Messrs.  Win.  T.  Miller,  Peter 
Miller,  Walter  S.  Miller,  was  founded  in  1880,  and  besides  sup- 
plying the  whole  Dominion  with  its  goods  and  doing  a  large 
business  in  paper  boxes,  own  extensive  mills  at  Glen  Miller, 
Ont.,  where  they  manufacture  all  the  stayboard  required  for  their 
box  factory,  besides  woodboard,  etc.,  etc. 

The  firm  of  Lonsdale,  Reid  &  Co.,  of  18  St.  Helen  street,  is 
one  of  the  wholesale  dry  goods  firms  of  Montreal  who  do  a  large 
and  flourishing  business.  It  is  composed  of  Messrs.  Wm.  Reid, 
A.  B.  Macpherson,  and  Wm.  Reid,  jr.,  and  has  been  doing  busi- 
ness since  the  year  1880,  when  it  was  first  formed.  The  firm  is 
a  well-known  one  in  the  Eastern  Provinces,  Western  Ontario,  and 
throughout  Quebec,  having  a  large  roster  of  customer  in  all  three 
districts.  It  is  especially  noted  for  the  fine  selections  of  prints 
and  dress  goods  which  it  carries,  is  well  represented  on  the  road 
by  an  able  travelling  staff  and  devotes  special  attention  to  the 
prompt  handling  of  letter  order«, ,  the  result  of  which  is  a  con. 
stantly  increasing  business. 

On  the  back  cover,  inside,  will  be  found  the  advertisement  of 
Flett,  Lowndes  &  Co.,  who  are  the  largest  dress  trimming  and 
button  importers  in  Canada.  Within  the  last  few  years  they 
have  added  to  their  stock  a  complete  range  of  tailors'  supplies 
and  trimmings.  They  carry  a  full  line  of  Belding's  famous  silks 
and  twists  and  can  supply  any  color  on  the  shade  card  from 
stock  immediately.  Knoxs'  linen  threads  is  also  a  staple  line 
with  them.  Orders  by  mail  always  receive  prompt  attention, 
and  merchants  visiting  Toronto  will  find  it  to  their  advantage  to 
give  Flett,  Lowndes  &  Co.  a  call. 

Alexander  &  Anderson  are  receiving  their  shipments  of  spring 
dress  goods,  both  in  plains  and  fancies.  Some  of  the  fancies  are 
particularly  striking,  and  are  in  strong  demand  at  present.  In 
plain  goods  whipcords  seem  to  be  the  most  popular  material  for 
spring  dresses  ;  and  in  fancies,  shot  effects,  silk  mixtures,  etc., 
are  also  popular.  They  are  showing  particularly,  striking  lines 
in  prints,  printed  French  delaines,  sateens,  cretons,  and  a  very 
cheap  line  of  art  muslins  in  the  newest  and  most  stylish  patterns. 
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Brophy,  Cains  &  Co. 


For  Fine  Black,  Mourning  and 
f  Mourning  Dress  Goods 


Fancy   Dress  Goods  with   Trimmings  to  match. 

Our  ioo,  151  and  152  prints  are  the  newest  designs  and  handsomest 
shown  this  season. 

Ask  for  our  B60.  870,  B80,  B90,  and  Bioo  Victoria  Lawns. 

Ivory  Normandy  Val's,  Beige  Point  D'lrlande,  Cream  and  Two  Tone 
Point  D'lrlande,  Ivory  and  Black  Silk,  Black  and  Cream  Silk  Point  D'lrlande  and 
Cream  Silk  Guipure  are  some  of  the  Laces  we  are  now  showing. 


GLOVES. 


HOSIERY. 


EMBROIDERIES 


186  McGill  Street,  MONTREAL 


We  beg  to  inform  the  trade  that 
we  have  now  in  stock  a  complete  line 
of  Fur  and  Wool,  Stiff  and  Soft  hats 
of  the  most  desirable  shapes,  from  the 
following  manufacturers  : 

Lincoln,  Bennett  &  Co., 
Wilkinson  &  Co., 

and  J.  E.  Mills, 

and  that  we  are  in  a  position  to  fill 
orders  for  fall  trade  without  delay. 

The  Fur  department  is  receiving 
special  attention,  and  we  invite  an  in- 
spection of  our  samples  on  the  road. 

B.  Levin  &  Co. 

491  and  493  ST.  PAUL  STREET, 

MONTREAL,    P.   Q. 


Like  all  other  Silk  Thread  Manu- 
facturers, we  make  different  quali- 
ties of  100  yards  and  50  yards  Spool 
Silks  to  meet  the  demands  of  the 
trade. 

The  Only  Brand 
we  recommend  is 
that  bearing  our 
own  name  on  Spool 
like  this. 

Belding's  Silks  will  be  found  the 
best  in  the  market,  and  average  10 
stronger  than  any  other  make. 

See  that  the  name  Belding  is  on 
every  Spool,  and  take  no  other. 

All  the  Leading  Retail  Dry  Goods 
from  the  Atlantic  to  the  Pacific 
keep  Belding's  Silks. 

BELDING,  PAUL  &  CO.,  Ltd., 

MONTREAL. 
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THE    MONTH'S     TRADE. 

THE  previous  month,  there  has  been  a 
continuation  of  the  demand  for  all 
spring  lines  duringthe  past  four  weeks. 
Few  buyers  have  visited  the  market, 
but  orders  from  travellers  in  nearly 
all  cases  surpass  those  for  the  same 
season  of  last  year.  The  weeding 
out  that  took  place  during  1891  and 
1892  has  left  the  trade  with  only  the 
strong  men  in  it,  and  consequently 
there  are  few  failures,  very  few  bad  debts,  and  a  general  healthy 
State  of  trade.  This  has  at  last  brought  about  a  strong  confidence 
in  the  minds  of  all  concerned,  and,  while  orders  are  not  en- 
ormous, yet  the\'  are  being  placed  readily  and  cheerfully  with- 
out hesitation  or  misgiving.  Wholesalers  also  seem  to  have 
no  fear  of  the  future,  and  are  buying  readily  and  selling 
readily. 

English  advices  show  another  advance  of  'sd.  per  yard  in 
colored  cottons. 

Shot  silks  are  in  active  demand,  both  for  dress  trimmings 
and  for  evening  wear. 

Bradstreets  says  on  Jan  23rd:  In  Quebec  the  sales  of  dry 
goods  are  stimulated  by  the  cold  weather.  Last  year  is  said  by 
Montreal  dealers  to  have  been  the  best  for  dry  goods  jobbers 
since  1885. 

One  week  during  the  past  month,  one  of  the  Toronto  whole- 
sale houses  did  $67,000  of  business  in  five  days,  and  in  the 
whole  week  they  made  an  increase  of  $25,000  over  the  corres- 
ponding week  of  last  year. 

In  1891  Canada  imported  39,503,688  lbs.  of  wool  in  1892  it 
amounted  to  46,322,525  lbs.  In  1891,  the  amount  of  raw  silk 
imported  was  43,428  lbs.,  in  1892  it  was  78,245  lbs.  In  1891, 
the  exports  of  cotton  goods  were  $174,955,  in  1892  it  had  risen 
to  $333,846. 

The  silk  market  of  Europe  remains  firm,  and  advance  prices 
of  October  last  are  still  maintained.  There  is  no  likelihood  at 
the  present  time  of  any  drop.  The  advance  originally  arose  from 
the  short  crop  of  last  season  together  with  the  increased  demand 
for  silks  of  all  kinds,  principally  colors,  which  are  now  so  largely 
used  for  the  making  up  of  blouses.  As  is  always  the  case,  the 
low-priced  goods  are  more  effected  by  an  advance  than  the  higher 
priced  stuffs  ;  though  the  percentage  of  advance  may  be  the  same 
on  both,  it  is  more  felt  on  the  low-priced  goods.  This  season 
may  see  a  scarcity  of  the  cheap  grades. 

Failures  compared  :  week  ending  January  21st,  39,  corres- 
ponding week  last  year  72  ;  week  ending  January  28th,  48,  last 
year  44  ;  week  ending  February  4th,  54,  last  year  34  ;  week  end- 
ing Feb.  1 8th,  45,  last  year  68.  Total  in  these  four  weeks  of 
this  year  are  186,  while  last  year  in  the  same  period  they  num- 
bered 218 — a  decline  of  15  per  cent. 

During  the  latter  half  of  January  considerable  sorting  was 
done  in  heavy  goods,  especially  in  woollen  underwear.  It  is 
quite  unusual  for  this  season  of  the  year,  and  its  effect  is  visible 
in  two  ways.  First,  the  stock  of  the  wholesaler  is  very  meagre, 
and  he  is  placing  extra  heavy  orders  for  next  season's  woollen 
goods.  Second,  the  heavy  orders  received  by  the  knitting 
mills  has  caused  some  of  them  to  hold  off  for  higher  prices. 
Prices  are  very  stiff  at  present.  This  will  be  beneficial,  no  doubt, 


because  during  the  past  three  years  there  has  been  a  gradual  fall 
in  the  price  at  the  mills  ;  thus  narrowing  the  manufacturers'  pro- 
fits. It  is  reported  that  Ward's  and  Algie's  mills  at  Alton  have 
already  sold  their  whole  production  for  the  coming  season.  This 
is  an  indication  of  a  scarcity  in  woollen  goods  next  fall. 

There  is  big  strife  among  the  wholesalers  for  the  trade  in 
ribbed  cotton  vests.  Especially  for  the  reputation  of  having  the 
lowest  line  is  the  strife  strong  and  bitter.  This  has  caused  a 
drop  in  some  of  the  prices,  until  some  of  the  wholesalers  are 
selling  their  lowest  lines  at  or  below  cost.  The  men  who  are 
doing  this  are,  to  say  the  least,  very  foolish  ;  and  it  is  abuses  of 
personal  liberty  such  as  these  which  causes  it  to  be  a  less  de- 
fended right  than  formerly. 

The  fourth  of  February  has  come  and  gone.  It  was  preceded 
by  two  or  three  failures  in  Toronto,  only  one  of  which  was  seri- 
ous. Throughout  the  province  the  failures  preceding  were  fewer 
than  in  previous  seasons.  The  wholesalers  report  fewer  renewals 
than  before,  plentiful  cash,  and  almost  no  failures.  This  is  very 
encouraging.  The  good  trade  of  the  last  two  weeks  of  Decem- 
ber and  throughout  the  whole  of  January  has  enabled  the  retail 
merchants  to  secure  sufficient  cash  to  meet  all  their  engage- 
ments. 

In  connection  with  the  great  thread  war  now  going  on  be- 
tween the  agency  and  Chadwick's,  it  transpires  that  several  firms 
have,  it  is  said,  been  trying  to  place  orders  of  from  500  to  1000 
gross  of  Chadwick's  spools.  The  arrangement  would  seem  to  be 
as  follows  :  The  Agency  people  are  able  to  buy  Chadwick's  200 
yd  which  is  selling  in  this  city  at  $3.40  per  gross  (it  has  never 
been  below  $3.20,  as  the  Textile  Mercury  has  asserted)  and  ship 
it  to  Great  Britain  where  it  sells  at  15s.  less  10  per  cent.  In 
order  to  block  Chadwick's  the)  have  tried  to  buy  up  their 
cotton  and  ship  it  out  of  the  country,  so  the  Chadwick  people 
claim  ;  and  do  this  by  going  to  a  merchant  and  offering  him  2^ 
per  cent  commission  to  purchase  1000  gross  of  Chadwick's  cot- 
ton. This  is  a  pretty  scheme  if  true,  and  there  seems  no  valid 
reason  to  doubt  it. 

NOTES. 

John  Macdonald  tS:  Co.  have  opened  up  a  shipment  of  table 
napkins,  table  cloths,  setts  of  these,  R.  B.  Hollands,  glass  towel- 
lings, tea  cloths,  and  a  full  range  of  several  other  numbers 
in  towellings.  This  makes  their  stock  complete  in  every 
line  of  linen  goods.  Their  carpet  stock  is  being  replenished 
with  fresh  shipments  of  unions,  all  wools,  tapestries,  and  brussels. 
In  the  silk  and  dress  goods  departments  they  are  showing  a  large 
range  of  novelties  in  apron  lawns.  These  are  43-inch  goods,  and 
come  in  stripes,  drawn-thread  patterns,  etc.  A  further  shipment 
of  satin-check  muslins,  large  and  small  patterns,  fancy  muslins  in 
stripes  and  checks,  coin-spot  muslins  for  window  blinds,  Victoria 
lawns  and  similar  lines  are  now  in  full  stock.  They  have  just 
opened  up  a  large  delivery  of  negligee  shirts  in  all  qualities  from 
the  lowest  to  the  finest  grades  produced.  Also  received,  a  de- 
livery of  art  cushions,  tea  cosies  and  head-rests.  These  are 
beautiful  goods.  Spring  underwear  and  top  shirts  are  being 
passed  into  stock,  and  shipments  of  neckwear  are  arriving  almost 
daily. 

In  September,  October  and  November,  Caldecott,  Burton  & 
Spence  took  enormous  import  orders  for  gloves,  hosiery  and 
underwear,  which  are  the  leading  lines  in  the  house.  These 
goods  are  now  being  shipped  out,  and  sorting  orders  are  expect 
ed  shortly.  Their  stock  will  be  sufficiently  full  to  meet  all  sort- 
ing demands  in   every  line.      They  are    carrying  a  large  range  of 
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Do  You  Use  Thread  ? 

IF    SO,    USE 

CAT  BRAND 

For  (otton  Threads,  and 

JELLIE  BRAND 

For  Linen  Threads 

And  you  will  obtain  the  best  value  in  the  market.  The 
low  price  and  high  quality  of  these  Threads  render  them 
superior  to  all  other  brands. 


Write  for 
Prices  and 
Catalogue. 


FILATURE  et  FILTERIES  REUNIES, 

(UNITED  THREAD  FACTORIES),  of  Most,   Bilgium. 
G.  de  SOLA,GagentL  3  St.  Sacrament  St.  /Montreal 


KV.  THE  BRITISH  AMERICAN  WATERPROOF  CO. 


HERMANN  S.  SCHEYER,  Sole  Owner, 


trade  mark       Manufacturers  and  Patentees  of  Ladies'  and  Gentlemens' Odorless  Steam  Vulcanized 

IMPORT  AND  COMMISSION  IN  ALL  KINDS  OF  FURS,  GlTo™tTlnisPEtTs' 
HERMANN   S.   SCHEYER 

39,  4  1    and  43  St.  Sulpice     Montrfai 

20  de  Bresoles  St.      149  La  Rover  St.  IVI*-"N  ■  ntHL 


Special  Attention  paid  to  mail  orders. 
Perfect  fit  guaranteed. 


W.  J.  GAGE  &  CO. 


WHOLESALE  STATIONERS  AND 
SCHOOL  BOOK  PUBLISHERS 


MANUFACTURERS   OF 

ENVELOPES,  WRITING  TABLETS, 
BLANK  BOOKS,  MEMO.  BOOKS, 
SCHOOL    BOOKS    OF    ALL    KINDS 

ORDERS  SENT  TO  US  BY  MAIL  RECEIVE  SPECIAL  ATTENTION,  goods  are  carefully  selected  by 

experienced  salesman  who  attend  closely  to  every  detail,  and  Lowest  Market  Prices  are  Charged. 
Dealers  who  appreciate  Low  Prices  and  Prompt  Shipment  can  safely  entrust  their  orders  to  us. 
Samples  and  quotations  promptly  sent  on  application. 


W.   J.   GAGE  &  CO. 


Toronto 
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ladies'  domestic  ribbed  cotton  vests,  in  which  they  claim  to  be 
offering  as  complete  bargains  as  any  house,  with  a  larger  range 
than  most  of  their  competitors.  They  still  find  an  increasing 
demand  for  their  leading  lines  of  cashmere  hosiery,  which  have 
been  so  successful  in  past  seasons.  Their  stock  of  kid  gloves 
is  now  complete,  and  every  line  has  a  full  range  of  colors  and 
sizes.  They  are  sole  agents  in  Canada  for  Femand's  Seamless 
Patent  Kid  (ilove.  This  article  gave  great  satisfaction  to  the 
trade  last  year,  and  they  confidently  expect  a  larger  trade  this 
season.  Its  superiority  arises  from  the  single  palm  seam,  the 
cutting  being  so  arranged  that  no  seam  comes  at  either  side  nor 
on  the  wrist.  The  Marguerite  four  dome-fasteners  and  Katrina 
laced  kid  gloves  are  also  kept  in  stock,  and  large  quantities  of 
them  are  sold. 

Wyld,  Grasett  &  Darling  have  passed  into  stock  a  large  ship- 
ment of  silk  and  taffeta  silk  gloves,  including  an  imitation  of 
Suede  Lisle,  which  can  be  retailed  for  25  cents  a  pair.  This  line 
is  a  leader  for  spring  as  the  glove  is  done  up  like  a  kid  glove, 
and  has  a  heavy  kid  feel.  All  these  are  shown  also  in  gauntlets. 
In  frillings  a  new  shipment  is  to  hand,  in  which  the  ostrich  fril- 
ling still  predominates.  This  is  the  third  time  this  season  that 
their  stock  has  been  replenished  in  these  goods.  In  their  neck- 
wear department  the  sales  have  made  this  season  much  ahead 
of  previous  seasons,  and,  notwithstanding  the  extra  heavy  pur- 
chases, it  is  probable  that  the  stock  will  not  be  sufficient  for  the 
full  demand.  A  repeat  order  of  1,000  dozen  of  spring  under 
wear  has  just  been  placed.  Their  lines  of  balbriggan,  natural 
balbriggan,  and  natural  wool  are  the  leading  lines  for  this  trade. 

Alexander  &  Anderson  are  showing  a  full  and  choice  stock 
of  goods  in  their  smallware  and  haberdashery  departments,  con- 
sisting as  follows,  viz.,  dress  trimmings,  buttons,  cashmere  and 
fast  black  cotton  hosiery,  cambric,  linen  and  silk  handkerchiefs, 
collars  and  cuffs.  In  frillings  the  newest  thing  and  greatest 
novelty  is  the  "new  feather  frilling,"  which  is  having  a  big  run. 
This  firm  is  also  showing  specially  good  lines  of  lisle,  taffeta  and 
silk  gloves  ;  also  the  best  makes  of  kid  gloves  in  laced  and  dome 
fasteners,  ladies'  hygiene,  Balbriggan  and  gauze  vests ;  ribbons, 
plain  and  fancy,  also  satin  black  velvet  ribbons,  all  widths,  cam- 
bric and  Swiss  embroideries,  flouncings,  etc. ;  black  Spanish  and 
Chantilly  laces,  Oriental,  Torchon,  Valenciennes,  and  other 
fancy  cotton  laces,  veilings,  etc.  ;  curtains  and  curtain  nets,  and 
a  host  of  other  things  too  numerous  to  mention. 

W.  R.  Brock  &  Co.  have  opened  up  a  shipment  of  muslins 
in  Manchester,  Scotch  and  Swiss  makes,  in  checks,  stripes,  coin 
spots,  figures,  etc.;  also  art  muslins  and  Madras  draperies.  In 
laces  they  have  restocked  in  Irish  Point,  Silk  Guipure,  Chantilly, 
Oriental,  American,  Valenciennes,  Torchons,  Tottings,  Ewing- 
ton,  Irish  Fringes,  Real  Maltese,  Fancy  Cotton,  etc.  In  lace 
curtains  their  Nottingham  and  Swiss  effects  are  numerous  and 
varied.  Their  3^-yard  curtains  to  retail  at  eighty  cents  and  one 
dollar  are  leaders.  In  embroideries  they  are  showing  four  job 
iines  to  retail  at  5,  10,  15  and  25  cents.  In  veilings  they  are 
showing  some  new  effects  and  colorings.  Six  cases  of  ladies' 
belts  have  been  opened  up ;  the  range  is  enormous. 

John  Macdonald  &  Co.  have  opened  up  a  shipment  of  two 
special  lines  in  towelling  to  retail  at  5  cents,  and  also  two  special 
numbers  in  tablings  of  extra  value.  They  are  just  opening  up 
case  lots  of  embroideries,  which  are  all  job  lines,  and  at  specially 
low  prices.  A  shipment  of  black  silk  surah  is  to  hand ;  these 
are  22-inch  goods  at  a  job  price;  also  coin-spot  Scotch  muslins, 
in  30  and  36-inch,   and   with   all   sized  spots  from  that  of  a  five 


cent  piece  to  that  of  a  half-dollar.  Another  line  is  printed  wool 
delaines,  30-inch  goods,  in  spots  and  figures,  dark  and  light 
grounds. 

Gordon,  Mackay  &  Co.  have  a  range  of  dress  goods  which 
they  claim  have  never  been  surpassed—  their  shot  and  change- 
able effects  disclosing  the  finest  possible  treatment  of  color.  It 
is  thought  the  supply  of  novelties  is  limited,  and  merchants 
should  make  their  selections  while  the  supply  is  comparatively 
unbroken.  Their  No.  1  special  silk  warp  Henrietta  at  75  cents 
is  in  ever  increasing  demand. 

Samson,  Kennedy  &  Co.,  in  their  haberdashery  department, 
are  making  a  special  display  in  novelties  for  the  milliners  and 
the  fancy  dry  goods  dealers.  In  millinery  ornaments,  pins, 
narrow  gimps,  dress  and  mantle  trimmings  they  have  all  the 
latest  productions  of  the  English  and  French  markets. 

During  the  past  week  many  novelties  in  prints  have  been 
opened  up  to  the  trade.  Among  those  observed  are  some  very 
excellent  and  attractive  lines  shown  by  Gordon,  Mackay  &  Co. 
This  firm  also  shows  a  large  range  of  English  indigos  on  a  very 
fine  cambric  at  8  cents.  Another  line  of  special  merit  is  their 
all-wool  challie  (cream  grounds  only)  at  22^  cents. 

W.  R.  Brock  &  Co.  report  a  very  strong  demand  for  their 
Bradford  tweed  effects  in  dress  goods  ;  so  strong  are  these  goods 
in  public  favor  that  their  stock  is  well  lowered  already,  although 
the  season  cannot  be  said  to  be  opened  up  yet.  Delaines  and 
crepons  are  also  in  good  demand,  but  while  these  three  lines  are 
going  especially  well,  it  must  be  said  that  all  lines  are  in  good 
demand. 

Alexander  &:  Anderson  show  in  their  dress  goods  department 
many  startling  novelties  in  dress  goods,  which  it  wouid  be  well 
for  every  merchant  to  inspect.  They  are  also  showing  new  spring 
silks  in  plain  colored  surahs,  shot  and  clan  tartan  surahs,  mervs, 
faille  francaise,  plain  and  printed  pongees  and  bengalines. 

John  Macdonald  &  Co.  have  opened  up  several  cases  of 
United  States  sundries,  including  hairpins  in  fancy  wooden  cabi- 
nets, curling  tongs,  towel  racks,  Lindsay's  safety  pins,  garter 
webs,  combs  and  dress  shields.  They  have  also  sorted  up  in 
fancy  dress  buttons,  feather-stitched  braid  and  creton  fringes. 

Printed  goods  of  the  delaine  variety  are  in  strong  demand. 
Gordon,  Mackay  &  Co.  show  a  long  range  of  these  goods,  and 
one  of  the  marvels  of  the  trade  is  the  perfection  which  these  fine 
printed  fabrics  have  attained. 

Caldecott,  Burton  &  Spence  are  showing  a  nice  range  of 
colors  in  shot  faille  silks.  These  are  scarce  goods  at  present, 
the  shot  effect  being  in  great  favor  in  nearly  all  classes  of  silk 
goods. 

A  favorable  purchase  enable  Gordon,  Mackay  &  Co.  to  sup- 
ply a  corset  to  retail  at  50  cents  which  they  claim  is  the  best 
value  in  the  trade.     They  invoice  this  line  at  $4  regular  terms. 

Mr.  Southgate,  who  has  been  with  Samson,  Kennedy  &  Co. 
for  a  number  of  years,  now  has  charge  of  the  staple  department 
in  Wyld,  Grasett  &  Darling's  warehouse. 

Gordon,  Mackay  &  Co.  have  gone  in  heavily  for  neglige 
shirts,  and  report  an  unprecedented  rush  on  these  goods,  though 
the  trade  for  white  dress  shirts  also  shows  a  handsome  increase. 

The  Canadian  manufacturers  of  yarns  and  fingerings  were 
on  the  market  recently.  Among  these  were  Patton,  of  Sher- 
brooke,   Forbes,  of  Hespeler,  and  Randel,  of  Meaford. 

In  their  quilt  department,  Gordon,  Mackay  &  Co.  report 
good  business.     They  carry  a  generous  stock,    and    can  always 
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fill   orders    quickly.     Their  satin    quilt  at  $1    for  9-4,    rising  25 
cents  per  size  up  to  1  2-4,  is  their  great  seller. 

W.  R.  Brock  &  Co.  are  pushing  Chadwick's  cotton,  200  yd. 
spools,  by  supplying  every  large  customer  with  labels  on  which 
is  his  name  and  address  printed,  and  which  can  be  easily  affixed 
to  one  end  of  the  spool.  This  forms  an  excellent  advertisement 
for  a  retailer;  in  fact,  one  of  the  best  means  of  advertising 
known,  as  it  reaches  the  consumers  thoroughly  and  is  continu- 
ously before  their  eyes. 

Gordon,  Mackay  &  Co.  have  for  years  devoted  special  atten- 
tion to  lace  curtains.  This  season  their  stock  abounds  in  novel 
ideas,  but  in  low  and  medium  priced  curtains,  they  claim  to  lead 
the  trade,  not  in  style  only,  but  also  in  value. 

What  is  distinctively  a  novelty  is  a  very  handsome 
range  of  costume  silk  shown  by  Caldecott,  Burton  &  Spence  in 
Japan  goods,  though  printed  and  finished  in  Lyons,  France. 
The  range  is  principally  navys  and  blacks  in  polka  dots,  floral 
and  figured  patterns.  They  will  come  in  well  for  blouses,  but  if 
the  Canadian  trade  follows  the  American  in  this  taste,  they  will 
be  largely  used  for  costume  dresses. 

Gordon,  Mackay  &  Co.  have  received  an  enormous  ship 
ment  of  black  cashmere,  but  the)'  say  they  are  shipping 
these  goods  every  day  in  the  year  and  find  difficulty  in 
keeping  their  stock  ahead  ot  their  orders.  They  call  special 
attention  to  their  No.  175  at  50  cents,  185  at  52^  cents,  and 
195  at  55  cents.  It  is  not  price,  but  quality  and  finish  that  tell 
the  tale. 

Wyld,  Grasett  &  Darling  are  making  a  display  this  spring  in 
prints  of  all  kinds,  cretones,  art  muslins,  as  well  as  a  large 
variety  of  linen  goods,  which  is  the  largest  and  finest  in  their 
history.  The  beauty  of  the  colorings  and  the  styles  of  their 
fancy  prints  would  in  a  great  measure  account  for  the  present 
expansion  of  their  business.  In  the  dress  goods  department 
they  are  showing  very  choice  novelties  in  all  classes  of  dress 
fabrics.  In  imported  woollens,  which  is  a  very  large  feature  of 
the  firm's  business,  the  latest  effects  in  English  and  Scotch 
tweeds,  worsteds,  and  the  newest  tints  in  spring  overcoatings  are 
shown.  They  have  an  immense  variety  of  tailors'  trimmings 
and  a  large  assortment  of  domestic  tweeds  from  the  best  manu- 
facturers. 

John  Macdonald  &  Co.  are  showing  new  goods  in  table 
covers,  quilts,  lace  curtains,  chenille  curtains,  and  72-inch  piano 
felts  in  all  the  leading  shades.  Every  line  is  very  well  assorted 
at  present.  They  are  also  offering  a  special  line  of  ninety  pieces 
of  best  Brussels  at  a  reduced  price.  In  the  silk  and  dress  goods 
departments  they  have  been  making  extensive  preparations  for 
the  millinery  openings  in  the  way  of  staple  ribbons,  silks,  laces, 
veilings,  etc.  Their  stock  is  large  enough  to  meet  all  possible 
demands,  and  they  anticipate  an  increased  demand  for  their 
goods.  Their  prices  are  claimed  to  be  closer  than  in  previous 
seasons,  and  they  are  determined  this  department  shall  maintain 
"its  leading  position,  especially  with  regard  to  the  silk  trade. 
They  have  held  prices  down  to  those  of  previous  seasons  or 
lower,  in  spite  of  the  advance  in  the  prices  of  silk  and  other 
lines  in  this  department. 

In  the  December  issue  of  The  Review  attention  was  called 
to  the  range  of  dress  trimmings  then  being  shown  for  spring 
business  by  Caldecott,  Burton  &  Spence.  Their  goods  are  now 
opened  up  and  they  are  indeed  handsome.  This  firm  has  always 
taken  a  prominent  part  in  the  trimming  trade,  and  this  season  lay 
claim  to  be  further  advanced  than  any  former  season  with  them. 


Black  gimps  of  the  silk  and  jet  class  are  now  looked  upon  by  the 
retailer  as  staple  goods,  quite  as  much  so  as  years  ago,  when  a 
silk  fringe  was  a  necessary  part  of  a  lady's  dress.  As  to  whether 
the  consumer  will  'use  the  silk  or  the  jet  it  is  difficult  to  pre- 
dict. It  is  not  likely  though  that  one  will  be  used  quite  as  much 
as  the  other.  Black  mosses  are  being  picked  up  well  and  are 
sure  to  be  used  as  much  as  any  former  season.  Black  fringes 
are  also  being  sold  again  ;  braids  of  all  kinds  will  be  found  to  be 
in  active  demand  when  the  season  opens.  In  colored  goods, 
braid  effects,  gimps  and  mosses  are  shown,  a  good  deal  similar  in 
pattern  to  last  fall,  but  distinctively  new  in  color,  the  novelties 
being  the  persian  or  cashmere  mixture,  two  tone  effects  and  the 
plain  colorings.  Those  visiting  the  market  in  search  of  trimmings 
would  do  well  to  see  Caldecott's  range.  Their  goods  are  now 
all  on  the  way,  including  repeats  on  the  most  desirable  lines  and 
are  a  imposing  lot. 

John  Macdonald  &  Co.  report  among  the  new  makes  of  cor- 
sets, the  following  :  World's  Fair,  Queen  City,  National  Policy 
and  French  Wove.  Their  Thompson's  Glove-Fitting  are  still  in 
strong  demand.  Among  the  new  arrivals  this  week  is  a  large 
shipment  of  creton  fringes,  purses,  hair,  cloth  and  tooth  brushes, 
regatta,  negligee  and  white  shirts.  Two  cases  of  neckwear  are  to 
hand,  and  more  are  expected  shortly.  These  are  repeats  of  the 
best  selling  patterns.  A  shipment  of  colored  surahs,  in  cream, 
navy  and  cardinal  and  other  leading  shades,  has  been  opened  up. 
These  goods  are  in  strong  demand  at  present  for  blouses  and 
also  for  trimmings.  Further  shipments  of  ribbons  are  to  hand  ; 
in  baby  ribbons  a  full  range  of  colors  is  in  stock  again,  and  in 
all  silk  ribbons  widths  5,  9,  and  16  are  again  replaced.  Laces 
are  being  opened  up  ;  black,  white  and  creams  are  shown  in  great 
variety,  and  among  them  is  the  new  Irish  Pointe,  which  is  in 
such  favor  with  the  feminine  part  of  the  public. 

Samson,  Kennedy  &  Co.  have  nearly  finished  shipping  theii 
spring  goods.  Their  sales  in  fast  black  hosiery  have  been  enor- 
mous, and  they  carry  some  very  leading  lines.  In  gloves  the) 
have  a  well  assorted  stock  of  laced  kids,  dome  fasteners,  silks 
and  taffetas,  and  other  leading  varieties.  Their  stock  of  gaunt- 
lets in  the  different  classes  has  been  much  appreciated  by  their 
customers.  In  their  men's  furnishing  department  they  have  an 
excellent  stock  of  neckwear,  including  the  Society  Knot,  flat 
shapes,  and  Derbys  in  all  widths.  In  fancy  cotton  neckwear 
they  are  showing  a  very  large  range  in  Derbys,  bows,  and  puffs. 
In  Mclntoshs  ladies'  and  men's  waterproof  garments  they  carry 
a  full  range  of  tweeds,  parmattas,  sheetings,  and  silk  finishes. 
In  shirts  they  are  showing  new  lines  in  white,  negligees,  flannel- 
ettes and  knitt  goods.  They  control  the  celebrated  "Sterling 
Quality  "  make  of  shirts,  collars  and  cuffs.  In  umbrellas  their 
variety  is  almost  endless,  and  a  special  line  number  200  at  $9  is 
being  shown  which  is  claimed  to  be  extra  value  at  this  price.  In 
laces,  Irish  Guipures,  and  Pointe  D'Irelande,  are  the  leading  lines. 
Two-tones,  beige  and  black  are  the  leading  things  in  these.  In 
veilings  gauze,  chenille  spots  and  nets  are  well  assorted.  Ostrich 
trillings  are  shown  in  various  colors.  They  control  a  line  of 
corsets  known  as  the  Sterling,  and  they  claim  it  to  have  certain 
unsurpassed  features.  They  are  prepared  for  a  huge  trade  in 
Windsor  ties;  plaids  are  the  latest  variety.  In  Ivanhoe  and 
Bone  house  caps  they  exhibit  a  nice  range ;  also  in  washing 
sunbonnets  and  hats.  In  dress  goods,  whip  cords,  bengalines 
and  shot  effects  are  the  season's  specialties,  and  are  shown  in- 
different qualities.  They  are  opening  up  a  new  range  of  French 
delaines,  comprising  all  the  latest  novelties. 
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HATS    AND     CAPS. 

I  ACING  orders  are  slow,  but  neverthe- 
less the  trade  in  hats  and  caps  is  very 
bri>k  with  the  wholesale  houses  at  pre- 
sent.      The  chief  work  is  the  execution 
of  orders  placed  before  and  since  Jan- 
uary   first.      As   each   manufacturer's  goods 
arrive,  the  large  orders  are  filled  ;  while  for 
small  orders  two  or  three  makers,  goods  are 
sent  at  once.     Sorting  orders  are   not  very 
numerous  nor  bulky  ;  but  nevertheless  some 
are  being  received   from   the   travellers  who 
are  out.     House  trade  will  be  brisker  during 
the  last  week   of  this   month,   and  will  then 
continue  brisk  for  some  time. 

In  stiff  hats  the  wide  brim  and  low  crown  hat  has  been 
forcing  its  way  slowly  but  surely  among  the  better  class  of 
wearers  ;  but  it  seems  utterly  futile  to  push  it  on  the  general 
trade,  which  is  too  conservative  tor  such  an  innovation.  It  is 
being  worn  by  the  leaders  of  fashion,  in  men's  gear,  in  the  cities, 
but  the  town  and  village  buyers  prefer  the  medium  brim  and  the 
medium  crown.  Black  stiffs  are  in  good  demand.  Light  col- 
ored stiffs  are  shown  in  great  variety  of  shades  ;  pearls,  browns 
and  Cubas  leading.  The  Tourist  with  its  wide  continuous  roll- 
ing brim  is  increasing  steadily  in  favor.  The  fashion  is  much 
stronger  in  the  United  States  than  here ;  but  nevertheless  the 
coming  spring  will  make  this  hat  a  familiar  and  common  sight. 
In  straws  the  very  fancy  braids  have  never  been  a  success  in 
Canada,  but  moderate  braids  do  well.  The  Ontario  Straw- 
Works  in  this  city  have  put  a  neat  line  on  the  market  for  the 
summer  trade.  The  most  remarkable  change  is  the  almost  total 
disregard  for  fancy  bands.  The  Boaters  with  black  bands  are  in 
favor,  wide  bands  being  stronger  than  narrows.  In  harvest  hats 
plain  and  mottled  fancy  straws  have  almost  entirely  superseded 
domestics  ;  although  the  Cantons  are  made  in  Canada  from  im- 
ported straw  and  are  thus  to  a  certain  extent  domestics. 

In  caps  the  Varsity,  hooked-down  Varsity,  P.  and  O.  or  naval 
cap,  and  cloth  and  velvet  Tarn  O'Shanters  for  children  are  all  in 
good  demand.  Nothing  very  new  is  shown  in  shapes,  although 
some  new  patterns  in  materials  are  noticeable. 

TRIMMINGS    FREE   OF    DUTY. 

Mr.  Wallace,  Comptroller  of  Customs,  has  lost  no  time  in  meet- 
ing the  representations  of  the  hat  manufacturers  in  regard  to  the 
duty  on  trimmings.  After  throughly  enquiring  into  the  matter 
Mr.  Wallace  decided  that  material  for  hatters — bands,  bindings, 
tips,  sides  and  linings — when  imported  in  the  piece  by  bona-fide 
manufacturers  of  hats  and  caps,  may  be  admitted  duty  free  on 
the  importer  making  a  special  affidavit  upon  the  face  of  the  en- 
try, setting  forth  that  he  is  a  hat  and  cap  manufacturer,  and  that 
the  material  so  entered  has  been  imported  to  be  used,  and  will 
only  be  used  in  his  own  factory  in  the  manufacture  of  hats  and 
caps.  In  notifying  collectors  of  customs  of  this  ruling  Mr.  Wal- 
lace enjoins  them  to  exercise  every  care  to  ensure  that  only  ma- 
terials of  proper  quality  for  this  use  are  admitted  to  free  entry, 
and  collectors  have  further  to  see  that  quantities  are  not  import- 
ed free  by  any  individual  manufacturer  in  excess  of  his  legitimate- 
needs.  The  stiff  hat  trade  has  never  been  a  great  success  in  this 
country,  and  if  it  can  be  made  so  in  anyway,  it  will  be  very  gra- 
tifying to  the  well-wishers  of  domestic  manufacturers. 


A.    A.    ALLAN   &   CO. 

A.  A.  Allan  &  Co  are  showing  some  very  new  things  in  Eng- 
lish hats  in  wool  and  fur  stiffs  and  also  leading  lines  of  English 
tourists  in  black  and  colors.  Cuba  and  brown  are  the  leading 
shades.  The  self  colored  bands  is  a  manifest  feature  in  English 
hats  this  season.  They  carry  both  the  American  and  English 
Alpine  with  its  tapering  crown  made  for  creasing  ;  this  hat  has  a 
very  smart  appearance.  In  the  regular  American  fur  soft  they 
show  a  good   range   from  the   straight  leaf  with  raw  edge  to  the 


GOVERNOR. 

turban.  In  their  straw  hats  the  Boater  with  its  wide  black  band 
is  a  leader  for  the  coming  season.  Their  novelties  in  Milan, 
Senate,  and  Mackinaw  braids  are  natty  for  boys  and  youths. 
As  proprietors  of  the  Toronto  Cap  Mfg.  Co.,  they  have  exclusive 
designs  in  caps,  and  make  a  specialty  of  supplying  corporations 
and  societies.  Tarn  O'Shanters  are  in  steady  demand.  They 
report  a  good  fur  trade  this  year,  and  with  one  week's  intermis- 
sion they  commenced  again  to  manufacture  for  the  next  season's 
trade  in  fur  caps  and  garments. 

SOME    NEW    SHAl'ES. 

The  Governor  is  one  of  the  leading  styles  for  spring.  The 
style  in  general  is  staple  for  large,  well  built  men,  but  this  hat  is 
possessed  of  a  very  wide  brim,  which  makes  it  very  attracthc. 
It  is  shown  by  A.  A.  Allan  &  Co.,  Bay  street,  in  blacks  and 
browns.  The  Review  is  indebted  to  this  firm  for  all  the  accom- 
panying cuts. 

The  Savoy  and  Carlyle  are  two  of  the  leading  styles  in  soft 
frame  hats.  They  are  running  at  present  in  black,  brown  and 
Cubas.      Eight  colors  will  be  shown  later. 

A  LITTLE  MISTAKE. 

The  other  afternoon  a  traveller  for  the  hat  and  cap  house 
was  going  up  town  in  a  bob  tail  car.  The  only  other  passengers 
were  two  ladies,  they  were  talking  quite  loud.  The  traveller  took 
out  his  order  book  and  began  scribbling  with  the  book  on  his 
knee.     The  way  those  ladies   stopped  was  amusing.     They  evi- 


SENATOR. 


dently  thought  "  there  was  a  chiel  amang  'em  takin'  notes."  It 
was  a  lot  of  hieroglyphics  which  meant  nothing,  but  they  mistook 
him  for  a  shorthand  reporter  for  some  society  paper.  They  both 
jumped  the  car  at  the  first  crossing. 
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STYLES   AND    COLORS  IN   HATS. 


TO  hear  some  people  talk,  says  the  American  Hatter,  one 
would  think  that  the  stiff  hat  business  is  a  dead  issue  for 
the  coming  season,  and  that  nothing  would  be  sold  but 
soft  hats.  Careful  inquiry  convinces  us  that  there  will  be  prac- 
tically as  many  stiff  hats  of  the  finer  grades  sold  for  Spring  trade 
as  ever. 

With  the  class  of  consumers  who  purchase  fine  stiff  hats,  the 
Alpine  is  an  extra  hat  only.  They  cannot  get  along  without  a 
dress  or  semi-dress  hat  for  special  occasions,  for  which  occasion 
the  Alpine  is  not  at  all  suitable.  To  the  question  therefore  "  Is 
the  Alpine  hat  going  to  supersede  the  stiff  hat  ?"  we  answer  em- 
phatically, No  !  It  is  evident,  however,  that  the  present  craze  for 
flange  brims  will  seriously  interfere  with  the  consumption  of 
medium  and  cheap  grades  of  stiff  hats  for  Spring  trade,  and  this 
fact  may  as  well  be  looked  squarely  in  the  face  and  prepared  for. 

Most  of  the  consumers  of  these  grades  of  goods  buy  but  one 
hat  a  season,  and  as  they  are  buying  Alpines,  they  will  no  doubt 
wear  them  well  into  the  straw  hat  season,  and  this  may  be  fairly 
taken  as  an  indication  that  the  retail  trade  in  straw  hats  will  open 


CARLYLE. 

early — very  early  if  the  weather  is  suitable,  for  when  a  soft  hat 
begins  to  look  shabby,  it  looks  very  shabby,  goes  to  the  bad 
quickly,  and  the  wearer  naturally  becomes  impatient  for  a 
change. 

In  stiff  hats,  while  the  tendency  is  towards  wider  brims,  it 
will  be  well  to  be  conservative  about  going  to  extremes.  There  is 
nothing  so  unbecoming,  and  nothing  makes  such  bad  stock  as 
the  very  low  crown  with  abnormally  wide  brim,  and  it  is  to  be 
hoped  that  manufacturers  will  resist  any  tendency  towards  the 
horrible  "soup  plates,"  that  were  in  vogue  some  years  ago.  We 
are  authorized  to  state  that  the  Dunlap  derby  is  of  medium  pro- 
portions, with  no  pronounced  features  in  block,  brim  or  curl,  a 
very  wise  and  commendable  stand  for  this  leader  of  fashion  to 
assume  in  face  of  the  dangerous  leaning  for  extremes  in  some 
sections  of  the  country. 

In  colors  it  is  already  evident  that  pearl  will  be  a  favorite, 
especially  in  Tourist  shapes.  At  present  there  is  every  prospect 
that  a  pearl  Tourist  with  black  band  will  be  much  in  favor. 

A  very  unusual  winter  fashion,  but  one  that  is  very  prevalent 
in  Boston  and  Philadelphia,  and  to  some  extent,  in  New  York, 
is  the  combination  of  a  light-colored  Tourist  hat  with  tan-colored 
shoes.  This  fad  is  bound  to  grow,  owing  to  its  very  oddity,  and 
inay  be  looked  forward  to,  as  a  coming  craze. 

It  is  possible,  but  not  certain,  that  pearl  derbys  may  be  in 
favor,  and  some  very  handsome  shades  are  being  shown. 

THE  IMPERIAL  RUBBER  STAMP  WORKS. 

Rubber  Stamps,  Stencils,  Branding  Irons, 
Seals,  etc. 

Estimates  given.     Orders  by  mail  promptly  attended  to. 

102  Adelaide  St.  West  -  -  Toronto. 


Toronto  Fringe  and  Tassel  Company 

Manufacturers  of 

FRINGES,    CORDS,     POMPONS, 

TASSELS,  DRESS  UPHOLSTERY,  and 

UNDERTAKERS'  TRIMMINGS. 


19  Front  St.  West,   TORONTO. 


For  Sale 


A  well  assorted   stock  of   Ready- 
Hade  Clothing  about  $6000.00  will 
be  sold  "en  bloc,"    also  a  stock 
of  Hats  and  Caps  about  $2000,00  will  be  sold  to 
gether  or  singly.      Good  reasons  for  selling  out. 
Apply  to  Box  583 

PORT  HOPE,         -         -         Ontario 

Miller  BROS-  *  (o.  Unreal  .  , 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 
76       ORO     MARQUIS 
MOZART  CUFFS,  RAPHAEL, 

A  UnCI  fl     Reversible  Linene 
AHUlLU        Collars  &  Cuffs 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


"FITS  LIKE  A  GLOVE.' 

THOMSON'S 

ENGLISH    MADE, 
Glove-Fitting.    Long  Waisted.    trade  mark 

CORSETS 


At  Popular 
Prices. 

The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

SALE   OVER  ONE   MILLION    PAIRS  ANNUALLY. 

A  large  stock  of  these  GOOD  VALUK  Corsets  always  on  hand  at 

JOHN  MACDONALD  &    CO'S,  TORONTO. 

MANUFACTURERS  :   W.  S.  THOMSON  &CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING," 
and  bears  our  Trade  Mark,  the  Crown.     No  others  are  genuine. 

SEND  FOR 

HARRY  HARMAN'S  New  Forty-eight-page  Catalogue 

Of  Window  Dressing  Supplies  and  Fixtures.     A  com- 
plete list  of  everything  needed  for  dressing  windows. 

Harry  Harman, 

Window  Dresser,  Decorator  and  Window  Supplies. 
ROOM  1,204  WOMEN'S  TEMPLE,  CHICAGO,  ILL. 

THE  DOMINION  COTTON  MILLS  CO., 


IMI^G-OGI-    PBIITTS. 

SPRING  NOVELTIES: 

Fayetta  Twills,  Japonica   Stripes,  West  End  Cord?,   Teazle  Cloth 

Summer  Suitings,  Salisbury  Costumes,  Verona  Cords. 
Also  a  full  range  in  STAPLE  AND  FANCY  PRINTS,  SLEEVE 
LININGS,  Etc.     All  leading  wholesale  houses  carry  our  full  range. 

CO.. 


D.   MORRICE,   SONS 


& 


AGENTS, 
Montreal  and  Toronto. 
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THE  LEE  SPOOL 

-TOOK  THE 

-  Gold  Medal  at  the  Jamaica  Exhibition  - 

AS  THE 

Best  Sewing  Cotton  for  Hand  or 
Machine  Work. 


CALDECOTT,  BURTON  &  SPENCE, 

Wholesale  Selling  Agents, 

46  and  48   Bay  St.,  -  Toronto. 


THEC.TURNBULLCO.Xtd. 

OF   GALT,   ONT., 

MANUFACTURERS    OF 

Full-Finished  Lambs  Wool  Underclothing.  La- 
dies' Full- Fashioned  Underwear  in  all  Wool, 
Merino  and  Medium.  Men's  Full  Fashioned 
Underwear  in  all  Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 

SEND    FOR   PRICE    LIST. 


*  THE    RELilABliE    SUSPENDER.  •:• 


This  is  back  view,  showing  method  of 
fastening  webs  without  sewing.  Trimmings 
are  of  strong,  light,  nickel  chain,  with  but- 
ton loops  which  will  not  slip  off,  but  are 
easily  opened  by  pressing  the  balls  together. 


No  Sewing  to  give  out. 
No  pulling  apart  in  the  back. 
No  button  holes  bursting  nor  straps  breaking. 
May  be  adjusted  to  fit  any  shoulders. 
Trimmings  entirely  nickel  and  will  not  rust. 
Button  loop  gives,  and  prevents  pulling  but- 
ton off.  :  : 


G.  N.  VROOM,  Sole  Manufacturer,  ST.  STEPHEN,  N.  B. 


psv? 


PERRIN  FRERES  et  CIE. 


*/*.. 


s 

PERRIN'S 


&t& 


*&' 


GliOVES 

7  Victoria  Square,  Corner  St.  James  St., 

HVC  O  IN"  T  IB  IE  J±  L. 


ktt 


■flS- 


fttf 


ARE  THE  CHEAPEST. 


BUYERS    WILL    DO    THE    RIGHT    THING 

When  ordering-  LAMA  BRAID  if  they  order  it  put  up  in  rolls  and  see  that  this  label  is  on  the  cover 
of  each  box.    We  put  3  or  3  1-2  yds.  on  each  roll  as  required. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


59 


/■K 


LAST    YEAR'S    FAILURES. 

WE   are  indebted  to   Mr.  T.  C.  Irving,   Superintendent  of 
Bradstreet's,  for  a  statement  of  the  failures  during  last 

year  in  the  dry  goods,  hats,  caps  and  furs,  millinery,  and 
clothing  trades  throughout  the  Dominion,  including  Newfound- 
land.    The  statement  also  includes  the  cause  of  failure.      It  is  as 

follows  : 

PROVINCE   OK    QUEBEC. 

No.  Failures.        Assets.  Liabilities. 

Dry  Goods 48             $240,600  $695,779 

Hats,  Caps,  and  Furs           8                  24,300  82,202 

Millinery 6                   52,700  90,196 

Clothing 5                  19,400  40,799 

70                337,°°°  9o8>976 

PROVINCE   OF   ONTARIO. 

No.  Failures.        Assets.  Liabilities. 

Dry  Goods 42             $227,978  $5°°>375 

Hats,  Caps,   and  Furs            8                   1 3, 1 27  22,550 

Millinery 8                    4,703  28,435 

Clothing 9                  21,850  54.°°° 

65                267,658  605,360 

PROVINCE    OK    NEW    BRUNSWICK. 

No.  Failures.        Assets.  Liabilities. 

Dry  Goods 10               $89,100  $159,541 

Clothing 1                    2,000  4,700 

1  1                  91,100  164,241 

PROVINCE   OF    NOVA    SCOTIA. 

No.  Failures.        Assets.  Liabilities. 

Dry  Goods 7              $24,400  52,600 

Hats,  Caps,  and  Furs.             1                     800  2,200 

Millinery 3  '               4,7°°  9,857 

11                29,900  ^4,^5  7 

PROVINCE    OF    PRINCE    EDWARD    ISLAND. 

No.  Failures.        Assets.  Liabilities. 

Dry  Goods 1              $1 2,000  $25,000 

PROVINCE    OF    MANITOBA. 

No.  Failures.        Assets.  Liabilities. 

Dry  Goods 2             $38,79'  $63,759 

Clothing 1                     500  1,500 

3                39,29'  65,259 

NORTH-WEST   TERRITORIES, 

No.  Failures.        Assets.  Liabilities. 

Dry  Goods 1                $2,500  $7,500 

PROVINCE    OF    BRITISH    COLUMBIA. 

No.  Failures.        Assets.  Liabilities. 

Dry  Goods 2              $16,500  $29,000 

Clothing 4                26,200  49,600 

6                42,700  78,600 

NEWFOUNDLAND. 

No.  Failures.        Assets.  Liabilities. 

Dry  Goods    1              $10,000  $20,000 

CAUSES   OF    FAILURE. 
Hats, 

Dry       Caps&:     Millin-  Cloth-      To- 

Goods.      Furs.          ery.  ing.        tals. 

Incompetence 10            ..             ..  2              12 

Inexperience 1            .  .  .  .                 1 

Lack  of  capital 85            13            17  11            126 

Failure  of  others 1            .  .  .  .                 1 


Neglect 3  .  .  3 

Competition 2  .  .             .  .               1  3 

Disaster 12  2               i               2  17 

Fraud 2  4  6 

114  17  i.S  20  169 

GENERAL    STORES. 

No.  Failures.  Assets.  Liabilities. 

Quebec.              125  206,970  528,855 

Ontario 98  280,461  585,681 

New  Brunswick 19  60,370  1 15,400 

Nova  Scotia 41  97,54o  187,430 

Prince  Edward  Island.    .      4  17,900  26,000 

Manitoba 15  40,885  92,818 

Northwest  Territories    ..      2  n,i47  '7,500 

British  Columbia 9  43,000  64,776 

CAUSES    OK    FAILURE      GENERAL    STORES. 

Incompetence 2^ 

1  nexperience 2 

Lack  of  capital 250 

Unwise  credits 1 

Neglect 2 

Competition 1 

Disaster 26 

Speculation 2 

Fraud 7 

314 

Total  numbers  of  failures  was  169  as  compared  with  181  last 
year  ;  the  liabilities  this  year  amounted  to  $1,939,593  as  com- 
pared with  $3,670,913  last  year;  the  assests  amounted  to  $812,- 
149  as  compared  with  $1,423,415  last  year.  This  will  be  better 
understood  by  noticing  that  last  year  the  assets  equalled  38.8 
cents  on  the  dollar,  while  this  year  they  equal  41.8  cents  on  the 
dollar.  The  failures  in  Ontario  for  the  past  four  years  may  be 
compared  thus  : 

DRV  GOODS. 

Total  failures.  Assets.               Liabilities. 

1889 65  $321,349  $588,891 

l89o 62  537,769      953,67i 

1891 52  488,428  1,082,896 

1892 42  227,928      5 00. 375 

HATS,  CAPS,   AND   FURS. 
'889 4  3,400  9,733 

'890 10  21,913  55,895 

1891 6  IS,000  34,441 

1892 8  i3,I27  22,550 

MILLINERV. 

•889 9  3,187  10,079 

1890 II  10,077  24,573 

1891 9        ",613       34,35° 

1892 6         4,703       28,435 

CLOTHING. 

1889..  .  11  85l625  150,509 

1890 10  39,052  68,135 

1891 8  41,879  98,727 

1892 9  21,850  54,000 

Thus  we  see  that  Ontario*s  failures  are  fewer  than  last  year, 
as  are  the  failures  in  the  whole  Dominion.  When  we  look  at 
the  causes  of  failure  we  see  that  126  out  of  169  are  due  to  "lack 
of  capital";  in  general  stores  250  out  of  314  are  due  to  the 
same  cause.  It  was  the  same  last  year,  it  will  be  the  same  in 
1893  and  1894,  and  perhaps  forever.  The  wholesale  men  cut 
their  own  throats  and  live  a  miserable  worried  existence.  People 
get  used  to  taking  risks  of  all  kinds  ;  and  no  matter  how  little 
capital  a  retail  merchant  has,  somebody  will  float  him  until  he 
floats  off  and  leaves  his  supporter  up  to  the  knees  in  the  mud 
and  water.     As  our  grandmothers  would  say  :   "It  is  shocking.'' 
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COMBINATION   MANICURE  AND  SHAVING  CASES,  WORK   BOXES, 
PHOTOGRAPH  FRAMES,   TO/ LET  ARTICLES  AND  NOVELTIES 


WHITE  METAL 
AND  alUniiNiUni 
C00DS 


MAKERS   OF    PATENT 
ELASTIC  AND  HETAL 


. . BELTS . . 


A  Full  Line  of  Samples  for 
Canadian  Trade  at 


13    Wellington    St.    E.,  Toronto 

G.   H.   EVANS,   Manager 


Silver  plated 
coods 


Main  Office  and  Works 


53,  55  AND  57  N.J.R.R.  AVENUE, 
NEWARK,  N.J. 


Hardwood  Cases  in 
Great  Variety  ,  , 


Salesrooms  . 


634  Broadway,   133, 135  Wabash  Ave. 
NEW  YORK.  CHICAGO. 


THE   ONLY 


Church  Brand 

Sewing   Needles 


ARE 


Orme  &  Go's 


miimiiiiiiii;iiwi»iimiiw„  t 


REDDITCH 


PATENT 
POCKETS 

No.  3/7 


See 

that 

each 

Packet 

has 

this 

Ticket 


NONE  OTHER  GENUINE 

Manufactured  by  HENRY  MILWARD  &  SONS,  Ltd. 


R.  PARKER  &  CO., 


Dyers  and 

Finishers. 


ALL  WOOL  AND  UNION  DRESS  GOODS    Dyed   and    Fin- 
ished,   guaranteeing    no  shrinkage  in  the  width. 
RIBBONS,  SILK  AND  UNION,  Dyed,  Finished  and  reblocked. 
BRAIDS,  Dyed  and  made  up  in  gross  and  one  dozen  Bunches 
OSTRICH  PLUMES,  cleaned,  dyed  and  curled,  in  the  best  styles. 
FINGERING  YARNS,  Berlin  Wools,  Dyed  and  made  up. 


Send    for    Wholesale    Price    List. 


WORKS  AND  HEAD  OFFICE— 787  to  791  Yonge  Street. 

IR_    IP^IRIKIEIR    &   CO., 

TORONTO,   ONT. 

WOOLLENS  and 

TAILORS'  TRIMMINGS 


John  Fisher,  Son&  Co., 


Balmoral  Buildings, 

Montreal, 
Canada. 


Huddersfield, 

England, 


THE 
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TRADE    CHAT. 

ON  February  ist  a  fire  occurred  in  E.  S.  Nolan  &  Co.'s 
tailor  shop,  56  James  Street  North,  Hamilton.  The  fire 
started  near  the  store  and  speedily  gutted  the  interior  of 
the  shop,  but  the  building  was  not  damaged  to  any  considerable 
extent.     The  loss  is  $3,000  ;  insurance  $1,900. 

P.  T.  Dagenais,  tailor,  Amprior,  Ont.,  lost  $2000  by  a  fire  on 
the  2nd  inst. 

G.  W.  Woodland  of  Durham,  who  failed  recenty  had  assets 
$3,000  and  liabilities  $6,000. 

G.  S.  Wood,  the  St.  Thomas  dry  goods  merchant,  has  settled 
his  $1 1,500  of  liabilities  at  45  cents  on  the  dollar. 

The  liabilities  of  Nathaniel  Davis,  the  Yonge  street  fancy 
goods  dealer,  are  $22,388,  and  assets  $33,269. 

Morphy,  Burrows  &  Co.  is  the  name  of  a  new  firm  in  the 
dry  goods  trade  at  Ottawa. 

J.  C.  Roy  has  transferred  his  dry  goods  stock  from  Fenelon 
Falls  to  Bobcaygeon. 

The  firm  of  R.  C  Burns,  of  Niagara,  is  now  R.  C.  Burns  & 
Co.,  J.  H.  Burns  being  the  new  partner. 

The  Vancouver  Board  of  Trade  passed  a  resolution  urging 
the  Dominion  Government  to  establish  a  fast  Atlantic  service  as 
soon  as  possible. 

The  death  of  Mrs.  J.  J.  Sheehy  at  Paris,  Ont.,  was  a  sudden 
event.  Her  young  husband  has  received  many  expressions  of 
sympathy  from  his  dry  goods  friends. 

Wholesale  merchants  in  Winnepeg  have  protested  to  the  City 
Council  against  taxation  on  stocks,  stating  that  it  is  keeping 
wholesale  men  out  of  the  city. 

The  proprietor  of  Parker's  Dye  Works  writes  to  the  mayor  of 
Toronto  to  say  that  if  he  can  obtain  water  at  manufacturers'  rates 
he  will  double  the  capacity  of  his  works. 

Mr.  J.  Follis,  who  was  doing  an  unsuccessful  furnishing  trade 
on  Yonge  St.,  in  this  city  was  recently  burned  out.  His  stock 
was  insured  for  $1700  which  would  be  nearly  full  value. 

There  appears  to  be  considerable  dissatisfaction  among  im- 
porters in  Winnipeg  at  the  tardy  manner  in  which  entries  are 
passed  through  the  Custom  house.  There  is  said  to  be  a  good 
deal  of  friction  between  the  Customs  clerks. 

Port  Arthur  Board  of  Trade  held  its  annual  meeting  on  the 
26th  ult.  Mayor  Marks,  who  has  been  president  for  two  years, 
retired  and  was  succeeded  by  Aaron  Squier.  W.  C.  Dobie  was 
elected  vice-president;  H.  A.   McKibbin,  secretary. 

Mr.  J.  Sutcliffe,  of  the  Yonge  street  dry  goods  firm  of  J. 
Sutcliffe  &  Sons,  sailed  on  25th  ult.  from  New  York  per  steamer 
Majestic  for  the  European  markets  to  pick  up  novelties  and 
latest  styles  for  their  spring  trade. 

Mrs.  Woodliffe's  fancy  goods  store  in  London,  Ont.,  was 
burned  on  the  6th  inst.     The  loss  will   be  about   $7,000.      Mrs. 


Woodliffe  holds  some   insurance   on    her   stock,    but  not  nearly 
enough  to  recoup  her  in  the  loss  sustained. 

The  Hudson  Bay  Company's  fur  sales  this  year  realized  the 
sum  of  ,£91,7000.  The  prices  were  higher  than  those  obtained 
last  year.  Had  last  year's  prices  ruled  the  furs  just  sold  would 
only  have  realized  ^84,7000. 

The  retiring  president  of  the  Brantford  Board  of  Trade  in  his 
annual  message  urged  among  other  things  that  the  Board  take 
up  the  question  of  insurance,  and  also  the  desirability  of  a  Board 
of  Trade  building  being  erected. 

Mrs.  Sadie  Watson,  a  milliner,  doing  business  at  396  Spadina 
Avenue,  in  this  city  was  recently  injured  by  a  defective  side- 
walk. She  sued  the  city  for  $5000  damages  and  obtained  $750 
and  costs.  Mrs.  Wilson  said  she  was  making  $1,400  a  year,  and 
that  the  accident  disabled  her  from  attending  to  her  business, 
causing  her  much  loss. 

Th  ■  Bentley  estate,  consisting  of  stocks  in  Toronto  and 
Peterboro,  amounting  to  $16,000,  has  been  sold  to  Mr.  Russill, 
of  St.  Lawrence  Market,  Toronto,  for  59c,  on  the  dollar.  The 
stock  of  C.  W.  Brownell,  Cornwall,  amounting  to  $12,000,  has 
been  sold  to  R.  I, armour,  Cornwall,  for  55  *4c.  on  the  dollar. 

A  Medicine  Hat  paper  says :  "  Mr.  Walsh,  traveller  for 
Gault  Bros,,  Montreal,  spent  Sunday  in  town.  Mr.  Walsh,  who 
is  of  a  literatery  turn  of  mind,  amuses  himself  while  travelling  in 
the  west  in  writing  sketches  of  the  different  phrases  of  life  met 
with  here  for  eastern  newspapers.  These  sketches  we  under- 
stand show  considerable  talent  coupled   with  keen  observation." 

The  annual  meeting  of  the  Montreal  Cotton  Company  was 
held  on  the  14th.  The  statement  showed  that  the  net  profits 
for  the  year  had  been  $136,787,  or  14^  per  cent,  in  the  capital. 
The  sum  of  $56,226  was  paid  out  in  dividends  and  $80,800  add- 
ed to  the  surplus,  which  was  $646,000.  Sales  for  the  year 
amounted  to  $1,468,000,  as  against  $859,500  last  year.  It  was 
decided  to  ask  for  power  to  increase  the  capital  from  one  to  two 
millions. 

An  advertisement  appears  in  this  number  from  W.  J.  Gage& 
Co.,  Toronto,  the  large  school  book  publishers.  Their  name 
has  become  a  household  word  throughout  the  Dominion  as  pub- 
lishers of  school  text  books,  though  it  may  not  be  so  generally 
known  that  they  are  very  large  and  extensive  manufacturers  of 
envelopes,  blank  books  and  all  lines  of  stationers'  supplies.  Any 
dealers  who  sell  stationery  or  school  supplies  will  find  it  to  their 
interest  to  consult  Gage  &  Co.'s  catalogues. 

Owing  to  the  increased  demand  for  their  goods,  the  Montreal 
Silk  Mills  Company  have  been  incorporated,  with  an  authorised 
capital  of  $75,000.  This  step  has  been  taken  in  order  to  place 
them  in  a  position  to  make  considerable  additions  to  their  plant 
and  purchase -such  other  new  machinery  as  will,  for  the  coming 
fall  trade,  enable  them  to  manufacture  any  and  all  goods  in  the 
line  of  ladies'  underwear  that  this  market  may  require,  putting 
their  productions  more  than  on  a  par  with  European  manufac- 
tures. The  trade  will  have  an  early  opportunity  for  judging  of 
the  progress  made  by  this  industry. 

The  following  stocks  of  goods  were  sold  at  Suckling's  on  the 
14th  inst.  :  Miller  &:  Co.,  furs,  etc.,  Toronto,  $1800,  sold  to 
John  Riach  of  Hamilton  at  23c.  on  the  dollar;  Conger  &  Co., 
boots  and  shoes,  Pictou,  $1580,  sold  to  J.  A.  Clapp  of  Ganan- 
oque  at  52c.  on  the  dollar ;  A.  H.  Mellish,  stationery  and  fancy 
goods,  Brantford,  in  two  lots,  No.  1  $4800,  sold  to  Mrs.  Mellish 
at  34  and  33c.  on  the  dollar  respectively. 
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THE  E.  I.  EDDY  CO. 


Ltd. 


WANT  THE  DRY  GOODS  TRADE 
OF  CANADA  TO  KNOW  THAT 
THEY   MANUFACTURE    A     .     .     . 


Manilla  and 
Brown  .  .  . 


Wrapping 
Paper  .  .  . 


Especially  adapted  to  their  requirements,  in  Reams 
and  Rolls,  all  sizes  and  weights.  If  you  desire  any- 
paper  in  rolls,  we  can  furnish  the  most  perfect 
cutter  in  the  world.  If  your  Paper  Jobbers  have 
not  our  lines,  write  us  direct. 
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sill       Factories : 


Hull,  Can, 


TORONTO  BRANCH 
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HI        29  Front  Street  West      318  St.  James  Street        Wm 
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"Tickled 
to 

Death." 


THERE  is  an  end  to  all  good  things.  We  must  therefore  close  this 
pleasant,  though  somewhat  lengthy,  chat  on  trade  matters  right  here  ; 
otherwise  we  cannot  be  out  at  the  time  promised.  Now  that  you  have 
read  this  number  through,  what  do  you  think  of  it  ?  Are  you  "  tickled  to 
death,"  like  these  coons  above  ?  There  are  some  good  things  in  it,  are 
there  not  ?  Yes  !  Well,  don't  you  think  it  would  pay  you  to 
subscribe  and  read  it  regularly  ?  It  will  only  cost  you  about 
i  ;c.  a  month,  or  two  dollars  a  year,  to  do  so.  Our  subscribers 
almost  to  a  man  tell  us  that  they  make  more  out  of  one  number 
than  would  pay  a  year's  subscription  four  times  over.  What  do 
^you  think  of  the  advertisements  ?  Some  of  them  are  as  interest- 
ing as  the  editorial  pages.  If  you  happen  to  remember,  you 
might  just  mention  that  fact  to  the  advertisers,  it  will  please  and 
be  of  value  to  them.  But,  first  of  all,  just  send  in  your  subscrip- 
tion to  The  Dry  Goods  Review — if  you  have  not  already  done 
so.     Well,  good  day  ! 


By  Jove  1  I  forgot  to  send 
my  subscription  to  THE 
DRY    GOODS    REVIEW. '• 


64  THE   -:-   DRY   -:-  GOODS  -:-   REVIEW. 


Caldecott,  Burton  &  Spence., 

Wf  Dry  Goods  mm 

~  46  and  48  Bay  St.,  Toronto.  - 

. . .  SPECIAL  DEPARTMENTS  ... 

Dress  Goods,         Silks, 
Dress   Trimmings,    Buttons,    Furnishings, 
Gloves,  Hosiery,  Underwear, 

Embroideries,     Laces,     Parasols. 


10  STANDARD  MAKES    ,  AGENTS  FOR  THE 

OF  KID  GLOVES         *   Lee  Spinning  Co.,  Manchester,  England 


H  .Bradford  Clark 


REPRESENTATIVE    OF    FOREIGN 
MANUFACTURERS    IN    


Dry  Goods  Specialties   .   . 
Furniture  Coverings,  Etc. 

Tapestry  Portieres,  French  Saddlebags, 
Tapestry  and  Jute  Curtains,  Silk  Brocatelles, 

Chenille  and  Lace  Curtains,  Silk  Tapestry  and  Jute  Furniture  Coverings, 

Table  Covers  in  Jute,  Tapestry  and  Silk,  Plain  and  Embossed  Mohair  Plushes, 

Piece  Goods,  Antimacassars,  Etc,  Etc.  Fringes,  Etc,  Etc, 

Linen   Ticking   especially   for   Mattress   Purposes 
from   Stock  or  for  Import. 

H.  Bradford  Clark,  32  °£K£?  st 


DRESS  BUTTONS  and  TRIMMINGS, 


i 

-                                       :i 

X 

• 

.          ■                  ■'                                                               "'    ! 

Belding' 

s 

Silks    . 

• 

are  the 

• 

P  :i^iH   1  ■'■■■■■                                             i     ^ 

Best     . 

• 

pi 

A    UNI  1     QTflPI/ 

L  J  jrffe__ 

A  ruLL  olUUK 

In  1   S*KJ 

CARRIED  .  .  . 

• 

Use  only 
Knox's  . 
Linen  .  . 
Threads  . 


THEY  ARE  . 
UNEQUALLED 


^ 


TAILORS'    TRIMMINGS. 


FLETT,   LOWNDES  &  CO., 

27  Front  Street  West,  TORONTO 


£r 


DLESALE  Df\Y(|OODS. 

y^OF^ONTO 


GARRY  A   LARGE    jfc    MOST    COMPLETE 
STOCK  or  the   FAMOUS' 

MANUFACTURED       BY 


1893. 


A  Year's 
Profits  . 


LARGELY  depend  upon  the  amount 
and  class  of  business  done.  Trade  in 
standard     articles    generally,     and    in 

Health  Brand   Underwear  in  par 

ticular,  pays  :  because  our  Underwear  is  good 
value,  everybody  wants  it,  and  there  is  a  fair 
profit  made  out  of  its  sale.  This  is  season- 
able advice. 


THE  MONTREAL 
SILK  MILLS  CO., 


MONTREAL 


Like  all  other  Silk  Thread  Manu- 
facturers, we  make  different  quali- 
ties of  100  yards  and  50  yards  Spool 
Silks  to  meet  the  demands  of  the 
trade. 

The  Only  Brand 
we  recommend  is 
that  bearing  our 
own  name  on  Spool 
like  this. 

Belding's  Silks  will  be  found  the 
best  in  the  market,  and  average  10% 
stronger  than  any  other  make. 

See  that  the  name  Belding  is  on 
every  Spool,  and  take  no  other. 

All  the  Leading  Retail  Dry  Goods 
from  the  Atlantic  to  the  Pacific 
keep  Belding's  Silks. 

BELDING-,  PAUL  &  CO.,  Ltd., 

MONTREAL. 


The  Worsted 
and  Braid  Co. 


OF  TORONTO.  Ltd. 


Solicit  Trial  Orders  for  any  and 


All  kinds  of  Boot  and  Shoe  Laces 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Kind  or  Width 


The  above  are  made  in  Cotton,  Wool  (Mohair 
or  Worsted)  or  Silk. 

Send  for  Samples  and  get   Quotations 

THE  WORSTED  AND  BRAID  CO.,  Limited, 

TORONTO  JUNCTION 


Toronto  Fringe  and  Tassel  Company 

Manufacturers  of 

FRINGES,    CORDS,     POMPONS, 

TASSELS,  DRESS  UPHOLSTERY,  and 

UNDERTAKERS'  TRIMMINGS. 


19  Front  St.  West,  TORONTO. 


GANADIAN5!  *r 


MILES  <Sl  GO. 


Have  removed  from 
21  Old  Bond  St.,  to 

A  Sackville  St.,  London. 


TAILORS 


#est  Scotch,  £Web  cmb  &ngola  Suits  from  £3  15s. 

The  Celebrated  GUINEA  TROUSERS,  Etc. 

STE\A/ART*IV|(DOrlALD 

GLASGOW. 


Toronto  Agency :  30  Wellington  St.  East.  • 


Special  lines  of 
Linens  always . 
in  stock.  .    .   . 


M.  MOWAT 


Close  buyers  would 
do   well  to  inspect 

our  samples 

SP 


John  F.  Power, 

Freight  and  Forwarding  Agent, 

20  and  33  Jewin  Crescent,  Aldersgate  Street,  E.C., 

AND   AT 

Liverpool,  Manchester,  Birmingham,  &c. 


Goods  examined,  packed,  shipped,  etc.,  at  the 
lowest  possible  rates,  and  which  will  be  found  to 
be  considerably  below  those  now  charged 
by  other  firms.  Large  packing  floors,  hydraulic 
machinery,  telephones  to  all  Depots  and  Docks, 
also  to  Northern  towns.  i 

cable  address  :  Mehalah,  London. 

TELEPHONES  :  London  58,  58  P; 

Birmingham,  322. 


AGENCY     IN     CANADA: 

L  Trotter,  1 3  St  John  Street 


Vol.  III. 


TORONTO,  MARCH,  189; 


No. 


THE  J.  B.  McLEAN    PUBLISHING   GO., 

LIMITED. 

Trade     Journal     Publishers, 

AND 

Fine   Magazine   Printers, 
10   FRONT   ST.   EAST,  -  -  -  TORONTO. 


J.  B.  McLEAN, 

PRESIDENT. 


HUGH  G.  McLEAN, 

MANAGER. 


SUBSCRIPTION    $2.00. 


BRANCH    OFFICES  : 

146  ST.  JAMES  STREET. 
E.   Desbarats,   Manager. 

ROOM  91,  TIMES  BUILDING. 

Canadian  Government  Offices, 

17    Victoria  St.,  LONDON,  S.W. 
R.  Hargreaves,   Manager. 


MONTREAL, 

NEW  YORK, 
LONDON,  ENG., 


THE  COTTON  THREAD   WAR. 


ANY  reasons  are  advanced  to  show  why 
there  is  a  war  among  the  cotton  thread 
manufacturers,  and  to  show  why  Canadian 
consumers  are  buying  thread  at  less  than 
cost.  Of  these  the  most  plausible  reason 
-,seems  to  be  the  change  in  the  character  of 
the  trade.  It  is  said  that  up  to  a  few  years 
ago  the  bulk  of  the  buyers  of  cotton  thread 
were  women,  who  had  certain  fixed  ideas 
about  the  superiority  of  certain  brands  of 
thread,  and  the  consequence  was  that  the 
manufacturers  of  these  brands  were  enabled 
to  secure  magnificent  profits.  Then  came 
the  introduction  of  the  sewing  machine,  and  women  did  not  pay 
so  much  attention  to  the  name  of  the  maker.  Then  followed  the 
manufacturers  of  shirts,  underclothing,  etc.,  and  these  men  pos- 
sessing no  prejudices,  examined  each  brand  of  thread  and  con- 
cluded that  all  were  practically  equal  ;  and  that  the  cheapest  was 
the  best.  This  gave  the  new  makers  of  thread  who  made  low 
'quotations  an  advantage  on  the  market.  The  result  was  that  the 
old  firms,  most  of  whom  are  in  the  Central  Agency,  found  their 
sales  diminishing  ;  and  adopting  the  policy  of  all  manufacturers, 
they  desired  a  union  of  all,  so  that  prices  would  be  maintained. 
So  far  there  seems  to  be  some  manufacturers  who  have  not  the 
policy  we  have  mentioned  as  being  general,  and  they  have  stood 
aloof.  The  desire  of  the  older  firms  to  control  the  market  seems 
to  have  been  accentuated  since  the  rise  in  price  of  raw  cotton  has 
still  further  diminished  their  profits.  Last  month  a  circular  was 
issued  by  the  firm  of  James  Chadwick  &  Bro.,  which  read  as  fol- 


lows :  "  Rumours  that  we  are  about  to  join  the  Central  Agency 
being  in  circulation,  we  beg  to  say  that  there  is  no  foundation 
whatever  for  the  report.  We  have  always  conducted  our  busi- 
ness on  thoroughly  independent  lines  and  shall  continue  to  do 
so,  trusting  in  the  excellent  quality  of  our  cotton  to  gain  and  keep 
our  customers."  This  bold  assertion  that  they  will  not  join  the 
Agency  made  a  marked  impression  on  the  market.  But  when 
men  with  huge  capitals  started  out  to  accomplish  some  end,  they 
do  not  often  stop  when  first  baffled,  and  the  consequence  is  that 
the  prices  of  thread  in  Canada  are  still  lower  than  the  cost  of 
production. 

Last  month  we  published  the  following  paragraph  :  "  In  con- 
nection with  the  great  thread  war  now  going  on  between  the 
Agency  and  Chadwick's,  it  transpires  that  several  firms  have,  it  is 
said,  been  trying  to  place  orders  of  from  500  to  1,000  gross  of 
Chadwick's  spools.  The  arrangement  would  seem  to  be  as  fol- 
lows :  The  Agency  people  are  able  to  buy  Chadwick's  200  yd., 
which  is  selling  in  this  city  at  $3.40  per  gross,  and  ship  it  to 
( ireat  Britain,  where  it  sells  at  15s.  less  10  per  cent.  In  order 
to  block  Chadwick's  they  have  tried  to  buy  up  their  cotton  and 
ship  it  out  of  the  country,  so  the  Chadwick  people  claim  ;  and 
do  this  by  going  to  a  merchant  and  offering  him  2]/2  per  cent, 
commission  to  purchase  1,000  gross  of  Chadwick's  cotton.  This 
is  a  pretty  scheme  if  true,  and  there  seems  no  valid  reason  to 
doubt  it."  So  far  no  person  has  ventured  to  contradict  this  re- 
port. One  of  the  Agency's  men  when  asked  about  it  was  very 
churlish  and  declined  to  say  anything.  Mr.  Somerville,  another 
of  the  Agency's  head  men  in  Toronto,  declined  to  say  anything 
about  cotton  thread.  When  asked  if  the  above  report  was  true, 
he  disclaimed  all  knowledge  of  it  whatever  ;  although  it  is  con- 
fidently asserted  by  some  persons  that  such  proceedings  were 
actually  in  operation  in  this  market.  A  leading  buyer  of  cotton 
thread  confidently  asserted  a  few  days  ago,  that  despite  all  the 
Chadwick's  assertions  to  the  contrary,  he  confidently  believed 
that  they  would  be  in  the  Agency  before  the  year  was  out. 
There  is  no  doubt  that  the  Agency  is  financially  .strong  enough 
to  wage  a  terrible  battle  ;  and  on  the  other  hand  it  is  confidently 
asserted  on  behalf  of  the  English  manufacturers  of  thread  that 
their  backing  is  unlimited.  The  result,  consequently,  seems 
doubtful. 


LOOK    AFTER     YOUR    COLLECTIONS. 

This  is  the  time  of  year  when  every  credit  merchant  should 
be  looking  after  his  small  and  odd  accounts.  Make  every  de- 
linquent believe  you  are  after  his  account  and  that  it  is  only 
justice  that  you  should  have  it.  If  you  must  sell  on  credit,  try 
not  to  have  small  or  large  long-standing  accounts  which  are 
liable  to  be  disputed  or  remain  unpaid.  Conduct  your  business 
in  a  business-like  way.  A  business  is  generally  run  on  different 
lines  to  those  on  which  a  charitable  institution  is  run. 
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REVIEW. 


^ 


EDITORIAL     COMMENT. 

[LKS  of  all  kinds  have  advanced  in   price,  but 
the  advance  in   the  price   of  the  manufactured 

product  is  not  commensurate  with  the  advance 
in  the  price  of  the  raw  material.  The  United 
States  silk  manufacturers  estimate  that  the  raw- 
silk  which  cost  them  $3.80  a  year  ago  now  costs 
them  $6.50,  or  an  advance  ot  71  per  cent.  'This 
|S»  is  a  tremendous  increase  in  price,  hut  the  in- 
crease in  manufactures  such  as  rihhons  has  been 
only  from  10  to  25  per  cent.,  and  many  of  the 
Canadian  jobbers  having  placed  early  orders 
have  been  holding  back  from  the  advance  and 
contenting  themselves  in  many  cases  with  a 
smaller  profit.  This  is  useless  and  unnecessary.  Prices  must 
be  advanced,  and  a  gradual  advance  is  better  than  a  heavy 
abrupt  one.  It  is  estimated  that  the  increased  consumption  in 
silk  goods  last  year  amounted  to  20  per  cent,  and  it  is  still  on 
the  advance. 


There  is,  as  stated  elsewhere,  an  advance  in  haircloth 
amounting  to  twenty  per  cent.  The  causa  causans  of  this  would 
seem  to  be  Mrs.  Grover  Cleveland,  the  new  mistress  of  the 
United  States  White  House.  At  the  inauguration  ball  she  wore 
a  skirt  lined  with  haircloth,  thus  giving  it  a  semi-crinoline  ap- 
pearance. This  now  promises  to  be  the  rage.  Then  a  New 
York  firm  by  the  name  of  Henry  Newman  &:  Co.  saw  an  oppor- 
unity  for  a  corner,  and  they  immediately  proceeded  to  gain 
control  of  the  entire  output  of  haircloth  from  all  the  factories  of 
England,  France,  Switzerland,  Germany,  Austro-Hungary,  Bel- 
gium, the  United  States  and  Canada.  A  representative  from 
this  house  visited  Canada  and  bought  up  all  the  cloth  he  could 
secure  from  the  jobbers  and  from  the  Canadian  manufacturers. 
It  is  rumored  that  he  made  one  mistake,  and  that  was  that  he 
did  not  secure  the  stock  and  output  of  the  St.  Catharines  mill 
before  he  cleaned  out  the  Toronto  jobbers,  and  the  consequence 
was  that  after  the  Toronto  men  sold,  they  telegraphed  to  St. 
Catharines  and  placed  orders  for  future  delivery,  thus  realizing 
a  handsome  profit  and  heading  off  the  "  Smart  New  Yorker." 
But  in  spite  of  this,  stocks  of  hair  cloth  in  Canada  are  small,  and 
Henry  Newman  ik  Co.  have  a  corner  on  the  goods  in  New  York 
from  which  they  will  no  doubt  reap  a  handsome  profit  as  the 
result  of  a  bold  and  brilliant  stroke  of  business. 

*  * 
* 

At  a  recent  meeting  of  the  Dry  Goods  Section  of  the  Board 
of  Trade  of  this  city  the  following  circular  was  ordered  to  be 
sent  to  all  retail  merchants  concerned  : — 

Secretary's  Office, 

March    1st,    1893. 
To  the  Retail  Merchants  : 

At  a  recent  meeting  of  this  section,  representations  were 
made  by  the  Wholesale  Millinery,  Hat,  Cap  and  Fur  trades 
that  excessive  discounts  are  demanded  or  claimed  by  some 
retail  merchants  out  of  all  proportion  to  the  value  of  money, 
leading  in  many  cases  to  unnecessary  friction  between  the  cus- 
tomer and  dealer.  It  has  been  deemed  advisable  that  I  should 
inform  the  trade  that  a  uniform  rate  of  cash  discounts  has  been 
adopted,  so  that  all  retail  merchants  who  pay  cash  are  on  the 
same  footing,  and  I  beg  to  solicit   the   co-operation  of  the  retail 


1 JISCOUNT 


trade  in  carrying  out  the  terms  as  under,  which  will  eventually 
result  in  placing  the  trade  on  a  more  satisfactory  basis,  so  essen- 
tial to  all  concerned. 

TERMS. 

All  sales  to  be  on  a  four  months'  basis. 
6  per  cent.  10  days  first  following  month. 
5  per  cent.  30  days  first  following  month. 
3  per  cent.  60  days  first  following  month. 

Over  sixty  days,  discount  allowed  at  the  rate  of 
7  per  cent,  per  annum  for  unexpired  term. 

It  has  also  been   thought  advisable  that  a   definite  under^ 
standing  should  be   arrived  at  as  to   dating,   and  the  following 
has  been  agreed  to  : 

DATING. 

Goods  Shipped 

Spring  —1  st  January  to  31st  March, 
"as  1st  April." 
1st  July    to  30th  Septem- 
ber, "as  1st  October." 
Intermediate   months   first 
following. 

1st  January  to  31st  March,  "as 

1  st  April." 
1  st  July  to  30th  September,  "as 

1st  October." 
1st  January  to  30th  April,    "as 

1st  May." 
1st  July  to   31st  October,    "as 

1st  November." 

Yours  respectfully, 


Fall 
Men's     Felts- 
Men's  Straws 
Furs- 


Millinery 
and 
Fancy  Dry  Goods 


Hat,  Cap 

and 

Fur  Trade. 


Edgar  A.  Wills, 

Secretary-Treasurer. 
This  was  agreed  to  by  the  following  firms: — I).  McCall  & 
Co.,  wholesale  millinery  ;  Reid,  Taylor  &  Bayne,  wholesale  mil- 
linery ;  S.  F.  McKinnon  &  Co.,  wholesale  millinery ;  P.  Gould- 
ing  &r  Sons,  wholesale  millinery  ;  John  1).  Ivey  &  Co.,  wholesale- 
millinery  ;  Cockburn  <\r  Drake,  wholesale  millinery;  Thos.  Dun- 
net  &:  Co.,  hats,  caps  and  furs  ;  A.  A.  Allan  &  Co.,  hats,  caps 
and  furs.  The  only  firm  who  did  not  sign  was  Gillespie,  Ansley 
&  Dixon  ;  but  it  is  understood  that  they  are  in  entire  accord 
with  the  terms  of  the  circular,  but  objected  to  signing  it.  Thus 
uniformity  is  assured.  It  is  to  be  hoped  that  all  wholesale  mil- 
linery houses  and  hat,  cap  and  fur  houses  in  London,  Montreal 
and  elsewhere  will  assist  their  Toronto  brethren  in  the  stand 
they  have  taken.  If  this  reform  can  be  upheld  we  may  expect 
future  shortening  of  credits,  both  with  this  class  of  wholesale 
houses  and  with  the  general  dry  goods  houses. 


The  annual  reports  of  the  Montreal  and  Toronto  Boards  of 
Trade  are  to  hand.  The  former  is  252  pages  and  the  latter  137 
pages.  Both  are  well  gotten  up  and  both  contain  much  valu- 
able information.  The  feature  of  the  report  of  the  Toronto 
Board  of  Trade  is  the  statistical  returns  relative  to  the  trade  and 
commerce  of  the  city,  while  that  of  the  Montreal  board  makes  a 
historical  sketch  of  its  own  city  a  specialty.  An  interesting  fea- 
ture in  this  connection  is  a  series  of  maps  of  the  city,  beginning 
with  the  first  ever  produced,  and  finishing  up  with  Goad's  map 
of  1 89 1.  From  a  perusal  of  the  reports  one  gets  an  idea  of  the 
important  part  these  two  boards  play  in  the  shaping  of  the  trade 
and  commerce  of  the  country. 


Winnipeg  is  making  rapid  strides   towards  the  improvement 
of  the  methods  of  civic  taxation.     The  City  Council  has  a  plan 
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ready  to  present  to  the  Legislature,  but  it  is  doubtful  if  it  will 
be  considered  this  session.  The  proposed  method  is  to  place 
taxation  equal  to  ten  per  cent,  of  the  rental  value  of  premises  in 
case  of  an  enumerated  list  of  trades  and  professions,  but  not  in 
case  of  real  estate  proper.  The  rental  value  was  simply  multi- 
plied by  five  to  capitalize  it.  Then  two  per  cent,  on  the  general 
rate  would  be  charged  on  the  capitalized  amount.  As  the  rental 
value  taxation  would  be  too  high  in  the  case  of  some  premises 
on  Main  street,  and  too  low  in  the  case  of  some  wholesale 
houses  away  from  Main  street,  it  was  proposed  to  assess  the 
square  feet  of  floor  surface  wherever  the  fixed  limits  were  ex- 
ceeded. These  proposed  limits  are  30  cents  and  75  cents  per 
square  foot.  When  the  rental  value  is  less  than  the  product  of 
the  floor  space  multiplied  by  30  cents  per  square  foot,  the  tax 
will  be  paid  on  the  latter  ;  and  when  the  floor  space  is  small  and 
the  product  of  the  number  of  square  feet  multiplied  by  the  maxi- 
mum, 75  cents  per  foot,  is  less  than  the  rental  value,  the  tax  will 
be  on  the  latter.  Warehouses  and  manufacturing  establishments 
are  to  be  assessed  entirely  upon  a  rental  basis.  This  personal 
taxation  on  manufacturing  plants  and  stocks  of  merchandise 
would  be  entirely  abolished,  and  the  business  man  will  flourish 
under  justice  and  equity.  Toronto  manufacturing  plants  are 
exempt,  but  stocks  of  merchandise  are  not.     Is  the  Queen  City 

to  be  left  behind  in  this  reform  movement? 

*  * 
* 

British  trade  seems  to  have  found  a  limit.  Speaking  of  the 
January  Board  of  Trade  returns,  the  Textile  Mercury  (Man- 
chester) says  : — "  The  trade  returns  for  the  past  month  continue 
to  show  the  process  of  contraction  which  was  perceptible  all  last 
year,  the  total  values  of  the  imports  and  of  the  exports  of  British 
and  Irish  produce  being  considerably  below  those  of  January, 
1892.  The  total  value  of  the  exports  of  foreign  and  colonial 
merchandise  is,  however,  greater  than  that  of  last  year  by 
^£65  7,628,  owing  to  the  large  quantities  of  raw  cotton,  indigo, 
jute  and  sheeps'  wool  sent  away.  The  imports  amounted  to 
^33»I25»888>  a  decrease  of  ,£5,359,356,  or  nearly  14.0  per 
cent;  and  the  exports  of  British  and  Irish  produce  to  ,£18,- 
026,019,  a  decrease  of  ^1,120,685,  or  5.8  per  cent.  Low  prices 
account  in  a  considerable  degree  for  these  decreased  values, 
especially  those  of  the  exports,  but  in  several  articles  it  is  appar- 
ent that  smaller  quantities  have  been  handled.  Cotton  piece 
goods  have  decreased  by  19,000,000  yards,  and  it  is  chiefly  to 
the  smaller  requirements  of  the  Continent  of  Europe  that  the 
decrease  is  due.  Compensation  to  some  extent  is  found  by  the 
United  States  and  the  countries  in  South  America  taking  more. 
The  United  States  have  taken  over  3,000,000  more  yards  of 
linens,  and  the  demand  for  linens  of  a  certain  sort  for  that  coun- 
try is  reported  to  be  good.  So,  too,  is  the  demand  for  woollen 
and  worsted  yarns  for  Germany.  But  for  woollen  and  worsted 
stuffs  the  demand  is  not  so  active,  though  here  again  it  may  be 
seen  that  the  newer  countries  are  buying  more  freely.  The  fall 
in  the  value  of  apparel  is  caused  by  the  lessened  demand  of 
Australasia,  and  this  applies  also  to  haberdashery." 

THE    COTTON    INDUSTRY. 

POLITICIANS  have  made  a  swoop  on  the  cotton  com- 
bines. We  have  three  great  cotton  companies ;  the  Do- 
minion Cotton  Mills  Co.,  with  a  capital  of  $5,000,000  ; 
the  Canadian  Cotton  Mills  Co.,  same  amount  of  capital,  and 
the  Montreal  Cotton  Co.,  with  a  capital  which  has  just  been  in- 
creased from   one  to  two    million.     Whether  the  cotton  com- 


panies or  any  one  of  them  has  the  amount  of  stock,  we  are  not 
prepared  to  say.  Whether  they  are  making  28  per  cent,  profit  or 
not,  we  are  not  prepared  to  decide.  But  the  advance  in  domestic 
cottons  was  very  much  lighter,  since  raw  cotton  began  to  advance, 
than  in  either  the  United  States  or  Great  Britain.  There  is  a 
duty  on  cotton  goods,  and  as  long  as  that  remains  our  domestic 
manufacturers  will  have  an  advantage ;  but  no  person  can  prove 
that  they  have  taken  an  unjust  advantage.  The  question  must 
be  decided  purely  from  a  national  standpoint,  and  our  states- 
men must  decide  whether  the  consumer  is  paying  a  greater  tax 
on  cotton  goods  than  he  can  afford,  and  whether  the  tax  enables 
the  cotton  manufacturers  to  take  more  out  of  the  nation  than  it 
gives  back.- 

Stevenson,  Blackader  &  Co.  write  to  the  Mail  denying  that 
the  Montreal  Cotton  Co.,  for  which  they  are  agents,  are  watering 
their  stock.  They  say  that  the  facts  are  that  the  Montreal  Cot- 
ton Co.  are  increasing  their  capital  stock,  and  are  enlarging  their 
mills  and  their  business.  The  new  capital  which  was  authorized 
is  to  be  used  for  this  purpose  solely,  and  will  be  issued  to  the 
shareholders  at  the  rate  of  one  hundred  cents  to  the  dollar ;  it 
will  represent  capital  invested,  and  in  no  sense  can  be  called 
watering  the  stock.  These  facts  were  made  public  at  the  annual 
meeting  held  last  month,  and  could  have  been  learned  by  any 
one  interested. 

If  these  companies  are  making  28  per  cent,  profit,  it  would 
seem  that  capital  would  soon  be  drawn  into  cotton  mills.  The 
Toronto  World  argues  along  this  line  and  says  :  "  There  is  now 
in  Canada  the  agent  of  English  capitalists,  who  is  looking  out 
for  some  investment  for  a  large  amount  of  syndicated  capital. 
If  he  could  find  a  manufacturing  concern  going  out  of  which  a 
steady  annual  profit  could  be  guaranteed,  or  reasonably  assured, 
of  not  less  than  six  per  cent,  he  would  be  glad  to  negotiate  for 
acquiring  the  property.  There  are  also  at  home  many  millions 
for  investment  at  one-third  what  Mr.  Edgar  declares  is  the  rate 
of  profit  on  cotton  making.  There  are  also  immense  funds 
owned  by  United  States  capitalists  who  are  on  the  hunt  for  good 
openings.  Uoes  Mr.  Edgar  really  believe  if  28  per  cent,  can  be 
made  by  cotton  mills  in  Canada  that  some  of  this  vast  capital 
would  not  be  drawn  towards  the  prize?" 

Our  Montreal  correspondent  writes  as  follows  concerning 
cottons  : — 

A  satisfactory  feature  of  the  domestic  cotton  market  is  the 
fact  that  there  are  no  big  lots  of  goods  hanging  over  the  market. 
This  is  the  result  of  the  formation  of  the  Colored  Cotton  Combine 
which  has  been  the  subject  of  so  much  discussion,  and  in  this 
respect  nothing  but  satisfaction  is  expressed  by  the  wholesalers 
in  Montreal  at  least.  The  combine  regulated  production  and  the 
result  was  an  output  of  only  what  was  required,  and  there  was  no 
unwelcome  and  unforseen  discoveries  as  in  former  seasons  of 
large  lots  in  the  hands  of  some  manufacturer  after  dealers  gen- 
erally had  supplied  themselves.  The  outcome  has  been  a  steady 
and  regular  tone  to  the  cotton  market,  and  although  there  are 
some  grumblers  on  the  matter  of  prices,  the  general  expression 
is  one  of  satisfaction  with  the  present  conditions  and  position  of 
the  domestic  cotton  market.  There  has  been  some  talk  among 
selling  agents  in  Montreal  of  an  advance  on  grey  goods,  but  it  has 
not  materialized  as  yet,  and  with  the  raw  cotton  market  ruling 
lower  a  really  appreciable  advance  would  hardly  be  the  natural 
thing.  There  has  not  been  the  advance  which  might  have  been 
expected  when  cotton  was  ruling  high ;  and  this  has  caused  a 
greater  confidence  in  the  combine. 
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MERCANTILE     EVOLUTION. 

ITH  the  above  heading,  we  published  an 

article  in  the  October,  '92,  issue  of  this 
journal.  It  was  severely  criticized  at  the 
time,  but  the  incidents  of  the  past  month 
have  led  us  to  refer  to  it  again.  In  the 
article  mentioned  we  pointed  out  that  the 
departmental  stores  were  a  sign  that  dis- 
tribution was  being  more  centralized,  or 
that  the  cities  and  large  towns  were  crush- 
ing out  villages  of  all  kinds,  and  the  large 
stores  were  crushing  out  smaller  ones.  No 
one  will  seriously  dispute  that  production 
by  manufacturers  is  also  centralizing,  and 
that  large  factories  are  a  characteristic  feature  of  industrial 
economy.  The  man  who  produces  on  a  small  scale  is  not  able 
to  compete  with  the  man  who  sells  grosses  instead  of  dozens. 
Similarly  we  claimed  that  the  departmental  stores  were  injuring 
the  smaller  retailer  in  the  same  districts  and  we  still  maintain 
our  position.  We  do  not  claim  any  originality  for  the  idea  ;  it 
is  a  plain,  patent  and  well  recognized  fact,  and  we  could  see  no 
reason  for  closing  our  eyes  to  it. 

During  the  past  month  it  has  come  to  light  that  Canada  is  to 
have  an  increase  of  departmental  stores.  Toronto  is  to  have  a 
new  store,  the  front  of  which  will  occupy  a  whole  block  on 
Yonge  St.,  between  Richmond  and  Queen,  and  will  be  160  feet 
deep.  The  estimated  cost  of  the  proposed  building  is  one  mil- 
lion dollars,  which,  it  is  expected  will  put  up  a  structure  equal 
to  any  of  the  gigantic  retail  blocks  in  New  York,  Chicago  or 
Philadelphia.  The  intention  is  to  erect  a  huge  retail  dry  goods 
store  similar  to  the  Fair  and  Siegel  &  Cooper's  in  Chicago,  or  to 
Wanamaker's  colossal  edifice  in  Philadelphia.  This  store  is  to 
be  controlled  by  a  syndicate  of  capitalists,  and  building  opera- 
tions will  commence  in  the  early  spring.  Then  Montreal  is  also 
to  be  blessed  (or  cursed)  with  a  similar  growth  of  departmental 
stores.  The  Gazette  says  :  "  Along  St.  James  street  and  on  the 
same  side  preparations  are  being  made  for  the  erection  of  what 
will  be  known  as  the  Carsley  building,  the  same  to  be  located 
between  Molsons  Bank  and  the  Canada  Life  offices.  'Phis 
wealthy  and  enterprising  dry  goods  merchant  hopes  to  have  the 
finest  structure  of  the  kind  in  Canada,  if  not  on  the  continent. 
This  great  monument,  which  is  to  be  built  by  Mr.  Samuel  Cars- 
ley,  will  be  of  white  marble  eight  storeys  in  height. 

What  conclusion  can  be  drawn  from  these  two  future  events  ? 
Will  trade  increase  sufneently  to  give  them  sufficient  trade  without 
robbing  the  smaller  dealer  ?  I  )o  people  rush  as  a  usual  thing  to  the 
small  store  or  to  the  large  one  ?  We  leave  these  questions  with  the 
reader.  But  we  have  some  further  facts  to  present.  In  1886,  To- 
ronto possessed  27  wholesale  dry  goods  establishments  and  131 
retail  dry  goods  stores.  The  population  was  then  about  125,000. 
At  present  the  population  is  estimated  at  200,000,  but  instead 
of  showing  a  commensurate  increase,  the  number  of  wholesales 
is  22  and  the  number  of  retail  stores  is  109.  Had  the  retail 
stores  increased  in  proportion  to  the  population,  Toronto  would 
have  had  209  instead  of  109.  We  think  this  is  a  fair  statement 
of  the  case,  and  the  figures  are  indisputable.  In  1866  there 
were  21  w'holesale  fancy  goods  firms,  in  1893  the  number  is  19  ; 
in  1886  there  were  108  retail  fancy  goods  stores,  while  in  1893 
there  were  only  98  where  we  might  expect  170. 

The  deduction  we  draw  from  this  is,  that  fewer  houses  and 
larger  is  the  tendency  of  the  mercantile  growth  of  to-day.     Col- 


lectivism is  replacing  individualism.  The  large  establishments 
are  growing  because  they  concentrate  many  businesses  under 
one  roof  and  there  is  thus  less  administrative  expenditure,  and 
less  expense  in  a  hundred  different  ways.  The  large  quantity  of 
goods  sold  enable  them  to  buy  at  lower  prices,  and  hence  they 
can  sell  at  lower  prices.  This  low  price  is  further  reduced,  be- 
cause the  larger  quantity  sold  enables  them  to  sell  on  closer 
margins.  The  lowered  price  is  still  further  reduced  by  the  sav- 
ing in  expense  before  mentioned.  Why  should  not  large  stores 
succeed  ? 

Another  proof  of  this  is  the  announced  fact  that  I  tevaney 
Bros,  who  were  doing  a  large  retail  dry  goods  business  in  this 
city,  failed  recently  because  profits  were  narrowed,  although 
business  was  rapidly  increasing. 

Nevertheless,  small  stores  are  disappearing  only  within  cer- 
tain circles,  and  these  circles  have  departmental  stores  as  cen- 
tres. Outside  these  circles  the  ordinary-sized  store  is  prosper- 
ing. But  even  here  the  man  with  capital  has  no  show.  As 
shown  in  our  last  issue,  the  greatest  cause  of  failures  is  insuffi- 
ciency of  capital.  Competition  is  growing  keener  every  day, 
profits  are  narrowing,  and  the  man  who  holds  his  own  in  the 
business  world  of  to-day  must  have  capital,  untiring  energy  and 
invincible  determination. 


STEALING    GOODS   IN   TRANSIT. 

BY    STAPLETON    CALDECOTT. 

THE  frequent  losses  experienced  by  merchants  from  this 
cause  demands  the  serious  attention  of  the  railway  and 
steamship  companies.  Unless  the  transportation  compan 
ies  evince  a  determination  to  do  everything  possible  to  prevent 
these  annoying  depredations  and  promptly  meet  any  losses  thus 
incurred,  it  will  prove  a  fruitful  source  of  irritation  between  them 
and  the  merchants,  whose  goods  they  carry,  which  goods  they 
should  deliver  in  good  order  and  condition,  and  free  from  any 
loss  from  stealing  while  under  the  control  of  the  various  com- 
panies over  whose  lines  they  have  been  carried  before  they  reach 
their  destination. 

The  grievance  shortly  stated  is  as  follows  :  The  steamship 
companies  in  Great  Britain  or  elsewhere  receive  in  good  order 
a  number  of  cases  of  goods  which  they  pass  over  to  the  railway 
companies  for  delivery  to  the  ultimate  destination.  These  cases 
are  sent  through  upon  a  through  bill  of  lading  -from  say  Liver- 
pool to  Toronto.  In  due  course  they  arrive  at  Toronto  and  are 
delivered  to  their  destination  apparently  in  good  order.  But 
during  the  time  of  transportation  from  Liverpool  to  Toronto  a 
skilful  thief,  or  a  body  of  skilful  thieves,  have  opened  a  part  of 
the  case,  pushed  in  an  instrument,  extracted  some  goods,  renail- 
ed  the  case  and  made  it  look  as  though  it  never  was  opened.  In 
this  condition  it  is  delivered  to  the  merchant's  warehouse  and  in 
good  faith  a  signature  is  given.  Upon  opening  the  case  how- 
ever the  loss  is  at  once  discovered.  Immediately  the  railway 
company  is  informed  and  they  send  down  a  clerk  to  examine,  he* 
reports  the  matter  to  head  quarters,  assuring  the  merchant  that 
the  matter  will  receive  attention  at  once.  After  a  little  time  has 
elapsed  and  no  notice  has  been  taken  meantime  of  the  claim, 
the  merchant  writes  at  last  to  ask  why  the  claim  is  not  paid. 
He  is  then  informed  that  the  steamship  company  upon  being 
written  to  say  the  stealing  could  not  have  occured  while  the 
goods  was  in  their  charge,  and  therefore  they  must  decline  to 
entertain  the  claim.  The  railway  company  are  equally  certain 
the  stealing  did  not  take  place  while   the  goods  was  in  their  cus- 
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Knox,  Morgan  &  Qo., 


Wholesale      . 

Dry  Goods    HAMILTON 
Importers 


PARASOLS 


Orders  for  Parasols  have  been  unusually  large  this  season.  We  have  repeated 
our  Best  Selling  Lines,  so  as  to  be  in  a  position  to  show  a  full  range  during 
March  and  April. 

We  would  advise  early  purchases  of  these  goods.  Spring  is  at  hand  and  first 
sales  are  the  most  profitable. 


HOSIERY 


Ask  our  traveller  when  he  calls  to  show  you  our  Special  Leader  in  Fast 
Black  Hose.  We  carry  everything  worth  showing  in  this  department.  Prices 
reasonable. 

LETTER  ORDERS  RECEIVE  PROMPT  AND  CAREFUL  ATTENTION 


tody,  and  therefore  as  the  steamship  company  decline  to  accept 
the  loss  on  a  portion  of  it,  the  railway  must  do  the  same,  unless 
the  claimant  can  localize  the  loss  and  prove  it  took  place  while 
in  the  care  of  the  railway  company.  Thus  the  merchant  is  placed 
like  Sinbad  the  sailor,  between  the  devil  and  the  deep  sea. 

The  absolute  unfairness  of  the  transportation  companies' 
contention  is  manifest.  How  is  it  possible  for  the  merchant  to 
localize  a  loss  between  Liverpool  and  Toronto  upon  goods  tra- 
velling over  a  steamship  line  and  one  or  two  lines  of  railway, 
during  which  time  he  has  not  the  slightest  power  to  watch  the 
goods  in  charge  ot  the  different  companies  concerned  ?  The 
thing  is  simply  impossible,  and  therefore  no  law  would  or  could 
compel  a  merchant  to  do  what  is  manifestly  impossible ;  but  the 
law  does  require  that  carriers  should  deliver  all  the  goods  they 
have  received  for  delivery,  and  upon  a  through  bill  of  lading  the 
responsibility  must  rest  upon  all  the  companies  engaged  in  trans- 
porting the  goods,  and  therefore  it  is  evident  that,  as  the  loss  has 
taken  place  during  transportation,  either  on  the  hands  of  the 
steamship  Company  or  that  of  the  railway  company.  Therefore 
wb.cn  they  themselves  cannot  localize  the  loss,  the  fair  and  just 
way  is  not  to  try  and  bulldose  the  merchant  out  of  his  just  rights, 
but  to  pro  rata  the  loss  between  the  various  companies  con- 
cerned. 

The  sooner  the  companies  accept  this  just  and  common 
sense  method  of  adjusting  these  vexatious  and  serious  losses,  the 
better  for  the  good  will  which  should  exist  between  these  com- 
panies and  the  merchants.  We  feel  sure  upon  a  careful  consid- 
eration of  the  merits  of  the  case,  all  fairminded  managers  of 
companies  will  accept  the  pro  rata  way  as  the  true  and  just  man- 
ner of  meeting  these  stealings  in  transit. 


KNITTING    MILL    NEWS. 

The  following  paragraph  has  been  going  the  rounds  of  the 
daily  press  ;  "It  is  understood  that  a  combine  of  four  knitting 
mills  is  being  made,  comprising  the  two  Penman  mills  in  Paris, 
the  Henderson  mill  in  Thorold  and  a  mill  in  Coaticook.  Mr. 
Penman  will  be  president  and  Mr.  Henderson  general  superin- 
tendent." Mr.  Mcintosh  the  manager  of  the  underwear  depart- 
ment of  I).  Morrice  Sons  &  Go's  Toronto  business  claims  that 
there  is  nothing  much  in  this  report.  He  says  that  the  Thorold 
mill  has  been  on  the  market  for  two  years  and  its  value  was  only 
$30,000,  so  that  this  addition  to  Penman's  powers  of  production 
will  not  be  great.  D.  Morrice,  Sons  &  Co.  are  the  selling  agents 
for  the  Penman  mills.  Not  long  ago  the  capital  of  the  Penman 
Mfg.  Co.  was  doubled  but  this  does  not  imply  that  they  are  try- 
ing to  form  a  combine  of  any  sort.  They  have  not  acquired  the 
Coaticook  mill. 

The  Riverdale  Knitting  Mills  at  Inglewood,  Ont.,  are  run- 
ning night  and  day.  Some  new  machinery  has  been  added  and 
other  improvements  made  and  the  output  will  be  increased  this 
year.  The  proprietors,  IX  Graham  &  Sons,  are  thinking  of  ad- 
ding steam  power,  as  their  water  power  will  be  insufficient  for 
the  machinery  now  in  use.  Their  goods  have  an  excellent  repu- 
tation. W.  Calvert  &  Co.  are  the  selling  agents  and  have  offices 
in  Toronto,  Montreal  and  Halifax. 

Mr.  F.  Dufton,  of  the  woollen  mill,  has  put  in  three  new 
looms  and  other  extra  machinery  during  the  past  week  to  in- 
crease his  facilities  for  rushing  out  the  work.  The  mill  is  run- 
ning every  night  till  1 1  o'clock,  and  if  hands  can  be  secured  it 
will  start  on  the  first  of  the  month  to  run  all  night. — Mitchell 
Recorder. 
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BUSINESS     CHANGES. 


ONTARIO. 

THE  largest  failure  (if  the  month  was  that  of  Devaney  Bros., 
Toronto.  They  were  hampered  by  lack  of  capital  and 
keen  competition.  Their  business  was  good,  but  never- 
theless they  were  running  behind.  Much  sympathy  was  ex- 
pressed for  them  by  their  creditors,  and  they  have  compromised 
at  65  cents  on  the  dollar.      The   liabilities    were  about  $30,000. 

Neil  McPhaden,  dry  goods,  Lindsay,  has  sold  out  to  Peter 
McArthur. 

Miss  M.  Morrison,  milliner,  Toronto,  is  dead.  She  was  at 
one  time  in  charge  of  the  millinery  department  of  John  Kay  & 
Son. 

Fournier  &  Co.'s  creditors  had  a  meeting  at  Ottawa  on  the 
14th  inst. 

In  the  recent  lire  at  Vanleek  Hill,  Misses  Alexander  & 
Grace,  milliners,  suffered  severely. 

Chas.  Griffin,  dry  goods,   Niagara  Tails  South,  is  selling  out. 

John  Smillie,  tailor,  Toronto,  has  assigned  with  liabilities 
amounting  to  $3,791  ;  and  Miss  M.  I,.  Tilley,  millinery,  has 
compromised. 

At  a  recent  fire  at  Chatham,  J.  R.  Johnston,  tailor,  suffered 
slight  loss. 

Mr.  Slater  has  left  the  firm  of  Rit/er  &  Slater,  tailors  and 
furnishers,  Waterloo. 

Henry  Schultz  has  now  entire  control  of  the  furnishing  busi- 
ness of  Schultz  Bros.,  Preston. 

Joseph  Hall  of  Owen  Sound,  merchant  tailor,  assigned  re- 
cently to  Mr.  John  Ferguson  of  Toronto,  accountant.  The 
assets  are  nominally  about  $9,000  and  the  liabilities  the  same. 

Edwards  &  Co.,  I  )undalk,  have  closed  up  their  dry  goods 
business. 

Hams  &  Weir  sold  their  stock  at  Kingsville  for  60  cents  on 
the  dollar. 

Joseph  Cote,  Ottawa,  sold  his  stock  of  furs  at  38  cents  on 
the  dollar. 

The  creditors  of  Brignall  &  Thompson,  dry  goods,  Belleville, 
at  a  meeting  in  Montreal,  arranged  that  the  firm  should  liquidate 
under  the  supervision  of  a  committee  of  creditors.  Liabilities 
$40,000,  assets  $49,000. 

The  bankrupt  dry  goods  stock  of  Geo.  Barr  &  Co.,  Brock- 
ville,  was  sold  on  21st  ult.  to  G.  W.  Baker  &  Co.,  at  55  cents 
on  the  dollar. 

Hall,  Innes  c\;  Co.,  dry  goods,  Feterboro',  is  now  Hall,  Gil- 
christ &  Co. 

The  stock  belonging  to  T.  N.  Vance,  of  Gait,  consisting,  of 
cloths,  ready-made  clothing,  etc.,  amounting  to  $2,500,  was  sold 
to  D.  R.  Rowan,  Guelph,  for  68c.  on  the  dollar. 

Rotz  &  Co.,  dry  goods,  Rodney,  have  been  succeeded  by  B. 
Eggert. 

Patterson  &  Co.,  of  Lindsay,  have  sold  their  stock,  f.  B. 
Warner  &  Co.  of  that  town  suffered  severely  by  a  fire  on  the  25th 
of  February. 

The  dry  goods  stock  of  G.  S.  Wood  &  Co.,  St.  Thomas,  was 
sold  on  the  3rd  inst. 

Armson  &  Stone,  dry  goods,  Toronto,  have  dissolved. 


C.  H.  Kempt,  dry  goods,  Amherstburg,  has  sold  out  to  Robt. 
J.  Healy. 

Thomas  E.  Mara,  dry  goods,  is  moving  from  Gait  to 
London. 

Wm.  Cardwell,  merchant  tailor,  Cobourg,  suffered  by  a 
recent  fire. 

F.  Shaw  c\r  Co.,  dry  goods,  Kingston,  have  removed  to 
Napa  nee. 

Mrs.  S.  Davidson's  stock  of  dry  goods  at  Ottawa  was  sold  at 
7)Y\  cents  on  the  dollar.  •« 

T.  Lindsay  &  Co.,  dry  goods,  Ottawa,  have  dissolved. 

N.  Hockin,  dry  goods,  Port  Hope,  is  giving  up  business 
there. 

The  Imperial  Dry  Goods  Co.,  at  Ingersoll  and  Woodstock, 
are  offering  creditors  70  per  cent.,  spread  over  a  period  of  four- 
teen months.  This  concern  succeeded  Coyne  &  Co.,  Ingersoll, 
about  a  year  ago. 

Duncan  McFarlane,  merchant  tailor,  Toronto,  has  assigned 
to  A.  Sinclair. 

QUEBEC. 

Charles  Clement,  tailor,  Farnham,  has  compromised  at  50 
cents.  Sidney  Ritt,  furnishings,  Montreal,  has  also  com- 
promised. 

Wm.  McLimont,  senior  member  of  the  wholesale  dry  goods 
firm  of  Wm.  M.  Limont  &  Co.,  of  Quebec,  is  dead. 

J.  Friedman,  clothing,  Sherbrooke,  has  sold  his  stock  at 
63^  cents. 

Kortosk  &  Co.,  furriers,  Montreal,  have  assigned,  with  lia- 
bilities of  $60,000.  The  principal  creditors  are  B.  Levin  &  Co., 
$2,100;  Herschell  &  Myer,  $1,144;  and  Joseph  Allman,  New 
York,  $3,840.  The  liabilities  also  include  $48,000  customers' 
notes  endorsed  by  the  insolvent. 

J.  H.  Payette,  tailor,  Lapraire,  suffered  by  a  recent  fire. 

The  furnishing  stock  of  Chas.  I.  Murphy,  Montreal,  has 
been  sold  to  James  Alexander  at  63)^  cents. 

Alfred  Sauve's  stock  of  dry  goods  at  St.  Henri  has  been  sold 
at  57/^  cents  on  the  dollar. 

Geneveux  &  Lachance,  dry  goods,  Quebec,  have  assigned. 

Albert  F.  Holland,  hatter  and  furrier,  Montreal,  has  assigned 
at  the  demand  of  John  Martin  &  Co.  with  liabilities  of  about 
$2,500.     The  largest  creditor  is  Mrs.  O.  G.  Holland,  $1,260. 

The  stock  of  Gagnon,  Arnoldi  &  Co.,  Montreal,  is  to  be  sold 
on  the  21st,  and  that  of  A.  Brahadi,  furrier,  on  the  20th. 

M.  J.  Lachapell,  dry  goods,  Montreal,  has  assigned  and  the 
stock  will  be  sold  on  the  25th ;  I  )eslaurier's  hat  and  fur  stock 
will  be  sold  on  the  22nd. 

Boisseau  Bros,  dry  goods,  Montreal,  lost  $25,000  bv  a  recent 
fire.     E.  Lepage  &  Co.,  dry  goods,  have  also  suffered. 

John  Robertson  is  commencing  to  manufacture  boy's  cloth- 
ing at  Montreal. 

MANITOBA  AND  WKST. 

Calderwood  &  Co.,  furnishings,  Vancouver,  have  sold  out  to 
X.  Goldberg.  * 

A.  E.  Wescott  &  Co.  will  succeed  T.  Haughton  S:  Co.,  drv 
goods,  Victoria,  after  March  1st. 

McLean  ix:  Stewart,  clothing,  Victoria,  are  closing  out  busi- 
ness; stock  purchased  by  Lenz  &  Leiser,  Victoria. 

Angus  Macauley,  tailor,  Northfield,  B.  C.,  is  dead. 
MARITIME  PROVINCKS. 

H.  E.  Dimock,  furnishings,  Halifax,  N.  S.,  is  offering  to 
compromise. 

Jas.  A.  Robinson,  tailor,  St.  John,  has  assigned. 

Chambers  &  Harvey,  dry  good,  Yarmouth,  have  assigned. 
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POINTERS  ON  METHODS. 


'.- 


HERE  is  a  right  way  and  a  wrong  way 
of  doing  anything  and  everything.     The 
best  methods  alone  bring  success.     The 
live  merchant  searches  for  these,  adopts 
them,  does  them  justice  and  reaps  the 
benefit.     The  only  way  to  get  ahead  of 
your  competitors  is  to  have  better  methods, 
newer  designs  in  advertising  and  fresher  in- 
formation in  your  windows   than  they  have. 
Life  is  too  short  to  think  out  everything  for 
one's  self;   so  watch  for  those   of  others,  only  being  careful  not 
to  become  a  mere  imitator. 

* 

*  * 

Have  you  thought  out  the  best  way  of  displaying  your  new 
spring  goods  ?  Your  spring  parasols  will  soon  arrive,  and  what 
a  beautiful  window  you  can  make  out  of  them.  Some  closely 
rolled,  some  loosely  rolled,  some  half  open  and  some  fully  open, 
ed  ;  some  suspended  in  the  centre  of  the  window,  some  stacked 
like  soldiers'  rifles,  some  in  other  graceful  and  taking  positions. 
Then  spring  gloves  are  arriving.  These  need  not  be  taken  out 
of  their  boxes,  but  simply  uncovered  aud  arranged  in  rows  in  dif- 
ferent positions  and  inclinations.  Monotony  must  be  avoided. 
Then  you  have  those  beautiful  spring  dress  goods  such  as  two- 
tone  effects,  plaid  surahs,  blouse  cloths,  challies,  printed  delaines, 
and  the  long  list  of  brilliant  hued  fabrics  for  summer  wear.  Each 
kind  should  be  put  into  the  window  by  itself,  and  have  a  change 
made  at  least  once  a  week.  Simple  designs  will  suffice  with  such 
goods  as-  these.  Do  not  forget  to  put  in  a  neat  card  explaining 
the  fabric,  giving  the  name,  width,  price,  etc.  It  assists  in  plac- 
ing permanent  ideas  in  the  customers'  minds. 

* 
*  * 

I  would  as  soon  think  of  doing  business,  without  clerks  as 
without  advertising. — John  Wanamaker, 

Here  is  an  advertising  method  of  doubtful  merit.  "  One  of 
the  methods  employed  by  S.  Heyman  of  Newark,  N. J.,  for  draw- 
ing the  trade  of  his  section  to  his  net  can  best  be  explained  by 
quoting  from  a  card  which  he  gave  to  every  customer  who  ap- 
plied for  one  :  '  Always  bring  this  card  to  the  store,  and  when 
your  future  cash  purchases  aggregate  $25.00  you  will  be  pre- 
sented with  your  choice  of  three  magnificent  silverware  presents 
described  on  the  back  of  this  card,  which  will  be  gladly  shown 
to  you.'  On  the  card  are  places  to  punch  purchases  from  five 
cents  to  one  dollar.  Each  card  is  numbered,  dated  and  signed, 
and  the  name  of  the  one  to  whom  issued  inserted.  The  cost  of 
this  presentation  is  about  six  per  cent.  The  scheme  has  proved 
a  most  satisfactory  one,  for  in  four-fifths  of  the  cases  the  custom- 
ers bought  much  more  goods  than  they  needed  so  as  to  get  the 
card  filled  up  quickly." 

* 
Every  dress  trimming  stock  should  have  a  job  counter  where 
all  patterns  should  go  which  do  not  move  quickly  in  the  regular 
stock.  It  would  be  a  matter  of  great  surprise  to  any  buyer  who 
never  has  had  such  an  appendix  to  his  stock  to  find  how  much 
dead  stock  he  can  work  off.  The  hardest  "  plugs  "  receive  the 
attention  of  customers,  and  if  the  store  is  situated  in  a  trade 
center  a  wonderful  lot  of  goods  can  be  worked  off.  The  job 
counter  requires  as  much  thought  as  the  regular  stock,  for  unless 


the  goods  are  made  attractive  by  price  and  an  arrangement  of 
apparent  value,  that  is  to  say,  a  sprinkling  of  fair  goods  among 
the  "plugs,"  the  counter  will  drag  along  and  no  benefit  be  de- 
rived. Cheap  help  can  attend  to  a  job  counter  if  the  buyer  lays 
out  the  plan  of  work. 


* 


Dr.  Chauncey  M.  Depew  of  New  York,  in  a  practical  busi- 
ness discourse  which  he  delivered  before  the  graduating  class  of 
Pierce's  College  of  Business,   advised  young  men  entering  upon 
a  business  career  to  adopt  his  own  practical  motto,  if  they  wish  ■ 
to  succeed  in  life,  which  is  :   "Stick — dig  and  save." 

*   -x- 

The  advertising  agent  of  a  New  London  clothing  firm  has 
purchased  from  a  farmer  the  right  to  use  a  herd  of  cows  in  a 
pasture  between  that  city  and  Niantic  for  advertising  purposes, 
and  each  cow  is  adorned  with  a  poster. — Hartford  Times. 

* 
To  the  clerks  :  Read  the  newspapers,  read  good  books  on 
lives  of  prosperous  merchants,  read  any  work  which  will  give  you 
knowledge  or  help  in  your  work.  Ir  you  are  not  interested 
in  knowing  all  you  can  about  your  business,  it  is  evident 
that  it  is  not  a  chosen  business,  not  a  business  you  really 
like,  not  a  business  you  have  fully  made  up  your  mind  to 
shine  in.  My  Christian  friend,  seek  other  fields,  go  where  you 
can  be  in  earnest,  where  you  will  fight  to  be  and  expect  to  be  at 
the  top  some  day.  If  you  find  you  are  dissatisfied,  can't  seem 
to  make  terms  with  your  surroundings,  don't  like  the  business, 
etc.,  have  pluck  enough  for  once  in  your  life  to  act,  and  let  that 
act  be  to  get  out  of  this  line  and  go  into  one  more  to  your  liking. 
There  is  a  living  in  the  atmosphere  of  your  business,  and  yet  not 
to  such  an  extent  as  to  bore  or  exhaust  yourself. 

* 
My  success  in  business  is  all  due  to  newspaper  advertising. — 
A.  T.  Stewart. 

* 
"I  always  keep  my  goods  plainly  marked,"  says  a  St.  Louis 
retail  shoe  merchant.  "A  customer  passing  through  a  store 
does  not  like  to  ask  the  price  of  every  article  that  attracts  his 
attention,  and  he  will  not.  The  marking  of  goods  helps  to  sell 
them,  too,  as  there  are  many  customers  who  will  buy  articles 
that  are  marked  simply  because  the  price  caught  their  idea, 
whereas  if  they  had  found  it  necessary  to  inquire  the  price  and 
learned  that  it  was  much  higher  than  they  had  anticipated  they 
might  have  felt  that  in  not- buying  it  they  were  actually  confess- 
ing their  poverty.  In  marking  my  goods  I  put  the  selling  price 
in  plain  figures  so  that  every  visitor  to  my  store  can  read  for 
himself.  I  don't  even  put  on  a  private  cost  mark  that  will  puzzle 
the  customer.  By  plainly  marking  your  goods  with  the  selling 
price  only,  you  secure  a  pretty  safe  protection  against  the  cutting 
of  prices,  as  it  impresses  the  buyer  with  the  belief  that  he  has 
seen  the  lowest  and  the  only  price  at  which  he  can  buy  the 
goods.  However,  if  a  customer  should  request  a  reduction,  the 
merchant  can  gracefully  point  to  the  plain  figures  and  inform 
him  that  no  other  price,  higher  or  lower,  would  be  accepted  for 
the  article.  I  have  learned  another  thing,  and  that  is  there  is  no 
place  like  a  well-dressed  show  window  for  displaying  goods  with 
the  prices  marked  on  them  in  plain  figures.  In  fact  I  don't 
think  that  a  window  is  complete  without  the  prices,  as  the  passer- 
by is  just  as  much,  if  not  more,  interested  in  knowing  the  cost  of 
shoes  as  he  is  in  observing  the  prevailing  styles." 
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HOW    TWO    DRY    GOODS     DRUMMERS    GOT     WIVES. 
WRITTEN     FOR     DRY    GOODS    BY    \V.    I..    K. 

"  Say,  Charley,  how  the  deuce  came  Bob  Merrill  to  strike  it 
so  rich  ?" 

The  interrogator  was  my  old  friend  Tom  Lewis.  Tom  was 
visiting  Toronto  after  a  five  years'  absence.  For  years  he  and  I 
travelled  for  rival  Toronto  dry  goods  houses.  On  the  train,  in 
the  hotels  or  when  in  the  city  we  were  bosom  friends,  but  when 
we  were  competiting  for  an  order  we  knew  not  each  other. 
Sometimes  he  euchred  me  and  occasionally  I  turned  the  tables 
on  him.  And  the  one  who  came  out  second  best  had  usually 
to  lose  the  price  of  a  bottle  of  beer  in  addition  to  a  sale. 

Well,  a  little  more  than  six  years  ago,  Tom  received  a  tempt- 
ing offer  to  take  in  the  Western  States  for  a  Chicago  house.  As 
there  was  no  alien  labor  law  in  those  days  he  accepted,  and 
although  we  corresponded  regularly  this  was  the  first  time  I  had 
set  my  eyes  upon  him  since  his  departure. 

The  somewhat  abrupt  interrogation  of  his  that  comprises  the 
opening  paragraph  was  dropped  as  we  stepped  outside  one  of 
the  leading  wholesale  dry  goods  houses  in  the  city   of  Toronto. 

It  would  not  be  good  taste  to  specify  the  actual  one.  That 
would  probably  cause  someone  to  blush.  Our  mission  there 
had  been  to  pay  a  fraternal  visit  to  the  Bob  Merrill  whose  name 
had  been  associated  with  the  question  put  to  me,  and  who  at 
one  time  had  also  been  a  knight  of  the  gripsack. 

"Well,  old  man,"  I  replied,  as  I  felt  a  blush  creeping  over 
my  features,  for  the  warm  blood  will  occasionally  peep  through 
the  thick  skin  of  even  a  commercial's  face  when  there's  a  girl  in 
the  case,  as  there  was  in  this,  "  I  can  answer  your  question, 
but  the  answering  of  it  will  give  you  the  laugh  on  me." 

"  Oh,  pshaw  !  don't  let  that  stand  in  the  way,  you  didn't  think 
much  of  that  when  we  were  on  the  road  together,  Go  ahead, 
old  man,"  he  added,  as  he  heavily  clapped  his  hand  on  my 
shoulder. 

By  this  time  we  had  reached  the  Queen's  hotel.  It  was  a 
warm  day  in  August,  and  after  we  had  taken  something — me  to 
create  nerve  and  he  because  I  suggested  it — we  sat  down  be- 
neath the  shade  of  the  balcony,  tilted  back  our  chairs,  lit  our 
cigars,  and  then  I  proceeded  to  answer  his  question.  And, 
gentle  reader,  if  you  have  the  patience,  I'll  relate  to  you  just 
what  I  told  my  friend  Tom,  now  that  it  is  no  longer  a  secret. 

"  Well,  old  boy,  if  you  demand  it  I  suppose  I  must  tell  you 
how  Bob  obtained  a  partnership  in  the  firm  and  how  he  came 
to  marry  an  heiress,"  I  leisurely  began,  chasing  with  a  puff  of 
Havana  smoke  a  too  inquisitive  fly.  "Two  summers  ago  Bob, 
Fred  Oerman  and  your  humble  servant  spent  our  holidays  at 
Grimsby  Park.  Nothing  would  do  but  that  we  should  camp 
out  in  true  primative  style.  '  We  can  always  have  a  house  to 
shelter  us;  let's  try  a  tent,"  was  our  unanimous  cry.  But  to  the 
point.  Well  we  pitched  our  tent  on  a  shady  knoll  overlooking 
the  lake. 

But,  by-the-bye,  Tom,  you  may  wonder  what  persuaded 
gay  boys  like  us  to   spend  our   vacation   at   Grimsby.     Well,  to 


tell  you  the  truth,  it  wasn't  Grimsby  that  was  the  attraction  at 
least  for  two  of  us,  that  was  Bob  and  I.  The  attraction  was4 
Blanche  Tyrell  who  was  staying  with  an  uncle,  reported  to  be 
very  rich,  although  unknown  to  each  other  at  the  time,  we  both 
were  in  love  with  her.  Anyhow,  that  is  I  didn't  know  he  was, 
althoughit  has  since  dawned  on  me  that  I  sometimes  felt  a  little 
jealous  of  him  when  we  used  to  call  on  her,  often  together, 
at  her  father's  home  in  Jarvis  street. 

We  had  not  been  more  than  a  week  at  the  Park,  however, 
before  I  discovered  where  his  affections  lay.  Grimsby,  you 
know,  is  favorably  situated  for  love-making.  And  Bob  and  I 
were  ever  attending  Blanche.  Whether  it  was  climbing  the 
mountain,  strolling  through  the  fields  or  woods  gathering  flow- 
ers, or  boating,  Bob  and  I  were  her  ever  present  attendants.  As 
far  as  I  could  gather  she  bestowed  her  smiles  no  more  liberally 
on  Merrill  than  on  myself.  At  last  I  grew  desperate,  and  de- 
termed  by  some  means  to  ascertain  my  fate.  But  there  was  the 
difficulty  of  getting  Blanche  alone.  I  laid  several  plans,  but 
each  failed  at  the  critical  moment.  I  did  once  or  twice  take 
her  off  for  a  walk  alone,  but  as  sure  as  eggs  somebody  would 
join  us  before  we  got  far. 

We  had  been  at  the  Park  nearly  two  weeks  and  on  the  mor- 
row I  was  to  return  to  business.  With  Bob  it  was  not  so  im- 
perative. In  fact  he  was  without  a  situation,  the  firm  he  had 
been  with  having  failed  some  weeks  previously.  When  I  awoke 
that  morning  I  decided  upon  making  a  bold  attempt  to  learn 
that  day  if  Blanche  cared  for  me.  I  planned  to  see  her  as  soon 
after  breakfast  as  possible  and  try  and  arrange  for  a  stroll  or 
boat  ride  alone  with  her. 

I  guess  it  was  about  ten  o'clock  when  I  called  at  her  uncle's 
cottage.  She  was  not  well,  they  told  me.  Was  suffering  from 
a  headache  and  was  laying  down  in  an  upstairs  room.  I  was 
told  the  same  in  the  afternoon.  The  day  was  hot  and  sultry, 
and  when  the  wind  is  blowing  from  the  south  Grimsby  Park  is 
like  an  oven.  On  the  plea  of  having  a  headache — although 
heartache  it  was,  as  you  may  guess,  old  man — I  lolled  about  on 
the  grass  beneath  the  trees  in  sight  of  the  uncle's  cottage. 

The  sun  was  getting  down  well  towards  the  mountains  be- 
hind Burlington,  when  I  noticed  Blanche  pass  out  of  the  front 
door  and  take  a  seat  in  an  easy  chair  beneath  the  verandah.  In 
a  few  moments  I  was  by  her  side,  but  we  were  just  as  quickly 
joined  by  her  aunt,  who  explained  that  her  neice  had  slept  most 
of  the  afternoon  and  now  felt  much  relieved. 

I  told  Blanche  I  was  going  back  to  Toronto  on  the  following 
day.  Would  she  honor  me  by  taking  a  ramble  through  the 
woods  that  evening,  or  allow  me  to  take  her  for  a  row  alone?  I 
had  something  important  I  wished  to  consult  her  about.  I  tried 
not  to  appear  serious,  but  I  fancy  the  attempt  to  hide  my  feel- 
ings was  weak.  Whether  she  read  my  thoughts  or  not  I  cannot 
say.  I  fancy  she  did.  Anyhow,  she  merrily  tossed  her  head  and 
remarked,  with  a  laugh,  as  she  picked  up  a  fan  that  was  lying 
on  a  chair  by  her  side  : 

"  Of  course  I  don't  know  what  you  wish  to  consult  me  about. 
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Besides,  I  don't  think  my  advice  would  prove  of  any  value  to 
you.  But  such  as  I  have  I'll  give  unto  thee,"  she  added  with 
another  laugh.  "  But,  by-the-bye,  what  is  to  hinder  you  from 
telling  me  now?"  she  remarked  on  second  thought,  as  her  aunt 
left  us  and  entered  the  cottage. 

It  was  one  of  what  they  call  the  "  big  "  days  at  the  Park. 
Crowds  of  people  were  continually  brushing  past  us,  and  court- 
ship under  such  conditions  would  be  difficult  indeed.  So  I  im- 
mediately replied  that  the  story  was  too  long  to  tell -just  then. 

Then  she  raised  another  obstacle.  The  young  people  on  the 
grounds  were  getting  up  a  concert.  She  had  promised  to  give  a 
solo  and  take  part  in  a  duet.  She  had  arranged  to  meet  with 
some  of  the  others  for  practice  that  night,  and  it  was  at  her  sug- 
gestion that  it  was  so  arranged,  so  she  could  not  well  absent  her- 
self. It  would  be  over  by  nine  o'clock.  After  that  hour  she 
would  be  at  my  service.     Would  that  do  ? 

Of  course  I  agreed.  What  else  could  I  do  ?  When  I  got 
back  to  our  tent  Bob  and  Fred  were  waiting  supper  for  me. 
They  wanted  to  know  what  I  had  been  doing  all  day. 

"  Oh,  just  laying  around  trying  to  read,  but  the  weather  was 
even  too  warm  for  that.  But,  say,  boys,  what  are  you  going  to 
do  to-night  ?  "  I  added,  turning  the  conversation  and  at  the 
same  time  throwing  out  a  feeler. 

"  I'm  going  to  join  a  few  old  friends  of  mine  who  are  spend- 
ing the  night  at  the  hotel  in  a  game  of  cards,"  quickly  rejoined 
Fred  German.     » 

Bob  Merrill  was  mum  as  an  oyster  and  pretended  to  be  inter- 
ested in  the  antics  of  a  chipmunk  that  was  in  the  act  of  carrying 
off  a  crust  for  its  evening  meal. 

"  What  are  you  going  to  do,  Bob  ?"  I  queried. 

"Do  what  ?"  he  with  affected  innocence  replied. 

"  Why,  to-night,  of  course,"  I  said,  somewhat  testily.  "  Didn't 
you  hear  what  we  were  talking  about  ?" 

"  Well,  there  is  nothing  to  get  annoyed  about.  If  you  want 
to  know  so  bad,  why  I'm  going  to  take  some  of  the  girls  out  for 
a  row  he  rejoined." 

"  Some  of  the  girls,"  I  said  to  myself.  "  I  guess  who  the 
some  girls  are." 

"  Here  was  a  chance  that  after  all  my  plans  would  be  knock- 
ed on  the  head,"  I  thought.  And  so,  under  pretence  of  chasing 
the  chipmunk,  I  jumped  from  the  table  and  ran  towards  the  tree, 
up  which  I  had  seen  the  little  creature  run  a  few  minutes  before. 
Just  then  another  idea  struck  me,  and  Fred  at  the  moment  join- 
ing me  I  said  : 

"Say,  old  fellow,  I'm  in  a  dilemma  and  I  want  your  assistance. 
You  know  I  am  going  away  to-morrow.  And  I  have  a  special 
engagement  for  to-night.  Now  I  have  reason  to  believe  that 
Bob  has  plans  on  hand  which  will  seriously  interfere  with  mine. 
What  I  want  to  do  is  to  keep  him  away  ;  and  I  want  your  help. 
What  I  propose  to  do  is  this  :  You  suggest  that  as  there  are  so 
many  strangers  on  the  grounds,  and  as  we  caught  a  fellow  com- 
ing out  of  the  tent  the  other  night  with  some  of  our  clothing 
under  his  arm,  that  one  of  us  remain  around  the  tent  all  even- 
ing. To  decide  who  shall  stay  we'll  toss  up.  Of  course  I'll 
object  to  even  this  at  first  on  the  plea  that  as  it  is  my  last  night 
on  the  grounds  I  should  be  exempt.  Then  at  last  I'll  come 
around  again  and  agree  to  toss  up,  the  odd  man  to  go  on  duty, 
you  and  I  to  turn  up  heads  every  time,  do  you  see  ?" 

It  was  agreed.  And  our  plan  worked  like  a  charm.  Bob, 
after  objecting  a  little,  finally  agreed,  and  on  the  first  toss  was 
elected  to  keep  his  eye  on  the  tent. 

As  soon  as  it  was  dark  I  wended  my  way  to  a  little  building 


they  call  the  Boy's  Tabernacle,  where *the  practice  was  to  have 
been  held.  Judge  of  my  amazement  when  I  reached  the  place 
to  find  it  in  darkness,  except  for  the  light  from  a  distant  electric 
light  that  stole  in  through  one  of  the  windows.  I  enquired  of 
the  people  at  one  of  the  cottages  if  they  had  heard  any  singing 
in  the  Tabernacle.  There  had  been,  they  informed  me,  a  little 
about  an  hour  before  and  that  the  young  people  who  were  prac- 
ticing had  got  through,  my  informant  gathered  from  the  con- 
versation she  over  heard,  much  earlier  than  was  expected.  You 
can  imagine  old  man  my  feelings. 

By  this  time  big  lowering  thunderclouds  were  beginning  to 
thrust  their  heads  above  the  horizon  encircling  the  lake,  while 
away  across  the  waters  to  the  north,  to  all  appearance  in  the 
neighborhood  of  Toronto,  could  be  seen  the  incessant  play  of 
lightning  flashes  wriggling  about  like  hundreds  of  fiery  serpents. 
One  almost  imagined  that  he  heard  them  hiss. 

The  moon  overhead  looked  like  a  big  ball  of  fire  set  in  the 
bright  blue  bottom  of  an  enormous  inverted  vessel,  the  gather- 
ing clouds  representing  the  sides.  You  may  think  it  strange  for 
a  fellow  to  notice  such  things  under  the  circumstances.  But 
the  scene  was  so  awful  and  yet  so  grand,  that  as  I  wended  my 
way  along  the  heights  overlooking  the  lake  even  the  thought  of 
her  who  was  uppermost  in  my  mind  was  not  sufficient  to  shut  it 
out  from  my  gaze. 

I  had  traversed  probably  one-third  of  the  park  front  when 
suddenly  I  heard  the  scream  of  a  woman  from  the  direction  of 
the  lake.  Rushing  closer  to  the  edge  of  the  bank  I  hastily 
scanned  the  surface  of  the  water.  Away  out,  about  one  hundred 
yards  from  the  shore  and  a  short  distance  to  the  west  from  where 
I  was  standing  I  discovered  a  dark  object.  In  a  moment  I  was 
scrambling  down  the  bank.  I  threw  off  my  coat  and  kicked  off 
my  shoes  as  I  ran.  I  plunged  into  the  water  and  struck  out  for 
the  object  I  had  observed.  Just  then  I  noticed  another  swim- 
mer some  distance  in  front  of  me  and  heading  in  the  same  direc- 
tion. 

I  have  won  several  prizes  for  swimming  in  my  day,  but  I'll 
bet  I  never  made  such  good  time  as  I  did  that  night.  As  I 
drew  near  I  saw  what  appeared  to  be  two  women  clinging  to  an 
upturned  boat.  Just  as  the  swimmer  ahead  of  me  was  almost 
within  reach  of  them  one  of  the  women  loosened  her  grasp  and 
disappeared  beneath  the  surface.  The  man  in  front  of  me  dived 
almost  simultaneously.  A  few  more  strokes  and  I  was  alongside 
the  woman  yet  clinging  to  the  boat,  but  it  was  none  too  soon, 
for  almost  the  moment  I  grasped  her  she  lost  consciousness. 
Just  at  the  same  time  Bob  Merrill — for  he  it  was  who  had 
swam  out  ahead  of  me — rose  to  the  surface  with — well,  Blanche 
Tyrell  in  his  arms,  but  of  course  unconscious. 

Fortunately  we  were  quickly  surrounded  by  a  number  of 
boats,  and  we  were  rescued  from  our  perilous  position.  When 
we  reached  the  shore  willing  hands  carried  the  unconscious 
girls  into  the  cottage  which  Blanche  left  so  full  of  life  an  hour  or 
so  before.  A  couple  of  doctors  were  soon  in  attendance,  but  it 
was  a  long  time  before  Blanche  and  her  companion  were  restored 
to  consciousness.  The  first  thing  she  did  on  regaining  her 
senses  was  to  ask  if  Bob  was  all  right,  she  having  recognized  him 
the  moment  she  lost  her  grasp  of  the  boat.  Her  condition,  how- 
ever, was  considered  so  critical  that  her  father  was  telegraphed 
for,  and  he  arrived  from  Toronto  next  morning  by  the  first  train. 
Blanche  was  his  only  child  and  he  almost  worshipped  her.  He 
was  naturally  profuse  in  his  thanks  to  Bob  and  offered  him  a 
cheque  for  a  thousand  dollars,  little  as  he  could  afford  to  do  it, 
for  his  circumstances  were  only  just  comfortable.     Bob  of  course 
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Gordon,  Mm  &  Co. 

Just  Received 
Repeats  in   .   . 

Black  Silks, 

Victoria  Lawns, 
Worsted  Coatings, 
Black  Cashmeres, 
Table  Linens. 


In  the  above  Lines  our 
values  are  acknowledged 
on  all  hands  to  be  the 
best  in  the  Trade. 


NO  ADVANCE  IN  PRICES 


Cordon,  njagkay  &  (o 


TORONTO 


S.  Greenshields,  Son  &  Co 


17, 19  and  21  Victoria  Square,  and 
130, 732, 734  and  736  Craig  Street 


L 
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. GENERAL . 


•   • 


Dry  Goods 
fierchants 


Sole  Selling  Agents  in  Canada  for 


Mi.  Chas.  Harrison  &  Son,  Carpet  Mfis., 


STOURPORT,     ENGLAND. 


Also  for  k  Well-known  EVERFAST  STAINLESS  HOSIERY 


BRANCH  STORE: 
Van  Home  Block, 
Vancouver,  B.C. 


SAMPLE  ROOMS: 


Winnipeg,  Man. 
Windsor,  Ont. 
Cobourg,  Ort. 


Ottawa,  Ont. 
Quebec,  Que. 
St.  John,   N.B. 


Caldecott,  Burton  &  Spence 

Are  Showing"  a  very  Large 
Range  of 


SJ£ 


m% 


Parasols 

Sunshades 

Umbrellas 


The    Styles    are   in    harmony  with   the   fashion   in 
Dress  Goods. 

They  are  the  Top  Notch  of  the  Season. 

The  Wide-Awake    Retailer  will    find   these   goods 
great  Profit  Producers. 

Buyers  will  receive  courteous  attention  and  prompt 
shipment  of  purchases. 


Caldecott,  Burton  &  Spence, 

TORONTO 
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refused.  Shortly  after  Mr.  Tyrell  used  his  influence  to  get  him 
a  situation  in  the  very  firm  of  which  he  is  to-day  a  partner. 

Well,  just  twelve  months  to  the  day  after  the  eventful  night 
there  was  a  double  wedding.  Bob  Merrrill  married  Blanche 
Tyrell,  and  I  was  taken  for  better  or  for  worse  by  Ethel  Sinclair. 
Ethel  was  a  cousin  to  Blanche,  and  was  no  other  than  the  girl  I 
had  saved  from  a  watery  grave.  She  had  only  arrived  at  the 
Park  to  pay  a  visit  a  couple  of  hours  before  the  accident.  Both 
being  spirited  girls  they  had  secured  a  frail  canoe  and  had  pad- 
*dled  out  to  enjoy  the  night  breezes  and  to  watch  the  approach- 
ing storm. 

About  a  year  ago  Blanche's  old  uncle  died  leaving  her  nearly 
the  whole  of  his  enormous  fortune.  Bob  was  at  that  time  still 
an  ordinary  dry  goods  drummer,  and  Blanche  wanted  him  to 
come  off  the  road  and  take  things  easy  for  the  rest  of  his  days. 
Bob,  you  know,  is  one  of  those  fellows  we  seldom  meet.  He 
loves  work  and  wouldn't  be  happy  unless  he  had  something  to 
occupy  his  time.  He  was  willing  enough  to  go  off  the  road,  but 
as  for  living  a  life  of  ease,  that  wasn't  in  his  line;  and  he  told  his 
wife  so. 

lust  at  this  time  one  of  the  partners  in  the  firm  for  which 
Bob  was  travelling  announced  his  intention  to  dispose  of  his  in- 
terest, ill-health  making  it  necessary  that  he  should  be  relieved  of 
the  cares  of  business.  This  coming  to  the  ears  of  Mr.  Tyrell, 
he  suggested  to  his  daughter  that  it  was  just  the  chance  for  her 
to  invest  some  of  her  money  in  a  well-established  and  good  pay- 
ing business. 

"Purchase  the  interest,  my  dear,"  said  he,  "and  hand  it 
over  to  your  husband.  Bob  is  such  a  scrupulous  fellow  that  I 
suppose  he  will  object.  But  leave  the  matter  in  my  hands  and 
I  will  arrange  it." 

Well,  it  was  left  in  his  hands  and  it  was  arranged  satisfac- 
torily. And  Bob  has  been  a  partner  now  for  some  six  months, 
and  I  understand  that  the  infusion  of  the  new  and  younger  blood 
is  already  showing  good  results  in  both  the  volume  of  business 
and  in  the  ratio  of  profits. 

There,  now  I  have  told  you  how  Bob  Merrill  came  to  strike 
it  so  rich.  "All's  well  that  ends  well."  If  Bob  hadn't  been 
watching  the  tent  that  night  he  wouldn't  probably  have  seen  the 
two  girls  trying  to  navigate  the  canoe  and  thus  been  on  hand  in 
time  to  have  rescued  his  wife  that  now  is.  And  I— well,  I 
wouldn't  have  got  the  best  little  wife  in  the  world. 


HATS.    CAPS  AND  FURS. 

HATS  are  not  in  good  demand  from  the  wholesalers.  The 
middle  of  March  when  cold  is  a  dull  time  for  hatters. 
Most  of  the  large  orders  have  been  placed  and  the  weath- 
er is  not  warm  enough  to  induce  consumers  to  come  forward 
and  break  the  retailers'  stocks.  Fedora  and  tourist  shapes  of 
all  kinds  are  selling  fairly  well.  Stiffs  have  been  in  good  de- 
mand, especially  those  by  the  best  makers.  All  sorts  of  boating 
caps  are  in  strong  favor  for  the  summer  trade,  and  some  heavy 
advance  orders  have  been  placed.  The  shapes  in  these  will  run 
much  as  last  year. 

Mr.  J.  1).  Allan  who  has  just  returned  from  a  several  months 
visit  to  foreign  fur  markets  says  the  strong  demand  at  the  fur 
sales  from  23rd  to  the  31st  of  January  was  due  to  the  fact  that 
such  countries  as  Austria  and  Germany  have  had  a  most  severe 
winter  and  dealers  in  these  countries  are  buying  more  heavily 
than  usual  in  anticipation  of  a  heavy  demand  during  the  next 
season.      People  in   these   countries   are  wearing   furs  now,  who 


never  thought  of  such  a  thing  before.  In  Berlin  the  wearing  a 
fur  cap  is  the  mark  of  a  stranger,as  the  Berliner  wears  very  scanty 
headgear.  Still  this  was  a  cold  winter  in  Berlin  and  people  were 
glad  to  get  fur  goods  to  wear;  at  times  the  thermometer  (Fahren- 
heit) registered  zero.  It  was  the  coldest  season  they  have  had 
since  the  very  severe  winter  of  187 1. 

The  fur  trade  is  a  peculiar  one  anyway.  It  follows  the  foibles 
of  fashion  very  closely  ;  and  furs  are  in  good  demand  or  they 
are  not ;  there  is  no  medium,  nor  point  of  equilibrium.  Just  at 
present  the  demand  for  furs  is  increasing,  and  many  kinds  of 
furbearing  animals  are  becoming  very  scarce. 

Russian  goods  at  the  recent  sales  did  not  show  an  increase  in 
prices.  This  is  due  to  the  fact  that  nocountryisaskingfor  these  goods 
in  very  large  quantities  except  Canada.  The  consumption  of 
lambs  and  Astrachans  in  this  country  is  exceeding  large  at  pre- 
sent. Astrachans  ranged  even  a  little  lower  than  last  season, 
and  the  bidding  was  not  brisk  ;  grey  and  Persian  lambs  were 
much  the  same  as  last  season  in  price,  and  the  skins  were  slightly 
better  in  quality.  The  November  advance  of  seals,  as  was 
shown  in  our  last  issue,  was  maintained,  and  prices  will  be  firm 
in  all  seal  goods  next  winter.  Australian  furs  have  advanced, 
but  these  goods  are  so  cheap  anyway  that  an  advance  of  25  per 
cent,  doesn't  make  any  appreciable  difference. 

The  offering  at  the  sales  going  on  in  London  from  8th  to 
2 1  st  promise  no  great  changes.  The  heavy  advances  of  January 
induced  an  extensive  influx  of  raw  furs  to  the  London  market, 
and  the  quantities  offered  are  much  larger  than  were  expected. 
The  March  sales  used  to  be  the  most  important  of  the  year,  but 
this  is  not  so  true  now,  as  the  January  sales  are  increasing  in 
importance  at  their  expense.  So  far  as  can  be  judged  from  the 
information  to  hand,  the  prices  of  January  are  well  maintained, 
except  in  the  case  of  red  fox,  which  has  declined  very  con- 
siderably. 

SOME    LEADING    SHAPES. 

The  Savoy  is  a  leading  soft  hat  shown  by  A.  A.  Allan  &  Co. 
It  is  a  beautiful  thing. 

The  other  cuts  show  two  leading  boating  shapes,  one  being 
a  man's  cap  and   the  other  a  ladies'  tweed  cap.     The  shapes  of 


lady's  boater. 
these  are  much  the   same  as  last  year,  but  some   new  varieties 
are  shown   varying   from  previous  season  in   small   details    of 
design  and  manufacture. 
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INDISPENSABLE    REQUISITES. 


No  man  ran  dress  windows  without  tools  and  ideas.  These 
are  indispensable  requisites.  The  famous  window  dresser  Harry 
Harman  has  issued  a  new  catalogue  of  his  goods.  If  you  are  a 
live  dealer  you  will  want  one.  and  you  will  want  something  out 
of  it.  If  you  are  not  a  live  dealer  you  wont  want  it.  The  cata- 
logue is  full  of  information  for  such  merchants  as  are  live  enough 
to  read  trade  papers  and  make  their  show  windows  return  them 
a  regular  profit  of  from  ten  to  fifteen  per  cent,  on  the  outlay. 
Address  Room  1  204,  The  Temple,  Chicago,  and  mention  this 
journal. 

WINNIPEG     TAILORS. 

The  Winnipeg  tailors  and  their  workmen  and  workwomen 
are  having  a  disagreement  concerning  wages.  There  have  been 
some  excited  meetings  and  conferences,  and  some  grand  counter- 
marching, but  at  last  both  sides  have  sensibly  decided  to  refer 
their  disputes  to  arbitration. 


lee    «    « 


Off 

"|~eleph 


one 


For  Offices,  Warerooms 

and  Factories.         4 

The  latest  improved  and  the  best  system  of 
communication  for  large  places  of  busi- 
ness yet   offered  to  the  Public. 

C.  A.  MARTIN  &  CO. 

Designers  anil  Manufacturers  of  Electrical 
Specialties,  Telephones,  Call  Bells  and  all 
other  Electrical   apparatus'  and    supplies, 

»    765  Craig  Street,    -   MONTREAL. 


•:•  THE    KELiIABLiE    SUSPE^DE^.  * 


This  is  back  view,  showing  method  of 
fastening  webs  without  sewing.  Trimmings 
are  of  strong,  light,  nickel  chain,  with  but- 
ton loops  which  will  not  slip  off,  but  are 
easily  opened  by  pressing  the  balls  together. 


No  Sewing  to  give  out. 
No  pulling  apart  in  the  back. 
No  button  holes  bursting  nor  straps  breaking. 
May  be  adjusted  to  fit  any  shoulders. 
Trimmings  entirely  nickel  and  will  not  rust. 
Button  loop  gives,  and  prevents  pulling  but 
ton  off.  :  :  : 


G.  N.  VROOM,  Sole  Manufacturer,  ST.  STEPHEN,  N.  B. 

IMPORTANT   NOTICE   TO   MERCHANTS 


Avoid  Liability  for  Damages 
in  Buying  Cash  Carriers 

Infringing  Ban's  Patent. 


The  Patent  Office  Decides 
in  Favor  of  the  Barr 
Patents. 


Two  Strong  Decisions  Rendered  Each  Unqualifiedly  Awarding 
Priority  of  Invention  to  Barr. 

When  Purchased,  if  put  up  in  store  by  this  Company,  price  per  line,  $35.00. 
When  Purchased  and  put  up  in  store  by  purchaser,  price  per  line  $30.00. 

When  put  in  under  lease  of  three  years,  1   line,  $15.00  per  year;   2  lines,  $12.00  per  year  each: 
3  lines  or  more,  $io.qo  per  year  each. 

When  under  5  years  lease  $1.00  per  line  less. 
The  rent  must  be  paid  in  advance  for  each  year. 

HAMILTON  BRASS  MANUFACTURING  CO.,  Hamilton,  Ont., 

General  Agents  for  Canada. 
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GARRETS    AND     CURTAINS. 


CARPET  manufacturers  in  this  country  are  jubilant  over 
the  prompt  and  energetic  action  of  the  Customs  Depart- 
ment in  regulating  appraisements  in  such  a  manner,  that 
the  interpretation  of  the  tariff  is  no  longer  an  injustice  to  the 
products  of  domestic  mills.  Cotton  and  jute  carpets  when  im- 
ported are  now  charged  5c,  per  yard  and  20  per  cent,  instead  of 
a  straight  25  per  cent,  ad  valorem  duty.  Samples  of  these  cotton 
^and  jute  carpets  have  been  sent  to  every  port  of  entry  in  the 
Dominion;  and  instructions  have  accompanied  these,  so  that 
that  there  can  be  no  possibility  of  cotton  carpets  coming  in  as 
unions,  to  the  detriment  of  honest  Canadian  goods.  The  manu- 
facturers deserve  credit  for  the  thorough  way  in  which  they  dealt 
with  this  deceit  on  the  public.  Even  if  the  motive  was  partly 
selfish,  it  was  nevertheless  done  pro  bono  publico. 

The  mills  are  now  shipping  out  the  last  of  the  spring  orders, 
and  are  preparing  samples  -for  the  fall  trade.  The  spring  trade- 
has  been  satisfactory  and  dealers  seem  pleased  with  the  goods 
turned  out.  Retailers  should  encourage  domestic  manufacturers 
by  pushing  their  carpets  as  much  as  possible.  The  more  Cana- 
dian carpets  are  sold  the  greater  variety  will  be  produced,  and 
prices  will  tend  to  fall.  Canadian  unions  are  made  of  good 
material  and  well  woven.  A  great  many  imported  unions  have 
the  yarns  in  them  sized,  i.e.,  treated  with  a  wash  of  glue,  so  as 
to  give  the  carpet  a  harder  feel.  Close  weaving  and  pure 
stock  give  this  feel  to  Canadian  goods,  and  dealers  should  not 
sell  bogus  goods  when  they  can  secure  honest  and  genuine  pro- 
ductions of  home  manufacture.  The  carpets  produced  by  the 
Toronto  Carpet  Co.  are  said  to  be  free  from  all  such  deceit. 

John  Macdonald  &  Co.  have  just  received  a  shipment  of 
carpets  which  were  shipped  from  Glasgow  on  January  23rd,  but' 
were  detained  by  being  on  the  Pomerian,  which  met  with  an 
accident  when  1,200  miles  out,  and  had  to  put  back.  The 
goods  on  arrival  here  were  immediately  re-shipped  to  fill  orders, 
and  are  now  on  their  way  to  their  customers. 

Mr.  Dewar,  the  carpet  buyer  for  John  Macdonald  &  Co.,  has 
just  returned  from  his  semi-annual  trips  to  the  British  markets. 
He  says  that  prices  of  carpets  are  very  unsteady  on  account  of 
the  fluctuations  of  the  jute  market,  and  also  on  account  of  the 
steady  advance  in  cotton.  Cotton  yarns  have  advanced  in  price 
even  more  than  would  be  caused  by  the  advance  in  raw  cotton  ; 
this  is  due  to  the  great  strike  among  the  spinners  in  Lancashire. 
Tapestries  and  Brussels  have  not  advanced  on  account  of  the 
depression  in  the  carpet  trade,  and  consequently  carpet  manu- 
facturers are  making  no  money  at  present  prices.  If  the  demand 
for  carpets  was  to  become  at  all  brisk,  the  manufacturers  would 
make  a  sharp  advance.  Just  before  Mr.  Dewar  arrived  in  Scot 
land  there  was  a  sharp  advance  in  hemps  of  ten  per  cent.,  but 
before  he  left  Dundee  prices  dropped  again  and  he  was  able  to 
secure  goods  at  old  prices. 

The  following  from  the   New  York  Carpet  Review  further  ex- 
plains the  situation  from  a  United  States  point  of  view  : 

"Carpet  wools  are  advancing  in  price,  as  noted  in  the  report 
of  recent  sales  in  New  York  and  Boston,  given  elsewhere  in  this 
issue.  The  chief  cause  for  the  advance  is  the  short  stocks  at 
hand  here  and  abroad.  Russia,  the  leading  source  of  supply  for 
carpet  wools,  is  contributing  much  less  than  her  usual  proportion, 


the  reason  being  in  the  decrease  of  the  number  of  sheep  in  that 
country,  many  have  been  killed  for  food  or  allowed  to  die  un- 
cared  for  during  the  famine,  and  the  epidemic  of  cholera  which 
visited  Russia,  and  in  this  way,  as  in  others  more  or  less  serious, 
caused  almost  incalculable  losses  of  life  and  property. 

There  is  consequently  good  reason  to  believe  that  carpet 
wools  will  continue  to  advance  beyond  the  present  prices,  and 
the  rise  may  be  a  very  considerable  one,  involving  a  speedy  ad- 
vance in  prices  of  every  grade  of  carpeting. 

S.  Sanford  &  Sons,  the  Roxbury  Co.,  and  Stinson  Bros,  have 
issued  a  new  list,  in  which  the  prices  of  Tapestry  carpets  are  ad- 
vanced 2^/0  cents  a  yard,  and  the  Messrs.  Stinson  and  Sanford 
have  made  the  same  advance  on  their  velvets.  Other  manu- 
facturers, although  making  no  formal  announcement,  are  offer- 
ing their  goods  only  at  advanced  prices,  and  find  no  difficulty  in 
securing  orders — indeed,  even  more  than  they  can  fill. 

Prices  of  Body  Brussels  and  other  high-grade  carpets  remain 
without  material  change,  but  an  advance  in  these  goods  is  in- 
evitable and  may  occur  very  soon. 

John  Macdonald  &  Co.  have  a  nice  range  of  Swiss  curtains 
just  to  hand.  Large  shipments  of  all  kinds  of  curtains  for  spring 
trade  are  being  opened  up. 

The  Toronto  Carpet  Company  are  producing  some  Axmin- 
ster  rugs  which  will  startle  the  trade  and  which  are  bound  to 
oust  many  lines  of  imported  goods.  They  are  working  steadily, 
training  their  employees  and  perfecting  their  means  for  the  pro- 
duction of  these  goods  and  soon  they  will  make  a  good  show- 
ing. When  Mr.  Murray  commences  to  do  anything  his  energy 
and  indomitable  will  overcomes  all  obstacles. 

The  Toronto  Worsted  and  Braid  Company  are  making  as 
neat  a  corset  lace  as  there  is  in  the  market.  They  are  said  to 
be  equal  to  imported  goods  in  quality  and  less  in  price.  They 
are  turning  out  beautiful  qualities  of  silk  laces  for  blouses  and 
mohair  braids  in  good  qualities.  About  250  ptoss  per  day  is  the 
output  of  boot  and  shoe  laces  from  their  factory.  Although 
quite  young,  this  company  is  gaining  fast  on  its  competitors. 

• 

Paris,  Out.,  March  15. — A  fire  which  broke  out  about  4 
o'clock  on  the  morning  of  the  15th  inst,  totally  destroying  the 
carpet  factory  at  Paris,  Ont.,  occupied  by  William  Tyler  and 
owned  by  I).  Shepherd.  Total  loss,  $4,000  ;  building  insured 
for  $400  in  the  Phoenix,  of  Brooklyn;  stock  and  machinery, 
stock  and  machinery,  $1,000  in  Phoenix,  of  Hartford,  and  $1,- 
500  in  Commercial  Union.  The  origin  of  the  fire  is  unknown, 
but  supposed  to  be  incendiary. 


The  latest  East  Indian  mail  advices  say  :  "  The  bumper  jute 
crop,  which  was  predicted  at  the  beginning  of  this  season,  has 
turned  out  to  be  a  delusion.  The  latest  estimates  put  the  total 
number  of  bales  available  for  export  to  all  parts  at  from  23  to 
24  lakhs,  against  27^  lakhs  predicted  in  the  Government  esti- 
'  mate.  Last  season  was  an  exceptionally  small  one,  but  the 
average  number  of  bales  shipped  during  the  preceding  three 
seasons  was  about  26  lakhs.  Following  on  last  year's  crop  of 
less  than  20  lakhs,  the  present  one  should  fall  considerably  short 
of  requirements,  even  after  taking  into  consideration  the  de- 
creased consumption  of  jute  goods  during  the  first  half  of  1802." 
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Wyld,  Grasett 
&  Darling. 

•  •       •  • 

OUR    ASSORTMENT    FOR    THE 

SPRINGiSUMMER 

TRADE  WILL  BE  MAINTAINED 
IN  EVERY  DEPARTMENT— WITH 
WEEKLY    SUPPLIES    OF     ...     . 

GLEAN,  .  .  NEW, 
ATTRACTIVE  GOODS 


TRAVELLERS'   AND   LETTER  ORDERS 
RECEIVE   PROMPT  ATTENTION. 


WYLD,  GRASETT  &  DARLING 

WHOLESALE    DRY   GOODS    AND  WOOLLENS 
TORONTO. 

fRlocklCo. 


WHOLESALE 


Woollen  and  General  Dry 
Goods  Merchants 

Received  this  month  special  lines  in  Worsted 
Goatings,  Spring  Overcoatings  and  Trouser- 
ings, also  a  very  complete  range  of  Tailors' 
Trimmings. 

Dress  Goods.  —  Just  passed  into  stock 
latest  novelties  in  Shot  Diagonals,  Silk  Mixtures, 
Bengalines,  Shot  Epinglines  and  Jacquards, 
Crepons,   Cheviot   Beiges.    Nuns  Veiling,  Etc. 

Letter  Orders  receive  careful  and  prompt, 
attention. 


W.  R.  BROCK 


ANDREW  CRAWFORD 


T.  J.  JERMYN 


NEW  SPRINC  HATS 

A.  A.  ALLAH  &  CO. 

51    Bay  Street,  TORONTO 


HEADQUARTERS   FOR 


COR.  BAY  AND     .     . 
WELLINGTON     STS. 


TORONTO 


TOURIST  HATS,  CRUSH  HATS, 

SELF-CONFORMINC  STIFF  HATS 

In  all  the  Leading  Styles  and  Fashionable  Colors. 


SOLE  AGENTS  FOR 


WAKEFIELD'S  LONDON      English     Silk    and 
LESLIE  &  CO.  LONDON     Felt    HatS        .         . 

CORRECT  STYLES  IN  STRAW  COODS 

An  Immense  Stock  of  Men's,  Boy's  and  Children's 

in  Split  Straw,  Rustic,  Sennit,  Mackinaw.  Etc. 
Men's  and  Boys  Harvest  Hats  in  Large  Variety. 


Novelties  for  Children.  Novelties  for  Boys. 

LAKES'  S^RirfC  WlftNTLES   /  <# 

We    are    showing    the    most  /  ^W^ 

beautiful  range  of  Ladies'  /^  ^^^^^y 

Spring     Hantles     that 
could     be     desired. 

English  Styles  and 
Combinations 


Hat  Department 

Lace  Department    , 
Flowers  and  Feathers 

Mantle  Department 


D.  IV|((all  *  (o. 

TORONTO  and  HONTREAL 
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SPRING     MILLINERY. 

ILLINERY  houses  had  their  openings  in  Toronto  on 
the  27th  and  28th  of  February,  and  in  Montreal  on 
February  28th  and  March  1st  and  2nd.  Every  whole- 
saler was  supremely  satisfied,  and  a  solid  trade  was  done. 

Hats  are  extremely  large  and  bonnets  are  extremely  small. 
Broad,  flat  brims,  which  a  milliner  can  twist  into  any  desirable 
shape,  are  a  marked  characteristic  of  spring  shapes. 

Crowns  are  broad  and  low  or  else  small  and  high.  Poke 
shaped  bonnets  are  shown  in  great  variety,  and  only  beautiful 
trimmings  can  conceal  their  hideousness.  Small  cone-shaped 
crowns  are  numerous.  Chip  flats  and  square  bonnet  shapes  are 
good  stock,  as  are  also  the  beautiful  leghorns. 

The  leading  colors  are  heliotrope  and  green,  in  all  the  differ 
ent  shades  of  each.  Combination  colors  —such  as  violet-green, 
magenta-green,  and  green-brown — are  pleasing  novelties.  Violet 
will  find  considerable  favor. 

Bright-colored  straws,  bright-colored  ribbons,  bright-colored 
flowers,  bright-colored  ornaments — all  will  combine  to  make 
feminine  headgear  very  brilliant  during  spring  and  summer. 

In  flowers  violets  are  the  favorites  at  present,  and  there  is 
not  the  run  on  roses  and  other  large  flowers  that  there  was  last 
vear.  Trimmings  too  are  lower,  and  at  present  there  is  a  little 
purple  in  everything. 

Feathers,  more  especially  ostrich  flats,  will  be  more  used 
than  ever,  and  ostrich  mounts,  in  Prince  of  Wales  style,  in  shot, 
combination  or  two-tone  colors,  will  be  very  fashionable.  Cash- 
mere effects,  both  in  the  straws  themselves  and  in  the  trimmings, 
will  be  sought  after,  and  broad  Oriental  ribbons  for  putting 
bands  on  these  high  cone  crowns  will  be  good  sellers. 

Among  the  new  laces  is  the  goffre  ;  the  other  leading  lines 
were  enumerated  in  our  previous  issue.  Laces  are  much  used 
as  trimmings.    So  are  jewelled  passementaries  on  small  bonnets. 

Wheat-ears  in  every  shade  and  in  every  fabric  are  sure  to  be 
favorites,  and  Osprey  mounts  are  as  good  sellers  as  ever. 

In  ribbons  plaids  and  shot  effects  are  going  to  be  run  on, 
and  the  old  stand-by,  faille  ribbon,  with  or  without  a  fancy  edge, 
is  still  good. 

The  summer  openings  will  be  held  in  Toronto  about  the 
20th  of  April. 

MONTREAL  MILLINERY  OPENINGS. 

The  earliest  signs  of  spring  are  the  openings  of  the  large 
wholesale  millinery  houses  of  Montreal,  and  a  visit  to  any  one 
of  the  large  warehouses  must  have  been  regular  paradise  to 
womankind.  All  around  them  were  those  deft  creations  of 
Parisian  fingers  which  play  such  havoc  with  some  peoples  pocket 
books.  A  visit  to  D.  McCall  &  Co. 's  showrooms  on  Notre  Dame 
street  demonstrated  the  fact  that  hats  this  season  are  to  be  ex- 
tremely large  and  bonnets  unusually  small,  but  there  is  not  much 
change  in  styles.  The  crowns  are  either  broad  and  low  like  last 
season  or  of  the  flower  pot  shape  sometimes  terminating  in  a 
mall  cone.  The  arrangement  of  colors  this  year  constitutes  the 
novelty.     Good    selling    lines    will    be    chip   flats    edged    with 


lace,  and  in  bonnets  square  shapes  seem  to  take  very  well. 
This  year  a  bonnet  can't  be  to  small  and  some  are  hardly  the 
size  of  the  palm  of  one  hand.  Twists  will  also  rate  largely  into 
use,  and  pins  and  buckles  adorned  with  imitation  fancy  stones 
promise  to  be  quite  the  range.  Feathers  are  again  coming  into 
fashion  and  will  be  used  more  than  ever.  Ostrich  flats  in  com- 
bination colors  are  quite  the  thing.  In  laces  Irish  point  in  all 
shades  will  be  very  popular,  and  wheat  ears,  etc.,  of  all  shades 
promise  to  be  good  sellers.  In  ribbons,  plaids  and  shot  effects 
are  going  to  be  run  on,  while  jet  mounts  maintain  their  popular- 
ity, and  the  new  straw  with  bead  pendants  went  off  well. 

At  Caverhill,  Kissock  c\i  Co.  much  the  same  lines  were  to  be 
seen.  Said  Mr.  Kissock  :  "  Bright  colors,  more  especially 
purples  and  greens  will  be  the  rule.  At  present  the  ruling  color 
is  Eminence,  a  very  dark  purple,  and  this  runs  up  to  Ophelia,  a 
reddish  megenta.  In  feathers  Prince  of  Wales  mounts  in  shot 
and  combination  colors  are  the  fashion.  Cashmere  effects  both 
in  the  straws  themselves  and  the  ribbons  and  trimmings  are 
much  sought  after,  and  broad  Oriental  ribbons  for  pulling  bands 
on  the  high  cone  crowns  promise  to  be  a  go  also.  Veilings, 
especially  spotted  or  spangled  gauzes  and  crosses  are  in  demand, 
and  for  ornaments  pins  and  buckles  with  imitation  precious 
stones  are  largely  used. 

The  coming  walking  hat  is  a  small  conical  one,  but  it  will 
have  to  share  its  popularity  with  the  new  sailor  shape.  This 
shape,  the  "St.  Leonard,"  comes  in  blue  and  white  and  choco- 
late and  white  straw.  It  has  a  curled  brim  and  a  small  crown, 
and  is  trimmed  very  simply. 

The  attendance  at  the  openings  was  very  large  owing  to  the 
fine  mild  weather,  and  all  the  firms  report  encouraging  results. 

LATEST    RI1SIJON    NEWS. 

Advices  from  the  London  market  within  two  weeks  state  that 
colored  gros  grain  and  bird  edges  are  in  large  demand  and  prices 
have  advanced  10  per  cent.  Fancy  ribbons  very  slow  sale  and 
almost  dead. 

AN     INGENIOUS    SWINDLE. 

An  ingenious  swindler,  giving  his  name  as  O.  E.  Small,  has 
just  been  arrested  in  Detroit.  His  method  was  simple  yet  most 
effective.  He  sent  out  circulars  to  the  millinery  trade  of  the 
United  States  purporting  to  be  from  May,  Thomas  &  Co.,  of 
Montreal,  announcing  that  the  firm  had  forwarded  to  them  a 
sample  case  of  goods.  He  next  sent  them  a  card  purporting  to 
come  from  the  Detroit  custom  house  announcing  the  arrival  of 
the  goods  and  asking  them  to  remit  $3.50  for  customs  charges 
to  Lock  box  162,  Detroit.  The  scheme  worked  like  a  charm 
Most  of  his  dupes  believed  the  firm  of  May,  Thomas  &  Co.  was 
the  same  as  Thomas  May  &:  Co.,  the  well-known  millinery  firm 
of  Montreal,  and  had  no  hesitation  in  forwarding  the  money  at 
once.  As  the  goods  did  not  turn  up,  they  wrote  to  Thomas 
May  &  Co.,  asking  for  an  explanation,  and  when  that  firm  real- 
ized that  a  swindle  was  being  worked  under  a  colorable  imitation 
of  their  name  they  promptly  placed  the  matter  in  the  hands  of 
Detectives  Grose  and  Carpenter,  who  soon  ran  their  man  to 
earth.  Saturday's  mail  brought  seventy-five  letters  from  people 
who  had  sent  money  to  the  swindlers  asking  for  the  goods  from 
Thomas  May  &  Co.,  and  Detective  Grose  has  now  over  two 
hundred  letters  from  milliners  who  had  duly  forwarded  the  $2.50 
asked  for  to  Lock  box  162. 

COMPETING    MATERIALS. 

Many  goods  now  active,  illustrate  the  difficulty  of  forecasting 
the  demand.     The   early   "  fancy  "   craze  confused   the  market 
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tendency  and  increased  the  speculative  character  of  the  trade. 
Dealers  have  found  it  a  very  odd  season,  says  the  New  York 
Economist. 

lets  which  in  Januan  were  not  in  strongest  confidence  now 
show  up  prominently  on  order  books.  Fine  edges,  birds,  crowns 
and  aigrettes  are  particularly  good  and    are  under  commanding 

call. 

Buckles,  though  hardly  in  the  extreme  favor  anticipated,  are 
holding  their  own. 

The  best  Parisian  milliners  are  already  giving  preference,  it 
is  said,  to  plain  ideas.  This  does  not  exclude  many  goods 
shown  among  the  "fancies."  Certain  patterns  in  ribbons  can 
properly  be  classified  as  plain,  having  only  a  stripe,  perhaps,  to 
mark  their  departure  from  simplicity.  These  are  and  will  con- 
tinue to  be  strong  bidders  for  highest  favor. 

However,  though  self-interest  may  prompt  the  dealer  who  is 
heavily  loaded  with  a  "  fancy"  stock  to  dissent  from  the  idea  of 
a  plain  season,  it  yet  is  true  that  the  new  showings  of  the  month 
indicate  a  reserve  of  vitality  in  his  favor  which  cannot  be  ignored. 
Straw  goods  in  changing  shades  are  yielding,  almost  in  violation 
of  art,  to  the  craze  for  striking  and  outer  combinations.  It  is 
the  logical  result  of  their  introduction  and  is  a  decided  advan- 
tage in  some  directions.  Changeable  effects  admit  of  adaptation 
to  hats  of  the  widest  possible  range  of  goods  for  trimming.  The 
efforts  of  modistes,  licensed  by  the  peculiarities  of  the  season, 
are  in  exact  ratio  with  the  modifications  of  fashionable  tissues. 
The  use  of  velvet  and  straw  is  an  illustration. 

Not  only  in  hats,  but  in  straw  braids  as  well,  is  this  contest 
among  materials  observed.  Braids  are  now  garnitures.  New 
patterns  have  continued  to  multiply  until  the  place  of  ribbons  is 
greatly  usurped  in  the  matter  of  bows,  loops  and  bandeaux,  and 
not  without  adequate  reason,  for  a  moderate  price  and  effect,  the 
two  factors  which  make  a  style  popular,  are  both  secured. 

The  buyer  must  take  his  chances  when  entering  the  fancy 
market. 

EMBROIDERIES    AND    LACES; 

The  United  States  dealers  are  finding  an  increased  demand 
for  flouncings,  embroideries  and  laces.  The  Canadian  consump- 
tion is  also  increasing.  A  New  York  correspondent  writes  as 
follows  :  "The  market  for  embroideries  is  fairly  active  and  the 
demand  shows  a  certain  degree  of  activity  to  which  importers 
have  not  been  accustomed  for  several  years.  The  feature  of  this 
season's  demand  is  that  it  is  general  and  not  confined  to  any 
particular  line.  Nearly  all  lines  offered  have  found  takers,  both 
in  staples  and  in  novelties.  The  amount  of  business  done  thus 
far  has  been  better  in  volume  and  more  satisfacfory  as  to  prices 
than  was  the  case  last  year. 

Flouncings  have  been  gaining  ground,  and  in  27  inches 
especially  they  show  great  improvement.  Colored  embroideries 
are  fast  becoming  a  feature  ;  they  are  in  good  demand  and  have 
been  rather  scarce  since  the  season  opened. 

Fluted  or  pleated  ribbons  which  have  been  struggling  for  re- 
cognition seem  at  last  to  have  gained  it.  At  least  all  the  whole- 
sale houses  show  them,  and  they  seem  to  be  an  addition  to  the 
odd  effects  for  which  the  season  appears  destined  to  be  famous. 

Business  in  laces  is  increasing  and  the  demand  is  becoming 
more  general,  season's  and  the  requirements  of  buyers  now  begin- 
ning to  be  felt.  Bourbon  laces  are  selling.  Point  d'Irlande  laces, 
with  net  tops, are  among  the  season's  favorites.    In  Oriental  laces  a 


good  business  is  expected.  Colored  laces  are  among  the  features 
of  the  season.  Dealers  entertain  some  hopes  that  Chantilly  laces 
will  become  good  sellers.  Yeilings  have  been  doing  very  we'll, 
all  kinds  being  in  movement. 

The  value  of  the  exports  from  the  Consular  District  of  St. 
Call  to  the  United  States  in  January  last  was  $711,085,  against 
$581,904  in  January,  1892. 

Colored  embroideries  have  done  very  well  so  far,  the  demand 
for  them  being  good  and  the  goods  scarce  and  not  easily  ob- 
tainable." « 

MISCELLANEOUS. 

Bonnets  grow  smaller,  but  from  inquiries  made  we  judge  the 
price  goes  up  as  the  size  goes  down.  For  this  there  is  much 
excuse  in  the  elegance  of  the  materials  used.  A  piece  of  jet,  a 
tinsel  studded  with  brilliants,  is  used  for  the  foundation.  On 
this  is  pinned  a  bit  of  lace,  a  gold  butterfly,  a  monture  of  elegant 
flowers,  a  little  ribbon,  perhaps,  and  long  velvet  ties  complete 
the  artistic  creation — for  bonnet  it  would  never  be  called  if  met 
alone.  It  must  be  confessed,  with  a  pretty  face  under  it,  there 
is  a  chic  and  style  to  it  that  is  very  fetching,  as  our  English 
friends  say.  AVhether  it  is  the  bonnet  or  the  pretty  face,  the 
reader  must  decide;  but  the  combination  is  really  charming. 

Another  new  and  favorite  ornament  is  aigrettes  to  which  are 
added  several  shoots  of  gold  or  silver,  on  which  wax  beads  are 
disposed  at  regular  intervals.  Of  course  the  aigrettes  come  in 
all  colors,  and  these  bead-like  additions  make  a  very  effective 
combination. — Chronicle. 


1 • 

1 

O 

05 
-1 

c 

£ 

cr 

•V 

!_ 

0 

a, 

Rj 

ID 

"0 

"* 

Ih 

rf 

(/) 

1_ 

r^ 

nj 

a 

rt 

rC 

0 

u 

V 

jj 

!_ 

*> 

<v 

O 

0 

V 

_ 

0 

H 

4-1 

^i 

4-> 
O 

b£ 

0 

c 

i_ 

CO 

0 

V 

> 

a) 

IA 

p>  [ 

>> 

3 

rrt 

V 

£ 

<4-> 

X 
V 

-O 
fl) 

<*. 

6 

4-» 

— - 

V 

V 

V 

en 

f 

> 

3 

rt 

<*- 

_c 

ce  re 

ons. 

We 

u    -y 

D-,     ^ 

■fl     w 


=3 
C 
V 
CUO 


O  rv 


CD.  H-  Storey  &  Son, 

GLOVE     MANUFACTURERS, 

ACTON,  ONT. 
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TRADE    CHAT. 

_    Empire   contained  the   following  para- 
sl    graph    on    the   9th  inst.  : — Represent- 
atives of  a   New  York  dry  goods  estab- 
lishment have  bought  up  all  the  hair-cloth  in 
the    Toronto  market.     They  say  it  is  to  be 
used  for  the  purpose  of  making  crinolines. 

The  Mitchell  Advocate  publishes  a  statement 
which  shows  how  quickly  changes  occur  even  in 
towns  where  life  is  supposed  to  flow  on  much  more  evenly 
than  in  cities.  It  has  turned  up  the  fyle  of  the  Reformer 
of  March,  1862,  a  paper  then  published  in  Mitchell  by  Alex.  Mc- 
Lean, late  Queen's  printer  at  Ottawa.  Of  all  those  who  adver- 
tised in  the  paper  of  that  date  named,  not  one  is  now  in  business 
in  the  town  and  but  few  of  them  are  alive. 

Mr.  S.  F.  McKinnon  has  been  re-elected  president  of  the 
Canada  Paint  Co. 

Winnipeg  tailors  and  tailoresses  have  struck  over  a  proposed 
new  schedule  of  wages. 

The  dry  goods  store  of  Hill  &  Wallace,  Lethbridge,  N.W.T., 
was  broken  into  recently  and  robbed  of  about  three  or  four  hun- 
dred dollars  worth  of  goods. 

Winnipeg  merchant  tailors  have  asked  the  city  council  to 
place  a  license  tax  of  $200  upon  travellers  who  come  here  to 
take  orders  for  eastern  tailoring  houses. 

Mr.  A.  F.  Sturtevant,  one  of  the  largest  cotton  manufacturers 
in  New  England,  and  who  owned  $2,000,000  worth  of  property 
in  New  York  city,  including  the  Sturtevant  house,  died  recently 
at  Norwich,  Conn. 

James  Hall  &  Co.,  manufacturers  and  wholesale  dealers  in 
gloves,  mitts,  moccasins,  etc.,  have  opened  an  office  and  ware 
rooms  in  Winnipeg  in  a  portion  of  the  premises  lately  occupied 
by  James  O'Brien  &  Co. 

A  delegation  of  Montreal  merchants  recently  waited  upon 
the  government  at  Ottawa  for  the  purpose  of  requesting  the 
government  to  assume  the  expense  of  deepening  the  channel  of 
the  St.  Lawrence  at  Montreal. 

The  Toronto  City  Travellers'  Association  held  an  interesting 
meeting  in  Richmond  Hall  recently.  Among  the  items  of  busi- 
ness transacted  was  the  striking  of  a  committee  to  secure  a  suit- 
able place  for  the  annual  summer  excursion. 

A  Board  of  Trade  has  been  organized  at  Palmerston  with 
these  officers  .  A.  Moyor,  president ;  E.  K.  Scott,  vice-president  ; 
W.  Falconer,  secretary,  and  C.  R.  Knight,  treasurer,  together 
with  a  council  of  eight  as  an  advisory  board. 

Gordon  &  McKay  have  filed  a  claim  against  the  city  for 
$1,175.16.  Of  this  $800  is  for  loss  of  business  due  to  the  stop- 
ping of  their  elevators  by  reason  of  the  defects  to  the  city's 
waterworks,  and  $375.16  is  for  damage  to  the  elevators. 

The  large  dry  goods  store  of  Thomas  Ward  &  Co.,  at  Clif- 
ton, Ont,  was  entered  by  burglars  on  the  night  of  February 
24th  and  a  considerable  quantity  of  clothing  taken.  'The  burg- 
lars were  afterwards  caught  and  part  of  the  goods  recovered. 

R.Stanley,  the  Big  22,  St.  Catharines,  is  moving  into  large 
and  more  commodious  premises  near  the  Syndicate  dry  goods 
store.  He  is  now  in  the  heart  of  the  new  business  centre.  His 
new  store  is  a  credit  to  him,  being  one  of  the  finest  in  the  west. 

Mr.  J.  R.  Strome,  dry  goods  merchant,  Brandon,  Man.,  ad- 
vertises that  he  will  retire   from  active  business.      He  has  spent 


22  years  battling  with  the  dry  goods  trade,  and  sharing  in  the 
ups  and  downs,  but  nevertheless  he  can  point  to  a  successful 
career. 

The  long-established  firm  of  Carlisle  Brothers  &  Co.,  in  St. 
Catharines,  has  disposed  of  the  dry  goods,  millinery  and  mantle 
branch  of  its  business  to  Mr.  John  Rennie,  of  Toronto.  The 
firm,  however,  continues  the  carpet  and  house-furnishing  busi- 
ness.    The  Messrs.  Carlisle  have  an  excellent  record. 

'The  following  were  the  officers  elected  at  the  sixth  annual 
meeting  of  the  Lindsay  Board  of  Trade  :  President,  Mr.  John 
Kennedy  ;  Vice-President,  Mr.  F.  C.  Taylor ;  Sec'y.-Treas.,  Mr. 
J.  1).  McMurchy  ;  Council— Messrs.  E.  Flood,  R.  Sylvester,  A. 
F.  1).  MacGachen,  G.  W.  Beall,  J.  H.  Sootheran,  1).  Ray,  J.  B. 
Knowlson  and  Col.  Deacon. 

It  is  pleasing  to  note  the  appointment  of  Mr.  Ebenezer 
Stovel,  of  this  city,  as  representative  for  the  Dominion  of  Can- 
ada of  Messrs.  Minister  &  Co.,  the  greatest  and  oldest  tailor 
fashion  firm  in  existence.  Mr.  Stovel  is  admirably  fitted  for  the 
position,  and  it  is  to  be  hoped  that  his  success  will  be  commen- 
surate with  his  merits. 

At  a  meeting  of  the  Brandon,  Man.,  Board  of  Trade  on  Feb. 
2 1  st,  the  following  officers  were  unanimously  elected  :  President, 
P.  E.  Durst;  vice-president,  Charles  Adams;  councillors,  Wm. 
Johnston,  W.  Cowan,  G.  R.  Coldvvell,  I.  R.  Strome,  C.  A.  Moor, 
E.  S.  Phillips,  W.  L.  Parish,  E.  L.  Christie,  J.  R.  Maltby,  P. 
Mitchell,  K.  Campbell,  S.  Smyth. 

A  syndicate  supposed  to  include  E.  B.  Osier,  Robert  Simpson 
and  Arthur  R.  Parsons  are  said  to  have  bought  the  property 
owned  by  Mr.  Simpson  and  his  present  dry  goods  business  on 
Yonge  street,  in  this  city,  and  that  the  largest  retail  dry  goods 
store  in  Canada  will  shortly  be  found  on  this  site  and  the  adjoin- 
ing lands.  The  building  will  be  about  250  feet  long,  150  feet 
wide,  and  five  stories  in  height. 

In  Great  Britain  the  railway  passenger  rates  may  be  taken 
generally  at  2,  3  and  4  cents  per  mile  for  the  first,  second  and 
third  class,  respectively.  Competition,  however,  occasionally 
reduces  the  first  and  second-class  rates.  Railway  rates  for 
freight  are  numerous  and  complex.  There  has  recently  been  a 
revision  throughout  the  country  of  railway  rates  and  charges 
which  were  to  come  into  force  at  the  beginning  of  the  present 
year. 

A  so-called  authority  stated  that  there  were  not  more  than 
100,000  Jews  in  New  York  city.  If  he  had  said  350,000  it 
would  have  been  much  nearer  the  truth.  'There  are  514  firms 
of  Jews  in  the  dry  goods  and  fancy  goods  business,  with  an 
aggregate  capital  of  $58,000,000;  169  firms  in  hats  and  gentle- 
men's furnishing  goods,  capital  $14,000  ;  and  264  in  the  manu- 
facture and  sale  of  clothing,  with  a  capital  of  about  $25,000,000. 
Out  of  1,200  wholesale  firms  on  Broadway  between  Canal  street 
and  Union  square  1,000  are  of  that  pushing  race. 

Montreal  is  to  have  some  new  business  structures.  'The 
Carsley  building  is  to  be  eight  stories  high  with  a  marble  front. 
'The  cost  will  be  over  $300,000.  However,  the  most  extensive 
operation  in  the  way  of  shops  is  the  James  Baxter  block  on 
Upper  St.  Lawrence  Main  street,  which  will  be  carried  on  to 
completion  this  season.  This  immense  block  will  be  of  Mont- 
real and  Scotch  stone,  and  will  contain  27  stores  and  as  many 
dwellings.  The  dimensions  are  524  feet  long,  42  feet  high  and 
50  feet  deep,  the  total  cost  being  in  the  neighborhood  of 
$300,000. 
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LEVELS  OF  THE    GREAT  LAKES. 

V  is  desirable,  even  from  the  more 
selfish  dollars  and  cents'  point  of 
view,  that  we  should  possess  at  least 
a  fair  geographical  knowledge  of  our 
own  country  and  the  continent  to 
which  we  belong.  Unfortunately 
either  through  dislike  of  the  subject 
or  of  imperfect  methods  of  impart- 
ing it,  the  average  man  and  woman 
of  to-day  know  comparatively  little 
about  the  geographical  character  of  their  own 
country  and  much  less  that  of  the  continent. 
Object  lessons  are  calculated  to  prove  the  most  satisfactory. 
At  the  present  time  no  subject  is  probably  receiving  more  atten- 
tion from  capitalists  and  commercial  men  than  that  of  utilizing 
to  better  advantage  the  inland  waterway  with  which  nature  has 
so  richly  blessed  this  North  American  continent.  In  view  ot 
this  the  accompanying  cut  is  at  the  moment  of  more  than  ordi- 
nary interest.  As  will  be  observed  it  shows  at  a  glance  the 
depth  of  water  of  each  of  the  Great  Lakes  together  with  their 
different  heights  above  the  sea  level.  It  was  originally  produced 
by  an  enterprising  stove  firm,  and  recently  reproduced  in  Stoves 
and  Hardware  Reporter.  It  puts  in  a  graphic  and  intelligible 
form  a  fact  in  the  physical  geography  of  the  lake  region  not  so 
readily  grasped  in    any  other   way.      It   is  clear  at  a   glance  that 
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the  development  ot  the  business  interests  in  the  vast  region  readi- 
ly accessible  to  this  fresh-water  oceanic  system  must  eventual- 
ly demand  a  more  liberal  provision  for  its  necessities.  While 
railroad  facilities  are  now  well  developed,  and  while  capital  is 
only  awaiting  the  fair  promise  of  reasonable  returns  on  its  in- 
vestment to  still  further  extend  them,  there  is  none  the  less  an 
urgent  demand  that  the  way  shall  be  open  to  navigation  for  di- 
rect communication  with  the  whole  world.  This  will  involve  the 
employment  of  the  highest  engineering  skill,  and  the  expendi- 
ture of  sums  of  money  that  in  a  single  aggregate  would  probably 
prove  fatal  to  both  the  statesman  and  the  budget  proposing  it, 
but  the  region  from  which  the  demand  will  come  is  an  empire, 
the  outlines  of  which  are  but  dimly  visible  now.  That  all  its 
vast  commerce  must  be  dependent  upon  long  lines  of  railroad, 
and  be  subject  to  the  expense  of  reloading  to  the  seaboard,  in 
case  of  foreign  traffic,  will  not  be  accepted  as  a  settled  fact  until 
every  known  resource  of  science  has  been  exhausted  to  raise 
such  an  embargo. 

THE  EXACTING    NATURE   OF  BUSINESS. 

BUSINESS  is  like  a  woman.     It  demands  attention.     Stick 
to  it  and  it  will  stick  to  you.     Grow  passive  or  devote  more 
attention  than  you  should  to  anything  outside  your  busi- 
ness and  it  will  drift  away  from  you. 

The  very  nature  of  his  business  tends  to  develop  in  the   dry 


goods  merchant  those  sporting  proclivities  that  are  present  to  a 
more  or  less  extent  in  every  one  of  us.  And  here  is  where  dry 
goods  merchants  sometimes  fail.  Some  of. their  customers  are 
going  off  duck  shooting,  hunting  deer  or  other  game,  and  a 
pressing  invitation  to  accompany  them  is  often  hard  to  resist. 
'•  All  work  and  no  play  makes  Jack  a  dull  boy."  And  the  mer- 
chant who  goes  from  bed  to  shop  and  from  shop  to  bed  becomes 
sordid,  unfitted  for  business,  and  is  soon  outstripped  by  his 
more  wide-awake  competitor  in  the  race  for  patronage.  At  the 
same  time  a  man  must  be  governed  by  circumstances  in  decid  <• 
ing  whether  he  shall  or  shall  not  accept  an  invitation  to  join  a 
hunting  party,  particularly  as  these  excursions  often  extend  into 
one  or  more  weeks. 

We  have  in  mind  at  the  moment  a  man  who,  although  he  had 
one  of  the  most  promising  of  country  dry  goods  businesses,  ulti- 
mately failed,  largely  owing  to  this  fact.  His  store  was  in  a  live 
village.  It  was  large,  built  specially  and  with  all  the  necessary 
appurtenances  for  doing  an  extensive  dry  goods  business.  He 
possessed  a  moderately  good  capital  and,  besides,  had  wealthy 
and  influential  friends  at  his  back.  The  stock  was  well  assorted 
and  well  displayed,  for  the  proprietor  was  a  qualified  dry  goods 
man,  being  possessed  of  both  country  and  city  experience,  and  in 
addition  to  this  his  manner  was  most  agreeable.  In  a  word,  his 
was  the  model  country  dry  goods  store,  and  taking  into  consid- 
eration the  size  of  the  town,  the  best  of  the  kind  we  have  ever 
seen. 

Under  such  favorable  conditions  it  was  not  to  be  wondered 
at  that  a  large  and  lucrative  business  was  soon  worked  up.  But 
the  merchant  in  question  was  handy  with  the  gun,  and,  what  was 
worse,  he  seemingly  loved  it,  next  to  his  wife  and  children, 
above  everything  else.  Some  would  probably  have  said  that  the 
gun  occupied  the  very  first  place  in  his  affections.  He  certainly 
thought  more  of  it  than  he  did  his  business,  and  when  he  should 
have  been  near  his  family  he  was  often  far  away  shooting  deer 
or  lying  in  wait  for  ducks. 

When  away  on  these  trips  he  left  his  store  to  the  tender  mer- 
cies of  a  youth  who,  while  he  did  his  best,  could  not  fill  the 
place  of  the  merchant  himself.  On  such  occasions  this  and  that 
article  would  naturally  get  out  of  stock.  Then  customers  began 
to  drop  off,  and,  what  did  not  at  all  tend  to  assist  him,  more 
competitors  appeared  on  the  scene.  But  these  things  were  ap- 
parently unseen  by  the  sport-loving  dry  goods  man,  for  he  became 
seemingly  more  than  ever  absorbed  in  his  pastime.  Eventually 
he  lost  his  credit,  and  finally  his  relatives  refused  to  any  longer 
come  to  his  rescue.  He  did  not  actually  go  so  far  as  to  assign, 
but  it  was  next  door  to  it.  He  was  compelled  to  sell  out  his 
business,  and  to-day  he  is  seemingly  without  a  settled  purpose  in 
life.  Now  he  is  working  at  one  thing  and  then  at  another,  but 
never  very  long  at  anything. 

Others  there  are  whose  experience  has  been  similar.  It  has 
not  always  been  an  inordinate  love  of  sport  that  has  detracted 
their  attention  from  business.  Not  infrequently  it  is  the  social 
glass,  and  these  two — excess  in  sport  and  in  drink — often  go 
hand  in  hand. 

The  experienced  man  and  the  man  with  at  least  a  fair 
amount  of  capital  is  pretty  sure  to  succeed  in  business  if,  in  ad- 
dition to  the  possession  of  these  qualifications  he  gives  due  at- 
tention to  his  business.  Capital,  experience,  and  attention  are 
necessary  factors  to  success  in  business,  and  he  who  launches 
forth  without  all  three  is  like  an  imperfect  piece  of  machinery 
set  to  perform  an  important  work. 
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THE  UNDERWEAR   OUTLOOK. 

The  business  in  underwear  is  at  present  in  one  of  the  stages 
generally  passed  through  by  all  lines  of  a  similar  nature;  the 
competition  between  the  mills  running  on  this  class  of  manu- 
facture has  been  so  keen  of  late,  that  prices  have  been  reduced 
so  as  to  leave  extremely  scanty  margins,  in  fact,  in  some  instances 
"  leaders  "  have  been  sold  without  any  profit  whatever.  As  a 
natural  consequence  of  this,  the  quality  of  the  goods  produced 
'  has  been  lowered  to  meet  these  exigencies,  and  the  general  de- 
mand for  low-priced  goods.  The  inevitable  outcome  will,  of 
course,  be  a  reaction  in  favor  of  the  higher  grades,  as  soon  as 
the  public  are  awake  to  the  state  of  affairs,   and   those  retailers 


who  have  been  far-sighted  enough  to  lay   in  stocks  of  the  better 
lines,  will  reap  the  benefit  of  their  good  judgment. 

This  being  the  time  when  orders  are  being  placed  for  next 
fall's  trade,  the  above  will  be  a  pointer  for  all  interested  in  this 
branch  of  the  dry  goods  business. 


INDUSTRIAL.    STATISTICS. 


THE    ELEPHANT    SKATES. 


"Ah,  now  watch  me- 


Canadian  industries  are  growing,  and  of  this  every  Canadian 
has  a  right  to  feel  proud.  In  Parliament  a  few  days  ago  Mr. 
McCarthy  had  a  question  on  the  order  paper  asking  for  statis- 
tical information  regarding  the  cotton  and  woollen  industries  as 
shown  by  the  last  census.  In  reply  the  Finance  Minister  made 
the  following  statement : 

Capital  invested  in  cotton  industries.  .  .  .    $13,208,121 
Divided — (a)  land $376,980 

(b)  building 2,884,^48 

(c)  machinery,  etc.    6,468,719 

(d)  working  capital  3,478,074 

$13,208,121 

Number  of  hands   employed 8,502 

Amount   of  wages  paid $9,365,158 

Capital  invested  in  woollen  industries.  .  .        9,365, 158 
Divided — (a)  land $637,450 

(b)  buildings 1,532,077 

(c)  machinery,   etc .    3,088,683 

(d)  working  capital  4,106,948 

$95365»J58 

Number  of  hands  employed 7,47° 

Amount  of  wages  paid $1,941,483 

This  is  a  creditable  showing.  Moreover  the  healthy  tone  of 
industrial  markets,  the  steady  and  increasing  demand  for  do- 
mestic cottons  and  woollens,  the  vast  improvement  in  style, 
finish  and  quality — all  combine  to  make  us  satisfied  with  our 
past  industrial  progress  in  these  two  industries  at  least. 


do  the  outer  edge- 


Great  Scott  !  I'm  loosing  my  balance. — 


and  that  twirl- 


— Catch  on  to  that  eight- 


Confound  it !    I  ought  to  have 
had  better  sense." 
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THE    MONTHS    TRADE. 

URING  the   past  month    trade  has   seemed 

much  brisker  than  usual  on  account  of  the 
large  number  of  visiting  milliners  and  mer- 
chants.  The  millinery  houses  were  all  busy 
and  report  a  satisfactory  trade  in  all  respects. 
The  volume  of  millinery  sold  fully  equals  that 
oJ  previous  years,  and  some  dealers  claim  that 
it  surpasses  last  year.  The  weather  was  cer- 
tainly cold  for  warm  weather  goods,  but  the 
exhibits  of  the  spring  novelties  seemed  to 
have  driven  away  any  chilly  ideas,  and  orders 
were  freely  placed.  The  dry  goods  houses 
got  a  fair  share  of  the  trade,  but  dealers  com- 
plain that  the  milliner  prevents  the  merchant  staying  in  the 
house  long  enough  to  place  a  large  order  ;  as  she  demands  his 
presence  continually,  to  aid  her  in  the  purchase  of  millinery  ma- 
terials. 

Payments  during  the  last  three  weeks  of  February  were  very 
slow;  but  the  4th  of  March  was  productive  of  fairly  good  pay- 
ments. Renewals  were  numerous  as  usual,  but  not  more  so. 
Since  then  payments  have  been  fair  from  all  over  Ontario ;  but 
are  never  really  good  during  March.  Some  dealers  complain 
the  North-west  trade  is  rotten;  that  even  in  Winnipeg  it  is  im- 
possible to  collect  accounts.  On  the  contrary,  one  house  de- 
clares that  its  customers  in  the  west  have  met  their  paper  well, 
and  they  have  had  no  defaulters.  This  must  be  due  to  extra 
carefulness  in  choosing  customers,  for  the  experience  of  other 
houses  is  certainly  discouraging.  It  is  rumored  that  one  house 
has  withdrawn  its  northwest  traveller,  and  others  are  contem- 
plating the  same  movement. 

Purple  veilings  are  the  correct  thing  at  present,  and  all  avail- 
able stocks  have  been  cleaned  up.  The  demand  is  not  expected 
to  continue  beyond  Aprd  1st. 

Haircloth  has  gone  up  20  per  cent.  This  is  due  to  the  fact 
that  an  American  house  took  larger  orders  than  it  could  fill  for 
these  goods.  It  is  being  used  as  stiffening  for  ladies'  skirts,  as 
it  gives  a  crinoline  appearance  to  the  skirt,  and  is  not  softened 
by  moisture.  Stocks  are  light  in  Toronto,  as  the  American  men- 
tioned sent  a  traveller  into  the  market  who  picked  up  every 
available  piece. 

German  goods  are  slow  in  arriving.  The  slowness  in  hosiery 
is  due  to  a  recent  rise  in  yarns  in  that  country,  and  manufactur- 
ers are  anxious  to  buy  cheap  yarns  and  still  get  good  prices. 
With  regard  to  other  classes  of  goods,  the  reason  is  much  the 
same. 

People  seem  to  have  become  reconciled  to  the  advance  in 
sewing  and  art  silks  are  buying  freely  once  more.  Hence  an 
increased  demand  is  noticeable  generally. 

Latest  advices  from  England  say  that  on  account  of  the  re- 
cent advance  in  rubber,  the  prices  of  rubber  clothing  have  ad- 
vanced 6d.  per  garment.  'Phis  will  make  present  stocks  valu- 
able. 

Letter  orders  are  brisker  than  at  any  time  since  the  new  year 
began.  Many  small  dealers  are  ordering  prints  in  this  way;  but 
general  goods  are  in  good  demand  in  post  orders.  Road  orders 
are  few  as  many  travellers  are  in  the  houses. 

A  novelty  shown  on  the  market  is  a  new  celluloid  collar  and 
tie  combined.  The  tie  is  simply  an  extension  of  each  end  of 
the  collar  which  overlaps  and  forms  an  imitation  bow  tie. 


THE   TORONTO    MARKET. 

A  job  line  of  garter  webs  is  being  shown  by  John  Macdonald 
&  Co.  These  goods  are  perfect  in  every  respect  and  good  pat- 
terns. They  also  have  the  Hygienic  garter  web,  which  is  new 
on  this  market.  A  fresh  importation  of  ladies'  dress  shields,  in 
which  are  some  new  and  popular  numbers,  is  to  hand.  In  place 
of  the  3-yard  length  Amazon  skirt  binding,  they  are  now  import- 
ing it  in  18-yard  lengths,  thus  saving  remnants.  In  the  rug  de- 
partment they  show  three  numbers  in  lined  loin  cloths.  These 
are  new-  goods  on  this  market  and  are  taking  with  the  general  * 
trade. 

Wyld,  Grasett  <S:  Darling  have  opened  up  about  120  pack- 
ages of  American  novelties,  including  new  designs  in  challies, 
Lamas,  Bedford  Cords,  Indigoes,  Turkey  Reds,  art  draperies 
and  art  plushes.  These  goods  are  very  fine  in  point  of  patterns 
and  colorings  ;  in  fact  they  are  the  newest  things  in  the  Ameri- 
can market.  They  have  passed  into  stock  a  beautiful  range  of 
fast  black  sateens  in  regular  and  Henrietta,  finish. 

John  Macdonald  &:  Co.  are  issuing  circular  No.  4,  which  will 
deal  exclusively  with  the  men's  furnishing  and  haberdashery  de- 
partments. The  idea  is  to  enable  men  who  are  not  in  the  mar- 
ket to  order  goods  from  this  circular  and  have  them  filled  with 
despatch  and  accuracy. 

Linens  in  tablings  and  other  general  lines  are  in  full  range  in 
the  staple  department  of  Wyld,  Grasett  &  Darling.  They  have 
done  a  huge  trade  in  these  goods  during  the  past  month,  their 
exhibit  seeming  to  please  visiting  buyers. 

Tennis  flannel  for  blouses  is  being  shown  in  a  new  assort- 
ment by  W.  R.  Brock  &  Co.  It  is  shown  in  spots  principally 
and  in  colors,  though  navy  and  white  and  black  and  white  lead 
slightly.  Their  quality  retails  at  50  cts.,  and  is  good  value  at 
this  price. 

Gordon,  Mackay  &  Co.  have  cleared  a  manufacturer's  stock 
of  gauntlet  kid  gloves  in  black,  tan  and  assorted  browns,  which 
they  quote  at  $6.50  and  $9.50  per  dozen — prices  considerably 
under  value. 

W.  R.  Brock  &  Co.  are  selling  a  very  large  quantity  of  new- 
trouserings  in  almost  endless  variety  of  neat  small  patterns,  in- 
cluding Diagonals,  Whip  cords,  Bedford  Cords  and  Stripes  in 
wool  and  worsted.  The  leading  shades  are  blues,  blue-greys  and 
blue-drabs. 

Gordon,  Mackay  &  Co.  have  received  and  passed  into  stock 
repeats  of  their  famous  indigo  prints.  There  is  a  scarcity  of 
these  goods  in  the  market. 

W.  R.  Brock  &  Co.  are  opening  up  another  shipment  of 
Hermsdorfs  hosiery.  Embroideries  and  repeat  orders  of  art 
draperies  are  also  to  hand.  A  repeat  order  of  their  celebrated 
lines  of  flannelette  shirts,  F.  20  and  Hector,  has  been  passed 
into  stock  ;  these  can  be  retailed  at  30  and  40  cents  respectively. 
A  Canadian  line  of  stainless  black  and  seamless  hosiery  called 
Leader  is  of  extra  weight,  and  can  be  retailed  two  pairs  for  25 
cents. 

Gordon,  MacKay  &  Co.'s  special  numbers  in  Victoria  lawns 
are  again  fully  represented  in  their  stock;  their  45  inch  lines  at 
8*4,  10  and  13^  cents  are  worthy  the  attention  of  all  keen 
buyers. 

A  line  of  domestic  cashmere  hosiery  in  ladies'  and  children's 
is  being  shown  by  Caldecott,  Burton  &  Spence.  The  ladies 
sizes  retail  at  25  cents,   and   they  claim   that   on    account  of  the 
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weight  and  the  merino  heels  and  toes  they  cannot  be  beaten  for 
a  leader  at  this  popular  price. 

(iordon,  MacKay  <\:  Co.  show  a  range  of  novelties  in  spring 
wraps.  The  color  effects  are  striking  and  attractive.  The  price, 
$9  and  $12.50  per  dozen   makes  them  popular  and  rapid  sellers. 

About  75  cases  of  parasols  have  been  opened  up  this  week 
by  Caldecott,  Burton  &  Spence.  The  goods  show  up  even  bet- 
ter than  sample  and  customers  who  have  placed  orders  will  un- 
doubtedly be  well  pleased.  Their  stock  will  be  well  assorted, 
''especially  in  fancies,  and  visitors  should  see  their  extra  large  ex- 
hibit. Fancies  are  generally  in  good  demand  at  this  time,  and 
the  first  buyers  are  best  served.  German  fabric  gloves  and  stain- 
less hosiery  are  being  received  in  large  quantities,  but  are  also 
being  re-shipped  very  fast. 

John  Macdonald  &:  Co.  have  received  a  further  instalment  of 
art  silks  for  decorative  purposes.  Some  very  new  and  choice 
designs  are  shown.  Laces  are  in  extra  strong  demand,  and  they 
are  making  special  efforts  to  keep  their  stock  well  assorted  by 
constant  and  numerous  additions.  Their  stock  of  ribbons  is 
still  very  complete  despite  the  heavy  demand  for  these  goods 
during  the  past  month. 

Alexander  &  Anderson  are  showing  a  good  range  01  crocodile 
cloth  in  all  colors;  light  greens  and  fawns  are  especially  taking. 
This  French  fabric  is  a  taking  novelty  in  medium  priced  dress 
goods.  Plaid  surah  silks  are  shown  in  variety  sufficiently  large 
to  meet  the  huge  demand  for  this  class  of  goods.  Their  custom- 
ers will  not  lack  for  range  in  these  goods.  They  exhibit  a  nice 
line  of  French  printed  challies  in  black  and  tinted  grounds. 
These  goods  are  still  popular.  Their  cable  repeats  of  prints 
will  be  to  hand  in  a  short  time. 

Mr.  Begg  and  Mr.  Dewar,  buyers  for  the  woollen  and  carpet 
departments  respectively  of  John  Macdonald  &  Co.,  have  re- 
turned from  their  semi-annual  trip  to  Great  Britain,  and  have 
secured  the  latest  novelties  for  future  trade.  Mr.  Blackey  has 
left  for  the  foreign  markets  to  secure  the  latest  styles  of  neck- 
wear and  furnishings  and  the  newest  ideas  in  haberdashery. 

In  veilings,  Wyld,  Grasett  &:  Darling  are  showing  a  range  of 
new  novelties  in  all  colors.  Navy  and  gold,  cardinal  and  black 
are  among  the  leading  combinations  of  chenille  spots  and  nets 
for  the  spring  trade.  Cardinal,  tan  and  grey  hosiery  for  ladies 
and  children  are  in  great  demand  at  present  to  match  colored 
shoes  and  slippers,  and  this  house  has  a  full  stock  of  these  in 
cashmere,  cotton  and  lisle. 

Alexander  &  Anderson  report  a  good  trade  since  the  time  of 
the  millinery  openings.  They  keep  their  stock  well  assorted  by 
means  of  repeat  orders  and  every  other  possible  mercantile 
device. 

Wyld,  Grasett  &  Darling  have  experienced  a  big  demand  for 
fancy  vestings.  They  have  a  nice  range  of  these  goods.  Their 
serges  are  well  assorted  as   to   quality  and  price,   and  the  very 
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numerous  orders  prove  their  superiority. 


Lace  and  muslin  curtains  have  been  re-stocked  by  Alexander 
&  Anderson,  and  they  now  have  an  extra  large  exhibit  for  the 
spring  trade.  They  are  also  pushing  hemp  carpets,  unions, 
tapestries  and  Brussels,  of  which  they  carry  a  very  fair  assort- 
ment. 

Caldecott,  Burton  &  Spence  have  received  a  very  large  ship- 
ment of  French  Bengalines  in  all  the  exquisite  shades  of  the 
coming  season.  In  dress  trimmings  they  have  shades  to  exactly 
match  the  dress  materials,   together  with  beaded  gimps,  mosses, 


and  fringes.  They  have  complete  shipments  of  Swiss  embroid- 
eries which  were  late  in  delivery  on  account  of  the  exceptionally 
heavy  demand  which  has  sprung  up  from  .the  United  States.  A 
large  number  of  cases  of  silk  and  lisle  gloves  have  been  opened 
up  in  all  colors  and  in  every  size. 

\V.  R.  Brock  &  Co.  are  showing  some  novelties  in  6-quarter 
Irish  suitings.  The  patterns  run  wholly  in  mixtures.  Black  and 
blue  serges  in  cheviot  and  bare-cut  finishes  are  in  great  demand 
from  this  house  at  present. 

French  printed  flannels  for  ladies'  wrappers  and  children's 
garments  are  shown  in  great  variety  in  spots  and  stripes  by 
Alexander  <S:  Anderson.  These  are  new  goods  in  the  latest 
styles  and  colorings. 

W.  R.  Brock  &  Co.  are  making  a  special  display  of  cashmere 
hosiery  from  4  inch  to  g}4  inch  in  plain  and  ribbed  goods  supe- 
rior in  value  to  anything  heretofore  shown  by  them,  and  they 
claim  that  they  are  the  best  value  in  the  market.  Their  numbers 
in  women's  sizes  to  retail  at  25  and  50  cents  are  lines  which 
every  live  retail  merchant  should  have  for  leaders.  Further 
shipments  of  ladies'  and  children's  ribbed  cotton  and  silk  under- 
wear are  to  hand  and  back  orders  are  being  rapidly  filled. 

Mr.  Anderson,  of  Alexander  &  Anderson,  has  gone  to  Eng- 
land to  look  up  novelties  for  the  spring  trade. 

Very  noticeable  amongst  Gordon,  Mackay  &  Co.'s  excellent 
display  of  dress  goods  is  a  range  of  silk  check  serges  in  a  large 
assortment  of  colorings,  the  newest  in  the  trade. 

The  special  purchase  by  W.  R.  Brock  &  Co.,  of  6,000  dozen 
American  ribbed  cotton  vests,  a  line  which  they  have  designated 
"  Rattler,"  has  been  sold  throughout  the  whole  of  Canada,  and 
has  proved  to  be  a  line  which  found  no  competitor.  They  are 
receiving  several  cases  a  week,  and  cannot  keep  pace  with  the 
orders,  as  parties  who  had  as  many  as  a  hundred  dozen  in  Janu- 
ary have  sent  in  repeats  already  for  a  similiar  amount.  They 
can  be  retailed  at  3  for  25  cents,  and  allow  a  good  margin  to  the 
retailer. 

German  cotton  half-hose  in  blacks,  tans,  and  silk  figured  on 
black  ground,  as  shown  by  Gordon,  Mackay  &  Co.,  at  prices 
from  $1.50  to  $2.25,  are  in  great  demand.  These  are  particularly 
attractive,  and  the  orders  to  be  filled  show  how  the  trade  gener- 
ally have  taken  to  them. 

The  showing  of  John  Macdonald  &  Co.'s  woollen  depart- 
ment for  this  season  is  a  most  extensive  one,  being  composed  of 
much  that  is  new,  and  all  that  is  desirable  for  the  merchant  tail- 
oring and  general  trade.  Black  worsted  coatings  is  one  of  the 
special  lmes  to  which  their  buyer  has  been  paying  particular  at- 
tention. They  show  an  immense  range  in  a  variety  of  makes 
and  weaves.  In  colored  worsted  suitings  their  assortment  is  an 
extensive  one,  and  excellent  taste  has  been  displayed  in  the 
selection  of  it. 

A  special  line  of  lace  curtains  3^3  yds.  in  length  and  in  new 
designs,  that  can  be  retailed  at  80  cents  and  $1,  are  being 
shown  'iy  W.  R.  Brock  &  Co.     The  sale  of  these  is  very  rapid. 

During  the  coming  summer  ladies'  belts  will  be  greatly  worn, 
owing  to  the  popularity  of  the  blouse,  (iordon,  Mackay  &  Co. 
show  ranges  from  85c.  up,  in  plain  leather,  embossed  leather 
and  perforated  leather;  also  silk  and  lustre. 

W.  R.  Brock  &  Co.  made  an  extra  display  on  the  dates  of 
the  millinery  openings.  The  haberdashery  department  under 
the  control  of  Mr.  Smallpiece  was  especially  well  decorated.  The 
stock  was  very  full  and  displayed  to  great  advantage.      Lace  cur- 
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tains  were  hung  in  various  places:  spring  parasols  hung  half 
opened  in  prominent  positions;  long  rows  of  new  style  suspend- 
ers were  displayed  to  advantage  ;  and  spring  neckwear  in  great 
profusion  was  very  noticeable.  Their  exhibit  of  embroideries, 
art  silks,  spring  underwear,  ribbon,  umbrellas  and  parasols  was 
worth)'  of  the  reputation  of  the  house. 

For  summer  wear  Gordon,  MacKay  &  ("o.  show  an  except- 
ional^ low  line  of  ladies' vests,  unbleached,  with  long  sleeves, 
which  they  can  sell  at  a  price  enabling  a  purchaser  to  retail  at  a 
quarter.     They  claim  to  lead  the  trade  in  these  goods. 

In  Hermsdort's  absolutely  stainless  black  hosier)-,  W.  R. 
brock  &  Co.  are  showing  several  special  lines.  One  number 
called  IX  O.  with  fashioned  foot  can  be  retailed  with  a  good 
margin  at  15  cents  per  pair.  Another  called  Buster,  they  claim, 
leads  the  market,  being  the  lowest  line  of  full-fashioned  goods 
imported.       This  line  can  be  retailed  three  pairs  for  50  cents. 

A  special  shipment  of  laces  is  being  passed  into  stock  by 
W'yld,  Grasett  &  Darling.  They  are  the  balance  of  a  manufac- 
turer's stock  and  will  be  sold  at  about  half  regular  price.  They 
include  cream,  and  two-tone   Pointe    I  )'Irelandes  and  Guipures. 

Tambor  embroidered  lap  robes  are  shown  in  abundance  by 
John  Macdonald  &  Co.,  they  having  bought  up  a  manufacturer's 
stock  of  these.  They  are  also  showing  a/i  extensive  line  of  fancy 
linen  lap  robes;  they  run  in  the  lowest  grades  to  retail  at  50c, 
and  also  in  other  qualities.  Their  stock  of  overalls'is  very  com- 
plete, embracing  all  the  different  kinds,  such  as  jeans,  cotton- 
ades,  printed  moles,  denims  and  duck.  A  fine  lot  of  men's 
cashmere  and  cashmere  and  silk  vests  are  shown.  These  goods 
have  been  very  successful  in  the  hands  of  the  travellers.  Their 
stock  of  umbrellas  includes  lines  from  $4.50  to  $48  per  dozen, 
and  includes  many  special  features,  such  as  elastic  frames,  double 
ribs,  sixteen-ribbed,  Titania  tubes,  and  many  novelties  in 
handles. 

Mr.  J.W.  O'Hara,  woollen  buyer  for  Cordon,  Mackay  &  Co., 
has  returned  from  his  European  purchasing  trip  and  reports 
having  placed  some  very  special  contracts  on  staple  lines,  fancies 
and  novelties.  He  has  treated  the  samples  with  unusual  care 
and  patience,  and  his  customers  may  look  for  a  range  of  woollen 
samples  for  next  season  of  unusual  merit  and  excellence. 

W.  R.  Brock  &  Co.  are  showing  some  six-quarter  Scotch 
suitings  in  hopsacks,  twills,  checks  and  stripes,  in  new  fawn  and 
drab  shades,  which  are  among  the  neatest  things  on  the  market. 
Their  new  tints  in  spring  overcoatings  in  cheviot-finish,  worsted 
and  West  of  England  Venetians,  include  silver  greys,  blue  greys, 
blue  and  black  mixes  and  slates,  as  well  as  the  staple  colorings. 
They  have  a  very  large  assortment  of  black  and  blue  serges, 
British  and  Canadian,  rough  and  smooth  surface,  large  and  small 
twills  and  small  fancy  effects  in  all  makes. 

In  the  silk  and  dress  goods  department  John  Macdonald  ex: 
Co.  made  an  extra  display  this  month  for  the  millinery  openings. 
Silks  in  surahs,  tartans,  Bengalines,  pongors  and  other  lines  were 
shown  in  great  range.  Their  stock  of  ribbons  in  staples  was  the 
largest  in  the  trade  if  appearances  were  not  deceiving.  Their 
stock  of  laces  has  met  with  much  appreciation  from  the  trade  in 
all  lines.  The  movement  has  been  extra  large.  Embroideries 
are  shown  in  great  profusion,  and  they  claim  to  be  offering 
special  value  in  carton  lots  and  in  regular  Swiss  and  Cambric 
goods.  In  dress  goods  their  range  is  very  complete;  in  shot 
effects,  shot  lustres,  and  other  fancy  effects  they  show  some  very 
taking  varieties. 


THE  MONTREAL  MARKET. 
The  month  of  March  so  far  has  shown  quite  as  much  activity 
as  the  month  of  February,  and  business  in  dry  goods  has  not 
only  been  exceptionally  active,  but  the  position  seems  to  be  a 
healthy  one  on  the  whole.  A  very  satisfactory  feature  has  been 
the  almost  complete  and  general  clearance  of  fall  and  winter 
goods  from  the  shelves  both  of  wholesalers  and  retailers,  enabl- 
ing dry  goods  dealers  to  enter  upon  their  spring  campaign  with 
clean  decks,  so  to  speak.  All  through  the  latter  part  of  Febru- 
ary and  during  the  first  portion  of  this  month  the  run  of  sorting 
orders  on  this  account  was  unprecedented,  showing  how  stocks 
of  this  sort  in  dealers'  hands  had  been  worked  down.  The 
demand  on  spring  account  was  equally  active,  and  there  was  no 
shrinkage  from  the  activity  noted  in  February  until  within  a 
week  or  so  ago.  This  is  natural  and  what  people  expected,  for 
the  quantity  of  spring  goods  placed  ahead  was  unusually  large, 
and  now,  although  the  houses  report  matters  quieter,  there  are 
still  fair  sorting  orders  coming  in  from  the  travellers  as  well  as 
by  mail  from  buyers  direct.  On  the  whole,  so  far  as  the  volume 
of  business  done  is  concerned,  the  months'  trade  has  been  an 
entirely  satisfactory  one,  and  everything  seems  to  point  to  the 
fact  that  retailers  will  do  a  good  spring  business,  especially  as 
they  go  into  it  with  their  shelves  pretty  bare  of  their  last  fall's 
purchases.  This  fact  is  a  strong  argument  in  favor  of  careful 
buying  and  the  advisability  of  avoiding  the  dangers  of  overload- 
ing. It  will  be  remembered  that  there  were  complaints  last  fall 
about  the  backwardness  of  buyers,  but  in  the  end  even  the  dis- 
satisfied ones  had  to  admit  themselves  content,  for  the  actual 
turnover  on  fall  account  was  fully  up  to  the  average  of  last  year, 
and  at  the  same  time  dealers  and  distributors  can  go  on  this 
spring  with  no  old  stock  weighing  on  their  hands. 

In  the  matter  of  payments  reports  are  not  all  on  the  rosy 
side.  In  Ontario  and  Quebec,  the  good  clean  up  on  fall  ac- 
count enabled  traders  to  meet  payments  fairly  well,  and  the 
houses  do  not  report  many  renewals  on  their  account,  but  in 
Manitoba,  the  Northwest  and  British  Columbia  matters  are  the 
reverse  of  satisfactory  and  less  paper  has  been  met  than  the  law- 
should  allow.  The  main  cause  of  this  has  been  pointed  out 
before  by  The  Review,  and  it  is  almost  needless  to  repeat  it. 
Merchants  out  there  have  plunged  altogether  to  heavily  in  the 
past  and  the  result  is  a  lot  of  dead  stock  on  their  hands  with  all 
its  attendant  disadvantages.  It  is  satisfactory  to  note  that  mat- 
ters in  this  conection  are  showing  improvement  even  if  it  is  too 
slow  to  suit  some  people.  On  the  fourth  of  the  present  month 
the  reports  by  the  managers  of  city  banks  were  favorable  on  the 
whole,  but  they  said  it  might  have  been  better  and  that  there 
were  more  renewals  than  they  cared  to  see.  But  a  banker  always 
argues  more  or  less  in  a  pessimistic  strain  with  the  idea  of  mak- 
ing people  cautious,  and  the  conclusion  is  that  matters  arefairlv 
healthy  taking  the  country  as  a  whole  into  account. 

Most  of  the  wholesale  houses  express  satisfaction  with  regard 
to  the  colored  cotton  combine.  They  take  the  ground  thatthe\/~ 
know  exactly  how  they  stand  and  that  it  is  no  case,  as  in  former 
seasons,  of  one  mill  dumping  a  lot  of  stock  on  the  market  after 
everyone  had  supplied  themselves,  with  the  effect  of  interfering 
with  legitimate  trade.  The  sales  agents  have  been  talking  about 
advances  in  grey  cottons,  but  although  values  are  very  firm  there 
has  been  no  appreciable  change  of  this  nature  reported. 

The  millinery  openings  which  took  place  the  first  week  of 
this  month  led  to  a  lot  of  incidental  business  in  general  dry 
goods.    Particulars  with  regard  to  them  will  be  found  elsewhere. 
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MONTREAL   NOTES. 
Brophy,  Cains  &  Co.  have  done  a  big    business  in  their  fine 

lines  of  dress  goods,  hosiery,  ete.,  and  in  addition  to  an  ex- 
ceptionally large  turnover  in  a  regular  way  report  an  unusually 
good  business  in  a  sorting  up  way. 

Mr.  Wm.  Reid  of  Lonsdale,  Reid  &  Co.  says  that  they  are 
taking  a  rest  after  the  rush  they  had  in  attending  to  their  spring 
business.  But  although  it  is  between  seasons  he  says  that  a  lot 
of  better  orders  keep  dropping  in  on  sorting  up  accounts.  .  He 
considers  that  an  unusually  good  spring  trade  has  been  done. 
Their  fine  selections  of  dress  goods,  prints,  ribbons,  smallwares, 
etc.,  met  the  usual  good  reception. 

S.  Greenshields,  Son  &  Co.  report  business  good  all  round  for 
their  general  and  heavy  lines  of  dry  goods,  carpets,  etc. 

Thibeaudeau  Bros.  &  Co.  say  that  the  business  in  their  dis- 
trict of  the  Province  has  been  much  better  both  on  winter  and 
spring  account  than  last  year.  They  do  a  large  trade  through 
the  French  country,  which  is  a  good  indication  of  the  position  of 
affairs  in  Quebec  Province. 

Mr.  Samuel  Shorey  of  H.  Shorey  &  Co.,  complains  about 
the  returns  from  British  Columbia.  In  the  older  Provinces  paper 
has  been  met  very  well  on  the  whole.  He  has  nothing  to  com- 
plain of  about  the  clothing  trade. 

The  enterprising  millinery  firm  of  Caverhill,  Kissock  &  Co. 
had  on  view  some  new  and  beautiful  lines  of  millinery  to  tempt 
their  fair  customers  at  the  spring  openings. 

Mr.  J.  O'Malley  the  Montreal  manager  of  1).  McCall  &  Co., 
who  returned  from  the  Maritime  Provinces  to  be  present  for  the 
spring  millinery  openings  says  that  trade  on  the  whole  down  there 
is  fairly  satisfactory.  The  firms  show  rooms  on  Notre  1  )ame 
street  were  crowded  on  opening  day. 

All  the  buyers  for  the  big  wholesale  houses  are  now  across 
the  water.  Mr.  W.  M.  Kissock  of  Caverhill,  Kissock  &  Co., 
left  early  in  the  month,  and  now  the  last  of  the  contingent,  Mr. 
Mclntyre,  who  represents  Hodgson,  Summer  &  Co.,  is  getting 
ready  for  his  voyage  by  looking  over  the  firm's  stock.  He  sails 
next  week  and  expects  to  be  away  until  June. 

B.  Levin  &  Co.  report  that  all  their  travellers  are  doing  a 
good  trade  in  late  spring  styles  of  hats,  etc.,  in  a  sorting-up 
way.  They  are  now  pushing  straw  goods,  etc.  A  feature  which 
they  report  is  a  big  call  for  athletic  caps,  Tarn  o;  Shanters,  etc., 
suitable  for  seaside  wear. 

Mr.  Hy.  Bitts,  of  Belding,  Paul  &  Co.,  says  that  business,  so 
far  as  the  lines  of  goods  turned  out  by  his  firm  are  concerned, 
has  been  good.  The  tone  of  the  silk  market  rules  very  firm, 
but  this  fact  has  rather  induced  than  checked  the  demand. 

Mr.  Eagan,  of  J.  G.  McKenzie  &:  Co.,  says  there  is  a  very 
large  demand  for  lisle  and  cotton  hose,  especially  for  all  fine 
grades  ;  also  for  flannelettes,  the  latter  of  which  his  house  prac- 
tically control  the  bulk  of  in  the  market.  They  are  likely  to  be 
in  good  demand  for  cheap  summer  shirtings  this  season. 


Durham,  Ont.,  has  a  new  business  man  who  is  bound  to  put 
life  into  the  branch  of  trade  in  which  he  is  engaged.  James  A. 
Hunter  is  a  young  man  who  has  bought  the  establishment  for- 
merly run  by  his  father,  who  died  recently.  Since  his  death  his 
son,  who  was  then  a  law  student,  has  taken  charge  of  the  busi- 
ness and  conducted  it  very  successfully.  He  is  now  sole  owner', 
and  will  no  doubt  make  an  enterprising  merchant. 


MELANGE. 

Al  ,FRED  WALSH  c\;  CO.,  Bradford,  have  opened  a'branch 
in  Toronto  at  54  Bay  street,  where  they  will  be  repre- 
sented by  Messrs.  G.  R.  Buckham  and  J.  H.  Wilson, 
who  were  for  a  time  general  commission  merchants  here.  They 
will  now  devote  their  entire  time  to  Walsh  «.\:  Co.'s  business,  who 
are  putting  in  a  stock  of  serges  and  cashmeres  which  they  manu- 
facture themselves  ;  and  also  tweeds,  linens  flannelettes,  etc. 

The  St.  John  newspapers  tell  of  the  payment  by  a  dry  goods 
firm  in  that  city  of  $16,820  duty  on  326  packages  of  dry  goods, 
per  the  steamers  Demerara  and  Irichulva,  of  last  week.  "The 
shipment  of  dry  goods  is  valued  at  over  $100,000  and  is  the 
largest  ever  received  by  a  lower  Province  firm.  The  two  steam- 
ers will  take  175  tons  of  hay  and  a  large  shipment  of  birch  tim- 
ber as  part  of  their  return  cargo." 

The  improvements  which  have  been  going  on  at  the  Stor- 
mont  Cotton  Mill,  Cornwall,  since  last  August  are  nearly  com- 
pleted. The  dye  house  and  wing,  which  were  last  summer 
destroyed  by  fire,  have  been  rebuilt  and  fitted  with  the  most 
improved  machinery.  A  large  new  wing  three  storeys  high  has 
also  been  built,  and  Mr.  W.  H.  Bigwood  has  just  finished  put- 
ing  up  the  machinery  imported  directly  from  England. 

Two  of  the  buyers  of  John  Macdonald  &  Co.  are  now  on  the 
other  side  of  the  ocean.  Mr.  Blackey  sends  over  word  that  he 
has  just  purchased  a  job  lot  of  1,000  dozen  of  men's  heavy 
cushioned-back  braces.  Mr.  Dingwell  has  purchased  some 
novelties  in  silk  goods  on  the  French  markets  which,  he  writes, 
surpasses  anything  he  has  ever  secured  in  point  of  price  and 
quality.  The  biggest  snaps  are  in  surahs,  pongors  and  shot 
surahs.      Live  dealers  will  bear  these  two  lines  in  mind. 

A  swindler  pretending  to  be  an  agent  for  Senator  Mel  )onald's 
wholesale  house,  Toronto,  was  around  last  week,  trying  to  palm 
off  a  lot  of  old  fashioned  goods  at  extraordinary  low  prices.  He 
looked  very  much  like  an  individual  who  used  to  stand  in  front 
of  a  certain  Toronto  store  inviting  people  in  to  buy. — Acton 
Free  Press. 

S.  R.  Hunter,  the  Toronto  tailor,  has  agreed  to  pay  a  license 
of  $10  a  week  in  Vancouver  to  take  orders  for  clothing. 

There  is  a  hatter  in  Montreal  by  the  name  of  Allan,  and  he 
fairly  paralyses  his  competitors  by  his  tremendous  and  ingenious 
advertisements.  They  are  well  written,  fresh,  crisp,  and  well 
illustrated.  He  moves  for  trade  with  an  advanced  twentieth- 
century  move.  His  advertisements  resemble  cannon  balls 
rather  than  balloons,  because  they  are  not  gas-filled. 

Messrs.  Alex.  Nelson  &  Co.  is  another  enterprising  firm  of 
hatters  at  107  and  109  Bleury  St.  Montreal.  They  believe  in  the 
use  of  printers  ink,  and  the  consequence  is  that  they  are  known 
throughout  Canada  as  enterprising  and  pushing  merchants. 

At  the  annual  meeting  of  the  Collingwood  Board  of  Trade 
these  were  elected  officers  for  the  ensuing  year  :  President,  J. 
J.  Long  ;  vice-president,  George  Moberly  ;  treasurer,  E.  R.  Car- 
penter ;  secretary,  F.  W.  Churchill  ;  councillors,  Chas.  Cameron, 
H.  Y.  Telfer,  W.  A.  Copeland,  J.  Wilson,  W.  J.  Frame,  James 
( iuilfoyle,  W.  T.  Toner. 

The  Sherbrooke  Board  of  Trade  has  elected  the  following 
officers  :  President,  R.  W.  Heneker  ;  vice-president,  A.  W.  Oli- 
vier;  secretary-treasurer,  H.  E.  MacFarlane  ;  council,  N.  T. 
Dussault,  H.  Samuel,  W.  Blue,  L.  H.  Guay,  1).  McManamay, 
S.  W.  Jenckes,  W.  S.  Dresser,  J.  S.  Mitchell,  J.  A.  le  Baron  and 
W.  E.  Paton. 
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THE     MANTLE     TRADE. 

HE  past  season  was  remarkable  for  the 
great  sale  of  ready  made  jackets  and 
mantles.  These  were  fur  both  fall  and 
winter  wear,   and  were   in  exceptionally 

strong  demand.  To  say  that  the  trade 
was  double  that  of  the  previous  season 
would  be  easily  within  the  truth.  The  bulk  of  the 
jackets  sold  are  German  goods,  and  are  well  made 
and  perfect  fitting  on  the  ordinary  woman.  The 
styles  are  always  the  latest  Continental  styles,  the  trimmings  and 
materials  being  always  the  most  fashionable,  and  on  account  of 
the  small  price  which  these  goods  can  be  sold  at,  makes  them 
in  greater  demand  than  ordered  jackets,  They  will  never  mon- 
opolize the  market,  but  ready  made  goods  are  here  to  stay  and 
will  always  be  in  favor  with  the  general  trade. 

The  coming  season  will  see  some  exquisite  styles  on  the 
market.  Canadian  importers  have  taken  heart  from  the  great 
trade  of  last  vear  and  are  showing  strong  ranges  of  samples. 
These  have  just  arrived  this  month  and  will  soon  be  on  the 
road.  In  trimmings,  the  nutria  will  probably  be  in  strong  de- 
mand again.  Mink  and  imitation  sable  will  also  be  in  favor, 
while  lamb  will  run  well. 

The  Berlin  correspondent  of  The  Cloak  Journal  says  : — "  In 
the  meantime  some  consideration  is  being  given  to  winter  gar- 
ments, advance  orders  for  new  designs  in  garments  for  next  fall 
and  winter  having  already  been  received  from  some  New  York 
houses.  A  delegation  of  Canadians  representing  chiefly  large 
houses  in  Montreal  and  Toronto  has  just  been  here ;  their 
orders,  for  the  most  part,  were  for  garments  of  cheap  grade. 

"Buyers  from  the  United  States  exercised  the  greatest  circum- 
spection in  placing  orders.  Their  demands  were  principally  for 
jackets  in  short  lengths,  with  close-fitting  backs,  and  very  wide 
and  high  sleeves.  Several  notably  large  orders  were  placed  for 
short  Visites.  These  styles,  which  occupy  a  place  between  capes 
and  pelerines,  are  really  the  only  novelty  that  Parisian  artists 
suggest  to  us  at  the  present  moment.  New  and  peculiar  em- 
broideries are  used  with  these  models.  The  use  of  very  narrow- 
green  and  gold  peacock  feathers  is  a  novelty. 

"  A  Visite  of  green  changeable  velour  miroir  is  entirely  cov- 
ered with  passementerie  both  in  front  and  back;  the  garment  is 
edged  with  peacock  feathers.  These  feathers  are  used  also  in 
fringes  and  ornaments  of  various  descriptions  in  the  shape  of 
little  pompons  or  tassels,  making  effective  trimming.  The  models 
shown  by  the  leading  houses  measure  in  length  between  75  and 
85  centimetres.  Small  pelerines  with  high  standing  Stuart  ruffles 
encircling  the  neck  and  face  are  new  and  popular.  These  ruffles 
are  shown  in  changeable  velvet  and  velour  miroir  changeant ; 
for  the  summer,  similar  styles  appear  in  mousseline  soie 
changeant." 


FELT— ITS    MANUFACTURE    AND     USES. 

Great  improvements  have  been  made  of  late  years  in  the 
felting  industry.  Felt  is  composed  of  wool,  fur  or  hair,  of  which 
the  fibres  are  so  entangled  and  interlaced  that  they  can  not 
readily  be  separated,  and  this  is  done  without  spinning  or  weav- 
ing. Its  use  for  caps,  hosiery,  floor  cloth,  cloaks  and  tents  has 
long  been  known  in  the  East  by  the  nomads  of  the  desert.  At 
present  it  is  largely  made  from  waste  wool,  which  is  first  deprived 
of  its  oil   then  carded  and  placed  in  a  machine.      Here  it  is  kept 


wet  with  hot  water  and  subjected  to  a  process  of  beating  by 
which  the  fibres  are  made  to  move  upon  each  other  until  the 
interlocking  of  their  parts  and  the  curling  of  the  fibre  itself  unite 
the  whole  into  a  compact  sheet  of  felt.  The  "fulling''  of  cloth  is 
but  a  partial  felting  of  wool  already  woven.  This  felted  wool 
is  used  for  carpets,  carpet  covers,  coarse  hats,  carriage  linings, 
pads  in  saddlery,  shoulder  pads  for  men's  clothing,  slippers  and 
shoes,  and  even  for  cloaks  and  other  garments.  The  cheapest 
woollen  rags  and  other  articles  are  worked  into  felt  for  covering 
steam  boilers,  although  felt  is  being  gradually  superseded  fo ' 
that  purpose  by  asbestos.  Roofing  felt  is  a  coarse  kind,  usuallv 
coated  and  filled  with  coal  tar,  and  sometimes  with  tar  and 
powdered  slate.  Felt  stiffened  with  dextrine  is  used  for  making 
surgeon's  splints.  By  far  the  most  important  use  to  which  felt 
is  put  is  that  of  making  hats.  Technically  felt  hats  are  of  three- 
kinds,  "plain  soft,"  "plain  hard"  and  "napped"  or  "ruffled." 
The  quality  of  felt  hats  has  a  wide  range,  and  in  the  finer  and 
more  expensive  qualities  the  entire  body  is  composed  of  fur.  For 
commoner  qualities  a  mixture  of  fur  and  Saxony  wool  is  used,  and 
for  the  lowest  kinds  wool  alone  isemployed.  The  fur  used  by  hat- 
ters consists  principally  of  the  hair  of  rabbits  (technically  called 
coneys)  and  hares,  with  some  proportion  of  nutria,  musquash 
and  beaver  hair,  and  generally  the  parings  and  cuttings  that  can 
be  obtained  from  furriers.  Furs  intended  for  felting  are  deprived 
of  their  long,  coarse  hairs,  after  which  they  are  treated  with  a 
solution  of  nitrate  of  mercury,  an  operation  called  carroting  or 
"secretage,"  which  greatly  increases  the  felting  properties  of  the 
fur.  The  fur  is  then  cut  by  hand  or  machine  from  the  skin,  and 
in  this  state  it  is  delivered  to  the  hat  maker.  Rabbit  fur  for  hat 
making  now  comes  in  large  quantities  from  Australia,  and  it  is 
also  largely  collected  in  the  United  Kingdom  and  in  Northern 
Europe.  A  considerable  amount  of  rabbit  fur  is  exported  from 
Great  Britain  to  the  United  States. — Chicago  Apparel  Gazette. 


ECONOMY    AT    THE  WRONG    POINT, 


The  merchant  who  will  not  buy  a  safe  will  be  found  to  be 
the  same  merchant  who  will  not  buy  many  other  store  necessi- 
ties which  would  earn  dollars,  attract  dollars.  He  does  not  want 
a  very  great  quantity  of  method  and  system  in  his  establishment. 
He  may  be  the  man  who  gets  down  to  the  store  earlv  in  the 
morning,  almost  the  first  one.  He  picks  up  papers,  dusts  the 
windows  and  curtains,  opens  his  mail  in  a  hurry,  keeps  his  own 
books,  makes  his  own  change  and  wants  to  do  most  of  the  small 
details.  While  he  is  doing  these  things  the  clerks  get  stock  in 
shape,  make  displays  and  then  have  to  witness  the  scene  of  the 
fussy  employer  not  only  spending  his  powers  in  the  light-weight 
duties  attentions  which  the  business,  of  course,  needs,  but  allow- 
ing himself  to  be  narrowed  by  them,  when  he  should  be  con- 
trolling, influencing  and  attending  to  the  great  matters  concern- 
ing his  establishment  and  becoming  the  true  merchant. 

The  no  safe  merchant  is  liable  to  be   the  careless  merchant, 
fussy  merchant,  suspected   merchant,  etc.     He   may  be  doing  a_ 
big  trade  and  making  money,   but  that  is  not  a  good  reason  for 
casting  to  one   side  the   helpful,   safety-assuring,    protecting  ap- 
pliances of  the  age. — Economist. 


The  Owen  Sound  Board  of  Trade  has  elected  these  officers  : 
— President,  Jas.  McLauchlan,  of  the  firm  of  James  McFauch- 
lan  &  Sons,  by  acclamation  ;  vice-president,  B.  Allen  :  secretary- 
treasurer,  James  H.  Rutherford:  council,  S.  J.  Parker,  C.  Eaton. 
J.  C.  Patterson,  M.  Kennedy,  W.  P>.  Stephens.  John  Wright,  S. 
I.lovd,  William  Koueh. 


WOOLLENS  and 

TAILORS'  TRIMMINGS 


John  Fisher,  Son  &  Co., 


Balmoral  Buildings, 

Montreal, 
Canada. 


Huddersfield, 

England, 


"FITS  LIKE  A  GLOVE.' 

THOMSON'S 

ENGLISH    MADE, 
Glove-Fitting.    Long  Waisted.   tradk  mark. 

At  Popular 
Prices. 

The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

M*.l>AL  SALE   OVER  ONE   MILLION   PAIRS  ANNUALLY. 

A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONALD    &    CO'S,    TORONTO. 
MANUPAOTUBEBS :  W.  8.  THOMSON  &CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING," 
and  bears  our  Trade  Mark,  the  Crown.    No  others  are  genuine. 


CORSETS 


Miller  Bros.  *  (o.  Wjomw 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 
76       0R0     MARQUIS 
MOZART  GUFFS,  RAPHAEL, 

A  UPC  I  A    Reversible  Linene 
AHUlLU       Collars  &  Cuffs 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


THE 


CANADIAN  ,jC 

OLORED  e   ftl" 

OTTON  MILLS  CO.  y*  |$9) 

•  • 

Ginghams,  Zephyrs,  Gravenettes. 
Bedford  Cords,  Cheviot  Suitings, 
Flannelettes,  Dress  Goods,  Skirt- 
ings, Oxfords,  Shirtings,  Cotton- 
ades,  Awnings,  Tickings,  Etc. 

D.  MORRIGE  SONS,  &  CO,  AGENTS 

MONTREAL  and  TORONTO 


See  Samples  in  Whole 
sale  Houses. 


"HAPPY     THOUGHT" 

^^OUNTER  ^^HECK   f^OOKS 

A  patent  has  just  been  issued  for  a  new  automatic  check 
book  to  be  known  as  "  Happy  Thought."  No  black 
leaf  required  ;  yet  every  page  copies  with  exactness  and 
permanency.  It  is  clean  and  saves  time,  patience  and 
money.  Prices  are  $i  per  hundred  lower  than  any  other 
check  book  on  the  market.  Made  in  any  style  and  size. 
Samples  and  price  list  free  on  application. 


J.  K.  (RANSTON, 


Wholesale   Dealer  In 

Store  and 

Office  Supplies. 


CALf,  Orff. 


'GRIP"  and  "CARTER"  Check  Books 
supplied  at  Manufacturers*  Prices. 


THEC.T 


L  CO.,  Ltd. 


OF  GALT,   ONT., 

MANUFACTURERS    OP 

Full- Finished  Lambs  Wool  Underclothing.  La- 
dies' Full- Fashioned  Underwear  in  all  Wool, 
Merino  and  Medium.  Men's  Full  Fashioned 
Underwear  in  all-Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 

SEND   FOR   PRICE    LIST. 


R.  PARKER  &  CO., 


Dyers  and 

Finishers. 


ALL  WOOL  AND  UNION  DRESS  GOODS    Dyed   and   Fin- 
ished,   guaranteeing    nn  shrinkage  in  the   width. 
RIBBONS,  SILK  AND  UNION,  Dyed,  Finished  and  reblocked. 
BRAIDS,  Dyed  and  made  up  in  gross  and  one  dozen  Bunches. 
OSTRICH  PLUMES,  cleaned,  dyed  and  curled,  in  the  best  styles. 
FINGERING  YARNS,  Berlin  Wools,  Dyed  and  made  up. 


Send    for    Wholesale    Price    List. 


WORKS  AND  HEAD  OFFICE— 787  to  791  Yonge  Street. 

DR.   DP^IRIKIIEIR   &   CO. 

TORONTO,  ONT. 


*     Mention   this   Paper. 


THE 


VELVET   SKIRT    FACING 

A  NEW  FABRIC  FOR   FACING   AND    BINDING  SKIRTS, 

ADVANTAGES : 

DURABILITY— Will  outwear  a  dozen  old-fashioned  braids. 
NEATNESS— The  Pile  of  the  Velvet  gives  a  t-mart  finish  to  the  bottom  of 

theskirt.    Being  cut  on  the  bias  it  does  not  ravel  and  does  not 

injure  the  shoe. 
ECONOMY — Being  done  up  in  continuous  lengths  of  3,  4J  and  18  yards. 

ALL  FASHIONABLE    DRESS    SHADES. 
MANUFACTURED  BY 

MEYERHOF,  MARX  &  SIMOHSON,  MANCHESTER. 

Representative  :  FRED  KING,  61  Piccadilly,  Manchester. 


•WZSZOLES-A-LIE]    ONLY. 


LINENS,  WOOLLE/NS,  LACES. 

TO   THE   TRADE 


In  Linens  we  are  showing  a  com- 
plete assortment  in: 

Tablings, 

Towellings, 

Hollands, 
Table  Cloths, 

Table  Napkins, 

D'Oylie's, 
Etc.,  Etc. 


A    complete  stock    in   blue   and 
black  Serges : 

Irish  Serges,  7  qualities, 
Fox's  Serges,  7  qualities, 

Belwarp  Serges,  6  qualities. 
Scotch  Serges,  4  qualities, 

Dutch  Serges,  6  qualities, 
Canadian  Serges, 

in  great  variety, 


We  are  constantly  receiving  re- 
peats in  our  various  lines  of  » 
Laces.       Repeats    for     this 
are  week  : 

Irish  Point,     Torchon, 
Millinery  and 

Point  de  Venise. 

We  have  also  just  received  a 
special  line  in  Oriental  Laces, 
extraordinary  value. 


Orders   Solicited. 

Filling  Letter  Orders 
a  Specialty. 


Wellington  and  Front 

Streets  East,  Toronto 


P^//v 


PERRIN'S 


PERRIN  FRERES  et  CIE. 

GLOVES 


7  Victoria  Square,  Corner  St.  James  St., 

3VX  O  JNT  T  3R  EA  L . 


ARE  THE  CHEAPEST. 


BUYERS    WILL    DO    THE    RIGHT    THING 

When  ordering"  LAMA  BRAID  if  they  order  it  put  up  in  rolls  and  see  that  this  label  is  on  the  cover 
of  each  box.    We  put  3  or  3  1-2  yds.  on  each  roll  as  required. 


APRIL,    1893 


Do  You  .  . 
Want  to  Sell  ™CTEC 


the 

•     SAME 

CUSTOMER 


It  stands  to  reason  that  in  order  to  do 
this,  you  most  sell  Good  Goods .  .  ,  , 


^^rMfnfn?nfnfnfnT!TriTfMftm??ttfttTnf!TftTTnrnfnfnftTTiTftTTnfnf!Tftt?tTT!?f^ 


"HEALTH  BRAND" 
UNDERWEAR 


For  Ladies  and  Children  j 

is    acknowledged     to    be  c 

the  best  on  the  Canadian  i 

riarket  to=day.  $ 


§E  NO  COTTON 
~E  NO  SHODDY 
%    ALL  PURE  WOOL  SX"? 


\ 


The  riontreal  Silk  mils  Co 


LIMITED 


MONTREAL 


0. 


Cor.   Bay  and 
Front  Streets 


TORONTO 


We  bring  under  the  Notice  of  the  Trade  the  following  Choice 
Lines  which  at  our  close  cut  prices  will  be  appreci  ited  I . 

I         BUSINESS  BUILDERS 

.  By  all  Retail  Merchants  handling  them. 

J 

#    First      Loch  Lomond  Shirtings,  in  large  range  of  patterns. 
:   Second     ;>>   inch   Flannelette,  excellent  value,  >o  patterns 
,  Third      All   Wool    Delaine,   30  inches  wide,  in  dark  and  lighy 
grounds.  "    * 

Fourth     All   Wool    Colored    Cashmere,    46   inches   wide,   full 
range  of  this  season's  sha 


•:.  THE    HELiIABliE    SUSPENDER.  * 


This  is  back  view,  showing  method  of 
fastening  webs  without  sewing.  Trimmings 
are  of  strong,  light,  nickel  chain,  with  but- 
ton loops  which  will  not  sjip  off,  but  are 
easily  opened  by  pressing  the  balls  together. 


No  Sewing  to  give  out. 
No  pulling  apart  in  the  back. 
No  button  holes  bursting  nor  straps  breaking. 
May  be  adjusted  to  fit  any  shoulders. 
Trimmings  entirely  nickel  and  will  not  rust. 
Button  loop  gives,  and  prevents  pulling  but 
ton  off.  : 


G.  N.  VROOM,  Sole  Manufacturer,  ST.  STEPHEN,  N.  B. 


Toronto  Fringe  and  Tassel  Company 

Manufacturers  of 

FRINGES,    CORDS,     POM  TONS, 

TASSELS,  DRESS   UPHOLSTERY,  and 

U  N  DERTAKERS'  TRIM  M I  NILS. 


19  Front  St,  West,   TORONTO. 


GANADIANS  !  hf 


MILES  &  CO. 


Have  removed  from 
2i  Old  Bond  St.,  to 

A  Sackville  St.,  London. 


tailors 


John  F.  Power, 

Freight  and  Forwarding  Agent, 

20  and  33  Jewin  Crescent,  Aldersg-ate  Street,  E.C., 

AND    .\T 

Liverpool,  Manchester,  Birming-ham,  &c. 


■jSest  3cotcb  £>ee6  an'6  ^Tigola  Suits  from  £3  15s. 

The  Celebrated  GUINEA  TROUSERS,  Etc. 

STEWART*  N|<D0NALD 

GLASGOW. 


-  Toronto  Agency :  30  Wellington  St.  East.  - 

Special  lines  of  i     TUT      1\/T  Alir  I  m     |    Close  buyers  would 
Linens  always.  VI        VI     I  \Aj   il  do    *ell   to   inspect 

ick.    ...   J     llll    lflV  II  fl.  1       I    our  samples 


ids  examined,  packed,  shipped,  etc.,  at  the 
lowest  possible  rates,  and  which  will  be  found  to 
be  Considerably  belOW  those  now  charged 
by  other  firms.  Large  packing  floors,  hydraulic 
machinery,  telephones  to  all  Depots  and  Docks, 
also  to  Northern  towns, 

cable  address    Mehalah,  Londoi* 
TELEPHONES  :  London  58,  58  P; 

Birmingham,  322. 


-*.• 


AGENCY     IN     CANADA: 

L.  -  Trotter.  13  St  John  Street 


Vol.   III. 


TORONTO.  APRIL,    1893. 


No.  4. 


THE  J.  B.  McLEAN   PUBLISHING  GO., 

LIMITED. 

Trade    Journal     Publishers, 

AND 

Fine  Magazine   Printers, 
10  FRONT  ST.   EAST,  -  -  -  TORONTO. 


J.  B.  McLEAN, 

PRESIDENT. 


HUGH  G.  McLEAN, 

MANAGER. 


SUBSCRIPTION    $2.00. 


BRANCH    OFFICES: 

146  ST.  JAMES  STREET. 
E.    Desbarats,   Manager. 

ROOM  41,  TIMES  BUILDING. 

Canadian  Government  Offices, 

17    Victoria  St.,  LONDON,  S.W. 
R.  Hargreaves,  Agent. 


MONTREAL, 

NEW  YORK, 
LONDON,  ENG, 


ANOTHER    CHANCE    GONE. 

CANADA  must  go  another  year 
without  a  national  insolvency 
law.  The  Federal  Govern- 
ment has  closed  another  session 
and  nothing  has  been  done. 
And  everybody  is  asking,  why? 
The  Boards  of  Trade  of  To- 
ronto, Montreal  and  other  cities 
and  towns  have  been  urging  the 
matter  steadily  and  persistently  for  five 
years  or  more.  For  over  a  year  their 
combined  wisdom  has  been  embodied 
in  a  bill  which  was  drawn  up  with  the 
intention  of  being  presented  in  Parliament,  but 
while  it  may  have  been  shown  around  the  Parlia- 
ment buildings,  in  various  lobbies  and  private  offices,  it  has  not 
yet  been  shown  on  the  floor  of  the  house.  Mr.  Speaker  has  not 
yet  been  officially  informed  of  its  existence,  nor  can  he  now  be 
until  some  time  in  the  opening  months  of  1894.  A  committee 
was  appointed  by  the  combined  Boards  of  Trade  of  Toronto  and 
Montreal  to  push  the  bill  in  Parliament,  but  apparently  nothing 
has  been  done.  The  true  reason  appears  to  be  that  the  Govern- 
ment was  not  sufficiently  impressed  with  its  importance  to  feel 
that  they  would  receive  public  gratitude  by  taking  it  up,  and 
would  lose  anything  by  procrastination.  Whose  fault  is  this  ? 
The  committee  which  had  charge  thereof  must  have  been  lax 
indeed  if  they  could  not  collect  evidence  enough  to  show  that 
the  merchants  of  this  country  wanted  a  national  insolvency  law. 
Let  the  Boards  of  Trade  act  promptly  and  energetically.     If  the 


committee  has  been  lax,  put  in  new  men  with  a  backbone 
starched  up  to  the  proper  stiffness,  and  let  this  remedy  be 
brought  about  next  session  without  fail.  Surely  with  all  the 
chicanery,  corruption  and  fraud  that  is  now  being  openly  prac- 
tised, some  person  can  be  secured  who  can  present  enough  ma- 
terial to  the  Government  to  show  them  that  business  morality 
is  suffering  very  seriously  by  the  lack  of  this  legislation.  It  is 
surprising  to  think  that  the  Boards  of  Trade  are  so  impotent 
as  to  be  unable  to  secure  the  passage  of  a  bill  of  this  kind. 
There  is  a  lack  of  earnestness  and  conscientiousness  somewhere. 

Public  notice  is  hereby  given  to  the  dishonest  merchants 
among  our  readers — we  doubt  if  there  are  any — and  those  who 
are  not  our  readers,  that  for  another  year  they  can  cheat  the 
wholesalers  with  impunity.  Moreover,  we  extend  our  sympathy 
to  the  honest  merchants  in  this  broad  Dominion  in  the  affliction 
now  oppressing  them  ;  in  that  they,  by  the  dilatoriness  of  their 
leaders  in  trade,  and  by  the  laxness  of  the  Federal  Government, 
are  to  be  put  at  a  disadvantage  by  a  continuance  of  the  dishon- 
esty which  is  rampant  on  account  of  the  lack  of  a  national 
insolvency  law. 

Ontario  is  badly  in  need  of  this  legislation  ;  in  Quebec  it  is 
not  so  urgent  on  account  of  a  very  fair  Provincial  Act ;  the 
Maritime  Provinces  have  most  unjust  laws  regarding  such  mat- 
ters ;  while  a  national  insolvency  bill  is  much  needed  in  Mani- 
toba, the  Northwest  Territories  and  British  Columbia.  It  is  said 
that  some  of  the  wholesale  dealers  in  Manitoba  and  in  some  ot 
the  cities  of  the  Maritime  Provinces  are  against  a  national  insol- 
vency bill,  because  under  the  present  various  provincial  laws, 
they  can  secure  their  debts,  before  creditors  in  Montreal  and 
Toronto  hear  of  the  trouble;  and  being  on  the  spot,  by  means  of 
their  preferences  work  out  their  claims  in  full.  It  is  perhaps  un- 
just to  these  merchants  to  repeat  such  a  calumny,  because  it  must 
be  entirely  untrue.  We  believe  that,  as  a  rule,  the  merchants  in 
Canada  desire  to  see  debts  paid  ratably,  whether  the  creditors 
live  in  a  different  province,  in  the  United  States,  or  in  Great 
Britain.  We  believe,  further,  that  five-sixths  of  the  Canadian 
merchants,  wholesale  and  retail,  are  not  not  adverse  to  a  national 
insolvency  law,  and  at  least  one-half  are  anxious  for  its  speedy 
inauguration. 


A     WORD    TO    THE    READER. 

This  entire  number  will  be  found  worthy  of  close  study,  but 
special  attention  should  be  given  to  an  article  headed  "  Drives 
and  Jobs,"  and  to  an  article  on  the  silk  situation.  No  reader 
can  afford  to  miss  these  two  articles.  An  article  on  the  folding 
of  dress  goods  will  be  found  to  be  worthy  of  preservation.  We 
are  always  pleased  to  receive  communications  and  suggestions 
from  our  readers.  There  are  many  topics  which  the  retail  trade 
in  the  towns  would  like  to  see  discussed,  but  which  never  reach 
the  city  dealer. 


THE 


DRY 


GOODS  -:-   REVIEW. 


KNIT    UNDERWEAR     FOR     1893-4. 


N  underwear  business  is  at  present  in 

one  of  the  stages  generally  passed 
through  by  all  lines  of  a  similar  na- 
ture :  the  competition  between  the 
mills  running  on  this  class  of  manu- 
facture has  been  so  keen  of  late,  that 
prices  have  been  reduced  so  as  to 
leave  extremely  scanty  margins  ;  in 
fact,  in  some  instances  "  leaders  " 
have  been  sold  without  any  profit 
whatever.  As  a  natural  consequence  of  this, 
quality  of  the  goods  produced  has  been 
lowered  to  meet  these  exigencies  and  the  gen- 
eral demand  for  low-priced  goods.  rl 'he  inevitable  outcome  will, 
u\~  course,  be  a  reaction  in  favor  of  the  higher  grades,  as  soon  as 
the  public  are  awake  to  the  state  of  affairs.  In  fact  it  may  be 
said  that  this  reaction  has  already  set  in.  Take,  for  example, 
the  line  of  heavy  underwear  which  was  mostly  cotton,  and  sold 
for  from  $3.50  to  $4.50  per  dozen  at  the  mill.  Where  a  whole- 
saler two  or  three  years  ago  used  a  hundred  cases  of  these  goods 
he  now  contents  himself  with  a  hundred  dozens.  The  past 
winter  has  given  cheap  stuff  the  go-by  in  earnest  style.  Two  or 
three  years  ago  $9  per  dozen  was  the  price  of  the  best  domestic 
underwear  ;  now  Canadian  underwear  of  the  better  grades  bring 
$21,  $24  and  $27.  This  may  be  due  to  demand  for  better  goods 
in  part,  but  in  part  it  is  due  to  the  ousting  of  cheap  and  medium 
grades  of  imported  underwear.  The  lowest  grade  of  imported 
goods  several  years  ago  was  $7.50  per  dozen;  now  it  is  $18. 
Why  this  change  ?  Simply  because  our  domestic  manufacturers 
are  producing  lines  which  oust  foreign  lines  at  a  less  price  than 
$18  per  dozen.  Under  protection  our  manufacturers  must  gain 
in  experience  and  power.  Whether  the  cost  of  this  is  too  high 
from  a  public  standpoint  is  a  political  question,  and  must  be 
settled  by  politicians. 

The  price  of  wool  has  been  somewhat  unsteady  for  consider- 
able time  and  is  now  ruling  slightly  higher  than  a  year  ago.  But 
so  far  this  has  had  no  appreciable  effect  on  prices.  Prices  are 
firm,  yet  no  advances  of  importance  are  asked.  The  talk  of  a 
combination  to  raise  prices  is  still  prevalent.  The  idea  seems 
to  be  that  one  firm  which  now  represents  four  mills  will  gain 
control  of  others  and  try  to  freeze  out  the  smaller  mills.  So  far 
nothing  is  apparent  but  talk.  The  scheme  seems  impracticable, 
although  by  no  means  impossible. 

All  the  wholesale  houses  have  placed  their  orders  for  fall  de- 
livery, and  the  mills  are  busily  engaged  in  manufacturing  the 
woollen  underwear  to  be  worn  next  season.  With  the  exception 
of  a  very  low  ribbed  shirt,  there  will  be  little  change  in  weights 
or  prices.  Low  lines  have  dropped  slightly  in  price,  but  other 
lines  are  fairly  firm.  The  mills  are  now  bringing  out  imitations 
of  goods  that  are  destined  before  long  to  exclude  all  qualities  of 
Scotch  underwear.  Domestic  manufacturers  are  improving 
their  goods  with  a  rapidity  which  is  astonishing,  but  very  gratify- 
ing. The  improvements  this  year  are  mostly  in  the  finish  of  the 
goods  ;  greater  attention  being  given  to  the  details  of  the  finish- 
ing. The  feel  and  appearance  of  the  goods  are  an  improvement 
over  previous  seasons.  But  the  most  notable  advances  are  in  the 
line  of  the  shaping  of  the  garment,  and  in  the  use  of  the  ribbed 
skirt  and  cuff.  The  garments  are  being  made  more  the  shape  of 
the  body  ;  the  straight-bodied  garments  being  a  thing  of  the  past 


in  the  better  lines.  The  goods  are  clean  and  stylish,  and  in 
every  way  equal  to  imported  goods  at  similar  prices.  These  im- 
provements explain  the  extensive  displacement  of  imported 
goods  mentioned  above.  Ribbed  goods  are  being  displaced  in 
medium  grades  by  plain  goods,  and  only  very  cheap  grades  of 
ribbed  goods  are  in  strong  demand*  There  are  two  mills  less  on 
these  very  cheap  ribs  this  year.  Fancy  stripes  in  plains  are 
more  numerous  than  in  previous  seasons.  Pink,  Shetland,  sage, 
and  light  brown  are  the  leading  colors  in  these  fancylines. 


TO     THE    INSURANCE    COMPANIES. 


NO  TIME  can  be  mentioned  when  a  merchant  is  in  a  worse 
condition  and  more  in  need  of  kindly  attention  than  just 
after  he  has  lost  a  few  thousand  dollars  by  fire.  Very  few- 
men  carry  an  insurance  equal  to  more  than  half  their  stock,  and 
when  the  whole  stock  is  destroyed  they  are  in  exceedingly  strait- 
ened circumstances  The  insurance  seldom  if  ever  covers  the 
entire  loss.  This  is  such  a  well-recognized  fact  that  when  a  re- 
tail merchant  loses  by  fire,  his  creditors  at  once  want  a  statement 
of  his  affairs,  and  immediately  begin  to  press  him  for  prompt 
payment.  And  it  is  just  here  that  an  insurance  company  can 
render  him  kindly  aid  by  prompt  payment  of  the  money  to  which 
he  is  entitled  on  their  policy.  Old  debts  must  be  paid  and  new 
and  larger  ones  contracted,  and  the  merchant  needs  the  cash  and 
that  at  once.  The  insurance  company  which  uses  every  pretext 
to  delay  payment  is  doing  perhaps  a  greater  injury  than  it 
imagines.  A  delay  of  serious  length  may  mean  a  destruction  of 
his  business,  by  preventing  him  from  holding  his  trade  by  a  prompt 
replacement  of  his  stock.  A  man's  goodwill,  if  interrupted  for 
two  months,  is  much  deteriorated  in  value,  and  this  deficit  is 
hard  to  supply  or  re-create.  Of  course  the  insurance  company 
has  a  right  to  satisfy  itself  that  no  suspicious  circumstances  exist, 
and  to  have  time  to  do  this  in.  But  it  should  hasten  matters  as 
much  as  possible,  as  their  want  of  promptness  may  cause  some 
of  the  evils  mentioned.  It  is  said  that  some  insurance  com- 
panies delay  payments  as  long  as  possible  to  gain  the  slight  in- 
terest that  will  thus  accrue  in  thirty  or  sixty  days.  But  a  gain 
of  this  proportion  to  them  may  mean  a  loss  of  a  hundred  times 
as  much  to  the  merchant.  Insurance  companies  should  con- 
sider these  facts  and  make  payments  as  promptly  as  possible 
consistent  with  the  circumstances  of  the  case. 


PROGRESS   IN  ACCOUNTING. 


THE  Institute  of  Chartered  Accountants  of  Ontario  is  incor- 
porated under  an  Ontario  Act.  It  is  instituted  to  improve 
the  methods  of  accounting  in  Ontario,  and  to  raise  the 
standard  of  the  profession  in  a  general  way.  It  has  done  good 
work  and  is  worthy  of  commendation.  A  pamphlet  containing 
a  short  address  by  Henry  Lye,  F.C.A.,  concerning  the  aims  and 
operation  of  the  Institute  and  the  discussion  thereon,  has  reach- 
ed this  office.  It  is  worthy  of  perusal  by  every  merchant  anoj 
bookkeeper  in  Canada.  We  quote  as  follows  from  Mr.  Lye's 
address  :  "  There  is  no  situation  or  occupation  in  life  in  which 
it  is  not  at  least  desirable,  if  not  absolutely  necessary,  to  have  a 
fair  knowledge  of  the  science  and  principles  of  accounts.  The 
most  eminent  Judges  pride  themselves  upon  their  attainments 
in  this  direction.  Our  most  famous  and  successful  lawyers  are 
known  for  their  proficiency  in  matters  of  accounts.  The  doctor 
in  debt  is  the  one  who  neglects  his  book-keeping.  The  unsuc- 
cessful merchant  is  the  one   whose  accounts   are  badly  kept,  so 
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that  he  does  not  know  how  to  ascertain  from  time  to  time  the 
causes  of  his  misadventures.  The  saccessful  farmer  is  the  one 
who  keeps  a  strict  account  of  every  field  and  every  animal  on 
his  farm — continuously  cutting  off  bad  stock  and  bad  methods, 
and  substituting  those  which  demonstrate  their  profit  in  cold, 
calm,  undisputable  figures.  The  manufacturer  who  fails  to  keep 
a  strict  account  with  every  class,  every  machine  and  every 
method  of  his  establishment,  finds  at  last  that  he  has  made  him- 
self rich  with  one  finger,  but  has  destroyed  his  capital,  his  credit 
f  and  his  reputation  with  both  hands." 

We  also  quote  some  sentences  from  the  proceedings.  The 
President  said  :  "  Our  object  is  to  benefit  the  monetary  and 
commercial  interests  here  in  training  up  young  men  as  good  ac- 
countants ;  and  any  advice,  any  assistance  or  anv  hints  you  can 
give  us  enabling  us  to  carry  out  the  objects  we  have  in  view,  will 
be  most  cordially  received." 

Mr.  Paul  Campbell  remarked  :  "  Speaking  about  book-keep- 
ing in  regard  to  country  merchants,  the  trouble  with  most  of 
them  is  not  bad  book-keeping,  but  because  they  have  no  book- 
keeping at  all.  When  a  man  comes  to  see  our  friend,  Mr.  Blain, 
and  wants  to  compromise  at  ten  cents  on  the  dollar,  he  has  no 
books  at  all ;  he  says,  '  I  don't  know  what  has  become  of  them.' 
if  you  can  teach  them  even  bad  book-keeping,  you  will  have  done 
something  towards  eventually  having  good  book-keeping  done 
by  our  friends  the  country  store-keepers." 


WHERE  LIETH  THE  CAUSE? 


SOME  of  our  wholesale  dry  goods  merchants  are  glad  in 
their  hearts  that  amid  all  the  talk  on  the  tariff  question,  no 
one  proposes  to  raise  the  duties.  They  are  glad  of  this, 
not  always  because  they  do  not  believe  in  moderate  protection, 
but  because  under  a  high  tariff  there  is  a  tendency  to  promote 
the  growth  of  the  dishonest  importer  class.  When  there  is  a  high 
rate  of  duty,  say  on  imported  woollens  for  clothing  manufacture, 
some  dealer  will  be  unscrupulous  enough  to  try  to  get  a  ship- 
ment through  with  half  the  proper  amount  of  duty,  and  if  once 
successful  he  tries  it  again.  Even  if  he  gets  caught  once  in  four 
trials,  he  still  is  ahead  by  his  scheme.  The  customs  clerks  are 
anxious  to  get  their  work  done  as  quickly  and  as  easily  as  pos- 
sible, and  this  makes  it  easy  to  carry  out  such  frauds  on  the  cus- 
toms as  has  been  indicated.  Dealers  of  this  class  will  have  their 
invoices  sent  over  with  blank  duplicate  already  signed  and  certi- 
fied correct,  this  will  be  then  filled  in  and  the  amount  will  be  the 
least  the  dealer  thinks  it  is  possible  for  such  goods  to  be  ad- 
mitted at.  An  English  manufacturer  who  visited  this  country 
not  long  ago  remarked  that  he  believed  no  English  manufac- 
turer could  do  business  with  United  States  dealers  unless  he 
sent  in  blank  invoices.  This  is  a  grave  charge  to  make  against 
any  set  of  merchants,  and  it  seems  difficult  to  believe  that  such 
a  low  state  of  morality  exists  among  the  importers  of  the  United 
States.  But  this  gentlemen  professed  to  know  that  his  assertion 
was  true. 

Assuming  it  to  be  true,  where  lieth  the  cause?  Is  this  an 
inevitable  consequence  of  a  high  tariff  or  is  it  rather  the  conse- 
quence of  a  low  state  of  national  and  mercantile  morality  ?  As 
far  as  can  be  ascertained  this  evil  is  confined  to  the  United 
States,  or,  at  least,  it  is  not  practised  to  any  extent  in  Canada. 
A  few  years  ago  some  small  frauds  were  discovered,  but  nothing 
of  importance.  This  may  be  because  of  our  smaller  importa- 
tions, or  it  may  be  due  to  greater  mercantile  honesty  or  to  greater 
strictness  among  collectors  and  their  servants,   or  it  may  be  due 


to  a  combination  of  these.  But  while  it  may  not  be  a  direct  re- 
sult of  a  high  tariff,  it  seems  to  be  an  accompanying  evil  and 
hence  the  gratification  of  our  honest  importers,  that  dishonest 
importers  will  not  be  enabled  to  have  any  greater  advantage  over 
them  than  they  have  now,  because  the  tariff  is  not  likely  to  be 
materially  increased. 


HOW    RASSEMENTERIE    IS    MADE. 


ANNABERG,  in  Saxony,  is  a  town  famous  as  a  centre  for 
the  manufacture  of  passementerie.  Scores  of  trimming 
and  passementerie  manufacturers  are  located  there.  A 
recent  visitor  at  one  of  the  leading  factories  gives  the  following 
account  of  what  he  saw  there  : 

Besides  the  designers,  about  one  hundred  and  twenty  girls 
were  employed  ;  everything  is  done  by  hand.  The  beads,  of  all 
colors  and  sizes,  are  procured  from  Coblentz  and  Venice,  and 
the  narrow  silk  jimp  and  the  ribbons  are  mostly  made  in  Anna- 
berg  by  hand-looms. 

The  design  for  a  piece  of  beaded  pessementerie,  say,  is 
drawn  on  a  thick  piece  of  paper  and  given  to  a  worker.  She 
then  sews  on  narrow  silk  cord  jimp  or  buckram,  according  to 
what  the  foundation  of  the  trimming  is  to  be,  and  follows  the 
pattern,  basting  this  over  it,  through  the  paper,  tacking  the  jimp 
or  buckram  firmly  at  different  points  to  form  the  figure.  When 
this  is  accomplished,  the  basting  threads  are  cut,  and  then  she 
has  the  design  made  of  the  foundation.  Now  comes  the  slow 
work  of  ornamentation  by  beads.  Over  the  design  she  sews  on 
with  deft  fingers,  perhaps  iridescent  ruby  beads  in  rows  two  or 
three  to  cover  up  the  foundation  completely.  After  this,  she 
forms  wheels,  or  fans,  or  crescents,  or  curves,  in  artistic  designs 
within  the  open  spaces  of  the  pattern. 

This  last  will  perhaps  be  done  with  gold  beads,  or  some 
other  contrasting  color.  Or  the  pattern  may  be  all  jet,  or  all 
done  in  pearl  white.  This  last  firm  has  put  out  17,000  different 
designs  within  the  last  two  years — no  two  of  them  alike.  In  re- 
gard to  values,  what  costs  the  original  manufacturer  a  mark,  or 
23  cents,  costs  the  final  buyer  in  America  $r. 

That  sounds  hard,  but  when  you  think  of  the  number  of 
people  that  have  to  make  a  living  off  this  work,  and  the  custom 
duties,  it  isn't  so  bad.  There's  the  manufacturer,  the  importer, 
and  the  retailer,  before  you  come  to  the  customer.  The  firm 
had  enormous  books  filled  with  finished  pattern  after  pattern  of 
different  colors  ;  they  showed  us  delicate  silk  filigree  work,  the 
leaves  of  a  single  small  spray  taking  hours  to  make,  beaded  rib- 
bons of  all  colors  and  styles,  and  that  latest  fancy  of  fashion, 
those  little  beaded  jackets  that  are  worn  over  handsome  dresses 
as  garniture.  The  combinations  of  color  in  these  were  marvel- 
lous, aside  from  their  beauty  of  design.  Iridescent  ruby  and  sea 
green  and  silver,  shaded  pink  and  white  pearls,  gold  and  black, 
electric  blue  and  snowy  white,  iridescent  green  and  bronze,  old 
rose  and  copper — all  the  shades  ever  dreamed  of  by  fairies  were 
here.  But  not  all  this  work  is  done  in  the  factories ;  like  the 
lace-making,  much  of  it  is  made  in  the  home  of  the  peasants. 


Mr.  D.  B.  Jacques,  who  was  over  nine  years  in  the  employ 
of  Messrs.  John  Macdonald  &  Co.  of  this  city,  has  left  to  fill  a 
representative  position  in  Boston.  Before  leaving  he  was  made 
the  recipient  of  a  very  handsome  gold  chain  and  locket  by  his 
fellow-employees,  as  a  souvenir  of  their  friendship  and  esteem 
during  the  time  of  their  association  with  him. 
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VALUABLE     AND     PRACTICAL. 


N  address  was  delivered  by  Mr.  Paul 
Campbell,  of  John  Macdonald  & 
Co.,  to  the  students  of  Warinner's 

Business  College  in  this  city,  on 
Friday,  April  14th.  Mr.  Campbell 
took  as  his  text,  "A  Few  Hints  on 
(letting  Along  in  the  World  and 
Gaining  a  Competency."  It  is  here 
reproduced  for  the  readers  of  this 
journal,  and  it  will  be  found  to  be 
intensely  practical  and  valuable  in 
man)'  ways  : 

"  Although  money  is  said  to  be 
the  root  of  all  evil,  the  want  oi  it  is 
certainly  very  inconvenient,  and  although  we  should  guard  our- 
selves against  the  inordinate  love  of  it,  still  it  should  be  the 
duty  of  every  honest  and  manly  student  here  to  aim  to  accumu- 
late and  safely  lay  aside  for  his  old  age  a  competency  sufficient 
to  keep  himself  in  comfort.  To  deny  himself  in  his  youth  and 
strength  is  his  duty,  so  that  he  may  accumulate,  as  Burns  has 
nobly  said,  for  the  glorious  purpose  of  being  independent. 

"  The  most  of  wealth  personally  held,  especially  in  Europe 
and  the  older  settled  parts  of  the  United  States  and  Canada, 
was  inherited  by  the  accident  of  birth  ;  but  as  all  wealth  is  the 
resultance  of  labor  and  capital,  those  not  so  favored  can  by  ap- 
plication, economy  and  judgment  obtain  more  or  less  of  it.  Be- 
fore proceeding  to  speak  about  gaining  it,  allow  me  at  this  point 
to  mention  a  circumstance  which  has  struck  me  very  forcibly, 
and  that  is  this  :  That  many  of  that  class  who,  commencing 
life  with  no  adventitious  aid,  have  by  intelligence,  application 
and  economy  made  a  fortune  and  have  retired  from  the  business 
in  which  they  have  accumulated  this  fortune,  not  feeling  satis- 
fied to  invest  their  means  safely  in  the  many  channels  that  are 
open  to  them,  hazard  it  in  new  undertakings  and  schemes  of 
which  they  have  no  expert  knowledge  and  lose  it.  I  have  no- 
ticed that  the  self-made  man  loses  his  money  more  rapidly  than 
the  class  that  inherit  it,  as  the  class  that  inherit  generally  invest 
their  money,  through  their  solicitors,  in  mortgages  and  safe 
securities,  having,  I  presume,  no  reliance  (fortunately  for  them- 
selves) in  venturing  it  in  commerce  and  manufacture.  Whereas 
the  self-reliant  man  who  has  made  his  fortune  in  the  business  he 
has  expertly  learned,  through  his  reliance  and  conceit,  feels 
assured  that  he  can  succeed  as  well  in  another  line  of  commerce 
or  manufacture — such  as  changing  from  a  retail  business  to  a 
wholesale,  from  commerce  to  manufacture,  and  vice  versa.  I 
advise  you  young  men,  if  you  are  fortunate  in  making  a  compe- 
tency in  the  branch  of  business  which  you  may  select  and  learn, 
when  you  have  made  it  once,  stick  to  it  closely,  safely  invest  it 
in  first  mortgages  (not  second),  in  good  stocks  ;  or  if  in  real 
estate,  only  in  a  large  city,  not  in  towns  or  villages.  If  you  in- 
vest in  real  estate,  pay  for  it  out  and  out,  have  no  money  invest- 
ed in  equities,  for  equities  in  depressed  times  become  like  van- 
ishing smoke.  Buy  real  estate  when  everybody  wishes  to  sell 
and  sell  when  everybody  wishes  to  buy. 

"My  text,  you  perceive,  is  gaining  a  competency,  not  mak- 
ing a  large  fortune,  for  large  fortunes  rapidly  made,  unless  one 
finds  a  coal  or  a  gold  mine,  are  not  generally  fairly  made,  being 
the  result  of  sin  on  the  part  of  the   individual    or  governments, 


and  entail  loss  and  suffering  to  the  many.  Competency  I  define 
as  a  sufficiency  of  money  which  when  invested  will  give  sufficient 
interest  to  support  an  individual  and  those  depending  upon  him 
in  moderate  comfort. 

"The  students  of  this  college  will,  as  a  rule,  first  act  as  em- 
ployees, and  some  may  remain  such  during  their  lives.  I^tme 
premise  further  remarks  by  saying,  although  it  may  be  a  surprise 
and  a  disappointment  to  many  present  that  the  chances  of  mod- 
erate success,  and  of  gaining  ultimately  a  moderate  competency, 
are  probably  greater  to  those  that  would  be  content  to  remain^ 
as  employees,  rise  in  that  position,  save  and  invest  as  much  as 
they  could  honorably  do  year  by  year,  than  to  those  entering 
business.  I  saw  a  computation  which  I  presume  was  correct, 
although  I  did  not  test  it — that  if  a  young  man  at  twenty  could 
save  and  invest  each  day  one  dollar  at  six  per  cent,  at  compound 
interest  at  seventy  years  of  age  it  would  amount  to  the  enormous 
sum  of  $500,000.  A  smaller  amount  would  relatively  and  pro- 
portionately increase.  The  money  spent  uselessly  in  drink, 
tobacco  and  on  other  indoor  expensive  pleasures,  by  well-paid 
clerks  and  artisans,  if  hoarded  and  invested  would  in  a  series  of 
years  be  the  nucleus  of  a  competency.  I  advise  you  to  have 
recreation  ;  it  is  necessary.  Have  plenty  of  it,  but  bookkeepers 
and  accountants  should  have  it  in  the  open  air.  It  is  more 
healthful  and  costs  less  than  indoor  pleasures.  In  illustration 
of  the  want  of  success  in  business,  notwithstanding  intense  appli- 
cation, such  application  as  no  clerk  would  give  or  be  asked  to 
give,  and  strict  economy,  never  drawing  more  than  $400  a  year, 
a  merchant  failed  last  week  who  twenty-two  years  ago,  having 
saved  $2,500  as  a  clerk,  embarked  in  business.  Now  if  this  man 
had  continued  in  his  situation  he  would  to-day,  instead  of  being 
an  insolvent,  have  had  an  ample  competency,  with  less  work  and 
more  comfort  during  his  past  existence.  I  mention  this  fact  not 
as  a  deterrent  to  any  of  you  commencing  business,  but  as  an 
encouragement  to  those  that  may  not  like  to  hazard  the  risks  of 
commerce  and  its  anxieties,  that  by  remaining  as  employees  there 
is  assured  to  each  of  you  on  certain  lines  comparative  wealth 
and  comfort  in  old  age. 

"  I  shall  now  advert  to  some  of  the  qualifications  necessary 
to  the  success  of  a  clerk  or  a  merchant. 

"  First :  What  knowledge  you  gain  should  be  thorough,  so 
exhaustive  that  you  can  apply  it  at  once.  Your  Principal  here 
will  see  that  you  obtain  a  theoretic  and  scientific  knowledge  of 
accounts,  will  teach  you  the  broad  principles  of  bookkeeping, 
but  to  apply  it  with  confidence  you  must  have  practice.  You 
should  be  in  this  position  after  you  have  left  this  college  to  say 
to  any  firm  or  merchant  desiring  your  services,  "I  feel  confident 
I  can  keep  your  books  or  superintend  your  office,  but  I  am  will- 
ing to  accept  a  subordinate  position  and  bide  my  time.''  When 
you  have  gained  this  subordinate  position,  see  to  it  that  you 
continue  your  studies  and  make  yourself  competent  to  fill  a 
higher  position  at  a  moment's  notice,  because  employers  in  this 
age  never  teach  ;  they  require  the  knowledge  at  once.  Remem- 
ber that  knowledge  is  power.  It  is  pleasure  also.  Keep  well 
in  advance  of  the  requirements  of  your  present  position. 

"  The  next  qualification  a  clerk  or  a  merchant  should  culti- 
vate is  manly  courtesy  ;  that  courtesy  which  is  the  result  of  in- 
ate  kindliness  of  disposition.  Time  will  not  permit  me  to  fully 
exhaust  this  qualification.  I  can  assure  you  it  will  help  you 
wonderfully  through  life.     It  is  like  oil  to  the  wheel. 

"  Promptness  and  despatch  are  required.  'An  undertaking 
once  commenced  is  half  done,'   'Business  hurried  is  business  ill 
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Knox,  Morgan  &  Co., 


Wholesale      . 

Dry  Goods    Hfl|\!||LT0N 
Importers 


PARASOLS 


Orders  for  Parasols  have  been  unusually  large  this  season.  We  have  repeated 
our  Best  Selling  Lines,  so  as  to  be  in  a  position  to  show  a  full  range  during 
March  and  April. 

We  would  advise  early  purchases  of  these  goods.  Spring  is  at  hand  and  first 
sales  are  the  most  profitable. 


HOSIERY 


Ask  our  traveller  when  he  calls  to  show  you  our  Special  Leader  in  Fast 
Black  Hose.  We  carry  everything  worth  showing  in  this  department.  Prices 
reasonable. 

LETTER  ORDERS  RECEIVE  PROMPT  AND  CAREFUL  ATTENTION 


done,'  'Business  despatched  is  business  well  done,'  are  true 
aphorisms. 

"  Character  in  its  broadest  and  widest  sense  is  as  necessary 
to  permanent  success  as  ability. 

"  Accountants  of  all  classes  should  study  to  preserve  their 
health,  as  clerks  in  other  occupations  in  case  of  temporary  sick- 
ness can  have  their  positions  easily  filled,  but  not  so  with  a 
bookkeeper.  His  presence  is  always  required,  and  his  absence 
is  a  great  inconvenience,  and  therefore  will  not  be  much  toler- 
ated. Do  not  throw  your  health  away.  '  Be  not  like  the  base 
Indian  who  threw  away  a  pearl  richer  than  his  whole  tribe.' 

"  Supposing  now  that  you  have  obtained  positions  of  trust  as 
confidential  clerks  in  the  office  of  mercantile  firms,  or  as  princi- 
pals, and  know  from  your  training  the  effect  of  discounts  and 
interest  of  the  small  margin  existing  between  profit  and  actual 
loss.  I  may  point  out  to  you  some  of  the  causes  of  failure  per- 
taining to  those  that  are  economical,  industrious,  courteous  and 
thoroughly  honest,  but  lack  common  sense  in  conducting  busi- 
ness. The  general  storekeeper  carrying  various  kinds  of  stock, 
and  especially  in  the  dry  goods  trade,  he  invariably  carries  too 
much  stock  for  the  trade  he  does.  Excessive  stock  means  loss 
of  interest  and  insurance,  loss  by  deterioration  of  goods  carried 
over,  loss  by  increased  charges  caused  by  carrying  stock.  A  good 
maxim  where  stock  is  carried  is  'To  do  the  largest  possible  trade 
on  the  smallest  possible  stock.'  By  doing  so  you  keep  down 
many  of  the  charges  and  losses  arising  from  the  carrying  of  ex- 
cessive stock.  An  excess  of  stock  entails  more  loss  and  hurt  to 
a  business  than  being  without  needed  goods.  It  is  the  worst  of 
these  two  evils.  A  large  stock  does  not  necessarily  mean  a  well 
assorted  stock.     It  is  generally  the  very   opposite.     '  Buy  often 


and  in  moderate  quantities '  is  a  good  rule  to  abide  by,  as  the 
tendency  of  all  commodities  is  downwards  in  price.  The  great 
improvements  taking  place  constantly  in  machinery  has  the  effect 
to  increase  production  and  lower  prices. 

"  In  conclusion  allow  me  to  mention  a  circumstance  in  the 
life  of  the  late  Abraham  Lincoln,  President  of  the  United  States. 
When  reverse  after  reverse  followed  his  armies,  surrounded  by 
Job's  comforters  bemoaning  their  troubles  and  asking  could 
anything  be  done  and  how  could  they  win,  he  replied  that  '  he 
would  peg  away  until  he  won.'  I  would  say,  follow  his  advice. 
Manfully  peg  away  at  any  calling  you  may  choose,  and  it  will  as 
a  rule  lead  to  success,  and  to  all  of  you  I  would  say,  let  not 
your  lives  pass  as  the  shadow  of  a  fleeting  cloud,  leaving  no 
trace  for  good  behind." 

VELVETS    AND     VELVETEENS. 

VELVETS  and  velveteens  are  in  active  demand  in  the  To- 
ronto market.  Brown  shades  of  golden,  tabac  and  seals 
are  scarce,  and  enquired  after.  Myrtle,  is  also  a  scarce 
color.  The  demand  for  greys  and  fawns  is  up  to  a  year  ago,  but 
there  is  a  falling  off  in  the  enquiry  for  navys.  A  great  many 
velvets  are  worn  in  the  new  costumes  seen  on  our  streets,  a  fav- 
orite style  being  three  or  five  graduated  widths  in  rows  round 
the  skirt.  A  great  many  of  the  same  shade  as  the  dress  material 
are  seen.  Others  seen  prefer  to  trim  in  either  lighter  or  darker 
than  the  cloth,  while  some  go  in  for  contrast ;  for  instance  a 
golden  brown  velvet  on  a  greyish  blue  whipcord.  Blacks  are 
used  on  all  colorings.  Velveteen  is  generally  conceded  a  fall 
and  winter  article.  The  fall  promises  big  for  velvets,  and  retail 
merchants  will  do  well  to  keep  this  in  view  in  buying  for  autumn. 
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DRIVES    AND    BARGAINS. 


43-INCH    WOOL 
DRESS  GOODS. 


3,000  DOZEN 

ECLIPSE      COT- 

rON  HOSIERY. 


DELAINETTE 

RETAILS 

AT    I2l4c 


wv:,: 


D 


John  Macdonald  &  Co.  are  running  a 
special  line  of  43-inch  wool  dress  goods  in 
good  patterns  at  35  cents  per  yard,  the  original 
price  of  which  was  50  cents.  This  is  a  bargain  which  is  not 
often  offered. 

i),  Grasett  &  Darling  are  offer- 
g  special  lines  in  Black  Eclipse 
cotton  hosiery  at  prices  varying  from  $1.25  to 
$3.50.  These  are  shown  also  in  children's 
sizes  at  various  prices.  Colors  are  also  shown  in  these  goods  as 
well  as  the  black. 

elainette  is  a  new  material  which  is  a 
substitute  for  prints.  The  particular 
beauty  of  the  cloth  is  the  manner  in  which  it 
drapes  suitable  for  blouses  and  many  other 
uses.  The  colors  are  fast  and  washable.  A  full  range  is  carried 
by  Caldecott,  Burton  &  Spence,  in  spots,  florals  and  stripes.  It 
is  about  equal  in  price  to  prints,  retailing  at  i2}4  cents  with  a 
fair  profit. 

A  special  line  of  fine  narrow  embroidered 
edgings,  in  box  lots  of  sixteen  pieces, 

EMBROIDERED  j    ,         ~       j  tv,      ,  o^ 

has  been  secured   by  Gordon,   JVlackay  &  Co., 
who  are  giving  their  customers  the  benefit  of 

the  purchase  by   offering   goods  worth   in   the  regular  way  six 

cents  for  four. 

TT  7     R.  Brock  &  Co.  early  in  the  sea- 
V  V    •   son,   before   the    advance   in    raw- 
cottons,  made  a  very  heavy  purchase  of  Herms- 
dorf's  Absolutely  Stainless  Black  Cotton  Hose, 

in  a  line  called   "  Buster,"  which    can   be   retailed  with    a  good 

margin  at  three  pairs   for  50  cents.      Full  fashioned  throughout. 

In  order  to  effect  a    speedy  clearing  of   a 
range  of  23-inch  tweed  effect  dress  goods, 
containing  300  pieces,   Gordon,  Mackay  &  Co. 
have  reduced  the    price  from    i8)4c.  to   10c. 
Handsome  assortment   of  patterns,    and    they 
can  be  retailed  for  25  cents. 


edgings  kor  4c. 


TO    RETAIL 
THREE   PAIRS 
FOR  50  CENTS. 


23-INCH 

TWEED  EFFECT 

DRESS  GOODS, 

IOC. 


THE    MONTREAL    MARKET, 


THE  cold  weather  that  ruled  during  the  latter  part  of  March 
and  during  the  present  month  has  seriously  interfered 
with  the  volume  of  trade  in  the  various  lines  of  dry  goods. 
There  was  every  indication  of  a  good  sorting-up  trade  until  the 
cold  spell  set  in  ;  until  it  did,  business  was  quite  brisk,  but  it  has 
fallen  off  sharply  since,  and  the  presumption  is  that  dealers 
throughout  the  country  have  not  had  an  opportunity  of  breaking 
into  their  stocks  in  earnest.  No  one  is  surprised  therefore  that 
the  travellers  who  started  out  on  their  sorting-up  trips  at  the  first 
of  the  month  have  not  had  much  encouragement  so  far,  and 
merchants  feel  disappointed,  for  although  they  expect  to  turn 
over  as  large  a  quantity  of  goods  as  last  year,  they  were  calculat- 


ing all  along  on  an  increase,  but  the  unfavorable  atmospheric 
conditions  have  made  this  possibility  unlikely  now.  Conse- 
quently the  month  as  a  whole  has  been  a  quiet  one,  with  little 
out  of  the  ordinary  run  of  business.  Visits  have  been  received 
from  a  few  out-of-town  buyers  from  immediately  adjacent  dis- 
tricts, but  the  purchases  in  this  connection  have  been  small  and 
the  aggregate  turnover  unimportant. 

Remittances  at  the  close  of  March  and  for  the  first  week  in 
April  were  good,  the  paper  falling  due  on  the  4th  of  April  being 
met  much  better  than  on  March  4th.  I  .atterly,  however,  they_ 
have  shown  a  falling  off,  which  is  attributed  to  the  prospects  of 
a  very  late  season  which  tends  to  make  people  hold  on  to  their 
cash. 

A  feature  of  the  month  has  been  large  purchases  of  hair  :loth 
on  this  market  by  American  buyers,  and  the  worst  of  it  is  that 
some  houses  have  oversold.  The  consequence  is  that  prices  are 
fully  25  per  ceut.  higher. 

Silks  and  satins  received  considerable  attention,  which  cer- 
tainly does  not  go  to  show  that  the  country  is  impoverished  or 
people  would  not  feel  disposed  to  indulge  in  expensive  garbs. 
Light  woollen  dress  goods  have  been  called  for  to  a  fair  extent. 
The  cotton  position  remains  firm,  but  there  have  been  no 
further  advances.  Indeed  it  is  considered  unlikely  by  the  trade 
here  that  there  will  be  any,  for  if  there  is  much  further  apprecia- 
tion values  will  reach  a  limit  where  American  cottons  can  be 
brought  in.  It  is  a  well  known  fact  in  this  connection  that  the 
manufacturers  across  the  lines  are  closely  watching  our  market 
and  would  immediately  rush  in  goods  as  soon  as  the  opportunity 
offered.  This  fact  makes  it  improbable  that  our  manufacturers 
will  put  up  prices  any  further.  Stocks  in  second  hands  are 
small,  in  fact  remarks  made  last  month  about  a  well  cleaned  up 
market  apply  more  so  to-day  than  they  did  then. 

The  demand  for  white  grey  and  colored  cottons  was  equally 
as  good  as  in  other  lines,  but  fell  off  from  causes  outlined  above 
as  it  did  in  other  branches. 

There  has  been  more  talk  here  about  the  proposed  combine 
of  the  various  woollen  mills  and  report  has  it  here  that  it 
will  shortly  be  consummated,  but  beyond  this  rumor  nothing  defi- 
nite is  known  about  the  matter.  Advices  from  Huddersfield  to 
English  agents  here  state  that  in  some  lines  of  woollens  that 
an  advance  of  7^  to  10  per  cent  has  been  established. 

The  millinery  houses  report  that  business  is  quiet  and  say 
that  their  travellers  are  having  no  end  of  sorting  trips.  They 
have  been  doing  something  in  a  small  way  on  summer  account 
in  lines  of  cheap  lots,  etc.,  but  even  that  has  dwindled  down  to 
nothing  during  the  last  week  owing  to  the  cold  cloudy  weather. 
At  the  annual  meeting  of  the  Dominion  Cotton  Company, 
held  on  Thursday,  the  13th  inst.,  the  president  read  a  very  satis- 
factory annual  report.  It  referred  to  the  improvements  on  the 
Company's  property  during  the  year.  The  earnings  for  the  year 
were  about  twenty  per  cent,  on  the  capital  of  $3,000,000.  Out 
of  this  were  paid  four  dividends  of  two  per  cent,  each  and  $100,- 
000  carried  to  the  contingent  account,  and  $200,000  to  surplus, 
which  now  stands  at  over  $1,000,000.  Mr.  Gault  said  that 
although  it  cost  lots  of  money  the  company  was  bound  to  keep 
its  eleven  mills  in  perfect  order.  The  most  modern  machinery 
is  employed,  and  earn  if  the  Government  should  come  back  to 
the  tariff  which  was  in  force  during  the  Mackenzie  regime,  the 
company  would  be  in  a  position  to  compete  with  the  whole 
world,  not  even  excepting  England.  The  statement  of  the  year's 
business  was  highly  gratifying  to  the  shareholders  present,  who 
passed  the  usual  votes  of  thanks. 


HE 


DRY  -:-  GOODS 


REVIEW. 


ALEXANDER  &  ANDERSON 

We  have  passed  into  stock  the  following  seasonable  and 
desirable  lines,  making  our  stock  specially  attractive 
for  the  assorting  season,  viz  : 


m 


7i 


Printed  all  Wool  French  D'Laines. 

English  and  American  Challies,  Prints,  Sateens,  etc. 

Black  and  Cream  Nun's  Veilings. 

Checked  Summer  Silks — small  and  Medium  Patterns. 

Colored  Surahs,  Shot  Surahs,  Plaid  Surahs,  etc. 

Black  Wool  Grenadines — various  prices. 

Cream  and  Cardinal  Boating  Serges. 

Dress  Cheviots  in  Wood  Brown,  Fawn,  Grey,  Green  and  Slate. 

Navy  and  Black  Estamines  and  Diagonals — at  all  prices. 

Full  range  of  our  Celebrated  Black  Wool  Cashmeres. 

Black  and  Colored  Velveteens. 

Parasols,  Hosiery,  Gloves,  Embroideries,  etc. 


u 


INSPECTION  RESPECTFULLY  SOLICITED 


ALEXANDER 
5c  ANDERSON 


43  Front  Street  W„  TORONTO. 


IMPORTANT   NOTICE  TO   MERCHANTS 


Liability  for  Damages 
in  Buying  Cash  Carriers 
Infringing  Barr's  Patent. 


The  Patent  Office  Decides 
in  Favor  of  the  Barr 
Patents. 


Two  Strong  Decisions  Rendered  Each  Unqualifiedly  Awarding 
Priority  of  Invention  to  Barr. 

When  Purchased,  if  put  up  in  store  by  this  Company,  price  per  line,  $35.00. 
When  Purchased  and  put  up  in  store  by  purchaser,  price  per  line  $30.00. 

When  put  in  under  lease  of  three  years,  1   line,  $15.00  per  year;   2  lines,  $12.00  per  year  each; 
3  lines  or  more,  $10.00  per  year  each. 

When  under  5  years  lease  $1.00  per  line  less. 
The  rent  must  be  paid  in  advance  for  each  year. 


HAMILTON  BRASS  MANUFACTURING  CO.,  Hamilton,  tot, 


General  Agents  for  Canada. 
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WINDOW    DRESSING. 


IT  IS  granted  that  nothing  is  so  successful  in  window  dressing 
as  the  original.  The  object  of  the  window  dresser  is  to  draw 
attention  to  the  wares  displayed,  consequently  the  more  at- 
tractive the  display  is  made  the  more  efficacious  it  is  for  adver- 
tising  purposes.  A  window  display  must  be  original  to  be  suc- 
cessful. A  display  may  be  very  creditable  and  tasteful,  yet  be 
devoid  of  the  quality  of  usefulness  as  an  advertising  means.  As 
an  artistic  arrangement  of  goods,  and  as  a  piece  of  perfect  har- 
mony in  coloring,  it  may  be  very  commendable,  but  still  may 
not  fulfill  the  purposes  for  which  it  was  designed. 

The  great  danger  to  be  avoided  by  the  man  who  performs  a 
daily  round  of  store  decoration  and  window  dressing  is  the  get- 
ting into  a  groove.  Unhappily,  says  the  Chicago  Dry  Goods 
Reporter,  there  is  such  a  tendency  with  even  the  best.  The 
danger  can  be  obviated  by  any  man  who  uses  the  thousand  and 
one  ideas  that  circumstances  will  suggest. 

Some  class  of  goods  permit  a  greater  scope  for  originality 
than  others.  Handkerchiefs  and  linens,  for  instance,  possess 
the  faculty  of  being  readily  formed  into  any  design.  Dress 
goods  and  silks  are  also  capable  of  being  originally  treated.  In 
fancy  goods  and  toys,  originality  is  shown  in  the  manner  of 
placing  the  goods.  They  lack  a  great  many  advantages  pos- 
sessed by  goods  which  can  be  draped  or  twisted  into  a  shape  to 
suit  a  design. 

To  the  amateur  window  dresser  no  goods  contain  so  few 
features  to  help  artistic  treatment  as  clothing.  Yet  displays  of 
such  goods  can  be  made  not  alone  interesting,  but  decidedly 
attractive.  Some  among  Chicago  window  dressers  succeed  in 
this  respect.  In  this  they  are  helped  materially  by  the  electric 
lights,  which  they  arrange  in  place  to  follow  the  outline  of  a  de- 
sign. 

A  very  attractive  show  of  clothing  was  recently  made  by  the 
trimmer  in  a  State  street  clothing  house.  It  was  a  series  of 
graduating  arches,  the  largest  of  which  was  nearest  the  window 
light.  On  the  face  of  each  arch  coats  and  vests  were  artistically 
placed,  the  spaces  being  filled  up  with  cheese-cloth  in  various 
colors.  On  the  concave  edges  of  each  arch,  colored  electric 
lights  were  thickly  placed.  At  night  the  effect  of  this  display 
was  a  source  of  considerable  attraction,  and,  no  doubt,  added  to 
the  receipts  of  the  house. 

The  treatment  of  ribbons  denotes  the  presence  or  absence  of 
the  harmonious  sense  in  the  window  trimmer.  A  stock  of  rib- 
bons contains  such  a  variety  of  coloring  that  there  is  always  pre- 
sent a  possibility  of  committing  a  multitude  of  errors  in  using 
them  for  displays.  Every  fool  can  use  ribbons  in  making  a  dis- 
play, but  only  the  real  artist  in  the  window-dressing  profession 
can  do  so  without  offending  against  the  laws  of  correct  taste. 

There  is  one  unassuming  man  in  a  small  store  in  this  city 
who  is  possessed  of  a  refined  taste  that  is  natural  and  admirable. 
This  week,  in  the  store  referred  to,  a  show  of  ribbons  is  made 
which  contains  artistic  qualities  that  would  shame  some  of  those 
who  deem  themselves  masters  in  the  art  of  window-dressing.  In 
this  display  but  two  shades  in    the   various  tones  are  employed. 


Such  is  the  delightful  harmony  displayed  in  the  arrangement 
that  people  are  forcibly  attracted  to  stop  and  study.  The  sim- 
plicity of  the  show  is  its  most  admirable  feature  -only  two  hori- 
zontal rods  being  employed  in  draping.  The  ribbons  exhibited 
are  in  all  the  charming  variations  of  green  and  heliotrope — 
shades  which  hold  a  prominent  place  in  current  fashions  and 
which  are  thus  aptly  emphasized. 

WHERE    SOME    MAKE    FAILURES. 

How  often  does  it  happen  that  we  come  upon  a  window 
where  the  decorator  has  selected  a  central  point  in  the  rear  c  ^ 
the  window  and  has  from  that  pomt  radiated  out  to  the  glass,  a 
display  of  dress  goods  which  as  a  whole  design  is  a  splendid  re- 
presentation of  a  gigantic  candle  extinguisher,  but  a  complete 
failure  if  true  window  dressing  means  that  only  which  is  governed 
by  the  law,  all  details  shall  minister  in  the  highest  degree  pos- 
sible to  the  rapid  selling  of  the  goods  displayed.  If,  says  the 
Dry  Goods  Economist,  that  is  the  intention  of  window  dressing, 
then  the  accentuation  of  every  individual  charm  of  each  indivi- 
dual piece  displayed  must  become  the  ruling  object  and  inten- 
tion of  the  true  decorator,  or,  in  other  words,  the  emphasizing  ot 
the  beauty  of  the  fabric,  the  beauties  of  color  and  design,  and 
the  full  and  perfect  adaptability  of  the  article  to  the  uses  for 
which  it  was  made  must  be  the  ruling  desire  of  the  true  window 
dresser.  Fancy  a  salesman  at  the  dress  goods  counter  saying  : 
"  Wait,  madam,  until  I  show  you  what  a  fantastic  figure  I  can 
make  up  with  this  piece  of  stuff."  Such  a  man  would  instantly 
be  discharged  as  a  lunatic,  and  yet  to  judge  from  the  many 
eccentric  displays  made  he  might  be  hired  by  the  next  door  man 
as  a  professional  decorator. 

Let  us  follow  a  lady  and  her  friend  who  are  out  to  buy  a  new 
spring  dress.  They  come  to  X.'s  window  and  they  join  the 
crowd  and  admire  the  great  design  of  the  great  extinguisher. 
They  exhaust  all  their  feminine  phrases.  "  How  lovely  !  Why 
you  would  think  you  was  looking  away  down  a  long  tunnel." 
"It  is  just  too  cute  for  anything,"  etc.  They  fully  noted  the 
design,  the  extinguisher — but  the  fabrics,  no  !  The  details  of 
the  grand  design  were  lost  in  the  design  itself.  The  extinguisher 
as  an  extinguisher  was  grand  ;  they,  however,  were  looking  for 
dress  goods,  so  they  pass  on. 

Next  door  to  X.  Mr.  B.  has  a  store.  He  has  not  a  profes- 
sional window  dresser.  His  department  men  dress  the  windows 
and  do  the  best  they  can.  They  drape  a  piece  of  goods  as  near 
as  possible  to  how  it  may  be  worn,  their  object  being  to  make  it 
as  seductively  charming  as  possible,  and  so,  very  naturally,  our 
two  lady  friends  stop  and  admire  the  goods  displayed,  and  by 
that  admiration  they  are  induced  to  enter  and  look  at  Mr.  B.'s 
stock.  Mr.  X.  has  an  attractive  window  and  a  crowd  on  the 
sidewalk.  Mr.  B.  has  a  modest  window  in  which  goods  display 
their  own  individual  beauties,  and  he  has  the  crowd  not  on  the 
sidewalk,  but  at  his  counters. 

The  object  of  art  applied  to  window  dressing  is  not  to  hide 
the  materials  used  to  produce  the  whole  design  of  the  window, 
but  that  each  piece  which  enters  the  composition  shall  be  there 
to  display  in  the  best  possible  manner  all  that  it  possesses  of 
desirableness.  There  may  be  times  when  eccentric  displays  are 
almost  necessities,  as  at  the  Christmas  holidays,  but  there  never 
is  a  time  when  the  genius  of  business  should  be  forgotten,  that 
genius  or  spirit  of  business  life  is  "sell ;"  there  is  no  other  pur- 
pose in  a  store.     Sell,  sell,  sell ! 

The  best  dressed  window  is  a  failure  if  the  glass  is  not  clean 
and  bright. 
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THE  FURNISHING  TRADE. 

EN'S  wear  shows  no  abrupt  changes  from 
previous  report.  'The  Toronto  shirt  mak- 
ers are  crowded  with  orders  for  colored 
cambric  shirts.  These  are  made  with  an 
open  front  and  attached  cuffs,  the  whole 
shirt  being  of  the  one  colored  material. 
Some  customers  are  having  colored  collars 
made  also,  but  the  fashion  seems  to  de- 
cree white  collars.  Some  shirts  with  white 
bodies,  and  colored  bosoms  and  cuffs  are 
shown,  and  have  a  fair  demand.  The 
trade  in  negliges  has  not  opened  up  yet. 
In  neckwear  bows  seem  to  predominate 
at  present.  The  extreme  varieties  are  very,  very  wide,  with 
broad  stripes  or  large  figures.  The  broad  flowning  end  tie,  a 
variation  of  the  four-in-hand,  is  in  favor  with  the  best  class  of 
trade,  bows  with  the  wearers  of  less  extreme  goods.  Light 
colored  cheap  ties  in  knots,  four-in-handsand  derbys  are  in  strong 
demand  with  the  wholesalers. 

The  tailors  are  busy.  Quite  colors  predominate  in  suitings. 
Spring  overcoats  are  very  long  with  a  roll  collar.  Merchant 
tailors  will  find  some  useful  hints  in  the  account  of  what  the 
wholesalers  are  showing. 

WHOLESALE  GLEANIN(  ;s. 

Venetians  and  whipcords  are  selling  well  for  spring  over- 
coatings. W'yld,  Grasett,  &  Darling  have  found  these  in  strong 
demand,  so  that  they  have  been  obliged  to  repeat  several  times 
in  order  to  maintain  their  stock.  Their  range  in  all  spring 
overcoatings  is  very  extensive,  and  seems  to  have  found  favor 
with  the  bulk  of  buyers. 

VV.  R.  Brock  &  Co.  have  certain  lines  of  black  worsted 
trouserings  which  are  always  in  strong  demand.  The  weight  of 
these  lines  are  suitable  for  all  seasons  of  the  year,  and  scarcely 
a  week  passes  but  they  are  receiving  additions  to  their  stock. 
The  prices  are  popular,  and  ever)'  Canadian  dealer  who  has 
handled  their  trouserings  knows  that  this  range  is  unexcelled. 
This  is  a  well  known  special  feature  of  their  woollen  depart- 
ment. 

Strap  bow  ties  are  the  latest  in  men's  neckwear,  and  Cordon, 
MacKay  &  Co.  are  showing  a  very  handsome  line  in  light  and 
dark  fancies,  an  assortment  of  which  every  merchant  up  to  the 
times  ought  to  carry. 

Whipcords  for  suitings  and  overcoatings  are  shown  in  all 
shades  in  John  Macdonald  &  Co's  woollen  department.  The 
leading  shades  shown  are  grey  mixtures,  while  fawns  and  browns 
are  also  in  good  demand.  The  new  hop-sack  suiting  in  serges 
and  worsteds  is  in  fairly  good  demand  for  spring  and  summer 
wear.  Their  Belwarp's  serges  are  in  constant  demand  and  always 
in  full  stock. 

Fast  black  cotton  half  hose  are  shown  in  plain  and  ribbed, 
with  and  without  silk  clock,  and  in  various  qualities,  by  Wyld, 
Grasett  &  Darling.  They  are  well  prepared  for  the  summer 
trade  in  these  goods.  Their  stock  of  cambric  and  cashmere 
vests  is  well  assorted.  Their  variety  includes  solid  creams,  and 
in  all  kinds  of  patterns.  A  navy  cambric  vest  with  a  white  spot 
or  figure  is  a  new  thing,  and  is  taking  exceedingly  well. 

One  of  the  finest  lines  of  men's  furnishings  shown  by  Gordon, 
MacKay  &  Co.  is  their  large  range  of  suspenders,  which  include 


English,  American  and  domestic   manufactures,   from  the  lowest 
prices  to  the  best  grades. 

bicycle  hose  in  black  and  navy  are  shown  by  Wyld,  Grasett  & 
Darling.  They  claim  these  to  be  better  value  than  the  ordinary 
bicycle  hose. 

VV.  R.  Brock  &  Co.  are  selling  a  nice  line  of  light-colored 
trouserings  in  diagonals,  with  stripes  and  indistinct  checks,  suit- 
able for  the  best  trade.  These  are  shown  in  Scotch  tweeds  and 
English  worsteds.  Worsted  Bedford  cord  trouserings  in  i\\c 
leading  shades  arc  shown.  These  are  the  newest  thing  in  the 
market,  and  their  effect  is  very  pleasing  indeed. 
THE  LATEST  NEW  VOKK  STYLES. 

Knots  with  straight  lined  aprons  are  a  little  more  desirable 
but  those  with  flowing  ends,  the  knots  very  small  and  ends  very 
wide  and  liberal,  are  the  best  property  in  this  class  of  scarfs,  and 
these  are  really  quite  desirable.  They  should  be  made  on  the 
bias.  De  Joinvilles,  says  a  writer  in  the  Apparel  Gazette,  are 
daily  increasing  in  popularity.  If  they  are  made  of  pure  soft 
silk  and  the  wearer  understands  how  to  manipulate  them,  they 
make,  without  exception,  the  dressiest  necktie  that  can  be 
imagined.  Lately,  so-called  washable  De  Joinvilles  have  made 
their  appearance.  The  material  is  cotton  of  so-called  diminutive 
honeycomb  and  other  fancy  weaves.  They  are  nearly  all  white 
ground,  with  delicate  figures,  checks  and  stripes,  in  pearl,  pale 
and  navy  blue,  red  and  black.  They  arc  said  to  wash  well  and 
are  very  pretty.  A  prominent  London  firm  introduced  these 
several  years  ago,  and  in  England  they  are  very  popular. 

*  *  * 

The  collar  manufacturers  have  not  introduced  a  new  shape 
for  a  month.  The  best  selling  collar  is  a  straight  stand  up,  two 
and  a  quarter  inches  high  at  the  back,  two  and  five-eighths  in  the 
front,  points  slightly  bent,  and  space  a  quarter  inch.  The 
"  turned  point  "  collars  are,  however,  quite  popular,  and  will  un- 
doubtedly remain  so  during  the  entire  season.  There  is  an  in- 
clination for  a  larger  point  than  has  been  worn,  and  in  the  fall, 
it  is  thought,  they  will  become  quite  the  thing. 

*  *  * 

In  underwear  and  hosiery  a  texture  of  silk  and  lambswool  in 
a  soft  silver  grey  shade,  which  gives  this  underwear  a  peculiarly 
rich  appearance,  has  been  introduced  by  Budd  and  is  selling 
well.  Novelties  in  bath  wrappers  are  also  seen;  the  material  is 
fine  cotton  derry,  the  ground  a  mixture  of  canary  and  white, 
with  single  and  cluster  stripes  of  satin,  in  shades  of  light  and 
dark  blue,  gold  and  crimson;  hoods  are  largely  dispensed  with 
and  wide  collars  take  their  place. 


THE  MARCH  OF  MODERN  IMPROVEMENT. 
The  cowboy  of  the  near  future. 


Ill 
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(JU.  H-  Storey  &  Son, 

GLOVE     MANUFACTURERS, 

ACTON,  ONT. 


MANUFACTURERS  OF  THE 
CELEBRATED  MOCHO  GLOVES. 


S.  Greenshields,  Son  &  Co 

17, 19,  and  21  Victoria  Square,  and  |\/|niiTnr a i 
730, 732, 734  and  735  Craig  Sheet,  |VIUN,''tftL 


ARE    NOW    OFFERING 
LARGE  LINES 


Gibson  Ginghams 


5  Cents, 


60  Days. 


St,  Croix  Ginghams 


6%.  Cents, 


3   Months. 


CALDECOTT, 

BURTON 

»»»  SPENCE. 

SILK  AND  DRESS  GOODS  IMPORTERS, 

TORONTO 

Draw  Altenllcn  to  tha  following 

TRADE    WINNERS 

JAPAN  SILKS  DIRECT  FROM  JAPAN  IN 
NATURAL  AND  DYED  SHADES. 

Surahs,    Pongees,    Bengalines,    in  every  new  shade. 
French     Dress     Fabrics,    including   the    Whipcords    and 

Bengalines  now  so  fashionable  in  exquisite  colorings.  We 
also  offer  a  range  of  Delainettes,  with  forty-six  different 
patterns  which  have  proved  themselves  to  be  splendid 

BUSINESS   BUILDERS 

For  the  Retail  Merchant. 

CALDECOTT, 

BURTON 


Ordeas  will  have 
Careful  At'ention. 


AND 


SPENCE. 
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W.     H.     STOREY    <£     SONS     GLOVE     WORKS,     ACTON. 


A 


THE    SILK    MARKET. 


T 


'HE  continued  firmness  of  the  raw  material,  with  the  pros- 
pects of  crops  very  little,  if  any,  better  than  the  past  three 
seasons,  together  with  a  largely  increased  consumption, 
necessarily  forces  the  price  of  all  silk  goods  upwards.  When 
their  advance  will  end  it  is  not  easy  to  estimate,  but  those  whose 
business  it  is  to  watch  this  market  are  uniform  in  their  opinion 
that  we  will  see  silk  still  higher  before  the  end  of  the  year.  Cer- 
tain it  is  that  Dame  Fashion  is  doing  all  in  her  power  to  put  the 
market  into  this  condition,  and  if,  as  is  predicted,  velvets  take  a 
run  this  fall,  together  with  the  styles  now  in  vogue  so  largely 
consuming  silk — as  ribbons,  blouses,  silk  skirts,  dress  goods — it 
is  just  a  little  difficult  to  predict  what  prices  the  consumer  will 
be  paying  for  silk  in  1894. 

To-day  the  silk  market  stands  higher  than  it  has  for  the  past 
seventeen  years.  Advices  from  Lyons  and  Milan  and  from 
Yokohama  and  Shanghai  report  the  markets  firm  and  still  ad- 
vancing. 

Large  dealers  and  speculators  are  now  controlling  the  visible- 
supply  of  raw  material  and  are  forcing  manufacturers  and  spin- 
ners to  pay  big  advances,  and  in  no  case  has  the  manufacturer 
been  able  to  get  a  proportionate  advance  on  the  finished  article. 
A  much  larger  proportion  of  silk  will  be  required  than  hereto- 
fore in  the  making  of  silk  velvets,  plush,  etc.,  and  many  manu- 
facturers in  the  United  States  are  buying  all  they  can  possibly 
manage  in  the  firm  conviction  of  good  prices  and  a  certain  rise. 

'To  give  a  more  accurate  idea  of  the  present  state  of  prices  it 
may  be  mentioned  that  Italian  and  Japanese  silk,  used  mostly 
for  weaving  purposes,  has  advanced  fully  50  per  cent,  since 
April,  1892.  The  best  grades  of  China  silk  has  advanced  40 
per  cent,  and  the  low  grades  25  per  cent.  Low  grade  Cantons 
have  advanced  only  about  15  to  20  per  cent. 

Silks  in  1876  were  over  a  third  higher  than  they  are  now, 
but  the  next  year  they  dropped  to  a  lower  point  than  the)'  are 
now  at,  and  have  ever  since  been  very  low.  They  were  never 
lower  than  last  year,  the  prices  obtained  by  silk  producers  being 
very  inadequate,  and  the  present  rise  will  no  doubt  be  perma- 
nent. Broad  silks  have  advanced  fully  20  per  cent,  and  ribbons 
are  firm  at  a  15  per  cent,  advance.  Silk  gloves  and  mitts  are 
held  at  an  advance  of  12^  per  cent,  on  February  prices.  It 
will  thus  be  seen  that  manufactured  goods  have  not  advanced 
nearly  so  much  as  the  raw  material.  But  the  advance  in  these 
will  be  gradual  and  steady  for  some  time.  Buyers  now  in  Europe 
Report  a  rising  market  to  buy  in. 

The  situation  is  about  this  :  The  wholesale  stocks  held  in 
Toronto  are  not  large,  with  perhaps  two  or  three  exceptions.  It 
is  very  doubtful  if  houses  here  will  continue  to  buy  as  their 
wants  arise,  or  whether  they  will  stop  buying,  preferring  to  sell 
what  they  are  holding  and  staying  out.  From  what  we  have 
gathered  this  latter  course  will  be  pursued,  and  if  this  is  the 
case  the  stocks  will  be  run  very  small.  We  do  not  recommend 
retailers  to  load,  but  when  silk  can  be  bought  at  old  figures  no 
mistakes  will  come  of  it. 


REPRESENTATIVE   of  The   Dry    Goods    Review 

having  an  hour  at  his  disposal  while  at  the  pretty  town 
of  Acton,  Ont.,  recently  spent  it  in  looking  through  W. 
H.  Storey  &  Son's  glove  factory.  This  important  Canadian  in- 
dustry is  the  pioneer  in  its  line,  and  the  age  and  experience  have 
been  gained  necessary  to  the  production  of  as  fine  goods  as  can 
be  found  at  home  or  abroad.  That  this  fact  is  recognized  is 
shown  by  the  market  that  has  been  secured  throughout  the  Do- 
minion. Fully  200  busy  hands  find  employment,  and  the 
•'Storey"  interests  constitute  a  most  important  factor  in  the 
town's  prosperity. 

In  company  with  Mr.  W.  H.  Storey  the  different  departments 
were  visited  and  there  were  evidences  at  every  step  of  energy, 
perfect  system  and  order.  In  reply  to  the  query  as  to  whether 
any  recent  changes  had  been  effected,  Mr.  S.  replied  by  direct- 
ing attention  to  a  new  25  h.p.  Wheelock  engine,  made  by  Goldie 
&  McCulloch  of  Gait,  which  had  just  been  placed  in  position. 
The  power  is  applied  to  relieve  scores  of  men  and  women  from 
the  labor  of  running  the  long  tiers  of  sewing  machines  in  use. 
This  enables  the  operator  to  devote  his  or  her  entire  attention  to 
the  work  in  hand,  and  the  speed  is  under  perfect  control. 

The  stock  rooms  were  especially  interesting,  for  here  were 
the  coverings  of  animals  so  rare  as  to  be  almost  extinct,  and 
which  have  been  gathered  from  our  fields  and  forests  or  foreign 
lands.  Much  of  the  stock  is  of  Canadian  manufacture,  but  in 
order  to  furnish  goods  to  suit  every  taste,  European  and  other 
foreign  countries  have  been  laid  under  tribute.  One  great  ad- 
vantage, and  which  enables  the  firm  to  successfully  meet  close 
competition,  is  that  a  well-equipped  skin-dressing  establishment 
is  under  the  same  control  in  Acton.  This  is  devoted  to  the  pre- 
paration of  fine  grades  of  heavy  leathers,  such  as  buck,  elk,  ante- 
lope and  mocha  goods.  This  latter  material  is  specially  adapted 
for  glove  purposes,  it  being  capable  of  receiving  a  fine  finish,  and 
so  durable  as  to  give  any  amount  of  wear.  It  is  safe  to  predict 
that  mocha  will,  without  doubt,  be  the  most  popular  thing  in  the 
market.  The  mocha  is  a  South  American  and  African  animal, 
a  cross  between  the  sheep  and  goat.  As  to  the  quality  of  the 
output  as  a  whole,  this  is  so  well  known  that  no  eulogy  is  neces- 
sary. The  designs  are  obtained  from  the  best  skill  at  home  or 
abroad,  but  in  fact  nearly  all  the  firm's  own  conception.  Thus 
nothing  old  is  retained  longer  than  the  demands  of  fashion 
render  changes  expedient.  All  this  implies  that  only  the  best 
workmen  are  employed,  irrespective  of  cost. 

Mention  should  also  be  made  of  the  line  of  moccasins  for 
adults  and  children.  The  latter  are  especially  tasty  and  neat, 
and  are,  therefore,  both  ornamental  and  useful.  Those  of  our 
readers  who  visit  Acton  should  by  all  means  call  at  the  glove 
factory  and  see  a  most  interesting  and  instructive  establishment. 


THE  NECESSITY  FOR  ADVERTISING. 

Oh,  merchant,  in  thine  hour  of  e  e  e. 
If  on  this  paper  you  should  c  c  c, 
Take  our  advice,  and  now  be  y  y  y, 
Go  straightway  out  and  advert  i  i  i. 
You'll  will  find  the  project  of  some  u  u  u, 
Neglect  can  offer  no  ex  q  q  q. 
Be  wise  at  once,  prolong  your  d  a  a  a, 
A  silent  business  soon  d  k  k  k. 

—London  Tit -bits. 


12 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


Ribbons 


SPECIAL  DESIGNS  FOR 
THE  DRY  GOODS  AND 
HILLINERY  TRADES  .  . 


IdCES  . 


Beautiful  Designs  in 
Black  and  Colored 
Silk   Laces, 
New  Bourdon  Laces, 
Irish  Point  Laces 


Reid,  Taylor  &  Bayne 


TORONTO 


WE  show  a  magnificent  Range  of  DOUBLE 
FACED   SATIN    RIBBONS    in   beautiful 
Shades,  all  Widths. 

Fancy  Ribbons  in   Immense  Variety. 


Veilings  A  Heavy  Stock  of  all  the 
latest  productions  in  Black  and  Colored 
— newest  shades     including  Violet. 

Hourning  Goods  -A  Special  feature 
with  us. 


© 


Flowers  -Our    Stock   is    unequalled. 
Ostrich  Feathers, 

Ostrich  Mounts, 
Straw    Goads,         Leghorn    Hats, 

Special  Values. 
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SUMMER    MILLINERY. 

EYKRV  milliner  is  asking  for  placques.  From  every  cus 
tomer  is  coming  up  the  cry,  placques,  placques.  Strange 
it  is  that  such  a  run  should  be  experienced  on  so  insignifi- 
cant a  looking  shape  as  the  flat,  pancake  placque.  But  then- 
flatness  and  pliableness  seem  to  be  their  taking  features,  because 
each  milliner  can  thus  mould  it  into  any  shape  she  desires.  No 
two  hats  need  be  made  exactly  alike. 

Other  numerous   shapes   are  taking  well.      These  are  smaller 
than  the  wide  placques,  and  most  of  them  possess  an  apology  for 


a  crown.  When  trimmed  with  the  newest  shades  of  ribbons  such 
as  the  Chicago,  Yiolette,  Eveque,  Russe,  Bagatelle,  or  Ophelia 
with  feathers  and  velvets  to  match  and  some  of  the  gay  flowers 
so  abundantly  worn,  the  shape  becomes  insignificant  compared 
with  its  decorations. 

The  summer  openings  in  Toronto  are  on  April  24th,  and  the 
displays  will  be  worth  seeing.  Leading  American,  French  and 
English  novelties  of  all  kinds  will  be  displayed  in  profusion. 

Ostrich  mounts  and  feathers  are  increasing  in  demand.  In 
Paris  they  are  running  strong  at  present. 

SUMMER    HATS. 

The  accompanying  illustrations  are  from  photographs  ol  four 


&A-: 


Fig.  2. 

beautiful  French  pattern  hats  as  shown   by  Messrs.  J.  1).   Ive\   & 
Co.,  at  their  showrooms  at  53  Yonge  street,  in  this  city. 

No.   1   is  a  black  lace  hat  studded   with   jewels,    and  I  rimmed 


with  Persian  chiffon  trimming  and   Nacr<    roses. 

No.  2  is  a  huge  eminence  purple  chip  hat,  crown  cut  and 
benl  into  this  shape,  trimmed  with  ribbons  and  roses  to  match. 
Short  bow  and  roses  under  brim  at  back. 

No.  3  is  an  amethyst  rustic  straw,  trimmed  with  fluted  black 
lace,  amethyst  pins,  black  velvet  ribbons  and  ties,  and  shaded 
green  and  amethyst  Prince  of  Wales  feathers. 

No.  4  is  a  large  flat  hat  made  of  Nile  green  ribbon  straw, 
Doctor  of  Music  crown,  trimmed  with  fluted  net  and  ostrich 
tips. 

WHAT    THE    WHOLESALES    WILL    SHOW. 

1).  McCidl  &  Co.  have  received  a  large  shipment  of  check 
surahs,  so  much  in  demand  at  present. 


Fig.  3. 

I.    1).    Ivey   &   Co.   are    making   great    preparations   for  the 

assorting  season,  ami  will  show  next  week  new  lines  of  the  very 
latest  productions  in  hats  and  placques.  They  will  also  show  a 
full  range  of  new  laces,  flowers,  ribbons  and  fancy  novelties. 
When  questioned,  Mr.  Ivey  expressed  the  opinion  that  there 
would  be  a  very  large  trade  in  ostrich  feathers  and  mounts  dur- 
ing this  summer  season.  These  trimmings  are  very  becoming 
to  the  present  style  of  hat  shapes,  as  the  new  method  of  mount- 


Fig.  4. 

ing  the  feathers  and  ornaments  makes  a  very  striking  appear- 
ance. Moreover,  all  their  latest  importations  of  French  and 
English  patterns  are  largely  trimmed  with  ostrich  goods,  thus 
showing  that  they  are    taking   well    in    Paris  and  London.      Ms. 
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Wyld,  Grasett 
&  Darling. 

•  •    •  • 

OUR    ASSORTMENT    FOR    THE 

SPRING-.SUMMER 

TRADE  WILL  BE  MAINTAINED 
IN  EVERY  DEPARTMENT— WITH 
WEEKLY    SUPPLIES    OF     ...     . 

GLEAN,  .  .  NEW, 
ATTRAGTIVE  GOODS 

•  •  • 

TRAVELLERS'   AND   LETTER  ORDERS 
RECEIVE   PROMPT  ATTENTION. 

•  • 

WYLD,  GRASETT  &  DARLING 

WHOLESALE    DRY   GOODS    AND  WOOLLENS 
TORONTO. 


W.  R.  Block  k  Co. 


WHOLESALE 


Woollen  and  General  Dry 
Goods  Merchants 

Received  this  month  special  lines  in  Worsted 
Goatings,  Spring  Overcoatings  and  Trouser- 
ings, also  a  very  complete  range  of  Tailors' 
Trimmings. 

Dress  Goods.  —  Just  passed  into  stock 
latest  novelties  in  Shot  Diagonals,  Silk  Mixtures, 
Bengalines,  Shot  Epinglines  and  Jacquards, 
Crepons,   Cheviot   Beiges.    Nuns  Veiling,  Etc. 

Letter  Orders  receive  careful  and  prompt 
attention. 


W.   R.   BROCK 


ANOREW  CRAWFORD 


T.  J.  JERMYN 


COR.   BAY  AND     .     . 
WELLINGTON     STS. 


TORONTO 


NEW  SPRING  HATS 

A.  A.  ALU  i  CO. 

51    Bay  Street,  TORONTO 


HEADQUARTERS   FOR 


TOURIST  HATS,  CRUSH  HATS, 

SELF-CONFORMINC  STIFF  HATS 

In  all  the  Leading  Styles  and  Fashionable  Colors. 


SOLE  AGENTS  FOR 

WAKEFIELD'S  LONDON       English     Silk    ani 
LESLIE  &  CO.  LONDON      pe|t    HatS        .         ■ 


CORRECT  STYLES  IN  STRAW  COODS 

An  Immense  Stock  of  Men's,  Boy's  and  Children's 

in  Split  Straw,  Rustic,  Sennit,  Mackinaw,  Etc. 
Men's  and  Boys  Harvest  Hats  in  Large  Variety. 


Novelties  for  Children. 


Novelties  for  Boys. 


LaDieS  and  |V|i55e5 

FINE  SPRING  MANTLES 
AND  CAPES. 

PARASOLS, 
UMBRELLAS, 
and  SUNSHADES. 

STRAW,  LEGHORN  AND 
CHIP   HATS. 


Placques  in 
every  quality. 


ORDERS    RECEIVE 
CAREFUL    ATTENTION 


•    • 


0.  IMLL  &  COY 


WHOLESALE 

IMPORTERS 


TORONTO  and  MONTREAL 


THE 


DRY  -:-  COODS  -:-   REVIEW. 


15 


Ivey  declared  that   ostrich  mounts  and  feathers  would  be  good 
stock  during  the  whole  of  the  coming  season. 

D.  McCall  &  Co.  are  showing  an  immense  range  of  placques 
in  every  color  and  quality;  this  is  a  perfectly  flat  hat,  hut  make 
into  every  imaginable  shape  by  the  milliner.  There  has  been  a 
strong  call  for  these  during  the  past  two  weeks,  they  were  not 
shown  in  as  great  range  at  the  Spring  Openings.  Now  they  are 
shown  in  all  colors,  and  in  plain  fancy  and  combination  braids. 
Another  line  of  hats  which  they  are  pushing  is  a  coarse  straw  in 
v^  mixed  colors;  called  the  "  Rough  and  Ready  "  hat.  Some  shapes 
are  almost  like  the  placques,  only  slightly  turned  up  in  one  or 
two  places  and  with  a  triangular  opening  in  the  rising  back; 
these  have  a  small  half  circle  for  a  crown.  Walking  hats,  and 
hats  with  a  sugar  loaf  crown  are  also  shown  in  this  rough  straw. 
The  house  will  make  an  excellent  display  on  the  24th  of  new 
novelties  just  out  from  England,  in  shapes,  flowers,  feathers  and 
other  ornaments.  Some  very  extreme  things  in  flowers  are 
shown  suitable  for  ornamenting  the  flat  shapes  that  are  now 
shown.  Small  bunches  or  small  sized  flowers  are  being  much 
used.     Bright  colors  predominate. 

Reid,  Taylor  &  Bayne  will  make  an  elegant  display  in  their 
spacious  warerooms  on  the  24th  and  following  days.  Mr.  Taylor 
has  just  returned  from  London  and  while  there  personally  select- 
ed the  latest  summer  hats  and  trimmings.  Among  the  newest 
bonnets  and  hats  shown  by  them  are  the  "  Daisy"  bonnet, 
"  Dutch  "  bonnet,  "Willow"  bonnet,  "Breton"  hat,  "Coif"  bon- 
net, "Horseshoe"  hat,  and  "Sappho"  hat.  In  untrimmed  hats 
they  show  the  latest  shapes  from  the  English,  French  and  Ameri- 
can markets.  They  show  an  excellent  range  of  placques,  al- 
though these  are  scarce  goods.  In  feathers  they  show  the  latest 
novelties  in  shaded  goods  which  are  so  fashionable  now.  They 
also  show  feathers,  ribbons  and  velvets  to  match  in  all  the  new 
shades,  such  Eveque,  Bagatelle,  Russe,  etc.  This  house  has 
two  leading  specialties.  The  first  is  mourning  goods,  and  at  pre- 
sent they  are  showing  some  very  new  things  in  trimmed  hats 
and  bonnets,  as  well  as  a  full  range  of  mourning's  goods  of 
various  descriptions.  Their  other  specialty  is  their  line  of  child- 
ren's white  lace  hats.  This  line  is  most  extensive  and  always  re- 
ceives a  great  deal  of  attention.  In  both  of  these  special  de- 
partments they  will  make  an  extra  display  for  the  coming  millin- 
ery openings.  Every  visitor  to  the  market  next  week  should 
call  at  this  house,  and  they  will  be  assured  of  courteous  atten- 
tion. 


opened  up;  but  will  be  ready  for  inspection  very  shortly.  Alum- 
inum novelties  promise  to  be  the  rage  this  year,  and  no  linn 
shows  a  greater  range  than  the  Joy  &  Seliger  (  o. 


TWO    FANCY    GOODS    FIRMS. 


The  Boyd,  Bower  &  Brumell  Co.,  3  Wellington  west,  were 
unfortunate  enough  to  have  a  disastrous  fire  in  their  third  flat 
last  week,  which  consumed  fancy  goods  to  the  extent  of  about 
$3,000.  Happily  the  other  flats  were  comparatively  uninjured, 
and  there  will  be  almost  no  delay  in  filling  orders.  The  burnt 
\  stock  will  be  replaced  at  once,  and  the  range  will  be  as  large  as 
ever  in  a  few  days.  They  have  secured  some  striking  novelties 
for  the  present  fancy  goods  trade,  but  owing  to  the  fire  it  was 
impossible  to  secure  a  description  of  these  for  this  issue. 

The  Joy  &  Seliger  Co.'s  Canadian  branch,  in  this  city,  con- 
tains some  excellent  lines  of  fancy  goods  in  aluminum,  plush 
and  oxidized  varieties.  Albums,  dressing  cases,  photo  frames, 
and  many  other  novelties  are  shown  in  a  variety  and  with  a 
freshness  of  design  which  should  cause  their  line  to  be  appre- 
ciated by  every  live  dealer.      The  full   line    of  samples  is  not  yet 


LATEST    JOTTINGS. 

Winnipeg  wholesale  merchants  have  just  organized  a  strong 
jobbers'  union,  with  James  H.  Ashdown  as  president. 

Comfortable  and  extremely  neat  in  appearance  is  what  the 
new  building  of  the  St.  John,  N.B.,  Board  of  Trade  is  reported 
to  be. 

It  is  said  that  Henry  Morgan  &  Co.,  the  Montreal  dry  goods 
firm,  have  given  the  sum  of  $10,000  in  bonuses  to  their 
employes. 

Burns  &  Lewis,  is  the  name  of  an  enterprising  clothing  firm 
in  London,  Ont.  Especially  in  juvenile  clothing,  they  show 
special  lines. 

Sutcliffe  &  Sons,  dry  goods  merchants  on  Yonge  street,  in 
this  city,  are  pushing  strongly  for  trade.  Besides  their  entrance 
on  Yonge  street,  they  have  now  secured  one  on  Queen,  which 
will  no  doubt  secure  extra  trade,  at  the  same  time  giving  them 
extra  room. 

On  April  25th  two  dry  goods  stocks  will  be  sold  in  Toronto 
at  Suckling's  auction  rooms.  That  of  Patterson  &  Co.  of  Lind- 
say is  inventoried  at  $6,075  I  tnat  °f  Howson  &  Co.  of  Walker- 
ton  at  $7,812.  The  cash  required  in  the  latter  is  $3,000,  in  the 
former  one-quarter  of  the  price  paid.  Both  are  desirable  stocks 
in  live  towns. 

Journeymen  tailors  have  not  the  reputation  of  being  very 
energetic,  but  they  can  at  least  be  stubborn.  In  London,  Ont., 
they  have  increased  their  pay  from  18  to  20  cents  per  hour, 
having  come  down  on  their  employers  in  the  busy  season.  The 
consumer  will  pay  the  extra  wages  no  doubt.  In  Winnipeg  the 
tailors  also  created  considerable  trouble  recently,  which  was 
settled  by  mutual  concessions.  Labor  organizations  are  gradu- 
ally increasing  in  strength. 


ADVERTISING    POINTERS. 


How  times  have  changed!  In  "the  good  old  times"  ad- 
vertising was  the  last  thing  a  merchant  thought  of.  In  these 
days,  which  our  grandfathers  love  to  tell  us  are  degenerate  and 
given  over  unto  all  manner  of  abominations,  advertising  is  the 
first  thing  thought  of  by  the  shrewd  seller  of  anything  and  every- 
thing, from  pills  to  fly-paper,  from  silks  to  threshing  machines. 

Once  on  a  time  the  man  who  began  to  talk  about  advertis- 
ing would  be  shut  up  as  forcibly  as  a  jack-knife,  and  with  as 
little  ceremony,  says  the  New  York  World.  1'o-day  men  who 
talk  of  nothing  else  but  advertising  draw  salaries  equal  to  those 
of  learned  judges  on  the  bench  and  of  United  States  senators, 
and  are  listened  to  quite  as  attentively.  If  the  man  who 
talks  about  advertising  really  has  anything  worth  talk- 
ing about,  the  big  advertisers  of  the  country  accord 
him  an  audience,  not  alone  willingly,  but  eagerly.  In- 
deed, man)-  a  man  now-a-days,  laying  the  foundations 
for  a  broad  prosperity,  studies  most  carefully  the  question  of 
what  kind  and  how  much  advertising  will  be  necessary  to  make 
his  venture  a  success.  He  does  this  before  he  begins  building 
business.  His  sarsaparilla  may  be  just  the  thing  for  "that  tired 
feeling,"  his  ribbons  "fair  and  square,"  his  facial  soap  ma)' 
drive  away  all  wrinkles  at  the  rate  of  three  cakes  for  $1,  and  his 
hair-cloth  lining  may  give  "that  graceful  flare"  never  seen  over 
hoops,  but  none  would  make  fortunes  without  liberal  advertising 
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FIRES    AND     BUSINESS    CHANGES. 

'  IN  I  \KlO. 

GARLAND,  ELLIOTT  &  CO..  clothing,  Port  Arthur,  suf 
fered  severely  by  fire  on  13th  inst.  Most  of  the  stock 
was  saved,  but  in  a  badly  damaged  condition. 

Jas.  McComb's  glove  manufactor)  and  men's  furnishing 
establishment  at  Peterboro'  was  damaged  by  fire  on  the  27th 
inst.,  to  the  extent  of  $6,000.     Insurance  $4,000. 

F.  Yard  &  Co.,  dealers  in  general  dry  goods,  Toronto,  have 
made  an  assignment.  The  liabilities  are  estimated  at  $8,000. 
They  have  since  offered  50  cts.  on  the  dollar. 

lames  Johnston,  merchant  tailor.  Belleville,  died  on  the  24th 
of  March. 

James  11.  Shearer,  dry  goods.  Toronto,  has  assigned  to  Joel 
Halworth,  of  McMaster  &  Co.  The  liabilities  are  $17,000, 
assets  nominally  $20,000. 

The  following  have  made  assignments:  R.  S.  Murray  &  Co., 
London  ;  Cross  &  Nonas,  Drayton  ;  Howson  &  Co.,  Walkerton  ; 
Ceo.  Minaker,  Belleville;  Wm.  Sims,  Brampton. 

Coffee  &  Watson,  dry  goods,  Thornbury,  have  dissolved  part- 
nership.     Mr.  Coffee  continues  the  business. 

The  tailoring  stocks  of  James   Hall,   Owen  Sound,  and  John 
Smillie,  Toronto,  have  both  been  sold  by  auction. 

A.  Cook  &  Co.,  merchant  tailors,  Sarnia,  are  selling  out. 

C.  A.  Calton  &  Co.,  men's  furnishings,  Hamilton,  have  dis- 
solved partnership. 

Geo.  1.  Bayley  &  Co.,  dry  goods,  l'etrolia,  are  advertising  that 
they  are  retiring. 

Young,  Burke  \-  Leslie,  dry  goods,  Picton,  have  dissolved. 
Young  <\:  Leslie  is  the  new  style. 

W.  Jennings  i\i  Son,  clothing,  Petrolea,  have  been  burnt  out. 

White  &  Baker,  tailors,  Prescott,  are  advertising  their  stock 
for  sale  by  tender. 

QUEBEC. 

S.  Xarcisse  Laurier,  dry  goods,  Montreal,  lost  heavily  by  a 
fire  on  the  23rd  ult.      Insurance  $5,000. 

A  big  fire  in  Montreal  on  the  31st  ult.,  caused  serious  loss  to 
the  following  firms,  but  only  real  serious  loss  to  the  first  :  Jas. 
McDougall  &  Co.,  tailors  trimmings  ;  Baker,  Taylor  &  Haskett, 
fancy  goods;  Ross  &  Foster,  dry  goods;  and  S.  C.  Coulson,  dry 
goods.  The  total  damage  is  estimated  at  from  $75,000  to 
$100,000. 

Lamarche  &  Corbeau,  a  Montreal  firm  of  dry  goods  retail- 
ers, have  just  assigned.  They  started  in  April,  1892,  on  small 
capital. 

The  following  have  suffered  by  fires:  N.  Sancy,  tailor,  Fain- 
ham;  R.  Charlebois,  tailor,  Montreal;  J.  B.  Bedard  &  Pro., 
Quebec;  U.  H.  Dandurand,  furnishings,  Montreal. 

H.  O.  Wilson  of  Wilson,  Ganette  &  Co.,  wholesale  millinery, 
Montreal,  is  dead. 

Genereux  &  Lashance,  dry  goods,  Quebec,  have  sold  their 
stock  at  65^  cents  on  the  dollar. 

Paulet  &  Marchand,  dry  goods,  Montreal, have  dissolved. 

Thompson  cV  McDonald  is  the  name  of  a  new  millinery  and 
fancy  goods  firm  in  Buckingham. 

The  following  assignments  are  reported:— P.  Harkness  & 
Co.,  dry  goods,    Montreal:  and  I.  Davis  &  Son,  furs,  Montreal. 

J.  E.  Deslauriers,  halter,  Montreal,  has  sold  his  tock  at  39 
cents  on  the  dollar. 

Selling  out  :  A.  F.  Holland,  hatter,  Montreal;  M.  Laurier, 
dry  goods,  Montreal  :  J.    McEntyre  &  Co.,    tailors,  Montreal  ;  J. 


P.  Marcon   &  Co.,    hatters,    Montreal;    Fanner   Macairc,    Mont- 
real. 

Glovor,  Fry  &  Co.,  dry  goods,  Quebec,  have  dissolved ;  John 
( '.  Fry  now  registered  sole  proprietor. 

Cote  &  Frere  have  arranged  a  compromise  for  Bayard &Co. 
St.  John's,  at  40  cents  on  the  dollar. 

THE    MARITIME    PROVINCES. 

G.  J.  Hiseler  &  Co.,  hats,  caps  and  clothing,  Halifax,  X.S., 
asked  for  an  extension,  but'  failed  to  get  it  and  have  assigned. 
Liabilities  $25,000. 

VI  \M  Kill  A    AND    THE    WEST. 

P.  Stockton  &  Co.,  tailors,  Brandon,  have  been  burnt  out 
as  has  also  'I'.   P.  Henderson,  tailor,  Wetaskiwin. 

G.  C.  Leonard,  tailor,  Vancouver,  B.C.,  has  assigned  to  H. 
( I.  ( 'larke. 

Caldwell  &  Lewis,  tailors,  Nanaimo,  B.C.,  have  dissolved  ; 
the  former  continues. 

Campbell  &  Doherty,  tailors,  New  Westminster,  B.C.,  have 
dissolved  partnership. 

G.  M.  Draper  &  Co.,  tailors,  Portage  Fa  Prairie,  are  trying 
to  effect  a  compromise. 


TOP    SHIRTS    FOR    1893-4. 


Already  travellers  are  on  the  road  with  samples  of  knit 
underwear  and  to])  shirts  for  fall  delivery.  The  latter 
class  of  goods  show  a  slight  improvement  in  finish  and 
pattern  over  last  year.  Prices  will  rule  about  the  same.  This 
spring  has  seen  a  big  demand  for  flannelettes,  and  it  is  expected 
that  this  demand  will  continue  on  top  shirts  in  the  heavier 
classes.  Some  of  the  patterns  in  knit  shirts  are  very  striking, 
while  the  feel  of  these  goods  is  much  better  than  last  season. 
Printed  shirts  are  a  novelty  which  are  increasing  in  favor,  the 
colorings  and  patterns  being  more  striking  than  in  the  knit 
goods.  Mills  engaged  on  this  class  of  goods  have  enough  orders 
booked  to  keep  them  running  until  late  in  the  season. 


AN     ADVANCE    IN    LINENS. 


Linens  seem  to  have  been  taken  with  the  same  disease  as 
cottons  and  silks,  and  the  market  is  rising.  Prices  here  have 
not  been  affected  as  yet,  but  linens  are  considered  excellent  in- 
vestments. The  supply  of  Irish  flax  is  exhausted,  and  in  the 
Belfast  market  for  the  past  two  weeks  no  flax  whatever  has  been 
on  sale,  says  a  report  published  last  month.  '  Even  in  the  remoter 
markets  the  supply  has  practically  come  to  an  end.  Prices  of 
linen  goods  must  naturally  be  affected  thereby,  for  the  increased 
acreage  given  to  flax  sowing  this  spring  can  give  no  relief  for  at 
least  twelve  months.  Rumors  in  Belfast  as  to  the  short  supplv 
of  foreign  flax  are  daily  being  confirmed,  some  sorts  selling  freely* 
at  25  and  30  per  cent,  above  December  prices.  Stocks  of  yarn 
are  non-existent,  and  spinners,  foresold  for  months,  are  daily  re- 
fusing orders. 

SITUATION     WANTED. 

r\RY  GOODS  SALESMAN  WANTS  SITUATION. 
*— "  Three  years  experience.  Best  ot  references.  Address  Percy 
James,  Tweed,  Ont.  (4) 
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CARPETS    AND    CURTAINS. 


HEN  it  is  considered  that  at  one  time  very 
few  cheap  tapestries  were  sold  in  Canada, 
and  that  last  year  over  a  million  and  a  half 
yards  were  sold,  it  must  be  admitted  that 
some  change  has  taken  place.  And  when 
it  is  considered  that  these  cheap  tapestries 
will  not  wear  well  because  their  stock  is  of 
the  poorest  class,  and  because  their  appear- 
ance is  mostly  due  to  the  starch  and  glue 
in  them,  it  causes  wonder  that  the  con- 
sumers of  Canada  would  buy  the  trash  in- 
stead of  domestic  well-made  unions. 
There  was  a  time  when  this  was  not  so.  But  the  change  is 
due  considerably  to  domestic  makers  of  unions  themselves. 
They  allowed  the  standard  of  quality  of  their  carpets  to  deteri- 
orate until  the  buying  public  became  disgusted  with  them  and 
refused  to  buy  them.  They  then  changed  their  buying  unto 
cheap  tapestries,  and  now  large  quantities  of  these  are  sold  every 
year  at  prices  for  which  good  unions  can  be  secured.  The  do- 
mestic unions  made  to-day  in  Canada  are  much  superior  to  the 
unions  made  in  other  countries,  and  the  reasons  for  this  were 
pointed  out  in  the  last  issue  of  The  Dry  Goods  Review  ;  and 
that  these  domestic  carpets  are  much  superior  in  point  of  appear- 
ance, durability  and  price  than  the  cheap  tapestries  which  have 
taken  their  place.  Domestic  manufacturers  are  selling  carpets 
to-day  of  the  same  quality  of  stock  as  foreign  carpets,  weighing 
2  ounces  per  yard  more,  at  9  cents  per  yard  less  than  the 
imported  carpets  can  be  laid  down  at.  This  shows  that  if  the 
domestic  manufacturers  were  given  half  a  chance,  they  could 
give  Canadian  consumers  better  value  by  twenty-five  per  cent, 
than  they  are  now  receiving.  Domestic  unions  can  also  be  com- 
pared favorably  with  cheap  tapestries.  At  prices  ranging  from  33 
to  50  cents  (wholesale)  enormous  quantities  of  tapestry  are  im- 
ported. Now  at  these  prices  unions  can  be  bought  which  are 
superior  in  quality,  and  which  are  at  the  same  time  one-third 
wider.  It  may  be  asked,  if  this  be  so  why  are  these  unions  not 
displacing  cheap  tapestries  at  a  faster  rate?  The  reason  is  that 
the  consuming  public  do  not  know  this,  and  it  may  be  added 
that  a  great  many  of  those  men  who  handle  carpets  for  a  profit 
do  not  know  it.  Moreover  people  have  got  into  the  habit  of 
buying  these  cheap  tapestries,  and  the  class  of  people  who  buy 
them  do  not  change  their  habits  very  quickly  or  easily.  The 
buying  public  is  intensely  conservative,  and  follows  well  beaten 
paths. 

What  is  the  remedy  ?  When  low  priced  shoddy  woollens 
were  being  rushed  into  this  country  and  were  displacing  sound 
domestic  tweeds,  in  much  the  same  way  as  bad  money  drives  out 
good,  what  was  the  remedy  adopted  ?  The  remedy  was  the  put- 
ing  on  of  a  specific  duty  of  10c.  per  yard  and  20  per  cent.,  and 
'the  shoddy  woollens  were  imported  no  longer.  This  should  be 
the  remedy  in  this  case,  if  no  better  can  be  found.  It  seems  a 
drastic  remedy  to  propose,  but  yet  the  only  one  available  to 
meet  the  circumstances  of  the  case.  The  carpet  manufacturers 
assert  that  this  is  the  only  way  to  prevent  the  buying  public  of 
this  country  from  being  persuaded  that  cheap  goods  are  the  best 
goods.  They  have  asked  for  an  adjustment  of  the  tariff,  and 
considering  the  above  circumstances  it  would  seem  that  they  are 
not  making  an  unreasonable  demand,  but  one  which  would  be 
for  the   benefit  of  the   consumer  generally.     The  retail  carpet 


dealers  could  not  be  injured  because  their  trade  would  simply  be 
transferred  to  another  line  of  goods  Moreover,  as  the  output 
of  the  domestic  mills  increased  the  prices  of  carpets  would  tend 
to  fall.  Increase  the  product  and  prices  are  bound  to  fall.  It 
cannot  be  said  that  prices  are  too  high  now,  because  enormous 
quantities  of  domestic  carpets  are  sold  every  year.  Neither  can 
it  be  said  that  if  the  manufacturers  were  in  a  position  to  increase 
their  output,  that  prices  would  tend  to  rise.  All  manufacturing- 
history,  economic  principles,  and  common  sense  point  out  that 
with  an  increase  in  product  comes  a  decrease  in  price.  If  the 
duties  were  arranged  as  the  manufacturers  and  others  suggest, 
only  good  could  result. 

A     I>1  RECTOR  V. 

A  work  of  considerable  importance  to  the  carpet,  upholstery, 
furniture  and  kindred  industries  is  Kindrick's  Directory  of  the 
Carpet  and  Upholstery  Trades  for  1893,  just  out.  This  book 
has  been  carefully  compiled  in  the  office  of  the  "  American 
Carpet  and  Upholstery  Trade,"  and  contains  conveniently  clas- 
sified lists  of  the  carpet  and  upholstery  jobbers  and  retailers  ot 
the  United  States  and  Canada,  about  8,000  names  in  all. 

The  tables  of  carpet  and  upholstery  manufacturers  are  also 
of  special  value,  disclosing  at  a  glance  the  strength  of  the  two 
industries  in  the  several  states  and  towns.  The  number  of  looms 
engaged  on  tapestry,  brussels,  wilton,  velvet  and  ingrain  carpets 
is  given  in  detail  and  in  totals,  and  supplies  information  much 
in  demand  and  difficult  to  obtain.  This  directory  is  the  re- 
cognized authority  on  the  subjects  treated  of.  The  typography, 
binding  and  paper  is  in  every  way  creditable,  and  the  price  ($1 
per  copy)  almost  nominal,  the  labor  expended,  considered.  The 
Trades  Publishing  Company,  1001  Chestnut  St.,  Philadelphia, 
Pa. 

IiRITISH    EXPORTS. 

The  exports  of  British  carpeting  to  the  United  States  during 
the  two  months  ending  February  28  last,  amounted  to  163,500 
yards,  valued  at  ,£11,049.  1°  the  same  period  of  the  preced- 
ing year  the  exports  amounted  to  243,800  yards,  valued  at 
^i9>9r3- 

JOHN    MACDONALD    &    CO. 

John  Macdonald  &  Co.  have  an  excellent  stock  of  every  kind 
of  carpet  at  present,  as  they  are  always  prepared  at  this  season 
of  the  year  to  execute  any  and  all  sorting  orders  presented. 
Their  stock  of  tapestries  consist  of  ten  different  qualities,  with  a 
range  of  patterns  in  each  quality.  In  Brussels  they  carry  an 
extensive  range,  with  numerous  patterns  in  each  grade.  Their 
stock  of  hemps  is  large,  and  the  variety  presented  is  sufficient  to 
meet  all  possible  requirements  from  the  retail  trade.  Linoleums 
and  oilcloths  are  carried  in  all  widths  and  qualities  and  in  good 
range.  Despite  the  advance  in  cottons,  they  are  showing  better 
value  in  curtains  than  at  any  previous  time.  Their  curtain  de- 
partment has  been  a  large  success  this  season,  and  they  are  still 
showing  by  means  of  repeats  the  full  line  of  fast  selling  patterns 
shown  earlier  in  the  season.  They  are  offering  numerous  drives 
at  all  the  popular  low  prices  ;  in  better  qualities  they  are  showing 
excellent  value.  Irish  Pointe  and  Swiss  curtains  are  shown  in 
full  exhibit. 


News  has  been  received  of  the  death  in  London,  England, 
of  Mr.  E.  W.  Kay,  a  former  prominent  citizen  of  Montreal.  Mr. 
Kay  was  born  in  that  city.  He  was  the  son  of  Mr.  Thomas 
Kay,  and  a  member  of  the  dry  goods  firm  of  Lewis,  Kay  &  Co. 
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HATS.    CAPS  AND   FURS. 

N  'Toronto  nearly  all  the  wholesale 
men  and  fur  dealers  in  particular  com- 
plain of  the  excessive  freight  rates 
charged  by  the  American  railroads 
from  New  York  to  Toronto.  Raw 
furs  can  be  brought  from  London  via 
Portland  over  the  Grand  Trunk  to 
Toronto  ;  at  a  much  cheaper  rate  than 
from  New  York  to  Toronto.  The 
rate  from  London  to  Toronto  in  the 
way  mentioned  first  is  about  22s.  6d.  per  ton  measurement  or 
for  about  1000  lbs.  The  rate  from  New  York  to  Toronto  is 
$r.o8  per  hundred,  furs  being  charged  double  first  class  rates. 
The  rate  from  New  York  to  Toronto  for  hides  is  only  1 7  cents 
per  hundred  for  hides,  but  the  Interstate  Commerce  Commission 
does  not  allow  raw  furs  to  come  under  this  heading,  and  the 
consequence  is  that  fur  importations  come  mostly  via  Portland 
over  the  Grand  Trunk.  Importers  say  that  the  service  from 
Portland  to  Toronto  is  just  as  fast  as  from  New  York  to  Toronto, 
cases  having  been  noticed  where  shipments  took  much  less  time 
by  the  Canadian  railway  route.  This  speaks  well  for  the  manage- 
ment of  the  Grand  Trunk. 

SUMMER   FUR  TRADE. 

There  will  undoubtedly  be  a  summer  fur  trade  in  Canada 
this  year.  In  the  various  countries  of  Europe  fur  capes  are 
much  worn  during  the  summer  by  the  ladies  of  these  countries 
on  account  of  sudden  changes  and  cool  evenings.  In  Canada 
fur  or  fur-lined  capes  for  summer  evening's  promise  to  be  more 
popular  than  ever.  In  fact  it  would  be  bettter  for  the  health  of 
the  Canadian  fair  sex,  if  fashion  would  more  strongly  decree 
for  fur  capes  for  summer  evening  wear.  But  this  is  not  the  only 
circumstance  which  foreshadows  a  summer  fur  trade.  The  large 
influx  of  foreigners  en  route  for  the  World's  fair  will  no  doubt 
have  an  effect  on  the  fur  trade.  Many  garments  of  the  class 
mentioned,  and  also  of  other  classes,  will  be  picked  up  by  tour- 
ists. Fur  garments  are  cheap  in  Canada  and  this  will  attract 
many  customers.  Fur  dealers  should  whenever  possible  pre- 
pare to  take  advantage  of  this  to  the  fullest  possible  extent. 

AN    ANOMALY. 

A  curious  and  startling  statement  was  recently  made  by  a 
fur  dealer  when  he  declared  that  he  could  buy  Canadian  furs,  in 
many  cases,  cheaper  in  London,  England,  than  in  Toronto.  He 
declared  that  the  trappers  all  had  the  idea  that  their  furs  were 
first-class  and  demanded  the  best  market  price.  Buying  in  Lon- 
don at  the  commission  merchants'  auction  sales,  the  price  could 
be  suited  to  the  quality,  and  stock  was  better  assorted.  The 
conditions  under  which  the  sales  were  conducted  left  a  buyer 
free  to  exercise  his  personal  judgment  without  any  hindering 
circumstances,  and  consequently  dealers  preferred  to  buy  there. 
The  freight  to  London  and  back  again  is  a  small  consideration, 
and  even  with  this  added,  turs  could  be  laid  down  here  ten  per 
cent,  cheaper  in  some  cases  than  they  can  be  bought  from  the 
trappers.  Nevertheless  a  large  quantity  of  furs  are  bought  in 
this  city  and  in  Montreal,  which  never  have  performed  the  double 
journey  across  the  ocean.  But  the  competition  for  these  may 
have  something  to  do  with  keeping  the  price  up.  Small  dealers 
who  buy  all  their  furs  on  the  domestic  market  pay  good  prices 
for  them  ;  while  the  large  dealers  prefer  in  some  cases  to  make 
their  purchases  at  the  London  sales. 


THE  LONDON   FUR  SAI.F.S. 

From  March  13  to  24th.  the  great  sales  of  furs  went  on.  The 
results  are  as  follows. 

Sea  Otter 12  }4  per  cent,  higher  than  last  March 

Fox,  Silver 27^        "  "  "        "  " 

Fox,  Cross 5  "  "         "       " 

Fisher 25  "  "        "       "         " 

Wolverine too  "  "  "        "  " 

Otter 15  "  "  "        "     June 

Lynx    10  "  "  "        "  "        </ 

Bear,    Black 20  "  "         "       "    January 

Bear,    Brown 40  "  "         "       "         " 

Bear,   Grizzly 15  "  "         "       " 

Beaver same   as  "         " 

Marten "  " 

Mink,  Eastern  and  Hali- 
fax   

Mink,   other  sorts 10  "        higher  than     " 

Skunk 71/, 

Fox,  Red 6  "         lower 

Fox,    Gray 10  "  "         "       "         " 

Wolf 10 

Wild   Cat 25 

Badger 25 

Opossum 15  "  "         " 

Raccoon,  Northern ....  same  as  "         " 

Western 7^        "  lower     " 

South  Western   14 

Southern 15 

Muskrat,    Spring 15  "  "         "       "         " 

Fall 10  "  "  "         " 

"  Winter same  as  "         " 

"  Black 

The  quantity  of  skunk  offered  at  this  sale  was  a  few  thousand 
less  than  last  year,  but  in  most  all  the  other  leading  articles  the 
stock  offered  was  double  and  treble  what  it  was  last  March. 
This  is  conclusive  evidence  that  instead  of  the  crop  being  a 
short  one,  it  has  been  quite  large. 

The  March  sale  is  the  last  opportunity  to  dispose  of  furs  to 
advantage,  and  hereafter  we  must  depend  upon  the  June  or  next 
November  sales,  when  the  attendance  of  buyers  is  smaller,  the 
competition  less  and  the  skins  less  desirable,  as  they  will  contain 
a  good  many  late  caught,  sheddy  and  faded.  There  is  also  the 
risk  of  another  cholera  epidemic,  in  which  case  furs  would  rule 
very  low. 

[The  above  report  was  received  through  J.  &:  J.   Lugsdin,  of 
this  city.] 

MINK    AND    WOLVERINE. 

These  two  furs  are  ruling  high  just  now.  Wolverine  is  much 
used  as  a  cloak  trimming,  and  its  popularity  shows  the  growing 
favor  of  natural  color  in  furs,  and  the  lessening  demand  for  dyed 
goods.  It  rules  100  per  cent,  higher  than  it  did  a  year  ago.  I 
Mink  shows  a  corresponding  increase.  It  has  a  big  call  in  the 
United  States  just  now,  and  it  bids  fair  to  be  the  fashionable 
article. 

THE    LEADING    HATS. 

The  fedoras  are  selling  fairly  well  for  the  general  trade.  The 
Carlsbad  is  a  prime  favorite  in  browns  and  blacks.  A  grey 
Carlsbad,  with  black  band  and  binding,  is  a  taking  novelty.  The 
Homberg  is  also  well  to  the  front.  But  the  hat  of  the  day  is 
the  Prince  Arthur  Derby,    or  similar  shapes.      Blacks  and  colors 
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in  these  are  selling  extremely  well  in  the  very  best  qualities. 
This  newest  shape  in  a  stiff  hat  is  considerably  lower  in  the 
crown  and  broader  brimmed,  while  the  leading  colors  are 
Havana,  California  cedar,  and  golden  brown  and  black,  which 
are  always  fashionable. 

In  straws,  sailors  predominate.  A  low  crown  and  a  wide 
brim  are  the  features.  The  leading  braids  are  the  Pedal,  Canton, 
Railroad  and  Milan. 

* 
wi       The  most  costly  of  all  furs  is  the  black  fox  of  Kamschatka, 
which  dresses  a  very  pretty  blue.     These  animals  are  very  scarce 
and  hard    to  kill.       A  single    skin,  as   a  rule,    sells  for   about 
$1,000. 

* 

A  Vancouver  furrier  exhibited  a  short  time  ago  what  he 
claimed  were  the  pelts  of  five  white  foxes.  The  man  is  an  ex- 
pert naturalist,  and  has  been  dealing  in  furs  in  the  Northwest  for 
forty  years.  He  says  these  are  the  first  white  foxes  he  ever  heard 
of,  but  he  is  absolutely  sure  the  pelts  are  genuine  fox  skins- 
The  conformation  has  been  carefully  preserved,  and  the  big 
brush  is,  of  course,  attached.  The  fur  is  snow-white,  spotless, 
and  beautifully  soft.  The  furrier  bought  them  from  a  seal 
hunter  who  caught  the  foxes  at  the  last  station  to  the  north  of 
Eastern  Siberia,  several  hundred  miles  north  of  Petropalovsky. 

*  * 
* 

A  cable  from  St.  John's,  Nfld.,  says  the  seal  fishery  this  sea- 
son is  likely  to  be  a  total  failure.  .  A  schooner  which  has  just 
arrived  there,  partly  loaded,  reports  she  spoke  the  sealing  steam- 
ers on  Saturday  off  Funks.     They  reported  their  catch  as  follows  ; 


Diana,  three  thousand  ;  Falcon,  three  thousand ;  Iceland,  two 
thousand;  Terra  Nova,  two  thousand  ;  ( Ireenland,  one  thousand  ; 
Neptune,  six  hundred;  Vanguard,  none;  Walrus,  none;  Leo- 
pard, none.  Any  of  these  steamers  could  easily  carry  thirty 
thousand  seals.  The  steamer  Eagle  was  fairly  well  loaded  with 
hoods.  The  steamer  Esquimaux  was  not  seen.  The  remaining 
eight  had  similar  fares.  The  probable  total  catch  will  be  the 
smallest  for  many  years,  if  not  the  worst  in  the  sealing  record  of 
the  ancient  colony.  The  poor  catch  will  have  a  terribly  depress- 
ing effect  on  business  in  Newfoundland. 
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For  Offices,  Warerooms 

and  Factories. 

The  latest  improved  and  the  best  system  of 
^  communication  for  large  places  of  busi- 
^     ness  yet   offered  to  the  Public. 

C.  A.  MARTIN  &  CO. 

Designers  and  Manufacturers  of  Electrical 
Specialties,  Telephones,  Call  Bells  and  all 
other  Electrical  apparatus   and    supplies, 

HKglP    765  Craig-  Street,     -   MONTREAL 


Like  all  other  Silk  Thread  Manu- 
facturers, we  make  different  quali- 
ties of  100  yards  and  50  yards  Spool 
Silks  to  meet  the  demands  of  the 
trade. 

The  Only  Brand 
we  recommend  is 
that  bearing  our 
own  name  on  Spool 
like  this. 

Belding's  Silks  will  be  found  the 
best  in  the  market,  and  average  10% 
stronger  than  any  other  make. 

See  that  the  name  Belding  is  on 
every  Spool,  and  take  no  other. 

All  the  Leading  Retail  Dry  G-oods 
from  the  Atlantic  to  the  Pacific 
keep  Belding's  Silks. 

BELDING,  PAUL  &  CO.,  Ltd., 

MONTREAL. 


The  Worsted 

and  Braid  Co. 


OF  TORONTO,  Ltd. 


(WHOLESALE   ONLY) 


Solicit  Trial  Orders  for  any  and 


All  kinds  of  Boot  and  Shoe  Laces 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Kind  or  Width 


The  above  are  made  in  Cotton,  Wool  (Hohair 
or  Worsted)  or  Silk. 

Send  for  Samples  and  get    Quotations 

THE  WORSTED  AND  BRAID  CO.,  Limited, 

TORONTO  JUNCTION 
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THE    MONTH'S    TRADE. 

SLOW  is  the  word  that  gives  the  keynote  to  the  trade  during 
the  latter  half  of  March.  Spring  lias  not  opened  up  very 
quickly,  and  consequently  there  was  no  brisk  demand  for 
goods  of  any  kind.  1  Hiring  the  first  two  months  of  the  year 
large  placing  orders  were  received  by  the  wholesalers,  and  these 
same  orders  were  Idled  during  that  time  or  during  the  first  half 
of  March.  Since  then,  although  the  travellers  have  been  on  the 
road,  the  execution  of  orders  has  required  no  rush.  The  de- 
mand for  many  lines  has  been  continuous,  but  parcels  have  been 
small.  Since  April  opened  up  the  demand  has  shown  a  slight 
increase,  but  even  yet  trade  has  not  reached  the  stage  when  it 
may  be  called  brisk.  Taken  altogether  it  may  be  safely  asserted 
that  the  trade  during  the  past  month  has  not  been  up  to  the 
average  of  previous  years.  But  there  is  in  this  no  reason  for 
great  regret,  because  the  winter's  trade  was  one  of  the  best  the 
trade  have  had,  and  the  placing  orders  for  spring  were  even  more 
satisfactory  than  in  previous  seasons.  This  present  dullness  is 
due  to  the  slowness  of  the  sorting  trade.  But  it  is  not  lost ; 
merely  delayed.  The  sunny  weather  now  being  experienced  will 
undoubtedly  improve  trade,  and  there  is  plenty  of  time  yet  for 
present  stocks  to  be  thoroughly  cleaned  up. 

The  latter  half  of  March,  like  the  first  half,  gave  an  experi- 
ence in  slow  collections.  Payments  were  meagre  and  the  money 
market  was  in  every  way  stringent.  Since  April  first,  payments 
have  been  better.  Bills  on  April  4th  were  fairly  well  met,  the 
amount  of  renewals  being  no  more  than  usual.  Collections 
from  the  North  West  are  much  slower  than  from  the  Eastern 
and  Middle  Provinces. 

Despite  the  general  statements  above,  John  Macdonald  &  Co. 
reported  an  increase  of  $10,000  in  the  business  of  the  week  ending 
March    25th,  as   compared   with   the   same  week  of   last    year. 

Among  the  special  lines  which  are  receiving  attention  is  a 
line  of  delainettes  mentioned  below. 

Lustres,  shot  lustres,  delaines,  muslins  and  other  midsummer 
goods  are  receiving  considerable  attention  by  those  buyers  who 
are  always  first  on  the  market,  and  who  always  get  the  best  of 
the  assortment. 

Spool  cotton  has  advanced  a  few  points.  Clark's  Anchor  is 
now  $3.40  and  Brooks'  $3.20  for  200-yard  6-cord.  The  former 
prices  were  $3.20  and  $3.  This  would  seem  to  indicate  an  in- 
creased demand  for  these  brands. 

Velveteens  are  in  good  demand  from  all  classes  of  dealers. 
This  fabric  is  being  extensively  used  for  skirt  and  sleeve  trim- 
mings. 

Mr.  Burton,  of  Caldecott,  Burton  &  Spence,  is  on  the  con- 
tinental market  at  present.  He  reports  an  enormous  demand 
from  the  United  States  for  two  tone  guipures. 

W.  R.  Brock,  of  W.  R.  Brock  &  Co.,  is  now  travelling  in 
Egypt  and  Palestine.  Copies  of  The  Dry  Coons  Review  were 
sent  to  catch  him  at  Jerusalem.  While  in  this  city,  he  was 
slightly  injured  by  the  stumbling  of  his  horse. 

Letter  orders  are  advancing  strongly  in  mercantile  favor. 
Cottons,  prints,  flannelettes,  and  other  staples  are  receiving 
strong  attention  from   rural  dealers.      Samples  to  no  end  are  be- 


ing sent  out  by  mail,  and  orders  received  in  this  way  show  an 
adequate  return.  Carpets  are  being  ordered  in  this  way  to  a 
considerable  extent. 

AMONG    THE     WHOLESALERS. 

Alexander  &  Anderson  have  received  a  heavy  repeat  in 
prints,  including  dark  grounds,  navys,  cardinal  grounds,  with 
spots  and  small  figures.  They  have  also  received  a  large  ship- 
ment of  black  and  cream  ground  French  printed  delaines.  These 
goods  are  choice  and  still  in  very  strong  demand.  Some  special 
lines  in  six-quarter  dress  materials  in  low  and  medium  prices  are, 
to  hand.  These  are  desirable  lines  for  the  midsummer  trade. 
American  challies  and  prints  have  been  restocked,  and  their 
range  is  very  attractive  for  the  benefit  of  stocking  season. 

W.  R.  Brock  &  Co.  have  a  novelty  in  the  way  of  a  wooden 
stand  for  showing  parasols.  It  will  show  25  parasols  or  um- 
brellas, and  in  such  a  way  that  every  handle  is  shown  distinctly. 
It  is  made  of  solid  wood  and  is  inexpensive,  but  does  the  work 
of  a  more  expensive  holder.  Such  novelties  are  invaluable  in 
displaying  goods  ;   they  pay  for  themselves  fivefold  in  a  month. 

Caldecott,  Burton  &:  Spence  are  out  with  a  line  of  French 
printed  leisse  for  evening  and  summer  trade.  The  goods  are 
handsome  in  design  and  rich  in  coloring.  They  report  sales  on 
the  line  good.  Black  grounds  have  the  call,  but  the  other  color- 
ings such  as  cream,  corn,  fawn,  heliotrope  and  pink  grounds  are 
selling  well. 

Alexander  &  Anderson  have  received  a  large  shipment  of 
fast  black  German  cotton  hosiery.  These  are  special  value. 
Black,  tan  and  cardinal  cashmere  hosiery  are  also  in  stock,  and 
they  are  prepared  to  meet  the  strong  demand  for  these  goods, 
(doves,  embroideries,  parasols,  ribbons,  laces,  etc.,  are  also  re- 
stocked, and  the  latest  novelties  are  shown. 

Gordon,  Mackay  &  Co.  are  showing  two  exceptionally  good 
lines  of  ladies'  gauntlet  kid  gloves  in  the  popular  brown  and  tan 
shades,  also  in  black,  which  they  are  offering  at  $6.50  to  $9  per  doz. 
As  this  style  of  glove  is  in  great  demand  orders  should  be  placed 
early  to  avoid  disappointment,  as  leading  sizes  are  selling  freely. 

Caldecott,  Burton  &  Spence  have  received  another  shipment 
of  guipure  laces  in  creams,  beiges  and  two  tones.  Their  black 
Spanish  and  black  and  cream  guipures  are  moving  very  fast  these 
days,  and  dealers  seem  to  recognize  that  they  have  the  latest 
novelties  in  these  lines.  Oriental  laces  in  white  and  creams  are 
also  moving  freely  with  this  house.  Their  assortment  of  laces 
is  varied  at  all  seasons,  and  now  when  laces  are  in  special  de- 
mand they  are  making  a  successful  effort  to  keep  their  stock 
fully  assorted  with  all  the  latest  patterns,  colorings  and  qualities. 
In  guipure  laces  they  carry  a  full  range  of  widths  at  different 
prices;  in  two-tones  they  have  an  especially  large  stock. 

In  their  woollen  department  John  Macdonald  &:  Co.  are 
showing  some  mantling  novelties  in  box  cloths,  fancy  brocades, 
diagonals  and  serges.  Fawns  and  drabs  are  the  leading  shades 
for  spring  mantlings.  That  peculiar  drab  called  tan  is  also  in 
strong  favor.  In  men's  woollens  such  as  black  fancy  worstec( 
and  serges  they  are  showing  some  very  neat  lines. 

Caldecott,  Burton  &  Spence  are  offering  in  their  dress  goods 
department  a  range  of  delainettes  or  cotton  printed  challies. 
They  are  in  light  colored  grounds  altogether  and  in  design  are 
spots,  in  red,  navy,  black,  pink,  sky  and  heliotrope  in  all  the 
different  sizes  of  spots  from  a  pin  spot  to  one  as  large  as  a  10c 
piece,  also  stripes  in  pretty  combinations,  and  floral  patterns  that 
are  a  credit  to  the  textile  printers.  The  fabric  is  specially  adapted 
for  blouse  material,  the  colors  beinu;  fast. 
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TRADE   CHAT. 


*JTN  the  store  of  Siegel,  Cooper  &    Co.,  Chicago,  they  are  sixty 

two  departments.  They  are  as  follows  :  Jewelry,  books  and 
^  stationery,  drugs,  laces  and  handkerchiefs,  trimmings  and 
buttons,  woollens,  silks  and  velvets,  gloves,  dress  goods,  domes- 
tics, gents'  furnishings,  shoes,  Doctor  Beck,  ribbons  and  fans, 
crockery,  linens,  house  furnishings,  hosiery  and  underwear, 
cloaks  and  shawls,  muslin  underwear,  fancy  goods,  clothing, 
millinery,  cafe,  carpets,  upholstery,  toys,  frames  and  pictures, 
corsets,  umbrellas,  wall  paper,  liquors  and  tobacco,  furniture 
linings,  hair  and  manicure,  groceries,  coal,  butcher  shop,  sport- 
ing goods,  mail  orders,  infants'  wear,  trunks,  horse  goods,  musi- 
cal instruments,  leather  and  albums,  optical  goods,  notions, 
blankets  and  bedding,  hats  and  caps,  furs,  Japanese,  rubber 
goods,  dress  making,  veilings,  photographs,  candy,  barber  shop, 
dentists,  stoves,  bank,  paper  patterns,  intelligence  office. 

The  Gemmill  wooHen  factory,  which  has  been  removed  from 
Port  Elmsley  to  Perth,  is  ready  for  manufacturing. 

Captain  Hughes,  of  Kidderminster,  Eng.,  a  leading  carpet 
manufacturer,  was  accompanied  by  his  wife,  on  his  regular  trip 
through  Canada  last  month. 

The  Regina  Board  of  Trade  has  resolved  to  submit  United 
States  silver  to  the  following  discounts  on  dollar,  halfs,  quarters 
and  dimes  respectively,  viz.,  75  cents,  40  cents,  20  cents,  and  5 
cents;  nickels  to  be  refused  altogether. 

Wm.  Parks,  of  Wm.  Parks  &  Son,  cotton  manufacturers,  at 
St.  John,  N.B.,  has  been  in  the  city  for  a  few  days.  He  has 
been  trying  to  secure  a  higher  price  for  cotton  warps.  1  )ealers 
will  find  in  this  a  warning  concerning  these  goods. 

It  is  understood  that  some  local  capitalists  have  put  a  large 
sum  of  money  in  Slingsby's  blanket  mill,  Brantford,  Ont.,  and 
that  it  will  be  considerably  enlarged,  giving  employment  to  ad- 
ditional men.  The  Messrs.  Slingsby  still  retain  an  extensive  in- 
terest and  will  have  the  management. 

A.  F.  Gault  and  1).  Morrice,  jr.,  have  just  returned  from  a 
trip  to  California.  The  return  was  made  via  British  Columbia 
and  the  North  West.  The  objects  of  their  trip  were  health, 
pleasure  and  information.  They  express  themselves  as  exceed- 
ingly confident  of  the  assured  future  greatness  of  Western 
Canada. 

Mr.  J.  Arch.  Browne,  who  has  been  for  the  last  seven  years 
in  the  employment  of  Messrs.  Gordon,  McKay  <\r  Co.,  is  about 
\o  engage  in  general  insurance  business,  and  his  leaving  was 
made  the  occasion  of  a  presentation  to  him  by  his  fellow-work- 
ers. The  present  consisted  of  a  very  handsome  mantel  clock 
with  three  oxydized  silver  statuettes,  the  whole  producing  a 
striking  effect. 

There  is  a  live  dry  goods  man  in  Stratford,  Ont.,  and  his 
name  is  Ferguson.  He  has  just  created  a  furore  in  that  city  by 
opening  an  arcade  in  a  new  block  which  has  just  been  built. 
For  seventeen  years  he  has  been  doing  business  at  21  Market 
street,  but  the  growth  of  trade  compelled  him  to  seek  new  quar- 


ters. The  building  is  said  to  be  magnificently  fitted  up  with 
large  show  windows,  plate  glass  windows,  incandescent  lights, 
cash  carrier  system,  reception  room  for  dressmaking,  lavatories, 
and,  what  might  seem  strange,  adjustable  stools  for  his  clerks  to 
sit  on  when  not  at  work.  Surely  the  latter  will  be  appreciated, 
as  few  employers  are  so  considerate.  The  arcade  has  two  en- 
trances and  is  laid  out  in  well-arranged  departments.  Retail 
stores  must  be  modern  to  do  modern  business,  and  Mr.  Ferguson 
seems  to  recognize  this  fact.     Success  will  reward  such  energy. 

The  great  Lancashire  cotton  strike  cost  $10,000,000,  and 
brought  hunger,  exposure,  disease  and  horrible  suffering  to  125, 
000  men,  women  and  children.  The  strike  was  started  to  resist 
a  reduction  of  five  per  cent,  in  wages.  The  operatives  have  at 
last  compromised  by  taking  about  three  per  cent.  less.  Sum- 
ming it  all  up,  the  mill  owners  have  lost  greatly,  the  working 
people  have  lost  even  more  and  have  suffered  horribly,  the  pub- 
lic has  been  hurt. 

R.  S.  Murray,  dry  goods  merchant,  London,  died  on  Wed 
nesday  afternoon,  aged  73,  of  pneumonia.  He  was  a  native  of 
the  county  of  Sutherland,  Scotland,  whence  he  emigrated  with 
his  parents  while  very  young.  With  his  father  he  settled  on  a 
farm  near  Embro,  Oxford  county,  and  there  remained  until  he 
reached  the  age  of  17  or  18,  when  he  went  to  London  and  en- 
gaged as  clerk  in  the  dry  goods  store  of  J.  G.  and  Alexander 
Mcintosh.  This  was  in  1844,  and  in  1848  he  went  into  busi- 
ness on  his  own  account. 

Mr.  James  Morgan,  sr.,  for  many  years  one  of  the  senior 
partners  in  the  great  dry  goods  firm  of  Henry  Morgan  &  Co., 
Montreal,  died  recently  at  his  home  in  Maisonneuve,  at  the  ripe 
old  age  of  86  years.  1  )eceased  has  been  blind  for  some  years, 
and  was  better  known  to  the  frequenters  of  the  down  store. than 
in  Morgan's  new  establishment  in  St.  Catherine  street.  Mr. 
Morgan  formerly  did  business  in  Glasgow,  coming  to  Montreal 
to  carry  on  the  dry  goods  trade  with  Mr.  Henry  Morgan,  who  is 
still  a  member  of  the  firm. 

A  Vancouver  telegram  says  : — "A  sensation  was  caused  in 
business  circles  by  the  announcement  of  the  failure  of  the 
Oriental  Traders  Co.  Limited,  formed  here  three  years  ago.  The 
company  did  considerable  business  in  teas,  liquors,  silks  and 
general  oriental  merchandise,  and  trade  was  steadily  growing. 
Three  months  ago  G.  G.  Mackay,  chief  shareholder,  died  sud- 
denly, and  that  and  lack  of  capital  it  is  thought  caused  the  fail- 
ure. The  head  office  is  here  and  they  have  branches  in  Eastern 
Canada.  The  liabilities  are  about  $25,000;  assets  nominally 
equal.  The  Bank  of  British  Columbia  is  the  heaviest  creditor. 
P.  W.  W.  King  was  manager  of  the  company." 


AN   ILLUSTRATED  LIE. 
No  hurry,  madam ;    we'll  wait  for  the  next  train. 
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A    LESSON    IN    FOLDING    DRESS    GOODS. 


A  reader  asks  us  to  print  some  instructions  and  diagrams 
showing  how  to  make  unusual  drapery  forms  for  counter  dis- 
play, says  the  Dry  Goods   Chronicle. 

Perhaps  one  woman  in  a  hundred  knows  exactly  what  she 
wants  when  she  enters  your  store.  The  other  ninety-nine 
are  open  to  impressions. 

Your  goods  count  for  twice  as  much  if  you  make  an  attrac- 
tive show  with  them  ;  for  the  woman-who-does-not-know-what- 
she  wants  is  very  apt  to  have  her  desires  crystallize  when  she 
sees  something  nice.     Therefore  it   is   of  importance  to  arrange 


your  stock  in  each  department  no  that  it  shall  show  to  the  best 
advantage.  Don't  hide  everything  in  boxes  or  shelves.  Make 
a  handsome  counter  display  as  well  as  handsome  window  dis- 
play. Let  your  customers  see  some  of  the  beauties  of  your  stock 
without  waiting  for  them  to  ask  to  inspect  them. 

Especially  is  this  desirable  in  dress  goods,  silks,  etc.  A  good 
counter  displays  pays.  Don't  keep  all  your  stock  in  rolls  and 
piles.     Always  have  some  of  your  best  things    prettily   draped, 


FIG.    2 

for  they  show   much  better  thus  than    in  the  piece,  and  buyers 
get  an  idea  of  how  they  will  look  made  up. 

Silks  are  especially  good  for  inside  display,  for  which  pur- 
pose they  are  much  used  in  the  big  city  stores.  Nothing  else 
shows  a  silk  so  well  as  a  fancy  puff,  either  on  the  counter  or  on 
the  top  of  the  shelving.     The  latter  space   is  especially  good  for 


the  purpose,  seldom  being  used  for  anything  else.  A  row  of 
handsome  puffs  in  brilliant  silks  along  the  cases  above  the  silk 
stock  has  a  wonderfully  decorative  effect,  and  shows  the  stock  to 
most  excellent  advantage. 

Here  are  several  of  the  latest  puffs  which  have  been  made 
for  our  readers  by  one  of  the  most  expert  and  tasteful  window 
dressers  in  New  York,  and  many   of  our   readers  will  find  them 


FIG.    3 

of  much  service,  both  for  window  and  counter  display.  To  some 
1  an  explanation  of  how  to  make  these  puffs  is  unnecessary;  for  the 
many  who  do  not  know  how  we  give  explanatory  diagrams. 

A  silk  with  considerable  body  and  stiffness  should  be  select- 
ed. This  should  be  laid  flat  upon  the  counter  in  aune  (or 
aulne)  folds.  (The  aune,  formerly  an  English  and  French  cloth 
measure  varying  from  40  to  47  inches,  is  now  largely  obsolete, 
but  most  French  silks  come  thus  folded.)  All  the  folds  but  the 
three  bottom  ones  should  then  be  turned  back  and  folded  in, 
after  the  manner  shown  in  fig.  1.     A  thin  board  of  the  width  of 


fig.  4 
the  silk  should    be  procured;  and  this  is  placed   upon  the  roll, 
and  held  by  an  assistant,   as  shown  by    fig.   2,  to  keep  the  silk 
firmly  in  position  while  the  operator  is  shaping  the  puff. 

In  all  the  examples  the  preliminary  position  is  the  same,  and 
this  is  shown  in  Fig.  2.     The  selvage  of  the  upper  fold  is  turned 
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in  on  each  side,  as  shown,  about  two  inches  at  the  bolt,  gradu- 
ating to  four  or  six  inches  at  the  lower  part.  The  hands  are 
then  placed  within  the  fold,  in  the  manner  shown  in  Fig.  2, 
grasping  the  inner  edges,  when  by  a  rapid  shaking  movement  of 
the  hands  the  whole  fold  is  inflated  with  air,  and  becomes  puffed 
up  full  and  round  like  a  pillow.  With  this  preliminary  fold  as  a 
foundation,  several  showy  varieties  may  be  constructed,  as  shown 
in  Figs.  5,  6,  7  and  8. 

To  form  Fig.  5  the  hands  are  drawn  together,  the  wide  crease 
shaped  and  enlarged  by  careful  stroking  with  the  hands,  and  the 


fig.   5 

shape  thus  made  is  secured  by  a  pin,  as  shown  by  Fig.  3.  If 
this  is  carefully  done,  the  inflated  puff  will  keep  its  roundness ; 
or,  it  can  be  restored  to  its  proper  shape  by  blowing  into  it. 

This  completes  the  upper  part  of  a  puff,  which  may  be  used 
effectively  without  further  manipulation,  to  lie  flat  upon  a  counter 
or  to  hang  in  a  narrow  space. 

It  will  be  observed,  however,  that  all  the  puffs  shown  are 
double  puffs,  made  from  the  separate  folds.  The  lower  fold  in 
all  cases  is  practically  the  same.     Before  beginning  its  formation, 


fig.  6 

the  assistant  raises  the  completed  upper  half  just  described,  and 
holds  it  out  of  the  way,  as  shown  in  Fig.  4.  The  lower  half  is 
then  formed,  just  as  the  upper  half  was,  by  folding  in  the  selvage 
of  the  next  fold,  inserting   the   hands,   and  puffing  it  full  of  air. 


The  bottom  part,  however,  requires  a  support,  for  which  a  light 
pasteboard  or  cardboard  roll  is  best.  This  is  placed  within  the 
puff,  as  shown  by  Fig.  4;  and  the  front  of  the  inflated  puff  is 
worked  into  the  deep  crease  or  channel  that  appears  in  all  the 
examples.  The  shape  is  thus  completed,  and  the  upper  part  is 
lowered  carefully  to  rest  on  the  lower,  where  it  is  sustained  by 
the  cardboard  support. 

The  bolt  is  then  laid  upon   a  suitable  standard,  from  which 
the  remaining  aune-fold  hangs  perpendicularly,  while  the  double 


FIG 


puff,  if  well  inflated,  stands  up  prominently,  as  shown  by  Figs. 
5,  7,  and  8. 

Fig.  6,  called  Le  Nez  Roman,  is  one  of  the  most  difficult  of 
puffs  to  make,  requiring  dexterity  and  consequent  practice.  The 
four  fingers  of  each  hand  are  placed  within  the  fold,  with  the 
hands  outside  as  far  as  they  will  reach.  Bring  the  thumbs  close 
together,  then  work  the  hands  back  and  forth  rapidly,  and  thus 
"pump"  the  air  into  the  center,  causing  it  to  swell  up  very 
round  and  full.     It  is  then  creased  as  shown  in  Fig.  6.     To  give 


fig.   8 


the  requisite  plumpness  is  the  great  thing  in  this  puff;  and 
although  it  requires  some  patience  to  make  it  perfectly,  any  one 
ought  to  be  able  to  do  it  passably  well  after  a  few  trials.  This 
is  the  best  and  most  suitable  puff  for  all  purposes,  the  side  view 
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oeing  as  effective  as  the  front,  as  the  selvages  are  not  exposed. 
It  forms  a  series  of  folds,  giving  silks  of  an  inferior  quality  a  rich 
appearance. 

In  forming  Fig.  7  die  selvage  should   be  turned  in  but  one 

inch  at  the  bolt,  anil  three  inches  at  the  opposite  end.  Place 
the  four  fingers  of  both  hands  on  the  inside,  with  the  thumbs 
outside  :  then  work  the  material  up  and  down,  bringing  the 
thumbs  close  together,  by  which  means  a  fold  about  three  inches 
wide  will  be  raised  over  the  thumbs  with  a  deep  crease  on  each 
side.  Place  the  fingers  at  the  bottom  and  extend  the  thumbs 
upward  as  far  as  you  can  stretch  them,  and  this  will  finish  the 
broad  center  plait  seen  in  Pig.  7,  leaving  an  aperture  of  eight  or 
nine  inches  in  height  behind  it.  This  puff  must  be  very  care- 
fully held  by  the  assistant  by  the  upper  corners,  while  the  lower 
fold  upon  which  it  is  to  rest  is  being  made.  To  make  this  puff 
effective  a  heavy  silk  with  a  self-colored  selvage  is  necessary. 

Pig.  8  requires  the  selvage  to  be  folded  in  two  inches  at  the 
bolt,  and  six  inches  at  the  bottom.  Its  further  treatment  is 
obvious,  and  requires  no  explanation.  This  puff  is  especially 
adapted  to  silk  brocades  of  large  designs. 

For  a  counter  display  all  these  designs  which  I  have  de- 
scribed, can  be  used  effectively  by  taking  them  off  the  stands 
and  laying  them  flat  on  the  counter,  supported  by  the  props  in- 
side the  second  fold,  which  retain  it  in  a  perpendicular  position. 
If  vour  counter  will  allow,  there  is  rro  more  elaborate  display 
than  this.  In  exhibiting  silks  to  a  customer,  the  success  of  a 
sale  principally  depends  on  the  way  in  which  they  are  handled. 
Every  salesman  should  familiarize  himself  with  the  method  of 
showing  goods  to  the  best  advantage.  There  is  nothing  that  in- 
spires a  purchaser  with  more  confidence  than  to  see  that  a  sales- 
man is  master  of  his  business. 

In  taking  goods  from  the  fixture  place  the  goods  on  the 
counter  with  the  right  hand,  open  the  silk  with  the  left,  toward 
purchaser,  then  take  one  fold  and  rest  on  the  back  of  the  piece, 
place  both  hands  on  the  inside,  draw  it  toward  you,  then  throw- 
it  over  either  to  the  right  or  left,  according  to  the  light  that  falls 
upon  it ;  if  puffing  to  the  right,  you  can  use  two  or  three  more 
folds  by  using  the  left  hand,  allowing  the  silk  to  fall  gracefully 
on  the  counter,  each  fold  being  a  little  in  advance  of  the  first 
one;  if  pulling  to  the  left  use  the  right  hand,  in  the  same  way. 
Should  you  wish  to  elevate  the  silk  so  as  to  give  a  better  view  to 
the  customer — after  being  puffed  in  the  manner  described — raise 
the  silk  from  the  counter  with  the  right  hand,  holding  the  right 
corner  and  the  left  corner ;  elevate  the  silk,  step  back  two  paces, 
which  will  give  the  customer  the  best  view  possible.  Care  must 
be  taken  to  avoid  throwing  one  piece  of  silk  over  the  other,  as  it 
creases  the  silk  by  so  doing.  Should  you  be  cramped  for  room, 
and  wish  to  show  other  pieces,  remove  the  puff  already  made  and 
leave  the  silk  perfectly  flat  on  the  counter  ;  by  following  this  rule 
you  can  show  a  great  many  pieces  without  detriment  to  the 
goods.  The  success  of  a  salesman  greatly  depends  on  carrying 
out  the  above  instructions. 


CENTRALIZED   STORES. 

ONEof  the  Toronto  dailies  publishes  acorrespondent's  letter 
on  centralized  stores.  Here  it  is.  "  Sir, — I  am  glad  to  see 
you  deprecating  the  growth  of  centralized  stores  and  the 
consequent  injury  to  small  storekeepers  of  special  lines.  This 
is  a  matter  that  should  be  brought  before  the  public  conscience, 
if  there  be  such  a  thing,  and  pulpit  preachers  would  do  better 
service  in  looking  at  this  subject  in  the  light  of  the  second  great 
commandment,  "  Thou  shalt  love  thy  neighbor  as  thyself,"  than 
even  in  denouncing  theatres. 

If  the  Bible  be  the  authority,  Christian  people  should  follow 
it ;  it  is  taught  there  that  scattering  or  dividing  the  fruits  of  the 
earth  according  to  every  ones  need,  is  the  doctrine  ot  Cod, 
who  destroyed  the  centralizing  at  Babel  by  confounding  the  one 
language  and  scattering  the  people  to  replenish  the  whole  earth. 

The  principle  of  the  central  stores  is  to  draw  all  to  them- 
selves. '  Pet  all  sink  that  we  may  swim,'  is  their  motto,  and  to 
do  this  they  cut  prices  in  some  lines  down  to  cost  with  the  ob- 
ject of  getting  people  to  believe  that  they  sell  all  their  goods 
equally  cheap.  Throw  a  sprat  to  catch  a  herring  is  really  the 
principle  on  which  they  work  to  live  and  let  live  for  them.  Car- 
ried to  its  full  extent  their  principle  of  business  would  make  the 
few  millionaires  and  autocrats  and  the  rest  of  mankind  their 
slaves,  toiling  out  a  miserable  life  on  means  barely  sufficient  to 
keep  body  and  soul  together. 

If  members  of  churches  would  keep  the  commandment,  to 
do  unto  others  as  they  would  others  do  to  them,  they  would  not 
support  central  stores  and  bow  down  at  the  '  shrine  of  the  god- 
dess '  Cheapness  as  they  do  ;  they  would  patronize  the  old  prin- 
ciple ;  '  Cobbler,  stick  to  your  last.'  Pet  each  one  keep  to  his 
own  trade  and  not  covet  his  neighbor's — in  fact,  want  the  earth 
to  himself."     The  writer  signs  himself  "  Righteousness." 


Some  forty-four  glove  manufacturers  will  take  part  in  the 
Chicago  exhibit,  which  has  been  promoted  by  the  Chambre 
Syndicate  of  Crenoble.  The  Exposition  Committee  consists  of 
A.  Bondat,  president  ;  P.  Perrin,  vice-president;  E.  Faure,  secre- 
tary. Crenoble  is  the  largest  glove  manufacturing  center  in  the 
world,  its  production  being  1,500,000  dozens  of  gloves  yearly, 
valued  at  45,000,000  francs,  of  which  about  one-half  is  exported 
to  America.  This  collective  exhibit  will,  of  course,  be  very 
fine  and  will  attract  much  attention. 


NEWEST  NEW   YORK  FANCIES. 


Hematite  bonnet  pins  are  for  mourning  wear. 

A  full  bertha  trimming  on  a  low  gown  requires  three  yards 
of  lace  from  eight  to  ten  inches  deep. 

Pong  square-meshed  purses  of  silver  have  been  brought  into 
the  market.  They  are  copied  exactly  after  the  old-fashioned 
knitted  silk  purses  with  rings. 

Prominent  features  of  the  new  spring  woollens  are  change- 
able effects,  silken  pin  dots,  sleazy  weaves,  lace  figures,  and  the 
revival  of  old  weaves,  like  basket  checks,  bird's  eye  diaper, 
armure,  etc. 

The  demand  has  been  good  for  embroidered  handkerchiefs, 
in  silk,  linen  and  cotton.  Linen  and  cotton  handkerchiefs,  in 
embroidered,  delicate  shades  on  white  material,  and  also  in 
colored  grounds  are  also  popular. 

The  umbrella  handle  is  an  object  ofart.  Fancy  a  rock  crystal 
handle  incrusted  with  turquoise.  The  most  interesting  -  -  ' 
unique  have  Chinese  carvings  on  the  end,  and  have  the  merit  61 
interesting  the  car  passengers  and  helping  to  identify  the  um- 
brella if  it  is  lost. 

The  most  decided  novelties  seen  this  year  in  handkerchiefs 
are  those  in  solid  colors.  Bright  and  delicate  shades  of  violet, 
red  and  heliotrope  are  alike  popular.  Another  novelty  is  of  em- 
broidered Japanese  silk  of  mixed  colors.  These  are  perhaps  the 
newest  thing  and  are  eagerly  welcomed  by  the  lovers  of  eccentric- 
ity.— Fabrics,  Fancy  Goods  and  Notions. 


WOOLLENS  and 

TAILORS'   TRIMMINGS 


John  Fisher,  Son  &  Co., 


Balmoral  Building*, 

Montreal, 
Canada. 


Huddersfield, 

England, 


"FITS  LIKE  A  GLOVE.- 

THOMSON'S 


CORSETS 


ENGLISH    MADE, 
Glove-Fitting.    I-onK  Walts  ted.    xbade  siakk. 

At  Popular 
Prices. 

/'//-■  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

ELEVEN    KIKST   MKHAI.s  SAIK    0VKIt   ONE   MILLION    PAIRS   ANNUALLY. 

A   large   stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN  MACDONALD  &    CO'S,  TORONTO. 

itAMiACT!  itKiis  :   W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is   marked  "THOMSON'S  GLOVE   FITTING  ' 
and  bears  our  Trade  Mark,  the  Crown.     No  others  nre  g  inuine. 


[V|illar  Bros.  *  (o.  iv|ontreai  . 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Caffs 


COMET  OPERA  HANLAN 

76       0R0     MARQUIS 

MOZART  CUFFS,  RAPHAEL, 

A  UPCI  fl     Reversible  Linen 
AFIUlLU         Collars  &  Cuffs 


Only  the  very 
best    materials 
are  used  in  the 
manufacture  of 
these  floods 


') 


THE  DOMINION  COTTON  MILLS  CO 

L'TZD. 

UVU^G-OGi-    PBIITTS 

SPRING  NOVELTIES: 

rayetta    Twills,    [aponica    Stripes,   West  End  Cord?,    Teazle  Cloth 

Summer  Suitings,  Salisbury  Costumes,  Verona  Cords 
Also  a  full  range  in  STAPLE  AND  FANCY  PRINTS,  SLEEVE 
LININGS,  Etc.     All  leading  wholesale  houses  carry  our  lull  range 

D.   MORRICE,   SONS   &   CO., 

AGENTS, 
Montreal  and  Toronto. 


SEND  FOR=^ — 

'HARRY  HARMAN'S  New  Forty-eight  page  Catalogue 

Ol   Window  Dressing  Supplies  and  Fixtures.     A  com- 
plete list  ol  everything  reeded   for  dies^ing  windows. 

Harry  Harman, 

Window  Dresser,  Dicokatok  and  Window  Supplies. 
KOOM  1,204  WO.MEN^  TEMPLE,  CHICAGO   ILL. 


OF  GALT,   OIMT., 

MANUFACTURERS    OF 

Full-Finished  Lambs  Wool  Underclothing.  La- 
dies' Full- Fashioned  Underwear  in  all  Wool, 
Merino  and  Medium.  Men's  Full  Fashioned 
Underwear  in  all- Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 

SEND    FOR    PRICE   LIST. 


R.  PARKER  &  CO., 


Dyers  and 

Finishers 


ALL  WOOL  AND   UNION   DRESS  GOODS     Dyed    and    Fin 

ished,    guaranteeing    no  shrinkage  in  the   width. 
RIBBONS,  SILK  AND  UNION,  Dyed,  Finished  and  reblocked 
BRAIDS,   Dyed  and  made  up  in  gross  and  one  dozen  Bunches 
OSTRICH  PLUMES,  cleaned,  dyed  and  curled,  in  the  best  styles 
FINGERING  YARNS,  Berlin  Wools,  Dyed  and  made  up 


Send    for    Wholesale     Price     List. 


WORKS  AND  HEAD  OFFICE— 787  to  791  Yonge  Street. 

IR-    IP-^IRJKZEIR    &   CO. 

TORONTO,   ONT. 


THE  — 


VELVET    SKIRT    FACING 

A   NEW   FABRIC   FOR    FACING    AND    BINDING   SKIRTS 

ADVANTACES : 

DURABILITY— Will  outwear  a  dozen  old-fashioned  braids. 
NEATNESS— The   Pile   ot  the  Velvet  gives  a  smart  finish  to  the  bottom  of 

theskirt.     Being  cut  on  the  bias  it  does  not  ravel  and 

injure  the  shoe. 
KCONOMY— Being   done  uj>  in   continuous    lengths  of   :!.    !',   and    is 

ALL  FASHIONABLE    DRESS    SHADES. 

MANUFACTURED  BY 

MEYERHOF,  MARX  &  SIMONSON,  MANCHESTER 

Representative  :   FRED  KING.  61  Piccadilly,  Manchester. 
^WHOLESALE    OTSTX/Y". 


LI/NEINS,  WOOLLENS,  LACES. 

TO   THE   TRADE 


In  Linens  we  are  showing:  a  com- 
plete  assortment  in  : 

Tablings, 

Towellings, 

Hollands, 
Table  Cloths, 

Table  Napkins, 

D'Oylie's. 
Etc.,  Etc. 


A  complete    stock    in    blue    and 
black   Serges  : 

Irish  Serges,  7  qualities, 

Fox's  Serges,  7  qualities, 
Belwarp  Serges,  6  qualities, 

Scotch  Serges,  4  qualities, 
Dutch  Serges,  6  qualities, 
Canadian  Serges, 

in  great  variety. 


We  are  constantly  receiving  re- 
peats in  our  various  lines  off 
Laces.        Repeats     for     this 
week  are  : 

Irish   Point,     Torchon, 
Millinery  and 

Point  de  Venise. 

We  have  also  just  received  a 
special  line  in  Oriental  Laces., 
extraordinary   value. 


Orders    Solicited. 

Filling  Letter  Orders 
a  Specialty. 


ohn  Macdonald  &  Co. 


Wellington  and  Front 

Streets  East,  Toronto 


THE  BRITISH  AMERICAN  WATERPROOF  GO. 

HERMANN    S.    SCHEYER,    Sole    Owner. 


trade  mark.       Manufacturers  and  Patentees  of  Ladies'  and  Gentlemens'  Odorless  Steam  Vulcanized 


W^TZEIRIPiROOILT    G-^IRIMIIEIsrTS. 
IMPORT  AND  COMMISSION  IN  ALL  KINDS  OF  FURS, 


Glove  Leathers,  Plushes, 
Corsets,  Silks,  Etc. 


HERMANN    S.    SCHEYER 


Special  Attention  paid  to  mail  orders. 
Perfect  fit  guaranteed. 


39,  41    and    43  St.  Sulpice    Momtrpai 

20  DeBresoles  St.      149  La  Royer  St.  IVIV-"N  '  ncHL 


BUYERS    WILL    DO    THE    RIGHT    THING 

When  ordering  LAMA  BRAID   if  they  order  it  put  up  in  rolls  and  see  that  this  label  is  on  the  cover 
of  each  box.    We  put  3  or  3  1-2  yds.  on  each  roll  as  required. 


MAY,    1893 


Nothing  Startling 


But  a 
reminder 
that . 


HEALTH  BRAND" 


Is  what  to  look  at  when 
you  want  to  see  a  line  of    . 


HIGH  GRADE 


Nothing  Common 
Compare  the  Finish 


Ladies'  .  . 
Underwear 


It  always  pays  to  have  in  stock  first-class  goods 
which  The  Public  understand  the  merits  of, 
and  which  there  is  an  Increasing  Demand 
for.  When  you  are  going  through  travellers 
samples  give  special  attention  to  this  line.  It 
will  pay  you. 


The  flontreal  Silk  Hills  Co. 


LIMITED    .    . 

MONTREAL 


Cordon,  Nlackay  &  (o. 


Cor.  Bay  and 
Front  Streets 


TORONTO 


We  have  just  received  per  "  S.  S.  Sardinian  " 
some  Rare  Novelties  in     ...     . 

VEILINGS 

INCLUDING  A   NICE   ASSO^TM'.Nr 
OF  THE 

New  Ombre  Effects 


In  Gold,  Grey,  and  Heliotrope  Chenille 
Spots,  which  are  the  latest  in  this  class 
of  goods.  We  are  also  showing  a  fiag 
range  of  Blacks  in  Plain  and  Figured. 


*  THE    KEIilABliE    SUSPENDED  * 


This  is  back  view,  showing  method  of 
fastening  webs  without  sewing.  Trimmings 
are  of  strong,  light,  nickel  chain,  with  but- 
ton loops  which  will  not  slip  off,  but  are 
easily  opened  by  pressing  the  balls  together. 


No  Sewing  to  give  out. 
No  pulling  apart  in  the  back. 
No  button  holes  bursting  nor  straps  breaking. 
May  be  adjusted  to  fit  any  shoulders. 
Trimmings  entirely  nickel  and  will  not  rust. 
Button  loop  gives,  and  prevents  pulling  but- 
ton off.  :  :  : 


G.  N.  VROOM,  Sole  Manufacturer,  ST.  STEPHEN,  N.  B. 


Toronto  Fringe  and  Tassel  Company 

Manufacturers  of 

FRINGES,    CORDS,     POMPONS, 

TASSELS,  DRESS  UPHOLSTERY,  and 

UNDERTAKERS'  TRIMMINGS. 


9  Front  St.  Wast,   TORONTO, 


CANADIANS  !  M 


MILES  &  GO. 


Have  removed  from 
21  Old  Bond  St.,  to 

A  Sackville  St,.  London, 


TAILORS 


#est  Sc°tcl?  C^eeb  cmb  &ngola  Suits  fr0m  £3  15s. 

The  Celebrated  GUINEA  TROUSERS,  Etc. 

STEWART*  WDOriALD 

GLASGOW. 


-  Toronto  Agency :  30  Wellington  St.  East. 


Special  lines  of 
Linens  always . 
in   stock.   .    .    . 


1.  MOWAT 


Close  buyers  would 
do   well  to  inspect 

our  samples 

SP 


THE 


VELVET    SKIRT    FACIMG 

A  NEW  FABRIC  FOR    FACING    AND    BINDING  SKIRTS 
ADVANTAGES :  A 

DURABILITY— Wili  outwear  a  dozen  old-fashioned  braids. 
NEATNESS— The  Pile  of  the  Velvet  gives  a  smart  finish  to  the  bottom  of 

the  skirt.     Being  cut  on  the  bias  it  does  not  ravel  and  does  not 

injure  the  shoe. 
ECONOMY— Being  done  up  in  continuous   lengths  of  3.   4i  and  IS  yards. 

ALL  FASHIONABLE    DRESS    SHADES. 

MANUFACTURED  BY 

MEYERHOF,  MARX  &  SIMONSON,  MANCHESTER. 

Representative  :  FRED  KING,  61  Piccadilly,  Manchester. 
WHOLESALE    01STL~5T. 


Vol.  III. 


TORONTO,  MAY,   1893. 


No.  5. 


THE  J.  B.  McLEAN   PUBLISHING  GO., 

LIMITED. 
Trade     Journal     Publishers, 


AND 


Fine  Magazine   Printers, 
10  FRONT  ST.   EAST,  -  -  -  TORONTO. 


J.  B.  McLEAN, 

PRESIDENT. 


HUGH  G.  McLEAN, 

MANAGER. 


SUBSCRIPTION    $2.00. 


BRANCH    OFFICES  : 

146  ST.  JAMES  STREET. 
E.    Desbarats,  Agent. 

ROOM  41,  TIMES  BUILDING. 

Canadian  Government  Offices, 

17    Victoria  St.,  LONDON,  S.W. 
R.  Hargreaves,  Agent. 


MONTREAL, 

NEW  YORK, 
LONDON,   ENG, 


THE  ABUSE  OF  COMPETITION. 


#)F^ 


3 


tm 

;<§>® 


ESSENCE  of  modern  trade  is  competi- 
tion.    It  is    the    warfare    among    the 
strugglers   for    wealth,   although   when 
all  should  be  endeavoring   to  produce 
^  'M  ca  ,.     wealth,   there    would    seem  to  be  no 
O*  48?       I  "^jgj  @  **      necessity  for   much  of  the  struggling. 
®^:   "'^jL,'^,  @vr;;.     Nevertheless  a  healthy  rivalry  has  always 
®  "f^®  $®  been  regarded  as  an  essential  to  progress. 

It  is  when  the  rivalry  becomes  unhealthy, 
withering  and  destructive  that  it  is  regarded  with  aversions.  Men 
seek  to  get  more  than  their  due  share  of  this  world's  goods, 
and  in  their  haste  to  be  rich,  use  unfair  methods.  Com- 
petition is  not  being  bounded  in  the  present  day  with  such 
restrictions  as  are  necessary  to  keep  it  within  bounds.  The 
flood  is  rising  fast;  soon  the  banks  will  be  overflown  and  de- 
struction will  follow.  After  this  the  only  way  will  be  to  make 
a  new  channel  for  competition  and  send  it  on  into  the  Sea  of 
I_''storical  Forgetfulness. 

But  competition  is  now  working  certain  evils,  and  the  great- 
est of  these  from  the  stand  point  of  business  men  is  the  demand 
for  cheap  goods.  The  consuming  public  seem  to  have  an  in- 
creasing appetite  for  cheaper  goods.  Goods  that  are  sold  as 
"all  wool,"  contain  perhaps  25  to  75  per  cent,  of  cotton.  "  Pure 
wool "  goods  are  fifty  per  cent,  shoddy.  All  wool  carpets  are 
25  per  cent,  cotton.  Ingrain  carpets  are  all  cotton.  All  wool 
underwear  is  40  per  cent,  cotton.  Silk  goods  contain  no  silk. 
Solid  silver  good  are  only   triple-plate.     Such   is  the  course  of 


manufacture — the  public  has  the  appetite,  and  the  manufacturers 
supply  the  intoxicant.  Like  strong  drink,  the  more  that  is  taken, 
the  more  is  desired.  Trade  is  fast  coming  to  that  point,  when 
the  genuine  article  whether  it  be  wine,  silver  or  woollens  will  not 
sell  at  all.  When  an  article  is  shown  to  a  man  to-day,  he  says 
at  once  and  first  :  '  Can  I  sell  it  for  so  much  ?  '  The  seller  says 
it  couldn't  be  done,  that  the  raw  material  would  be  worth  that. 
Well  then,  this  jobber,  wholesaler  or  retailer  says,  "  Get  me  an 
article  similar  to  that  to  sell  at  so-and-so,  and  I  will  take  all  you 
can  make  in  a  year."  The  manufacturer  says  to  himself,  "Which 
is  it,  Money  or  Reputation  ? "  and  unfortunately  it  is  usually 
decided  in  favor  of  money,  and  the  cheap  article  is  made.  And  it 
is  placed  on  the  market  with  a  pretty  face  but  a  rotten  heart, 
yet  it  sells,  and  the  manufacturer  makes  money,  the  jobber 
makes  money,  the  retailer  makes  money,  but  what  about  the 
buyer — here  comes  in  the  legal  rule  "  Caveat  Emptor,  "  let  the 
buyer  beware.  The  world  goes  on  with  an  electric  whirl,  driven 
by  insane  competition  and  down,  down  goes  the  standard  of  the 
consumer's  purchases. 

How  does  this  affect  the  retailer?  It  affects  him  in  this  way. 
He  secures  a  large  and  gaudy  store ;  he  hires  the  cheapest  labor 
in  the  market ;  sells  his  goods  on  the  narrowest  margins ;  and 
sells  all  the  meanest  sorts  of  trash  which  people  buy  merely  be- 
cause it  is  cheap.  The  price  sells,  not  the  clerk.  This  applies 
only  to  retail  business.  But  how  long  will  the  wholesale  busi- 
ness stand  the  test  ?  Would  it  not  be  better  to  secure  better 
educated  assistants  for  retail  stores  and  handle  the  best  goods 
only  ?  What  says  the  merchant  of  to-day  in  answer  to  that 
question  ?  He  says,  '  you  can  do  so  if  you  wish,  but  as  for  me 
I  abhor  poverty  and  shall  do  as  others  do  and  grow  rich.' 

But  the  fault  does  not  all  lie  with  the  public.  There  is  an 
insane  kind  of  competition  which  drives  down  prices  without 
any  benefit,  except  to  the  man  who  gets  the  cheap  price.  Two 
wholesalers  start  to  sell  a  retailer  his  fall  underwear,  and  one  cuts 
25  cents  a  dozen ;  the  second  cuts  50  cents,  and  finally  the  first 
sells  at  5  per  cent,  advance  on  cost.  Which  wholesaler  is  bene- 
fitted ?  The  proper  answer  is,  the  one  who  lost  the  sale.  This 
is  unnecessary  competition  ;  foolish,  absurd,  insane.  The  same 
criticism  applies  to  retailers  and  manufactures.  Avoid  reckless- 
ness, or  you  will  soon  find  yourself  on  your  uppers.  There  is  no 
use  being  in  business  if  you  cannot  make  a  decent  profit.  Make 
a  good  profit  or  make  nothing,  Make  a  good  profit,  or  else  in 
a  short  time  you  will  be  worth  less  than  nothing.  Avoid  getting 
business  for  the  sake  of  getting  it,  although  it  is  perfectly  proper 
to  get  money  for  its  own  sake  or  rather  for  the  sake  of  what  it 
will  bring.  Make  money  with  honesty  to  yourself  and  towards 
your  neighbor. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


DRY  GOODS  AND  THE  TARIFF. 


THE  past  two  weeks  has  been  an  important  one  in  regard 
to  tariff  enquiry.  Canadian  dry  goods  importers  have 
had  a  chance  to  inform  the  Dominion  Ministers,  notably 
the  Ministers  of  Finance  and  Trade  and  Commerce,  what 
they  think  of  tariffs  in  general  and  the  present  tariff  in  par- 
ticular. When  the  Ministers  visited  Montreal  they  were  met 
by  the  following  well-known  merchants: — 

Dry  goods  importers — Messrs.  R.  L.  Gault,  E.  B.  Green- 
shields,  James  Slessor,  Frank  May  and  A.  Leclaire. 

Woollen  manufacturers — Messrs.  Brock  AVillett  (Chambly), 
E.  A.  Small,  A.  G.  Lomas,  John  Turnbull,  J.  A.  Cantlie, 
Feodor  Boas  (St.  Hyacinthe),  R.  N.  Heneker  (Sherbrooke),  and 
D.  A.  Robert. 

Wholesale  clothiers — James  O'Brien,  J.  W.  Mackedic,  E.  A. 
Small  and  S.  O.  Shorey. 

In  Hamilton  the  dry  goods  merchants  and  clothing  manu- 
facturers were  : — Hon.  W.  E.  Sanford,  A.  Murray,  John  Knox, 
Alf.  Morgan,  Fred.  W.  Watkins,  S.  G.  Treble,  James  Robertson 
and  A.  Munro. 

In  Toronto  they  were  met  by  a  large  number  of  dry  goods 
importers,  millinery  importers,  hat  and  cap  importers  and 
manufacturers,  and  furriers.  Those  who  took  the  leading  part 
in  the  discussion  were  Messrs.  Stapleton  Caldecott,  Wyld,  Dun- 
nett  and  Cockshutt. 

The  most  important  point  urged  by  the  dry  goods  trade 
seems  to  be  in  favor  of  ad.  valorem  duties  instead  of  specific. 
There  need  not  be  a  shadow  of  doubt  in  the  Ministers'  minds 
concerning  the  desire  for  this  change,  on  the  part  of  the  im- 
porters at  least.  The  woollen  and  cotton  manufacturers  may 
desire  these  retained  ;  but  even  here  they  will  no  doubt  submit 
to  the  wishes  of  the  majority.  A  manufacturer  is  naturally  more 
selfish  than  an  importer,  and  often  desires  changes  and  increases, 
simply  for  his  individual  or  class  benefit.  This  was  amply 
illustrated  when  some  of  the  manufacturers,  in  both  Toronto 
and  Montreal,  were  given  opportunities  to  state  their  views.  On 
the  other  hand  the  importers  seemed  to  take  the  broader  ground 
of  the  benefit  of  freer  trade  to  the  consumer,  and  for  this  and 
other  reasons  they  urged  ad  valorem  duties.  They  advanced  ex- 
amples showing  that  on  some  cheap  grades  of  woollens  the  duty 
was  130  per  cent.,  while  on  expensive  woollens  it  ran  from  30  to 
40  per.  cent.  They  showed  that  a  mantle  costing  5s.  in  England 
paid  67  per  cent,  duty,  while  one  that  cost  75s.  paid  only  26 
per  cent.  Numerous  examples  of  this  kind  were  put  forward 
by  the  various  importers,  and  they  laid  much  stress  on  the 
extra  burdens  which  they  averred  the  poor  man  was  bearing 
over  those  borne  by  the  rich.  Then  to  meet  the  well-known 
argument  that  specific  duties  kept  out  trash  and  shoddy  goods, 
they  declared  that  the  shoddy  goods  of  foreign  countries  were 
no  worse  than  the  shoddy  goods  of  Canada.  This  argument 
needs  proof,  and  should  be  accepted  cum  grano  salis,  although 
there  is  no  doubt  that  some   shoddy  goods   are   being  made  in 


this  country.  But  on  the  whole  the  arguments  advanced  in 
favor  of  the  abolition  of  specific  duties  should  be  sufficient  to 
cause  the  Government  to  dispense  with  them.  The  shirt  and 
collar  men  also  made  a  strong  protest  against  specific  duties. 

Another  strong  point,  urged  by  Mr.  Caldecott,  of  this  city, 
was  that  values  have  fallen  greatly  since  the  specific  duties  were 
first  imposed  in  1878.  He  instanced  grey  cottons,  which  in 
1878  costs  10  cents  per  yard,  could  now  be  bought  for  6% 
cents,  and  the  duty  of  one  cent  per  square  yard  and  15  per 
cent,  was  now  much  heavier  than  it  was  then.  When  this  ex- 
ample is  figured  out  it  will  be  found  that  the  duty  in  this  cla^JP 
of  cotton  in  1878  was  25  per  cent.,  while  now  the  duty  is  30  5-13 
per  cent.  Very  numerous  instances  of  similar  character  might 
be  cited,  but  this  one  will  serve  as  an  example  of  the  class. 

Another  point  strongly  urged  by  the  importers  was  the  adop- 
tion of  a  broader  classification,  with  a  uniform  duty  on  each 
class.  The  Toronto  men  urged  a  classification  something  like 
the  following  : — 

( 1 )  All  piece  grey  cottons,  white  cottons,  denims,  prints,  etc. 

(2)  All  piece  woollens,  suitings,  trouserings,  overcoatings, 
mantle  cloths,  etc. 

(3)  All  dress  fabrics,  whether  cotton,  woollen  or  union. 

(4)  All  piece  silks  and  ribbons. 

(5)  All  parasols  and  unbrellas. 

(6)  All  hosiery,  gloves,  underwear,  etc. 

They  urged  that  some  such  general  classification  be  adopted 
and  one  rate  of  duty  for  each  class.  Thus  there  would  be  no 
ambiguity,  and  goods  coming  in  at  small  ports  where  the  officers 
were  not  so  well  posted  would  pay  the  same  rates  as  at  the 
larger  ports  where  the  officers  were  more  expert.  It  would 
obviate  all  embarrassing  readings  and  rulings.  It  would  prevent 
paying  too  high  a  rate  in  such  cases  as  where  parasols  are 
made  of  more  than  one  class  of  material,  the  highest  duty  is 
charged  on  the  whole  value.  The  present  tariff  has  been  made 
in  sections,  and  as  one  importer  put  it,  now  resembles  Joseph's 
variegated  coat,  or  a  patch  work  or  crazy  quilt. 

The  importers  also  pointed  out  that  at  least  three  months' 
notice  should  be  given  of  all  changes.  In  1890  when  the  duty 
on  parasols  was  raised  from  30  to  35  per  cent,  the  importers 
lost  many  thousands  of  dollars.  They  had  taken  many  orders 
on  the  basis  of  a  30  per  cent,  duty,  and  as  no  notice  was  given 
before  the  change  was  made,  they  had  to  import  their  goods  and 
pay  the  extra  5  per  cent,  out  of  their  profits. 

The  prevalent  opinion  seemed  to  be  that  in  no  case  should 
the  duty  be  over  30  per  cent.  All  classes  seemed  to  view  the 
matter  in  a  more  intelligent  manner  than  most  of  the  newspapers 
and  free-trade  politicians  of  the  day.  They  did  not  ask  for  a 
holus-bolus  reduction,  but  knowing  that  a  revenue  is  essential 
for  the  preservation  of  Confederation  under  its  present  consti- 
tution, they  simply  pointed  out  how  this  might  be  best  attained 
without  working  serious  injury  to  any  class  or  trade.  Many 
points  were  urged,  of  which  a  limited  space  prevents  a  mentio*' 
but  these  may  be  treated  of  in  future  issues. 

Most  ot  the  dry  goods  men  believe  that  much  good  will 
come  out  of  the  discussion,  and  that  a  compromise  will  be 
effected  by  the  Ministers  which  will  eradicate  most  of  the  defects 
of  the  present  tariff. 

The  City  Commercial  Travellers'  Association  has  decided  to 
hold  its  annual  excursion  on  July  17th  to  Niagara  Falls  and 
Buffalo 
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SILKS   IN    THE  AUTUMN. 


MANUFACTURERS  of  silken  fabrics  know  that  silks  will 
be  worn  in  the  fall,  says  The  Dry  Goods  Economist,  and 
they  also  feel  a  certain  security  as  to  the  styles  of  silks 
that  will  be  in  demand,  but  no  one  knows  what  the  prices  may 
be,  which  is  the  only  difficulty  in  booking  orders  ahead.  In 
fabrics  all  are  agreed  upon  the  lead  which  satin  Uuchesse  will 
take.  In  Paris  peau  de  soie  is  always  somewhat  worn,  but  has 
not  taken  here.  Black  silks,  especially  in  satin  Duchesse  and 
1  ^engaline  are  expected  to  be  more  worn  than  they  have  been  in 
several  seasons.  The  young,  middle-aged  and  elderly  ladies 
will  again  rejoice  in  a  "best  black  silk."  Satin  and  taffeta  weaves 
are  now  leading  in  the  looms,  but  there  are  rumors  of  fancy 
armure  grounds  for  self  and  changeable  brochds  after  one  of  the 
latest  Parisian  fads.  Plain  black  armure  of  a  good  quality  is 
likely  to  be  in  demand. 

The  purple,  purplish  red,  mauve,  old  rose,  dark,  leaf  and 
Nile  greens,  browns,  hussar,  navy  and  turquoise  blue,  deep  and 
light  golden  tints,  rose  and  flesh  pinks,  buttercup  cream,  maho- 
gany, elderberry  and,  in  fact,  all  of  the  colors  written  of  in  dress 


LATEST    INFORMATION. 

The  accompanying  chart  shows  the  fluctuations  of  the  raw 
material  since  1876.  It  will  be  seen  that  since  raw  silk  touched 
122  in  1876,  it  has  since  been  very  low,  and  last  year  was  ex- 
tremely low.  At  present  prices  have  reached  95,  or  five  points 
higher  than  indicated  in  the  chart.  Some  people,  who  are  sup- 
posed to  be  reliable  judges,  claim  that  the  advance  will  continue 
until  the  height  of  1876  is  reached,  but  this  is  only  a  guess.  Yet 
the  enormous  difference  between  the  prices  of  raw  material  now 
and  the  prices  last  year,  as  shown  by  the  chart,  will  be  sufficient 
to  show  the  reader  that  he  must  pay  more  for  silks  in  the  fall  of 
1893  than  he  did  in  the  fall  of  1892. 

Toronto  and  Montreal  buyers  who  have  returned  from  the 
silk  market  claim  that  no  new  stuff  will  be  made  until  the  mid- 
dle of  September.  The  mills  are  working  night  and  day  to  fill 
their  enormous  orders.  Buyers  from  the  United  States  have 
been  buying  everything  in  sight  at  whatever  price  was  asked. 
They  believe  that  the  increased  demand  for  silks  in  the  United 
States  will  continue,  no  matter  what  the  price.  Canadian  buyers 
report  having  been  forced  to  pay  an  advance  of  35  per  cent,  in 
some  cases.     One  buyer  cited  an  instance  of  a  silk  which  he 
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TABLE    SHOWING    THE    FLUCTUATIONS    OF    RAW    SILK    SINCE    1 876. 


goods  and  many  evening  colors  besides,  will  flaunt  anew  their 
charming  shades  and  exquisite  combinations.  Fashionable  shades 
of  plain  bengaline  will  have  a  certain  following  for  conservative 
costumes  and  combinations,  but  the  feature  of  the  autumn  silk 
trade  will  be,  as  now,  the  changeable  effects.  Every  art  is  brought 
into  play  to  combine  weaves  and  colors  in  these  novelties  so 
jjjsat  they  will  surpass  the  fabrics  of  the  present  season. 

The  wildest  flights  of  the  dreamer  in  colors  and  the  most 
unheard  of  freaks  of  electricity  are  mild  in  comparison  to  the 
coloring  and  designs  shown  in  the  latest  changeable  novelties. 
We  can  but  admire  them,  as  from  their  very  nature  they  be- 
wilder and  enthrall  even  if  they  do  not  convince  sober  reason  of 
their  beauty.  Changeables  are  a  success;  they  will  be  a  greater 
one  in  the  fall,  and  for  beauty  nothing  has  or  ever  will  probably 
equal  them.  We  might  call  changeable  silks  one  of  the  wonders 
of  the  textile  world. 


sold  last  year  at  75  cents,  and  which  will  cost  him  laid  down 
this  year  94  cents,  but  still  he  bought  because  he  believed  consu- 
mer would  buy  anyway.  Starting  the  first  of  June,  every  retailer 
in  Canada  must  pay  an  advance  on  every  line  of  silks  he  buys. 
This  is  a  fact  he  must  realize,  and  govern  himself  accordingly. 

The  latest  street-dress  fabrics'  in  London  and  Paris  is  satin 
Deuchesse.  Some  of  the  Canadian  houses  will  show  it  for  fall. 
It  is  shown  only  in  black,  which  color  seems  to  be  increasing  in 
favor  for  street  dresses  in  both  silks  and  satins.  The  novelties 
which  will  be  shown  on  this  market  for  fall  will  include  ombre" 
effects  in  taffeta,  shot  surahs,  and  plaid  taffetas.  These  will  be 
much  used  for  skirtings,  blouses  and  trimmings. 


A  movement  is  on  foot  in  Montreal  to  bring  about  a  daily 
meeting  of  merchants  to  talk  over  trade  questions.  There  is 
much  to  commend  the  proposition. 
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THE   NEW  METHOD. 


VERY  merchant  should  realize  that  let- 
ter orders  are  playing  a  great  pait  in 
the  mechanism  of  the  dry  goods  trade 
of  the  present  day.  Postage  is  cheap 
(although  it  might  be  cheaper),  and 
people  are  utilizing  this  agent  to  secure 
their  goods  on  short  notice.  This 
tendency  to  send  in  letter  orders  is 
simply  a  part  of  the  tendency  which  is 
general  among  the  retailers  of  the  day, 
to  make  the  wholesaler  carry  the  stock. 
The  retailer  won't  even  order  in  advance  from  the  traveller  but 
waits  until  he  is  actually  in  need  and  then  orders.  He  seems 
to  reason,  as  many  a  man  does  when  lunch  hour  arrives — he 
says,  "  I  am  not  hungry,  nor  will  I  eat  until  I  am  hungry."  But 
the  majority  of  people  eat  whether  they  are  hungry  or  not  and  often 
keep  this  up  until  their  digestive  organs  make  a  failure.  So 
with  the  merchant  who  buys  too  much  in  expectatation  ;  he 
loads,  and  loads  until  something  falls,  and  then  he  wonders  why 
the  fall  occurred.  But  the  wise  merchants  will  wait  as  a  rule 
until  the  demand  is  almost  upon  him  before  he  loads  too  heavily; 
of  course  some  little  variety  must /be  carried  at  all  times,  but 
what  is  intended  to  be  emphasized  here  is  the  tendency  to  over- 
load in  anticipation. 

Letter  orders  until  recently  were  not  given  much  attention 
by  wholesale  dry  goods  men.  The  idea,  that  only  travellers 
could  sell  goods,  seem  to  have  absolute  possession  of  their  brain, 
and  they  forgot  or  tried  to  forget  the  use  of  printer's  ink.  But 
during  the  past  five  years  a  change  has  been  effected  in  this 
country.  Most  of  the  houses  now  have  a  special  department 
for  letter  orders,  and  special  men  to  look  after  them.  The  cost 
to  the  wholesaler  of  samples  and  postage  is  small,  because  the 
correspondence  can  be  combined  to  a  great  extent,  e.  g.,  samples 
are  often  sent  out  in  every  envelope  which  contains  an  invoice. 
The  cost  of  a  traveller  is  enormous  when  compared  with  the 
cost  of  letter  orders.  Last  year  one  house  in  Toronto  sold  goods 
to  the  value  of  $225,000  by  means  of  letter  orders,  which  was 
almost  as  much  as  was  sold  by  any  three  of  their  travellers.  The 
difference  in  the  expense  of  selling  this  amount  of  goods  in  each 
of  the  two  different  ways  can  be  readily  seen. 

The  old  way  of  handing  a  letter  order  for  attention  to  the 
department  in  which  the  goods  were  to  be  found  worked  out 
some  ludicrous  results.  Suppose  there  were  five  departments  in 
the  house,  and  a  letter  order  contained  the  names  of  goods  from 
each  department,  and  each  department  was  out  of  the  particular 
line  desired,  the  buyer  would  receive  five  letters  one  from  each 
department  telling  him  of  this.  This  is  of  course  an  extreme 
case.  Again,  the  order  was  filled  by  a  man  in  each  depart- 
ment, sometimes  one  clerk,  sometimes  another,  and  hence  the 
business  was  never  reduced  to  a  system.  But  now  all  this  is 
changed.  One  man  controls  all  the  letter  orders,  and  personally 
chooses  the  goods.  He  becomes  acquainted  with  the  different 
classes  of  customers,  learns  their  peculiarities  and  idiosyncrasies, 
their  tastes  and  their  indicated  but  unexpressed  desires.  This 
clerk  who  manages  these  letter  orders  is  a  man  who  studies 
people's  characters  by  their  writing  aud  thus  learns  to  know 
them  and  their  wishes.  He  is  never  too  busy  to  fill  an  order 
carefully  and  to  send  that  which  will  best  suit  the  trade.  He 
understands  whether  it  will   be  satisfactory   to  fill  an  order  with 


"  the  nearest  thing  "  or  not,  because  he  learns  by  long  experience 
the  man  with  whom  he  is  dealing.  He  knows  whether  the 
customer  is  a  cantankerous  crank,  or  a  buyer  on  whom  he  can 
impose. 

Most  of  this  trade  is  done  by  means  of  samples.  Circulars 
are  sent  out  by  some  firms,  and  in  other  cases  extensive  cata- 
logues; but  the  drive  trade  is  done  by  means  of  samples.  These, 
if  bulky,  are  sent  out  in  separate  covers  ;  but  very  often  sent  out 
with  the  regular  correspondence.  If  a  special  lines  comes  in, 
samples  are  sent  out  to  the  live  buyers,  and  these  live  men  who 
use  letters  for  ordering  are  often  offered  snaps  which  the  deai'e* 
who  buys  only  from  a  traveller  never  sees. 

The  classes  of  people  who  use  this  means  of  getting  goods 
are  numerous  and  varied.  The  man  who  lives  away  from  a 
station  is  liable  to  be  passed  by  the  best  travellers,  and  he  is 
compelled  to  use  letter  orders.  Dealers  in  outlying  districts, 
where  travellers  visit  very  seldom,  find  letter  orders  a  necessity 
of  trade.  Dealers  who  do  not  care  to  run  into  the  city  for  the 
one  or  two  special  lines  they  want  on  short  notice,  use  the  quick 
travelling  mail-car.  All  dealers  use  them  to  a  great  extent.  The 
wholesalers  in  Montreal  and  Toronto  receive  orders  by  letter 
from  the  remotest  districts  of  The  Northwest  Territories  and 
British  Columbia,  as  well  as  from  the  villages  in  Prince  Edward 
Island,  Newfoundland  and  Cape  Breton.  The  letter  order  de- 
partment is  an  invention  of  this  electrical  age.  Its  mechanism 
and  despatch  is  suited  to  the  exigencies  of  modern  trade,  with 
its  quickly  moving  fashions  and  freaks.  It  is  a  modern  method 
tor  facilitating  the  communication  between  buyers  and  seller  and 
thus  enlarging  the  economic  market.  Only  those  who  have 
tested  it  thoroughly  can  fully  estimate  the  advantages  it  pos- 
sesses. 

On  account  of  the  smallness  of  the  expense  to  the  whole- 
saler, it  must,  if  generally  adopted,  gradually  lower  the  margin 
of  profit  which  the  wholesaler  would  need.  As  expenses  de- 
crease, the  competition  among  the  wholesalers  will  naturally 
tend  to  reduce  their  margins,  without  injury  to  themselves,  but 
with  great  benefit  to  the  retailer. 


DRESS  GOODS  FOR  FALL, 


EXPERTS  claim  that  shots  effects  and  plaids  will  lead  for 
next  fall's  trade  in  dress  goods.  Whipcords  will  still  be 
in  strong  demand.  Buyers  are  holding  back  a  little  on 
Canadian  tweed  effects,  but  the  better  opinion  seems  to  be  that 
a  large  quantity  of  these  will  also  be  sold  in  the  fall;  the  trade  in 
these  may  even  surpass  the  wonderful  run  in  the  fall  of  last  year. 
Blue  and  black  serges  will  of  course  be  as  prevalent  as  usual. 

French  woollen  fabrics  are  up.  Henriettas,  whipcords  and 
Bengalines  have  been  in  such  strong  demand  from  the  French 
manufacturers  that  they  have  increased  prices  from  8  to  17^2  per 
cent.  These  goods  promise  to  be  in  good  demand  for  next 
season,  and  dealers  here  are  guarding  their  stocks  of  these  fa '«*>•' 
rics.  Soft  wools  have  advanced  10  per  cent.  Reports  from  the 
London  wool  market  show  an  increase  in  sales  of  about  10  per 
cent.,  owing  to  the  increased  demand  from  the  French  manu- 
facturers. Dealers  who  buy  any  of  the  these  French  fabrics  at 
the  prices  which  have  obtained  since  last  fall  will  lose  nothing. 
Those  who  buy  in  the  fall  for  immediate  consumption  will  be 
forced  to  pay  the  advance.  These  days  of  rising  markets  give 
the  man  who  has  a  financial  margin  a  chance  to  make  a  great 
profit.     But  the  turn  of  the  tide  must  be  watched. 


THE 
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THE  BUSINESS   TAX. 


^A 


i&*  NOTHER  step  in  the  progressive 
%>..  march  towards  a  proper  system  of 
municipal  taxation  has  been  taken 
in  Toronto.  The  credit  is  due  to 
its  broadminded  and  thoroughly 
posted  wholesale  merchants.  The 
Ontario  Legislature  is  now  in  session 
and  Mr,  Waters,  M.L.A.  has  intro- 
duced a  Bill  to  amend  the  assess- 
ment act.  He  proposes  that  personal 
property  shall,  for  the  purposes  of 
assessment  and  the  levying  of  rates 
thereon,  include  (among  other  property  specified  in  previous 
clauses)  the  net  income  of  merchants,  traders  and  manufacturers. 
In  brief,  Mr.  Waters  proposes  that  if  a  man  has  $100,000  to 
invest,  it  shall  be  taxed  no  more  if  he  invest  it  in  mercantile 
pursuits  than  if  he  invested  it  in  mortgages,  stock,  etc.  Under 
the  present  law  if  he  invest  this  amount  in  stocks,  he  is  taxed  on 
income  only,  or  say  $6,000  ;  but  if  he  invest  it  in  business,  he 
will  be  taxed  on  the  whole  amount.  The  injustic  of  this  will  be 
seen  on  its  face,  when  one  man  has  to  pay  16  times  as  much 
taxes  for  investing  his  money  in  one  business  as  another  would  for 
investing  the  same  amount  in  stocks.  This  example  indicates 
in  a  simple  way,  the  great  burden  which  our  merchants  are  forced 
to  carry,  and  many  of  them  carry  it  without  knowing  that  they 
are  doing  so ;  but  some  of  them  have  awoke  to  the  fact  that  they 
are  being  imposed  upon  by  an  iniquitous  system. 

On  the  evening  of  Monday  the  9th  inst.,  a  few  of  the  mem- 
bers of  the  Board  of  Trade  met  and  discussed  this  bill  and  after 
a  long  discussion  it  was  approved  of  by  passing  the  following 
resolution  which  was  proposed  by  Mr.  Paul  Campbell  of  John 
Macdonald  &  Co.  The  vote  was  23  to  18  in  favor  of  the  resolu- 
tion. 

"  Whereas,  all  taxation  in  a  free  and  civilized  country  should 
be  levied  equally  and  uniformly  upon  all  property  of  the  same 
kind,  and,  whereas,  in  the  province  of  Ontario  realty  is  taxed  on 
this  principle,  and  personalty  is  not,  the  capital  employed  in 
commerce  and  manufacture  being  taxed  on  its  face  value  instead 
of  on  the  income  or  profit  derived  from  investment,  as  all  other 
capital  is  taxed,  such  as  investments  in  bank  stocks,  railway  and 
building  societies,  stocks,  mortgages  and  money  otherwise  loan- 
ed, and,  whereas,  in  Great  Britain,  France,  Quebec  and  other 
countries  the  governments  seek  to  relieve  capital  invested  in 
commerce  and  manufacture  from  taxation,  as  being  the  capital 
which  conduces  most  to  the  advancement  and  progress  of  a 
country,  and  which  employs  labor,  populates  and  builds  it  up, 
and  whereas  Mr.  Waters  has  a  bill  before  the  Ontario  legislature 
to  amend  the  inequality  of  personalty  taxation  and  to  tax  all 
capital  on  the  net  income  derived  therefrom,  therefore,  be  it  re- 
so/ved  that  this  Board  of  Trade  of  the  city  of  Toronto  assembled, 
hereby  accord  their  hearty  approval  of  the  said  bill,  so  far  as  it 
refers  to  the  personalty  of  merchants,  traders  and  manufactur- 
ers, and  ask  the  Parliament  and  Government  of  Ontario  to  ap- 
prove of  the  principle  laid  down  in  the  bill,  that  all  property  of 
the  same  kind  should  be  taxed  equally  and  uniformly  to  all 
classes  of  citizens  alike,  and  this  board  prays  that  the  bill  in  this 
respect  may  become  law." 

Mr.  Campbell  supported  his  resolution  in  a  strong  speech, 
showing  that  Ontario    had   made   a  great  mistake  in  taking  the 


United  States  as  a  model,  instead  of  Great  Britain  or  France, 
where  the  laws  were  based  upon  much  truer  principles.  He 
showed  that  the  capital  of  the  merchant  and  the  manufacturer 
was  the  only  capital  taxed  on  its  face  value,  and  that  this  was 
hurtful  to  realty,  to  the  encouragement  of  mercantile  enterprise, 
and  to  the  development  of  the  country. 

Mr.  Stapleton  Caldecott  seconded  the  resolution,  and  ad- 
vanced some  telling  arguments  in  favor  of  a  more  just  system  of 
assessment. 

The  resolution  was  also  strongly  supported  by  Mr.  Cock- 
shutt,  Warring  Kennedy,  G.  H.  Bertram,  Hugh  Blain  and  others, 
and  was  strongly  opposed  by  Mr.  Jaffray,  who  claimed  that  they 
were  trying  to  throw  too  much  of  a  burden  on  improved  real 
estate. 

Toronto  dry  goods  merchants  are  to  be  congratulated  on 
their  success  in  having  the  bill  endorsed  by  so  influential  a  body 
as  the  Board  of  Trade  ;  and  their  fellow  merchants  throughout 
the  Dominion,  who  are  fighting  nobly  for  the  same  phase  of 
justice  and  for  a  proper  system  of  taxation,  will  take  heart  from 
their  victory.  Montreal,  Halifax,  Winnipeg  and  other  cities 
have  similar  grievances,  and  it  is  to  be  hoped  that  true  ideas  on 
this  intricate  subject  will  soon  be  more  generally  desseminated 
among  our  legislators. 


TORONTO'S    SHOP    FRONTS. 

IT  IS  said  that  the  City  of  Toronto  has  as  great  an  extent  of 
shop  fronts  as  the  cities  of  Buffalo,  Detroit  and  Rochester 
combined.  Toronto  is  said  to  have  27  miles  of  shop  fronts, 
while  Buffalo  has  only  13  miles.  Circumstances  are  at  work  in 
Toronto  which  will  probably  transform  the  character  of  some  of 
the  principal  thoroughfares,  such  as  King  and  Yonge  streets. 
On  these  streets  there  are  a  large  number  of  small  shops  which 
it  is  believed  will  before  many  years  revert  to  residence  purposes. 
Two  principal  causes  are  at  work  tending  to  bring  about  this 
change.  One  is  the  introduction  of  rapid  electric  street  railway 
transit,  by  means  of  which  residents  in  the  outlying  districts  of 
the  city  can  be  transported  to  the  business  centre  within  an  in- 
terval of  a  few  minutes.  These  facilities  for  dealing  at  the  larger 
down  town  establishments  is  likely  to  be  taken  advantage  of  to 
the  detriment  of  the  smaller  business  concerns  on  the  less  im- 
portant thoroughfares.  The  second  cause  is  the  recent  develop- 
ment of  a  few  large  establishments  where  goods  of  almost  every 
class  are  sold  under  one  roof.  These  concerns  will  certainly 
wipe  out  of  existence  a  very  large  number  of  the  smaller  stores. 
It  is  estimated  that  one  such  establishment  already  in  existence 
in  Toronto  is  doing  the  trade  which  formerly  was  divided 
amongst  500  small  stores.  These  changes  most  seriously  affect 
the  value  of  a  large  amount  of  property  now  used  for  business 
purposes. — Canadian  Architect. 


Comtroller  Wallace  is  rapidly  disposing  of  a  number  of  knotty 
questions  which  have  been  referred  to  the  customs  department 
from  outside  ports.  Among  his  latest  rulings  are  the  following  : 
Cardigan  jackets  are  properly  dutiable  under  item  125  at  10  cts. 
a  pound  and  20  per  cent.  The  fact  that  such  jackets  have  but- 
tonholes worked  in  them  and  that  the  edges  are  bound  does  not 
take  them  out  of  the  category  of  "  knitted  goods."  Frillings  and 
edgings,  whether  of  cotton,  silk  or  other  material,  are  ruled  to  be 
dutiable  at  30  per  cent,  under  item  197,  though  the  edges  may 
be  either  bound  or  stitched. 
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DRIVES    AND    BARGAINS. 

AT  THIS  time  of  year  there  are  always  numerous  broken 
lots,  clearances,  jobs,  bargains  and  drives  which  the 
visiting  dealer  can  pick  up  and  use  to  great  advantage. 
The  wholesalers  are  expecting  the  arrival  of  fall  stocks  and  de- 
sire to  clear  out  their  spring  lines  as  well  as  possible  to  make 
more  room.  They  do  not  care  to  have  so  many  different  lines 
to  keep  in  mind,  and  they  simplify  by  cleaning  out  lines  which 
they  do  not  expect  to  carry  again.  In  this  way  the  retailer 
secures  many  bargains  which  he  can  turn  to  good  account  in 
swelling  the  year's  profits.  But  all  dealers  cannot  visit  the  mar- 
kets in  Montreal,  Toronto  and  Hamilton,  and  the  only  way 
they  can  secure  these  bargains  is  through  the  information  sup- 
plied by  The  Review.  The  jobs  mentioned  in  this  issue  are 
genuine  and  not  made  for  advertising  effect.  The  wholesalers 
mean  business,  and  the  retailer  can  rely  on  the  information 
herein  contained.  Those  who  send  for  samples  of  the  drives 
and  bargains  in  this  issue  can  do  The  Review  a  good  turn  by 
mentioning  where  the  information  was  found. 

THE    LATEST    OFFERINGS. 

Gordon,   Mackay  &   Co.  are  showing  a 
choice  line  of  Tartan  check  silk,  recent- 
at  50c.  ly  secured  at  a  large  discount,  being  balance  of 

manufacturers'  stock   and  worth    in  the  regular 
way  75  cents.     Thirteen  choice  patterns;  price,  50c. 

Alexander  &  Anderson  have  purchased 
3,000  pieces  striped  and  checked  flan- 
to  sell  at  8c.     nelettes,  being  the  balance  of  a   manufacturer's 
stock,   which  they  are   offering  at   mill  prices. 
This  is  a  big  drive,  and  they  can  be  retailed  at  8  cents  per  yard. 

Samson,  Kennedy  &  Co.  are  offering  a 
line  of  cotton    Austrian    umbrellas,    at 
$7.50  per  doz.     $7.50.     This  umbrella  has  a   paragon   frame, 
and  is  especially  good  value  at  this  price. 

Caldecott,  Burton  &  Spence  are  offering 
special    reductions    in    certain    lines    of 
reduction.       corsets,  which   they  desire  to  clear.     These  are 
genuine    bargains,     and    correspondence    will 
elicit  further  information. 

A  Alexander   &   Anderson  have  passed 
into  stock   a  full   range   of  their   well- 
45  to  90c.        known  and  justly  celebrated   black    henriettas. 
These  are  extra  value,  ranging  from  45  to  90 
cents.     The  finish  and  color  of  these  goods  are  unexcelled. 

~X  "X  Tvld,  Grasett  &  Darling  are  show- 

10  cents  V  V      ing  a  magnificent  range  of  patterns 

per  yard.        in  their  wide  cloth  print,  in  delaine  patterns  in 

black  goods,  colored  goods,  pink  goods,  cream 

goods  ;  also  in  the  soft  finished  drillette  and  indigo  and  Turkey 

red  effects,  etc.,  at  10  cents  per  yard. 

John  Macdonald  &  Co.  are  showing  a  line 
of  chenille  curtains  in   a   range  of  colors, 
tains,  $3.75.      which  are    being    offered   at    $3.75    per  pair. 
These  goods  are  this  season's  manufacture  and 


DRESS  I'.OOHS 
AT 


are  claimed  to  be   as   good  value  as   has  hitherto  been   sold 
for  $4.50. 

Caldecott,  Burton  &  Spence  are  offering 
a  line  of  three-quarter  tweed-pattern  dress 
cents.       goods  at  8  cents.     This  line   is   worth   in   the 
regular  way  10  cents,  and  should  prove  a  plum 
for  those  who  can  avail  themselves  of  it. 

John  Macdonald  &  Co.  are  running  a  spe- 
cial  line  of  32-inch    apron  checks  at   10 
apron  checks,    cents  a  yard.      One    quality,    but  a  range  of 
patterns.     The  former  price   was  much  higher. 
\^    lexander  &  Anderson  have  just  re- 
-X    ^  ceived  a  large   shipment  of  new  prints 
in  delaine  patterns,  in  black,  brown  and  cream 
grounds;  also  indigos,  caidinals,  etc.,   in  small 
object  effects.     These  are  the  goods  that  are  wanted,  and  which 
ought  to  be  on  every  retail  counter.     The  price  is  10  cents. 

John  Macdonald  &  Co.  are  showing  a  line 
of  braces  in  heavy  cushion  web  and  silk 
web,  which  they  are  offering  at  $1.50.  The 
price  in  the  regular  way  is  $2.00. 


choice  prints 
exceptional, 

AT   IOC. 


BRACES  at 

$1.50. 


T  yl   7     R.  Brock  &  Co.   have  been  going 

special  V  V    •   through  their  stock  and  laid  aside 

jobs.  a  number  of   odd    lines  and    broken  ranges, 

which  they  are  offering  at  job  prices  to  clear. 

These  include  cashmere   hosiery,   lisle,   taffeta  and  silk  gloves ; 

handkerchiefs  and  men's  neckwear.     Quotations  on  application. 


VELVETS    AND     VELVETEENS. 

IT  was  pointed  out  last  month  that  the  consumption  of  these 
was  steadily  increasing.  Like  silks  the  price  and  the  quan- 
tity consumed  are  increasing  together.  The  silk  velvet 
manufacturers  at  Corfeld  and  Lobberick,  the  great  silk  velvet 
towns  of  Germany,  have  so  many  orders  ahead  that  they  do  not 
care  to  take  more.  The  silk  schappe  has  advanced  in  price  35 
per  cent.,  and  consequently  the  manufactured  product  has  also 
been  advanced,  so  that  prices  in  Canada  will  also  be  higher  in 
the  fall  and  winter  of  the  present  year.  A  similar  thing  has 
happened  in  England  with  regard  to  velveteens.  Where  the  Eng- 
lish manufacturers  were  selling  ten  pieces  of  velveteens  last  year 
they  are  now  selling  100,  and  prices  have  advanced  15  to  25 
per  cent.  No  orders  for  either  of  these  classes  can  be  placed 
by  importers  at  the  old  prices,  and  consequently  price6  must 
advance  in  this  market.  Retailers  should  keep  as  full  a  stock 
as  they  can,  consistent  with  their  policy  of  never  overloading. 
Importers  are  conserving  their  stock  as  much  as  possible,  and 
prices  are  very  firm. 


J.  H.   BUCKINGHAM  <£  CO. 


T 


HIS  celebrated  cravat  house  have  sent  out  a  circular  to  the 
trade  announcing  the  shipment  to  their  New  York  agent, 
Mr.  Wm.  B.  Roe,  64  West  23rd  street,  of  their  collect 
of  samples  for  the  fall  of  1893.  Their  De  JoinvLlles  include 
amongst  other  new  grounds  light  Sultan  and  Cyprus  green. 
They  have  brought  out  elaborate  patterns  on  figured  satins  and 
some  very  telling  silk  effects  on  satin  grounds.  They  show  new- 
makes  in  silk  Aleppo  twill  and  matt  grounds.  In  Squares, 
Mufflers,  Cut  Ups,  Windsors,  etc.,  they  show  some  very  rich 
novelties,  and  all  Canadian  importers  who  visit  New  York  will 
do  well  to  inspect  these  line  of  samples.  They  also  show  um- 
brellas, and  canes  and  walking  sticks. 
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WINDOW    DECORATION. 


IT  IS  a  good  plan  in  draping  goods  for  a  window  display  to 
combine  appropriate  trimming  materials  with  the  main  fabrics, 
and  we  show  herewith  some  examples  of  this  treatment. 
These  first  appeared  in  the  Dry  Goods  Chronicle.  Two  of  these 
show  a  rather  unusual  arrangement  in  the  form  of  large  bows  at 

the  top  of  the  drapery.  In  the 
examples  shown,  these  bows  are 
of  silk  and  velvet,  used  as  trim- 
ming for  fine  dress  goods.  The 
effect  is  not  only  attractive  but 
practical  as  giving  desirable  sug- 
gestions as  to  combination  of  ma- 
terials, which  purchasers  will  find 
of  advantage. 

Another  unusual  and  tasteful 
draping  of  dress  goods  is  con- 
structed upon  a  plain  cylinder, 
Fig.  3,  about  which  the  goods  are 
tightly  drawn.  This  is  relieved 
at  the  bottom  by  several  rows  of 
the  ribbon-trimming  now  so  popu- 
lar, while  the  top  is  finished  with 
a  combination  of  plaiting  in  the 
center.  This  makes  a  very  pretty 
figure  for  a  window. 

Fig.  4  shows  another  distinctive 
method  of  draping  dress  goods.  This  is  composed  of  a  cone 
stand  made  up  of  separate  slats  ;  about  each  of  the  slats  is 
wrapped  a  separate  piece  of  dress  goods,  each  slat  being  thus 
covered  by  a  fabric  different  from  those  adjoining.  The  cone 
thus  shows  several  examples  of  dress  goods,  each  different  from 
the  other. 

There  is  no  way  of  showing  dress  goods  in  a  window  in  such 
an  attractive  style  as  to  put  the  fabric  on  a  cylinder  and  draping 

it  in  some  neat  manner,  making  a 
neat  folding  or  fluting  on  the  top. 
The  intelligent  clerk  will  find  no 
difficulty  in  arranging  the  folds  in 
that  careless,  artistic  manner  which 
can  only  be  attained  by  long  prac- 
tice and  close  attention. 

With  regard  to   such  unboarded 
goods    as     prints,     delaines     and 
sateens,  they  can  be  arranged  very 
neatly  without  the  use  of  cylinders. 
Catching  the  piece  on  one  side  at 
the    middle   it   immediately   drops 
into  a  cone-like  form,  and  when  the 
fabric  is  turned  back  so  as  to  show 
the    pattern,    the    whole    makes   a 
striking   design.     This   way   of  ar- 
ranging these  goods  must  be  alter- 
ji^nated  with   plain    flat,    upright   or 
oblique   situations,  so    that  mono- 
tony will  be  avoided. 
Many  dealers  in  Toronto  use  in  their  windows  an  iron  hoop 
about  4  feet  in  diameter  ,  and  made  of  about  }i  pig  iron.     This 
is  suspended  from  the  centre  of  the  window  ceiling  and  the  ends 
of  several  pieces  of  dress  goods   are  pinned   on  to   this    and 


allowed  to  hang  down  unfolded  until  the  remainder  still  board 
rests  on  the  floor  of  the  window,  the  folds  being  exactly  perpen- 
dicular. Then  a  piece  of  ribbon  is  passed  around  the  centre 
is  about  io  inches  in  diameter,  and  the  whole  things  resembles 
a  double  cone,  the  point  of  one  resting  on  the  point  of  the  other. 
If  the  colors  of  the  goods  have  been  well  chosen  and  alternated 
the  effect  is  very  striking.  If  six  or  seven  patterns  of  one  quality 
of  a  line  of  goods  can  be  used  and 
then  a  ticket  affixed  with  the 
words,  "  Your  choice  for  15  cents," 
the  financial  results  will  be  more 
adequate  then  ifpriceisnot  stated. 
A  variation  of  this  is  where  a  piece 
of  iron  is  made  into  a  quarter  circle 
and  hung  in  the  farthest  corner  of 
the  window  and  the  same  plan 
followed,  so  that  the  same  effect  is 
produced  with  four  or  five  pieces 
of  goods.  When  hung  in  a  cor- 
ner in  this  way  the  design  can  be 
varied  by  allowing  the  top  folds  to 
hang  loosely,  and  keeping  the  rib- 
bon well  down  towards  the  bottom. 
Other  variations  will  naturally  sug-_ 
gest  themselves  to  the  dresser. 

Good  taste  in    window  dressing 
will  dictate  whether  there  shall  be 

a  spare  amount  of  goods  put  out,  or  a  great  abundance.  It  is 
well  to  vary,  so  that  people  will  pass  your  windows  to  see  what 
you  will  do  next.  At  one  time  have  but  a  single  line  of  goods, 
and  at  another  just  to  the  front  a  little  of  everything  you  have  in 
stock.  You  can  be  economical  and  a  good  advertiser  at  the 
same  time.  Large  concerns  can  afford  to  hang  out  their  costly 
fabrics,  but  a  small  dealer  may  throw  that  display  quite  in  the 
shade  by  using  ingenuity  and  tact. 

Handkerchiefs  seems  to  be  about  the  easiest  thing  to  show 
off  in  dry  goods.  They  can  be 
arranged  in  such  a  variety  of  ways, 
pretty  ones  are  so  inexpensive 
and  they  are  a  staple.  There  was 
recently  a  showy  window  in  Chi- 
cago made  up  of  cheap  handker- 
chiefs. The  starch  in  them  makes 
them  suitable  for  folding  in  a 
variety  of  shapes.  This  window 
had  nine  cords  stretched  from  top 
to  bottom  These  cords  were 
covered  with  handerchiefs,  which 
were  pinned  on,  one  above  the 
other.  The  kerchief  was  folded 
to  just  a  a  quarter  of  its  size,  that 
is,  once  each  way.  Then  the 
loose  out-hanging  corner  was 
turned  up,  so  that  it  stuck  out 
like  a  leaf.  The  nine  columns 
looked   like   pillars   covered  withflowering  vines. 

An  attractive  window  is  useless  unless  it  helps  to  sell  goods. 
This  is  an  oft  urged  point  but  one  which  must  be  constantly  and 
persistently  kept  in  mind.  The  goods  in  the  window  must  be 
seasonable  and  saleable  ;  they  must  also  have  some  feature  that 
is  likely  to  influence  buyers  to  enter  the  store. 
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ADVERTISING    COUNSEL. 

EVERYTHING  else  methods  change 
and  the  advertising  of  the  day  is  com- 
ing down  to  single  column  advertise 
Hunts.  The  old  half  page  flaring  ad- 
vertisement is  a  thing  of  the  past  ex- 
cept with  very  large  establishments. 
The  moderate  retail  merchants  writes 
striking  advertisements  and  puts  them 
in  a  single  column.  If  he  be  wise  he 
uses  a  cut  at  the  top  of  the  ad.  to 
draw  attention  and  then  he  runs  his  two  or  three  leading  points 
in  bold  type,  and  his  explanation  in  smaller  type.  The  follow- 
ing example  taken  from  a  local  paper  in  Eastern  Ontario  will 
illustrate  what  is  meant,  and  exactly  how  a  practical  merchant 
does  the  work.  The  advertising  crank  of  this  journal  would  be 
glad  to  receive  clippings  from  dry  goods  merchants,  showing 
what  they  believe  to  be  the  best  form  of  advertisement. 


In  a  Box 


Gentlemen  frequently 
find  themselves  annoyed 
at  a  particularly  trying 
moment  by  not  having  the 
right 


Tie     and 

Suspenders 


AT  HAND.  GEO.  BOW 
CAN  OBVIATE  THIS 
TROUBLE.    HE  HAS 

The  Correct  Thing 

At  very  Moderate  Cost. 
Your  inspection  of  the 
Spring  Assortment  is  in- 
vited. 

THE  NEWSPAPER  "  AD  "  DOES  THE  BUSINESS. 

A  neat  illustration  of  the  value  of  sagacious  advertising  was 
given  at  the  Portland  meeting  Sunday,  when  General  Secretary 
McDonald  stated  that  he  had  curiosity  to  know  what  method  of 
advertising  reached  the  most  people.  He  had  circulated 
thousands  of  little  dodgers  giving  notice  of  the  meeting,  and  he 
asked  those  who  had  seen  them,  and  had  been  moved  to  come 
through  that  means  to  rise.  The  hall  was  packed  as  full  as  it 
could  hold,  and  of  the  entire  number  about  fifteen  arose.  Then 
Mr.  McDonald  asked  all  who  had  read  the  notices  in  the  news- 
papers, and  had  been  influenced  by  them,  to  rise,  and  the  crowd 
rose  in  a  body. — Ex. 


A  CONCRETE    EXAMPLE. 

A  Toronto  dealer  commencing  a  reading  advertisement  un- 
der the  heading  of  "  Fake  Sales,"  says. 

"  Tis  the  old  story,  told  over  and  over  again,  they  did  not 
know  the  gun  was  loaded — the  funny  boy  who  cried  wolf  too 
often  was  finally  eaten  up,  and  so  it  is  with  the  merchants  of 
this  city  and  of  every  other  who  are  always  trying  to  deceive  the 
people  by  false  cries.  They  are  continually  having  "  bankrupt," 
"closing,"  "clearing,"  and  all  kinds  and  manners  of  imaginable 
sales  to  catch  the  public — when  they  do  not  intend  selling  their 
stock  at  any  reduction  on  regular  retail  prices,  and  have  no  * 
bankrupt  stock  other  than  their  own — it  would,  in  most  cases, 
pay  them  to  give  the  trash  advertised  away  for  nothing.  Is  it 
any  wonder  then  that  the  public  have  come  to  look  at  those  so- 
called  "  sales  "  with  a  certain  amount  of  distrust  and  are  full 
charry  of  being  again  deceived  by  them  ?  This  is  a  fact  that 
often  tells  to  the  disadvantage  of  honest,  well-meaning  merchants, 
who  intend  to  do  what  they  say,  and  who  never  advertise  what 
they  cannot  carry  out ;  who  would  far  rather  lose  money  than 
disappoint  a  customer.  The  public  can  understand  what  a  diffi- 
cult position  an  honest  merchant  is  often  placed  in  by  such  a 
system  of  doing  business.  Certainly  no  business  has  ever  suc- 
ceeded by  this  course  of  action.  Quite  possibly  temporary  suc- 
cess has  followed,  but  as  the  public  are  quick  to  detect  frauds, 
failure  must  be  the  final  result.  No  merchant  who  wishes  to 
retain  the  confidence  of  the  public  would  attempt  to  deceive 
them  in  this  way — yet  a  great  many  do  it.  There  is  one  firm  in 
Toronto,  however,  who  must  be  perfectly  awrare  of  this  fact,  who 
must  have  always  fulfilled  their  promises,  who  must  have  only 
advertised  what  they  were  able  to  do,  and  when  the  people  went 
to  their  store  they  found  for  once  that  there  was  no  deception. 
These  must  be  facts,  for  this  firm  have  lately  advertised  an 
Alteration  Sale,  and  the  confidence  the  public  shows  in  what 
they  say  was  fully  illustrated  yesterday,  when,  owing  to  the  over- 
crowded state  of  their  establishment,  they  were  again  forced  to 
close  the  doors  for  over  an  hour."  This  man  writes  advertise- 
ments which  are  worth  reading.      There  is  information  in  them. 

CONVERSATION    VS.    DIALOGUE. 

The  method  used  in  the  above  example  approaches  nearly 
but  not  quite  to  what  is  generally  termed  the  conversation 
method  of  advertising.  This  method  is  very  different  from  the 
dialogue  method,  which  is  now  considered  old  fashioned.  The 
advertiser  who  uses  the  conversation  method  begins  in  some 
such  way  as  this  :  "  We  want  to  call  the  attention  of  our  cus- 
tomers to,"  and  follows  this  by  the  name  of  some  line  in  display 
type.  The  word  "we"  is  not  absolutely  necessary  to  bring  an 
advertisement  within  this  method,  but  it  is  essential  that  the  ad- 
vertiser should  write  as  if  he  were  speaking  directly  to  the  reader. 
In  this  way  the  customer  imagines  that  the  dealer  keeps  that 
space  in  that  paper  just  to  tell  her  when  to  come  down  town  and 
get  what  she  wants.  Why,  some  dealers'  advertisements  are 
read  as  regularly  as  the  notices  under  the  heading  "marriages.  "♦% 
The  conversation  method  never  wearies  the  reader  and  can  be 
easily  varied. 

A    SMALL    PUFF. 

Tennyson  says  :  "  The  old  order  changeth,  yielding  place  to 
the  new."  That  is  true  of  advertising  as  of  every  other  trade. 
There  is  always  something  new.  The  best  sort  of  ability  is  con- 
stantly studying  and  devising  wise  and  striking  methods.  The 
Review  keeps  track  of  these  and  gives  its  readers  the  very  ear- 
liest benefit  of  them. 
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MILL    NEWS    AND    NOTES. 


THE  Slingsly  Manufacturing  Company  mills,  Brantford, 
Ont,  which  have  been  closed  for  some  time,  during  trans- 
fer to  the  new  joint  stock  company,  have  commenced 
operations  again.  The  works  will  be  greatly  enlarged  in  the 
near  future. 

Telfer  Bros.are  enlarging  their  woollen  mill  at  Clarksburg,  Ont. 

W.  Lott,  Belleville,  Out.,  has  built  a  new  woollen  mill  adjoin- 
ing his  old  one. 

Barrington  Woollen  Mill  Co.,  Barrington,  N.S.,  are  advertis- 
ing their  business  for  sale. 

Bowden  Bros.,  woollen  manufacturers,  Toronto,have  merged 
their  business  into  a  stock  company. 

The  Waterloo  (Ont.)  Woollen  Co.,  are  putting  in  about  forty 
new  looms  with  carding,  spinning  and  other  machinery. 

One  of  the  most  unique  and  interesting  exhibits  at  the  great 
fair  will  be  a  miniature  cotton  mill  in  full  working  order. 

The  Hunter  woollen  mill,  Durham,  Ont,  has  been  started  up 
by  T.  H.  Watchom,  formerly  of  Watchorn  &  Co.,  Merrickville. 

T.  P.  Pearce's  woollen  mill,  Moimore,  Ont.,  will  hereafter  be 
operated  by  a  stock  company,  known  as  the  Pearce  Co.,  Ltd. 

It  is  reported  that  the  R.  Forbes  Co.,  of  Hespeler,  will  build 
a  large  addition  to  their  worsted  and  knitting  factory  this 
summer. 

The  Dominion  Suspender  Co.,  of  Niagara  Falls,  have  bought 
a  site  on  the  American  side  of  the  river,  and  proposed  to  build 
a  factory  to  employ  200  hands  for  the  United  States  trade. 

Alfred  Parker,  proprietor  of  the  Brampton  Wool  Stock  Co., 
has  purchased  the  Drop  Forge  building  at  Mimico,  and  will 
commence  operations  in  the  woollen  manufacturing  at  once. 

Official  notice  has  been  given  of  the  incorporation  of  the 
Sorel  (Que.)  Cotton  Co.,  with  a  capital  of  $20,000,  to  manufac- 
ture and  deal  in  "wadding,  batting  and  cotton  and  wool  products." 

"  An  insurance  scheme  has  been  adopted  in  a  Canadian  mill, 
by  which  each  employee  pays  a  small  amount  monthly,  which  in 
case  of  accident  ensures  him  free  medical  services  and  full  wages 
during  the  time  of  his  sickness  or  inability.  We  should  think 
this  idea  could  be  more  practically  applied  in  large  manufactur- 
ing institutions,  where  it  could  be  put  on  a  similar  basis  to  the 
general  accident  insurance  companies.  It  might  have  the  effect 
of  lessening  the  objectionable  litigations,  which  so  frequently 
arise  in  cases  of  injury,  if  the  corporations  would  assume  partial 
risks  by  making  the  rates  low.  This  is  a  sub-issue  of  co-opera- 
tion, which  deserves  careful  consideration. — Philadelphia  Indus- 
trial Review. 

A  fire,  which  caused  a  very  heavy  loss  of  property,  took  place 
at  Merritton  between  3  and  4  o'clock  on  the  morning  of  April 
26th,  and  resulted  in  the  total  destruction  of  the  Taylor  knitting 
mill,  better  known  perhaps  as  the  old  Disher  factory.  How  the 
iire  started  no  one  knows.  The  premises  have  been  undergoing 
a  thorough  overhauling,  cleaning  and  repairing,  and  it  is  very 
hard  to  account  for  the  blaze,  as  none  of  the  mill  hands  were 
working  owing  to  the  water  being  out  of  the  canal.  The  damage 
will  amount  to  about  $20,000,  with  about  $8,000  insurance  on 
the  factory.  Mr.  Taylor  had  only  occupied  the  premises  for 
about  12  months.  He  had  been  continually  adding  improve- 
ments and  but  recently  put  in  an  electric  motor.  W.  Calvert  & 
Co.  of  this  city  were  selling  agents  of  this  mill,  and  state  that  a 
very  large  number  of  orders  were  on  hand. 


NEW    IDEAS    IN    UMBRELLAS. 

IN  a  controversy  about  umbrellas  the  advocate  of  them  would 
have  little  difficulty  in  showing  their  usefulness  and  their 
consequent  value.  There  are  those  who  avoid  them,  but 
the  man  who  carries  one  has  the  satisfaction  of  knowing  that  he 
is  in  the  majority  and  is  conventional.  It  is  doubtful  whether  a 
man  should  be  commended  because  he  is  in  the  fashion,  and 
yet  care  must  be  taken  to  distinguish  between  originality  and 
eccentricity.  The  man  who  dares  the  weather  and  makes  light 
of  his  umbrellaless  condition  is  regarded  as  odd  rather  than  as 
original,  and  does  not,  perhaps,  always  get  the  credit  which  is 
his  due.  In  a  storm  an  umbrella  held  aloft  seems  an  appropri- 
ate finish  to  a  person's  appearance.  It  is  in  harmony  with  the 
surroundings,  and  certainly  the  possession  of  one  in  any  emerg- 
ency is  not  often  regretted.  Some  do  not  carry  an  umbrella 
simply  because  they  cannot  spare  the  money  to  purchase  one  ; 
others,  it  may  be,  because  specimens  they  prized  have  been 
taken  "  in  mistake  "  by  unknown  friends,  the  successive  losses 
causing  an  aversion  to  umbrellas  in  general.  It  is  in  the  inter- 
est of  this  class  that  two  Americans  have  been  exercising  their 
ingenuity.  The  man  who  prevents  the  theft  of  umbrellas  will 
desire  to  be  regarded  as  a  public  benefactor,  and  possibly  this 
distinction  awaits  the  Americans  in  question.  It  is  obvious  that 
no  one  would  care  to  keep  an  umbrella  which  he  could  not 
open,  and  it  is  on  this  hypothesis  that  both  inventors  have  gone 
to  work.  In  the  one  case  the  umbrella  can  be  locked,  and  is, 
of  course,  no  use  without  the  key.  The  value  of  the  invention 
has  been  tried.  A  gentleman  was  one  day  in  a  restaurant, 
and  he  noticed  that  one  of  the  company  on  leaving  took 
his  umbrella  from  the  stand.  Having  the  key  in  his 
possession  he  awaited  the  result  with  some  curiosity.  It 
was  soon  returned,  as  he  thought  it  would  be.  The  other 
inventor  gives  the  umbrella  an  ordinary  appearance,  but  the 
handle  may  be  unscrewed  and  put  into  the  pocket.  The  ad- 
vantage is  this  :  in  unscrewing  the  handle  the  ribs  are  automa- 
tically locked  together,  and  until  the  handle  is  replaced,  the 
umbrella  cannot  be  opened.  There  is  this  contingency  to  be 
feared — that  the  people  who  are  mean  enough  to  take  an  um- 
brella which  they  know  is  not  theirs  would  not  take  the  trouble 
to  return  it  when  its  worthlessness  to  them  was  discovered.  The 
possession  of  the  key  or  of  the  handle  would  give  no  satisfaction 
if  the  umbrella  were  missing  and  herein  lies  the  weak  feature  of 
the  inventions.  Perhaps,  therefore,  they  will  not  soon  become 
popular.  Umbrellas  are  not  likely  to  go  out  of  fashion  ;  the 
tendency  is  in  the  other  direction,  and  in  these  days  they  are  so 
stylishly  and  so  handsomely  made  that  they  are  often  carried  for 
merely  ornamental  purposes.  In  a  charming  essay  on  sticks, 
Leigh  Hunt  says  that  when  a  man,  accustomed  to  carry  one,  is 
deprived  of  it,  he  issues  out  of  his  house  with  a  diminished 
sense  of  vigour  and  gracefulness.  The  umbrella  does  not  hold 
exactly  the  same  relation  to  its  owner,  but  a  trying  experience 
awaits  the  man  who  leaves  a  meeting  or  a  dinner  minus  the  rain- 
protector  he  carried  on  his  forward  journey.  In  case  of  a  storm 
on  the  following  morning  he  will  probably  emerge  from  his 
house  with  only  a  diminished  grace  and  vigour,  but  with  a  feel- 
ing against  the  unknown  appropriator  of  his  umbrella  which  it 
would  not  be  easy  for  him  to  describe.  Should  the  American 
invention  be  successful,  the  system  of  umbrella  transference  may 
in  time  be  less  general,  for  at  least  one  motive  for  it  will  have 
been  drawn. — The  Hosier. 
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TRADE  IN  MONTREAL. 


THE  cold  backward  spring  has  had  a  most  adverse  effect 
upon  the  sorting  up  trade  in  dry  goods  during  the  month. 
From  the  good  placing  trip  that  the  travellers  for  all  the 
houses  experienced  the  general  expectation  was  for  a  business 
considerably  in  excess  of  the  turnover  for  the  corresponding 
period  last  year.  The  failure  of  the  sorting  up  trips  to  pan  out 
as  expected  however  has  made  this  impossible  now,  for  although 
some  of  the  houses  have  done  fairly  well  the  aggregate  is  not 
expected  to  show  an  excess.  In  fact  travellers  report  that  stocks 
in  country  dealer's  hands  have  hardly  been  broken  into  at  all.  If 
the  weather  brightens  up,  however,  trade  may  improve  and  in  fact 
the  lastfew  warm  days  havealreadyhadvisible  effect  in  brightening 
up  the  city  retail  account  in  fancy  dress  goods,  spring  suitings 
and  millinery. 

The  demand  on  fall  account  is  beginning  to  be  felt,  and 
some  fair  orders  have  been  placed  in  this  connection  of  late,  but 
naturally  until  something  more  definite  is  known  in  regard  to 
the  future  crop  prospects,  buyers  are  disposed  to  observe  a  con- 
servative course  in  respect  to  arranging  for  supplies  of  this  sort. 

There  has  been  quite  a  demand  for  colored  linings  and 
cottons,  one  firm  finding  it  impossible  to  execute  all  the  orders 
it  received. 

A  leading  feature  in  regard  to  values  has  been  the  advance 
in  the  price  of  cloakings  for  fall  delivery,  all  lines  having  gone 
up  from  10  to  20  per  cent.,  and  the  advance  has  been  firmly 
maintained. 

Light  summer  dress  goods,  both  cottons  and  woollens,  are 
firm  but  unchanged,  and  a  good  demand  has  been  experienced 
for  them. 

Remittances  have  not  been  as  good  as  they  might  be,  but  as 
the  season  advances  and  produce  commences  to  move  an  im- 
provement will  undoubtedly  ensue.  They  are  especially  slow 
from  Manitoba  and  the  North-West,  and  quite  a  few  country 
failures  have  been  added  to  the  list,  but  lately  the  returns  have 
shown  some  improvement  and  the  trade  are  hoping  that  it  is  the 
beginning  of  the  change  tor  the  better. 

AMONG    THE    JOBBERS. 

Brophy,  Cains  &  Co.  report  that  they  have  turned  over  more 
English  prints  during  the  present  season  than  last  year.  They 
hold  that  these  goods  cannot  be  approached  for  durability  or 
style  by  anything  on  this  side.  They  have  experienced  a  brisk 
call  for  British  Oxford  shirtings  also. 

Mr.  R.  J.  Whitelaw,  of  the  Winnipeg  wholesale  dry  goods 
house  of  that  name,  was  in  town  during  the  past  fortnight  look- 
ing up  business  matters.  He  reports  business  very  quiet  in  his 
section. 

Messrs.  S.  Greenshields,  Son  &  Co.  are  receiving  some  hand- 
some lines  of  silk  goods  in  shot  and  tartan  designs  which  pro- 
mise to  be  in  big  demand  owing  to  blouses  being  the  fashionable 
idea.     They  look  for  a  big  velveteen  season  also,  owing  to  the 


prevalence  of  puffed  sleeves.     Bright  green  and  the  "  Eminence" 
shade  of  purple  continue  to  be  the  rage  in  colors.  * 

Lindsay,  Richardson  &  Co.,  who  bought  out  the  stock  of 
the  late  firm  of  John  Patterson  &  Co.,  from  Mr.  E.  S.  Clouston, 
have  moved  across  to  the  other  side  of  St.  Helen  street,  where 
they  are  offering  some  nice  lines  of  millinery. 

Messrs.  Gault  Bros,  are  receiving  their  fall  supplies.  Among 
their  heavy  lines  are  some  handsome  box  cloths,  ulsterings  and 
costume  cloths,  for  which  a  good  demand  is  anticipated  for 
ladies'  wear  this  fall.  They  report  also  that  the  better  class  of 
the  tailoring  trade  are  more  disposed  to  do  business  with  whole- 
sale houses  in  the  local  market  instead  of  importing  direct,  as 
has  been  their  custom. 

Jas.  Johnson  &  Co,  are  opening  up  an  extensive  line  of 
velveteens,  shot  and  tartan  silks  and  surahs  just  now.  They 
anticipate  a  brisk  demand  on  this  account,  which  does  not  seem 
to  indicate  any  great  degree  of  poverty. 

S.  Greenshields,  Son  &  Co.  anticipate  a  big  season  for  braids, 
in  fact  for  all  goods  into  the  composition  of  which  mohair  enters 
owing  to  the  demand  for  trimmings  of  this  nature  on  fall  account. 
They  are  opening  up  just  now  also  a  handsome  and  varied  line 
of  Crum's  celebrated  standard  British  prints,  the  prevailing  de- 
signs being  in  the  usual  fashionable  shades  of  green  and  "  Emi- 
nence "  purple. 

H.  Shorey  &  Co.'s  travellers  are  now  out  on  their  sorting  up 
trip  for  spring  and  summer  account,  and  are  placing  orders  on 
fall  account  in  the  Lower  Provinces  and  the  North-West.  The 
reports  in  this  connection  from  down  below  are  good,  but  in 
Manitoba  and  the  North-West  the  tone  is  bad.  Within  the  past 
few  days,  however,  since  seeding  began,  a  more  hopeful  feeling 
has  been  apparent. 

Jno.  Mackedie  &  Co.  are  pushing  their  line  ot  ladies'  mantles 
in  the  North-West  and  British  Columbia. 

Green,  Sons  &  Co.  are  daily  receiving  their  lines  of  fall  sup- 
plies. They  anticipate  an  improvement  in  the  sorting  up  de- 
mand for  neglige  shirts,  etc.,  now  that  the  hot  weather  has  come 
in  earnest.  They  have  on  hand  quite  an  extensive  and  varied 
line  of  these  goods. 

Mr.  Macdougall  of  Gault  Bros,  reports  encouraging  prospects 
in  regard  to  placing  orders  on  fall  account,  and  also  that  there 
is  a  good  demand  for  gent's  furnishings,  shirts,  collars,  etc.  The 
firm  is  going  more  heavily  into  dress  goods  this  season,  Mr. 
Leslie  Gault  having  just  returned  from  his  English  trip.  He  • 
anticipates  that  lines  in  shades  of  green  will  be  the  best  for  the 
fall  trade.  Purples  will  also  go  to  a  certain  extent,  but  whether 
they  last  or  not  is  not  definitely  certain.  The  firm  are  offering 
some  handsome  lines  of  silks  and  satin  "  Duchesses "  in  the 
popular  shot  and  tartan  designs,  for  which  a  brisk  demand  is 
looked  for. 

In  a  trip  around  the  houses  it  was  learned  that  the  buyers 
were  returning  homeward  in  detachments  each  week.  Among 
those    who    are    at    their     old     posts    are    Messrs.     Radford 
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(Green,  Sons  &  Co.),  Fraser  (S.  Greenshields,  Son  &  Co.), 
Towers  (Matthews,  Towers  &  Co.),  and  Kissock,  (Caver- 
hill,  Kissock  &  Co.).  Messrs.  Dowher  and  McCarthy  got 
in  the  other  day,  on  the  Parisian  also.  Messrs.  Mclntyre, 
(Hodgson,  Summer  &  Co.,)  and  Brophy  (Brophy,  Cains  &  Co.,) 
are  yet  on  the  other  side  being  expected  in  the  course  of  a  month 
or  so. 

A  fire  which  broke  out  on  McGill  street  gradually  worked 
its  way  into  the  wholesale  dry  goods  warehouse  of  Jas.  Linton 
,&  Co.,  on  St.  Paul  street,  the  other  week.  The  damage  by  fire 
was  slight,  but  a  lot  of  the  delicate  lines  of  goods  were  affected 
by  the  smoke,  especially  as  the  flat  which  the  fire  entered  was 
filled  with  the  firm's  stock  of  silks  and  satins  and  other  valuable 
goods,  the  aggregate  value  which  is  estimated  at  from  $15,000 
to  $20,000. 

Mr.  Wm.  Agnew  of  Wm.  Agnew  &  Co.  is  out  on  his  usual 
spring  trip  through  the  district  west  of  Toronto.  The  firm  de- 
vote their  attention  principally  to  fine  lines  of  dress  goods,  cassi- 
mers,  etc.,  and  reports  from  Mr.  Agnew  ^state  that  he  is  having 
a  favorable  trip  considering  the  adverse  circumstances. 

Thouret,  Fitzgibbon  &  Co.  are  now  the  sole  agents  in  Cana- 
da for  Jammet  Freres  well  known  French  kid  gloves.  The  agency 
was  held  here  up  to  a  short  time  ago  by  Pewney  Freres  &  Jam- 
met,  which  was  partly  a  branch  of  the  original  house  in  France, 
but  the  new  arrangement  is  reported  to  work  better. 

Some  millinery  houses  had  their  second  opening  on  the  18th 
of  April,  but  Caverhill,  Kissock  &  Co.  held  theirs  on  Tuesday, 
9th  of  May.  They  report  an  active  demand  for  the  perfectly 
flat  pliable  straw  plaques  which  can  be  twisted  into  almost  any 
shape,  and  are  all  the  go  for  summer  head  wear.  In  silk  trim- 
mings, in  addition  to  the  popular  green  and  purple,  "ombrd" 
is  coming  into  fashion.  It  is  a  rainbow  effect,  and  is  said  to  be 
very  taking  on  light  colored  straw.  For  the  fall  Mr.  Kissock 
says  that  the  trimmings  promise  to  be  all  in  green,  a  deep  shade 
resembling  the  rich-hued  feathers  on  a  drake's  neck,  promising 
to  be  the  most  popular  of  all. 

Mcintosh,  Williams  &  Co.,  of  10  St.  Sacrament  street,  are 
pushing  their  special  lines  of  down  quilts,  down  cushions,  Lana- 
tus  quilts  and  other  bedding  specialties.  They  claim  that  their 
fabrics  are  of  the  best  selected  materials,  and  that  their  moder- 
ate cost  is  attracting  general  attention  from  the  Canadian 
market. 


A  NOVEL  SCHEME   TO  COLLECT  ACCOUNTS. 


COLLECTING  good  accounts,  apparently  an  easy  task, 
calls  forth  all  the  diplom  acy  the  merchant  possesses ; 
every  retailer  of  six  months'  experience  knows  this.  No 
one  will  deny  that  delaying  the  payment  of  bills  simply  because 
the  debtor  is  financially  "good,"  is  an  unjust,  if  not  pernicious, 
practice.  Our  wholesale  houses  are  pleased  to  grant  credit  to 
those  they  consider  reliable,  but  at  the  expiration  of  time  granted 
"  good  "  does  not  settle  the  bill, — the  money  must  be  forthcom- 
ing. It  would  seem  that  any  customer  understanding  the 
matter  thoroughly  would  be  just  enough  to  take  the  proper 
view  or  the  case,  and  in  fact,  we  have  known  many  instances 
wherein  a  frank  explanation  of  the  situation  has  been  productive 
of  good  results.  Frankness  is,  as  a  rule,  the  safer  method,  as 
there  are  few  people  who  do  not  admire  it.  Ordinarily  an 
appeal  to  a  rich  customer,  supplemented  by  the  some- 
what     flattering      statement      that      he     is     amply     able     to 


assist,  etc.,  will  prove  efficatious  in  nine  out  of  ten 
cases.  We  call  to  mind  a  couple  of  attempts  of  retailers  to  deal 
with  the  problem.  Several  years  ago  a  merchant  in  a  small  town 
in  Michigan,  wishing  to  remind  his  well-to-do  customers  that 
their  financial  status  did  not  settle  his  bills,  had  a  local  artist 
paint  a  large  picture  of  a  shipwrecked  crew  on  a  raft  in  mid- 
ocean.  •'  Water,  water,  everywhere,  but  not  to  drop  to  drink," 
were  the  words  printed  below.  Below  this  was  tacked  a  card 
upon  which  was  printed  :  "  Our  condition  is  equally  precarious, 
— Money,  money  everywhere,  but  none  to  pay  our  bills  !"  The 
effect  was  very  good.  Another  merchant  sent  a  circular  to  all 
of  his  trade ;  it  was  headed  "A  puzzle!"  and  arranged  in  the 
following  manner : 

Bills  payable  which  MUST  be  paid, $    650 

Bills  Receivable,  perfectly  good    1,000 

Cash  on  hand, 75 

Query — How  am  I  going  to  meet  these  bills  ? 

Will  my  old  friends  and  customers  kindly  assist  me  in  the 
solution  of  this  problem  ? 

The  latter  plan  was  very  successful. — Dry  Goods  Bulletin. 

FALL    JACKETS. 

With  regard  to  fall  styles,  fur  trimming  will  in  all  probability 
be  fashionable ;  it  is  favored  by  domestic  manufacturers,  and  its 
general  use  is  unhesitatingly  predicted  by  French  and  German 
experts.  Jackets  cut  double-breasted,  with  short  shawl-revers, 
tight-fitting  back  and  loose  front,  will  be  seen  again  during  the 
coming  fall ;  this  is  a  type  of  garment  that  is  well  known  and 
that  has  been  popular  enough  in  past  seasons.  Among  jackets, 
36-inch  garment  is  likely  to  predominate.  Capes  will  run  to  a 
length  of  more  than  40  inches,  but  will  probably  not  exceed  45. 
Beavers  and  plain  cloths  generally  will  be  popular,  and  there  is 
likely  to  be  a  good  demand  for  plushes.  Velvet  trimmings  will 
be  much  used. 

A  LINOLEUM  MANUFACTURE. 

Canada  was  visited  a  few  days  ago  by  Mr.  Wright,  the  capable 
traveller  for  John  Barrie,  Ostlere  &Co.,  linoleum  manufacturers, 
Kircaldy,  Scotland.  This  firm  has  the  greatest  output  of  lino- 
leum in  the  world,  and  their  business  connection  extends  into 
every  civilized  land  on  the  face  of  the  earth.  Mr.  Barrie  is  an 
uncle  of  the  famous  Tim  Healy,  and  both  uncle  and  nephew 
are  well-known  and  respected  in  British  political  circles,  Mr. 
Barrie  being  a  strong  home-ruler.  Every  two  years  Mr.  Barrie 
visits  this  country,  and  he  is  expected  here  this  summer.  Mr. 
McKill,  their  Canadian  agent,  has  an  office  in  the  Mail  Build- 
ing in  this  city. 

SUCCESS    AT    LAST. 

A  grey-haired,  broken  down  old  man, 

With  sunken  eye  and  cheek, 
Climbed  up  the  steps  one  winter's  day, 

With  humble  mien  and  meek. 
He  rang  the  bell,  and  a  woman  came 

And  stood  in  the  open  door, 
And  a  smile  spread  over  his  wrinkled  face 

As  he  saw  his  wife  once  more. 
And  the  old  glad  light  shone  in  his  eyes, 

And  his  husky  voice  grew  clear, 
As  he  said,   "  It  almost  knocked  me  out, 

But  I  matched  that  ribbon,  dear." 
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THE    COTTON     INDUSTRY. 


WHILE  the  domestic  cotton  industry  is  thriving  it  is  also 
creating  a  good  deal  of  commendatory  and  adverse  criti- 
cism. The  latest  criticisms  are  here  presented,  and  will 
be  found  worthy  of  perusal,  but  must  be  taken  for  what  they  are 
worth. 

WHITE    GOODS    MANUFACTURERS. 

The  Toronto  manufacturers  of  ladies'  underwear  called  upon 
the  ministers  when  in  this  city  for  the  purpose  of  testifying  to  the 
importance  of  their  comparative  new  industry,  and  to  ask  reduc- 
tion of  duty  on  their  raw  material.  Three  houses  were  repre- 
sented by  R.  H.  Gray,  A.  W.  Allen  and  J.  W.  Gale,  which 
employ  500  hands.  They  are  not  satisfied  with  the  tariff. 
They  receive  35  per  cent,  protection  npon  their  finished  product. 
On  the  other  hand,  they  pay  30  per  cent,  upon  embroidery, 
which  is  a  very  important  item  of  their  raw  material,  while  the 
cotton  which  is  used  in  the  manufacture  of  their  garments  is  the 
finished  products  of  highly-protected  cotton  mills.  This  being 
the  case,  they  claim  that  they  have  a  right  to  be  protected  from 
English  underwear  manufacturers,  who  pay  no  duties  on  their 
embroidery  and  can  buy  their  cotton  cheaper.  The  30  per  cent, 
duty,  they  told  the  ministers,  is  too  high,  and  should  be  reduced 
to  20  per  cent.  They  also  agreed  with  the  dry  goods  importers 
that  the  cotton  duties  are  too  high,  that  the  specific  duties 
should  be  abolished  for  a  20  per  cent,  ad  valorem  rate.  The 
manufacturers  say  that  their  35  per  cent,  protection  protects 
them  against  American  competition,  because  the  duties  over 
there  are  higher  than  here.  But  the  English  manufacturer,  with 
untaxed  embroidery  and  cheap  cotton,  can  make  goods  which, 
alter  paying  the  Canadian  duty,  can  compete  with  Canadian- 
made  goods  as  to  price.  So  far,  however,  the  Canadian  manu- 
facturers have  been  able  to  develop  the  trade  with  the  help  of 
the  35  per  cent,  by  more  successful  styles  and  patterns  of  gar- 
ments. 

MR.  GAULT  SPEAKS. 

Mr.  A.  F.  Gault,  president  of  the  Dominion  Cotton  Mills 
company,  writes  denying  the  newspaper  report  that  he 
stated  at  the  annual  meeting  that,  "  Even  if  the  government 
should  come  back  to  the  tariff  which  was  in  force  during  the 
Mackenzie  regime,  the  company  would  be  in  a  position  to  com- 
pete with  the  whole  world,  not  even  excepting  England."  He 
says  that  this  statement,  which  was  attributed  to  him  regarding 
possible  tariff  changes,  is  so  much  at  variance  with  his  well-known 
opinion  that  he  feels  it  necessary  to  make  a  correction,  and  that 
what  he  really  did  say  was  :  "A  good  deal  of  agitation  has  been 
going  on  in  and  out  of  parliament  with  regard  to  tariff  reform, 
which  would  probably  be  viewed  by  many  of  our  shareholders 
with  some  apprehension,  but  I  have  reason  to  believe  that  no 
government  would  allow  any  very  large  reduction  to  take  place 
or  do  anything  to  jeopardize  an  industry  that  had  given  such 
profitable  employment  to  so  many  of  our  working-people ;  there 
would,  doubtless,  be  some  change,  but  it  was  hoped  they  would 
be  of  such  a  light  nature  that  this  company  would  be  able  to  go 
on  as  heretofore,  paying  its  usual  quarterly  dividends."  Mr. 
Gault  also  adds  that  certain  of  the  figures  given  with  respect  to 
the  position  of  the  company  are  inaccurate,  but  he  does  not 
make  any  correction  in  that  regard. 


AV   ENGLISH    CRITICISM. 

We  have  had  a  good  deal  to  say  during  the  past  few  weeks 
regarding  the  syndicate  which  have  taken  over  the  cotton  fac- 
tories of  Canada,  says  the  Textile  Mercury  (Manchester), 
and,  following  the  lead  thus  set,  other  authorities  have 
discussed  the  subject,  so  that  the  trade  in  this  country  is  pretty 
well  posted  as  to  the  real  condition  of  the  industry.  Unfortun- 
ately, however,  newspaper  comments,  which,  in  connection  with 
such  matters,  appear  to  be  inseparably  connected  with  the  pub- 
lication of  any  news  which  may  be  used  as  a  text  for  the  dis- 
semination of  the  doctrines  of  a  certain  school  of  political  econ(> 
mists,  have  given  rise  in  this  district  to  a  widely-spread,  though 
erroneous,  impression.  In  other  words,  a  contemporary,  basing 
its  views  purely  on  theory,  with  no  knowledge  of  the  practice 
followed  in  this  particular  case,  has  informed  its  readers  that 
Dominion  buyers  are  likely  to  make  larger  purchases  than  usual 
this  season,  as  "  prices"  (to  quote  a  view  expressed  to  us  on 
Thursday)  "  have  been  forced  to  an  artificial  level  by  those  who 
control  the  'corner.'"  "This,"  says,  in  effect,  one  of  the  'auth- 
orities '  quoted,  "  is  what  may  be  expected  whenever  an  industry 
is  controlled  by  a  combination  owing  its  existence  to  the  pre- 
valence of  protectionist  ideas."  As  a  matter  of  fact — and  we 
give  the  information  as  news,  and  as  nothing  more — the  com- 
bination has  kept  prices  down  to  a  very  low  level.  Its  managers 
are  men  of  experience,  whose  ideas  on  such  matters  are  based 
upon  knowledge  extending  over  a  wide  period.  The  visits  of 
the  buyers  referred  to  are  not  due  to  a  feeling  of  fear  on  the  part 
of  Montreal  and  Toronto  houses  that  the  "  corner  "  is  going  be 
yond  proper  limits,  but  to  the  confidence  engendered  by  the  fact 
that  a  large  influx  of  buyers  throughout  British  North  America 
may  be  expected  after  the  opening  of  the  World's  Fair.  The 
lists  we  have  published  from  time  to  time  show  that  the  number 
of  Canadian  buyers  here  this  season  is  above  the  average. 

The  Canadian  cotton  syndicate  is  divided  amongst  two  organi- 
zations, to  outsiders  independent  of  each  other,  but  really  work- 
ing together.  Sneaking  broadly,  one  set  may  be  said  to  have 
taken  over  the  plain  trade,  while  the  second  half  of  the  syndi- 
cate controls  mills  which  are  engaged  in  the  production  of 
colored  goods.  Certain  branches  of  the  Manchester  trade  have 
been  injuriously  affected  by  the  growth  of  the  Canadian  cotton 
industry.  Low  ticks  and  prints,  for  instance,  are  now  produced 
extensively  on  the  other  side,  but  for  new  designs  Canadian 
buyers  still  patronise  the  English  market.  The  number  of  calico- 
printing  machines  in  the  Dominion  is  very  limited,  and  they  are 
run  chiefly  on  "  bread-and-butter  "  styles.  A  country  with  com- 
paratively small  population  affords  very  little  encouragement  to 
calico-printers  who  wish  to  introduce  new  designs,  as  the  "  runs" 
on  a  novelty  must  of  necessity  be  limited.  This  is  the  case  with 
Canada. 


QUALIFICATIONS  FOR  A   SALESMAN. 


John  Wanamaker  addressed  the  Travellers'  club  in  Phila  * 
phia  recently.  "  You  want  to  be  successful  and  you  can.  I 
don't  believe  that  God  ever  ordained  that  one  man  should  be 
successful  and  another  not,  but  it  lies  with  the  man  himself. 
One  comes  stumbling  into  your  store,  does  not  shut  the  door, 
and  his  breath  smells  of  whiskey.  You  want  nothing  to  do  with 
him.  Right  after  him  comes  another  bright,  smart  fellow.  He 
walks  briskly,  shuts  the  door  behind  him,  and  is  cleanly  attired: 
a  dirty  man  can't  be  a  salesman.  The  fellow  makes  an  impres- 
sion and  sells  his  goods." 
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THE     FURNISHING     TRADE. 


HEVIOTS  and  cassimeres  are  the  leading 
suitings  for  May  with  the  fashionable 
men  of  New  York.  These  may  be  made 
in  three  ways — a  three-button  cutaway 
sack  suit,  a  double-breasted  sack,  or  a 
full  length  three-button  cutaway.  These 
of  course  are  business  suits.  For  a  man 
5  ft.  8  in  height  the  length  of  each  coat 
would  be  31^2,  31,  and  36  inches.  Close  single  stitch  marks 
the  edges,  and  all  the  pockets  have  flaps  to  go  in  or  out. 

PANTS,    FOR    TROUSERS,    IS    NOT    AN    ENGLISH    WORD. 

There  is  nothing  a  merchant  tailor  can  do  that  is  more  in- 
congruous than  to  dub  himself  on  his  signs,  letter  paper  and 
circulars  an  artist,  and  then  whenever  he  speaks  of  or  about 
trousers  to  call  them  pants.  "  Pants  "  is  a  noun  in  the  plural 
number,  and  means,  according  to  Webster,  "  a  quick  breathing, 
a  catching  of  the  breath,  a  gasp,"  and  is  no  more  correct  as  ap- 
plied to  the  garment  properly  known  as  trousers  than  it  would 
be  if  applied  to  a  flash  of  lightning.  It  should  be  used,  in  a 
sartorial  sense,  by  clothiers  only,  for  it  advertises  one  as  ill- 
informed,  it  being  in  this  sense  a  corruption  of  the  French 
pantaloon,  and  entirely  un-English.  But  to  designate  hand-me- 
downs  for  leg  wear,  pants  is  good  enough  and  in  perfect  har- 
mony with  the  wholesale  manufacture  of  clothing  and  the  sweat- 
ing system.  Merchant  tailors  should  never  use  it ;  it  is  as  bad 
as  gents. — The  Sartorial  Art  Journal. 

IN    NEW    YORK. 

The  ingenuities  of  the  scarf  designers  have  resulted  in  a  very 
tasty  display  of  neckwear  for  spring  and  summer  wear.  The 
swellest  thing  is  a  Four-in-hand  with  small  knot  and  loose  ends 
which  when  tied  gives  the  appearance  of  a  I)e  Joinville,  only  it 
is  much  more  convenient.  Another  scarf  that  carries  the  im- 
pression it  has  been  tied  by  hand  is  a  Teck  with  a  small  soft 
knot,  half  lined  apron  and  wide  ends.  To  meet  the  new  style 
of  negligee  shirt,  which  is  cut  with  moderate  banded  collars  and 
very  deep  points,  a  bow  has  been  devised  that  harmonizes  well 
with  the  shirt.  It  measures  eight  inches  from  tip  to  tip  and  is 
nearly  three  inches  wide. — New  York  Hat  Review. 

ADVERTISE    ONE    THING    AT    A    TIME. 

Just  a  word  about  newspaper  advertising.  It  is  not  a  good 
plan  to  try  to  tell  the  man  you  want  to  become  your  customer 
too  many  things  at  once.  Do  not  seek  to  burden  his  mind  with 
so  many  matters  that  he  will  forget  them  all.  One  thing  at  a 
time  is  a  good  plan.  Do  not  dilate  on  the  merits  and  low  price 
of  more  than  one  line  of  goods  in  an  issue.  But  what  you  do, 
do  well.  Write  your  advertisement  in  such  a  bright,  strong, 
attractive  manner  that  the  man  who  reads  it  can't  think  of  any- 
thing else  all  day  but  those  magnificent  50-cent  ties  that  are 
hanging  up  in  your  windows  or  those  excellent  dollar  shirts,  or 
that  suit  of  clothes  or  stylish  new  hat. 

Make  that  advertisement  so  potent,  so  delicately  urgent,  that 
the  thought  of  those  excellent  goods  will  haun*  him  at  breakfast, 
on  his  way  to  business,  and  continue  to  do  so  until  he  finds 
himself  at  your  counter  with  the  coveted  treasure  in  his  posses- 
sion and  paid  for.  It  is  possible  to  do  this.  If  it  is,  you  can 
do  it.  Try  it.  Exercise  your  ingenuity.  Slaughter  your  rival, 
but  do  it  in  a  legitimate  and  honorable  way. 

Advertise  your  novelties.  Remember  that  it  takes  brains 
and  pains  to  write  a  bright,  original,  trade-inducing  "ad."    Some 


well-known  editorial  writers  say  they  are  not  above  getting  an 
"idea"  from  the  advertising  columns  of  their  paper  occasionally. 
— Chicago  Apparel  Gazette. 

MISCELLANEOUS    NOTES. 

The  range  of  black  and  colored  half  hose  shown  by  Gordon, 
Mackay  &  Co.  is  one  of  the  best  in  the  trade  in  point  of  quality 
and  value.  This  firm  is  also  showing  unsurpassed  value  in 
Balbriggan  and  natural  wool  underwear. 

A  shipment  of  flannelette  shirts  is  to  hand  with  W.  R.  Brock 
&  Co.,  being  a  repeat  of  their  leading  line,  F.  20,  which  can  be 
retailed  at  40  cents.  This  line  seems  to  be  extra  value,  as  they 
report  having  received  orders  for  as  high  as  50  dozen  from  one 
customer. 

Previous  to  stock-taking  John  Macdonald&  Co.  are  offering 
clearance  drives  in  summer  underwear,  braces  and  top  shirts. 
These  are  all  this  season's  goods. 

W.  R.  Brock  &  Co.  are  showing  some  very  handsome  novel- 
ties in  domestic  tweeds  for  summer  suitings.  A  complete  range 
of  shades  in  Halifax  tweeds  is  also  shown,  including  the  new  and 
fashionable  blues.  Another  shipment  of  hard-make  black  and 
blue  worsted  serges  has  just  been  passed  into  stock.  These 
goods  are  very  active  at  present,  and  half  the  shipment  was  sold 
before  entry. 

Samson,  Kennedy  &  Co.  are  making  a  special  of  ladies'  sale 
and  men's  rubber  goods.  They  carry  Mcintosh  goods  exclusively, 
and  this  will  be  an  opportunity  to  secure  genuine  bargains  in 
staple  goods. 

W.  R.  Brock  &  Co.  have  just  received  a  large  shipment  of 
French  and  German  Balbriggan  underwear.  One  line  has  been 
purchased  under  special  circumstances  and  can  be  retailed  in 
all  sizes  at  50  cents  each. 

Colored  front  shirts  with  colored  cuffs  and  white  bodies  have 
been  secured  in  large  range  by  Samson,  Kennedy  &  Co.  These 
goods  promise  to  be  very  popular  for  the  summer  trade.  They 
are  just  opening  several  cases  of  summer  neckwear.  These 
comprise  all  the  latest  English  and  American  novelties  in  four- 
in-hands,  knots  and  puffs.  They  are  also  showing  a  large  range 
of  bow  ties. 


LIVE  RETAILERS. 


THIS  journal  has  been  favored  with  samples  of  circulars 
issued  by  two  live  retailers.  The  Hodgens'  Estate,  Clinton, 
Ont,  seems  to  be  a  live  concern  and  their  spring  circular 
is  an  extremely  large  blanket  sheet  folder.  The  printing  is  good, 
and  the  matter  well  interspersed  with  advertising  cuts.  Consid- 
erable pains  have  been  taken  to  make  it  exhaustive,  but  in  many 
places  it  lacks  point.  The  matter  seems  to  be  too  general,  al- 
though the  effect  is  imposing.  A  smaller  circular  issued  by  the 
same  firm  is  much  more  pointed,  as  prices  are  quoted,  and  being 
shorter,  the  reader  can  grasp  and  be  impressed  with  what  is 
read.  The  other  circular  is  issued  by  W.  Flint  Jones,  Belleville, 
Ont.  This  circular  is  a  clever  adaptation  of  an  advertisement 
which  appeared  in  the  Spring  Issue  of  The  Dry  Good  Review. 
It  is  entitled  "The  Silent  Salesman  "  and  contains  very  few  but 
very  salient  point.  Two  samples  of  two  special  lines  of  fabrics 
are  fastened  in  two  spaces  reserved  for  them,  and  a  direct  return 
from  the  circular  must  thus  have  been  obtained.  The  only  fault 
in  it  was  that  inferior  red  ink  was  used  ;  black  or  blue  would 
have  been  much  more  effective. 
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BUSINESS   CHANGES. 


ONTARIO. 

THE  following  have  assigned: — Oliver  Gravelle,  Kingston; 
E.  D.  Gough,  clothing,  Belleville,  (compromised  at  70 
cents);  Arthur  Colborne,  dry  goods,  Smith's  Falls  ;  Tun- 
stead  &  Co.,  mfrs.  hats,  Hamilton ;  Mrs.  A.  E.  Harper,  dry 
goods,  Toronto  ;  Johnston  Bros.,  general  merchants,  Walkerton, 
Paisley,  Chesley,  Tara  and  Wiarton  ;  F.  W.  Long  &  Co.,  St. 
Mary's ;  Jennings  &  Co.,  Simcoe. 

A.  Colborne's  dry  goods  stock  at  Smith's  Falls  is  advertised 
for  sale  by  tender. 

L.  Lechman,  fancy  goods,  New  market,  has  sold  out  to 
Morley  Manning. 

Miss  Fellows,  millinery,  Uxbridge,  has  been  succeeded  by 
Miss  Thompson. 

James  H.  Shearer,  dry  goods,  Toronto,  made  a  nasty  failure. 
The  stock  was  valued  at  $17,086. 

The  sufferers  by  fire  are  : — J.  Milne  &  Son,  dry  goods,  etc., 
Stirling  ;  Jones  &  Co.,  Port  Perry ;  Phillips  &  Meharry,  Port 
Perry. 

A.  Curran,  the  largest  dry  goods  and  general  merchant  of 
Waterloo,  has  assigned.  His  liabilities  and  assets  are  both  es- 
timated at  $10,000. 

At  a  meeting  of  the  creditors  of  Jennings  Bros.,  insolvent 
dry  goods  merchants,  Simcoe,  Norfolk  county,  the  statement 
presented  showed  assets  amounting  to  $25,608.94  and  liabilities 
of  $27,824.88,  leaving  a  deficiency,  of  $2,215.94.  The  stock 
will  be  sold. 

QUEBEC. 

Harries  &  Co.,  dry  goods,  Montreal,  have  sold  out. 

Those  in  trouble  are  Leandre  Lapointe,  dry  goods  and  hats, 
Montreal ;  and  Edward  Gohier  &  Go.,  St.  Laurent. 

J.  Alexander  S.  Campbell,  Montreal,  has  registered  that  he 
will  carry  on  the  business  of  dealer  in  ladies'  mantles  under  the 
name  of  the  Home  Mantle  Co. 

Those  who  suffered  during  the  month  by  fire  were  :  Robt. 
Linton  &  Co.,  wholesale  dry  goods,  Montreal,  and  A.  Racine  & 
Co.,  wholesale  dry  goods,  Montreal. 

The  dry  goods  stock  of  Lamarche  &  Cobeau,  Montreal,  has 
been  sold  at  66  cents  on  the  dollar  to  Archambault  Freres,  and 
that  of  T.  H.  Dorcis  brought  50  cents. 

Adolphe  Sasseville,  hatter  and  furrier,  Montreal,  has  assigned 
with  liabilities  of  $9,360.  The  largest  creditors  are  Hermann 
Scheyer  &  Co.,  $1,350;  Joseph  Chabot  (rent),  $1,080;  Mrs.  A. 
Sasseville,  $500;  Herschel  &  Meyer,  $640;  W.  Robertson  & 
Co.,  $553;  and  Calixte  Lebceuf,  $500,  besides  several  smaller 
amounts. 

Messrs.  E.  Gohier  &  Co.,  St.  Laurent,  have  assigned  with 
liabilities  of  $55,000.  The  principal  creditors  are  :  Geraud, 
Terroux  &  Co.,  $1,470 ;  Jacques  Cartier  Bank,  $602;  Banque 
du  Peuple,  $2,640;  Banque  d'Hochelaga,  $6,584;  Canadian 
Bank  of  Commerce,  $1,113;  M.  Fisher  &:  Sons,  $746;  S.  Harris 
&  Co.,  $1,488;  Jos.  Robert  &  Fils,  $659;  P.  Lacroix,  $850; 
Taillon,   Bonin  &  Co.,   $500;  Bourgouin,    Uuchesneau   &   Co., 


$1,500  ;  A.  Racine  &  Co.,  $7,000  ;  T.  Migneron,  $2,000  ;  J.  U. 
Emard,  $2,000;  Jos.  Sewell,  $8,000;  A.  Miron,  $1,000;  U. 
Miron,  $1,500;  Rev.  Cure  P.  Beaudet,  $1,500;  Mme.  T.  C.  de 
Lorimer,  $3,700  ;  P.  P.  Gosselin,  $4,000.  The  assets  consist 
mainly  of  real  estate  in  the  town  of  St.  Laurent. 

MANITOBA  AND  BRITISH  COLUMBIA. 

R.  Bengoff,  clothing,  Nanamio,  B.  C.,  is  selling  off  at  auc- 
tion ;  and  R.  Hilbert  of  that  town  has  assigned. 

Brownlow  &  Co.,  dry  goods,  Carberry,  N.W.T.,  have  assigned; 
and  Stephen  Windsor,  tailor,  suffered  by  a  recent  fire,  with  a 
loss  of  $500. 

Fire  at  Brandon  destroyed  the  stock  of  Jasper  Nation,  gents' 
furnisher.  Its  origin  is  unknown.  The  loss  is  about  $7,000 ; 
fully  insured.     The  building  was  saved. 

THE    MARITIME    PROVINCES. 

Noble  Crandall,  tailor,  Windsor,  has  assigned. 

G.  J.  Hiseler,  hats,  caps  and  clothing,  Halifax,  has  assigned. 
Barrington  Woollen  Mills  Co.,  Barrington,  N.S.,  are  advertis- 
ing their  business  for  sale. 

Patton  Bros.,  dry  goods,  Charlottetown,  P.E.I.,  are  out  of 
business. 

F.  A.  Dykeman  &  Co.,  dry  goods,  Windsor,  N.S.,  have  been 
succeeded  by  J.  S.  Johnson. 

F.  A.  Wilson,  dry  goods,  Amherst,  N.S.,  is  advertising  his 
stock  for  sale.     So  is  Mrs.  R.  E.  Kirkpatrick,  Parrsboro',  N.S. 


SHORTHAND  LANGUAGE. 

"  One  col,"  he  brusquely  announced  as  he  entered  a  gents' 
furnishing  store  on  upper  Broadway. 

"Cert,"  replied  the  girl  in  attendance  as  she  took  down  a 
collar  and  wrapped  it  up. 

"  Much  ?"  he  queried  as  he  toyed  with  a  silver  piece. 

"  Quar  dol,"  she  answered  him  as  she  gave    him  the  change. 

"  O.  K.,"  he  said  as  he  turned  away. 

"  Tra  la,"  she  replied  as  she  went  back  to  finish  waiting  on 
an  old  man  who  had  been  looking  at  neckties. 

"  What  sort  o'  language  do  you  call  that  ?"  he  asked. 

"  Shorthand,  sir." 

"  Oh,  that's  it  ?     Sort  o'  saves  your  breath,  doesn't  it  ?" 

"  Course." 

"  Well,  I  don't  think  I  could  ever  get  used  to  it  at  my  age. 
It  don't  express  enough." 

"How?" 

"  Why,  land  o'  love.  I  want  to  say  to  you  that  I'll  wear  one 
of  my  suspenders  around  my  neck  for  a  tie  before  I'll  pay  50 
cents  for  such  shoddy  as  these.  How  could  you  express  all  that 
in  three  or  four  words  ?" 

"  I  can  do  it  in  one,"  she  replied. 

"How?"  * 

"  Git !" 

And  he  ambled. — N.  Y.  Clipper. 


It  is  possible  to  be  below  flattery  as  well  as  above  it.  One 
who  trusts  nobody  will  not  trust  sycophants.  One  who  does  not 
value  real  glory  will  not  value  its  counterfeit. — Macaulay. 

If  fortune  wishes  to  make  a  man  estimable,  she  gives  him 
virtues ;  if  she  wishes  to  make  him  esteemed,  she  gives  him 
uccess. — Joubert. 
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MR.  WILSON,  of  Wilson  &  Bucham,  Toronto,  the  Canadian 
representatives  of  A.  Walsh  <\:  Co.,  Bradford,  Eng.,  is 
in  that  country,  and  will  be  married  before  his  return. 
The  wool  market  is  quiet,  and  the  excitement  consequent 
upon  the  upward  tendency  of  prices  at  the  sales  in  London  has 
subsided.  Business  was  checked  for  the  moment,  as  most  of 
our  manufacturers  had  good  stocks  of  wool  and  were  looking 
for  a  decline  instead  of  an  advance.  The  mills  are  running  day 
*  and  night.  Prices  in  all  tweed,  flannel  and  blanket  wools  are 
well  maintained.  Fleece  wool  is  nominal  at  17  to  19c,  clothing 
25  to  26c,  Canada  South  Down  27  to  28c;  white  Indian,  suit- 
able for  blankets,  17  to  19c,  gray  East  Indian  11  to  13c,  B. 
A's  white  clothing  32  to  34c,  cross  breeds  26  to  28c,  Canada 
extra  25  to  27c.  Canada  super  is  scarce  and  good  selections 
would  readily  fetch  23c. 

Mr.  McClung,  who  has  been  running  off  bankrupt  stocks  in 
Brighton  and  Kingston,  is  now  running  in  Toronto  and  Colling- 
wood. 

The  Commercial  and  Financial  Chronicle,  on  April  21st, 
thus  speaks  of  raw  cotton  : — "  The  above  figures  indicate  a  de- 
crease in  the  cotton  in  sight  to-night  of  441,021  bales  as  com- 
pared with  the  same  date  of  1892,  an  increase  of  633,745  bales 
as  compared  with  the  corresponding  date  of  1891,  and  an  in- 
crease of  1,350,169  bales  as  compared  with  1890." 

A  good  story  is  told  at  the  expense  of  J.  Fraser  Macdonald, 
of  John  Macdonald  &  Co.  Mr.  Pease,  who  looks  after  the 
firm's  advertising,  was  away  and  Mr.  Macdonald  did  his  work. 
He  had  a  line  of  carpets  which  was  selling  well  and  he  knew 
they  would  soon  be  all  closed  out.  He  advertised  the  line  end- 
ing the  ad.  with  the  words  "They  won't  last  long." 

Fralick  &  Co.  is  a  Hamilton  firm,  and  a  local  paper  speaks 
thus  of  their  spring  opening  : — "  The  firm  had  gone  to  great 
expense  and  trouble  to  make  the  occasion  a  memorable  one, 
and  that  they  succeeded  even  beyond  their  most  sanguine  ex- 
pectations is  a  gratifying  proof  that  Fralick's  is  the  popular  place 
for  clothing.  At  the  doorway  on  James  street,  outside  of  which 
hung  a  large  Union  Jack,  was  a  handsome  arch  of  evergreens 
and  cut  flowers.  A  beautiful  festoon  of  roses  of  all  shades 
added  to  the  appearance  of  the  arch,  and  the  effect  was  in  har- 
mony with  the  decorations  within  the  store.  There  were  three 
nicely  built  arches  inside  the  store,  and  besides  having  many 
rich  roses  attached  to  the  green  boughs,  there  were  lovely  potted 
plants  and  flowers  on  top  of  the  arches." 

Mr.  William  Sullivan,  a  traveller  for  an  English  carpet  ware- 
house, was  visited  by  an  awful  affliction  in  Hamilton  on  the 
9th,  being  suddenly  struck  blind.  Mr.  Sullivan  lost  the  use  of 
one  eye  some  years  ago,  as  a  result  of  a  severe  attack  of  typhoid 
fever,  and  the  remaining  eye  had  not  been  strong  for  some  time. 
Mr.  Sullivan  complained  to  the  clerk  at  the  Royal  Hotel  that 
*his  eyesight  was  failing  him,  and  was  advised  to  see  an  oculist. 
He  accordingly  consulted  Dr.  Osborne,  who  found  the  eyesight 
to  be  in  a  very  precarious  condition,  and  warned  his  patient  that 
blindness  might  set  in  at  any  moment.  Mr.  Sullivan  then  left  to 
go  back  to  the  Royal  Hotel,  but  before  he  could  get  there  the 
blow  had  fallen,  and  he  became  suddenly  and  hopelessly  blind. 
The  firm  was  notified  by  cablegram  of  Mr.  Sullivan's  affliction. 

Mr.  Blackey,  buyer  for  John  Macdonald  &  Co.'s  haberdash- 
ery department,  has  returned  from  an  extended  trip  among  the 
foreign  markets.     Mr.  Blackey  is  an  experienced  buyer. 


THE  greatest  attraction  that  a  dry  goods  merchant  can  offer 
to  secure  the  favor  of  the  public  is  low  prices.  This  fact 
is  potent  to  all  and  is  the  origin  of  such  phrases  as 
''Prices  talk,"  "Low  prices  do  business,"  and  many  other  com- 
mon commercial  expressions. 

But  observe  that  it  is  low  prices,  not  cheap  goods,  that  are 
so  effective,  says  the  Chicago  Dry  Goods  Reporter.  Poor, 
worthless  trash  may  be  cheap  in  price,  but  it  is  trash  at  any 
figure  put  on  it.  The  attraction  is  not  the  smallness  of  the  sum 
asked  for  the  article  offered  for  sale,  but  the  relatively  low  price 
and  high  merit  of  the  goods. 

To  give  good  value  at  the  lowest  possible  price  should  be 
the  aim  of  every  merchant  who  wishes  to  do  a  large  and  steady 
business.  This  object  is  not  to  be  attained  by  reckless  cutting 
of  prices.  Qute  the  contrary  ;  price  cutting  is  not  conducive  to 
average  low  prices. 

Every  merchant  is  in  business  to  sell  goods  at  a  profit.  Some 
do  not  succeed,  but  no  one  starts  to  sell  dry  goods  for  the  pur- 
pose of  giving  his  services  to,  and  distributing  his  capital  among 
his  customers  by  selling  goods  below  cost.  That  would  be 
philanthropy  perhaps,  but  it  is  certainly  not  business. 

What  every  merchant  should  strive  to  do  is  to  sell  as  low  as 
possible  while  making  a  fair  percentage  of  profit.  To  do  this 
he  must  buy  at  the  lowest  market  price,  he  must  run  his  busi- 
ness so  that  every  dollar  paid  out  shall  bring  adequate  return. 
The  more  he  spends  in  his  business,  provided  that  his  expendi- 
tures all  bring  good  returns,  the  more  money  he  will  make.  He 
must  constantly  strive  to  increase  his  business  to  the  full  extent 
that  his  capital  will  allow  of,  for  the  larger  the  business  the 
cheaper  it  can  be  run  proportionately, 

If  every  dealer  would  take  as  a  motto  to  give  the  best  value 
possible  and  work  constantly  with  that  idea,  he  would  find  his 
business  prosperous,  for  it  is  low  prices  that  draw  trade.  To 
try  to  make  as  much  money  out  of  your  customers  as  possible  is 
not  the  way  to  build  up  a  big  business.  Give  them  the 
best  possible  service  you  can  and  they  will  show  their  apprecia- 
tion by  thronging  to  your  store. 


VELVETS    WITH   A     TRADE-MARK. 

VELVETS  with  a  trade  mark  on  every  yard  are  made  by 
the  firm  of  Lister  &  Co.,  of  Manningham,  England.  This 
celebrated  firm  has  at  its  head  Lord  Masham,  who  was 
formerly  Samuel  Lister.  They  make  a  great  line  of  goods  and 
are  not  afraid  to  let  everybody  know  that  they  make  the  goods 
they  sell.  A  new  thing  they  are  now  pushing  is  costume  vel- 
vets. These  have  been  out  for  a  few  years  and  are  now  coming 
in  again  both  for  mantles  and  dresses.  Costumes  of  these  have 
already  been  worn  on  the  streets  of  Toronto.  The  mantle 
makers  are  also  using  32-inch  velvets  for  mantles. 

Black  and  colored  velvets,  from  18  to  32-inch  are  selling 
well;  so  is  32-inch  antique  velvets  and  32-inch  Velour  du  Nord. 
All  these  are  made  by  Lister  &  Co.  They  also  make  a  large 
range  of  sealettes,  silk  furniture  plushes  and  mohair  furniture 
plushes.  They  have  not  advanced  prices  except  in  the  very 
cheapest  lines. 

Lister  &  Co.  are  fortunate  in  having  a  live  Canadian  firm  to 
represent  them.  H.  L.  Smyth  &  Co.,  56  Bay  St.,  Toronto,  are 
the  selling  agents  for  Canada,  and  further  information  can  be 
procured  from  them  by  those  desiring  it. 
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Knox,  Morgan  &  Co., 
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Dry  Goods 
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Parasols,  Veilings, 

Gents'  Silk  Ties, 

Emb'd  China  Silk  Handkerchiefs, 

Salisbury  Costumes, 

Hemp  Carpets, 

Crankie  Shirtings 


STOCK  IN  FIRST=CLASS  SHAPE  FOR  SORTING  SEASON. 


Mcintosh,  williams  &  go. 
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Alaska  Down  Quilts, 
Alaska  Down  Cushions, 
Alaska  Down  Muff  Beds, 
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PURIFIED     FEATHERS     AIVI>     DOWN 


A   complete   and   descriptive   Price    List   sent    upon   application 


10    ST.   SACRAMENT    ST. 


MONTREAL 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


17 


THE  MONTH'S   TRADE, 

AT  the  time  of  writing  the  dullness  of  the  last  two  weeks  in 
April  and  of  the  first  week  in  May  has  been  displaced, 
in  the  general  dry  goods  business,  by  a  normally  active 
trade.  More  buyers  have  been  in  the  market  from  the  larger 
towns,  while  the  city  dealers  have  placed  many  orders  for  im- 
mediate delivery.  The  rural  trade  has  not  awakened  to  any 
great  extent,  but  a  continuation  of  the  present  weather  for  even 
a  short  time  will  work  a  favorable  change. 

Then  there  has  been  a  steady  movement  in  staples,  such  as 
cotton  goods,  and  wash  fabrics.  Men's  furnishings,  such  as  sum- 
mer underwear,  collars,  shirts,  and  neckwear,  have  been  perhaps 
the  most  active  branch  of  the  trade.  Small  wares  are  extremely 
quiet.  Laces  continue  to  be  shown  in  large  range  of  patterns 
and  qualities  with  a  fair  demand,  and  with  the  bright  weather, 
parasols,  which  have  been  slow,  have  begun  to  move  freely.  The 
movement  in  dress  goods  has  been  very  fair,  though  hardly  up 
to  expectations.  Prints  have  been  also  in  fitful  demand.  In 
dress  goods  the  plain  goods  find  the  greatest  favor.  Some  very 
fair  orders  have  been  executed  in  household  linens,  such  as  nap- 
kins, tablings,  etc. 

So  far  May  has  been  much  better  than  April  with  regard  to 
payments.  But  even  yet  money  is  not  forthcoming  as  promptly 
as  it  should  be,  especially  from  the  country  merchants.  Whole- 
salers are  hoping  that  another  week  will  see  an  improvement  in 
this  matter. 

Fall  and  winter  goods  are  receiving  very  scant  attention  from 
the  retailers. 

Mr.  P.  H.  Burton  has  just  returned  from  his  European  trip. 
He  looks  well  and  hearty.  Mr.  Dingwell,  buyer  for  the  silk  de- 
partment of  John  Macdonald  &  Co.,  has  also  returned.  So  has 
Mr.  J.  Fraser  Macdonald,  who  has  been  on  a  pleasure  trip 
through  Switzerland,  England  and  Scotland. 

Black  ground  delaines  are  very  scarce  in  this  market.  Whole- 
salers are  unable  to  have  their  orders  filled  by  the  English  firms. 

A  feature  of  the  month  has  been  the  firmness  in  prints.  The 
advance  reported  from  Manchester  will  have  an  effect  on  prices, 
and  few  cuts  will  be  secured  by  the  retailer.  Repeats  can  only 
be  obtained  at  advances,  and  this  will  have  the  effect  of  making 
good  English  prints  scarce  towards  the  close  of  the  season. 

NOTES. 

A  strange  sight  in  the  hosiery,  underwear,  and  gJove  depart- 
ment of  W.  R.  Brock  &  Co.  is  a  solid  pile  eight  feet  square 
and  twelve  feet  high  of  ladies'  ribbed  cotton  vests.  It  is  com- 
posed entirely  of  the  goods  themselves,  no  boxes  being  used, 
and  is  the  result  of  an  extraordinary  purchase  of  a  job  line  of 
goods,  which  probably  comprises  more  dozens  than  any  order 
ever  placed  in  Canada.  The  firm  seem  to  know  when  to  make 
a  venture  in  an  extraordinary  way,  and  their  success  with  the  line 
shows  careful  judgment.  They  are  sending  but  sample  dozens 
to  all  merchants  who  request  them  to  do  so. 

In  staples  John  Macdonald  &  Co.  are  cleaning  out  odd  lines. 
Broken  lots  of  prints  are  being  offered  at  clearing  prices,  Ceylon 


flannels  are  also  being  run  off;  as  are  also  a  few  ginghams. 
Awning  cloths  are  shown  in  great  variety  and  in  numerous 
qualities. 

Gordon,  Mackay  &  Co.  are  showing  something  new  in 
American  white  crochet  quilts  in  the  way  of  an  extra  heavy 
weight  in  floral  designs  1 1-4  only. 

Wyld,  Grasett  &  Darling  are  opening  up  a  magnificent  range 
of  cretons,  art  furniture  styles,  very  effective  goods.  A  line  of 
bleachers'  jobs  in  linens  is  to  hand,  and  they  are  able  to  offer  it 
at  cut  prices.  A  range  of  sizes  in  American  quilts  is  shown,  and 
are  attractive  goods.  Box  cloths  for  dress  goods  are  in  good 
demand,  and  they  show  a  nice  range. 

John  Macdonald  &  Co.  are  showing  a  full  range  of  ladies' 
circulars  and  men's  rubber  coats.  These  goods  are  of  the  best 
quality  and  at  proper  prices.  Ladies'  Windsors  are  in  good  de- 
mand at  present  and  they  are  showing  good  ranges.  Blue 
grounds  with  white  spot,  cream  grounds  with  a  colored  spot, 
plain  creams  and  whites  are  the  leading  novelties. 

W.  R.  Brock  &  Co.  are  showing  a  very  large  range  of  em- 
broideries in  cambric,  nainsook,  and  Swiss  effects  in  edgings,  in- 
sertions, setts,  flouncings,  allovers,  etc.  These  goods  were 
purchased  early  in  the  season  before  the  heavy  advances  in  the 
Swiss  market  some  months  ago. 

Heliotrope  and  purple  spot  veilings  have  been  stocked  by 
Alexander  &  Anderson.  These  goods  are  strong  in  demand  at 
present  and  bid  fair  to  continue. 

W.  R.  Brock  &  Co.  are  cleaning  out  a  variety  of  odd  lines  of 
prints,  and  customers  wanting  goods  to  sell  from  5  to  10  cents 
would  do  well  to  examine  these  lines,  as  the  value  of  these  drives 
is  much  higher  than  is  regularly  offered  for  these  prices.  Travel- 
lers cannot  inform  dealers  of  these  bargains,  and  only  visitors 
will  secure  them. 

Wyld,  Grasett  &  Darling  are  showing  a  large  and  extensive 
range  of  ladies'  and  children's  lisle,  taffeta  and  pure  silk  gloves 
and  mitts.  Silk  lace  mitts  are  shown  in  lines  of  special  value. 
A  line  of  these  at  $2  is  exceedingly  meritorious.  The  enquiry 
for  all  classes  of  gloves  is  fairly  brisk  at  present,  and  will  con- 
tinue until  the  end  of  June.  This  house  endeavor  to  keep  their 
stock  well  assorted  all  through  the  season. 

Caldecott,  Burton  &  Spence  have  a  full  stock  of  quilts  in 
honey-comb,  Marseilles  and  satins  in  all  sizes  and  in  various 
qualities. 

Wool  delaines  in  cream,  navy,  and  black  grounds  are  being 
shown  by  Gordon,  Mackay  &  Co.  in  an  extensive  range  of  scarce 
designs. 

Alexander  &  Anderson  have  received  a  large  repeat  of  im- 
ported prints  which  are  being  sold  at  old  prices.  These  orders 
had  been  placed  before  the  recent  advance  in  Great  Britain  and 
on  the  continent,  and  will  be  sold  at  old  prices.  Scarce  shades 
in  Venetians  have  been  filled  up ;  these  include  fawns,  browns, 
slates,  navys,  etc.  All  wool  French  delaines  in  black  grounds 
are  worthy  of  inspection  on  account  of  the  latest  patterns  and 
designs  being  included.  They  have  received  shipments  of  their 
celebrated  black  wool  cashmeres,  making  the  range  in  this  line 
of  goods  complete  at  present.  Colored  Henriettas,  such  as  car- 
dinal, garnet,  navys,  and  other  scarce  goods  have  been  repeated 
several  times,  and  still  are  in  good  demand. 

The  Central  Agency  reports  an  advance  in  crochet  cotton  of 
10  per  cent.,  which  may  indicate  a  further  advance  in  spool 
cotton  in  the  near  future. 
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S.  F.  /V\C|g/\|/NON 

&  CO 


T 1 '  ZE  have  yet  a  fezu  weeks  of  the  best  of  the 
§/  [/  millinery  season  before  us,  and  may  rea- 
sonably expect  good  trade  at  least  to  the 
end  of  June.  We  have  been  building  on  the  sum- 
mer trade  being  exceptionally  good  and  have  pro- 
vided plenty  of  material  to  meet  a  heavy  demand. 
We  here  mention  a  fezu  of  our  specialties  which  the 
trade  can  depend  upon  finding  in  our  stock.  Not 
only  are  we  showing  very  large  ranges  of  these 
lines,  but  the  prices  are  the  very  closest.  Ladies 
Hats,  English  and  American,  styles  and  prices  to 
suit  any  trade ;  Flowers,  Roses  and  Wreaths ; 
Osfrich  Feathers,  Mounts  and  Tips ;  Dress  Silks, 
plain  and  fancy,  including  Shot  Surahs,  all  extra 
value ;  Silk  Velvets  in  all  the  taking  colors  ;  Plain 
and  Fancy  Silk  Ribbons,  the  largest  stock  in  the 
Dominion  to  select  from  ;  Laces  in  all  the  correct 
makes,  very  strong  in  Irish  Point  for  dress  trim- 
mings. A  big  assortment  of  Veilings,  extra  value. 
Our  Parasol  stock  is  large  and  embraces  plain 
goods  of  more  than  ordinary  merit.  We  have 
made  larger  provision  than  ever  before  for  the  bal- 
ance of  May  and  June  trade,  and  cordially  invite 
all  buyers  to  examine  our  lines  from  Stock  or  Tra- 
vellers Samples. 

Prompt  attention  to  all  Letter  and  Telephone 
orders.  Will  also  be  pleased  to  mail  samples  to 
any  address  for  the  trade. 


S.  F.  AAGKI/SNO/\  &  CO., 


JS   Milk   Street, 

London,    England. 


and 


1 6  and  iS  Wellington  St.    I  Vest, 
TORONTO. 
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THE  MILLINERY  TRADE, 

WHILE  the  retailers  throughout  the  country  are  busy  sell- 
ing hats  and  bonnets,  and  the  head  milliner  and  her 
unpaid  apprentices  are  working  fifteen  hours  a  day, 
the  wholesale  houses  are  visited  by  few  buyers.  But  down  in 
the  entry  rooms  the  work  goes  steadily  on  and  a  large  number 
of  packages  are  sent  out  each  day. 

Placques  are  still  on  top  as  regards  shapes,  the  demand  hav- 
ing continued  strong  all  month.  Leghorns  are  coming  to  the 
front,  and  the  trade  in  these  will  be  large  in  June.  The  trade 
in  wire  and  buckram  shapes  has  been  very  small  this  month. 
This  is  partly  due  to  the  fact  that  many  of  the  milliners  are 
making  their  own  shapes,  simply  buying  the  wire  in  coils. 
Flowers  are  still  running,  although  ostrich  goods  will  come  in 
more  as  the  season  advances. 

DESCRIPTION    OF    SUMMER    BONNET. 

The  summery  looking  bonnet  illustrated  here  has  a  frame  of 
thin  wire  covered  lightly  with  flowers,  blossoms  forming  a  wreath, 
with  foliage,  stems  and  smaller  blossoms  loosely  over  the  centre; 


A  Summer  Bonnet. 


high  loops  of  satin  or  velvet  ribbon  of  a  dark  color,  black,  green, 
purple,  etc.,  are  placed  in  front  with  a  bunch  of  flowers,  and 
narrow  strings  of  the  same  finish  the  back. 

REID,    TAYLOR    &    BAYNE. 

This  house  has  been  doing  a  steady  trade  all  month.  They 
1  report  an  extra  demand  for  their  flower  novelties  and  for  laces, 
such  as  the  gophered  or  fluted  lace,  and  white  cream  and  fawn 
cotton  laces.  They  are  well  prepared  for  the  trade  in  leghorn 
hats,  which  is  now  at  hand.  In  fact  they  carry  a  complete  stock 
at  all  times.  Mr.  Taylor  has  again  left  for  England  and  the 
continent  to  pick  up  new  novelties. 

D.  MCCALL    &    CO. 

The  manager  of  this  house  reports  a  cable  on  nth  inst.,  an- 
nouncing another  advance  of  10  per  cent,  in  ribbons.  This  will 
be  a  guide  mark  to  buyers.      They  report  a  strong  demand  for 


check  surahs  and  tartans,  and  find  it  difficult  to  keep  up  with 
the  demand.  Brown  is  now  a  favorite  color  in  silks  and  velvets; 
and  all  shades  of  greens  in  velveteens  are  in  strong  demand. 
This  firm  made  a  very  lucky  hit  in  placing  an  order  last  fall  for 
velveteens.  In  this  way  they  have  saved  the  advance  in  this 
class  of  goods,  which  now  runs  between  15  and  25  per  cent. 
They  are  giving  their  customers  the  benefit  of  this.  A  novelty 
they  are  showing  is  a  pleating  lace  with  chenille  spots  used  for 
facing  the  lower  part  of  hat  brims. 

j.  D.  IVEY  &  CO. 
A  leading  novelty  in  flowers  shown  by  this  house  is  a  monture 
with  a  dragon  fly  affixed  in  a  very  natural  manner.  Variations 
of  this  with  moths,  etc.,  is  shown  both  in  flower  and  heather 
montures.  They  report  a  strong  trade  in  both  extremes  ot 
laces — the  heavy  Irish  pointe  and  the  delicate  pointe  D'Angle- 
terre.  Gophered  lace  is  also  running.  They  are  well  prepared 
for  the  expected  trade  in  leghorns  and  ostrich  goods.  In  ostrich 
feathers  the  favorite  is  a  Prince  of  Wales  form  or  a  long  three- 
quarter  tip.  Plain  and  shaded  are  the  two  fashions.  Osprey 
mounts  in  shaded  colors  are  very  attractive,  while  novelties  of 
mixed  osprey  and  flowers  are  neat  and  striking.  Unmounted 
roses  and  heather  are  shown  in  excellent  range. 

S.   F.   MCKINNON  &  CO. 

The  firm  of  S.  F.  McKinnon  &:  Co.  report  favorably  on  the 
season's  business  thus  far,  their  turnover  being  much  larger  than 
for  the  corresponding  time  in  1892.  While  many  murmurs  of 
discontent  were  heard  from  some  quarters  in  April  owing  to  the 
backward  state  of  the  weather,  this  firm  was  forging  ahead,  and 
even  that  month  passed  out  with  a  handsome  balance  over  the 
same  month  of  last  year.  From  the  first  early  lookout  into 
spring  they  had  great  hopes  of  a  big  millinery  season,  and  are 
still  confident  that  their  predictions  will  be  fully  realized  when 
the  end  of  June  has  been  reached.  In  speaking  of  the  assorting 
trade  having  been  so  good  with  them,  one  reason  advanced  for 
this  was  the  fact  of  their  having  a  resident  buyer  in  Europe, 
which  not  only  enables  them  to  be  first  in  showing  new  goods 
which  appears  in  the  foreign  markets  as  the  season  advances, 
but  also  gives  them  great  advantage  in  the  matter  of  cabling  for 
scarce  goods,  which  they  do  almost  daily.  This,  they  claim, 
necessitates  a  big  expense,  but,  as  they  have  stated  before,  they 
are  in  business  to  serve  the  trade  faithfully  and  well,  and  look 
upon  their  increased  turnover  as  an  evidence  that  the  trade  in 
general  appreciate  their  effort  in  this  direction.  As  will  be  seen 
by  their  advertisement  on  another  page,  this  firm  have  made 
large  provision  for  the  balance  of  the  summer  trade. 

They  further  report  that  their  representatives  have  just 
finished  taking  import  orders  for  fall  mantles,  and  they  are  highly 
pleased  with  the  trade  done  in  this  important  article  of  ladies' 
wear.  The  gross  amount  sold  is  largely  in  excess  of  any  previous 
season.  Not  only  have  they  sold  all  their  old  customers  but 
also  many  new  ones  who  have  heretofore  been  buying  from  other 
sources,  and  after  being  prevailed  upon  to  look  through  their 
offering  were  satisfied  that  they  had  not  been  buying  in  the  right 
market.  This  fact  was  so  clear  and  convincing  to  many  large 
buyers  that  in  some  cases  the  temptation  was  too  great  and  they 
soon  cancelled  orders  previously  placed  in  other  quarters.  High 
compliments  have  been  paid  to  their  range,  and  in  many  in 
stances  they  were  characterized  as  the  finest  assortment  of  ladies', 
misses',  and  children's  jackets  ever  offered  to  the  Canadian  trade. 

A    NEAT    SHIRT    WAIST. 

The  accompanying  cut  represents  a  shirt  waist  suitable  for 
percale,  silk,  Madras,  etc.,  which  is  worn  with  a  belt  of  the  same, 
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Beautiful  Designs  in 
Black  and  Colored 
Silk  Laces, 
New  Bourdon  Laces, 
Irish   Point  Laces 


Reid,  Taylor  &  Bayne 
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WE  show  a  Hagnificent  Range  of  DOUBLE 
FACED    SATIN    RIBBONS    in   beautiful 
Shades,  all  Widths. 

Fancy  Ribbons  in   Immense  Variety. 


Veilings — A  Heavy  Stock  of  all  the 
latest  productions  in  Black  and  Colored 
— newest  shades — including  Violet. 

riourning  Goods — A  Special  feature 
with  us. 


Flowers— Our    Stock   is    unequalled. 
Ostrich  Feathers, 

Ostrich  Mounts, 
Straw    Goods,         Leghorn     Hats 

Special  Values. 
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one  of  ribbon  or  leather.  Five  yards  of  22-inch  goods  will  be 
required  for  such  a  waist,  which  is  unlined  when  of  cotton  goods 
and  lined  with  lawn  or  percaline  when  of  silk.  The  waist  has 
only  side  and  shoulder  seams,  with  the  fullness,  back  and  front 
gathered  by  means  of  a  drawing  string   in  the  waist  line.     A 


collarette  of  goods  ends  in  a  jabot  down  the  front,  using  the 
selvedge  for  the  outer  edge;  high  collar,  full  sleeve  puffs  and 
deep  cuffs.  A  handsome  silk  waist  could  be  made  with  the 
collarette  and  over  cuffs  of  cream  Bourbon  lace. 

NOVELTIES    IN    RIBBONS    FOR    NEXT    WINTER. 

The  remark  about  price  being  of  only  secondary  interest,  also 
applies  to  ribbons.  Velvet  ribbons  will  be  largely  used  next 
winter.  Those  with  velvet  backs  are  new,  and  those  with 
changeant  and  ombre  backs  will  be  fashionable  again.  Beside 
this,  velour  changeant  and  velour  ombre  ribbons  with  plain  satin 
back  are  shown  in  simple  collections.  Again,  rich  velvet  bro- 
cade ribbon,  velvet  ribbons  with  silk  flowers,  and  velvet  ribbons 
with  narrow  stripes  are  on  the  loom. 

Of  silk  ribbons,  I  mention,  first,  satin  ribbons  with  satin  back 
(single-colored  and  deux-faces),  with  all  kinds  of  selvages,  the 
guimp  selvages  being  the  most  fashionable.  Next  on  the  list  I 
have  satin  ombre  ribbons  in  new  arrangements.  I  notice  Ben 
galine  ribbons,  ottoman  ribbons,  onde  ribbons  uni  and  change- 
ant, often  also  with  satin  back.  The  new  collections  will  contain 
much  in  the  way  of  satin  broche  ribbons,  satin  ribbons  with  de- 
viating satin  or  velvet  lengthwise  stripes.  Satin  ribbons  with 
velvet  dots,  ombre  satin  ribbons  with  colored  ombre  dots  and 
satin  ribbons  with  colored  velvet  flowers  are  seen  in  many  col- 
lections of  next  winter's  ribbons. — Chronicle. 

HOW    TO    PLACE    THEM. 

Tufts  of  small  flowers  are  placed  at  the  back  of  hats,  in  the 
folds  of  the  brim.  Sometimes  they  surround  the  crowns,  the 
space  being  filled  by  torsades  or  twists  of  ribbon  or  lace,  or  small 
rosettes  are  used.  I  saw  a  pretty  little  hat  in  shaded  amour 
chip.  It  was  trimmed  with  a  bandeau  of  mauve  or  lilac-colored 
hyacinths,  placed  flat  on  front  brim,  and  a  smaller  one  on  back, 
a  single  loop  of  mauve  faille  ribbon  eight  inches  high  rising 
aigrette-like  out  of  a  cream  lace  coronet.  The  strings  were  of 
mauve  faille  ribbon,  caught  around  the  crown  and  fastened  there 
by  mauve-colored  rhine-stones. 


WHAT    TORONTO    RETAILERS    ARE    SHOWING. 

STRIPED  Bengalines  at  45  cents. 
Ladies'  hose  made  of  Maco  yarn. 

The  celebrated  Turkish  towels  made  by  Christy. 

Light  grey  fedoras — new  shapes — $2.50. 

Blue  and  black  fancy  vests  for  the  warm  season.  Plain  and 
fancy  weaves.     Spots  and  figures. 

Washing  ring  scarfs  with  square  ends.  Fancy  weaves.  Spots, 
figures  and  plaids.      Light  and  dark  colors. 

Fancy  cambric  shirts  with  a  pattern  imitating  a  basket-weave 
ground. 

One  dealer  was  showing  a  special  line  of  men's  fast  black 
half-hose  at  15  cents. 

Best  quality  men's  cashmere  half-hose,  with  latest  improve- 
ments at  3  pairs  for  $1. 

Boy's  Jersey  suits  from  $2.25  to  $3;  the  latter  being  fancy 
gold  braided.     Also  boy's  German  reefer  suits. 

One  dealer  announced  the  following  novelties  in  dress  goods: 
Velours  cords,  armures,  cashmirennes,  drap  de  almas,  tricots, 
repps  and  fancy  cords. 

Silk  warp  Henriettas  and  alpacas  seem  to  be  in  continued 
favor. 

Mentomore  diagonal  serges  are  shown  in  black  and  navy. 
They  will  not  spot  with  rain  or  sea  water. 

One  hatter  showed  in  the  window  the  leading  style  by  each 
of  the  following  :  Ellwood  &  Sons,  London  ;  Cooper  Bros.  & 
Co.,  London  ;  Wilkinson  ;  Tress  &  Co.  ;  Victor  Jay  Co.  ; 
Christy;  Dunlap  ;  and  Henry  Roleofs,  Philadelphia. 

Three  of  the  new  names  in  dress  goods  are  :  The  New  Zebra, 
Porcupian  and  Roumellian  Stripe. 

Furnishers  are  showing  large  ranges  of  strap  bow-ties,  as 
these  go  nicely  with  colored  shirts  and  white  collars. 

Paisley  silks  with  the  well-known   Paisley  shawls  patterns  are 
a  novelty. 

Silk  striped  delaines   at   25   cents  was   made  a  leader  for  one 
week  by  a  Yonge  street  firm. 

Three  leaders  in  underwear  by  a  live  retailer  were  :  Balbrig- 
gan,  49c.  ;  merino,  94c.  ;  natural  wool,  $1.23. 

Pure  silk  Jersey  gloves,  Saxony  make,  for  21  cents. 

A  shoulder  mantle  with  a  double  cape  and  a  plaid  lined  hood 
made  a  cheap  but  fast  selling  spring  novelty. 

White  blouses,  red  blouses,  plaid  blouses,  miscellaneous 
blouses — these  are  the  rage.  The  styles  and  prices  are  as 
numerous  as  the  seashore  sands. 

Two-tone  effects  in  dress  goods  is  the  rage.  The  retailers 
invent  unique  names  for  their  different  qualities  and  styles,  but 
all  classes  of  these  goods  are  selling  well.  They  are  ahead  of 
every  other  fabric  for  the  general  trade. 

Ladies'  fancy  hosiery  in  startling  colors  and  combinations. 
Red  with  white  spots,  blue  with  white  spots,  black  with  rainbow 
tops,  black  with  black  and  white  striped  instep  or  top  ;  all  colors 
with  embroidered  flower  patterns  and  fancy  clocks.  The  color- 
ings are  bright  and  lavish,  although  quieter  shades  are  also 
shown. 

The  shoddy  pedlars  who  were  pursuing  business  around 
Brampton  have  been  scared  out  of  the  business,  after  being 
forced  to  return  all  the  notes  they  got  from  the  poor  farmers. 
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HINTS     WORTH     TAKING. 

RETAILERS  should  keep  a  careful  eye  on  their  expenses, 
keep  all  accounts  correctly,  ascertain  the  whole  ami  exact 
state  of  their  affairs,  learn  exactly  how  much  they  owe,  and 
not  he  guilty  of  deceiving  themselves. 

Experience  teaches  proper  lessons,  impressing  them  firmly 
upon  the  memory  :  hut  it  is  very  expensive,  and  involves  great 
loss  of  time.  Therefore,  profit  by  the  experience  of  others  who 
have  already  launched  out  into  life  ;  watch  the  results  of  their 
failures  and  successes. 

Real  rest  is  not  idleness.  A  rest  for  a  space  before  taking 
up  toil  again  means  renewed  physical  and  mental  activity.  Va- 
cations arc  one  of  nature's  best  remedies. 

Prosperity  for  all  is  the  best  guarantee  of  the  prosperity  of 
each.  If  you  will  not  co-operate  for  the  protection  of  your  busi- 
ness, there  will  be  little  business  left  you.  A  failure  to  recognize 
this  plain  truth  must  eventually  result  in  disaster. 

A  prevailing  idea  among  those  who  do  not  succeed  in  their 
profession  or  craft  is  that  they  have  chosen  a  wrong  occupation, 
and  are  always  waiting  for  a  change,  instead  of  looking  into  the 
facts  of  the  case,  investigating  the  system,  or  want  of  it,  which  is 
no  doubt  the  cause  of  dissatisfaction. — The  Hosier. 


Mantels,   Grates  and  Tiles,  Office  and  Store 
Fitting's  and  Furnishings. 


Ladies  ^  K|i$$e$ 

FINE  SPRING   MANTLES 
AND    CAPES. 
PARASOLS, 
UMBRELLAS, 
and  SUNSHADES. 

STRAW,    LEGHORN    AND 


CHIP  HATS. 


Placques  in 
every  quality. 


Orders  Receive 
Careful  Attention 


D.  McCALL  &.  CO'Y, 


WHOLESALE 


IMPORTERS 


TORONTO  AND  MONTREAL 


S.  Greenshields,  Son  &  Co 

17, 19,  and  21  Victoria  Square,  and  |\/|nt|Tnn| 

73U3U34and73BC[aiEStieet,IVIIJNI"tftL 


Offer 


For  immediate  delivery 
the  following  BARGAINS 


Gibson  Ginghams 

5  Cents     -  3  Months 

St.  Croix  Ginghams 

63/1  Cents  -     3  Months 

11  inch  Standard  Check  Shirtings 


10  Cents 


t,  Months 


LISTER  &  CO. 


(LIMITED) 


Manningham  Mills 


BRADFORD, 


ENGLAND 


(Paid  up  Capital  $10,000,0001 


Are  the  Largest  and  most  Reliable 

Makers  of  Pile  Fabrics 

in  the  World. 

Silk  Seals.     Silk  Velvets,  Black  and  Colored. 

Dress,  and  Millinery  Plushes,  Etc. 

Silk,  and  Mohair  Furniture  Plushes,  Etc. 


To  be  had  of  all  the  Leading  Wholesale 
Houses  in  Canada. 


Sole  Agents  for  the  Dominion  : 


H.  L.  SMYTH  &  CO.,  •  Montreal  and  Toronto. 
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HATS,     CAPS    AND    FURS. 

THE  leading  hat  for  the  general  trade  is  the  Tourist  or 
Fedora.  The  demand  for  these  different  shapes  is  very 
strong,  from  all  classes  of  dealers.  Still  a  large  number  of 
stiff  hats  are  being  sold  for  the  best  trade,  and  there  are  a  certain 
class  of  buyers  who  won't  wear  any  of  these  soft  hats.  In  West- 
ern Ontario  the  demand  for  soft  hats  is  much  greater  than  it  is 
in  the  East. 

In  straws  the  low  crown  and  broad,   straight  brim,  as  shown 
kin  the  cut,  is  the  leading  style. 

OUR    ILLUSTRATIONS. 

The  accompanying  cuts  are  illustrative  of  the  leading  shapes 
shown  by  A.  A.  Allan  &  Co.  The  straw  shape  shown  is  carried 
by  them  in  various  qualities   in   plain   braids,   with  black  ^ands, 


and  in  both  men's  and  boy's  sizes.     The  same  block  is  shown  in 
the  Senate  braid,  which  is  also  very  popular. 

The  other  cut  is  the  Homberg,  which  they  show  in  soft  wool 
and  soft  fur  felts.  They  carry  it  in  various  qualities,  and  their 
prices  are:  $10.50,  $12,  $13.50,  $16.50,  $18  and  $21.     It  is  an 


exceedingly  popular  style  just  now,  and  dealers  would  do  well  to 
keep  it  in  stock. 

IN    THE    WEST. 

Mr.  Ansley,  of  Gillespie,  Ansley  &  Dixon,  and  Mr.  J.  D. 
Allan,  of  A.  A.  Allan  &  Co.,  are  both  in  Western  Canada  just 
now  taking  orders  for  all  classes  of  goods  for  the  fall  and  winter 
trade.  Reports  from  them  show  a  very  fair  trade,  and  the 
volume  promises  to  surpass  even  the  excellent  trade  of  last  year. 

JAPANESE   SEALS. 

Captain  Fox,  of  the  firm  ot  E.  V.  Marvin  &  Co.,  Victoria, 
B.  C,  who  has  been  absent  for  over  two  months  on  business 
connected  with  the  firm's  sealing  schooners  in  Japan,  has  re- 
turned. He  said  :  "I  bring  good  news  of  the  sealing  fleet  in 
Japanese  waters.  The  worst  piece  of  all  is  the  loss  of  Donald 
McDougal,  a  hunter  on  the  Umbrina.  The  fleet  had  rough 
weather' across,  and  the  Arietas,  which  made  the  best  time,  was 
forty  days  on  the  way.  The  schooners  will  not  be  interferred 
with  by  the  Japanese  Government  as  long  as  they  keep  off  the 
rookeries  and  outside  the  usual  limit.  The  Japanese  Govern- 
ment will,  with  a  patrol,  protect  the  reserves  which  in  the  past 
have  been  raided  by  the  Japanese  themselves.  The  subject 
was  brought  up  in  Parliament,  and  a  general  discussion  occurred 
with  the  result  just  stated." 

PANAMA    HATS. 

Panama  hats  are  so  named  from  the  circumstance  of  their 
being  shipped  from  the  port  of  Panama.  They  are  manufac- 
tured in  Ecuador  and  the  neighboring  States.  The  material 
used  is  the  fibre  of  the  leaf  of  the  screw  pine,  which  is  related  to 
the  palms.     It  grows  only  on  the  slopes  of  the  Andes.  The  tree 


is  described  as  having  no  trunk.  The  leaves  are  on  slender 
stems  that  spring  from  the  ground.  They  are  about  two  feet 
long,  fan-shaped  and  four-parted.  Each  of  the  segments  is  ten- 
cleft,  so  that  when  the  leaf  is  folded,  as  in  the  bud,  there  are 
eighty  layers.  The  fibre  of  the  layers  is  finely  plaited,  and  each 
hat  consists  of  a  single  piece  of  work.  The  plaiting  of  the  hat 
is  a  slow  and  tiresome  process.  Coarse  hats  may  be  finished  in 
two  or  three  days,  but  the  fine  ones  take  as  many  months.  The 
work  is  begun  at  the  crown  and  finished  at  the  brim.  The  hat 
is  made  on  a  block,  which  is  placed  on  the  knees,  and  has  to  be 
constantly  pressed  with  the  breast  of  the  worker. 

HERMANN    S.    SCHEVER. 

Mr.  Hermann  S.  Scheyer,  manager  and  proprietor  of  the 
British  American  Waterproof  Co.,  St.  Sulpice  street,  Montreal, 
returned  from  his  usual  continental  trip  last  month.  He  was  as 
affable  as  ever  to  The  Review  representative,  and  in  the  course 
of  a  few  minutes  conversation  confirmed  the  statement  of  The 
Review  that  the  European  fur  market  was  very  high,  seals, 
nutrias,  coneys,  white  coats  and  Persian  lambs  being  very  scarce. 
With  a  smile,  however,  he  answered  him:  "Well,  yes,  I  did 
secure  a  lot  of  choice  skins,"  and  pointed  to  a  number  of  bales 
of  Persian  lamb,  nutrias  and  seal  skins,  just  coming  in  from  the 
customs.  Mr.  Scheyer,  who  had  just  arrived  from  New  York, 
looks  well  after  his  sea  voyage,  having  quite  recovered  from  the 
attack  of  la  grippe,  which  was  bothering  him  when  he  left  for 
Europe. 

THE    FAILURE    OF    THE    SEAL    FISHERY. 

A  Newfoundland  despatch  explains  the  failure  of  the  catch 
of  seals  during  this  season.     It  says  : — 

"  Usually  a  failure  of  our  seal  fishery  arises  from  an  unfavor- 
able condition  of  the  ice,  caused  by  easterly  winds  packing  it 
along  the  shore,  so  that  the  vessels  cannot  penetrate  it  in  search 
of  the  seals,  and  are  often  locked  in  its  grim  embrace.  This 
year  the  failure  arises  from  a  different  cause.  The  winds  were 
off  shore  and  the  ice  open.  Nearly  all  the  steamers  went  north 
for  their  crews  and  started  for  northern  ports.  Last  year  an  act 
was  passed  prohibiting  steamers  from  leaving  port  till  March 
1 2th — two  days  later  than  usual.  By  the  time  they  took  their 
departure  so  far  north,  steering  as  usual  to  the  northeast,  the 
seals  had  pessed  south  on  the  floating  ice  and  the  whole  fleet 
missed  the  great  body  of  the  harp  seals.  They  were  searching 
for  them  northward  while  the  seals  we're  far  to  the  south.  The 
steamer  Barcelona,  coming  here  direct  from  Liverpool,  passed 
through  enormous  herds  of  harp  seals,  thus  proving  that  there 
was  no  scarcity  of  them.  Thus  the  late  start  from  northern 
ports  has  resulted  in  a  disastrous  failure.  Had  the  steamers  left 
on  the  10th,  as  in  former  years,  or  had  they  started  from  St. 
John's,  as  was  usual  some  years  ago,  there  can  hardly  be  a  doubt 
that  they  would  have  struck  the  seals  early  and  secured  excellent 
trips,  -as  the  ice  was  open  and  favorable  for  the  movements  of 
the  fleet.  The  losses  will  be  heavy,  as  the  outfit  was  very  large. 
Thousands  of  our  poor  seal  hunters  will  come  ashore  empty- 
handed  and  return  to  homes  in  which  the  necessaries  of  life  are 
very  scanty.  Truly,  it  is  a  hard  lot.  A  good  seal  fishery  was 
never  more  needed  after  our  recent  losses  by  fire.  There  is  one 
consolation.  The  seals  which  have  escaped  the  slaughter  will  be 
forthcoming  next  year  in  greater  force,  so  that  we  may  hope  to 
recoup  our  losses,  and  to  see  the  diminishing  number  of  seals 
somewhat  recruited.  Nature  has  for  once  taken  care  of  her 
white-coated  offspring  and  rendered  the  date  of  their  extermina- 
tion more  distant." 
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Novelties 


FOR 

SORTlNC 
TRADE 


Just  opened.     Latest  Designs  and 
Colorings  in  Prints. 

CHOICE  RANGES 

BLACK  GROUNDS 

With  Colored  Flowers. 

TURKEY  RED  GROUNDS 

With  Flowers  and  Objects. 

CLARET  GROUNDS 

With  flowers  and  Objects. 

GREY  GROUNDS 

With  Flowers  and  Objects. 
r\DII    I    FT — rPQ    In  Blue  and  Red  and 

uniLLc.  I   lto  Red  and  White  Effects- 


Ait  Cretonnes  and  Furniture  Sateens 

ALL    DEPARTMENTS    CONSTANTLY    ASSORTED 
WITH    SEASONABLE    GOODS. 

WYLD,  GRASETT  &  DARLING 


W.  R.  BW(K  &  Co. 


Hosiery  and 
clove  dept. 


KeRniSDORfS 

stainless  .  . 
blacks  .  .  . 


Our  stock  is  large  and  values  are  right.  Every  pair  is 
stamped  with  a  guarantee  from  LOUIS  HERMSDORF,  the  cele- 
brated Fast  Black  DyeP.  Some  numbers  are  controlled  by 
us.     Send  for  sample  dozens  to  compare  values. 


)       ^  THE 

00     I  BLACK  I'  <1 

11  DAISY "  ca    -4eL3II|    $  "AFRICAN" 

a*  - — 


C^rTAsf 


BRAND 


BRAND 


GUARANTEED 


HOSIERY. — Plain  and  Ribbed,  from  4  to  10  inch. 

Men's   Half  Hose. — Plain  and  Ribbed,  trom  g)4  to  11  inch. 

Eisle,  Taffetta  and  Pure  Silk  Gloves  and  Mitts. 


w 


R.  BROCK  &  CO. 

Cor.  Bay  and  Wellington  Sts.,  TORONTO 


Alexander  &  Anderson 


We  have  just  received  and  passed 
Into  stock  the  following  repeats,  viz.: 

Scotch  Zephyrs — Choice  goods,  in  Checks  and  Stripes. 
Dark  and  Cream  Ground  French  D'Laines. 

Scotch  Chambrays      In  Pinks,  Blues,  and  Greys. 

Prints — In  Black,  Brown,  and  Cream  grounds,  also  Indigos. 

American  and  English  Chadris— Nice  range. 

Art  Muslins — Specially  cheap  lines. 

Cretonnes — Full  range  at  popular  prices. 

Wool  Cashmeres — In  Creams,  Cardinals,  Navys,  Etc. 

Union  Cashmeres— All  colors. 

Printed  Flannels — In  Spots,  Stripes,  and  Fancies. 

Navy  and  Black  Dress  Serges — Full  range  of  prices. 

New  Frillings,  Veiling's,  Embroideries,  and  Hosiery. 

Also  a  full  range  of  our  well  known  and  celebrated 
Black  Cashmeres,  Jet  and  Blue  Black,  all  numbers. 


^  NOTE.— Special  purchase  of  Flannelettes, 

3,000   Pieces,    Striped  and  Checked,  which  we 
are  offering  at  mill  prices. 

Send  for 

Sample  pieces.  43  Front  5t>  West<   TORONTO 


Caldecoti  Burton  &  Spence 

We  are  showing  Fresh  Goods  Bvery  Day, 
and  we  find  it  Pays  to  keep  the  Stock 
well  assorted  *  *  * 
We  draw  attention  to  our  very  large  stock 
of  PARASOLS, in  Cotton,  Glorias, 
Silks,  Satins,  Choice  Handles  and 
Latest  Fashion  also  to 

The  DRESS  GOODS  DEPARTMENT,  where 

we  show  the  latest  French,  British  and 
German  Fabrics,  including  a  splendid 
range  of  "Whip  Cords  and  Bengalines, 
in    every    new   shade        *        * 

Orders  receive  prompt  despatch 


Caldecott,  Burton  &  Spence 

SILK    AND    DRESS    GOODS    IMPORTERS 

oroieoivro 
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CARPETS    AND    CURTAINS. 


OR  lack  of  capital  many  a  man  has 
failed.  On  this  subject  an  old  carpet 
retailer  writes  in  The  American  Carpet 
and  Upholstering  Trade  as  follows  : 

"  The  question  has  often  been  asked 
— what  amount  of  capital  is  necessary  to 
embark  profitably  in  the  retail  carpet  busi- 
ness, and  what  experience  is  necessary  ? 

"  Replying  to  this  query  we  would  say  that 
it  depends  very  largely  upon  location,  as  well  as  energy  and  busi- 
ness  qualifications,   without  which  no  venture  can  be  successful. 

"  As  regards  location,  be  sure  you  are  in  a  live  town,  whe- 
ther large  or  small,  and  on  a  prominent  thoroughfare.  A  start 
in  a  cemetery  is  not  to  be  advised.  Dead  people  (physically  or 
metaphorically)  are  not  noted  as  being  large  consumers  of  car- 
pets. A  bright,  cheery  store  on  a  main  street  is  essential,  as  a 
dull,  dingy  place  will  repel  rather  than  attract  trade.  A  situation 
in  the  direct  line  of  travel  is  decidedly  advantageous.  Should 
the  contributing  territory  be  good  it  is  well  to  locate  as  near  the 
railroad  depot  as  possible. 

"  The  capital  invested  should  be  at  least  two-thirds  of  the 
amount  of  stock  carried  in  order  to  bridge  over  the  dull  season. 
We  feel  the  time  has  gone  by  for  carpet  stores  to  prosper  with  a 
very  limited  capital,  as  excessive  competition  and  large  stocks 
have  changed  the  aspect  of  affairs  very  much  in  the  last  decade. 
If  your  capital  be  insufficient  do  not  become  imbued  with  the 
idea  that  your  credit  of  four  months  will  carry  you  over  safely. 
Make  the  proper  allowance  for  dull  seasons  and  the  natural 
depreciation  in  goods,  loss  on  remnants,  current  expenses,  etc., 
all  of  which  cut  a  wide  swath  in  your  resources. 

"  Having  sufficient  capital  to  discount  a  portion  if  not  all 
bills,  and  to  take  advantage  of  the  market,  a  man  of  experience 
can  make  his  business  pay.  Experience  without  capital  will  not 
pay.  It  has  often  been  tried  with  the  natural  result  of  adding 
more  experience  only. 

"  We  know  that  these  views  will  be  considered  rather  pessi- 
mistic by  many  of  our  readers,  and  will  not  be  universally  con- 
curred in.  When  these  reflect,  however,  upon  the  experience  of 
the  number  of  carpet  dealers  who,  after  struggling  for  years  with 
a  limited  capital,  have  been  forced  to  succumb  to  the  inevitable, 
we  are  satisfied  they  will  agree  with  us  that  a  fair  amount  of 
capital  is  essential  to  conducting  the  retail  carpet  business  suc- 
cessfully, and  that  experience  and  limited  capital  or  experience 
alone  will  make  it  a  very  unsafe  venture." 

WHEN    TO    BUY    CURTAINS. 

Caldecott,  Burton  &  Spence  are  showing  a  good  range  of 
lace  curtains  in  various  qualities.  A  leading  line  at  75  cents  is 
extra  value.  Other  leaders  are  shown  at  $1.10,  $r.25,  $1.50  and 
$2.25.  These  lines  include  the  latest  designs  and  patterns,  and 
are  exceedingly  fine  stock.  In  Swiss  curtains  they  are  showing 
a  range  from  $2.75  to  $9  in  the  newest  patterns.  These  are  all 
this  season's  importations  and  are  meritorious  goods.  In 
Chenille  curtains  they  are  showing  a  leader  at  $4.25  which  is  of 
true  stock  and  of  beautiful  design  and  finish.  Other  chenilles 
are  shown  in  different  styles  and  qualities  in  various  prices  up  to 
$  1 2  per  pair. 

U.    S.    CARPET    TRADE. 

The  American  Carpet  Trade  says  : — "  The  demand  for  tap- 
estries thus  far  has  been  phenomenal,   all   the   mills  being  now 


engaged  on  orders,  and  there  are  no  goods  on  hand.  Ingrains 
are  still  selling  freely  and  many  of  the  mills  have  not  yet  com- 
pleted their  early  spring  orders.  Brussels  are  in  fair  demand, 
although  the  advance  in  these  goods  has  been  firmly  maintained, 
and  there  is  now  a  strong  probability  of  another  advance  in  the 
near  futu-re.  The  competition  among  floor  oilcloth  manufactur- 
ers has  been  very  aggressive  this  season.  Prices  have  been 
much  too  low  in  view  of  the  large  advance  in  the  cost  of  raw 
materials,  and  consequently  many  manufacturers  have  sustained 
serious  losses.  In  the  carpet  trade  the  prices  of  manufactured 
goods  have  been  increased  so  as  to  render  them  more  in  keep- 
ing with  the  advance  in  raw  materials,  and  it  is  to  be  regretted 
that  the  manufacturers  of  oilcloth  could  not  unite  on  the  same 
course." 

A    HANDSOME    SHOW-ROOM. 

Those  retailers  who  have  visited  the  carpet  department  in 
the  warehouse  of  John  Macdonald  &  Co.  know  what  a  hand- 
some and  roomy  place  it  is.  At  present  it  is  filled  with  an  ex- 
cellent stock  of  all  kinds  of  carpets  and  oilcloths.  Curtains  are 
also  shown  in  long  ranges.  Just  at  this  season  when  the  dealer 
needs  something  for  assorting,  he  will  do  well  to  keep  this  house 
in  mind,  as  their  stock  is  probably  the  most  extensive  in  Canada. 
Customers  can  also  rely  on  square  and  honest  treatment. 

GORDON,   MACKAV  &  CO. 

Gordon,  MacKay  &  Co.  are  clearing  out  off  lots  of  from  one 
to  four  pairs  of  a  pattern  in  lace  curtains  at  33^3  per  cent,  off 
regular  prices.  This  no  doubt  will  be  sufficient  inducement  to 
merchants  to  send  in  their  orders  immediately  and  thus  have 
first  choice. 

ALEXANDER  &  ANDERSON. 

Alexander  &  Anderson  have  opened  up  repeats  of  Notting- 
ham lace  curtains,  Nottingham  nets,  and  coin  spot  muslins. 
These  goods  are  the  latest  productions,  and  especially  suitable 
for  the  general  trade.  In  art  muslins  they  are  showing  an  ex- 
cellent range  of  especially  attractive  lines.  Cretons  and  furni- 
ture sateens  are  also  shown  in  great  variety. 

MR.  JOHN  KAY'S  VIEWS. 

"We  purpose  asking  for  a  reduction  in  the  present  duty  on 
all  kinds  of  curtains,"  said  Mr.  Kay,  of  John  Kay  &  Co.,  one 
of  the  leading  carpet  importers.  "  Formerly  we  paid  25  per  cent. 
Now  we  are  asked  30  per  cent.  There  is  no  sense  in  this.  Cur- 
tains are  not  manufactured  in  Canada  at  all  and  the  rich  and 
poor  buy  them  alike.  We  pay  dearly  for  the  wool  carpets,  but 
that  is  all  right  because  there  are  manufacturers  of  this  article  in 
Canada,  though  the  quality  turned  out  here  is  exceedingly  poor. 
The  same  might  be  said  of  cocoa  matting  ;  but  we  will  only  ask 
for  the  change  on  curtain  duties." 

THE  SPRING  AND  ITS  DUTIES. 

This  is  the  season  when  every  retailer  should  be  pushing 
carpets  and  curtains.  Stock  should  be  carefully  overhauled,  and 
all  last  year's  stock  should  be  brought  forward  and  instructions 
given  to  clerks  that  it  must  be  moved.  If  the  movement  is  too 
slow  cut  the  price.  Such  goods  must  be  sold  and  better  thus 
than  never.  The  stock  must  be  fresh  no  matter  what  the  cost. 
A  reputation  is  at  stake.  Of  course  the  stock  that  is  so  staple 
that  there  is  no  danger  of  it  becoming  out-of-date,  should  not  be 
sacrificed.  But  there  are  few  articles  of  this  kind.  The  pat- 
terns of  curtains,  the  colors  of  carpets,  both  change.  Moreover, 
prices  are  gradually  falling,  and  for  this,  if  for  no  other  reason, 
it  would  be  well  to  reduce  the  price  of  slow-moving  stock. 
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We 


/Never 


Sleep? 


U^HE  world  owes  every  man  a  living,  but  it  takes  darned  hard  work 

"        to  collect  it,"  so  says   Mark  Twain.      As  we  are   endeavoring  to 

collect  our  share  we  have  little  time  to  sleep,  and  if  you  want  to  collect 

your  share   you  should  have    The   Dry   Goods   Review  give  you  a  hand. 


In  this  little  chat,  which  will  not  delay  you  a  moment,  we  have  one  or 
two  points  which  we  would  like  to  have  impressed  upon  you.  The  first  is 
to  draw  your  attention  to  the  very  excellent  journal  we  are  now  putting  out, 
which  is  a  credit  to  the  dry  goods  and  allied  trades — and  therefore  should 
have  their  support.  We  use  the  best  paper,  type,  and  ink  that  money  can 
buy,  and  our  mechanical  department  does  the  rest. 

The  second  point  is  to  draw  your  attention  to  the  steady  increase  in 
our  advertising.       Is  this  not  sufficient  proof  of  its  value  as  an  advertising 
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medium  ?  It  shows,  anyway,  that  live  advertisers  are  willing  to  give  it  a 
trial.  A  trial  is  all  we  want.  Once  we  get  you  in,  we  can  hold  you  all 
right  enough.  We  are  not  in  business  for  a  day,  but  a  life-time  ;  neither 
are  we  in  business  for  our  health  but  to  make  money,  and  to  accomplish  all 
this  we  must  give  our  patrons  a  return  on  their  investment. 

Seeing  that  we  have  the  circulation,  (we  should  like  to  have  the 
address  of  the  man  who  denies  it )  why  shouldn't  advertising  pay  ?  It 
certainly  costs  money.  A  patent  medicine  advertiser  will  tell  you  that  it 
frequently  costs  ten  dollars  to  induce  the  sale  of  a  dollar  medicine.  Where 
then  is  the  profit  ?  In  the  continued  sale,  of  course.  Successful  men  are 
always  safe  guides,  you  know.  If  this  has  at  all  interested  you,  let  us  hear 
from  you.      Remember,  a  trial  of  The   Dry  Goods   Review  is  all  we  ask. 

Respectfully  yours, 

THE    PUBLISHERS. 


""W-  5 
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SAMSON,  KENNEDY  &  CO. 


f 


TORONTO 


The  Great  Fancy  Dry  Goods  House  of  Canada 

AND     DEALERS     IN     DOMESTIC     MANUFACTURES 


Motto:     "We    Always    Lead     We    Never    Follow.'1 

(Registered  Trade  Mark) 


'A  Place  for  Everything,  and   Everything  in  its  Place,"   is  a  good  maxim, 

and  when   its  meaning  is  compressed,  gives  us  the  idea  of  order. 

With  this  we  draw  your  attention  to  our  mode  of  executing 

LBTTEE OEDEES: 

Orders  for  Carloads,  orders  for  Waggonloads,  orders  for  Cases  or  Bales,  orders  for 
Pieces,  Grosses,  or  Dozens,  no  matter  what  the  quantity,  all  orders  receive  at  our  hands 
equally  careful  attention.  This  portion  of  our  business  receives  our  personal  supervision. 
It  is  our  boast  that  for  promptness  and  carefulness  in  the  execution  of  orders  no  house  is 
"  in  it "  with  us.  Letter  orders  are  executed  the  day  of  receipt,  a  staff  of  hands  being 
kept  busy  filling  orders  and  answering  our  enormous  daily  correspondence. 

Customers  can  rest  assured  that  orders  of  a  particularly  urgent  character,  where 
promptness  and  extra  care  are  required,  will  receive  most  satisfactory  execution  by  us. 
While  speaking  on  this  portion  of  our  establishment,  we  would  kindly  ask  our  customers 
to  note  that  delay  is  often  caused  by  communications  intended  for  the  office  being  written 
on  the  same  sheet  as  the  order.  The  Order  Department  being  entirely  in  other  hands, 
we  would  suggest  that  orders  be  written  upon  a  separate  sheet,  and  thus  can  be  handed 
to  the  order  clerk  and  executed  without  delay. 

Write  for  one  of  our  ORDER    PADS. 

Please  note  that  Letters  marked    *  Order  "  are  the  first  portion  of  our 
mails  opened,  and  are  first  attended  to. 

Send  Us  an  Order  and  Test  Our  Promises 


44, 46  &  48  Scott  St.  TORONTO  15, 17  &  19  Colborne  St, 

25  OLD  CHANGE,  LONDON,  ENGLAND. 
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ON    OCCASION,     IF    DONE    INTELLIGENTLY. 

N  these  days  of  push  and  progress 
and  universal  hustling  to  keep  up 
with  the  procession,  many  plans  are 
projected  and  numerous  schemes 
hatched  by  an  army  of  maneuvering 
merchants,  each  skillfully  striving  to 
surpass  his  neighbor. 

Sooner  or  later,  says  a  writer  in 
the  Dry  Goods  Chronicle,  the  prac- 
tice of  selling  desirable  goods  at  re- 
prices is  adopted  with  varying  results 
majority.  As  a  rule  it's  a  weak  policy. 
Yet  many  men  claim  to  win  by  it. 
Some  lucky  fishers  can  catch  fish  with  a  bare  hook. 
I  recently  spent  a  few  hours  in  a  small  neighboring  city. 
Naturally  my  inquisitive  eye  caught  any  peculiar  dry  goods  fea- 
tures. Every  house  I  passed  had  a  pile  of  cotton  at  the  door 
ticketed  "  Fruit  of  the  loom,  8^c."  Did  they  catch  fish  with 
it  ?  Was  it  wise  ?  Hardly.  It's  folly  to  make  deadheads  of 
goods  that  can  satisfactorily  be  made  to  pay  a  profit. 

The  man  who  sells  staples  at  cost  unless  forced  by  press  of 
circumstances,  is  throwing  away  money.  If  he  imagines  he  wins 
trade  by  it,  he  is  rainbow  chasing.  If  his  neighbor  get  a  fit  of 
fool  selling,  he  has  to  meet  him — not  only  that,  but  go  him  one 
better.      Surfeit  him  until  he  sickens  of  the  trick. 

An  occasional  disturbance  is  well  enough.  It  quickens  the 
pulse  of  trade.  But  if  persisted  in,  in  season  and  out,  it  is 
demoralizing.  On  the  other  hand,  there  are  times  when  prices 
of  popular  stuff  may  be  cut  to  advantage,  and  when  pronounced 
leaders  are  necessary  to  catch  the  popular  trade,  and  coax  it 
even  beyond  its  needs. 

From  January  ist  to  March  15th  the  masses  need  urging 
and  the  judicious  selection  of  leaders  at  this  time  will  make 
business  and  move  stuff  which  must  go.  But  your  leaders  must 
be  drawing  cards — live  stuff  for  to-day  and  to-morrow,  not  of 
yesterday. 

A  trout  don't  rise  for  a  fly  out  of  season. 
Heavy  woollens  may  draw  in  January,  Hut  they're  no  longer 
trumps  after  the  middle  of  February.  Right  about  here  the 
seasons  interlock  and  a  sandwich  of  both  season's  goods  is 
palatable.  In  any  case  be  on  hand  with  a  few  spring  leaders, 
not  many,  but  some. 

During  this  time  the  advertiser  is  hard  at  it,  striking  faith- 
fully and  strong,  regular  sledge-hammer  hitting,  otherwise  your 
leaders  fall  flat. 

In  putting  forth  leaders  identify  yourself  with  them  by  a 
special  name  of  your  own. 

From  July  ist  to  September  15th,  more  nursing  is  necessary, 
and  the  remedy  which  reached  the  root  of  the  winter  complaint 
i>is  salutary  for  summer  use. 

I  would  suggest  another  case  where,  with  good  judgment  and 
proper  discrimination,  a  leader  may  be  an  advantage,  and  occa- 
sionally a  trade  winner.  Sometimes  an  entering  wedge  to  start 
a  slow  trade,  or  casually  introduced  as  a  side  issue  or  finishing 
touch,  but  never  to  close  the  door  against  a  more  profitable 
trade.  For  instance,  your  customer  wants  no  linens,  but  in 
passing  that  stock  you  slip  from  the  shelf  a  quality  costing  42^ 
or  45c,  fling  open  a  yard  or  two,  as  something  special,  it's  a 
stocky,  sightly   cream  damask,   wide  enough  and  really  a  good 


thing.  Once  out  of  three  times  you  will  sell.  It  took  but  a 
minute,  you  made  a  small  profit,  and  perhaps  a  friend,  and  you 
planted  a  fingerpost  in  any  case. 

The  best  possible  value  at  popular  prices  should  rule  in 
hosiery,  leaders — not  losers — at  25c.  and  50c.  Have  any  more 
profitable  lines  you  choose,  but  the  prices  named,  people  shop 
on,  and  show  their  friends  and  compare,  and  can  follow  closely, 
then  give  them  eye-openers. 

A  good  thing  in  dress  goods,  if  clerks  are  shrewd,  is  oftener 
shown  for  effect  than  for  sale.  It's  not  what  a  customer  wants, 
but  it  is  shown,  nevertheless,  after  a  friendly  fashion.  The  im- 
pression is  usually  good  and  the  next  piece  gets  a  like  credit. 

Among  level-headed  clerks  leaders  are  safe  enough,  but 
among  time-servers  they  are  apt  to  be  out  of  balance.  In  their 
weakness  for  a  soft  snap,  they  crack  leaders  right  and  left,  they 
are  living  on  Easy  street  while  such  snaps  abound,  they  make  a 
big  book  with  little  effort,  and  that's  the  chief  end.  However,  if 
your  business  needs  a  tonic,  try  it ;  few  failures  spring  from  sell- 
ing goods  too  cheap.  If  you  win  by  it,  you  are  in  clover;  if  you 
are  disappointed,  credit  it  to  experience  gained. 


BUSINESS    TACT. 


TWO  brothers  kept  a  millinery  store.  One  of  them  was  old 
beyond  his  years  and  the  other  was  too  young  to  be  born 
yet.  An  immensely  wealthy  and  pretty  young  lady  entered 
the  store  one  day  and  asked  the  younger  brother  to  show  her 
some  switches  that  would  match  her  hair  in  color. 

"Certainly,"  said  he.  "Let  me  see:  your  hair  is  red,  isn't 
it?" 

It  was  ;  but  not  redder  than  her  face  as  she  turned,  without 
replying,  and  walked  quickly  out. 

The  elder  brother,  stopping  just  long  enough  to  call  the 
other  a  blockhead,  hurried  after  her,  and  overtaking  her,  said  : 
"Excuse  me,  miss;  but  aren't  you  the  young  lady  who  was  in 
my  store  just  now  ?  I  left  the  place  a  moment  in  charge  of  a 
stupid  clerk,  whom  I  mean  to  discharge.  I  believe  you  are  in 
need  of  a  switch  to  match  your  hair,  which  is  of  a  bright  golden 
color.  Please  step  back  with  me  and  allow  me  to  show  you 
some  fine  ones." 

She  returned  with  him,  much  pleased  and  was  easily  suited. 
Moreover,  an  intimacy  sprang  up  between  them  which  resulted 
in  a  fortunate  marriage  for  the  elder  brother ;  while  the  younger 
went  to  the  dogs  altogether  :  married  for  love — a  red-haired  girl, 
too, — had  to  work  for  his  living,  sank  lower  and  lower,  and 
finally  became  the  father  of  twins. — Ex. 


THE    LINEN    TRADE. 


For  some  time  past  the  linen  trade  has  been  in  a  condition 
which  may  fairly  be  described  as  abnormal.  The  unusually  poor 
yield  of  flax  on  the  occasion  of  the  last  crop  completely  upset 
the  calculations  of  spinners  who  found  themselves  face  to  face 
with  a  healthy  demand,  while  suitable  supplies  of  raw  material 
could  not  in  many  cases  be  obtained.  The  strain  was  severely 
felt  by  German  firms,  who  had  not  fully  prepared  themselves  for 
the  change  which  Russian  and  French  concerns  had  to  a  certain 
extent  foreseen.  In  the  meantime  the  demand  for  linens  was 
very  active,  the  mills  at  Dunfermline  and  Belfast  having  been 
kept  fully  employed.  The  same  condition  of  affairs  was  notice- 
able at  Armentidres,  the  chief  linen-weaving  centre  of  France. 
— Irish  Ex. 
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TRADE   CHAT. 

ABOARD  OF  TRADE  has  been  formed  in  Thorold 
with  the  following  as  officers  :  W.  J.  McCartney,  presi- 
dent ;    Omor  Johnston,   vice-president;  T.    E.   Simson, 

secretary. 

C.  H.  Pierce,  late  of  St.  Johns,  Que.,  is  now  on  the  road  for 
Belding,  Paul  &  Co.,  silk  manufacturers,   Montreal. 

E.  C.  Simmons  has  opened  a  fine  hat,  fur  and  furnishing 
goods  store  at  Barrie,  Ont. 

Toronto  merchants  are  moving  for  a  better  mail  service  be- 
tween this  city  and  New  York. 

Merchants  lose  trade  by  permitting  a  gang  of  loungers  to  be 
about  while  people  are  making  purchases. 

The  stock  of  Howson  &:  Co.,  general  dry  goods,  Walkerton, 
valued  at  $7,812.03,  was  sold  at  57  cents  on  the  dollar.  J.  F. 
Gibson  was  the  purchaser. 

Geo.  Acheson,  of  Goderich,  has  bought  the  dry  goods  stock 
of  J.  O.  Hymmen,  of  Berlin,  Ont.,  and  has  taken  with  him  E.  H. 
Chart,  late  of  Graff"  &  Hymmen. 

Mr.  H.  O.  Wilson,  of  the  wholesale  fancy  goods  firm  of 
Wilson,  Garratt  &  Co.,  Montreal,  is  dead.  He  had  only  been 
in  business  on  his  own  account  about  one  year,  and  was  but  41 
years  of  age. 

The  Dominion  Commercial  Travellers'  Association  have 
moved  from  their  present  quarters  at  the  corner  of  St.  James 
and  McGill  Streets,  Montreal,  to  their  new  quarters  in  the  Board 
of  Trade  building. 

Mr.  Wilson  and  Mr.  Callaghan,  formerly  with  Frind  &  Co., 
have  made  arrangements  to  open  a  wool  broker's  office  at  14 
Front  street  west.  Both  gentlemen  are  well  known  among  wool- 
len manufacturers. 

Thieves  visited  McLaren's  general  store  at  McLaren's  Depot, 
on  the  K.  and  P.  R.,  recently  and  secured  $1,000  from 
the  safe,  which  was  broken  open  with  dynamite.  They  also 
carried  off  a  considerable  quantity  of  dry  goods. 

The  McKinley  shade  factory  which  was  recently  burnt  down 
is  about  to  be  rebuilt.  In  the  meantime,  Mr.  McKinley  has 
secured  temporary  quarters  in  an  empty  factory  in  North 
Toronto,  and  is  making  strong  effort  to  fill  all  his  orders.  The 
proposed  new  building  will  be  a  two-story  brick,  to  cost  $12,000. 

The  Columbian  Associated  Travellers,  composed  of  the 
commercial  travellers  of  the  world,  will  celebrate  their  day,  July 
26th,  at  the  World's  Columbian  Exposition.  The  entire  week, 
July  24th  to  29th  inclusive,  will  be  consumed  by  the  travelling 
men  in  celebrating  at  Chicago.  A  large  number  of  Canadians 
will  be  present. 

The  C.P.R.  officials  have  announced  that  final  arrangements 
had  been  completed  between  them  and  the  Australian  Steamship 


Company  for  the  establishment  of  a  line  between  Vancouver  and 
Sydney.  The  Miowera  and  Warrimoo  are  the  two  steamers  en- 
gaged, and  the  first  leaves  Sydney  May  1 1,  the  second  June  8, 
returning  leave  Vancouver  June  8  and  July  6. 

Newspapers  received  from  Yokohama,  Japan,  contain  an 
account  of  a  fire  in  that  city  in  which  John  A.  Peebles,  well- 
known  in  the  dry  goods  trade  of  Canada,  met  his  death.  Mr. 
Peebles  was  many  years  ago  with  Donald  Mclnnes  &  Co., 
Hamilton,  and  was  afterwards  connected  with  Stobart,  Eden  & 
Co.,  Winnipeg,  and  subsequently  with  the  Hudson  Bay  Co. 

The  death  of  Mr.  Alex.  Walker,  formerly  a  well-known  dry 
goods  merchant  of  Montreal,  is  announced  as  having  taken  place 
at  Paisley,  Scotland.  Mr.  Walker  came  to  Montreal  in  1843, 
when  he  was  seventeen  years  of  age.  In  1850  he  started  busi- 
ness for  himself,  and  from  1850  till  1882  Mr.  Walker  was  in  the 
dry  goods  business.  He  was  a  quiet,  unostentatious  man,  attend- 
ing to  his  concerns  with  assiduity. 

R.  J.  Bowes  &  Co.  is  the  successor  to  Couseneau,  Quinn  & 
Corrigan,  Kingston.  He  has  three  stores,  one  in  Kingston,  one 
in  Maillark  and  the  other  at  Carleton  Place.  Mr.  Bowes  was  born 
in  Kingston  45  years  ago,  and  first  entered  the  business  he  now 
owns  25  years  ago,  although  he  had  previously  served  seven 
years  with  R.  Waddell  &  Co.  He  is  a  hustler,  does  business  on 
a  cash  basis  and  runs  no  risks.  He  is  an  alderman  of  Kingston 
and  a  prospective  candidate  for  the  mayoralty  for  1894.  Mr. 
Bowes  attributes  all  his  success  to  the  fact  that  he  does  business 
on  a  cash  basis. 

The  annual  meeting  of  the  Globe  Woollen  Mills  Company, 
Montreal,  was  held  in  the  company's  offices  on  April  25th,  the 
president,  Mr.  A.  F.  Gault,  in  the  chair.  The  annual  reports 
were  considered  satisfactory  and  were  adopted.  The  following 
directors  were  elected  : — Messrs.  A.  F.  Gault,  Hugh  McLennan, 
Sir  Donald  Smith,  Sir  J.  J.  C.  Abbott  and  Andrew  Allan.  At  a 
subsequent  meeting  of  the  directors  Mr.  F.  A.  Gault  was  elected 
president  and  Mr.  Hugh  McLennan  vice-president.  The  com- 
pany is  sending  a  magnificent  exhibit  to  Chicago,  consisting  of 
tweeds,  meltons,  ladies'  dress  goods  and  box  cloth.  As  they 
have  secured  a  corner  lot,  so  to  speak,  in  the  manufacturers' 
building,  the  company  expect  to  make  a  good  showing. 

By  a  new  method  of  finishing  a  knitted  fabric  introduced  by 
a  Chemnitz  firm,  gloves  can  now  be  made  in  imitation  of  the 
suede  or  fine  leather.  The  fabric  is  stretched  on  beams  to  open 
the  meshes,  and  is  then  drawn  over  revolving  brushes,  and 
heavily  napped,  both  sides  being  treated  in  this  way.  The  fabric 
is  then  softened  in  a  saponaceous  mixture  containing  olive  oil 
and  tallow.  The  pile  becomes  cockled  and  curly.  Washing  in 
cold  water  and  drying  follow7,  after  which  the  cloth  is  again 
brushed  on  both  sides,  and  then  dyed.  The  fabric  is  again 
stretched,  and  submitted  to  the  same  or  similar  brushes,  in  which 
the  needles  are  arranged  in  closer  order  to  rake  up  a  shorter 
fiber  which  the  first  brushing  may  not  have  effected,  and  to  lay 
the  fiber  in  a  smooth  and  even  manner  in  one  direction.  The 
fabric  is  removed  and  placed  flat  upon  a  long  frame  and  damped 
or  wetted  slightly  by  a  sponge  on  one  side  only,  which  has  a 
tendency  to  give  a  luster  to  the  pile  on  the  other  side.  The 
hosiery  made  fabric  thus  operated  on  is  now  slowly  dried  and 
ready  to  be  cut  up  for  glove  making.  The  fabric  has  all  the 
softness,  warmth  to  the  touch  and  velvety  appearance  of  soft 
suede  leather  as  well  as  the  luster,  and  is  a  perfect  imitation  of 
the  suede. 
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German 


120  Franklin  Street,  NEW  YORK 

24  Edmund  Place,  LONDON,  E.G. 

98    Markt   St.,  GREFELD,  GERMANY- 


Artistic 

Weaving 

Company 


Woven  Labels 


NIGHT  .  . 
SHIRT  .  . 
TRIMMINGS 


r 


In  Quality  and  Artistic  merit  our  goods 
are  unsurpassed,  and  prices  the  lowest 
in  the  market.  Write  for  Samples,  and 
we  will  be  able  to  satisfy  you  that  those 
are  facts 


IMPORTANT   NOTICE   TO   MERCHANTS 


Avoid  Liability  for  Damages 
in  Buying  Cash  Carriers 
Infringing  Barr's  Patent. 


The  Patent  Office  Decides 
^i       in  Favor  of  the  Barr 
Patents, 


Two  Strong  Decisions  Rendered  Each  Unqualifiedly  Awarding 
Priority  of  Invention  to  Barr. 

When  Purchased,  if  put  up  in  store  by  this  Company,  price  per  line,  $35.00. 
When  Purchased  and  put  up  in  store  by  purchaser,  price  per  line  $30.00. 

When  put  in  under  lease  of  three  years,  1   line,  $15.00  per  year;   2  lines,  $12.00  per  year  each; 
3  lines  or  more,  $10.00  per  year  each. 

When  under  5  years  lease  $1.00  per  line  less. 
The  rent  must  be  paid  in  advance  for  each  year. 


HAMILTON  BRASS  MANUFACTURING  CO.,  Hamilton,  Ont, 


General  Agents  for  Canada. 
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Like  all  other  Silk  Thread  Manu- 
facturers, we  make  different  quali- 
ties of  100  yards  and  50  yards  Spool 
Silks  to  meet  the  demands  of  the 

trade. 

The  Only  Brand 
we  recommend  is 
that  bearing  our 
own  name  on  Spool 
like  this. 

Belding's  Silks  will  be  found  the 
best  in  the  market,  and  average  10% 
stronger  than  any  other  make. 

See  that  the  name  Belding  is  on 
every  Spool,  and  take  no  other. 

All  the  Leading  Retail  Dry  G-oods 
from  the  Atlantic  to  the  Pacific 
keep  Belding's  Silks. 

BELDING,  PAUL  &  CO.,  Ltd., 

MONTREAL. 


THE    ONLY 


CHURCH  BRAND 
SEWING  NEEDLES 


ARE 


SEE 

THAT 

EACH 

PACKET 

HAS 

THIS 

TICKET 


qKME  Step's 


REimiTCH 

PATENT 
POCKETS 

N?  '"3/7 


SEE 

THAT 

EACH 

PACKET 

HAS 

THIS 

TICKET 


NONE    OTHER    GENUINE. 

»»**«  >i  HENRY  Hi  4  SOUS,  u 


The  Worsted 
and  Braid  Co. 


OF  rORDNTO,  Ltd. 


(WHOLESALE   ONLY) 

Solicit  Trial   Orders  for  any  and 

All  kinds  of  Boot  and  Shoe  Laces 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Kind  or  Width 

The  above  are  made  in  Cotton,  Wool  (Hohair 
or  Worsted)  or  Silk. 

Send  for  Samples  and  get    Quotations 

THE  WORSTED  AID  BRAID  CO.,  Limited, 

TORONTO  JUNCTION 


W  H.  STOREY  *  SON 


GLOVE 
MANUFACTURERS, 


Acton,  Ont. 


The  Patented  Napa  Buck   Glove  has  no  equal.    Price  refunded  if  tl-ey 
do  Dot  meet  our  representations. 

We  have  the  exclusive  right  for  Canada.    No  others  genuine. 
MANUFACTURERS  OF  THE   CELEBRATED   MOCHA   GLOVES. 


WOOLLENS  and 

TAILORS'  TRIMMINGS 


John  Fisher,  Son  &  Co., 


Balmoral  Buildings, 

Montreal, 
Canada. 


Huddersfield, 

England, 


"FITS  LIKE  A  GLOVE.' 

THOMSON'S 

ENGLISH    MADE, 
Glove-Fitting.    Long  Waisted.   trade  mark. 

At  Popular 
Prices. 

The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

IKST  MEDALS.  SALE    0VEB  ONE   MILLION    PAIRS  ANNUALLY. 

A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACBONALD    &    CO*S,     TORONTO. 
MANUFACTURERS  :   W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING," 
and  bears  our  Trade  Mark,  the  Crown.     No  others  are  genuine. 


CORSETS 


Miller  Bros.  *  (o.  K|o«treal 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAM 
76       0R0     MARQUIS 
MOZART  CUFFS,  RAPHAEL, 

A  liOCI  fl    Reversible  Linen 
ARUlLU        Collars  &  Cuffs 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


THE^^AIMADIAIM  .iC 

I      vOLORED  e   jj 

^^OTTON  MILLS  CO.  yn  I893 

•  • 

Ginghams,  Zephyrs,  Gravenettes. 
Bedford  Cords,  Cheviot  Suitings, 
Flannelettes,  Dress  Goods,  Skirt- 
ings, Oxfords,  Shirtings,  Cotton- 
ades,  Awnings,  Tickings,  Etc. 

See   Samples  in  Whole        Q.  MORRICE  SONS,  &  CO.  ACENTS 
sale  Houses.  Montreal  and  Toronto 


SEND  FOR 


HARRY  HARMAN'S  New  Forty-eight  page  Catalogue 

Of  Window  Dressing  Supplies  and  Fixtures.     A  com- 
plete list  of  everything  needed  for  dressing  windows. 

Harry  Harman, 

Window  Dresser,  Decorator  and  Window  Supplies. 
ROOM  1,204  WOMEN'S  TEMPLE,  CHICAGO,  ILL. 


THECTURNBULLCiHtd. 

OF   GALT,   ONT., 

MANUFACTURERS    of 

Full-Finished  Lambs  Wool  Underclothing.  La- 
dies' Full-Fashioned  Underwear  in  all  Wool, 
Merino  and  Medium.  Men's  Full  Fashioned 
Underwear  in  ail-Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 

SEND    FOR   PRICE   LIST. 


R.  PARKER  &  CO., 


Dyers  and 

Finishers. 


ALL  WOOL  AND  UNION  DRESS  GOODS    Dyed   and    Fin- 
ished,   guaranteeing    no  shrinkage  in  the   width. 
RIBBONS,  SILK  AND  UNION,  Dyed,  Finished  and  reblocked. 
BRAIDS,  Dyed  and  made  up  in  gross  and  one  dozen  Bunches 
OSTRICH  PLUMES,  cleaned,  dyed  and  curled,  in  the  best  styles. 
FINGERING  YARNS,  Berlin  Wools,  Dyed  and  made  up. 


Send    for    Wholesale    Price    List. 


WORKS  AND  HEAD  OFFICE— 787  to  791  Yonge  Street. 

IR_    PJLBKEB   &   CO. 

TORONTO,  ONT. 


CANADIAN  BROKERS 
and  Wholesale  Firms  who 
are  open  to  take  additional  agen- 
cies are  requested  to  write  the 
Editor  of  THE  DRY  GOODS 
REVIEW,  Toronto,  stating  the 
particular  lines  they  would  be 
prepared  to  handle. 


Thomas  Mealey  &  Co. 

MANUFACTURERS    OF 

Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 


OFFICE  .— 


24  Catharine  St.  North. 


Odds  and  Ends  ■  ■  - 


TO  THE   TRADE 


Previous  to  our  Semi- Annual  Stock  Taking  (June  1st),  we  are  showing 
clearing  lots  in  every  Department. 


ORDERS  .  . 
SOLICITED  .  . 

Filling 


*fv 


Letter  Orders       -%\Sr~ 


a  Specialty 


Brussels  and  Tapestry  Carpets, 
Dress  Trimmings,  Dress  Buttons, 
Dress  Cords,  Curtain  Fringes, 
Summer  Underwear, 
Top  Shirts,  Braces, 
Handkerchiefs,  Umbrellas, 
Worsteds,  Serges, 


Suitings,  Pantings,  Mantlings, 
Parasols,  Sunshades,  Pongees, 
Pongee-laines,  Printed  Challies, 
Wool  Delaines,  Wool  Henriettes, 
Prints,  Ceylon  Shirtings, 
Ginghams,   Canton  Plushes, 
Towellings,  &c,  &c. 


&Co. 


P 


Wellington  &  Front  St.  E., 
Toieoivro 


PERRIN'S 
pERB^'S 


PERRIN  FRERES  et  CIE. 


GLiOVES 


«$t- 


0.  T* 

ARE  THE  CHEAPEST. 

ARE  Action 

7  Victoria  Square,  corner  St.  James  St.,  u™> 

MOJ^TTBEAL. 


BUYERS    WILL    DO    THE    RIGHT    THING 

When  ordering  LAMA  BRAID  if  they  order  it  put  up  in  rolls  and  see  that  this  label  is  on  the  cover 
of  each  box.    We  put  3  or  3  1-2  yds.  on  each  roll  as  required. 


CANADIAN  COLORED  COTTON  INDUSTRY,     full  information  in  this  number. 


JUNE,    1893. 


All  Those  Who 


Read  the  article  entitled 
"The  Abuse  of  Competition." 


In  the  last  issue  of  "  The  Dry  Goods  Review  "  will  now  be 
looking  sharply  out  for  the  40  per  cent,  of  Cotton  in  their 
all-wool  goods.  We  challenge  anyone  to  find  a  thread  of 
cotton  in  any  Undervest  marked  "  Health."  We  can,  and 
do,  make  Union  Goods  of  first-class  quality  and  finish,  but 


They  are  not 


"  Health  Brand 
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Every  garment   of  our  make,  with  the  label 

i^t  "  Health  "  upon    it,    is    Guaranteed  all 

Pure  Wool. 

We  do  not  sacrifice  our  reputation 
in  order  to  do  business 


The  flontreal  Silk  Hills  Co. 


LIMITED    .    . 

MONTREAL 


Cordon, 
/V\ackay 
&Co. 


Cor.  Bay  and 
Front  Sts. 


TORONTO 


Our  Most  Recent  Importations 

Include  the  following  lines  picked  up  by  our 
buyers  in  England  at   decided   reductions 

As  Manufacturers'  Overstock. 

300  Dozen  Bordered  Tray  Cloths 
75  Dozen  Fancy  Check  Turkish  Towels 
300  Dozen  Fringed  Glass  Cloths 
500  Pieces  Victoria  Lawns  ;ns  lid2  and  # 

And  several  rare  bargains  in  6o  inch  7 1 4  and  8 1 4  Heavy 
Double  Warp  White  Sheetings  and  Bleached  Twill 
Circular  Pillow  Cotton 


PERRIN'S 
PERR1N'S 


PERRIN  FRERES  et  CIE. 


GLiOVES 


«#■ 


ARE  THE  CHEAPEST. 

kRE  Action 

7  Victoria  Square,  corner  St.  James  St.,  ""•f. 

zmzohsttzrze^Xj. 


Toronto  Fringe  and  Tassel  Company 

Manufacturers  of 

FRINGES,    CORDS,     POMPONS, 

TASSELS,  DRESS  UPHOLSTERY,  and 

UNDERTAKERS'  TRIMMINGS. 


19  Front  St.  West,   TORONTO. 


GANADIAN5  !  Hr- 


Have  removed  from 
21  Old  Bond  St.,  to 

4  Sackville  St..  London. 


MILES  <&.  CO. 

TAILORS 

jjest  footer;  iQ»eeb  anb  &ngola  $uits  from  £3  15s. 

The  Celebrated  GUINEA  TROUSERS,  Etc. 

STEWART  WDON  ALL) 

GLASGOW. 


Toronto  Agency :  30  Wellington  St.  East. 


Special  lines  of 
Linens  always . 
in  stock.  .    .    . 


W.M0WATI 


Close  buyers  would 
do   well  to  inspect 

our  samples 

SP 


THE 


VELVET    SKIRT    FACING 

A  NEW  FABRIC  FOR   FACING   AND    BINDING  SKIR* 

ADVANTAGES : 

DURABILITY— Will  outwear  a  dozen  old-fashioned  braids. 
NEATNESS— The  Pile  of  the  Velvet  gives  a  smart  finish  to  the  bottom  of 

the  skirt.    Being  cut  on  the  bias  it  does  not  ravel  and  does  not 

injure  the  shoe. 
ECONOMY — Being  done  up  in  continuous   lengths  of  3.   41  and  18  yards. 

ALL  FASHIONABLE    DRESS    SHADES. 

MANUFACTURED  BY 

MEYERHOF,  MARX  &  SIMONSON,  MANCHESTER. 

Representative  :  FRED  KING,  6i  Piccadilly,  Manchester. 


WHOLESALE    OISTL^X". 


Vol.   III. 


TORONTO,  JUNE,   1893. 


No.  6. 


THE  J.  B.  McLEAN    PUBLISHING  GO., 

LIMITED. 
Trade     Journal     Publishers, 

AND 

Fine  Magazine   Printers, 
10  FRONT  ST.   EAST.  -  -  -  TORONTO. 


J.  B.  McLEAN, 

PRESIDENT. 


HUGH  G.  McLEAN, 

MANAGER. 


SUBSCRIPTION  $2.00. 

Published   the    15th  of   each    Month. 


BRANCH    OFFICES  : 

146  ST.  JAMES  STREET. 
E.    Desbarats,   Agent. 

ROOM  41,  TIMES  BUILDING. 

Canadian  Government  Offices, 

17    Victoria  St.,  LONDON,  S.W. 
R.  Hargreaves.  Agent. 


MONTREAL, 

NEW  YORK, 
LONDON,  ENG., 


BANKRUPT    STOCKS. 


L^W-\     S  has   been  the  case  for  some  time, 
'OKs^5      the  dry  goods   trade,   as   far  as  it 
pertains  to  legitimate  retail  trade,  is 
being  injured  in  many  places  by  the 
slaughtering    of    bankrupt    stocks. 
During  the  past  three  months  fail- 
ures have  occurred   which  are  attri- 
buted to  the   destroying  influence 
of  such  sales.       It  is   lamentable 
that  old  and  deserving  firms  should 
be  injured  from  such  a  cause.     In 
the  Province  of  Ontario  much  of  it 
can  be  prevented  by  enforcing  the 
laws  with   regard  to   transient  trad- 
ers.    Last  October  The  Dry  Goods  Review  pointed  out  the 
i  edy,  and  what  was  said  then   is   repeated  for  the  benefit  of 
those  who  may  be  suffering  from  such  traders  at  the  present 
time. 

"  Merchants  who  suffer  by  this  in  Ontario  have  only  them- 
selves to  blame.  The  Government  has  done  its  share,  and  it 
only  remains  for  the  merchants  to  do  theirs.  For  those  who 
desire  to  know  the  law  on  the  subject,  we  refer  them  to  the 
Consolidated  Municipal  Act  of  1890,  section  489,  sub-sections 
9  and  9a.  This  Act  gives  any  Ontario  municipality — city,  town, 
ownship  or  village — power  to  pass  a  by-law  to  regulate  all  transi- 


1  -~i  -j 


ent  traders  whose  names  are  not  entered  upon  the  assessment 
roll  of  the  municipality.  They  may  be  subjected  to  a  tax  not 
exceeding  $100,  payable  before  commencing  to  trade  in  a  town 
or  city,  and  not  exceeding  $50  in  a  village  or  township.  This 
tax  will  apply  on  their  first  or  other  instalments  of  taxes,  but  if 
they  never  pay  taxes,  it  goes  to  the  treasury  fund  of  the  town. 
The  tax  is  not  very  heavy,  but  still  it  may  be  sufficient  to  cause 
many  a  transient  trader  to  stay  out  of  the  municipality  into  which 
he  has  strayed.  Merchants  should  bestir  themselves,  and  as 
everybody  can  see  at  a  glance  the  injustice  which  is  being  done 
to  regular  merchants,  there  should  be  no  difficulty  in  passing 
such  a  by-law." 

This  by-law  should  be  passed  by  every  municipality  in 
Ontario  and  thus  be  capable  of  enforcement  when  the  oppor- 
tunity offers.  Retail  dealers  have  enough  to  contend  with  with- 
out being  robbed  ot  their  legitimate  trade  by  unscrupulous  and 
bogus  tramp  merchants  who  wander  from  place  to  place  with 
trashy  merchandise  and  a  red  flag. 

Another  phase  of  the  bankrupt  stock  difficulty  has  received 
a  blow  in  England  by  a  decision  which  is  reported  in  a  recent 
issue  of  the  Draper's  Record.  This  journal  says  :  "  A  case  re- 
ported this  week,  heard  at  the  Birmingham  Spring  Assizes,  deals 
with  the  very  important  question  of  the  sale  of  bankrupt  stocks, 
and  conveys  a  timely  warning  to  those  who  are  addicted  to  the 
rather  free  use  of  borrowed  phrases.  The  plaintiff,  Mr.  Nathan, 
had  disposed  of  his  stock  ;  it  subsequently  passed  into  the  hands 
of  the  defendants,  who  then  added  other  goods  to  it,  and  adver- 
tised it  as  the  assets  in  "  a  great  failure,  and  the  stock  of  the 
plaintiff  who  was  "in  liquidation."  Naturally  the  plaintiff,  not 
having  failed,  objected  to  the  free  use  of  his  name  in  a  manner 
calculated  to  bring  general  discredit  upon  it,  and  he  brought  an 
action  for  libel  against  the  defendants,  and  succeeded  in  recover- 
ing a  verdict  for  ^85.  We  are  afraid  the  procedure  which  the 
evidence  in  this  case  discloses,  by  no  means  belongs  to  this  as 
an  isolated  case,  it  has  degenerated  in  some  quarters  into  a  sys- 
tematic practice,  which  is  far  from  a  credit  to  those  who  are  re- 
sponsible for  it.  While  sales  of  bankrupt  stocks  are  generally 
admitted  to  have  a  very  prejudicial  effect  on  the  retail  trade,  this 
is  greatly  to  be  regretted,  but  it  is  the  more  to  be  deplored  when 
we  regard  it  as  an  example  and  an  encouragement  to  the  hun- 
dreds of  sham  auctioneers  who  stump  the  country  with  their 
rubbish,  and  by  selling  it  at  ridiculous  prices,  ruin  the  trade  of 
localities  for  months  together." 

Should  this  decision  be  followed  in  Canada,  some  of  the  so- 
called  vendors  of  dry  goods  would  be  in  danger.  But  Canada 
has  no  need  for  such  dealers  ;  what  is  needed  is  a  body  of 
honest  and  stable  retailers. 


THE 


DRY 


GOODS  -:-  REVIEW. 


THE    ANT   VS.    THE    OCTOPUS. 


EVERAL/jjtimes  during  the  past  twelve  months 
The  Dry  Goods  Review  has  pointed  out  that 
the  small  retailer  was  being  crushed  out  by  the 
departmental  store,  and  that  the  latter  was  a  pro- 
duct of  the  mercantile  evolution  which  is  now 
going  on.  Naturally  enough  the  small  city  re- 
tailer declined  to  acknowledge  that  his  death 
was  but  a  matter  of  time,  and  the  ideas  were  re- 
ceive&by  a  large  number  with  a  certain  amount 
of  disdain.  But  during  the  past  month  much 
additional  light  has  been  thrown  on  the  subject 
by  the  various  commercial  papers  and  others  in- 
terested in  the  matter,  and  the  opinions  express- 
ed by  this  journal  have  been  amply  verified.  It  has  been  point- 
ed out  that  about  twenty  five  per  cent,  of  the  stores  in  Toronto's 
27  miles  of  shop  frontage  are  vacant,  and  with  no  prospect  of 
tenants.  The  effect  of  this  is  more  severely  felt  in  the  dry  goods 
trade  then  in  any  other.  The  grocers  have  not  felt  the  effect 
because  the  large  stores  cannot  handle  groceries  to  much  ad- 
vantage, yet  even  here  the  process  of  centralization  is  going 
on  although  much  more  slowing.  The  retailers  of  boots  and 
shoes  have  felt  the  change  much  more,  but  the  custom  derived 
from  repairing  tends  to  continue  the  stores  run  by  practical 
shoemakers.  The  vendors  of  meat,  green  grocers,  and  fruit  deal- 
ers have  been  unmolested.  The  booksellers  have  felt  the  effects 
of  the  centralization  very  much  and  this,  combined  with  the  fact 
that  Toronto  now  supplies  free  text-books  to  the  pupils  in  the 
public  schools,  has  crushed  out  the  small  bookseller  almost  en- 
tirely, while  the  larger  ones  are  suffering  from  decreased  trade. 
The  small  fancy  goods  dealer  will  soon  be  a  thing  of  the  past. 
The  small  millinery  stores  are  fast  lessening  in  numbers  ;  and 
though  there  are  circumstances  peculiar  to  millinery  which  is 
made  up  of  custom  trade,  that  tends  to  keep  these  stores  in  ex- 
istence, yet  they  are  doomed  to  lessen  still  more  both  in  num- 
ber and  importance.  The  men's  furnishers  and  the  hatters  are 
suffering,  as  are  the  dealers  in  retail  fur  goods.  This  latter  class 
have  suffered  more  in  Montreal  than  in  Toronto  ;  but  in  both 
places  the  larger  stores  are  drawing  to  themselves  nearly  the 
whole  of  the  trade  and  the  small  city  hatter  and  furrier  will  soon 
be  a  matter  of  history  in  point  of  importance.  In  the  case  of 
the  small  general  dry  goods  dealer,  the  change  is  most  apparent. 
Figures  to  support  this  have  been  quoted  in  previous  issues. 

The  men  formerly  engaged  in  these  mercantile  operations 
have  drifted  into  other  employments,  but  it  is  the  real  estate 
men  who  are  suffering  most  at  present.  The  empty  stores  with 
a  fiat  above  in  which  its  occupants  formerly  lived  are  not  readily 
turnable  into  residences,  nor  are  their  locations  suitable  even  if 
they  could  be  made  into  dwelling  houses.  The  consequence 
is  that  the  market  value  is  shrinking,  much  to  the  discomfort  of 
the  owners.  Rents  have  dropped  very  considerably  in  the  case 
of  stores  still  occupied  by  small  dealers,  and  thus  the  shrinking 
is  generally  felt.  There  seems  no  way  out  of  the  difficulty,  as 
no  remedy  can  be  proposed  or  carried  into  effect.  It  is  a  case 
where  the  owners  of  such  property  must  suffer  in  their  helpless- 
ness. Twenty-five  years  from  now  there  will  not  be  as  many 
stores  in  Toronto  as  there  are  to-day,  even  if  the  city  be  double 
the  size,  and  much  the  same  can  be  said  of  other  Canadian 
cities.  Centralization  must  necessarily  go  on,  because  the 
larger  stores  can  supply  goods  at  less  prices,  and  people  will  go 
where  they  are  forced  to  pay  the  least.     The  introduction  of  a 


faster  and  cheaper  street  car  service  has  combined  to  help  this 
centralization.  There  will  always  be  a  good  trade  in  the  centre 
of  each  city,  and  then  smaller  centres  may  be  established  at  a 
distance,  say,  of  two  miles  from  the  central  business  portion. 
But  between  these  centres  the  smaller  stores  will  ultimately  go 
out  of  existence,  or,  if  they  remain  in  existence,  their  owners 
will  do  small  business  in  specialties  or  in  lines  in  which  their 
persoual  skill  is  a  material  factor.  With  an  electric  street  car 
service,  a  distance  of  two  miles  to  a  shopping  centre  is  not  a 
thing  which  presents  sufficient  difficulty,  discomfort,  loss  of 
time  or  cost,  to  deter  any  shopper  from  undertaking  the  journey. 

In  the  larger  towns  and  smaller  cities  the  small  dealer  is  at 
a  disadvantage,  but  not  to  the  same  extent  as  in  the  larger  cities; 
but  even  here  the  tendency  to  combine  more  than  one  business 
under  the  same  roof  is  appreciable. 

The  question  then  naturally  presents  itself :  Is  the  tendency 
to  centralization  one  which  is  desirable  ?  Theoretical  economy 
would  answer  that  it  is,  because  it  cheapens  the  goods  which  the 
consumer  requires,  and  consequently  enables  him  to  purchase 
more  or  better  goods.  But  this  looks  only  to  the  ultimate  result. 
It  is  in  the  process  of  change  that  the  blighting  influence  of  this 
centralization  is  felt.  Those  who  lose  by  the  change  must  con- 
tinue to  lose  while  the  change  is  being  accomplished,  and  all 
trade  necessarily  suffers  in  sympathy.  Still  no  matter  what  the 
suffering,  the  change  seems  unavoidable;  but  if  the  inevitable- 
ness  of  this  be  pointed  out  and  acted  upon  intelligently  much 
suffering  can  be  avoided.  The  matter  is  one  that  should  be 
thoroughly  ventilated  and  studied  with  regard  to  all  its  probable 
and  possible  effects. 


ARRIL    IMPORTS. 


THE  following  figures  show  some  imports  for   the   month 
ending  April  30th: 
1893.  1892. 

Cotton,  manufactures  of. $404,706         $341,930 

Fancy  goods 130,619  138,808 

Hats,  Caps  and  Bonnets 115,137  109,065 

Silks,  manufactures  of 192,124  191,124 

Woollen  manufactures 7°5>595  619,197 

In  these  classes  of  goods  every  class  shows  an  increase  over 
April  of  last  year  except  fancy  goods.  A  peculiar  thing  is  the 
fact  that  silk  imports  for  the  month  increased  exactly  $1,000. 

The  total  imports  into  Canada  for  the  month,  including  both 
dutiable  and  free  goods,  amounted  to  $9,389,800.  In  April  of 
last  year  the  amount  was  $7,975,200.  This  shows  a  healthy  in- 
crease, and  other  parts  of  Canadian  trade  show  a  corresponding 
prosperity.   Just  here  the  following  quotations  will  be  opportune: 

"  Canada'  has  risen  very  much  in  the  estimation  of  British  and 
continental  manufacturers  during  the  past  few  months.  Hitherto 
Australia  has  been  petted  and  made  much  of  by  the  European 
manufacturers.  They  got  all  the  favors,  while  Canadians  \vere 
looked  upon  as  the  poor  relation.  The  manufacturers  loolced 
upon  Canada  as  a  God-forsaken  country  where  bears  and  Irr- 
dians  predominate.  However,  Canadian  buyers  worked  cauti- 
ously, seldom  or  ever  overbought  and  paid  their  debts  in  full. 
They  said  nothing  but  bided  their  time,  knowing  what  the  re- 
sult would  be.  The  recent  total  financial  collapse  of  the  whole 
Australian  colonies  has  come  upon  the  Europeans  like  a  thun- 
derbolt, and  they  are  now  running  after  Canadian  buyers  who 
go  over  there.  In  the  past  Canadians  had  to  look  for  manufac- 
turers ;  now  they  quietly  sit  at  the  hotels  and  the  manufacturers 
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look  for  them.  The  manufacturers  have  turned  their  attention 
to  Canadian  finances  and  Canadian  Governmental  methods,  and 
are  forced  to  admit  that  they  are  sound  as  any  free-trader  will 
admit  a  country  can  be  under  a  protective  tariff.  They  do  not 
attempt  to  explain  in  passing  why  the  entire  business  fabric  in 
free-trade  Australia  has  failed." — Toronto  Empire. 


CANADIAN    DESIGNATIONS. 

IT  is  well-known  that  goods  of  British  manufacture  are  marked 
I  with  British  trade-marks  ;  German  goods  are  stamped  with  a 
^  designation  which  shows  their  origin,  and  so  with  French, 
Austrian  and  other  fabrics.  Now,  why  should  not  Canadian 
goods  be  stamped  with  a  Canadian  mark  of  some  kind  instead 
of  going  masquerading  under  foreign  names  ?  Canadian  manu- 
facturers of  knit  underwear  mark  them  Scotch  to  help  their  sale; 
but  why  should  this  be  necessary  ?  If  these  goods  are  worthy 
to  be  classed  as  Scotch  goods,  would  their  value  be  depreciated 
by  marking  them  with  a  distinctive  mark  of  their  Canadian 
origin  ?  Canadian  cottons  are  generally  marked  as  such,  and 
now  that  these  goods  are  being  exported  to  such  countries  as 
Japan,  it  would  be  an  excellent  opportunity  to  demonstrate  in  a 
bold  way  that  Canada  has  begun  to  fight  her  way  in  the  indus- 
trial arena.  All  fabrics  manufactured  in  Canada  should  be 
marked  with  a  distinctively  Canadian  designation  ;  so  that 
people  who  get  Canadian  goods  can  tell  exactly  their  origin  and 
worth.  The  prejudice  of  the  buying  public  can  only  be  over- 
come by  a  certain  bold  firmness,  but  this  prejudice  for  foreign 
goods  must  be  overcome  sooner  or  later,  and  the  sooner  Cana- 
dian manufacturers  right  about  face,  and  boldly  make  the 
change,  the  sooner  will  the  people  in  this  and  other  countries 
recognize  that  Canada  can  produce  fabrics  worthy  of  a  leading 
place  in  the  markets  of  the  world.  A  Canadian  nomenclature 
is  badly  needed. 


A   CASH  ON   DELIVERY    POSTAL.  SERVICE. 


AT  present  there  is  a  movement  on  foot  in  Great  Britain 
for  the  establishment  of  a  "  cash  on  delivery"  system — 
i.  e.,  a  system  by  which  the  postal  authorities  will  not 
only  carry  goods,  but  collect  the  cash  in  payment  of  them  on 
delivery,  on  behalf  of  the  sender.  A  petition  is  now  before  the 
British  Postmaster-General  which  states  : 

"  That  in  the  interests  of  British  commerce  it  is  desirable  to 
introduce  the  '*  Cash  on  delivery"  system  into  the  General  Post 
Office. 

"  That  such  a  system  is  successfully  working  in  the  British 
Colonies,  and  in  almost  every  European  country. 

"That  it  would  be  equally  a  boon  to  the  public  are  the  trader, 
and  a  protection  to  both  against  fraud. 

(a)  To  the  public  because  under  the  system  they  need  not 
pay  for  goods  until  actually  delivered. 

(b)  To  the  trader  because  the  cash   value  for  his  goods 
would  be  insured. 

"That  the  introduction  of  the  "  C.  O.  D."  Post  would  give 
an  enormous  impetus  to  commerce  generally,  and  that  no  op- 
portunity of  promoting  the  interests  of  trade  throughout  the 
country  should  be  lost  by  the  Post  Office,  especially  when  at  the 
same  time  it  is  likely  to  be  productive  of  profit  to  the  Depart- 
ment." 

There  is  no  such  system  in  use  in  Canada  under  the  control 
of  the  Postal  authorities,  but  the  express  companies    supply  this 


deficiency  by  their  C.  O.  I),  service.  The  establishment  of  such 
a  service  might  be  useful  in  Canada  for  smaller  parcels  at  a 
cheaper  rate  than  is  procurable  from  the  Express  companies. 
But  one  grave  objection  exists,  when  it  is  viewed  from  the  stand- 
point of  the  rural  retailer,  which  is,  that  it  would  enable  the  de- 
partmental stores  in  the  cities  to  extend  their  trade  into  these 
rural  districts  and  injure  the  storekeepers  who  are  dependent 
upon  the  trade  of  the  residents  in  their  own  locality  for  support. 
It  would,  no  doubt,  give  a  great  impetus  to  advertising ;  but  it 
would  on  the  whole  be  as  detrimental  to  the  interests  of  the  re- 
tailers in  the  towns  and  villages,  as  the  adoption  of  a  two-cent 
railway  rate  instead  of  the  present  three  cent  rate.  The  latter 
change  has  already  been  mooted  in  parliament ;  the  former  has 
not  yet  been  publicly  entertained  by  Canadian  law-makers. 


THAT    MAN    VAN    HORNE. 


THAT  man  Van  Home  has  a  new  scheme  to  help  develop 
the  Northwest,  according  to  the  following  report  fiomthe 
Textile  Mercury  (Manchester) : — "  The  Government  of 
Canada  received  much  help  from  the  railway  authorities  in  the 
opening  up  of  the  great  '  North-AVest.'  That  distinguished 
Scotchman,  Lord  Mountstephen,  inaugurated  that  policy  even 
before  he  became  President  of  the  Canadian  Pacific,  and  per- 
formed the  almost  miraculous  feat  of  extending  that  gigantic 
railway  system  across  the  continent  from  the  Atlantic  to  the 
Pacific  in  the  course  of  six  or  seven  years.  And  now  when  he 
has  retired  from  active  business  his  successor  at  the  head  of  the 
Canadian  Pacific  Board  is  actively  working  on  the  lines  that  he 
so  skilfully  laid  down.  This  spirited  official  sent  a  commissioner 
over  the  Atlantic  the  other  day,  an  energetic  and  capable  young 
Scotchman,  to  ascertain  how  flax  is  grown  and  dressed  and 
manufactured  in  this  country,  especially  in  Ireland,  and  to  ex- 
tend his  enquiries  to  Belgium  and  other  places  on  the  continent 
of  Europe.  The  purpose  of  this  is  to  afford  guidance  in  the 
setting-up  of  flax-growing  and  dressing  as  a  new  industry  in 
Manitoba.  The  soil  and  climate  of  that  vast  province  are  said 
to  be  eminently  suitable  for  the  growing  of  flax,  and  if  that  be 
so,  very  probably  there  is  money  in  the  business,  and  settlers 
will  be  eager  to  secure  a  share  of  it." 


THE  WORLD'S  FAIR. 


A  CORRESPONDENT  writes  from  Chicago  giving  some 
information  which  will  be  of  interest  to  dry  goods  men. 
He  says:  "The  Sanford  Manufacturing  company, 
Hamilton,  have  completed  a  grand  exhibit  of  ready  made  cloth- 
ing. It  is  very  generally  admired  and  reflects  much  credit  on 
the  firm's  representative,  Mr.  George  Hamilton,  who  arranged 
it.  The  magnificent  display  of  the  cotton  mills  of  Canada,  re- 
presented by  D.  Morrice,  Sons  &  Co.,  of  Montreal,  as  selling 
agents,  is  probably  the  attraction  of  this  section.  It  was  arranged 
by  Mr.  A.  W.  Cochrane,  and  neither  expense,  time  nor  labor 
were  stinted  to  make  it  what  it  is — a  creditable  display  of  the 
cotton  fabrics  of  Canada.  In  the  same  handsome  cases  is  neatly 
shown  the  attractive  exhibit  of  the  Cascade  Narrow  Fabric  com- 
pany. The  Corticelli  Silk  Company,  St.  Johns,  has  about  com- 
pleted its  display.  Mr.  Wyman  has  returned  to  Canada,  but  the 
work  is  in  good  hands,  and  will  be  finished  at  an  early  day. 
Messrs.  Belding,  Paul  &  Co.,  of  Montreal,  have  a  very  attractive 
exhibit  of  silk  now  completed.  It  is  really  an  attractive  show 
case,  and  will  do  credit  to  this  section." 
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COLORED    COTTON    MILLS    CO. 


THE  annual  meeting  of  The  Canadian  Colored  Cotton  Mills 
Co.  Ltd.,  was  held  in  Montreal    last  month.     This   is  the 
first  annual   meeting  of  this  newly  formed  Company,  and 
the  result  was  watched  with  more  than  ordinary  interest. 

ITS     HISTORY. 

This  Company,  as  the  trade  is  aware,  is  composed  of  the 
lately  acquired  St.  Croix  Cotton  Co.,  of  Milltown,  N.  B.,  The 
Canada  Cotton  Mills  and  the  Stormont  Cotton  Mills  at  Corn- 
wall, Ont.,  the  Ontario  Cotton  Mills,  Hamilton,  Ont.,  the  Merrit- 
ton  Cotton  Mills,  Merritton,  Ont.,  the  Dundas  Cotton  Mills, 
Uundas,  Ont.,  and  the  Lybster  Cotton  Mills  at  Thorold,  Ont. 
The  present  Company  came  into  existence  in  April  1892,  having 
acquired  the  properties  above  named,  the  whole  being  consoli- 
dated under  one  general  management.  The  primary  object  of 
the  formation  of  this  Company  was  to  endeavor  to  consolidate 
the  different  classes  of  goods  in  the  different  mills.  One  of  the 
most  serious  difficulties  in  connection  with  manufacturing  in  this 
country,  both  in  cottons  and  woollens,  in  the  past,  has  been  the 
large  variety  of  different  kinds  of  goods  required  to  be  made  by 
each  mill,  the  result  of  which  system  is  a  very  considerable  loss; 
as  it  is  well  known  to  all  engaged  in  manufacturing  that  the 
fewer  changes  are  made  the  better  the  results.  The  above  perni- 
cious system  had  continued  since  the  formation  of  the  original 
companies.  Their  all  being  different  concerns  necessitated  each 
producing  a  variety  of  goods  for  the  market,  thus  causing  serious 
loss  in  the  manufacturing  as  well  as  producing  undue  and  ruinous 
competition  as  against  each  other.  In  England  and  the  United 
States  where  the  market  is  so  much  larger,  the  different  mills 
there  manufacturing  textile  goods  are  not  subject  to  this  severe 
drain  on  their  margin  of  profits,  as  they,  to  a  very  large  extent, 
manufacture  only  one  or  two  special  lines,  the  different  mills 
taking  up  those  most  suited  to  them,  there  being  a  sufficient  de- 
mand to  keep  them  running  on  the  lines  thus  chosen.  Whereas 
in  the  limited  population  we  have  in  Canada  this  is  impossible; 
even  the  mills  as  at  present  organized  are  more  or  less  subject 
to  severe  changes,  causing  loss  of  production  and  thereby  largely 
increasing  cost. 

The  present  Canadian  Colored  Cotton  Mills  Co.  purchased 
the  mills  above  mentioned,  nearly  all  of  which  had  previously 
been  losing  concerns,  at  low  values,  and  while  the  first  year  of  the 
newly  organized  Company  cannot  be  considered  as  a  fair  evidence 
of  what  can  be  done,  still  they  have  by  strict  economy  in  and 
concentration  of  management,  been  able  to  pay  a  dividend  of 
six  per  cent,  per  annum,  and  to  carry  over  a  little  over  $100,000 
to  the  credit  of  profit  and  loss  account.  This  amount,  from  a 
manufacturer's  point  of  view,  is  not  too  large  considering  the  ex- 
tent of  responsibility  involved,  but  shows  that  there  was  wisdom  in 
the  endeavor  to  place  these  large  labor-giving  concerns,  if  possi- 
ble, on  a  paying  basis,  thus  rescuing  them  from  the  serious  loss 
which  the  previous  owners  were  continuing  to  sustain.  These 
cotton  mills  are  now  being  worked  with  a  profit,  and  from  the 
same   point   of  view,    colored  cotton  manufacturing   has  been 


placed  on  a  sound  and  solid  basis,  and  as  their  trade  grows  the 
mills  will  continue  to  increase  the  number  of  their  looms  and 
the  quantity  of  their  output.  But  every  person  does  not  look  at 
this  consolidation  from  a  manufacturing  standpoint,  and  instead 
of  watching  the  good  results  which  have  flowed  from  it,  they 
have  chosen  rather  to  gloat  over  the  possible  bad  results  of  this 
'combine' or  trust,  not  having,  seemingly,  learned  to  wait  until 
they  come  to  a  mountain  before  they  attempt  to  climb  it. 

HOW    THE    TRADE    VIEW    IT. 

There  is  no  one  in  the  trade,  so  far  as  we  can  learn,  w^o 
denies  that  this  company  has  used  every  reasonable  endeavor  to 
meet  the  wants  and  wishes  of  the  trade.  When  their  service  is 
compared  with  that  of  the  Montreal  Cotton  Company,  and 
that  some  other  mills,  it  shows  to  excellent  advantage.  The 
trade  frankly  acknowledges  that  it  seems  to  be  the  wish  of  the 
present  controllers  of  this  concern  to  endeavor  to  meet  the 
general  requirements  of  the  jobbers  of  these  textile  goods  by 
shipping  all  goods  promptly. 

All  are  aware  that  during  the  past  winter  a  very  marked  in- 
crease in  the  price  of  raw  cotton  took  place — from  25  to  over  30 
per  cent,  advance — and  we  have  stated  on  more  than  one  occa- 
sion that  the  general  expectation  then  was  that  an  increase  in 
the  values  of  the  manufactured  goods  would  be  but  a 
reasonable  result.  No  advantage,  however,  was  taken  of  this; 
the  goods  have  continued  to  be  placed  on  the  market  at  the  pre- 
vious prices.  (But  it  must  be  remembered  that  prices  of  some 
lines  were  increased  10  to  15  per  cent,  after  the  consolidation.) 
We  have  also  made  ourselves  conversant  with  the  general  satis- 
faction as  to  the  get-up  and  make  of  the  goods  made  by  this 
company.  They  are  certainly  as  sightly  and  in  every  way  as 
desirable  goods  as  can  be  expected.  It  is  well  known  to  all 
engaged  in  the  dry  goods  trade  that  a  large  proportion  of  the 
production  of  similar  goods  made  by  the  Lancashire,  England, 
manufacturers  are  what  is  known  as  "stuffed"  or  "filled"  goods, 
which,  owing  to  the  long  experience  and  improved  facilities  of 
the  manufacturers  there,  are  also  placed  on  the  market  in  very 
sightly  condition,  so  much  so  as  to  deceive  to  a  large  extent 
many  of  the  most  experienced  dealers,  the  difficulty  only  pre- 
senting itself  when  the  good  housewife  places  them  in  the  wash- 
tub,  out  of  which  they  come  a  much  lighter  and  inferior  cloth. 
The  Canadian  goods  are,  however,  comparatively  pure,  and  not 
only  fast  in  color  but  cannot  but  give  the  fullest  satisfaction  in 
point  of  wear.  The  ordinary  pure  standard  of  American  goods 
is  maintained  here,  so  that  any  differeace  of  increased  price  is 
somewhat  counterbalanced  by  the  difference  between  the  char- 
acter of  the  English  and  Canadian  goods. 

DESCRIPTIVE    INFORMATION. 

The  St.  Croix  Cotton  Mill  is  the  largest  of  the  mills  forming 
this  company.  It  has  about  a  thousand  looms,  with  card- 
ing and  spinning  to  keep  the  same  fully  employed.  This  mill 
is  running  more  particularly  on  the  finer  grades  of  goods — such 
as  ginghams,  fine  flannelettes,  Oxford  shirtings,  dress  gooa?  of 
all  descriptions,  skirtings,  costume  cloths,  summer  suitings, 
colonial  serges,  etc.,  etc. — while  it  manufactures  a  line  of  grey 


sheetings  which  is  well    known    over  the  entire  country. 


Tht 


"Canada"  Mill,  about  900  looms,  manufactures  certain  lines  of 
finer  grades — such  as  flannelettes,  suitings,  cheviots,  etc. — while 
a  portion  of  the  machinery  of  this  mill  manufactures  largely, 
with  the  "Stormont  "  Mill,  650  looms,  a  heavier  grade  of  goods 
— such  as  cottonades  of  all  kinds,  tickings,  heavy  shirtings,  den- 
ims, awnings,  and   that  class   of  goods  requiring   more  01 
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heavy  yarns.  The  Ontario  Mill  at  Hamilton,  and  also  the 
Merritton  Mill  at  Merritton,  run  almost  exclusively  on  shirtings. 
Full  and  very  desirable  ranges  of  these  goods  are  made  at  these 
two  mills,  goods  that  are  well  known  throughout  the  trade. 
Unfortunately  for  the  proprietors,  the  producing  power  of  the 
mills  running  on  textile  goods  in  this  country  is  considerably  in 
excess  of  the  requirements  of  the  trade  and  the  consumer.  In 
consequence  of  this  the  large  Lundas  mill,  and  also  the  Lybster 
mill  at  Thorold,  are  shut  down,  no  doubt  causing  serious  loss  to 
the  company.  The  machinery  in  these  mills  was  somewhat  old- 
f -shioned,  and  their  product  comparatively  expensive. 

Very  large  and  important  changes  have  been  made  in  con- 
nection with  the  Company's  properties  during  the  past  year.  As 
is  well  known,  constant  changes  are  taking  place  in  the  machin- 
ery necessary  for  the  manufacture  of  these  goods,  involving  a 
continual  heavy  expenditure.  At  the  "  St.  Croix "  Mill  some 
250  of  the  ordinary  looms  have  been  replaced  by  the  improved 
Crompton  box  looms,  for  the  manufacture  of  the  finer  classes  of 
fancy  goods,  while  a  number  of  the  new  improved  flat-top  re- 
volving cards  have  also  been  placed  in  position  in  place  of  the 
others  previously  used.  The  "Canada"  Mill  has  been  more  or 
less  remodelled  throughout,  changes  having  largely  been  made 
in  the  looms  for  a  better  class  of  goods.  At  the  present  time  a 
very  heavy  expenditure  has  been  found  necessary  in  connection 
with  the  water  power,  involving  a  very  considerable  outlay  in  the 
erection  of  a  new  wheel-pit,  new  wheels,  etc.  At  the  "  Stormont  " 
Mill  a  new  and  most  complete  dye-house  has  been  erected, 
which  was  rendered  necessary  by  the  introduction  of  the  new 
style  of  chain  dyeing,  thereby  enabling  them  to  secure  more 
uniformity  and  stability  in  color,  while  a  large  addition  in  open- 
ing machinery  and  carding  has  also  been  made  at  this  mill,  also 
displacing  machines  previously  in  use.  The  same  remarks  hold 
good  in  connection  with  the  Ontario  Mill  at  Hamilton,  an  en- 
tirely new  dye-house  and  plant  having  been  placed  there  so  as 
to  be  able  to  take  advantage  of  the  improved  appliances  now  in 
use  in  connection  with  this  important  branch  of  manufacturing. 
Other  very  extensive  alterations  have  been  found  necessary  at 
this  mill,  and  also  alterations  in  spinning  and  weaving.  All 
these  changes  and  expenditure  show  the  risk  and  responsibility 
involved  in  such  enterprises  and  have  a  very  important  bearing 
upon  the  earnings  of  the  mills,  as  they  cannot  be  placed  there 
for  nothing. 

AN    ESTIMATE. 

A  published  statement  made  in  the  Dominion  House  at  Ot- 
tawa during  the  last  session  declared  that  the  value  of  property 
owned  by  the  cotton  manufacturers  of  Canada  wis  about  $13,- 
700,000.  The  yearly  production  of  goods  manufactured  by 
these  concerns  was  about  $8,750,000.  The  number  of  employes 
in  the  neighborhood  of  8,700,  while  the  amount  paid  in  wages 
alone  amounted  to  the  large  sum  of  $2,400,000,  which,  as  a 
matter  of  course,  is  only  one  item  of  the  enormous  expenditure 
made  by  these  live  manufacturing  concerns,  not  embracing  gen- 
c  >al  supplies,  fuel,  freights,  machinery  and  improvements  thereon, 
etc.,  etc.  Of  the  above  amount  the  Company  which  we  have  at 
present  under  our  consideration  forms  somewhat  less  than  one- 
half  the  value  of  the  production,  probably  about  three  and  one- 
half  to  four  million  dollars.  The  costs  of  the  real  estate  and 
properties  owned  by  this  Company  is  about  $6,000,000.  The 
capital  stock  of  the  Company  is  $5,000,000,  of  which  about  $2,- 
750,000  has  been  issued.  The  Company  deservedly  occupies  a 
very  high  position  amongst  the  manufacturing  interests  of  the 
country.     Such  organizations   as   these   that   are   the  means  of 


creating  much  heavy  expenditures  in  labor,  fuel,  and  general 
supplies,  all  of  which  are  very  important  factors  in  the  develop- 
ment of  our  country,  and  certainly  entitled  to  some  considera- 
tion. 

THE    TARIFF. 

We  might  mention  in  connection  with  the  agitation  regarding 
tariff  revision  at  present  being  mentioned,  some  points  that  will 
require  consideration  in  connection  with  the  manufacture  of  tex- 
tile goods  in  this  country.  We  have  alluded  briefly  above  to  the 
question  of  production.  It  is  well  known  that  where  there  is,  as 
in  the  case  of  English  and  American  manufactures,  an  almost 
unlimited  market,  thus  enabling  the  mills  to  concentrate  on  one 
or  two  fabrics,  a  very  considerable  reduction  in  cost  is  made 
thereby.  It  is  also  a  fact  that  in  the  old  established  centres  of 
manufacturing,  such  as  Lancashire  and  Yorkshire  in  England, 
skilled  help  of  the  best  class  can  be  procured  at  comparatively 
low  wages,  much  lower  than  the  same  grade  of  help  can  be  pro- 
cured at  in  this  country.  And  also  it  is  well  known  that 
money  for  manufacturing  purposes  is  rarely  above  four  per  cent, 
to  the  English  manufacturer,  while  the  ruling  rates  here  are  six 
and  seven  per  cent.  These  items  form  very  important  factors  in 
connection  with  such  enterprises  as  the  above  which  we  have 
been  considering,  and  bear  heavily  on  them  as  paying  concerns. 

Having  thus  set  forth  the  position  of  the  Colored  Cotton 
Mills  Co.,  its  short  history,  the  obstacles  which  it  had  to  over- 
come, which  it  still  has  to  overcome,  and  which  beset  every 
manufacturing  industry,  especially  cotton  manufacturing  ;  and 
having  incidentally  mentioned  many  reasons  which  entitle  it  to 
consideration,  we  must  now  turn  to  consider  the  tariff  more  par- 
ticularly. 

As  regards  the  tariff  there  can  be  no  doubt  that  the  public 
are  clamoring  for  a  reduction  on  colored  cottons.  The  tariff 
before  1878  was  17^  per  cent.  Now  the  public  in  general  and 
the  trade  in  particular  declare  that  the  rate  could  be  reduced  to 
30  per  cent,  ad  valorem  without  injuring  our  own  manufacturers. 
Everybody  strongly  insists  that  the  present  duty  of  15  per  cent, 
and  2  cents  per  square  yard  is  too  high.  Let  us  see.  At  the 
present  rate,  when  the 

Foreign  cost  is  10c.  per  sq.  yard,  duty  will  be  35      per  cent. 
9         "         "  "  37.2         " 

8         "         "  "  40  " 

7  "  "  "  43-5         " 

6  "  "  "  48.3 

5         "         "  "  55 

4         "         "  "  65 

This  shows  the  duty,  and  the  consumer  says,  "Goodness,  do 
I  pay  65  per  cent,  duty?"  The  politician  may  tell  him  he  does, 
but  he  tells  a  falsehood.  Very  few  colored  cottons  are  imported 
of  which  the  cost  is  less  than  6c,  and  consequently  the  highest 
duty  paid  is  48.3,  and  from  this  it  runs  down  to  20  per  cent. 
But  if  this  duty  of  55  and  65  per  cent,  is  never  collected  why 
should  it  be  on  the  statute  books  ?  If  the  consumer  can  get 
cheap  domestic  cottons  suitable  in  the  lower  grades,  there  should 
be  no  increase  of  duty.  It  was  designed  of  course  to  keep  out 
cheap  grades  of  foreign  manufacture,  but  its  designers  did  their 
work  too  well ;  they  should  have  arranged  to  stop  at  a  point  not 
higher  than  35  per  cent.,  and  not  have  allowed  intriguing  poli- 
ticians, stump  speakers  and  ignorant  newspaper  writers  to  de- 
clare that  there  is  a  duty  of  55  and  65  per  cent,  on  colored 
cottons.  When  a  specific  duty  is  levied  either  alone  or  in  con- 
junction with  an  ad  valorem  rate  it  is  an  easy  matter  to  prove — 
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what  is  in  some  cases  true — that  the  consumer  of  cheap  goods 
pays  a  higher  rate  than  the  consumer  of  higher  grades.  There 
can  be  no  doubt  that  domestic  manufacturers  are  not  taking  full 
advantage  of  these  high  rates ;  but  if  they  are  not  doing  so,  why 
are  the  rates  there?  By  all  means  let  them  be  removed  if  they 
are  useless  and  are  causing  unnecessary  trouble.  A  straight 
duty  of  30  or  35  per  cent,  ad  valorem  should  be  ample  for  all 
purposes.  This  is  the  verdict  of  the  dry  goods  trade  whose 
sentiments  The  Dry  Goods  Review  attempts  to  voice.  We 
have  shown  reasons  why  the  duty  cannot  be  abolished 
altogether,  but  by  all  means  let  it  be  placed  in  a  position  to  do 
the  greatest  amount  of  good  with  the  least  amount  of  harm. 

ANOTHER    ATTACK. 

Another  attack  has  been  made  this  month  on  the  Colored 
Cotton  Mills  Co.  by  a  Montreal  trade  paper.  Here  is  the 
article  : 

"  There  is  a  general  impression  that  one  of  the  chief  osten- 
sible objects  of  the  colored  cotton  combine  was  to  prevent  the 
cutting  of  prices  and  to  establish  a  more  uniform  basis  of  value. 
How  well  this  has  been  carried  out  may  be  inferred  from  the 
fact  that  certain  lines  of  colored  goods  were  pushed  upon  firms 
last  December,  January  and  February,  and  now  before  these 
houses  have  had  a  chance  to  work  them  off,  the  combine  is  sup- 
plying other  houses  with  the  £ame  class  of  goods  at  1 3  to  15 
per  cent,  less  money.  In  regard  to  one  line  especially,  that  of 
St.  Croix  ginghams,  we  would  ask  the  combine  whether  it  did 
not  unload  all  it  could  of  these  goods  upon  the  trade  for  spring 
delivery  at  8c,  and  then  turned  round  and  sold  them  to  one 
house  some  time  afterwards  at  6^c,  so  that  the  latter  was  in  a 
position  to  sell  them  at  less  money  than  the  other  wholesale 
houses  bought  them  for.  This  action  on  the  part  of  the  com- 
bine has  invoked  a  considerable  amount  of  ill  feeling  in  the 
trade,  and  it  is  understood  that  quite  a  number  ot  the  combine's 
best  customers  have  asked  for  a  reduction  on  their  purchases 
made  some  time  ago  at  the  high  figures  complained  of,more espe- 
cially as  they  have  not,  nor  had,  sufficient  time  to  work  off  their 
stocks.  If  the  combine  is  going  to  treat  its  customers  in  this 
unfair  manner  it  will  prove  a  curse  instead  of  the  blessing  it 
promised  to  bestow  upon  the  whole  trade  by  its  consistent  regu- 
lation of  prices." 

The  ginghams  here  complained  of  are  cheap  goods  and  the 
patterns  and  colorings  are  poor,  and  consequently  the  sale  of 
these  goods  even  at  the  reduced  price  must  necessarily  be 
limited.  Another  mole  hill  made  into  a  mountain.  Toronto 
buyers  are  not  worrying  about  the  matter. 


A     SUGGESTION. 


TO  the  large  body  of  dry  goods  retailers  in  Canada  we  make 
a  suggestion  which  seems  worthy  of  consideration,  at  least. 
The  suggestion  is  simply  that  they  should  form  Provincial 
Associations.  This  is  an  age  of  combinations,  and  unless  the 
retailers  combine  they  are  going  to  be  ground  down  more  and 
more.  Such  an  association  would  be  productive  of  many  good 
results  ;  but  its  greatest  influence  would  be  the  educative  one. 
Tlie  advantages  of  such  an  association  would  be  as  follows  : 

1.  All  matters  of  interest  to  the  trade  would  be  discussed  at 
semi-annual  meetings  ;  papers  on  important  subjects  having  been 
prepared  beforehand. 

2.  These  meetings  could  take  place  at  spring  and  fall  milli- 
nery openings,  when  all  dealers  would  be  in  the  city  anyway. 

3.  Cheap  rates  could  be  obtained  over  all  the  railroads,  and 


thus  a  greater  number  would  attend  the  meetings,  and  the  ex- 
pense of  a  trip  to  the  city  at  such  a  season  would  be  lessened. 

4.  Such  an  association  would  voice  the  sentiments  of  the 
great  body  of  retailers  on  such  all-important  matters  as  trusts, 
duties,  railway  rates,  trade  discounts,  etc. 

5.  It  would  cultivate  an  esprit  du  corps  among  the  retailers 
of  Canada  which  would  do  much  to  improve  and  benefit  all  con- 
cerned. 

6.  The  annual  fee  would  be  more  than  saved  from  railway 
fares. 

The  advantages  of  such  associations  in  each  of  the  provinces 
are  indicated  above.  Every  thoughtful  retailer  can  elaborate 
them  for  himself.  But  The  Dry  Goods  Review  would  be 
pleased  to  have  opinions  from  the  leading  retailers  of  the  country 
as  to  the  value  of  the  suggestion.  All  replies  should  reach  this 
office  by  July  1st,  and  should  be  addressed  to  : 
Editor,  Dry  Goods  Review, 

10  Front  St.  E., 

Toronto. 

Since  the  foregoing  was  written  we  have  seen  a  retailer's 
letter,  in  the  jewellery  trade  journal,  showing  that  a  provincial 
or  national  association  of  retailers  to  protect  the  honest  dealer, 
prevent  dishonest  compromises,  and  rid  the  trade  of  many  can- 
cers which  are  eating  into  its  vitals  is  desirable  in  the  jewellry 
trade.  We  are  glad  to  see  this  suggestion,  which  comes  from 
the  Northwest  Territories.  What  is  good  for  the  jewellers  should 
be  doubly  beneficial  to  the  dry  goods  dealers.  What  do  the 
latter  say  ? 

CANADA     AND    AUSTRALIA. 

THESE  two  sister  colonies  are  being  drawn  closer  together. 
A  new  Steamship  Line  now  carries  goods  between  the 
two  countries,  and  as  the  service  promises  to  be  most  effi- 
cient there  can  be  no  doubt  that  trade  between  the  two  should 
increase.  In  1891  the  United  States  exported  $13,017,132 
worth  of  goods  to  Australasia  ;  Canada  exported  only  $589,100 
worth.  In  the  same  year  the  Republic  imported  from  Australasia 
$6,239,021  worth  of  products ;  Canada  imported  almost  noth- 
ing. This  order  of  things  should  disappear  with  the  new  ser- 
vice. Another  proposed  improvement  is  the  establishment  of  a 
second  cable  route  via  the  Pacific  to  Vancouver.  This  with  a 
new  postal  service  should  enable  both  countries  to  profit  by  bet- 
ter trade  relations.  It  is  unfortunate  that  just  at  the  moment 
when  these  arrangements  were  being  well  developed,  there  should 
have  been  a  collapse  in  Australian  money  markets,  and  the  de- 
velopment hoped  for  will  necessarily  be  retarded.  But  though 
the  trade  may  be  of  slow  growth,  it  should  be  certain. 

All  the  boards  of  trade  in  Canada  have  been  supplied  with 
a  precis  of  the  tariffs  of  Australia  in  order  that  exporters  may 
know7  what  duties  are  imposed  upon  products  which  may  be 
shipped  from  Canada  by  the  new  steamship  line.  In  a  circular 
which  the  department  has  sent  out  it  is  stated  that  the  Govern- 
ment considers  the  present  an  opportune  time  for  opening  up 
trade  with  the  Australian  colonies,  and  has  entered  into  arrange- 
ments with  Huddart,  Parker  &  Co.  in  full  confidence  that  the 
mercantile  public  will  second  its  efforts  and  contribute  by  its 
patronage  to  the  success  of  the  undertaking  and  warrant  its  con- 
tinuance on  a  scale  in  no  way  inferior  to  that  of  its  inception. 
For  the  information  of  those  who  may  desire  to  open  up  a  trade, 
the  customs  tariff  rates  now  in  force  in  New  South  Wales, 
Victoria,  Queensland  and  New  Zealand  are  given  on  a  number 
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of  such  articles  as  are  largely  imported  into  those  colonies  with, 
as  regards  some  of  them,  the  quantity  and  value  of  such  imports 
during  the  year  1891.  As  the  colonies  have  not  a  uniform  mode 
of  arriving  at  the  value  for  duty  of  imported  goods,  it  may  be 
stated  that  in  New  South  Wales,  Western  Australia,  Queensland 
and  Fiji  the  value  for  duty  is  the  value  at  the  port  of  shipment. 
In  South  Australia  and  New  Zealand  it  is  the  value  at  the  port 
of  shipment  plus  10  per  cent.  In  Victoria  goods  subject  to  ad 
valorem  duty  are  dutiable  at  their  fair  market  value  at  the  prin- 
cipal markets  of  the  country  whence  they  were  exported,  with  10 
B&r  cent,  added.  In  Tasmania  imports  liable  to  ad  valorem  duty 
are  estimated  at  their  value  at  the  port  of  shipment  with  12}^ 
per  cent,  added.  A  memorandum  is  added  showing  the  values 
of  articles  exported  from  Canada  to  Australia  and  imported 
therefrom  during  the  past  four  years. 


good,  and  a  dry  goods  Owl  has  remarked  that  the  same  thing 
is  likely  to  occur  again.  But  in  the  meantime  let  buyers  be 
cautious. 


EARLY    CLOSING. 


PRICES    OR    DOMESTIC    STAPLES, 


A  GREAT  furore  has  been  caused  in  wholesale  trade 
circles  in  Toronto  by  the  cutting  of  the  prices  of  some 
lines  of  Canadian  staples.  There  are  some  houses  who 
denounce  this  cutting  very  boldly  and  distinctly,  while  others 
denounce  it  on  the  one  hand  and  slice  away  with  the  other,  fol- 
lowing the  old  rule  of  not  letting  the  right  hand  know  what  the 
left  hand  is  doing. 

Then  there  are  other  houses  who  boldly  declare  that  5  per 
cent,  is  a  sufficient  advance  on  Canadian  staples  when  sold  in 
quantities,  and  for  cash  or  solid  security.  They  declare  that  this 
is  a  necessity  for  two  reasons  :  the  first  is,  that  this  plan  was  the 
only  way  of  securing  themselves  from  the  ruinous  cash  discount 
which  was  being  given  by  some  houses,  e.g.,  when  a  house  sold 
staples  at  10  per  cent,  advance  and  then  gave  a  five  per  cent, 
discount.  The  second  reason  is  that  the  dry  goods  retailers 
know  exactly  what  these  goods  costs  and  that  more  than  5  per 
cent,  cannot  be  readily  obtained. 

The  opponents  of  this  5  per  cent,  system  declare  that  it  is  a 
species  of  humbugging,  because  it  cost  10  per  cent,  to  sell  goods 
and  as  a  consequence  the  loss  in  selling  these  cut  lines  of  staples 
must  be  made  up  on  goods  of  which  the  retailer  can  not  as 
readily  estimate  the  value.  They  claim  that  these  cuts  are 
thrown  out  as  baits  and  the  extra  profit  made  up  on  other  lines. 
They  claim,  moreover,  that  if  this  cutting  continues  some  houses 
will  go  to  the  wall,  and  until  this  happens  other  houses  must 
suffer  from  the  reckless  conduct  of  their  competitors. 

These  are  the  two  sides  to  this  question.  But  let  the  re- 
tailer note  carefully  that  only  a  few  lines  of  domestic  staples  are 
being  sold  in  this  way,  and  that  only  for  cash  and  to  good  men. 
The  business  is  carefully  watched,  as  a  bad  sale  would  destroy 
the  year's  profits.  Moreover,  let  him  notice  that  five  per  cent, 
advance  on  cost  price  is  not  a  fixed  quantity,  because  whole- 
salers, like  retailers,  buy  different  quantities  and  secure  different 
p.ices.  Five  per  cent,  advance  in  one  case  may  be  less  than 
seven  per  cent,  in  another,  and  vice  versa.  This  latter  point  is 
the  loophole  whereby  some  houses  escape  certain  consequences. 
As  far  as  The  Review  has  been  able  to  estimate  the  situation, 
it  must  be  acknowledged  that  the  new  plan  threatens  to  become 
permanent.  It  means  a  lowering  of  profits,  no  doubt,  but  it  has 
counterbalancing  advantages.  But  it  lays  business  open  for  a 
certain  kind  of  humbugging,  but  this  is  an  advantage,  for  people 
like  to  be  humbugged.  Some  houses,  according  to  Toronto  dry 
goods  history,  have  failed  for  want  of  profit  even  when  trade  was 


NO  SPECIAL  declaration  is  needed  to  show  how  The  Dry 
Goods  Review  regards  the  early  closing  movement.  It 
has  always  been  maintained  by  this  journal  that  no  man 
can  stand  behind  a  counter  (for  so  many  dollars  per  week)  for 
16  hours  a  day,  and  do  justice  to  every  customer  on  whom  he 
waits  and  do  justice  to  his  employer's  wares.  To  expect  it  is 
to  expect  what  common  sense  and  human  nature  says  is  not 
possible.  But  these  are  common-place  truisms ;  and  the  good 
work  is  going  on  in  spite  of  the  bellicosity  of  a  few.  Winnipeg's 
Early  Closing  Association  recently  passed  the  following  resolu- 
tion, which  indicates  harmony  in  that  city:  "  As  a  Society,  we 
give  expression  to  our  feeling  of  gratitude  and  thankfulness  to 
all  the  merchants  who  are  so  honorably  adhering  to  the  early 
closing  movement,  by  closing  their  places  of  business  at  6.30  ; 
also  to  the  clergy  and  to  the  press  for  their  efforts  in  moulding 
public  opinion.  And  lastly  to  the  customers  who  are  doing 
their  shopping  before  the  new  hour  of  closing." 

When  we  turn  from  the  retail  trade  to  manufacturing  there 
is  a  difference.  But  here  also  there  is  a  strong  tendency  to 
shorten  the  number  of  working  hours  of  employees  in  manufac- 
turing establishments ;  but  such  a  shortening  must  in  some 
cases  be  attended  by  a  small  loss  to  the  employer  and  employed. 
As  an  example  of  the  latter  we  quote  from  the  Commercial 
Bulletin  :  "  While  it  was  reforming  things  in  general  last  winter, 
the  South  Carolina  Legislature  passed  a  new  factory  law,  which 
received  Governor  Gillman's  approval.  It  goes  into  effect  the 
first  of  next  month.  After  that  date,  the  hands  in  the  Carolina 
cotton  mills  will  work  66  hours  a  week.  Heretofore  they  have 
been  working  (say)  7 1  hours  a  week.  They  will  have  more 
leisure  time  on  their  hands  now,  and  less  money  in  their  pockets. 
A  Spartanburg  correspondent  of  the  Charleston  News  and 
Courier  estimates  the  coming  yearly  cut  in  wages  in  the  mills  of 
that  county  alone  at  $65,000,  the  falling  off  in  the  consumption 
of  cotton  at  from  5,000  to  6,000  bales,  and  the  loss  to  the  mill- 
owners  at  from  $175,000  to  $200,000."  But  the  financial  gain 
or  loss  is  only  part  of  that  which  has  to  be  considered  in  regard 
to  this  question. 

SHORRING. 


"Do  you  think  it  will  fade?"  she  asked  anxiously,  as  she 
chewed  a  mouthful  of  the  goods. 

"No'm,  I'm  sure  it  won't." 

"Nor  shrink  in  the  washing?" 

"No'm.     These  are  linen  threads." 

"  How  wide  did  you  say  it  was  ?" 

"Forty-two  inches,  ma'am." 

"That  isn't  extra  wide." 

"  It  isn't  made  any  wider." 

"  Are  you  sure  it  will  wear  well  ?" 

"Certainly,  ma'am — like  cast  iron." 

"  And  won't  fade  nor  shrink  ?" 

"Not  the  least  bit,  ma'am." 

"  Do  you  change  goods  in  this  store?" 

"  Not  after  they  are  out,  ma'am." 

"  Then  I  won't  trade  here  !  I  won't  patronize  a  store  where 
they're  not  more  accommodating,"  and  she  walked  away,  leaving 
the  clerk  a  wreck  behind  her. 
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LETTER    WRITING. 


EVERY  merchant  writes  a  number  of  letters,  but  his  most 
important  letter  is  the  one  he  sends  to  his  daily,  weekly  or 
trade  paper,  where  it  is  set  up  in  type  and  sent  out  to 
his  numerous  customers.  If  it  is  a  silly,  trashy  and  foolish  letter, 
why,  of  course,  the  reader  thinks  the  sender  is  the  same. 

But  no  advertisement  appeals  to  the  taste  of  the  reader  un- 
less it  is  properly  set  up,  and  has  a  new,  crisp  style  about  it ;  in 
fact,  it  must  feel  like  a  piece  of  new  silk.     Examine   this  style  : 

Lives  there  woman 

With  sense  so  dead, 
Who  never  to  herself  hath  said, 

"This  is  the  joyous  spring  time 
When  Gowns  are  new, 

And  Gloves  are  prime." 
Go  !  mark  her  wel), 

She  never  did  at 
STARBUCK'S  dwell,  o'er 


CAPTIVATING 
APES 


FETCHING 
ROCKINGS 


AND 


GLORIOUS 
OWNINGS, 

Just  the  thing  for 

SUMMER. 

Style  in  an  advertisement  is  everything.  Of  course  the 
printer  cannot  make  a  good  job  of  your  advertisement  unless 
you  do  your  share.  You  must  understand  how  to  write  an 
advertisement,  just  as  your  clerk  must  learn  how  to  show  dress 
goods  or  trouserings.  There  is  a  knack  about  writing  advertise- 
ments much  similar  to  the  knack  required  to  ride  a  bicycle. 
Practise,  learn,  study  ;  and  after  you  have  done  that — study, 
learn  and  practise.  After  a  time  you  will  become  proficient.  No 
horse  can  trot  well  until  he  becomes  fit ;  and  it  takes  lots  of 
good  exercise  to  bring  him  to  this  state  of  perfection.  The  man 
who  designs  the  patterns  which  make  prints,  muslin,  carpets, 
etc.,  look  so  beautiful,  must  study  for  years  at  the  details  of  his 
trade.  Why  then  should  a  man  expect  to  advertise  without  a 
thorough  study  of  the  different  methods  ?  There  is  no  royal 
road  to  the  learning  of  "how  to  advertise." 

Put  an  ordinary  piece  of  twenty-cent  dress  goods  among  a 
number  of  pieces  of  a  similar  kind,  but  of  a  ten-cent  grade,  and 
it  will  look  lovely  compared  with  its  poorer  neighbors.  Put  the 
same  piece  among  its  equals  in  quality  and  price  and  it  looks 
only  ordinary.     There  was  a  time  when  even  a  moderately  well- 


written  advertisement  would  appear  conspicuous  among  its  very 
poor  companions,  but  now  advertising  i«  improved  and  is  of  a 
higher  grade,  and  consequently  to  make  an  advertisement  con- 
spicuous in  one  of  our  modern  newspapers,  it  must  be  exceed- 
ingly clever.  The  matter  must  be  well  chosen  by  the  writer,  and 
then  it  must  be  well  set  by  the  printer.  These  are  two  indis- 
pensable requisites. 

Having  secured  these  two  requisites  there  still  remains  to  be 
considered  that  about  which  the  letter  will  speak.  It  must 
speak  about  something  which  will  interest  the  person  receiving 
it.  This  is  the  one  invariable  rule,  the  sine  qua  non  of  all  ad» 
vertising.  Just  imagine  how  nice  even  an  advertisement  will  be, 
when  it  is  about  something  interesting,  composed  in  a  neat  and 
suitable  manner,  and  displayed  with  the  highest  of  printer's  art. 
It  must  contain  some  pointed  and  seasonable  remarks  about 
that  which  interests  the  reader.  Think  you,  that  ladies  ever  tire 
hearing  of  the  new  styles  in  veilings,  millinery  and  dress  goods  ? 
The  columns  of  The  Review  are  full  of  information  for  adver- 
tisers. 

ADVERTISE    YOUR    SALES. 

Being  an  advocate  of  cash  transactions  and  a  quick  turning 
over  of  goods,  as  far  as  possible,  I  am  naturally  opposed  to 
allowing  an  accumulation  of  slow  goods,  that  go  to  form  dead 
stock.  I  regard  it  as,  most  frequently,  the  result  of  hasty  and 
injudicious  buying,  says  a  writer  in  the  Dry  Goods  Chronicle, 
and  think  that  buyers  would  find  it  more  satisfactory  to  place 
smaller  and  more  frequent  orders,  than  to  overload  themselves 
with  large  quantities  of  slow  goods  even  though  they  purchase 
them  slightly  cheaper.  Then  in  buying  novelties,  especially 
lines  where  styles  are  changeable,  they  had  better  buy  small 
quantities  of  numerous  patterns  than  give  large  orders  for  goods 
that  might  soon  go  out  of  style,  and  help  form  dead  stock. 
They  can  then,  whenever  necessary,  repeat  the  order  for  any 
specially  saleable  patterns. 

Of  course,  buyers  will  make  some  errors,  and  sales  will  turn 
out  differently  from  what  has  been  expected,  so  that  slow  stock, 
like  some  other  things,  we  have  always  with  us.  However,  you 
all  remember  the  old  saying  about  an  ounce  of  prevention,  and 
the  relative  value  thereof. 

When  you  find  that  anything  of  which  you  have  a  large  stock 
is  selling  slowly,  you  should  make  a  special  sale,  and  clear  it  at 
once.  You  must  expect  to  lose  some  money ;  you  cannot  force 
slow  goods  without  doing  that  ;  but  the  longer  you  keep  the 
goods  the  more  you  are  destined  to  lose,  and  it  is  useless  to  try 
to  avoid  the  climax. 

Nowadays  we  cannot  afford  to  keep  goods  for  twenty  years 
till  they  are  in  style  again,  and  besides  the  goods  might  not 
stand  it.  However,  you  must  use  some  judgment  in  selecting 
the  time  of  sale.  You  cannot  force  woollens  in  the  spring,  but 
you  must  keep  them  for  the  next  season.  In  the  case  of  novel- 
ties, though,  the  quicker  you  are  rid  of  them  the  better,  for  the 
longer  they  are  kept  the  further  you  fall  behind  the  style.  Mftt 
staple  goods  you  can,  of  course,  force  at  almost  anytime. 

When  you  are  ready  for  your  sale  bring  the  goods  out  in 
some  conspicuous  place  where  plenty  of  light  will  fall  on  them. 
Make  the  price  low  enough  so  that  it  is  a  genuine  bargain.  As 
I  said  before,  you  must  expect  to  lose  money.  If  possible,  also 
make  a  good  window  display  of  goods  and  instruct  your  sales- 
people thoroughly  in  regard  to  them. 

Advertise  them  thoroughly  and  well,  placing  your  notice 
prominently  before  the  eyes  of  the  public. 
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HERMANN     S.     SCHEYER. 


MR.  Scheyer,  the  proprietor  of  the  British  American  Water- 
proof Co.,  of  Montreal,  is  a  Berliner  by  birth.  He 
comes  from  good  old  German  stock,  his  father  having 
been  in  his  lifetime  one  of  the  largest  "  waldungen  besitzer " 
(holder  of  large  areas  of  forest  land,  which  are  leased  out  to  lum- 
ber merchants)  in  Germany,  and  his  grandfather  the  leading  whole- 
sale wool  merchant  in  the  west  of  Prussia,  while  his  mother's  father 
was  a  large  wholesale  general  merchant  in  the  same  district. 

In  1 88 1  Mr.  Scheyer  came  to  Canada  as  agent  for  some  of 
the  large  European  manufacturers,  and  at  first  took  only  import 
orders.  Soon,  however,  the  agency  business  extended,  and  Mr. 
Scheyer  began  to  carry  stock  on  his  own  account.  From  a  staff 
consisting  of  one  office  boy 
and  premises  embracing  an 
area  of  some  20  feet  square, 
Mr.  Scheyer's  ever  growing 
business  compelled  him  to  in- 
crease little  by  little,  both  staff 
and  premises,  till  now  some  30 
people  have  their  hands  full  in 
trying  to  keep  pace  with  the 
orders,  while  the  stock  fills  the 
whole  of  the  handsome  five 
story  block  which  he  occupies 
at  present. 

Mr.  Scheyer's  principal  lines 
are  furs,  in  which  his  special- 
ties are  seals,  Persians,  grey 
lamb,  nutrias,  French  cooneys, 
and  also  all  kinds  of  fur-lined 
ladies'  garments — silks,  hand- 
kerchiefs and  mufflers,  French 
corsets,  furniture  plushes,  etc., 
in  which  lines,  he  controls,  for 
Canada,  the  output  of  some 
European  factories.  Glove 
leathers  are  also  an  important 
part  of  his  business. 

In  1 89 1  he  added  the  man- 
ufacturing of  waterproof  gar- 
ments to  his  business,  under 
the  name  of  the  British  Ameri- 
can AVaterproof  Co.,  of  which 
he  is  sole  owner.  While  this 
concern  does  not  claim  to  be 
the  largest  in  America,  it  does 
claim  to  turn  out  as  high  class  goods,  as  to  material,  style  or 
finish,  as  can  be  imported  from  any  country.  In  all  his  water- 
proof clothing  only  the  best  English  vulcanized  waterproof  ma- 
ter<al  is  used.  The  demand  for  these  garments,  which  are 
really  waterproof,  has  grown  so  quickly  that  Mr.  Scheyer  was 
obliged,  to  meet  the  increasing  demand,  to  bring  out  from  Man- 
chester on  his  last  European  trip,  several  skilled  operatives  to 
assist  in  his  factory. 

In  1887  Mr.  Scheyer  married  a  wealthy  American  lady, 
daughter  of  a  leading  manufacturer  and  importer  of  the  United 
States. 

Mr.  Scheyer  is  a  naturalized  British  subject  and  is  a  member 
of  the  Montreal  Board  of  Trade  and  of  the  Canadian  Manufac- 


turers' Association.  In  the  comparatively  short  time  he  has  been 
in  this  country,  Mr.  Scheyer,  by  his  energy,  ability  and  close  at- 
tention to  business  details  has  stepped  into  a  foremost  place 
among  the  importers  of  our  commercial  metropolis,  a  place 
which  it  is  to  be  hoped  he  will  long  maintain.  He  is  stirring 
and  ambitious,  and  as  a  consequence  he  works  hard  and  man- 
ages skilfully.  He  desires  to  do  a  good  trade  and  knows  that  he 
can  secure  this  only  by  close  attention  to  all  thedetails  of  business. 


HERMANN    S.    SCHEYER 


TRIMMINGS    FOR  FALL. 

VELVETS,  silk  and  chappe,  according  to  the  best  author! 
ties,  will  be  the  most  prominent  article  used  for  dress 
trimmings  purposes  the   coming   fall  and  winter.     This 

spring  has  witnessed  a  large 
consumption  of  this  cloth  and 
fashion  will  declare  itself 
stronger  in  this  direction  for 
fall.  Retail  buyers  will  do 
well  to  keep  this  in  mind  in 
making  their  fall  purchases. 
In  color  browns  of  golden, 
tabar  and  seal  casts,  Eminence 
or  evegin  purples  will  be 
strong,  apple  and  moss  green 
and  a  new  shade  of  bright 
grass  green  called  emerande 
will  be  enquired  after,  while 
Ejkt  the  more  staple  colors  of  navy, 

grey,  fawns  must  not  be  over- 
looked. Changeable  or  shot 
velvets  will  also  be  seen. 

In  the  edging  trimming 
trade,  fur  will  play  an  import- 
ant part,  and  as  a  combination 
with  velvet  makes  a  handsome 
and  rich  effect.  Last  fall  fur 
was  largely  worn  for  trimming, 
but  only  among  the  better 
classes  on  account  of  price, 
but  this  season  they  have  been 
made  cheaper  and  at  same 
time  effective,  as  a  trimming 
fur  is  particularly  suitable  to 
our  winter  months.  A  pretty 
style  shown  is  where  the  gimp 
of  the  same  color  as  the  fur  is 
introduced.  Some  without 
gimp  are  shown,  which  come  lower  in  price.  Astrachans  will 
will  also  be  worn.  Black  gimps  of  the  silk  and  jet  order  are 
seen  among  the  staple  goods,  and  colored  gimps  will  be  worn 
but  not  so  largely  as  heretofore. 

The  house  of  Caldecott,  Burton  &  Spence  stand  well  abreast 
of  the  times  in  the  trimming  market  and  generally  can  be  relied 
on  to  have  the  new  goods.  Other  houses,  who  carry  general  dry 
goods,  and  also  the  millinery  "houses,  will  all  carry  a  stock  of 
trimmings  for  fall.  This  is  an  exceedingly  hard  trade  to  buy 
for,  and  the  shrewdest  buyer  often  makes  mistakes.  The  best 
rule  is  to  buy  light  in  quantity,  but  fairly  heavy  in  variety.  This 
fall  will  show  a  variety  larger  than  ever  shown  before,  and  prices 
of  velveteens  and  braids  are  going  to  be  high. 


JO 
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BUSINESS   CHANGES. 


ONTARIO. 

RD.  LAID  LAW,  of  Toronto  Junction  and  Mono 
Centre,  has  sold  his  stock.  He  assigned  on  the 
•      1 6th  ult. 

Theodore  Mader,  merchant,  Orillia,  has  assigned  to  Chas. 
R.  Cray. 

Mrs.  McAlpine,  millinery,  Thessalon,  has  sold  out  to  W.  J. 
Miller. 

Wm.  Murray,  of  Murray  &  Taylor,  dry  goods,  Kingston,  is 
dead. 

W.  Zinger  has  sold  his  woollen  mill  at  Teeswater  to  J.  H. 
Brick. 

Mrs.  S.  J.  Eveleigh,  fancy  goods,  Fergus,  is  out  ot  business. 

W.  Nightingale,  dry  goods,  New  Hamburg,  is  leaving  that 
town. 

J.  Modie  &  Sons  are  advertising  their  fancy  goods  business 
at  Hamilton  for  sale. 

The  tailoring  business  of  the  late  Jas.  Johnson,  Belleville,  is 
advertised  for  sale. 

David  Waters,  tailor  and  furnishings,  Campbellford,  has 
assigned. 

O.  Gravelle's  stock  of  dry  goods  at  Kingston  was  sold  on  the 
30th,  at  iYz  cents  on  the  dollar. 

Brown,  Waite  &  Co.  are  removing  their  dry  goods  business 
from  Port  Perry  to  Smith's  Falls. 

The  hat  manufacturing  plant  of  Tunstead  &  Co.,  Hamilton, 
has  been  sold. 

W.  B.  Wilson,  of  Wilson  Bros.,  tailors,  Hastings,  is  dead. 

Wm.  Campbell,  Tweed,  who  so  recently  assigned,  suffered 
by  fire  on  the  30th. 

O.  A.  Pratt,  general  merchant,  Warkworth,  has  sold  his  stock 
at  70)4  cents  on  the  dollar. 

The  millinery  rooms  of  Misses  Hoolehan  &:  Sullivan,  Lake- 
field,  were  damaged  by  fire  on  the  9th.     Loss  $700. 

QUEBEC. 

The  firm  of  Kinloch,  Lindsay  &  Co.,  Montreal,  has  been 
dissolved  by  mutual  consent,  Mr.  W.  George  Kinloch  retiring. 
The  business  will  be  carried  on  by  the  remaining  partners, 
Messrs.  William  Kinloch  and  W.  B.  Lindsay. 

Arthur  Gagnon,  dry  goods,  Montreal,  has  assigned  with  lia- 
bilities of  $3,150.  The  principal  creditors  are  Thibaudeau 
Freres,  $1,300;  Liddell,  Lesperance  &  Cie.,  $617;  Caverhill, 
Kissock  &  Co.,  $264.  The  stock  was  sold  on  the  7th  at  62  cents 
on  the  dollar. 

Tancrede  Hamelin  and  Sidney  Daignault,  doing  business  as 
the  American  Dress  Company,  Montreal,  have  dissolved  part 
nership,  the  first  named  retiring. 

A  tailor  in  Three  Rivers,  H.  Z.  Lord,  who  has  been  in  busi- 
ness some  six  years,   has   assigned.     Assets,  $1,200  ;   liabilities, 

$3»5°°- 

E.  H.  Paquette,  dry  goods  merchant,  of  Coaticooke,  is  re- 
ported to  be  in  trouble,  with  liabilities  of  $18,000. 


The  stock  of  E.  Gohier  &  Co.,  dry  goods.  St.  Laurent,  has 
been  sold  at  56c.  on  the  dollar,  and  that  of  A.  Sasseville,  hatter 
and  furrier,  Montreal,  at  25  cents. 

MARITIME   PROVINCES. 

The  dry  goods  stock  of  Jost,  Lewis  &  Co.,  Windsor,  N.  S., 
has  been  reconveyed  to  L.  E.  Jost  by  the  assignee  ;  and  that  of 
F.  A.  Wilson,  Amherst  has  been  sold  at  auction. 

Chas.  G.  Rowland,  tailor,  Halifax,  has  removed  to  Sidney. 

John  McD.  Fisher,  of  the  clothing  firm  of  C.  Humbley  & 
Co.,  Halifax,  is  dead.  m 

Kedy  &  Co.,  dry  goods,  St.  John,  N.  B.,  are  selling  out. 

Miss  S.  A.  Hamilton,  millinery,  Wolfville,  N.  S.,  is  in  finan- 
cial difficulty. 

Bell  &  Co.,  dry  goods,  Truro,  N.S.,  have  been  burned  out. 
So  has  A.  T.  Dalrymple. 

The  firm  of  Wm.  Cummings  &  Sons,  dry  goods,  Truro,  N. 
S.,  now  contains  two  new  members,  Dinnock  B.  and  Selden  W. 
Cummings. 

Mrs.  Shreve,  millinery,  Dorchester,  N.B.,  is  out  of  business. 

BRITISH  COLUMBIA. 

D.  J.  McLean  &  Co.,  clothing  and  men's  furnishings,  Van- 
couver, B.  C,  have  dissolved.  A.  E.  Lees  continues  the  busi- 
ness. 

FAILURES    IN  GENERAL. 

1893       1892. 

Week  ending  May   20th 19  22 

"           "         "      29th 27  28 

"           "        June  3rd 29  34 

"            "    10th 36  34 

Totals in       118 


HOW    TO    DISPLAY. 


Skill  in  effectively  displaying  goods  counts  for  much  in  the 
trade.  This  skill  can  be  exercised  both  in  arranging  goods  upon 
the  counters,  shelves  and  in  cases,  and  in  making  an  attractive 
exhibit  in  the  show  windows.  The  value  of  the  latter  is  often 
underestimated.  The  street  window  is  to  many  people  the  index 
of  the  store's  character. 

They  see  in  it  and  intuitively  store  away  in  their  memory  the 
business  methods  of  the  merchant.  Dust-covered  articles  be- 
tray a  conservatism  and  a  stolidity  of  character  which,  while 
scrupulously  honest  and  worthy,  does  not  invite  the  purchaser. 
A  poorly  arranged  display  is  equally  unsatisfactory  to  the  possible 
buyer. 

The  subject  is  worth  the  attention  and  constant  study  of  the 
merchant.  Strangers  in  town  are  proverbial  sightseers,  and  shop 
windows  are  their  delight.  If  they  scent  a  bargain  or  discover 
the  attractive,  they  hover  around  the  window  like  flies  about  a 
molasses  barrel.  % 

It  is  easy,  in  strolling  up  a  business  street,  to  pick  out  the 
wide-awake,  industrious  merchants  by  the  attention  which  their 
store  windows  attract.  If  you  have  a  genuine  bargain  for  your 
customers,  put  it  in  your  windows  and  place  a  price  upon  it. 

It  will  sell  for  you  not  only  the  article  itself,  but  many  other 
goods  from  your  staple  stock.  Not  only  should  the  windows  be 
tastefully  arranged,  but  the  displays  should  be  frequently 
changed.  Do  not  begrudge  the  time  and  labor  thus  employed. 
It  is  seed  cast  upon  the  waters  which  will  bring  excellent  returns. 
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TAILORS'     TRIMMINGS. 


ADVANCED  prices  are  the  most  notable  feature  of  the 
trimmings  business.  In  silks  especially  the  increase  in 
price  has  been  very  marked,  and  may  be  put  down  at  an 
average  of  fifty  per  cent,  over  the  figures  prevailing  a  year  ago. 
The  chief  causes  for  this  are  a  poorly  supplied  raw  silk  market 
and  an  enormous  increase  in  the  consumption  for  all  classes  of 
ladies'  wear.  It  is  confidently  expected  that  by  the  end  of  the 
year  the  advance  price  will  have  reached  seventy-five  per  cent., 
v:;th  no  prospect  of  an  early  fall,  as  the  new  crop  is  not  antici- 
pated to  raise  the  supply  materially  above  the  demand,  there 
having  been  a  marked  falling  off  in  the  production.  The  flax 
harvest  is  reported  to  have  been  scant,  too,  and  that  has  sent  up 
canvas  and  linen  materials  considerably.  This  state  of  things, 
though  appearing  serious  at  first  glance,  should  not  be  viewed 
with  any  degree  of  apprehension.  Prices  have  been  very  low  for 
the  last  few  seasons,  and  the  present  advances  will  do  no  more 
than  restore  them  to  the  standard  of  two  or  three  years  ago, 
while  tailors  have  enjoyed  the  advantages  of  the  intermediate 
low  rates. 

Silks  were  never  more  in  demand,  and  all  our  prominent 
trimming  houses  report  good  sales,  the  increased  length  of  coats, 
requiring  more  silk,  having  materially  assisted  to  swell  the 
volume  of  their  business.  The  tendency  is  to  quiet  colors  for 
linings,  mostly  in  stripes  and  solid  colors.  Serges  are  finding 
more  favor  than  the  merveilleux.  As  the  season  advances  black 
satins  will  be  used  freely  for  overcoat  sleeves,  and  wool  linings 
will  also  sell  well.  Mohairs  are  as  popular  as  ever,  and  some 
very  fine  grades  are  meeting  with  much  favor  and  will  be  exten- 
sively used  for  overcoats.  Already  advance  orders  show  that 
velvets  will  be  used  for  overcoat  collars  at  least  as  much  as  last 
year.     The  demand  is  chiefly  for  blacks  and  dark  blues. 

Some  of  the  principal  houses  are  selling  a  considerable  quan- 
tity of  braids  and  bindings,  and  anticipate  a  much  brisker  de- 
mand than  for  several  seasons.  In  covered  buttons  plain  cash- 
mere and  soutache  sell  with  their  usual  freedom,  while  in  horn 
and  ivories  we  have  seen  some  very  handsome  stag-horns  in 
shadings  peculiarly  adapted  for  rough-finished  gray  materials. 
For  drab  goods  buffalo  horns  and  plain  colored  ivories  seem  to 
be  the  favorities. — The  Sartorial  Art  Journal  (June). 


MAKE     YOUR    CUSTOMERS    FEEL    AT    HOME. 


ANY  merchant  who  succeeds  in  making  his  customers  feel 
that  they  are  welcome  to  call  in  his  establishment  at  all 
times  without  feeling  the  necessity  of  making  a  purchase 
to  be  sure  of  a  welcome,  has  scored  a  point,  and  a  strong  one  at 
that,  over  his  competitors.  Say  Mrs.  Dresswell  is  passing  near 
your  store  ;  it  looked  like  rain  when  she  started,  so  she  brought 
her  umbrella  and  waterproof  along.  It  has  cleared  up  brightly, 
her  rain  protectors  are  a  nuisance  to  her,  and  in  she  comes, 
wa:'its  to  leave  them  and  "will  call  for  them  later."  Take  them 
from  her  gladly.  AVe  won't  say  send  them  home  (out  of  sympa- 
thy with  the  bundle  boys),  but  still  you  might;  make  her  feel 
that  she  can  use  you  for  all  such  conveniences  as  this.  Or  does 
she  want  a  sheet  of  wrapping  paper,  bit  of  twine,  empty  box, 
etc.,  see  that  she  gets  them,  and  that  they  are  given  to  her,  not 
as  a  favor  conferred,  but  in  a  manner  to  give  her  the  impression 
that  you  belive  in  the  Scripture,  "  It  is  more  blessed  to  give  than 
to  receive."  You  will  find  many  times  just  such  instances  as 
his  will  prove  the  writing,  for  every  woman  likes  just  such  atten- 


tion, and,  despite  her  actions  in  horse  cars,  is  grateful  for  them. 
She  will  come  to  you  for  her  goods  when  out  shopping,  and  tell 
her  friends  how  obliging  you  and  your  clerks  are.  One  such 
friend  made,  talking  well  of  you,  is  worth  a  ten-dollar  advertise- 
ment in  your  daily  paper,  and  has  cost  you  next  to  nothing. — 
Dry  Goods  Chronicle. 


SUMMER    COSTUMES, 


HOP-SACKING  is  rivaling  serge  as  a  material  for  outing 
suits  this  year.  The  variations  of  the  blazer  and  Eton 
suits  grow  more  numerous  and  startling  every  day.  One 
of  the  most  charming  models  shown  has  a  mannish  little  jacket 
with  wide,  stiff  revers  trimmed  with  rows  of  soutache  braid.  The 
same  trimming  is  exhibited  at  the  wrist  of  the  immense  sleeves, 
and  rows  of  it  extend  downward  from  the  shoulder  and  end  in 
small  loops.  The  novelty,  however,  lies  in  the  waistcoat,  which 
is  not  of  vesting  cloth — as  is  customary — but  of  the  same  ma- 
terial as  the  suit.  It  is  double-breasted  and  cut  about  two  inches 
above  the  belt  and  fastened  with  large  pearl  buttons. 

Another  chic  outing  suit  has  a  corselet  skirt  with  small, 
white  buttons  in  front  and  trimmings  of  white  braid.  For-mid- 
summer  wear  nothing  can  be  prettier  than  the  suits  of  white 
pique  or  duck. 

The  once  simple  and  elaborate  outing  suit  is  now  ladened 
with  gold  braid,  jeweled  passementerie,  Persian  trimmings  and 
all  sorts  of  gorgeous  trappings,  which  is  indeed  a  pity,  since  no 
service  is  rendered  by  costumes  so  embellished. 

The  summer  toilets  will  be  more  fluffy  and  flounced  than 
ever  before.  The  thin,  gauzy  materials  that  have  almost  been 
forgotten  for  years  are  now  brought  to  light  again.  The  sweet, 
old-fashioned  dotted  Swiss  is  here  again  both  plain  and  flowered, 
and  also  the  tamboured  batiste  with  sprays  of  blossoms  flung 
broadcast  over  it,  and  a  scroll  pattern  done  with  a  single  heavy 
thread  over  this ;  the  satin-striped  organdies,  grenadines  and 
crepons  are  somewhat  reduced  in  price,  but  the  light  glace  silks 
show  no  decrease. — Chicago  Dry  Goods  Reporter. 


DOES    THE    CAP    FIT? 


THERE  are  many  dry  goods  men  in  Canada  who  do  not 
yet  receive  The  Dry  Goods  Review  regularly,  and  these 
are  hard  to  reach.  But  those  who  do  read  the  journal 
and  take  a  kindly  interest  in  it  can  extend  its  sphere  of  usefulness 
by  sending  their  copy  to  some  one  who  is  not  a  subscriber,  and 
if  necessary  dropping  a  card  to  this  office  for  a  duplicate  copy. 

There  is  another  point.  There  are  many  events  every 
month,  in  each  town  in  Canada,  a  mention  of  which  would  be 
agreeable  to  the  readers  of  this  journal.  Friends  of  The  Review 
always  send  these,  and  they  are  gratefully  received.  Contribu- 
tions and  suggestions  of  all  kinds  are  welcomed  and  due  atten- 
tion given  thereto.  Mill  owners  of  all  kinds  should  send  notices 
of  their  improvement,  and  retailers  notices  of  all  changes.  It  is 
only  by  such  co-operation  with  the  trade,  that  The  Review,  can 
become  a  truly  national  trade  journal.  What  about  your  co- 
operation ? 

Satin  Duchesse  will  be  in  vogue  again  next  winter;  so  far 
the  best  grades  have  been  manufactured,  but  there  is  no  doubt 
that  ere  long  the  cheaper  ones  will  make  their  appearance  ;  all 
colors  will  be  represented.  At  Eyons  rich  brocades  on  satin 
ground,  likewise  arabesques  and  palm-leaf  designs,  are  produced, 
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THE    MONTREAL.    MARKET. 


DURING  the  last  weeks  of  May  the  cold  wet  weather  had 
a  depressing  effect  on  the  dry  goods  business.  The  last 
week  in  May,  however,  saw  a  decided  change,  and  since 
that  date  business  has  shown  a  steady  improvement,  the  demand 
being  brisk  for  all  lines  of  light  goods  for  summer  wear,  princi- 
pally for  cotton  and  cashmere  hose,  fancy  trimmings,  silks,  para- 
sols, laces,  and  muslins. 

Values  generally  are  steady.  Since  our  last  there  has  been 
an  advance  of  20  per  cent,  in  velveteens  ;  and  silks  are  being 
held  at  much  higher  prices.  There  has  been  no  change  in  Ca- 
nadian woollens  as  yet,  but  anticipations  are  for  an  advance  in 
them  also.  Other  staples  are  firm  except  in  the  case  of  some 
lines  of  colored  cottons.  / 

Last  fall  the  Cotton  combine  sold  wholesalers  heavy  lines  of 
certain  kinds  of  goods,  and  now,  before  their  customers  have  had 
a  chance  to  dispose  of  their  stock,  it  is  claimed  that  the  combine 
have  placed  a  heavy  stock  of  the  same  class  of  goods  with  a  cer- 
tain firm  to  be  cleared  out  at  a  reduction  of  15  per  cent.  The 
goods  in  question  are  mainly  ginghams,  and  of  course  holders  of 
this  class  of  goods  feel  that  they  have  good  reason  to  be  annoyed 
at  the  unfair  way  in  which  they  claim  the  Combine  has  treated 
them.  On  the  other  hand  it  is  claimed  that  a  lot  of  the  goods 
which  are  offered  at  the  lower  prices  are  not  really  A  1,  and  that 
they  cannot  be  classed  as  very  desirable  stock,  so  that  in  reality 
it  is  not  so  much  of  a  cut  after  all.  Whatever  the  exact  facts  of 
the  case  are,  there  is  considerable  hard  feeling  over  the  matter. 

During  the  past  few  weeks  there  has  been  quite  an  influx  of 
buyers  from  nearby  points  to  the  city  who  have  been  making 
purchases  in  a  sorting  up  way  and  paying  up  arrears.  The  trade 
consider  this  latter  fact  one  of  the  most  favorable  points  of  the 
situation,  as  it  is  an  indication  that  some  buyers  at  least  feel  that 
they  want  goods. 

Travellers  are  now  returning  in  detachments  for  the  purpose 
of  getting  their  lines  of  fall  samples.  The  various  houses  expect 
to  get  to  work  on  these  in  the  course  of  a  week  by  which  time 
they  will  have  wound  up  their  stock  taking. 

It  is  a  little  too  early  yet  to  speak  in  regard  to  prospects  for 
fall  trade,  but  reports  from  some  sections  are  encouraging.  It 
is  said  that  stocks  of  fall  and  winter  goods  in  dealers'  hands  are 
low  as  the  long  cold  winter  and  unfavorable  spring  helped  to 
materially  reduce  them.  This  is  quite  possible  but  for  all  that 
the  disposition  generally  noted  is  to  pursue  a  conservative  policy 
until  the  future  crop  prospects  and  other  conditions  can  be 
gauged  more  definitely. 

Remittances  have  fluctuated  from  good  to  bad  from  week  to 
week.  On  the  whole,  however,  they  are  unfavorable,  and  this 
is  especially  the  case  in  the  Northwest  and  Manitoba,  where 
it  seems  absolutely  impossible  to  get  any  money  out  of 
customers. 

The  travellers  for  the  various  clothing  houses  here  have 
finished  up  their  work  on  account  of  fall  orders  in  Manitoba,  the 


Northwest  and  the  Maritime  Provinces.  During  April  and  the 
early  portion  of  May  their  trip  was  anything  but  encouraging, 
but  since  that  time  business  pulled  up  wonderfully,  and  tRe 
average  of  orders  from  these  three  sections  is  now  about  on  a 
par  with  last  year's  trade.  The  men  are  now  starting  out  to 
work  up  Ontario  and  Quebec  for  clothing  orders  on  fall 
account. 

The  tenor  of  recent  advices  from  primary  markets  indicate 
that  all  imported  woollens  will  be  higher  in  price  during  the  en- 
suing fall  and  winter. 

The  mischievous  custom  introduced  some  two  or  three  years 
ago  of  giving  goods  now  and  dating  them  as  fall  is  being  carried 
on  to  a  large  extent  by  one  or  two  houses  in  the  trade  here. 
They  have  done  so  entirely  without  solicitation  on  the  part  of 
the  retail  trade,  who  were  quite  content  with  present  dates.  The 
result  of  all  is  that  houses  who  do  a  legitimate  business  are  in- 
commoded, while  traders  generally  are  buying  their  spring  and 
summer  goods  as  fall  and  their  fall  and  winter  goods  as  spring. 
Any  sensible  merchant  will  readily  recognize  that  this  is  the 
height  of  foolishness  and  leads  to  a  very  unsound  condition  of 
affairs  if  carried  to  its  legitimate  conclusion. 

Silks  were  never  as  high  as  they  are  at  present  except  once, 
and  that  was  in  the  fall  of  1876. 

TRADE    NOTES. 

Messrs.  Gault  Bros.  &  Co.  are  at  present  engaged  on  open- 
ing up  some  of  their  stock  of  fall  tweeds.  Quiet  shades  promise 
to  be  the  fashion  in  this  connection  for  men's  wear  during  the 
coming  fall  and  winter. 

Greene,  Sons  &  Co.  have  been  filling  quite  a  few  orders  for 
their  lines  of  cellular  shirts  and  underwear.  Blazers  and  light 
flannel  jackets  have  also  called  for  considerable  attention  on  their 
part. 

Mr.  White,  one  of  the  buyers  for  Caverhill,  Kissock  &  Co. 
has  left  for  England  to  look  up  and  keep  posted  on  the  late  fall 
millinary  novelties. 

Mr.  H.  Shorey,  jr.  complains  that  the  payments  from  British 
Columbia  fail  entirely  in  showing  any  improvement. 

Messrs.  Greenshields,  Son  &  Co.  have  just  opened  up  a  line 
of  fall  tweeds  which  promise  to  make  some  handsome  tartan  and 
cheque  suits  this  year.     The  designs  axi  all  in  quiet  shades. 

Messrs.  J.  G.  Mackenzie  &  Co.  report  an  excellent  trade  in 
such  goods  as  surahs,  bengalines,  new  tartan  surahs  and  all  wool 
challies. 

The  Dominion  Oil  Cloth  Company  accepted  the  tender  of 
Messrs.  Hodgson,  Summer  &  Co.  for  their  oil  cloth  seconds, 
which  they  always  offer  to  the  trade  in  this  manner  every  sum- 
mer. The  successful  tenders  are  now  offering  them  to  the  trade 
at  an  advantageous  price. 

The  extensions  to  the  warehouse  of  Gault  Bros.  &  Co.,  on  St. 
Helen  street,  have  been  completed  and  firm  now  occupy  pre- 
mises reaching  from  the   corner  of    Recollect  street   to   15  St. 
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Helen's.     This    makes  it  one  of  the   most  extensive  dry  goods 
warehouses  in  the  country. 

Mr.  Mclntyre  who  buys  the  dry  and  fancy  goods  for  Hodgson, 
Summer  &  Co.  will  be  back  at  his  old  post  during  the  week  of 
the  1 2th. 

Jas.  Johnston  &  Co.  have  turned  over  several  large  lines  of 
silks,  hosiery  and  muslins  during  the  past  few  weeks. 

Greenshields,  Son  &  Co.  opened  up  during  the  past  month 
some  handsome  lines  of  Irish  point  and  Guipure  laces  in  shades 
of  black,  cream  and  white,  which  are  all  the  go.  They  have  also 
been  receiving  large  lines  of  velveteens  in  the  popular  shades  of 
lizard  green,  vert,  Eminence,  heliotrope  and  bright  cardinal, 
for  which  the  demand  runs. 

Challies  are  not  a  plentiful  article  on  spot  at  present.  The 
S.S.  Wandraham  had  a  heavy  line  on  board  for  Mclntyre,  Son. 
&  Co.,  and,  of  course,  her  wreck  has  seriously  curtailed  the  sup- 
ply. The  demand  for  them  runs  to  dark  ground  lines  with  de- 
signs in  the  popular  shade  of  heliotrope. 

J.  G.  McKenzie  &  Co.  have  a  full  line  of  challies  on  hand 
both  of  the  much  sought  after  dark  ground  goods  as  well  as  lines 
in  some  very  taking  designs  of  light  ground.  The  patterns  on 
both  all  run  to  the  popular  color  heliotrope. 

The  wrecked  steamer  Wandraham  had  some  heavy  lines  of 
German  cashmeres  on  board.  The  general  bazaar  on  St.  Cathe- 
rine street  and  Larose  &  Paquin  were  large  consignees.  The 
former  firm  are  offering  some  of  the  damaged  goods  at  a  heavy 
reduction. 

Greene,  Sons  &  Co.  note  an  increased  number  of  sorting 
orders  for  their  shirts  with  reinforced  bosoms,  also  negligee 
flannelettes  and  summer  underwear.  There  is  a  demand  also  for 
small  peaked  flannel  skull  caps. 

Jas.  Linton  &  Co.  note  a  satisfactory  increase  in  the  demand 
for  silks,  hosiery  and  woollen  dress  fabrics. 

According  to  Mr.  Howell,  of  Brophy,  Cains  &  Co.,  the  ag- 
gregate business  for  the  latter  part  of  May  and  first  of  June  will 
be  much  in  excess  of  the  entire  turnover  for  the  whole  month  of 
April  and  the  first  half  of  May. 

Thouret,  Fitzgibbon  &  Co.  report  some  encouraging  orders 
for  general  fancy  goods  and  also  for  their  Jammet  Freres  gloves 
from  west  of  Toronto. 

Wm.  Agnew  &  Co.  are  opening  up  some  handsome  fall  lines 
of  cashmeres  and  fine  dress  goods.  Mr.  Agnew  is  up  in  the 
Ottawa  Valley,  having  just  got  back  from  a  trip  through  the 
district  east  of  Kingston. 

Matthews,  Tower  &  Co.  have  been  pushing  their  extensive 
line  of  cowboy  hats  in  Manitoba  and  the  Northwest.  They 
cater  specially  to  this  trade. 


ADVANCING    AND    LOWERING. 


THE  two  Canadian  manufacturers  of  sewing  silks  have, 
owing  to  the  advance  in  raw  material,  reduced  their  dis- 
counts to  four  per  cent.  Belding,  Paul  &  Co.  (Ltd.)  give 
notice  that  in  future  they  will  put  up  Belding's  50  and  100  yard 
blacks,  in  all  sizes  except  A,  as  follows  : — B,  C,  D,  E  will  be 
stamped  1-16  oz.  in  place  of  50  yds. ;  B,  C,  D,  E  will  be  stamp- 
ed yi  oz.  in  place  of  100  yards.  Both  of  these  will  be  sold  at 
list  prices  same  as  colors  50  yds.  and  100  yds.     They  say  they 


are  forced  to  this  action  by  the  continued  advance  in  silk  and 
the  constantly  growing  demand  in  Canada  for  the  coarser  sizes, 
which  materially  enhances  the  cost  of  the  goods.  With  this 
change  they  reduce  the  price  of  this  brand,  "  Belding's  Spool 
Silks,"  to  50c.  per  dozen  for  50  yards  and  1-16  oz.;  $1  per  dozen 
for  100  yards  and  yk  oz. 

On  January  1 2th  of  the  present  year  there  was  an  advance 
in  Bengal  grey  cottons,  full  particulars  of  which  was  given  in  the 
January  Dry  Goods  Review.  Prices  have  dropped  to  their  old 
level,  due  no  doubt  to  the  lowering  in  price  of  raw  cotton,  and 
perhaps  to  the  limited  demand  for  these  lines.  Some  claim  that 
this  shows  that  the  prices  of  cottons  in  Canada  are  not  regulated 
by  the  tariff,  but  by  the  demand  and  supply.  The  changes  in 
wholesale  prices  will  be  somewhat  as  follows  : 


No.  45  ...  .  Old  Price . 
50....  "        . 

60.... 

70 

A.  I).. 


6 

778 


New  Price 


5% 
6 

6s/4 

7^ 


ROMANCE    BEHIND    THE    COUNTER. 


AN    OLD    DRY    GOODS    CLERK  S    STORY. 

IT  is  now  about  twenty  years  ago,  said  Mr.  Harry  Jenkins,  since 
I  had  charge  of  the  silks  and  velvets  in  a  city  retail  house. 
We  did,  in  those  days,  a  large  trade  with  American  sum- 
mer tourists,  principally  in  silks,  velvets,  kid  gloves  and  real 
laces.  Our  tariff  was  17^,  and  the  American  tariff  was  over  50 
per  cent. 

One  hot  summer's  day  an  old  gentleman  wearing  a  holland 
wrapper  came  to  the  silk  counter  and  asked  to  look  at  some 
black  dress  silks.  He  selected  a  French  silk  at  $7.50  per  yard. 
He  also  selected  the  best  black  silk  velvet  we  had  for  a  mantle, 
the  price  of  which  was  about  $14  per  yard;  also  black  Guipure 
real  laces  at  $6  and  $10  a  yard;  in  fact  he  bought  the  best 
goods  all  round. 

He  said,  "  I'm  from  the  State  of  Kentucky.  I  want  a  dress 
and  mantle  for  my  wife,  the  best  I  can  get  for  money.  I'm 
going  to  Montreal  and  will  be  back  in  a  week.  Now  I  want  to 
make  a  deal  with  you  people.  I  am  going  to  meet  my  son  and 
daughter  in  Buffalo  on  my  return,  and  if  you  will  send  the  suit 
across  to  Buffalo  for  me,  free  of  duty,  I  will  leave  you  the  order 
to  make  it  up  and  pay  a  hundred  dollars  down  on  it  (as  a  de- 
posit). I  said  it  was  impossible  for  us  to  send  the  suit  across 
without  paying  duty.  We  were  sorry  to  loose  the  sale  as  it 
came  to  nearly  $350.  The  old  man,  as  it  turned  out,  knew 
more  about  the  matter  than  we  did.  Said  he,  "  Why  not  fit  it 
on  one  of  these  stylish  young  ladies.  She  can  come  over  as  my 
daughter ;  it  won't  cost  either  your  people  or  the  young  lady  a 
cent.  She  can  wear  it  across  and  take  her  own  outfit  in  a 
satchel.  We  will  go  over  by  boat,  and  she  can  return  by  train." 
The  dress  and  mantle  makers  were  consulted  and  the  deal 
"went  through."  One  of  the  young  ladies  undertook  the  rather 
risky  commission.  The  old  gentleman,  along  with  his  son  and 
daughrer,  drove  her  through  the  city,  and  next  day  she  told  us 
the  best  in  Buffalo  was  not  too  good  for  her,  which  turned  out 
to  be  a  fact,  for  two  years  afterwards  she  was  married  to  the  old 
gentleman's  only  son,  who  was  a  partner  with  his  father,  and  the 
firm  was  worth  half  a  million. 

Tom  Swalwell. 


14 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


HATS,     CARS    AND    FURS. 

WARM  weather  has  made  the  straw  hat  boom,  and  the 
execution  of  orders  for  this  class  of  goods  has  kept  every 
house  busy.  Broad-brimmed  boaters  seem  to  have  the 
lead,  and  are  likely  to  maintain  it  throughout  the  season,  simply 
because  they  are  a  sensible  hat.  Canton  braids  are  best  for  the 
general  trade,  but  some  other  fancies  are  in  demand  for  particu- 
lar classes  of  trade.  Mixed  colors  in  hats  are  not  in  demand  at 
all,  the  public  having  seemingly  discarded  them  altogether. 

The  feature  of  the  felt  hat  trade  is  the  conservatism  of  the 
Canadian  trade  with  regard  to  extreme  styles  such  as  broad  brims. 
Neither  in  stiff  nor  soft  felts  has  there  been  much  of  a  demand 
for  these  new  and  extreme  styles,  and  wholesalers  have  been 
forced  to  repeat  in  old  blocks  and  in  medium  styles.  Of  course, 
there  is  always  a  certain  amount  of  trade  done  in  these  extreme 
styles,  and  certain  dealers  take  fairly  large  quantities  of  them  ; 
but  the  volume  of  the  trade  done  is  comparatively  small. 

Most  of  the  furriers  are  busy  manufacturing  fall  stock  in 
garments,  caps,  mitts,  etc.  There  is  a  large  manufacturing  busi- 
ness done  in  Toronto.  Take,  for  example,  the  business  done 
by  A.  A.  Allan  &  Co.  They  have  nine  cutters  busy  all  the  time 
and  over  three  score  of  workmen  and  workwomen  employed  on 
furs  all  the  year  round.  Even  then  they  have  contracts  with  five 
other  concerns  in  the  city  to  manufacture  for  them.  Then 
Gillespie,  Ansley  &  Dixon,  Thos.  Dunnett,  Bastedo  and  others 
do  extensive  business  in  the  fur  manufacturing.  The  fur  goods 
manufactured  in  Toronto  every  year  must  have  a  very  high  value, 
for  besides  the  wholesale  houses,  large  retailers  such  as  Dineen, 
Lugsdin  and  Rodgers  do  a  great  deal  of  this  work,  and  many 
very  high  priced  garments  are  made. 

The  volume  of  fur  trade  in  the  Northwest  is,  so  far,  much 
less  than  last  year,  but  this  is  not  an  unexpected  phase  of  the 
trade.  Last  year  the  dealers  bought  heavily  and  trade  was  not 
up  to  the  mark,  and  the  consequence  is  that  present  buying  is 
not  brisk.  But  when  the  crop  is  assured,  and  dealers  have 
decided  that  trade  will  be  good,  then  heavy  sorting  orders  may 
be  expected.  Every  person  who  sells  in  that  district  where  fur 
garments  are  a  necessity  and  where  the  fur  trade  is  always  large, 
must  be  pleased  with  the  caution  displayed  by  buyers,  and 
wholesalers  need  not  have  sleepless  nights  wondering  how  their 
accounts  in  that  district  are  going  to  be  collected. 

Military  fur  capes  with  butterfly  collar  seem  to  promise  well 
for  fall.  Small  fur  ornaments  for  the  neck  will  also  be  a  novelty 
in  the  coming  season's  trade.  Fur  collars  will  be  worn  as  usual, 
but  some  startling  novelties  will  be  introduced. 

The  travellers  for  A.  A.  Allan  &  Co.  are  still  on  the  road 
taking  sorting  and  fall  orders,  except  in  the  Northwest  and  in 
the  Maritime  Provinces  where  their  travellers  have  finished. 
They  report  a  satisfactory  season's  trade. 

THE    RETAIL    FUR    TRADE. 

A  marked  change  has  taken  place  in  the  retail  fur  trade  of 
Montreal  during  the  past  few  years,  in  consequence  of  retail  dry- 
goods  merchants  having  gone  into  the   business  so  extensively 


that  it  now  comprises  one  of  their  leading  departments.  This 
change  was  a  matter  of  very  easy  accomplishment,  as  customers, 
when  making  their  purchases  of  dry  goods,  were  naturally  in- 
duced to  select  their  lurs  from  the  attractive  assortments  spread 
before  them,  until  now  a  large  propertion  of  customers  go  direct 
to  the  dry  goods  stores  for  their  requirements.  This  has  un- 
doubtedly had  a  material  adverse  effect  upon  retail  fur  stores, 
which  have  lost  a  great  portion  of  their  former  patronage  and 
which  has  been  a  leading  factor  in  precipitating  the  recent 
failures,  showing  liabilities  of  about  $120,000.  Wholesale 
furriers,  however,  have  experienced  a  good  business,  as  they 
have  had  to  supply  the  dry  goods  houses,  which  have  no  doubt 
pushed  the  sale  of  furs  to  a  greater  extent  than  if  the  trade  had 
been  allowed  to  run  in  its  old  channels  ;  and  as  they  were  con- 
tent to  receive  a  less  percentage  of  profit  than  the  retail  fur 
stores  had  been  accustomed  to  make,  this  also  had  the  effect  of 
increasing  the  sales  at  the  dry  goods  houses.  These  are  among 
the  causes  which  divert  the  course  of  trade  in  the  present  day 
from  one  channel  to  another,  as  business  will  tend  to  the  cheap- 
est centres,  just  as  water  finds  its  level. — Trade  Bulletin. 

TORONTO  FUR  MARKET. 

The  following  prices  give  the  approximate  values  of  raw  skins 
on  the  Toronto  market.  The  quality  determines  the  price  to  a 
large  extent  and  hence  the  distance  between  the  lowest  and  the 
highest  price  is  extensive.  Dealers  here  refuse  to  take  very  poor 
skins. 

Badger,  per  skin $       25  to  $       75 

Bear,    black 1 5   00  to    30  00 

Bear,  brown 1 5  00  to    30  00 

Bear,  grizzly '.  .  10  00  to    20  00 

Beaver 2  00  to       7  00 

Beaver,  castors,  per  pound 2   50  to      4  00 

Fisher 50  to       7  00 

Fox,    cross 75  to      6  00 

Fox,   kit 10  to  45 

Fox,  red 25  to      1   50 

Fox,   silver 5  00  to    80  00 

Lynx 25  to       4  00 

Marten 75  to       250 

Mink 25  to       1    75 

Musquash 02  to  10 

Otter  8  00  to     12  00 

Raccoon 50  to  85 

Skunk 25  to       1   00 

Timber  Wolf 25  to      3  50 

Prairie  Wolf,  large 25  to       1   00 

"  "     small 25  to  65 

Wolverine 50  to      3  50 

U.   S.   STVLES  AND  COLORS. 

The  following  concerning  the  hat  trade  in  the  U.  S.  is  gleaned 
from  The  American  Hatter. 

"  This  is  not  much  of  a  time  of  year  to  discourse  upon 
styles,  and  as  for  colors  everything  goes  that  shades  upon  bro^.n. 

"  The  styles  in  stiff  hats  bought  for  fall  trade  are  generally  of 
medium  proportions,  showing  a  slight  tendency  towards  higher 
crowns.  The  latest  English  derbys  are  very  full  in  the  crown, 
almost  in  the  shape  of  what  has  been  known  in  the  trade  as  the 
"  Hub  "  block.  Brims  on  these  English  hats  are  medium  in 
width  and  moderately  set,  the  general  effect  being  neat  and 
natty. 

"  Soft  hats  hold  their  own  in  the  general  trade  but  show  a 
decided  falling  off  in    the   city  wear.     The  stiff  hat  is  evidently 
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about  to  resume  its  full  sway  in  the  large  cities  among  well 
dressed  men,  although  the  tourist  will  be  worn  as  an  extra  for 
travelling,  sea  shore  and  country  wear.  Indications  point  to  a 
very  heavy  straw  hat  trade.  The  popular  style  for  the  masses 
will  be  the  wide  brimmed  yacht  and  largely  in  coarse  braids. 
For  fine  trade  split  straws  are  always  popular,  and  advanced 
dressers  will  undoubtedly  appear  in  soft  finish  straws  with  rolled 
brims  and  narrow  bands.  There  was  a  disposition  to  revive  the 
genuine  Mackinaw,  Japs  having  taken  a  back  seat,  but  the 
Mackinaw  season  was  a  poor  one,  and  it  has  been  impossible  to 
g ",t  enough  good  braid  to  make  an  impression  upon  the  market. 
Genuine  Mackinaws  will  be  in  it  next  season,  if  the  braid  can 
be  had." 

A    PROHIBITION. 

The  following  notice  has  been  published  in  the  Canada 
Gazette  :  "  Referring  to  a  proclamation  in  the  Canada  Gazette  of 
30th  April,  1892,  of  the  arrangement  concluded  between  the 
Government  of  Her  Britannic  Majesty  and  that  of  the  United 
States  of  America,  for  the  continuation  until  the  31st  October, 
1893,  of  the  prohibition  of  seal-killing  in  Behring  Sea,— 

"  Public  notice  is  hereby  given  that  an  order  of  Her  Majesty 
the  Queen  in  Council  has  been  issued  prohibiting  seal-killing  in 
Behring  Sea  until  the  1st  day  of  May,  1894,  unless  Her  Majesty 
the  Queen  in  Council  otherwise  directs. 

"  Dated  at  the  office  of  the  Minister  of  Marine  and  Fisheries, 
this  23rd  day  of  May,  1893." 


THE     WOOL.    SITUATION. 


THE  wool  trade  in  Canada  appears  to  be  in  a  much  better 
condition  than  in  the  United  States.  Here  for  the  past 
month  the  market  has  been  firm  tor  all  kinds,  and  no 
immediate  decline  is  expected.  In  the  United  States  the  market 
is  in  a  very  depressed  condition  at  present,  and  the  outlook  for 
the  coming  clip  is  far  from  satisfactory  for  both  dealer  and 
grower.  The  large  business  accomplished  during  the  first  two 
or  three  months  of  the  year  gave  promise  that  the  stock  of  old 
wool  on  the  market  would  be  quite  closely  absorbed  by  the  time 
that  the  new  clip  was  available,  and  in  this  expectation  dealers 
maintained  a  fair  amount  of  firmness  in  prices  long  after  the  de- 
mand had  fallen  off.  During  January  and  February  the  woollen 
manufacturers  were  taking  large  orders  for  goods,  and  they  were 
consequently  free  buyers  of  wool  to  make  up  the  orders,  which 
gave  the  market  for  raw  material  an  activity  that  dealers  had  not 
looked  for  in  the  face  of  the  result  of  the  fall  election.  The  cold 
winter  which  gave  clothiers  a  chance  to  work  off  their  stock  of 
heavy  goods  was  the  inducement  for  the  free  buying  of  woollens, 
and  until  clothiers  had  fairly  looked  for  their  fall  necessities  they 
showed  no  disposition  to  hesitate  regarding  placing  their  orders 
ahead.  The  falling  off  in  the  demand  for  woollens  was  very 
quick,  and  manufacturers  have  booked  but  few  orders  during  the 
past  two  months.  The  fact  that  the  mills  were  well  supplied 
with  wool  to  cover  their  orders  as  fast  as  they  were  taken  has 
made  their  wants,  since  orders  ceased  to  come  in,  of  a  very 
moderate  character,  and  instead  of  dealers  finding  their  stock  of 
old  wool  closely  sold  out  at  the  advent  of  the  new  clip,  they 
have  awakened  to  the  knowledge  that  there  are  still  considerable 
supplies  of  old  wool  on  the  market  to  dispose  of. 

During  the  past  few  weeks  the  liberal  offerings  of  new  wools 
from  country  points  have  brought  this  knowledge  more  closely 
home  to  dealers'    notice,   and   a  more  decided  effort   has  been 


made  by  them  to  get  their  old  wool  out  of  the  way.  Territory 
grades  that  were  selling  on  the  scoured  basis  of  57c.  to  58c.  per 
pound  for  fine,  and  54c.  to  56c.  for  fine  medium,  are  now  being 
offered  freely  at  53c.  to  55c.  for  the  former,  while  the  latter  can 
be  picked  up  at  51c.  to  52c.  for  strong  staple  warp  wools. — 
Bradstreet's,  May  30th. 

DOMESTIC    WOOL    IN    TORONTO. 

There  is  a  little  beginning  to  come  in,  and  dealers  are  paying 
17  to  1 8c.  for  good  merchantable  fleece  combing,  and  for  coarse 
unwashed  10c.  and  fine  11  to  n}4c.  The  mills  are  still  fairly 
well  employed. 

In  rural  districts  the  trade  in  wool  is  quiet,  18  to  20  cents  being 
the  ruling  figure.  Farmers  are  now  engaged  in  washing  and 
clipping,  and  it  will  be  the  middle  of  June  before  the  spring  clip 
is  on  the  market.  Until  the  last  few  days  it  has  been  too  cold  to 
permit  of  even  the  washing  process. 


SOME    NEW    PRODUCTIONS. 


THE  Worsted  and  Braid  Co.,  of  Toronto,  have  put  on  the 
market  some  new  productions,  which  are  worthy  of  the  at- 
tention of  those  who  delight  in  the  progress  of  Canadian 
manufacturing.  In  a  short  time  this  company  will  have  thirty 
machines  on  a  corset  lace  which  they  are  making,  a  number  of 
new  machines  now  being  on  the  way  from  Reading,  Pa.,  and 
Providence,  R.  I.  This  shows  how  progressive  this  company  is. 
They  have  agreements  already  with  two  large  domestic  corset 
manufacturers  by  which  the  latter  will  purchase  their  whole  sup- 
ply of  corset  laces  from  the  Worsted  and  Braid  Co.  But  these 
are  only  one  line  of  many  which  are  now  being  made  in  their 
factory.  Fancy  silk  laces  in  delicate  patterns,  are  shown,  and 
the  blouses  and  dresses  of  the  day  are  calling  for  quantities  of 
this  line.  A  plain  spun-silk  lace  for  ladies'  vests  and  for  top 
shirts  is  being  made,  and  it  will  undoubtedly  make  a  big  im- 
pression on  the  market.  They  are  making  a  very  fine  line  of 
hosiery  twine  made  especially  for  the  requirements  of  the  manu- 
facturers of  hosiery.  Another  line  is  a  cotton  shoe-lace,  made  to 
compete  with  an  imported  line  called  the  "  Can't  break  'em." 
The  manufacturers  expect  to  control  the  market  as  they  can  un- 
dersell the  foreign  manufacturers.  They  also  make  rifle  or 
tubular  laces ;  and  they  are  also  making  tan  laces  in  all  the  dif- 
ferent grades  in  which  they  have  formerly  made  their  blacks. 
They  show  both  light  and  dark  tans.  The  readers  of  The  Re- 
view will  gather  from  this  summary,  an  idea  of  the  enterprise 
which  is  being  displayed  on  the  part  of  the  company,  but  the 
management  acknowledges  that  many  Canadian  manufacturers 
have  given  all  the  encouragement  possible  to  this  new  industry, 
for  the  reason  that  they  believe  in  patronizing  home  goods  as 
much  as  possible. 


THE    LAST    ARRIVAL. 


The  last  buyer  to  arrive  from  the  foreign  markets  is  Mr.  J. 
W.  Woods,  of  Gordon,  Mackay  &  Co.  Mr.  Woods  buys  for  all 
departments  except  the  woollen  department,  and  has  the  reputa- 
tion of  being  a  shrewd  and  capable  buyer.  He  is  a  close  stu- 
dent of  markets,  and  knows  the  most  of  what  is  going  on  in  the 
particular  market  in  which  he  is.  He  is  also  an  acute  observer 
of  mercantile  methods,  and  is  quite  aggressive  in  this  particular. 
He  has  spent  over  two  months  in  British  and  Continental  mar- 
kets, and  seems  perfectly  satisfied  with  his  success. 
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THE    MONTH'S    TRADE. 

TORONTO  MARKETS. 

A  FAIRLY  brisk  month  has  been  experienced  by  the 
wholesale  trade.  The  movement  generally  has  been 
good,  and  many  buyers  have  been  on  the  market.  Laces 
are  in  especially  strong  demand  in  various  kinds,  qualities,  and 
colorings.  White,  creams,  and  two-tones  lead.  Summer  under- 
wear is  brisk,  as  is  light  hosiery.  Fast  black  is  the  color  in  the 
latter,  except  in  ladies'  hosiery,  where  colors  are  again  to  the 
front.  All  kinds  of  summer  dress  fabrics  have  received  atten- 
tion, although  the  volume  of  trade  in  these  lines  is  not  extremely 
large.  The  staple  trade  is  fairly  good,  but  some  lines  are  being 
cut,  much  to  the  disgust  of  some  of  the  dealers.  Frilling  are  in 
good  demand,  but  embroideries  are  comparatively  dead.  Some 
kinds  of  parasols  are  scarce,  and  the  general  sorting  trade  in 
these  is  fairly  brisk,  especially  in  fancies  of  all  kinds.  Men's 
summer  vests  and  straw  hats  are  receiving  a  great  deal  of  atten- 
tion, and  orders  are  numerous. 

Orders  for  fall  are  reviving  somewhat,  and  buying  is  slightly 
brisker,  which  is  no  doubt  due  to  the  fact  that  brighter  weather 
is  fast  lightening  retail  stocks. 

W.  R.  Brock  is  now  in  his  accustomed  place  in  the  trade, 
and  after  a  six  months'  absence  has  not  lost  his  interest  in  every- 
thing pertaining  to  the  trade.  He  says  he  saw  no  country  in  all 
his  worldwide  travels  which  was  as  prosperous  as  Canada,  and 
that  while  we  may  not  have  an  El  Dorado,  yet  we  have  a  com- 
fortable and  prosperous  nation. 

In  prints  the  leading  varieties  are  heliotrope  flowers  on  black, 
pink  and  cream  grounds.  There  is  a  rage  ior  these  goods.  Blue 
and  red,  red  and  black,  and  white  and  red  are  the  leading  com- 
binations in  drillettes. 

The  latest  advices  from  Germany  confirm  the  ist  of  May  ad- 
vance of  to  percent,  in  fancy  braids,  especially  in  ladies'  mili- 
tary braids.  The  manufacturers  are  offering  candid  advice  about 
placing  orders  for  the  next  six  months'  requirements  before  July 
i  st,  as  another  advance  is  expected  then.  The  advance  is  caused 
by  the  requirements  of  fashion  combined  with  the  advance  in 
wools.  There  will  no  doubt  be  a  brisk  demand  for  braids  in  the 
fall  season. 

Many  buyers  have  returned  from  the  foreign  markets.  Among 
the  latest  arrivals  are  :  Mr.  D.  O.  Anderson,  of  Alexander  <Sc 
Anderson  ;  Mr.  Fisher,  buyer  for  Wyld,  Grasett  &  Darling's 
furnishing  department ;  Mr.  Blackey  and  Mr.  Sanderson,  buyers 
for  John  Macdonald  &  Co.'s  haberdashery  and  staple  depart- 
ments respectively.  Mr.  Johnson,  buyer  for  Wyld,  Grasett  & 
Darling's  woollen  department,  has  left  on  a  buying  trip.  All 
the  buyers  report  a  rising  market  to  buy  in,  and  had  to  pay  ad- 
vances in  many  cases. 

Letter  orders  are  very  brisk,  and  the  enquiries  are  for  very 
numerous  classes  of  goods,  but  especially  for  the  classes  of  goods 
which  are  advertised  from  time  to  time  or  mentioned  in  the  re- 
views of  the  trade  as  published  in  The  Dry  Goods  Review. 
Hosiery,  laces,  curtains,  summer  vests,  clearances,  etc.;  all  these 


have  received  attention  from  the  increasing  number  of  merchants 
who  find  letter  orders  a  useful  and  expedient  way  of  ordering 
goods.  Most  of  the  houses  are  now  supplying  their  customers 
with  order  pads. 

Angola  shirtings  promise  well.  These  are  taking  the  place 
of  low  all-wool  fancy  flannels  shirtings,  being  cheaper,  and  stand- 
ing well  both  washing  and  wearing.  The  wholesalers  give  them 
fancy  names,  such  as  Inverness,  Loch  Lomond,  Ceylon,  etc. 

Payments  during  the  past  two  weeks  have  been  a  huge  im- 
provement over  the  previous  six  weeks.  Since  the  farmers  have 
finished  seeding,  rural  trade  has  improved  and  money  has  come" 
in  more  freely  from  the  quarter  where  it  was  scarcest.  From  the 
Maritime  Provinces  payments  have  been,  comparatively,  above 
the  average,  showing  that  the  trade  there  must  be  in  a  strong 
condition. 

Among  the  distinguished  visitors  to  Toronto  during  the  past 
month  were  Mr.  Stevenson  of  Stevenson  &  Co.,  manufacturers 
of  the  celebrated  Irish  hand-knit  hosiery,  Newtonards,  Ireland  ; 
and  Mr.  Harper  of  Harper's  needle  works,  Redditch,  England. 
Both  had  been  to  The  Columbian  Exposition  at  Chicago,  and 
visited  Canada  on  their  return  trip. 

On  the  first  of  June  domestic  adamantine  pins  took  a  drop 
and  now  the  discount  is  away  down,  quotations  being  made  as 
low  as  40,  10,  10  and  10  per  cent.  It  seems  that  the  National 
Pin  Co.  of  Detroit  has  been  gaining  a  foothold  in  the  Canadian 
trade,  and  are  determined  to  maintain  what  they  have  won. 
The  domestic  manufacturers  resent  this  and  the  consequence  is 
that  the  market  is  falling,  and  the  manufacturers  have  given  up 
their  profits  for  the  sake  of  their  Irish  love  of  a  fight. 

Fall  underwear  is  coming  in,  already,  to  the  wholesalers. 
Early  deliveries  of  these  goods  are  the  best,  because  when  there 
comes  a  big  rush  at  the  last  to  fill  all  orders,  the  goods  generally 
deteriorate  in  many  points.  Retailers  should  consider  this  im- 
portant feature  of  the  trade. 

W.  R.  Brock  &  Co.'s  staple  department  is  in  full  swing  in 
their  fall  staples  and  report  large  sales.  They  have  two  special 
lines  of  gray  flannel  which  are  particularly  good  value,  and  also 
two  lines  of  all  wool  blankets  which  stagger  the  trade  on  account 
of  price  and  quality.  They  are  well  satisfied  with  their  share  of 
fall  trade. 

Wyld,  Grasett  &  Darling  have  opened  several  cases  of  frill- 
ing, and  now  show  all  the  latest  novelties  in  silver  light,  ostrich, 
watteau,  and  hypatia.  The  latter  is  the  newest  thing  out,  and 
the  demand  for  it  is  steadily  increasing. 

Gordon,  Mackay  &:  Co.  report  a  larger  demand  for  art  mus- 
lins than  is  usual  at  this  season,  which  can  easily  be  accounted 
for  when  their  stock  of  these  goods  is  examined.  It  includes 
single  and  double  fold  muslins  in  a  great  variety  of  colorings, 
and  newest  designs,  marked  at  their  usual  close  prices. 

Wyld,  Grasett  &;  Darling  have  a  repeat  of  shot  silk  flounced 
parasols.     These  are  scarce  goods. 

W.  R.  Brock  &  Co.  are  showing  a  nice  lot  of  polka  dot  flan- 
nels. Wool  delaines  and  navy  and  black  serges  are  also  moving 
very  freely  with  this  house. 

John  Macdonald  &  Co.  have  just  passed  into  stock  the 
largest  shipment  they  have  ever  received  of  the  justly  celebrated 
Featherbone  corsets.  Several  cases  of  art  cushions,  tea  cosies, 
and  head  rests  are  also  to  hand. 

In  Gordon,  Mackay  &  Co.'s  staple  department  there  is  a 
huge  pile  of  bleached  sheetings  containing  some  300  pieces,  60 
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inch,  double  warp,  plain,  suitable  especially  for  single  beds. 
This  is  a  recent  importation,  secured  at  a  price  which  enables 
G.  M.  &  Co.  to  offer  to  the  trade  at  manufacturer's  cost. 

Alexander  &  Anderson  have  new  shipments  of  domestic 
goods  in  shirtings,  flannelettes,  flannels,  tickings,  cottons,  etc. 
The  goods  were  bought  early,  and  they  claim  that  as  a  conse- 
quence prices  will  be  found  to  be  right.  Fall  samples  are  com- 
ing forward. 

Gordon,  Mackay  &  Co.,  who  claim  to  have  one  of  the  best 
assortments  of  flannelettes  in  the  trade,  have  just  added  to  their 
already  complete  stock  a  job  lot  of  1,500  pieces,  English  manu- 
facture, comprising  45  patterns  in  stripes  and  plains.  These, 
with  their  standard  ranges  give  purchasers  a  choice  of  colorings, 
designs,  and  prices  hitherto  unapproached. 

Caldecott,  Burton  &  Spence  are  expecting  several  cases  of 
black  and  cream  silk  guipure  laces,  which  will  be  pleasing  infor- 
mation to  dealers,  as  these  goods  are  very  scarce  in  Canada  at 
present.  Their  range  of  parasols  for  sorting  trade  is  very  good, 
and  they  are  doing  a  steady  trade  in  these  goods. 

Gordon,  Mackay  &  Co.  are  showing  a  grand  range  of  fine 
linens,  noticeable  amongst  which  is  a  choice  line  of  five  o'clock 
tea  cloths  and  Damask  sets,  also  several  prices  in  72-inch 
bleached  Damask  and  napkins  to  match. 

In  their  staple  department  John  Macdonald  <&  Co.  have  just 
opened  two  special  lines  of  art  muslins  wich  heliotrope  and 
other  colored  flower  patterns,  and  another  line  with  Madras  de- 
signs, the  latest  novelty  in  these  goods.  Buyers  who  have  seen 
these  are  much  pleased  with  their  taking  appearance. 

W.  R.  Brock  &  Co.  have  opened  out  their  entire  purchase  of 
German  knit  boating  shawls  and  evening  wraps,  which  is  much 
larger,  more  attractive,  and  of  better  value  than  in  any  previous 
season  on  account  of  their  large  trade  in  this  line  of  goods. 
They  have  also  opened  out  their  cable  repeat  orders  for  their 
well-known  lines  of  Hermsdorfs  absolutely  stainless  black 
hosiery  in  1 — 1  rib  numbers  CO.  and  C.I.  Back  orders  have 
been  all  shipped. 

Caldecott,  Burton  &  Spence  have  opened  up  a  large  ship- 
ment of  laces,  including  cream,  two-tone  and  beige  cotton 
guipures,  two-toned  guipure  insertions  and  Bourdon  silk  inser- 
tions and  laces.  Insertions  are  coming  to  the  front  this  season, 
and  the  enquiry  for  these  is  very  active  at  present.  Two-tone 
and  cream  insertions  are  especially  active.  This  house  is  just 
passing  into  stock  a  large  shipment  of  cream  and  beige  hand- 
made guipure  insertions  of  the  very  latest  designs.  These  have 
been  in  very  active  demand  in  European  markets  for  some 
time  back. 

W.  R.  Brock  &  Co.,  anticipating  the  great  demand  for  ladies' 
and  misses'  lace  rnitts,  have  laid  in  a  very  large  stock  of  these 
goods,  They  show  them  in  lace  effects  of  lisle  and  pure  silk, 
also  taffeta,  lisle  and  pure  silk  in  plain  goods.  All  the  blacks 
are  Hermsdorfs  absolutely  stainless  fast  blacks,  with  a  guarantee 
ticket  from  the  dyer  attached  to  each  pair.  Their  pure  silk  in 
lace  effect  to  retail  at  25  cents  is  an  extra  special  line,  and  they 
claim  fully  25  per  cent,  cheaper  than  if  they  were  bought  to-day 
from  the  manufacturer. 

Caldecott,  Burton  &  Spence  report  a  strong  sorting  trade  in 
parasols.  They  are  offering  special  bargains  in  clearances  of 
this  class  of  goods. 

Alexander  &  Anderson  have  received  their  first   shipment  of 
new  fall  prints  ;  they  have  just  arrived  from  Manchester  and  are 


very  choice  goods.  They  have  also  received  their  samples  of 
new  autumn  dress  goods,  and  these  are  now  in  the  hands  of 
their  travellers.  In  plain  goods,  whipcords  and  diagonals  will 
still  be  popular  for  the  autumn  trade,  and  the  prevailing  color 
will  be  "Eminence." 

John  Macdonald  &  Co.  are  receiving  large  shipments  of 
midsummer  and  tall  prints.  Brown  and  navy  grounds  with 
Eminence  and  Emerald  flowers  will  be  the  leading  varieties.  All 
these  goods  have  been  purchased  by  a  very  expert  buyer,  and 
dealers  will  find  in  their  stock  all  the  leading  novelties. 


FROM    FOREIGN  MARKETS. 

THE  London  wool  market  has  been  of  a  spirited  character 
during  May,  competition  between  the  home,  French,  and 
German  buyers  having  been  keen.  Prices  for  the  month 
have  ruled  higher  with  a  tendency  to  great  firmness.  The  yarn 
mills  are  mostly  overworked. 

Worsted  coatings  and  serges  are  meeting  with  an  improved 
demand  from  the  United  States  and  Canada. 

Lace  trade  is  brisk.  Irish  Guipure,  Valenciennes,  and 
Brussels  laces  have  been  in  much  favor,  whilst  anything  novel 
has  sold  freely.  Silk  goods  have  had  an  improved  demand, 
tulles,  veilings,  and  goffered  laces  having  sold  well. 

The  demand  for  cottons  is  poor  and  prices  are  easy. 

The  Irish  linen  trade  is  holding  its  own  ;  but  the  quantity  of 
flax  grown  in  that  country  has  diminished  during  the  past  two 
years.  The  Ulster  farmer  is  too  old  fashioned  and  thriftless,  in 
spite  of  all  efforts  to  educate  him. 

The  Irish  Textile  journal  speaking  of  the  coming  winter's 
woollen  trade  says  :  "  The  mode  of  doing  business  which  has 
been  generally  adopted  this  year,  viz.,  making  a  liberal  selection 
of  qualities  and  designs,  and  placing  for  these  only  moderate 
opening  orders,  would,  in  the  opinion  of  many,  be  the  very  best 
that  the  trade  could  follow  in  all  and  every  season,  unless  some- 
thing very  exceptional  in  the  condition  of  the  wool  market  pre- 
sented a  good  and  sufficient  reason  for  departing  from  it.  Some 
of  the  manufacturers,  however,  do  not,  tor  obvious  reasons,  at 
all  like  the  system  recommended.  The  leading  makers  approve 
of  it  thoroughly  ;  indeed,  to  disapprove  of  it  would  argue  want 
of  confidence  in  their  own  productions,  and  in  the  value  they 
were  offering." 

The  run  upon  imitation  hair-cloth  for  linings  continues,  and 
many  Glasgow  firms  have  a  large  number  of  looms  working  on 
these  goods. 

The  print  works  of  the  Thornliebank  Company  (late  Walter 
Crum  and  Co.),  like  most  of  the  high-class  establishments,  are 
very  busy  just  now,  owing  to  the  number  of  orders  received.  The 
Thornliebank  Company  is  preparing  to  erect  a  large  calico- 
printing  machine,  capable  of  printing  both  sides  at  once,  and  in 
16  colors — 8  on  each  side.  The  machine  comes  from  Man- 
chester.— Textile  Mercury. 

During  the  first  four  months  of  this  year  the  English  exports 
of  prints  show  an  increase  of  19,400,000  yards  over  1892  and 
28,000,000  over  1891,  for  corresponding  periods. 

French  linen  manufacturers,  pressed  by  the  constant  rise  in 
prices  of  yarns,  are  demanding  increases  also.  Both  linen  and 
jute  yarns  are  dear,  and  flax  of  Russian  and  native  growth  is 
firm.  Tows  have  been  bought  extensively  at  higher  prices.  The 
French  flax  crop  suffered  severely  from  the  drought,  and  it  is 
feared  that  the  yield  will  be  a  poor  one. 
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CLOAKS    FOR    1893-94. 

TH  E  cloak  trade  is  a  rapidly  growing  one,  and  these  readymade 
garments  are  here  to  stay.  Large  quantities  of  these  goods 
are  now  annually  imported  into  ( Canada,  and  they  find  great 
favor  with  the  general  trade.  For  the  better  class  of  trade,  of 
course,  the  ordered  cloak  <? 

will  still  be  a  necessity, 
but  some  very  high-priced 
ready-mades  are  neverthe- 
less imported. 

For  fall  many  orders 
are  already  placed.  A 
favorite  in  the  market  is 
one  similar  to  that  shown 
in  Fig.  i.  Such  capes  as 
these  are  made  from  fine 
velvet,  with  a  fur  trimming. 
The  cut  is  much  liked  be- 
cause the  large  sleeves  of 
the  fashionable  dress  re- 
quire either  a  jacket  with 
balloon-like  sleeves  or  a 
cloak  of  this  description. 
This  style  looks  very  rich, 
indeed,  in  black  velvet, 
with  chinchilla  edging  on 
both  itself  and  the  plain 
umbrella  skirt.  Combina- 
tions of  cloth  and  velvet 
will  be  fashionable ;  that 
is,  the  upper  and  smaller 
cape  will  be  of  cloth  and 
the  lower  part  or  body  of 
velvet.  A  garment  exact- 
ly like  Fig.  i  will  be  shown 
at  the  Columbian  Eposi- 
tion  by  a  leading  New 
York  cloak  house.  The 
leading  lengths  will  be 
from  32  to  34  inches. 

Figure  2  is  a  design 
by  the  Cloak  Review,  and 
Figure  3  is  a  fashionable 
jacket.  Both  these  de- 
signs show  variations  of 
the  Empire  style  with  the 
fashionable  butterfly 
capes.  Figure  2  shows  a 
single-breasted  jacket  with 
fur  trimming,  and  FigurejgHg 
3  a  double-breasted  jacket 
without  fur  edging.  Some 
of  these  jackets  have 
simple  round  backed 
capes,   others  are    shown 

with  derby-backed  capes  which  are  somewhat 
Some  very  fast-selling  lines  have  capes  similar  to  the  Butterfly, 
except  that  the  fluting  is  lacking,  and  a  plainer  appearance  is 
secured.  The  latter  style  with  fur  edgings  are  very  neat  and 
promise  exceedingly  well.     Cavalry  capes  promise  well,  both  in 


FIG 

more   showy. 


cloth  and  fur.     The  short  Butterfly  shoulder  cape  gives  a  natty 
finish  to  these  goods.     They  look  well  in  beaver  or  lamb. 

In  colors  there  is  an  immense  variety.  Navy  and  cinnamon 
are  two  leaders,  but  nearly  every  color  will  have  its  representa- 
tive. Every  importer  seems  to  have  favorite  shades  of  his  own, 
until  Fashion  decides  what  shall  be  worn. 

women's  wear. 
The  German  corres- 
pondent of  the  Cloak 
Review  speaks  of  the  com- 
ing season's  trade  as  fol- 
lows: "  The  goods  which 
will  be  mostly  used  are 
the  plain  beavers  or  sat- 
eens in  black,  navy,  Rus- 
sian green,  and  in  new 
colors,  such  as  medium, 
tobacco  —  a  new  light 
green — medium  grey,  and 
tan,  with  colored  or  check- 
ed backs.  Cheviots,  dia- 
gonal cheviots,  and  cork- 
screw's are  also  demanded 
again.  All  these  goods 
are  made  to  perfection  on 
your  side,  and  we  have 
very  little  chance  to  ex- 
port them  to  your  country. 
"Colored  silk  velvet 
will  be  a  prominent  article 
next  season.  Jackets  and 
capes,  partly  of  cloth  and 
partly  of  velvet,  trimmed 
with  fur,  shall,  in  my 
opinion,  be  good  sellers. 
Embroidery  on  cloth,  as 
well  as  on  velvet,  is 
bought.  Beaded  embroi- 
dery, in  combination  with 
tinsel  and  narrow  braid, 
in  arabesque  or  with 
leaves  and  flowers,  on 
velvet  garments,  are  shown 
as  a  novelty. 

"  Mohair  braids  will 
continue  to  be  a  favored 
trimming  next  season.  In 
buttons  the  pearl  buttons, 
large  size,  will  be  prefer- 
red for  the  double-breast- 
ed jackets.  As  linings, 
the  black  or  colored  satin 
is  applied.  The  change- 
able silks  as  well  as  the 
fancy  silk  are  also  used, 
but  not  so  much  as  last 
year.  The  principal  trimming  is  undoubtedly  the  fur,  for  which 
there  is  a  great  demand  for  all  kinds,  although  the  prices  are 
very  high. 

"  It  is  no  doubt  of  a  sound  state  of  trade  that  all  materials 
are  very  high  at  gresent.     Cotton  goods  as  well  as  woollens  and 
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silks  are  very  high.  Silk  has  never  before  .reached  the  price  it 
brings  at  present.  Mohair  yarns  have  risen  considerably,  parti)' 
on  account  of  the  demand  for  mohair  braids.  Everything  tends 
to  a  good  fall  season." 


• 


THE  MILLINERY  TRADE. 


SORTING  orders  are  not  overly  bulky  but  they  are  still 
numerous.  Travellers  are  still  on  the  road,  although  a  few 
days  later  will  find  the  most  of  them  returning  to  their 
warehouses,  and  many  of  them  will  be  getting  two  weeks  of  well 
earned  holidays.  The  demand  for  goods  is  quite  general  as  yet. 
Leghorns  are  very  active,  and  straws  of  all  kinds  are  receiving 
considerable  attention,  but  these  are  the  only  features. 

Reports  from  retailers  indicate  that  the  spiing  millinery  trade 
has  been  up  to  the  average  in  spite  of  the  extremely  unfavorable 


FIG.  2. 

weather.  Payments  are  fairly  good  in  most  localities,  although 
some  houses  are  grumbling  somewhat. 

About  the  ist  week  in  July  fall  samples  will  be  in  and  the  early 
birds  will  be  looking  for  indications  of  the  coming  season's  styles, 
j.   d.   ivey  &  CO. 

This  firm  has  being  doing  a  steady  sorting  trade,  with  Mr. 
McKinley  in  charge.  Mr.  Ivey  is  in  the  European  markets,  but 
will  return  about  the  end  ot  the  month.  Their  range  for  fall 
will  be  quite  as  extensive  as  in  former  seasons,  and  no  doubt 
customers  will  find  a  greater  variety  than  ever  offered  for  their 
choice.  Mr.  McKinley  stated  that  he  thought  milliners  would 
give  a  great  deal  of  attention  to  velvets  this  fall. 

REID,  TAYLOR    &    BAYNE. 

Mr.  Taylor  is  in  Europe  buying  novelties,  pattern  hats  and 
stock  for  his  firm.  July  will  find  most  of  these  ready  for  in- 
spection. They  expect  their  travellers  to  finish  this  week ;  and, 
when  they  go  out  again  they  will  carry  fall  goods.  By  a  refer- 
ence to  their  advertisement  it  will  be  seen  that  they  are  offering 


some  clearances  at  prices  which  make  them  very  valuable  to  a 
retailer.  Many  retailers  make  big  money  from  judicious  pur- 
chases of  such  clearances.  Their  cloak  orders  this  year  have 
been  excellent,  and  show  a  considerable  improvement  over  pre- 
vious seasons.  They  had  an  excellent  range  of  samples,  and 
when  their  goods  commence  to  arrive  about  August  ist,  they  ex- 
pect to  place  a  large  number  of  sorting  orders.  Dealers  should 
not  neglect  to  see  their  display  in  August  and  September.  The 
cloak  trade  promises  to  be  a  great  feature  of  the  coming  season. 

S.    F.    MCKINNON    &    CO. 

S.  F.  McKinnon  &  Co.  provided  for  a  good  June  trade,  and 
so  far  have  not  been  disappointed.  They  claim  that  the  fine 
weather  of  the  past  two  weeks  has  had  a  visible  effect  on  busi- 
ness, and  even  in  that  short  time  the  outlook  has  brightened 
considerably.    They  draw  special  attention  to  the  following  lines 


FIG.   :5. 

in  their  stock  : — Flowers,  leghorn  hats,  sailor  hats,  laces,  ribbons, 
veilings,  parasols,  plain  and  shot  silks  ;  these,  they  claim,  are  not 
only  right  in  characters,  but  also  fine  value.  For  the  next  two 
weeks  this  firm  will  offer  big  inducements  to  clear  odd  lines 
previous  to  stocktaking. 


The  innovation  this  season  of  the  washable  duck  and  other 
fabrics,  such  as  cheviots,  madras  and  coxsackies  is  a  feature  of 
more  than  ordinary  attractiveness.  The  white  duck  suit,  with 
the  wide  skirt  and  the  puffed  sleeve  and  the  big  double-breasted 
lapel  and  deep  roll  colar,  is  one  of  the  deftest  conceptions  that 
was  ever  launched.  It  is  so  white  and  so  clean,  and  so  adapted 
to  the  various  types  of  the  warm  weather  damsel,  that  it  will 
have  a  great  run,  rest  assured. 

The  large  increase  of  silk  consumption  can  best  be  learned 
from  the  fact  that  the  conditioning  establishments  at  Lyons, 
France,  have  prepared  about  40  per  cent,  more  silk  during  the 
past  three  months  than  for  the  like  period  of  last  year.  The 
figures  are  5,350,000  kilograms  for  the  first  quarter  of  1893  ;  in 
the  same  period  of  last  year  they  were  only  3,880,000  kilograms. 
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Knox,  Morgan  &  Co., 


Wholesale 
Dry  Goods 
Importers 


Hamilton 


Give 
Us 

A  trial 
Order 


SPECIAL  REPEAT  IMPORTATIONS 


LETTER  ORDERS 

Receive  careful 
attention,  and 
prompt  shipments 
made. 


Parasols,  Veilings, 

Gents'  Silk  Ties, 

Emb'd  China  Silk  Handkerchiefs, 

Salisbury  Costumes, 

Hemp  Carpets, 

Crankie  Shirtings 


STOCK  IN  FIRST=CLASS  SHAPE  FOR  SORTING  SEASON. 


The  Tarbox  Pillow  Sham  fiolder 

Does  just  what  the  cuts  represent.     Lifts  the 

Shams  straight  up  without  folding 

or  creasing  them. 


A  Fact. 


A  Laundried  Sham  will  last, 
looking    nice,  ten  times  as 
long  as  is    possible  by  the 
use  of  any  other  holder,  known  to  us. 


We  Desire  Your  Patronacem 

Firstly. — Because  we  have  spent  hundreds 
of  dollars  advertising  the  goods  teaching 
the  people  where  and  how  they  differ 
from  any  other  holder. 


S=l^i'      Secondly. — Because  these  are  saleable  goods 


for  dry  goods  houses — where  people  buy 
the  material  to  make  Shams,  they  should 


POSITION   OP   SHAMS   RAISED. 


be  able  to  buy  the  holder. 


POSITION   OK    SHAMS  LOWERED. 


Shams  are  used  for  effect,  and,  if  they  are  folded,  creased  and  soiled  their  usefulness  is  spoiled.  With  our  Holder  they  are 
raised  and  lowered  without  folding,  that  is  why  they  last  longer  and  look  nicer.  Ladies  spend  days  beautifying  their  Shams  with 
delicate  designs,  by  the  use  of  our  Holder  that  work  always  shows  in  all  its  perfection  without  the  usual  crease  through  the 
centre  at  which  point  all  folding  holders  cause  a  soiled  streak.  On  receipt  of  75  cts.  (the  retail  price)  we  deliver  a  sample  pair  to 
any  address  in  Canada,  where  there  is  an  Express  Office.  Liberal  Trade  Discount.  Orders  for  enclosure  receive  our  promt 
attention.      Bills  collected  through  consignees.     Addresj.     -|-^0X    BROS.,    t?E5ES£?§£ww*,  Toronto,  Ont. 
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THE    FURNISHING    TRADE. 


FURNISHINGS  have  been  in  active  demand  this  month. 
Drill  vests  are  leading  the  cashmeres.  Half  hose  is  in 
good  demand.  Light  colored  neckwear  in  bows,  Derbys 
and  knots  is  in  good  and  steady  demand.  Colored  shirts  and 
various  kinds  of  flannelettes  are  active. 

THE    NEW    WATERPROOF    PROCESS. 

If  there  is  one  feature  of  the  present  day  more  noticeable 
than  another  it  is  the  rapidity  with  which  labor-saving  and 
economy-making  inventions  follow  each  other.  One  of  the 
latest  inventions  submitted  to  the  public  is  one  by  Mr.  William 
Farquharson,  merchant  tailor,  of  St.  Peter  street,  Montreal,  who 
has  recently  patented  a  process  for  rendering  ordinary  clothing 
entirely  waterproof.  It  differs  considerably  from  the  process 
now  before  the  public,  judging  by  repeated  and  severe  experi- 
ments it  contrasts  more  than  favorably  with  any  yet  on  the 
market.  The  process  does  not  injure  the  color  or  the  quality  of 
the  cloth,  and  it  can  be,  and  is  being,  adapted  to  ordinary 
tweeds  and  other  wearing  apparel  of  every  grade  from  the  heaviest 
to  the  lightest  texture. 

UMBRELLAS    SUPERSEDED, 

A  proposal  to  make  London,  England,  a  glass  roof  is  made 
by  Mr.  J.  Newton  Mappin.  The  plan  resembles  one  in  Mr. 
Bellamy's  "  Looking  Backward."  Mr.  Mappin  says  :  "  The 
covering  of  Cheapside,  Poultry,  Queen  Victoria  street,  Regent 
street,  Bond  street,  or  Oxford  street  with  a  glass  roof  may  appear 
a  Quixotic  suggestion — but  other  at  first  sight  less  practicable 
schemes  have  been  launched  successfully,  and  the  world  has  not 
ceased  to  revolve  on  its  axis  in  consequence.  Nothing  can  have 
a  more  miserable  and  tawdry  appearance  than  a  leading  London 
thoroughfare  on  a  wet  day.  A  change  from  the  condition  of 
things  would  be  delightful  to  all  people  concerned.  If  I  say 
the  outlay  would  be  returned  in  a  few  years,  owing  to  the  in- 
creased flow  of  business — and  to  the  lessened  expenditure  upon 
paint  and  cleaning — I  should  be  under  the  mark.  Our  wood 
and  asphalte  streets  would  be  dry,  perfectly  safe  in  all  weathers, 
and  the  lease  of  life  doubled  or  trebled.  If  the  rain  water  were 
not  preserved  for  domestic  use  it  could  be  usefully  apployed  in 
flushing  the  sewers  with  clean  water  instead  of  liquid  mud.  The 
health  of  the  inhabitants  would  be  greatly  benefited  by  breathing 
a  dry  atmosphere  instead  of  a  damp,  humid  one.  Our  clothes, 
boots,  hats,  and  general  comfort  would  not  suffer  as  they  do 
now."     But  what  will  the  umbrella  trade  say? 

THE   JOBBERS. 

Wyld,  Grasett  &  Darling  have  just  opened  up  an  assortment 
^  of  summer  vests  or  waistcoats,  which  includes  cashmere  in 
single  and  double  breasted  in  various  qualities.  Their  range 
includes  some  very  choice  goods.  Linen  vests  in  tasty  patterns 
are  also  shown,  and  are  preferred  by  many  people  on  account  of 
the  better  appearance  after  laundrying.  Dark  ground  vests 
with  fancy  spots  and  small  figures  are  in  good  demand. 

Greene,  Sons  &  Co.,  Montreal,  note  an  increased  trade  in 
gents'  furnishings  brought  on  by  the  fine  weather.  They  have 
received  a  number  of  sorting  orders  for  their  reinforced  shirts, 
also  summer  underwear.     Excessively  wide  brimmed  straw  hats 


will  be  all  the  go,  according  to  Mr.  Radford,  for  men's  wear  this 
summer. 

Wyld,  Grasett  &:  Darling  are  showing  their  well  known  brands 
ot  English  collars,  Grandee  and  Glendowe,  in  various  heights, 
from  iiH;  to  3  inches,  and  in  sizes  14  to  18*4.  They  have 
been  selling  these  goods  for  the  past  four  years  and  have  never 
had  a  complaint  from  buyers.  Each  season  shows  an  increase 
in  the  volume  of  sales,  and  they  are  now  staple  stock.  Their 
neckwear  samples  for  the  autumn  season  are  now  in  the  hands 
of  their  respective  travellers,  and  will  be  found  quite  equal  to 
their  usual  standard  of  excellence.  A  fine  range  of  summer 
neckwear  is  now  in  stock,  including  colored  cambrics,  in  puffs 
and  derbys;  white  dress  bows,  all  sizes  and  shapes. 

W.  R.  Brock  &  Co.  have  bought  a  manufacturer's  stock  of 
sateen  outing  shirts  in  white  grounds  with  hair  stripes  of  blue, 
red  and  black.  These  goods  can  be  retailed  at  a  dollar,  and 
are  a  splendid  imitation  of  silk  goods  at  three  times  the  price. 

A  bargain  is  being  offered  by  John  Macdonald  &  Co.  in  800 
dozen  of  di  ill  and  cashmere  vests,  being  the  surplus  stock  of  a 
West  End  London  (England)  manufacturer.  The  goods  are  of 
the  latest  London  designs  and  patterns,  and  certainly  cannot  be 
beaten  in  style  and  finish.  A  shipment  of  white  pique  flat  ties 
is  also  to  hand;  also  white  China  four-in-hands,  fancy  pique 
derbys  and  the  World's  Fair  bows.  This  latter  is  a  very  taking 
piece  of  neckwear.  A  German  braid  four-in-hand  is  the  latest 
novelty  in  washing  ties.  The  patterns  and  colorings  are  suitable 
for  summer. 

Wyld,  Grasett  &  Darling  have  a  special  line  of  absolutely 
stainless  black  half-hose  which  can  be  retailed  at  1 2^4  cents  a 
pair,  or  ten  pairs  for  a  dollar,  which  is  something  unusual.  In 
fact,  their  range  of  half-hose  at  the  different  prices  is  so  exten- 
sive that  no  buyer  could  desire  more.  Their  stock  of  men's 
natural  wool,  natural  balbriggan,  and  brown  balbriggan  under- 
wear is  complete  in  all  sizes  from  32  to  46  inches.  They  show 
a  variety  of  qualities  in  each  of  these  different  makes. 

W.  R.  Brock  &  Co.'s  well-known  line  of  white  dress  shirts 
called  the  "Monarch  "  have  been  greatly  in  demand  this  season, 
and  their  output  has  been  double  that  of  any  previous  season, 
particularly  in  their  Nos.  20,  with  cuffs,  and  B.  20,  with  bands, 
which  can  be  retailed  at  $1  each. 

W.  R.  Brock  &  Co.,  in  their  woollen  department,  are  show- 
ing a  very  handsome  range  of  cream  ground  worsteds,  with 
colored  silk  stripes  and  checks,  suitable  for  ladies'  and  men's 
vests,  outing  coats,  blouses,  etc.  These  are  the  leading  fashion 
for  the  season. 

Athletic  jerseys  in  cotton  and  worsted,  both  long  and  half 
sleeves,  are  shown  in  great  range  in  black,  navy  and  royal  and 
various  combinations  of  i-inch  stripes,  by  Wyld,  Grasett  & 
Darling  ;  also  bathing  trunks  and  suits  in  great  variety. 


A  dry  goods  merchant  of  West  Lome  is  reported  to  have 
lost  nearly  $200  of  goods  through  a  dishonest  clerk. 

The  store  belonging  to  Mr.  J.  J.  McKenna,  of  Dublin,  was 
entered  the  other  night,  and  a  lot  of  shirts,  silk  handkerchiefs, 
and  two  rubber  coats  taken. 

Newlands  &  Co.,  Gait,  expect  to  occupy  their  new  wing  in 
June  or  July.  The  new  premises  will  be  well  equipped,  and 
will  be  lighted  by  electricity,  The  firm  have  a  splendid  exhibit 
of  their  fancy  linings  at  the  World's  Fair.  Mr.  Stouffer  now 
represents  the  company  on  the  road. 
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IV|illinerv  and  ^     d  Straw  Coops 

&  Dayne 

7  Vie  mouth  of  June  is  generally  a  busy  one  in  millinery  circles, 
and  the  present  is  no  exception,  judging  from  the  continued  daily 
rush  to  our  warehouse.     We  have  the  largest  and  best  assorted 
General  Millinery  Stock  in  the  trade  to-day. 

Leghorn  Hats. 

Have  been  advanced  in  price  by  the  manufacturers  during  May.  Low 
priced  and  medium  Blacks  have  been  very  scarce.  We  secured  a  heavy  stock 
at  old  prices  and  have  every  grade  in  Black  and  White,  up  to  No.  24. 

Children's  Silk,  Lace,  and  Muslin  Caps, 
and  Tarn  O'Shanters. 

Special  attention  is  given  to  this  Department.  We  have  a  very  large 
assortment.         ...... 

Straw  Hat  Department. 

Sailor  Hats,    White  and  Black. 

Newest  and  correct  styles — all  prices.  Clearing-out  lots  of  Ladies  and 
Misses  Hats  at  very  low  prices. 

Flowers.  This  is  where  we  excel  at  present.  Stock  of  wreaths  for  June 
and  July  trade  is  very  large,  and  values  not  excelled  anyzuhere.  We  have  a 
number  of  lines  at  closi7ig-out  prices  zvell  worth  the  attention  of  large  buyers. 

Ribbons.  Double  Faced  Satin.  All  Silk  Ribbons  in  colors,  and 
black — best  vahie  in  the  trade.     Fancies  at  closing-out  prices. 

Laces.  Black  Silk  Chantilly.  White  and  colored  Lrish  Point  Cot- 
ton Laces  for  dress  trimmings,  and  various  other  makes. 

Veilings,  Veils,  and  Mourning  Goods. 

We  carry  the  largest  assortment  in  the  Dominion.      Correct  Styles. 

A  few  days  more  will  bring  stock-taking,    Now  is  the  most  advantageous  time 

for  buyers  to  visit  our  warerooms. 

REID,    TAYLOR   &    BAYNE 

210-214  St.  James  Street,  MONTREAL.  9  and  1 1  Wellington  St.  East,  TORONTO. 
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DRIVES    AND    BARGAINS. 


BELTS    AT 
$2.25. 


850  DOZEN 


Caldecott,  Burton  &  Spence  report  that 
the  fashion  this  year  will  require  belts  of 
a  double  and  single  bodice  nature,  and  they  are 
now  moving  actively.     They  show  a  special  line 
of  blacks  and  tans  at  $2.25,  not  ordinary  value. 

John  Macdonald    &    Co.  are    showing    a 
special  shipment  of  vests  in  drill  and  cash- 
UK1LL  vr';,i;,■      mere.     These  vests  can  be  retailed  at  $1.25  to 
$1.50.     These  goods  are  one-third  below  regular  value. 

Tit   7     R.  Brock  &  Co.  have  cleaned  out 
wide-width        V   V    •  a    lot    of    American    wide -width 
prints.      '  prints,  delaine  patterns — a  manufacturer's  stock. 
The  regular  wholesale   price  of  these  goods  is 
18  cents,  but  they  have  purchased  them   so   that  they  can  be  re- 
tailed at  12}^  cents  and  yet  leave  a  good  margin  to  the  dealer. 

John  Macdonald  &  Co.  have  a  job  line  of 
top  shirts.     Quantity  limited.     These  can 
and  ties.         be  retailed  at  50  cents.     Also,   500    dozen  job 
four-in-hand  ties,   to   retail  at    10  cents.      Both 
lines  are  extra  value. 


JOB 

TROUSERINGS. 


w. 


R.  Brock  &  Co.  have  a  job  line  of 
trouserings  just  passed  into  stock. 
This   includes    light   and    medium    colors    in 
small  line  stripes.     Samples  on  application. 

Gordon,   Mackay  &  Co.  have  lately  se- 
cured two  special   lines   of  art   muslins, 
art  muslin,      choice  patterns  and   colorings,  and  are  offering 
them   at   25  per  cent,   less   than   regular  value. 
These  deserve  inspection. 

John  Macdonald  &  Co.  have  a  line  of  28- 
inch  satin   checked   apron   muslins   which 
and  art  silks,    they  are  offering  it   20  per  cent,  less  than  regu- 
lar prices.     These   are    fine  quality  goods.     A 
new  line  of  30-inch  art  silks  in   new  fancy  colors  and  designs  at 
specially  low  prices.     These  are  handsome  goods. 

Job  Victoria  Lawns  have  always  been  a  spe- 
cial feature   of  Gordon,  Mackay   &    Co.'s 
vict'ria  lawns  muslin   department,   and   they   are  this  season 
offering  better  value  than  ever.     This  last  ship- 
\    ment  of  2,500  pieces  is  attracting  the   attention  of  close  buyers. 


PILLOW    SHAM    HOLDERS. 


SPECIAL  attention  is  called  to  Tarbox  Bros',  advertisement 
in  this  issue.  This  firm  have  been  doing  business  since 
1887,  and  the  secret  of  their  success  seems  to  be  in  put- 
ting into  the  market  superior  goods  in  their  lines  of  specialties. 
They  are  now  meeting  with  their  usual  success  in  introducing 
their  Sham  Holder,  which  is  given  their  own  name  for  advertis- 


ing purposes.  Their  holders  have  all  the  appearance  of  perfec- 
tion and  must  eventually  displace  all  old  style  folding  holders  ; 
as  there  is  no  injury  done  the  finish  of  the  bed,  and  the  shams 
lend  beauty  and  cheerfulness  to  the  bed  and  room  whether  cov- 
ering the  pillows  or  raised  for  the  night.  The  shams  being 
raised  straight  up  without  folding,  retain  all  their  richness  of 
finish  always  exposed  to  view  without  creasing  or  soiling  the 
center,  as  is  usually  the  case.  The  retail  price  is  lower  than  the 
next  best  Holder  sells  at,  and  they  claim  to  be  able  to  offer  the 
trade  liberal  inducements  to  handle  their  goods. 


SOME    NOTICEABLE    FACTS. 


SOME  facts  more  noticeable  than  others,  and  when  it  is 
known  that  a  wholesale  dry  goods  house  needs  nine 
horses  to  do  its  delivery  work  around  the  city,  then  the 
fact  that  a  trade  which  is  so  large  in  one  city  must  be  very  large 
when  the  whole  country  is  considered,  becomes  very  noticeable. 
Mr.  J.  K.  Macdonald,  of  John  Macdonald  <&  Co.,  takes  a  per- 
sonal pride  in  his  horses,  and,  as  a  consequence,  they  have  nine 
of  the  finest  horses,  in  their  class,  to  be  seen  on  Toronto's 
streets. 

Another  noticeable  fact  concerning  this  enterprising  firm  is 
a  new  vault  they  have  had  built  for  them  by  Goldie  &  McCul- 
lough.  The  vault  is  9  feet  wide  and  12  feet  long.  The  lower 
or  basement  part  is  14  feet  high  and  the  upper  or  office  part  is 
16  feet  high  with  a  gallery.  The  outside  wall  is  of  brick,  14 
inches  thick;  then  comes  a  space  of  2  inches  filled  with  cement, 
and  then  another  wall,  and  inside  it  is  lined  with  ^-inch  steel 
plate.  The  fittings  are  all  made  of  the  best  japanned  steel,  and 
the  shelving  is  of  the  same  material  and  moveable.  The  filing 
system  is  perfect,  and  the  vault  first  class  in  every  respect.  It 
surpasses  anything  of  the  kind  in  the  trade.  It  is  simply  perfect, 
and  is  very  commodious,  as  is  easily  seen  when  it  is  considered 
that  the  whole  height  is  30  feet. 


DRY    GOODS    MEN    MEET. 


THE  dry  goods  section  of  the  Toronto  Board  of  Trade  met 
on  the  5th  inst.,  with  President  Stapleton  Caldecott  in  the 
chair.  Mr.  W.  R.  Brock  was  present  for  the  first  time 
since  his  eastern  trip,  and  received  a  cordial  welcome  from  the 
members.  The  question  of  tariff  changes  was  discussed,  and  a 
committee  appointed  to  draft  a  memorandum  of  the  desired 
alterations  for  the  information  of  the  Dominion  Government, 
said  committee  being  composed  of  the  chairman  and  Messrs. 
Wyld,  Allan,  Anderson  and  Blackley.  The  postal  arrangements 
were  again  considered,  and  the  section  noted  with  satisfaction 
that  in  addition  to  the  ordinary  European  mails  eight  supple- 
mentary mails  monthly  had  been  provided,  and  the  improvement 
was  working  satisfactorily,  but  the  members  regretted  that  the 
Grand  Trunk  railway  had  not  materially  improved  the  mail  ser- 
vice between  Toronto  and  Buffalo.  Notice  of  motion  was  given 
to  consider  the  practice  followed  by  certain  retail  firms  of  giving 
their  book  accounts  as  security  to  wholesale  houses,  with  a  view 
to  deciding  whether  the  practice  was  advisable,  and,  if  so,  to 
secure  legislation  requiring  the  registration  of  such  assignments. 
A  resolution  was  unanimously  adopted'  condemning  the  postal 
regulation  which  sends  all  unstamped  letters  to  the  dead  letter 
office,  thereby  causing  vexatious  and  serious  delay;  and  asking 
the  department  to  adopt  the  English  proceedure  of  delivering  un- 
paid letters  and  collecting  double  rates  thereon. 
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WHO    PLAYED     THE    JOKE? 


Some  person  played  a  joke  on  the  dry  goods  trade  by  in- 
serting the  following  advertisement  in  the  Toronto  Globe  of 
June  3rd  : 

"QALESMAN  WANTED— IN  GEN- 
O  ERAL  store — Dundas  county  ;  with 
about  two  years'  experience ;  prefer  one 
enjoying  the  blessing  of  holiness  as  taught 
by  Rev.  John  Wesley  ;  state  salary  with 
board ;  send  photo,  reference  last  employer 
and  minister.    Globe  office,  Box  541." 

Wonder  if  any  person  applied — wages  would  likely  be  two 
dollars  a  week.     No  ;  it  must  have  been  a  joke. 

BUSINESS    CHANCE. 

INDENTS.  AN  OLD  ESTABLISHED  FIRM  IN  LON- 
don  is  open  to  be  appointed  buying  agents  for  dry  goods 
and  general  warehousemen.  Terms  moderate.  Address  I).  & 
M.  care  of  Watson's  Advertising  Offices,  150  Fleet  St.,  London, 
England. 


Mantels,   Grates  and  Tiles,  Office  and  Store 
Fittings  and  Furnishings. 


Stock  still  Complete  and  well  Assorted 
in   Every  Department. 

Novelties  .  . 


dRRIYINQ  WEEKLY 

Special  Lines  are  being  offered  at  a  Big 
Reduction  from  usual  prices  to  clear. 


Orders  by  Letter,  Telephone  or 
-Telegraph  receive  attention. 


D.  McGALL  8-  GO 


ulnni  rQAi  r    MILLINERY  and 
WHULtOALt    FANCy  DRY  GOODS. 


Toronto, 
12  and  14  Wellington  St.  E. 


Montreal, 
1 83 1  Notre  Dame  St. 


London,  (Eng.),  12  Falcon  Ave.;  Aldersgate  St. 


S.  GREENSHIELDS 
Mil 

Ceneral  Dry  Cords  N| erchants    IV|ontrea l 


Laces 


Just 
Received 


Black   Silk   Laces,    Cream   and 
Ecru   Irish    Point   Laces.     .     . 


Velveteens  .  . 


A  large  assortment,  Black  and  Colored. 


LISTER  &  CO. 


(LIMITED) 


Manningham  Mills 


BRADFORD, 


ENGLAND 


(Paid  up  Capital  $10,000,000) 


Are  the  Largest  and  most  Reliable 

Makers  of  Pile  Fabrics 

in  the  World. 

Silk  Seals.     Silk  Velvets,  Black  and  Colored. 

Dress,  and  Millinery  Plushes,  Etc. 

Silk,  and  Mohair  Furniture  Plushes,  Etc. 

To  be  had  of  all  the  Leading  Wholesale 
Houses  in  Canada. 


Sole  Agents  for  the  Dominion  : 


H,  L,  SMYTH  &  CO.,   •  Montreal  and  Toronto, 
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CARRETS    AND    CURTAINS. 


OMESTIC  carpets  are  certainly 
growing  in  public  favor,  but  there 
is  one  way  of  giving  the  consum- 
er cheaper  unions  and  woollens 
of  home  manufacture,  and  that  is,  to 
reduce  the  duty  on  yarns.  Here  is 
the  explanation  :  The  duty  on  wool 
carpets  is  10  cents  per  square  yard  and  20 
per  cent.,  and  the  duty  on  wool  or  worsted 
yarns  is  10  cents  per  lb.  and  20  per  cent.  When 
these  are  compared,  the  20  per  cent.,  being  equal  in 
each  case,  can  be  omitted,  and  when  it  is  known  that 
a  yard  of  wool  carpet  contains  about  1  y'i  lbs.  of 
yarn,  it  will  be  found  that  the  duty  is  3  cents  higher 
on  this  amount  of  yarn  than  it  is  on  a  yard  of  car- 
pet. In  other  words,  the  duty  on  1  y$  lbs.  of  yarn 
in  form  of  a  carpet  is  10  cents,  while  in  its  raw  state 
it  is  13  cents.  Thus  the  domestic  carpet  manufac- 
turer has  less  protection  than  the  domestic  yarn  maker,  and  the 
Canadian  tariff  is  more  favorable  to  the  foreign  carpet  manufac- 
turer than  it  is  to  the  foreign  yam  maker.  This  is  a  policy  on 
the  part  ot  the  Government  which  must  be  strongly  condemned, 
for  surely  the  two  manufacturers  have  an  equal  right  to  protec- 
tion and  a  right  to  equal  protection.  If  these  duties  were  equal- 
ized the  price  of  Canadian  wool  carpets  would  drop  and  the 
consumer  be  benefitted  by  the  removal  of  this  tariff  incongruity. 

JOHN    MACDONALD    &    CO. 

The  carpet  department  of  John  Macdonald  &  Co.  has  re- 
ceived a  shipment  of  domestic  all-wool  carpets  in  some  very  new 
designs  and  colorings.  These  are  a  few  new  patterns  procured 
especially  for  the  sorting  trade.  Their  travellers  are  now  out  on 
the  road  with  fall  samples.  Stock  will  commence  to  arrive  about 
July  1  st  and  shipment  to  retailers  will  commence  about  August 
1  st.  Mjf.f  jDewar,  the  head  of  this  department,  is  at  present  laid 
up  witwfeute  inflammatory  rheumatism  in  one  of  his  feet,  and 
will  be^ronfined  to  his  room  for  some  time. 

GORDON,    MACKAY    &    CO. 

The  manager  of  Gordon,  Mackay  &Co.'s  curtain  department 
reports  a  lively  demand  for  lace  curtains  this  month,  white  being 
asked  for  in  the  better  grades  and  cream  in  the  lower  lines. 
This  firm  has  received  a  further  repeat  of  several  numbers  which 
have  proven  exceptionally  good  sellers. 

THE    TORONTO    CARPET    CO. 

Since  June  2nd  Mr.  Murray,  of  the  Toronto  Carpet  Co.,  has 
been  wearing  a  smile  as  bright  as  the  colors  in  the  beautiful 
carpets  made  by  this  firm.  On  that  day  R.  G.  Dun  &  Co.  an- 
nounced that  Canadian  manufacturers  had  now  improved  their 
methods  so  that  it  was  possible  to  get  a  domestic  union  or  wool- 
len carpet  as  good  as,  if  not  better  than,  any  imported  goods. 
\The  excellence  of  domestic  productions  has  thus  been  recog- 
nised— it  may  be  said,  officially — and  henceforth  the  buffeting 
of  the  waves  of  prejudice  will  be  less  felt  by  the  manufacturers. 
The  Toronto  Carpet  Co.  are  advancing  rapidly  in  their  produc- 
tion of  Axminsters.  One  contract  is  just  being  completed  for 
400  rugs  of  a  single  pattern  for  a  Montreal  house.  Their  ma- 
chinery is  being  rapidly  perfected  by  workmen  employed  in  the 
building.  They  have  their  own  model  maker  and  machinists 
and  their  own  patents,  and  before  another  year  expect  to  have 
their  machinery  all  perfected   and  to  be  able  to   make  a  huge 


output  every  year.  Their  latest  move  forward  has  been  to  bring 
over  a  designer  from  Philadelphia,  and  will  now  make  their  own 
designs,  instead  of  buying  them  from  Philadelphia  designing 
firms.  They  have  also  added  considerable  new  machinery,  such 
as  the  latest  patent  scourers,  hydro-extractors,  etc.  They  have 
constructed  a  new  machine  for  the  manufacture  of  fringes  for 
their  Axminster  rugs,  and  are  turning  out  an  excellent  quality 
in  this  line. 

HRITISH  NEWS. 

The  well-known  floorcloth  and  linoleum  business  of  Michael 
Nairn  and  Co.,  of  Kirkcaldy,  has  been  converted  into  a  limited 
liability  company  under  the  style  of  Michael  Nairn  and  Co., 
Limited.  This  has  been  effected  by  the  admission  of  the  firm's 
representatives  in  London,  Manchester,  Glasgow,  Paris,  and 
elsewhere,  together  with  the  managers  and  foremen  of  the  works 
as  shareholders.  There  is  no  change  in  the  conduct  or  manage- 
ment of  the  firm. 

The  British  carpet  trade  has  been  languishing  for  a  consider- 
able period,  exports  having  shrunk,  while  the  home  trade  has  not 
been  maintained  at  its  ordinary  level.  During  the  four  months 
ending  with  April  in  1891,  1892,  and  1893  respectively,  the  ship- 
ments were  3,705,200,  3,469,800,  and  3,145,700  yards,  the  de- 
cline, it  will  be  seen,  having  been  steady.  The  falling-off  in 
values  comparing  the  first  four  months  of  this  year  with  the  cor- 
responding'period  in  1891,  amounts  to  nearly  ,£60,000.  The 
decline  is  almost  general,  the  only  increase  being  under  the 
heads  of  Chili,  Argentina,  British  North  America,  and  "  other 
countries." 

TENNYSON    AS    A   CARPET-CLEANER. 

The  "  Gentlewoman  "  prints  the  following  anecdote  of  the 
late  Poet  Laureate  : — A  married  couple,  old  friends  of  Tennyson, 
who  had  been  travelling  in  the  East  for  some  years,  returning  to 
England,  wrote  to  the  poet  to  announce  their  whereabouts  and 
beg  him  to  go  and  see  them.  Accordingly  one  fine  afternoon 
Tennyson  betook  himself  to  Shepherd's  Bush,  and  on  ringing  at 
the  bell  he  learned  they  were  not  at  home.  "  Well,  then,  I  will 
just  write  them  a  note,  and  arrange  for  a  day  of  meeting,"  said 
he  to  the  housemaid.  Forthwith  he  was  conducted  to  the  draw- 
ing-room, where  quills,  ink,  and  paper  were  supplied.  When 
signing  his  name  to  a  polite  little  note,  Tennyson,  by  a  jerk  of 
the  elbow,  overturned  the  ink-bottle,  and  great  was  his  dismay 
at  seeing  a  large  pool  of  ink  spreading  rapidly  over  his  friend's 
new  white  Persian  carpet  of  matchless  beauty.  Horror-struck 
he  rang  the  bell.  Up  ran  the  servant.  "  For  goodness  sake, 
help  me  !"  cried  the  poet.  Now  it  happened  that  the  milkman 
had  just  left  a  can  of  frothing  milk  at  the  door.  And  the  in- 
telligent handmaid  remembered,  in  the  nick  of  time,  that  new 
milk  if  thrown  over  wet  ink  would  remove  all  traces  of  the  de- 
spoiling fiend.  Accordingly  she  overturned  the  jug  on  the  large 
black  pool,  and  with  house-flannel  and  cloths  set  about  rubbing 
and  scrubbing  at  the  stain.  Down  went  Tennyson  on  his  hands 
and  knees  rubbing  and  scrubbing  with  his  little  helpmate.  His 
agony  of  mind  for  fear  that  his  old  friend  should  knock  at  the 
door  and  suddenly  appear  on  the  scene  of  disaster  he  often  de- 
scribed in  later  days,  declaring  it  "  to  reach  the  infinite."  With 
such  a  good  will  did  this  strange  couple  work  together  that  every 
trace  of  ink  was  removed.  "  Here  is  a  five  shilling  piece,  my 
good  girl,"  cried  the  poet,  "and  God  bless  you  !"  With  that  he 
seized  his  hat  and  made  for  the  door.  Some  weeks  later  an  in- 
vitation to  dine  with  his  old  friends  reached  Tennyson.  He 
went.     And  the  carpet  was  in  no  way  alluded  to  on  either  side. 
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Goods  for 
Present  Season 


Pink  and  Cream  Ciiallies. 

Prints  in  all  the  fashionable  colors  ;  values 
unsurpassed 

Art   Muslins,   Art    Furniture    Goods,    Art 
Cretonnes,  special  lines. 
Ladies  Summer    Vests    at    very  low  prices, 

immense  ranges. 
Ladies    Hosiery    and    Gloves    at    very  low 
prices,  immense  ranges. 

Laces  and  Embroideries,  new  ranges  just  to 

hand 

Summer  Ties,  Vests,  English  Collars  in  every 
height,  and  a  fine  range  of  Men's  Fur- 
nishings. Suitings,  Cricketing  Flannels, 
Halifax  Tweeds,  Tailors'  Trimmings,  Etc. 

ORDERS  SOLICITED 


WYLD,  GRASETT  &  DARLING 

TORONTO. 


W.  R.  Brock  &  Co 


Are  meeting  the  requirements  of  the 
times  in  the  trade  of  Canada,  both  in 
respect  of  the  quantity  and  quality  of 
goods  held  in  stock  all  through  the 
year,  and  also  in  the  matter  of 


PRICES 


We  meet  all   fair  competition    and 
conduct  business  on    business   princi 
pies 

We  ask  the  trade  to  examine  our 
samples  now  in  the  hands  of  our  re 
presentatives  on  the  road  and  note  the 
quotations 


W.  R.  BROCK  &  CO. 

TORONTO. 


Alexander  &  Anderson 

We  have  in  stock  the  following  season- 
able and  desirable  lines  for  the  midsum- 
mer trade,  viz.:  - 

Printed  French  Delaines. 

Scotch  Zephyrs  and  Chambrays. 

New  Prints  in  dark  grounds,  reds,  indigoes,  etc. 

American  and  English  Challies,  nice  range. 

Satin  Check  Dress  Muslins,  Lawns,  etc. 

Summer  Silks,  small  and  medium  checks. 

Colored  Surah  Silks,  Merves,  Failles,  etc. 

Black  and  Col'd  Velveteens — Bronze,  Greens,  Fawns,  Slates,  etc. 

Navy  and  Black  Dress  Serges — full  range  of  prices. 

Cream,  Cardinal,  Wood  Brown  and  Fawn  Dress  Serges. 

Printed  Flannels,  in  spots,  stripes  and  fancies. 

Union  Cashmeres,  all  colors,  also  full  range  of  blacks. 

Wool  Cashmeres,  in  scarce  shades,  such  as  Cream,  Pale  Blue, 

Cardinal,  Pink,  Coral,  Salmon,  Navy,  etc. 
Black  Grenadines,  various  prices. 
Art  Muslins,  specially  cheap  lines. 
Cretonnes — full  range  at  popular  prices. 
Parasols  and  Umbrellas — nice  assortment. 
New  Frillings,  Veilings,  Embroideries,  Hosiery  and  Gloves. 
Lace  Curtains,  all  prices,  special  value. 
Domestic  and  Imported  Flannelettes  in  great  variety. 
Just  received,  a  full  range  of  our  celebrated  and  well-known 

Black  Henriettas  in  Jet  and  Blue  Black,  A  i  value. 

NOTE. — We  are  now  offering  some  specially  cheap  clearing  lines  in  Dress 
Goods  and  Prints,  also  odds  and  ends  in  every  department,  to 
which  we  would  direct  the  attention  of  merchants  when  in  the 
city.  INSPECTION    RESPECTFULLY    INVITED. 

43  frotnotr!^est'  ALEXANDER  &  ANDERSON 


CALDECOTT, 

BURTON 

«nd  SPENCE 

DRESS  GOODS,  SILKS,    |MpoR„ft, 
HOSIERY  AND  CLOVE      H'WMO 


The  Late   Season    will  cause   a   Good    Sorting  Trade  for 
which  we  have  prepared 


We  hold  a  large  stock  of  PARASOLS,  several  fabrics  and 
choice  handles. 

In  LACES,  we  are  showing  Pointe  D'  Irelande,  Black  Silk 
Guipure,  Wire  Grounds,  Spider  Web  Grounds,  in 

two  Tone,  Cream  and  Black. 

In  SILKS,    Shot  and   Plain   effects,  Surahs,    Pongees,  and 

Peau  de  Soie. 

In  the  DRESS  DEPARTNENT  the   special    feature   is  a  fine  , 
range    of   Whipcords,    all   shades ;    Bengfalines,    all 
shades  ;    and   a  splendid   choice  of   Printed   French 

Lisses. 


CALDECOTT, 

BURTON 

Toronto  *«■>  SPENCE 
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TRADE    CHAT. 


WHEN,  says  the  St.  John  Globe,  Messrs.  W.  W.  Turnbull 
and  Simeon  Jones  advanced  the  $200,000  to  Messrs, 
Parks  &  Son  (Ltd.),  to  pay  off  their  pressing  indebted- 
ness and  get  clear  of  the  Equity  Court,  it  was  arranged  that  the 
money  would  be  paid  back  in  quarterly  instalments  at  the  rate 
of  $40,000  a  year,  with  interest  at  7  per  cent,  and  commissions. 
The  first  quarterly  payment  of  $10,000  fell  due  last  week  and 
was  promptly  met,  principal,  interest  and  commission. 
%  Belding,  Paul  &  Company,  Limited,  of    Montreal,    are    to 

erect  a  new  mill. 

The  dry  goods  stock  of  Patterson  &  Co.,  of  Lindsay,  was  sold 
recently  at  50  cents  on  the  dollar. 

Mr.  Prudent  Beaudry,  once  a  dry  goods  merceant  in  Monireal 
and  latterly  a  prominent  citizen  of  Los  Angelos,  Col.,  is  dead. 

Messrs.  Bedard  &  Papillon  are  building  up  a  fine  business 
in  hats  and  furs,  at  retail,  in  Quebec,  where  they  have  an  attrac- 
tive store. 

Mr.  Geo.  Bulford,  of  Athens,  a  merehant  tailor,  undergoing 
an  operation  to  his  hip,  died  while  it  was  being  performed.  He 
was  40  years  old. 

The  dry  goods  stock  of  A.  Kern,  of  Waterloo,  valued  at 
$6,820,  was  sold  by  auction  to  Adolphe  Kernzoeger,  of  Newton, 
at  1S%  cents  on  the  dollar. 

David  Munshaw,  for  many  years  traveller  for  Clinton  E. 
Brush  &  Co.,  of  this  city,  died  at  Flesherton  on  the  7th  inst. 
He  was  well  known  to  the  trade. 

A  new  ruling  by  the  Controller  of  Customs  states  that  meas- 
uring tapes,  whether  in  cases  or  otherwise,  are  properly  dutiable 
at  25  per  cent,  under  item  296  of  the  tariff. 

Mr.  Charles  Kavanagh,  a  man  about  23  years  of  age,  em- 
ployed in  the  dry  goods  establishment  of  Mr.  R.  J.  Vincent,  of 
Bracebridge,  lost  his  life  by  drowning  on  the  4th. 

Mr.  E.  E.  Willson,  of  the  Beaver  Mills  Woollen  Co.,  of 
Union  and  St.  Thomas,  has  started  a  branch  store  at  Clinton, 
Ont.,  for  buying  wool  and  doing  custom  manufacturing. 

The  dry  goods  stock  of  Jennings  &  Co.,  Simcoe,  was  sold  at 
Suckling's  on  the  16th  ult,  to  Oscar  Hendry,  of  Simcoe,  lor  60 
cents  on  the  dollar.  The  worth  of  the  stock  is  estimated  at 
$23,400. 

The  Canadian  Boards  of  Trade  are  passing  resolutions  which 
are  hard  on  American  silver,  and  U.  S.  currency  is  becoming 
extremely  unsuitable  and  unpleasant  for  a  merchant  or  tourist  to 
possess. 

The  Hamilton  Board  of  Trade  is  endeavoring  to  arrange  to 
have  the  G.T.R.  and  C.P.R.  to  issue  stop-over  tickets  for  the 
World's  Fair  visitors,  and  will  ask  the  City  Council  to  grant  $175 
for  expenses  incidental  thereto. 

Mr.  Robert  Linton   &  Co.,  Montreal,  have   sent  a  cheque 
*  for  $  1 00  for  the  Firemen's   Benevolent  fund  in   recognition   of 
the  valuable  services  by  the   firemen  in  saving  their  warehouse 
from  destruction  by  fire  on  the  nth  inst. 

We  had  a  pleasant  call  this  week  from  Mr.  Cameron,  repre- 
senting the  J.  B.  McLean  Co.,  Toronto,  publishers  of  five  excel- 
lent trade  journals,  one  at  least  of  which  should  be  taken  by 
every  business  man. — Kemptville  Advance. 

The  hat  factory  at  Truro,  N.S.,  is  being  enlarged,  and  the 
business  will  be  extended.     Mr.  Saurrier,  who  has  conducted  the 


manufacture  of  soft  hats  at  Yarmouth,  has  secured  an  interest  in 
the  works  at  Truro,  and  will  manufacture  at  the  latter  place. 

Mr.  Wm.  J.  Murray,  of  the  firm  of  Murray  &  Taylor,  dry 
goods  merchants,  Kingston,  Ont.,  died  on  the  31st  ult.,  from 
abscess  in  the  head,  resulting  from  a  cold  contracted  two  months 
ago.     He  was  38  years  old,  and  a  much  respected  business  man, 

The  stock  of  F.  W.  Long  &  Co.,  of  St.  Mary's,  consisting  of 
dry  goods,  clothing,  millinery,  etc.,  was  sold  on  the  17th  ult.  by 
J.  W.  Jones,  London.  The  stock  amounted  to  $1,296.90, 
and  was  bought  by  F.  G.  Ramsay,  of  Chesley,  at  59^  cents  on 
the  dollar. 

Read  that  article  on  page  6  ?  entitled  "  A  Suggestion,"  then 
write  a  post  card  or  a  letter  containing,  in  a  few  words,  your 
views  on  the  matter,  If  you  are  very  modest  mark  on  it  "  Not 
for  publication,"  and  then  it  will  be  used  only  for  the  editor's 
information. 

The  stock  of  James  H.  Shearer,  insolvent  dry  goods  merch- 
ant, of  this  city,  which  was  put  up  at  auction  and  withdrawn  on 
the  25th  ult,  was  again  put  under  the  auctioneer's  hammer  on 
the  3rd  inst,  and  sold  to  John  Rennie,  of  St.  Catharines,  at  54 
cents  on  the  dollar. 

Mr.  Andrew  A.  Allan,  of  Montreal,  confirms  the  statement 
telegraphed  from  London  that  arrangements  are  now  under  way 
for  the  conversion  of  the  Allan  line  into  a  joint  stock  company. 
Mr.  Allan  thinks  a  faster  Atlantic  service  will  be  inaugurated. 
It  would  help  the  dry  goods  trade  very  materially. 

Messrs.  Wilson,  Hall  &  Co.,  Colonial  merchants  and  bankers, 
63  Queen  Victoria  street,  London,  England,  have  changed  the 
style  of  their  firm  to  Messrs.  Henry  W.  Hall  &  Co.,  but  no  alter- 
ation will  be  made  in  the  management  of  the  business,  which 
will  remain  as  before. 

The  commercial  travellers  of  this  city  celebrated  their  en- 
trance into  their  new  rooms  in  St.  George's  Hall  on  May  18th 
with  a  most  successful  entertainment.  The  new  rooms  are 
tastefully  furnished  and  very  capacious,  and  the  occasion  was 
one  in  which  the  hospitalities  of  the  travellers  were  given  full 
play. 

The  Provincial  Government  of  Ontario  are  sending  out 
copies  of  Mr.  Waters'  Bill  to  amend  the  Assessment  Act,  to  all 
the  municipalities,  for  an  opinion.  What  good  it  will  do,  nobody 
knows.  It  cannot  educate  anybody  on  the  nature  of  the  nice 
principles  involved ;  only  a  pamphlet  on  the  subject  could 
accomplish  that. 

A  merchant  in  an  Eastern  city  advertised  for  a  clerk,  giving 
the  list  of  qualifications  he  desired  should  be  possessed  by  the 
employee.  Among  other  requirements,  the  clerk  must  be  "  one 
who  has  a  taste  for  reading  trade  journals  with  a  view  to  being 
well  informed."  That  merchant  had  a  lot  of  good  sound  brains 
in  his  head. 

The  Montreal  Board  of  Trade  Council  held  a  meeting  on 
the  6th  inst,  and  decided  that  the  new  building  should  be  for- 
mally opened  about  the  end  of  the  month,  if  the  necessary 
arrangements  can  be  made  in  time.  The  daily  meetings  of 
merchants  seem  to  be  found  very  profitable  ;  and  besides  this 
benefit,  the  new  Board  of  Trade  building  has  produced  several 
very  beneficial  results. 

The  Canadian  Haircloth  Co.,  St.  Catharines,  Ont,  are  ad- 
ding a  number  of  new  looms  to  their  factory,  and  will  double 
their  present  capacity.  They  have  recently  placed  a  steam 
engine  as  auxiliary  to  their  water-power.     There  is  rumor  of  a 
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department 


TTA  VE  you  anything  in  stock   you  want  to  clear  out  before  the  Fall 
A  JL       campaign  ?     Have  you    any    lines  you  want   to  make  a  run  on  ? 
The  way  to  sell  them  is  by  telling  the  retailers  you  have  them.      The 
way   to   tell  the   retailers   is   by    advertising   in     THE    DRY    GOODS 
REVIEW.      Before  your  traveller  has  left  your  office  the  advertisement 
has  had  an  interview  zuith  the  probable  buyer.       The  buyer  may  be  out  of 
town  when  the  traveller  calls,  but  he  has  THE  RE  VIE  IV  in  his  pocket. 
The   country  dealer    may   be   located    "much    out    of  the  way,"    and  may 
be    busy    when   your    traveller    calls,    but   is    always   at   home    to    THE 
REVIEW.      Your   letter   order    department    should  pay  you    an    extra 
profit  of  4  per  cent.      Develope  it  by  direct   advertising  to  probable  buyers. 
THE   DRY  GOODS  REVIEW  is  the  only  medium.      We  want  you 
to  give  it  a  trial,  that  is  all       Address 

THE    DRY    GOODS    REVIEW, 

Toronto. 
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new  hair  cloth  factory  in  this  town.  There  is  no  doubt  that  hair 
cloth  is  now  much  in  demand,  but  a  year  from  to-day  there 
will  be  a  difference. 

Hoover  Bros.,  of  Port  Arthur,  have  a  neat  and  novel  estab- 
lishment. They  carry  men's  goods  only,  and  their  stock  com- 
prises shoes,  hats,  caps,  furs  and  furnishings.  They  are  said  to 
be  hustlers. 

Paper  stockings  are  said  to  be  a  new  German  invention.  A 
Berlin  shoe  trade  journal  says  that  the  stockings  are  made  of  a 
*  specially  prepared  and  impregnated  paper  stock,  which,  it  is 
claimed,  has  an  extraordinary  effect  on  perspiring  feet.  The 
moisture  is  absorbed  by  the  paper  as  rapidly  as  it  is  formed  and 
the  feet  remain  dry  and  warm,  while  the  constant  temperature 
maintained  in  the  shoes  is  said  to  be  a  great  preventative  of 
colds. 

The  annual  meeting  of  the  Canadian  Colored  Cotton  Mills 
Company  was  held  on  May  16,  at  the  Company's  head 
office,  at  Montreal.  Mr.  A.  F.  Gault  presided,  and  there 
was  a  full  attendance  of  shareholders.  The  report  was 
considered  most  satisfactory,  and  was  unanimously  adopted.  It 
showed  that  after  the  payment  of  a  dividend  of  6  per  cent.,  and 
ample  provision  for  all  expenses,  the  sum  of  $125,000  had  been 
carried  forward.     The  board  of  directors  was  re-elected. 

At  the  conference  between  the  representatives  of  Canada  and 
Newfoundland  at  Halifax  last  winter  it  was  agreed  to  reduce  the 
rate  of  postage  between  the  two  countries  to  three  cents  per 
ounce,  or,  in  other  words,  to  apply  the  domestic  postal  rate  of 
either  country  to  the  other.  Hitherto  the  letter  rate  has  been 
five  cents  per  half  ounce.  It  has  been  arranged  that  the  change 
mentioned  shall  take  effect  on  the  1st  proximo — Dominion  Day. 
It  involves  also  the  free  transmission  of  newspapers  between  the 
two  countries. 

Two  remarkable  carpets  have  been  sent  to  the  Chicago 
Exhibition  by  Messrs.  Yates  &  Co.,  of  Wilton.  They  are  woven 
without  seam,  and  are  of  the  closest  possible  stitch  of  real  Ax- 
minster  hand-made  fabric.  Some  idea  of  the  labor  involved  in 
their  production  may  be  gathered  from  the  fact  that  each  square 
inch  of  carpet  contains  144  tufts,  each  carpet  comprising  alto- 
gether more  than  two  and  a  half  millions  of  tufts.  The  pile  is 
one  inch  deep,  the  tufts  being  of  the  finest  English  lamb's  wool. 
The  designs  from  which  these  carpets  have  been  made  are 
Persian  of  about  the  sixteenth  century. 

The  general  manager  of  the  Bank  of  Montreal  in  his  address 
at  the  annual  meeting  of  the  shareholders  remarked  that  during 
the  past  year  there  had  been  a  banking  crisis  in  Australia  of 
unexampled  severity,  a  money  panic  in  London  and  a  very  un- 
satisfactory condition  of  affairs  in  the  United  States  arising 
chiefly  from  the  vexed  silver  question.  The  satisfactory  condi- 
tion of  the  Canadian  banks  in  the  midst  of  these  disturbing  in- 
fluences is  a  matter  for  congratulation.  It  is  due  partly  to  the 
I  merits  of  a  banking  system  not  surpassed  in  the  world,  and 
partly  to  the  skill  and  prudence  with  which  such  institutions  as 
the  Bank  of  Montreal  are  managed. 

Port  Stanley  has  long  felt  the  necessity  of  having  some  com- 
mercial association  through  which  the  many  advantages  the  vil- 
lage and  harbor  offer  could  be  brought  to  the  notice  of  the 
commercial  world,  and  recently  the  matter  was  taken  up  in  the 
shape  of  a  public  meeting.  It  was  the  opinion  of  the  meeting 
that  the  most  feasible  way  was  to  form  a  Board  of  Trade,  and 
through  the  Board  communication  could   be   established   with 


the  leading  railway  and  steamboat  lines.  Accordingly  a  Board 
of  Trade  was  formed,  with  Mr.  Payne  as  president,  John  Price 
first  vice-president,  John  Ellison  second  vice-president,  Arthur 
Ellison  secretary,  and  J.  L.  Orme  treasurer.'  The  Board  starts 
off  with  a  membership  of  twenty.  There  are  many  other  towns 
where  this  example  might  be  profitably  followed. 

There  was  over  100  members  present  at  the  semi-annual 
meeting  of  the  Commercial  Travellers'  Association  in  this  city 
on  Saturday  night,  when  Secretary  James  Sergant  presented  his 
report.  It  showed  that  there  had  been  an  increase  of  200  on  the 
membership  roll  during  the  past  six  months,  making  the  total 
membership  3,400.  The  amount  in  the  treasury  was  $225,000. 
John  Burns,  ex-president  of  the  society,  was  presented  with  a 
beautifully  engrossed  address,  bound  in  morocco,  an  oil  portrait 
of  himself  to  be  hung  in  the  Association's  rooms  and  a  drawing- 
room  suite  in  appreciation  of  the  esteem  in  which  he  is  held  by 
the  members.  President  C.  C.  Van  Norman  made  the  presen- 
tation and  Messrs.  Warring  Kennedy,  McCabe,  Patterson,  Hay- 
wood, Black  and  others  gave  short  addresses  eulogistic  of  Mr. 
Burns. 

Few  people  will  be  met  with  who  have  not  heard  of  Shetland 
and  its  hand-knitted  woollen  goods.  Shetland  may  be  said  to 
have  an  industry  all  its  own,  or  at  least  to  stand  unrivaled  in  the 
production  of  hand-knitted  woollen  goods.  The  manufacture  of 
stockings  has  existed  for  a  long  period  in  Shetland  ;  hose  may 
be  said  to  be  among  the  first  knitted  goods  produced  there.  In 
the  end  of  last  century  it  is  stated  that  as  much  as  ^17,000 
worth  of  stockings  was  sent  out  of  Shetland  annually,  but  some 
years  afterward,  owing  principally  to  the  ware  of  that  day,  the 
exports  fell  to  about  ^5,000  annually.  Even  up  to  the  present 
day  the  Dutch  fisherman  call  along  Lerwick  in  midsummer,  and 
and  among  other  things  make  purchases  of  stockings,  gloves, 
mittens,  etc.  In  more  recent  years,  however,  the  knitters  have 
taken  up  the  manufacture  of  underclothing  generally,  and  a  large 
trade  is  done  in  this  branch.  For  lightness  and  comfort  Shet- 
land underclothing  is  unrivaled,  and  very  many  ladies  prefer 
these  goods  now  to  any  other.  Doctors  recommend  them  for 
invalids  or  persons  in  weak  health,  and  testimonials  in  their 
favor  appear  again  in  the  leading  journals. — The  Textile 
Mercury. 

A  large  and  representative  meeting  of  the  Woollen  Manu- 
facturers' Association  of  Canada  was  held  on  the  23rd  inst,  in  the 
offices  of  the  Canadian  Manufacturers'  association,  Canada  Life 
building,  King  street  west,  to  consider  what  changes,  if  any, 
were  desirable  in  the  present  tariff  affecting  the  woollen  industry. 
President  B.  Rosamond,  M.  P.,  Almonte,  was  in  the  chair.  It 
being  the  annual  meeting  the  officers  were  re-elected  for  another 
term.  Mr.  James  Kendry  of  Peterboro'  being  vice-president  and 
Mr.  J.  J.  Cassiday  secretary.  After  a  lengthy  but  practically 
unanimous  discussion  a  series  of  resolutions  were  drafted  to  sub- 
mit to  the  Dominion  Government,  but  their  purport  was  kept  a 
profound  secret.  The  following  members  were  chosen  as  a  de- 
putation to  wait  on  the  government  and  present  the  matter  to 
the  ministers  : — The  president ;  Senator  Ferguson  ;  R.  W. 
Hencker,  Sherbrooke ;  D.  Morrice,  Montreal ;  M.  T.  Smith,  To- 
ronto ;  A.  W.  Brodie,  Hespeler ;  George  Pattinson,  Preston ;  J. 
A.  Cantlie,  Montreal ;  Brock  Willett,  Chambly ;  George  David- 
son, Montreal ;  C.  Copeland,  Weston  ;  Thos.  Cauldwell,  Lanark; 
E.  A.  Small-Turnbull,  Cornwall ;  J.  F.  Morley,  Waterloo  ;  J.  E. 
Brown,  Kingsville,  and  Thos.  Long,  Toronto.  The  date  of  the 
deputation's  visit  will  be  arranged  later. 
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KID  GLOVES  FROM  LAMBSKINS. 


MILLIONS  of  kid  gloves  are  demanded,  comparatively 
only  a  few  goats  are  raised  in  the  world,  and  of  these  a 
large  number  must  be  kept  until  full  grown,  for  breeding 
purposes.  A  substitute  for  the  genuine  kid  is  found  in  lamb- 
skin, which  makes  an  excellent  grade  of  glove,  and  is  easily  sold 
for  kid.  Genuine  kid  gloves  can,  of  course,  be  obtained  at  a 
high  price  ;  but  thousands  of  persons  who  think  they  are  wearing 
kid  have  only  the  skin  of  the  lamb.  "Where  are  the  best  gloves 
made  ?"  he  was  asked.  "  Well,"  he  replied,  "  the  French  excel 
all  other  nations  in  the  manufacture  of  gloves.  They  are  re- 
markable for  elasticity,  and  give  when  pressure  is  put  upon  them 
by  the  hand,  and  retain  their  shape  for  a  long  time. 

The  lambskins  are  selected  with  great  care,  and  put  into 
large  tanks  at  the  factory.  These  tanks  are  partly  filled  with  the 
yoke  of  eggs  and  other  soft  sticky  substances.  Then  the  skins 
are  subjected  to  a  thorough  pounding  with  a  heavy  stick  that  is 
padded  so  as  not  to  injure  them.  In  some  factories  men  with 
bare  feet  tread  on  them,  their  object  being  to  "  nourish  "  the 
skin  and  make  it  strong  and  "healthy."  The  skins  are  kept  in 
these  tanks  for  a  long  or  short  peiiod,  according  to  the  judg 
ment  of  the  superintendent.  If  allowed  to  remain  too  long  they 
become  too  well  nourished  and  decay.  After  the  work  of  nourish- 
ment is  over  then  comes  the  work  of  cleaning.  The  skins  are 
worked  in  tubs  of  fresh  water,  and  washed  thoroughly  until  all 
trace  of  useless  substance  is  removed  from  the  surface.  They 
now  become  soft,  and  in  color  are  a  dull  white.  Then  they  are 
laid  on  a  smooth  stone  slab,  with  the  rough  side  down,  and 
pressed  and  stretched  until  every  wrinkle  has  been  smoothed 
out.  The  skins  being  cut  remain  in  this  stretched  state  and 
are  then  dyed.  The  dye  is  laid  on  with  a  brush,  and  the  shade  is 
always  darker  than  the  one  desired,  for  the  dripping  and  after 
treatment  lighten  it  at  least  one-quarter.  The  greatest  care  is 
taken  to  prevent  spots  of  dye  from  getting  on  the  inside  of  the 
skins,  as  this  would  produce  a  damaging  defect  in  a  high-priced 
glove.  After  the  skins  have  been  allowed  to  dip  for  several 
hours  they  are  taken  to  the  drying-room,  the  air  of  which  is 
kept  at  a  high  temperature,  usually  by  steam  heat.  It  does  not 
take  long  for  the  skins  to  dry  out  hard,  stiff,  and  rough.  Before 
they  can  be  used,  however,  they  are  made  soft  and  pliable  again 
by  lying  for  several  days  in  damp  sawdust.  Then  they  are 
placed  on  a  machine  worked  by  a  screw,  and  by  a  long  and 
gentle  pressure  stretched  to  the  utmost.  If  there  are  any  holes, 
rough  spots,  or  cracks  in  the  skin  it  is  thrown  away,  or  should 
be.  But  not  all  the  glove-makers  are  honest,  and  the  blemishes 
are  often  covered  up.  This  accounts  for  the  sudden  giving  out 
of  many  gloves.  The  delicate  part  of  glove-making  is  the  cut- 
ting, as  the  least  variation  in  the  lines  will  destroy  the  symmetry 
of  the  glove  and  make  its  fit  imperfect.  Patterns  are  used  for 
each  size  ;  but  even  with  these  mistakes  are  often  made.  In 
first-class  factories  where  the  skin  is  not  properly  cut,  it  is  thrown 
away  or  cut  up  into  gussets.  Every  skin  is  studied  by  the  cutter 
so  as  to  make  the  greatest  number  of  gloves  from  it  with  the 
least  waste,  and  it  is  so  graded  that  the  largest  sizes  are  first 
marked  out  and  the  rest  are  used  for  children's  gloves. 

Modern  invention  has  enabled  the  cutter,  when  blocking  out 
the  glove,  to  make  small  holes  in  the  skin  for  stitches.  This 
insures  perfect  regularity  and  uniformity  of  stitching,  which  are 
of  great  importance.  If  the  stitch  is  too  tight  an  uneven  pres- 
sure is  put  on  the  skin,  which  makes  it  break  easily,  and  if  too 


loose  it  leaves  a  bag  in  the  glove.  Linen  and  silk  thread  are 
used,  and  the  stitching  is  done  by  women,  who  are  fairly  well 
paid.  When  the  gloves  are  finished  they  are  thoroughly  in- 
spected, and,  if  accepted,  are  tied  up  in  bundles  ready  for  the 
market. — Hosier. 


WHAT    IS    HIS    NAME  ? 


THE  London,  England,  Draper's  Record  has  the    following 
item  in  a  recent  issue  : — 

"  In  an  interwiew  which  I  had  this  week  with  a  Can- 
adian merchant,  I  gathered  that  the  outlook  in  the  Dominion  is 
bright,  and  that  trade  generally  is  in  a  healthy  state.  '  We  ex- 
pect,' said  he,  'a  very  considerable  revenue  during  the  next  nine 
months  or  so  from  the  passenger  traffic  over  the  Grand  Trunk 
Railway  to  the  World's  Fair,  while  there  is  certain  to  be  a  large 
influx  of  visitors  who  will  take  the  opportunity  of  visiting  our 
leading  centres  of  industry  while  in  America.  The  Canadian 
Pacific  Railway  has  completed  in  Quebec  one  of  the  finest  hotels 
in  the  west,  and  they  are  also  erecting  extensive  grain  elevators, 
which  will  mean  a  large  revenue  to  Canada  in  course  of  time, 
while  it  is  under  contemplation  to  establish  a  direct  line  of 
steamers  between  Quebec  and  Liverpool  during  the  summer 
months,  and  between  Halifax  and  Liverpool  in  the  winter.  This 
route  is  five  hundred  miles  shorter  than  via  New  York.  The 
steamers  will  be  of  the  newest  build,  and  the  promoters  hope  to 
be  able  to  arrange  so  that  the  passage  may  be  completed  in  less 
than  six  days.' 

"  Questioned  as  to  the  prospects  of  the  new  service  to  be 
started  in  May  between  Canada  and  the  Australian  ports,  he 
believed  it  would  open  up  very  pleasing  relations  between  both 
countries,  but  for  the  present,  until  the  cloud  had  lifted  from  the 
Australian  markets,  the  Canadians  would  be  very  careful.  The 
agitation  in  favor  of  a  reduction  of  tariff  upon  British  goods 
going  into  Canada  is  growing  stronger  every  week.  The  Gov- 
ernment papers  have  taken  the  question  up,  and  are  lending 
their  influence.  The  country  is  growing  more  unanimous. 
They  are  sanguine  that  before  very  long  their  trade  relations 
with  the  old  country  will  be  in  a  very  satisfactory  state." 


ARTISTIC     WOVEN    LABELS. 


WHEN  the  manufacturing  season  is  at  its  commencement 
is  a  good  time  to  look  around  and  see  what  improve- 
ment can  be  made  in  the  product.  Many  manufac- 
turers who  actually  put  the  best  material  in  their  goods  and  are 
careful  to  have  only  the  best  workmanship,  fail  in  some  of  the 
little  questions  of  finish.  It  is  with  the  question  of  the  finishing 
touch  that  the  German  Artistic  Weaving  Company  have  to  do. 
When  a  merchant  has  written  a  letter  or  any  document  he  must 
sign  his  name  to  give  it  force,  and  so  when  a  concern  has  com- 
pleted an  article  it  places  its  name  or  the  trade  mark,  which  * 
stands  for  that  name,  on  it.  If  the  goods  are  worthy  of  the 
name  or  distinguishing  mark  they  are  surely  worthy  that  the 
name  should  be  neat  and  attractive  and  be  a  fitting  final  touch 
to  the  whole.  The  German  Artistic  Weaving  Company  are  un- 
excelled in  the  manufacture  of  woven  labels  for  manufacturers 
of  clothing,  furnishings,  neckwear,  night  robes,  etc.  They  also 
have  some  unique  and  exceedingly  handsome  night  robe  trim- 
mings, samples  of  which  they  will  be  pleased  to  exhibit  to  the 
trade.  For  samples  address  the  German  Artistic  Weaving  Com- 
pany, 1 20  Franklin  street,  New  York. 
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IMPORTANT   NOTICE   TO   MERCHANTS 


Avoid  Liability  for  Damages 
in  Buying  Cash  Carriers 
Infringing  Barr's  Patent. 


The  Patent  Office  Decides 
in  Favor  of  the  Barr 
Patents. 


Two  Strong  Decisions  Rendered  Each  Unqualifiedly  Awarding 
Priority  of  Invention  to  Barr. 

When  Purchased,  if  put  up  in  store  by  this  Company,  price  per  line,  $35.00. 
When  Purchased  and  put  up  in  store  by  purchaser,  price  per  line  $30.00. 

When  put  in  under  lease  of  three  years,  1   line,  $15.00  per  year;   2  lines,  $12.00  per  year  each; 
3  lines  or  more,  $10.00  per  year  each. 

When  under  5  years  lease  $1.00  per  line  less. 
The  rent  must  be  paid  in  advance  for  each  year. 


HAMILTON  BRASS  MANUFACTURING  CO.,  Hamilton,  Ont. 


General  Agents  for  Canada. 
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Like  all  other  Silk  Thread  Manu- 
facturers, we  make  different  quali- 
ties of  100  yards  and  50  yards  Spool 
Silks  to  meet  the  demands  of  the 

trade. 

The  Only  Brand 
we  recommend  is 
that  bearing  our 
own  name  on  Spool 
like  this. 

Belding's  Silks  will  be  found  the 
best  in  the  market,  and  average  10% 
stronger  than  any  other  make. 

See  that  the  name  Belding  is  on 
every  Spool,  and  take  no  other. 

All  the  Leading  Retail  Dry  Goods 
from  the  Atlantic  to  the  Pacific 
keep  Belding's  Silks. 

BELDING,  PAUL  &  CO.,  Ltd., 

MONTREAL. 


THE    ONLY 


CHURCH    BRAND 
SEWING    NEEDLES 


ARE 


SEE 

THAT 

EACH 

PACKET 

HAS 

THIS 

TICKET 


OUHE  Step's 


REJZDITCH 

PATENT 
POCKETS 

N?  "  3/7 


SEE 

THAT 

EACH 

PACKET 

HAS 

THIS 

TICKET 


® 


NONE    OTHER    GENUINE. 

n.uu.d  i,  HENRY  MMMO  4  SOWS,  w. 


The  Worsted 

and  Braid  Co. 


OF  (OHIO,  Ltd, 


(WHOLESALE   ONLY) 

Solicit  Trial  Orders  for  any  and 

All  kinds  of  Boot  and  Shoe  Laces 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Kind  or  Width 

The  above  are  made  in  Cotton,  Wool  (Mohair 
op  Worsted)  or  Silk. 

Send  for  Samples  and  get   Quotations 

THE  WORSTED  AND  BRAID  CO,,  Limited, 

TORONTO  JUNCTION 


W_  H.  StOREY"  *  SON 


GLOVE 
MANUFACTURERS, 


AttON,  Ont. 


The  Patented  Nara  Buck   Glove  has  no  equal.    Price  refunded  if  tbey 
do  not  meet  our  representations. 

We  have  the  exclusive  rteht  for  Canada.    No  others  genuine. 
MANUI'ACTl  REKS  OF   THE    CELEBRATED    MOCHA    GLOVES. 


WOOLLENS  and 

TAILORS'  TRIMMINGS 


John  Fisher,  Son  &  Co., 


Balmoral  Buildings, 

Montreal, 
Canada. 


Huddersfield, 

England. 


"FITS  LIKE  A  GLOVE.' 

THOMSON'S 


ENGLISH    MADE, 
Glove-Fitting.    Long  Waisted.   tbade  mark. 

CORSETS  A,pSfe r 

The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

ELEVEN   FIRST  MEDALS.  SALE   0VER  ONE   MILLION    PAIR8  ANNUALLY. 

A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONALD    &    CO'S,    TORONTO. 
MANUFACTURERS :  W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING," 
and  bears  our  Trade  Mark,  the  Crown.    No  others  are  genuine. 

|y|iLLER  Bros.  *  (o.  tyo"^  .  . 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 

76       0R0     MARQUIS 

MOZART  CUFFS,  RAPHAEL, 

A  IIOCI  A    Reversible  Linen 
AnUCLU        Collars  &  Cuffs 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


THE  DOMINION  COTTON  MILLS  CO., 

L'TD. 


ZMZ^-G-OGh    PEIITTS. 

SPRING  NOVELTIES: 

Fayetta  Twills,  Japonica   Stripes,  West  End  Cords,   Teazle  Cloth 

Summer  Suitings,  Salisbury  Costumes,  Verona  Cords. 
Also  a  full  range  in  STAPLE  AND  FANCY  PRINTS,  SLEEVE 
LININGS,  Etc.     All  leading  wholesale  houses  carry  our  full  range. 

D.   MORRICE,  SONS   &   CO., 

AGENTS, 
Montreal  and  Toronto. 


flEW  IDEAS 


FOR 


Window  Displays  and 
Store  Decorating.  .  , 


CONTENTS  : — Art  of  draping  dress  goods  with  cuts ; 
Ideas  for  displays  from  every  department  of  dry 
goods ;  Ideas  for  clothing,  furnishings  and  shoes ; 
Store  decorating  and  store  attractions.  Arranged  by 
Harry  Harman.  Price,  post  paid,  75  cents,  includ- 
ing package  of  "BON  AMI,"  which  cleans  Show 
Windows,  Show  Cases,   Brass,  Nickel,  etc. 

HARRY  HARMAN, 

Room  1204  Woman's  Temple,  CHICAGO. 


THE  C.TURNBULLCO..  Ltd. 

OF  GALT,   ONT., 

MANUFACTURERS    OF 

Full- Finished  Lambs  Wool  Underclothing.  La- 
dies' Full-Fashioned  Underwear  in  all-Wool, 
Merino  and  Medium.  Men's  Full-Fashioned 
Underwear  in  all-Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 

SEND   FOR   PRICE   LIST. 


R.  PARKER  k  CO., 


Dyers  and 

Finishers. 


ALL  WOOL  AND  UNION  DRESS  GOODS    Dyed   and   Fin- 
ished,  guaranteeing    no  shrinkage  in  the  width. 
RIBBONS,  SILK  AND  UNION,  Dyed,  Finished  and  reblocked. 
BRAIDS,  Dyed  and  made  up  in  gross  and  one  dozen  Bunches 
OSTRICH  PLUMES,  cleaned,  dyed  and  curled,  in  the  best  styles. 
FINGERING  YARNS,  Berlin  Wools,  Dyed  and  made  up. 


Send    for    Wholesale    Price    List. 


WORKS  AND  HEAD  OFFICE— 787  to  791  Yonge  Street. 

IR,_    IP-AJRIKIIEIR,   &   CO_. 


TORONTO,  ONT. 


CANADIAN  BROKERS 
and  Wholesale  Firms  who 
are  open  to  take  additional  agen- 
cies are  requested  to  write  the 
Editor  of  THE  DRY  GOODS 
REVIEW,  Toronto,  stating  the 
particular  lines  they  would  be 
prepared  to  handle. 


Thomas  Mealey  &  Co. 

MANUFACTURERS    OF 

Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 


OFFICE  .— 


24  Catharine  St.  North. 


For  the 


MidS 


s 


ummer  reason 

To  the  Trade 


New  Shipments  in 

Ladies'  Blouses  in  Silk,  Delaine,  Challie, 
Gingham  and  Print,  new  patterns  and 
perfect  fitting  in  all  sizes,  and  in  light  and 
dark  colors. 

New  Shipments  in 

Our  famous  Wide  Gloth  Prints,  new 
Brown  and  Navy  grounds,  in  great  vari- 
ety of  patterns. 


B 


New  Shipments  in 

Our  special  lines  of  Linens  in  Tablings, 
Table  Napkins,  Towels,  and  Towellings.  *" 

New  Shipments  in 

Men's  Summer   Neckwear,    Underwear, 
Vests,  Half  Hose,  Etc. 

New  Shipments  in 

Lace  Curtains,  Bed  Quilts,  and  Carpets. 


We  buy  from  the  best  manufacturers  through  expert  buyers  and  on  the  very 
best  terms,  thus  enabling  us  to  show  value  unsurpassed. 


COME  AND  SEE  US.    TRY  US.    TEST  US. 


Filling  Letter  Orders  a  Specialty. 


John  Macdonald  &  Co., 


Wellington  and  Front  Streets  East 

. . TORONTO . . 


THE  BRITISH  AMERICAN  WATERPROOF  GO. 

HERMANN    S.    SCHEYER,    Sole    Owner. 

trade  mark.      Manufacturers  and  Patentees  of  Ladies'  and  Gentlemens'  Odorless  Steam  Vulcanized 

"WATEEPEOOF    GkA^R-IMIIEIN'TS. 

IMPORT  AND  COMMISSION  IN  ALL  KINDS  OF  FURS,  ^vmSEm*!**?* 

HERMANN    S.    SCHEYER 


Special  Attention  paid  to  mail  orders. 
Perfect  fit  guaranteed. 


39,  41    and    43  St.  Sulpice    Montrpai 

20  DeBresoles  St.     149  La  Royer  St.  IVI*~"N  '  ncHL 


BUYERS    WILL    DO    THE    RIGHT    THING 

When  ordering-  LAMA  BRAID  if  they  order  it  put  up  in  rolls  and  see  that  this  label  is  on  the  cover 
of  each  box.    We  put  3  or  3  1-2  yds.  on  each  roll  as  required. 


PROPOSED  WOOLLEN  TRUST    - 
GUTTING  IN  DOMESTIC  STAPLES 


FULL  INFORMATION  IN  THIS  NUMBER. 


JULY,    1893. 


If  You  Want 
Anything- 


BUY  THE  BEST 


This  is  a  well  business  principle,  but 
but  one  not  always  acted  upon.  .    . 


"Health  Bw 

UNDERWEAR 


is  the  best 


And  is  for  sale  at  very  low 
est  figures  cansistent  with 
good  quality.  These  goods 
have  a  reputation  with  the 
public  for  Comfort,  Finish, 
and  Durability,  which 

MUST  BE  .  . 


MAINTAINED 

And  that  is  the  best  guarantee  we  can  offer. 


The  flontreal  Silk  mils  Co. 


LIMITED    .    . 

MONTREAL 


|  Dress  Goods  % 

f444444444444444444444444444444444U444444444444^ 

Does  Your  Dress  Goods 
Department  Pay? 


THAT  DEPENDS  UPON  WHOSE  GOODS  YOU 
HANDLE 


THE  ESSENTIALS  OF  SUCCESS  ARE 

Latest  Styles,       Newest  Colors, 

Best  Value. 

And  more  important  still  RELIABLE  QUALITY  and  DYE. 

In  this  department  we  lead  the  trade.  Our  range  for  the  coming  season  contains 
the  very  Latest  Novelties,  many  of  which  are  confined  to  us  and  shown  by  no  other 
house  in  Canada.  We  make  Fine  Goods  a  leading  feature  offering  a  range  as  high  as 
$1.75  per  yard  and  from  that  price  to  the  lowest  we  challenge  the  values  shewn  by 
either  local  or  foreign  competitors. 


KirXtfT&imiSZ 


The  Fabrics  for  Fall  '93  are 


Drap  De  Sultan, 
Habit  Cloth, 
Sail  Cloth, 
Epinglines, 
Diagonals, 


Amazone, 
Hop  Sacking, 
Panama, 
Pointille, 
Matalasse, 


Broche  Effects, 
Loie  Fuller  Effects, 
Natte,  Vigoyne. 


The  Color  Favorites  for  Fall  '93  are 


In  Greens 


In  Purples 


Russe 

Emerande 

Sphinx 

Mousse 

Violetta 

Eminence 

Eveque 

Ascanio 


In  Browns    - 


In  Greys 


Tabac 

Mordore 

Ujiji 

Castor 

Beaver 

Argent 


Staple  Colors 


•    Platine 
[  Nickel 

Such  as  Seal,  Navy, 
Cardinal,  Garnet,  Etc. 
will  meet  with  the 
usual  demand. 


^35^!  ^j^J^c^Sg^S^J^^S^S^^ 


Plaids  and  Clan  Tartans  in  various  grades  will  without 

doubt  be  bought  quite  freely. 

In  Black  Cashmeres  we  claim  to  give  positively  the  best  value  in  the  trade. 

Gordon,  flackay  &  Co 


Gor.  Front  and   Bay  Streets,  TORONTO 


vs 


Vol.  III. 


TORONTO,  JULY,   1893. 


No.  7. 


TrtE  J.  B.  McLEAN   PUBLISHING  GO., 

LIMITED. 
Trade    Journal     Publishers, 

AND 

Fine  Magazine  Printers, 

10   FRONT  ST.   EAST.  -  -  -  TORONTO. 


J.  B.  McLEAN, 

PRESIDENT. 


HUGH  G.  McLEAN, 

MANAGER. 


SUBSCRIPTION  $2.00. 

Published   the    15th  of   each    Month. 


BRANCH    OFFICES  : 

146  ST.  JAMES  STREET. 
E.    Desbarats,  Agent. 

ROOM  41,   TIMES   BUILDING. 

Canadian  Government  Offices, 

17    Victoria  St.,  LONDON,  S.W. 
R.  Hargreaves,  Agent. 


MONTREAL, 

NEW  YORK, 
LONDON,   ENG, 


John  Cameron,  General  Subscription  Agent. 


THE    FINANCIAL.    OUTLOOK. 


ESPITE  the  fact  that  trade  is  dull  in  some 
few  lines,  there  can  be  no  doubt  that  Canada 
is  to-day,  as  financially  sound  as  any  other 
country  in  the  world.  The  exports  and  im- 
ports are  expanding  rapidly,  and  those  who 
participate  in  this  trade  are  putting  forth 
greater  efforts  than  ever.  The  government 
finds  itself  with  a  balance  in  its  treasury,  and 
the  fiscal  year  which  closed  on  June  30th, 
has  been  a  most  favorable  one.  But  above 
all  Canada  possesses  a  banking  system  which 
has  proven  itself  sound  and  stable,  and 
no  failure  has  occurred  for  many  years.  Dur- 
ing the  past  year  there  has  been  a  banking  crisis  in  Australia  of 
unexampled  severity,  a  money  panic  in  London,  and  a  very  un- 
satisfactory condition  of  affairs  in  the  United  States.  But  Can- 
ada has  not  suffered,  and  the  reports  of  the  banks  show  a  very 
favorable  state  of  affairs.  At  a  recent  meeting  of  the  share- 
holders of  our  leading  bank,  The  Bank  of  Montreal,  the  annual 
statement  showed  that  the  bank  made  net  earnings  of  $1,325,810, 
paying  ten  per  cent,  in  dividends  and  carrying  $125,810  to  pro- 
fit and  loss,  the  profit  and  loss  account  being  now  nearly  $700- 
000.  It  is  not  many  banks  which  are  able  to  pay  what  is  vir- 
tually eleven  per  cent,    in    dividends  to   their  shareholders,  yet 


this  is  what  the  Dominion  Bank  has  done  in  paying  ten  per 
cent,  and  a  bonus  for  the  past  year.  The  bank  earned  $215,040, 
after  deducting  all  bad  and  doubtful  debts  and  expenses,  and 
after  paying  $165,000  to  the  shareholders,  carried  $50,000  tothe 
Reserve  and  a  few  hundreds  to  profit  and  loss.  The  reports  of 
other  banks  have  been  as  cheering  as  these  two.  Again,  it 
may  be  repeated  that  the  record  of  failures  during  the  past 
year  showed  bad  debts  amounting  to  $12,000,000  as  against 
$16,000,000  for  the  previous  year — another  indication  of  pros- 
perity. Above  all,  the  basis  of  trade  and  speculation  is  sound, 
and  all  trading  is  of  a  cautious  nature.  No  great  risks  are  being 
taken,  and  speculative  inflation  is  almost  entirely  absent. 

With  such  a  position  as  this  enumeration  of  facts  only  dimly 
outlines,  Canadian  tradesmen  may  look  forward  to  a  fairly  pros- 
perous year.  The  crop  prospect  is  magnificent,  and  with  the 
cautious  buying  that  has  obtained  in  all  mercantile  branches, 
there  need  be  no  fear  ot  a  financial  crisis.  To-day  Canada  buys 
her  imports  at  a  comparatively  lower  price  than  any  other  nation 
on  the  face  of  the  globe,  because  her  buyers  are  shrewd,  and 
obtain  large  reductions  on  regular  prices  to  enable  them  to  pay 
the  duties  which  our  Government  collects.  Domestic  manufac- 
turing of  all  kinds  is  in  excellent  condition.  Trade  with  Europe 
is  expanding.  Trade  with  Australia  will  now  be  developed,  and 
the  first  trip  over  the  new  line,  which  makes  the  direct  connec- 
tion between  Canada  and  Australia,  has  been  made  successfully. 
Moreover  there  is  a  prospect  of  a  Canada-Australia  telegraph 
cable,  and  if  this  project  is  carried  to  completion  there  may  be 
a  huge  trade  developed  between  the  two  colonies  during  the  next 
decade.  An  agitation  is  going  on  to  secure  a  line  of  fast  Atlantic 
steamers,  and  it  is  to  be  earnestly  hoped  that  some  such  arrange- 
ment will  be  made  in  the  near  future.  Its  effects  are  under- 
estimated by  the  majority  of  our  citizens.  The  prospects  for  in- 
creased trade  with  the  West  Indies  never  were  better.  Canada's 
railroad  and  canal  systems  are  being  extended  and  improved,  and 
the  nations  have  begun  to  seek  her  trade.  The  commercial  out- 
look was  never  brighter  than  it  is  to-day,  and  if  care  is  exercised 
during  the  coming  year,  which  promises  to  be  a  trying  one  in  the 
financial  world  generally,  Canada  will  emerge  with  an  untar- 
nished and  enviable  reputation.  Her  merchants  are  energetic 
and  cool-headed,  and  if  these  qualities  predominate  this  year, 
Canada  will  advance  while  other  countries  may  suffer  from 
hard  times. 

Nations,  like  business  firms,  depend  much  on  their  reputa- 
tion for  their  success.  Canada  has  been  many  years  reputation 
building,  but  to-day  has  attained  a  height  which  many  larger 
countries  may  envy.  Steady  development  has  been  her  motto, 
and  it  is  to  be  hoped,  will  be  the  motto  for  the  future. 
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CUTTING     OF    PRICES. 

A  GREAT  hubbub  has  been  raised  in  the  Canadian  dry 
goods  trade  during  the  past  month  on  account  of  the 
cutting  of  the  price  of  staples  by  certain  Toronto  houses. 
The  Dry  Goods  Review  explained  in  its  June  issue,  how  at 
least  three  of  the  Toronto  houses  were  selling  domestic  staples 
at  a  very  small  advance  on  cost.  Some  jobbers  claim  that  it  is 
foolishness  to  adopt  such  methods,  when  the  cost  of  selling  these 
goods  must  be  at  least  10  percent.  The  cheating  one'self  out 
of  all  profit  is  called  mercantile  suicide  and  absurd  short-sighted- 
ness. But  as  mentioned  before  this  new  method  promises  to 
become  apparent.  , 

The  Montreal  houses  have  taken  a  hand  in  the  matter,  and 
have  decided  that  this  cutting  must  be  stopped.  At  a  meeting 
held  last  week  they  decided  to  interview  the  Canadian  Colored 
Cotton  Mills  Co.,  and  see  if  the  supplies  of  those  doing  the  slash- 
ing could  not  be  stopped.  But  before  considering  this  new 
feature,  a  history  of  the  new  practice  may  be  found  interesting. 

ITS    HISTORY. 

It  is  not  over  15  or  20  years  since  there  was  a  peaceful,  quiet 
and  a  profitable  trade  in  the  Canadian  dry  goods  market.  The 
jobbers  were  selling  goods  at  large  advances  on  cost,  and  the 
manufacturer  was  also  having  a  profitable  season.  But  a  prac- 
tice was  introduced,  which  was  then  intended  to  accomplish 
much  good,  which  has  since  been  the  cause  of  much  trouble. 
Cash  discounts  on  Canadian  staples  at  that  time  were  2^  to  3 
per  cent.  ;  but  payments  not  being  very  prompt,  some  of  the 
houses  decided  to  give  an  all- round  cash  discount  of  5  per  cent, 
in  order  to  ensure  prompter  returns.  It  certainly  stimulated 
cash  payments,  and  thus  accomplished  the  the  purpose  for  which 
it  was  introduced. 

But  after  1878,  when  the  National  Policy  was  introduced, 
domestic  manufacturers  multiplied  with  great  rapidity  and  com- 
petition increased  correspondingly,  then  profits  began  to  go 
down,  as  both  jobbers  and  retailers  found  it  more  important  to 
know  how  close  domestic  goods  could  be  bought.  Slowly  and 
steadily  the  margins  narrowed,  until  the  jobbers  woke  up  to  the 
realization  that  if  staples  were  to  be  sold  at  10,  15  or  20  per 
cent,  advance,  this  5  per  cent,  cash  discount  stood  in  the  way 
of  making  a  fair  profit  on  these  lines.  The  keenest  competition 
began  about  1884  and  has  continued  ever  since.  The  conse- 
quence was  that  discussion  took  place  at  various  times,  and  a 
most  important  one  was  when  the  Dry  Goods  Section  of  the  To- 
ronto Board  of  Trade  in  May,  1891,  decided  to  make  an  attempt 
to  shorten  credits  and  lessen  'cash  discounts.  But  there  were  di- 
fficulties in  the  way.  Mr.  Caldecott  and  Mr.  McMaster,  of  the 
Toronto  Dry  Goods  section,  were  sent  to  Montreal  to  confer 
with  the  trade  there.  It  was  of  no  avail,  as  no  agreement  could 
be  arrived  at.  One  Montreal  dry  goods  house  absolutely  refused 
to  have  anything  to  do  with  the  meeting,  which  was  held  to 
discuss  the  matter.  The  reformers  were  balked  in  their  efforts 
to  secure  unison   of  terms  in  both  Toronto  and  Montreal  quota- 


tions. They  were  also  unable  to  secure  unison  in  this  city,  be 
cause  one  house  absolutely  refused  to  adopt  any  less  than  a  five 
per  cent,  cash  discount.  So  the  five  per  cent,  remained  and  so 
did  the  long  credit  system.  One  house  got  around  the  difficulty 
by  selling  staples  at  60  days  net. 

Now  another  phase  of  the  question  must  be  mentioned.  A 
Toronto  house  eight  years  ago  began  to  look  about  for  a  way 
to  increase  their  trade,  as  all  good  business  men  do.  Some 
master  spirit  suggested  that  they  sell  their  staples  at  a  small  ad- 
vance on  the  mill  prices  ;  and  by  adopting  this  plan  they  are 
said  to  have  secured  good  paper  just  when  they  needed  it  most, 
and  also  to  have  secured  many  excellent  customers  who  were 
taken  with  the  new  way  of  doing  business.  There  is  no  doubt 
that  the  house  who  first  adopted  this  method  of  doing  business 
have  found  it  to  answer  their  purpose.  But  in  this  case  their 
gain  was  someone's  loss.  About  six  month  ago  the  manager 
of  the  staple  department  of  this  particular  house  left  their  em- 
ploy and  entered  the  employ  of  another  house,  assuming  the 
management  of  the  staple  department,  and  under  his  guidance 
this  house  has  been  selling  staples  at  prices  which  do  not  please 
its  competitors.  Other  Toronto  houses  are  falling  into  the  same 
method  of  doing  business  when  forced  to,  and  the  advance  asked 
for  Canadian  staples  is  only  5  per  cent,  with  many  of  the  best 
retailers.  Some  of  the  Toronto  houses  are  selling  temporarily 
with  little  profit,  in  order  to  maintain  their  share  of  the 
staple  trade.  Other  Toronto  houses  and  most  of  the  Montreal 
houses  are  making  vigorous  protests  against  the  new  methods, 
and  that  brings  up  the  point  which  was  mentioned  before, 
namely  the  action  of  the  Montreal  houses  in  the  matter. 

HOW    MONTREALE"kS    VIEW    IT. 

Our  Montreal  correspondent  writes  as  follows  :  "There  is  a 
lot  of  hard  feeling  among  the  trade  in  Montreal  toward  several 
Toronto  firms  who  have,  it  is  alleged,  been  cutting  right  and  left 
in  Canadian  cotton  staples.  This  is  an  old  grievance  of  over 
two  years  standing,  but  it  appears  that  the  trade  in  Montreal 
have  come  to  the  conclusion  that  they  have  stood  it  long  enough, 
and  that  it  is  time  they  took  some  action  in  regard  to  the  matter. 
This  decision  was  arrived  at  at  a  meeting  of  the  dry  goods 
branch  of  the  Montreal  Board  of  Trade  held  the  other  week, 
when  it  was  decided  that  the  representatives  of  the  Canadian 
Colored  Cotton  Company  should  be  waited  upon  and  the  facts 
of  the  case  laid  before  them.  Nothing  however  has  been  done 
yet,  as  Mr.  Andrew  Gault,  the  President  of  the  Company,  is 
away  in  Europer  and  until  he  returns  matters  will  have  to  stand 
as  they  are.  Opinions  differ  among  the  trade  as  +0  whether  it 
will  be  possible  to  arrive  at  a  practical  remedy.  On  the  one 
hand  it  is  contended  that  a  customer  if  he  pays  for  his  goods 
cannot  be  dictated  to  regarding  the  price  at  which  they  shall  be 
sold,  for  they  are  his  own  property.  The  parties  who  hold  this 
view  admit  that  the  practice  is  an  evil  one,  but  contend  that  it 
will  remedy  itself  in  time,  and  that  it  never  does  have  any 
good  effect  to  interfere  in  matters  of  this  kind.  They 
claim  to  know  also  that  the  three  firms  who  have  been 
cutting  are  gradually  stopping  it,  and  have  issued  in- 
structions to  their  travellers  to  show  the  goods,  but  not 
push  a  sale.  The  opposition  laugh  at  this  and  protest 
that  no  traveller  can  consistently  observe  such  an  order.  They 
say  that  cutting  is  going  on  as  freely  as  ever,  that  not  only  have 
goods  been  sold  at  2)4  and  5  per  cent,  on  mill  prices,  but 
actually  at  the  latter,  and  that  affairs  have  got  to  such  a  pitch 
that  a  Toronto  firm,  which  has   had  nothing  to  do  with  the  mat- 
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ter  so  far,  threatens  to  sell  right  along  at  cost  to  effectually  sicken 
the  three  firms  who  have  been  the  greatest  offenders.  They  con- 
tend that  this  state  of  affairs  utterly  demoralizes  business  and 
that  it  may  lead  to  even  worse  things  if  it  is  not  stopped,  for  when 
it  costs  fully  10  to  12  per  cent  to  handle  a  class  of  goods,  a  house 
cannot  go  on  selling  them  at  such  low  prices  as  the  ones  com- 
plained of  with  impunity.  For  all  these  reasons  it  is  held  that 
the  trade  as  a  body  and  the  manufacturers  should  take  action. 
What  will  be  the  outcome  of  all  this  strong  feeling  is  hard  to 
say.  Another  point  is  that  when  a  sales  agent  is  working  for  a 
commission  on  his  business  he  is  not  apt  to  be  very  discrimin- 
ating if  the  fact  is  likely  to  seriously  interfere  with  the  showing 
on  his  sales  sheet  at  the  time  he  reckons  up  with  his  principals." 

THE  CONCLUSION  OF  THE  WHOLE  MATTER. 

The  history  of  the  strife  given  above  and  the  critical  analysis 
of  the  situation  by  our  Montreal  correspondent  leaves  little  to  be 
said.  But  even  wholesalers  themselves  who  are  opposed  to  the 
cutting  have  overdrawn  one  or  two  points. 

The  first  is  that  not  more  than  one  wholesaler  shows  mill 
prices  and  then  asks  a  straight  advance  on  these  prices.  Some 
houses  who  are  supposed  to  be  showing  the  original  invoices  are 
not  doing  so.  If  they  did  show  mill  prices  and  then  ask  a 
straight  advance  say  of  five  per  cent.,  they  would  be  severely 
criticized  and  deservedly  so.  They  would  merit  criticism  because 
they  should  have  a  certain  amount  of  esprit  du  corps,  which 
would  prevent  them  from  placing  their  brother  wholesale  mer- 
chants at  such  a  disadvantage.  Still  while  we  maintain  that  this 
showing  of  original  invoices  is  not  a  general  practice,  even 
amongst  those  who  are  selling  on  close  margins,  yet  it  has  been 
done  in  some  cases.  It  has  been  done  by  men  in  Toronto,  and, 
what  may  seem  more  remarkable  under  present  circumstances,  it 
has  been  done  by  Montreal  men.  They  have  done  it  because 
the  cotton  combines  of  Canada  have  fixed  prices  on  all  goods, 
and  the  smallest  house  buys  on  almost  equal  terms  with  the 
largest.  This  enables  the  small  man  to  say  to  a  large  retailer, 
"  Here  you  know  we  can  buy  as  cheap  as  the  larger  houses,  and 
we  will  sell  you  at  a  closer  margin  if  you  give  us  your  order." 
Before  the  prices  were  fixed,  this  could  not  be  done,  because  the 
larger  houses  bought  better  than  the  smaller. 

The  second  point  is  that  some  wholesalers  and  many  re- 
tailers are  running  away  with  the  idea  that  some  Toronto  houses 
are  going  to  sell  at  cost  in  order  to  sicken  the  houses  who  are 
selling  at  close  margins.  As  far  as  we  have  been  able  to  learn 
this  report  is  without  foundation,  and  the  house  that  sells  at  cost 
to  accomplish  such  a  purpose  would  find  it  had  laid  out  more 
work  than  it  might  care  to  finish.  The  houses  who  commence 
to  sell  at  cost  only  make  matters  worse,  they  draw  down  the  profit 
line  so  much  further. 

There  will  be  one  good  result,  The  Review  hopes,  from  this 
strife  and  talk,  and  that  is  that  the  long  credit  system  will  be  done 
away  with.  In  several  places  throughout  this  issue  will  be 
found  arguments  and  statements  of  facts  which  go  to  show7  that 
this  system  of  selling  goods  after  July  1st  and  dating  them  Oc- 
tober 1  st  is  nonsensical,  unnecessary  and  antiquated.  For 
years  everybody  has  wanted  to  get  rid  of  it  except  the  wholesale 
merchants,  and  a  few  of  these  would  like  to  see  its  abrogation. 
But  the  circumstances  of  trade  have  found  a  new  way  out  of  the 
dilemma.  The  new  way  is  to  sell  staples  60  days  net,  or  at  a 
small  advance  on  cost  without  a  cash  discount.  It  is  the  strife 
between  the  old  system  of  long  credits,  big  risks,  and  dating 
ahead,  and  the  newer  and  more  progressive  system  of  selling  at 


close  prices  to  those  who  can  take  large  quantities  and  pay  cash. 
This  is  one  case  where  the  Canadian  trade  is  emulating  the 
progressive  methods  of  their  dry  goods  brethren  of  the  Republic 
to  the  south. 

It  is  well  that  there  should  be  rivalry  between  Toronto  and 
Montreal  houses  in  order  that  trade  should  not  become  stagnant. 
But  the  rivalry  should  not  become  an  unfriendly  one,  nor  de- 
velop a  strife  which  would  be  unworthy  of  cool-headed  and  gen- 
tlemanly business  men.  If  there  are  differences  which  the 
majority  would  like  to  see  arranged,  a  conference  is  the  proper 
manner  in  which  to  settle  them.  The  Montreal  Dry  Goods 
Association  has  already  written  to  the  Toronto  section,  and  it  is 
to  be  hoped  that  a  friendly  and  thorough  discussion  of  the  situa- 
tion take  place.  If  such  a  discussion  would  lead  to  an 
abrogation  of  the  lengthened  credit  system,  the  dry  goods  trade 
both  retail  and  wholesale  would  receive  an  upward  impetus,  the 
momentum  of  which  would  long  be  felt. 


A     GRIEVANCE    AMONG    IMPORTERS. 

IMPORTERS  have  a  grievance,  and  considerable  anxiety  was 
caused  at  first  among  them  which  has  been  to  a  certain  extent 
alleviated.  For  many  years  there  has  been  a  customs  law  that 
all  invoices  shouldbe  made  out  in  the  currency  of  the  country 
from  which  the  goods  were  imported.  That  is  goods  imported 
from  Germany  must  be  invoiced  in  German  currency,  Swiss 
goods  in  Swiss  currency,  etc.  But  this  law  has  been  a  dead  letter 
until  about  a  month  ago.  The  consequence  was  that  all  goods 
were  invoiced  in  the  "  Sterling  "  currency  which  is  adopted  by  all 
continental  merchants  and  manufacturers  when  exporting  to 
Great  Britain,  North  America  and  Australia. 

About  a  month  ago  it  was  announced  that  after  July  1st  the 
rule  would  be  enforced ;  but  the  announcement  was  made  in 
such  an  obscure  manner  that  very  few  importers  knew  of  it.  But 
some  did,  and  made  preparations  for  it,  by  sending  instructions 
to  all  the  houses  from  whom  they  expected  goods  to  make  in- 
voices in  native  currency.  Then  about  the  middle  of  the  month 
a  number  of  importers  waited  on  the  Comptroller  of  Customs  and 
stated  that  their  fall  goods  were  coming  in  now  and  would  con- 
tinue until  the  end  of  July,  and  desired  that  the  extension  be 
granted  until  the  season  was  over.  They  made  no  complaint  as 
to  the  general  working  of  the  order,  but  showed  that  they  would 
be  greatly  inconvenienced  if  the  order  went  into  effect  on  July 
1  st.  The  Comptroller  granted  their  request  and  the  enforcement 
of  the  order  will  be  postponed  until  the  end  of  the  season.  On 
July  3rd  (Monday)  the  first  day  of  the  supposed  new  ruling,  it 
was  reported  that  some  invoices  thrown  out  according  to  the 
previous  order ;  but  finally  all  were  allowed  to  go  through  ac- 
cording to  the  decision  of  the  Comptroller.  Thus  all  the  an- 
nouncements and  contra-announcements  leave  the  matter  as  it 
has  been  for  years.  The  only  result  being  that  some  invoices  of 
July  shipments  will  be  made  out  in  native  currency  instead  of 
sterling,  a  proceeding  which  will  causemuch  unnecessary  trouble 
to  dry  goods  buyers  and  clerks. 

If  such  a  ruling  is  to  be  enforced  this  season,  the  Comproller 
of  Customs  would  do  the  dry  goods  trade  a  favor  by  making  the 
announcement  early  and  by  making  it  sufficiently  public.  Dry- 
goods  importers  can  see  no  reason  why  the  ruling  should  obtain, 
and  recognize  that  it  will  cause  them  a  great  deal  of  trouble. 
But  no  trouble  is  so  disastrous  as  uncertainty. 
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THE     PROPOSED     WOOLLEN     TRUST. 


PROPOSED  combine  of  the  Canadian  woollen 
has  created  a  great  deal  of  talk  during  the 
past  few  months.  But  like  the  wind,  no 
one  knew  whither  it  came  or  whither  it 
went,  and  no  one  seems  to  have  any  de- 
finite knowledge  on  the  subject.  All  that 
is  known  is  that  there  has  been  much  talk 
among  those  who  are  interested  in  a  secondary  way,  and  that  a 
little  mention  ot  it  was  made  at  the  secret  meeting  of  the  Cana- 
dian woollen  manufacturers  held  in  this  city  on  May  23rd. 

This  secret  meeting  has  bothered  a  great  many  people.  But 
The  Review  is  in  possession  of  information  showing  that  the 
only  real  topic  of  discussion  was  the  tariff  question.  Their  was 
some  talk  of  combination,  but  no  definite  plan  was  proposed. 
The  meeting  was  not  a  very  representative  one,  and  its  trans- 
actions didn't  amount  to  anything  and  would  appear  much  less 
important  if  they  had  not  been  painted  with  the  delicate  color- 
ing of  secrecy.  The  woollen  men  want  a  continuation  of  the 
tariff,  but  the  wiser  heads  do  not  bother  themselves  with  com- 
bination talk. 

The  talk  has  probably  arisen  from  the  fact  that  tweeds,  grey 
flannels,  knit. underwear  and  hosiery  have  all  been  cut  in  price 
until  at  present  margins  are  small.  In  blankets  the  knife  has 
been  used  to  greater  effect,  and  many  lines  are  being  sold  below 
cost.  The  woollen  industry  is  seemingly  tending  towards  the 
same  position  as  the  cotton  industry  occupied  before  the  com- 
bination. But  it  is  not  necessarily  true  that  the  same  result  will 
be  produced.  As  an  example  in  proof  of  the  above  statement 
it  may  be  mentioned  that  a  line  of  underwear  which  sold  ten 
years  at  $10.00  is  now  sold  at  $5.25  ;  and  the  price  of  wool  has 
not  fallen  very  much.  The  introduction  of  labor  saving  machin- 
ery has  lessened  the  price  somewhat,  but  the  great  lowering  is 
due  to  the  cutting  away  of  profits.  The  larger  mills  writh  their 
huge  investments  are  feeling  the  cutting  in  a  greater  degree  than 
the  small  two-set  mills.  The  latter  are  run  by  water  power  and 
by  cheap  or  family  labor.  The  consequence  is  that  the  little  mill 
is  making  a  decent  living  and  no  more ;  while  the  larger  mills 
find  their  dividends  only  with  a  microscope. 

As  an  example  of  how  the  larger  mills  were  feeling  the  cut- 
ing,  the  recent  changes  in  the  mills  controlled  by  D.  Morrice, 
Sons  &  Co.,  may  be  cited.  This  firm  were  selling  for  The  Penman 
mills  at  Paris,  The  Thorold  mill,  The  Coaticookemill  and  the  mill 
at  Port  Dover.  Finding  that  neither  they  nor  the  mills  were 
making  money,  these  well-known  manufacturers'  agents  decided 
to  apply  a  remedy.  They  accordingly  brought  the  mills  more 
directly  under  their  control  by  increasing  their  financial  hold  on 
them,  and  now  they  confine  each  mill  to  its  own  specialty,  and 
have  removed  all  competition  from  among  their  own  mills.  The 
small  saving  in  this  way  will  enable  them  to  make  a  profit  out 
of  knit  underwear.  The  Coaticooke  mill  has  7  sett  of  cards,  the 
Thorold  mill  3,  and  the  Paris  mills  15.  These  with  the  Port 
Dover  mill  give  these  selling  agents  a  fair  share  of  the  knit 
underwear  put  on  the  Canadian  market.  But  while  they  have 
made  an  internal  saving  in  this  way,  they  can  make  no  per- 
ceptible impression  on  the  market  in  the  way  of  influencing 
prices,  so  long  as  the  half  a  hundred  or  more  mills  who  make 
the  same  class  of  goods  continue  to  sell  at  the  present  unprofit- 
able prices.  It  is  the  small  mills  who  set  the  price.  If  the  prices 
were  fixed  the  big  mills  would  get  the  order.     The  small  mills 


know  this,  and  secure  orders  only  by  cutting  prices  to  a  smaller 
or  greater  extent.  So  long  as  the  small  mills  are  independent 
the  prices  will  be  as  low  as  living  competition  can  bring  them. 
Moreover,  the  small  mill  will  always  be  in  existence  ;  because 
even  if  all  the  small  mills  in  Canada  to  day  were  bought 
up,  there  could  be  as  many  more  put  in  operation  inside  of 
three  months,  and  no  one  mill  need  have  over  $15,000  capital. 
It  costs  very  little  to  start  a  woollen  mill  as  compared  with  the 
expensive  plant  required  for  a  cotton  mill,  and  for  this  reason, 
if  for  no  other,  there  is  no  prospect  for  a  combination. 

The  need  of  some  stop  to  the  present  cutting  is  more  ap- 
parent  in  the  case  of  knitted  goods  than  in  the  case  of  tweeds. 
In  tweeds  each  mill  produces  different  patterns,  and  this  variety 
prevents  the  direct  comparison  that  prevails  to  a  great  extent  in 
underwear.  In  the  latter  the  lines  are  necessarily  very  similar, 
no  matter  who  makes  them  ;  and  the  only  way  to  decide  which 
is  the  better  of  two  lines  is  to  examine  the  minute  details  of 
finish,  some  slight  difference  in  terms,  or  other  minute  variation. 
This  more  direct  comparison  causes  the  agents  of  knitting  mills 
to  cut  a  few  cents  a  dozen  to  obtain  orders,  where  if  the  subject 
of  the  sale  had  been  a  tweed,  the  best  pattern  would  have  won 
without  the  necessity  or  thought  of  a  cut. 

But  if  there  is  no  hope  of  a  combination  to  save  the  profits 
of  the  manufacturers  of  knitted  goods,  what  other  way  is  there 
to  preserve  this  industry  from  financial  disaster?  The  Dry 
Goods  Review  has  a  remedy  to  propose,  and  a  full  explanation 
will  be  given  in  the  next  issue. 


CANADIAN    PATRIOTISM    O' ER-SHADOWED. 


THERE  is  much  talk  of  standing  up  for  Canadian  indus- 
tries, and  some  of  this  patriotic  talk  is  genuine  common 
sense.  But  an  incident  in  connection  with  the  Royal 
wedding  in  Great  Britain  shows  how  far  patriotism  is  carried  in 
that  country,  and  Canada  may  well  take  the  example  to  heart. 
Every  country  should  encourage  its  own  industries,  because 
these  are  necessary  to  the  well-balanced  life  of  a  prosperous 
nation,  even  when  the  basis  of  that  prosperity  is  agriculture. 
The  incident  referred  to  is  thus  described  by  The  Draper's 
Record  : — "  The  mother  of  the  bride-elect,  the  Duchess  of  Teck, 
has  entrusted  the  orders  for  her  daughter's  trousseau  entirely  to 
British  firms,  and  has,  we  are  told,  gone  so  far  as  to  stipulate 
that  "  all  the  materials  used  shall  be  of  home  manufacture." 
England  comes  in  no  doubt  for  the  lion's  share  of  these  orders, 
Ireland  will  provide  linen,  while — although  no  actual  intimation 
is  made  of  this — we  may  take  it  that  Scotland  will  not  be  over- 
looked. All  this  is  only  what  we,  in  common  with  everybody 
else,  regarded  a  foregone  conclusion.  Among  the  English  Royal 
Family  the  Duchess  of  Teck  and  the  popular  Princess  May  have 
stood  out  prominently  as  champions  of  British  industries  ;  they 
have  endeavored  to  infuse  with  fresh  vitality  those  industries 
that  have  fallen  into  decay,  and  generally  associated  themselves 
with  every  good  object  that  was  essentially  English  in  its  char- 
acter. It  is  gratifying  to  know  that,  as  the  auspicious  event 
grows  nearer,  the  impetus  to  the  trade  of  London  increases,  as 
of  course  it  is  bound  to  do.  Business  has  received  a  welcome 
and,  perhaps,  timely  encouragement,  and  the  revival  is,  or  will 
be  shortly,  enjoyed  by  all  classes  of  the  trading  community." 


Beeton  has  again  been  visited  by  a  big  fire.  Andrews*  dry 
goods  store  lost  $10,000  and  Mrs.  Patterson,  millinery,  $1,000. 
This  fire  occurred  on  the  night  of  the  4th  inst. 


THE 
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SORTING    STOCKS     AND    LONG     CREDITS. 

JUST  now  the  sorting  trade  is  brisk ;  that  is,  the  new  fashions 
and  demands  call  for  goods  which  were  not  ordered  with 
the  regular  spring  stock,  and  these  new  wants  can  be  satis- 
fied only  from  wholesaler's  stocks.  As  this  is  the  case,  it  may 
be  opportune  to  consider,  critically,  this  sorting  trade. 

There  was  a  time  when  Canada  knew  very  little  of  this  sort- 
ing trade,  when  the  merchant  from  the  village  came  down  to  the 
city  on  an  ox-cart  and  bought  enough  goods  to  last  him  six 
months.  But  the  railway  train  has  superseded  the  ox-cart,  the 
steam  boat  has  displaced  the  canoe  and  the  ferry  boat.  And 
the  consequence  of  this  advancing  civilization  is  that  the  sorting 
trade  is  indispensible.  The  quick  communication  between 
Canadian  cities  and  those  in  the  United  States,  Great  Britain 
and  Europe  has  led  to  a  quick  dissemination  of  fashionable 
ideas.  The  Paris,  London,  and  New  York  tastes  soon  penetrate 
into  the  cities  and  larger  towns  of  this  country,  and  a  dealer 
cannot  buy  all  his  stock  six  months  ahead,  a  month  being  too  far 
ahead  in  many  cases.  Some  classes  of  goods  experience  more 
than  one  change,  as  to  the  ruling  color  or  quality,  in  a  month; 
and  this  being  so,  how  can  any  retailer  do  a  proper  business  un- 
less he  has  somewhere  to  place  his  sorting  orders  ?  He  must 
have  a  house  which  has  always  the  goods  which  he  may  have 
purchased  early,  but  in  insufficient  quantity,  and  which  has  al- 
ways the  goods  which  fickle  fashion  dictates.  The  conclusion  is 
that  the  house  that  has  a  full  stock  at  such  a  season  of  the  year 
as  the  present,  satisfies  many  demands  which  a  house  with  a 
small  stock  cannot  do.  If  Guipure  laces  take  an  extra  run,  and 
every  merchant  who  ordered  a  100  pieces  sends  in  a  repeat  for 
a  similar  quantity,  only  the  house  with  a  heavy  stock  for  the 
sorting  trade  will  be  able  to  fill  that  order. 

Having  thus  seen  that  the  sorting  trade  is  necessary  to  meet, 
the  tastes  of  quickly-changing  fashion,  it  may  now  be  pointed 
out  that  there  are  certain  things  which  are  detrimental  to  this 
sorting  trade,  and  which  tend  to  make  those  houses  which  carry 
a  heavy  stock  in  the  sorting  season  dissatisfied  with  the  kind  of 
business  they  are  doing.  The  first  and  great  objection  is  that 
some  houses  presided  over  by  suitable  men,  but  men  who  lack 
the  starch  ingredient  necessary  to  a  stiff  back-bone,  find  it  con- 
venient to  sell  goods  during  the  sorting  season  with  a  dating  of 
October  ist  four  months.  In  other  words  they  give  seven  to 
nine  months'  credit.  They  do  this  because  they  count  on  the 
sorting  trade  as  one  in  which  they  make  no  money,  but  simply 
get  rid  of  the  balance  of  the  previous  season's  goods,  which  may 
be  seasonable,  but  which  is  generally  not.  The  houses  which 
carry  large  stocks  and  have  special  facilities  for  doing  a  sorting 
trade  are  thus  put  at  a  disadvantage,  because  their  customers 
want  the  long  dating  they  get  elsewhere  on  goods  that  are  not 
so  seasonable.  There  is  a  certain  ingredient  of  injustice  in  this 
business,  and  if  the  practice  continues,  then  the  sorting  season 
will  be  spoiled,  nobody  will  carry  the  stock  necessary  to 
meet  the  fashionable  trade,  and  Canadian  trade  and  tastes  will 
degenerate,  much  to  the  detriment  of  the  dry  goods  community 
generally.  A  wholesaler  tells  how  one  day  in  May,  an  Eastern 
buyer  entered  a  Toronto  house  and  said  he  wanted  to  buy  sum- 
mer goods  and  wanted  them  dated  October  ist.  The  wholesaler 
refused  the  demand,  which  the  buyer  himself  admitted  to  be 
unreasonable.  The  latter  went  out,  and  returning  after  a  few 
hours,  declared  that  two  houses  had  acceded  to  his  wishes  quite 
freely,  and  he  had  bought  from  them  as  far  as  their  stock  went. 
He  then  placed  an  order  with  the  first  house  for  goods  which  he 


could  not  obtain  elsewhere,  on  regular  terms.  Surely  the  ist  of 
July  is  soon  enough  to  commence  dating  goods  October  ist, 
four  months.  The  above  example  shows  where  the  fault  is — it 
lies  with  the  wholesalers.  They  and  they  alone  are  responsible 
for  the  unreasonable,  pernicious  and  destructive  system  of  dat- 
ing ahead.  They  worry  and  wiggle,  hum  and  hah,  and  declare 
that  the  English  jobbers  come  out  here  and  sell  goods  on  six 
months'  terms,  often  really  amounting  to  nine  months'  credit. 
This  may  be  a  slight  excuse,  but  Canadian  wholesalers  should 
have  as  much  sand  as  their  United  States  neighbors,  and  declare 
that  they  will  not  be  guilty  of  countenancing  a  system  which 
renders  the  dry  goods  business  a  top-heavy  structure.  But  they 
prefer  to  lose  money  in  failures,  to  go  with  curtailed  profits,  and 
to  grumble  at  the  hard  times  rather  than  improve  their  lot  by 
adopting  rational  methods.  Some  two  years  ago  every  whole- 
sale house  in  this  city  agreed  not  to  give  October  dating  until 
July  ist  (unless  our  memory  is  bad).  Where  is  this  agreement 
now  ? 

British  and  Continental  manufacturers  sell  on  30  to  60  days 
time.  This  discount  for  30  days  varies  from  ij^,  to  2^4  per 
cent,  according  to  the  class  of  goods.  United  States  jobbers 
sell  for  2  to  2^  per  cent.  10  days,  1  per  cent.  30  days,  and  60 
to  90  days  net.  Why  shouldn't  this  obtain  in  Canada  ?  There 
is  some  talk  of  the  English  jobbing  houses  shortening  their 
periods  of  credit  when  they  sell  to  the  colonies.  This  is  due  to 
the  recent  Australian  crisis.  If  credits  are  not  soon  shortened 
in  Canada  there  will  be  a  Canadian  crisis,  and  the  guilty  will  not 
be  the  only  ones  to  suffer.  But  Canadian  wholesalers  are  put- 
ting forward  only  flimsy  excuses  for  the  continuance  of  this  dia- 
bolical and  suicidal  method.  They  have  the  cure  in  their  own 
hands. 

Certainly,  it  must  be  admitted  that  the  retailer  rejoices  every 
time  he  secures  a  longer  credit  on  a  purchase.  He  sends  in 
May  to  his  wholesale  house  and  asks  for  a  shipment  of  wool- 
lens, say.  He  gets  into  $2,000  worth  of  these  goods  and  trans- 
fers the  cases  to  his  Banker's  warehouse  until  October,  and 
obtains  an  advance  on  them  sufficient  to  pay  the  duty  on  his 
foreign  importations.  Thus  the  retailer  hoodwinks  the  whole- 
saler and  works  on  his  good  nature  to  obtain  sufficient  capital 
on  which  to  run  a  fair-sized  retail  business.  But  the  intelligent 
retailer  recognises  that  this  is  an  unsound  feature  of  Canadian 
trade,  a  trade  which  is  otherwise  very  well  grounded,  as  has  been 
mentioned  in  a  previous  article,  and  we  believe  that  the  leading 
retailers  would  welcome  a  change. 

The  terms  which  would  be  most  suitable  to  Canada  would 
be  net  90  days,  2  per  cent.  60  days,  or  4  per  cent.  30  days.  If 
this  obtained,  the  dry  goods  trade  would  move  forward  with  in- 
creased energy,  and  there  would  be  no  danger  of  a  crash  if  hard 
times  happened  to  obtain.  The  man  that  cannot  pay  his 
wholesaler  in  90  days  had  better  be  out  of  business. 


There  is  not  much  difference  between  the  total  of  the  de- 
posits and  circulation  shown  by  the  Merchants'  Bank  of  Canada 
last  year  and  this,  but  the  current  loans  and  discounts  are  in- 
creased by  more  than  a  million,  showing  an  active  recent  de- 
mand for  money.  The  loans  and  discounts  of  this  bank  are 
nearly  nineteen  millions  of  dollars,  and  the  net  earnings  of  the 
year  have  been  $604,395,  which  is  at  the  rate  of  slightly  more 
than  10  per  cent,  on  the  capital,  or  say  6.79  per  cent,  on  the 
capttal  and  Rest,  which  are  now  made  up  to  $8,900,000.  The 
sum  added  to  the  Rest  from  earnings  is  $175,000,  besides  which 
$90,000  is  added,  derived  from  premium  on  new  stock. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


THE    PATRONS    OF    INDUSTRY. 

HIS  foolish  organization  was  thor- 
oughly shown  up  by  this  journal 
last  year ;  but  it  still  lives,  and 
seems  to  possess  considerable  ani- 
mation. It  is  the  cancer  of  the 
retail  trade,  and  it  thrives  unfor- 
tunately because  some  of  the 
wholesale  houses  pass  it  nourish- 
ment in  the  dark.  They  have  a 
sly  way  of  feeding  it  with  crumbs, 
and  it  still  lives  its  miserable  ex- 
istence. But  we  proceed  to  justify 
this  seemingly  strong  language. 

In  Western  Ontario  the  movement  spread  rapidly  during  the 
year  1892,  and  the  organization  is  now  taking  root  in  Eastern 
Ontario  and  other  parts  of  Canada.  It  is  an  organization  which 
desires  to  save  the  retailers'  profits.  What  are  these  "  profits  "  ? 
The  record  of  failures  shows  that  these  profits  in  many  case  are 
less  than  decent  living  margins.  That  many  retailers  have  failed 
because  the  profits  were  too  small.  And  "  these  profits  "  are 
what  the  P.  of  I.  are  trying  to  secure — well,  they  don't  ask  for 
much  in  many  cases.  They  want  to  sell  goods  at  12^  per 
cent,  advance  on  wholesale  prices.  That  seems  easy,  workable 
and  plausible.  But  the  wholesale  price  is  not  a  fixed  quantity, 
as  many  merchants  know  ;  because  many  of  the  Canadian  whole- 
salers can  be  cajoled  out  of  hundreds  of  dollars  in  a  very  short 
time  by  the  close-fisted  retailer.  Some  of  these  wholesalers  are 
very  weak  in  the  spinal  column,  and  can  sell  goods  only  by  cut- 
ting prices.  If  then  the  wholesale  price  varies,  the  price  which 
is  the  result  of  a  12^  per  cent,  advance  will  also  vary,  and  in 
many  cases  the  "Patron"  pays  very  high  for  his  "patronage." 
like  young  Ben  Franklin,  they  often  pay  too  much  for  their 
whistle.  They  pay  higher  for  goods  than  they  paid  before  they 
combined  their  patronage. 

Then  it  is  not  a  new  thing  for  a  retailer  who  has  been  forced 
to  yield  to  their  inflated  demands  to  ask  his  wholesaler  to  ad- 
vance their  prices  on  his  invoices  10,  15  or  20  per  cent.,  in  order 
that  he  might  make  this  additional  profit  by  fooling  these  wise 
patrons  who  knew  everything  but  a  few  things.  But  the  inno- 
cent Patron  is  in  ignorance,  and  hence  in  bliss.  His  happiness 
consists  in  thinking  that  he  doesn't  patronise  retail  industry  and 
doesn't  allow  anybody  to  make  any  money  but  himself.  He 
doesn't  grasp  the  broad  principle  of  general  prosperity  and  the 
doctrines  of  large  trade,  free'  and  quick  movements  and  good 
times.  His  Patron  paper  has  secured  second-hand  ideas — just 
a  few — from  the  back  leaves  of  some  outlawed  book  on  Political 
Economy;  and  these  misfitting  and  maltreated  phrases  are  his 
stock-in-trade.  He  has  never  launched  out  into  the  field  of 
noble  and  expansive  thought,  which  recognises  that  every  man 
has  a  place  in  the  universe,  and  a  right  to  make  all  he  can  to 
aid  in  the  general  good,  and  that  the  welfare  of  one  depends  on 
the  welfare  of  all. 

Co-operation  is  not  a  new  thing  and  has  some  ingredients  of 
justice  and  truth,  but  its  promoters  are  too  idealistic  and  seldom 
practical  enough  to  succeed.  The  co-operative  system  has  had 
more  thorough  trial  in  Great  Britain  than  elsewhere.  The  ex- 
perience with  such  methods  there  is  consequently  of  particular 
interest  to  Canadians,  especially  in  view  of  the  growth  of  co- 
operative doctorines  in  this  country.  The  London  "Grocer" 
of  a  recent  issue  had  the  following  upon  this  subject  : 

,L  At  the  meeting  of  the  Civil  Service  Supply  Association,  the 


various  speakers  had  a  great  deal  to  say,  and  the  statement  of 
their  grievances  was  exceedingly  curious  and  edifying.  The  As- 
sociation appears  to  have  entered  upon  a  series  of  lean  years, 
and  the  fat  ones  formerly  enjoyed  are  now  merely  a  succulent 
memory.  Something  of  the  same  kind  is  reported  this  week  in 
connection  with  the  meeting  of  the  Junior  Army  and  Navy 
Stores,  whereat  the  chairman  was  rather  lugubrious,  as  he  had 
to  face  facts  of  a  disagreeable  character.  He  was  obliged  to  re- 
fer to  a  decline  in  the  business  of  the  Company,  and  incidentally 
he  mentioned  that  three  of  the  largest  London  co-operative 
societies  showed  a  shrinkage  in  their  trade. 

"  Even  the  co-operative  institutions  not  located  in  the  West 
End,  and  not  affected  by  commercial  fluctuations  in  that  quart- 
er, show  a  distinct  decline  in  their  turnover,  and  anxiously  ap- 
peal to  their  shaieholders   for  an    extended  measure  of  support. 

■'We  can  tell  the  chairman  of  the  Junior  Army  and  Navy 
Stores  what  has  caused  the  diminished  business  of  which  he 
complains ;  it  is  the  more  systematic  and  intelligent  competition 
of  the  ordinary  traders.  The  large  stores  have  now  to  compete 
against  concerns  which  do  not  charge  the  public  any  fee  for  the 
privilege  of  admission,  which  offer  them  conveniences  that  the 
stores  no  not  supply,  and  which  sell  high-class  goods  at  such 
prices  as  defy  co-operative  competition.  This  is  the  secret  of 
the  waning  popularity  of  the  large  stores.  They  have  now  more 
opposition,  and  are  scarcely  equal  to  the  occasion.  The  public, 
ever  quick  to  recognize  where  they  can  buy  best,  naturally  go  to 
the  cheapest  market  in  order  to  lay  out  their  money,  and  they 
do  not  go  to  the  stores.  We  find  the  same  results  more  or  less 
abundantly  exemplified  in  the  provinces.  The  co-operators  are 
falling  back,  and  their  trade  is  dwindling.  Do  what  they  will 
they  cannot  keep  up  their  returns.  Many  of  them  are  quite  un- 
able to  pay  their  way,  and  are  gradually  extinguished.  The 
reason  is  that  the  local  traders  are  too  strong  for  them,  and  sell 
better  goods  all  round  at  lower  prices.  If  does  not,  therefore, 
appear  to  us  that  the  co-operative  outlook  just  now  is  a  particu- 
larly bright  one,  or  that  those  concerned  in  this  movement  have 
much  reason  to  smite  the  tinkling  symbal  vaingloriously,  as 
though  assured  of  continuous  and  over-flowing  prosperity." 


MAY    IMPORTS    AND    THEIR     LESSONS. 


THE  following  figures  show  some   imports  for  the  month 
ending  April  30th  : 
1893.  1892. 

Cotton,  manufactures  of. $338,474         $271,358 

Fancy  goods 105,845  83, 1 29 

Hats,  Caps  and  Bonnets 65,246  62,702 

Silks,  manufactures  of 17 1,603  J  23>954 

Woollen  manufactures 491,965  339, 1 35 

These  figures  show  that  there  has  been  a  general  increase  in 
the  dutiable  goods,  which  alone  these  figures  represent.  The 
imports  of  silk,  which  increased  only  $1,000  in  April  1893  over 
April  '92,  show  an  increase  for  May  of  nearly  $50,000,  and  this 
in  spite  of  the  high  prices  asked  for  manufactured  silks. 

The  increase  in  the  imports  of  these  classes  of  dutiable 
goods  in  April  was  $148,060  ;  in  May  the  increase  was  $312,855 
or  slightly  over  35  per  cent.  This  is  an  excellent  showing  for 
our  importers,  and  is  a  hard  nut  for  those  to  crack  who  claim 
that  trade  is  poor.  While  the  imports  are  steadily  increasing, 
in  textile  fabrics,  no  one  can  deny  that  the  consumption  of 
domestic  textiles  is  also  increasing.  On  the  whole  it  must 
be  acknowledged  that  the  figures  are  encouraging. 


THE 
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THE    MONTH'S    TRADE. 


JUNE  has  been  a  fairly  good  month.  Nearly  every  jobber 
did  an  increased  June  business,  and  the  retailers  also 
seemed  to  be  doing  a  fair  trade.  There  can  be  no  doubt 
that  middleweight  goods  received  slight  inquiry  from  consumers 
this  spring  on  account  of  the  abrupt  change  from  cool  wet 
weather,  to  very  warm  weather,  and  many  retailers  are  left  with 
heavy  stocks.  But  this  is  not  the  case  with  light  summer  goods. 
Both  jobber  and  retailer  have  experienced  a  steady  and  active 
demand  during  the  past  four  weeks.  Stocks  have  lightened  in 
wholesalers'  hands  to  a  very  normal  position,  and  attention  is 
now  being  turned  to  fall  goods  which  are  arriving  at  the  whole- 
sale houses.  Some  shipments  of  these  are  being  made,  as  the 
wholesalers  find  it  impossible  to  store  all  shipments. 

A  noticeable  feature  in  the  clearing  of  summer  stocks  is  the 
fact  that  it  has  not  been  necessary  so  far  to  modify  prices,  ex- 
cept in  a  very  few  cases.  There  has  been  a  marked  absence  of 
slaughtering,  a  feature  which  must  be  pleasing  to  both  whole- 
saler and  retailer.  The  only  fault  to  be  found  with  this  trade  is 
that  some  June  sales  have  been  dated  October  ist,  a  foolish  and 
disastrous  proceeding. 

Gordon,  Mackay  &  Co.  show  an  all  wool  blazer  flannel  in  a 
good  assortment  of  stripes  at  12^  cents  per  yard. 

John  Macdonald  &  Co.  have  received  a  shipment  of  brush 
mats  in  fancy  and  plain,  and  in  the  various  sizes. 

Wyld,  Grasett  &  Darling  have  a  restock  of  tan,  cardinal  and 
cream  hosiery  in  cotton,  fancy  lisle  and  silk.  These  are  very 
scarce  goods. 

Alexander  &  Anderson's  travellers  have  started  out  this  week 
on  their  respective  routes  with  a  full  range  of  samples  for  the 
coming  season. 

Gordon,  Mackay  &  Co.  are  showing  a  range  of  stain  stripe 
flannelettes  at  8  cents.  They  call  this  the  best  line  of  flannelettes 
ever  offered  in  Canada. 

W.  R.  Brock  &  Co.  have  received  a  further  shipment  of  lace 
goods,  comprising  black  and  cream  fancy  laces,  Irish  trimmings, 
torchon  laces,  veilings  and  complexion  nets,  and  low  priced  lace 
curtains. 

Gordon,  Mackay  &  Co.  have  recently  received  3,000  pieces 
of  job  Victoria  lawn  (bleachers'  damages)  which  they  offer  in 
ten-piece  lots  at  63^  and  10  cents  per  yard.  They  guarantee  the 
the  value  of  this  purchase. 

Alexander  &  Anderson  have  just  received  some  scarce  shades 
in  colored  velveteens.  They  were  particularly  fortunate  in  secur- 
ing these  scarce  and  seasonable  goods.  Scarce  shades  in  cash- 
meres are  also  to  hand. 

John  Macdonald  &  Co.  have  received  some  new  shot  benga- 
lines  in  bright  greens  and  Humboldts — the  new  shades.  Black 
and  colored  velveteens  are  to  hand,  in  a  lull  range  of  qualities 
and  colors.  Some  novelties  in  fancy  silk  lisse  ruchings  and  fril- 
lings  in  bright  and  pretty  colorings   and   in   the  newest  designs 


are  shown.  A  shipment  of  100  cases  of  French  black  and 
colored  henriettas  are  to  hand,  with  full  ranges  in  blacks  in  all 
the  latest  colorings. 

W.  R.  Brock  &  Co.,  in  order  to  make  room  for  fall  goods, 
have  reduced  the  prices  for  fall  goods,  have  reduced  the  prices 
of  ladies'  blouses.  Nearly  the  whole  stock  has  been  placed  at  a 
price  which  enables  them  to  be  retailed  at  50  cents  each. 

John  Macdonald  &  Co.  have  just  opened  a  range  of  33-inch 
ginghams  with  and  without  borders.  Oxford  shirtings  are  also 
to  hand.  Flannelettes  have  been  re-stocked,  and  their  range  is 
again  full.  Linen  ticking  58  inch  wide  is  in  great  demand  in 
this  house  at  present. 

Wyld,  Grasett  &  Darling  have  received  a  shipment  of  linens. 
Checked  glass  cloths  are  shown  in  large  range  and  at  extra 
values.  Large  lines  of  crashes,  brown  and  white  towellings, 
are  all  in  full  stock.  Their  well-known  numbers  of  loom-dice 
and  damask  tablings  are  also  restocked.  Some  nice  things  in 
delainettes  and  summer  prints  are  being  shown,  as  well  as  a 
large  range  of  small  neat  patterns  in  colored  indigos. 

Gordon,  Mackay  &  Co.  have  received  another  shipment  of 
the  famous  ebony'  dye,  fast  black  hosiery  that  they  are  run- 
ning at  $2.25  per  dozen.  This  is  their  third  repeat  of  these 
goods  this  season. 

Parisian  and  Lyons  veilings  in  new  patterns  and  colorings  are 
to  hand  with  John  Macdonald  &  Co.  They  have  just  passed 
into  stock  six  cases  of  black  and  colored  silk  velvets.  The  colors 
are  the  latest,  and  very  special  values  are  shown  in  blacks ;  these 
goods  are  for  the  millinery  trade. 

Cream  serges  are  in  good  exhibit  with  Alexander  &  Ander- 
son. They  also  report  a  strong  enquiry  for  navy  and  black 
Estimane  serges.  Creams  and  cardinals  in  Estimanes  and 
fancies  are  having  considerable  demand  for  the  moment.  Am- 
erican and  English  challies  in  ranges  of  both  light  and  dark 
grounds  are  selling  well  for  the  midsummer  trade. 

Caldecott,  Burton  &:  Spence  are  in  receipt  of  a  shipment  of 
Japan  silks  in  creams  and  light  colors.  They  have  now  a  full 
range  of  prices  in  stock.  Summer  costumes  are  being  made,  to 
a  very  large  extent,  from  this  class  of  goods.  Velveteens  are 
being  received  largely  in  anticipation  of  big  fall  requirements. 

W.  R.  Brock  &  Co.  are  making  a  very  complete  exhibit  of 
black  and  blue  worsreds,  black  and  blue  serges,  black  and  blue 
trouserings,  in  all.  popular  makes  and  qualities.  With  these 
staples,  which  they  consider  all-the-year-round  goods,  they  show 
a  full  range  of  flannels,  etc.,  for  summer  suitings. 

W.  R.  Brock  &  Co.  have  been  receiving  several  cases  of 
small  wares  to  assort  up  their  stock ;  many  scarce  lines  will  now 
be  found  in  full  range  again,  such  as  black  and  white  hooks  and 
eyes,  elastics,  garter  webs,  in  whites,  greys,  etc.;  black  and 
colored  vel-vels  in  18-yard  lengths — more  economical  on  ac- 
count of  the  varying  lengths  of  skirts;  livery  buttons,  H.B.  mark- 
ing cottons,  mohair  buttons,  etc. 


A  quantity  of  goods,  consisting  of  waterproof  coats,  laces, 
shirts,  handkerchiefs,  etc.,  has  been  discovered  amongst  the 
effects  of  L.  D.  Caldwell,  the  young  man  awaiting  trial  for 
stealing  goods  from  his  employer,  J.  Lindenman,  of  West 
Lome.  These  goods  are  the  property  of  Hecken  &  Pool,  Dut- 
ton,  by  whom  Caldwell  was  employed  as  clerk  before  going  to 
West  Lome.  Other  stuff  stolen  from  Mr.  Lindenman's  store 
has  also  been  recovered. 
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95  DEGREES 


SUMMER    ADVERTISING. 


AS  the  dog-days  approach  and  buyers  prefer  the  hammocks 
on  the  verandahs  or  under  the  chestnuts  and  maples, 
the  retailer  generally  slackens  his  slow  business  by 
dropping  all  his  advertising.  This  seems  very  unwise.  If  ad- 
vertising is  to  be  done  at  all  it  must  be  continuous ;  the  regular 
space  in  the  daily  or  weekly  journal  must  be  taken  up  with  some 
interesting  little  narration  of  facts,  or  with  the  name  of  the  firm. 
The  advertiser  with  a  regular  space  must  so  use  that  space  that 
his  customers  will  never  fail  to  find  his  regular  announcement  in 
that  particular  spot.  Fool  a  customer  once,  and  she  is  a  cus- 
tomer no  longer.  Drop  out  of  sight  and  allow  your  regular 
readers  to  miss  your  daily  or  weekly  letter  to  them  once  or  twice, 
and  they  lose  interest  in  you  at  once.  You  are  too  fickle  to 
deserve  their  affections. 

Moreover,  newspapers  are  much  perused  during  hot  weather 
at  the  seaside,  lakeside,  mountain  resort,  camping  ground,  or  in 
the  home-swung  hammock.  It  is  not  a  task  which  requires 
bodily  exertion,  and  many  people  read  papers  more  thoroughly 
during  the  summer  months  than  at  any  other  season. 

You  cannot  afford  to  have  your  advertisement  afflicted  with 
an  intermittent  fever.  Advertise  regularly  and  in  the  same  place 
in  your  newspaper.  If  you  haven't  much  to  say,  lessen  the 
space  used,  but  never  drop  out  entirely.  It  will  cause  a  much 
greater  loss  than  the  gain  made  in  a  lessening  of  your  advertis- 
ing account. 

The  following  pointers  may  be  useful  for  summer  ads  : — 

LOOSE  AND  CARELESS 

Is  the  appearance  of  people  dressed  in  our  sum- 
mer suitings.  Yet  the  carelessness  is  the  careless 
elegance  which  makes  a  person  well  dressed. 
Neatness  combined  with  easiness  is  the  result 
obtained  in  this  way. 


IN  A  HAMMOCK 

On  a  summer  day  is  pleasant,  if  the  situation  is 
agreeable.  You  may  need  a  fan  to  keep  you 
cool.  If  you  do,  we  can  supply  your  wants  from 
palmleafs  up  to  the  white  feathery  gems  of  art. 
If  a  cool  gauzy  dress  material  is  required,  our 
clerks  can  show  you  just  what  you  need. 


ARE  YOU  HOT? 

You  should  wear  one  of  our  summer  suits.  Every 
gentleman  who  consults  his  personal  comfort  and 
is  willing  to  expend  $8.00,  can  have  one  of  our 
flannel  suits,  which  will  make  these'  warm  days 
more  agreeable.  You  must  experience  the  com- 
fortable feeling  in  one  of  these  suits  before  you 
can  appreciate  it. 


In  the  shade,  said  the  thermometer  yesterday. 
But  our  Thermometer  of  Prices  is  only  up  to 

70  DEGREES, 

Because  many  of  our  lines  are  being  reduced  30 
per  cent.,  some  20  per  cent.  We  do  this  be- 
cause we  must 

CLEAR  OUT 

Our  remnant  of  spring  and  summer  stock.  The 
choicest  pieces  of  everything  have  gone,  and  you 
got  some  of  them.  But  you  will  still  find  some 
elegant  goods,  and  with  this  huge 

REDUCTION 

You  will  find  that  we  are  offering  you  extra  values. 
You  would  be  asked  full  price  for  these  goods  if 
we  carried  them  over  until  next  spring.  But  we 
would  sooner  give  them  to  you  at  a  reduction, 
because  we  want 

YOUR  CASH, 

And  want  it  badly  to  pay  for  our  fall  goods.  We 
have  bought  heavily  and  secured  very  large 
ranges.  We  had  to  do  this  to  give  you  a  choice 
of  everything  good  that  is  in  the  market.  We 
bought  too  heavily  perhaps  for  our  own  good,  but 
we  desired  to  give  our  customers  a  chance  to 
make  a  good  selection  from  a  huge  range. 


A     CHEAP    METHOD     OF    ADVERTISING. 


MANY  dealers — in  fact,  all  the  dealers  who  seek  for  a 
reputation — have  adopted  the  plan  of  putting  labels  on 
the  garments  they  sell.  This  is  a  very  cheap  way  of 
advertising,  and  the  following  intormation  will  be  useful  to  those 
who  use  this  method  : 

Mr.  Emil  Kluge,  the  genial  representative  of  the  German 
Artistic  Weaving  Co.,  was  kind  enough  to  show  his  samples  in 
The  Drv  Goods  Review  office.  Their  silk  coat  labels  are 
much  used  by  those  who  want  to  advertise  their  wares.  These 
are  sold  by  the  square  yard,  which  will  contain  between  200  and 
300  labels,  at  $5  in  plain  colors  and  $6  in  fancy  designs.  These 
prices  are  not  out  of  the  reach  ot  any  merchant  tailor.  Then 
their  ladies'  skirt  belts,  28  to  30  inches  long,  with  the  name  of 
the  maker  woven  in  elegant  colorings  in  about  four  inches  of 
the  belt,  are  taking  things  for  houses  which  have  or  desire  to 
have  a  fine  dressmaking  trade.  Their  shirt  labels  are  another 
novelty.  These  are  of  various  sizes,  from  one  square  inch  up  to 
two  square  inches  in  area.  They  are  also  used  on  ladies'  wear, 
such  as  nightdresses,  waists,  blouses  and  underclothing.  These 
cost  from  $3  to  $4  per  yard,  and  are  made  in  white  or  any  darker 
color,  such  as  blue,  etc.  White  ground,  with  name  in  pink, 
makes  a  pretty  label. 

Besides  these  advertising  labels,  they  have  a  line  of  initial 
labels  which  are  much  used  for  putting  the  owners'  marks  on 
fur  coats,  cloaks,  wraps,  etc.  These  are  exceedingly  useful  to 
people  who  move  with  society's  gay  crowds,  where  much  trouble 
in  getting  garments  sorted  out  is  often  experienced.  These  can 
be  laid  down  in  all-silk  fabrics  in  Toronto  at  75  cents  per  gross. 

Dealers  who  desire  samples  of  these  goods  can  secure  them 
by  writing  to  1 20  Franklin  street,  New  York. 
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MEN'S    WEAR. 


MEN'S  GOODS  have  been  in  good  demand,  in  all  lines, 
during  June.  The  furnishers  have  sold  vast  quantities 
of  summer  neckwear,  summer  underwear,  white  vests 
and  all  kinds  of  shirts.  Nearly  every  line  shown  has  sold  well. 
There  has  been  no  set  fashion  in  anything  except  hats. 

Straw  hats  have  led  the  market,  with  the  wide  brimmed 
leading.  Yeddo's  have  sold  well,  but  Milan  braids  have  sold 
better.  Plain  white  straws  with  black  bands  have  been  the 
favorites.  With  jobbers  the  stocks  of  straws  are  very  low ;  and 
when  the  trade  closes  it  is  expected  that  retailers  will  have  had 
one  of  the  best  of  straw  seasons.  Boating  caps  still  sell  but  not 
so  steadily  as  before. 

The  London  June  fur  sales  will  not  affect  the  Canadian  fur 
trade  to  any  great  extent.  The  June  sales  has  always  been  con- 
sider unimportant  until  the  past  three  or  four  years.  Now  many 
small  continental  importers  have  contracted  the  habit  of  visiting 
this  late  sale,  and  more  business  is  done.  The  offierings  this 
year  were  large.  Bear  advanced  15  percent.,  coon  10  per  cent, 
and  Australian  opossum  15  per  cent.  These  three  furs  are 
much  used  here,  and  consequently  prices  in  them  will  rule  firm 
until  October.  Many  other  kinds  declined,  such  as  American 
opossum,  red  fox,  cross  fox,  grey  fox,  wolves  and  Japanese  fox. 
Grey  lamb,  Persian  lamb  and  Greenland  seal  are  all  ruling  high 
in  the  Canadian  market  and  prices  will  probably  remain  high  for 
the  season. 

The  outlook  for  the  trade  in  fur  goods  is  splendid.  Re- 
tailers have  placed  heavy  orders.  The  only  fear  is  that  the  de- 
pression in  U.  S.  financial  circles  may  reach  Canada,  and  busi- 
ness thus  receive  a  set  back.  So  far  Messrs.  A.  A.  Allan  <\:  Co. 
report  much  larger  sales  than  in  previous  seasons,  despite  the 
fact  that  the  fur  trade  has  seen  no  bad  seasons  for  several  years. 
There  will  be  no  more  London  fur  sales  until  about  the  last 
week  in  October. 

"  One  of  the  largest  tailoring  establishments  in  Toronto  is 
run  by  a  man  who  understands  the  business.  As  an  example, 
allow  me  to  inform  you  that  he  pays  only  25  cents  a  pair  for  the 
making  of  all  his  ordered  trousers."  Thus  spoke  a  city  tailor. 
Being  induced  to  proceed  he  said  :  "  No,  we  are  doing  as  good 
a  trade  as  ever  in  spite  of  the  growth  of  the  ready-made  stores. 
There  are  more  merchant  tailors  on  Yonge  and  Queen  streets 
than  ever  there  were,  and  they  are  all  doing  well.  Of  course 
the  ready-made  stores  are  growing,  but  they  have  not  attained 
the  strength  here  they  have  in  Buffalo,  I  )etroit  and  other  Ameri- 
can cities.  Storey  of  Montreal  has  opened  a  clothing  store  on 
King  St.,  and  this  will  help  the  competition.  But  I  think  mer- 
chant tailors  are  in  it  still  with  the  best  trade.  How  are  ready- 
mades  so  cheap?  Well  the  making  of  the  pants  cost  13  cents, 
and  of  the  coats  65  cents  and  vests  almost  nothing.  Black 
morning  coats  which  cost  a  tailor  $6  for  making,  are  turned  out 
in  ready-made  workshops  for  $1.65.  Those  big  ulsters  and 
friezes  worn  last  winter  cost  about  $1.75  for  making — belts, 
hoods,  lap  seams  and  everything.  No,  the  labor  isn't  cheap. 
Some  of  the  girls  who  run  machines  earn  $7  and  $8  per  week, 
but  of  course  they  are  confined  to  one  little  part  of  the  work. 
The  division  of  labor  is  the  secret  of  the  lessening  cost.  But 
who  are  you  anyway  ?" 

NOTES. 

W.  R.  Brock  &  Co.  have  just  passed  into  stock  in  their 
British  woollen  department,  new  things  in  neat  effects  in  blue 
shades  in  small  stripes,  suitable  either  for  suitings  or  trouserings. 


In  their  Canadian  woollen  department  they  have  stocked  all  the 
shades  in  three-quarter  worsteds.  These  are  in  large  demand  at 
present  for  bicycle  uniforms. 

S.  C.  Matthews,  representing  Matthews,  Towers  &  Co., 
wholesale  furnishings,  Montreal,  has  gone  to  the  coast,  with  a 
full  line  of  new  samples. 

Navy  is  the  color  at  present  leading  in  favor;  it  is  required 
in  sash  vests,  Windsors,  four-in-hands  and  other  articles  of  men's 
wear. — Hat  Review. 

Wyld,  Grasett  &  Darling  passed  into  stock  last  week,  forty 
cases  of  neckwear,  which  includes  the  bulk  of  their  choicest 
patterns  for  summer  and  early  fall  trade.  This  is  an  exceptionally 
nobby  lot  and  worth  of  inspection.  They  have  also  received  an- 
other shipment  of  English  collars  and  cuffs  which  makes  their 
range  again  complete  in  all  sizes  and  heights.  The  "  Grandee  " 
and  "Glendowe  "  are  now  so  well  known  as  to  require  no  further 
recommendation. 


HOW    IS    THIS    FOR    ADVANCE  ? 


AT  THE  recent  session  of  the  U.  S.  Congress  a  bill  was 
introduced  by  Senator  Saxton  in  the  Senate  entitled 
"  An  Act  to  regulate  the  employment  of  women  and 
children  in  mercantile  establishments  (wholesale  and  retail 
stores),  and  to  provide  that  the  State  Factory  Inspector  shall 
enforce  the  same." 

Some  of  the  provisions  of  the  bill  are  these  : 

No  person  under  eighteen  and  no  woman  shall  work  more 
than  sixty  hours  in  one  week,  nor  more  than  ten  hours  in  one 
day,  unless  for  the  purpose  of  making  a  shorter  workday  on 
Saturday ;  and  no  person  under  eighteen  or  any  woman  under 
twenty-one  shall  work  before  6  a.m.  nor  after  9  p.m. 

No  child  under  fourteen  shall  be  employed  in  any  store. 

No  child  under  sixteen  shall  be  employed  who  cannot  read 
and  write  simple  sentences  in  the  English  language,  except  dur- 
ing the  school  vacation. 

Not  less  than  45  minutes  shall  be  allowed  for  the  noonday 
meal  or  lunch. 

Affidavits  shall  be  made  by  the  parents  as  to  the  age  of 
every  child  under  sixteen,  to  be  kept  on  file  by  the  employer ;  a 
physician's  certificate  as  to  health  must  also  be  furnished  before 
employment  may  begin. 

To  enforce  the  provisions  of  this  Act,  authority  is  given  the 
Factory  Inspector  and  his  assistants  to  visit  any  store  at  any 
time  and  as  often  as  they  see  fit,  to  discover  if  there  be  viola- 
tions, the  penalty  of  which  may  be  a  fine  of  from  $20  to  $100, 
imprisonment  of  from  30  to  90  days,  or  both. 

It  didn't  become  law,  comparatively  very  few  bills  do  in  that 
country.  But  it  will  be  law  some  da)',  because  economic  educa- 
tion is  spreading  very  rapidly. 


The  Merchants'  Manufacturing  Company,  St.  Henri,  are 
making  some  extensions  to  their  present  building,  known  as  the 
St.  Henri  Cotton  Mill,  for  the  purpose  of  permitting  of  re- 
arrangements of  their  machinery  and  making  extensions  along 
lines  for  which  their  mill  is  particularly  adapted,  and  for  which 
the  trade  in  ( 'anada  has  largely  increased  during  the  last  few 
years.  They  do  not  propose  to  fill  the  addition  with  machinery 
at  the  present  time,  only  doing  so  as  fast  as  the  trade  may  de- 
velop, without  over  production  in  any  of  the  lines  at  present  fully 
provided  for  in  the  country. 
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TRADE    CHAT. 
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HE  dry  goods  stock  of  the  estate  of  M.  Brownlow  &  Co., 
Carberry,  Man.,  has  been  sold  to  T.  Finkelstein at  65c.cn 
the  dollar. 

The  Kingston  hosiery  mill  is  running  with  orders  enough  to 
last  all  winter. 

Mr.  Burton,  of  Caldecott,  Burton  &  Spence,  has  been  spend- 
ing two  weeks  in  Muskoka. 

Wilson  c\:  Co.,  Chatham,  have  bought  their  own  dry  goods 
stock  at  60  cents  on  the  dollar. 

Simon  A.  Ripstein  bought  the  dry  goods  stock  of  the  estate 
of  Andrews  &  Co.,  Brandon,  at  55c.  on  the  dollar. 

Last  month  the  Canada  colored  cotton  mill  at  Hamilton 
closed  for  a  week  to  make  some  repairs  and  improvements. 

C.  S.  Botsford,  J.  S.  Sutcliffe  and  J.  N.  McKendry,  all  large 
retailers  in  this  city,  have  sailed  for  Europe  to  make  purchases 
for  the  fall  trade. 

Mr.  George  M.  Flater,  of  Chatham,  has  bought  the  tailoring 
stock  of  N.  Wilson  &  Co.  at  50c.  on  the  dollar.  The  stock  was 
invoiced  at  $4,449.72. 

The  insurance  rates  on  retail  dry  goods  stocks  in  Montreal 
have  been  advanced  30  per  cent.,  and  they  may  now  be  insured 
up  to  75  per  cent,  of  their  value. 

The  business  of  Dougherty  &  Moore,  merchant  tailors,  Lon- 
don, Ont,  has  been  closed  up.  Mr.  Frank  Moore  has  left 
for  Colorado,  where  he  goes  under  medical  advice. 

Following  the  example  of  some  larger  European  cities,  Mont- 
real is  to  have  a  Key  Depository,  where  merchants  can  have 
deposited  the  keys  of  warehouses,  offices,  etc.  It  is  stated 
that  quite  a  number  of  merchants  and  others  have  become  sub- 
scribers. 

Joseph  A.  Rogers,  an  extensive  furrier  in  Winnipeg,  a  son  of 
Mr.  J.  H.  Rogers,  a  well  known  furrier  of  this  city,  has  assigned 
with  liabilities  of  $42,000.  The  Union  Bank  has  an  unsecured 
claim  for  $15,000.  There  is  a  prior  judgment  for  a  large  amount 
in  favor  of  Mr.  Rogers'  father. 

The  Kingston  Knitting  Mill  Co.  has  purchased  the  Canadian 
right  of  a  new  patent  knitting  machine  used  for  manufacturing 
half  hose  or  men's  socks.  If,  after  a  test  has  been  made,  the 
machine  turns  out  satisfactory,  the  company  will  extend  its  busi- 
ness and  manufacture  the  machine. 

The  directors  of  the  Hudson  Bay  Company  will  recommend 
in  their  report  a  dividend  of  12  shillings  per  share,  which  is 
equal  to  4^  per  cent.,  and  the  company  will  carry  forward 
,£29,000.  The  company  paid  last  year  2l/2  per  cent,  and  car- 
ried forward  ^17,000.     The  stock  is  rising. 

The  first  authentic  news  of  the  catch  of  the  poachers  who 
are  doing  pelagic  sealing  off  the  Alaskan  coast  comes  in  a  letter 
to  San  Francisco  from  Koadiac  under  date  of  June  13.  The 
catch  has  been  larger  than  ever  known  before.  The  fleet  this 
year  consists  of  100  vessels,  but  returns  have  only  come  in  from 
29.     They  have  taken  22,456  skins,  and  the  total  of  the  season 


may  reach  60,000  or  70,000.  Some  of  the  heaviest  catches  are  : 
"Henry  Dinnis,"  1,700  ;  "  Sapphire,"  1,260  ;  "Triumph,"  1,650; 
"  Dora  Steward,"  1,334;  "W.  A.  Earl,"  1,400.  It  is  expected 
the  sealers  will  ship  the  skins  to  Victoria  and  then  go  over  to 
the  Japanese  sealing  grounds  and  the  rockeries' along  the  Siber- 
ian coast. 

Mr.  McKinnon,  buyer  for  J.  H.  McKay  &  Co.,  St.John,  N.B., 
was  on  the  market  last  week.  Mr.  McKinnon  reports  trade  in 
St.  John  in  good  condition.  His  firm  two  years  ago  had  four 
clerks,  now  they  keep  24  busy  ;  this  is  the  result  of  the  adoption 
of  the  departmental  method  of  running  a  retail  store. 

The  new  officers  of  the  Hamilton  Board  of  Trade  are  :  H. 
N.  Kittson,  president;  Archdale  Wilson,  vice-president;  Coun- 
cil— St.  Clair  Balfour,  W.  H.  Glassco,  Matthew  Leggat,  Alex. 
Gartshore,  John  A.  Bruce,  John  Hoodless,  W.  A.  Robinson; 
Board  of  arbitration — J.  Turnbull,  R.  Thomson,  John  Calder 
and  F.  H.  Lamb. 

On  Wednesday  last  Alexander  Allan,  the  young  son  of  Mr. 
A.  A.  Allan,  of  A.  A.  Allan  &  Co.,  furriers,  fell  from  a  tree  a 
distance  of  40  feet,  receiving  frightful  injuries.  The  lad  sus- 
tained fractures  of  both  arms  and  the  right  leg.  Under  the 
doctor's  care  he  is  doing  as  well  as  could  be  expected,  consid- 
ering the  severity  of  the  accident  he  experienced. 

Mr.  J.  S.  McConnell,  wholesale  dry  goods  merchant  of  Van- 
couver, B.C.,  has  been  visiting  this  market.  He  reports  the 
dry  goods  trade  as  being  in  a  very  flourishing  condition  in  that 
city.  He  also  claims  that  the  passenger  traffic  between  Winni- 
peg and  Vancouver  is  greater  than  that  between  Toronto  and 
Montreal,  and  that  the  trains  in  that  district  are  very  crowded. 
He  seems  very  proud  of  his  province. 

Mr.  Charles  Douglas,  son  of  Chief  Douglas,  who  has  been  tor 
some  time  in  the  employ  of  the  wholesale  house  of  W.  R.  Brock 
&  Co.,  Toronto,  we  are  pleased  to  learn  has  received  a  further 
promotion,  the  best  in  the  house — that  of  traveller  for  Western 
Ontario,  which  includes  all  the  territory  west  of  Toronto.  We 
are  pleased  at  Charlie's  advancement :  he  will  fill  the  bill  every 
time,  too. — Port  Hope  Guide. 

The  value  of  the  exports  of  merchandise  from  the  United 
States  during  the  twelve  months  ending  May  31  was  $848,375,- 
845,  and  during  the  corresponding  period  of  the  preceding  year 
$1,022,984,545,  a  decrease  of  $174,610,700,  The  values  of  the 
imports  during  the  same  period  were  $936,901,287  and  $828,- 
848,119  respectively,  an  increase  of  $108,053, 168. 

Wm.  Hobbs,  of  Montreal,  well  known  as  the  promoter  of 
the  Magog  Print  Works,  is  in  negotiation  with  some  capitalists 
regarding  the  establishment  of  a  new  cotton  mill  at  Sorel.  A 
by-law  has  been  carried  by  a  majority  of  177  to  42  at  Sorel, 
granting  a  bonus  of  $50,000,  and  if  Mr.  Hobbs  succeeds  in 
forming  his  company  the  building  will  be  erected  at  once.  Mr. 
Hobbs  is  not  yet  prepared  to  give  information  as  to  the  lines  of 
goods  it  is  proposed  to  manufacture.  This  enterpise  is  not  to 
be  confounded  with  the  batting  and  wadding  mill  lately  started 
at  Sorel. 

One  of  Montreal's  best  known  young  business  men,  in  the 
person  of  Mr.  Charles  H.  Levin,  furrier,  lost  his  life  Saturday 
afternoon  while  yachting  on  Lake  St.  Louis.  Sad  as  the  fatality 
was,  the  loss  of  life  might  have  been  much  greater,  as  no  less 
than  five  yachts  were  upset  by  the  squall  which  swept  across  the 
lake  a  little  before  5  o'clock,  and  no  less  than  20  persons  were 
in  the  water  at  one  time.  Mr.  A.  W.  Morris,  M.L.A.,  put  out 
with  his  steam  yacht  and  picked  up  all  that  needed  a>sistance ; 
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but  Mr.  Levin  could  not  swim  and  he  soon  sank.  Deceased 
was  about  40  years  of  age,  and  went  to  the  Northwest  with  the 
Garrison  Artillery.     He  leaves  a  widow  and  one  child. 

Mr.  Gibson's  shipments  of  cotton  have  been  given  our  streets 
the  appearance  of  those  of  larger  manufacturing  cities.  Very 
much  of  Mr.  Gibson's  manufactured  cotton  is  carted  from 
Marysville  via  the  bridge  to  the  C.  P.  R.  station  here.  With 
the  dozen  trucks  loaded  four  tiers  high  with  large  boxes  of  the 
cotton,  and  each  drawn  by  a  handsome-  team  of  well-cared-for 
horses,  there  is  every  suggestion  of  prosperity  round  about  as 
these  cross  the  bridge  three  or  four  times  a  day  and  pass  out  to 
the  station.  Had  we  a  few  more  Gibsons,  and  a  smaller  num- 
ber of  political  cranks  who  see  no  merit  in  the  country,  New 
Brunswick  would  long  ago  have  enjoyed  the  prosperity  which  its 
natural  advantages  can  give  it— Fredencton  Gleaner. 


direct  step  toward   which  will  be  the  repeal   of  the  Silver  Act  of 
1890." 


THE    SAILOR    HAT    FOR    LADIES. 


CONDITION    OF    THE     WOOL    TRADE. 


LOWEST  PRICES  ON  RECORD. 

THE  American  Wool  Reporter,  in  a  review  of  the  situation, 
says  : 
"  Wool  has  never  before  been  so  low  in  the  history 
of  the  trade;  medium  wools  have  reached  free  trade  prices,  and 
fine  wools  are  getting  there.  This  is  the  natural  and  therefore 
the  logical  result  of  a  combination  of  causes,  either  one  of  which 
would  exert  a  depressing  influence  upon  the  market.  These 
may  be  thus  summarized:  1.  Lack  of  mercantile  confidence. 
2.  Monetary  stringency.  3.  Apprehension  of  legislation  adverse 
to  the  industrial  and  manufacturing  industries.  4.  The  back- 
ward spring.  Confidence  is  the  indispensible  basis  of  any 
satisfactory  business.  For  more  than  a  decade  the  financial 
policy  of  the  country  has  been  ill-advised  and  devoid  of  ordinary 
business  prudence;  notably  has  this  been  so  since  the  passage  of 
the  Sherman  Act  of  1 890 ;  the  effect  of  this  measure  was  fore- 
seen by  business  men,  west  as  well  as  east,  who  have  in  general 
exercised  great  caution  ;  and  is  the  business  instinct  of  some 
mercantile  men  did  not  render  them  conservative,  the  action  of 
the  banks  in  curtailing  credits  has  made  conservatism  a  neces- 
sity with  these.  One  can  see  that  this  would  have  the 
effect  in  the  wool  market,  for  example,  to  restrain  the 
number  of  buyers,  and  indifference  of  buyers  would  itself  be 
a  cause  of  depression  of  value.  We  may  say,  then,  that  general 
lack  of  confidence  and  curtailment  of  credit — effects  of  our  bad 
financial  policy — have  been  a  leading  cause  in  the  producing  the 
'peculiar  situation  'in  which  the  wool  market  finds  itself.  The 
certainty  of  tariff  changes  and  the  possibility  if  not  probability 
of  a  complete  abolition  of  the  wool  duties  and  the  apprehension 
of  the  fact  of  an  inevitable  readjustment  of  business  to  the  new 
conditions  created  by  legislation,  produced  a  feeling  of  uncer- 
tainty in  the  wool  trade,  and  enhanced  the  feeling  of  conserva- 
tism which  the  financial  situation  had  induced  ;  buyers  were  not 
inclined  that  the  grower  should  exchange  his  wool  of  uncertain 
value  for  good  money,  except  at  prices  made  low  enough  to 
discount  the  worst  that  could  happen  in  the  months  that  were 
to  elapse  before  the  matter  of  tariff  legislation  should  be  settled. 
Finally  the  backward  spring  and  consequent  reduced  demand 
of  the  retail  trade  for  woollens  and  worsteds  has  been  another 
factor  in  the  situation,  concerning  which  it  is  unnecessary  to 
dilate.  In  regard  to  the  financial  situation,  it  seems  needless  to 
remark  that  restoration  of  business  confidence  will  only  come 
with  the  adoption  of  a  sound  financial  policy,  the  first  and  most 


THE  sailor's  hat  for  general  utility  has  reappeared.  In  shape 
it  differs  from  the  sailor's  hat  of  last  summer  by  having  a 
slightly  flatter  crown,  and  a  wider  brim  than  its  immediate 
predecessor,  while  the  crown  is  lower,  and  the  brim  very  con- 
siderably wider  than  in  the  original  sailor's  hat,  of  which  it  is  the 
outcome.  A  feature  in  some  of  the  sailor's  hats  of  the  present 
consists  of  the  facing,  which,  in  some  models,  is  of  different 
braid  from  the  exterior,  and  in  others,  of  braid  of  a  contrasting 
color — the  braid  in  some  cases  being  different,  and  others  of  the 
same  variety  as  the  exterior. 

The  trimming  of  the  sailor's  hat  of  the  present  is  severely 
simple.  Hats  shown  in  the  parlors  of  our  most  accomplished 
milliners  are  trimmed  with  only  a  band  of  two-inch  wide  ribbon, 
terminating  in  a  flat  bow  at  the  left  side.  Indications  are  favor- 
able for  the  use  of  quills  and  bird's  wings  as  a  finish  for  sailor's 
hats,  but  we  are  hardly  prepared  to  expect  the  expenditure  in 
ribbon  bows,  and  towering  masses  of  flowers  that  for  several  sea- 
sons appeared  on  these  simple  and  serviceable  hats.  A  sailors' 
hat  of  white  chip  braid,  faced  with  white  fancy  chip  braid,  is 
trimmed  with  a  white  gros  grain  ribbon  band.  A  hat  of  navy 
blue  Milan  braid,  faced  with  red  armure  braid,  is  trimmed  with 
a  blue  gros  grain  ribbon  band.  A  hat  of  brown  rough  braid, 
faced  with  Milan  braid  in  a  medium  of  eveque  purple,  is  trimmed 
with  a  brown  ribbon  band ;  and  as  a  rule  the  ribbon  band  cor- 
responds in  color  with  the  exterior  of  the  hat,  although,  as  in 
former  seasons,  that  fancy  may  yet  insist  upon  finding  more  de- 
finite expression  in  the  garniture  of  the  sailor's  hat. — Millinery 
Trade  Review. 


TORONTO    FUR    MARKET. 

Quite  a  number  of  skins  have   been  offered   this   month  by 

trappers  who  live  long  distances  from  the  market.  But  the  sea- 
son's offerings  are  about  closed.  The  following  prices  indicate 
in  a  general  way  what  buyers  are  paying  : 

Badger,  per  skin $  25  to  $       75 

Bear,  black 15  00  to  30  00 

Bear,  brown 15  00  to  30  00 

Bear,  grizzly 10  00  to  20  00 

Beaver 2  00  to  7   00 

Beaver,  castors,  per  pound 2  50  to  4  00 

Fisher 50  to  7   00 

Fox,   cross 75  to  6  00 

Fox,  kit 10  to  45 

Fox,   red 25  to  150 

Fox,    silver 5  00  to  80  00 

Lynx 25  to  4  00 

Marten 75  to  2   50 

Mink 25  to  1    75 

Musquash 02  to  10 

Otter 8  00  to  1 2   00 

Raccoon 50  to  85 

Skunk 25  to  1   00 

Timber  wolf 25  to  350 

Prairie  wolf,  large 25  to  1   00 

"         "      small 25  to  65 

Wolverine 50  to  3   50 
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TRADE    IN    MONTREAL. 

Till",  period  of  which  we  arc  writing  is  not  naturally  a  brisk 
one  with  the  dry  goods  trade,  being  the  interim  between 
the  spring  and  fall  seasons.  Still,  despite  that  fact,  we 
have  had  a  very  satisfactory  trade  to  note,  and  indications  on 
fall  account  which  can  be  gauged  with  a  fair  degree  of  accuracy 
at  the  moment  point  to  a  good  fall  business.  This  has  been 
more  noticeable  during  the  last  day  or  so,  when  orders  from 
travellers  and  sales  from  the  warehouses  here  have  shown  a  de- 
cided improvement.  Prices  all  round  continue  firm,  while  pay- 
ments show  some  improvement,  the  continuance  of  which  is 
much  to  be  desired 

There  has  been  more  talk  during^the  month  regarding  the 
action  of  the  combine,  referred  to  by  us  last  month,  in  regard  to 
placing  a  lot  of  ginghams,  etc.,  upon  the  market  at  a  very  low 
figure.  From  what  can  be  learned,  however,  some  of  the  grum- 
blers had  no  strong  reason  for  dissatisfaction,  as  the  goods  in 
question  were  of  very  low  grade. 

A  discussion  with  a  leading  retailer  in  regard  to  the  long 
dating  that  has  been  given — that  is,  selling  in  spring  and  dating 
as  fall — elicited  the  reply: — "They  have  only  themselves  to 
blame.  We  never  sought  such  terms,  but  they  were  offered  and 
the  goods  practically  forced  upon  us.  We  are  quite  willing  to 
buy  goods  in  the  regular  way,  provided  none  of  our  competitors 
are  getting  an  advantage  over  us."  This  practice  is  one  of  the 
greatest  evils  of  the  dry  goods  trade,  and  the  trouble  is  that 
some  of  the  houses  are  already  stretching  out  the  already  leng- 
thened credits.  By  this  means  weak  customers  are  enabled  to 
secure  three  or  four  parcels  of  goods  before  the  first  becomes 
due. 

There  has  been  talk  during  the  month  of  the  erection  of  a 
cotton  mill  at  Sorel,  but  the  scheme  has  not  assumed  any  definite 
shape  as  yet. 

Buyers  are  all  home  from  England  and  the  continent,  and 
the  selections  of  fall  goods  coming  to  hand  so  far  are  giving 
general  satisfaction. 

Linings  of  all  descriptions  meet  a  good  enquiry  at  steady 
prices.  The  demand  runs  especially  to  creams  and  light  shades, 
which  are  very  scarce,  and  the  fact  is  compelling  buyers  in  a 
great  many  cases  to  seek  other  markets  for  supplies. 

Linen  goods  of  every  kind  are  firm  owing  to  a  decided 
scarcity  of  flax,  and  show  in  some  cases  advances  of  from  10  to 
15  per  cent.  In  consequence  of  this  importers  complain  that 
deliveries  are  tardy. 

Dress  goods  of  all  kinds  have  continued  in  good  demand 
in  a  sorting  up  way,  challies  in  light  grounds  fully  holding  their 
own. 

Another  favorable  feature  noted  during  the  month  was  quite 
a  revival  in  the  demand  for  prints  which  had  ruled  rather  slug- 
gish previously.  In  fact  business  generally  for  the  month  was 
in  excess  of  that  of  the  same  period  last  year,  and  the  prospects 
for   future    business    are  considered   encouraging   for,  although 


buyers  are  distinctly  conservative,  the  fact  that  there  has  been  a 
larger  turnover  in  spite  of  this  cautiqus  disposition  is  considered 
as  promising  for  fall  trade  prospects. 

J.  G.  Mackenzie  &  Co.  say  they  have  had  a  remarkably  good 
season  for  all-wool  challies  end  printed  Batistes. 

( iault  Bros,  report  that  there  is  a  feeling  that  checks  will  be 
in  favor  this  fall,  also  plain  whipcords  and  plain  and  shot 
diagonals. 

Mr.  Thomas  Brophy,  of  Brophy,  Cains  &  Co.,  has  returned 
from  his  English  trip.  The  firm  will  have  some  taking  lines  of 
skirtings  this  fall  to  suit  the  new  fashionable  bell  skirt. 

Jas.  Johnston  &  Co.  have  on  view  samples  of  some  hand- 
some lines  of  fall  trimmings.  Among  the  more  sterling  lines 
which  will  be  fashionable  were  the  long  silky  fleece  of  the  Angola 
goat  in  the  popular  shades  ;  also  narrow  strips  of  natural  fur, 
mink,  lynx,  seal,  etc. 

J.  G.  Mackenzie  &  Co.  were  showing  during  the  month  some 
handsome  lines  of  braid  in  military  patterns  which  are  expected 
to  be  in  great  favor  for  trimmings  this  fall. 

Gault  Bros,  report  indications  of  a  satisfactory  demand  for 
cashmeres,  both  in  colors  and  blacks.  In  fact  they  have  been 
obliged  to  place  several  repeat  orders  for  some  round  lines  of 
this  class  of  goods.  The  advancing  tendency  in  the  values  of 
these  goods  is  no  doubt  the  incentive  with  huyers,  prices  being 
from  10  to  12^  per  cent,  higher  in  France. 

There  were  some  handsome  lines  of  shot  and  tartan  silks 
opened  up  by  Messrs.  S.  Greenshields,  Son  &  Co.  during  the  month. 
Wm.  Agnew  &  Co.  have  received  some  fine  lines  of  French 
goods.  Notable  in  this  connection  has  been  some  lines  of  Jac- 
quardes  in  the  fashionable  colors,  also  some  handsome  lines  of 
cashmeres. 

Caverhill,  Kissock  &  Co.  were  busy  stock-taking  during  the 
month,  and  so  were  the  other  millinery  houses. 

Mr.  Ferner,  the  well-known  dry  goods  merchant  of  Winnipeg, 
was  in  town  during  the  week.  He  was  on  his  way  to  the  other 
side  to  make  fall  purchases.     Mrs.  Ferner  accompanies  him. 

Mr.  J.  H.  Carnegie,  one  of  Messrs.  Jas.  Johnston  &:  Co.'s 
buyers,  has  not  yet  returned  from  the  other  side.  The  delay 
was  occasioned  by  a  severe  attack  of  typhoid  fever  which  laid 
Mr.  Carnegie  up  for  over  a  month.  The  trade  will  be  glad  to 
know  that  he  has  recovered,  however,  and  is  expected  back 
sometime  this  week. 

Mr.  Andrew  Gault,  the  senior  partner  of  Gault  Bros.,  and 
president  of  the  Colored  Cotton  Company,  is  in  Europe  at 
present. 

Some  nice  lines  of  German  velvets  and  silks  have  been  re- 
ceived by  Wm.  Agnew  &  Co.;  also  some  heavy  German  beaver 
cloth  for  ladies'  mantles  in  shades  of  blue,  slate  color,  and  blue 
black. 

The  Standard  Shirt  and  Collar  Company  are  putting  up  an 
extensive  factory  on  De  Lorimer  avenue,  next  door  to  Abbott  & 
Co.'s  rolling  mill. 

Mr.  Mathews,  of  Mathews,  Tower  &  Co.,  is  now  out  west  on 
his  usual  trip.  He  carries  samples  of  the  firm's  fine  lines  of 
underwear,  shirts,  half  hose,  rubber  coats,  etc. 

Thouret,  Fitzgibbon  &  Co.,  will  receive  shortly  a  full  line  of 
Tammet's  gloves,  which  are  finding  such  favor  up  west. 

Henman  S.  Scheyer  reports  a  very  good  demand  for  French 
woven  corsets  also  such  furs  as  persians.  nutrias   and  ladies'  fur 
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lined  garments.     He  also  reports  a   good  demand  for  European 
glove  leathers  which  are  very  difficult  to  get. 

There  is  a  good  demand  for  "  Comet "  and  other  lines  of 
reversible  linen  collars  and  cuffs  made  by  Miller  Bros.  &  Co.  of 
this  city. 

The     business  of  the  wholesale  millinery   firm   of  Wilson, 

Garett  &  Co.,  St.  Helen  street,  is  being  wound  up  as  one  of  the 

partners  is    retiring.     The  entire    stock  of  the  firm  was  put  at 

■■,      auction  on  the  5th,   but  withdrawn  afterwards  as   only  25c.  was 

bid  which  the  firm  did  not  consider  a  satisfactory  offer. 

Mr.  W.  G.  McNaughton,  formerly  with  Green  Sons  &  Co., 
has  in  company  with  Mr.  T.  Love  gone  into  the  dry  goods  com- 
mission business  at  133  St.  Peter  street.  Among  the  other  lines 
handled  are  Bartmann  &  Co's  of  Philadelphia,  chenille  curtains, 
the  "Star"  shirt  waists  and  lace  back  suspenders. 

Messrs.  Hodgson,  Sumner  &  Co.  are  receiving  some  full  lines 
of  staple  dry  goods  on  fall  account.  Mr.  Mclntyre,  the  firm's 
buyer,  is  back  from  England,  and  reports  prices  generally  as 
firm  and  upward. 

J.  G.  Mackenzie  &  Co.  note  a  good  demand  for  laces,  owing 
to  the  prevailing  fashion  of  trimming  all-wool  challies,  etc.  They 
have  been  doing  quite  a  trade  on  this  account. 

Gault  Bros,  have  been  sending  out  quite  a  few  fall  orders  for 
tweeds,  dress  goods,  etc.  They  have  also  been  handling  some 
fair  orders  for  Manchester  flannelettes.  The  warehouse  is  at 
present  piled  up  with  pyramids  of  fall  tweeds,  suitings,  box, 
cloths  and  meltons.  There  is  already  a  good  demand  for  the 
latter,  for  ladies'  mantles,  cloaks,  etc. 

There  is  quite  an  exodus  of  members  of  the  trade  on  holiday 
thoughts  bent.  Mr.  Greenshields,  the  head  of  Greenshields, 
Son  &  Co.,  is  away,  and  Mr.  Fraser,  another  member  of  the 
same  firm,  has  also  left  to  enjoy  a  well  earned  holiday. 

Jas.  Johnston  &  Co.  have  been  receiving  some  extensive 
lines  of  ribbons  and  trimmings  ;  also  box-cloths  and  meltons. 
The  popular  color  in  the  latter  for  ladies'  mantles  will  continue 
to  be  various  shades  of  drab. 


ANTI-TRUST    LEGISLATION. 


THE    LATE    MR.     GOULDING. 


MR.  GEO.  GOULDING,  the  founder  of  the  firm  of 
Goulding  cSz:  Sons,  wholesale  milliners  of  this  city,  died 
very  suddenly  on  June  23rd.  He  had  just  returned 
from  a  trip  to  Muskoka,  and  after  eating  a  hearty  evening  meal 
retired.  About  midnight  he  passed  away  very  suddenly,  with- 
out any  warning  struggle.  He  was  considerably  weakened  by  a 
serious  illness  a  few  months  ago. 

Deceased  was  a  much  respected  member  of  the  Anglican 
Church,  and  was  well  known  among  the  leading  business  men 
of  this  city,  where  he  had  carried  on  an  honorable  trade  for  a 
quarter  of  a  century.  He  was  born  in  Carlisle,  England,  and 
had  carried  on  business  in  that  town  and  in  Cheltenham.  But 
the  main  part  of  his  mature  life  was  spent  in  business  in  To- 
ronto, at  the  head  of  one  of  Toronto's  leading  and  most  respect- 
ed wholesale  firms.  He  had  lived  seven  years  over  the  allotted 
Span,  and  this  whole  period  had  been  filled  with  unostentatious 
good  and  kind  deeds.  His  two  sons,  William  and  Henry,  are 
members  of  the  firm,  and  the  business  will  continue  under  their 
management. 


AN  important  bill  has  just  passed  the  House  of  the  Illinois 
State  Legislature.  It  is  known  as  the  Berry  Anti-Trust 
Bill.  It  defines  a  trust  to  be  a  combination  of  capital, 
skill  or  acts  by  two  or  more  persons,  firms,  corporations  or  asso- 
ciation of  persons,  or  of  two  or  more  of  them  for  either  or  all  of 
the  following  purposes  : — (1)  To  create  or  carry  out  restrictions 
in  trade  ;  (2)  to  limit  or  reduce  the  production,  or  increase  or 
reduce  the  price  of  merchandise  or  commodities  ;  (3)  to  prevent 
competition  in  manufacture,  making,  transportation,  sale,  or 
purchase  of  merchandise,  produce  or  commodities  ;  (4)  to  fix  at 
any  standard  or  figure,  whereby  its  prices  to  the  public  shall  be 
in  any  manner  controlled  or  established  upon  any  article  or  com- 
modity of  merchandise,  produce  or  manufacture  intended  for 
sale,  use  or  consumption  in  this  State,  or  to  establish  any  pre- 
tended agency  whereby  the  sale  of  any  such  article  or  commo- 
dity shall  be  covered  up  and  made  to  appear  to  be  for  the  origi- 
nal vendor  for  a  like  purpose  or  purposes,  and  to  enable  such 
original  vendor  or  manufacturer  to  control  the  wholesale  or  retail 
price  of  any  such  article  or  commodity  after  the  title  to  such 
article  or  commodity  shall  have  passed  from  such  vendor  or 
manufacturer  ;  (5)  to  make  or  enter  into  or  examine  or  carry  out 
any  contract,  obligation  or  agreement  of  any  kind  or  description 
by  which  they  shall  bind  or  have  bound  themselves  not  to  sell, 
dispose  of,  or  transport  any  article  or  commodity  or  article  of 
trade,  use,  merchandise,  commerce,  or  consumption  below  a 
common  standard  figure  or  card  or  list  price,  or  by  which 
they  shall  agree  in  any  manner  to  keep  the  price  of 
such  article  at  a  fixed  or  graduated  figure,  or  by  which 
they  shall  in  any  manner  establish  or  settle  the  price 
of  any  article  between  them  or  themselves  and  others, 
to  preclude  a  free  and  unrestricted  competition  among 
themselves  or  others  in  the  sale  or  transportation  of  any  such 
article,  or  by  which  they  shall  agree  to  pool,  combine,  or  unite 
any  interest  they  may  have  in  connection  with  the  sale  or  trans- 
portation of  any  such  article  or  commodity  that  its  price  might 
in  any  manner  be  effected.  The  bill  provides  that  any  corpora- 
tion violating  the  provisions  of  this  Act  shall  forfeit  its  charter. 
And  also  provides  the  method  by  which  the  Attorney-General 
and  the  State's  Attorneys  shall  proceed  against  such  violations. 
In  regard  to  foreign  corporations  having  no  charter  in  this  State 
it  is  made  the  duty  of  the  Attorney-General  and  State's  Attorneys 
to  enforce  the  provisions  of  this  law  by  injunction  and  other 
proper  proceedings.  Any  violation  is  declared  to  be  a  conspiracy 
against  trade  and  a  misdemeanor,  and  any  person  participating 
in  any  violation  thereof  shall  be  punished  by  a  fine  of  not  less 
than  $2,000  and  not  more  than  $5,000.  As  to  the  matter  of 
proof,  it  is  only  necessary  to  prove  that  the  combination  as  de- 
fined exists,  and  that  the  defendant  belonged  to  it  or  acted  with 
it.  It  is  not  necessary  to  prove  who  all  the  members  are,  and  it 
is  not  necessary  to  prove  any  article  of  agreement  or  an)-  written 
instrument.  The  character  of  the  trust  may  be  established  by 
general  reputation.  It  also  provides  that  any  contract  or  agree- 
ment in  violation  of  this  Act  shall  be  void,  and  that  any  person 
who  buys  any  article  from  any  person  connected  with  such  a 
combination  shall  not  be  liable  for  the  purchase  price  of  said 
article.  This  bill  was  prepared  before  the  commencement  of  the 
present  session  of  the  General  Assembly,  and  was  submitted  to 
some  of  the  best  lawyers  in  the  State  and  approved  by  them,  and 
it  is  believed  that  this  law  contains  the  best  and  most  complete 
definition  of  a  trust. 
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MV    I/IAAV    O/^    RUNNING    A     STORE. 


SOMETHING     ABOUT    FOOTBALL. 


AMONG  the  Toronto  wholesale  dry  goods  clerks  football 
has  become  a  popular  game  and  deservedly  so.  It  is 
one  of  the  few  games  which  preserves  a  true  amateur 
complexion.  Bicycling  has  become  a  sport  for  a  few  profession- 
als, and  has  many  drawbacks  which  are  throwing  it  in  the  back- 
ground as  a  recreation,  although  the  bicycle  will  be  used  for 
many  years  yet  as  a  means  of  locomotion,  and  can  only  be  dis- 
placed by  something  better.  Baseball  has  been  killed  by 
professionalism  and  is  comparatively  dead  as  a  popular  sport. 
Lacrosse  is  fast  degenerating  from  the  continued  use  of  "ringers" 
and  the  use  of  unsportsmanlike  methods.  But  cricket  and 
football  seem  to  have  held  their  own  and  are  the  best  amateur 
athletic  amusements  of  the  day. 

Cricket  has  been  used  for  many  years  by  one  or  two  dry 
goods  houses  as  a  summer  amusement.  The  cricket  team  of  Alex- 
ander &  Anderson's  establishment  has  been  well-known  until 
this  season,  when  circumstances  prevented  them  from  appearing 
in  the  field  this  year.  McMaster  &:  Co.'s  team  and  that  of  W. 
A.  Murray  &  Co.  are  each  possessed  of  a  history  and  are  again 
playing  this  season.  Gordon,  Mackay  <S:  Co.'s  employees  have 
organized  a  cricket  team,  and  although  "  infants  "  as  yet,  they 
have  made  good  scores  against  older  and  more  experienced 
teams.  Other  houses  should  organize  cricket  teams  as  it  would 
aid  materially  in  keeping  the  men  in  athletic  form  and  interested 
in  field  sports,  while  the  weather  is  too  warm  for  football. 

Rowing  seems  to  be  also  indulged  in  by  some  of  the  dry 
goods  men.  A  team  from  W.  R.  Brock  &  Co.'s  warehouse 
competed  in  the  race  on  Saturday  last  for  the  President's  trophy, 
which  may  be  competed  for  by  crews  from  any  office,  bank  or 
warehouse. 

But  tor  two  or  three  years  football  has  been  king  among  the 
dry  goods  men.  Although  there  have  been  many  difficulties  to 
overcome,  the  Wholesale  Dry  Goods  League  may  be  said  to 
have  been  a  success.  The  coming  season  will  see  some  changes 
in  regard  to  places,  and  the  shield  presented  by  The  Dry 
Goods  Review  will  be  well  earned  by  the  team  who  get  it.  The 
Champions,  Caldecott,  Burton  &  Spence's  team,  will  be  in  for  it 
again,  and  if  they  win  this  season  will  be  able  to  hang  the  beau- 
tiful trophy  in  the  warehouse  for  all  time  to  come,  they  having 
already  won  it  twice.  But  they  will  have  harder  work  than  ever. 
They  had  a  very  close  pull  last  year  to  keep  away  from  the  strong 
team  from  W.  R.  Brock  &  Co.'s  warehouse — the  latter  being 
fully  equal  in  nearly  every  point  to  the  champions.  One  ot  the 
strongest  teams  this  year  will  be  that  from  Gordon,  Mackay  c\: 
Co.'s  establishment,  and  they  have  their  eye  on  the  trophy. 
They  have  already  begun  preparations  for  the  campaign.  Then 
other  strong  teams  such  as  John  Macdonald  &  Co.'s,  Wyld, 
Grasett  &  Darling's,  Samson,  Kennedy  &  Co.'s,  and  McMaster 
&  Co.'s,  will  let  none  of  those  previously  mentioned  have  things 
their  own  way.  If  nothing  interferes  football  among  dry  goods 
men  will  be  particularly  interesting  this  fall,  as  all  the  teams  are 
determined  that  no  one  club  can  hold  the  shield  for  three  years 
in  succession,  unless  it  is  very  superior. 


IT  IS  admitted  that  a  dry  goods  store  should  be  as  clean,  con- 
venient, bright  and  attractive  as  it  is  possible  to  make  it. 
Beginning  with  front  exterior,  it  should  be  inviting.  If  yours 
is  not  fair  to  look  upon,  improve  it  at  once.  Remember,  you 
are  appealing  to  the  finest  fancy  in  the  world,  woman's  love  of 
the  beautiful.  Suitable  show  windows,  well  dressed,  will  make 
an  otherwise  shabby  front  attractive. 

In  placing  stocks,  silks  and  dress  goods  properly  command 
the  choice  of  location,  where  is  the  best  light  attainable ;  not  so 
much  a  bright  light  as  a  correct  one.  In  any  case  the  location 
should  be  prominent,  so  that  any  one  approaching  must  see  it. 

Show  novelties  on  the  counter.  Have  them  draped  for  over- 
head display.  Keep  them  in  sight,  and  when  attention  is  drawn 
to  them  (as  it  will  be)  don't  be  afraid  to  show  them  up,  or  to 
proffer  a  pleasant  word  even  to  a  "looker." 

Banish  that  parrot  cry,  "Dress-goods,  lady?"  Give  folks  a 
chance  to  catch  their  breath.  The  majority  of  women  love  to 
ramble  through  an  attractive  dry  goods  store,  but  they  hate  to 
be  accosted  by  every  clerk  they  meet.  They  are  possibly  pick- 
ing up  pointers  for  friends,  or  for  future  use,  and  dislike  to  be 
annoyed.  Many  excellent  but  diffident  people  may  be  driven 
away  by  a  too  evident  anxiety  to  sell. 

Encourage  salespeople  by  a  frequent  exchange  of  views. 
They  are  in  touch  with  your  trade  and  know  its  wants. 

Every  department  should  keep  a  memorandum  of  goods 
wanted  and  goods  in  demand,  which  should  be  thoroughly  and 
judiciously  consulted  by  the  buyer. 

Don't  suffer  from  want  of  novelties  in  season,  but  don't  buy 
extravagantly.  If  some  stick  clean  them  out  at  a  price  before  it 
is  too  late.     With  good  help  very  little  of  this  is  necessary. 

A  sufficient  complement  of  competent  salesmen  is  necessary 
in  every  store,  great  or  small.  They  serve  to  leaven  the  mass  of 
help  and  make  it  work. 

Push  hosiery  to  the  front,  show  it  up  well,  with  counter  and 
over-head  exhibit.  Pile  it  up.  Make  it  look  stocky.  Ticket 
everything  in  sight.  Have  extra  good  value  at  popular  prices. 
Keep  up  a  good  assortment  always. 

Kid  glove  or  corset  stocks  should  never  be  badly  broken  ; 
they  are  always  seasonable. 

If  you  have  an  especially  good  thing  in  any  department, give 
it  show  room.  It  reflects  credit  on  the  whole  stock,  creates 
comment  and  begets  trade  and  confidence. 

Don't  waste  counter  room  on  show  cases;  keep  your  stuff 
before  the  people,  so  that  they  can  handle  it  on  your  counters, 
such  as  ribbons,  laces,  trimmings,  furnishings,  many  little  things 
which  can  be  sold  in  no  other  way. 

Shoplifters  ?  'Watch  'em ;  that's  one  of  the  evils  you  have  to 
contend  with  in  any  case.  What  if  you  do  lose  5  per  cent,  and 
double  your  sales  ? 

Linens  pay  a  good  profit,  yet  the  majority  of  dry  goods 
houses  fail  to  do  a  satisfactory  linen  trade.    Give  this  a  thought. 

Put  a  competent  man  in  charge  ot  your  cloak  room  f  well 
managed,  this  should  be  one  of  the  most  profitable  spots  in 
your  house. 

Never  be  out  of  goods  in  constant  call. 

Impress  upon  your  help  the  necessity  of  unvarying  courtesy. 
Nothing  costs  less  and  wins  more.  It  is  manhood's  tribute  to 
women  at  home  or  abroad,  and  it  is  business  at  the  counter.  A 
gracious  manner  will  conquer  a  shrew.     In  case  of  friction   be- 
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tween  clerk  and  customer  conciliate  the  customer  without  in- 
justice to  the  clerk.  Never  send  an  angry  patron  from  your 
door. 

Never  chide  salespeople  in  the  presence  of  a  third  party.  In 
many  cases  you  can  afford  to  be  blind  to  minor  breaches  of  dis- 
cipline. 

I  question  the  policy  which  prompts  the  petting  of  any  clerk 
because  of  his  "trade."  It  leads  to  soliciting  regular  customers 
to  "call  for  me,"  till  by  and  by  they  are  "my  customers,"  and 
-.  he  has  his  little  string  on  you,  too.  The  house  which  own  its 
trade  and  stands  upon  its  merits,  will  sell  most  goods  and  make 
most  money.  Of  course,  a  bright,  capable  clerk  will  win  friends 
who  will  follow  him,  but  there  is  no  coaxing,  wheedling,  "  call 
for  me "  business  about  it.  He  is  judiciously  independent. 
With  an  eye  to  business,  he  serves  a  customer  promptly,  pleas- 
antly, politely.  He  is  neither  entertaining,  gossiping  nor  taking 
friendly  swaps.  He  knows  where  to  put  his  hand  on  anything 
he  wants ;  no  hesitation,  no  fumbling.  If  in  doubt,  he  scans 
the  price  ticket  like  a  flash  before  the  goods  drops  on  the  coun- 
ter. He  is  confident  and  inspires  confidence.  By  judicious  in- 
troduction, he  improves  his  opportunity,  the  bill  grows,  yet  the 
customer  doesn't  feel  the  pressure.  He  is  both  merchant  and 
clerk. 

Pick  the  brightest,  brainiest  man  you  have  and  give  him 
charge  of  your  advertising.  If  you  haven't  the  right  man,  get 
him.  Don't  publish  the  same  matter  a  second  time.  Change 
style  of  advertisement'  frequently.  Be  original,  entertaining, 
unique.  A  sensible,  talking  advertisement  is  good.  A  descrip- 
tive price-list  is  always  effective.  A  quarter  column  well  worded 
and  strongly  put  together  is  better  than  a  full  page  weakly  word- 
ed and  awkwardly  built. 

If  goods  are  returned  as  unsatisfactory  but  in  good  condition, 
refund  price  gracefully.    It  is  a  strong  bid  for  future  business. 

Have  a  general  dusting  day  and  every  stock  cleaned  then. 
Permit  no  soiled  or  broken  tickets  on  anything ;  they  suggest 
age.  Don't  be  too  modest,  but  cackle  when  you  have  a  license. 
The  very  best  houses  "  toot  their  horns  "  occasionally. 

Don't  be  too  high  toned.  Sell  the  classes  if  you  can,  but 
sell  the  masses  you  must  ;  they  are  the  life  blood  of  your 
business. 


FOR  SUMMER  WEAR. 


SILK  hats,  which  will,  of  course,  be  worn  more  than  any 
other  style  with  the  long  frocks  and  cutaways,  all  show  a 
decided  tendency  to  the  bell-crown.  The  most  correct  hat 
has  a  perceptible  but  not  extravagant  bell ;  the  brim  is  inclined 
to  be  wide  and  well  rolled,  with  rather  a  heavy  curl.  White  high 
hats  will  not  as  frequently  as  last  year  bask  in  the  rays  of  the 
summer  sun,  nor  invite  the  undesirable  attentions  of  the  gallery 

gods. 

*  *  * 

Every  shade  of  Derby  will  be  worn — black,  dark  brown, 
coffee  color,  cinnamon,  and  some  pearls.  The  brown  shades  are 
the  favorities.  They  are  made  with  a  tapered  round  crown 
rather  wide  brim,  and  a  heavy  curled  roll  like  the  silk  hat,  that 
is,  inclined  to  be  pointed  back  and  front. 

*  *  * 

The  Alpine  hat  retains  its  place  as  a  popular  favorite.  It 
should  not,  however,  be  worn  indiscriminately  with  every  des- 
cription of  coat.  It  is  properly  adapted  for  wear  only  with  a 
sack  suit  and   for   lounging   purposes  ;    but  it  is  so  comfortable 


that  it  is  often  worn  on  the  streets.     It  is  made  with  both  wide 
and  narrow  brim,  but  the  former  is  the  more  favored. 

*  *  * 

White  shirts  are  made  quite  plain,  opening  in  front,  and  for 
evening  dress  are  marked  by  a  complete  absence  of  embroidery. 
For  the   most  part  shirts  are  made  with  two  buttons   on  the 

breast. 

*  *  * 

The  favorite  scarf  this  season  is  the  flowing  end  four-in-hand, 
made  very  narrow  all  around,  except  for  seven  or  eight  inches 
at  the  ends,  where  it  flares  out  without  any  tapering  to  speak  of 
to  a  width  of  five  or  six  inches.  It  is  tied  in  a  very  small  sailor 
knot,  below  which  it  spreads  out  on  each  side.  A  single-pearl 
or  sword-hilt  pin  about  an  inch  below  the  knot  gathers  the  folds 
into  a  graceful  puff.  It  is  made  in  soft  materials  and  diverse 
patterns,  but  all  of  the  "  inaudible  "  description,  and  always  in 
silk.  As  the  really  warm  weather  comes  in,  small  self  made  ties 
in  foulard  and  soft  silks  of  various  colors,  both  plain  and  figured, 
will  be  much  worn. — The  Sartorial  Art  Journal. 


FAILURES    IN    CANADA     FOR    SIX    MONTHS. 


THE  following  are  the  number  of  failures  in  Canada  for  the 
half  year  in  1893  and  1892  : 
, Assets , 

1893.   1892.          1893.  1892. 

Ontario 390     399     $1,437,828  $    920,869 

Quebec 302     305          909.591  h^ll,S2>2 

New  Brunswick 37        53           152,000  272,100 

Nova  Scotia 61       93          308,888  375,850 

Prince  Edward  Island 17          5             48,650  48,100 

Newfoundland 6          1           664,160  2,000 

Manitoba 35       47          188,794  234,319 

Northwest  and  Territories. .    11        11             25, 125  64,692 

BritishColumbia 28       37           144,000  113,931 

Total  assets 887     951     $3,880,236  $3,166,402 

, Liabilities > 

1893.  1892. 

Ontario $3,238,975  $2,224,212 

Quebec 2,439,033  2, 1 24,841 

New  Brunswick 230,830  415,202 

Nova  Scotia 571,315  718,337 

Prince  Edward  Island 106,200  85,000 

Newfoundland 900,530  4,000 

Manitoba 326,783  391,259 

Northwest  and  Territories 7  9, 293  41,221 

BritishColumbia 272,800  218,166 

Total  liabilities $8,215,750         $7,225,238 

There  have  been  887  business  failures  in  the  Canadian 
Dominion  during  the  past  six  months,  64  less  than  in  the  like 
proportion  of  last  year,  but  the  aggregate  of  liabilities  of  failing 
concerns  in  the  Dominion  is  $8,215,000,  an  increase  of  about 
14  percent,  as  compared  with  the  falling  off  of  about  7  per  cent, 
in  number. 

The  liabilities  of  the  six  months  failures  in  the  United  States 
were  $170,000,000,  being  nearly  twice  as  much  as  in  1891,  and 
two  and  one-half  times  as  much  as  in  1885,  both  of  which  years 
were  very  bad.  There  were  175  bank  failures  during  the  past 
six  months  with  liabilities  of  43,000,000.  The  number  of  busi- 
ness failures,  excluding  many  where  assets  exceeded  liabilities, 
were  6,239,  trie  largest  six  months'  total  ever  reported. 
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THE    MILLINERY    TRADE. 


THE  two  points  around  which  all  the  millinery  trade  of  the 
month  has  centred  are  "Sailor  Hats"  and  "  l.aces."  These 
are  not  the  only  lines  which  have  received  attention  but 
they  are  the  main  lines.  Sorting  orders  of  all  kinds  are  being 
received,  showing  that  retailers  are  still  doing  a  small  trade. 

In  the  early  spring  sailor  hats  received  a  fair  share  of  atten- 
tion. The  shape  then  was  a  fairly  high  crown  and  a  medium 
brim.  About  July  15th,  the  trade  turned,  as  far  as  the  city  trade 
is  concerned,  and  demanded  a  hat  with  a  $}4  inch  brim  and  a 
1  'j  inch  crown,  but  they  couldn't  get  it.  The  American  manu- 
facturers refused  to  make  this  height  of  crown  and  finally  the 
trade  settled  down  to  gobble  up  all  the  sailor  hats  they  could 
find  with  the  3 }4  inch  brim  and  2  inch  crown.  No  wholesale 
house  can  keep  a  stock  of  these,  because  the  demand  seems 
insatiable.  The  City  trade  has  been  pretty  well  satisfied  and  the 
demand  shows  signs  of  slackening  ;  but  the  demand  from  rural 
districts  is  on  the  increase,  and  promises  to  continue  for  some 
weeks  yet.  The  favorite  braid  is  the  Milan.  White  is  the  color; 
although  a  few  blacks  are  being  called  for. 

Irish  pointe  laces  and  guipures  have  been  in  good  demand 
in  blacks,  whites,  and  creams.  This  has  been  a  lace  season  of 
more  than  ordinary  magnitude. 

June  was  a  fairly  good  month  with  the  millinery  jobbers. 
One  house  claims  to  have  done  double  the  business  that  was 
done  in  June  '92. 

Velvets  and  velveteens  are  still  firm  at  the  recent  advances 
of  25  per  cent.  In  spite  of  this,  however,  they  promise  to  be 
the  thingfor  fall.  Velvet  Ribbons  will  also  be  in  good  demand. 
The  prices  for  these  three  classes  of  fabrics  and  also  for  silk 
ribbons  will  be  much  higher  than  last  fall;  but  the  advance  can- 
not be  avoided.  The  people  want  these  goods,  and  those  who 
cater  to  the  public  trade  must  supply  seasonable  goods. 

The  feature  for  the  fall  millinery  trade  will  be  the  fur  mounts. 
Mounts  made  exclusively  of  fur  are  very  pretty  and  taking,  bur 
and  flower  combinations,  fur  and  osprey  combinations  will  also 
run.  These  fur  mounts  will  be  in  mink,  seal,  otter  and  squirrel, 
in  heads,  tails,  and  edgings.  These  will  displace  feather  and 
osprey  mounts  to  a  great  extent,  especially  with  the  better  class 
of  trade. 

S.  F.  McKinnon  c\:  Cos  Autumn  circular  has  been  issued 
with  date  of  July  4th.  They  have  made  extensive  preparations 
for  a  big  fall  trade,  and  their  arrangements  to  meet  every  re- 
quirement of  that  trade  are  very  complete.  This  house's  an- 
nouncements are  always  worthy  of  perusal. 

J.  I).  Ivey  &  Co.,  are  showing  some  very  taking  novelties  for 
fall.  Mr.  Ivy  spent  June  abroad,  and  his  purchases  will  no 
doubt  be  approved  of  both  by  fashion  and  by  the  trade. 

S.  1  .  M(  Kimion  &  Co.  are  offering  exceptionally  good  value 
in  shot  surah  silks. 

Reid,  Taylor  &  Bayne  have  ten  travellers  on  the  road  hust- 
ling for  orders  for  fall  deliver)'.   Their  samples  this  year  are  very 


extensive  and  no  dealer  can  fail  to  gather  much  that  is  useful  by 
a  look  through  them.  Knowing  that  fall  trade  promises  to  be 
heavy  they  have  prepared  an  extra  large  selection  for  their  cus- 
tomers. 

S.  F.  McKinnon  &  Co.  are  showing  fine  values  in  Irish 
point  laces  which  are  now  in  stock.  They  have  received  a  large 
early  shipment  of  veilings,  covering  a  range  of  goods  which  are 
correct  in  character  and  right  in  price.  This  stock  can  be  de- 
livered at  once.  They  have  the  correct  article  in  ladies'  white 
sailors. 

child's  sun   hat. 

Of  silk  muslin.     Soft   crown,    with    brim    of  plaited   lace  or 


chiffon.     Plaited  puffs  of  muslin  form  a  wreath  around  crown, 
finishing  in  a  large   lily   knot   at   back   of  crown. 


SUMMER    HAT. 


Handsome  hat,  suitable  for  seaside  or  mountain.     Composed 
of  lace,  finely  plaited  over  a  gilt  frame,   the  crowd  formed  with 


,n&  ^r^j 


lace  ;    the  trimming    consists  of  one  full    blown   rose,   with  its 
foliage  ;  narrow  ties  of  satin. 


Toronto  Fringe  and  Tassel  Company 

Manufacturers  of 

FRINGES,    CORDS,     POMPONS, 

TASSELS,  DRESS  UPHOLSTERY,  and 

UNDERTAKERS'  TRIMMINGS. 


9  Front  St.  Wsst,   10R0NT0. 
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THE     CARPET     TRADE. 

JUNE  has  been  a  quiet  month  for  jobbers  of  carpets.  But 
fall  stocks  have  arrived  and  some  shipping  will  commence 
at  once.  Travellers  are  on  the  road  yet  and  some  good 
orders  are  still  being  taken,  as  June  has  been  a  fairly  good 
month  with  the  retailers. 

The  domestic  manufacturers  are  very  busy  making  ingrains. 
Their  orders  for  fall  are  requiring  their  immediate  attention,  and 
shipments  have  commenced. 

JOHN    MACDONALD    &    CO. 

This  firm  have  received  hundreds  of  bales  of  all  kinds  of 
carpets  during  the  past  two  weeks.  They  have  just  commenced 
to  ship,  and  will  send  out  carloads  of  Axminsters,  Wiltons, 
Brussels,  tapestries,  hemps,  rugs,  and  oil  cloths.  Mr.  Dewar' 
the  manager  of  this  department,  has  been  very  sick  for  several 
weeks,  but  is  now  out  of  danger  and  will  be  in  his  accustomed 
place  in  about  two  weeks.  In  the  meantime  other  members  of 
the  department  are  looking  after'  its  interests  in  a  capable 
manner. 

THE    TORONTO    CARPET    CO. 

This  firm  is  always  hustling,  and  at  present  they  are  busy. 
"  Progress  "  is  their  motto,  and  the  improvements  they  are  mak- 
ing in  machinery,  etc.,  shows  that  the  latest  and  best  is  none 
too  good  for  Canada's  leading  carpet  factory. 

COBOURG'S    CONTRIBUTION. 

One  of  Cobourg's  industries  will  be  well  advertised  at  the 
World's  Fair,  the  Cobourg  Matting  Factory  having  sent  several 
very  handsome  mats  for  the  Canadian  pavilion.  The  consign- 
ment consists  of  one  large  mat  8  feet  7  %  inches  by  3  feet  6 
inches,  the  border  worked  in  bronze,  old  gold  and  navy  blue  ; 
four  mats,  each  4  feet  by  3  feet,  with  borders  of  variegated  new 
colors ;  one  wool  border  mat,  6  feet  6  inches  by  2  feet  3  inches, 
with  a  rich  fancy  wool  border.  Each  of  these  mats  has  the 
word  "Canada"  worked  in  the  centre  in  scarlet  fibre.  The 
workmanship  is  a  credit  to  Mr.  Mitchell. 

PICKED    UP    WITH    SCISSORS. 

The  American  Carpet  and  Upholstery  Trade,  which  is  the 
bulky  name  of  a  bulky  Philadelphia  trade  journal,  has  the  fol- 
lowing concerning  Canadian  carpet  men  in  its  elegant  July 
issue  : — 

"  Our  office  was  favored  the  other  day  with  a  call  from  Mr. 
Sidney  Sykes,  representing  the  Armstrong  Carpet  Co.  of  Guelph, 
Ont.,  makers  of  extra  supers  and  union  ingrains.  This  firm  have 
ten  four-quarter  looms,  and  two  Crompton  art-square  looms,  and 
sell  carpets  all  over  Canada.  He  was  down  talking  more  looms 
and  designs. 

"  Messrs.  H.  Stroud  &  Co.,  of  Paris,  Ont.,  employ  both  the 
Murkland  and  Knowles  and  the  Crompton  broad  looms,  and 
yield  a  fine  product. 

"Guelph,  has  another  firm,  that  of  Messrs.  Burrus  Bros.,  who 
make  ingrains  by  hand.  Mr.  Harry  Sykes,  formerly  of  Elora,  is 
the  book-keeper  for  this  firm.  The  above  named  firms,  with 
that  of  the  Toronto  Manufacturing  Co.,  which  is  forging  ahead 
so  fast,  constitute  the  ingrain  industry  principally  of  Canada. 
Be  it  said  to  the  credit  of  all  these  houses  they  make  good  goods 
and  get  good  prices  for  them. 

Domestic  manufacture  must  be  on  the  boom  in  Canada  if 
the  prosperity  of  the  Royal  Carpet  Co.,  at  Guelph,  Ont.,  is  gen- 
eral.    They  have  recently  put  in  a  fast  ingrain  power  loom  and 


a  new  art  square  loom  of  American  manufacture.  The)'  also 
now  have  a  department  for  making  fringes  for  mats,  rugs,  etc., 
and  the  past  year  have  done  an  increasing  business. 

"The  Toronto  Carpet  Manufacturing  Co.,  of  which  Jas.  R. 
Murray  is  the  able  president,  recently  flattered  themselves  by 
carpeting  their  office  with  a  handsome  specimen  of  their  new 
goods,  the  Imperatrix  Wiltons.  This  is  the  first  carpet  of  its 
kind  ever  manufactured  in  the  Dominion,  but  the  warm  recep- 
tion which  the  Toronto  Co.'s  other  brands  have  received  in  the 
past  make  sure  that  it  will  not  be  the  last  piece." 

CARPETS  AT   CHICAGO. 

In  the  British  section,  John  Bary,  Ostlere  &  Co.,  Kirkcaldy, 
Scotland,  make  a  fine  display  of  superior  floor  oil  cloths  and 
linoleums,  some  of  which  are  of  exceedingly  large  dimensions. 
Turberville,  Smith  &:  Co.,  of  London,  show  carpets  of  various 
kinds.  Yates  &  Co.,  whose  factories  are  at  Salisbury  and  South- 
ampton, attract  attention  to  their  display  by  a  real  Axminster 
carpet  made  XVI.  century,  which  contains  2,239,488  knots,  each 
tied  separately  through  the  back  by  hand.  Thomas  Bonton  & 
Co.,  London,  exhibit  very  fine  Indian  and  Axminster  carpets 
and  Parquet  flooring.  They  place  conspicuously  before  their 
exhibit  the  certificate  of  appointment  as  carpet  manufacturers  to 
her  Majesty  and  the  Prince  of  Wales,  and  fifteen  medals  obtain- 
ed at  different  world's  fairs. 

Belgium  makes  a  large  display  of  Brussels  and  Indian  car- 
pets, some  of  which  are  of  designs  little  known  in  this  country. 
It  is  stated  that  Russia,  whose  extensive  exhibit  is  not  yet  open- 
ed to  the  general  public,  will  show  for  the  first  time  to  the  West- 
ern world  embossed  carets,  or  carpets  whose  figures  are  raised 
above  the  ground.  It  is  acknowledged  that  they  are  very  hard 
to  sweep,  and  that  they  are  very  costly,  but  it  is  claimed  that 
they  are  exceedingly  beautiful. 


BRITISH    TRADE    FOR    MAY. 


THE  British  Board  of  Trade  returns  for  the  month  of  May 
are  certainly  the  most  satisfactory  for  many  months.  In 
both  imports  and  exports  the  decline  which  had  set  in, 
and  which  to  all  appearances  had  become  chronic,  has  been 
arrested,  and  there  is  an  increase  shown  upon  the  returns  for  the 
corresponding  month  of  last  year.  Imports  for  the  month 
amounted  to  ,£36,838,951,  or  ,£1,801,213  in  excess  of  those 
for  May,  1892.  There  has  been  an  improvement  in  the  de- 
mand for  raw  materials  for  textile  manufactures  to  the  extent  of 
nearly  three-quarters  of  a  million,  and  in  manufactured  and 
partly  manufactured  articles  there  is  also  a  substantial  advance. 
Imports  for  the  five  months  of  the  year  that  have  now  elapsed 
have  amounted  to  ,£165,851,927,  or  ,£14,163,467  less  than 
they  were  in  the  corresponding  period  of  last  year.  Exports 
for  the  month  amounted  to  ,£17,822,460,  or  ,£38,491  in  excess 
of  those  for  May,  1892.  This  small  sum  does  not  give  room  for 
much  improvement  in  the  several  classes  into  which  exports  are 
divided,  and  therefore  increases  and  decreases  are  fairly  evenly 
divided.  Yarns  and  textile  fabrics  show  a  decrease  of  ,£164, 152, 
apparel  and  articles  of  personal  use  a  decline  of  ,£"46,764,  while 
manufactured  and  partly  manufactured  articles  show  an  increase 
on  the  figures  of  May  last  year  to  the  extent  of  ,£187,729.  Ex- 
ports for  the  five  months  of  the  year  have  amounted  to  ,£88,- 
992,669,  or  ,£4,798,015  less  than  for  the  same  period  of  last 
year.  Re-exports  of  foreign  and  colonial  merchandise  for  the 
month  show  an  increase  of  .£353,773,  and  for  the  year  an  im- 
provement of  ,£449,560. 
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Knox,  Morgan  &  Co., 


Wholesale 
Dry  Doods 
Importers 


Hamilton 


Give 
Us 

A  trial 
Order 


SPECIAL  REPEAT  IMPORTATIONS 


LETTER  ORDERS 

Receive  careful 
attention,  and 
prompt  shipments 
made. 


Parasols,  Veilings, 

Gents'  Silk  Ties, 

Emb'd  China  Silk  Handkerchiefs, 

Salisbury  Costumes, 

Hemp  Carpets, 

Crankie  Shirtings 


STOCK  IN  FIRST=CLASS  SHAPE  FOR  SORTING  SEASON. 


SMALL    RETAILER    VS.    THE     DEPARTMENT    STORE. 


THE  failure  of  a  prominent  local  retail  hat  store,  says  the 
Chicago  Apparel  Gazette,  calls  attention  to  a  certain 
tendency  in  commercial  circles.  In  speaking  of  the  fail- 
ure, one  of  the  most  prominent  wholesale  hatters  in  the  city 
attributed  it  to  the  development  of  the  hat  departments  in 
the  large  department  stores,  and  calls  attention  to  the  fact  that 
there  were  now  comparatively  few  exclusive  hat  establishments 
in  the  retail  line  in  the  city,  and  expressed  it  as  his  opinion  that 
many  had  been  driven  to  the  wall  on  account  of  the  operation  of 
the  powerful  trade  force  referred  to.  This  is  probably  the  com- 
mon sense  view  of  the  matter.  Let  us  look  for  a  moment  at  the 
extraordinary  facilities  these  department  stores  possess.  In  the 
first  place  they  have  the  advantage  of  great  capital,  splendid  lo- 
cations, and  an  army  of  head  clerks  recruited  largely  from  that 
best  of  training  schools,  the  small  retail  store.  Then,  again, 
they  have  an  army  of  shrewd  agents  constantly  travelling 
throughout  the  country  buying  bankrupt  stocks.  Not  only  this, 
but  their  sales  are  so  immense  that  they  can  buy  goods  from 
the  wholesale  houses  in  such  quantities  as  to  be  able  to 
procure  them  at  figures  totally  inaccessible  to  the  small 
retailers.  The  department  stores  best  advance  their  interests 
by  driving  out  the  small  stores  and  concentrating  the  trade  that 
would  otherwise  flow  to  the  latter  in  their  own  establishments. 
They  have  remarkable  facilities  for  doing  this.  The  manager  of 
a  department  store  thinks  that  the  small  hat  establishments  are 
getting  more  than  their  share  of  trade.  He  at  once  decides  to 
run  his  hat  department  at  a  small  margin  of  profit  or  even  at  a 
loss  for  a  time.  The  lucrative  returns  of  the  other  branches  of 
the  business  enable    him  to   do  this.     He  marks  his  hats  down 


to  ridiculously  low  prices,  and  by  vigorous  and  expensive  news- 
paper advertising,  the  cost  of  which  alone  amounts  to  a  sum 
equal  to  the  profits  of  a  retailer  for  a  considerable  period,  makes 
the  public  aware  of  the  fact.  After  awhile  he  restores  prices  in 
the  hat  department  to  reasonable  but  profit  making  prices,  and 
applies  the  same  methods  to  one  or  two  other  stocks.  The  effect 
on  the  small  retail  trade  is  obvious  and  certain.  "  How  is  the 
ruinous  competition  to  be  met  by  the  small  retailer  ?"  is  a  per- 
tinent question,  and  one  which  does  not  seem  to  have  been 
solved  as  yet.  The  answer  would  seem  to  be,  meet  combina- 
tion by  combination.  Let  a  number  of  retailers  bury  the  hatchet, 
pool  issues,  cultivate  a  moderate  degree  of  respect  and  toleration 
of  each  other's  ideas  of  business,  and  start  department  stores  of 
their  own.  Their  wide  and  specific  knowledge  of  the  various 
business  branches  would  enable  them  to  drive  the  department 
stores  run  on  the  present  plan  from  the  field ;  and  besides,  each 
retailer  enjoys  a  steady  trade  which,  through  the  efforts  and  that 
of  his  clerks,  many  of  whom  could  be  retained,  could  be  readily 
diverted  into  the  establishment  of  the  "  combine."  This  would 
be  a  legitimate  and  righteous  application  of  the  "  trust  "  idea. 


HOW    BANKRUPTS    ARE    MADE. 


IN  THE  Bankruptcy  columns  this  week,  says  the  Drapers' 
Record,  we  report  a  case  to  which  we  may  draw  attention 
without  any  excuse.  It  is  one  that  indicates  very  clearly  how 
some  traders  conduct  their  business,  and  the  slipshod  manner  in 
which  they  arrive  at  conclusions  as  to  their  financial  position. 
The  debtor  in  question,  a  draper,  was  asked  to  explain  why  he 
had  represented  his  assets  to  be  so   much  when,  as  a  matter  of 
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fact,  he  was  insolvent,  and,  in  reply,  he  admitted  he  had  never 
taken  stock,  but  he  had  "  taken  repeated  surveys  of  it,  and  felt 
certain  he  had  a  large  balance."  He  had  represented  his  stock 
to  be  worth  a  certain  sum  because  "  the  place  looked  stocky." 
No  one  can  wonder  that  such  admissions  elicited  from  his 
Honor  the  remark  that  the  debtor  appeared  to  have  rather  a 
lively  imagination.  This  man  appears,  if  we  are  to  accept  his 
admission,  to  have  "felt"  everything;  in  short,  he  must  have  had 
a  convenient  knack  of  seeing  always  a  rosy  side,  and  shutting  his 
reyes  to  things  which  were  the  reverse.  We  do  not,  of  course, 
wish  to  put  this  case  forward,  except  as  an  illustration  of  what 
goes  on  ;  there  is  a  multiplicity  of  these  cases  which  show  that 
this  consenting  blindness  to  stern  facts  is  by  no  means  uncom- 
mon. The  annals  of  the  Bankruptcy  Court  contain  only  too 
many  instances  of  traders  who  carry  on  their  business  in  almost 
childish  faith,  and  childish  ignorance  of  what  it  behoves  them 
to  do  if  they  intend  to  make  the  conditions  of  their  trading 
satisfactory. 


ADVANTAGES    OF    THE    CANADIAN    ROUTE. 


WINDOW    DRESSING. 


THIS  month  the  readers  of  this  journal  are  presented  with 
an  illustration  taken  from  the  Dry  Goods  Chronicle,  of  how 
New  York  buyers  display   their  linens.     There  is  perhaps 
no  line  of  goods  in  a  dry  goods   store  which  require  such  deli- 


FYV.  WARD,  the  representative  of  the  new  Canadian- 
Australian  steamships,  was  at  a  meeting  of  the  Board  of 
•  Trade  Council  in  Victoria,  B.  C,  recently.  He  be- 
lieved the  Canadian  route  could  be  made  the  fastest  of  all  be- 
tween Australia  and  Great  Britain.  He  gave  the  time  of  transit 
from  the  different  Australian  colonies,  and,  though  the  time 
taken  on  the  trial  trip  over  the  Canadian  route  was  not  quite 
what  was  expected,  he  thought  much  better  time  could  be  made. 
He  gave  the  best  records  gave  by  the  Suez  routes,  and  the  Ame- 
rican via  San  Francisco,  and  said  though  the  Suez  route  steamers 
might  increase  their  speed,  the  Canadian  had  great  advantages. 
By  the  large  proportion  of  the  distance  of  the  Canadian  route 
overland,  a  railway  train  could  attain  a  speed  not  to  be  thought 
of  for  vessels.  The  Australians  were  in  favor  of  the  Pacific  cable 
project  which  had  been  approved  of  at  a  meeting  of  the  post- 
master-generals of  the  Australian  colonies  held  at  Brisbane. 
Already  a  Parisian  company  had  advanced  a  project  for  a  cable, 
but  the  teeling  in  Australia  was  that  the  cable  should  be  built  by 
British  capital  and  go  through  British  territory.  The  Australian 
colonies  would  feel  more  secure  with  a  Canadian  cable. 


The   Manchester  market  generally,  says   a  writer  on  June 
22nd,  may  be   quoted  as  quiet,  owing,  probably,  to  decline  in 


£ 


A    LINEN    DISPLAY. 


*cate  care  and  taste,  in  order  to  make  a  display  effective.  But 
no  line  needs  more  attention  on  account  of  the  steadily  increas- 
ing trade  which  is  being  done  in  fancy  linens. 

Hang  a  table  cover  over  a  rod,  and  the  thoughts  of  the  ob- 
server will  be  irresistably  carried  to  the  clothes  line,  but  dispose 
a  set  of  napkins  along  the  upper  edge  with  an  easy  carelessness 
(quite  separable  from  slovenliness)  and  the  nicely-laid  table,  with 
all  its  accompaniments,  looms  up  before  the  vision,  all  the  con- 
comitants come  trooping  up  and  arrange  themselves  in  order ; 
and  the  whole  fosters,  if  it  does  not  actually  create,  a  desire  for 
just  such  table  linen. 


American  cotton  in  Liverpool.  Manufacturers  who  have  sold 
their  production  for  two  or  three  months  ahead  are  firm  and 
content  to  wait,  and  it  is  only  where  business  is  needed  that 
slightly  easier  terms  are  occasionally  available.  More  often  it  is 
found  that  whereas  last  week  there  was  an  indisposition  to  go 
on  selling  except  at  an  advance,  business  at  Friday's  rates  would 
now  usually  be  accepted  if  delivery  could  be  arranged.  There 
is  a  decided  feeling  that  at  late  lowest  prices  business  is  safe,  and 
there  is  little  doubt  that  if  manufacturers  were  willing  to  forego 
the  advances  lately  obtained  there  would  be  no  lack  of  opportu- 
nity of  effecting  sales. 
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•MILLINERY. 


..TO  THE  TRADE).. 


WE  beg  to  advise  the  trade  throughout  the  Dominion,  that  our 
representatives  in  the  different  provinces  are  now  on  their 
•  •  respective  routes,  fully  equipped  for  the  fall  campaign,  and 
at  an  early  date  will  have  the  pleasure  of  submitting  for  your  in- 
spection, a  range  of  samples  surpassing  in  general  excellence  any 
offering  hitherto  brought  forward  by  us;  and  at  prices  based  on 
the  modern  principle  of  large  sales  and  small  profits,  which  must 
make  it  clear  and  convincing  to  every  buyer  who  inspects  our  lines, 
that  they  are  correct  in  every  particular. 

We  cordially  invite  you  to  examine  our  range,  and  ask  for  a 
kind  continuance  of  your  esteemed  patronage  so  cheerfully  ac- 
corded us  in  the  past. 

Faithfully  yours, 

5.  F.  flcKinnon  &  Co 

35  riilk  Street,  J      16  and  18  Wellington  St.  W., 

°°  and 

London,  England.  .  .  TORONTO  .  . 
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POINTERS    FOR    BUSY    BUYERS. 


PACE  in  this  journal  has  become  very  valuable, 
and  it  has  been  found  necessary  to  boil  down 
all  information.  Under  this  heading,  it  will  be 
be  the  aim  to  give  all  the  seasonable  pointers  in 
the  briefest  form. 

DRESS    GOODS    FOR    AUTUMN. 

The  leading  materials  will  be  whipcords,  diag- 
onals, ladies'  habit  cloth,  Venetian  cloths,  box- 
cloths  and  other  plain  materials.  Self  colors  or 
dyed  goods  will  lead.  Tweed  effects  will  follow 
perhaps  a  long  way  off.  Shot  effects  will  be 
very  fashionable,  as  they  were  in    middleweight 

spring  goods.     In  these  goods   many  very  pretty  designs   and 

colorings  are  shown. 

In  colors  the  predominating   color   will   depend  on  the  class 

of  material.     But  navy,    myrtle,   eminence,   fawns,   browns,  and 

garnets    will    be    in    the    foreground.       Navy    is    slowly    losing 

strength.     Myrtle  will  lead  in  Amazon  cloths. 

Serges  will  be  good  in  estimain  and  diagonal  effects.     In  fact 

there  is  a  decided  tendency  for  a  closer  class  of  goods.     There 

is  an  aversion  to  all  fulled  and  woolly  fabrics. 

TRIMMINGS. 

Silk  velvets  and  velveteens  will  lead  for  trimming  purposes. 
Shot  velvets  will  also  be  used  in  a  similar  manner.  Braids  will 
still  be  in  constant  use.  And  here  it  might  be  opportune  to 
point  out  that  braids  have  been  advanced  in  price  by  the  manu- 
facturers. Those  jobbers  who  have  been  trying  to  place  repeats 
of  spring  orders  have  met  with  difficulty.  Not  only  have  the 
prices  been  advanced,  but  the  mills  will  not  promise  immediate 
delivery.  All  stock  and  contract  orders  have  been  advanced, 
which  advance  is  said  to  be  due  to  the  rise  in  the  price  of  mohair 
yarns  and  the  increase  in  wages.  Part  of  it  is  in  no  doubt  due 
to  the  steady  inquiry  for  this  class  of  goods.  Tailoring  braids 
all  advanced  in  continental  markets  on  July  ist.  Where  is  there 
some  Canadian  manufacturer  to  commence  the  production  of 
domestic  braids  ?     He  could  secure  the  market  now. 

MANTLINGS. 

The  feature  this  year  will  be  rough  effects.  While  many  of 
last  year's  styles  will  still  be  in  use,  the  rough  effects  will  again 
come  to  the  front  as  novelties.  Rough  diagonals  promise  ex- 
ceedingly well.  Niggerhead  effects  will  be  much  used  in  heavy 
mantles  for  the  cooler  weather.  Curl  effects  will  be  a  specialty 
for  the  winter  trade. 

NOVELTIES    IN    SILK    GOODS    AND    VELVETS. 

Satin  duchesses,  of  dull  appearance,  both  in  uni  and  in 
glace,  are  new.  For  linings  and  jupon  stuffs  are  shown  samples 
of  satins,  ombres  Loie  Fuller — that  is,  the  entire  breadth  of  the 
stuff  is  shaded  in  rainbow  colors.  Very  handsome  are  merveil- 
^  leux  Loie  Fuller,  also  sicilienne  raye  with  fine  satin  stripes — 
both  intended  for  jupons.  Surah  Loie  Fuller,  with  small  dots, 
is  intended  for  blouses  and  dress  goods,  and  is  of  an  elegant 
appearance ;  bengalines  and  ondes  are  much  employed  for 
blouses. — Ex. 

CANADIAN    PINS. 

There  are  Canadian  pins,  American  pins  and  English  pins. 
To-day  you  can  buy  Canadian  pins  and  American  pins  at  very 
low  prices — prices  which  scarcely  equal  the  manufacturing  cost. 
This  is  due  to  the  fact  that  the   National   Pin  Co.  of  Detroit  is 


making  an  effort  to  secure  the  Canadian  pin  trade,  while  the 
only  domestic  manufacturers,  McGregor,  Gourlay  &  Co.,  of 
Gait,  Ont,  have  decided  that  this  market  is  tor  Canadian  pins 
only.  Discounts  are  very  heavy  and  the  market  is  bottomless. 
If  the  Canadian  pins  are  as  good  as  the  imported,  mere  prejudice 
should  not  be  allowed  to  keep  them  from  controlling  the  mar- 
ket. The  duty  on  pins  is  30  per  cent.,  and  the  duty  on  pin 
wire  25  per  cent.,  leaving  the  Canadian  manufacturer  only  5  per 
cent,  protection.  Some  of  our  other  industries  would  die  with 
that  narrow  margin  to  work  on.  McGregor,  Gourlay  &:  Co.  em- 
ploy nearly  150  hands  in  their  factory  and  sell  only  to  the  job- 
bers.   They  are  said  to  treat  the  trade  very  fairly. 

CHEAP    DOMESTIC    WOOLLENS. 

"There  will  be  a  scarcity  this  fall  in  domestic  coarse  tweeds 
from  60  cents  down,  and  you  had  better  tell  your  readers  so," 
said  a  woollen  buyer  the  other  day.  Most  of  the  manufacturers 
are  away  behind  in  their  shipments,  and  they  will  not  accept 
repeats.  Somebody  will  have  to  go  without.  One  of  the 
largest  readymade  clothing  firms  in  Canada  cannot  get  all  the 
woollens  they  want  for  the  manufacture  of  ulsters,  overcoats, 
heavy  suitings,  etc.,  and  already  they  are  looking  for  the  men 
who  have  bought  and  will  sell  again  at  a  small  advance.  There 
is  going  to  be  a  rush  for  these  goods. 

TENDENCY  IN   HOSIERY  AND  UNDERWEAR. 

There  is  an  increased  demand  for  better  class  of  winter  un- 
derwear of  domestic  manufacture.  Those  lines  that  run  from  $9 
to  $15  per  dozen  wholesale,  have  the  greatest  attention  from  the 
shrewdest  dealer.  Cheap  trash  sells,  but  not  in  such  large  quan- 
tities.    The  best  domestics  are  what  are  wanted. 

The  half-hose  trade  is  also  improving ;  that  is,  there  isa  demand 
for  a  better  class  of  goods.  In  the  imported  cashmeres,  ribbed 
goods  are  increasing  in  popularity.  Fine  domestics  at  $2.25  sell 
extremely  well;  they  are  nearly  all  wool  or  else  a  very  fine  grade 
of  union. 

JAPANESE    HANDKERCHIEFS. 

A  certain  Canadian  buyer  neglected  to  place  his  order  for 
Japanese  handkerchiefs  until  about  April.  Then  he  wanted  to 
see  Japan  and  he  went  across  the  peaceful  Pacific  for  a  pleasure 
trip.  But  when  he  got  there  the  market  had  risen  so  much  that 
he  couldn't  afford  to  pay  the  prices  and  came  back  without  buy- 
ing. He  was  an  importer  but  not  a  wholesaler.  Most  of  the 
wholesale  houses  bought  early  this  season  and  also  bought 
heavily;  and  as  a  consequence  prices  of  these  goods  should  not 
be  high  in  this  market.  Still  buyers  would  do  well  to  recon- 
noitre a  little  on  this  line,  and  they  may  do  it  with  some- profit  to 
themselves.  Prices  should  not  be  higher  than  last  season  in 
these  particular  goods  ;  and  some  prophecy  lower  prices  in  spite 
of  the  increase  in  price  of  raw  silk.  Men's  goods  in  white  or 
with  colored  border  and  white  body  promise  to  be  popular.  In 
ladies'  goods,  whites  with  white  and  colored  embroidery  are  ex 
ceptionally  fine  this  season.  Some  colored  ground  varieties  are 
also  very  handsome.  The  handkerchief  trade  is  an  important 
one  these  times. 


The  production  of  the  silk  growing  localities  of  Australia  in 
the  season  1892-93  was  2,529,000  kilos.  Of  which  60  per  cent, 
of  saw  silk  went  to  France,  3  per  cent,  to  Italy,  5  per  cent,  to 
England,  5  per  cent,  to  Switzerland,  Austria  and  Germany,  4 
per  cent,  to  America,  and  15  per  cent,  in  dry  cocoons  (5  per 
cent,  to  Marseilles  and  10  per  cent,  to  Italy).  The  remainder 
was  taken  by  the  traders,  spinners  and  breeders  at  home. 
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New    Fall   Millinery 


Reid,  Taylor  & 

ne 


Bay 


JjL  I  HIS  month  all  our  travellers  are  on  their  ^ 

g-  ■     respective  toutes,  covering  every  part  of  ^ 

g=  the  Dominion  from  Halifax  to  Victoria.  ^ 

5=  We  would  ask  our  friends  and  the  trade  =5 

^  generally  to  delay  placing  their  orders  until  ^ 

^r  they  have  seen  our  samples.     We  have  no  13 

^  hesitation  in  saying  that  for  general  excel-  ^ 

2=  lence,  style,  and  values  they  surpass  all  prev-  =5 

;^E  ious    efforts.       Notwithstanding   the    recent  ^ 

^z  heavy  advance  in  price  of  Silks,  Velvets,  ^ 

^  and  Velveteens  we  are  fortunate  enough  ^ 

SI  to  be  able  to  show  better  value  even  than  ^3 

^  last  season.  ^ 


Ribbons,  Fancy  Feathers,  Ostrich  Feathers, 

Velvets,  and  flounts,  Felt  Hats, 

Velveteens,  In  h11  the  New  Ideas-  Novelties,  Etc. 

MArffLES       /V\ANfLE5 


Reid,  Taylor  &  Bayne 

9  and   1  1   Wellington  Street  East,  2  1  0-2  1  4  St.  James  Street, 

TORONTO.  MONTREAL. 
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BUSINESS  CHANGES. 

-»  ONTARIO. 

J  J.  SHEEHY,  dry  goods,  Peterboro,  has  assigned  to  Kent 
&  Turcotte,  Montreal. 
•  R.  J.  Bowes  &  Co.,  with  stores  at  Kingston,  Marlbank, 
Collins'  Bay  and  Carleton  Place  have  assigned  to  Chas.  B.  Lang- 
ley  of  Toronto.  The  liabilities  are  between  $28,000  and  $29- 
000,  and  the  assets  will  realize  about  $32,000.  Messrs.  McNee 
&  Innes  of  Kingston,  were  interested  to  the  extent  of  $7,000, 
but  were  fully  secured.  Messrs.  Sampson,  Kennedy  &  Co.  were 
interested  to  the  extent  of  $4,500.  Other  Toronto  creditors  are 
the  Toronto  Dry  Goods  Importing  Company,  Wyld,  Grasett  & 
Darling,  and  the  Dominion  Corset  Manufacturing  Company. 
The  creditors  in  all  number  about  fifty.  This  firm  was  the  suc- 
cessor of  F.  X.  Cousineaux,  Mr.  Bowes  having  begun  as  a  clerk 
with  his  predecessor.  The  creditors  are  notified  to  meet  at 
Hotel  Frontenac,  Kingston,  on  Saturday,  the  22nd  day  of  July, 
at  10  o'clock  a.  m. 

Bishop  &  Co.,  Rat  Portage,  have  been  burnt  out. 

Frank  Sawyer,  dry  goods,  Wallaceburg,  has  assigned. 

The  dry  goods  stock  of  Caster  &  Co.,  Belleville,  was  sold  on 
June  20th. 

G.  C.  Koyle,  furnishings,  Niagara  Falls,  has  assigned  to 
Frederic  W.  Hill. 

Mrs.  M.  Brimmacombe,  millinery,  Oshawa,  suffered  by  a 
recent  fire  in  that  town. 

The. clothing  stock  of  Garland,  Elliot  &  Co.,  Port  Arthur,  is 
to  be  sold  on  the  1  ith. 

F.  C.  H.  Baby,  men's  furnishings,  London,  has  assigned  to 
C.  B.  Armstrong.     Sale  on  13th. 

C.  H.  Thompson,  dry  goods,  suffered  by  a  big  fire  in  Car- 
dinal on  the  20th.     Partially  insured. 

J.  C.  Richardson  &  Co.,  Beeton,  have  sold  out  to  F.  T. 
Andrews,  and  the  latter  has  since  been  burnt  out. 

Brunton  Bros.,  dry  goods,  Newmarket,  and  F.  Diyonne, 
men's  furnishings,  Tweed,  are  advertising  their  respective  busi- 
nesses for  sale. 

QUEBEC. 

John  Geary,  tailor,  La  Baie,  is  dead. 

Robt.  Jones,  fancy  goods,  Richmond,  is  dead. 

T.  R.  Barbeau,  clothing,  Montreal,  has  assigned. 

Robt.  Lindsay,  Douglastown,  has  compromised  at  25  cents. 

T.  P.  Therein,  of  St.  Antoine  Abbe,  has  sold  his  stock  at  65 
P      cents. 

A  new  dry  goods  firm  in  Montreal  is  styled  Etienne  & 
Dalliere. 

Wm.  Seath  now  owns  the  clothing  business  of  Kino  &  Co., 
Montreal. 

Mackay  Bros.,  general  store,  Papineauville,  have  been  forced 
to  sell  out. 

Hollis  Storey,  of  the  firm  of  H.  Storey  &  Co.,  wholesale 
clothing,  is  dead. 

D.  Leath  has  retired  from  the  tailoring  firm  of  Robert  Leath 


&  Sons,  Montreal,  and  the  business  will  be  continued  by  the  re- 
maining partner. 

The  Dominion  Umbrella  Factory,  Montreal,  was  slightly 
damaged  by  a  fire  on  19th  of  June. 

F.  C.  Skelton  is  now  sole  proprietor  of  the  business  of 
Skelton  Bros.  &  Co.,  manufacturers  of  shirts  and  collars,  Mon- 
treal. 

Haines  &  Co.,  dry  goods,    Montreal,  have  dissolved,  and  a 

new  firm  formed  composed  of  Thomas  and   Arthur  Haines 

same  style. 

Wilson,  Garratt  &  Co.,  wholesale  millinery,  Montreal,  offered 
their  stock  at  auction  on  the  5th,  but  it  was  withdrawn.  (See 
Montreal  notes.) 

J.  A.  Gravel,  a  Montreal  dry  goods  man  only  in  business 
about  six  months,  having  bought  the  Ontario  street  branch  of 
Boisseau  freres,  has  assigned.  His  liabilities  are  $6,200.  Sale 
on  13th. 

MANITOBA  AND  BRITISH  COLUMBIA. 

J.  E.  Taylor,  Mount  Lehman,  B.C.,  has  closed  up. 

Miller  &  Co.,  furnishings,  Brandon,  Man.,  have  assigned. 

Jas.  A.  Rogers,  hats  and  furs,  Winnipeg,  has  assigned. 

J.  W.  Thornton,  Yorkton,  N.W.T.,  has  compromised  at  70 
cents  on  the  dollar. 

P.  A.  Nicolle  &  Co.,  Japanese  goods,  Victoria,  B.C.,  adver- 
tises a  closing  sale. 

Gilbertson  &  Sharpe,  tailors,  Vancouver,  B.C.,  have  been 
succeeded  by  A.  J.  Sharpe  &  Co. 

C.  Strauss  &  Co.,  wholesale  dry  goods,  have  dissolved.  E. 
Bloomingdale  will  continue  the  business  with  the  firm  name  un- 
changed. 

MARITIME    PROVINCES. 

Wm.  Wallace,  tailor,  Wolfville,  N.S.,  is  dead. 
Hammond  Ross,  merchant,  Lockport,  N.S.,  is  dead. 
Holland  &  Co.,  dry  goods,  Truro,  N.S„  have  been  burnt  out. 
Chas.  Dodds,  of  the  Yarmouth  Hosiery  Manufacturing  Co., 
is  dead. 

W.  J.  Christie,  general  store,  Little  Bras  D'Or,  has  compro- 
mised at  40  cents. 

Manchester,  Robertson  &;  Allison,  W.  and  R.  dry  goods,  St. 
John,  N.B.,  have  dissolved. 

Margaret  Hayes,  Nelson,  N,B.,  is  trying  to  compromise  at 
75  cents  on  the  dollar  cash. 

Coleman  &  Co.,  hats,  caps  and  furs,  Halifax,  has  lost  one  of 
its  members  by  the  death  of  Robt.  G.  Templeman. 

Ed.  Allen  has  been  admitted  to  partnership  in  his  father's 
dry  goods  business  in  Windsor,  N.S.     Style,  John  Allen  &  Son. 


An  interesting  experiment  is  to  be  tried  in  Seattle,  Wash., 
and  if  successful,  will  put  in  the  hands  of  the  small  retailers  in 
large  cities  a  weapon  with  which  to  successfully  combat  the 
enemy,  the  present  department  store.  Six  prominent  Seattle 
retailers  in  different  lines  have  already  signified  their  willingness 
to  combine  force  and  open  a  large  department  store.  The 
general  management  is  to  be  placed  in  the  hands  of  a  man 
whom  they  shall  elect,  but  each  retailer  is  to  be  responsible  for 
the  department  where  goods  of  the  class  he  is  now  selling  are 
sold.  The  details  have  not  been  arranged,  but  there  seems 
to  be  a  good  prospect  that  the  plan  will  be  carried  through. 
It  is  expected  that  a  $300,000  building  will  be  erected  for  the 
purpose. 
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CANADIANS  !  N 


MILES  &  CO. 


Have  removed  from 
21  Old  Bond  St.,  to 

A  Sackville  St..  London. 


tailors 


fjest  Scotch,  ^ecb  cmb  &Tigola  Suits  from  £3  15s. 

The  Celebrated  GUINEA  TROUSERS,  Etc. 

STEtfARf*N|(i>OrlALD 

GLASGOW. 


-  Toronto  Agency :  30  Wellington  St.  East, 


fe^Sz?  1  ^(  MO  WAT  f  S'^^S5 


Linens  always, 
in   stock.   ...   J 


t  our  samples. 


SP 


Mantels,   Grates  and  Tiles,  Office  and  Store 
Fitting's  and  Furnishings. 


Stock  still   Complete  and  well  Assorted 
in   Every  Department. 

Novelties  .  . 


dRRIYINQ  WEEKLY 


Special  Lines  are  being  offered  at  a  Bij. 
Reduction  from  usual  prices  to  clear. 


Orders  by  Letter,  Telephone  or 
-Telegraph  receive  attention. 


D.  McGALL  &  GO. 

u/umcQAic  MILLINERY  and 

WHULtoALt    FANCY  DRY  GOODS. 


Toronto, 
12  and  14  Wellington  St.  E. 


Montreal, 
1 83 1  Notre  Dame  St. 


London,  (Eng.),  12  Falcon  Ave.:  Aldersgate  St. 


S.  Greenshields, 
Son  &  Co.      * 

GENERAL 

Dry  Qoods  J^erchants 

MONTREAL 

Just  opened  up  another  shipment  of 

CRU'.M'S    PRINTS 


Black    Grounds,    with    Heliotrope    Flowers,    etc.,   etc. 


In  Lace  Department : 


Fresh  goods  in  Irish  Point  Laces,  Black,  Cream  and  White 


ALSO  NOVELTIES  IN  VEILINGS. 


In  Dress  Goods  Department : 

Serges,  Hop-Sackings,  etc.,  in  Navy,  Black,  and  Fancy  Stripes. 


LISTER  &  CO. 


(LIMITED) 


Manningham  Mills 


BRADFORD, 


ENGLAND 


(Paid  up  Capital  $IO,000,OOOi 


Are  the  Largest  and  most  Reliable 

Makers  of  Pile  Fabrics 

in  the  World. 

Silk  Seals.     Silk  Velvets,  Black  and  Colored. 

Dress,  and  Millinery  Plusbes,  Etc. 

Silk,  and  Mohair  Furniture  Plushes,  Etc. 

To  be  had  of  all  the  Leading  Wholesale 
Houses  in  Canada. 


Sole  Agents  for  the  Dominion  : 


H.  L.  SMYTH  k  CO.,   -   Montreal  and  Toronto. 
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WHERE    TO    GET    SNAPS. 

A  CLEARING  line  of  this  season's  worsted  trouserings  in 
colored  goods  is  being  offered  by  W.  R.  Brock  &:  Co.  at 
about  40  to  70  per  cent,  below  their  value. 

Gordon,  Mackay  &  Co.  have  opened  a  job  line  of  ladies' 
Windsor  ties,  enabling  them  to  offer  $1.75  goods  for  $1.20  and 
$3.50  goods  for  $2.25.     ■ 

Caldecott,  Burton  &  Spence  have  received  a  special  line  of 
velveteens  in  black  only  ;  price  37^3  cents.  They  claim  that 
this  line  is  extra  value,  and  are  sending  out  samples  to  those 
asking  for  them. 

Gordon,  Mackay  &:  Co.  are  fortunate  in  having  a  full  stock 
of  Canadian  mixed  socks.  These  goods  are  scarce  ;  their 
prices  are  87^  cents,  95  cents,  $1.10  and  $1.25  per  dozen. 

W.  R.  Brock  &  Co.  have  purchased  a  manufacturer's  stock 
of  heavy  braces,  consisting  of  over  6,000  pairs.  These  are  put 
up  in  dozen  bundles,  and  will  be  sold  at  a  price  which  will 
allow  them  to  be  retailed  at  i2}4  to  15c.  The  regular  retail 
price  of  these  goods  is  20  to  25c. 

Gordon,  Mackay  &  Co.  offer  a  choice  lot  of  art  muslins  at 
4^  cents  per  yard ;   a  leader  to  wake  up  the  July  curtain  trade. 

W.  R.  Brock  &  Co.  are  showing  their  full  importations  of 
boating  shawls  and  evening  wraps  direct  from  Berlin,  Germany. 
Besides  a  large  range  of  fancy  knit  and  canvas  shawls,  their  lines 
of  honey-comb  in  all  colors,  to  retail  at  50c,  75c,  $1,  $1.50  and 
$2,  are  exceptionally  good  value.  Their  shall  called  "  Dollar," 
to  retail  at  that  price,  is  far  better  value  in  style,  weight,  size  and 
finish  than  the  same  line  last  year. 

Gordon,  Mackay  &  Co.  are  clearing  their  stock  of  ladies' 
belts  at  a  discount  of  25  per  cent.  They  also  offer  at  the  same 
discount  the  remainder  of  their  stock  of  men's  neckwear. 

A  shipment  of  wool  boating  shawls  has  been  received  by 
Caldecott,  Burton  &  Spence.  They  are  showing  some  great 
value  at  37}^,  55,  75,  95  cents  and  $1.25.  These  numbers  are 
especially  good.  They  have  also  a  splendid  range  of  higher 
priced  novelties  in  the  way  of  silk  mixtures.  Another  novelty 
in  these  goods  is  the  range  of  shot  effects,  plaids  and  fancies,  in 
which  the  colorings  are  very  rich.  They  designate  these  the 
"  Royal  Wraps." 

W.  R.  Brock  &  Co.,  having  had  immense  success  this  past 
season  with  cotton  ribbed  underwear,  have  been  induced  to 
make  still  greater  efforts  for  fall  in  this  class  of  goods.  They 
particularly  wish  the  trade  to  examine  their  large  range,  which 
is  good  value  all  through,  especially  their  numbers,  "  Lowlline," 
to  retail  at  15  cents;  "Startler,"  extra  heavy  weight,  shaped,  at 
25  cents  ;  "  Ohmy,"  a  button-fronted  line,  at  50  cents ;  and 
"  Ida  "  and  "  I.X.L."  at  75  cents.  All  these  varieties  have  long 
sleeves  and  are  extra  large  sizes. 

Gordon,  Mackay  &  Co.  have  two  special  lines  of  English 
plate  prints  which  they  are  clearing  at  6^  and  8  cents,  the  lat- 
ter 32-inch  and  standard  quality. 

John  Macdonald  &  Co.  have  a  drive  in  silk-shot  metal-fitting 
braces.  They  have  also  a  drive  in  men's  tweed  rubber  coats 
with  officers'  capes ;  the  prices  are  said  to  be  25  per  cent,  less 
than  previous  prices  on  these  goods.     A  shipment  of  fine  smok- 


ing and  lounging  coats  in  sizes  38  to  42  has  been  opened  up. 
These  are  choice  West  End  of  London  garments,  and  excellent 
in  quality  and  finish.  Tailoring  braids  and  wide  militarys  are 
to  hand.  These  are  scarce  goods,  and  since  the  order  was 
placed  the  prices  have  risen.  A  full  assortment  of  genuine 
celluloid  waterproof  collars  are  to  hand  ;  also  harvest  mitts  and 
overalls  in  all  materials. 


TRIALS    OF   A     BOSTON    COMMERCIAL    TRAVELLER, 


M 


ii  \  JflNE  is  a  business  which  calls  for  an  unlimited 
amount  of  imagination,"  said  Burg  Zeis,  a  Harvard 
graduate,  who  represents  a  large  Boston  silk  and 
underclothing  house.  "  As  soon  as  April  makes  it  appearance  I 
start  out  on  the  road  with  my  grips  full  of  heavy  winter  clothing, 
and  this  I  sell  all  through  the  dog  days.  Mopping  the  perspira- 
tion off  my  classic  brow,  I  hold  up  to  the  gaze  of  my  customers 
extra  heavy  garments  and  point  out  how  perfectly  they  will  pro- 
tect his  customers  from  the  severe  weather  of  the  coming 
winter,  for  which  we  all  long  just  then  as  a  measure  of  relief 
from  semi-sunstroke  and  actual  melting  away.  The  heat  keeps 
pace  with  my  eloquence  as  to  the  dangers  of  cold,  and  when 
September  arrives  with  the  first  indication  that  the  sun  has  be- 
gun to  get  the  worst  of  it  in  its  annual  prize-fight  with  every 
living  thing,  I  go  out  again  with  the  lightest  of  fabrics  and  the 
gauziest  of  underwear.  These  I  sell  all  winter,  and  as  I  knock 
the  snow  off  my  shoes  and  shake  more  of  it  off  my  overcoat  I 
dilate  on  the  comfort  of  wearing  net  underclothing  and  stockings 
through  which  the  mildest  of  breezes  can  penetrate.  A  travel- 
ling man's  lot  is  a  mixture  of  the  sublime  and  the  ridiculous, 
and  I  certainly  get  full  measure  of  the  latter.  The  only  thing  I 
regret  about  is  that  I  can't  reconcile  my  duty  to  my  principles 
with  the  divine  maxim  about  not  taking  thought  for  the 
morrow." 


THE    WORLD    OF    TRADE. 


O  !  a  glorious  realm  is  the  world  of  Trade, 
Where  every  craft  is  a  ship  of  war, 

And  every  crew  is  a  robber  band 
Against  all  other  bands  arrayed  ; 
Where  the  broadsides  thunder  near  and  far, 

And  the  wrecks  are  hurled  to  a  friendless  strand — 

Where  the  Syndicate  and  its  "  Admiral," 
And  the  "  Commodore  "  of  the  City  Bank, 

And  the  "  Captain  bold "  of  the  wholesale  store 
Go  down  alike  in  the  battle's  hell, 
Or  together  "walk"  the  pirate's  "plank," 

To  sail  on  the  treacherous  sea  no  more, — 

Where  no  life-boat  to  the  rescue  flies, 
But  the  "  wreckers  "  light  their  luring  fires, 

And  bide  their  time  like  the  birds  of  prey 
That  wait  till  the  victim  helpless  lies, 
That — stabbed  by  a  cruel  "bill" — expires, 

While  his  flesh  is  torn  on  the  broad  highway. 

The  man  who  met  with  the  ancient  thieves, 
On  the  lonely  road  to  Jericho, 

Was  a  luckier  man  than  the  traveller  now 
When  the  lawyers  steal  what   the  bandit  leaves 
And  the  priest  and  Levite  come  and  go 

Among  the  thieves  with  a  smile  and  bow. 

— James  G.  Clark  in  the  Vanguard. 
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Goods  for 
Present  Season 


Pink  and  Cream  Challies. 

Prints  in  all  the  fashionable  colors  ;  values 
unsurpassed 

Art   Muslins,   Art    Furniture    Goods,    Art 
Cretonnes,  special  lines. 
Ladies  Summer    Vests    at    very  low  prices, 

immense  ranges. 
Ladies    Hosiery    and    Gloves    at    very  low 
prices,  immense  ranges. 

Laces  and  Embroideries,  new  ranges  just  to 

hand 

Summer  Ties,  Vests,  English  Collars  in  every 
height,  and  a  fine  range  of  Men's  Fur- 
nishings. Suitings,  Cricketing  Flannels, 
Halifax  Tweeds,  Tailors'  Trimmings,  Etc. 

ORDERS  SOLICITED 


WYLD,  GRASETT  &  DARLING 

TORONTO. 


W.  R.  Bmk  &  Co. 


Are  meeting  the  requirements  of  the 
times  in  the  trade  of  Canada,  both  in 
respect  of  the  quantity  and  quality  of 
goods  held  in  stock  all  through  the 
year,  and  also  in  the  matter  of     . 


PRICKS 


We  meet   all  fair  competition  and 

conduct  business   on   business  princi- 
ples. .... 

We  ask  the  trade  to  examine  our 
samples  now  in  the  hands  of  our  re- 
presentatives on  the  road  and  note  the 
quotations. 


W.  R.  BROCK  &  CO. 

TORONTO. 


Alexander  &  Anderson 

We  have  in  stock  the  following  season- 
able and  desirable  lines  for  the  midsum- 
mer trade,  viz.:  - 

Printed  French  Delaines. 

Scotch  Zephyrs  and  Chamhrays. 

New  Prints  in  dark  grounds,  reds,  indigoes,  etc. 

American  and  English  Challies,  nice  range. 

Satin  Check  Dress  Muslins,  Lawns,  etc. 

Summer  Silks,  small  and  medium  checks. 

Colored  Surah  Silks,  Merves,  Failles,  etc. 

Black  and  Col'd  Velveteens — Bronze,  Greens,  Fawns,  Slates,  etc. 

Navy  and  Black  Dress  Serges — full  range  of  prices. 

Cream,  Cardinal,  Wood  Brown  and  Fawn  Dress  Serges. 

Printed  Flannels,  in  spots,  stripes  and  fancies. 

Union  Cashmeres,  all  colors,  also  full  range  of  blacks. 

Wool  Cashmeres,  in  scarce  shades,  such  as  Cream,   Pale  Blue, 

Cardinal,  Pink,  Coral,  Salmon,  Navy,  etc. 
Black  Grenadines,  various  prices. 
Art  Muslins,  specially  cheap  lines. 
Cretonnes — full  range  at  popular  prices. 
Parasols  and  Umbrellas — nice  assortment. 
New  Frillings,  Veilings,  Embroideries,  Hosiery  and  Gloves. 
Lace  Curtains,  all  prices,  special  value. 
Domestic  and  Imported  Flannelettes  in  great  variety. 
Just  received,   a  full  range  of  our  celebrated  and  well-known 

Black  Henriettas  in  Jet  and  Blue  Black,  A  i  value. 

NOTE. — We  are  now  offering  some  specially  cheap  clearing  lines  in  Dress 
Goods  and  Prints,  also  odds  and  ends  in  every  department,  to 
which  we  would  direct  the  attention  of  merchants  when  in  the 
city.  INSPECTION    RESPECTFULLY    INVITED. 

43  ""V&SStS*"1  ALEXANDER  &  ANDERSON 


CALDECOTT, 

BURTON 


AND 


SPENCE, 


Have  made  extensive  preparations  for  the 

Fall  Season,  1893 


And  will  show  a  Fine  Range  of  Goods  in  the  following 
Departments  : 


Dress  Fabrics, 
Black  and  Colored  Silks, 
Fringes  and  Trimmings, 
Hosiery  and  Gloves, 
Lace  Curtains, 


Ribbons, 
Mantle  Cloths, 
Underwear, 
Linens. 


The  Drought  in  Europe  -  £* 


a  serious  effect  up- 
»ds  and   in   consequ- 
ence   skins    have   advanced 
enormously.    Until  our  stock  of  Kid  Gloves  is  exhausted  we  shall 


SELL  AT  OLD  PRICES 

Orders  direct  or  through  our  representatives  will  have  our  best  attention 

CALDECOTT, 

BURTON 

TORONTO.  AND    SPENCE- 
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THE    LYONS    SILK    TRADE    IN     1892. 

THE  British  Vice-Consul  at  Lyons,  writing  on  the  silk  trade 
of  that  town  for  1892,  says  that  the. first  quarter  of  the 
year  gave  little  or  no  indication  of  the  reaction  which 
was  so  soon  to  change  the  aspect  of  the  market.  The  amount 
of  business,  however,  was  not  inconsiderable,  over  1,250  tons  of 
silk  having  been  conditioned  in  three  months.  This  circum- 
stance, coupled  with  the  preoccupations  usually  current  at  the 
approach  of  the  new  crop,  and  emphasized  by  an  improved  en- 
iquiry  from  the  Paris  market  for  the  manufactured  article, 
caused  in  the  second  quarter  some  movement  in  prices,  and  the 
amount  of  siik  conditioned  in  this  period  rose  to  1,468  tons.  A 
rarity  in  thrown  silk  in  certain  categories  began  to  make  itself 
felt,  and  higher  prices  current  caused  manufacturers  to  abandon 
the  hand-to-mouth  policy  engendered  by  a  declining  market,  and 
the  figures  were  again  exceeded  in  the  third  and  last  quarters  of 
the  year,  which  closed  with  a  total  of  6,020  tons,  said  to  be 

THE  LARGEST  TOTAL  EVER  PRESENTED  BY  THE  LYONS  CON- 
DITIONING HOUSE, 

exceeding  that  of  1876  by  200  tons.     The  various  kinds  of  silk 
entering  into  this  large  total  may  be  approximately   classed  as 

follows : 

Per  cent. 

Japans 22 

Chinas i6)4 

Cantons 15 

Italians 14 

French 12^ 

The  remaining  20  per  cent,  was  made  up  of  various  other  origins. 
The  advances  in  prices  during  the  year  were  very  important, 
and  varied  from  5  to  40  per  cent.,  the  year  closing  with  a  pros- 
pect of  still  higher  values  to  be  realized. 


PROSPECTS    FOR    THE    NEW    SILK    SEASON. 


THE    GLUT    IN    COTTON     YARN    AND    CLOTH. 


THE  London  Draper's  Record  speaks  editorially,  on  June 
3rd,  as  follows  :  "The  spinners  are  gaining,  hand  over 
hand,  upon  what  may  be  termed  the  working  demand  of 
the  manufacturers.  The  latter  may  be  for  the  mument  roughly 
divided  into  two  classes,  those  who  have  old  orders  on  hand  un- 
completed, and  those  who  have  not.  The  latter,  and  they  are 
numerous,  are  in  an  attitude  of  painful  expectation.  Outside 
the  light  fabrics  for  the  spring  and  summer  home  trade  there  is 
a  strange  languor  in  the  demand  for  cotton  cloth,  apparent 
nearly  all  over  the  world.  Everywhere  the  same  tale  of  sluggish 
sales  is  told.  There  are  certain  fabrics  to  which  this  remark 
does  not  apply — notably  to  velveteens — but  taking  the  great 
bulk  of  the  goods  forming  the  staple  trade  of  Lancashire,  they 
appear  to  be  in  greater  supply  than  the  demand  warrants  in. 
nearly  every  market  under  the  sun.  While  this  is  the  case,  it  is 
hardly  likely  that  manufacturers  will  be  in  a  position  to  relieve 
the  congestion  in  yarn.  But  this  state  of  things  is  not  what  was 
anticipated.  When  the  long  strike  was  concluded,  a  surprise 
-*  awaited  the  market  in  the  form  of  a  pronounced  drop  in  the 
price  of  cotton.  The  unexpected  has  again  happened,  for  it  was 
pretty  generally  anticipated  that  after  such  a  prodigious  decrease 
in  the  output  of  yarn,  the  market  would  be  healthy  for  a  long 
period.  This  calculation  was  based  upon  the  assumption  that 
the  manufacture  of  cloth  would  go  on  as  usual — or  rather  better, 
than  it  had  done  the  previous  six  months.  To  what,  then,  can 
this  unlooked-for  stagnation  be  ascribed  ?  In  the  main,  there 
can  be  little  doubt  that  over-production  is  the  most  important 
factor  in  bringing  about  this  result. 


ACCOUNTS  generally  agree,  says  the  Textile  Mercury, 
that  the  coming  silk  crops  in  Europe  and  Asia  will  be 
greatly  superior  to  last  year's,  not  only  in  quantity,  but 
also  in  quality.  There  is  plenty  of  evidence  that  China  expects 
an  abundant  yield,  otherwise  the  natives  would  abstain  from 
selling  new  season's  tsatlees  and  taysaams  "  to  arrive,"  or,  in 
other  words,  for  delivery  in  Europe  during  August  and  Septem- 
ber next.  Japan  will  show  a  larger  production,  too,  very  likely 
to  the  extent  of  60,000  bales,  for  export  to  Europe  and  America. 
The  probable  out-turn  of  Italy,  France,  Spain,  and  the  Levant 
may  be  reckoned  at  from  ten  to  fifteen  per  cent,  in  excess  of 
1892. 

These  prospects,  and  the  fact  that  speculators  are  unloading, 
to  which  must  be  added  the  very  unsatisfactory  condition  of 
financial  and  political  affairs,  are  exercising  their  influence,  and 
prices  in  the  principal  markets  are  tending  downward.  Especi- 
ally is  this  the  case  in  Milan  and  Turin,  and  it  will  not  be  long 
before  Yokohama  and  Canton  will  follow  suit. 

It  appears  that  in  the  near  future  more  full-sized  silks,  espe- 
cially Chinas,  will  be  used.  Their  consumption,  owing  to  a  turn 
in  fashion  favoring  moires  and  faille,  both  in  piece  goods  and 
ribbons,  will  shortly  be  increased,  to  the  detriment  of  fine 
Italians  and  Japans,  as  well  as  Cantons,  and  the  cost  of  the 
latter,  which  assumed  an  artificial  height,  will  therefore  be  re- 
duced to  its  proper  level. 

There  is  no  doubt  that  a  great  deal  of  silk  will  be  required 
if  the  market  is  left  to  legitimate  purposes,  and  provided  that  no 
prolonged  monetary  disturbances  or  calamities  through  war  in 
Europe  and  epidemics  there  and  in  this  country  prevail.  On 
the  other  hand,  it  is  quite  certain  that  gambling  and  speculating 
will  seriously  injure  the  development  of  the  silk  industry.  As 
showing  its  progress  in  Europe,  a  comparison  of  the  transactions 
of  the  principal  conditioning  houses  in  1892  and  1893  is  worthy 
of  consideration.  During  the  first  three  months  of  this  year  the 
outlet  in  Europe  amounted  to  5,350,000  kilos.,  against  3,880,000 
kilos,  for  the  same  period  in  1892,  an  increase  of  nearly  40  per 
cent.  All  things  considered,  there  is  reason  to  look  forward  to 
very  encouraging  prospects  in  the  silk  business  during  the  com- 
ing season  both  here  and  abroad. 


AUSTRALIAN    MAILS. 

Australian  mails  by  the  Canadian-Australian  steamship 
Miowera,  dated  Sydney,  May  18,  were  delivered  in  Ottawa  on 
June  14th.  Evidently  the  Canadian  Pacific  railway  had  made 
an  extra  effort  to  bring  them  across  the  continent  from  Vancou- 
ver quickly,  as  the  steamer  arrived  there  on  the  9th.  That 
considerable  interest  is  being  awakened  in  Australia  as  to  the 
prospects  of  trade  with  Canada  every  mail  abundantly  shows. 
Mr.  George  Johnson,  the  Dominion  statistician,  has  been  in 
receipt  of  several  enquiries  lately  on  trade  matters.  Tne  firm  of 
Winchcomb,  Carson  &  Co.,  produce  salesmen,  Sydnew,  N.S.W., 
have  asked  Mr.  Johnson  for  the  names  of  two  or  three  reliable 
firms  in  the  leading  cities  of  Canada  to  act  as  selling  brokers  for 
the  disposal  of  fur  skins,  tanned  and  untanned,  sheepskins, 
basils,  etc.  Another  firm,  Edward  Hordern  &  Co.,  of  Sydney, 
have  asked  for  a  list  of  dry  goods  manufacturers  in  Canada. 
Enquiries  of  this  kind  show  what  splendid  openings  are  available 
for  Canadian  merchants  if  they  choose  to  take  them. 
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FALL 


TRADE 


EDITION 


Circulation  8,000 


/N  order  that  our  regular  advertisers  may  have 
an  opportunity  of  placing  their  fall  announce- 
ments before  those  of  the  retail  trade  who  are 
not  now  subscribers  to  THE  DRY  GOODS 
RE  VIE  IV  we  have  decided  to  DO  UBLE  THE 
CIRCULATION  of  the  AUGUST  NUM- 
BER, sending  out  8,000  copies  to  the  retail  trade 
from  the  Atlantic  to  the  Pacifc. 

Advertisers  should  make  a  note  of  this,  and 
prepare  a  good  live  advertisement  of  a  line  of  goods 
you  are  making  a  specialty  of.  It  will  pay  you. 
Retailers  are  looking  for  "  snaps ;"  if  you  can  give 
them  any  say  so  in  your  advertisements. 

Do  not  go  07i  the  principle  that  because  you  are 
an  old  house  everybody  when  they  read  yotir  firm 
name  knows  all  about  you.  There  are  lots  of 
people  who  in  the  rush  of  business  zvill  overlook  you, 
and  so  do  not  know  what  you  make,  or  what  your 
specialties  are  and  —  doiit  forget  the 
edition. 


A  ugust 


THE   DRY  GOODS    REVIEW. 
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ARRANGEMENT   AND    ADVERTISEMENT    OF    BARGAINS. 

METHODS    OF    LEADING    NEW    YORK    HOUSES. SOME    OF    THEM    EXPLAIN    THEIR    THEORIES. 


EVERY  merchant  must  admit  the  value  of  "  bargain  sales  " 
both  as  the  means  of  getting  rid  of  goods  that  have  not 
been  saleable  at  regular  prices  and  as  indicating  to  the 
public  that  a  firm  is  enterprising  and  anxious  to  give  its  patrons 
such  advantages  as  it  can.  Merchants  are  not  agreed,  however, 
as  to  the  best  way  of  attracting  attention  to  such  sales  and  of 
securing  the  best  results  from  them.  The  big  retail  stores  of 
New  York  are  constantly  advertising  bargains,  and  such  firms  as 
Denning,  Macy,  Ehrich  and  Daniell  have  bargain  counters  in 
evidence  almost  every  working  day  of  the  year.  Every  Sunday 
the  newspapers  teem  with  glowing  advertisements  of  the  bar- 
gains that  will  be  offered  on  the  following  day.  The  other  day, 
says  a  writer  in  the  Dry  Goods  Chronicle,  I  made  a  tour  of 
these  stores  for  the  purpose  of  ascertaining  how  they  operate 
those  superlative  bargains  for  which  a  new  title,  "  big  drives," 
has  been  invented.  At  Denning's  I  found  that  it  is  a  rule  of 
the  store  never  to  display  any  bargains  outside  of  the  depart- 
ments to  which  they  belong.  Superintendent  Johnson  said  that 
the  reason  for  this  was  entirely  practical. 

"  It  has  been  my  experience,"  he  said,  "  and  undoubtedly 
has  been  the  experience  of  everybody  else,  that  these  are  times 
that  even  the  greatest  bargains  do  not  satisfy  the  person  who 
has  been  attracted  by  the  advertisement  of  them  ;  the  latter  may 
be  perfectly  true  in  every  particular,  but  it  is  impossible  for  even 
the  most  conscientious  merchant  to  give  an  adequate  idea  of 
the  goods  he  advertises  in  the  few  words  that  he  can  allot  to  any 
item.  Therefore,  when  the  customer  looks  at  them,  he  may  be 
disappointed  in  the  goods.  Now,  if  the  bargains  are  displayed 
outside  of  the  department  in  which  such  articles  are  sold,  there 
is  nothing  else  to  attract  him.  The  average  customer  will  there- 
upon go  away  dissatisfied,  with  the  result  that  the  firm  loses  a 
sale,  and  possibly  the  customer  will  not  call  again.  It  is  per- 
fectly natural  that  the  customer  should  go  to  some  other  store 
in  search  of  the  article  which  he  had  in  mind  when  he  came  to 
us,  and  make  a  purchase  there.  The  fact  that  he  has  found 
what  he  wanted  there  is  likely  to  encourage  him  to  trade  there 
thereafter,  unless  he  had  originally  some  settled  choice.  If,  on 
the  other  hand,  the  bargains  are  displayed  in  their  proper  de- 
partment, and,  after  examination  of  them,  he  decides  that  they 
are  not  what  he  wants,  he  may  be  attracted  by  some  other  simi- 
-Jfor  article  displayed  for  sale  where  his  eye  can  be  attracted  by  it. 
That  theory  is  thoroughly  believed  in  by  this  firm,  and  in  no 
instance  is  it  departed  from. 

As  to  bargains  generally,  the  theory  of  the  firm  is  this:  Both 
as  a  matter  of  policy  and  from  a  sense  of  justice  the  firm  insists 
that  all  bargains  shall  be  as  represented  in  the  advertisements. 
A  single  misrepresentation  is  likely  to  do  more  harm  than  can  be 
atoned  for  by  any  number  of  genuine  bargains.  When  business 
is  dull,  or  we  decide  to  cut  down  the  prices  of  certain  articles,  I 
get  the  facts  regarding  them  from  the  head  of  the  department 


and  lay  them  before  the  firm.  The  members  of  this  firm  are 
thoroughly  acquainted  with  the  goods  they  deal  in  and  always 
insist  on  seeing  those  advertised  as  bargains.  If  they  find  that 
the  goods  are  as  represented  in  the  statement  of  facts  they  tell 
me  to  use  my  judgment  in  regard  to  advertising  them.  After  I 
have  prepared  the  form  of  the  advertisement,  it  goes  to  our  ad- 
vertising man,  who  puts  it  in  such  shape  as  the  thinks  most 
wise.  As  he  is  a  man  of  experience  in  such  matters,  his  judg- 
ment is  invariably  concurred  in  by  the  firm.  Of  course,  it  is 
desirable  to  place  the  goods  in  as  attractive  a  manner  as  pos- 
sible, and  that  is  usually  left  to  the  head  of  the  department  in 
which  they  belong.  Another  thing  ;  we  never  allow  anybody  to 
handle  them  for  us  who  is  not  thoroughly  conversant  with  them 
and  cannot  explain  them  satisfactorily  to  the  purchasers.  We 
believe  it  is  quite  as  important  to  have  competent  salesmen  at  a 
bargain  counter  as  on  regular  stock.  The  reason  for  that  must 
be  apparent  to  anybody  who  stops  to  think  of  the  subject.  In 
the  first  place,  if  the  customer  should  want  something  better,  if 
the  clerk  is  competent  he  will  at  once  take  advantage  of  the  fact 
and  turn  him  over  to  some  other  salesman  who  can  treat  him 
properly. 

"  A  competent  salesman  will  always  find  out,  when  a 
customer  expresses  dissatisfaction  with  an  article,  just  exactly 
what  the  customer  has  in  mind.  Possessing  that  information, 
he  can  act  intelligently  and  frequently  will  be  able  to  make  a 
sale  where  a  clerk  who  does  not  understand  the  stock,  or  has 
not  the  intelligence  to  enquire  into  the  wants  of  the  customer, 
will  let  the  latter  go.  Furthermore,  there  is  always  a  reason 
why  the  articles  put  on  the  bargain  counter  are  there.  The 
clerks  in  the  department  usually  know  what  these  reasons  are 
and  can  talk  to  a  customer  with  a  confidence  born  of  knowledge. 
In  fact,  if  anything,  good  salesmanship  and  tact  are  more  neces- 
sary at  the  bargain  counter  than  anywhere  else,  though  it  may 
not  seem  so. 

"  You  hear  a  great  deal  about  the  crush  at  bargain  counters 
and  the  fact  that  thieves  are  attracted  there.  When  goods  clerks 
are  in  charge  they  furnish  ample  protection,  and  no  outside  as- 
sistance is  necessary.  When  there  is  a  great  crush,  it  is  our  rule 
to  put  on  all  the  clerks  in  the  department  who  are  not  absolute- 
ly needed  elsewhere,  and  if  these  are  not  enough  to  wait  upon 
the  customers  properly,  we  will  bring  in  salesmen  from  other  de- 
partments whose  skill  and  intelligence  and  knowledge  of  dry 
goods  generally,  fits  them  as  general  salesmen.  Such  men  learn 
the  necessary  details  in  a  few  minutes  and  are  able  to  handle 
the  stock  and  the  customers  in  proper  manner." 

At  Macy's  somewhat  different  ideas  prevail.  While  it  is  the 
rule  to  put  the  sale  of  bargains  in  the  hands  of  clerks  acquainted 
with  thegoods,  the bigdrives are  displayed  outside  thedepartments. 
Thereare  bargains  within  departments,  also,  but  the  really  big  things, 
those  that  draw  the  largest  crowds,  are  reserved  for  certain  promi  nent 
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places  in  the  store,  where  they    attract  the   eyes  of  customers  al- 
most as  soon  as  they  enter  the   establishment.     There  is  a  two- 
fold purpose    in  this.     In  the  first  place  it  is   the  theory  of  the 
firm,  apparently,  not  to  hide  its    light  under  a  bushel.     Having 
secured  a  certain  class  of  saleable  articles  at  an  unusually  low 
price,  and  having    determined  to  draw  attention  to    them,   they 
wish  to  bring  the  cheapness  of  them  home  to  the   minds   of  as 
many  customers  as  possible.     The  chief  bargain  table  is  located 
on   the    main  floor    near  the    main  Fourteenth  street  entrance. 
Every  customer  who  enters  the  store  from  Fourteenth  street,  and 
most  of  them  do  come  in  that  way,  is  at  once  attracted  to  this  table. 
Yerv  rarely  is  it  possible  to   see  the  goods  displayed  there  with- 
out entering  into  a  mass  of  struggling  customers  that  surround 
the  table  from  the  time  the  store  opens  until  it  closes,  or  all  the 
goods  are  disposed  of.     The  fact  that  it  is  a  bargain  table,  and 
that  hundreds  of  people  are  striving  to  get  at  it,  is  evident  from 
even  outside  of  the  store,  for  the  swinging  glass  doors  in  front  of 
it  do  not  in  any  way  conceal  it  or  the  bargain  hunters  around  it. 
The  bargain  table  next  in   importance   to   this  is  located  in  the 
main  aisle  down  the  center  ot   the   store   where  it  can  be  seen 
from  one  of  the  Sixth  avenue  entrances  and  also  from  the  14th 
street  entrances,  as  well  as  being  in  a  prominent  position  within 
the  store.     These  two  tables  are  reserved,  as  has  been  said,  for 
the  big  drives.     Whenever  a  buyer  at  Macy's  finds  that  his  sales 
are  running  behind,   and   that   there   is   danger  that  he  may  be 
held  to  account  by  the  firm,   he   skurries   around  until  he  finds 
some  great  bargain   in   the  goods   included   in    his  department. 
Then  he  hurries  to  the  firm,  draws  attention  to  the  nature  of  his 
find,  and,  if  his  judgment   is   concurred   in,  he  makes  a  special 
request  for  the  use  of  one  of  the  two  tables  for  some  day  during 
the  week.     As  a  result,  five  days  out  of  six,  these  tables  are  de- 
voted to  special  things  which  the  buyer  has  secured  in  order  to 
make  himself  square  with  the  firm.     Having  the  table,  the  buyer 
applies  to  the   floor  walker  for  the   number   of  clerks  that  he 
deems  necessary  to  properly  handle  the  crowds.     If  he  has  not 
enough  men  in  his  department,   he   will  take  clerks  from  other 
departments  in  which  similar  goods  are  handled.     Great  care  is 
always  exercised  to  allot  only  such  clerks  to  the  bargain  table  as 
are  thoroughly  acquainted  with  the  articles  on  sale.     If  the  floor 
walker  should  be  unable  to  furnish  clerks  enough  for  that  pur- 
pose either  from  his  own  department  or  by  borrowing  them  from 
other  departments,   he   is   likely   to   be  severely  lectured  by  the 
firm,  which  considers  that  it  is  part  of  his  duty  to  see  that  he  has 
ample  help  for  such  emergencies.     When   the   day  of  the  sale 
opens,  the  floor  walker  is  expected  to  take  charge  of  the  bargain 
counter,  and  be   prepared   to   supervise   it   thoroughly.     If  the 
clerks  are  not  attentive  or  courteous,  he  is  expected  to  take  them 
in  hand.     If  there  are  any  suspicious  persons  in  the  crowd,  he 
is  expected  to  take  notice  of  that  fact,  and  if  necessary,  to  sum- 
mon the  detective  to  investigate  them.     The  advertisements  of 
the  bargains  are  always   prepared   by   the   buyers,  but  are  after- 
wards examined  and  sometimes  changed  by  the  advertising  man 
employed  by  the  firm  for  that  purpose. 

Mr.  Sam  Ehrich,  of  Ehrich  Brothers,  makes  it  a  rule  to  ex- 
amine personally  all  of  the  goods  which  his  buyers  represent  as 
bargains. 

In  this  store  there  is  also  one  table  devoted  to  the  most  im- 
portant bargains,  while  those  of  minor  attractions  are  exposed 
within  the  departments  to  which  they  belong.  This  leading  bar- 
gain table  is  located  in  the  center  of  the  store,  not  far  from  the 
elevators,  and  near  where  the  aisle  leading  from  the  Sixth  avenue 


entrance  intersects    with  the  aisle  that  extends  to   the  Twenty- 
second  street  side  of  the  store. 

"One  of  the  most  important  things  about  bargains,"  said 
Mr.  Ehrich,  "  is  the  truthfulness  of  the  advertisement  of  them. 
The  greatest  mistake  that  a  merchant  can  make  is  to  attempt  to 
deceive  in  this  regard,  because  a  customer  who  is  once  fooled 
is  not  likely  to  be  deceived  again  by  the  same  persons.  If  a 
merchant  wants  to  drive  away  customers,  he  can  do  it  very  easily 
by  misrepresenting  the  goods  that  he  offers  as  special  attractions. 
The  advantage  of  investigating  personally  such  goods  before, 
drawing  public  attention  to  them,  is  shown  by  an  incident  that 
occurred  here  only  a  short  time  ago.  One  of  the  buyers  came  to 
me  with  an  article  which  he  wanted  to  sell  for  29c.  Hehaddrawn  up 
the  form  of  an  advertisement  which  read  :  '  29c.  was  59c'  I  look- 
ed at  it,  and  looked  at  him.  '  Was  that  59c.?'  I  asked.  'No,  he 
said,  'it  was  49.'  I  immediately  changed  it,  and  read  him  a 
severe  lecture.  Independent  of  any  questions  of  fairness  and 
propriety,  this  principle  of  good  faith  with  patrons  is  a  matter  of 
the  soundest  business  policy.  There  was  a  time  when  it  was 
only  necessary  to  call  an  article  a  bargain  to  attract  custom,  but 
that  is  not  true  nowadays.  Women  are  as  keen  judges  of 
the  real  value  of  goods  as  any  of  the  men  who  are  em- 
ployed in  the  business.  They  know  whether  a  thing  is  a  bargain 
or  not.  Just  to  illustrate,  here  are  a  lot  of  silk  goods  which  we 
are  offering  at  68c.  a  yard.  If  you  will  observe,  there  are  very 
few  purchasers.  As  I  believe  in  disposing  of  goods  quickly, 
even  if  necessary  to  dispense  with  profit,  I  shall  mark  them 
down  to  58c.  to-morrow.  You  come  in  here  then  and  I  will 
guarantee  you  will  find  a  crowd  around  them." 

Besides  advertising  liberally  in  the  newspapers,  Mr.  Ehrich 
draws  special  attention  to  his  bargains  by  displaying  them  pro- 
minently in  his  show  windows.  When  these  are  not  ample 
enough  to  contain  all  the  specialties  that  he  wishes  to  draw 
attention  to,  he  puts  show  cases  in  the  entrances  where  they 
cannot  fail  to  attract. 

In  the  course  of  my  inquiries  at  Macy's,  I  heard  this  rather 
amusing  story.  Mr.  Isidor  Straus  came  in  through  the  Four- 
teenth street  entrance  one  morning  and  saw  a  lot  of  parasols 
exposed  on  the  bargain  counter.  Over  them  hung  a  placard, 
reading  "  97  cents,  worth  $2."  Walking  up  to  the  buyer,  who 
was  present,  Mr.  Straus  said  testily  : 

"  I  don't  like  that.  It  isn't  proper ;  you  ought  not  do  it. 
You  know  very  well  those  parasols  are  not  worth  $2." 

The  buyer  was  an  old  and  capable  employee,  and  of  an 
independent  character.     He  looked  up  at  Mr.  Straus,  and  said  : 

"  Who  says  so  ?" 

"I  say  so,"  said  Mr.  Straus. 

Well,  you  don't  know  what  you  are  talking  about,"  said  the 
buyer,   "  and  I'll  bet  you  there  are  some  worth  $3." 

Mr.  Straus  looked  earnestly  at  the  buyer  for  a  moment,  and 
then  said  in  a  much  milder  manner  : 

"  Oh,  well ;  if  they  are  worth  that,  then  it  is  all  right.  So 
long  as  you  are  correct,  I  have  nothing  to  say.  I  only  insist  on 
having  no  misrepresentation." 

Then  he  walked  away.  The  bystanders  say  that  the  buyer 
didn't  change  countenance  once  during  the  course  of  the  inter- 
view. 


The  fashion  editor  wrote,  "  Boas  are  fashionable  among 
young  ladies,"  but  the  intelligent  compositor  had  it  next  day. 
"  Boys  are,"  etc. 
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IMPORTANT   NOTICE   TO   MERCHANTS 


Avoid  Liability  for  Damages 

,      in  Buying  Cash  Carriers 

Infringing  Barfs  Patent, 


The  Patent  Office  Decides 
in  Favor  of  the  Barr 
Patents. 


Two  Strong  Decisions  Rendered  Each  Unqualifiedly  Awarding 
Priority  of  Invention  to  Barr. 

When  Purchased,  if  put  up  in  store  by  this  Company,  price  per  line,  $35.00. 
When  Purchased  and  put  up  in  store  by  purchaser,  price  per  line  $30.00. 

When  put  in  under  lease  of  three  years,  1   line,  $15.00  per  year;  2  lines,  $12.00  per  year  each 
3  lines  or  more,  $10.00  per  year  each. 

When  under  5  years  lease  $1.00  per  line  less. 
The  rent  must  be  paid  in  advance  for  each  year. 


HAMILTON  BRASS  MANUFACTURING  CO.,  Hamilton,  tot, 


General  Agents  for  Canada. 

ADOLPH  KLUGE. 

EMIL  KLUGE.                  ALBERT  KLUGE. 

(^X^^^33^v^^v^^vvv^ 
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German  ArtisticWeAVinct  Co, 

120  FRANKLIN  ST.  NEWYORK- 


.• 


TJ76  oldest  anb  largest  concern  in  the    "$)orlb    manufacturing  "$)oVen  $ilb 
£abels  anb  gangers  for  Clothing,  furs,   Cloaks  anb  ^fyoes,   SW  £abels, 
Press  ffelts,  J?ight  5tyrt  ffiirnrnings  anb  initial  getters. 

Our  goods  are  the  very  best  that  can  be  produced  and  our  prices  are 
^  the  lowest  in  the  market.     We  deliver  all  goods  free  in  Canada. 

Write  for  samples  and  prices  to  our  New  York  Office. 
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Like  all  other  Silk  Thread  Manu- 
facturers, we  make  different  quali- 
ties of  100  yards  and  50  yards  Spool 
Silks  to  meet  the  demands  of  the 
trade. 

The  Only  Brand 
we  recommend  is 
that  bearing  our 
own  name  on  Spool 
like  this. 

Belding's  Silks  will  be  found  the 
best  in  the  market,  and  average  10% 
stronger  than  any  other  make. 

See  that  the  name  Belding  is  on 
every  Spool,  and  take  no  other. 

All  the  Leading  Retail  Dry  G-oods 
from  the  Atlantic  to  the  Pacific 
keep  Belding's  Silks. 

BELDING,  PAUL  &  CO.,  Ltd., 

MONTREAL. 


THE    ONLY 


CHURCH  BRAND 
SEWING  NEEDLES 


ARE 


SEE 

THAT 

EACH 

PACKET 

HAS 

THIS 

TICKET 


okhe  ScCo's 


REJJDITCH 

PATENT 
POCKETS 

N?  '"  3/7 


SEE 

THAT 

EACH 

PACKET 

HAS 

THIS 

TICKET 


NONE    OTHER    GENUINE. 

M..u..d  i,  HENRY  MILWARD  4  SOUS.  ui. 


The  Worsted 

and  Braid  Co. 


OF  TORONTO,  Ltd, 


(WHOLESALE   ONLY) 

Solicit  Trial  Orders  for  any  and 

All  kinds  of  Boot  and  Shoe  Laces 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Kind  or  Width 

The  above  are  made  in  Cotton,  Wool  (Mohair 
or  Worsted)  or  Silk. 

Send  for  Samples  and  get    Quotations 

THE  WORSTED  AND  BRAID  CO.,  Limited, 

TORONTO  JUNCTION 


THE  — 


VELVET    SKIRT    FACING 

A  NEW  FABRIC  FOR    FACING   AND    BINDING  SKIRTS 
ADVANTACES : 

DURABILITY— Will  outwear  a  dozen  old-fashioned  braids. 
NEATNESS— The  Pile  of  the  Velvet  gives  a  smart  finish  to  the  bottom  of 

the  skirt.    Being  cut  on  the  bias  it  does  not  ravel  and  does  not 

injure  the  shoe. 
ECONOMY— Being  done  up  in  continuous   lengths  of  3,  4J  and  IS  yards 
ALL  FASHIONABLE    DRESS    SHADES. 

MANUFACTURED  BY 

MEYERHOF,  MARX  &  SIMONSON,  MANCHESTER. 

Representative  :  FRED  KING,  61  Piccadilly,  Manchester. 


WOOLLENS  and 

TAILORS'  TRIMMINGS 


John  Fisher,  Son  ACo., 


Balmoral  Buildings, 

Montreal, 
Canada. 


Huddersfield, 

England, 


"FITS  LIKE  A  GLOVE." 

THOMSON'S 

ENGLISH    MADE, 


Glove-Fitting.    Long  Walsted.   trade  makk 


CORSETS 


At  Popular 
Prices. 

The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

SALE   OVER  ONE   MILUION    PAIR8  ANNUALLY. 

A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONA1D    &    CO'S,    TORONTO. 
MANUFACTURERS :  W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING," 
and  bears  our  Trade  Mark,  the  Crown.     No  others  are  genuine. 


IHjiLLER  Bros.  *  (o.  n|ontreal 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 
76       0R0     MARQUIS 
MOZART  CUFFS,  RAPHAEL, 
ANCELO 


Reversible  Linen 
Collars  &  Cuffs 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


THE 


CANADIAN  MC 

OLORED  t   Jr 
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Ginghams,  Zephyrs,  Gravenettes. 
Bedford  Cords,  Cheviot  Suitings, 
Flannelettes,  Dress  Goods,  Skirt- 
ings, Oxfords,  Shirtings,  Cotton- 
ades,  Awnings,  Tickings,  Etc. 


See   Samples  in  Whole 
sale  Houses. 


D.  MORRICE  SONS,  &  CO.  AGENTS 

MONTREAL  and  TORONTO 


SAFE  WANTED 

Large  Fire  Proof  Safe  Wanted  at 
once.  State  dimensions  and  price. 
Address  H.  M.,  DRY  GOODS 
REVIEW  Office,  Toronto. 


THE  C.  TURHBULL  CO..  LW. 

OF  GALT,   ONT., 

MANUFACTURERS    OP 

Full-Finished  Lambs  Wool  Underclothing.  La- 
dies' Full-Fashioned  Underwear  in  all  Wool, 
Merino  and  Medium.  Men's  Full-Fashioned 
Underwear  in  all-Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 

SEND   FOR   PRICE   LIST. 


R.  PARKER  k  CO., 


Dyers  and 

Finishers. 


ALL  WOOL  AND  UNION  DRESS  GOODS    Dyed   and   Fin- 
ished,   guaranteeing    no  shrinkage  in  the   width. 
RIBBONS,  SILK  AND  UNION,  Dyed,  Finished  and  reblocked. 
BRAIDS,  Dyed  and  made  up  in  gross  and  one  dozen  Bunches 
OSTRICH  PLUMES,  cleaned,  dyed  and  curled,  in  the  best  styles. 
FINGERING  YARNS,  Berlin  Wools,  Dyed  and  made  up. 


Send    for    Wholesale    Price    List. 


WORKS  AND  HEAD  OFFICE— 787  to  791  Yonge  Street. 

IR-    IP-A-IRIKIIEIR   &   CO., 

TORONTO,  ONT. 


CANADIAN  BROKERS 
and  Wholesale  Firms  who 
are  open  to  take  additional  agen- 
cies are  requested  to  write  the 
Editor  of  THE  DRY  GOODS 
REVIEW,  Toronto,  stating  the 
particular  lines  they  would  be 
prepared  to  handle. 


Thomas  Mealey  &  Co. 

MANUFACTURERS    OF 

Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 


OFFICE  .— 


24  Catharine  St.  North. 


NEW  SHIPMENTS. 

To  the  Trade — RECEIVED — Large  shipments  in  the  following  departments : 

Silks  and  Dress  Goods,  Linens,  Woollens 

Every  line  personally  selected  by  our  expert  departmental  buyers,  from  the  best  manufacturers 
in  the  world,  and  bought  at  the  very  closest  cash  prices. 


SILKS  and  DRESS  GOODS.    = 


Now  in  stock,  the  largest  assortment  of    Silks,  Dress  Goods,   Henriettas,  Velvets,  Velveteens  and  Ribbons 

we  have  ever  shown  to  the  Canadian  Trade. 


LINENS. 


We  are  now  showing  in  this  great  department — Huck,  Damask,  Diaper  and  Bath  Towels.  Roller,  Tea,  Glass, 
Terry  and  Crash  Towllings.  Unbleached  Dice  and  Damask  Tablings.  Bleached  Dice  and  Damask  Tablings. 
Turkey  Damask  Tablings,  Table  Napkins,  D'Oylies,  Hollands,  Diapers,  Fronting  Linen,  etc.,  etc. 

WOOLLENS.      =    =    =    =     =    = 


We  are  sole  Agents  in  Canada  for  the  famous  Belwarp  Serges  and  Coatings  ;  and  have  just  received  the  follow- 
ing : — Treasury,  Admiral,  Saxon,  Squire  and  National  Serges,  Westminster,  Clarence  and  Marlboro  Coatings. 
These  goods  are  Sun-proot  and  Sea-proof.     Every  yard  stamped  with  the  trade  mark,   "Lion  and  Bell." 


Orders  Solicited. 


Filling  Letter  Orders  a  Specialty. 


John  Macdonald  &  Co., 


Wellington  and  Front  Streets  East 

. . TORONTO . . 


PERRIN'S 
PERH^'S 


PERRIN  FRERES  et  CIE. 

GliOVES 


7  Victoria  Square,  corner  St.  James  St., 

MOK"TBEAL. 


ttl  «*T 


Nfct 

ARE  THE  CHEAPEST. 
ARE 


KKiCK 


ion. 


BUYERS    WILL    DO    THE    RIGHT    THING 

When  ordering  LAMA  BRAID   if  they  order  it  put  up  in  rolls  and  see  that  this  label  is  on  the  cover 
of  each  box.    We  put  3  or  3  1-2  yds.  on  each  roll  as  required. 


• 


V 
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FA[L  JRADE    |\|UA\B&R 

IRQ3   V 


The  .Best   Undervveai^ 

IN   THE     MARKET. 


|  Autumn,  1893  | 

^44444444444444444444444444444444444444444444444444^ 

"  \   y   /E  are  now  prepared  to  shew  a   most   complete  stock  and  offer  a   magnificent  collection  of  New  Goods  vvhicrf 

y  y         cannot    fail   to   interest    shrewd    buyers.      While  others  have  curtailed  operations  we  have  increased  and  ex- 
tended our  stock.      Prices  are  at  their  lowest  point,  and  now  is  the  time  to  buy  if  you  intend  to  do  your  trade  justice. 
Our  Silk,   Linen  and  Velvet  contracts   were   placed   before   the    advance,    and    our    customers    are   welcome   to 

the  benefit  as  long  as  the  goods  last.         -:-         -:-  -:-         -:-         -:- 

GORDON,  MACKAY  &  CO. 

DRESS  GOODS    SILKS  VELVETS 

Our   stock   in    this    Department   is   unequalled   in    the   trade.      It   pays    the    Retailer  to   make 


his  selections  from  the  largest  and   best  range. 


MEN'S  FURNISHINGS  WOOLLENS  TAILORS' TRIMMINGS 

Merchant  Tailors  and  Men's  Furnishers  will  find  our  stock  in  these  Departments  to  contain 
every  requisite  of  a  high  class  trade.  Honest  goods.  New  Designs.  Correct  Styles,  Sold  on 
the  closest  possible  margin  of  Profit.         -:-         -:-         -:-         -:- 

HOSIERY   GLOVES   SHAWLS 

Our  Buyer  for  this  Department  has  secured  lines  which  will  sell  at  sight,  do  your  trade 
good  and  yield  you   a   fair  profit.  -:-  -:-  -:-  -:- 

We  claim  to  be  the  Staple  House  of  Canada. 
Our  terms  are  short,  so  are  our  profits.  If  you 
can  pay  for  your  goods  in  60  days,  there  is  no 
doubt  about  where  you  should  buy  them. 


Gordon,  flackay  &  Co. 


Gor.  Front  and   Bay   Streets,  TORONTO 
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The  Three  Busy  Bees 


NEW   IMPORTATIONS   IN 


Fancy  Goods    Art  Needlework 
Berlin  Wools     Novelties  .  . 
Stamping  Patterns 


New  ideas  in  Colored  Linen  ^  Silk  Embroidered  Linen  Goods,  from 

Goods  for  Embroidery  ^  $2.00  to  $96.00  per  dozen 


SPECIALLY  DESIGNED  FOR  US_ 


Art  Silks,  China  Silks,  Silkette,  Art  Shades 

Embroidery  Materials— We  carry  a  full  range  in  Belding,  Paul  &  Co.,  and  Brainard  &  Armstrong's  Silks. 

FANCY  BASKETS 

Novelties  in  Japanese  and  Turkish  Goods. 

We  carry  in  stock  every-  Every  live  buyer  owes  it  to 

thing  that  is  required  in  a  *        himself  and  to  his  business 

Fancv  Goods  store  r        to   look  through   our  ware- 

rancyirooasstoie    .    .    .  house  before  purchasing. 

Buyers  that  have  seen  our  samples  inform  us  that  we  have  by  far 

the  largest  range  and  best  assortment  of  Needlework 

and  Fancy  Goods  ever  shown  in  Canada. 

SEE  OUR  XMASJfOVELTIES 

The  Boyd,  Bower  &  Brumell  Co.  v&- 

3  Wellington  Street  West,  TORON"    O 
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W.  R.  Brock  &  Co. 


Importers  of  British  and  Foreign 


rsjSsrcSSS  Woolens  and  General  Dry  Goods 


All  through  the  year  we  carry  in  every  department  complete  variety  of  goods  suitable  for  the  season. 

To  overcome  unfair  and  unbusiness-like  methods,  WE  ARE  CUTTING  PRICES  in  such  a  way  as  to  benefit  our  custmers. 

We  request  a  visit  from  buyers  during  AUGUST  and  SEPTEflBER. 


W.  R.  BROCK 
ANDREW  CRAWFORD 
T.  J.  JERMYN 


W.  R.  BrOCk  <S  CO.,  Toronto 
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ESSENTIAL.    TO    SUCCESS. 

| HERE  can  be  no  doubt  that  all  dry 
goods  merchants  are  anxious  to  be 
successful,  for  success  means  wealth, 
happiness,  contentment,  and  fame. 
No  merchant  can  become  successful 
unless  he  knows  everything  there  is 
to  know  about  his  business  and  his 
trade.  It  is  only  by  knowing  more 
than  his  competitors  that  a  merchant 
can  succeed.  Superior  information, 
then,  is  essential  to  success. 

How  is  this  to  be  gained.  It  is  to 
be  gained  by  conversations  with  ri- 
vals, travelers,  and  wholesalers.  It 
doesn't  matter  where  it  comes  from, 
so  long  as  it  is  information.  Travel- 
lers are  full  of  it,  and  a  quiet  chat  in 
the  evening,  as  you  and  he  smoke 
your  cigars  in  the  elegant  smoking 
room  which  your  wife  keeps  neat  for 
you,  will  draw  a  great  deal  of  it  out 
He  meets  all  the  live  men  on  the  road,  sees  how  they 
conduct  their  business,  and  has  mines  of  treasure.     If  you  can- 


jf  him. 


not  get  any  information  out  of  him,  put  him  down  as  an 
ignoramus  or  a  sharper,  and  avoid  him.  Get  him  to  criticize 
your  business.  Good  criticism  is  worth  dollars;  fulsome  flattery 
is  subtle  poison. 

Drop  into  the  city  and  see  the  wholesalers  from  whom  you 
buy.  They  will  take  you  out  to  lunch  at  the  club,  aud  tell  you 
a  hundred  and  one  things  you  do  not  know,  and  at  the  same 
time  they  will  take  a  lot  of  information  out  of  you.  They  are 
making  money  out  of  you  and  they  want  to  know  you.  Their 
friendship  may  stand  you  in  good  stead  in  the  hour  when  the 
clouds  are  lowering  ;  and  the  lightning  may  be  avoided  by  their 
timely  and  generous  aid. 

Visit  both  rural  and  city  retailers.  You  will  see  how  other 
men  do  business.  You  will  pick  up  many  pointers  that  you 
would  never  have  thought  of.  But  to  do  this  you  must  be  ob- 
servant. If  you  haven't  this  power,  cultivate  it.  Learn  to  go 
around  with  your  eyes  unbuttoned,  especially  in  the  day  time 
and  when  you  are  away  from  home.  Some  men  can  see  more  in 
five  minutes  than  other  men  can  in  an  hour.  Why  ?  Because 
they  are  trained  observers.  They  are  not  puffed  up  with  vain 
ideas  of  their  own  superiority.  They  are  looking  for  ideas.  In 
observing  other  men's  ideas,  they  get  excellent  ones  of  their 
own.  If  you  do  not  believe  this  study  "  Association  "  in  some 
book  on  psychology. 

Above  all  read,  read,  read.  Read  what  ?  Read  something, 
read  everything.  Ralph  Waldo  Emerson  is  credited  with  saying 
that  he  had  rather  his  boy  should  read  dime  novels  than  read 
nothing,  for  if  one  reads  dime  novels  the  reasonable  chances  are 
that  after  a  time  the  taste  will  call  for  something  better.  Read 
trade  papers.  Read  all  you  can  about  dry  goods.  You  will  get 
men's  ideas  which  will  be  worth  dollars  to  you — ideas  which  you 
can  get  no  where  else.  The  doctor  could  not  get  along  with- 
out reading  his  medical  journal,  and  much  less  a  lawyer  without 
reading  all  the  latest  decisions  in  every  class  of  court. 

Many  merchants  will  get  a  copy  of  this  issue  of  The  Dry 
Goods  Review,  who  are  not  subscribers.  You  are  losing  money, 
by  not  gaining  all  the  information  which  lies  at  your  hand. 
There  is  no  other  Canadian  journal  which  gives  the  dry  goods 
information  which  this  journal  does,  and  hence  it  is  a  necessity 
to  all  live  dry  goods  merchants.  But  if  you  don't  like  this 
journal,  take  some  other  good  trade  journal.  Only  take  some 
paper  which  will  keep  you  out  of  that  old  rut  into  which  you  are 
continually  falling.  It  will  make  your  business  a  pleasure  rather 
than  a  labor.  The  more  mastery  a  man  feels  over  his  business, 
the  higher  he  stands  in  his  trade,  the  greater  pleasure  he  derives. 
Don't  be  dead,  be  alive — visit,  converse,  observe,  think,  read — 
these  are  essential  to  success. 
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AN    INDUSTRIAL    COMPARISON. 


A  NAD  A,  industrially,  will 
hear  comparison  with  her 
progressive  and  aggressive 
neighbor  to  the  South  the 
republic  of  the  United 
States.  While  comparisons 
are  odious  in  many  cases,  and  unfair  in  others,  yet  this  one  must 
be  pleasant  to  our  readers  and  will  be  as  fair  as  our  human 
weakness  will  allow  us  to  make  it. 

Considering  the  industriai  part  of  this  young  nation  in  what 
pertains  to  textile  manufacturing  alone,  it  will  be  easily  seen  that 
immense  advance  is  being  made  at  a  time  when  Great  Britain  is 
experiencing  a  decrease  in  the  output  of  her  mills,  and  when  the 
United  States  mills  are,  to  a  large  extent,  closed  for  want  of 
orders.  The  Canadian  mills,  woolen  and  cotton,  are  filled  up 
with  orders.  The  mills  manufacturing  grey  flannels  are  behind 
in  the  orders  ;  and  it  will  be  some  time  yet  before  they  can  fill 
the  orders  on  fall  delivery.  Already  orders  are  being  taken  for 
spring,  and  yet  the  mills  have  thousands  of  yards  to  make  for 
the  fall  and  winter  trade.  The  knitting  mills  are  filled  up  with 
a  full  complement  of  orders  and  nearly  all  have  announced  that 
they  cannot  accept  a  repeat  until  December.  Their  shipments 
are  behind,  despite  the  fact  that  some  have  increased  their 
capacity  by  new  machinery  or  by  making  other  changes.  The 
tweed  mills  never  had  a  better  season,  and  domestic  tweeds 
never  stood  so  high  in  popular  favor.  The  cotton  industry  is 
progressing  and  some  of  the  mills  that  were  shut  down  when  the 
combine  was  formed  are  being  opened  up  to  meet  the  increased 
demand.  It  is  expected  that  the  exports  of  cottons  to  China 
will  show  a  great  growth  for  the  current  year.  The  carpet  fac- 
tories are  increasing  in  size  and  in  the  number  of  looms  used. 
All  along  the  line,  our  young  industries  are  becoming  more 
healthy  and  self  sustained;  and  what  is  also  worthy  of  notice,  is 
the  fact  that  domestic  productions  are  now  being  given  the  pre- 
ference both  by  jobbers  and  retailers. 

Lest  this  should  seem  to  be  "American  Guff,"  a  few  concrete 
examples  are  quoted.  Mills  making  additions  :  Standard  wool- 
len mill,  Toronto,  Ont.  ;  woolen  mill,  Brantford,  Ont.  ;  woolen 
mill,  Waterloo,  Ont.;  cotton  mills,  St.  Henri,  Que,;  woolen  mill, 
Clarksburg,  Ont.;  woolen  mill,  Hespeler,  Qnt. ;  hat  factory, 
Truro,  N.S.;  Royal  Carpet  Co.,  Guelph,  Ont.,  and  Toronto 
Carpet  Co.,  Toronto.  New  mills  in  course  of  erection  or  pro- 
posed :  Cotton  mill  at  Sorel,  Que.;  woolen  mill  (300  hands), 
Mission  Gity,  B.C.  ;  woolen  mill,  Beauharnois,  Que.  ;  woolen 
mill  at  Belleville,  Ont.;  wolen  mill  at  Mimico,  Ont.  Mills 
which  have  been  re-started  :  Wincey  mill  at  Brantford,  Ont.; 
blanket  mill,  Almonte,  Ont.;  Slingsley  woolen  mill,  Brantford, 
Ont.;  Hunter's  woolen  mill,  Durham,  Ont.  This  list  cannot 
he  taken  as  being  nearly  complete  ;  but  even  if  it  were  complete 
it  would  be  an  excellent  showing  for  the  textile  branch  of  Can- 
ada's manufacturing  industry.  The  examples  show  that  pro- 
gress is  being  made,  and  a  few  years  of  such  progress  will  bring 
Canada  into  competition  with  all  the  industrial  nations  of  the 
world.  But  in  the  meantime  let  the  good  work  go  on.  The 
present  rate  of  progress  is  fast  enough  ;  there  is  no  need  for  in- 
creasing the  productive  heat  so  that  hot-house  plants  will  be 
produced.  Give  the  industries  a  chance  to  develop  without 
too  keen  competition,  hut  too  much  encouragement  will  repress 


aggressive  activity.  That  is,  this  country  should  avoid  too  high 
a  protective  tariff,  lest  a  revulsion  of  public  feeling  should  cause 
distress  commercially. 

This  brings  us  to  view  the  condition  of  affairs  on  the  other 
side  of  the  line.  The  U.  S.  tariff  has  been  the  wonder  of  the 
world  on  account  of  its  height.  During  the  past  four  years  there 
has  been  a  revulsion  of  public  feeling,  and  now  the  hugh  protec- 
tive structure  is  likely  to  fall — no  one  knows  how  low — and  as  a 
consequence  there  is  a  general  closing  down  of  mills  of  all  kinds, 
a  million  employees  are  out  of  work  or  have  had  to  take  reducedC 
wages.  The  financial  panic  in  the  past  two  months  has  cost 
the  United  States,  some  of  its  public  men  estimate,  more  than 
the  cost  of  the  civil  war.  This  is  a  natural,  or  at  least  likely 
result  of  an  extremely  high  tariff.  As  soon  as  the  possibility  of 
a  reduction  appears  trouble  must  ensue. 

But  it  must  not  be  assumed  that  we  attribute  all  the  trouble 
of  the  past  three  months  to  the  possible  change  in  a  tariff,  but 
the  possibility  or  probability  has  much  to  do  with  the  panic. 
The  silver  question  has  been  a  source  of  trouble,  and  the  lack 
of  an  elastic  currency,  such  as  Canada  possesses,  has  been  one 
of  the  important  disturbing  elements.  The  U.  S.  bank  and 
note  system  needs  reconstruction,  and  it  will  probably  take  place 
during  the  next  twelve  months.  The  Canadian  system  has  been 
closely  watched  during  the  past  few  years  by  those  who  are 
capable  of  understanding  it,  and  U.  S.  bankers  and  economists 
unite  in  saying  that  it  is  strikingly  suited  to  the  needs  and  exigen- 
cies of  North  American  trade.  The  Sherman  bill  will  soon  be 
repealed,  but  the  question  of  the  free  coinage  of  silver  will  still 
remain  waiting  for  an  answer.  Bimetallism  has  reached  the 
last  rampart  and  it  cries,  "  Now  and  Never  !"  In  an  article  of 
this  nature,  we  cannot  give  an  opinion  as  to  which  is  the  pro- 
bable or  even  proper  result. 

In  conclusion,  let  Canadians  take  heart  at  our  prosperity 
and  let  the  development  go  on.  A  rash  cry  for  tariff  reform 
would  cause  untold  suffering  among  our  now  prosperous  indus- 
tries. Yet  the  tariff  should  be  considered  cooly,  calmly  and 
deliberately,  and  many  necessary  changes  made.  But  what  is 
disastrous  in  trade  is  rashness,  unreasonableness  and  uncertainty. 
If  these  are  avoided,  slight  changes  with  ample  notice,  will  not 
work  any  great  harm. 


THE    JUNE    IMPORTS. 

IMPORTS  for  June  show  an   increase  much  as  the   previous 
months.     The  dry  goods  lines  are  as  follows  : 

1893.  1892. 

Cotton,  manufactures  of $301,75 7  $259,759 

Fancy  goods 84,378  7^-97 x 

Hats,  Caps  and   Bonnets 39,1 1 1  27,504 

Silks,  manufactures  of 159,764  1  24,335 

Woollen    manufactures 77x,395  662,73s. 

Every  line  shows  a  considerable  increase,  and  as  this  in- 
crease has  been  a  steady  one  during  the  past  six  months,  the 
conclusion  to  be  drawn  is  that  importers  are  finding  an  increased 
trade.  The  total  imports  for  the  month  are  $12,001,030  as 
against  $11,175,539  in  June  1892.  The  value  of  June's  imports 
is  thus  seen  to  have  increased  nearly  a  million  dollars  and  this 
multiplied  by  1  2  would  give  a  good  yearly  increase.  The  duty 
collected  in  June  last  year  was  $1,604,062,  This  year  it  was 
$1,854,098. 


THE 
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THE    CUTTING    OF    PRICES. 

UR  article  last  month  on  "  Cutting  of  Prices 
in  Canadian  Staples"  seems  to  have  struck 
home.  The  correspondence  to  be 
found  elsewhere  in  this  issue  is  of  a 
most  superior  quality  and  written  by 
men  who  are  thoroughly  competent  and 
capable  of  making  the  criticisms  which 
they  have  made  this  month. 

Mr.  Scott  points  out  that  the  old 
system  of  long  credits  and  supply  ac- 
counts is  doomed.  We  are  not  so 
sanguine  as  to  its  speedy  extinction,  but 
we  would  agree  with  him  that  in  Ontario  at  least  it  is  out  of 
place,  however  it  may  be  in  Quebec  and  the  other  provinces. 
The  Quebec  merchants  have  not  as  yet  declared  publicly  that 
they  desire  the  retention  of  the  old  system. 

Mr.  James  points  out  that  the  present  system  has  many  advan- 
tages for  both  wholesaler  and  retailer,  but  that  it  has  been 
abused.  He  declares  himself  in  favorof  a  shortening  of  credits. 
Like  the  former  writer  he  appreciates  progress,  a  thing  which 
few  men  can  do. 

Retail's  letter  is  an  excellent  one.  He  is  an  old  and  experi- 
enced dry  goods  man,  and  his  grasp  of  the  situation  is  manifest. 
His  cogent  criticism  of  the  dry  goods  trade  in  Canada  has  never 
been  surpassed.  The  calm  deliberate,  even  generous,  manner  in 
which  he  conducts  his  argument,  adds  force  to  the  arguments 
themselves.  We  commend  this  letter  to  every  reader,  and  a  careful 
study  of  it  will  be  found  profitable  to  both  wholesaler  and  retailer. 
Such  a  calm  dispassionate  discussion  of  the  cutting  of  prices 
must  lead  to  much  good.  The  trouble  is  not  past  yet  and  there  is 
time  for  a  general  exchange  of  ideas  on  this  subject.  Let  us  hear 
from  the  merchants  'down  by  the  sea'  and  those  'up  in  the  new 
lands.'  A  discussion  will  be  profitable,  and  we  hope  that  the 
good  beginning  made  this  month  will  be  extended.  Let  the  letters 
be  brief  and  to  the  point.  As  you  like  to  read  what  other  men 
have  to  say,  so  others  are  anxious  to  read  what  you  have  to  say. 
Some  Montreal  wholesaler  has,  according  to  a  Montreal 
daily,  been  congratulating  himself  that  the  selling  of  goods  at 
small  advances  in  large  quantities  and  on  short  terms  is  over. 
He  states  that  the  reason  is  that  one  house  in  Toronto  has  been 
selling  at  cost  and  thus  caused  those  who  have  adopted  the  new 
method  to  drop  it.  One  wholesaler  announces  in  this  issue  that 
he  will  sell  at  close  prices,  and  that  this  is  due  to  some  unbusi- 
nesslike methods  which  are  being  adopted.  Putting  these  two 
things  together  there  may  be  a  little  truth  in  what  the  Montreal 
merchant  said.  But  we  repeat  what  we  said  last  month  that  the 
firm  who  sells  at  cost  in  order  to  stop  the  cutting  will  have  un- 
dertaken a  heavy  task.  We  cannot  say  that  some  such  plan 
might  not  be  ultimately  successful,  but  it  is  a  costly  one — but 
not  too  costly  if  the  game  is  worth  the  powder.  The  views  of 
this  journal  have   not  changed  since  our  article  of  last  month. 


THAT    CUSTOMS    GRIEVANCE. 

AN  article  under  the  heading  of  "  A  Grievance  Among 
Importers  "  appeared  in  the  July  issue  of  this  journal. 
A  further  inquiry  into  the  matter  shows  that  the  order 
for  the  enforcement  of  Clause  10  of  the  Customs  Act  requiring 
all  invoices  to  be  made  out  in  the  currency  of  the  country 
whence  the  goods  are  imported  was  made  in  plenty  of  time  as 
far  as   the  Customs   Department  was  concerned.     The  reason 


that  Toronto  importers  did  not  know  of  it  in  sufficient  time  was 
due  to  some  person  in  the  Collector's  office  here  failing  to  give- 
sufficient  notification.  Toronto  is  the  only  port  where  this  has 
not  been  enforced,  and  this  was  the  only  port  where  a  change 
was  needed. 

At  the  conference  between  N.  Clarke  Wallace,  Comptroller, 
and  the  Toronto  importers,  Mr.  Wallace  pointed  out  the  fact 
that  Toronto  was  the  only  port  where  Clause  10  was  not 
enforced,  and  showed  Toronto  importers  the  advantages  that  an 
enforcement  of  it  would  bring  them.  The  time  was  extended 
only  on  account  of  the  insufficient  notice,  and  the  clause  will 
soon  come  into  force  and  remain  in  force. 

The  attention  of  the  Customs  Department  has  been  called 
to  the  practice  which  obtains  at  some  ports  in  the  case  of  goods 
of  small  value  imported  by  express,  ot  ignoring  for  the  purposes 
of  duty  any  parcel  of  a  less  value  than  fifty  cents,  and  of  charg- 
ing duty  on  a  value  of  one  dollar  upon  all  parcels  of  a  value  of 
fifty  cents  or  over.  This  practice  not  being  sanctioned  by  law, 
collectors  have  been  instructed  that  for  the  future  all  parcels 
coming  by  mail  or  express  must  be  entered  at  the  exact  cost  to 
the  importers  for  the  same,  and  duty  must  be  collected  on  such 
fractional  parts  of  a  dollar  in  each  case. 


THE    NEED    OF    MODERATION. 

AN  English  journal,  the  Draper's  Record,  speaking  of  trade 
for  the  first  half  of  the  current  year,  says,  editorially, 
"Canadian  business  has  been  thoroughly  satisfactory." 
British  merchants  have  had  a  pleasant  experience  in  selling  to 
Canada,  and  the  number  of  Canadian  buyers  who  visit  Great 
Britain  are  steadily  increased.  As  pointed  out  last  month,  Can- 
ada was  never  in  a  better  position  financially  and  commercially. 
The  exports  for  the  past  fiscal  year  have  increased  in  value 
nearly  six  millions  of  dollars  in  spite  of  falling  prices  for  wheat 
and  Britains  unkind  treatment  of  Canadian  cattle.  The  im- 
ports have  also  increased  correspondingly.  A  stronger  patriotic 
feeling  has  been  engendered,  and  Canada  is  nearer  being  a  na- 
tion to-day  than  she  ever  was.  Amid  the  financial  thunder- 
storm in  Australia  and  in  the  much  lauded  republic  which 
forms  the  southern  boundary,  Canada  stands  on  the  rock  of 
national  prosperity  shielded  from  all  harm  by  a  most  thorough 
and  efficient  banking  system.  Nevertheless  the  watchword  of 
her  merchants  to-day  should  be  "moderation."  Moderate  buy- 
ing, moderate  speculation  and  moderate  risks  are  all  they  should 
attempt.  There  is  always  need  of  care.  If  the  depression  in  the 
United  States  continues  Canada  must  feel  the  result  in  some 
way.  Many  Canadian  wholesale  houses  are  doing  some  slight 
retrenching,  so  that  they  will  be  in  the  best  of  condition  for  any 
trouble.  They  are  not  fearful,  only  watchful  ;  the  retailers 
should  be  the  same.  It  is  not  a  time  to  spread  all  possible  sail, 
but  rather  a  time  to  furl  in  that  which  is  unnecessary.  Only  by 
this  constant  watchfulness  can  Canada's  great  prosperity  be 
maintained. 

There  is  a  steady  exodus  of  the  laboring  class  from  all  points 
of  Australia. 

An  effort  is  being  made  in  Oldham,  Eng.,  to  start  a  concern 
for  spinning  Egyptian  yarns. 

Curtains  in  which  India  rubber  is  to  be  the  chief  ingredients 
are  being  made  in  Germany. 

The  Hungarian  Secretary  of  Commerce  intends,  for  the  pro- 
motion of  the  wool  trade  of  Hungary,  to  establish  wool  auction 
sales  at  Buda-Pesth,  to  be  held  twice  a  year. 
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OUR    PANACEA     FOR    THE     WOOLEN    INDUSTRY. 

I'l'H  a  certain  amount  of  timidity  we  pro- 
ceed to  lay  down  a  plan  whereby  the 
cutting  of  prices  in  woolen  industry, 
more  especially  the  knitting  branch,  may 
he  avoided.  Last  month  we  reviewed 
the  situation  of  this  branch  of  our  do- 
mestic textile  manufacturing,  showed  the 
disadvantages  under  which  it  was  labor 
ing  and  promised  to  show  a  remedy.  We  hope  to  receive  the 
opinions  of  those  interested  when  they  have  carefully  consi- 
dered our  plan. 

There  is  a  certain  manufacturer  of  underwear  in  Canada  who 
marks  his  goods  with  a  brand,  which  consists  simply  of  the  word 
"Health,"  and  the  Health  brand  is  known  throughout  Canada 
and  cannot  be  imitated.  Why  should  not  the  other  Canadian 
manufacturers  adopt  some  brand,  copyright,  patent  or  register  it, 
and  use  it  on  all  their  goods  ?  Take  the  famous  Belwarp  serges 
with  the  name  stamped  on  every  yard  ofthe  genuine  cloth,  there 
can  be  no  imitation  there  and  consequently  no  competition. 
What  about  Hermsdorfs  Stainless  black  hosiery  ?  What  about 
Baldwin's  "  Beehive  "  fingering  ?  ,  Let  us  mention  other  brands 
"  Dent's  Gloves,"  "  Perrin's  Gloves,"  "Amazon  Skirt  Facing,  " 
"Grandee"  and  -'Glendowe"  collars,  such  trade  marks  as  "  R. 
H.  G.  &  C."  "W.  G.  &  R."  the  former  being  found  on  the  goods 
of  a  well  known  Canadian  white  goods  firm  and  the  latter  on  a 
celebrated  line  of  men's  wear.  A  long  list  of  brands  might  be 
mentioned,  the  value  of  which  must  be  in  many  cases  worth 
hundreds  of  thousands  of  dollars. 

So  much  for  the  dry  goods  business.  Let  us  take  one  ex- 
ample from  the  hardware  trade.  Have  you  ever  heard  of  Rodger's 
cutlery  ?     Is  that  brand  valuable  ? 

Take  an  example  from  the  grocery  trade.  There  was  a  time 
when  the  Canadian  canned  goods  manufacturers  could  make 
little  profit  and  losses  were  numerous.  Driven  into  a  corner 
these  men  found  a  plan  of  escape.  They  adopted  particular 
brands.  To-day  the  '  Horse-Shoe'  brand  of  salmon  has  no  com- 
petitor and  gets  its  own  price.  Instances  might  be  multiplied 
from  this  trade,  but  one  must  suffice. 

To  return  to  the  dry  goods  trade.  There  are  brands  of 
underwear,  hosiery,  etc.,  in  Canada,  but  let  it  be  noticed  that 
these  particular  marks  are  wholesalers'  marks  and  not  manufac- 
turers'. That  is,  the  wholesalers  have  protected  themselves  by 
establishing  certain  lines  and  popularising  these,  and  while  they 
have  cut  the  profit  away  from  the  manufacturers  by  playing  one 
against  another,  they  have  tried,  and  with  considerable  success, 
to  protect  themselves.  They  know  their  business,  and,  with  one 
or  two  exceptions,  the  manufacturers  don't.  The  woolen  manu- 
facturers are  men  who  live  in  small  villages,  away  from  the  busy 
mart  of  trade,  and  they  sell  their  goods  through  a  commission 
agent.  They  do  not  rub  up  against  the  shrewd  buyers  and 
business  men  of  the  cities,  and  they  are  not  sharpened  by  such 
contact,  nor  do  they  obtain  sufficient  knowledge  of  the  market 
they  sell  in  to  enahle  them  to  keep  up  their  prices.  Cut  prices 
does  not  lessen  the  commission  agent's  profits,  and  what  cares 
he? 

It  is  time  the  manufacturers  of  woolens  in  this  country  un- 
buttoned their  eye-lids  and  took  a  glance  over  the  little  sphere 
which  they  are  supposed  to  help  make  move,  but  which  in 
reality  moves  without  them.  They  seem  to  think  themselves 
an  especially  clever  lot  too.     They   came  down   to   Toronto  a 


few  months  ago  and  got  into  a  nicely  carpeted  office,  towards 
the  maintenance  of  which  they  pay  a  handsome  sum  every  year, 
and  they  held  a  secret  meeting — yes,  secret.  It  was  exceedingly 
clever,  you  know  ;  and  a  deputation  goes  down  to  Ottawa,  and 
the  Ministers  size  them  up  and  they  yawn  behind  their  kerchiefs, 
and  the  deputation  goes  down  below,  and  they  are  assured  all 
will  be  well,  and  they  go  home  well  pleased,  and  they  carry  a 
bubble  in  their  hands. 

It  is  not  thus  that  the  woolen  men  of  Canada  will  become 
rich.  They  must  guard  themselves  on  all  sides.  The  Re- 
view's article  of  last  month  pointed  out  where  they  are  losing* 
despite  a  favorable  tariff,  and  now  we  have  suggested  a  remedy; 
We  do  not  desire  to  say  that  this  is  the  only  remedy,  because 
we  believe  there  are  others;  but  to  us  this  seems  the  best.  Our 
criticism  of  the  woolen  manufacturers  has  been  made  because 
we  consider  they  are  not  using  themselves  properly,  and  true 
friends  are  never  flatterers.  The  columns  of  this  journal  are 
always  open  to  a  full  discussion  of  such  questions  as  these. 


CANADIAN-AUSTRALIAN     TRADE. 

MR.  JAMES  HUDDARD  of  the  Canadian  and  Australian 
Steamship  Line,  and  Mr.  F.  W.  Ward,  editor  of  the 
Sydney  Daily  Telegraph,  whose  visit  to  Canada  is  for  the 
purpose  of  promoting  closer  commercial  relations  between 
Canada  and  Australia  by  means  of  the  steamship  line  already 
established,  have  addressed  the  Councils  of  the  principal  Boards 
of  Trade  in  Canada.  Mr.  Huddard  told  the  story  of  the  estab- 
lishment of  the  steamship  line  on  the  Pacific,  one  that  would 
take  advantage  of  the  great  continental  highway  of  commerce, 
the  C.P.R.,  and  connect  Vancouver  with  Australia.  A  monthly 
service  with  two  steamers  was  at  once  established  and  ran  with 
the  unprecedented  speed  for  such  a  journey  of  fourteen  knots  an 
hour.  In  the  two  voyages  that  had  already  been  made  the  ex- 
change of  products  had  been  large  and  successful.  In  future  he 
looked  to  see  the  immense  Australian  wool  traffic  developed  in 
Canada. 

Mr.  F.  W.  Ward  commented  on  the  conditions  of  the  two 
countries.  Although  in  Australia  they  have  seven  Govern- 
ments with  tariffs  against  each  other,  their  internal  trade 
wras  great  even  with  such  harassments.  The  external  trade 
amounted  to  $600,000,000,  80  per  cent,  of  which  is  with  Eng- 
land and  the  balance  chiefly  with  the  United  States.  He 
wanted  some  system  by  which  the  exports  of  Canada  to  Australia 
might  be  made  known  and  the  principal  advantages  would  be 
quick  exchange  of  fruits,  the  magnificent  fish,  of  which  Australia 
has  none,  of  wool  and  of  Canadian  manufactures.  The  Cana- 
dian Government  has  been  memorialized  to  appoint  a  commer- 
cial agent  who  will  reside  in  Australia  and  look  after  the  general 
interests  of  Canada,  and  supply  all  necessary  and  useful  infor- 
mation. 


DESERVING     OF    CONSIDERATION. 

THIS  journal  is  a  combination  of  advertisements  and  reach- 
ing matter,  and  we  consider  one  as  valuable  to  the  retailer 
as  the  other.  Much  information  can  be  gleaned  from  the 
bright,  crispy  and  meaty  advertisements  which  are  found  in  this 
issue.  They  are  written  to  give  you  information — not  for 
effect.  There  is  money  to  be  made  from  a  perusal  of  them, 
just  as  there  is  from  a  careful  study  of  what  The  Review  has 
to  say  concerning  the  present  and  future  styles,  or  the  move- 
ment of  prices. 
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SOME    ADVERTISING    IDEAS. 

ERE  is  an  excellent  advertisement  put  out  by  the  Hudson 
Bay  Co.'s  writer  in  the  Winnipeg  Free  Press,  and  is  a 
sample  of  the  many  good  ones  of  which  he  is  the  author  : 


A  SILK  SENSATION 

We  are  about  to  cause  a  ripple  of  surprise 
among  silk  admirers  (and  who  in  the  ranks  of 
feminine  persuasion  does  not  love  the  glossy  rich- 
ness and  elegance  of  that  queen  of  fabrics,  Silk  ?). 
The  mere  pronunciation  of  the  word  conveys  a 
more  luxurious  feeling  than  does  the  name  of  gold. 
There  was  a  time  when  such  Silks  as  we  write  of 
to-day  might  have  cost  nearly  half  their  weight  in 
precious  ore,  but  little  enough  money  is  necessary 
now  to  purchase  high  class  silks  if  you  know  when 
and  where  to  buy  them. 


FRENCH  SILKS 

We're  speaking  of  genuine  French  Silks,  the 
heavy,  smooth,  stand-alone  kind  that  our  grand- 
mothers appreciated — not  of  the  mere  silk  appear- 
ance which  is  so  often  sold  as  the  veritable  article. 
Nowhere  else  -in  Manitoba  will  you  find  such  a 
stock  of  them  or  so  much  silk-excellence.  Of 
course  the  SGnsation  consists  in  reduced  prices. 


REDUCED 

For  a  little  while  we'll  sell  our  $5.00   Black 
Gros-Grains  at  $3.25  per  yard;  the  $4.00  quality 
at  $3.00;  the  $3.50  kind  at  $2.50,  and  the  $2.75, 
$3.00  and  $3.25  all  at  $2.25   per  yard.     Now  for 
Black  Satin  Princesse — the  real  article,  you  know 
— $3-25  per  yard  for  $2.45  ;  $2.75  for  $1.95,  and 
$2.50 for  $1.50.     Black  "Wear  Proof"  Silks  were 
$3.00,  now$2.5o  per  yard  ;  $2.25  for  $1.75  ;  $2.00 
for  $1.50,  and  $1.50  quality  for  $1.00  per  yard. 
Can   you   afford  to  lose  a  Silk  opportunity  like 
this? 
This  advertisement  was  more  strikingly  set  up  than  is  possi- 
ble to  do  in  the  small  space  here  given,  a  nice  size  of  pica  type 
being  used.    The  style  of  the  advertisement  is  the  conversational, 
than  which  there  can  be  nothing  better  in  the  hands  of  an  adept. 
There  must  first  be  a  thorough  knowledge  of  the  subject  about 
which  the  advertisement  is  to  be  written,  and  then  there  must  be 
an  easy,  natural  way  of  telling  those  who  read  the  advertisement 
iust  those  facts  which  a  clerk  would  find  it  necessary  to  tell  over 
ihe  counter.     The   conversation  must  be  easy,  with  an  absence 
of  restraint  and  an  air  of  confidential   freedom.     The  language 
must  be  choice  and  the   style  spirited.     The  tone  must  be  busi- 
ness-like and  inspiring.     Loud  vauntings  of  superiority  must  be 
tabooed — superiority  must  be  proven  or  suggested,  rather  than 

claimed. 

*  *  * 

There  is  a  live  tailor  and  furnisher  in  Petrolea,  Ont,  named 
Abell,  and  he  is  now  offering  a  free  trip  to  the  World's  Fair  to 


the  person  purchasing  the  largest  amount  of  goods  at  his  store 
before  October  1st,  1893.  He  announces  that  he  is  not  going 
out  of  business,  but  is  anxious  to  clear  his  present  stock.  In  his 
advertisement  he  says  : 

"  Every  purchaser  will  be  given  a  ticket  on 
which  his  name  and  the  amount  of  his  purchases 
will  be  written,  and  in  each  additional  purchase  he 
will  hand  in  the  last  and  have  a  new  ticket  with 
the  full  amount  written  thereon,  so  that  he  will 
not  be  bothered  with  more  than  one  ticket. 

"  The  tickets  must  be  presented  at  my  store 
between  the  hours  of  10  and  12  o'clock  on  the 
morning  of  Monday,  Oct.  2nd,  and  that  ticket 
bearing  the  largest  amount  on  its  face  will  entitle 
the  owner  to  a  free  trip  to  the  World's  Fair  forth- 
with. A  disinterested  party  will  receive  the  tick- 
ets and  declare  the  winner.' 


How  do  you  like   this  plan,   as  propounded  by  a  Winnipeg 
hardware  merchant?     He  has  ideas  and  he  uses  them  : 

THE  VALUE  OF  CASH 

We  realize  it.  We  have  learnt  to  appreciate  the 
value  of  the  cash  system,  or  rather  the  disadvan- 
tages of  the  long  credit  system.  We  believe  that 
we  can  sell  hardware  for  smaller  prices  with  better 
satisfaction  when  it  is  done  on  a  cash  basis. 
Hence  this  new  platform.  After  this  date  we  will 
take  10  per  cent,  off  the  bottom  of  every  bill  of 
■  shelf  and  house-furnishing  hardware  which  is  paid 
for  in  spot  cash.  On  every  monthly  account 
which  is  paid  on  the  10th  we  will  allow  a  discount 
of  five  per  cent.,  and  every  account  not  settled  by 
the  15th  of  the  month  will  be  considered  closed 
and  no  other  goods  supplied  till  settlement  of 
monthly  account  is  made.  We  do  this  in  the 
interest  of  Low  Prices  and  have  decided  to  save 
to  our  customers  on  price  the  cost  of  collections 
and  losses  on  a  credit  business.     Are  you  with  us  ? 

C.  W.  GRAHAM, 

322   Main  Street 


A     DEPLETED    MARKET, 

COLORED  fabric  gloves  have  been  very  scarce  during  the 
past  month.  The  demand  kept  up,  although  every  job- 
ber's stock  was  depleted,  and  as  there  was  no  time  to 
import  them  from  Germany,  the  jobbers  had  simply  to  lose  the 
sales.  This  shows  how  Canada  would  be  situated  if  she  import- 
ed all  her  goods  and  did  what  economists  and  free  traders  tell 
her  she  should  do — that  is,  stick  to  the  much  lauded  practice  of 
turning  over  the  turf  every  spring  and  fall.  The  results  of  a 
protective  tariff,  in  spite  of  its  faults,  are  in  many  ways  beneficial 
But  no  result  is  more  important  than  the  fact  that  a  young 
nation  which  adopts  such  a  policy  becomes  less  dependent  on 
its  neigbors,  its  friends,  its  relations  and  its  enemies.  A  healthy 
nation  must  be  self-sustaining  and  capable  of  extreme  indepen- 
dence. It  is  only  by  a  steady  encouragement  of  her  manufac- 
turing industries  that  Canada  can  hope  to  attain  that  national 
independence  so  essential  to  success. 
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CUTTING     OF    PRICES. 
Editor   Dry  Goods  Review. 

Sik, — Having  read  with  much  interest  your  articles  on  cut 
prices,  long  credits,  forward  dating,  etc.,  I  beg  leave  to  occupy 
a  small  space  in  your  valuable  paper,  with  some  points  in  refer- 
ence to  above.  In  the  main  I  agree  with  your  remarks  and  sug- 
gestions, particularly  in  reference  to  shorter  credits.  As  a  retailer 
taking  full  advantage  of  my  discounts,  which  more  than  pay  my 
rent,  I  should  welcome  such  a  reduction  of  time  and  discount. 
I  would  even  welcome  a  strictly  30  day  business,  excepting 
goods  shipped  in  advance  of  the  season.  And  just  here  is 
where  I  should  differ  with  you,  sir.  While  I  admit  the  injustice 
to  the  wholesaler  of  the  evil  practices  you  point  out,  as  obtaining 
among  some  of  the  larger  retail  houses,  I  claim  that  it  would  be 
an  equal  or  greater  injustice  to  ask  retailers  to  pay  for  fall  and 
winter  goods  (ordered  only  for  the'  convenience  of  wholesalers) 
before  the  proper  season  ;  or  the  same  rule  applies  to  spring 
goods.  Now,  sir,  it  is  evidently  necessary  for  the  wholesaler  to 
get  his  orders  in  and  ship  out  his  goods,  all  in  good  time  tor  the 
opening  up  of  the  season.  To  do  this  he  sends  out  his  travel- 
lers quite  early,  and  at  once  finds  that  certain  lines  are  great 
sellers,  and  soon  has  either  to  duplicate  his  own  orders  with  the 
manufacturer  or  cancel  the  line.  Then  as  the  orders  roll  in,  he 
has  time  to  ship  them  out  as  the  goods  arrive  from  the  factory, 
and  we  retailers  have  time  to  look  them  over  and  mark  them  at 
our  leisure,  and  so  be  well  prepared  when  the  season  opens  ; 
while,  if  we  had  to  pay  for  these  goods  as  they  are  shipped,  we 
should  certainly  put  off  buying  until  the  very  latest  possible  date, 
and  then  everything  would  have  to  be  done  with  a  rush, 
requiring  at  least  twice  the  number  of  hands  necessary 
under  the  present  system,  leaving  no  time  for  duplicating 
plums  in  time  for  the  season's  trade.  Especially  would 
this  be  the  case  with  imported  goods.  But  some  wiseacre 
will  say  that  buying  early  does  not  necessitate  shipping  early. 
Well,  sir,  I  have  often  said  to  travellers,  "  Don't  ship  these  goods 
yet,  they  will  only  be  in  my  way."  But  the  goods  came  on. all 
the  same,  and  when  I  remonstrated  with  the  house,  I  learn  that 
they  are  anxious  to  ship  on  so  that  it  will  not  be  necessary  for 
them  to  increase  their  insurance  on  the  accumulating  stocks. 
So  that  I  find  the  present  system  of  selling  early  and  dating 
seasonably  has  many  advantages,  both  for  the  wholesaler  and  the 
retailer.  Further,  that  it  has  been  abused  to  some  extent  by 
weak-kneed,  spongy-backboned  houses  to  try  and  catch  trade. 
But  if  you  start  a  man  on  a  journey,  and  finding  he  has  no  back- 
bone, relieve  him  of  every  burden,  very  shortly  you  will  find 
that  he  cannot  carry  his  own  back.  And  so  with  those  acro- 
batic houses  who  cannot  stand  up  for  their  own  dues  ;  if  you 
abolish  the  present  system  they  will  bow  down  their  backs  in 
some  other  direction  from  sheer  lack  of  manly  courage  to  look 
their  fellow-tradesmen  in  the  face.  If  the  bowing  down  does 
not  hurt  them,  surely  The  Review  need  not  take  up  the  cudgels 
in  their  defence  ;  if  it  does  hurt  them,  and  possibly  some  others 
with  them,  let  them  suffer  till  they  learn  to  stand  up  as  men  or 
die  a  natural  commercial  death.  There  is  certainly  something 
sound   in   the   theory  of  "The. survival  of  the  fittest."     Shorten 


the  terms  of  credit  by  all  means,  and  begin  at  once,  but  do  it  so 
gradually  that  honest  retailers  may  be  able  to  adjust  their  own 
methods  of  business  to  harmonise  with  the  new  order  of  things. 
There  is  not  the  shadow  of  a  doubt  that  this  would  tend  largely 
to  avert  a  commercial  crisis  in  Canada. 

I  am  sir,  yours,      John  T.  James. 
International  Bridge,  Ont.,  July  12th,  1093. 


Editor  Dry  Goods  Review. 

Sir, — Having  read  your  article  on  the  above  subject  in  the  4 
July  number,  I  should  like  to  give  you  a  retailers'  view  of  the 
same.  If  the  wholesale  men  who  are  selling  some  lines  of  goods 
on  a  5  per  cent,  margin,  have  been  getting  only  a  fair  return  on 
capital  invested,  it  must  be  evident  they  will  not  realize  a  fair 
return  when  some  of  their  stock  is  sold  at  a  loss  (as  we  are  in- 
formed that  it  costs  10  per  cent,  to  sell  goods),  and  to  even  up 
this  loss  on  domestic  goods  an  increased  price  must  be  charged 
on  goods  imported,  which  the  retail  men  will  very  soon  discover. 
The  benefit  will  only  be  to  the  department  stores  and  the 
largest  merchants  who  import  all  their  foreign  stock  direct;  they 
will  be  benefitted  in  two  ways,  while  the  small  merchant  who  is 
not  a  direct  importer  will  be  injured  in  a  like  manner.  Take  one 
example  :  A  wholesale  house  pays  10c.  a  yard  for  goods  and 
sells  the  same  to  a  retailer  at  ii^c.  or  12c,  the  retailer  sells 
again  at  15c,  thus  making  a  fair  profit  ;  but  if  the  wholesaler 
sells  at  ioj/2  or  io^c!  many  of  the  larger  houses  will  sell  at 
1214c,  and  the  smaller  houses  must  sell  at  the  same  figure  or 
lose  trade.  Again,  a  small  merchant  pays  the  wholesale  man 
an  advanced  price  on  imported  goods,  while  the  large  merchant, 
being  a  direct  impoiter,  gets  his  at  the  old  prices. 

Por  the  past  few  years  the  cutting  and  competition  among 
the  retailers  has  been  of  the  keenest,  and  many  an  honest  man 
has  found  the  greatest  difficulty  in  paying  expenses  and  keeping 
himself  solvent,  with  but  scant  hope  of  ever  being  able  to  do 
more  for  himself  than  just  secure  a  bare  living.  Year  by  year 
the  small  dealer,  as  also  the  men  running  fairly  large  businesses, 
have  found  their  profits  steadily  decreasing  in  consequence  of 
being  obliged,  in  some  measure,  to  compete  with  the  large  de- 
partment stores,  which  supply  goods  at  cut  prices,  not  only  in 
their  own  city  and  its  environs,  but  all  over  the  province. 
Taking  into  consideration  the  enormous  expenses  of  these 
establishments  in  rent,  taxes,  fuel,  light,  department  managers, 
buyers  and  assistants — added  to  which  there  is  the  greatest  of 
all  expenses,  advertising — it  seems  surprising  that  they  are  able 
to  continue  to  supply  goods  at  such  prices,  paying  postage  on 
samples  and  freight  on  parcels  for  fifty  miles.  If  we  speak  of 
these  matters  to  the  wholesale  men,  we  are  told  that  these 
stores  charge  very  high  prices  on  some  of  their  goods,  and  by 
that  means  manage  to  realize  a  good  profit  on  their  combined 
sales.  Now,  although  we  may  suppose  they  do  charge  more  on 
some  goods  than  other  merchants,  it  must  be  evident  they  can- 
not make  up  for  the  loss  on  large  quantities  of  every  day  goods 
— and  it  is  on  articles  in  great  demand  they  cut  the  most — 
therefore  the  means  used  to  accomplish  their  object  must  be 
looked  for  in  some  other  direction,  and  where  shall  we  look,  but 
to  the  manufacturers  and  wholesale  merchants  ?  Let  us  see 
how  this  can  be  :  First,  it  is  a  known  fact  that  these  department 
stores  and  a  few  others  of  the  largest  merchants  in  cities  are 
supplied  direct  from  the  sewing  silk  manufacturers  and  from  the 
cotton  spool  agencies  at  precisely  the  same  prices  as  they 
supply  the  wholesale  houses,  and  if  other  of  the  city  merchants. 
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outside  the  favored  few,  obtain  their  supplies  direct  they  have  to 
pay  the  same  prices  as  the  wholesale  men  are  required  by  the 
agencies  to  charge. 

Again  a  department  store  buyer  may  go  to  a  manufacturer 
of,  say,  underwear,  and  offer  to  buy  500  doz.  if  he  will  supply 
the  goods  at  a  price,  probably  lower  than  he  is  supplying  the 
wholesaler.  The  buyer  declares  that  if  Mr.  A.  is  not  willing  to 
take  the  order  Mr.  B.  is  quite  ready  to  do  so.  This  may  not  be 
adhering  to  the  truth,  but  Mr.  A.,  in  many  cases,  ultimately 
agrees  to  supply  the  goods,  although  there  may  be  no  margin  of 
profit  left  for  him,  but  he  resolves  to  get  something  out  of  the 
the  job  by  hurrying  his  work  people  or  cutting  their  wages  or 
some  other  method  equally  pernicious. 

Much  more  can  be  said  with  regard  to  manufacturers  and 
their  dealings  with  large  retail  buyers,  but  I  desire  to  keep  with- 
in reasonable  limits. 

Now,  concerning  wholesale  houses,  I  suppose  few  people 
think  that  the  "  stores  "  are,  by  any  means,  their  best  customers. 
Their  buyers  make  use  of  the  wholesale  houses  only  to  supply 
an  urgent  want  or  to  pick  up  cheap  lines  ;  the  bulk  of  their 
goods  they  buy  from  the  manufacturer  or  import  direct ;  thus  the 
wholesale  man  gets  his  profit  from  business  with  the  lesser  mer- 
chants and  the  small  dealers,  and  yet,  in  face  of  this,  the  whole- 
sale man,  when  he  has  any  clearing  lines  to  dispose  of  at  a  re- 
duction, instead  of  offering  the  goods  to  some  of  his  regular 
customers,  sends  around  to  the  big  store  and  clears  out  the  whole 
lot  at  a  price  that  gives  great  advantage  to  the  large  house  and 
does  a  great  injury  to  the  small  one.  "  But,"  the  wholesale  man 
may  say,  "  suppose  I  have  one  hundred  dozen  of  any  article  to 
clear  out  at  the  end  of  the  season,  I  send  to  one  of  the  large 
stores  and  clear  out  the  whole  lot  at  a  price,  I  have  no  trouble, 
get  ready  money  and  do  no  harm  to  anyone  ;  but  if  I  send 
around  to  my  customers  and  offer  these  goods  at  a  reduction, 
one  will  take  two  dozen,  another  ten  dozen,  and  so  on,  I  have 
much  more  work  selling  the  goods,  and  beyond  that,  I  spoil  my 
trade  with  these  people  for  the  next  season,  for  while  one  hun- 
dred dozen  might  not  be  much  to  a  large  house,  ten  dozen  may 
overstock  the  small  one."  This  may  be  all  very  well  for  the 
time  present,  and  from  the  wholesale  man's  standpoint,  but  it  is 
disastrous  to  the  retailer.  The  large  store  with  one  hundred 
dozen  of  any  kind  of  goods  bought  at  a  great  reduction,  at  the 
end  of  the  wholesale  but  in  the  midst  of  the  retail  season,  is 
able  to  undersell  the  legitimate  merchant  in,  probably,  twenty 
different  localities  within  a  radius  of  fifty  miles,  pay  freight  and 
gain  a  good  profit,  while  the  merchants  and  dealers  in  these 
places  will  have  their  goods  left  on  hand  ;  lose  their  ready-money 
buyers  who  have  been  tempted  to  buy  in  the  cheapest  market, 
and  as  a  consequence  this  line  of  goods  will  not  be  required  by 
these  men  in  the  following  season. 

Many  wholesale  men  sell  in  "ten  dozen  lots"  or  "ten 
pieces  "  at  a  considerable  reduction,  again  giving  the  advantage 
to  a  large  firm  or  inducing  the  small  buyer  to  purchase  more 
than  he  can  sell,  and  possibly  more  than  he  can  pay  for  in  time 
to  save  his  discount.  I  have  heard  also  that  some  wholesale 
men  supply  large  consumers,  such  as  hotelkeepers,  at  the  same 
prices  as  they  charge  a  retail  man  ;  and  worse  than  that,  some 
of  them  supply  committees  of  ladies  for  church  charities  at  the 
wholesale  figures,  and  sometimes  the  consciences  of  these  ladies 
do  not  prevent  them  adding  on  to  the  order  a  few  articles  for 
their  own  private  use.  Clerks  in  some  wholesale  dry  goods 
houses  can  buy  at  the  trade  prices,  and  not  only  dry  goods,  but 


groceries  and  most  other  articles  from  different  firms,  in  conse- 
quence of  the  position  they  occupy,  while  the  clerks  in  other 
wholesale  houses  have  the  same  privilege  with  regard  to  dry 
goods.  It  might  be  interesting  to  enquire  if  the  goods  some  of 
these  men  buy  do  not  find  their  way  to  the  homes  of  many  of 
their  friends  and  acquaintances,  who  are  in  this  way  saved  the 
trouble  of  buying  at  retail  establishments. 

My  view  of  the  case  is  that  manufacturers  should  charge  one 
price  to  wholesale  men  and  to  them  only,  and  if  the  necessities 
of  trade  require  them  to  supply  retailers  direct,  charge  so  much 
extra  to  the  retail  man  as  will  allow  a  fair  margin  of  profit  to  the 
wholesaler.  I  think,  also,  that  wholesale  men  should  decline  the 
custom  of  all  persons  who  are  not  in  the  dry  goods  business  and 
supply  such  persons  only  who  intend  selling  the  goods  they  pur- 
chased. And  all  ready  money  buyers  should  be  supplied  at  the 
same  price,  whether  they  take  large  or  small  quantities,  the  only 
limit  being  that  no  goods  should  be  cut  and  no  package  of  one 
dozen,  or  half  dozen,  as  the  case  may  be  should  be  broken. 

If  there  is  not  some  change  in  the  present  method  of  busi- 
ness, I  believe  the  result  will  be  that  many  of  the  smaller  mer- 
chants will  be  driven  out  of  business,  and  the  wholesale  men, 
having  lost  the  bulk  of  their  trade,  will  be  under  the  necessity 
of  converting  their  establishments  into  great  retail  marts  in  self 
defence  against  the  steady  encroachment  of  the  department 
stores. 

Wholesale  merchants,  desiring  the  prosperity  of  themselves 
and  their  customers,  should  study  such  business  systems  as  will 
be  of  mutual  benefit,  and  not,  as  at  present,  play  into  the  hands 
of  overgrown  merchants  in  a  big  city. 

If  every  dry  goods  man  subscribed  to  The  Review  and  its 
columns  were  made  the  means  of  general  inter-communication 
and  the  discussion  of  all  matters  of  interest  to  the  trade,  both 
wholesale  and  retail,  I  think  much  good  would  result.  If  you 
think  this  is  of  sufficient  importance  to  publish  in  your  Review 
I  beg  to  thank  you  for  the  space. 

Retail. 


Editor  Dry  Goods  Kl\  iew. 

Sir, — Under  above  heading  in  your  issue  of  last  month  you 
editorially  discuss  the  question  of  selling  Canadian  staples  at 
close  net  prices  adopted  by  certain  Toronto  dry  goods  firms. 
You  also  indicate  that  considerable  talk  and  strife  has  taken 
place  amongst  Montreal  dry  goods  warehousemen  regarding  the 
most  effectual  means  which  can  be  employed  to  put  a  stop  to 
the  carrying  out  of  the  policy  inaugurated  by  said  firms.  In 
summing  up  your  able  article  you  have  struck  the  key  note  when 
you  state  that  good  will  result  from  the  controversy  by  putting  a 
stop  to  the  long  credit  system  that  has  hitherto  prevailed,  and 
the  adoption  of  a  cash  basis  at  a  small  advance  on  cost. 

If  the  question  of  long  credits  with  corresponding  profits  and 
large  discounts  for  cash  and  the  system  of  short  dates,  net  prices 
and  no  discounts  are  honestly  and  thoroughly  examined,  it  will 
be  found  that  the  latter  policy  is  the  one  most  likely  to  produce 
the  state  of  solvency  in  trade  which  is  so  desirable,  and  also  is 
the  policy  that  commends  itself  to  the  keen  buyer  who  is  pre- 
pared to  pay  cash  for  all  purchases.  It  is  not  necessary  to  go 
into  all  the  evils  that  have  resulted  from  the  long  credit  system  in 
the  past  nor  to  enquire  into  the  causes  that  have  made  so  many 
who  started  in  business  either  to  give  up  or  to  become  bankrupt. 
Let  it  suffice  to  take  a  few  examples  from  the  many  that  might 
be  stated.  It  has  been  the  practice  of  Montreal  houses  to  sell 
on  six  months  terms,  from  1st  October  say,  and  ship  goods.      In 
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time  this  inducement  had  the  effect  of  causing  customers  to 
place  large  orders,  trusting  to  time  to  aid  them  in  working  off 
the  --tuck.  If  the  season  happened  to  turn  out  unfavorable  they 
had  to  slaughter  their  goods  in  order  to  realize,  and  as  a  conse- 
quence they  fell  so  much  behind  that  in  a  year  or  two  they 
found  themselves  in  bankruptcy.  It  has  also  been  customary 
with  Montreal  houses  to  have  in  the  large  towns  and  generally 
throughout  Ontario  what  is  known  as  supply  accounts,  that  is 
they  got  hold  of  a  young  man  locally  known  and  let  him  have  a 
stock  and  take  his  notes  in  payment.  This  practice  had  become 
almost  general  with  Montreal  houses.  The  evils  arising  from 
the  above  policy  of  long  credit  and  having  supply  accounts  in 
almost  every  town  in  Ontario  became  apparent  when  trade 
began  to  shrink  and  goods  had  to  be  sold  at  less  than  cost  to 
keep  up  the  sales.  As  a  natural  consequence  their  over  buying, 
inadequate  means  and  general  incompetency  became  active 
agents  in  bringing  about  disaster.  But  the  evil  did  not  stop 
where  it  arose.  It  extended  to  legitimate  traders  because  of  the 
competition  they  were  subjected  to  by  reason  of  the  slaughtering 
of  these  goods  by  the  men  who  were  supplied  by  wholesale 
houses  and  also  the  numerous  bankruptcy  sales  that  took  place 
in  their  midst.  It  is  no  marvel,  then,  that  solvent  retail  mer- 
chants hail  with  delight  and  extend  a  liberal  patronage  to  the 
new  departure. 

The  new  policy  is  a  sound  one  and  will  effectually  check  the 
evil  of  long  credits  and  the  still  worse  one  of  supply  accounts, 
because  it  places  the  business  men  of  means  in  a  position  to 
compete  successfully  with  their  favored  competitor,  besides  it 
compels  the  wholesale  houses  who  have  hitherto  resorted  to  such 
unbusinesslike  methods  to  call  a  halt  and  to  take  a  more  careful 
survey  of  the  situation  which  they  are  directly  responsible  for. 
The  only  way  to  avert  disaster  is  to  demand  of  those  who  em- 
bark in  trade  practical  knowledge  and  experience,  adequate 
means  and  business  integrity.  If  those  requirements  are  present 
business  can  be  transacted  on  a  cash  basis  on  a  smaller  margin 
with  a  better  profit  than  has  hitherto  prevailed  under  the  credit 

system. 

Yours  truly, 

Toronto,  Aug.  ist  W.  H.  Scott. 


vantage  over  his  competitor.  Of  course  this  offer  will  likely  be 
made  only  to  men  whose  orders  are  likely  to  go  to  another 
wholesale  house,  and  it  will  thus  be  the  means  of  opening  a  new 
account  or  increasing  a  small  one.  But  at  best  it  is  a  despicable 
method,  and  I  show  it  up  simply  that  merchants  may  be  on 
their  guard.  Eaeh  one  can  draw  his  own  conclusions  from  what 
1  have  said.  Yours  truly, 

Merchant. 


A     NOTE    OF    WARNING. 

Editor    Dry    Goods    Review. 

Sir,  —  Retail  merchants  often  find  themselves  undersold  on 
certain  lines  by  their  competitors,  and  they  can  explain  it  only 
by  concluding  that  a  competitor  is  selling  a  particular  line  at  or 
below  cost  as  a  leader.  Some  time  ago  I  found  I  was  being 
undersold  on  two  or  three  lines  by  a  competitor  whom  I  knew 
was  seldom  found  selling  goods  except  at  a  fair  advance  on  cost. 
For  days  I  wondered  at  this  and  tried  to  think  out  some  expla- 
nation. I  wrote  to  two  or  three  houses  for  prices  on  the  lines, 
and  was  forced  to  the  conclusion  that  I  had  got  the  lowest  price 
in  the  market.  But  I  received  a  hint  from  a  traveller  which  led 
me  to  discover  a  practice  which  I  think  can  not  be  too  strongly 
condemned.  I  don't  know  how  widespread  the  practice  has  be- 
come, but  I  have  found  two  or  three  instances  of  it. 

The  trick  is  as  follows  :  A  certain  wholesale  house — I  won't 
say  whether  in  Montreal  or  Toronto — sends  a  traveller  into  a 
town  and  sells  one  of  the  leading  merchants.  Abont  ten  days 
afterwards  another  traveller  for  the  same  house  strikes  the  same 
town  and  calls  on  a  competitor  of  the  house  previously  sold  to. 
He  shows  the  order  given  by  the  other  merchant  and  states  that 
he  will  sell  him  5  or   10  per  cent,  less  and  thus  give    him  an  ad- 


SILK    GOODS    FOR    NEXT    SEASON. 

TH  E  American  skirt  dancer,  Loie  Fuller,  who  has  taken  gay 
Paris  by  storm,  has  also  been  the  cause  of  a  most  decided 
fashion  which,  instead  of  dying  out  as  was  predicted  by 
not  a  few,  bids  fair  to  continue  with  renewed  vigor  for  next 
season.  Some  of  the  most  careful  buyers  and  manufacturers 
had  no  faith  in  the  Loie  Fuller  colors  and  believed  that  they 
would  last  just  long  enough  to  load  up  the  retail  stocks  and  then 
become  a  drug,  hard  to  clear  out  at  any  price.  In  nothing 
more  than  this  has  the  uncertainty  of  fashion  been  demonstrated, 
for  the  popularity  to-day  is  greater  than  ever. 

The  Loie  Fuller  rainbow  effect  differs  from  the  old  ombre 
with  which  the  country  has  more  or  less  familiarity.  It  has  a 
rainbow  and  lustrous  effect  quite  its  own.  Some  of  the  new 
styles  show  large  squares  of  5  or  6  inches,  each  square  contain- 
ing a  shading  of  one  color  ;  four  or  five  different  shades  of  reds 
will  join  a  square  that  contains  as  many  shades  of  yellow,  and 
this  in  turn  will  join  a  square  of  green  shades.  When  the  eye 
becomes  accustomed  to  this  striking  chromatic  scale  it  enjoys 
the  harmonious  display. 

Every  one  has  a  more  or  less  strong  belief  in  Satin  I  )uchesse 
in  what  it  is  generally  admitted  will  be  a  satin  season. 

Peau  de  soie  and  moire  antique,  in  both  plain  and  change- 
able effects,  have  many  champions. 

One-color  satins,  with  small  geometrical  figures,  dots,  cubes, 
etc.,  are  spoken  of  highly,  but  there  are  not  a  few  well-informed 
men  in  the  trade  who  think  that  the  small  figures  have  had  their 
best  day,  and  that  larger  and  more  decided  patterns  have  a 
better  chance  for  success.  Still,  the  majority  favor  the  small 
effects  in  the  less  costly  goods,  while  those  who  favor  larger  de- 
signs believe  that  they  are  to  find  favor  only  with  the  expensive 
and  largely  exclusive  trade.  At  all  events,  if  there  is  going  to  be 
any  change  it  cannot  be  in  the  direction  of  smaller  points,  for 
they  would  then  become  invisible.  Worth  and  other  famous 
modistes  of  Paris  and  London  think  that  there  will  be  many  a 
surprise  in  store  for  those  who  handle  silk  before  the  next  season 
is  well  advanced.  Plain,  rich  colors  will  be  the  most  in  de- 
mand by  the  fashionable  early  in  the  season,  so  they  report ;  but 
inasmuch  as  their  patrons  are  the  ultra-fashionabie,  their 
opinions  are  of  secondary  interest  to  the  great  majority  of 
merchants  in  America,  for  their  styles  are  generally  a  season 
ahead  of  us.  Bengalines,  in  both  plain  and  changeable 
effects,  are  thought  by  some  of  us  to  be  as  strongly  indicated 
for  the  fall  as  they  have  been  popular  for  the  spring. — Retailer 
and  Jobber. 

Mr.  Bowman,  New  York,  of  the  M.  E.  Q.  Spool,  was  here 
recently  engaging  men  to  travel  for  his  firm  in  the  States.  This 
is  not  unusual,  as  other  spool  manufacturers  have  done  so  for 
some  time.  Canadians  are  much  more  popular  on  the  other  side 
than  native  Americans.  The  former  are  more  reliable,  trust- 
worthy and  conscientious,  and  take  a  greater  interest  in  the  affairs 
of  the  firm  they  represent. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


13 


A     BIT    OF    WISDOM, 

OME  thirty  years  ago  the  late  Senator  Mae- 
donald,  the  founder  of  the  wholesale  goods 
house  of  John  Macdonald  &:  Co.  issued  the 
following  circular  letter  to  his  travellers.  As 
Canada  never  possessed  a  more  capable 
business  man  than  the  late  Senator  Mac- 
donald, this  bit  of -wisdom  from  his  pen 
should  be  read,  pondered  and  digested  by 
every  Canadian  merchant  or  traveller.  A 
book  will  shortly  be  published  which  will 
chronicle  most  of  the  important  events  of 
Mr.  Macdonald's  career,  and  no  doubt  the 
commercial  men  of  Canada  will  be  able  to  glean  many  lessons 
from  its  pages.  Moreover  they  will  be  glad  to  read  the  many 
interesting  tales  of  a  man  whom  to  know  was  to  .respect  and 
revere. 

To  the  Travellers  of 

J  no.  Macdonald  &  Co. 

To  Mr. 

Keep  prominently  and  constantly  before  you  the  following 
considerations. 

i st.  It  is  necessary  in  order  to  your  securing  the  greatest 
measure  of  success  that  you  should  have  the  most  unbounded 
confidence  in  the  resources   of  the  house   which  you  represent. 

2nd.  You  should  aim  constantly  by  every  effort  in  your 
power  to  maintain  the  honor  of  the  house  by  the  manner  in 
which  you  represent  its  interests. 

3rd.  You  should  realize  fully  that  every  line  which  you  show 
has  without  exception  been  bought  for  cash  and  upon  the  best 
terms. 

4th.  You  ought  not  to  forget  that  all  the  goods  in  the  house 
are  bought  by  experts,  whose  whole  time  is  given  in  purchasing 
for  their  own  departments  and  securing  its  efficiency. 

5th.  You  carry  with  you  it  is  believed  the  largest  and  most 
complete  range  of  samples  shown  by  an)'  house  on  the  continent, 
be  patient  and  show  the  whole  range  carefully  and  thoroughly, 
so  that  the  orders  you  take  may  be  general  ones.  Be  thorough 
in  everything  you  do,  better  one  order  taken  patiently  and  ex- 
haustively than  three  loosely  and  imperfectly. 

6th.  As  the  object  of  the  house  is  to  continue  to  use  all  its 
customers  well,  it  cannot  sell  goods  at  cost  or  on  terms  which 
will  not  repay,  even  the  cost  of  handling.  Prices  will  be  named, 
doubtless,  to  you  which  you  cannot  follow,  and  which  no  reas- 
onable house  should  or  will  expect  you  to  sell  at,  but  in  all  in- 
stances where  extreme  prices  are  named  be  careful  to  learn 
whether  or  not  quotations  are  special,  whether  or  not  they  are 
net  or  subject  to  time,  prices  are  sometimes  quoted  as  time 
prices  when  they  are  net  prices,  sold  under  very  special  circum- 
stances, and  such  statements  become  very  misleading. 
»  7th.  Handle  your  samples  with  skill  and  judgment,  a  trades- 
man knows  the  moment  you  take  the  samples  in  your  hand 
whether  or  not  you  are  thoroughly  up  in  your  business. 

8th.  Keep  your  samples  scrupously  clean,  some  samples  are 
so  soiled  after  being  shown  two  or  three  times  that  they  look 
like  job  goods,  and  in  the  showing  of  them  so  soiled  the  traveller 
places  himself  at  a  very  great  disadvantage. 

10th.  There  are  matters  in  this  memorandum  to  which  you 
may  refer  if  you  find  it  necessary,  but  an  earnest,  quiet,  per- 
severing, obliging    manner  tells  better  in    the   long   run   than   a 


waste  of  words.  If  the  goods  don't  recommend  themselves  to 
your  customers,  the  goods  you  sell  by  puffing  will  sooner  or  later 
recoil  upon  yourself.  Be  careful  never  to  say  too  much  about 
your  goods. 

1  ith.  Don't  loose  your  samples  however  trifling  any  of  them 
may  be  regarded. 

1 2th.  You  will  find  certain  lines  which  all  your  customers 
require,  for  which  it  requires  neither  labor  or  effort  to  secure  an 
order,  yet  the  securing  orders  for  large  quantities  of  goods  which 
may  be  regarded  as  extraordinary  value,  style  and  quality,  and 
possibly  confined  to  our  own  house,  can  hardly  be  called  selling. 
He  secures  the  best  order  who  succeeds  in  getting  from  his 
customers  a  general  order,  and  gets  from  his  customer  the  order 
which  is  therefore  most  likely  to  be  repeated. 

13th.  To  recapitulate  then.  Keep  your  samples  always  in 
excellent  order,  your  trunk  always  strong  and  in  good  repair. 
Get  over  your  ground  as  quickly  as  possible,  do  business  with 
the  best  men  as  far  as  possible.  Show  your  goods  patiently, 
obligingly  and  effectivelly.  Aim  at  a  steady  increase  of  your 
turn  over  without  taking  doubtful  accounts.  Pay  strict  attention 
to  all  advices  from  counting  houres  about  cancels,  etc.  Bear  in 
mind  chiefly  that  your  patterns  represent  stock,  and  that  it  is  in- 
finitely more  desirable  to  sell  what  you  have  than  to  reorder 
goods,  in  other  words,  when  one  line  is  sold  out  push  as  a  sub- 
stitute the  line  most  like  it,  and  which  in  nineteen  out  of  twenty 
cases  will  answer  as  well  and  can  be  delivered  at  once. 

14th.  Keep  the  house  advised  of  all  new  lines  for  which  you 
may  be  asked  which  may  be  offered  by  other  houses  yet  which 
you  may  not  have,  and  when  practicable  send  pattern  with 
prices. 

15th.  It  is  believed  that  you  may  by  carefully  observing  these 
matters  increase  your  trade  at  least  30  per  cent,  during  the  com- 
ing season. 

1 6th.  One  matter  had  nearly  been  overlooked,  viz.  :  Be  very 
careful  in  keeping  your  engagements  ;  if  anything  should  inter- 
fere with  your  doing  so  let  it  be  the  train's  fault,  not  yours  ;  if 
you  promise  to  be  anywhere  on  a  certain  day  be  there  on  time ; 
if  you  are  found  to  make  engagements  carelessly  and  to  keep 
them  irregularly  your  customers  will  not  wait  for  you,  but  will 
give  your  order  to  the  first  man  who  calls  upon  whom  they  can 
depend. 

17th.  These  remarks  are  not  made  in  a  spirit  of  fault  finding 
or  made  so  much  because  they  are  needed  in  your  case,  but  be- 
cause they  contain  the  very  essence  of  all  that  is  needed  by  you 
in  representing  the  house,  and  inattention  in  any  one  particular 
here  mentioned  not  only  interferes  with  the  fullest  development 
of  your  own  section,  but  must  affect  the  interests  of  the  whole 
house. 

The  report  of  the  trustees  of  the  gratuity  fund  of  the  Toronto 
Board  of  Trade  has  been  presented.  During  the  past  year  one 
name  has  been  added  to  the  membership,  making  the  total  of 
subscribing  members  851.  There  have  been  44  transfers  made 
this  year,  the  average  of  those  relinquishing  their  interest  being 
43,  and  of  the  new  participants  39.  There  have  been  15  deaths 
during  the  year.  The  average  age  of  those  who  died  was  fifty 
years.  The  amount  on  mortgage  is  $52,250,  invested  on  pro- 
perty appraised  at  $118,000.  The  amount  in  bonds  is  $23,000. 
The  average  rate  of  interest  is  a  fraction  over  five  per  cent. 
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POINTERS    FOR     BUSY    BUYERS. 

ASTE  this  in  your  hat  :■  -Lay  in  a  good 
stork  of  underwear  because  you  will  find 
repeats  hard  to  obtain.  The  whole- 
salers have  been  refused  repeats  until 
December  i  st.  The  underwear  this 
year  will  sell  faster  than  in  previous  seasons. 
The  hosiery  and  underwear  are  both  superior 
this  season.  The  dozens  are  more  regular,  the 
goods  are  better  scoured,  and  much  cleaner. 
About  90  per  cent,  of  the  hosiery  and  underwear  sold  this  season 
will  be  domestic  production. 

VELVETEENS. 

The  price  of  velveteens  is  going  steadily  up,  and  the  manu- 
facturers are  holding  back  from  accepting  advance  orders.  The 
increase  in  price  is  not  due  so  much  to  an  advance  in-raw  ma- 
terial as  to  the  increased  demand  that  is  being  experienced  at 
present.  So  long  as  fashion  decrees  the  wearing  of  velveteen 
trimmings,  so  long  will  the  high  price  which  are  now  prevalent 
be  maintained.  According  to  the  best  authorities,  velvets 
will  enter  largely  into  the  costumes  worn  this  fall,  and  retailers 
must  be  prepared  for  an  increased  demand.  In  selecting  colors 
tor  fall,  shades  that  must  not  be  overlooked  are  emeraude  or 
bright  green  tints,  Humbolt  and  Eveque  or  violet  shades,  golden 
and  tabac  browns,  tinting  as  dark  as  seal  shades,  navys,  fawns, 
drabs,  slates,  greys,  myrtle,  cardinals  and  blacks.  Rows  or 
bands  of  velvet  i]/2  in.  to  2  in.  in  width  running  in  circular  form 
round  the  skirt  is  a  popular  style  of  trimming,  as  well  as  sleeves 
and  shoulder  capes  of  this  material  in  bright  contrast  to  the 
cloth. 

Shot  velvets  in  very  beautiful  combinations  are  shown  by 
some  houses,  and  have  been  reported  very  successful  by  the 
wholesale  men.  The  shot  goods  will  also  come  in  well  for  mil- 
linery. 

DRESS    GOODS. 

The  leading  novelty  for  fall  is  undoubtedly  the  hopsacking 
fabric  in  the  two  tone  or  changeant  effect.  Many  varieties  of 
this  is  shown  and  every  taste  can  be  suited.  It  will  be  the  rage, 
no  doubt.  Ombre  effects  in  Panama  cloths  are  also  shown. 
1  )iagonals,  whipcords  and  serges  will  not  be  forgotten.  Shot 
cheviots  and  shot  diagonals  will  run  in  heavier  qualities  than 
were  shown  in  the  spring.  Sedan  is  the  name  of  a  new  cloth 
shown  this  season.  Shot  effects  lead  in  everything,  and  navys 
come  strong  in  rough  or  coarse  cloths.  Blacks  are  increasing  in 
favor  in  serge  lines. 

DECLINE  IN   PRICKS  OF  SILK. 

Latest  advices  from  both  Lyons  and  Zurich  shows  silk 
'  down  to  nearly  old  prices,  the  difference  being  so  slight  as  not 
to  make  any  difference  in  prices  in  the  country  from  those 
quoted  this  spring  and  previously.  Black  goods  of  all  kinds  in- 
cluding surahs,  Peau  de  Soie,  Merveilleux,  Faille,  and  Duchess 
satins  as  well  as  the  plain  satins  are  quoted  just  about  the  old 
figures  and  manufacturers  are  eager  for  business.  This  result 
has  been  brought  about  by  the  very  largely  increased  crop  of 
Italian,  Japan  and  China  silk,  the  latter  being  also  of  very  sup- 
erior quality,  together  with  the  fact  that  at  the  enormously  in- 
creased prices  of  March,  April  and  May,  buyers  refused  to  do 
business.  Insufficient  trade  coming  in  forced  makers  to  reduce 
little  by  little  till  now  a  point  is  reached  so  slight   in  advance  as 


to  make  little  difference  to  the  retail  trade.  Colored  surahs, 
Pongees,  Merveilleux  can  be  had  at  old  figures.  This  drop  in 
prices  is  far  from  what  was  expected  by  experts,  as  it  was 
generally  considered  that  prices  of  April  would  be  maintained 
throughout  the  fall,  and  that  changes  in  price  would  be  of  a  fur- 
ther upward  tendency,  and  will  cause  heavy  losses  to  those  who 
bought  at  high  prices.  Some  American  houses  had  placed 
heavy  orders  and  at  same  time  buying  up  whatever  stock  goods 
were  available,  Canadian  houses  in  some  instances  doing  the 
same.  This  will  of  course  mean  that  the  houses  who  delayed  4 
their  buying  till  the  present  can  to-day  sell  silk  at  very  near  what 
it  cost  to  land  April  and  May  purchases  at. 

DOMESTIC    WOOLENS. 

Fall  delivery  of  tweeds  and  flannels  are  somewhat  behind 
and  the  mills  have  a  great  many  yards  to  make  yet  for  fall  deliv- 
ery. The  prospects  are  that  it  will  take  so  long  to  make  the 
winter  goods  that  spring  goods  will  be  thrown  back  and  the 
amount  manufactured  considerably  lessened.  Canadian  friezes 
have  been  in  heavy  demand.  The  visible  supply  is  nil  at  pre- 
sent. Tweed::  are  doing  especially  well  on  account  of  the  neat 
patterns  and  the  extra  finish  of  this  season's  goods.  As  to  the 
future,  the  spring  samples  are  fewer  in  number,  on  account  of 
the  present  rush  at  the  mills.  Both  this  fall's  goods  and  next 
spring's  samples  show  a  continuation  of  the  small  effect  weaves. 
The  imported  goods  for  the  fall  of  1894  show  much  larger  pat- 
terns. 

THE  SPRING    OF     1 894. 

Crepons  and  similar  goods  will  be  in  the  van  of  next  spring's 
fashionable  goods.  Crepons  of  all-wool,  of  mixed  wool,  of  cotton, 
or  of  eilk  and  wool,  are  beginning  to  appear,  in  numerous  styles 
of  finish,  in  nouveaute  collections,  and  it  is  cerrain  that  they  will 
be  bought  readily.  Tne  ladies  of  fashion  who  appeared  at  the 
Grand  Prix  in  Paris  were  almost  exclusively  dressed  in  crepons. 
The  crepon  stuffs  have  the  advantage  that  they  are  intended  not 
only  for  dresses,  but  also  for  blouses.  The  figurings  are  mani- 
fold and  attractive.  The  finer  and  more  elegant  the  material, 
the  simpler  the  style  of  finguring.  For  this  reason,  the  silk  and 
wool  crepons  and  the  woolen  crepons  with  silk  stripes  are  gotten 
up  only  in  single  colors,  the  handsome  yellow  and  light  bronze 
colors,  which  will  be  worn  largely  next  summer. 

The  dress  goods  principally  ordered  from  traveling  salesmen 
are  single  colored  and  changeant  cheviots,  and  loaded  stuffs, 
fancy  cheviots,  serge  and  travers  weaves  with  jacquard  figuring, 
crepe  and  armure  weaves  with  nice  broche  effects,  bayadere 
stripes  and  borders ;  these  lines  are  contained  in  all  orders  for 
spring  goods. 

DOTS. 

Pearl  buttons  are  reported  stronger  in  foreign  markets. 

Embroideries  are  going  to  cost  rather  more  for  the  spring 
trade,  as  the  manufacturers  in  Switzerland  are  all  asking  higher 
prices. 

The  corset  manufacturers  are  very  busy  owing  to  an  unusu- . 
ally  good  demand.      Some  of  them  are  unable   to  fill  orders 
promptly. 

There  is  evidently  going  to  be  a  good  sale  of  whipcords,  shot 
effects,  basket,  hopsacking  and  silk  embroidered  effects  on  dark 
grounds  in  dress  goods, 

The  pin  fight  seems  to  be  pretty  well  over,  as  all  quotations 
have  been  withdrawn.  The  Canadian  manufacturers  issued  a 
circular  letter,  dated  July  28th.  saying  they  cannot  accept  orders 
excepting  at  prices  ruling  when  goods  are  shipped. 
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JOHN    BOYD. 


THE    THREE    BUSY    B'S. 

THE  Boyd,  Bower  &  Brumell  Co.  have  a  trade  mark  which 
contains  three  bees  to  represent  the  three  initials  of  the 
names  of  the  members  of  the  company.  They  are  busy 
and  industrious  bees  who  stray  far  from  home  to  gather  the 
sweet  orders  which  they  carry  back  to  the  "Beehive." 

A  short  history  of  this  company 
and  its  members  may  not  be  out  of 
place.  The  company  was  formed 
and  obtained  a  charter  in  1892. 
Since  then  it  has  been  doing  a  mod- 
est but  increasing  business  at  3 
Wellington  street  west,  in  this  city. 
This  season  they  have  probably  the 
finest  line  of  fancy  goods  to  be  seen 
in  Canada,  their  novelties  being  ex- 
clusive. 

Mr.  John  Boyd,  whose  portrait 
appears  here,  is  the  hustling  head  of  the  company,  although  he 
is  only  about  33  years  of  age.  He  has  had  a  deal  of  dry  goods 
experience,  a  thing  more  desirable  than  age.  He  put  in  his 
apprenticeship  with  James  Newcombe  in  this  his  native  city. 
For  ten  years  he  bought  for  the  smallwares  and  fancy  goods 
department  for  the  old  firm  of  Boyd  Bros.  &:  Co.  Here  he 
gained  the  experience  which  to-day  is  helping  to  make  the 
"  Three  B's  "  well-known  throughout  Canada. 

Mr.  f.  YV.  Bower  is  the  genial  financier  of  the  company,  and 
has  had  abundance  of  experience  both  in  office  management 
and  in  the  various  phases  of  a  dry  goods  business  to  enable  him 
to  successfully  and  skilfully  manage  the  office  department  of 
the  company's  business.  He  gives  close  attention  to  his  busi- 
ness, and  this  is  one  of  the  essentials  of  mercantile  success. 
Mr.  Bower  came  from  the  management  of  a  large  store  in 
Eastern  Ontario  to  take  up  his  pre- 
sent duties. 

Mr.  W.  B.  Brumell  had  charge  of 
the  smallwares  and  fancy  goods  de- 
partment of  the  firm  of  Boyd  Bros. 
&  Co.  for  six  years,  and  knows  his 
business  thoroughly.  He  is  a  To- 
ronto boy,  and  is  scarcely  25  years 
of  age,  but  a  man  whose  experience 
and  carefulness  is  the  passport  to  his 
customers'  confidence.  At  one  time 
he  was  in  the  wholesale  house  of 
Samson,  Kennedy  &  Co.  He  now  Walter  b.  brumell. 
represents  his  company  in  Western  Ontario,  where  he  is  con- 
tinually hustling. 

Two  of  the  company's  travelers  are  well-known,  C.  H.  Wat- 
son, who  represents  them  in  the  east,  and  Mr.  Wm.  Watson,  who 
travels  in  Southern  Ontario. 

The  aim  of  this  company  is  to  have  some  new  novelty,  or 
rather  line  of  novelties,  every  week,  and  to  carry  always  the  best 
range  of  tancy  goods  in  the  market. 


FANCY    GOODS. 

SHAVING  cases,  vases  and  toilet  bottles  with  filigree  silver 
coverings  are  seasonable  novelties  and  quick  sellers.    They 
are  not  new,  still  they  are  not  common. 
A  new  egg  cosie  is  made  of  white  felt  to  represent  a  chicken 
or  perhaps  a  setting  hen.     The  eyes  and  comb  are  good  and 


when  this  little  cover  is  put  over  a  small  wicker  basket  which 
contains  the  eggs  for  breakfast,  the  effect  is  charming.  The  felt 
shape  is  stamped  for  working. 

A  new  thing  in  a  footstool  is  an  enamelled  mushroom  shaped 
stool.     When  decorated  with  boW]S  of  ribbons,  it  is  tasty. 

An  adjustable  window  blind  or  splasher  whose  length  can 
be,  varied  from  18  inches  to  2  yards  is  decidedly  new.  It  is 
made  of  fancy  muslins,  rods  and  elastic. 

Stamped  denim  goods  promise  well  for  this  season.  Cushion 
covers,  table  covers,  laundry  bags,  and  curtains  are  made  from 
this  fabric  in  blue,  red  or  yellow. 

A  toilet  set  with  an  angel  form  stamped  thereon,  par',  of 
which  is  to  be  worked,  is  an  elegant  ornament.  The  face  is  ex- 
ceedingly striking. 

Handsome  centre  pieces  for  tablecloths  are  made  from  beige 
rep  with  pattern  cut  out  and  spaces  filled  with  a  brown  brussels 
net.  Then  a  pattern  is  embroidered  in  gold.  Other  classes  of 
articles  are  made  from  this  superior  class  of  goods. 

Turquoise  silk  will  be  much  used  in  the  manufacture  of  the 
best  fancy  articles  for  the  coming  season.  It  will  be  used  in 
glove  cases,  handkerchief  folders,  cosies  and  pillows. 

All  the  above  novelties  were  noticed  in  the  stock  of  the 
Boyd,  Bower  &  Brumell  Company  which  has  made  an  extra  ef- 
fort in  preparing  a  large  line  of  samples  for  the  fall  trade. 

Macabe,  Robertson  &  Co.  have  an  elegant  line  of  materials 
for  fancy  goods  to  show  the  trade  this  fall.  Their  line  of  Christ- 
mas novelties  also  deserves  the  attention  of  fancy  goods  retailers. 
Camilla  canvas  work  is  a  big  line  with  them ;  also  paper  mould 
work.  Both  these  lines  are  quite  the  rage.  Their  samples  show 
a  slight  tendency  to  return  to  crochet  work,  as  numerous  fancy 
mats  or  drapes  are  wholly  or  in  part  crocheted.  The  numerous 
designs  shown  in  art  cushions,  sofa  rolls,  rocker  cushions,  and 
head  rests  show  that  these  articles  are  still  popular.  The  most 
exquisite  line  of  tie,  glove  and  handkerchief  cases  in  hand-paint- 
ed satin,  ever  shown  to  the  trade  is  now  carried  by  this  firm. 
Mr.  Jno.  McCrae,  who  represents  them  in  the  West,  has  gone  on 
a  three  months'  trip  to  the  Pacific  Coast.  He  has  been  over  the 
ground  before,  and  is  always  successful. 

An  English  dealer  has  the  following  to  say  concerning  Ber- 
lin Wools  :  "  To  sell  wools  which  weigh  14  oz.  to  the  so  called 
pound,  is  to  give  12^  per  cent,  short  weight.  Now,  how  can 
any  man  who  does  this  have  the  slightest  claim  to  be  consider- 
ed honest  ?  The  trader  who  sells  short  weight  wool,  would 
scorn  the  idea  of  selling  a  length  of  dress  material  as  8  yards, 
well  knowing  it  to  be  7  yards  only,  yet  the  rate  per  cent,  in  the 
difference  is  exactly  the  same.  Is  it  because  there  is  less  chance 
of  being  found  out  in  selling  short  weight  wools,  than  in  selling 
dress  lengths  a  yard  short  in  measure  ? 

"  Many  retailers  try  and  shield  themselves  by  saying  the 
wholesale  houses  sell  their  wools  in  this  way,  and  they  have  no 
alternative  but  to  buy  them.  Now  this  is  all  nonsense.  There 
are  to-day  several  wholesale  houses  who  sell  full  weight,  and  those 
who  don't  ought  to  have  sufficient  courage  to  face  this  matter, 
and  not  assist  the  retailer  to  defraud  the  public.  Wools  are  sold 
by  the  pound  in  the  same  way  that  calicoes  are  sold  by  the  yard, 
and  it  would  be  just  as  reasonable  to  say  32  inches  made  a  yard 
as  to  call  14  ozs.  a  pound. 

"  The  trader  who  sells  short  weight  wool  is  nothing  more  or 
less  than  dishonest,  let  him  defend  his  conduct  how  he  may." 
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Knox,  Morgan  &  Co., 

Wholesale  Dry  Goods  Importers 

HAMILTON,    ONT. 


-•MiiiiiMiiiiiiiiiiaiiiiiiiiiMiiiiiiiiij- 


STAPLES    AT   COST 

Are  what  many  merchants  are    looking  for  or  claim  to  have  bought  this  season.     To 
help  our  customers  to  meet  the  competition,  we  are  offering 

35   inch   Grey  Cotton   at  5   cents. 

36   inch   Grey  Cotton   at  64   cents. 

PIIIIIIIIHIIIIIIIII MIIIIIHIIIIIIII  a 

TERMS--1  Oct.  3  mos.  or  3%  discount  prompt  cash 


As  we  shall  include  these  when  shipping  balances  of  Fall  Orders  to 
our   regular  customers,    we  trust   orders  will  be  sent  in   promptly 

«IIIIIIMIIIIIMIIIIIIIMIIIIII!lliP>< 

Our  Dress  Goods  &  Gents'  Furnishings  Departments 

Are  showing  large  increases,  resulting  from  the  care  bestowed  upon  them  by  experienced  buyers. 


miiiiiiiinii 


LETTER     ORDERS 

Repeating  some  lines  already   delivered   are   gratifying,  and  our  best 
services  are   always   at  your  use  in  this   Department. 


THE 
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PERSONAL    MENTION. 

B ELDING,  Paul  &  Co.,  Montreal,  manufacturers  of  sewing 
silks,  and  Chadwicks,  the  spool  cotton  people,  have  start- 
ed a  lady  on  the  road,  to  call  on  the  dressmakers  to  talk 
up  the  merits  of  their  makes  of  thread.  This  is  a  new  move- 
ment in  this  country. 

I  oh n  Hallam,  of  Toronto,  has  been  in  Alberta,  N.W.T.,  look- 
ing up  the  wool  clip. 

Mr.  Green,  manager  of  W.  R.  Brock  &  Co.'s  dress  goods 
department,  who  was  ill  for  three  weeks,  is  again  at  his  post. 

Mr.  A.  P.  Allen,  manager  and  director  for  Bradbury, 
Greatorex  &  Co.,  wholesale  dry  goods,  limited,  London,  Eng- 
land, was  in  Canada  recently. 

Merchant  Rennie,  of  St.  Catharines,  Ont,  is  suing  Hugo 
Block  for  entering  his  store  on  the  strength  of  a  chattel  mortgage. 
He  claims  $10,000  damage  for  the  trespass. 

Mr.  Donald  McKay,  of  the  firm  of  Gordon,  McKay  &r  Co., 
accompanied  by  Mrs.  and  Miss  Leila  McKay,  left  on  the  13th 
ult.  for  a  trip  to  England  and  the  continent. 

Robt.  Ward  &  Co.,  of  Victoria,  B.C.,  have  shipped  via 
C.P.R.,  48  casks  of  the  first  quality  of  sealskins  to  Culverwell, 
Brooks  &  Co.,  London.     The  value  of  the  consignment  is  great. 

A.  R.  Kerr,  of  the  well  known  dry  goods  house  of  A.  R. 
Kerr  &  Co.,  Hamilton,  sailed  on  July  22nd,  to  purchase  thefr 
fall  stock  of  millinery  and  dry  goods  in   the  European   markets. 

Munderloh  &  Co.,*  Montreal,  have  opened  a  branch  here, 
with  J.  E.  McClung,  formerly  of  the  Canadian  Cotton  Com- 
pany, as  their  representative  for  Ontario.  Mr.  McClung  is  very 
popular  with  the  trade. 

Messrs.  Clubb  &  Stewart,  clothiers,  Vancouver,  B.C.,  have 
moved  into  the  store  in  the  Condell  block.  This  is  the  second 
time  they  have  enlarged  their  premises  in  a  year,  so  that  busi- 
ness must  be  good  with  them. 

W.  Flint  Jones,  Belleville,  lost  a  three-year  old  daughter  a 
few  days  ago.  The  little  one  got  matches  and  accidentally  set 
fire  to  her  clothing.  Her  little  life  was  driven  out  by  the  cruel 
pain  caused  by  her  burns. 

The  death  of  James  Southcott  removes  another  of  the 
pioneers  of  London.  In  the  first  London  directory  he  and  his 
brother  Charles  are  described  as  keeping  a  tailoring  establish- 
ment on  the  corner  of  Richmond  and  York  streets,  where  the 
Grigg  house  now  stands.  In  1864  Mr.  Southcott  quit  tailoring 
and  joined  Mr.  Ayers,  then  warden  of  the  county,  in  a  general 
grocery  and  produce  trade  on  Talbot  street. 

The  Carberry  (Man.)  Express  of  July  29th,  speaks  thus  of  a 
dry  goads  retailer  who  deals  in  bankrupt  stock :  "  M.  Finkel- 
stein  &  Co.'s  trial  stood  over  until  Tuesday  at  2  o'clock,  and 
was  tried  before  his  worship  the  Mayor  and  Geo.  Rogers,  J. P. 
This  case  was  for  a  second  infraction  of  the  village  by-law  for 
selling  goods  without  having  taken  out  a  license  under  the 
transient  traders  clause.  Mr.  Finkelstein  disputed  his  right  to 
pay  any  license  to  the  corporation  fund  inasmuch  as  he  was  a 
tenant  for  a  period  and  was  not  a  transient.  The  fine  in  the 
first  case  was  $10.  He  promptly  gave  notice  of  appeal,  and 
although  the  fine  was  only  $10,  bonds  were  fixed  at  $300  in 
the  individual  and  $150  each  for  the  securities.  Notwithstand- 
ing that  the  Council  were  well  secured  by  the  bonds,  either  they 
or  their  officials  saw  fit  to  lay  a  second  information  as  above 
mentioned,  when   Mr.  Finkelstein  was  fined  $50,  or  20  days  in 


gaol,  the  full  extent  of  the  law.  We  are  informed  that  an  appeal 
will  be  taken  to  the  Queen's  Bench  in  Winnipeg  against  both 
convictions." 


COLORS    AND    SHADES    FOR    FALL    AND 
WINTER,     1893. 

THE  Union  des  Syndicate  of  Paris  and  Lyons  has  issued  its 
card  of  colors  and  shades  for  Fall  and  Winter  season  of 
1893.  It  is  noticeable  that  most  of  the  shades  will  com- 
bine well  with  black,  and  that  there  is  not  as  many  of  the  pur- 
plish hues  as  were  seen  among  Spring  shades.  The  more  pro- 
minent are  the  following  shades  : — 

Loie  Fuller — A  light  or  pale  watery  blue. 

Olympia-  -Darker  shade  of  same. 

Azurine — A  darker  and  more  metallic  shade  of  the  same. 

Fumineaux — A  light  greenish  blue  in  peacock  order. 

Libellule — A  dark  shade  of  same. 

Saphirine — A  very  deep  shade  of  same  bordering  on  Russian 
green. 

Occupying  second  place  on  the  list  are  six  shades  ranging 
from  a  pale  fruity  pink,  such  as  the  expressed  juice  of  a  half- 
ripe  blackberry  would  make,  designated  as  Bengale,  and  run- 
ning through  the  gradually  deepening  shades  of  Aubusson, 
Walkyrie,  Lotus  Diogene  to  Sigurd,  which  is  a  deep  reddish 
plum  color. 

Coquelicot — A  regulation  poppy  red. 

Tangara  and  Grenat — Two  shades  of  garnet,  the  latter  the 
darker  of  the  two. 

Glycine — A  pale  mauve. 

Violetta — A  deep  violet. 

Verveine — A  light  pinkish  lilac. 

Ophelia — A  darker  shade  of  same. 

Ascania — A  deep  purplish  lilac. 

Fobelia — A  pale  watery  heliotrope. 

Degilale — A  deeper  shade  of  same. 

Mauve — A  pale  silvery  lilac. 

Fveque — A  royal  purple. 

Beige  and  Castor — Two  "staple  shades,  as  names  indicate. 

Sparte — A  light  buff  leather  brown. 

Visoir — A  light  cinnamon  brown. 

Tobac — A  Colorado  cigar  brown. 

Mordore — A  deep  rich  dark  brown. 

Foutre — A  very  deep  dark  wood  brown. 

Argent,  Nickel  and  Platine  are  three  shades  of  silver  grays 
from  light  to  medium. 

Volga — A  light  green  like  young  shoots  of  vegetation. 

Emerande  and  Russe — Two  dark  shades  of  yellowish  green. 

Fagune — A  light  shade  of  Paris  green. 

Roi — A  luminous  cherry  red. 

Henry  II — A  brilliant  purplish  crimson. 

Giroflee — A  coppery  metallic  red. 

Merisette — An  indefinite  reddish  fawn  shade. 

There  are  also  several  shades  of  yellow  from  an  ivory  white 
to  a  corn  yellow  to  deep  Toreador  orange. 


Fatest  information  from  the  Victoria  sealers  is  of  the  most 
interesting  character,  their  catches  having  been  very  satisfactory, 
everything  considered,  while  it  is  not  likely  that  the  Russians 
will  be  so  keen  to  make  seizures  as  they  were  when  Captain  de 
Fevron  was  up  there.  H.  M.  S.  Champion,  having  received  an 
overhauling,  has  left  for  Behring  Sea  to  replace  the  Garnet, 
which,  it  is  understood,  is  shortly  to  return  to  England. 
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AMONG    MONTREAL'S    HUSTLERS. 

THE  month's  business  in  dry  goods  lias  been  fair  on  the 
whole,  both  in  a  sorting  up  way  and  in  the  matter  of 
placing  orders  for  fall  goods.  In  fact  in  this  connection 
a  canvass  of  the  leading  houses  in  the  trade  here  elicits  the  re- 
port that  the  placing  trip  for  the  latter  part  of  July  and  the 
month  of  August  has  been  from  15  to  20  per  cent,  better  than 
the  one  tor  the  corresponding  period  last  year.  It  is  worthy  of 
remark  also  in  considering  this  that  buyers  are  generally  reported 
as  showing  a  conservative  spirit  while  the  fact  above  mentioned 
makes  it  all  the  more  encouraging.  In  fact  the  general  expec- 
tation seems  to  be  for  a  fair  fall  trade  once  the  farmers  know 
with  certainty  what  the  crop  returns  are  likely  to  be.  The  re- 
presentative of  a  leading  firm  who  is  at  present  making  a  trip 
through  Ontario,  writing  in  regard  to  the  district  west  of  Ontario 
considers  the  outlook  hopeful,  remarking  as  a  most  favorable 
feature  that  stock  in  country  dealers  hands  are  in  good  shape. 

The  fact  that  several  of  the  houses  here  have  had  to  send 
forward  repeat  orders  for  dress  goods  and  other  staple  lines  of 
imported  fabrics  is  considered  a  very  good  sign.  The  lines 
which  have  been  running  most  in  demand  have  been  velvets, 
velveteens,  cashmeres,  shirtings,  jacquards  and  ladies'  cloakings. 
There  has  been  a  good  call  for  all  kinds  of  plain  stuffs. 

All  the  mill  agents  here  state  that  the  Canadian  woolen  mills 
are  running  on  full  time  and  have  orders  a  long  way  ahead,  so 
much  so  in  fact  that  it  is  feared  that  they  will  be  unable  to  de- 
liver some  of  them  on  time. 

The  question  of  cutting  on  staples  occasionally  crop  up. 
Nothing  further  has  been  done  in  the  matter  but,  according  to  a 
member  of  a  leading  firm  here,  it  is  remedying  itself.  This,  it  is 
said,  is  largely  due  to  the  action  of  a  Toronto  house,  not  one  of 
the  offending  firms,  which  got  real  mad,  and  to  meet  the  actions 
of  its  competitors  instructed  its  travelers  to  sell  at  cost  right  and 
left.  They  did  so  for  a  few  days  with  effective  results,  some  of 
the  offenders,  it  is  claimed,  having  as  many  as  a  dozen  orders 
cancelled  in  one  day.  Latterly,  however,  there  has  been  less 
talk  about  cutting,  but  whether  this  is  due  to  the  fact  that  people 
are  abstaining  from  it  or  because  this  is  not  the  season  for  a 
large  run  on  cotton  staples  no  one  is  prepared  to  say.  There 
are  adherents  of  both  views  in  the  trade  here. 

The  wolesale  millinery  men  conferred  during  the  month  with 
the  railway  people  regarding  reduced  rates  to  the  fall  millinery 
openings.  The  latter  have  announced  their  decision  to  allow 
reduced  fares  on  the  25th,  26th  and  27th  August,  good  to  return 
until  the  nth  September.  These  tares  will  apply  only  to  points 
in  the  territory  west  of  Kingston  and  Sharbot  Lake,  and  do  not 
apply  to  the  district  east.  For  this  reason  they  are  not  satisfac 
tory  at  all  to  many  of  the  houses.  In  fact  some  of  them  hold 
that  the  concession  means  practically  nothing,  for  their  custom- 
ers up  there  will  not  come  into  town,  but  will  do  their  business 
through  the  travelers.  Besides,  the  large  bulk  of  the  patrons  of 
two  or  three  of  the  houses  lie   east   of  Kingston,  and  it  is  these 


that    they    want  to    convenience,   but   the  railways  don't  seem 
disposed  to  do  so.     The  exact  reduction   has  not  been  made> 
public  yet. 

Payments  have  ruled  fair  on  the  whole,  and  in  some  cases 
improvement  is  reported.  The  4th  of  August  is  usually  a  good 
time  to  judge  this  matter  with  the  dry  goods  trade,  and  many  of 
the  houses  state  that  fully  80  per  cent,  of  their  paper  was  met, 
which  they  consider  a  very  satisfactory  showing. 

S.  Greenshields,  Son  &  Co.  have  an  extensive  stock  of 
Moreens,  which  are  in  good  demand  for  shirtings. 

Mr.  Eagam  of  J.  G.  Mackenzie  &  Co.,  is  away  from  town  at 
present  enjoying  a  well  earned  holiday. 

Hodgson,  Summer  &  Co.  now  have  their  complete  stock  of 
fall  and  winter  goods  on  hand.  They  report  a  decided  improve- 
ment in  their  August  sales. 

J.  G.  Mackenzie  &  Co.  state  that  their  turnover  of  challies 
this  summer  both  in  light  and  dark  ground  was  much  larger  than 
last  year. 

Brophy,  Cains  &  Co.  are  offering  some  superior  shirtings  in 
silk  stripes  and  moire  effects,  also  some  handsome  lines  of  mel- 
tons in  single  and  double  widths. 

S.  Greenshields,  Son  &  Co.  are  having  a  good  run  on  velvets, 
velveteens  and  braids.  They  say  that  the  turnover  of  these  is 
quite  as  satisfactory  as  that  for  the  corresponding  period  last 
season. 

Gault  Bros',  travelers  report  an  encouraging  demand  for 
general  fall  supplies,  tweeds,  overcoatings  and  cloakings,  and 
their  conclusion  is  that  the  stock  in  country  dealers'  hands  is 
small. 

Several  of  Thibeaudeau  Bros,  travelers  have  returned  from 
their  placing  trips  and  report  having  had  a  very  satisfactory 
season  for  dress  goods,  tapestry  and  brussels  carpets  and  floor 
oil  cloths. 

Mr.  Towers,  of  Mathews,  Towers  &:  Co.,  has  returned  from  a 
western  trip,  and  reports  a  satisfactory  turnover  of  their  fine 
lines  of  gents'  furnishings.  The  firm  are  no  longer  handling 
cowboy  hats. 

\V.  Agnew  &  Co.  are  receiving  extensive  lines  of  silk 
sealettes,  black  broche  dress  goods,  silk  warp  henriettas  and 
and  black  jacquards,  and  are  generally  busy  in  forwarding  fall 
orders  from  them. 

Mr.  Thomas  Brophy,  of  Brophy,  Cains  &  Co.,  is  at  present 
making  a  trip  through  Ontario.  Writing  of  the  situation,  he 
considers  the  prospects  fairly  encouraging  in  most  of  the  districts 
that  he  has  visited. 

A  branch  of  business  that  is  often  neglected  by  clothing  men 
is  the  leather  goods  trade.  The  amount  of  business  transacted 
in  this  branch  is  a  great  deal  larger  than  is  commonly  supposed, 
and  it  would  be  a  paying  investment  for  nearly  every  clothier  to 
make  a  specialty  of  these  goods.  The  leather  jackets  manufac- 
tured by  the  Hudson  Bay  Knitting  Co.,  of  Montreal,   are  very 
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popular  wherever  leather  garments  are  used,  and  every  wide- 
awake retailer  should  communicate  with  this  firm  whether  he 
has  handled  leather  goods  in  the  past  or  not.  All  the  leading 
jobbers  are  handling  the  Westgate  overstocking  manufactured  by 
the  same  firm. 

Wm.  Agnew  &  Co,  opened  up  during  the  month  several  ex- 
tensive lines  of  meline  cloth  in  all  the  new  shades;  also  lines  of 
hop  sacking  in  double  width,  of  which  they  have  been  forwarding 
some  good-sized  orders. 
^  Jas.  Johnson  &  Co.  are  at  present  pushing  forward  orders  of 
silks.  They  note  a  good  demand  for  check  velvets  and  heavy 
Irish  laces.  There  is  a  brisk  call  for  Ombre  velvet  also,  and 
they  have  an  extensive  line  of  it  near  at  hand. 

Messrs.  Thibeaudeau  Bros,  are  offering  as  usual  this  month 
an  extensive  line  of  scarlet  English  flannelettes  from  7c.  upward 
in  fully  one  hundred  different  patterns.  They  make  a  specialty 
of  these  and  say  they  are  good  sellers  and  in  good  demand. 

Jas  Johnston  &  Co.  point  to  a  handsome  line  of  velvet  shawls 
as  a  taking  line  for  the  fall.  The  "  Ombre"  shade  as  usual  pre- 
dominates. They  have  just  received  also  an  extensive  shipment 
of  ladies'  kid  gloves,  ladies'  lined  kid  mittens,  gents'  buckskin 
gloves  and  gents'  kid  gloves  all  of  which  are  being  called  for. 

Caverhill,  Kissock  &  Co.  have  received  and  are  still  receiv- 
ing an  extensive  line  of  ladies'  fall  cloakings  in  German  wool- 
ens. They  have  given  their  warehouse  an  extensive  and  com- 
plete overhauling.  A  convenience  that  will  be  decidedly  wel- 
come is  an  electric  passenger  elevator  which  is  now  in  running 
order. 

Thouret,  Fitzgibbon  &  Co.  are  now  carrying  full  stocks  of 
the  now  well-known  brand  of  "  Jammet "  French  kid  gloves,  the 
agency  for  which  is  under  their  control,  the  late  firm  of  Jammet, 
Frere  &  Pewny  having  dissolved  and  the  original  Jammet  make 
being  handed  over  to  Thouret,  Fitzgibbon  &  Co.  In  the  latter 
firm's  hands  the  goods  have  this  season  doubled  in  sale,  evidently 
they  are  becoming  known  and  appreciated. 

Mr.  Andrew  Gault  of  Messrs.  Gault  Bros,  was  expected  back 
from  Europe  on  the  28th  of  the  present  month.  The  firm  note  a 
brisk  demand  for  cashmeres  in  all  the  various  shades  known 
under  the  caption  of  Henry  II.  colors,  running  from  light  mauve 
to  a  dark  purple,  etc.  If  anything  the  brighter  shades  have  the 
best  of  the  percentage  of  sales.  They  were  compelled  to  repeat 
orders  for  several  lines. 

Mr.  Emil  Pewny  of  Emil  Pewny  &  Co.  who  has  just  return- 
ed from  a  visit  to  the  European  glove  markets,  reports  that  kid 
gloves  have  gone  up  considerably  in  price  owing  the  scarcity  of 
skins.  Owing  to  the  action  of  his  Grenoble  partner  Mr.  Paul 
Mandin,  his  firm  foresaw  the  advance  and  stored  a  plentiful  sup- 
ply of  skins  beforehand.  They  are  therefore  prepared  to  fill 
fall  orders  for  all  lines  at  old  prices  and  carry  a  full  line  as  per 
their  advertisement  in  this  issue. 

The  dress  fabrics  bearing  the  trade  mark  the  "  Varnished 
Board,"  from  Priestley's  well-known  works,  are  familiar  to  every 
one  in  the  trade.  Messrs.  S.  Greenshields,  Son  &  Co.  have 
been  appointed  sole  Canadian  agents  for  this  great  firm,  and 
have  now  got  a  full  line  of  samples  on  which  to  take  orders  for 
spring  importation.  The  fabrics  turned  out  by  these  works 
comprise  "Henriettas,"  "  Sachmire  de  l'Inde  "  serge,  "  Armure  " 
half  mourning  cloth,  Melrose,  "  Drop  d'Alma "  crepe  cloth, 
"Clairette,  "  etc.,  in  silk  and  wool  ;  and  albatross  cloth, 
mourning  cloth,   savinua   twill,   veiling,  real    India  cloth,  crepe 


cloaking,  Panama,  grenadine  and  biarretz  in  all  wool  ;  also 
several  of  the  above  lines  given  under  the  caption  of  silk  and 
wool. 

A  new  line  of  goods  which  S.  Greenshields,  Son  &  Co.  are 
offering  is  a  line  of  waterproof  goods,  some  of  the  advantages 
claimed  for  them  being  that  they  are  not  malodorous  or  air  tight 
but  are  perfectly  porous,  and  consequently  healthy  and  besides 
never  change  in  appearance  or  rain  repelling  quality.  The  brand 
is  "Cravenette"  and  the  goods  are  offered  in  all  the  newest 
fabrics  both  in  heavy  and  light  weights,  the  latter  being  service- 
able as  dust  protectors. 

WOOL    NEWS. 

A  DESPATCH  from  Salt  Lake  City  says  :  Wool  growers 
of  Utah  met  in  this  city  on  the  26th  ult..  and  decided  to 
organize  a  territorial  wool  growers'  association,  the 
principal  object  of  which  will  be  to  provide  for  the  storage  and 
shipment  of  the  entire  Utah  wool  clip  next  year.  This  means 
that  in  future  Utah  wool  growers,  instead  of  Eastern  wool  buyers, 
will  handle  the  product  of  this  territory.  This  action  was 
brought  on  by  the  unprecedentedly  low  price  at  which  wool  is 
sold  this  season.  The  best  Utah  clips,  which  sold  last  year  for 
i7j4c,  find  few  buyers  at  8^c.  now. 

TORONTO    MARKET. 

The  past  month  has  seen  little  movement  in  wool  on  the 
Toronto  market.  The  mills  have  nearly  all  bought  their  stock 
for  the  season  or  are  securing  local  lots.  Select  combing  runs 
from  16 ]/2  to  i7^4c.,  with  buyers  somewhat  bearish.  The  de- 
mand from  the  United  States  for  Canadian  wool  has  ceased  for 
the  present  on  account  of  a  lack  of  orders  at  the  mills,  and  this 
has  had  the  effect  of  weakening  prices.  But  in  spite  of  every- 
thing holders  are  doing  well. 

WINNIPEG    MARKET. 

Wool  merchants  at  Winnipeg  are  now  receiving  the  spring 
crop  of  shearings,  Prices  are,  however,  lower  than  in  1892,  and 
the  wool  is  also  said  to  be  of  inferior  quality  to  that  of  last  year, 
in  consequence  of  the  unusual  severity  of  last  winter. 

ALBERTA    WOOL    CROP. 

It  is  generally  thought  that  the  Alberta  wool  crop  this  year 
will  be  satisfactory  to  the  ranchers,  so  far  as  quantity  and 
quality  are  concerned.  Wool  buyers  from  the  east  are  on  their 
way  in,  and,  as  the  market  reports  show  a  brisk  demand  for  the 
staple,  fair  prices  may  be  expected.  The  lamb  crop  will,  it  is 
said,  average  about  75  per  cent,  all  round. 


The  chief  of  the  United  States  Bureau  of  Statistics,  in  his 
statement  of  the  exports  and  imports  of  gold  and  silver,  reports 
that  the  exports  of  gold  from  the  United  States  during  the 
twelve  months  ending  July  30,  I893,  amounted  to  $108,680,844, 
and  the  imports  to  $2i,i74'38i;  excess  of  exports,  $87,506,463. 
During  the  corresponding  period  of  the  preceding  year  the  ex- 
ports were  $50,195,327,  and  the  imports  $49,599,454  ;  excess  of 
exports,  $495,893.  The  exports  of  silver  during  the  twelve 
months  ended  June  30,  1893,  were  $40,737,319,  and  the  im- 
ports $23,193,252;  excess  of  exports,  $17,444,067.  During  the 
corresponding  period  of  the  preceding  year  the  exports  were 
$32,810,359;  and  the  imports  were  $19,995,086  ;  excess  of 
exports,  $12,855,473.  For  the  six  months  ending  June  30,  the 
exports  of  gold  amounted  to  $73,717,938,  an  increase  of  $32,- 
148,788  over  the  corresponding  period  of  the  preceding  year. 
The  imports  were  $11,759,043,  an  increase  of  $3,723,435. 
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W.  &  J.  SLOANE,        ^New_York 

Manufacturers  .  .  . 

J.  E.  BINNS,  Merchants'  Buildings,  Ek'Svl4,.  TORONTO 

Representative. 


Moquette  Carpets,  Extra  Super  Cotton  Chaine,  Chenille  Portiers, 

Axminster  Carpets,  Extra  Super  Unions,  medium,  Chenille  Curtains, 

Gobelin  Carpets,  Extra  Super  Wool  Carpets,  Chenille  Covers, 
Savonniere  Carpets, 

Satin    Rousse,    Tapestrie,    and    Brocetelle    Coverings,    Plushes    and    Velours. 
Imperial    Smyrna,      Highland    Smyrna,    Moquette,    Burmah,    and    Goat    Rugs. 

China  and  Japan  Mattings 

American  Floor  Oil  Cloths,  and  Linoleums. 


STOP!    READ!    This  is  for  YOU. 


V 


^LgKi  our  immense  range  of  CHILDREN'S  HEADWEAR,  direct 


from  the  factory.  We  represent  one  of  the  largest 
American  makers.  We  are  also  showing  the  very  LATEST 
PATTERNS  in  following  lines:  ART  SILKS   (200  Patterns  and 

Colorings),  ART  SATEENS,   SILKOUNES,   BEATRICE  CLOTH, 

( the  latest  for  draperies.)      Besides  many  other  novelties  in 
similar  lines     -:-     -:-     -:-     -:-     -:- 

We  are  headquarters  for  DOWN  GOODS,  in  the  different  grades,  including 
Pillows,  (all  sizes)  Cosies,  Bolsters,  etc.  Do  not  fail  to  see  us  before  com- 
pleting your  purchases.      -:--:--:--:-  * 

boulteuTsFewart 

30  Wellington  St.  East,      ^     ~     -      TORONTO 
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CAPS    AND    FURS. 

ERTAIN  it  is  that  the  orders  placed 
during  May,  June  and  July  for  hats, 
caps  and  furs  surpassed  all  previous 
seasons    in     number    and    volume. 
Travelers  carried  home  orders  larger 
than  they  had  any  ground  to  hope 
for,  and  much  larger  than  they  had 
expected.     Of  course  this  trade  has 
not  materialized  as  yet,  because  ship- 
ments are  only  beginning  to  be  made 
with   many   classes   of  goods.     But 
cancels  have   been   conspicuous   by   their  absence.     Moreover 
Canadian  retail    stocks  are    lower  than    for  some  years.     The 
steady  cold  of  last  winter  wrought  that  benefit.      The  conse- 
quence is  that  retailers  must  have  the  stocks  and  must  pay  the 
firm  prices  at  which  all  the  best  goods  are  held. 

The  stiff  hat  trade  has  been  fairly  good  so  far,  but  the  quiet 
season  is  now  on  and  travelers  are  resting  from  their  toils.  Fall 
stocks  are  arriving  and  shipments  are  being  made  by  the  jobbers. 
Sorting  orders  will  commence  about  September  ist,  although 
travelers  will  not  go  out  until  about  the  fifteenth.  The  tendency 
to  force  the  wide  brim  on  the  public  continues,  but  it  is  doubt- 
ful if  the  experiment  will  be  wholly  successful.  Tobbers  them- 
selves are  somewhat  doubtful  and  are  buying  conservatively. 
Retailers  would  do  well  to  imitate  them  in  this  respect. 

The  soft  felt  hat  trade  is  monopolised  by  the  fedora  shapes 
The  trade  are  somewhat  doubtful  as  to  the  proper  shape,  and  it 
is  doubtful  if  any  one  shape  will  be  fixed  on.  All  varieties  have 
received  attention.  The  country  dealers  have  mostly  demanded 
small  shapes  and  the  city  dealers  pick  up  the  larger  shapes. 

The  straw  hat  trade  is  over  and  has  been  quite  satisfactory, 
and  jobbers  report  an  increased  season's  trade. 

Sealette  caps  of  all  kinds  are  going  to  take  well  with  the 
medium  trade  again.     Orders  are  numerous  and  heavy. 

To  say  exactly  what  would  lead  in  furs  would  be  exceedingly 
hard.  Misses'  and  ladies'  capes  will  again  be  a  feature,  with  a 
greater  length  as  the  main  change.  Cheap  boas  are  out  of  it 
but  the  best  ones,  such  as  bear,  will  still  sell.  Sealskin  caps  and 
garments  will  sell  freely  in  spite  of  firmer  prices.  Nearly  every 
class  of  lamb  is  in  good  demand. 

The  Canadian  hat  trade  shows  a  large  contrast  to  that  of  the 
United  States.  In  this  country,  steady  progress  has  been  the 
motto  and  the  result  for  years,  and  this  year  is  no  exception  In 
the  States,  on  the  other  hand,  the  trade  is  demoralised.  Canada 
has  not  pursued  a  course  of  inflation  and  consequently  there  are 
no  bubbles  to  burst. 


been  introduced  into  general  wear  in  the  reign  of  Queen  Eliza- 
beth, but  in  that  period  they  assumed  all  manner  of  shapes  and 
varieties  of  color.  Shortly  afterwards  brims  were  much 
broadened,  and  hung  down  when  in  wear.  These  broad  brims 
continued  to  be  worn,  but  the  inconvenience  of  the  wide  flap- 
ping edge  led  to  the  the  turning  up  of  one  and  then  two  flaps, 
until  in  the  reign  of  Queen  Anne  a  third  flap  was  turned  up, 
and  the  regular  'cocked  hat'  or  'continental  hat'  was  formed.' 
In  various  styles  the  'cocked  hat' remained  fashionable  during 
the  whole  of  last  century,  and  with  the  present  century  came  in 
the  conventional  '  stovepipe  '  shape,  which   with   infinite  variety 


"navy"  cocked   hat  (1800.) 


ARMY    (1837). 


CLERICAL    (18TH    CENTURY) 


CIVIL 
THE    WELLINGTON    (1812). 


THE    D'ORSAY    (182c). 


THE    REGENT    (1825). 


AN    INTERESTING    HOOK. 
The  accompanying  plate  is  taken   from  a   book   which  must 
be  interesting  to  hatters  and  furriers.    I:  is  "Castorologia,  or  the 
History  and  Traditions  of  the  Canadian  Beaver,"  by  Horace  T 
Martin.     Dealers   will   recognize  the  first  part  of  this   word- 
castor,  for  most  of  them  have  been  glad  to  hear  a  good  customer 
come  in  and   remark   that   he   "needed   a   new  castor."      Mr 
Martin  has  m   a  scholarly   way  given   much    information  about' 
beaver  and  its   uses.     Among   other  things  he  remarks:    "In 
1638,  the  British  Parliament  issued  a  proclamation,  strictly  for- 
bidding the  use  of  any  material  for  the  making  of  hats,  excepting 
Beaver  stuff'  or  'Beaver  wool,'  and  we  learn  that  in  l863  a  Ld 
beaver  hat  was  worth  £A  5s.,  which  very  positively  indicates  the 
high  esteem   m   which   they  were   then    held.     Beaver  hats  had 


has  lasted  to  our  own  day.  The  shape  of  the  hat  was  the  fancy 
of  a  season,  and  even  the  most  fractional  variation  in  width  of 
brim  and  height  of  crown  was  sufficient  to  satisfy  the  demand 
for  novelty.  The  general  conception  of  a  beaver  hat  is  the  well 
known  model  adopted  for  civil  use,  but  the  pliable  beaver  felt 
has  been  subject  to  almost  every  modification  a  head  covering 
could  possibly  assume.  In  the  accompanying  plate  we  illustrate 
several  well  known  shapes,  all  typical  examples  of  the  use  of  the 
pure  felted  beaver,  yet  exhibiting  a  wide  field  of  consumption 
and  perfect  adaptability  in  each  case." 

NOTES. 

Mr.  A.  A.  Allan  returns  this  week  from  his  English  trip. 

John  Martin  &  Co.,  of  Montreal,  who  have  done  a  huge  fur 
trade  for  over  50  years,  make  an  announcement  of  their  fur 
goods  on  another  page  of  this  issue.  Their  reputation  is  one  of 
best,  and  they  carry  a  superior  stock.  In  gentleman's  fur-lined 
and  other  garments  they   are  not  excelled  by  any  manufacturer 
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HEADQUARTERS  !  ! 


For 


Gentlemen's 


Furs 


Established  over  50  years 


r, 


OUR 


f\UR  staff  of  English  Military  Tailors, 

\J  is  now  employed  in  manufacturing  Coats 
for  our  Fur  Linings  and  Trimmings,  and  we 
are  offering  highly  finished  garments  ranging 
in  prices  from  $25  to  $250. 
XX/'E  claim  to  be  the  only  firm  in  America  which  combines  all  the 
elements  necessary  to  produce 

GENTLEMEN'S  FUR-LINED  AND  FUR-TRIMMED  OVERCOATS 

•        •        •      ^^tohr^^ 

Fur   Department 

We  have  an  excellent  assortment  of  Gentlemen's  Caps,  Gauntlets 
and  Detachable  Collars  in  all  choice  Furs,  including  Labrador  Otter, 
Alaska  Seal,  Persian  Lamb,  Hudson's  Bay  Beaver,  Etc. 


•    • 


OUR  REPUTATION    FOR 


Fine  Sleigh  Robes,  Wraps  and  Rugs 

Will  be  fully  sustained  by  tliis  year's  collection.       We  lire  showing  Lions,  Tigers, 
Leopards,  Musk  Ox,  Grizzly  and  Black  Bears,  Wolves,  Etc. 


•     •     • 


TOFiPiFl^  may  always  rely  on 

<}  \JDljL*]\\J  finding  something  wor- 
thy their  attention.  Just  now  we  have  a 
few  special  lines  in  Muffs  and  Storm  Col- 
lars— ladies'  and  children's — which  we  will 
clear  at  any  reasonable  offer.  Write  for 
samples  or  call. 


•   • 


455  &  457 
St.  Paul  St., 


MONTREAL 
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and  their  stock  of  all  kinds  of  robes  and  fur  garments  is  extensive 
and  varied.  A  thorough  acquaintance  with  the  fur  trade  enables 
them  to  buy  well  and  offer  special  values. 

London  and  Paris  fur  houses  have  adopted  a  new  plan  this 
season.  Formerly  they  threw  open  their  salesrooms  to  visitors, 
and  many  Americans  took  advantage  of  this  to  pick  up  all  the 
styles  and  imitate  them.  Now  all  visitors  are  excluded,  and  the 
consequence  is  that  there  are  fewer  "  New  American  styles.'- 
A.  A.  Allan  &  Co.  generally  close  for  a  week  in  summer, 
V  but  owing  to  the  increased  demand  for  their  manufactured  fur 
goods  they  have  been  unable  to  do  so  this  summer. 


TORONTO    FUR    MARKET. 

Badger,  per  skin $       25  to  $       75 

Bear,  black 1500  to  30  00 

Bear,   brown 15  00  to  30  00 

Bear,  grizzly 10  00  to  20  00 

Beaver 2  00  to  7   00 

Beaver,  castors,  per  pound 2   50  to  4  00 

Fisher 50  to  7   00 

Fox,  cross .  .  ." 75  to  6  00 

Fox,  kit '•  •  10  to  45 

Fox,   red 25  to  1    50 

Fox,    silver 5   00  to  80  00 

Lynx 25  to  4  00 

Marten 75  to  2   50 

Mink 25  to  1    75 

Musquash 02  to  10 

Otter 8  00  to  1 2   00 

Raccoon 50  to  85 

Skunk 25  to  1   00 

Timber  wolf . 25  to  350 

Prairie  wolf,  large 25  to  1    00 

"         "      small 25  to  65 

Wolverine 50  to  350 

BUSINESS    CHANGES. 

ASSIGNMENTS  :— Stewart  Bros.,  Fort  William,  Ont.;  S. 
Denning  &  Co.,  Sarnia,  Ont.;  E.  F.  St.  Amour,  Acton, 
Que.;  F.  X.  E.  Dessault,  Quebec ;  William  Cox.,  St. 
Johns,  Nfd.;  Ouimet  &  Brodeur,  Montreal  ;  C.  L.  Jordon, 
Winnipeg  ;  Isidore  Boileau,   Montreal ;  P.  E.  Vermer,  Quebec. 

W.  H.  Schneider  &  Co.,  Sarnia,  sold  to  Walters  Bros. 

Brignall  &  Thompson,  Belleville,  compromised  at  60c. 

Lusby  &  Steele,  furnishers,  Amherst,  N.S.,  have  dissolved, 

A.  D.  Rankin  &  Co.,  Brandon,  have  sold  out  to  Haley  & 
Sutton. 

James  Price,  tailor,  St.  John,  N.B.,  is  dead.  So  is  Alex.  Pat- 
terson, of  that  city. 

The  Boehner  Co.,  of  Berlin,  dry  goods,  is  applying  for 
charter  of  incorporation. 

Mr.  Reid  is  retiring  from  the  wholesale  firm  of  Robertson, 
Munro  &  Reid,  Hamilton. 

Cliff  &  Hallet,  manufacturers  of  woolens,  Ottawa,  Ont.,  have 
dissolved  ;  former  continues. 

Hemphill  &  Sinclair,  tailors,  Ottawa,  have  dissolved  ;  latter 
continues  ;  likewise  Fortin  &  Michaud,  Que. 

The  estate  of  R.  J.  Bowes,  of  Kingston,  was  sold  in  four 
lots;  the  first,  amounting  to  $25,214.04,  was  bought  by  Mr.  N. 
Garland,  of  Eglinton,   for   63c.  on   the   dollar.     The   second,   a 


branch  store  in  Kingston,  was  sold  to  Mr.  F.  X.  Cousineax  at 
55c.  on  the  dollar.  The  Marlbank  stock,  amounting  to  $3,- 
304.24,  was  sold  to  Mr.  Bowes  at  63c.  on  the  dollar,  while  the 
Carleton  Place  stock,  amounting  to  $2,343.30,  was  purchased  by 
Mr.  Bader,  of  Brockville,  for  65c.  on  the  dollar. 

Messrs.  Scott  &  Plater  have  purchased  the  tailoring  stock  of 
Frank  Moore,  London,  at  37c.  on  the  dollar. 

G.  J.  Hiseler  &  Co.,  hats,  caps  and  furs,  Halifax,  N.S.,  are 
compromising  at  35c.      Liabilities  $30,000,  assets  $28,000. 

The  stock  of  Andrew  Lindsay,  Southampton,  has  been  sold 
to  R.  C.  Struthers  at  73c.  on  the  dollar.  The  stock  amounted 
to  $4,444.76. 

Gunther  &  Schmidt,  dry  goods,  Milverton.  will  sell  their 
stock  on  the  19th  ;  Joseph  Petitclerc,  Three  Rivers,  Que.,  on 
the  14th. 

The  tailoring  stock  of  William  &  John  McSweyn,  of  Kin- 
cardine, amounting  to  $2,500,  brought  55c.  on  the  dollar.  Henry 
Macklin,  of  London,  was  the  purchaser. 

The  stock  of  E.  Mendel,  manufacturer  of  caps,  Montreal, 
was  sold  on  the  8th  at  61c,  and  the  dry  goods  stock  of  J.  O. 
Lahelle  at  66c;  that  of  H.  Babty,  Ingersoll,  Ont.,  sold  to  Ross 
Bros,  for  61c. 


A     NEW    FAD. 

THE  women  of  Brooklyn  have  taken  a  craze  for  embroidery 
on  linen,  and  for  the  time  being  this  fad  has  eclipsed  china 
decorating,  cushion  collecting  and  souvenir  spoon  hunting. 
Every  dish  on  the  dinner  table  reposes  on  a  fringed  or  hem- 
stitched doily,  embroidered  in  delicate  silks  in  all  shades  of  the 
rainbow.  A  South  Brooklyn  man  whose  wife  is  an  especially 
ardent  embroiderer,  told  some  of  his  friends  the  other  day  that 
his  home  was  becoming  a  sort  of  nightmare,  to  him.  There  were 
hard,  knotty  monograms  on  all  the  sheets,  the  bath  towels  were 
inscribed  with  sentences  advocating  cleanliness,  and  maxims 
were  freely  sprinkled  about  the  house  in  all  conceivable  shapes. 
But  the  climax,  he  says,  came  the  other  evening,  when  he  took 
off  his  coat  to  enjoy  a  game  of  billiards.  He  wore  a  white  waist- 
coat, and  across  the  back  of  it  was  embroidered  in  yellow  letters  : 

I  don't  care  what  the  daisies  say. 
I  know  I'll  be  married  some  fine  day. 

He  was  so  mad  when  he  discovered  it  that  he  went  home 
and  tore  up  a  cheese  doily  that  had  yellow  mice  embroidered  all 
round  the  edges  and  refused  to  sleep  upon  a  pillow  which  read  : 

Sleep  that  knits  up  the  raveled  sleeve  of  care. 


ALEX.  NELSON  &  CO. 

Wholesale    Furriers, 

Are  now  showing  their 
New  Styles  in 

Ladies'  and  Gentlemen's  Furs 

FOR    SEASON    1893-94- 

At  their  New  Premises: 

501  St.  Paul  Street,  cor.  St.  Peter  Street, 

MONTREAL 
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Arthur  &  Co., 

Limited. 
GLASGOW,  LONDON  AND  LEEDS, 


REPRESENTATIVE 


G.  DYKES,  27  Front  Street  West, 

TORONTO. 


R.  FLAWS, 

Dry  Goods  Commission  Merchant. 

Manufacturers'  Agent,  DIRECT. 

Curtains,  Carpets,  Rugs,  &c. 


72  Bay  Street,  Toronto. 


Toronto  Fringe  and  Tassel  Company 

Manufacturers  of 

FRINGES,    CORDS,     POMPONS, 

TASSELS,  DRESS  UPHOLSTERY,  and 

UNDERTAKERS'  TRIMMINGS. 


9  Front  St,  Wast,  TORONTO, 


Wyld.  Grasett  &  Darling 

Have  pleasure  in  stating  that  their  stock  throughout 
the  Warehouse  will  be  found  fresh  and  well  assort- 
ed with  seasonable  goods  in  the  following  depart- 
ments : — 

STAPLES— Canadian  and  Imported,  includ-  - 
ing  Prints  and  Linens. 

DRESS  GOODS-Canadian,  British  &  Foreign 

SMALLWARES,  MEN'S  FURNISHINGS,  Etc. 

IMPORTED  AND   CANADIAN  WOOLENS 
and  Tailors'  Trimmings. 


Inspection  of  Stock  Solicited 


Wyld,  Grasett  &  Darling 


T  O  R  ()  N  T  O 


A.  BRADSHAW  &  SON, 

7   Wellington   Street   East, 

TORONTO 


Manufacturers  of 


Overalls.  Shirts,  Pants,  Etc. 


-OUR  STOCK  OV- 

L/NENS,   COTTONS,    WOOLENS, 

HOSIERY  AND    UNDERWEAR 

Is  now  complete  for  Fall  Trade. 


J.     STRACHAN 


ALEX.    HAY 


Have  you  Seen 

THE   CELEBRATED 

SENATOR  HAT 


MANUFACTURED    BY 


JAPS  STKACW  &  GO. 

ODORCXLVTO 

MANUFACTURERS    OF         |J  I  1  K         Q  12  Q  f     6  I  I         Jl  Q  L  S 


— o- 


LOW  PRICES.    LIBERAL  TERMS 


A    personal  call    when  visiting  the  Exhibition 
will   well  repay  the  close   buyer. 


SOFT  WOOL  FELTS  OUR  SPECIALTY 


¥ 


We  also  offer  a  Full  Line  of  Astrachak,  Sealette  and 
Tweed  Caps  and  Setts  for  winter  wear  at  ROCK 
BOTTOM    PRICES.        -:-        -:-        -!- 


GIVE    US    A    CAT,!,    WHEN    IN    THE    CITY 


ADDRESS 


s-v&^&^-s 


JAMES  WHAN  $  COi 


68    ESPLANADE   ST.    WEST 

near    UNION    STATION 
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For  Exhibition  Customers 

MEN'S  NECKWEAR 

We  have  opened  a  large  shipment  of  latest  de- 
^  signs  in   Silks,    Brocaded    Satins,    Printed  Satins 

^  and    Printed    Foulards.      These  will  be  made  up 

into  the 

Newest  Styles   -    -    - 

In    Knots,    Four-in-hands,    Puffs,    and 

The  Latest  Shape  in  Bow  Ties 

We  also  show  an  entire  novelty  in  all  styles  of 
Neckwear 

Not  to  be  Had  Elsewhere 

In  Black  Cord  Silk,  with  choice  designs  in  raised 
Embroidery  of  white,  royal,  sky,  heliotrope,  purple 
and  red. 


E.  &  S.  CURRIE 


Manufacturers  of 


64  BAY  STREET, 

Men's  Neckwear  TORONTO 
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FALL,  1893 

-*- 

/f  UR  Stock  is  now  almost  complete 
\^f  and  we  are  busy  filling  travelers 
orders.  Early  buyers  visiting 
the  market  will  find  our  stock  complete 
on  Monday,  August  21st,  with  all 
the  latest  novelties  for  the  Fall  and 
Winter  Trades.  Special  attention 
directed  to  our  .... 

Mantle  and  Mourning 
Department 


Reid,  Taylor  &  Bayne 


TORONTO 
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THE    MILLINERY    AND     CLOAK    TRADE. 

NO  doubt  exists  in  the  minds  of  the  jobbers  that  the  coming 
fall  trade  will  be  an  excellent  one  in  every  respect,  in 
millinery,  silks,  readymade  cloaks  and  mantlings.  Every 
indication  of  a  heavy  trade  exists,  and  jobbers  stocks  are  in 
excellent  condition  to  meet  a  varied  and  a  strong  demand. 

Silk  goods  are  held  at  slightly  increased  prices,  but  the 
highest  point  has  been  reached  and  there  will  be  no  further 
advance  for  some  time. 

It  is  too  early  to  say  what  will  predominate  in  hat  shapes. 
The  accompanying  illustrations  sh'ow  two  felt  hats  of  the  pro- 
bable shape.     Brims  will  be  mediums. 

In  hat  ornaments  there  are  decided  tendencies.  One  of  the 
newest    and   most   popular  decorations  will  be   the  "  Mercury '' 


FELT     HAT    WITH    MERCURY    WINGS. 

wings  in  plain  or  colored  feathers  or  in  ornamented  combinations 
of  feathers  and  fur  or  jet  and  fur. 

Beaver  fur  mounts  are  shown  in  profusion  and  are  a  decided 
innovation  which  are  bound  to  take,  Mink,  seal,  otter  and 
squirrel  mounts  are  also  shown.  These  ornaments  are  in  some 
cases  made  with  neat  little  weasel-like  heads  end  tails  attached, 
the  whole  having  a  strikingly  original  effect.  Osprey  mounts 
are  also  running  strong,  as  also  are  combination  osprey  and  fur. 

Ombre  effects  are  shown  in  wings  and  osprey  mounts.  But 
it  is  in  ribbons  and  veilings  that  this  effect  predominates.  The 
ombre  effect  is  produced  by  combining  several  colors  side  by 
side  so  that  one  shades  gradually  into  the  other.  The  majority 
of  the  season's  ribbons  show  a  tendency  to  this  effect,  and  this 
has  also  given  an  impetus  to  the  wider  numbers  of  ribbons. 
Double-faced  ribbons  in  satins  and  velvets  are  also  shown 
strongly.     Greens  and  purples  are  the   leading  colors  in  all  the 


various   shades.      A  full  list   of  colorings  for  the  season  is  given 
elsewhere. 

The  accompanying  hat  illustrations  show  two  of  the  leading 
French  styles,  both  of  which  indicate  very  fairly  new  tendencies 
which  will  be  shown  in  the  trimmed  hats  of  both  Toronto  and 
Montreal  houses. 

S..  F.   McKinnon  &  Co. 

S.  F.  McKinnon  &  Co.  will  have  their  fall  opening  on  Tues- 
day, Wednesday  and  Thursday,  August  29th,  30th  and  31st. 
In  extending  a  cordial  invitation  to  the  whole  trade  to  be  pre- 
sent on  this  occasion  they  promise  to  make  the  largest  and  most 
convincing  display  of  millinery,  mantles  and  other  lines  in  their 
class,  ever  made  by  them.  This  firm  claim  to  have  the  largest 
stock  of  silks,  silk  velvets  and  ribbons,  of  any  house  in  Canada, 
and  at  prices  which  will  meet  any  competition.  They  predicted 
a  heavy  demand  for  the  above  lines  this  fall,  and  feel  that  their 
claim  is  strengthened  by  the  large  quantities  of  these  goods 
which  have  been  sold  on  the  placing  trips.  Every  department 
is  now  busy  passing  into  stock  fall  importations,  and  from  pre- 
sent appearances  all  former  efforts  will  be  eclipsed  by  their  fall 
display  of  millinery  and  millinery  novelties.  The  mantle  stock 
also  proves  from  its  general  characters  that  special  attention  has 
been  directed  towards  the  selecting  of  goods  for  this  department, 
where  they  are  showing  an  endless  variety  of  ladies',  misses'  and 
children's  garments  in  high  class  perfect  fitting  goods  ot  German 
manufacture. 

I).   McCai.l  &  Cq. 

This  firm,  as  usual,  have  made  special  preparations  for  the 
fall  millinery  trade.  Their  Montreal  branch  has  done  well,  and 
this  gives  them  special  facilities  and  advantages  over  their  com- 
petitors.    Their  announcement  on  another  page  gives  full  parti- 


FELT    HAT    WITH    PLUMES. 
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S.F./V\q<IN/NO/N&CO. 

|      OPENING  DAYS      J      . 
I  AUGUST  29,  30,  ^  31  | 

The  heavy  placing  trips  which  have  been  made  by  our  representatives,  is 
proof  that  our  importations  for  Fall  are  of  more  than  ordinary  merit, 
having"  found  it  necessary  to  cable  repeat  more  of  our  lines  than  any  pre- 
vious season.      We  direct  special  attention  to  a  few  of  our  strong  sellers  : 

Dress  Silks, 
Silk  Velvets, 

In  Plain,  Striped,  Shot,  and  Ombre  effects. 

Shot  Plushes, 

The  correct  thing  for  Early  Fall  Capes. 

Velveteens, 
Plain  and  Fancy  Ribbons, 

Etc.,    Etc. 

Our  Millinery  and  Mantle  display  will  also  maintain  the  high  reputation 
which  these  departments  have  gained  in  the  past.  We  extend  a  cordial  in- 
vitation to  the  trade  to  be  present  on  the  above  dates. 


S.  F.McKinnon&Co. 

35   MILK   STREET,  Ax  16  and    18   WELLINGTON   ST., 

LONDON,  ENG.,  d  TORONTO. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


29 


culars  of  their  fall  opening,  at  which  all  the  latest  European  and 
American  novelties  will  he  shown.  Their  warehouses  are  full  of 
new  goods  at  present. 

Reid,  Taylor  &  Bayne, 
Ever  on  the  alert  to  secure  what  will  suit  the  best  class  of 
millinery  customers  in  the  country,  Reid,  Taylor  &  Bayne  have 
excelled  themselves  this  season.  Their  range  is  the  most  ex- 
tensive ever  shown  by  them,  and  during  the  past  two  weeks 
every  employee  has  been  hustling  in  the  attempt  to  open  up 
*•  their  new  goods.  They  have  an  enormous  stock  of  velvets  and 
velveteens,  but  considering  the  strong  demand  for  these  goods, 
they  have  none  too  many.  Silks  are  abundant.  Ribbons  and 
millinery  ornaments  are  shown  in  an  indescribable  profusion, 
which  contains  the  best  and  latest  novelties  in  full  range.  Their 
stock  of  readymade  cloaks  is  an  excellent  one,  and  the  styles 
both  in  fur-trimmed  and  untrimmed  are  the  latest  Berlin  and 
London  styles.  In  fact  nothing  shown  by  the  Paris,  London  or 
New  York  houses  that  would  be  suitable  for  the  Canadian  trade 
has  been  omitted.  They  hope  to  have  their  exhibit  complete 
by  the  21st  inst. 

TRADE    CHAT. 

MRS.  A.  MORROW,  of  Pittsburg,  Pa.,  one  of  the  C.  E. 
delegates  to  Montreal,  purchased  a  fur  cloak  there. 
When  she  landed  at  Clayton  the  cloak  was  seized  and 
she  had  to  pay  $12  duty  to  get  it  back.  She  will  ask  the 
United  States  Government  to  refund  the  money. 

The  Kingsville  woolen  mill  will  double  its  output  this 
season. 

J.  J.  Sheehy,  Peterborough,  has  not  assigned  as  reported  in 
last  issue. 

The  Mission  City,  B.C.,  Board  of  Trade  are  negotiating  for 
woolen  mill. 

The  Great  Northwest  Express  Co.  is  opening  an  office  in 
Vancouver,  B.C. 

The  Canada  and  Stormont  cotton  mills  are  undergoing  re- 
pairs at  present. 

The  Paris  knitting  mill  is  progressing.  The  fire  of  April 
1892,  has  not  been  forgotten. 

The  Otis  cotton  mill  at  Wave,  Mass.,  has  closed  down  for  a 
month  :   1,750  employes  are  out. 

A  new  factory  is  being  erected  by  the  Dominion  Blanket 
and  Fibre  Co.  at  Beauhamois,  Que. 

The  Riverdale  woolen  mills,  Inglewood,  Out.,  have  enlarged 
their  capacity  and  will  have  an  increased  output  this  season. 

The  Paris  Wincey  Mill  is  adding  some  new  looms,  so  that  it 
may  increase  its  output  to  keep  up  with  the  demand  for  its 
manufactures. 

Alexander  &  Anderson  have  bought  out  the  John  Ryan 
Mantle  Manufacturing  Co.,  and  will  now  strive  for  a  share  of 
the  mantle  trade. 

The  union  men  of  one  of  the  tailoring  establishments  in 
Brantford,  Gnt.,  are  out  on  a  strike  because  of  the  proposal  to 
make  it  a  non-union  shop. 

Foreclosure  proceedings  have  been  instituted  against  J.  F. 
Fairgrieve  &  Son,  woolen  goods  makers,  Innisville,  Out.  The 
senior  partner  has  disappeared. 

A  partnership  has  been  formed  between  H.  A.  Francis, 
manufacturer's  agent,    60  Bay    street,  in    this  city,    and  F.  A. 


Turner,  who  for  a  dozen  years  has  been  traveling  for  Caldecott, 
Burton  &  Spence.  When  the  latter  was  leaving  his  former  em- 
ployment, he  was  presented  with  a  handsome  secretary  and  an 
address.  The  new  firm  will  continue  the  business  formerly  car- 
ried on  by  H.  A.  Francis  alone,  ) 

Commencing  on  the  19th  of  July  the  clothing,  dry  goods  and 
gents'  furnishing  stores  of  London  close  down  each  Wednesday 
afternoon  until  the  end  of  August. 

A.  E.  McKinnon,  tailor  and  furnisher,  Halifax,  N.S.,  has  a 
new  store.  It  is  said  to  be  the  finest  in  the  Maritime  provinces, 
being  fitted  up  with  plate  glass,  large  mirrors,  toilet  rooms,  etc. 

All  pedlars  in  Victoria,  B.C.,  will  now  have  to  pay  a  semi- 
annual license  of  $20.  Heretofore  the  license  has  varied, 
pedlars  of  certain  wares  being  charged  less  than  pedlars  of  other 
goods. 

It  is  expected  that  $18,000  or  $20,000  will  be  spent  in  im- 
proving the  Holmedale  water  power,  and  in  the  case  of  the 
cotton  mill  at  Brantford,  the  company  intend  to  introduce  new 
water  wheels  and  to  construct  a  fresh  flume. 

A  villager  passing  William  Scott  &  Co.'s  general  store, 
Brucefield,  the  other  morning,  discovered  two  men  burglarizing 
the  establishment,  and  immediately  gave  the  alarm.  After  a  lively 
tussle  both  burglars  were  captured  and  taken  to  Clinton  jail. 

There  are  still  several  plans  on  foot  for  the  establishment  of 
a  French  line  of  steamers  between  Canada  and  France,  when- 
ever the  commercial  treaty  between  the  two  countries  comes  into 
force.  Mr.  Baddin,  a  millionaire,  who  arrived  in  Montreal  a  few 
days  ago,  is  the  latest  promoter  in  the  field.  He  would  have  a 
line  of  steamers  from  Montreal  to  Rouen.  He  is  now  inter- 
viewing Montreal  merchants  on  the  subject. 

W.  &  J.  Sloane,  one  of  the  largest  manufacturers  of  carpets, 
rugs,  upholstery  goods,  oil  cloths  and  linoleums  in  the  United 
States,  are  opening  an  office  in  Toronto,  where  they  will  be  re- 
presented by  J.  E.  Binns,  who  has  been  looking  after  their 
Canadian  trade  for  some  time.  The  office  will  be  in  the  Mer- 
chants' buildings,  50  to  54  Bay  street,  where  a  full  range  of 
samples  will  be  carried  The  firm  has  about  twelve  factories 
situated  in  different  parts  of  the  United  States, 


THE    MONTH'S    COLLECTIONS. 

THE  financial  story  of  the  past  month  can  be  told 
in  few  words.  In  the  first  place  the  amount  of 
paper  falling  due  on  that  date  was  not  so  large  as 
in  previous  years,  due  in  great  part  to  the  selling  of 
some  classes  of  goods  at  closer  prices  and  on  shorter 
terms.  But  even  with  the  smaller  amount  of  paper  to  be  met, 
there  has  been  a  poorer  showing  made  than  in  the  same  period 
last  year.  Those  who  have  paid  have  paid  promptly,  but  the 
renewals  are  above  the  average  in  number.  Vet  this  was  ex- 
pected, and  as  no  very  weak  spots  have  been  discovered  no  seri- 
ous assignments  are  reported.  With  the  exception  of  two  or 
three  cases  the  past  month's  failures  have  been  of  little  import- 
ance, despite  the  fact  that  they  have  been  numerous.  A  few 
weak  men  have  gone  to  the  wall,  but  the  best  men  are  stronger 
than  ever,  and  the  average  dealer  has  held  his  own.  Money  is 
slightly  stringent,  and  it  will  remain  so  until  October.  The  best 
month  in  the  year  is  generally  November.  A  few  years  ago 
when  the  people  of  Ontario  sold  large  quantities  of  barley  in  the 
United  States  the  collections  for  Sepfember  were  generally  good. 
August  and  September  this  year  promise  to  find  collections  slow. 
No  improvement  is  noted  for  the  Northwest. 
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Wholesale 
Millinery 
Importers 


FIRST  FALL  OPENING,  TUESDAY,  AUG.  29 

And  Following  Days, 

To  which  we  respectfully  invite  every  buyer  to  attend,  as 
we  will  show  a  stock  superior  to  anything  ever  heretofore 
shown  in  this  city.  - 


Toronto,  Canada 


PERRIN  FRERES  et  CIE. 


P£*fi/JV»s 
PERRIN'S 

PERBlN'S 

I    *">  7  Victoria  Square,  corner  St.  James  St., 

MOlsTTBEAL. 


GIiOVES 


ARE  THE  CHEAPEST. 


PEWNY'S    KID    GLOVES 


ARE  BETTER. 


LARGE  STOCK 

Always    on    Hand 


ZEZMHIl.      ZPZErtfriDTY     <8c     CO., 

MONTREAL,    P.  O.  Box  889. 

FACTORY  :    Grenoble,  France. 


JAS.  A.  SKINNER  &  CO. 

TORONTO  and  VANCOUVER 

IMPORTERS    OF  

Crockery,  China,  Glassware, 

Lamps  and  Fancy  Goods 

As  our  importations  this  fall  will  comprise  almost 
everything  that  is  new,  every  dealer  in  any  of  the 
above  lines  should  call  and  see  us  or  send  for 
prices. 

No  trouble  to  show  you  through  j>j% 

Our  Spacious  Sample  Rooms    .    .  13# 
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ALFRED  WALSH  &  CO. 

CRESCENT  MILLS,       -■.-       WAREHOUSE,  6  BOOTH  ST., 
HLPPERHOLME,  ENG.  -■-  BRADFORD,  ENG. 


.  .   Manufacturers  of  .   . 


DRESS  GOODS 

Canadian  Warehouse: 

54  Bay  Street,  -   -   -   Toronto 

THE  WORSTED  WEAVING  CO. 

Birksland  Street  Mill, 

Warehouse :  Maud  Street 


TRADE    MARK 


Chain  Warp  **     *  '+  * 

_  Manufacturers  ot 

Serge. 


Venetians,  Twills  \  Fancy  Worsteds 


OANADIAN    WAREHOUSE  :        54     Qgy    5,        TORONTO. 
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J.  &  J.  BALDWIN 


Manufacturers 


Scotch  Fingering',  Merino, 
Berlin,  Petticoat, 

Balmoral  and  Merino  Fingering, 
Lady  Betty,  Shetland,  Andalusian, 
and  Soft  Knitting  Wool, 
Pyrenees,  Dresden, 

Fleecy  and  Vest  Wool. 
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LOOKINC     BACKWARD     IN   HOOKS     AND    EYES 

ANCIENT    DEVICES-*-      MODERN  - 


thread  Loops    Etc. 

Before  Use  ,      After 

1  *L  £ 

mm 


For  Flat  Surfaces II  Edge  Pattern 


Francis  Patent  Metal  Loops 


Franeis  Patent  •  # 
Loop  Hooks  and  Eyes 


(8Jf?HEY  are  invisible  when  hooked,  and  Loops  are  set  to  place 
X  instantly  by  passing  the  stubby  point  from  the  under  side 
through  the  lining  and  material  and  then  down  again,  leaving 
the  Loop  only  exposed  for  the  Hook.  A  stitch  is  some- 
times put  in  the  end  loop  on  under  side,  but  it  is  not 
generally  necessary  if  linings  are  good.  They  are 
made  in  all  sizes,  in  white  and  black.         -:-        -:- 


CANADIAN    AGENTS: 


Sf 


FRANCIS  &  TURNER,   ■   BAY  ST.,  TORONTO 


FRANCIS    MANUFACTURING    CO., 

NIAGARA    FALLS,    N.Y. 


Mcintosh,  williams  &  co. 


p 


p 


Manufacturers  of 


Alaska  Down  Quilts, 


Alaska  Down  Cushions, 


Alaska  Down  Muff  Beds, 


Alaska  Down  Foot  Muffs, 


Alaska  Down  Skirts. 
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Pillows, 


PURIFIED    FEATHERS   AND    DOWN 


A  Complete  and  Descriptive  Price  I^ist  sent 
on  Application 


10  St.  Sacrament  Street, 


Montreal 


D 


D.  S.  Co, 


D.  S.  Co.        D.  S.  Co. 


D.  S.  Co. 
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Why  Is  It? 


That  our  suspenders  are  being  imitated  by  competitors  both  in    United  States 
and  Canada.      The  reasons  are  very  plain.      Our  productions  are  the  essence 
of  all  that  is  durable  and  practicable  in  suspender  making,    brought  about  by 
time,  money,  and  brains  devoted  to  bringing  them  to  perfection. 
We  do  not  try  to  see  how  cheap  we  can  make  them  but  how 

Strong,  Substantial  and  Neat 

and  always  progressing.  Goods  we  sell  at  from  $2.00  to  $6.00,  to  retail  at  25c. 
to  $1.00  are  the  best  this  world  can  produce. 

Three  fourths  of  the  leading  merchants  handle  D.  S.  CO.'S  Suspenders  in 
preference  to  all  others  for  they  find  they  are  trade  bringers  and  sellers  over  the 
counter  every  time.  If  you  are  among  the  one-fourth  you  better  come  to  us 
right  away.     We  will  be  glad  to  have  you. 

The  markets  are  full  of  cheap  unsaleable  stuff  (trade  looser  s)  dear  at  any 
price  ;  but  did  you  ever  see  a 

"HERCULES" 

brace  a  sticker.      How  could  they  when  they  are  backed  by  a  guarantee  for  two 

years  solid  wear  by  the  largest,  oldest,  and  most  reliable  markets. 


/ 


Dominion 
Suspender 

Co > 

NIAGARA  FALLS 


UNITED  STATES 
and  CANADA  . 


This  is  the  old  stand-by. 

Pat.  March  '91. 
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Our  Latest— not  quite  as  large. 

Patent  applied  for. 
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CARPETS    AND     CURTAINS. 

THE  trade  in  carpets  and  curtains  will  be  very  good  this 
fall,  judged  by  the  copious  placing  orders  received  by  the 
jobbers.  Domestic  carpets  manufacturers  have  also  had 
a  most  successful  season  and  prosperity  appears  on  every  hand. 
Fewer  Philadelphia  cottons  are  being  brought  into  Canada,  and 
as  a  consequence  domestic  unions  are  in  increased  demand. 
Prices  are  well  maintained,  although  collections  are  but  average. 

THE  ROYAL  CARPET  CO.,  GUELPH. 

Energy  and  pluck  are  the  characteristics  manifest  in  making 
the  Royal  Carpet  Co.,  of  Guelph,  what  they  are  to-day.  Form- 
ally their  product  was  sold  only  in  Ontario,  but  now  they  have 
established  agencies  in  Victoria,  B.  C,  and  Halifax,  N.  B.,  and 
so  far  report  orders  good  from  these  places.  The  latest  advance- 
ment they  have  made  towards  having  a  complete  carpet  mill  is 
the  building  of  a  dyehouse  80x40  with  a  second  storey  over  the 
boiler  and  engine  rooms  for  drying  and  bleaching  their  yarns. 
They  claim  they  now  make  a  clean  good  yarn,  thoroughly  scour- 
ed with  their  new  scouring  machinery  and  dyed  perfectly  fast  in 
color,  with  the  best  material  to  be  had. 

Of  late  there  has  been  a  good  demand  for  carpet  fringe  and 
this  company  saw  where  they  could  put  a  stop  to  importing  this 
class  of  goods,  so  they  at  once  had  a  loom  made  and  are  now 
supplying  large  quantities  to  the  trade.  They  make  it  in  any 
color  and  in  any  style.  It  is  necessary  that  every  year  some 
member  of  the  company  should  visit  the  chief  carpet  centres  in 
the  States  and  see  any  new  and  successful  ventures  that  are  be- 
ing made  to  improve  the  carpet  industry.  Accordingly  Mr. 
Alvin  Burrows  went  there  recently  for  a  month's  visit  and  it  is 
hoped  he  will  be  able  to  introduce  to  the  company  more  im- 
provements in  the  way  of  machinery,  etc.  They  are  now  running 
thirty  looms  steadily  and  have  sufficient  work  for  them  for  this 
season  to  give  employment  to  44  hands. 

All  the  superintending  and  traveling  is  done  by  the  four 
brothers  who  compose  the  company,  who  can  be  relied  upon  as 
steady,  honest  and  industrious  men. 

EXPERIENCE  TEACHES  LESSONS. 

A  leading  U.  S.  carpet  journal  says:  "Carpet  manufacturers 
as  a  rule,  have  within  the  last  few  years  been  taking  a  post- 
graduate course  at  the  School  of  Experience,  and,  as  everybody 
knows,  the  curriculum  there  is  so  severe  and  trying  that  few 
graduate  with  high  honors.  One  of  the  things,  however,  that 
this  particular  class  has  learned  thoroughly  is  not  to  make  goods 
except  on  orders,  and  to-day,  almost  to  a  man,  they  are  putting 
this  knowledge  to  practical  use.  The  result  is,  that  with  few 
v  exceptions,  the  production  of  the  mills  is  being  curtailed,  and 
the  owners  thereof  are  thoroughly  determined,  even  to  the  point 
of  stopping  aliogether,  rather  than  make  goods  for  stock." 

WEAVING  TAPESTRIES. 

"  How  are  tapestries  usually  woven  ?"  was  asked  by  a  French 
authority  on  the  subject. 

"In  breadths  or  relays  of  varying  widths.  Some  of  these 
may  be  woven  on  different  looms  or  all  on  the  same  loom,  but 
the  warp  threads  of  which  they  are  composed  always  extend  the 


whole  length  of  the  tapestry.  Therefore  it  is  impossible  to 
weave  a  tapestry  in  several  pieces  in  the  ordinary  understanding 
of  the  words,  and  sew  the  pieces  together  afterward.  The  only 
needlework  which  will  not  deface  the  tapestry  consists  in  sewing 
the  adjoining  threads  of  the  aforesaid  breadths  or  relays  together, 
which  is  comparatively  easy  because  they  all  have  equal  lengths 
and  vary  only  in  width.  No  tapestries  are  or  ever  were  made 
by  sewing  together  the  ends  of  the  warp  threads,  which  would 
have  to  be  the  case  if  they  were  woven  in  pieces  instead  of 
breadths,  although  sometimes  the  borders  were  woven  apart  and 
attached  to  the  tapestry  afterward  by  a  special  kind  of  needle- 
work.' ' 

"  How  long  does  it  take  to  thoroughly  educate  an  artist 
weaver  in  all  the  intricacies  of  the  art  ?" 

"  Ten  or  twelve  years ;  and  it  requires  several  generations  of 
such  artist  weavers  to  perfect  the  weaving  of  storied  tapestries. 
To  comprehend  the  skill  and  talent  demanded  one  must  watch 
the  master  weavers  at  work  and  listen  to  their  explanations  of 
the  methods  employed,  the  exactness  required,  etc.  It  is  im- 
possible, however,  to  thoroughly  realize  the  difficulties  of  the 
process  unless  one  practices  weaving  himself.'' 

BIG   FACTORIES  CLOSE. 

The  huge  factory  for  the  manufacture  of  carpets  owned  by 
Sandford  &  Sons,  and  situated  at  Amsterdam,  N.J.,  has  been 
forced  to  shut  down  for  lack  of  orders.  By  this  move  2,000 
employees  are  left  to  shift  for  themselves.  The  Smith  carpet 
factory  at  Yonkers,  employing  nearly  4,000  hands,  is  running 
half  time.  Many  other  factories  have  closed  temporarily  until 
the  trade  of  the  United  States  regains  confidence. 

NOTES. 

Alexander  &  Anderson  have  now  a  heavy  stock  of  tapestry, 
union,  wool  and  hemp  carpets.  Every  line  has  been  replenished 
with  the  newest  designs,  and  they  claim  that  their  prices  are 
equal  to  air);  in  the  market. 

W..R.  Brock  &  Co.  have  just  received  their  fall  stock  of 
hemp  carpets.  The  designs  are  better  than  last  season,  and 
prices  will  be  found  suitable.  This  is  the  second  season  in 
which  they  have  carried  these  goods. 

John  Macdonald  &  Co.  are  doing  a  rushing  trade  in  carpets 
at  present.  Their  stock  of  all  lines  has  been  received  and 
partially  reshipped.  Mr.  Dewar,  the  buyer,  is  in  foreign  markets 
at  present. 

The  Toronto  Carpet  Co.  have  added  12,000  square  feet  of 
floor  space  to  their  factories  and  moved  their  Axminster  looms 
into  this  new  addition.  They  are  shipping  large  quantities  of 
goods  this  and  next  month.  Their  Axminster  goods  are  turning 
out  exceedingly  well,  while  their  Maple  Leaf  brand  of  carpets  is 
becoming  very  popular. 

A  knotty  question  to  decide  is  whether  a  carpet  with  1,072 
ends  of  which  30  are  cotton  is  a  union  or  a  wool.  The  decision 
makes  a  big  difference  to  importers  of  this  class  of  goods.  One 
port  of  entry  in  Canada  has  decided  to  admit  them  as  unions, 
which  is  obviously  unfair  to  domestic  producers  of  woolens,  and 
the  latter  should  lay  the  matter  before  the  Comptroller. 


The  Winnipeg  Board  of  Trade   met  jointly  with  the  City 
Council  and  passed  unanimously  a   resolution   urging  the  Do- 
minion Government   to   re-establish   the   river  police  force,  the 
port  being  now  virtually  without  any  protection,  to  the  great  pre 
judice  to  trade  and  commerce. 
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S.  Greenshields,  Son  &  Co. 


CEriERAL  l>RV 
COODS  N|ER(riANTS 


Montreal  < 


Have  been  appointed  sole  selling 
agents  for  Canada  for  the  well  known 
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Black  Goods  h 


Made    by 

i  1  rade    Mark 

BRIGGS,  PRIESTLEY  &  SONS 


Bradford,  England.  J   The  Varnished  Board" 


Their  travellers  will  shortly  show  a  large  range  of 
these  Samples,  including  their  celebrated     .     "     . 


Silk  Warp  Goods   ™;r&„  Black  Goods 

.  .  Which  have  a  world-wide  reputation  .  . 


They  will  also  have^^ 

Samples   of  the   Cloths   of  the 


Genuine  "Qavenette  Company" 

.    .    For   Dresses   and   Mantles   .   . 
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TRADE    NOTICES. 

R.  DYKES,  representing  the  old  established  firm  of 
Messrs.  Arthur  Co.,  Ltd.,  of  Glasgow,  Scotland,  has  re- 
moved his  office  from  30  Colborne  to  27  Front  street 
Toronto.  The  present  location  is  more  central  and  is 
more  convenient  to  show  the  samples  of  general  dry  goods 
which  Arthur  Co.  are  placing  on  the  market.  Buyers  will  find 
an  exhibit  of  the  latest  designs  and  finest  styles. 

Robert  Flaws,  of  73  Bay  street,  has  samples  of  Swiss  goods, 
embroidery,  handkerchiefs,  lace  curtains,  art  muslins,  carpets, 
rugs,  etc.,  direct  from  the  makers  and  all  of  the  newest  designs. 
Intending  buyers  should  not  fail  to  give  him  a  call. 

The  Worsted  &:  Braid  Co.  have  more  orders  than  they  can 
fill.  They  have  put  in  an  electric  motor  so  that  they  may  run 
their  silk  braid  machines  all  night  without  using  their  big  steam 
engine.  This  shows  that  enterprise  pays  no  matter  how  new  or 
untrodden  the  path. 

A.  Bradshaw  &  Son,  of  7  Wellington  street  east,  Toronto, 
are  displaying  a  new  stock  of  staple  dry  goods.  All  the  best  and 
latest  designs  are  to  be  found  on  their  shelves,  and  buyers  are 
sure  of  couiteous  attention.  The  firm  have  special  facilities  for 
supplying  many  lines  of  goods. 

James  Strachan  &  Co.  have  established  a  hat  factory  at  68 
Esplanade  west  in  this  city.  They  are  turning  out  some  first 
class  lines  in  all  designs,  especially  in  soft  felts.  They  will  be 
glad  to  see  any  intending  purchaser  when  in  the  city.  They  are- 
able  being  manufacturers,  to  offer  their  goods  on  most  advan- 
tageous terms. 

Buyers  who  visit  Toronto  during  the  Exposition  week  would 
do  well  to  call  at  the  manufacturing  establishment  of  E.  &  S. 
Currie,  64  Bay  street.  This  firm  manufacture  nothing  but  neck- 
wear, and  sell  nothing  but  their  own  manufactures,  They  carry 
a  full  stock  of  all  the  latest  styles  and  novelties  in  their  salesroom. 

H.  Bradford  Clark,  of  32  Colborne  street,  Toronto,  has  a 
splendid  stock  of  dry  goods  specialties,  such  as  tapestries, 
plushes,  fringes  and  lace  curtains,  direct  from  the  foreign  makers. 
He  has  also  a  large  assortment  of  silk  tapestry  and  jute  furniture 
covering.  Mr.  Clark  represets  the  best  foreign  manufactures, 
and  is  in  a  position  to  execute  bespoke  orders  of  any  design  and 
pattern. 

Boulter  &  Stewart,  of  30  Wellington  street  east,  have  an 
elegant  line  of  fancy  goods  of  various  kinds.  They  show  the 
latest  designs  in  such  lines  as  art  silks,  art  sateens,  silkolines, 
etc.  Two  special  lines  with  them  are  children's  headwear  and 
v-'  down  "  goods.  The  lines  they  show  are  direct  from  the  fac- 
tories, and  consequently  buyers  can  expect  special  value.  On 
another  page  will  be  found  their  advertisement,  and  the  reader 
will  there  find  fuller  information. 

Competition  in  every  line  of  business  is  keen,  and  the  suc- 
cessful man  must  but  the  lines  he  handles,  even  in  the  smallest 
quantities,  in  the  best  market  and  from  first  hands  where 
possible  If  the  orders  are  small  there  is  no  reason  why  a 
purchaser  should  not  avail  himself  of  the  advantage  to  be  secur- 


ed by  buying  every  thing  at  the  right  places,  and  dealers  who 
handle  school  books  or  stationery  of  any  description  should  note 
the  advertisement  of  the  W.  J.  Cage  Co.  (Ltd.)  which  appears 
on  another  page. 

Messrs.  Jas.  A.  Skinner,  54  and  56  Wellington  street  west, 
are  making  great  preparations  for  a  large  fall  trade,  if  one  is  to 
judge  by  the  appearance  of  their  spacious  samplerooms,  which 
are  crowded  with  all  the  latest  novelties  in  the  ceramic  art.  The 
firm  have  just  completed  stock-taking,  and  are  re-marking  all 
old  stock,  it  being  their  intention  to  clear  out  everything  regard- 
less of  cost.  The  display  they  make  of  lamp  goods  is  the  best 
ever  seen  in  Canada.  The  variety  of  fancy  goods  shown  in 
china  and  glass  is  simply  immense,  and  every  one  will  be  amply 
repaid  for  the  time  it  takes  by  visiting  their*  establishment  and 
looking  through  the  showrooms. 

The  Eaton  Co.,  of  192  Yonge  street,  Toronto,  have  had  a 
pneumatical  cash  service  placed  in  their  store,  and  it  is  proving 
a  great  success.  The  service  has  been  put  in  by  Messrs.  Wil- 
braham  Bros,  of  Philadelphia,  and  is  worked  by  the  "  Baker 
Blower."  By  this  system  all  cash  is  placed  in  a  carrier  and  con- 
veyed by  means  of  tubes  to  a  central  office  situated  in  the  base- 
ment of  the  building,  where  it  is  handled  exclusively  by  a  com- 
petent staff,  who  receipt  the  accounts,  return  same  along  with 
any  change  by  the  "  return  "  tube.  The  longest  tube  is  408 
feet  in  length,  and  it  takes  just  7  seconds  to  travel  this  distance. 
There  is  a  great  saving  of  time,  greater  accuracy  and  less  risk  of 
dishonesty.  This  system  will  probably  be  adopted  by  all  large 
stores  who  handle  a  great  number  of  accounts. 

It  is  not  often  that  English  manufacturers  have  a  warehouse 
with  stock  in  Canada.  The  Worsted  Weaving  Co.,  manufactu- 
rers of  woolens,  and  The  Alfred  Walsh  Company,  manufactu- 
rers of  dress  goods,  have  combined  to  have  a  Canadian  ware- 
house where  they  carry  stock,  and  which  is  under  the  manage- 
ment of  G.  R.  Buckham  and  G.  H.  Wilson.  These  firms  are 
thus  enabled  to  sell  to  merchants  at  import  prices  plus  the  duty, 
and  they  thus  enable  the  merchant  to  buy  at  import  prices 
without  paying  out  a  lot  of  cash  for  duty  before  he  gets  his 
goods  on  the  counter.  The  system  has  also  other  advantages 
which  live  retailers  will  be  quick  to  recognise. 

The  Francis  Manufacturing  Co.  is  a  new  concern  which 
starts  with  a  paid  up  capital  of  $55,000.  They  will  have  a  new 
factory  at  Niagara  Falls  for  the  manufacture  of  the  now  cele- 
brated Francis  hooks  and  eyes.  The  hook  will  be  an  improved 
one  with  a  spring,  and  it  will  be  put  on  the  market  with  the 
Francis  patent  eye,  which  requires  no  sewing.  These  goods 
have  been  adopted  already  by  some  of  the  largest  manufacturers 
of  ladies'  and  children's  clothing  in  the  United  States  and  Can- 
ada. They  are  also  being  used  for  fastening  overgaiters  and 
overshoes  and  for  attaching  capes  to  macintoshes.  The  joint 
stock  company  will  be  under  the  direction  of  Mr.  H.  A.  Francis 
of  this  city,  and  they  will  manufacture  for.the  United  States  and 
Canada.  Mr.  Francis  has  a  new  patent  trousers  clasp,  which  is 
undoubtedly  a  good  thing.  It  requires  no  sewing  or  cutting  of 
the  cloth,  and  stands  out  much  better  than  any  other  fly  clasp 
in  use. 


Alexander  &  Anderson  have  in  stock  and  are  offering 
specially  cheap  lines  in  domestic  and  imported  flannelettes  ; 
also  big  drives  in  art  muslins,  cretonnes,  prints,  cottonades 
shirtings,  etc.;  also  a  large  stock  of  Canadian  hosiery  and  under 
wear  at  close  prices. 
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Thouret,  Fitzgibbon  &  Co. 


BERLIN, 
MONTREAL  Germany 


SOLE    AGENCY 


Jammet's  mmm*  Gloves 


WE  STILL  .  .  *  TRADE  MARK 

QUOTE  PRICES 


*J 


GUARANTEED 


"  La  Chartreuse,''   7  stud  laced,  gussets     -      -     $11.50 
"Andree,"  4  button, -gussets 9.50 


Stock  Carried     §     Fresh  Goods 


WRITE    FOR    SAMPLES 
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THE    FURNISHING     TRADE. 

IMPORTED  and  domestic  woollens 
for  the  fall  season  have  been  shown 
in  ranges  by  the  different  houses  and 
and  have  been  well  and  liberally 
patronized  by  the  retailers.  In  over- 
coatings, fine  Beavers,  cloth  Beavers, 
Meltons  and  Venetians  in  black,  blue, 
light  blue,  brown  and  drabs,  will  be 
the  leading  varieties.  Irish  friezes  in 
all  shades  and  mixtures  will  have  a 
good  run.  Scotch  tweeds  in  cheviot 
wools  with  a  rough  finish  and  in  neat 
patterns  will  run  strong.  Black,  blue 
and  fancy  cheviots  in  basket  and  hopsack  makes  will  also  find 
favor.  Worsteds  in  neat  effects  will  lead  in  trouserings,  although 
Scotch  tweeds  in  checks  and  stripes  will  be  good. 

In  neckwear  there  will  be  nothing  very  startling  for  the  gen- 
eral trade.  Innovations  in  neckwear  may  take  with  the  best  city 
vendors  of  this  class  of  goods,  but  not  with  the  general  trade. 
Quiet  patterns  and  styles  are  preferred  for  the  fall  trade. 

WHOLESALE    NOTES. 

Matthews,  Tower  &  Co.'s  travelers  report  fairly  good  en- 
couragement in  the  matter  of  placing  full  orders  for  shirts,  fine 
woolen  underwear  and  half-hose. 

Wyld,  Grasett  &  Darling  have  passed  into  stock  a  large 
range  of  men's  water-proof  coats,  both  in  black  paramatta  and 
desirable  tweed  patterns.  They  are  made  with  26-inch  capes,  fly 
fronts,  sewed  seams,  two  large  pockets,  and  ventilated  under  the 
arms. 

Gordon,  McKay  &  Co.  have  opened  a  grand  stock  of  men's 
half-hose  in  worsted  ribbed,  and  cashmere  ribbed  and  plain. 
Their  $1.25  line  of  plain  cashmere  is  of  marked  value. 

Wyld,  Grasett  &  Darling  are  showing  natural  wool  night- 
shirts in  various  qualities.  These  garments  are  especially  suitable 
for  traveling  and  are  more  in  demand  each  season. 

John  Macdonald  &  Co.,  are  still  selling  the  famous  Belwarp 
serges  and  worsted  coatings.  Their  numbers  are  all  complete 
now,  and  any  merchant  who  has  not  yet  inspected  these  goods 
should  arrange  to  do  so.  They  are  made  only  from  specially 
prepared  yarns  of  selected  pure  wool,  absolutely  free  from 
shoddy,  and  they  have  all  the  wearing  qualities  of  the  "good 
old  times."  Every  yard  of  genuine  cloth  is  stamped  on  the 
back. 

Gait  Bros',  travelers  report  an  encouraging  demand  for 
general  fall  supplies,  tweeds,  overcoatings  and  cloakings,  and 
their  conclusion  is  that  the  stocks  in  country  dealers  hands  is 
small. 

W.  R.  Brock  &  Co.  have  received  the  first  shipment  of 
x  "  Bargain  "  braces.  This  is  a  line  which  was  cleared  our  from 
a  manufacturer,  and  can  be  retailed  at  i2}4  to  15  cents  per  pair 
instead  of  20  to  25,  the  latter  being  the  regular  price. 

Wyld,  Grassett  &  Darling  have  now  in  stock  their  full  range 
of  fall  neckwear,  which,  for  value,  neatness  of  patterns,  and  ex- 
cellency of  finish  surpasses  any  they  have  heretofore  shown. 
While  they  find  considerable  demand  for  knots,  bows  and  puff 
shapes,  the  I  )erbys  are  decidedly  the  favorities,  and,  although 
they  show  a  full  range  of  more  expensive  and  very  handsome 
goods  their  leading  prices   are  $2.00,  $2.50,  and   $4.00.      The 


most  desirable  width  is  2^  inches,  with  wide  American  turning, 
which  prevents  the  lining  from  showing  when  the  scarf  is  tied. 
They  have  made  this  finish  a  specialty,  and  even  their  lowest 
priced  Derbys  are  made  in  this  way.  Their  stock  is  composed 
almost  entirely  of  neat,  quiet  patterns,  which  are  always  safe  and 
more  saleable  than  the  splashy  designs  so  often  shown. 

E.  &  S.  Currie  of  64  Bay  street,  are  showing  a  novelty  in 
back  cord  silk  neckwear  in  all  styles.  The  peculiarity  is  that 
the  ties  are  worked  with  raised  embroidery  designs  of  a  small 
and  choice  character.  The  embroidery  is  of  various  stylish 
shades,  such  as  heliotrope  and  purple  and  also  in  the  staple 
colors. 

John  Macdonald  &  Co.  have  three  cases  of  men's  braces  in 
special  fine  qualities  just  to  hand.  These  range  in  price  from 
$4  to  $7.50  per  dozen.  Large  deliveries  of  repeats  of  their  best 
selling  patterns  in  men's  neckwear  have  been  passed  into  stock. 
A  line  of  men's  kid  gloves  in  sizes  7  to  10,  two  ball  fasteners, 
is  being  shown  at  a  price  which  makes  them  extra  value.  Men's 
Japanese  silk  handkerchiefs  are  shown  in  plain  and  twills  in  18, 
20,  22  and  24  inch  goods.  These  goods  are  quoted  much 
below  former  prices. 

OVER-OAITERS. 

The  news  that  the  swell  Londoners  have  taken  to  over- 
gaiters  of  late  is  to  be  registered  as  an  example  ripe  for 
emulation. 

The  men  of  swelldom  are  ready  for  such  an  innovation,  for 
they  have  shown  their  fondness  for  a  similar  fad — the  Russian 
leather  shoes  of  the  warm  season — which  give  a  smart  appear- 
ance to  the  summer  toggery. 

If  the  fashion  of  wearing  over-gaiters  would  come  in  again, 
it  would  be  a  great  boon  to  a  legion  of  well-dressed  men  that, 
following  the  vogue,  keep  their  boots  well  polished.  Yet  in 
doing  so,  the  trousers  being  snug-fitting  at  the  instep,  come  in 
contact  with  the  blacking,  and  the  result  is  baneful  to  the 
trousers. 

Furthermore,  the  over-gaiters  impart  a  touch  of  gentility  to 
the  regime  that  adds  a  stroke  of  individualism  to  the  costume. 
And,  with  the  success  of  the  tan  shoes  in  mind,  the  wearing  of 
the  over-gaiter  in  the  coming  fall  season  seems  imminent. — 
Clothier  and  Furnisher. 

A    NOVEL    METHOD. 

A  gents'  furnishing  store  in  Nassau  street,  New  York,  sold 
out  after  trying  to  keep  the  wolf  from  the  door  ;  there  were  lots 
of  wolves  but  no  customers.  The  man  who  bought  out  the 
store  had  faith  in  its  scucess  if  he  could  only  make  a  start.  He 
went  in  with  a  rush  and  advertized  with  signs  and  in  other  ways 
so  successfully  that  at  one  time  it  was  necessary  tor  the  police 
station  to  send  three  men  to  keep  the  crowd  in  order.  This 
may  seem  like  a  story  from  ancient  history,  but  it  is  a  fact.  The 
store  was  a  very  small  one,  and  only  enough  persons  were  ad- 
mitted at  a  time  to  comfortably  fill  it.  It  was  a  truly  novel 
sight,  and  the  business  ability  of  the  new  proprietor  was  demon- 
strated by  the  fact  that  he  cut  the  price  not  more  than  5  per 
cent.  His  signs  read:  Shirts,  now  93c;  Blank's  former  price, 
$1.35.  Ties,  now  23c;  Blank's  former  price,  50c,  and  so  on 
through  the  list. 


Some  of  the  newest  fabrics  for  fall  neckwear  are  :  Loie  Fil- 
ler, Chintz,  Two  and  Two  Stripes,  Jacquard  Figures,  Maccles- 
field, Macclesfield  Changeables,  Broche  Crepes. 
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CHARLES  COCKSHUTT  &  CO., 


British  and  Canadian  Woolens 


wmwwwm  (\\\\$  miiiiiiwiii — 


Clothiers'  Trimmings 


--Hi 


59    FRONT    STREET    WEST, 


TORONTO 


LISTER  &  CO. 


(LIMITED) 


Manningham  Mills 


BRADFORD, 


ENGLAND 


(Paid  up  Capital  $10,000,0001 


Are  the  Largest  and  most  Reliable 

Makers  of  Pile  Fabrics 

in  the  World. 

Silk  Seals.     Silk  Velvets,  Black  and  Colored. 

Dress,  and  Millinery  Plushes,  Etc. 

Silk,  and  Mohair  Furniture  Plushes,  Etc. 

To  be  had  of  all  the  Leading  Wholesale 
Houses  in  Canada. 


Sole  Agents  for  the  Dominion  : 


H.  L.  SMYTH  &  CO.,   ■  Montreal  and  Toronto. 


Alexander 
&  Anderson 

OUR  Fall  Importations  are  now  coming  forward 
rapidly,  and  will  be  complete  in  every  Depart- 
ment before  the  end  of  this  month. 

We  take  pleasure  in  stating  that  our  stock  generally 
will  be  found  specially  attractive,  and  we  desire  to 
direct  particular  attention  to  our  Magnificent 
display  of 

New  and  Stylish  High  Class 

EXCLUSIVE  DRESS  GOODS. 

No  merchant  claiming  to  do.  a  Dress  Goods  trade 
can,  in  justice  to  himself,  afford  to  overlook  our  match- 
less collection.  We  solicit  inspection  and  comparison, 
and  extend  a  cordial  invitation  to  merchants  when  in 
the  city  to  favor  us  with  a  call. 

All  Orders  entrusted  to   our  Travellers  are 
being  shipped  as  speedily  as  possible.     .     . 


•-♦-• 


Alexander  &  Anderson, 


TORONTO 
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IRISH     TWEEDS    AND    COATINGS. 

THE  tweed  trade  has  been  well  maintained 
out,  says  the  Irish  Textile  Journal,  the 
current  demand  having  been  altogether 
of  Irish  tweed  makers,  so  far  as  men'swear 
cerned.  Cheviots  and  Saxonies  have  been  bought  in  in- 
creasing quantities  both  for  the  local  and  cross-channel  de- 
mand. Soft,  "  velvet-finished "  tweeds  are  again  coming  into 
request,  mainly  in  fine  Cheviot  qualities.  Wide  tweeds  in  small, 
S  neat  designs,  and  of  moderate  weight,  have  been  selling  freely 
for  deerstalkers  and  similar  wraps.  For  the  coming  winter, 
orders  have  been  pretty  freely  placed  for  tweeds  of  extra  weights 
for  overcoatings.  Some  of  the  earlier  wholesale  buyers  have 
been  looking  up  ranges  of  light  weights  in  tweeds — 10  oz.  to  1 1 
oz. — for  the  ensuing  spring.  These  are  mainly  wanted  for  the 
English  trade,  and  by  those  Irish  houses  doing  business  across 
the  Channel ;  "  spring  weights  "  for  this  country's  trade  being 
very  little  lighter  than  those  of  winter.  For  the  making-up 
trades  the  Irish  manufacturers  are  selling  in  fair  quantities  six- 
quarter  Cheviots  at  from  3s.  6d.  to  4s-  per  yard.  For  the  bulk 
of  the  make-up  trade,  however,  Irish  goods  are  too  high-priced, 
and  Yorkshire  shoddy  and  printed  tweeds  are  bought  in  by  far 
the  largest  quantities. 

A  very  steady  and  regularly  increasing  trade  is  being  done  in 
Irish  coatings — called  "doeskins"  by  the  trade  for  some  not 
very  apparent  reason,  for  they  bear  little  resemblance  to  the 
doeskins  in  which  so  large  a  business  was  done  in  former  days. 
Some  of  these  are  in  special  demand,  chiefly  in  black,  and  hav- 
ing much  the  appearance  of  cloths  suitable  for  clergymen,  etc.  ; 
they  are  very  fine  in  the  twill  and  rather  close  cut  in  the  face, 
and  are  bought  in  superior  qualities  in  both  narrow  and  wide 
widths.  The  cloths  are  very  sound  in  quality,  and  are  quite 
fast  in  color,  but  are  too  heavy  in  texture  foi  ordinary  wear. 
The  same  thing  in  very  much  lighter  weights,  and  at  proportion- 
ately lower  prices,  should  take  well  in  ordinary  merchant  tailor- 
ing trade. 

Friezes  have  been  selling  for  the  coming  winter  trade,  but  in 
very  limited  quantities  compared  with  the  sales  at  this  period  a 
few  years  ago.  Napped  friezes  are  still  being  bought,  but  the 
chief  demand  is  for  smooth-faced,  soft-finished  freezes. 

TRIMMINGS    AND    DRESS    GOODS. 

SOME  very  pretty  fur  trimmings  are  shown  by  the  house  of 
Caldecott,  Burton  &  Spence,  who  can  generally  be  relied 
upon  for  some  of  the  latest  novelties  of  this  department. 
The  goods  are  of  German  mauufacture,  and  are  very  low  in 
price.  Among  the  different  furs,  they  show  coney  in  white, 
black,  grey  and  browns ;  natural  squirrel ;  silver-tiped  fox  ; 
oppossum,  in  greyish  fawn  shades  and  black.  By  skin  measure- 
ment they  run  in  width  from  yk  inch  to  ^  inch.  Fur  trimmings 
of  this  nature,  and  also  those  of  the  same  kind  introducing  gimp 
>  effects,  they  predict  good  for  autumn. 

They  report  trade  in  the  dress  goods  department  one  of  the 
best  fall  seasons  they  have  had  for  years.  They  report  shot 
effects  of  all  classes  good,  but  particularly  so  in  whipcord  and 
hopsack  styles  ;  also  shot  cheviots  and  shot  diagonals.  They 
show  silk  checks  on  shot  diagonals  and  shot  checks  on  hopsack - 
ing;  also  a  very  neat  effect  in  silk  figure  woven  on  a  black  ground 
whipcord,  the  spots  running  in  the  various  colors.  Tartan 
checks  for  trimming  and  for  children's  wear  have  gone  well.  In 
plain  goods  they  quote  whipcords  and  sedans — a  plain,  smooth, 


satin-finished  cloth — in  the  lead.  They  show  what  they  claim 
to  be  special  value  in  a  line  of  lady's  cloth,  48-in.  wide,  in  all 
the  newest  coloring.  Estamine  and  diagonal  serges,  with  a 
strong  demand  for  harder  and  smoother  finished  goods,  more  to 
the  style'of  men's  stuff,  and  the  demand  for  blacks  in  these  goods, 
are  on  the  increase. 


AN    INVESTIGATION. 

SOME  farmers  and  merchants  of  South  Leeds,  Ont.,  desired 
to  know  exactly  how  prices  in  Canada  compared  with 
prices  in  the  United  States,  and  nine  of  them  made  a 
journey  across  the  river  into  the  counties  of  St.  Lawrence  and 
Jefferson  in  New  York  state.  Their  report  dated  July  7th  has 
now  been  published  and  the  results  of  their  investigation  con- 
cerning dry  goods  is  here  reproduced. 


CANADIAN   PRICES. 

Factory  cotton,  36  ill 5       to    8 

Bleached  cotton,  36  in     ....     8J^  to  10 

Cottonades (5       to  23 

Checked  Gingham '7       to  10 

Spool  cotton    200  yds 4 

Cheese   bandage  cloth,  15  to 

16  in 5% 

Men's  suits  of  black  worsted  $10,  $15 
Mr.  Thos,  Berney  had  on  a 
suit  of  tweed,  made  to  or- 
der by  H.  H.  Arnold, 
Athens,  which  cost  him 
$15. 


AMERICAN  PRICES. 

Factory  cotton,  36  in 5 

Bleached  cotton,   36  in   6 

Cottonades....  16 

Checked    Gingham 8 

Spool  Cotton,  200  yds   ...... 

Cheese  bandage    cloth,    15  to 

16  in   b>/ 

Men's  suits  of  black  worsted  $15, 
Mr.  Farley,  the  proprietor  of 
the  Farley  house,  Redwood, 
had  a  suit  of  same  material, 
made  to  order  at  Carthage, 
trimmed  same  in  every  way, 


to     7 '/ 
to    9 
to  26 

to    10 

5 
to    6J<c. 


for  which  he  paid  $24. 

This  is  about  the  difference  we  found  at  several  points  in  all 
kinds  of  custom  clothing.  Ladies'  woollen  dress  goods  of  every 
description  we  found  at  least  50  per  cent,  higher  than  in  Can- 
ada. Linen  goods  also  are  very  much  cheaper  in  Canada  than 
in  the  United  States,  while  rubber  clothing  is  somewhat  cheaper 
in  the  United  States  than  in  Canada. 

This  is  just  what  might  be  expected  when  it  is  remembered 
that  the  U.  S.  tariff  is  higher  than  the  Canadian. 


THE  FIRST  THING  THEY  DO. 

Whipper — Did  you  see  that  little  article  about  me  in  The 
Dry  Goods  Review  ? 

Snapper — No. 

Whipper — That's  funny.  You  have  had  the  paper  for  the  last 
half  hour. 

Snapper — I  know  it  ;  but  I  haven't  got  through  reading  the 
advertisements  yet. 


White  enamelled  ware  is  being  pushed  more  strongly  than 
ever  this  season.  If  carefully  handed  there  would  be  profit  in 
these  goods,  but  careless  handling  means  a  heavy  loss  owing  to 
the  breakableness  of  the  goods. 
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Thibaudeau  Bros. 


Importers    of 

ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


&  CO. 


Iff 


s 


THIBAUDEAU  FRERES  dc  CIE. 

Quebec. 

THIBAUDEAU  BROTHERS  <£  CO. 

London,  Eng. 

THIBAUDEAU  BROS.  &  CO. 

332  St.  Paul  St. 

MONTREAL 


Established  1792 


KNOX'S 


Tailors'  Linen  Threads   , 


ARK 


UNEQUALLED 


FOR 


. .  Evenness  and  Strength  . . 

IN  USE  FOR  THE 
PAST  IOO  YEARS 

Best  Tailors 
Throughout  the  World 


^  KNOX'S  M 


MACFARLANE 

i  PATTERSON 

y       Manufacturers  of  Suspenders 


Importers    and    Manufacturers  of 


Sole   Manufacturers 
of  the  Celebrated 


Men's  Furnishings  - 

HEART    BRACE 


Mail    Orders    Solicited 


14  St.  Helen  Street,  -  MONTREAL 
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WINDOW    CARDS. 

UNS  and  cannons  when  used  by  experi- 
enced men  and  in  a  certain  manner  will 
do  much  more  execution  in  a  battle  than 
revolvers  or  similar  small  weapons.  But 
whether  it  be  gun  or  whether  it  be  can- 
the  instrument  must  be  properly 
loaded.  In  the  same  way  when 
the  merchant  dresses  a  win- 
dow with  which  he  expects  to 
'  hit'  the  public,  he  must  see 
that  it  is  properly  loaded. 
After  he  has  got  the  necessary  materials  in  it,  he  must  add 
a  sign-card  or  his  window  is  like  a  human  being  without 
the  power  of  speech.  A  pretty,  smiling  babe  would  be 
much  less  interesting  if  it  could  not  coo  and  prattle  in  its  in- 
fant language.  A  window  without  sign-cards  is  like  the  mute  but 
beautiful  infant.  It  is  like  a  clock  without  the  tick,  or  a  watch 
without  the  dial. 

If  -window  displays  are  worth  anything,  the   better  they  are 
the  greater  their  value.     Sign-cards  add  point  to  the  window. 


sion  of  card  board  into  persuasive  signs  is  a  study  which  requires 
close  application  with  the  one  object  in  view  of  employing  as  few 


D° 


you    know    wool    at    sight  ? 


Here's  an  object  Lesson. 


23c.  YARD. 


They  clinch  the  argument  which  the  display  lays  before  the  pos- 
sible customer.  A  display  may  show  the  goods  to  advantage,  but 
the  sign  sells  the  goods. 

An  energetic  clerk  can  design  these  for  every  new  line  of 
goods  that  come  into  the  store.  They  must  be  keen  and  catchy. 
Brilliancy  is  an   indispensable   requisite.     The  signs  scattered 


SOMETHING    fascinating   about 
these    goods. 
May    be    the    price. 

29c.  YARD. 


through  the  store  need  not  be  so  large  nor  contain  as  much. 
They  should  not  be  put  on  old  oft-seen  goods,  except  to  show 
that  they  are  being  cleared  at  bargain  prices.  On  new  goods 
they  are  always  useful.  They  are  silent,  truthful  and  potent 
salesmen. 

The  Dry  Goods  Chronicle  in  talking  of  window  signs  says  : 
"  One  little  12x24  mcn  card  board  can  be  made  a  silent  but  ef- 
fective salesman,  provided   it  is  treated  properly.     The  conver- 


N° 

fault    of    ours 

if 

you    re= 

fuse   to 

be   enl 

ight 

ened. 

These  Hose 

cost  more 

to  make. 

IQC. 

words  as  possible  to  convey  a  concise  statement  of  facts.  Don't 
misrepresent  on  a  sign-card;  there  might  be  among  your  custom- 
ers one  who  knows  a  thing  or  two." 


N° 

FUN    losing  money. 

We   offer 

these 

without 

a 

smile. 

Look 

at   the 

price. 

65C. 

FOREIGN    NEWS. 

THE  jute  sections  in  the  Dundee  market  are  dull  and  not 
encouraging.  Buyers  are  simply  supplying  their  more 
immediate  requirements.  The  linen  branches  are  very 
quiet  at  the  moment,  and  the  outlook  is  unsatisfactory. 

In  consequence  of  the  depressed  state  of  the  jute  trade, 
Messrs.  Gilroy,  Sons  &  Co.,  Limited,  Dundee,  have  decided  to 
close  their  factory.  A  fortnight  ago  they  dismissed  250  hands, 
and  on  Tuesday  evening  an  equal  number  were  paid  off. — 
Drapers'  Record. 

The  hats  and  bonnets,  says  a  Paris  despatch,  are  growing 
somewhat  smaller.  The  cabriolet,  1830,  or  coal  scuttle  bonnet, 
with  its  flat  crown,  enormous  brim  and  bow,  is  not  as  yet  gener- 
ally adopted,  though  it  is  beginning  to  show  itself  at  Trouville, 
I  )ieppe,  and  other  fashionable  seaside  places.  However,  it  is 
only  becoming  to  the  few.  A  new  theatre  capote  is  of  gold, 
with  pink  and  blue  poppies,  having  black  centres.  Poppies  are 
much  in  vogue.  A  new  shaped  hat,  in  Panama  straw,  falls  on 
the  chignon  at  the  back,  and  goes  up  in  front.  It  is  enhanced 
with  a  large  bow  in  white  satin  on  the  side,  above  which  rises  an 
aigrette  of  roses  and  buds  in  variegated  colors,  and  white  fluffy 
ball. 

It  may  be  interesting  to  state  that  Queen  Victoria's  favorite 
tartans  are  the  Royal  and  Hunting  Stuarts,  and  the  Balmoral. 
The  last  named  was  designed  by  the  Prince  Consort.  The 
tartan  worn  by  the  Prince  of  Wales  is  that  known  as  the  Lord  of 
the  Isles,  which  is  one  of  his  titles. 

An  English  correspondent,  in  speaking  of  the  new  costume 
cloths  for  the  forthcoming  fall  and  winter  seasons,  says  that, 
contrary  to  all  predictions,  the  more  elaborate  styles  are  by  far 
the  most  successful.  Many  rich  shades  in  matelasse  and  ombre 
effects  are  being  shown. 
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DO  YOU  HANDLE 

School  Books  and  School  Supplies 
Blank  Books,  Writing  Tablets, 
Envelopes,  Note  Papers,  Foolscap, 
or  Stationery  of  any  description 

If  you  do  you  ought  to  buy  them  where  you  can  buy  them  to  best  advantage. 
We  give  special  attention  to  orders  sent  us  by  Mail,  Tele- 
phone or  Telegraph,  goods  are  carefully  selected  by  experienced  sales- 
men, and  lowest  prices  charged.  We  guarantee  as  complete  satisfaction  as  if 
personally  selected. 


MANUFACTURERS   OF 


T^  W.  J.  Gage  Cot  "*. 

Envelopes, 

Wholesale  Stationers  and  Booksellers  _.  _ 

Blank  Books,  .«.«■ 

/■  |  -^  Samples  and  quotations 

1  ORONTO         sem^M,p-  Writing  Tablets 


HUTCHISON,  DIGNUM  &  NISBET, 

Manufacturers'  Agents. 

A   Well  Assorted   Stock  of     ^ 

Imported  and  Canadian  Woolens 

Tailors'  Trimmings  and  Linens, 

ALWAYS    ON    HAM) 

SOLE    AGENTS    IN    CANADA    FOR 

Messrs.  J.  N.  RICHARDSON  SONS  &  OWDEN,  Ltd.,  Belfast, 

LINEN    GOODS. 

Messrs.  R.  PR1ISGLE  <3c  SON,  Hawick, 

SCOTCH    UNDERWEAR. 

Messrs.  DAVID  MOSELEY  <Sc  SONS,  Manchester, 

RUBBER     GARMENTS. 

55  FRONT  ST.  WEST,    -     -    -     TORONTO. 
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WHAT    IS    SILK    "CONDITIONING." 

HE  term  silk  "conditioning"  inade- 
quately describes  the  objects  sought 
in  the  various  processes  to  which  silk 
is  subjected  in  a  conditioning  house. 
Manufacturers  and  importers  alike 
discover  how  advantageous  it  is  to 
have  their  silk  conditioned.  In  fact, 
every  one  of  Nature's  gifts,  as  well  as 
every  article  of  human  production, 
has  now  to  be  tested  and  analyzed 
for  the  purpose  of  finding  out  its  real  value  on  the  one  hand, 
and  the  extent  of  its  adaptability  to  the  purpose  to  which  it  is 
to  be  put,  on  the  other. 

Unscrupulous  dealers,  knowing  the  hygroscopic  properties 
of  fibres,  could,  but  for  these  provisions,  store  bales  of  silk  and 
yarn  in  damp  cellars,  and  sell  to  unsuspecting  weavers  all  the 
moisture  there  absorbed  at  the  market  price  of  pure  silk.  In  the 
case  of  the  more  valuable  fibres,  especially  of  silk,  the  amount 
of  moisture  contained  at  time  of  sale  should  be  exactly  deter- 
mined, so  that  no  difference  should  occur  or  injustice  result,  as 
between  buyer  and  seller.  This  operation,  which  is  termed 
"conditioning,"  is  not  complicated.  All  fibres  contain  a  certain 
percentage  of  moisture,  and  in  order  to  ascertain  the  amount  of 
this,  the  fibre  must  be  rendered  perfectly  dry.  The  amount  of 
time  and  labor  involved  in  this  operation  would  be  too  great,  if 
every  skein  of  silk  had  to  be  conditioned.  A  few  samples  are 
taken  from  each  bale,  and  the  proportion  of  moisture  is  calcu- 
lated on  the  whole.  Silk  is  a  very  hygrometrical  substance, 
which,  in  its  greatest  state  of  dryness,  includes  no  less  than  8 
per  cent,  of  water,  and  is  susceptible  of  admitting  15  per  cent, 
without  showing  signs  of  moisture.  It  will  absorb  as  much  as 
25  per  cent,  but  the  excess  is  then  easily  detected. 

This  notable  property  of  silk  to  absorb  moisture  to  such  an 
extent  presents  great  inconveniences  from  a  commercial  point  of 
view.  Manufacturers  who  employ  this  delicate  material  are  ex- 
posed to  errors  in  calculation  of  cost  price,  on  account  of  the 
loss  of  weight  in  the  raw  material,  resulting  from  the  bales  re- 
maining in  the  store-rooms  of  their  factories  which  may  be  more 
or  less  damp.  The  absolute  weight  of  silk — that  is  to  say,  the 
weight  of  silk  without  any  humidity — might  serve  as  a  legal  basis 
of  commercial  transactions,  but  silk  in  its  normal  state  is  never 
without  any  moisture.  Eleven  per  cent,  was  adopted  in  Europe 
in  1840  as  a  reasonable  and  convenient  percentage  to  add  to  the 
absolute  weight,  and  was  confirmed  by  a  congress  held  at  Turin, 
in  1875.  It  is  to-day  the  basis  of  all  commercial  transactions 
in  Europe  as  well  as  in  the  New  York  silk  conditioning  works. 
Conditioning,  properly  so  called,  is  not  the  only  test  to  which 
raw  or  thrown  silk  is  subjected.  There  are  also  special  depart- 
ments for  the  weighing  of  bales,  for  determining  the  tenacity, 
elasticity,  decreasing  or  boiling  off,  sizing  and  twisting  of 
silk,  etc. 

To  condition  a  bale  of  silk  is  to  find  the  quantity  of  water 
that  it  contains.  The  first  thing  is  to  weigh  the  bale  as  it  is 
brought  into  the  conditioning  house;  then  deduct  the  tare  (cloth, 
wrappers,  strings,  etc.),  and  so  ascertain  the  net  weight. 

There  are  taken  from  the  bale  a  certain  number  of  skeins — 
let  it  be  18  in  a  hypothetical  case.  These  are  divided  into  three 
even  lots.  The  first  two  lots  are  submitted  to  an  absolute  dessi- 
cation  by  means  of  a  special  machine  or  apparatus  into  which 
passes  a  current  of  hot  air,  capable  of  producing  a  temperature 


of  120  to  130  degrees  Centigrade,  or  248  to  266  Far.,  and  when 
the  skeins  have  remained  there  the  specified  time  for  an  abso- 
lute dessication,  that  is  to  say  when  their  weight  does  not  vary, 
they  are  taken  out.  If  the  difference  in  the  weight  between  these 
two  lots  exceeds  one-third  of  one  per  cent.,  the  third  lot  is  put 
in  the  machine  so  that  the  average  will  be  more  exact.  The 
absolute  weight  of  the  bale  is  then  calculated  upon  the  average 
loss  of  the  samples,  to  this  is  added  eleven  per  cent.,  represent- 
ing the  dampness  necessary  to  the  working  of  silks. 

In  order  to  make  this  proceeding  clearer,  let  an  example  be 
given.  We  have  a  bale  the  gross  weight  of  which  is,  say  100 
kilos  or  220  lbs.  7  oz. ;  weight  of  tare,  half  kilo,  making  net  gg)4 
kilos  ;  from  this  bale  we  take  18  skeins.  We  will  suppose  that 
the  first  lot  weighs  800  grammes,  second  810  grammes,  third 
790  grammes.  The  first  two  lots  will  be  submitted  to  an  abso- 
lute dessication  in  the  apparatus  or  machine.  The  respective 
weight  of  these  two  lots  when  taken  out  will  be  710  and  720 
grammes,  which  will  give  an  absolute  weight  for  the  two  lots, 
1,430  instead  of  1,610,  primitive  weight.  The  result  for  the 
bale  will  then  be  99^2  x  1.43  -=-  1,610  =  88.37  kilos  plus  eleven 
per  cent,  of  water  necessary  to  the  working  of  silk,  equaling  9.72 
kilos,  which  will  give  as  weight  of  the  bale  conditioned  98.09 
kilos  or  216  lbs.  4  ounces.  The  weight  thus  arrived  at  is  the 
legal  or  the  proper  "  conditioned  "  weight  of  the  bale. 


SOME    LINEN     NEWS. 

LINEN  was  exported  from  the  United  Kingdom  to  British 
North  America  in  June  to  the  quantity  of  671,300  lbs.  In 
June  1892  the  quantity  was  690,200  and  June  1891493,000 
lbs.  The  value  of  the  linens  exported  to  British  North  America 
for  the  six  months  ending  June  30th  was  ,£73,405.  For  the 
same  period  of  last  year  the  value  was  .£80,855  ar>d  1891, 
,£77,602.  Thus  the  quantity  of  linens  this  country  has  taken 
during  the  past  six  months  is  less  than  the  same  period  last 
year,  and  also  less  in  value.  The  British  linen  trade  has  a  very 
quiet  tone  at  present.  On  the  Continent  it  is  quite  dull.  The 
U.  S.  Imports  of  linen  from  Great  Britain  for  the  past  six  months 
were  valued  at  abost  $5,400,000. 


*  * 


We  are  frank  to  admit,  says  the  Chicago  Dry  Goods  Report- 
er, that  nothing  would  be  more  pleasing  if  we  could  record  the 
fact  that  our  importations  of  linen  for  the  past  six  or  twelve 
months  showed  as  large  a  decline  as  25  per  cent.,  and  even  50 
per  cent,  would  probably  please  our  merchants  better.  We  should 
like  to  be  able  to  base  this  decline  in  the  importation  of  Irish 
linens  on  the  successful  growth  of  flax-culture  in  the  United 
States,  and  the  permanent  establishment  of  several  large  linen 
factories  on  this  side  of  the  water,  where  linen  fabrics  equal  to 
the  best  turned  out  at  Belfast  could  be  produced.  But  after 
years  of  study  devoted  to  this  question  of  flax-culture,  and  not- 
withstanding the  enthusiasm  this  subject  always  arouses,  we  do 
not  think  that  for  many  years  to  come  Ireland  is  in  any  parti- 
cular danger  of  losing  so  good  a  customer  as  the  American  dry 
goods  merchant,  who  knows  a  good  article  when  he  sees  it,  and 
will  send  abroad  for  it  when  the  same  textile  cannot  be  produced 
at  home..  We  can  only  hope  that  the  time  is  not  far  distant" 
when  the  American  people  can  wear  home-made  linen  produced 
from  home-made  flax  equal  to  that  imported.  Somewhere  in  the 
United  States,  with  our  endless  varieties  of  climate  and  soil,  some 
spot  will  be  found  where  flax  can  be  raised,  the  fibre  from  which 
will  produce  textiles  equal  to  the  best  of  those  now  imported. 
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HUDSON'S    BAY    COMPANY. 

THL  annual  general  meeting  of  the  Hudson's  Bay  company 
was  held  in  London,  England,  on  the  17th  instant,  at  the 
City  Terminus  hotel.  Sir  Donald  A.  Smith  presiding. 

The  Governor,  in  moving  the  adoption  of  the  report,  stated 
that,  including  ,£,17,763  brought  forward,  there  was  a  profit  of 
,{.80.116,  compared  with  ,£50,253  in  the  previous  year ;  and, 
after  paying  a  dividend  of  12s.  a  share — which  would  require 
,£,60.000  as  against  6s.  6d.  a  share  for  the  previous  year,  they 
would  carry  forward  ^£29,1 16,  compared  with  ,£17,763.  This 
improvement  was  to  a  considerable  extent  owing  to  the  increas- 
ed price  of  furs  at  the  last  sales  in  January  and  March,  but  it 
was  only  fair  to  say  that  the  profit  had  also  been  materially  in- 
creased by  the  economies  which  had  been  effected  in  London 
and  Canada.  They  hoped,  too,  that  there  would  be  still  further 
considerable  economies  in  the  near  future.  The  valuation  of 
the  trading  goods  in  the  inventory  on  May  31,  1891,  was 
,£449,499,  and  in  1892  the  figures  were  ^£535, 291  ;  but  the  ad- 
vances up  to  May  31,  1891,  were  .£336,589,  while  in  1892  they 
were  only  ,£238,863.  There  were  always  goods  in  transit,  and 
those  which  arrived  in  the  country  before  the  books  were  closed 
were  taken  in  the  inventory ;  otherwise  they  would  appear  as  ad- 
vances in  London.  There  was  ,£27,000  more  in  outstanding 
advances  last  year  than  in  the  year  before,  but  that  was  owing  to 
the  increased  amount  of  business  done  ;  and  consequent  on  the 
facilities  of  transport,  there  had  been  a  much  larger  turnover 
than  in  the  former  year.  With  regard  to  the  future,  the  indica- 
tions of  the  collection  of  furs  in  the  country,  so  far  as  they  had 
been  made  aware  of  up  to  the  present  time,  were  that  they 
would  be  at  least  equal  to  those  of  last  year;  and  as  regarded  the 
shop  sales,  they  hoped  that  there  would  be  even  an  increase  over 
those  of  last  year,  although,  looking  at  the  whole  condition  of 
trade,  they  thought  that  the  shops  had  done  very  well  in  the 
past  year.  They  believed  that  in  the  near  future  the  share- 
holders would  reap  a  greater  benefit  from  this  property  than 
they  had  hitherto  ;  and  looking  forward  still  further  they  felt  cer- 
tain that  it  could  not  fail  to  be  an  estate  of  the  greatest  value — 
worth,  he  believed,  a  great  deal  more  than  the  whole  capital 
stock  of  the  company.  They  had  lands  along  every  railway  that 
was  now  or  might  be  constructed  in  the  fertile  belt.  In  every 
township,  too,  they  had  their  sections  of  land,  and  as  the  coun- 
try progressed  and  prospered  so  would  their  company. 


UNDERWEAR    AT    THE    FAIR. 

IN  the  British  section  R.  Walker  &  Sons,  Leicester,  make  a 
fine  display  of  undergarments  for  men,  women  and  children, 
chiefly  made  from  Scotch  lambs'  wool.  All  the  garments 
are  tastefully  trimmed  and  show  superior  finish.  The  Cartwright 
&  Warner  Company,  Loaghborough,  exhibit  goods  of  a  similar 
character.  William  Lewis  &  Sons,  London,  show  bright  silk, 
natural  wool,  merino,  cashmere,  balbriggan  and  Lisle  thread  un- 
dergarments for  men,  women  and  children,  of  great  excellence 
and  beauty.  None  of  them  are  cheap  goods.  In  their  price 
list  one  grade  of  silk  undershirts  is  marked  $28,  while  the 
drawers  to  match  cost  $30.50.  This  house  manufactures  shirts 
and  drawers  from  the  wool  of  the  Amrifzer  goat,  which  are  re- 
taining the  absorbing  qualities  of  wool.  A  shirt  of  this  material 
costs  $13.50  and  drawers  to  match  $15.  If  these  goods  are  not 
cheap  they  are  certainly  excellent.  Near  this  exhibit  is  that  of 
L.   &    H.    Hummel    &    Co.,   whichconsist  of  silk    garments    in 


brilliant  colors.  The  case  is  fitted  up  so  as  to  attract  Ameri- 
cans, as  articles  of  red,  white  and  blue  colors  are  ranged  in  suc- 
cession. 

In  the  Canadian  section  very  large  displays  of  heavy  and 
serviceable  underclothing  are  made  by  the  Coaticook  Woolen 
Mill,  Coaticook,  Quebec  ;  Jonathan  Ellis,  Port  Dover,  Ont.,  and 
J.  B.  Henderson,  Thorold.  All  these  articles  are  of  good 
material  and  well  made.  They  show  that  the  wants  of  a  people 
living  in  a  cold  climate  have  been  studied  and  provided  for. 

The  French  display  of  underwear  is  not  what  would  be 
reasonably  expected  of  a  country  making  such  fine  exhibits  in 
other  kinds  of  clothing.  M.  Mauchauffee  &  Cie.,  Troyes,  show 
silk,  cotton  and  woolen  undergarments  for  men,  women  and 
children,  some  of  which  are  embroidered,  but  otherwise  they  are 
unattractive.  Poorer  displays  are  made  by  C.  Bonbon  &  Cie,  of 
the  same  city,  and  Verdier  &  Schultz  of  Paris.  Elegance  and 
excellence  seem  to  run  to  outer  garments  in  the  French  section 
of  the  Exposition. 

By  far  the  finest  exhibit  of  woolen  underwear  is  in  the  gallery 
of  the  German  section.  It  is  made  by  G.  Loeb,  of  Stuttgart. 
The  garments  are  all  of  the  finest  wool  and  are  trimmed  or  em- 
broidered with  silk.  Many  of  these  intended  for  ladies  are 
trimmed  with  linen,  silk  or  woolen  lace.  All  these  articles  are 
well  worthy  the  attention  of  manufacturers  and  dealers  who  de- 
sire the  highest  degree  of  excellence  in  this  class  of  goods.  In 
the  pagoda  of  the  Manufacturers'  Association  of  Chemnitz, 
Saxony,  which  is  on  the  main  floor,  is  a  fine  exhibit  of  cotton, 
woolen  and  silk  underclothing.  Some  intended  for  warm 
weather  and  hot  climates  is  knit  so  as  to  resemble  netting,  and 
the  articles  for  ladies'  use  are  highly  ornamented. — Commercial 
Bulletin. 


THE    BUYER. 


When  the  drummer  is  a-drumming  he  has  troubles  like  the  rest, 
And  it's  sometimes  quite  a  wonder  if  his  spirits  stand  the  test. 
To  travel  like  an  Arab  isn't  always  thus  the  thing, 
To  fill  his  soul  with  gladness  or  to  make  the  drummer  sing ; 
But  of  all  the  deep-dyed  troubles  when  a  man  sets  out  to  drum, 
The  worst  thing  that  can  happen's  when  the  buyer's  feeling 
glum. 

Maybe  upon  the  night  before  he's  been  up  very  late, 

And  tried  to  buck  a  full  house,  when  he  only  had  a  straight  ; 

Maybe  the  races  he  had  played  in  hopes  that  he  might  win, 

And  put  his  money  on  a  horse  that  has  not  yet  come  in. 

Then  how  the    drummer's  soul  is  tired,  and  how  he  longs  for 

some 
Propitious  thing  to  happen  when  the  buyer's  feeling  glum. 

Sometimes  the  drummer's  not  himself,  yet  he  has  got  to  work. 
For,  from  the  obstacles  he  has,  it  will  not  do  to  shirk  ; 
He's  got  to  laugh,  and  smile  and  joke,  and  keep  a  happy  face. 
No  matter  even  if  there  is  a  woman  in  the  case.  ^ 

But  of  all  the  things  that  happen  when  a  drummer's  on  the  drum, 
The  worst  thing  that  can  happen's  when  the  buyer's  feeling  glum. 
— Tom  Masson,  in  Clothier  and  Furnisher. 

From  Berlin  it  is  reported  that  there  is  want  of  help  in  the 
textile  industry;  manufacturers  are  preparing  unusual  stocks  in 
anticipation  of  the  breaking  down  of  the  American  protective 
tariff. 
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CaldecotU  Burton  &  Spence 


Have    Pleasure 
in    Informing 


That  they  are  DAILY  RECEIVING 


IilVE  RETAIliEBS 


The  Goods  Demanded 

BY     THE     PUBLIC     IN     THE     FOLLOWING     IMPORTANT     DEPARTMENTS  : 


DRESS  MATERIALS  —All  fashionable  shades— in  WHIP 
CORDS,  HOP  SACKINGS,  AMAZONS,  LADIES' 
CLOTHS,  ESTAMINES,  DIAGONALS,  Etc.  SHOT 
EFFECTS  IN  A  SPLENDID  RANGE  OF  HOP 
SACKINGS  and  WHIP  CORDS. 

VELVETEENS  A  fine  Range  in  BLACK,  COLORS, 
and  SHOTS. 


SILK   VELVETS — In    several    qualities,    and    in    exquisite 

Colorings. 
HOSIERY    AND    GLOVE    DEPARTMENT    Multiplied 

ranges  in  Taffeta,   Cashmere,   Merino,    Kid,   in    every  size 

in  Men's,  Women's,  and  Children's  wear. 
UNDERWEAR— \n  all   the    new  SANITARY,  HEALTH, 

and  HYGENIC  makes. 


Stock  Complete  in  all  Departments  29th  August,  1893. 

Buyers  and  orders  will  receive  best  attention. 

Caldecott,  Burton  &  Spence 


W.  R.  Brock  &  Co. 

W.  R.  BROCK  ANDREW  CRAWFORD  T.  J.  JERMYN 

-  -  FOR    THE   MONTH    OF  AUGUST  -  - 

Ask  the  attention  of  manufacturers  of  Clothing, 
wholesale  and  retail,  to    their  stock  of 

British  and 

Canadian  Woolens 

—  ALSO  — 

Fine  Worsted  Suitings  and  Trouserings 

For  High  Class  Merchant  Tailoring  Trade. 

And  the  most  complete  Trimming:  Department 
for  the  above  Trades  in  the  Dominion     .    .  laf 

Many  special  lines  well  worth  attention  from  large 
and  close  buyers. 


PREPARING  FOR  FALL  TRADE 


W.  R.  BROCK  <Sc  CO., 


TORONTO 


We  are  busy  receiving 
and  shipping    .     .     . 


Fall  Goods 


Our  Big  Opening 


Wili  begin  on 

28th  AUGUST 


When  the  Trade  is  Invited 
to  Call  and  Inspect.    .    . 


D.  McCALL  &  CO. 

Wholesale     Importers 

12  and  14  Wellington  St.,    -     -    TORONTO 
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WOOLENS  and 

TAILORS'  TRIMMINGS 


John  Fisher,  Son  &  Co. 


Balmoral  Buildings, 

Montreal, 
Canada. 


Huddersfield, 

England. 


"FITS  LIKE  A  GLOVE." 

THOMSON'S 


CORSETS 


ENGLISH    MADE, 
Glove-Fitting.    Long  Waisted.    trade  mark. 

At  Popular 
Prices. 

The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

SALE   OVER  ONE   MILLION    PAIRS  ANNUALLY. 

A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONALD    &    CO'S,     TORONTO. 
MANUFACTURERS:  W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING," 
and  bears  our  Trade  Mark,  the  Crown.     No  others  are  genuine. 


Miller  Bros.  «  (o.  \ft>mm 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 
76       0R0     MARQUIS 
MOZART  CUFFS,  RAPHAEL, 

A  UOCI  fl    Reversible  Linen 
AnULLU        Collars  &  Cuffs 


Only  the  very 
best  materials 
are  used  in  the 
manufactuie  of 
these  Goods 


THE  DOMINION  COTTON  MILLS  CO., 


L'TD 


SPRING  NOVELTIES: 

Fayetla  Twills,  Taponica    Stripes,  West  End  Cords,   Teazle  Cloth 

Summer  Suitings,  Salisbury  Costumes,  Verona  Cords. 
Also  a  full  range  in  STAPLE  AND  FANCY  PRINTS,  SLEEVE 
LININGS,  Etc.     All  leading  wholesale  houses  carry  our  full  range. 

D.   MORRICE,   SONS   &   CO., 

AGENTS, 
Montreal  and  Toronto. 


My  WINDOW   SUPPLIES  = 

— WILL    HELP   YOU — 

TRIM     YOUR     SHOW    WINDOWS 

FftFF       44-page  Catalogue  and  "Bon  Ami," 
rI\EE  the  show  Window  Cleaner 


Harry   Harman 

The  Window  Dresser,  Decorator  and  Supplier, 

1204    Woman's   Temple,   Chicago. 


THE  CTURNBULLGO..  Ltd. 

OF   GALT,   OIMT., 

MANUFACTURERS    OF 

Full-Finished  Lambs  Wool  Underclothing.  La- 
dies' Full- Fashioned  Underwear  in  all  Wool, 
Merino  and  Medium.  Men's  Full  Fashioned 
Underwear  in  all-Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 

SEND    FOR   PRICE  LIST. 


R.  PARKER  k  CO., 


Dyers  and 

Finishers. 


ALL  WOOL  AND  UNION  DRESS  GOODS    Dyed   and   Fin- 
ished,  guaranteeing    no  shrinkage  in  the  width. 
RIBBONS,  SILK  AND  UNION,  Dyed,  Finished  and  reblocked. 
BRAIDS,  Dyed  and  made  up  in  gross  and  one  dozen  Bunches 
OSTRICH  PLUMES,  cleaned,  dyed  and  curled,  in  the  best  styles. 
FINGERING  YARNS,  Berlin  Wools,  Dyed  and  made  up. 


Send    for    Wholesale    Price    List. 


WORKS  AND  HEAD  OFFICE— 787  to  791  Yonge  Street. 

:r,_  :p_a_:r,:k::e]:r,  &  co. 

TORONTO,  ONT. 


CANADIAN  BROKERS 
and  Wholesale  Firms  who 
are  open  to  take  additional  agen- 
cies are  requested  to  write  the 
Editor  of  THE  DRY  GOODS 
REVIEW,  Toronto,  stating  the 
particular  lines  they  would  be 
prepared  to  handle. 


Thomas  Mealey  &  Co. 

MANUFACTURERS    OF 

Wadded  Carpet  Lining  - 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE  .— 

U  Catharine  St,  North, 
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IMPORTANT   NOTICE   TO   MERCHANTS 


Avoid  Liability  for  Damages 
in  Buying  Cash  Carriers 
Infringing  Barr's  Patent. 


The  Patent  Office  Decides 
in  Favor  of  the  Barr 
Patents. 


Two  Strong  Decisions  Rendered  Each  Unqualifiedly  Awarding 
Priority  of  Invention  to  Barr. 

When  Purchased,  if  put  up  in  store  by  this  Company,  price  per  line,  $35.00. 
When  Purchased  and  put  up  in  store  by  purchaser,  price  per  line  $30.00. 

When  put  in  under  lease  of  three  years,  1   line,  $15.00  per  year;   2  lines,  $12.00  per  year  each; 
3  lines  or  more,  $10.00  per  year  each. 

When  under  5  years  lease  $1.00  per  line  less. 
The  rent  must  be  paid  in  advance  for  each  year. 


HAMILTON  BRASS  MANUFACTURING  CO.,  Hamilton,  Ont., 


General  Agents  for  Canada. 


ADOLPH  KLUGE. 


EMIL  KLUGE. 


ALBERT  KLUGE. 


^  ^ ^^ ^  ^s>\\^  ^ 


German  ArtisticWeAVino  Co, 

120  franklin  St.  newyork 


h»y 


m 


24  EDMUND  PLACE,  LONDON,  E.C.  98  MARKr  ST.  CREFELD,  CERVIANr 

THE  oldest  and  largest  concern  in  the  world  manufacturing  Woven  Silk 
Labels  and  Hangers  for  Clothing,  Furs,  Cloaks  and  Shoes,  Shirt  Labels, 
Dress  Belts,  Night  Shirt  Trimmings  and  Initial  Letters. 

Our  goods  are  the  very  best  that  can  be  produced  and  our  prices  are 
the  lowest  in  the  market.  We  deliver  all  goods  FREE  IIS  CANADA.  Write 
for  samples  and  prices  to  our  Mew  York  office. 


VsTsT^VVsTsTVV^  ^^^^^^^^^^^^^^^^^^^^^^^^^^^si^^^^v 
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Like  all  other  Silk  Thread  Manu- 
facturers, we  make  different  quali- 
ties of  100  yards  and  50  yards  Spool 
Silks  to  meet  the  demands  of  the 
trade. 

The  Only  Brand 
we  recommend  is 
that  bearing  our 
own  name  on  Spool 
like  this. 

Belding's  Silks  will  be  found  the 
best  in  the  market,  and  average  10% 
stronger  than  any  other  make. 

See  that  the  name  Belding  is  on 
every  Spool,  and  take  no  other. 

All  the  Leading  Retail  Dry  Goods 
from  the  Atlantic  to  the  Pacific 
keep  Belding's  Silks. 

BELDINGr,  PAUL  &  CO.,  Ltd., 

MONTREAL. 


THE    ONLY 


CHURCH  BRAND 
SEWING  NEEDLES 


ARE 


SEE 

THAT 

EACH 

PACKET 

HAS 

THIS 

TICKET 


ORME  ScGp's 


REimiTCH 

PATENT 
POCKETS 

N?  '"3/7 


SEE 

THAT 

EACH 

PACKET 

HAS 

THIS 

TICKET 


NONE    OTHER    GENUINE. 

faki,«i  i,  H  MILWtRD  &  SONS.  a. 


The  Worsted 
and  Braid  Co. 


Of  TORONTO,  Ltd. 


(WHOLESALE   ONLY) 

Solicit  Trial   Orders  for  any  and 

All  kinds  of  Boot  and  Shoe  Laces 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Kind  or  Width 

The  above  are  made  in  Cotton,  Wool  (Mohair 
•         or  Worsted)  or  Silk. 

Send  for  Samples  and  get    Quotations 

THE  WORSTED  AND  BRAID  CD.,  Limited, 

TORONTO  JUNCTION 


Mantels,  Grates  and  Tiles,  Office  and  Store  Fitting's 
and    Furnishings. 

CANADIANS  !  » 


MILES  <Sl  CO. 

Have  removed  from  ^  ^  ^  f 

21  Old  Bond  St.,  to  Tfl  IlWS 

4  Sackville  St.,  London.      '*V  L W\X 

•j^est  Scoter;  ^Web  QTib  J&Tigola  Suits  from  £3  15s. 

The  Celebrated  GUINEA  TROUSERS,  Etc. 

STEWART^  DONALD 

GLASGOW. 


-  Toronto  Agency :  30  Wellington  St.  East. 


Special  lines  of  \ 
Linens  always.  J- 
in  stock.  ...  J 


W.  MOWAT 


f  Close  buyers  would 

do   well  to  inspect 

\  our  samples 


SP 


Wholesale   flillinery 


•  • 


Never  in  our  history  have  we  been 
in  a  better  position  to  present  to  the 
trade  such  an  elaborate  display  of 

Rich  Novelties  s  Fall  Season 


.  OUR  OPENING  . 

We    have   pleasure    in    announcing    will   begin    on 

.  TUESDAY,  29th  AUGUST  . 

And  following  days,  when  we  invite 
the  Trade  to  call  and  inspect  the  most 
SUPERB  STOCK    in  the    market. 


Everything  that  could  be  done,  has  been  done 

to  meet  the  requirements  of  the  trade, 
and  we  are  satisfied  customers  from 
Far  and  Near  will  appreciate  our  efforts. 


Our  Montreal  Branch 

Will  open  on  the  same  day,  and  we 
would  respectfully  request  the  plea- 
sure of  a  call  from  customers  visiting 
the  Montreal    Markets 


D.  ricCALL  &  CO., 

12  and  14  Wellington  St.  East,  Toronto 
1831    Notre   Dame   Street,   Montreal 


JOHN  MCDONALD  &  CO., 

Toronto 

/<?  //fe    Irade: 

A  full  assortment  of  New,  Fashionable,  and  Saleable  Goods,  for  the  Fall  Season. 


departments. 
Tfaiue  Unsurpassed: 


t  Silks,  Dress  Goods,  Linens  and  Staples,  Gents'  Furnishings,  Smallwares, 
and  Fancy  Goods,  Hosiery  and  Gloves,  Woollens,  Carpets  and  House  Fur- 
nishings. 


A  Special  Feature  of  their  business    this    season    is    r.n    immense    importation    of 
Fancy  Goods,  direct  from  European  Manufacturers,  such  as  : 


Pictures,  Sketch  Frames,  Photo  Frames,  Fancy  Tables,  Metal,  Hand,  and  Three  Fold  Mirrors,  Purses, 
Ink  Stands,  Glove  and  Handkerchief  Boxes,  Flower  Stands,  Bronze  Candlesticks  and  Ornaments,  Vases, 
Clocks,  Card  Receivers,  Basket  Tables,  Work  Boxes,  Lunch  Baskets,  Fancy  China  Ornaments,  Gents  and 
Ladies  Dressing  Cases,  Writing  Desks,  Fancy  Trays,  Tea  Caddies,  Tea  Cosies,  Fancy  Cushions,  Head  Rests, 
Perfumery,  Toliet  Waters,  Soaps,  Satchel  Sets  and  Bags,  Hair  Pins  and  Ornaments,  Brooches,  Scarf  Pins, 
Cloth,  Hair,  Nail  and  Tooth  Brushes,  &c,  &c. 

Merchants  and  Buyers  are  cordially  invited  to  visit  their  warehouses  and  inspect  their  stock. 

ORDERS  SOLICITED.  PROMPT  ATTENTION.  QUICK  DESPATCH. 


JOHN  MACDONALD  &  CO. 


Wellington  8c  Front  Streets  Bast, 

TORONTO 


THE  BRITISH  AMERICAN  WATERPROOF  GO. 

HERMANN    S.    SCHEYER,    Sole    Owner. 


trade  mark.      Manufacturers  and  Patentees  of  Ladies'  and  Gentlemens'  Odorless  Steam  Vulcanized 


"WATEEPEOOF    Gr-J^IRIMIIEIISrTS. 
IMPORT  AND  COMMISSION  IN  ALL  KINDS  OF.  FORS, 


Glove  Leathers,  Plushes, 
Corsets,  Silks,  Etc. 


HERMANN    S.    SCHEYER 


Special  Attention  paid  to  mail  orders. 
Perfect  fit  guaranteed. 


39,  41    and    43  St.  Sulpice    Montr^ai 

20  DeBresoles  St.     149  La  Royer  St.  IVIV-',N  '  ncHL 


BUYERS    WILL    DO    THE    RIGHT    THING 

When  ordering-  LAMA  BRAID  if  they  order  it  put  up  in  rolls  and  see  that  this  label  is  on  the  cover 
of  each  box.    We  put  3  or  3  1-2  yds.  on  each  roll  as  required. 


SEPT.,   1893. 


"Cheapness  is  not  all  Economy" 


THERE  is  often  more  economy  in  buying  an 
article  which  is  apparently  expensive,  and  the 
public  are  fast  learning  to  realize  that  an  article 
which  is  "CHEAP"  is  not  always  of  more  value  in 
proportion,  than  an  article  whose  first  cost  is  higher. 

However,  we  are  not  talking  about  expensive  goods. 
We  can  make  them,  and  sell  them  too,  but  if  you  will 
examine  our  samples,  and  see  the  prices,  you  will  be 
made  aware  that  we  produce  a  first =class  article  to  sell 
at  a  moderate  figure,  which  is  WORTH  THE  MONEY. 


-%*»o»^ 


The  flontreal  Silk  flills  Co. 


LIMITED    .    . 

MONTREAL 


FOR 


LS 


Gordon, 

Mac  hay  dt  Co. 

Toronto 


FOR 


Shirts  *■■  Drawers 


Gordon, 

Mackay  &  Co. 

Toronto 


FOR 


FLANNELETTES 


Gordon, 

Mackay  &  Co. 

Toronto 


Gordon, 

Mackay  dc  Co. 

Toronto 


FOR 


BLANKETS 


Gordon, 

Mackay  &  Co. 

Toronto 


FOR    .    . 


LINENS 


Gordon, 

Mackay  &  Co. 

Toronto 


FOR 


QUILTS 


For    .    . 

Cottons,  Shirtings,  Sheetings,  Tickings,  Denims,  Cottonades, 
Grain  Bags,  Cotton  Batts,  Table  Oils  and  all  classes  of 
Staple  Dry  Goods  at  short  terms,  but  close  prices. 


Gordon,  Mackay  &  Co. 


The  Staple 
House  of 
Canada  .   . 


i-"i{  • -?l 


Vol.   III. 


TORONTO,  SEPTEMBER,   1893. 


No.  9. 


THE  J.  B.  McLEAN   PUBLISHING  GO., 

LIMITED. 
Trade    Journal     Publishers, 

AND 

Fine  Magazine  Printers, 

10   FRONT  ST.   EAST.  -  -  -  TORONTO. 


J.  B.  McLEAN, 

PRESIDENT. 


ttUGtt  G.  McLEAN, 

MANAGER. 


SUBSCRIPTION,    $2.00. 
Published  the  15th  of  Each  Month. 


BRANCHES 


MONTREAL- 146  St.  James  St. 

E.    DESBARATS. 
NEW  YORK— Room  41,  Times  Building. 

ROY  V.  SOMERVILLE. 
CHICAGO-60  Wabash  Avenue. 

EDW.  8.  MACKENZIE. 

LONDON,  ENG.— Canadian  Government  Offices, 

17    Victoria  St.,  London,  S.W. 
R.  HARGREAVES. 
JOHN  CAMERON,  General  Subscription  Agent. 


A     QUESTION    OF    PROFITS. 


N  view  of  the  fact  that  terms  are  being 
materially  shortened  in  the  dry  goods 
trade  a  consideration  of  the  manner  in 
which  retailers  determine  the  selling  price 
of  an  article  will  be  opportune.  The 
dealer  who  makes  his  advances  without 
any  rule  or  system  of  calculation  is  apt 
to  find  himself  brought  up  short  some 
day  for  one  of  two  reasons — either  that 
he  has  been  making  some  lines  too  high 
and  they  are  still  on  shelf,  or  he  has  been 
marking  many  lines  too  low  and  profits 
have  disappeared.  One  is  as  disastrous 
as  the  other — one  bringing  about  the  loss 
of  capital  directly  and  the  other  the  loss 
of  capital  indirectly  by  means  of  loss  of  trade. 

What  is  a  legitimate  profit?  It  is  exceedingly  difficult  to 
tell ;  in  fact,  practice  varies  very  much,  and  this  is  a  point  on 
which  an  exchange  of  views  between  retailers  would  be  produc- 
tive of  much  information  and  benefit.  The  dry  goods  merchant 
has  to  carry  many  lines  of  goods  which  go  out  of  fashion  very 
quickly,  and  the  remainder  then  must  have  its  price  cut  almost 


in  two  in  order  to  clear  it  out.  Hence  the  profit  must  be  suffi- 
cient to  make  up  for  the  loss  on  lots  which  are  a  little  off  in 
fashion.  Remnants  and  odd  sizes  must  also  be  sacrificed  in 
order  to  ensure  their  sale,  and  this  is  another  cause  of  loss. 
From  this  we  would  conclude  that  the  least  margin  of  profit 
would  be  25  per  cent.  Some  dealers  get  more,  others  try  to 
get  along  with  less.  It  depends  very  much  on  the  class  of  goods, 
the  quantity  likely  to  be  sold,  the  nature  of  the  trade,  and  the 
size  of  the  constituency. 

But  even  when  this  is  settled,  there  is  yet  something  to  be 
considered.  There  are  two  ways  of  buying  goods — at  5  per 
cent.  30  days  or  4  months  and  net  60  days.  Supposing  a  dealer 
has  two  articles,  each  costing  $1,  one  being  bought  with  a  5  per 
cent,  cash  discount  and  the  other  at  60  days  net.  He  marks 
both  $1.25 — and  let  us  compare  the  profits.  The  first  cost  95c, 
and  the  profit  is  therefore  30c,  or  31.6  per  cent.  The  other 
costs  $1,  and  the  profit  is  therefore  25  per  cent.  Figured  in 
this  way  the  difference  is  shown  to  be  6.6  per  cent.  But  it  will 
be  noticed  that  the  95c.  is  paid  30  days  before  the  $1  ;  hence 
the  interest  on  95c.  for  one  month  must  be  computed.  When 
this  is  taken  into  consideration  the  profit  in  the  first  case  is  only 
2g}4c.,  taking  interest  at  6  per  cent.  This  still  leaves  a  differ- 
ence between  the  two  methods  of  6.05  per  cent. 

The  conclusion  to  be  drawn  from  the  above  calculation  is 
that  when  articles  are  bought  on  different  terms,  the  same  rate 
of  profit  cannot  be  used.  If  the  terms  are  60  days  net,  the  rate 
of  advance  on  the  invoice  price  should  be  about  5  per  cent, 
higher  than  if  the  goods  were  bought  at  5  per  cent.,  30  days. 

But  there  is  another  method  which  some  merchants  use. 
An  article  invoiced  at  $1,  5  per  cent,  30  days,  they  conclude 
costs  them  95c,  and  they  say,  "Well  I  ought  to  get  $1.25  for 
that."  Then  the  next  article  costs  $1,  60  days  net,  and  they 
conclude  that  perhaps  that  will  bring  $1.40,  as  it  was  bought 
close.  If  any  person  will  take  the  trouble  to  work  out  the 
different  rates  of  profit,  the  difference  will  be  seen  to  be  8.95 
per  cent.  This  rate  of  percentage  on  a  business  of  $20,000  is 
$1,790. 

Slipshod  ways  of  computing  the  advance  to  be  asked  cannot 
be  tolerated  in  these  days  of  close  competition.  The  man  who 
makes  money  now  must  figure  both  close  and  accurately.  The 
age  of  large  sales  and  huge  profits  is  gone  forever.  The  present 
generation  is  too  smart  to  allow  retailers  to  charge  as  much  as 
they  like.  Information  is  too  general,  and  every  buyer  has  a 
good  idea  of  the  worth  of  the  particular  article  of  which  he  is  in 
need.  The  man  who  can  control  the  largest  volume  of  busi- 
ness on  the  smallest  margin  is  the  winner. 
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A     FLAGRANT    EXAMPLE. 

E  have  not  yet  been  able  to  induce  the  Govern- 
ment to  pass  a  National  Insolvency  Law — is 
the  lament  of  many  of  Canada's  wholesale 
merchants.  Here  is  an  item  from  Nova 
Scotia,  which  is  a  very  cogent  example  of  the 
evils  that  exist  under  the  present  system  : 

"  George  E.  Spurr,  general  store,  Torbrook, 
Annapolis  County,  has  assigned.  He  makes 
preference  of  over  $9,000,  including  $5,154  to  the  Commercial 
Bank,  Windsor;  Amos  Burns,  $3,214,  and  Delong  &  Seaman, 
$2,466.  It  is  not  likely  there  will  be  anything  for  the  general 
creditors.  ' 

Every  dry  goods  man  in  Canada  who  believes  in  absolute 
honesty  in  its  broadest  and  most  significant  sence  must  be  in 
favor  of  a  national  insolvent  law,  and  his  duty  is  to  do  his  best 
towards  obtaining  it.  The  men  named  in  the  above  paragraph 
are  not  to  be  blamed  so  much  as  the  law  which  permits  such  a 
proceeding. 

To  show  that  the  evil  exists  in  the  United  States  and  is  re- 
cognized as  an  evil  by  its  business'  journals,  we  quote  the  follow- 
ing :  "  The  operation  of  a  uniform  bankruptcy  law  would  be  in 
the  interests  of  humanity  and  business  morality.  Every  man 
has  within  his  memory  one  or  more  cases  of  ruined  credit  and 
blasted  prospects  owing  to  the  'jump-on  '  tactics  of  the  present. 
The  danger  of  damage  suits  is  no  bar  to  such  action,  and  every 
day  we  see  men  forced  into  insolvency  when  by  every  right 
they  should  have  been  saved  the  stigma.  The  fear  of  one 
creditor  that  another  will  jump  in  and  freeze  him  out  has  ruined 
more  business  reputations,  and  injured  commerce  more  materi- 
ally during  the  past  ten  years  than  a  fair  and  equitable  bank- 
ruptcy law  could  possibly  effect  in  a  century."  The  need  for 
national  regulation  of  this  matter  has  been  more  plainly  recog- 
nized in  the  neighboring  republic  during  the  financial  crisis 
which  has  obtained  this  year.  Creditors  forced  their  debtors,  to 
the  latter's  disadvantage.  A  proper  national  insolvency  law 
would  have  prevented  this  by  making  any  action  by  a  creditor 
subject  to  the  approval  of  all  the  creditors.  It  is  as  much 
needed  in  Canada  as  in  the  United  States,  and  for  similar 
reasons. 

It  is  not  fair,  much  less  is  it  honest,  that  one  creditor  should 
be  paid  in  full  and  another  get  nothing.  The  creditor  who 
would  take  his  debt  in  full  to  the  detriment  of  other  creditors  is 
not  much  better  than  a  common  thief  in  everything — except  in 
the  eyes  of  the  law,  which  makes  his  action  legally  proper  and 
just.  The  debtor  who  gives  preferences  is  an  accessory  before 
the  fact  in  the  court  of  Common  Justice — not  in  a  Canadian  or 
United  States  court. 


ADVANCE  IN  DISCOUNT  RATES. 

BRADSTREETS  of  August  17th  contained  the  following 
note:  "  The  rates  for  call  loans  have  been  advanced  in 
Montreal  to  8  per  cent,  and  in  Toronto  to  7  per  cent. 
Hankers  are  disposed  to  discourage  speculation  in  stocks,  in 
order  to  amply  provide  for  commercial  demands." 

It  was  no  doubt  perfectly  proper  for  the  Banks  to  advance 
their  rates  of  discount  in  cases  where  the  money  was  likely  to  go 
out  of  the  country  to  win  a  premium  in  the  United  States.  But 
when  the  banks  advanced  the  rate  of  discount  on  the  mercantile 
paper  of  their  old  and  stable  customers,  they  made  a  huge  mis- 
take.    There  was  a  reason  for  advancing  the  rate  of  discount  on 


cheques  disposited  with  them  which  were  payable  in  New  York, 
and  it  was  perhaps  justifiable  to  charge  as  high  as  $2  for  cash- 
ing a  $200  cheque  on  a  New  York  bank,  because  New  York 
paper  was  not  desired.  But  when  merchants  found  the  rates  of 
discount  advanced  from  6  to  7  per  cent,  and  in  some  cases  to 
eight  per  cent,  they  were  righteously  indignant.  It  was  a  case 
where  the  banks  took  an  advantage  when  they  had  but  slightly 
plausible  reasons. 

Some  banks   did  not  do  so,  and  after  the   financial  horizon 
clears  a  little,  some  banks  will  lose  some  of  their  best  customers ' 
and  other  banks    will  gain  some   excellent  patrons.     Some  too 
ambitious  managers  will  then  wish  they  could  have  seen  at  least 
as  far  as  the  end  of  their  noses. 

It  might  also  be  mentioned  that  dry  goods  importers  have 
found  European  payments  expensive.  Sterling  demand  and  60 
day  exchange  have  both  been  expensive,  the  rise  being  at  some 
times  nearly  one  per  cent.  One  per  cent,  on  a  payment  of  $50,- 
000  means  an  expense  of  $500. 


A     DECIDED    SUCCESS. 

THE  fall  trade  edition  of  this  journal  has  been  the  subject 
of  much  favorable  criticism  during  the  past  month.  We 
take  this  occasion  to  thank  our  friends  for  their  congratu- 
lations, and  the  kindly  interest  they  have  taken  in  the  journal. 
We  are  glad  to  know  that  we  are  producing  a  journal  of  which 
the  dry  goods  men  of  Canada  can  speak  in  such  glowing  terms. 
We  are  sorry  to  disappoint  the  many  applicants  for  extra 
copies.  A  considerable  supply  was  kept,  but  this  was  exhausted 
in  a  few  days.  Here  is  a  sample  of  the  letters  from  persons 
whom  we  were  forced  to  disappoint  : 

Editor  Dry  Goods  Review,  Toronto  Out.: 

Please  send  me  five  copies  of  the  August  (Fall  Trade)  number.  Enclosed  find  One 
Dollar,  and  if  insufficient  will  remit  further 

Respectfully  yours, 

Winnipeg,  Aug.  1st,  1883.  J.  E.  Kennedy. 

That  retailers  are  pleased  with  the  growth  and  excellence  of 
The  Review  is  proved  by  the  fact  that  a  very  large  number 
have  taken  advantage  of  the  offer  to  send  The  Review  from 
now  until  Jan.  ist,  1895  for  $2. 


FURTHER    PROGRESS. 

MR.  W.  CALVERT,  of  W.  Calvert  &  Co.,  commission 
merchants,  informs  The  Review  of  the  following  im- 
provements in  the  mills  which  he  represents  : 

Telford  Bros.,  manufacturers  of  grey  blankets,  Clarksburg, 
are  putting  in  a  new  sett  of  cards  and  making  other  improve- 
ments. 

D.  Graham,  Sons  &  Co.,  knit  underwear,  Inglewood,  have 
put  in  a  new  engine  and  boiler  so  as  to  be  independent  of  their 
water-power  when  necessary. 

The  Lakefield  blanket  mill  in  which  Mann  &  Bird  failed,  has 
been  bought  by  YV.  H.  Cacment,  and  will  again  be  run  to  its 
full  capacity. 

John  Benner  &  Son,  Owen  Sound,  who  manufacture  white 
and  grey  blankets,  have  added  several  new  looms  of  the  latest 
and  best  description. 

W.  Calvert  &  Co.  have  offices  in  Montreal  and  Toronto,  and 
seem  to  be  very  successful  in  disposing  of  the  output  of  their 
mills  at  good  prices. 


THE 


DRY  -:-  GOODS  -:-  REVIEW. 


3 


FLANNELETTES    BELOW    COST. 

IT  is  said,  by  those  who  know,  that  R.  Simpson,  the  well-known 
dry  goods  merchant  of  this  city,  is  selling  flannelettes  at  }4 
cent  per  yard  less  than  the  mill  price,  and  the  goods  were 
obtained  through  a  prominent  dry  goods  house  whose  name 
will  be  left  unmentioned.  Mr.  Simpson  doesn't  usually  sell 
goods  without  a  profit,  and  it  is  fair  to  assume  that  he  was  mak- 
ing a  profit  in  this  instance.  The  conclusion  to  be  drawn  is 
that  flannelettes  are  being  sold  at  less  than  mill  prices,  and  at 
'more  than  )4  cent  per  yard  less. 

This  same  house  has  sold  large  quantities  of  flannelettes  to 
visiting  retailers.  Much  of  this  has  been  sold  at  cost,  and  where 
this  was  not  obtainable  at  }4  cent  below  cost.  The  price  has 
varied,  the  customer  who  just  dropped  in  and  wasn't  anxious  to 
buy,  always  getting  the  best  offer.  Regular  customers  are  often 
forced  to  pay  more  than  irregular  customers  when  such  cutting 
is  going  on.  This  may  not  have  occurred  in  the  present  in- 
stance, but  it  is  generally  a  result  of  such  cutting. 

The  instance  is  quoted  to  show  our  readers  that  the  prices 
of  Canadian  staples  are  topsy-turvy  and  they  should  be  careful 
in  their  buying. 

The  Dry  Goods  Review's  articles  on  the  cutting  has 
aroused  a  certain  amount  of  wrath  in  some  quarters.  A  traveler 
for  one  house,  who  sell  staples  at  almost  any  price,  was  heard  to 

ejaculate  :  "  The  man  who  wrote   about   that  cutting  is  a 

fool.  Why,  all  the  small  dealers  all  over  the  country  are  on  to 
it  now.  It  has  caused  me  a  lot  of  trouble."  Then  another 
gentleman,  the  head  of  one  of  Toronto's  large  wholesale  houses, 
declares  very  emphatically  that  the  man  who  wrote  the  article 
doesn't  know  what  he  is  talking  about.  We  leave  the  matter 
with  our  readers. 

Where  the  matter  will  end  we  cannot  say.  Profits  are  going 
down,  down ;  and  the  market  is  seemingly  possessed  of  a  quick- 
sand bottom.  Retailers  must  choose  their  own  course  by  the 
light  of  the  facts  presented. 


HE'S    AFTER    THEM. 

MR.  JOHN  CAMERON,  says  the  Truro  Daily  News,  has 
just  visited  Truro  among  other  Maritime  province  towns 
in  the  interests  of  the  J.  B.  McLean  Publishing  Co., 
Toronto.  This  firm's  trade  journals — The  Hardware  Mer 
chant,  Canadian  Grocer,  Books  and  Notions,  Dry  Goods 
Review,  and  last,  but  not  by  any  means  least,  The  Printer 
and  Publisher,  all  have  subscribers  in  Truro,  and  Mr 
Cameron's  visit  this  year  has  added  others  to  the  list.  Referring 
to  the  last  named  journal,  Mr.  Cameron  says  that  it  is  now  more 
than  an  experiment,  it  is  starting  out  on  its  second  year  as  an 
established  success,  and  is  very  highly  spoken  of  by  the  craft. 
We  added  our  testimony  to  its  usefulness.  Mr.  Cameron  has 
gone  to  Cape  Breton  and  other  eastern  points,  and  will  thence 
go  to  Halifax  and  the  western  counties. 


WOOL  TRADE. 
The  demand  for  wool  from  American  buyers  has  been  almost 
nil,  in  fact  some  wool  has  been  brought  in  from  that  country. 
The  mills  are  buying  from  hand  to  mouth.  Some  transactions 
arc  reported  in  Cape  wool  at  prices  running  from  14  to  16c. 
One  or  two  parcels  sold  for  less  than  14c,  but  this  was  due  to 
the  very  poor  quality  of  the  wool.  Ontario  fleece  wools  are 
selling  from  17  to  18c.  North-West  wool  is  quiet  at  n^  to 
15c.  Prices  all  around  are  low  and  stocks  plentiful.  The 
year's  overturn  promises  to  be  very  large. 


THE  PRICE  OF  LINENS  AND  SILK. 

LINENS  are  bound  to  advance  on  this  market  shortly.  The 
import  prices  are  firm  at  an  advance  of  from  10  to  12^ 
per  cent.  One  or  two  wholesale  houses  have  had  to  buy 
some  lines  at  the  advance  and  are  now  asking  slightly  advanced 
prices.  But  the  majority  of  the  houses  have  been  selling  the 
stock  bought  at  old  prices,  and  competition  alone  has  prevented 
them  asking  more  than  was  asked  last  fall.  But  these  old  stocks 
are  pretty  short  and  soon  the  inevitable  advance  will  come. 

Silks  took  a  great  rise  in  the  spring,  but  the  manufactured 
article  did  not  rise  as  much  as  the  raw  material.  Still  the  latter 
rose,  and  many  Canadian  and  American  buyers  bought  at  an 
increase.  Now  the  price  seems  to  have  gone  down  again,  and 
manufactured  silks,  such  as  peice  silks,  pongees,  merveilleux,  and 
some  ribbons  can  be  bought  at  last  fall's  prices.  The  crop  of 
raw  silk  promises  to  be  exceptionally  large  and  this  tends  to 
weaken  the  market. 


TALK. 

"I  don't  see  why  they  call  you  a  walking-stick?"  said  the 
Umbrella  to  the  Cane. 

"  And  why  shouldn't  they  ?  "  queried  the  Cane. 

"Because  you  can't  walk,  of  course, "  retorted  the  Umbrella. 


"  I  wonder  what's  to  be  on  foot  for  to-day, "  said  the  Derby 
Hat.  . 

"I  guess  I  am,"  said  the  Rubber  Overshoes,  "it's  so  wet 
out. " 


"The  Beaver  Hat  is  awfully  cross  to-day,"  whispered  the 
Cane. 

"  Well,  why  shouldn't  he  be  ? "  said  the  Card-receiver. 
"  That  Hat-Brush  rubbed  him  the  wrong  way,  and  he's  ruffled  up 
about  it. " 


"  Where's  the  Brown-Silk  Umbrella  ?  "  asked  the  Mackin- 
tosh. 

"  He's  in  the  hospital, "  said  the  Green-silk  Umbrella.  "  He 
was  attacked  by  a  severe  east  wind  yesterday,  and  three  of  his 
ribs  were  broken. " 


"I  don't  think  our  owner  is  a  very  fast  runner,"  said  the 
Derby  Hat.  "  I  can  beat  him  easily.  I  jumped  off  his  head 
yesterday,  and  he  chased  me  for  three  blocks  without  catching 
me." 

"  You  must  have  had  the  wind  behind  you, "  said  the  Hat- 
Brush. 

"  I  had— but  so  did  he, "  said  the  Hat. 


"  I'm  glad  winter's  over,"  said  the  Seal-skin  Cap. 
"Why?  Do  you  like  the  hot  summer?"  asked  the  Derby 
"  No ;  but  I'm  never  worn  out  in  summer,  and  I  always  am 
in  winter. " 


"  I  wonder  where  that  music  comes  from  ?  "  said  the  Green- 
silk  Umbrella. 

"I  guess  some  of  the  Hat-bands  must  be  giving  a  concert," 
replied  the  Riding  Whip. — Harper's  Young  People. 


Silk  mitts  are  the  coolest  of  all  coverings  for  the  hands,  but 
they  are  not  considered  dressy,  and  that  is  their  draw  back. 
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FINANCES  HERE  AND  THERE. 
IGHT  here  we  want  to  mention  that  despite  some 
opinions  to  the  contrary,  Canada  is  enjoying  a 
measure  of  prosperity  which  has  never  been  ex 
eeeded.  The  increase  in  the  note  circulation  of 
the  Canadian  banks  in  July  is  especially  signifi- 
cant. During  July  of  la~t  year  this  item  decreased 
$126,000,  and  in  the  same  month  two  years 
ago  a  contraction  of  $800,000  was  recorded, 
while  this  year  an  expansion  of  $90,000  in 
the  note  issue  is  made.  In  other  words,  a 
million  more  of  currency  is  employed  in  the 
every  day  business  of  Canada  than  was  required  two  years  ago. 
While  our  neighbors  in  the  United  States  are  experiencing  a 
dearth  of  currency,  a  loss  of  credit  and  confidence,  a  prostration 
of  trade,  and  a  lock-up  of  the  medium  of  exchange,  the  condi- 
tion of  commerce  in  the  Dominion  appears  to  be  substantially 
sound,  while  the  supply  of  currency  is  ample  for  all  require- 
ments. The  only  limit  set  upon  the  note  issues  of  our  banks  is 
that  these  shall  at  no  time  exceed  the  paid-up  capital.  Taking 
all  the  banks,  there  is  an  aggregate  capital  of  $62,000,000 
against  which  currency  can  be  issued,  and  as  the  amount  out- 
standing is  only  $33,573,000,  a  margin  of  close  upon  $30,000,000 
exists,  out  of  which  the  demand  for  currency  for  mercantile  pur- 
poses can  be  satisfied. 

The  United  States  has  an  estimated  circulation  of  over  $23 
psr  head,  and  yet  her  merchants  have  been  paying  a  premium 
for  currency  and  for  gold  daring  the  last  two  months.  Canada 
has  a  circulation  of  $10  per  head,  and  yet  currency  is  plentiful. 
This  proves  that  Canada's  money  is  in  circulation,  while  that  of 
the  United  States  is  in  the  deposit  vaults  or  in  old  socks.  A 
want  of  confidence  has  begotten  a  spirit  of  hoarding,  and  the 
money  has  gone  out  of  sight. 

The  Textile  World  for  August  estimates  that  between  forty 
and  fifty  per  cent,  of  the  United  States  cotton,  woolen  and 
knitting  mills  have  closed  or  restricted  their  output.  Assuming 
that  part  of  this  is  done  to  try  to  scare  the  tariff  reformers,  there 
is  yet  a  great  deal  which  cannot  be  so  explained.  Authentic 
reports  place  the  number  of  idle  men  at  over  900,000 ;  and 
Bradstreet's  calls  it  a  round  million.  The  great  cancellation  of 
orders  has  been  a  sad  blow  to  manufacturers,  jobbers,  whole- 
salers and  commission  merchants. 

Let  us  enumerate  some  of  the  causes  and  profit  by  the  ex- 
periences of  others. 

1.  The  Baring  failure  of  1890,  and  the  Australian  crisis  dur- 
ing the  present  year  caused  a  large  amount  of  American  secur- 
ities to  be  returned  by  their  British  and  other  European  holders 
and  gold  demanded.  This  led  to  a  run  of  gold  from  the  United 
States  to  Europe. 

2.  There  are  about  $900,000,000  of  foreign  capital  invested 
in  the  United  States,  and  the  interest  on  this  amount  added  to 
the  amount  spent  in  Europe  by  American  tourists,  was  a  gold 
payment  of  many  millions  of  dollars  a  year.  This  helped  to 
rob  the  United  States  of  its  gold. 

3.  The  excess  of  imports  over  exports  last  year  was  $1 10,- 
000,000.     How  could  this  be  paid  for  except  in  gold? 

4.  While  the  Silver  Purchasing  Act  of  1890  was  in  force 
there  was  no  guarantee  that  the  United  States  might  not  ulti- 
mately pay  its  debts  in  silver,  and  this  alarmed  some  foreign  invest- 
ors who  immediately  sold  their  'Americans "and  demanded  gold. 

5.  A  weak,  incongruous,  mongrel  banking  system  which, 
according  to  the  Hon.  J.  H.  Walker,  of  Massachusetts,  costs  the 


United  States  people  $42,000,000  a  year  in  high  discounts  and 
idle  coin,  is  another  great  cause — greater  even  than  the  Silver 
Purchase  Bill. 

6.  A  fear  of  tariff  changes  led  to  a  restriction  in  manufactur- 
ing a  fact  which  tended  to  increase  distrust  generally. 

7.  The  decline  of  values  in  the  West,  where  they  had  been 
unnecessarily  and  continuously  inflated  during  the  decade  end 
ing  1 89 1.  Speculation  ran  rife  and  mortgages  were  placed  on 
property  to  an  amount  much  greater  than  its  actual  worth.  Now 
the  liquidation  has  begun.  This  will  be  a  source  of  trouble  for 
years  to  come.  There  was  two  much  of  the  "  Boom-Boom  " 
song  in  that  part  of  the  country. 

8.  The  growth  of  large  trusts  tended  to  create  large  liabili- 
ties, and  to  do  away  io  a  certain  extent  with  the  small  and 
active  capitalist.  The  trusts  manipulated  prices  and  lessened 
the  volume  of  market  exchanges.  They  destroy  business  spon- 
taneity. 

9.  A  conglomerate  system  of  paper  money  issue.  This  is 
based  on  the  credit  of  the  nation  instead  of  on  available  assets. 

All  these  causes  combined  together  to  cause  a  panic  just 
when  money  happened  to  be  a  little  tight.  The  panic  was  due 
to  a  scare,  but  the  scare  was  the  result  of  the  above  causes,  which 
when  combined  are  very  formidable.  Many  reforms  must  take 
place  before  the  United  States  can  take  full  benefit  from  its  posi- 
tion as  a  great  commercial,  industrial  and  agricultural  country. 

Canada  has  the  best  banking  system  in  the  world ;  has  little 
interest  to  pay  to  foreign  capitalists,  has  a  favorable  export 
trade,  approves  of  the  gold  standard,  has  little  fear  of  rash  or 
radical  tariff  changes,  is  free  from  any  heavy  speculation  in  land 
or  other  values,  has  few  trusts,  and  a  fairly  good  system  for  issu- 
ing paper  money. 

While  these  lessons  and  contrasts  are  drawn  they  are  not 
done  to  please  a  vain-glorying  or  spiteful  spirit  in  the  Canadian 
people.  The  latter  would  rejoice  exceedingly  to  see  good  times 
and  increased  prosperity  in  her  sister  nation  to  the  south. 


THEY    HAD    SEEN    HIM. 

HE  went  down  to  Kingston  to  spend  his  holidays,  and  he 
was  having  a  big  time — travelling  incognito,  you  know. 
The  boys  watched  his  gait  for  a  few  days,  and  they  began 
to  wonder  who  he  was  and  whence  he  came.  His  hair  and 
clothes  were  of  the  latest  cut,  and  so  were  his  manners.  He 
was  gay  and  sprightly  and  carried  himself  so  well  that  some  said, 
"New  Yorker." 

A  dry  goods  clerk  found  him  crossing  his  path  one  day,  and 
he  says  to  himself,  "  Eve  seen  him  before — but  where  ?"  The 
clerk  racked  his  brain  for  a  few  hours  and  then,  taking  down  a 
certain  paper  file,  he  scanned  the  pages  of  the  issues  until  at  last 
his  triumphant  eye  rested  on  a  photo-engraving  of  a  football 
team.  "I  knew  I  had  seen  that  face,"  he  ejaculated  ;  and  the 
result  was  that  the  visitor  to  the  Stone  City  could  travel  incog- 
nito no  more,  whereat  he  cursed  the  spring  number  of  The  Dry 
Goods  Review  and  the  photos  which  appeared  therein.  The 
Kingston  girls  wondered  at  his  sudden  departure. 


There  has  been  a  meeting  of  merchants  in  Vancouver  for 
the  purpose  of  organizing  under  the  system  of  the  Merchants' 
Retail  Commercial  Agency  of  Chicago,  111.  It  has  the  usual 
object  in  view  of  protecting  the  trade  against  delinquent  cus- 
tomers.    Branches  are  beinsi  established  all  aloiiii  the  coast. 
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THE    TORONTO    MARKET. 

THE  past  week  has  been  a  busy  one  among  the  wholesale 
dry  goods  houses,  but  buying  has  certainly  been  less  brisk 
than  usual  at  the  time  of  the  fall  millinery  openings. 
This,  under  the  circumstances,  is  not  a  surprise.  The  Dry 
Goods  Review  has  been  counselling  retailers  not  to  stock 
heavily,  claiming  that  the  decreased  exports  to  the  United  States 
and  the  financial  stringency  in  that  country  must  necessarily 
cause  a  small  sympathetic  lessening  of  trade  in  this  country. 
Retailers  seem  to  have  taken  the  warning,  and  are  buying  only 
for  present  wants.  If  the  financial  horizon  brightens,  buying  to 
the  usual  extent  will  be  promptly  resumed,  and  the  total  trade 
of  the  season  will  thus  maintain  its  magnitude. 

Another  reason  may  be  advanced  to  explain  this  short  buy- 
ing, and  that  is  that  trade  in  medium  weight  goods  last  spring 
was  not  brisk.  The  change  from  real  cold  weather  to  real  warm 
weather  was  very  quick,  and  people  changed  at  once  from  flan- 
nels to  muslins.  Dealers  will  accordingly  aim  to  work  off  their 
medium  weight  goods  in  September. 

Trade  must  be  said  to  be  about  five  or  six  per  cent,  less  in 
volume  than  at  the  corresponding  period  of  last  year,  but  this 
amount  can  easily  be  recovered  if  confidence  can  be  restored. 
In  the  meantime  Canadian  dealers  are  practising  a  wholesome 
carefulness. 

Millinery  has  been  in  good  demand.  Purchases  havj  been 
fully  up  to  the  average  of  past  seasons  in  hats  and  trimmings. 
In  mantling  cloths  the  trade  has  shown  a  slight  improvement. 

Collections  continue  somewhat  slow  and  this  month  is  not 
expected  to  show  much  improvement.  Quite  a  number  of 
small  accounts  were  settled  by  visiting  buyers,  but  the  total 
volume  of  money  received  in  this  way  was  not  large.  Money 
has  not  begun  to  come  in  freely  from  the  North-West  as  yet, 
but  the  latest  reports  show  that  money  is  considerably  easier  in 
that  district.  Trade  seems  to  be  fairly  good  in  the  Maritime 
Provinces. 

The  1 8th  of  this  month  will  see  a  large  number  of  travelers 
on  the  road  again.  The  Exhibition  will  be  over  and  the  retailers 
will  be  breaking  their  fall  stocks  in  earnest,  and  sorting  orders 
and  duplicates  will  be  numerous  and  increasing  in  volume  as 
October  ist  draws  nearer. 

Mr.  Caldecott  has  been  quite  ill  for  a  few  days  but  a  slowly 
recovering. 

Mr.  Donald  MacKay  has  returned  from  Great  Britain  after 
a  stay  of  several  months. 

Caldecott,  Burton  &  Spence  have  a  shipment  of  hard  finished 
serges  in  navy  and  black,  extra  wide,  and  of  special  value. 

W.  R.  Brock  &  Co.'s  dress  goods  department  is  well  filled 
with  the  season's  novelties  in  hopsacking,  tweeds,  serges,  shot 
whipcords  and  other  leading  fabrics. 

Mr.  O'Hara  woolen  buyer  for  Gordon  MacKay  &  Co.  has  re- 
turned from  foreign  markets,  as  Mr.  Auld  of  W.  R.  Brock  &  Co's 
woolen  department  and    Mr.    Begg  of  John   Macdonald  &  Co's. 


Two  of  John  Macdonald  &  Co's  buyers  left  for  Europe  last 
week.  These  are  Mr.  Dingwell,  silks,  and  Mr.  Blackey,  haber- 
dashery. 

Caldecott,  Burton  &  Spence  have  had  some  delay  in  their 
shipments  of  cashmere  gloves,  but  their  shipments  are  now  to 
hand 

Wyld,  Grasett  &  Darling  have  a  line  of  ladies' cashmere  hose, 
extra  heavy,  which  can  be  retailed  at  50  cents.  Ladies'  tan  and 
cardinal  cashmere  hose  are  shown  to  retail  at  the  same  price. 

Silk  in  colored  surahs,  shot  surahs  and  tartans  suitable  for 
the  millinery  trade  are  being  shown  in  great  variety  by  Gordon, 
Mackay  cSi  Co. 

John  Macdonald  &  Co.  are  showing  special  value  in  62-inch 
damask  tabling.  This  is  extra  quality,  and  includes  five  or  six 
good  patterns.  A  full  range  of  R.  B.  hollands  is  in  stock  ;  their 
special  numbers  are  still  selling  at  old  prices. 

Gordon,  Mackay  &  Co.  are  showing  a  line  of  coating  serge 
dress  goods  at  50c,  special  value,  good  range  of  shades  ;  also  a 
fine  assortment  of  sail  cloth  and  Panama  hopsacking  dress  goods 
at  50c,  75c.  and  $1. 

Wyld,  Grasett  &  Darling  have  a  good  line  of  ladies'  cashmere 
gloves  to  retail  at  12)^  cents,  and  a  splendid  line  of  gauntlets 
to  retail  at  25  cents.  These  are  in  blacks  and  colors,  and  are 
decided  leaders. 

Another  line  worthy  of  notice  in  Gordon,  Mackay  &  Co.'s 
haberdashery  department  is  that  of  of  combs.  These  are  in  horn 
and  rubber  in  the  medium  and  low  priced  numbers,  good  styles 
and  the  lines  that  sell. 

Alexander  &  Anderson  are  showing  lull  lines  in  black  and 
colored  dress  silks.  Black,  colored  and  fancy  velvets  are  very 
popular  as  a  trimming,  and  their  range  will  be  found  to  embrace 
everything  requisite  in  this  line. 

John  Macdonald  &  Co.  have  opened  up  a  large  shipment  of 
fancy  frillings,  and  will  now  be  able  to  meet  the  great  demand 
-for  these  goods.  A  shipment  of  velvet  shawls  and  another  of 
crinoline  lining  are  to  hand.  Many  other  lines  have  been  re- 
plenished this  month. 

Wyld,  Grassett  &  Darling  are  showing  this  week  a  full  and 
complete  range  of  table  damasks,  47  to  72  inch,  in  loom  and 
bleached.  These  are  desirable  goods,  and  are  part  of  their  con- 
tract for  lines  bfore  the  rise.  Glass  cloths  are  also  re-stocked  in 
14  to  32  inch — blues  and  reds. 

The  demand  for  W.  R.  Brock  &  Co.'s  leading  line  of  ladies' 
ribbed  vests  for  fall,  has  been  much  larger  than  they  anticipated. 
In  order  to  secure  this  line,  to  be  retailed  at  25c. — the  popular 
price — they  had  to  place  an  immense  order,  which  they  felt  sure 
would  cover  the  whole  season's  requirements,  and  it  is  with  great 
satisfaction  that  they  report  having  already  placed  large  orders 
for  this  taking  line  of  goods.  Their  lines  of  ladies'  vests  to  retail 
at  50  and  75c.  are  also  special  value,  being  buttoned  fronts,  with 
pearl  buttons  and  ribbon  trimmings,  and  in  full  sizes. 

In  their  haberdashery  department  John  Macdonald  &  Co. 
have  made  some  changes  which  will  astonish  visitors.  New 
shelving  stands  have  been  erected  to  display  their  special  holi- 
day stock.  In  previous  seasons  this  has  not  been  ready  until 
December,  but  knowing  that  many  buyers  visit  this  city  in  Sep- 
tember and  do  not  have  time  to  call  in  December,  they  have 
made  an  advance  by  showing  their  holiday  stock  on  the  days 
following  August  29th.  Many  visitors  will  also  find  suitable 
souvenirs  of  their  visit  in   this   stock,   which    comprises  purses, 
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fancy  minors,  glove  boxes,  candelabra,  bronze  and  china  orna- 
ments, fancy  baskets,  toilet  supplies,  dressing  cases,  cushions, 
head  rests,  and  many  other  similar  lines.  The  prices  will 
astonish  those  who  have  been  accustomed  to  buy  this  class  of 
goods  elsewhere. 

John  Macdonald  &  Co.  have  a  line  of  quilted  Italian  cloth 
In  black  and  brown  which  are  much  sought  after. 

Leather  shoe  laces  in  per  gross  pairs  at  usual  price  of  per 
gross  laces  are  shown  by  John  Macdonald  &  Co.  This  is  a 
bargain. 

Another  shipment  of  their  black  and  cream  guipures  is  to 
hand  with  Caldecott,  Burton  &:  Spence.  These  goods  are  still 
in  great  demand. 

W.  R.  Brock  &  Co.'s  stock  of  honeycombs  and  fancy  knit 
shawls  was  never  so  attractive  and  large  as  at  present,  compris- 
ing extraordinary  value  at  the  popular  retail  prices,  50c,  75c, 
and  $1.00. 

The  white  cotton  handkerchiefs  shown  by  Gordon,  Mackay 
&;  Co.,  as  "  Shamrock  Bleach  "  (a  brand  by  the  way  which  is 
reserved  to  themselves),  are  unsurpassed  in  finish  and  value,  a 
statement  endorsed  by  their  many 'customers. 

W.  R.  Brock  &  Co.  have  in  stock  a  very  large  range  of 
mantle  buttons  in  the  various  sizes  and  colorings  to  match  all 
the  leading  shades  of  this  season's  mantle  cloths  in  pearl,  pearl- 
etta,  buffalo  horn,  vegetable  ivory,  metal,  and  composition,  also 
mohair  and  crochet  barrel  buttons,  cords,  frogs,  etc. 

Alexander  &  Anderson  claim  that  their  celebrated  and  well- 
known  "  Excelsior  "  flannel  has  no  equal  in  the  trade.  It  com- 
mands a  ready  sale,  and  ought  to  be  exhibited  on  every  retail 
counter.  They  control  the  entire  production  of  the  mill,  so  that 
it  cannot  be  had  elsewhere.  The  make,  finish,  color  and  texture 
of  this  popular  flannel  is  always  reliable,  and  merchants  who 
have  not  hitherto  handled  it  would  gain  by  sending  for  a 
sample  piece  and  judging  for  themselves. 

W.  R.  Brock  &  Co.  have  just  received  a  large  shipment  of 
men's  rubber  coats  in  all  the  newest  shapes,  styles  and  patterns. 
These  comprise  Perth  and  Inverness  coats,  and  coats  with 
sleeves  and  deep  capes ;  all  have  sewn  seams,  buttoned  fronts, 
and  the  latest  improvements.  Ladies'  waterproof  garments  are 
included  in  the  shipment,  among  them  being  some  nobby  styles, 
such  as  Countess,  Windermere,  Highway,  Empress,  Bellisima, 
Fife,  and  other  new  shapes.  All  the  patterns  have  been  carefully 
selected,  and  are  the  latest  productions  of  the  foreign  markets. 

Caldecott,  Burton  &  Spence  report  trade  in  their  silk  depart- 
ment active,  the  number  of  buyers  in  search  of  value  and  novel- 
ties being  larger  than  in  former  seasons.  They  find  satin-faced 
goods  of  the  peau  de  soie,  merveleux  and  duchesse  makes  in 
favor — ahead  of  any  of  the  other  grades.  Black  surrahs,  in 
which  they  are  showing  something  special,  having  been  picked 
up  by  Mr.  Burton  since  arriving  in  Europe  and  sent  out  by  ex- 
press, have  had  good  sales.  The  colored  goods  are  in  particu- 
larly strong  demand.  The  satin-faced  goods  have  the  call  here 
again,  but  their  Japanese  goods  are  in  a  steady  increased  con- 
sumption. In  yarn  and  piece-dye  surahs  they  are  showing  the 
newest  shades — eminence,  moss,  tabac  and  madore  browns — as. 
well  as  the  more  staple  shades,  both  lights  and  darks.  In  pon- 
gees and  bengalines  for  the  cheaper  grades  the  enquiry  is  good. 
They  quote  no  advance  on  any  line  of  silk  throughout  their  de- 
partment, and  their  stock  is  full  and  complete.  In  shots  the 
enquiry  is  not  up  to  last  spring's  demand,  though  sales  are  fair. 
They  show  some  very  handsome  effects  of  this  character. 


MEN'S     FURNISHINGS. 

FOR  winter  overcoats  meltons  and  beavers  have  the  call. 
Rough  cheviots  and  naps  are  still  very  good.  Blacks  and 
browns  are  the  colors,  although  it  is  remarkable  how  the 
preference  for  blue  holds  out.  Dark  greys  will  find  some  favor. 
American  blues  will  be  good  in  beavers.  For  the  fine  trade  the 
grey  will  be  good  in  light  weights.  The  Chesterfield,  the  New 
Ulster,  the  box  overcoat  and  the  Inverness  will  be  the  leading 
varieties. 

About  the  only  change  in  evening  dress  will  be  the  increased  * 
length  of  the  skirt,  which  will  also  be  somewhat  narrower  and 
the  tendency  towards  a  more  decided  V-shaped  opening  for  the 
vest.     Twill  worsteds  will  be  much  used  as  material. 

Frock  coats  with  very  long  skirts  are  prime  favorites  in  Lon- 
don ;  less  than  a  half  dozen  can  be  found  in  Toronto.  Black 
and  blue  cheviots  are  still  finding  a  call  there,  especially  in  a  sort 
of  Vienna  or  soft  finish.  Dark  plain  tweeds  and  mixture  serges 
are  taking  well  with  the  general  trade  for  winter  suitings.  Blue 
greys  and  browns  are  also  taking  to  a  certain  extent. 

Mr.  Begg,  the  buyer  for  the  woolen  department  of  John 
Macdonald  &  Co.,  has  just  returned  from  the  European  markets. 
He  reports  that  no  startling  feature  has  developed  in  next  sum- 
mer's woolens.  Quiet  patterns,  quiet  colors,  and  neat  effects 
predominate.  Blue-greys,  drabs  and  tan-browns  are  shown  in 
many  lines. 

Concerning  sack  suits,  The  Sartorial  Art  Journal  says:  "The 
three-button  cutaway  sack  will,  at  least  during  the  earlier  months 
of  the  season,  be  more  popular  than  any  other  style,  but  the 
straight  front  sack,  closing  with  four  buttons,  and  with  the  cor- 
ners boldly  rounded  away  below  the  lowest  button,  will  be  almost 
as  great  a  favorite.  The  one-buttoner  will  be  but  little  worn 
except  by  stout  and  corpulent  men,  and  less  by  the  former, 
probably,  than  for  several  years,  as  the  three-buttoner  is  nearly 
if  not  quite  as  becoming  to  them,  and  is  not  looked  upon  as  the 
one-buttoner  is  by  many  as  a  sort  of  sartorial  sign  of  stoutness. 
The  double-breasted  sack  will  find  many  wearers  among  well- 
dressed  men,  and  is,  this  season,  a  very  handsome  and  desirable 
coat.  The  materials  used  will  embrace  the  entire  range  of  suit- 
ings, except  those  suitable  for  dress  purposes  only,  including 
undressed  and  fancy  worsteds,  cheviots,  vicunas,  homespuns, 
cassimeres,  tweeds,  mohair  serges,  etc.,  in  blacks,  blues,  Oxford 
and  Cambrige  mixtures,  greys,  wood  colors,  fine  to  medium 
stripes,  checks  and  subdued  plaids." 

In  merino  underwear,  tans,  modes  and  naturals  with  a  fair 
sprinkling  of  fancies,  will  be  the  prevailing  staples  for  next 
spring.  The  favorite  specialties  in  colorings  cannot  yet  be  de- 
termined ;  the  trade  later  on  will  feel  the  pulse  in  this  direction. 
Balbriggans  in  tans,  modes  and  plain  will  more  than  likely  prove 
good  sellers. 

XOTKS. 

John  Macdonald  &  Co.  are  showing  a  more  than  ordinary 
range  of  men's  fall  and  winter  gloves  and  mitts.  ^ 

The  Arctic  shirts  and  drawers  shown  by  Gordon,  Mackay  & 
Co.  for  this  season  are  the  best  they  have  ever  offered  to  the 
trade.     Their  range  is  complete  in  sizes  from  34  to  44  inch. 

W.  R.  Brock  &  Co.  appear  to  have  the  knack  and  certainly 
have  the  cash  to  pick  up  job  lines  or  clear  out  the  stock  of 
manufacturers  who  are  compelled  to  realize.  In  their  hosiery. 
glove  and  men's  furnishings  department  are  to  be  seen  two  mam- 
moth and  solid  piles  of  men's  braces  that  have  been  purchased 
far  below  manufacturing  cost.     One  line  is   called   bargain,  and 
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can  be  retailed  at  12JH2  cents  per  pair— regular  retail  price,  20 
cents.  The  other,  called  Bonanza,  can  be  retailed  at  20  cents 
— regular  25  cent  brace. 

Gordon,  Mackay  &  Co.  have  always  given  special  attention 
to  the  Cardigan  jacket  branch  of  their  men's  furnishing  depart- 
ment, and  this  season  offer  a  larger  range  at  closer  prices  than 
ever  before,  in  both  Canadian  and  imported  makes. 

Muffler  weather  will  soon  be  here,  and  the  trade    will  find 

their  wants  anticipated  in  the  magnificent  stock  shown  by  Wyld, 

1  Grasett  &:  Darling,  which  seems  to  include  everything  made  in 

merino,  cashmere  and  silk  at  prices  to  retail  at  from  25c.  to  $5 

each. 

Alexander  &  Anderson  have  an  extensive  range  in  domestic 
and  imported  underwear,  which  they  are  offering  at  close  prices, 
and  the  values  will  be  found  Ar.  They  also  show  a  large  range 
of  hosiery  and  gloves,  for  which  they  are  finding  an  extensive 
sale. 

The  demand  for  "  Grandee  "  and  "  Glendowe  "  English 
collars  is  still  increasing,  and  notwithstanding  their  large  monthly 
receipts,  Wyld,  Grasett  &  Darling  have  had  so  great  a  run  on 
these  goods  that  some  few  sizes  have  entirely  sold  out.  How- 
ever, September  delivery  is  to  hand,  and  their  customers  will 
now  be  able  to  get  any  sizes  short  during  the  last  two  weeks. 

Gordon,  Mackay  &  Co.  have,  since  completing  their  list  of 
"  Bargains  "  for  their  "  Exhibition  "  circular,  opened  up  a  line  of 
shirts  and  drawers  which  they  offer  at  $4.50,  the  mill  price. 
This  lot  should  be  bought  up  rapidly,  as  the  price  is  popular  and 
the  value  Ai. 

In  fall  and  winter  I.  R.  coats  for  men,  Wyld,  Grasett  & 
Darling  show  an  unusually  complete  line,  embracing  black  sheet- 
ing, black  paramatto,  brawn  meltons  and  fancy  tweeds.  In 
these  goods  the  tendency  is  to  deeper  capes,  and  W.,  G.  &  D. 
have  managed  to  increase  the  cape  two  inches  and  add  two 
large  pockets  without  increasing  the  price.  One  particularly 
attractive  line  is  a  light-weight  tweed  in  plain  colors  with  a  loose 
lining,  make  and  finish  equal  to  any  custom  work. 

Gordon,  Mackay  &  Co.  have  a  new  idea  in  suspenders  for 
the  coming  season.  Every  pair  of  the  special  range  has  an  acci- 
dent insurance  policy  for  ^100,  or  $500,  attached,  good  for  one 
year  in  any  part  of  the  world.  This  adds  next  to  nothing  to  the 
cost  of  the  line,  and  is  perfectly  sound.  The  idea  recommends 
itself  and  is  sure  to  take. 

E.  &  S.  Currie,  always  to  the  front  with  novelties  in  men's 
neckwear,  are  showing  one  of  the  prettiest  bows  seen  this  season. 
It  is  a  club  house  tie,  made  up  with  a  natural  bow  and  fastened 
behind,  and  is  called  the  Clubhouse  Bow,"  and  can  be  worn 
with  either  stand-up  or  turn-over  collar.  It  can  be  had  in  end- 
less variety  of  patterns  from  $2.25  to  $4.50,  and  is  a  sure  seller. 
It  can  be  secured  from  W.  R.  Brock  &  Co.,  Gordon,  Mackay  & 
Co.,  McMaster  &  Co.,  or  the  manufacturers,  E.  &  S.  Currie,  64 
Bay  street,  Toronto. 

In  their  Canadian  woolen  department  W.  R.  Brock  &  Co. 
are  showing  some  six  quarter  overcoatings,  being  exact  copies  of 
the  newest  things  in  Scotch  goods,  and  a  range  of  a  few  patterns 
of  low  priced  trouserings  suitable  for  leaders  a't  special  prices. 
A  line  of  Scotch  effects  in  mohair  mixtures  have  been  restocked 
several  times  this  season,  thus  showing  their  popularity.  Etoffs 
it)  all  the  best  makes  and  a  variety  of  shades  are  in  full  stock. 
In  serges  they  keep  in  stock  all  prices  in  the  best  makes  through 
out    the    year.      In    their   British    woolen   department   the  most 


notable  thing  is  their  extensive  range^of  neat  small  patterns  in 
mixture  greys  of  all  shades,  suitable  for  suitings  and  trouserings. 
Their  ranges  of  six-quarter  tweed  suitings  and  ulsterings  are  ex- 
tensive and  are  moving  out  rapidly.  Their  stock  of  black  goods 
is  always  large  and  varied  and  the  value  shown  in  these  goods  is 
well  known  to  the  entire  trade.  Black  and  blue  serges  in  Scotch, 
Irish  and  English  makes  are  shown  in  a  very  large  range  of 
styles  and  qualities,  the  most  of  which  are  kept  in  stock  the  year 
round. 

In  neckwear  for  the  present  and  coming  season  as  in  the 
past,  four-in-hands  still  retain  their  popularity,  the  most  desirable 
width  being  2^  inches.  Wyld,  Grasett  <\:  Darling  show  an  ex- 
cellent variety  of  these  goods  with  American  turnings  of  at  least 
)/±  inch  on  each  edge,  which  prevents  the  lining  from  showing 
when  tied.  They  also  report  a  fair  trade  in  knots  in  the  follow- 
ing shapes  :  World's  Fair,  Lambton  and  Levidia.  In  puffs  the 
Gondalier  and  Standard  are  still  the  proper  shapes,  although  the 
demand  for  these  is  not  as  great  as  for  either  the  four-in-hand  or 
knots.  As  the  season  advances  bows  are  loosing  the  place  they 
held  during  the  summer,  but  this  must  be  expected  as  it  is  a 
shape  more  adapted  for  hot  weather.  In  colorings  and  designs 
\V.  G.  &  D.  are  showing  a  large  range  of  neat  hair  line  stripes, 
which  are  very  much  sought  after,  especially  by  the  fine  trade, 
the  material  designated  being  silk.  They  are  shown  in  navy 
grounds  with  cardinal  and  white  stripes,  grey  grounds  with 
white  and  balck  stripes,  also  black  grounds  with  navy,  cardinal 
and  white  stripes.  They  also  report  some  demand  for  bright 
colorings  as  is  usually  the  case  during  the  autumn  and  winter 
months.  For  variety  of  desirable  patterns  and  excellency  of 
finish  Wyld,  Grasett  &  Darling  have  certainly  surpassed  any  of 
their  previous  effects  in  their  neckwear  department. 


FOIBLES    OF    FASHION. 

In  the  summer  season  of  '93  the  ducking  material  has  had 
what  might  be  termed  a  successful  introduction,  says  The  Chi- 
cago Clothier  and  Furnisher.  The  white  duck  suitings  largely 
superseded  those  of  white  flannel,  and  there  was  a  numerous 
proportion  of  white  duck  trousers  worn  with  outing  and  yachting 
of  blue  and  other  toggery  of  summer. 

This  peculiarly  apropos  fabric  for  men  by  no  means  attained 
the  range  that  it  had  in  women's  wear,  where  it  was  almost  in  as 
great  a  number  of  new  combinations  as  the  men's  negligee  shirt- 
ings.    It  was  solely  in  white. 

Adjudging,  therefore,  from  the  opportunities  of  a  similar  em- 
ployment of  colors,  it  is  safe  to  say  that  these  will  be  also  in  the 
vogue  for  men's  wear  next  season. 

The  hopsackings  that  were  seen  on  the  favored  few  were  in 
solid  colorings  of  a  unique  charter,  in  advance  even  of  the  drills, 
will  be  reproduced  and  sold  within  a  reasonable  purchase  limit. 

That  the  suitings  of  this  persuasion  will  be  classed  among 
the  first-class  innovations  of  the  summer  of  1894  there  is  no 
doubt  in  my  mind. 

The  success  of  the  white  duck  belt — which  was  adopted  with 
bathing  costumes  owing  to  its  washable  quality — augurs  a  wider 
range  of  this  article  in  the  wider  range  of  duckings,  drills,  hop- 
sackings and  other  fabrics  of  that  ilk  in  the  Summer  of  '94. 

There  is  a  suggestion  in  the  smartness  of  narrow  belts  of 
high-priced  leathers  finely  finished — which  merely  secured  the 
stamp  of  authenticity,  so  small  was  the  allotment — that  savors 
of  a  preference  of  this  fetching  adjunct  of  the  summer  repertory 
nine  months  hence. 
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THE    LATE    JOHN    MACDONALD. 

THERE  is  no  name  in  the  mercantile  world  of  Canada  that 
is  more  respected  than  that  of  the  late  Hon.  Senator  John 
Macdonald.  A  book  entitled  "A  Merchant  Prince"  has 
been  issued  by  William  Briggs,  of  this  city,  and  this  book  is  a 
biography  of  the  late  Sentor  by  the  Rev.  Hugh  Johnston.  It  is 
one  of  the  important  of  the  Canadian  books  of  the  year. 

John  Macdonald  came  to  Toronto  for  the  first  time  in  1837, 
being  then  13  years  of  age,  and  Ontario  was   his  home  until  his 
death  on  the  4th  of  February,  1890.     To  read  his   history  is  to 
see  in  an  oblique  way  the  growth  of  Ontario,  and  an  interesting 
growth  it  has  been.     Senator  Macdonald   filled  a  large  part  in 
the  social,  political,   mercantile  and 
religious  life   of  this   province,    and 
the   story  of  a   remarkable  career  is 
rendered  all   the  more  striking  by 
the  elegant  and  graceful  language  of 
the  biographer. 

To  the  dry  goods  merchants  of 
Canada,  especially  those  who  were 
personally  acquainted  with  Mr- 
Macdonald,  this  book  will  be  wel" 
come.  It  will  be  like  reading  a 
letter  from  an  old  friend.  The  story 
of  his  life  is  an  interesting  one,  even 
to  a  reader  who  never  knew  the 
man,  and  it  must  be  doubly  inter- 
esting to  those  who  were  eye-wit- 
nesses of  his  remarkable  mercantile 
career. 

The  business  man  will  find  much 
to  instruct  him  in    the  pages  which 
tell  of  the  mercantile  progress  of  the 
man  who  founded  what  is  probably 
the  largest  general  dry  goods  busi- 
ness  in    Canada.      As    the    author 
says  :     "  John  Macdonald  possessed 
in  an  eminent  degree  all  the  quali- 
ties which  make  a  merchant  prince.     The 
corner-stone  of  his  character  was  an  earn- 
est religious   belief;  and  while   his  piety 
was  of  a  rich  and  ardent  type,  he  had  also 
an    integrity  as   firm    as  a  rock,   and  an 
honor  unsullied  as  the  stars." 

He  began  business  in  a  store  on  Yonge  /"$/?   jl  £s^J 

street,  which  he  called  "  Large  103."  This  W  bH^-^i^rC^ 

was  in  the  year  1849.  He  had  little  capi- 
tal, found  it  difficult  to  get  credit,  but  had  an  unimpeachable 
character.  His  success  was  right  from  the  first,  his  business  for 
the  first  nine  months  being  over  $12,000.  On  a  rainy  morning 
in  May,  1852,  with  a  hired  horse  and  buggy  and  a  line  of  sam- 
ples, John  Macdonald  went  out  to  take  his  first  "road  orders" 
and  to  found  a  jobbing  business.  His  success  at  this  led  him 
to  go  into  wholesaling  more  extensively.  In  1853  he  moved  to 
Wellington  street.  In  1862  he  erected  the  premises  which, 
with  enlargements  and  improvements,  are  still  occupied.  All 
this  had  been  accomplished  in  thirteen  years. 

Mr.  Macdonald's  advice  to  young  business  men  was  to  be 
(1)  ambitious,  (2)  enthusiastic,  and  (3)  magnetic.  These  quali- 
ties were  those  that  aided  him  in  his  first  thirteen  years  of  busi- 
ness and  won  him  a  wide  trade  and  a  fortune.  He  wanted 
success,  he  was  enthusiastic   in   his   efforts   after  it,  and  he  won 


customers  for  his  goods  by  his  magnetic  manner.  His  advice 
was  always  the  concentrated  essence  of  his  own  Varied  experi- 
ence, and  was  always  thoughtful,  suitable  and  valuable. 

In  his  diary  of  1873  we  find  the  very  basis  of  his  success  in 
what  he  calls — 


HOW  TO  ADD  TO  YOUR  BUSINESS  LARGELY 
EVERY  WEEK,  EVERY  DAY." 


EVERY     MONTH, 


"  Buy  well. 

"  Keep  your  stock  well  and  constantly  assorted. 
"  Be  attentive  and  courteous  to  the  humblest  customer.  < 

"  Have  a  perfect  organization  of  your  staff. 
"  Let  every  man  attend  to  the  business   for  which  he  is  best 
fitted. 

"  Fulfill  every  promise  you  make 
to  customers. 

"  Execute  every  order  with 
promptness  and  fidelity. 

"  Study  the  interest  of  your  cus- 
tomer, as  the  best  means  of  securing 
your  own. 

"  Be  up  to  the  requirements  of 
the  age. 

"  Advertise  your  business. 
"  Do  it  regularly,  truthfully,  thor- 
oughly. 

"  Keep  no  drones  about  you. 
"  Keep  none  about   you  who  are 
not  true  to  your  interests. 

"  Earn  a  reputation  for  upright 
dealing  by  practising  it. 

"  Be  prompt  in  the  discharge  of 
every  engagement. 

"  Maintain  over  the  whole  a  cease- 
less oversight,  and  conduct  the 
whole  with  untiring  energy. 

"  Conduct  your  entire  business  on 
the  principles  of  God's   word,  which 
contains   the  grandest     commercial 
maxims  in  existence. 

"  The  observance  of  these  simple  rules 
will  secure  continuous  prosperity,  contin- 
ued confidence,  ultimate  wealth,  and  a 
stainless  commercial  character." 

To  read  these  precepts  is   to  see  the 
thorough    grasp     of     business   principles 
which  this  merchant  giant  possessed,  and 
by  the  many  quotations  from  his  diary,  his 
speeches  and  his  writings,   which   are   to   be  found  in  the  book, 
no  merchant  can  fail  to  be  enthused,   benefitted,  and  filled  with 
thoughts  that  will  bring  forth    abundance   of   new   ideas.     His 
whole  life  is  an  example  and  an    encouragement  to  all  who  read 
it.     His  manifold  activities,   abundant  resources,    humane  sym- 
pathies, broad  culture  and  intense  progressiveness  are  marks  of 
a  great  man.      His  career  was  one   of  his   own  creating,  his  for- 
tune one  of  his  own  making,   his    high   character  the  result  of  a 
seeking  after  elevating  influences. 

This  country  needs  more  of  such  biographies.  The 
lives  of  her  merchant  princes,  if  placed  within  reach  of 
the  present  and  the  future  generations  will  instruct  and  ele- 
vate them.  The  effects  would  be  far-reaching,  as  it  would 
enable  one  generation  to  build  on  the  experiences  and  exam- 
ple of  that  preceding  it. 


THE 
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A    HAMILTON    CASE. 

HE  Hamilton  Herald  thus  describes  a  case  which  came  up 
in  the  courts  there  a  few  days  ago  :  "The  title  of  the  case 
was  Horsfall  v.  Giles,  and  the  fight  was  over  a  stock  of 
clothing  which  merchant  S.  \Y.  Giles  had  previous  to  his  finan- 
cial difficulties.  The  plaintiffs  were  Joseph  Horsfall  &  Son,  of 
Montreal.     Giles   made  a  chattel   mortgage  to  E.  Boisseau,  of 


T 


A 


Premises  in   which  John   Macdonald  began  business  in  October,    1849,  known 
then  as  103  Yonge  street,  second  door  south  of  Richmond  street,  west  side. 

Toronto,  for  $8,000,  and  on  August  12th  Boisseau  came  up  to 
Hamilton,  took  possession  of  Giles'  clothing  store  and  locked  it 
up.  The  Montreal  creditor,  however,  was  not  to  be  left  in  the 
lurch,  and  on  August  17th  one  of  Sheriff  McKellar's  officers  got 
into  Giles'  store  and  seized  the  goods  therein  under  an  execu- 
tion for  Horsfall  &  Son,  to  whom  $2,000  was  owing.  The 
sheriff's  man  did  not  break  into  the  store  by  force,  but  he  used 
diplomacy  and  effected  an  entrance  through  the  open  door, 
r  The  sheriff  yesterday  applied  to  Judge  Muir  for  an  interpleader, 
but,  Boisseau,  through  his  counsel,  opposed  the  application  on 
the  ground  that  the  sheriff  was  not  entitled  to  relief  and  that  he 
had  not  obtained  the  requisite  bond.  Judge  Muir  decided  that 
these  contentions  were  not  as  strong  as  they  might  be,  and  he 
granted  the  interpleader  order,  and  the  sheriff  is  thus  on  top." 

This  is  but  another  example  of  the  troubles  which  sometimes 
arise  because  Canada  has  no  national  insolvency  law.  The 
trouble  varies  in  kind  and  character  in  the  different  provinces, 
but  in  every  one  of  them  a  federal  law  would  be  ahelp. 


HOW    A     TRADE    PAPER    HELPS. 

SUCCESSFUL  manufacturer,  says  an  exchange,  when 
asked  why  he  patronized  trade  papers  so  largely  to  the 
neglect  of  other  methods  of  advertising,  replied  :  "  Men 
who  do  not  read  their  trade  papers  and  keep  posted  in  their 
business  are  usually  poor  customers.  If  I  sell  them  a  good  lot 
of  machinery  they  do  not  know  how  to  use  it  and  report  it  a 
failure,  or,  we  have  to  run  after  them,  lose  time  and  money  to 
get  them  a-going,  and  make  the  sale  stick.  But  those  who  read 
and  are  posted  know  how,  and  succeed.  Such  men  would  not 
read  circulars  if  I  were  to  mail  circulars  to  them.  They  see  my 
"  ad."  regularly  in  the  trade  paper  and  know  I  have  an  estab- 
lished business,  and  when  they  want  anything  in  my  line  write 
me,  and  don't  whine  about  price  or  what  time  they  can  get  from 
others,  buy,  try,  and  have  no  trouble,  and  pay  the  bill.  Give 
me  such  a  class  of  customers  as  I  get  by  such  judicious  advetis- 


John  Macdonald  Si  Co.'s  Warehouse  (Wellington  Street  View). 

ing  all  the  time."  His  experience  is  that  of  successful  merchants. 
The  trade  paper  keeps  its  readers  in  touch  with  the  times  ;  with 
the  currents  of  trade  and  commerce,  it  puts  money  in  his  purse 
in  many  ways.  It  is  a  preventative  against  sloth  and  rust.  It 
helps  to  develop  the  best  side  of  a  man's  commercial  life. 


Applicant  for  position — I  have  here  a  letter  of  recommenda- 
tion from  my  minister. 

Head  of  house — That's  very  good,  so  far  as  it  goes,  but  we 
won't  need  your  services  on  Sundays.  Have  you  any  indorse, 
ment  from  anybody  who  knows  you  the  other  six  days  of  the 
week  ? 
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KEEP    YOUR    LINES    FULL. 

N  dull  times  timid  merchants  are  apt  to  make 

mistakes  through  over  caution.   One  mistake 

is  to  curtail  stock  too  much.     Prudence  is  a 

very  good  thing,  but  it  can   be   carried   too  far  ; 

and    while  the   desire   to   owe    little    in   stormy 

times  is  wise,  it  is  not   wide  for   a   merchant  to 

dissatisfy  or  deceive  his  customers.      Right  here 

three  pregnant  words  of  advice  came  in  pat: 

Don't  substitute  sizes. 

Almost  invariably  this  vice   goes    hand-in- 
hand  with  low  stock  and  curtailed  purchases. 

Stocks  are  unquestionably  light  in  retail  circles;  in  fact,  far 
lighter  than  they  ought  to  be,  and,  strange  to  say,  when  such  a 
condition  of  suspended  buying  obtains,  the  retail  merchant 
seems  to  forget  or  overlook  the  important  fact  that  in  sized 
goods  (i.e.,  such  merchandise  as  hosiery,  collars,  corsets,  stock- 
ings, gloves,  shirts,  drawers,  waists,  etc.,  made  to  fit  the  different 
shapes  and  sizes  of  the  prospective  buyers  and  consumers  there- 
of), the  substitution  of  sizes  that  will  fit  is  almost  an  impossibility, 
and  worse  than  useless  where  it  is  possible. 

A  glove  restamped  61/^  that  is  made  down  from  a  6  %,  or  a 
shirt  with  the  half  inch  eradicated  to  make  a  15^  do  duty 
(which  it  won't)  for  a  15-inch  because  you  are  out  of  the  smaller 
size,  may  possibly  be  worked  off  on  a  too  confiding  customer, 
but  will  not  do  you  any  good,  even  if  by  such  very  questionable 
methods  of  merchandising  you  are  enabled  to  owe  a  little  less. 
Your  object  may  appear  accomplished  in  a  two-fold  manner, 
viz.,  "a  sale  made  and  nothing  bought."  Granted  that  by  such 
methods  you  have  reduced  purchases  considerably  for  the 
month,  What  have  you  gained  ?  Nothing  !  no,  nothing  !  You 
have  reduced  your  stock  and  kept  down  purchases,  but  you  have 
deceived  a  customer  and  won  an  enemy,  and  all  to  avoid 
"owing"  some  money,  so  trivial  in  amount  that  the  daily 
"  swaps"  in  most  of  the  above  described  goods  would  pay  it 
twice  over  in  a  week's  time. 

Of  course  we  recognize  and  applaud  the  wisdom  of  careful 
and  most  circumspect  outlays  of  moneys  at  this  critical  time  ; 
but  don't  let  the  fact  that  "  money  is  scarce  "  and  all  such  trade 
"  bugaboos,"  allow  you  to  run  your  stock  of  sized  goods  down 
to  a  starvation  basis.  Salesmanship  may  sell  Mrs.  Crusty  a  dark 
green  dress  pattern  when  she  wanted  a  blue  that  you  were  all 
out  of,  but  you  could  not,  with  all  the  eloquence  of  a  Cicero 
and  the  logic  of  a  Seneca,  get  her  to  buy  a  twenty-two  inch 
corset  for  a  thirty-two  inch  waist.  Neither  would  Miss  Mac- 
dougall  be  willing  to  fold  the  overplus  of  a  pair  of  Lord  &  Tay- 
lor's "  onyx  "  black  hose  -of  size  1  o  over  her  toes,  that  call  for  size 
8  ;  or  fancy  a  matron  that  wanted  a  pair  of  Foster  7-hook  black 
kid  gloves,  size  7^,  being  jollied  into  taking  the  6}4  8-button 
tan  suedes  because  you  had  them  in  stock,  and  not  the  others  ! 
It  is  a  grave  error  ever  to  be  out  of  a  staple  article,  and  all 
the  articles  enumerated  may  be  justly  considered  staples,  as  they 
are  saleable  all  the  year  round.  But  in  times  of  depression  and 
dullness  it  is  almost  a  commercial  suicide  to  let  any  sales  be 
lost,  for  "swaps  "count  two  for  one  when  customers  are  scarce 
and  apt  to  expect  even  more  than  a  hundred  cents'  wortli  of 
goods  for  their  almighty  doilar.  Keep  your  lines  up,  even  if  you 
buy  in  half-dozens,  or  even  3-1  2  of  a  size.  Keep  enough  on  hand 
for  daily  needs  ;  not  every  customer  will  be  satisfied  to  wait  un- 
til you  "  get  them  "  for  her,  no  matter  how  politely  you  may  of- 
fer, nor  how  expeditiously  you  promise  to  do  so. — Chronicle. 


COMBINE    IN     WINDOW    SHADES. 

FOR  some  time  the  prices  of  window-shades  have  been  de- 
moralized, owing  to  the  great  competition  among  the  three 
Toronto  firms.  Some  time  ago  the  old  firm  of  MacFarlane, 
McKinlay  i\:  Co.  dissolved,  and  Mr.  MacFarlane  started  a  new 
factory.  Then  Mr.  McKinlay  was  burned  out  and  was  running 
a  temporary  factory  in  North  Toronto.  As  each  of  these  two 
men  desired  the  trade  of  the  old  firm,  a  war  of  prices  was  in- 
duced. The  other  city  firm,  Oeo.  Hees,  Son  &  Co.,  were  also 
trying  to  extend  their  trade. 

Finally  all  three  decided  that  the  cutting  had  continued  long 
enough,  and  a  few  weeks  ago  began  to  make  arrangements  for 
the  adjusting  of  prices  on  something  like  the  old  basis. 

In  the  meantime  Mr.  McKinlay  has  suspended,  and  it  is 
thought  his  business  will  be  wound  up.  Much  sympathy  is  ex- 
pressed for  this  gentleman,  as  he  was  involved  in  some  unfavor- 
able real  estate  speculations  without  any  fault  of  his  own.  But 
the  load  became  to  heavy  for  him,  and  this  was  perhaps  the  best 
way  to  straighten  up  the  estate.  He  had  intended  to  build  a  new 
factory  on  the  site  of  the  one  burned  down  last  fall,  but  for  the 
present  this  will  be  postponed. 

The  following  is  a  copy  of  the  circular  sent  out  to  the  trade  : 

Toronto,  Sept.  6th,  '93. 
Dear  Sirs, — As  a  change  in   prices  of  Window  Shades,   etc.  .has   been   made,  we  the 
undersigned,  hereby  cancel  all  former  prices  and  quotations. 
New-  prices  will  be  forwarded  you  shortly. 

.GEO.  H.  HEES,  SON  &  CO  V. 

THE  MACFARLINE  SHADE  CO.,  Ltd. 

J.  F.  MacFarlane,  President. 
A.  K.  McKINLAY  &  CO. 


AUSTRALIAN     WOOLS. 

THE  most  elaborate  and  finest  display  of  wool  at  the  World's 
Fair  is  that  from  New  South  Wales.  Nothing  of  the  kind 
was  ever  before  seen  at  an  international  exhibition.  It 
should  command  the  attention  of  every  wool  manufacturer 
whose  opportunity  will  permit  his  examining  it.  The  initial 
movement  toward  an  exhibit  of  this  kind  was  made  in  September, 
1891,  at  a  representative  meeting  of  those  interested  in  the  wool 
industry  of  the  colony  at  the  Sydney  Chamber  of  Commerce. 
The  pastoralists  have  sent  to  the  exhibit  the  very  finest  clips 
taken  from  the  shearings  of  1892.  For  much  of  our  present  in- 
formation we  are  indebted  to  an  excellent  essay  on  the  sheep 
industry  of  New  South  Wales  written  in  response  to  to  an  offer 
of  a  first  prize  of  25  guineas  and  a  second  prize  of  five  guineas 
for  an  essay  of  this  kind.  The  essay  is  still  in  manuscript  form, 
its  publication  depending  on  its  success  in  securing  either  prize. 
It  appears  that  the  object  of  exhibiting  at  Chicago  is  to  try  to 
prove  to  our  manufacturers  that  an  extended  importation  of 
Australian  wools  will  be  to  their  advantage  ;  and  in  order  to 
impress  this  upon  us  the  wool  growers  of  New  South  'Wales  have 
sent  to  us  a  most  varied  exhibit  of  their  greasy,  washed,  and 
scoured  wools  from  all  districts  of  the  colony.  The  author  of 
the  essay  hopes  that  one  result  of  the  exhibit  will  be  "that  the 
wall  of  the  tariff,  which  at  present  shuts  us  out,  will  be  broken 
down."  He  says  that  Americans  are  buying  more  generally  in 
Australia  than  ever  before,  on  account  of  the  saving  of  the  extra 
charges  incurred  by  buying  in  London.  The  cost  of  freight 
from  Australia  to  New  York  or  Boston  is  always  about  the  same 
as  that  from  Australia  to  London.  A  saving  in  cost  is  expected 
in  this  particular. 

The  exports  of  wool  from  Sydney  to  the  United  States  dur- 
ing   the    past   four   seasons    arc    given    as  follows  ;     Season  of 
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1888-9,  3,287  bales;  1889-90,417  bales;  1890-91,  2,110  bales; 
1 89 1  92,  7,579  bales.  A  pro-forma  invoice  of  wool  is  given 
of  100  bales  of  greasy  wool  shipped  per  steamer  to  Boston. 
English  weights  and  values  are  used. 

cwt.  qr.  lb. 

100  bales,  gross  each 375       o     o 

Tare,  n  lb.  per  bale. 
Draft,  1  lb.  per  cwt 13      019 

361  3  9 

£  s.  d. 

40,525  lb.  net  at  8d ^S0  J6  8 

Broker's  charge  for  delivery  at  }/>,&.  per  lb.         2 1  2  1 

1,371    18     9 

CHARGES. 

£  s.   d. 

Shipping  expenses,  is.  per  bale  500 

Wharfage,  4d.  per  bale 1    1 3     4 

Marine  insurance  on  ,£1,500 

at  25s.  %  and  stamps,   3d. 

^100 18   18     9 

Buying  commission,  2  %.  .  .  .  27  8  9 
Bill  stamp  on  draft,   6d.   for 

each  ^25 1      7     6 

—        54     8     4 

1,426     7      1 
Exchange  on  London,  %  % 7     3     3 

i,433   I0     4 
Freight  on   42,000    lb.   gross 

at  y%<!.  per  lb 109     7     6 

Primage,  5% 5     9     4 

114   16   10 

i,548     7      2 
First  cost 8-i25d. 

All  charges 1  -o44d. 

9-i69d. 
Marine  insurance  per  sailing  vessel  is  30s.  %.  Average  at 
and  over  3  %  is  recoverable  on  each  bale  if  separately  insured. 
The  freight  varies  according  to  the  mode  of  shipment.  Rates 
per  steamer  are  generally  }i&.  to  }(d.  dearer  than  per  sailer, 
and  washed  and  scoured  wools  always  pay  y&d.  more  than 
greasy.  Exchange  varies.  Weight  landed  is  generally  1  %  in 
excess  of  invoice  weight. — Boston  Journal  of  Commerce. 


THE    QUEENSTOWN    MAIL    SERVICE. 

AFTER  a  considerable  amount  of  delay,  the  Postmaster- 
General  has  replied  to  the  urgent  representations  of 
merchants  in  Ireland  and  elsewhere  on  the  subject  of 
the  Queenstown  mail  service  by  an  announcement  which,  though 
in  some  respects  satisfactory,  still  displays  traces  of  the  niggardly 
spirit  which  too  often  characterises  the  action  of  the  officials  at 
St.  Martin's-le-Grand  when  important  public  interests  are  at 
stake.  It  has  been  repeatedly  pointed  out  in  these  columns 
that  the  most  expeditious  route  for  the  conveyance  of  mails  be- 
tween America  and  the  principal  manufacturing  districts  of  the 
country  is  that  via  Queenstown,  whence  the  mails  are  conveyed 
in  express  trains  over  the  line  of  the  Great  Southern  &  Western 
Company  to  Dublin  and  Holyhead.  It  has  been  repeatedly 
shown  that  correspondence  forwarded  for  Manchester,  Leeds, 
Bradford,  Glasgow,    Belfast,    and   other   centres  having   exten- 


sive commercial  relations  with  the  States,  is  delivered  most 
rapidly  when  conveyed  by  the  Queenstown  route.  Of  late, 
however,  the  Post  Office  has  shown  a  disposition  to  cavil  at 
slight  extra  expenses  in  improving  the  service,  although  ready 
enough  to  fall  in  with  projects  for  the  increasing  utilization  of 
the  Southampton  route.  The  latter  port  is  only  convenient  for 
London,  which  has  but  a  small  percentage  of  the  American 
trade  in  its  hands,  and  is,  besides,  equally  well  served  by  the  old 
route  via  Holyhead  and  Dublin.  The  effect  of  the  communica- 
tion referred  to  is  that  the  Post  Office  will  pay  certain  sums 
towards  the  cost  of  the  special  trains  between  Queenstown  and 
Dublin  beyond  the  thirty  at  present  run  free,  and,  not  exceeding 
£65,  for  each  special  boat  run  to  Holyhead  when  it  can  be 
shown  that  advantage  is  derived  by  the  adoption  of  such  a  course. 
The  sums  named  as  maxima  are  by  no  means  excessive, 
although  out  of  its  profit  of  three  millions  per  annum  the 
Post  Office  can  afford  to  spend  money  for  the  improve- 
ment of  the  mail  service.  Whether  the  companies  will  accept 
the  offer  of  the  Postoffice  or  not  cannot  at  present  be  stated,  but 
the  matter  is  one  in  which  few  centres  have  a  closer  interest 
than  the  manufacturing  districts  of  Lancashire  and  the  West 
Riding,  whose  Chambers  of  Commerce  might  with  advantage 
place  upon  record  their  views  on  this  subject. — Textile  Mercury 
(Manchester). 

WHAT    TO    SHOW    NOW. 

Velvets  in  new  changeable  effects  for  trimming  fall  gowns 
and  jackets. 

World's  Fair  gauntlet  lisle  thread  gloves ;  gauze  face  veils  of 
double  length  which  will  receive  favor  in  the  fall. 

Japanese  goods,  drapery  rods,  bamboo  chairs,  fans  for  orna- 
mental purposes,  drapery  goods,  tea  sets  and  napkin  rings. 

Imported  seal,  black  and  navy  Kersey  reefers  with  Persian 
lamb,  satin  lined  collars ;  black  and  brown,  satin  lined  cheviot 
reefers. 

Black  chiffon  boas  made  very  wide  and  edged  with  narrow 
Valenciennes  lace ;  black  kid  gloves  stitched  in  white  and  white 
stitched  and  trimmed  in  black. 

Point  d'Ireland  demi-flouncings  and  Swiss  embroidered 
flounces;  heavy  Bourdon  laces  in  black,  white  and  all  colors  for 
trimming  wraps  and  fall  gowns;  jet  passementeries  and  fancy  silk 
gimps  in  a  number  of  patterns. 

Cheviot  capes  silk-lined,  with  butterfly  collar,  in  brown,  blue 
and  tan  ;  triple  capes  of  heavy  diagonal  cheviot  with  collarette 
lined  with  silk  and  edged  with  fur  ;  triple  capes  of  beaver,  silk 
faced  and  trimmed  with  Siberian  seal. 

New  taffeta  plaids  and  taffeta  and  satin  brocades,  crystal 
bengalines,  taffeta  brocades,  satin  velours  and  double  warp  black 
surahs  ;  changeable  silks  and  striped  taffetas  for  petticoats  ;  crepe 
in  watered  effect  for  millinery  purposes  and  for  jabots  and  Fed- 
ora fronts ;  white  Sapanese  silk  and  printed  China  and  pongee 
silks. — Chicago  Dry  Goods  Reporter. 


Alexander  &  Anderson  have  just  opened  out  some  new  and 
stylish  dress  goods.  One  very  special  line  is  a  beautiful  silk 
broche  serge.  This  took  well  with  the  first  buyers  who  saw  it, 
and  the  sale  promises  to  be  very  active. 

B.  M.  Hamilton,  of  Port  Arthur,  has  bought  the  $6,600  dry 
goods  and  clothing  stock  of  Stewart  Bros.,  of  Fort  William,  at 
67c.  on  the  dollar,  and  the  general  stock  of  R.  Buckley,  of  Allen- 
ford,  has  been  bought  by  Mrs.  Buckley  at  68}4c.  It  amounted 
to  $3,565-49- 
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MANTLES    AND    MANTLINGS. 

BUYERS  of  all  kinds  have  not  failed  to  pay  special  attention 
this  year  to  ready  made  mantles.  Three  at  least  of  the 
large  millinery  houses — McKinnon's,  McColl's,  and  Reid, 
Taylor  &  Bayne's — have  carried  mantles  all  season  and  each 
house  seems  to  have  done  a  huge  trade.  Then  Alexander  & 
Anderson  came  in  late  in  the  season  with  their  goods,  and  they 
expect  to  sell  nearly  $50,000  of  ready  mades  despite  this  disad- 
vantage. The  trade  is  good,  the  mantles  an  improvement  over 
last  season,  and  the  styles 
are  such  that  the  best  peo- 
ple can  take  them. 

Nevertheless  mantle 
cloths  have  been  in  good 
demand.  There  has  been 
a  strong  run  on  beavers, 
and  jobbers  with  large 
stocks  have  sold  vast  quan- 
tities. Yiennas,  Olympian 
corduroy,  and  hapsacking 
are  having  particular  atten- 
tion as  novelties.  There 
is  no  very  decided  ten- 
dency to  be  noted,  and 
nearly  ever)'  line  and  va- 
riety has  received  some 
attention.  The  buying  has 
been  brisk. 

The  accompanying 
double  cut  shows  two 
mantles  from  the  stock  of 
S.  F.  McKinnon  &  Co. 
No.  8  is  shown  also  with  a 
cape  trimmed  with  fur  and 
in  different  materials.  No. 
9  is  a  pretty  and  fashion- 
able jacket.  It  is  shown 
with  the  same  collar  but 
without  the  fur  edging 
down  the  front.  These 
two  styles  are  illustrative  of 
many  similar  styles  shown 
by  this  firm. 

W.  R.  Brock  &  Co!  are 
showing  an  extensive  range 
of  mantlings,  and  they  re- 
port an  increased  demand 
this  season,  despite  the 
fact  that  the  ready-made 
trade  seems  also  to  be  in- 
creasing.  They  show 
ranges  of  tweed  effects, 
hopsacking,  brocades, 
serges,  niggerheads  and  curls. 
latest    noveliies,    and  their   values 


No.   8. 


Their  stock  comprises  the 
are  taking.  In  astrachan 
curls  and  sealettes  they  claim  to  be  leading  the  market  in 
values. 

Alexander  and  Anderson  have  a  range  of  mantlings  which  is 
unsurpassed.  They  have  all  the  scarce  shades  of  beavers,  and 
an  excellent  stock  of  curls,  serges  and  diagonals.  Novelties  are 
also  shown.     They  have  a  magnificent  range  in  these  goods  and 


and  also  in  ulsterings.     A  special  line  of  sealettes  is  being  offer" 
ed  at  much  below  regular  rates. 

John  Macdonald  &  Co.  are  making  a  pretty  display  of  over- 
coats and  mantle  linings  for  visitors.  The  leading  things  are 
checks  in  camel  hair  and  worsted  effects.  Curls  rnd  astrachans 
for  mantlings  and  trimmings  are  in  full  stock.  They  have  some 
short  ends  in  good  sealettes  which  they  are  offering  at  bargains 
prices  ;  also  a  couple  of  job  lines  in  medium  grades.  They  have 
a  large  stock  of  this  latter  specialty. 

Alexander  &  Anderson 
have  bought  out  "  The  John 
Ryan  Mantle  Manufacturing 
Co."  of  this  city.  They  have 
engaged  a  staff  of  designers, 
cutters,  tailors,  operators, 
etc.,  in  New  York,  and  are 
going  to  prosecute  the  new 
branch  of  their  business  with 
energy  and  vigor.  They  are 
unfortunately  a  little  late  to 
catch  the  early  orders,  but 
their  factory  is  now  in  full 
working  order,  and  we  un- 
derstand they  are  producing 
very  stylish  tailor-made 
mantles,  for  which  they  are 
finding  a  ready  sale.  The 
garments  produced  are  all 
the  very  latest  New  York 
styles,  and,  beingtailor-made, 
the  fit,  cut,  and  finish  are  re- 
liable and  perfect.  We  wish 
this  enterprising  firm  every 
success  in  their  new  venture. 
Caldecott,  Burton  eV 
Spence  have  just  opened  their 
beaver  mantle  cloth.  These 
goods  are  without  doubt  sup- 
erior to  those  shown  last 
season,  and  prices  are  a  shade 
lower.  This  line  is  shown 
in  a  full  range  of  colorings, 
including  navy,  black,  brown, 
fawn,  myrtle  and  cardinal. 
Browns  and  myrtles  are  con- 
sidered the  leading  colors  of 
the  season.  Other  lines  of 
cloakings  are  being  opened 
up  and  their  range  is  almost 
complete.  They  will  show 
everything  requisite  in  this 
line. 

An  improvement  shown 
m  ready-made  mantles  by  Alexander  «.\:  Anderson  is  the  fan- 
shaped  skirt.  Many  imported  mantles  and  jackets  have  simply 
a  slit  in  the  back  of  the  skirt,  and  thus  the  dress  is  shown.  This 
is  obviated  by  the  improvement  which  is  a  feature  of  this  firms 
new  and  beautiful  styles. 

The  two  illustrations  on  next  page  are  of  two  leading  mantles 
as  shown  by  Reid,  Taylor  &  Bayne.  No.  333  is  a  fawn  beaver 
with   three  capes.      The    trimming  is   beaver   or    nutria.      It   is 


S.   F.   McKinnon  &  Co. 
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shown  in  three  other  colors,  black,  brown   and  navy.      No.  334 
is  a  black  nap  cloth  jacket  with  beaver  trimming  and  cuffs.  This 
style  is  kept  in  five  or  six  different  qualities.     Their  leading  lines 
of  cheap   mantles  are  of  black  and  navy  cloth,  trimmed   with 
black  astrachan.     They  show  these  at  $2.75,  $3,  $3.50  and  $4. 
They  have  a  full  stock  of  children's  mantles  in  sizes  1  to  9,  and 
in  black  and  colors.     Their  children's  reefers  are  kept  in  all  the 
different  sizes.     Their  stock  is  an  excellent  one,  and  one  which 
the  dealer  will  always  find  profitable  to  inspect. 
»        S.  F.  McKinnon  &  Co.  are  an  authority  on  the  mantle  ques- 
tion, and  they  look  for  a  good  business  from  this  on  in  the  cloak 
department.     They  predict  that   this   will   be  a   strong,  healthy 
trade,  and  certainly  have  made  provision  for  such.     The  whole 
of  the  fourth  flat  of  their  large  warehouse  is  devoted  to  this  im- 
portant article  of  ladies'  wear,  where  cloaks  of  German  manufac- 
ture suitable  for  all  classes  of  trade  are  showing  in  great  abund- 
ance— perfect    fitting,    graceful,   stylish-looking  garments  every 
one  ;  even  their  lower  priced  goods  have  a  style  and  finish  which 
is  self-recommending.     The  special  mantle   buyer  for  the  firm 
searches  all  the  fashion  marts  of  Europe  in  quest  of  the  newest 
ideas,  which  gives  them  great  confidence  in  tha  selling  strength 
of  their  productions.     Also  being  conscious  of  the  fact  that  they 


TOUtHGCO 

N°-  333-  —  Keid,  Taylor  ^  Bayne. 


do  the  largest  mantle  trade  and  carry  the  heaviest  stock  of  any 
wholesale  house  in  Canada,  they  cordially  invite  all  cloak  buyers 
visiting  Toronto  to  call  and  get  ocular  proof  as  to  the  correct- 
ness of  what  is  here  written. 


Tailor— How  wide  a  collar  shall  I  put  on  the  overcoat,  sir? 
Customer— Make  it  so   wide  that  when   I   pass  you  in  the 
street  I  can  turn  it  up  so  you  won't  recognize  me. 


MAKE    USE    OF     YOUR     WINDOWS. 

These  are  the  times  when  the  show  window  can  be  made 
very  effective  as  a  trade  drawer.  There  ia  no  department  of  the 
store  which  can  be  put  to  better  use,  and  we  might  add  which 


l~C  CO 


No. 


;j4.     Reid,  Taylor  &  Bayne. 


can  be  put  to  poorer  use  ;  it  all  depends  upon  the  way  the  thing 
is  managed. 

It  is  not  so  much  in  the  superior  manner  of  displaying  goods 
in  a  window,  although  this  is  important,  says  The  St.  Louis  Dry 
Goods  Reporter,  as  it  is  that  there  should  be  a  change  made  in 
the  arrangement.  Something  which  was  very  attractive  for  a 
few  days  will  shortly  lose  its  novelty,  and  a  dealer  may  wonder 
why  it  is  his  windows  no  longer  attracts  people.  It  is  simply 
because  they  have  become  oblivious  to  the  display  as  it  has 
ceased  to  attract  them.  The  thing  to  do  is  to  change  the  goods 
in  a  window  as  frequently  as  possible. 

In  connection  with  this  the  liberal  use  of  price  cards  on 
which  are  plainly  printed  or  written  the  price  of  the  article  will 
prove  a  great  help  to  attract  customers.  It  is  also  a  great  labor- 
saving  and  is  the  means  of  saving  much  time  for  the  employees 
who  otherwise  would  have  to  answer  innumerable  questions. 
Just  now  in  this  city  the  leading  retail  stores  are  doing  most  ef- 
fective advertising  through  their  show  windows,  not  so  much  by 
the  beauty  of  the  display,  as  by  its  practicality  ;  that  is,  they  put 
in  the  window  what  is  suitable  for  this  season  of  the  year  and 
put  the  prices  as  low  as  possibly  can  be  made. 


The  early  sale  of  fine  negligee  shirts  did  much  to  give  an 
impetus  to  the  large  sale  which  these  goods  achieved.  There 
was  a  falling  off  in  the  latter  months  of  summer,  however,  when 
everybody  impressed  with  the  blues  bought  nothing. 
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CARRETS    AND      CURTAINS. 

MANUFACTURERS  are  how'  getting  out  samples  for 
their  next  season's  trade,  fall  goods  being  nearly  all 
shipped,  and  no  further  new  orders  are  being  asked  for. 
There  will  be,  no  doubt,  a  considerable  number  of  repeats,  and 
as  there  is  little  stock  to  meet  this,  most  of  it  will  have  to  be 
manufactured.  This  will  keep  the  mills  busy  until  orders  for 
spring  stock  commence  to  arrive. 

The  jobbers  have  shipped  their  fall  road  orders,  and  are  now 
shipping  the  parcels  that  are  daily  bought  by  visiting  buyers. 
Travelers  will  be  out  shortly,  and  those  who  carry  stocks  will  be 
able  to  sell  a  fair  amount  of  goods,  as  retailers  have  not  stocked 
heavily. 

NOTES. 

The  Toronto  Carpet  Co.  and  the  Toronto  Braid  and  Worsted 
Co.  gave  their  employees  a  whole  holiday  last  Saturday  to  en- 
able them  to  attend  the  fair. 

Mr.  Dewar,  the  carpet  buyer  for  John  Macdonald  &  Co.,  has 
returned  from  Europe  after  purchasing  spring  stock.  Dealers 
will  hear  more  particulars  early  in  the  season. 

James  H.  Etherington,  Paris,  Ont.,  manufacturer  of  ingrains 
and  art  squares,  contemplates  building  an  addition  to  be  used 
as  a  dye  house  and  drying  room.    He  will  also  add  six  looms. 

The  Toronto  Carpet  Co.  have  an  excellent  and  striking  ex- 
hibit at  the  Toronto  Exhibition.  They  have  also  made  a  good 
display  at  the  World's  Fair.  They  believe  strongly  in  advertis- 
ing of  all  kinds,  and  have  recently  produced  a  most  costly  and 
unique  circular  make  announcement  of  their  plans  for  spring  '94. 

Mr.  Kendrick,  the  editor  of  one  of  the  largest  carpet  journals 
in  the  United  States  and  Vice-Chairman  of  the  Board  of  Judges 
at  the  World's  Fair,  is  expected  to  be  in  the  city  shortly. 

The  Toronto  Carpet  Co.  are  getting  out  samples  for  their 
next  season's  trade.  Owing  to  the  phenomenal  success  they 
have  had  this  past  season  they  have  decided  to  make  two  extra 
qualities,  and  will  thus  show  seven  qualities  of  ingrains.  They 
are  bound  to  make  their  goods  known  and  appreciated  by  every 
dealer  and  consumer  in  the  country,  and  are  making  rapid  and 
certain  strides  in  that  direction.  The  "Maple  Eeaf"  brand  will 
soon  be  known  in  every  Canadian  town. 

John  Macdonald  &  Co.  have  a  number  of  lines  in  white  lace 
curtains,  mats  and  rugs  which  are  below  regular  price,  and  are 
seasonable  goods.  These  are  stock  lots  cleared  from  foreign 
manufacturers  and  cannot  be  duplicated.  Tapestries  and  Brus- 
sels are  now  in  full  range  for  the  fall  trade.  Last  season's  pat- 
terns are  being  cleared  at  25  per  cent,  below  regular  prices. 

Mr.  Burrows,  of  the  Royal  Carpet  Co.,  Guelph,  has  just 
returned  from  Philadelphia,  having  purchased  the  latest  designs 
for  2  and  3  ply  carpets  and  art  squares.  Samples  are  now  being 
made  in  all  the  different  grades,  which  will  be  shown  to  their 
customers  in  the  course  of  a  few  days.  The  mills  report  an  in- 
crease in  their  sales,  presumably  on  account  of  their  having  new 
machinery  which  scours  the  yarn  thoroughly,  enabling  them  to 
turn  out  a  clean  carpet  equal  to  any  imported.     They  have  built 


a  dyehouse  this  season,  and  can  now  guarantee  all  their  work  to 
be  first  class,  being  all  under  their  personal  supervision. 

The  Worsted  &  Braid  Co.,  Ltd.,  intend  shortly  manufactur- 
ing, in  addition  to  their  other  linens,  worsted  carpet  warp, 
hosiery,  fingering  and  braid  yarns  James  P  Murray,  of  the 
Toronto  Carpet  Manufacturing  Co.,  Ltd.,  is  president,  T.  1). 
Wardlaw  is  managing  director. 

Hamilton  J.  Irwin,  who  has  been  with  John  Kay  &  Co.  for 
the  past  eight  years,  was  presented  with  a  purse  of  gold  by  his 
fellow  employees  on  the  occasion  of  his  departure  for  Lincoln, 
Nebraska,  to  take  a  more  lucrative  position  in  the  carpet  ware- 
house of  A.  M.  Davis  &  Co. 


A   TORONTO  GARRET    MAN   ON   THE    WORLD'S  FAIR, 

PRESIDENT  J.  P.  Murray,  of  the  Toronto  Carpet  Manufac- 
turing Co.,  in  a  recent  chat  with  an  American  representa- 
tive said  :  "  I  have  just  returned  from  the  '  Fair  '  and  must 
congratulate  the 'United  States  on  such  a  grand  conception  and 
results. 

"  I  was  disappointed  at  the  American  carpet  display.  Pos- 
sibly the  United  States  makers  are  afraid  of  each  other's  honesty. 
I  have  succeeded  in  getting  more  room  and  am  enlarging  my 
exhibit. 

"  Had  Canada  known  that  the  United  States  Government 
would  have  allowed  great,  high,  magnificent  surroundings  to 
courts,  our  simple  15  foot  colonnade  would  have  been  replaced 
with  a  much  more  elaborate  affair.  There  has  been  an  incon- 
sistency, and  I  notice  that  the  United  States  are  also  putting  up 
an  extensive  arrangement  around  their  black  cemetry.  Your 
government  should  have  stuck  to  their  specifications  and  not  al- 
lowed the  German,  Austrian  or  other  nations  awe  them  into 
showing  poor  taste  to  countries  that  stuck  to  their  (the  United 
States)  regulations. 

"  Further,  I  must  protest  at  the  everlasting  harping  of  Amer- 
icans when  they  meet  Canadians,  on  annexation.  No  one  to 
whom  I  was  introduced  or  met  in  business  but  learning  that  I 
was  from  Canada,  commenced  talking  annexation.  Would  you 
yourself  care  to  keep  up  a  companionship  or  your  subscription 
to  a  social  journal  that  were  always  hurting  your  feelings  by 
continually  nagging  on  a  false  idea  of  your  understanding  and 
wishes. 

"  Our  destiny  is  our  own,  and  we  want  to  work  it  out  our 
own  way,  and  my  suggestion  to  the  American  nation  is  this  : 

"  America  wants  to  be  a  great  nation.  Then  let  the  Amer- 
ican people  be  examples  of  the  greatness  they  want  to  have  as  a 
nation,  by  being  large-minded  individuals ;  let  them  stand  by 
their  words  and  their  treaties,  and  not  being  forever  ready  to  get 
the  best  of  people  within  the  law." — American  Carpet  and  Up- 
holstering Trade. 

NO    EXPLANATION    NEEDED. 

Robert — (who  was  at  the  office  very  late  last  night) — "  My 
dear,  have  you  seen  anything  of  my  boots  ?  " 

She  (sweetly) — "  Yes,  Love ;  they  are  down  here  on  the 
hatrack." — Brooklyn  Life. 


W.  D.  Martin,  a  leading  clothing  merchant  of  Moncton.  is 
advertising  for  50  girls  to  work  in  a  clothing  factory  which  he  is 
about  starting  in  connection  with  his  business.  He  has  engaged 
the  services  of  Miss  Sargeant,  formerly  head  tailoress  in  Clayton 
&  Son's  establishment  at  Halifax,  and  Miss  Nary,  another  skilled 
workwoman  from  the  same  establishment. 
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HATS.     CAPS    AND    PURS, 

HE  summery  days  arc  fast  fading  into  the 

cold  autumnal  season.       The  straw  hat  has 

been  vanquished,  and  the  man  of  the  street 

wears    a   brown    stiff  hat.     The    sunshine, 

though  not  strong,  is  still  chery  enough  to  make 

him  avoid    the   sombre   black,   it   will    be  time 

enough  for  that  when  the  leaves  are  falling. 

The  fur  trade  is  looking  up  in  the  prospect 
of  an  increased  demand.  The  large  orders 
have  been  placed,  but  there  are  a  number  of  small  dealers  to  be 
looked  after  yet. 

The  leading  stiff  hat  of  the  day  is  the  style  shown  in  our  first 
illustration.  This  is  taking  Well  in  Toronto,  London,  Hamilton, 
Guelphj  St.  Thomas  and  other  western  cities.  The  easterly 
cities  have  not  touched  it  yet.  They  are  still  running  on  the 
plainer  narrow-brimmed  hats. 

THE    ILLUSTRATIONS. 

The  accompanying  cuts  show  three  of  the  latest  styles  of 
hats  as  shown  by  A.  A.  Allan  &  Co.:  v 

No.  785  is  a  new  shape  in  stiff  hats,  and  is  shown  in  blacks 
and  browns  ;  it  has  a  medium  wide  brim  and  a  medium  full 
crown.     The   "World's  Fair"  hat  is  similar  in   width   of  brim 


case  of  the  seized  schooner  Minnie,  which  feiled  to  report  at 
Yokohama.  It  is  likely  instructions  are  awaited  from  the  home 
Government." 


and  height  of  crown,  but  there  is  a  little  more  taper  in  the 
crown. 

The  "New  Fall  Special  "  is  a  new  stiff  hat  with  medium  and 
full  crown,  and  possessing  a  slightly  broader  brim  than  used  last 
season.  The  brim  is  well  rolled  at  the  side.  This  is  a  hat 
suitable  for  middle-aged  persons. 

Wakefield's  Latest  in  silk  hats  is  also  shown,  the  crown  being 
more  bell-shaped  than  last  season.  They  are  shown  in  different 
widths  of  brim  to  suit  the  different  ages  of  customers.  It  is  an 
exceedingly  fashionable  hat  at  a  low  price. 

SEALSKIN    NEWS. 

A  shipment  of  sealskins,  valued  at  $150,000,  consigned  to 
London,  England,  were  shipped  from  New  Westminster  recent- 
ly. There  was  active  competition  among  the  agents  of  the  vari- 
ous railway  lines  to  secure  the  big  shipment;  finally  the  Cheat 
Northern  cut  lowest  and  got  the  order.  A  smaller  consignment, 
valued  at  $60,000,  will  follow  in  a  few  days.  The  R.  P.  Rithet 
Co.  are  the  shippers. 


*     * 


A  Victoria,  B.C.  despatch  of  August  25,  says: — "Sealing 
schooner  Pioneer  arrived  late  last  night  with  catches  of  several 
schooners  abroad.  Her  own  was  1,050;  the  Mary  Taylor's, 
1,000;  the  Brenda's,  840  ;  Libbie,  1,250  ;  Annie  C.  Moore,  825; 
City  of  San  Diego,  1,000.  The  Pioneer  caught  all  her  seals  this 
side  of  the  ocean.  On  July  26  she  took  the  skins  from  the 
Moore  far  south  of  the  Copper  islands,  which  seems  to  throw 
doubt  on  the  Moore  being  seized  only  one  day  later  by  the 
Russians.      No  action  was  taken  here  by   the  authorities   in  the 


* 
*      * 


Now  it  is  known  that  the  sealing  catch  will  be  short",  a  better 
feeling  is  expected.    Skins  are  going  up  on  the  market,  in  which 


"  New  Fall  Special." 

there  is  little  or  no  stock  on  hand,  and  with  a  shortened  catch 
the  price  is  likely  to  be  good. 

The  seal  skins  brought  in  by  the  C.  D.  Rand  were  perhaps 
the  largest  caught  in  the  Northern  Pacific.  The  usual  weight 
of  a  skin  is  from  five  to  eight  pounds,  but  a  case  of  thirty  of 
those  by  the  Rand  weighed  420  pounds. 


"  Wakefield's    La  i  es  i  .' 

TORONTO    FUR    MARKET. 

Badger,  per  skin $       25  to 

Bear,  black 15  00  to 

Bear,   brown 15   00  to 

Bear,  grizzly 10  00  to 

Beaver 2  00  to 

Beaver,  castors,  per  pound 2   50  to 

Fisher 50  to 

Fox,   cross 75  to 

Fox,  kit 10  to 

Fox,   red 25  to 

Fox,    silver 5   00  to 

Lynx : 25  to 

Marten 75  to 

Mink 25  to 

Musquash 02  to 

Otter 8  00  to 

Raccoon 50  to 

Skunk 25  to 

Timber  wolf 25  to 

Prairie  wolf,  large 25  to 

"          "       smaH 25  to 

Wolverine 50  to 


$       75 

30  00 

30  00 

20  00 

7  00 

4  00 

7  00 

6  00 

45 

1  5° 
80  00 

4  00 

2  50 

1    75 

10 

12  00 

85 
1   00 

3  5° 
1   00 

65 

3  5° 
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BUSINESS    CHANGES. 

ONTARIO. 

HE  stock  of  John  Rennie,  dealer  in  bankrupt  stocks,  St. 

Catharines,  is   advertised  for  sale  on  the  12th  inst.,  under 

power  of  a  chattel. 
Herman  Abel,  tailor,  Toronto,  has  offered  50c.  on  $. 
Mary  Riggar,  milliner,  Niagara  Falls,  has  sold  out. 
C.   II.  Kennedy,  woolen   mill,  Williamsford,  has  been  burnt 


out. 

John  Rennie,  St.  Catharines — stock  to  be  sold  on  12th 
inst. 

The  Giles' clothing  stock,  Hamilton,  is  to  be  sold  on  the 
1 2th. 

Geo.  Chapman,  tailor,  St.  Marys,  has  sold  out  to  J.  Mc- 
Grath. 

Joseph  Jeffrey, Bowmanville,  has  been  succeeded  by  his  son, 
W.  J.  Jeffrey. 

Warner  &  Ham,  general  merchants,  Woodville,  are  remov- 
ing to  Lindsay. 

McKay  &  McLenaghan,  tailors,  Ottawa,  have  dissolved; 
latter  continues. 

J.  J.  Sheehy,  dry  goods,  Peterboro',  has  been  succeeded  by 
Miss  K.  Rudkins. 

Bedard  &  Co.,  Ottawa,  have  assigned  to  P.  Larmonth;  so  has 
Francois  X.  Bedard. 

J.  Matchett  is  now  sole  partner  in  the  dry  goods  firm  of 
Matchett  &  Co.,  Gait. 

The  dry  goods  and  grocery  stock  of  Fox  &  Wickett,  Stirling, 
will  be  sold  on  12th  inst. 

J.  W.  Nettleton's  stocks  of  dry  goods,  etc.,  Toronto,  has  been 
sold  to  J.  Hamilton  at  47c. 

The  stock  of  Charles  Bawden,  of  the  Kingston  Auction  Co., 
has  been  sold  at  50c.  on  the  dollar. 

VV.  C.  Munroe,  tailor,  Sault  Ste.  Marie,  is  in  difficulties.  So 
arc.  Weir  &  Co.,  furnishings,  Kingsville. 

A.  R.  McKinlay  &  Co.,  manufacturers  window  shades,  To- 
ronto, have  assigned  to  E.  R.  C.  Clarkson. 

The  bankrupt  stock  of  Guenther  &  Smith,  Milverton,  has 
been  bought  by  Afred  Guenther.  He  paid  70  cents  on  the  dol 
lar. 

H.  Shepherd  &  Co.,  dry  goods,  Brockville,  are  advertising 
their  stock  for  sale.  So  is  the  trustee  of  Stewart  Bros.'  estate, 
Fort  William. 

Foy  &  Wickett,  dry  goods,  Sterling,  have  assigned  to  James 
M.  Redmond,  and  Pritchards  &  Fields,  furnishings,  Hamilton, 
to  Thos.  H.  Watson. 

A  meeting  of  the  creditors  of  Ferguson  &  Smith,  tailors,  of 
this  city,  was  held  on  the  31st  ult.  The  statement  presented 
showed  the  liabilities  to  be  $4,100  and  the  assets  $2,700,  of 
which  $855  is  in  stock  and  the  rest  in  book  debts.  No  offer  was 
made  by  the  firm,  and  the  assignee  was  directed  to  sell  out  the 
assets. 


QUEBEC. 

The  following  are  the  month's  assignments  :  Beland  &  Mor- 
rier,  Capelton;  Hasley  Bros.,  Montreal;  Nap  Tourangean  &  Co., 
Montreal;  S.  M.  Beaudoin,  Montreal;  P.  Montmarquette,  St. 
Hyacinthe. 

W.  IP  Kerby,  manufacturers'  agent,  Montreal,  is  dead. 

Dubrule  &  Co.'s  stock  at  Richmond  has  been  sold  at  57^. 

Ouimet  &  Brodeur's  stock  has  been  sold  in  Montreal  at 
68^  cents. 

P.  E.  Venner's.  Quebec  stock  of  dry  goods  will  be  sold  on 
the  12th  inst. 

Wetstein  &  Co.  is  the  successor  of  Wetstein  &  Schwartz,  cap 
manufacturers,  Montreal. 

Alfred  Clement  and  Daniel  James  Clark,  merchant  tailors, 
Montreal,  have  dissolved. 

Isidore  Gauthier,  dry  goods,  Three  Rivers,  is  in  trouble  at 
present.     He  may  pull  through. 

Hon.  Isidore  Thibaudeau,  of  Thibaudeau  Bros.  &  Co.,  Que- 
bec and  Montreal,  died  on  the  20th  ult. 

L.  V.  Laporte  and  J.  B.  Martineau  will  do  business  as  mer- 
chant tailors  in  Montreal  under  the  firm  name  of  Laporte  &  Cie. 

Selling  out:— A.  W.  Jacobs,  Montreal  ;  Etienne  Dussault, 
Quebec  ;  N.  Morisette  &  Co.,  Three  Rivers  ;  E.  F.  St.  Armour, 
Acton. 

Eugene  Prevost  and  J.  Alphonse  Ouimet,  Jr.,  and  Arthur 
Dubreuil  are  now  doing  business  as  Prevost,  Ouimet  &  Co.,  in 
Montreal. 

Francis  Louis  Fauve,  of  Longueuil,  is  carrying  on  business 
at  503  St.  Paul  Street,  Montreal,  under  the  firm  name  of  E. 
Mendel  &  Cie.,  as  manufacturer  of  hats  and  caps. 

Joseph  Allen,  representative  of  the  British  American  Dyeing 
Co.,  has  registered  that  he  will  carry  on  the  business  of  dyer  in 
connection  with  the  B.  A.  I).  Co.  under  the  firm  name  of  the 
Montreal  Steam  Dye  Works. 

MARITIME    PROVINCES. 

Mrs.  O'Connor,  millinery,  Halifax,  lost  by  a  recent  fire  in 
that  city. 

MANITOBA  AND  BRITISH  COLUMBIA. 

Ed.  White,  dry  goods,  Victoria,  is  in  trouble. 

Tyson  &:  Co.,  clothing,  Vancouver,  have  assigned. 

C.  Strouss  &  Co.,  wholesale  dry  goods,  Victoria,  have  sold 
to  Lenz  &  Leizer. 

Robinson  &  Co.,  tailors,  Vancouver,  have  been  succeeded 
by  Minnie  Robinson. 


KEEP    UP     YOUR    STOCK. 

Well-assorted  stocks  in  dull  seasons,  or  when  trade  is  dull. 
invariably  bring  customers.  At  such  times  merchants  cannot 
afford  to  lose  sales.  Staples  sell  at  all  seasons,  and  the  merchant 
who  keeps  a  well-assorted  stock  holds  his  trade. 

It  is  alwads  well  to  crose  out  lines  that  change  with  each 
season.  Some  clean  up  too  closely,  and  by  not  replenishing 
miss  many  sales  as  well  as  turn  their  trade  to  competitors  who 
have  the  reputation  of  always  having  well-assorted  stocks. 

We  frequently  hear  ladies  remark  that  there  is  no  use  in  go- 
ing to  such  and  such  a  store,  as  they  are  always  sold  out  of  just 
what  they  want. 

The  Worsted  and  Braid  Co.  have  just  imported  some  new 
braid  machinery  frm  Thun  &  Jansen,  Rhode  Island.  They  are 
said  to  be  most  superior  in  every  way.  being  made  entirely  from 
wrought  iron.     The  mill  is  still  running  24  hours  a  day. 
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THE    MONTREAL    MARKET. 

RADE  in  general  dry  goods  ruled  on  the  quiet  side  until 
the  first  of  the  millinery  excursion  trips,  but  since  that 
time  business  has  been  fairly  active  and  exhibition  week 
also  led  to  a  considerable  influx  of  buyers  from  the  Townships, 
the  river  sections  and  the  district  east  of  Kingston,  who  have  all 
been  buying  in  a  small  way  of  course,  but  the  aggregate  of  their 
purchases  mean  a  pretty  good  value  of  business. 

The  millinery  openings  lasted  a  week,  and  as  will  be  seen 
from  the  special  reference  made  to  them  elsewhere  the  attend- 
ance was  satisfactory,  also  the  returns  from  them. 

The  demand  has  run  to  all  lines  of  fall  goods,  dress  goods, 
tweeds,  henriettas,  in  fact  mostly  everything  attracting  a  fair  share 
of  attention. 

Taken  all  in  all  therefore  the  months'  trade  has  been  satis- 
factory that  for  August  being  quite  up  to  the  average  of  last  year, 
while  for  August  and  July  some  of  the  houses  hold  that  it  is  a 
little  in  excess  of  anything.  They  consider  also  that  September 
has  opened  out  pretty  well  and  that  if  business  keeps  up  as  it  is 
there  will  be  nothing  to  complain  of  for  that  month  also. 

The  army  of  travelers  are  now  generally  in  off  the  road  at 
headquarters.  The  most  of  them  state  that  they  had  a  fair 
placing  trip.  They  will  be  out  again  shortly,  possibly  by  the 
1 2th  or  15th  inst. 

Quite  a  number  of  jobbers  have  been  holding  back  on  their 
cotton  purchases,  some  predicting  that  they  will  be  able  to  im- 
port American  goods  shortly  at  a  margin  which  which  will  allow 
them  to  sell  in  competition  with  the  domestic  article.  Agents 
of  our  mills  here,  however,  protest  that  their  principals  have  no 
intention  of  reducing  values,  and  that  their  stocks  are  not  by 
any  means  large.  Both  grey  and  white  cottons  are  reported 
scarce,  with  the  mills  closely  sold  up,  some  of  them  experiencing 
considerable  difficulty  in  filling  orders  in  fact.  Briefly,  our 
manufacturers  don't  appear  to  fear  any  serious  competition  from 
across  the  lines,  but  it  is  possible  that  they  may  be  mistaken,  as 
buyers  here  seem  equally  confident  in  the  other  direction. 

Remittances  are  improving  if  anything,  and  the  fourth  saw 
quite  a  lot  of  paper  taken  up,  many  of  the  houses  reporting  from 
70  to  75  per  cent.,  which,  although  not  quite  so  high  an  average 
as  for  the  previous  month,  is  still  looked  upon  with  satisfaction. 

There  has  been  quite  a  demand  in  a  sorting  way  for  staple 
woolens,  and  S.  Greenshields,  Son  &  Co.,  report  doing  quite  a 
good  business  in  light  and  dark  grey  domestic  woolens,  also 
checks.  Exhibition  week  has  also  led  in  their  case  to  quite  a 
few  sorting  orders  for  dress  goods,  silks,  stockings,  etc. 

Messrs.  Brophy,  Cains  &  Co.  say  that  they  had  a  large  influx 
of  visiting  customers  from  the  Townships  and  Ontario  from  the 
district  east  of  Kingston.  They  were  purchasing  principally  in 
a  small  way  in  orders  running  from  $200  and  $300  up. 

Jas.  Johnson  &  Co.  have  heen  opening  up  quite  a  lot  of  new 
goods,  and  some  handsome  lines  of  jet  and  steel  ornaments 
will  be  sure  to  attract  notice ;  also  some  ornamental  clasps  and 


mounted  buttons  suitable  for  sealette  and  plush  mantles.  I  )ur- 
ing  Exhibition  week  they  noted  quite  a  demand  in  a  sorting  way 
for  silk  velvets  and  dress  goods,  also  for  dress  linings. 

Hodgson,  Summer  &  Co.  report  that  they  had  a  very  busy 
exhibition  week  of  it,  much  better  than  they  expected  in  fact. 

Messrs.  J.  G.  Mackenzie  <\:  Co.  have  rind  a  remarkably  good 
call  for  challies  during  the  summer.  They  have  turned  over 
several  large  lines  since  the  1st  of  June. 

Mr.  Geo.  Sumner,  of  Hodgson,  Sumner  &  Co.,  left  for  his 
usual  trip  abroad  in  the  interests  of  his  firm,  the  first  week  of  the 
month. 

Mr.  J.  Shorey,  of  Messrs.  H.  Shorey  &  Co.,  left  for  England 
on  the  Labrador  the  other  week.  He  was  accompanied  by 
Mrs.  Shorey  and  his  two  sisters  the  Misses  Shorey. 

Mr.  A.  F.  Gault,  the  senior  member  of  the  firm  of  Messrs. 
Gault  Bros.,  Mrs.  Gault  and  Master  Gault  have  returned  from  a 
lengthened  tour  in  Great  Britain  and  on  the  Continent. 

Gossip  among  the  trade  has  it  that  there  are  or  will  be  shortly 
changes  in  important  positions  on  the  buyer's  staffs  of  Messrs. 
Hodgson,  Sumner  &  Co.  and  Messrs.  Jas.  Johnson  &  Co. 

Mr.  Jas.  Slessor,  one  of  the  partners  in  Jas.  Johnson  &  Co., 
sails  from  New  York  on  the  week  of  the  10th.  He  goes  to  buy 
for  the  firm  and  will  be  accompanied  by  his  son  Mr.  Jas. 
Slessor,  jr.,  who  will  remain  abroad  two  years. 

Messrs.  Geo.  Fraser  and  Geo.  Coins,  of  S.  Greenshields,  Son 
&  Co.,  have  left  on  their  fall  voyage  to  the  British  markets. 
They  expect  to  return  in  November.  Mr.  Forsythe,  the  carpet 
buyer  of  the  same  firm,  is  also  on  his  way  across  the  pond. 

Mr.  R.  W.  Macdougall,  one  of  the  partners  of  Messrs.  Gault 
Bros.,  paid  a  visit  to  Chicago  during  the  month,  and  also  made 
a  prolonged  trip  through  the  Eastern  and  Middle  States.  He 
considers  that  matters  have  seen  their  worst  across  the  lines. 

Thouret,  Fitzgibbon  <\:  Co.  are  receiving  quite  a  few  en- 
quiries from  the  Northwest  and  Manitoba  for  their  line  of  Ba- 
varian felt  slippers.  They  have  already  sent  forward  quite  a 
few  nice  shipments  of  medium  size  to  Brandon  and  vicinity. 

Messrs.  Donald  McNaughton  and  W.  Buell,  of  Jas.  Johnston 
&  Co.,  paid  a  visit  to  the  World's  Fair  during  the  month.  On 
their  return  it  took  quite  a  long  while  to  exhaust  their  fund  of 
narratives  of  what  they  had  seen  on  "  The  Midway  "  and  else- 
where. 

Wm.  Agnew  says  they  have  been  turning  over  quite  a  quan- 
tity of  dress  goods — Jaquard's  Epangline,and  also  that  they  have 
had  any  number  of  repeats  for  hopsacking  in  two  tones. 
Cheviot  and  estamene  serges  have  also  been  remarkably  good 
sellers. 

Jammets  gloves  of  this  falls' importation  are  highly  spoken  of 
by  critical  buyers  who  have  examined  the  recent  heavy  consign- 
ments received  by  Thouret,  Fitzgibbon  &  Co.  Their  old  prices 
prevail  through  French  prices  have  greatly  advanced.  A  new 
feature  greatly  admired  in  the  laced  line  is  a  round  stud  which 
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KNOX,  MORGAN  &  CO. 


WHOLESALE  DRY 
GOODS  IMPORTERS 


Hamilton,  Ont 


STAPLES  AT  COST 


Are  what  many  merchants  are  looking  for  or  claim  to  have      qc    jfich    Gr6V    GottOfl    at    R    CGfltS. 
bought  this  season.     To  help  our  customers  to  meet  the  r    .  \      r\  r*\     ±±  ±    re/ 

competition,  we  are  offering      -     -  36    lnCh    GreY    CottOII    at   65  «   Cents 

TERMS--1  OCT.  3  MONTHS  OR  3%  DISCOUNT  PROMPT  CASH 

As  we  shall  include  these  when  shipping  balances  of  Fall  Orders  to 
our    regular    customers,    we    trust    orders    will    be    sent   in    promptly 


Our  Dress  Goods^Gent's  Furnishings  Departments 

Are  showing  large  increases,  resulting  from  the  care  bestowed  upon  them  by  experienced  buyers. 


••• 


T    sj-J-ffj/jf   f^)/tsrJ /?isc    Repeating  some  lines  already  delivered  are  gratifying,  and  our 
J^,CLIC r      \-S  r  14/ L- r  O     best  services  are  always  at  your  use  in  this  Department. 


Depat 


hold  the  lace  firmly  without  cutting  it,  and  for  which  extensive 
orders  have  been  received.  This  firm  are  composed  of  pushers 
and  are  getting  there.  Some  of  the  new  stock  presents  some 
very  handsome  shades  which  we  will  have  occasion  to  refer  to 
more  particularity. 

Thibaudeau  Bros,  like  others  in  the  trade  note  a  good  run 
on  dress  goods.  Their  special  line  of  red  English  flannelettes 
has  been  going  very  well  indeed  also.  This  firm's  August  trade 
was  fully  up  to  that  of  last  year,  and  they  consider  their  start  so 
far  in  September  decidedly  encouraging. 

Gault  Bros,  note  a  good  enquiry  in  a  sorting  way  for  both 
domestic  and  imported  tweeds.  In  the  latter  many  of  the  city 
tailors  who  have  done  their  own  importing  in  the  past  have 
ordered  from  the  Messrs.  Gault.  Their  turnover  in  cheviots, 
serges,  cashmeres,  etc.,  has  been  good;  their  season  so  far  on  the 
latter  being  much  better  than  last. 

There  has  been  a  steady  and  well  maintained  demand  for 
black  henriettas,  and  Wm.  Agnew  &  Co.  have  sent  forward 
several  lots  direct  from  the  ship's  side  without  having  turned 
them  into  stock  at  all.  Mr.  Wm.  Agnew,  of  this  firm, 
expects  to  leave  shortly  for  the  other  side  on  his  usual  buying 
trip. 

FURS    AT    THE     WORLO'S    FAIR. 

IN  the  Manufacturing  and  Liberal  Arts  Building  there  is  a 
marvellous  collection  of  furs  shown  by  M.  Paul  Michailvitch 
( Irunwaldt,  of  St.  Petersburg.  The  collection  includes  the 
rare  skins  of  black  fox,  sable,  silver  fox,  Kamchatka  beaver  and 
bear.  One  black  fox  skin,  warm  as  eider-down  and  just  as  light 
and  soft,  is  valued  at  $2,800.     Another  skin  of  about  the   same 


size,  the  perfect  blackness  of  which  is  marred  by  a  few  white 
hairs,  is  worth  $3,500.  A  tiny  skin  of  Russian  sable  cost  $300, 
and  a  silver  fox  $600.  There  is  a  cloak  lining  of  silver  fox,  by 
the  way,  that  is  an  exact  copy  of  one  made  for  the  Empress  of 
Russia  last  year.  If  any  aspiring  American  woman  desires  to  buy 
it,  she  must  be  able  to  show  the  exhibitors  a  check  for  $6,000 
before  they  will  consent  to  part  with  it.  Royal  ermine,  with  its 
pure  white,  dotted  by  tiny  black  tails,  forms  a  sort  of  a  back- 
ground against  the  main  wall  of  the  pavilion,  about  which  the  other 
skins  are  arranged.  A  great  tiger  glares  at  intruders  at  one  end, 
and  a  lion  looks  formidable,  in  spite  of  his  glass  eyes,  at  the 
other.  Heavy  robes  that  suggest  sleighing  in  countries  where 
winter  is  a  longer  season  than  it  is  in  the  United  States,  are 
hung  everywhere.  One  that  looks  remarkably  attractive  is  en- 
tirely of  eider-down,  greyish-brown  in  color,  and  bordered  with 
glossy  breasts  of  eider  duck.  This  costs  $500.  An  interesting 
robe  is  one  composed  of  thousands  of  small  bits  of  skin,  carried 
out  in  a  design  that  is  Russian  in  the  extreme.  This  is  the  work 
of  peasants,  and  represents  many  months  of  painstaking  labor. 
Although  the  recompense  of  the  peasants  was  only  $25,  the 
market  price  of  the  robe  is  $500.  A  display  of  furniture  made 
from  horn  and  skins,  gives  a  curious  Northern  air  to  the  exhibit. 
All  these  skins  are  treated  in  a  way  that  preserves  their  softness 
and  lightness. 


Victoria,  B.C.,  Sept.  9. — At  a  meeting  of  sealers  yesterday  a 
committee  was  named  to  draft  a  memorial  setting  forth  that  the 
new  regulations  would  prove  ruinous  to  British  Columbia's  in- 
terest, and  asking  the  British  Government  to  buy  their  schooners 
and  outfits  at  a  reasonable  compensation. 
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THE    MILLINERY    TRADE. 

MILLINERY  in  Toronto  opened  up  briskly  on  August 
29th,  the  28th  being  Civic  Holiday.  Buyers  were  pre- 
sent in  large  numbers  and  everybody  bought,  but  some- 
what sparingly.  The  ranges  shown  by  each  house  were  ahead 
of  previous  seasons,  and  it  was  no  fault  of  the  display  that 
dealers  did  not  buy  heavily.  It  was  due  to  the  prevailing  im- 
pression that  heavy  loads  are  not  the  proper  things  for  merchants 
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Dap  mi.  -  Reid,  Taylor  iK;  Bayui.. 

when  the  financial  atmosphere  is  foggy.  Nevertheless,  the  pros- 
pects for  the  sorting  season  are  good,  as  the  trade  will  be  quite 
general  and  special  things  will  not  be  much  in  demand. 

As  everybody  expected,  this  is  a  velvet  season.  Silk  velvets 
have  been  very  active,  as  have  the  velveteens.  Blacks  were 
bought  freely,  while  the  colors  which  received  most  attention 
were  tan-browns,  brown  (one  and  two),  tabacs,  bronzes,  myrtles 
and  navys. 

In  ribbons  the  satins  and  velvets  and  combinations  of  these 
sold  very  well.  There  was  a  special  demand  for  black  and  col- 
ored satin-backed  velvet  ribbons  in  numbers  five  and  nine.  All 
classes  of  ribbons  received  more  or  less  attention. 

In  shapes  the  placques  lead,  closely  followed  by  the  flops. 
Sailors  sold  very  well.  Felt  hats  are  almost  exclusive.  The 
medium  hat  is  out  of  it,  the  large  hat  and  the  small  one  sharing 
the  honors. 

In  ornaments  steel  sprays  and  steel  and  black  combinations 
were  good.  Buckles  were  also  active.  Fur  mounts  received  a 
share  of  attention,  as  did  also  black  and  white  birds  and  the 
same  colors  in  plumes. 

COLLECTIONS    IN    THIS    TRADE. 

Most  of  the  houses  report  very  poor  collections  for  this  sea- 
son but  all  are  hopeful.  J.  I).  Ivy  &  Co.  report  extra  good  col- 
lections, but   this  may  be  an  exceptional  case,  as  the  firm  have 


been  looking  after  their  accounts  very  closely.     A  week  or  more 
is  expected  to  show  a  considerable  change  in  this  matter. 

WHAT    THE    WHOLESALERS    SAV. 

Reid,  Taylor  &  Bayne  say  that  the  volume  of  their  business 
for  July,  August  and  the  first  week  of  September  shows  a  sub- 
stantial increase.  They  do  not  deny  the  cautiousness  and  hand 
to  mouth  tendency  of  buyers,  yet  claim  that  the  greater  number 
of  buyers  have  kept  up  the  average  trade.  They  are  receiving 
good  orders  from  their  traveler  in  the  Maritime  Provinces — A. 
R.  Purland.  Joseph  MacKay,  who  represents  them  in  the 
North-West,  is  also  sending  in  an  excellent  array  of  orders. 
Their  representative  in  Montreal  and  Quebec  is  J.  P.  A.  des 
Trois  Maisons.  Mr.  Taylor  of  this  firm  says  that  he  looks  for- 
ward with  a  great  deal  of  confidence  to  an  excellent  sorting  sea- 
son in  millinery  and  mantles. 

Mr.J.  D.  Ivy  reports  that  his  house  has  enjoyed  an  increased 
trade  for  the  fall  season.  He  remarked  that  buyers  had  dis- 
played unusual  caution  in  all  their  buying,  and  as  a  result  par- 
cels were  not  so  large  as  usual,  nevertheless  owing  to  the  fortu- 
nate selections  secured  for  this  season,  his  firm  had  succeeded 
in  increasing  the  volume  of  business  for  this  season  of  the  year. 
Looking  ahead  Mr.  Ivy  anticipates  a  good  sorting  season  this 
fall.  His  house  is  just  receiving  ten  cases  of  scarce  goods,  being 
early  repeats  which  were  cabled  for  as  soon  as  the  tendency  of 


To^to- 


Ragotzky. — Reid,  Taylor  &  Bayne. 


the  season  was  manifest.  This  shipment  includes  scarce  shades 
of  velvets,  placques,  ribbons  and  ostrich  goods.  These  with 
other  repeats  will  make  their  stock  in  as  good,  if  not  better,  con- 
dition than  at  the  beginning  of  the  opening. 

There  is  rro  doubt  now  existing  in  the  minds  of  those  who 
have  watched  the  progress  and  growth  of  the  millinery  trade  in 
Toronto  that  it  has   become   the   centre   of  fashion  for  the  Do- 
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S.  R  flcKINNON  &  CO. 


Our  Trade  for  fall  has  so  far  been  of  a  most  satisfactory 
character.  Sales  up  to  date  being  in  excess  of  any  previous  sea- 
son. We  can  only  reason  out  this  happy  state  of  affairs  as  being 
due  to  the  superior  character  of  our  large  and  thoroughly  assorted 
stock  of  everything  in  connection  with  Millinery  and  Fancy  Dry 
Goods. 


^    WE    DRAW    SPECIAL    ATTENTION    TO    OUR    ^ 


Dress  Silks,        Ribbons  ™T" 
Silk  Velvets,       Mantles 
Velveteens,         Millinery 
Millinery  Novelties 


and 


We  have  no  hesitation  in  saying  that  we  have  the  largest 
stock  of  Silks,  Silk  Velvets  and  Ribbons  of  any  wholesale  house 
in  the  Dominion,  and  the  large  sales  of  the  past  weeks  prove  that 
our  prices  are  right.  We  invite  all  buyers  visiting  this  market  to 
call  and  examine  our  stock  whether  they  are  prepared  to  buy 
or  not.      Samples  mailed  to  any  address  for  the  Trade. 


S.F.McKINNON&CO. 

35   MILK   STREET,  16   and   18    WELLINGTON   ST.    W., 

LONDON,    ENG.       **"  TORONTO. 
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minion.  This  fact  has  been  amply  exemplified  by  the  recent 
fall  millinery  openings.  In  conversation  with  a  representative  ot 
S.  K.  McKinnon  &  Co.  it  was  somewhat  surprising  to  find  that 
among  the  many  customers  were  some  firms  in  both  extremes  of" 
the  Dominion,  Halifax  and  St.  Jolin,  N.B.,  in  the  east,  and 
Vancouver  and  Victoria,  B.C.,  in  the  west,  besides  many  firms 
in  the  North-West  Territories  and  Manitoba.  This  firm  have 
had  a  highly  satisfactory  opening  trade,  and  are  prepared  for  a 
big  season,  which  they  believe  may  be  reasonably  expected. 

*  DDSCRIPTIONS    OF    JI.LUSTRATIONS. 

The  two  hats  shown  here  are  two  of  the  neatest  styles  shown 
by  Reid,  Taylor  &  Bayne,  and  the  following  is  the  description 
given  by  their  very  competent  milliner,  Miss  Mahaffey  : 

Ragotzky — Made  up  of  a  black  plaque,  trimmed  with  a  crest- 
like drapery  of  black  velvet  faced  with  apricot  satin,  two  black 
ostrich  plumes,  an  apricot  satin  torsade  extending  underneath 
the  curtain,  in  front  a  chou  of  apricot  velvet  with  a  fitting 
bandeau,  a  jet  pin  at  the  back,  two  jet  and  steel  buckles  at  the 
sides. 

Daphne — Made  up  of  a  biege  plaque,  slashed  in  the  back; 
the  fan-like  back  finished  with  a  double  edging  of  biege  velvet, 
a  bow  of  the  same  with  a  blackbird,  the  front  with  a  mount  of 
three  blackbirds  and  black  and  white  osprey  on  one  side  ;  a 
pompon  of  biege  velvet  and  white  double-faced  satin  ribbon 
finishes  the  other  side. 


THE    MONTREAL.    MILLINERY    OPENINGS. 

THE  millinery  openings  which  took  place  the  first  week  of 
the  month  attracted  a  fully  average  attendance,  this  too 
despite  the  rainy  weather  which  graced  the  introduction  of 
the  week.  A  large  number  of  customers  came  from  Quebecand 
Ottawa,  while  the  attendance  from  the  West  was  fully  as  large 
as  usual.  Exhibition  week  also  which  followed  the  week  of  the 
openings  led  to  the  attendance  of  further  buyers  so  that  all  in 
all  September  has  opened  quite  auspiciously. 

Caverhill,  Kissock  &  Co.  give  quite  a  good  idea  of  the  styles 
to  be  worn  this  fall.  Hats  will  be  both  large  and  small,  and  in 
this  respect  will  not  differ  from  former  years.  They  are  mostly 
made  of  telt  and  some  of  them  are  beautifully  finished  with 
satin,  and  others  with  new  ombre  and  shot  effects.  Plateaus  are 
likely  to  be  in  demand.  They  are  thousands  to  choose  from, 
and  as  they  can  be  transformed  into  almost  every  conceivable 
shape,  they  are  expected  to  find  popular  favor  with  the  fair  sex. 
A  neat  piece  of  head  wear  is  a  felt  plaque,  in  light  tan,  trimmed 
with  a  black  jet  crown,  black  osprey  plume,  wreath  of  black  and 
yellow  flowers  under  the  brim,  and  black  satin  streamers  tied  in 
a  bow  at  the  back.  A  very  attractive-  bonnet  is  of  white  felt, 
with  a  black  crown  and  brim,  and  trimmed  with  white  plums  and 
an  alligator  in  steel  as  an  ornament.  In  velvets,  ombre,  shot  and 
plain  will  be  the  correct  thing  and  will  play  an  important  part  in 
the  trimming  of  the  fall  head  gear.  Ribbons  of  velvet,  satin,  and 
double  satin  are  likely  to  be  largely  used.  The  new  ombre  ef- 
fects in  these,  as  in  the  hats,  will  prevail  though  plain  ribbons 
will  still  be  used  to  some  little  extent. 

Ostrich  feathers  will  again  largely  assert  themselves.  They 
are  looked  upon  as  almost  indispensible,  and  will  probably  be 
more  in  the  fashion  than  at  any  period  during  many  years  back. 
Fancy  aigrettes  and  the  new  mercurial  wing  effects — things  of 
beauty — will  be  in  evidence  on  many  of  the  hats.  Ospreys  will 
also  be  a  big  feature  in  the  ornamentation  of  hats.  Black  and 
white  will  be  a  favorite  combination,  more  especially  as  it  is  the 


rage  in  London  and  Paris  at  present.  Of  course  colors  will  be 
largely  worn,  especially  the  newest  and  most  fashionable,  which 
are  Loie  Fuller,  l.umineux,  Vison,  Emerald  and  Ophelia. 

Messrs.  D.  McColl  &  Co.,  Montreal  branch,  at  1,831  Notre 
Dame  street,  show  a  fine  selection  of  Paris,  London  and  New 
York  styles  in  hats  and  bonnets.  Judging  from  Messrs.  Mc- 
Call  &  Co.'s  stock,  fur,  in  the  shape  of  ornaments,  small  heads, 
tails,  and  a  combinatisn  of  heads  and  tails,  will  be  used  for  trim- 
ming and  otherwise.  Double-faced  satin  ribbons,  in  Nos.  16 
and  22,  will  be  popular  as  a  trimming;  also  two-toned  satin  and 
velvet  ribbon.  The  leading  ribbons  will  be  satins  and  Terrys ; 
and  two-toned  goods  of  all  kinds  will  be  in  great  demand. 
Prince  of  Wales'  mounts  will  be  much  used ;  also  tips.  Shot 
quills  will  form  a  very  pretty  ornament,  and  jets  and  feathers  of 
all  kinds  will  be  used  in  ornamentation. 

Messrs.  Thomas  May  &  Co.,  240  McGill  Street  and  Victoria 
Square,  have  as  usual  an  extensive  assortment  of  hats,  bonnets, 
ribbons,  etc.,  etc.  Their  stock  conveys  the  impression  that  in 
ribbons  the  leading  colors  are  caspieme,  providence,  kann  and 
paradis,  while  brown  and  greens,  in  rich  shot  effects,  will  also 
be  fashionable.  Russe  green  is  a  decidedly  pretty  color,  and 
Terry  velvet  ribbons,  which  are  a  novelty  in  French  taste,  will 
be  a  leading  article.  Steel  is  among  the  prevailing  ornaments, 
and  jet  will  be  largely  used,  whilst  gilt  will  also  find  a  place.  In 
design  of  ornaments  there  is  a  considerable  range — steel  wings, 
daggers  and  crescents,  very  large  jet  pears,  balls,  etc.,  and  buttons 
in  steel,  gilt  and  jet.  Iridiscent  effects  will  also  be  used,  and 
fur  is  being  introduced  for  bindings  and  trimmings.  Two- 
toned,  or  shaded,  mounts  are  a  novelty  for  the  present  season, 
and  black  satin  velvet  flowers  are  being  introduced  very  much. 
In  the  leading  shapes  the  majority  of  the  hats  are  large,  and 
the  bonnets  are  a  little  larger  than  last  season.  Velvets 
and  felts  will  be  largely  worn.  Among  the  new  combinations  of 
colors  for  the  season  are  black  and  white,  cream  and  black, 
buttercup  and  black  ;  in  fact,  black  in  combination  with  almost 
all  colors.  Greens  and  browns  are  also  a  favorite  combination. 
In  hats,  shot  felts  will  be  largely  worn,  and  outside  of  these 
blacks,  browns  and  navy  blue  will  preponderate  again,  but  there 
will  be  a  somewhat  larger  amount  of  color  worn  than  previously. 
A  new  style  of  hat  is  the  Napoleon,  which  will  undoubtedly  be- 
come a  favorite.  It  is  somewhat  pointed  at  the  front  and  back, 
and  the  sides  are  rolled  inwards  until  they  are  on  a  level  with 
the  crown.  Another  new  shape  is  the  gigantic  sailor,  a  felt  hat 
with  a  four-inch  flat  brim  and  a  crown  somewhat  smaller  than 
the  ordinary  sailor  -hat.  Another  style  in  felt  is  the  Beacon 
Park,  which  is  somewhat  higher  in  the  crown  than  the  gigantic 
sailor. 

Messrs.  Lindsay,  Richardson  &  Co.,  show  a  large  and  varied 
stock.  In  ornaments  for  hats  and  bonnets  mercury  wings  will  be 
very  popular  both  in  feathers  and  jet  as  well  as  steel.  Other 
very  pretty  ornaments  are  a  buckle  in  ombre — shaded  stones,  a 
star  in  imitation  diamonds,  a  bee  in  pearl  and  imitation  dia- 
monds, and  a  crescent  with  a  star  above  it.  One  ot  the  novel- 
ties in  ornaments  is  made  of  feathers  in  such  a  manner  as  to 
closely  resemble  the  fur  ornaments  which  have  b^en  lately  worn, 
and  very  pretty  indeed  it  looks  in  the  several  de-signs  in  which  it 
is  displayed.  The  makers  claim  that  it  will  be  more  popular 
than  fur,  which  for  ornaments  had  to  be  of  a  somewhat  common 
quality,  and  consequently,  in  a  country  like  Canada,  where  the 
several  qualities  of  fur  are  understood,  this  class  of  ornament 
never  became  what  might   be  called  very  popular.     In  feathers 
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Mantles 


Ladies9 


Misses9 


.  .  and 


Children's 


GERMAN  JACKETS 

In  all  the  Latest  Styles. 

We  have  a  very  large  stock  to  select  from,  particularly 
in  medium  priced  goods. 

Prices  are  the  closest.  Terms  are  liberal. 

The  trade  invited  to  call  and  examine. 


Reid,  Taylor  &  Bayne 

Wholesale  Millinery,  Mantles,  Etc. 

9  and  11  Wellington  Street  East,     /  OR  ONTO 
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there  arc  ostrich  plumes,  in  ombre  shades,  with  an  aigrette  in 
the  centre  ;  fan-shaped  designs,  with  Mercury  wings  ;  fan  shapes 
with  aigrettes  mounted  and  small  black  plumes,  with  a  curled 
solid  base,  and  aigrettes  with  a  small  tip  at  the  end,  rising  out  of 
the  centre.  At  the  present  time  the  great  rage  in  Paris  and 
London  is  for  a  combination  of  black  and  white,  and  in  these 
colors  feather  ornaments  in  all  designs  are  to  be  obtained, 
though,  of  course,  for  those  who  prefer  them,  brighter  tints  will 
be  fashionable.  Jet  promises  to  be  largely  worn,  and  in  steel 
i     there  is  a  large  assortment. 


OLD    MILLINERY    STOCK. 

THE  slower  the  trade  the  more  necessity  there  is  for  active 
endeavor  to  draw  in  reluctant  buyers.  The  windows, 
cases,  stands  and  boxes  of  materials,  all  have  to  be  kept 
fresh  looking  and  attractive.  The  stock  must  be  looked  over 
every  morning,  carefully  brushed  and  inspected ;  any  little  thing 
wrong  will  surely  be  noticed  by  a  customer,  and  you  will  be 
asked  to  reduce  the  price  in  consequence.  Any  hat  or  bonnet 
that  has  been  in  stock  more  than  two  or  three  weeks  should  be 
re-trimmed  to  present  the  look  of  an  entirely  new  one.  Never 
allow  a  shabby  or  faded  hat  among  the  stock. 

USING    ENDS    OF    LACE. 

It  is  quite  an  idea  to  use  up  bits  of  lace,  no  matter  if  not  all 
the  same  pattern,  over  ribbons  that  are  a  little  soiled  or  faded. 
These  can  be  used  as  rosettes,  bows,  or  even  to  make  entire 
toques  or  bonnets ;  you  can  sell  them  cheap,  as  whatever  you 
get  for  them  is  clear  profit. 

MAKING    NEW    OLD    STRAWS. 

A  shiny,  rough  straw  can  be  produced  in  a  short  time,  by 
glazing  over  with  the  white  of  an  egg.  We  mention  this  as 
there  seems  to  be  a  demand  for  such  goods  at  present,  and  no- 
body wants  to  buy  fine  straws  at  this  end  of  the  season ;  also, 
there  is  a  demand  for  "  burnt  straw,"  that  straw  of  a  very  deep 
yellow;  this  can  be  obtained  by  immersing  the  hat  in  strong 
saffron-water.  Pin  the  brim  down  on  a  table  and  stuff  the  crown 
well  with  tissue  before  drying ;  then  varnish  with  white  of  an 
egg- 

Of  course,  such  manipulation  is  not  necessary  to  depart- 
ments in  the  cities,  but  milliners  in  smaller  places,  who  are 
greatly  dependent  on  their  own  resources  for  variety  and  on  their 
economy  for  profit,  will  find  these  hints  useful.  It  is  economy 
in  little  things,  making  the  most  and  best  of  everything,  that 
leads  to  wealth. 


AUTUMN    SHAPES    IN    HATS    AND    BONNETS, 

The  hats  devised  for  the  Autumn  run  in  the  lines  of  the  hats 
for  the  summer.  They  are  distinguished,  says  The  Millinery 
Trade  Review,  in  the  main  by  low  crowns  and  capricious  brims, 
this  capriciousness  running  into  the  general  idea  of  "  crooked- 
ness," as  described  by  one  of  our  most  astute  manufacturers. 
The  crowns  are  square,  oval  and  rigid,  with  an  occasional  model 
showing  a  crown  formed  of  a  couple  of  hoops  set  side  by  side, 
turned  to  the  front ;  while  a  couple  of  loops,  one  overlapping 
the  other  and  turned  backward,  form  the  crown  in  other 
models. 

The  brim  takes  on  all  sorts  of  vagaries,  being  fluted  or  gof- 
fered, plaited,  curled,  or  curved  up  here  and  there,  cleft  plaited, 
notched,  and  otherwise  eccentrically  fashioned.  A  noteworthy 
fancy  in  a  brim  is  rather  narrow  at  the   back,   curled  up  high  at 


the  sides,  deep  in  front,  and  forming  a  deep  hollow-  which  sug- 
gests the  filling  in  with  trimming.  A  hat  with  the  ridged  crown 
has  the  brim  turned  up  high  at  the  back  and  still  higher  at  the 
front,  after  the  idea  of  the  military  chapeau  of  Napoleon  I  ;  and 
a  hat  with  the  ridge  running  from  front  to  back  carries  out  the 
military  caprice  in  having  the  brim  turned  up  high  at  the  sides. 
The  square  or  cocked  effect  is  continued  in  hats  with  the  brims 
turned  up  at  the  front,  back  and  sides  ;  and  a  variation  in  the 
shape  is  seen  in  a  hat  with  the  brim  turned  up  at  four  points, 
but  worn  to  present  at  the  front,  back  and  sides  the  consequent 
projections. 

All  these  eccentric  shapes,  however,  may  be  said  to  represent 
extremes  of  the  mode  ;  modifications  of  the  turban,  the  toque, 
and  the  Oxford  hat,  are  seen  in  all  extensive  and  general  collec- 
tions of  shapes ;  with  the  tourists'  hat,  having  the  indented 
crown,  and  a  distinct  flat.  And  here  it  may  be  remarked  that 
there  seems  a  tendency  again  to  restore  to  the  brim  its  original 
width  at  the  back — shapes  already  been  shown  with  the  brim  of 
equal  width  both  at  the  front  and  the  back. 

In  the  greatest  number  of  shapes  the  crown  is  square  ;  but, 
as  noticed,  there  are  oval  crowns  ;  and  the  miniature  or 
"monkey  crown,"  adjusted  to  a  head  size,  is  stiil  in  vogue. 

The  plaque  or  "  plateau,"  however,  is  continued,  and  indi- 
cations favor  great  popularity  for  it.  It  is  almost  needless  to- 
remark  that  the  hat  formed  of  the  plateau  is  in  shape  just  what 
the  milliner  makes  it,  the  limp  disk  out  of  which  the  hat  is 
fashioned  being  subjected  to  adjustment  at  the  milliner's  will, 
perfected  by  pinning  over  a  shallow  crown  as  a  foundation  for 
superstructure. 

The  bonnets  that  have  been  presented  thus  far  have  been 
small — some  of  them  excessively  small.  In  some  cases  the 
shape  has  been  well  defined,  showing  a  tiny  crown  and  the 
shapely  head-piece  of  the  bonnets  of  long  ago;  in  other  instances 
the  bonnet  is  a  mere  little  scoop,  running  it  may  be  to  ears,  but 
oftner  a  little  oval  to  fit  down  on  the  top  of  the  head.  The  last 
idea  is  perfectly  carried  out  in  an  oval  of  faceted  jet  about  five 
inches  long  by  four  inches  wide,  with  an  upright  ornament  to 
define  the  front. 


NEW    THINGS    IN     WINDOW    SHADES. 

THE  newest  thing  in  window  shades  is  a  lace  with  insertions. 
This  is  shown  in  many  varieties  and  in  dark  and  light  shades 
of  cream  and  white.  The  window  shades  of  the  last  few 
seasons  have  had  considerable  lace  attached,  with  and  without 
the  addition  of  fringe,  but  the  lace  with  insertions  is  an  entirely 
new  idea.  Mr.  Haas,  the  buyer  for  Geo.  Hees,  Son  &  Co., 
visited  Europe  recently  and  this  is  one  of  his  purchases.  He  also 
secured  many  other  new  things  in  fringes  and  laces.  He  visited 
Birmingham  and  there  secured  the  latest  novelties  in  pull  sets. 
All  these  new  things  will  be  shown  to  the  trade  in  a  few  days  by 
the  travellers  of  this  firm.  The  range  of  shades  is  an  excellent 
one  and  should  find  a  ready  sale. 

A  new  departure  by  this  firm  is  the  making  of  curtain  poles 
with  wooden  brackets  and  rings.  These  were  imported  by  some 
of  the  dry  goods  houses  last  spring,  but  now  a  supply  of  domes- 
tic goods  of  abetter  class  can  be  secured  from  this  enterprising 
firm.  Brass  sets  are  certainly  going  out  of  favor,  and  dealers 
would  do  well  to  keep  this  in  mind. 

This  firm  intends  to  issue  a  new  and  extensive  catalogue, 
and  every  customer  will  receive  a  copy.  It  will  not  be  ready  for 
at  least  six  weeks. 
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Tbibaudcau  Bros. 


&  CO. 


Importers    of 


ENGLISH    .  ,  r% 
FRENCH  .  #| 
GERMAN  & 
AMERICAN 


ei 


s 


S.  Greenshields, 

SOn  &  CO.  M™TREAL 


CENERAL  DRV  COODS  N|ER(HANfS 


Have  been  appointed  sole  selling 
agents  for  Canada  for  the  well  known 


Black  Goods 


THIBAUDEAU  FRERES  dt  CIE. 

Quebec, 

THIBAUDEAU  BROTHERS  &  CO. 

London,  Eng. 

THIBAUDEAU  BROS.  <Sc  CO. 

332  St.  Paul  St. 

MONTREAL 


/V\illinery  ®  /V\illinery 


WHOLESALE 


Toronto  .  and  .  Montreal 


The  Most  Extensive  .    The  Best  Assorted 
Stock  •  Stock 


IN  THE  TRADE 


NO  RETAIJL  LIVE  HOUSE  CAN  AFFORD  TO  PASS  US  BY. 


The  right  goods  at  right  prices 


D.  McCALL  <$  CO. 

12  and  1 4  Wellington  St.  TORONTO 
1831   Notre  Dame     -      -       MONTREAL 


MADE    BY 

Briggs,  Priestley  &  Sons 

Bradford,  England 


TRADE    MARK 

"  The  Varnished  Board  " 


Their  travellers  will  shortly  show 
a  large  range  of  these  samples, 
including  their  celebrated    . 

Silk  Warp  Goods  and  other  Plain  and 
. .  Fancy  Black  Goods . . 

Which  have  a  world-wide  reputation. 
They  will  also  have  samples  of  the 
cloths  of  the     .... 


For  Dresses  and 


Genuine  "  Cravenette  "  Company   g£,S™ 


LISTER  &  CO. 


(LIMITED) 


Manningham  Mills 


BRADFORD, 


ENGLAND 


(Paid  up  Capital,  $10,000,000) 


Are  the  Largest  and  most  Reliable 

Makers   of  Pile  Fabrics 

in  the  World. 

Silk  Seals,  Silk  Velvets,  black  and  colored, 
Dress  and  Millinery  Plushes,  Etc. 
Silk  and  Mohair  Furniture  Plushes,  Etc. 

To  be  had  of  all  the  leading  Wholesale 
Houses  in  Canada. 


Sole  Agents  for  thk  Dominion  : 

H.  L.  SMYTH  &  CO.,  Montreal  and  Toronto 
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WHILE    THE    WINDS    BLEW    SOUTH. 

A    SEA-SIDE    IDYL. 

The  air  was  filled  with  laughter, 

The  waves  allured  the  sun, 
Soft  music's  strains  with  rapture 

The  jaded  senses  strung  ; 
And  the  cavalier  was  handsome, 

His  ladye  young  and  fair, 
The  place,  the  sands  of  Bournemouth, 
Far  from  the  haunts  of  care. 

And  yet  beneath  his  sun-kissed  brow, 
The  cavalier  looked — anyhow, 
While  the  winds  blew  South — 
Due  South. 

"  Oh  !  Clarence  !  "  cried  the  maiden, 
"  Why  droops  my  darling's  mouth, 
All  nature  smiles  around  us, 

And  the  winds  blow  from  the  South  ; 
Dost  think  I  do  not  love  thee, 
My  owniest,  ownest,  own  ?  " 
The  cavalier  embraced  her, 
But  his- sigh  echoed  a  moan. 

His  restless  eyes  glanc'd  wild  around, 
And  mirror'd  all  the  pleasure  ground, 
While  the  winds  blew  South — 

Due  South. 

And  lo  !  as  up  and  down  the  beach, 

And  all  around  he  glanced, 
He  sudden  paled.     "  Oh  !  Clarence,  dear, 

Thou'rt  ill,"  she  cried  askance. 
Why  star'st  thou  so,  thy  fingers  clench, 

Why  rolls  my  darling's  eye  ? 
Speak  !     Clarence,  speak  !     I  thee  intreat, 
.    Or  wilt  thine  owney  die  ?" 

"Oh,  lovely  one,"  he  groaned  aloud, 
"I  see  my  tailor  in  yon  crowd." 
And  the  winds  blew  South — - 

Due  South. 

"  In  vain  I  try  to  flee  him, 
And  vain  would  I  forget. 
That  little  bill  I  owe  him, 

But  my  pretty  precious  pet — 
It  haunts  me  like  a  nightmare. 

And  with  horror  fills  my  dreams, 
Until  madness  hovers  round  me, 
As  I  scarce  restrain  my  screams. 
Oh  !  darling,  tho'  to  ask  I'm  loath  ! 
Yet,  oh  !  I  must, — one  ten  pound  note. 
And  the  winds  blew  South — 

Due  South. 

"S-i-R  !"   One  word  was  all  she  uttered, 

One  look  was  all  she  gave, 
As  she  burst  from  out  his  being, 

While  his  hopes  sank  in  the  grave 


That  his  indiscretion  fashioned — 
That  his  hopelessness  designed, 
And  no  more  upon  the  esplanade, 
He  wooes  the  soft  South  wind. 
In  London,  he  the  ledger  tots, 
And  looks  out  o'er  the  chimney  pots, 
While  the  winds  blow  South — 

Due  South. 
J.  P.  Thornton,  in  Minister's  Gazette. 


THE    MANCHESTER     CANAL, 

THE  Manchester  Ship  Canal  Co.  is  now  sending  out  circular 
letters  announcing  that  the  canal  will  be  opened  early 
next  year,  in  time  to  carry  a  portion  of  this  year's  crop, 
and  holding  out  to  shippers  the  prospect  of  a  saving  of  at  least 
6s.  per  ton  on  cotton  shipped  to  Manchester  direct.  The  letters 
state  that  ship-owners  are  prepared  to  send  their  steamers  to 
Manchester  without  extra  freight,  and  many  of  them  have  stated 
that  they  would  do  so.  A  reporter  from  this  paper  saw  several 
cotton-shippers  and  ship-owners  yesterday  in  relation  to  this 
matter,  and  not  one  of  them  was  taking  the  Manchester  Canal 
into  his  calculations.  Some  of  them  were  very  doubtful  about 
the  completion  of  the  canal  next  year,  and  others  were  equally 
skeptical  about  a  saving  of  expense  if  it  should  open.  Mr. 
Swanson  Gnason  said  :  "  The  people  of  Liverpool  laugh  at  the 
Manchester  Canal  enterprise.  In  the  first  place,  the  canal  is  a 
venture  that  has  cost  already  more  than  was  expected,  and  when 
it  will  be  completed  is  purely  a  matter  of  conjecture.  The 
Manchester  people  forget  that  when  they  have  built  docks, 
warehouses,  etc.,  etc.,  they  will  have  to  charge  as  much  as  the 
city  of  Liverpool  for  dock  and  town  charges.  I  don't  see  myself 
how  a  ship  can  go  through  the  great  number  of  locks  without  an 
additional  expense  to  the  shipper.  The  only  thing  that  the 
canal  has  done  for  Manchester  is  the  lowering  of  railroad  rates." 
— Commercial  Bulletin. 


A     PIECE    OF    HISTORY. 

THIBAUDEAU  BROS.  &  CO.  is  the  name  ot  the  firm 
now  controlling  a  dry  goods  house  founded  in  1809.  The 
firm  name  was  then  Robertson  &  Co. ;  and  changed  after- 
wards to  Robertson,  Masson  &  Co.,  and  then  to  Robertson, 
Masson,  Larocque  &  Co.  In  1832  it  became  Robertson, 
Masson,  Strong  &  Co.,  then  Robertson,  Bruyere  &  Co.  In 
1845  it  became  Masson,  Bruyere,  Thomas  &  Co.  In  1849  this 
was  changed  to  Thomas,  Thibaudeau  &  Co.  Another  change 
in  1869  made  it  Thibaudeau,  Genereux  &  Co.  Finally  in  1879, 
the  house  received  its  present  name  of  Thibaudeau  Bros.  &  Co. 
The  old  names  were  well  known,  respected  and  honored  in  their 
day,  but  not  more  so  than  the  name  "  Thibaudeau  "  was  a  few 
years  ago  when  represented  by  Hon.  Rosaire  Thibaudeau  and 
Hon.  Isidore  Thibaudeau,  and  is  at  the  present  time. 

The  partners  in  the  Montreal  house  at  present  are  A.  A. 
Thibaudeau,  sole  heir  and  representative  of  the  late  Hon. 
Isidore  Thibaudeau  and  Rodolph  Audette.  The  Quebec  house 
has  two  extra  partners,  Roger  Larue  and  George  Larue.  They 
do  a  business  of  a  million  and  a  half  a  year. 


The  Chicago  Dry  Goods  Bulletin  has  been  added  to  the  list 
of  Exchanges  received  at  this  office.  Its  August  issue  was  an 
extremely  creditable  one  in  point  of  appearance  and  also  of 
matter. 
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Wyld.  Grasett  &  Darling 


OUR  STOCK  IN  ALL  DEPARTMENTS  OF 

Imported  and  Canadian  Staples, 
Linens,  Dress  Goods,  Hosiery, 
Smallwares,  Men's  Furnishings, 
Tailors'  Trimmings, 

British  and  Canadian  Woolens 

Is  replete  with  all  the  leading  Novelties,  and  indepen- 
dent buyers  will  be  able  to  pick  up  something  in  any 
class  of  the  above  goods  which  will  yield  a  profit. 


Wyld,  Grasett  &  Darling 


TORONTO 


W.  R.  Brock 
Andrew  Crawford 
T.  J.  Jermyn 


I  W.  R.  BROCK 
.    .   &CO. 


For    SEPTEMBER 

A  Complete  Stock  in  Every  Department. 

Canadian  Woolens       A  said  to  be  the  best  diS- 
Tailors'  Trimmings    }  K^^ 
British  Woolens . .  4  in  Canada 


. .  NOVELTIES  \\  DRESS  GOODS . . 

Hosiery  and  (Moves  and  Men's    Furnishings — all   the  popular 
styles,  at  interesting  prices. 


= STAPLE  COTTONS= 

At  prices  to  take  with  keen  buyers. 


W.  R.  BROCK  <£  CO., 

TORONTO 


Alexander 
&  Anderson 

DURING    THE  

EXHIBITION  SEASON  4 

WE  WILL  MAKE  A  SPECIAL  OFFERING  OF 

New  and  Exquisite  High  Class  Dress  Fabrics 
New  and  Fashionable  Mantle  Cloths 
New  Tweed  Ulsterings  in  great  variety 
New  and  Stylish  ISew  York  Tailor-made  Cloaks 
New  Hosiery,  Gloves,  Underwear,  Frillings, 

Scarfs,  Handkerchiefs,  Laces,  Etc. 

Our  stock  of  IMPORTED  AND  DOMESTIC  STAPLES  is  fully  assorted 
and  the  values  are  Ai. 

We  have  never  before  offered  such  a  large,  complete  and  attractive  stock  as  we  are 
showing  this  season,  our  entire  warehouse  being  crowded  from  basement  to  roof  with  new 
and  saleable  goods. 

We  extend  a  cordial  invitation  to  merchants  visiting  the  city  this  week  to  call  and 
examine  our  large,  varied  and  comprehensive  stock,  which  is  well  worthy  the  attention  of 
every  enterprising  merchant  and  close  buyer. 

Alexander  &  Anderson, 

TORONTO 


CALDECOTT, 

BURTON 

and  SPENCE. 

ZXSSS"  LIVE   RETAILERS 

That  they  are  Daily  Receiving 

..THE   GOODS  DEMANDED.. 

By  the  Public  in  the  following  Important  Departments: 

DRESS  MATERIALS-AU  fashionable  shades-in  WHIP 'CORDS,  HOP  SACK- 
INGS, AMAZONS,  LADIES'  CLOTHS,  ESTAMINES,  DIAGONALS,  Etc. 
SHOT  EFFECTS  IN  A  SPLENDID  RANGE  OF  HOP  SACKINGS  and 
WHIP  CORDS. 

VELVETEENS-A  fine  range  in  BLACK,  COLORS  AND  SHOTS. 

SILK     VELVETS— In  Several  qualities,  and  in  exquisite  Colorings. 

HOSIERY  AND  GLOVE  DEPARTMENT-  Multiplied  ranges  in  Taffeta,  Cash- 
mere,  Merino,   Kid,  in  every  size  in  Men's,  Women's,  and  Children's  wear. 

UNDERWEAR  -In  all  the  new  SANITARY,   HEALTH,  and   HVGENIC  makes. 

Stock    Complete    in    all    Departments 

Buyers  and  orders  will  receive  best  attention. 

CALDECOTT, 

BURTON 


TORONTO. 


AND 


SPENCE. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


27 


TRADE    CHAT. 

MR.  R.  B.  JERMYN,  Acton,  Ont.,  has  disposed  of  his 
dry  goods  business  to  Messrs.  R.  A.  C.  Durno  &  Co.,  of 
Toronto.  Mr.  Uurno  has  been  buyer  for  James  Scott 
&  Son,  Toronto,  for  18  years.  He  will  reside  in  Acton  and 
manage  the  business.  In  the  removal  of  Mr.  Jermyn  from 
Acton  the  community  loses  an  esteemed  citizen.  He  has  done 
a  good  business  and  has  made  many  friends  and  secured  a  wide 
range  of  customers,  having  been  in  Acton  between  six  and  seven 
years. 

The  proposed  two-sett  mill  at  Almonte  is  to  have  $20,000 
capital. 

The  Montreal  Blanket  Co.  are  setting  up  two  new  Garnet 
machines. 

Atkinson  &  Co.,  Kingston,  are  selling  the  Bowes  stock  at 
clearing  prices. 

P.  T.  Dagenais,  tailor  and  furnisher,  has  an  elegant  new 
store  in  Arnprior. 

The  opening  of  the  new  Montreal  Board  of  Trade  buildings 
promises  to  be  a  notable  affair. 

Nelson  Doupe,  formerly  with  R.  J.  Young  &  Co.,  London, 
is  now  with  A.  A.  Doupe,  Alymer. 

Scovil,  Fraser  &  Co.,  clothiers,  St.  John,  are  going  to  start  a 
branch  store  at  New  Glasgow,  N.  S. 

Messrs.  D.  Williams  &  Co.,  Collingwood,  Ont.,  have  recently 
put  a  new  boiler  in  their  hosiery  mill. 

L.  E.  Morlock,  of  Mount  Forest,  recently  purchased  the 
Paterson  woolen  mill  and  store  at  Dundalk,  Ont. 

The  Empress  of  India,  which  sailed  from  Vancouver  for  the 
Orient  on  Aug.  28,  carried  a  cargo  of  cottons. 

J.  Mont  Lowndes,  traveler  for  Chas.  Cockshutt  &  Co,,  was 
married  to  Miss  May  Bostwick  a  few  days  ago. 

The  Empire  Blanket  Factory  of  Messrs.  Newton  &  Son, 
Limehouse,  Ont.,  is  just  now  shipping  large  orders  of  blankets. 

On  August  25th,  W.  H.  Vypyan,  tailor,  Uxbridge,  had  his 
stock  and  store  damaged  to  the  extent  of  $600.     Fully  insured. 

The  J.  H.  Walker  Co.,  wholesale  dry  goods,  Chicago,  which 
failed  recently,  shows  total  liabilities  of  $2,440, 117  and  assets  of 
$2>973,33T- 

The  clothing  store  of  James  Dass  at  Fergus,  was  burglarized 
recently,  and  ready-made  clothing  and  other  things  were  taken 
to  the  value  of  $75. 

Mr.  John  Hutchins,  of  Montreal,  contemplates  starting  a 
woolen  mill  at  St.  John's,  Nfld.,  it  is  reported.  He  was  formerly 
a  resident  of  St.  John's. 

W.  L.  Lyall's  tailoring  establishment  at  Partage  la  Prairie  was 
destroyed  by  fire  on  the  26th  ult.  Loss  about  $5,000.  Most 
of  the  stock  was  got  out. 

Mr.  Geo.  H.  Pack,  late  manager  of  the  millinery  department 
with  The  T.  Eaton  Co.,  has  accepted  the  position  as  foreign 
buyer  for  S.  F.  McKinnon  &  Co. 

The  Halifax  Chronicle  says  :  The  brass  umbrella  stand  at 
St.  Mary's  fair  was  won  by  Miss  Baker.  It  is  not  yet  known 
exactly  how  much  was  realized  by  the  bazar,  but  it  is  thought  to 


be  something  over  $1,000.  This  is  an  example  of  how  regular 
business  men  find  cheir  profits  scooped  by  church  societies  and 
secret  orders.     Yet  they  bear  the  yoke  humbly. 

W.  Alexander,  Toronto,  has  given  $200,000  for  the  corner 
of  University  and  St.  Catherine  streets,  Montreal,  and  will  build 
a  large  dry  goods  store  thereupon. 

Among  the  visitors  of  The  Dry  Goods  Review  of  this  month 
were  H.  E.  Hodgins  of  Clinton,  and  J.  S.  MacKinnon  of  Blyth. 
F.  Kinsman  of  Font  Hill  was  another  caller. 

Canadians  keep  coming  back  from  New  England  in  crowds. 
Canadian  cotton  manufacturers  are  engaging  many  of  the  opera- 
tives who  have  left  the  closed  factories  in  Fall  River  and  Lowell. 

The  banks  of  British  Columbia  and  Montreal  at  Nelson,  B. 
C,  are  now  discounting  American  money  five  per  cent.  The 
reason  is  the  surplus  of  American  currency  in  circulation. 

Mr.  H.  Macpherson,  merchant  tailor,  St.  Thomas,  Ont,  in- 
tends increasing  his  already  large  premises  by  occupying  the  ad- 
joining store  west,  which  will  be  fitted  up  especially  for  the  hat 
and  cap  department. 

The  Dominion  Government  has  made  a  ten  years'  contract 
with  the  Canadian-Australian  Steamship  Co.  Three  boats  in 
all  are  to  be  put  on  the  line.  The  Canadian  Pacific  are  to  act 
as  the  company's  agents  in  Canada. 

Mr.  E.  Troost,  a  wool  commission  merchant,  who  came  over 
on  the  Miowera  on  her  first  trip,  returns  by  her.  He  visited 
Eastern  Canada  and  the  States,  and  is  sanguine  as  to  the  suc- 
cess of  the  line. — Vancouver  News-Advertiser. 

The  Eco  Magneto  Clock  Co.,  620  Atlantic  Avenue,  Boston, 
are  equipping  the  Dominion  Cotton  Mill  Co.'s  mill  at  Magog, 
Que.,  with  a  thirty  station  Watchman's  Clock.  When  completed, 
this  will  be  the  finest  watch  clock  system  in  Canada. 

Geo.  Wood  &  Co.  have,  we  learn,  bought  the  grocery  stock 
of  Mr.  Arthur  Bell,  and  intend  moving  it  into  the  store  just  one 
door  west  of  their  dry  goods  establishment  (the  premises  lately 
occupied  by  J.  S.  Laughton  &  Co.) — Brandon  Times. 

L.  P.  Spittal  and  several  others  are  interested  in  a  movement 
to  establish  a  joint  stock  company  to  manufacture  pianos  and 
knitting  machines  in  Dundas.  Mr.  Spittal  will  commence  the 
manufacture  of  knitting  machines  this  fall  whether  the  other  part 
is  started  or  not. 

One  night,  last  week,  the  clothing  and  tailoring  establish- 
ment of  Messrs.  Geo.  Eberle  &  Co.,  Owen  Sound,  Ont., 
was  badly  gutted  by  fire.  Mr.  Geo.  Eberle  estimates  the  loss  of 
stock  at  $6,000;  covered  by  insurance.  The  fire  originated 
from  the  furnace  in  the  tailoring  department. 

Edwin  McMooran,  who  has  for  the  last  year  represented  the 
Dominion  Corset  Manufacturing  Co.  of  Quebec,  at  50-54  Bay 
Street,  has  brought  suit  against  the  latter  for  $5,000  for  breach 
of  contract.  G.  E.  Amyot,  the  president  of  the  company,  and 
Marie  Louise  Amyot  are  made  co-defendants. 

Fire  broke  out  in  the  dry  goods  store  of  Deneau  &  Rondot, 
Amherstburg,  on  the  29th.  The  stock  is  a  total  loss.  Part  of 
it  was  burned  and  the  remainder  ruined  by  water.  Loss  about 
$20,000.  Insured  for  $17,000  in  the  following  companies  : — 
London,  Lancashire,  British  America,  Caledonian  and  Mercan- 
tile, and  Sun. 

Bha  Mr.  Iain  Camaran,  a  Ontario,  aim  an  Sidni  air  an 
t-seachdain  so  a  gabhail  ainmean  as  airgiod  air  son  paipearan  a 
th'  air  an  our  a  mach  an   Toronto  air  son  a  bhi  nan  cuideachadh 


28 


THE 


DRY  -:-  GOODS  -:'-  REVIEW. 


do  luchd  ceannachd.  Is  Gaidheal  Mr.  Camaran  a  thanig  a 
mach  a  Inbhirnis,  ach  tlia  e  nise  ri  ceannachd  aim  an  Ontario. 
Bha  e  gle  bhuidheach  de  thurus  do  Cheap  Buntuinn. — Mac 
Talla,  Sidney,  C.B. 

It  is  stated  that  as  soon  as  the  Fall  River  mills  open  up  for 
business  they  will  all  anounce  a  cut  of  twenty  per  cent,  in  the 
wages  of  all  employees.  Officers  of  the  various  trade  unions  in 
Fall  River  state  that  it  would  be  useless  to  compat  a  cut-down 
under  the  present  conditions,  but  at  the  first  opening  they 
would  demand  an  increase  and  enforce  their  demands  as  far  as 
possible. 

The  Post  Office  Deparment  has  notified  Postmasters  that 
any  envelope  coming  under  their  observation  indicating  that  it 
is  from  a  bad  debt  collecting  agency  or  a  "collecting  and  detec- 
tive agency,''  must  be  sent  to  the  dead  letter  office  if  addressed 
to  any  person  in  the  United  States,  as  under  a  recent  act  of  con- 
gress postal  matter  of  this  kind  is  not  allowed  to  go  through  the 
mails  on  the  ground  that  it  may  be  defamatory  to  the  person  to 
whom  addressed. 

The  Board  of  Trade  of  St.  John,  N.B.,  is  calling  attention 
to  new  facilities  for  receiving  and  despatching  freight  which  that 
city  now  has.  The  citizens  have  purchased  the  short  line  of 
railway  running  from  the  C.P.R.  to  Sand  Point  wharf,  and  the 
C.P.R.  are  allowed  to  use  it  free  of  charge,  this  giving  the  city 
equal  advantages  with  any  on  the  main  line.  The  harbor  has 
been  improved,  and  $40,000  spent  on  grain  elevators.  The  St. 
John  people  are  anxious  that  as  many  business  men  in  Canada 
as  possible  should  know  this,  and  bear  it  in  mind  while  ship- 
ping. 

A  Windsor,  Ont.,  paper  says:  "  N.  Clark  Wallace,  M.P., 
Comptroller  of  Customs  for  Canada,  was  in  Windsor  Wednes- 
day. Respecting  the  order  recently  issued  by  the  department 
stating  that  hereafter  all  papers  must  be  filled  in  by  the  clerks  at 
the  custom  houses  in  order  to  do  away  with  the  custom  brokers, 
Mr.  Wallace  said  only  applied  to  settlers'  effects  in  the  North- 
west, and  the  brokers  there  would  be  the  only  ones  that  would 
suffer  by  the  change."  What  a  pity  it  would  not  do  away  with 
the  brokers  all  over.  They  aggravate  the  weight  of  the  duties 
imposed. 

Many  United  States  houses  are  asking  their  customers  in 
this  country  to  cancel  their  orders  for  pocket  books,  memos, 
blank  books,  iron  toys,  etc.,  because  they  are  unable  to  continue 
manufacturing  under  the  pressure  of  the  financial  stringency. 
They  cannot  get  money  to  go  on.  Their  circulation  per  head 
if  $23,  Canada's  is  $10.  They  cannot  get  money,  we  have  lots 
of  it.  The  difference  lies  in  the  superiority  of  the  Canadian 
banking  and  currency  system.  The  Canadians  go  steadily,  and 
go  forward.  The  Americans  go  fast,  but  occasionally  they  go 
backward,  as  they  have  done  this  year. 

The  Hamilton  Herald  says  :  The  tendency  of  the  age  is  to- 
wards specialism  in  most  walks  of  life,  and  an  interesting  de- 
velopment of  late  years  has  been  the  increase  in  the  number  of 
trade  papers  published  in  Canada.  Most  of  these  owe  their 
birth  and  prosperity  to  the  clear  head  and  untiring  energy  of  J. 
B.  McLean,  for  many  years  commercial  editor  of  the  Mail,  and 
latterly  commercial  editor  of  the  Empire  and  president  of  the  J. 
B.  McLean  Publishing  Co.  He  is  the  proud  parent  of  the 
Canadian  Grocer,  Hardware,  Books  and  Notions,  Printer  and 
Publisher,  and  the  Dry  Goods  Review,  all  excellent  and  pros- 
perous trade  journals.  The  growtli  in  public  favor  has  been  so 
steady  that  Mr.  Mel. can  lias  resigned  his  position  on  the  Empire 


to  give  them  more  direct  supervision.  Mr.  McLean  is  a  level- 
headed and  popular  business  man,  a  bright  and  capable  writer, 
and  a  recognized  authority  on  questions  of  finance  and  com- 
merce. 

The  Dry  Goons  Review  was  favored  by  a  call  this  month 
J.  T._ James  of  International  Bridge,  Ont.  Mr.  James  is  a  live, 
progressive -merchant  and  has  advanced  ideas  on  business 
methods.  He  thinks  Toronto  is  away  ahead  of  Buffalo  as  to 
the  solidity  of  its  structures  and  the  cleanliness  of  its  streets. 
Mr.  James  sees  many  good  points  in  the  Americans,  but  al-  * 
though  living  in  a  border  town,  he  is  strongly  adverse  to  any- 
thing savoring  of  Annexation.  He  thinks  it  would  be  a  down- 
ward instead  of  an  upward  movement. 

The  flooding  of  a  large  number  of  stores  and  houses  during 
the  flood  of  June,  1891,  was  the  occasion  of  a  number  of  suits, 
in  all  involving  some  $30,000,  brought  against  this  city.  They 
were  defended  on  the  ground  that  the  rainfall  was  abnormal. 
One  of  them,  that  of  Allan  C.  Thompson,  has  been  carried  to 
the  Privy  Council,  but  the  city  has  decided  to  abandon  it,  be- 
cause it  was  a  weak  case  on  which  to  obtain  a  test  decision. 
The  abandonment  of  this  particular  case  does  not  mean  that  the 
city  will  settle  all  the  other  claims.  Appeal  may  be  made  to  the 
Privy  Council  on  some  of  the  others. 

Some  of  our  contemporaries  have  an  item  going  the  rounds 
to  the  effect  that  Perth  merchants  close  their  stores  at  noon 
every  Saturday.  Perth  merchants  are  not  such  fools.  Saturday 
is  their  best  day  and  they  keep  open  until  8  o'clock  or  later  on 
Saturday  evenings.  Early  closing  in  moderation  may  be  all 
very  well,  but  some  people  seem  inclined  to  run  it  into  the 
ground.  We  believe  that  this  town  has  lost  a  lot  of  money  and 
business  by  the  stores  being  closed  even  on  three  evenings  in 
the  week,  as  it  is  about  the  only  time  that  farmers  can  get  into 
town  to  do  business  in  summer.  The  tendency  is  to  build  up 
small  country  stores. — Expositor. 

Hon.  Mr.  Bowell,  Minister  of  Trade  and  Commerce,  who 
has  gone  to  Australia  to  discuss  closer  trade  relations  between 
those  colonies  and  Canada,  has  taken  copies  of  the  McLean 
Publishing  Co.'s  papers — The  Canadian  Grocer  and  General 
Storekeeper,  The  Canadian  Hardware  Merchant,  The 
Canadian  Dry  Goods  Review,  The  Canadian  Printer  and 
Publisher,  and  Boors  and  Notions.  He  will  use  them  in  dis- 
cussing matters  with  the  various  trades  represented.  The  quo- 
tations in  each  paper  are  the  only  complete  ones  published  in 
Canada,  while  the  announcement  of  the  various  advertisers  will 
give  the  Australians  an  idea  of  what  the  leading  manufacturers 
of  Canada  in  the  various  lines  produce. 

About  a  year  ago  a  man  named  Henry  W.  Loeb  came  from 
Chicago  and  started  the  Montreal  Supply  Co.  in  the  latter  city. 
The  idea  was  to  get  clubs  of  35  each,  and  these  35  were  to  pay 
a  dollar  each  for  35  weeks.  Each  week  there  was  a  drawing. 
and  the  winner  of  this,  no  matter  whether  he  had  paid  one  dol- 
lar or  more,  is  entitled  to  $35  worth  of  goods  without  any  more 
payments.  The  others  are  entitled  to  the  same  a  month  after 
they  have  paid  up  their  amount  in  full.  The  scheme  seemed  to 
work  well,  but  recently  a  number  of  people  who  have  paid  up 
their  assignments  have  been  clamoring  for  the  bonus,  but  could 
not  get  it.  One  of  Loeb's  patrons  took  out  a  warrant  for  Loeb's 
arrest,  but  found  that  he  had  left  for  Chicago  two  weeks  before, 
after  selling  out  his  business  to  a  former  Grand  Trunk  constable 
named  Robertson.  According  to  the  statement  of  an  employee. 
Loeb  must  have  made  a  great  haul.      He  states  that  there  were 
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31  clubs  of  35  cacti,  and  as  new  clubs  arc  being  formed  all  the 
time  it  is  probable  that  over  $50,000  passed  through  l.oeb's 
hands.  1  .ocb  is  now  out  on  bail  upon  a  charge  of  obtaining 
money  by  false  pretences. 

Frank  A.  Wilson,  Amherst,  N.  S.,  renews  his  subscription  to 
the  Dry  Goods  Review,  saying  he  would  not  be  without  it  at 
double  the  price. 

Mr.  Geo.  Swan  of  Kincardine,  reports  that  he  has  secured 
the  stock  of  W.  &  J.  McSweyn,  tailors,  at  54  cents  on  the  dollar. 
The  sale  to  Henry  Macklin  of  London,  was  only  a  blind. 

Cummings  &  Co.,  the  well-known  dry  goods  merchant  and 
clothiers,  who  have  stores  all  over  the  N.  W.  T.  and  in  Nelson 
and  Kaslo,  are  about  to  open  up  at  Nakusp,  a  new  boom  town 
in  British  Columbia. 

E.  J.  Vincent  who  has  successfully  carried  on  a  general  store 
at  South  River  has  moved  to  Parry  Sound,  where  he  has  opened 
a  fresh  stock  of  men's  furnishings,  clothing,  boots  and  shoes  in 
a  new  building  which  promises  to  be  a  good  stand  for  him. 

Clothing  stores  have  been  in  the  habit  of  advertising  their 
business  by  the  use  of  Canadian  ttvo-dollar  bills — imitations. 
Now  the  authorities  are  after  them  in  this  city.  They  say  that 
these  bills,  although  they  do  not  very  closely  resemble  the 
genuine  ones,  are  often  given  to  drunken  men,  or  sometimes 
passed  in  the  dark.  The  Act  in  regard  to  this  question  is  as 
follows  : 

"  Every  one  is  guilty  of  an  offence  and  liable,  on  summary 
conviction  before  two  justices  of  the  peace,  to  a  fine  of  $100  or 
three  months'  imprisonment,  or  both,  who  designs,  engraves, 
prints  or  in  any  manner  makes,  executes,  utters,  issues,  distri- 
butes, circulates,  or  uses  any  business  or  professional  card, 
notice,  placard,  circular,  hand  bill,  or  advertisement  in  the  like- 
ness or  similitude  of  any  bank  note." 

Mr.  McCurdy,  who  has  a  big  dry  goods  business  in  Anti- 
gonish,  N.S.,  went  there  in  1869  when  21  years  of  age.  He 
started  a  general  business  in  the  store  now  occupied 
by  Archibald  &  Sweet.  Thirteen  years  later  he  built 
a  brick  -  cased  store,  which  he  now  occupies.  This 
store  was  prepared  more  particularly  for  the  dry  goods  trade, 
to  which  he  now  almost  entirely  confines  his  attention.  His 
store  is  three  stories,  1 20  feet  long  by  36  ft.  wide.  The  ground 
floor  is  specially  laid  off  for  the  retail  trade,  the  whole  length  120 
feet  being  shelved  and  a  row  of  counters  on  each  side.  Three 
milliners  and  twelve  to  fifteen  dress  makers  are  employed.  Mr. 
McCurdy  goes  to  England  every  year  for  his  supplies,  and  to  his 
careful  buying,  much  of  McCurdy  &  Co's  success  can  be  attri- 
buted 

A  telegram  to  the  family  informs  them  of  the  sudden  death 
on  Saturday  (2nd)  at  Mobile,  Alabama,  of  Mr.  John  Beattie, 
one  of  London's  most  widely  known  and  prominent  citizens. 
Mr.  Beattie  left  a  few  days  ago  for  that  city  to  visit  and  return 
with  his  daughter,  Mrs.  J.  C.  Yarker.  The  cause  of  his  death 
was  heart  failure.  Deceased  was  61  years  of  age,  and  was  born 
in  Ireland,  coming  to  Canada  in  his  youth.  He  began  life  in 
Toronto  as  a  clerk  for  the  dry  goods  firm  of  Betley  &  Kay, 
and  in  1856  removed  to  London,  where  he  entered  the  same 
business  for  himself  aad  was  successful.  About  1870  he  returned 
to  Toronto  and  established  the  wholesale  dry  goods  house  of 
Moffat,  Murray  &  Beattie,  in  which  he  continued  five  years. 
Coming  back  then  to  the  Forest  City,  he  amassed  considerable 
wealth,  and  for  the  last  fifteen   years   had  lived  retired.     Three 


children  survive  him,  John  H.,  a  barrister,  and  Miss  Cora,  Lon- 
don, and  Mrs.  Yarker  of  Mobile. 

Hon.  Mackenzie  Bowell,  who  has  been  appointed  to  visit 
Australia  for  the  purpose  of  conferring  with  the  several  colonial 
Governments  on  trade  matters  between  Canada  and  the  Austra- 
lasian colonies  and  other  subjects  of  interest  to  the  two  coun- 
tries, left  Ottawa  for  Vancouver  on  Wednesday  night.  He 
will  be  absent  about  three  months.  In  addition  to  enquiring 
into  trade  matters,  Mr.  Bowell  will  also  look  into  the  possibili- 
ties of  going  on  with  the  long-talked-of  Pacific  cable  scheme.  ••' 
He  will  call  at  the  Sandwich  islands  on  his  way  going.  If  it  is 
not  possible  to  have  a  conference  of  the  different  Governments 
at  a  central  point,  then  Mr.  Bowell  will  interview  separately  the 
Governments  of  New  South  Wales,  Victoria,  Queensland,  and 
South  Australia. 


SITUATION  WANTED. 

P)RY  GOODS  SALESMAN  wishes  situation,  either  whole- 
sale  or  retail.    Three  years  experience.    Best  of  references. 
Good  window  trimmer.     Address,  G.  H.  R.,  care  this  office. 


X)  MERCHANT  TAILORS 

I  have  obtained  a  Copyrght  for 

^       Wilson's  Improved  System  of  Book- 
Keeping  for  Merchant  Tailors. 

This  book  is  the  wonder  of  the  age  and  worth  its  weight  in  gold,  containing 
236  pages  and  handsomely  bound.  Price,  c.o.d.,  $5.00;  costing  half  a  cent 
per  suit.  A  combined  system,  showing  measurement,  etc.,  and  weekly  or 
monthly  statement  of  your  business,  etc.  Best  of  credentials  from  leading 
merchant  tailors.  One  book  will  do  for  one  year's  business  and  sufficient  for 
t,ooo  suits.     Apply  at  once  to 

WILLIAM  WILSON,  Canadian  Author 

P.O.  Box  497.  CHATHAM,  ONT. 


Toronto  Fringe  and  Tassel  Company 

Manufacturers  of 

FRINGES,    CORDS,     POMPONS, 

TASSELS,  DRESS  UPHOLSTERY,  and 

UNDERTAKERS'  TRIMMINGS. 


19  Front  St,  Wast,  TORONTO, 


Mantels,  Grates  and  Tiles,  Office  and  Store  Fitting's 
and  Furnishings. 

GANADIAN5  !  W 


MILES  &  CO. 


Have  removed  from 
21  Old  Bond  St.,  to 

4  Sackville  St,.  London. 


tailors 


■j^est  $cotcr;  "C^eeb  cmb  Angola  Suits  from  £3  15s. 

The  Celebrated  GUINEA  TROUSERS,  Etc. 
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get   HAPPY   THOUGHT 

Counter  Check  Books 

No  Infringement  on  other  Patents. 

No    Carbon    Leaf  Needed,    YET   Copies 
^  perfectly,  and  saves  time,  money, 

and  Patience. 


OPEN  END 

DR  SIDE— 

IN  LOTS  OF 

SIZE. 

NO. 

Open         Open 
EikI           Side 

25 

Books 

50 

Books 

100 

Books 

200 

Books 

300 

Beoks 

500 

Books 

1000 

Books 

3'A*slA 
3'A*sA 
4x7 

1 
2 
3 

1  a 

2  a 

3  a 

$2  75 
*  75 
3-  00 

$4  50 

4  5° 

5  00 

$8  00 

8  00 

9  00 

$15  00 
15  00 
17  00 

$21  00 
21  00 
24  00 

$32  50 
37  5° 

$60  00 
60  00 
70  00 

Prices  quoted  are  for  Books  of  100,  but  we  generally  put 
them  up  in  Books  of  50,  and  count  two  Books  as  one.  Covers 
25c.  each  if  required. 

First-class  ordinary   Carbon   Leaf  Check 
Books  are  supplied  at  same  price. 

TERMS. — When  cash  accompanies  the  order,  express  will 
be  prepaid  in  Ontario,  or  to  responsible  parties,  Sight  Draft 
on  10th  of  following  month,  with  Exchange. 

J.  K.  CRANSTON,  Gait. 


TheClubHouseBow 


Latest  Novelty  in  Neckwear 


Also  a  full  range  of     . 


Four-in-hands,  Derbys,  Knots,  Bows,  Fancy 
and  Plain,  Tecks,  Etc. 


IN    STOCK. 


ALL    NEW    GOODS. 


E.  &  S.  CURRIE,         64  Bay  St. 


PEWNY'S    KID    GLOVES 

ARE  BETTER. 


LARGE  STOCK 

Always    on    Hand 


lEIMIXL     ZPZETWZN^T     &c     CO., 

MONTREAL,    P.  O.  Box  889. 

FACTORY  :    Grenoble,  France. 


JAS.  A.  SKINNER  &  CO. 

TORONTO  and  VANCOUVER 

IMPORTERS    OF 

Crockery,  China,  Glassware, 

Lamps  and  Fancy  Goods 

As  our  importations  this  fall  will  comprise  almost 
everything  that  is  new,  every  dealer  in  any  of  the 
above  lines  should   call  and   see  us  or  send  for 
prices. 
No  trouble  to  show  you  through  JJJ^ 

Our  Spacious  Sample  Rooms    .    .  K£F 


BUYERS    WILL    DO    THE    RIGHT    THING 

When  ordering-  LAMA  BRAID  if  they  order  it  put  up  in  polls  and  see  that  this  label  is  on  the  cover 
of  each  box.    We  put  3  or  3  1-2  yds.  on  each  roll  as  required. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


Like  all  other  Silk  Thread  Manu- 
facturers, we  make  different  quali- 
ties of  100  yards  and  50  yards  Spool 
Silks  to  meet  the  demands  of  the 
trade. 

The  Only  Brand 
we  recommend  is 
that  bearing  our 
own  name  on  Spool 
like  this. 

Belding's  Silks  will  be  found  the 
best  in  the  market,  and  average  10% 
stronger  than  any  other  make. 

See  that  the  name  Belding  is  on 
every  Spool,  and  take  no  other. 

All  the  Leading  Retail  Dry  G-oods 
from  the  Atlantic  to  the  Pacific 
keep  Belding's  Silks. 

BELDING,  PAUL  &  CO.,  Ltd., 

MONTREAL. 


Established  1792 


[<NOX'S 


Tailors'  Linen  Threads    i 


ARE- 


UNEQUALLED 


FOR. 


. .  Evenness  and  Strength  . . 


in  use:  for  the 
past  100  years 


BY  THE 


Best  Tailors 
Throughout  the  World 


*?  KNOX'S  TX 


The  Worsted 
and  Braid  Go. 


OF  T0R0IT0,  Ltd. 


Thouret,  Fitzgibbon 

&  Co. 


MONTREAL 


Sole  Agency 


And  BERLIN,  Germany 


(WHOLESALE   ONLY) 

Solicit  Trial  Orders  for  any  and 

All  kinds  of  Boot  and  Shoe  Laces 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Kind  or  Width 

The  above  are  made  in  Cotton,  Wool  (Mohair 
or  Worsted)  or  Silk. 

Send  for  Samples  and  get   Quotations 

THE  WORSTED  AND  BRAID  CO.,  Limited, 

TORONTO  JUNCTION 


Jammefs 
French  Kid 


Gloves 


We  Still  .  . 
Quote  Prices 


Guaranteed 


Trade  Mark 


"La  Chartreuse,"  7  Stud  laced,  gussets,  $11.50 
"Andree,"  4  butten,  gussets     -     -     -  9.50 


Stock  Carried     t      Fresh  Goods 

.    .    WRITE  FOR  SAMPLES   .    . 


WOOLENS  and 

TAILORS'  TRIMMINGS 


John  Fisher,  Son  &  Co., 


Balmoral  Buildings, 

Montreal, 
Canada. 


Huddersfield, 

England. 


"FITS  LIKE  A  GLOVE." 

THOMSON'S 


CORSETS 


ENGLISH    MADE, 
Glove-Fitting.    Long   Waisted.    trade  MARK. 

At  Popular 
Prices. 

The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

SALE   OVER  ONE   MILLION    PAIR8  ANNUALLY. 

A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN*  MACDONALD  &  CO'S,  TORONTO. 

MANUFACTURERS  :   W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING," 
and  bears  our  Trade  Mark,  the  Crown.     No  others  are  genuine. 


Miller  Bros.  »  (o.  M0Nf^L 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 

76       0R0     MARQUIS 

MOZART  CUFFS,  RAPHAEL, 

A  linCI  n    Reversible  Linen 
AiHilLU       Collars  &  Cuffs 


Onlv  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


THE 


^^ANADIAN  uC 

OLORED  t   jJ 

OTTON  MILLS  CO.  y"1 1$9) 


U 


Ginghams,  Zephyrs,  Gravenettes. 
Bedford  Cords,  Cheviot  Suitings, 
Flannelettes,  Dress  Goods,  Skirt- 
ings, Oxfords,  Shirtings,  Cotton- 
ades,  Awnings,  Tickings,  Etc. 


See   Samples  in  Whole 
sale  Houses. 


D.  MORRICE  SONS,  &  CO.  AGENTS 

MONTREAL,  and  TORONTO 


My  WINDOW   SUPPLIES 


WILL    HELP    YOU 


TRIM     YOUR     SHOW    WINDOWS 

FftFF       44-page  Catalogue  and  "Bon  Ami," 
nVLE"  the  Show  Window  Cleaner 

Harry   Harman 

The  Window  Dresser,  Decorator  and  Supplier, 

1204    Woman's   Temple,   Chicago. 
NOTE. -My  new  issue  on  Window  Dressing,  "NEW  IDEAS,"  40  pages, 
arranged  for  every  line  of  business,  sent  on  receipt  of  50c. 


THE  C.  TURNBULL  CO..  Ltd. 

OF  GALT,   ONT., 

MANUFACTURERS    OF 

Full-Finished  Lambs  Wool  Underclothing.  La- 
dies' Full- Fashioned  Underwear  in  all -Wool, 
Merino  and  Medium.  Men's  Full- Fashioned 
Underwear  in  all- Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 


SEND    FOR   PRICE  LIST. 


R.  PARKER  &  CO., 


Dyers  and 

Finishers. 


ALL  WOOL  AND  UNION  DRESS  GOODS    Dyed   and   Fin- 
ished,  guaranteeing    no  shrinkage  in  the  width. 
RIBBONS,  SILK  AND  UNION,  Dyed,  Finished  and  reblocked. 
BRAIDS,  Dyed  and  made  up  in  gross  and  one  dozen  Bunches 
OSTRICH  PLUMES,  cleaned,  dyed  and  curled,  in  the  best  styles. 
FINGERING  YARNS,  Berlin  Wools,  Dyed  and  made  up. 


Send    for    Wholesale    Price    List. 


WORKS  AND  HEAD  OFFICE— 787  to  791  Yonge  Street. 

:r_  :p^_:r,:k::e:r  &  oo_, 

TORONTO,  ONT. 


ALLOA 

KNITTING 


Paton's 
Make 


Have  long  been  CELEBRATED  for 
their  EXCELLENCE  OF  QUALITY 
and  GREAT  DURABILITY    .     . 


WOOLS 


An  immense  variety  of  Rich  Colorings  in  Wheeling, 
Fingering,  Vest,  and  Petticoat  Wools  to  select  from. 


Merchants  having  any  difficulty  in  procuring  them  will  please  communicate  with 

JOHN  F.  RAPHAEL  or  to  JOHN  PATON,  SON  &  CO. 

190  St.  James  St.,  Montreal    *  Alloa,  Scotland ;  and  51  Mil- 

Agent  for  Canada.  ton  St.,  London,  E.C. 

Only  makers  of  the  Original  Alloa  Yarns. 


Thomas  Mealey  &  Co. 

MANUFACTURERS    OF 

Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE  .— 

U  Catharine  St,  North. 


"TRUTH  IS   STRANGER  THAN  FICTION." 

"Right  is  Might." 


TO     THE   TRADE : 


A' 


T  this  season  of  the  year  many  merchants  and  buyers  visit  the  city  for  the  purpose  of 
sorting  up  their  slocks  and  buying  any  special  line  that  may  be  profitable  to  their 
business.  We  extend  to  them  a  cordial  invitation  to  call  and  see  us.  We  are  pre-emin- 
ently the  assorting  house  of  Canada  in  General  Dry  Goods,  Gents'  Furnishings,  Haber- 
dashery and  Carpets.  Each  of  these  departments  is  now  fully  assorted  for  the  assorting 
trade. 

We  are  also  clearing  out,   at  a  reduced  price,   all  odds  and  ends  of   quantities  not 
sufficiently  large  to  sample  for  our  travelers. 

ORDERS  SOLICITED.  PROMPT  ATTENTION.  QUICK  DISPATCH. 


John  flacdonald  &  Co., 

Wellington  and  Front  Streets  East,  Toronto. 


ADOLPH  KLUGE. 


EMIL  KLUGE. 


ALBERT  KLUGE. 


^  ^^  ^  ^ * ^^  ^  ^ 


^  ^  ^  ^  ^^^^^^^^^^^  ^^^^•^^^^•^^^•^^^^^•^^^^'^^ 


*\>\k  V 


Ihe  German  ArtisticWeavinct  Co, 

120  FRANKLIN  ST.  NEWYORR 


24  EDMUND  PLACE,  LONDON,  E.G.  98  MARKT  ST.  CREFELD,  GERMAN/ 

THE  oldest  and  largest  concern  in  the  world  manufacturing  Woven  Silk 
Labels  and  Hangers  for  Clothing,  Furs,  Cloaks  and  Shoes,  Shirt  Labels, 
Dress  Belts,  Night  Shirt  Trimmings  and  Initial  Letters. 

Our  goods  are  the  very  best  that  can  be  produced  and  our  prices  are 
the  lowest  in  the  market.  We  deliver  all  goods  FREE  IN  CANADA.  Write 
for  samples  and  prices  to  our  New  York  office. 


^V^~^V^VVVV^  ^^^^^^t^^^^^^^^^^^^^^^^^"**^^^^^ 


ACTUAL  GASH  RETAILING -IM  THIS  ISSUE. 


OCT..    1893. 


"Things  are  not  Always  What  They  Seem" 


But  when  you  get  hold  of  a. 


ii 


Health-  Undervest 


you  may  be  sure  that  it  is  as  good  as  it  looks,  and 
that's  saying  a  good  deal.  It  may  be  said  that  we 
are  ourselves  naturally  prejudiced  in  favor  of  our 
own  goods,  but  we  have  not  only  our  own  opinion 
to  go  upon.  We  have  an  open  offer  to  replace  any 
article  of  our  manufacture  that  is  found  not  up  to 
standard,  and  it  is  years  since  we  had  one  returned 
as  not  satisfactory. 


^•O*^ 


The  riontreal  Silk  flills  Co. 


LIMITED    .    . 

MONTREAL 


FOR  .    .  Gordon, 

Mackay  dc  Co. 

Toronto 


DRESS  GOODS 


(English,  French,  and  German.) 

FOR  .  . 


Gordon, 

Mackay  &  Co. 

Toronto 


WOOLLENS    • 


Canadian  and  Imported. 


FOR  •   •  Gordon, 

fAackay  6c  Co. 


Shirts -Drawers 


Toronto 


FOR  .  . 


Gordon, 

Mackay  &  Co. 

Toronto 


Hosiery  /  Gloves 


FOR  .   .  Gordon, 

Mackay  &  Co. 

Toronto 


FLANNELETTES 


FOR  .  . 


Gordon, 

Mackay  &  Co. 

Toronto 


BLANKETS 


For  .  . 

Linens,  Cottons,  Shirtings,  Sheetings,  Cottonades, 
Ticks,  Denims,  and  all  descriptions  of  Staple  Dry 
Goods.       Short  dates — Low  prices. 


Qordon,  Mackay  &  C°- 


The  Staple 
House  .  . 
Of  Canada 


Vol.  III. 


TORONTO,  OCTOBER,   1893. 


No.    10. 


THE  J.  B.  McLEAN   PUBLISHING  GO., 

LIMITED. 
Trade     Journal     Publishers, 

AND 

Fine  Magazine  Printers, 

10   FRONT  ST.   EAST. 


J.  B.  McLEAN, 


PRESIDENT. 


TORONTO. 
HUGH  G.  McLEAN, 

SEC.-TREAS. 


SVBSCRIPTIOH,    $2.00. 
Published  the  15th  of  Each  Month. 


BRANCHES 


MONTREAL— 146  St.  James  St 

E.    DESBARATS. 

NEW  YORK— Room  93-99,  Times  Building. 

ROY  V.  SOMERVILLE. 

CHICAGO— 60  Wabash  Avenue. 

EDW.  S.  MACKENZIE. 

LONDON,   ENG.—  Canadian  Government   Offices, 

17   Victoria  St.,  London,  S.W. 
R.  HARGREAVES. 
JOHN  CAMERON,  General  Subscription  Agent. 


NINE    MONTHS'     FAILURES. 

RADSTREETS'  report  of  failures  in 
the  Dominion  of  Canada  and  New- 
foundland for  the  first  nine  months 
of  the  present  year  has  been  issued 
and  affords  ground  for  much  encou- 
ragement. Yet  there  is  no  denying 
the  fact  that  the  report  would  have 
been  more  encouraging  had  the  num- 
ber of  failures  shown  a  decrease. 
But  it  must  be  remembered  that  this 
was  a  very  trying  year  at  home  and  abroad,  and  there  has  been 
a  certain  uneasiness  and  distrust  in  trade  owing  to  foreign 
financial  depression. 

The  number  of  failures  will  be  seen  to  be  slightly  over  2  per 
cent.,  an  increase  which  can  be  attributed  mostly  to  the  increased 
number  of  men  in  business.  Last  year  the  assetts  were  but  25 
per  cent,  of  liabilities,  while  this  year  they  were  over  56  per 
cent.,  showing  that  creditors  have  kept  a  closer  watch  on  their 
debtors  and  have  insisted  on  prompter  and  closer  payments, 
and  no  extremely  rotten  failures  have  been  disclosed.  This 
latter  phase  is  encouraging,  as  it  points  out  the  fact  that  when 
failures   do  occur  creditors  do  not  lose  nearly   as  great  a  per- 


centage of  their  debts,  as  they  otherwise  would.  This  re- 
striction of  credits  to  weak  merchants  does  not  mean 
that  general  mercantile  credits  are  being  curtailed.  In  fact  it 
may  be  perfectly  consistent  with  a  general  extension  of  credit, 
because  when  a  wholesaler  is  carrying  a  greater  amount  of  credit 
he  is  more  careful  to  see  that  none  of  his  debtors  are  decidedly 
weak,  and  is  more  likely  to  close  up  those  accounts  of  merchants 
in  whom  he  has  not  moderate  confidence. 
The  report  is  as  follows  : — 


Ontario    

Quebec 

New  Brunswick  . 

Nova  Scotia 

P.  E.  Island   .... 
Newfoundland.  -  . 

Manitoba 

N.-W.  Territory. 
British  Columbia 


Totals 1,323 


Number 

of  Failures. 


1893 


568 

441 

58 

94 

'9 


59 


555 

424 

65 

119 

5 

53 
14 
49 


1,287 


$2,356 

1,427 

217 

384 

53 

669 

2,1 

45 

211 


062 
291 
640 
,698 

,45o 
410 
444 

,962 


,195,351 

,536.23l 

294,950 

428,440 

48,100 

19,000 

246,f  "" 

25,402 

i66,53t 


102,266 
560,720 
402,966 
736,455 
"7,55° 
911,630 
804,353 
126,753 
400, 1 50 


552.i57   $3,960,873    13,162,843 


Liabilities 


$2,855,707 

4,253.7oi 

463,602 

822,507 

85,000 

37.000 

430,430 

46,521 

296,191 


1,290,659 


In  these  figures,  however,  are  included  the  returns  for  New- 
foundland, which  forms  no  part  of  Canada,  and  whose  com- 
mercial death  list  ought  not  to  be  embraced  in  the  reports 
relating  to  the  Dominion.  Eliminating  the  Newfoundland 
figures,  the  comparison  for  the  nine  months  stands  thus  : — 

1892.  r893- 

Number 1,284  *>3*3 

Liabilities $9,253,659  §12,25^213 

Assetts 3,941,873  6,882,747 

We  could  scarcely  expect  to  escape  absolutely  from  the 
adverse  influences  which  have  wrought  so  much  havoc  among 
our  neighbors,  trading  with  them  so  largely  as  we  do,  and 
affected  in  our  financial  operations  as  we  must  be  by  the 
financial  crisis  there,  but  how  comparatively  little  we  have  been 
scotched  by  the  collapse  of  the  trade  in  the  United  States  will 
be  understood  by  the  following  figures  of  failures  there  during 
the  nine  months  : — 

1892.  1893. 

Number - 7,378  11,174 

Liabilities 876,971,771         8324,087,768 

Assets  39,209,701  225,758,881 

Trade  in  the  United  States  is  not  recovering  as  quickly  as 
the  believers  in  the  great  spontaneity  of  business  in  that  country 
thought  it  would.  This  is  tending  to  depress  Canadian  trade 
to  a  very  small  yet  quite  appreciable  extent.  Failures  for  the 
closing  quarter  of  the  present  season,  for  this  reason,  will  no 
doubt  equal  in  number  those  of  the  same  period  last  year.  But 
owing  to  the  conservative  buying  of  the  past  few  months,  the 
failures  cannot  possibly  show  a  great  increase. 


THE 


DRY  -:-  GOODS 


REVIEW. 


,.«,,,     ifc=i=sc=^*;   H ANGES  arc  immine n 
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THE    UNITED    STATES    TARIFF, 

^=^j=^*;   HANGES  arc  imminent  in  the  United 

ave  of  free  trade 
over  the  country 
must  bend  before 
its   force    or    be    submerged.      The 
Ways    and    Means    Committee    are 
hearing  what  manufacturers  have  to 
say,  and  some  of  these  have  queer 
ideas  about   tariff  reform.     For  ex- 
ample here  is  a  report   of  the  ideas 
of  the  hat  manufacturers  : 

"  The  hat  manufacturers  of  Newark  and  Orange,  N.  J.,  in 
conjunction  with  the  hat  manufacturers  throughout  the  country, 
are  now  interested  in  the  probable  action  of  the  present  congress 
in  the  matter  of  tariff  on  hats. 

"  The  McKinley  bill,  through  the  efforts  of  the  Manufactur- 
ers' Association,  increased  the  duty  on  hats  to  55  per  cent, 
ad  valorem,  and  manufacturers  are  anxious  that  this  duty  shall 
remain  as  it  is.  The  committee  of  manufacturers  has  just  laid 
a  statement  before  the  Ways  arrd  Means  Committee.  The  mem- 
orial cites  several  reasons  why  the  present  duty  should  be  re- 
tained. All  materials  used  in  making  a  hat  are  subject  to  duty; 
55  per  cent,  of  the  cost  of  a  hat  consists  of  labor ;  manufactur- 
ers abroad  use  the  same  machines  as  are  used  here,  and  can  ■ 
work  to  the  same  advantage,  but  with  much  less  to  pay  for  wages 
than  here.  The  memorial  makes  a  comparison  of  wages  and 
says  that  a  hat  costing  $15  a  dozen  in  this  country  can  be  pro- 
duced for  $8. 1 8  in  Europe.  The  claim  is  made  that  full  protec- 
tion would  require  a  tariff  of  85  per  cent.  The  hatting  industry 
of  this  country  employs  over  25,000  persons." 

Special  attention  is  drawn  to  the  phase,  "  Full  protection 
would  require  a  tariff  of  85  per  cent."  Supposing  somebody 
would  suggest  that  the  Canadian  tariff  on  hats  be  raised  to  even 
55  per  cent.,  so  as  to  equal  the  United  States  present  rate,  he 
would  be  denounced  as  a  villain.  Did  he  dare  suggest  that 
85  per  cent,  would  only  be  "full  protection,"  he  would  be 
furnishedwith  an  apartment  in  one  of  our  asylums  at  the  public 
expense. 

On  September  1 8th  the  hearing  before  the  Ways  and  Means 
Committee  was  opened  by  John  W.  Stewart  of  New  York,  sales 
agent  for  Lister  &  Co.,  Bradford,  'England,  makers  of  seal 
plushes.  The  tariff  of  1890,  he  said,  raised  the  rate  on  these 
goods  so  as  to  make  it  almost  prohibitive  and  deprived  the  Gov- 
ernment of  a  large  revenue.  The  domestic  production  began 
in  1889,  but  the  goods  made  were  inferior;  under  the  prohibi- 
tory duty  domestic  manufacturers  raised  the  prices.  Before 
1 89 1  nine  factories  had  been  started  by  persons  from  abroad 
who  had  transferred  their  workshops  to  the  United  States  to 
share  the  large  profits.  The  competition  proved  ruinous  and  a 
majority  of  the  manufacturers  had  failed.  This  is  but  an 
example  of  the  great  and  destructive  competition  which  results 
from  a  too  high  tariff.  There  is  such  a  thing  as  a  too  large 
number  of  manufacturers  of  certain  lines,  and  to  prevent  such 
hasty  growths,  tariffs  should  be  moderate  and  carefully  adapted 
to  the  situatien  of  the  country,  and  of  the  particular  trade  which 
it  is  intended  to  benefit.  Abrupt  and  extensive  changes  should 
be  avoided  as  bs.ing  destructive. 

But  there  can  be  no  doubt  that  changes  will  be  ultimately 
made  in  the  United  States  tariff, and  from  some  of  these  changes 
Canada  expects  to  benefit.     The  agricultural  classes  will  be  the 


first  to  derive  benefit  therefrom,  but  this  benefit  will  permeate 
all  branches  of  the  country's  trade.  Still  while  some  little  benefit 
may  be  derived  in  this  way,  there  will  be  no  throwing  down  of 
tariff  walls  altogether.  Many  duties  will  be  retained,  and  when 
cut  down  will,  in  many  cases,  be  higher  than  the  Canadian 
tariff  of  to-day.  It  is,  nevertheless,  instructive  to  watch  this 
movement  in  the  United  States,  because  on  that  movement  de- 
pends to  a  great  extent  the  course  that  shall  be  pursued  by  tariff 
reformers  in  Canada. 


THE     WOOL    TRADE.  * 

FOREIGN  wool  is  in  very  little  demand  in  Canada  at  pre- 
sent. Last  month  large  quantities  of  Cape  wool  were 
offered  by  American  houses,  but  the  sale  was  slow — too 
slow  for  the  Americans,  who  were  forced  to  ship  to  England  in 
order  to  realize  quickly.  Small  lots  of  Cape  wool  have  been 
sold  on  the  Toronto  and  Montreal  markets  to  meet  present  re- 
quirements. The  prices  ruling  have  been  13,  14  and  15  cents. 
The  buyer  who  secured  quantities  at  13  was  quite  lucky. 

A  large  number  of  wooled  sheepskins  have  been  shipped  into 
Canada  during  the  past  two  months.  The  imports  would 
amount  to  about  50,000  skins.  At  this  season  it  is  usual  for 
Canadians  to  be  exporting  these.  The  consequence  has  been 
that  prices  instead  of  ruling  as  usual  from  75  cents  to  a  dollar, 
ran  between  25  and  45  cents. 

Ontario  buyers  of  fleece  wool  are  holding  on  for  better  prices, 
as  the  large  dealers  will  offer  no  more  than  17  cents,  and  this  is 
less  than  was  paid  for  it. 

Some  of  the  mills  have  bought  Northwest  wool  at  15  cents 
for  selections,  and  running  down  as  low  as  n  cents  tor  very  in- 
ferior grades. 

A  London  despatch  of  September  27th  says  :  "At  the  wool 
sales  to-day  4,000  bales  of  fair  quality  were  offered.  The  bid- 
ding was  animated.  Home  purchasers  bought  with  great  free- 
dom. French  and  German  buyers  purchased  actively.  The 
market  was  firm.  Following  are  the  sales  and  the  prices  ob- 
tained for  greasies :  New  South  Wales,  1,000  bales ;  greasy, 
5^d.  to  9^d.  Queensland,  200  bales;  greasy,  5^<+d.  to  6d. 
Victoria,  300  bales ;  greasy,  g}4  to  io)4d.  South  Australia, 
500  bales;  greasy,  5d.  to  7)^d.  West  Australia,  200  bales; 
greasy,  4/^d.  to  5^d.  Tasmania,  100  bales;  greasy,  7^d.  to 
iod.  New  Zealand,  1,000  bales;  greasy,  5/^d.  to  nd.  Cape 
of  Good  Hope  and  Natal,  700  bales  ;  greasy,  S^d.  to  6^d. 


AN    ELECTRIC    CUTTINC    MACHINE. 

ON  Friday,  October  13th,  there  was  exhibited  at  the 
warehouse  of  W.  R.  Johnston  &  Co.  an  electric  cutting 
machine,  specially  designed  for  the  use  of  the  whole- 
sale clothing  and  shirt  trades.  This  machine  is  about  14  inches 
in  height  and  consists  of  a  frame  in  which  is  set  a  small  motor, 
two  or  three  cog  wheels  and  a  revolving  circular  knife,  a  base 
specially  adapted  for  running  over  a  cutting  table,  and  a  handle 
by  which  the  operator  pushes  the  machine.  The  electricity  is 
supplied  by  means  of  a  slack  wire  hung  from  the  ceiling  in  such 
a  way  that  the  machine  can  be  run  all  over  the  table  while  the 
current  is  turned  on.  The  revolving  knife  is  equal  to  the  task 
of  cutting  100  ply  of  cotton  at  a  time,  or  from  2  T4  to  3  inches 
of  heavy  cloth.     It  will  do  the  work  of  eight  expert  cutters. 

This  wonderful  machine  was  shown  under  the  control  of 
Captain  Alexander  Hamilton  Gunn,  a  Scotch  capitalist,  whose 
name  is  familiar  to  those  who  have  anything  to  do  with  ocean 
steamers.     Mr.  Gunn   is   the   man  who  is  backing  the  machine 
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financially.  It  is  not  the  intention  to  sell  the  machine  in 
Canada  at  present,  as  the  present  desire  is  to  introduce  the  ma- 
chine into  the  service  of  the  army  and  navy  departments  of  the 
European  governments.  Then,  when  this  is  accomplished,  a 
factory  will  be  started  in  each  country  for  the  manufacture  of 
the  machines. 

The  idea  is  not  limited  to  the  construction  of  a  machine  to 
cut  cloth.  Machines  have  been  constructed  to  cut  marble,  and 
where  hand  labor  cut  3  to  7  inches  a  day  the  electric  cutter  cut 
1  ,.  inches  on  first  trial.  Machines  for  various  classes  of  trade 
will  be  introduced,  and  they  will  aid  in  the  great  revolution 
which  is  going  on  in  the  industrial  world,  but  so  gradually  that 
it  is  scarcely  noticeable.  Electricity  has  performed  some  great 
wonders,  and  this  is  not  the  least,  as  it  promises  to  work  a 
revolution  in  the  clothing  trade. 


RETAIL    ASSOCIATION. 

THE  following  from  the  Textile  Mercury  of  Manchester  will 
be  found  worthy  of  perusal  :  "As  in  other  countries,  so  in 
Germany,  various  learned  professions  are  forming  associa- 
tions ;  manufacturers  and  wholesale  houses  are  erecting  syndi 
cates,  even  small  traders  are  reviving  the  old  guilds  to  a  certain 
extent,  proving  by  these  acts  that  the  individual  is  looking  tor 
support  in  the  ever-keener  strife  for  existence,  where  the  weaker 
is  trodden  down  by  the  stronger  and  less  scrupulous.  There 
seems  in  Germany,  according  to  the  Literary  World,  only  one 
class  of  people  who  hitherto  have  not  yet  taken  any  similar  steps 
for  protection,  and  have  in  consequence  suffered  much,  and  will 
probably  suffer  still  more  in  the  near  future.  This  class  is  that 
of  the  retail  traders  or  small  merchants.  They  are  not  pro- 
ducers, but  deserve  to  hold  their  own,  as  they  form  a  necessary 
link  between  the  producer  and  the  small  consumer.  Of  course, 
to  recoup  themselves  for  their  outlay  and  their  hard  work  during 
longer  hours  than  workpeople  now  would  submit  to,  it  is  neces- 
sary to  increase  the  cost  of  the  article.  In  consequence,  some 
other  means  are  frequently  found  even  by  the  smaller  consumers 
of  getting  their  requirements  at  first  hand.  Co-operative  stores, 
mutual  purchase  associations,  etc.,  are  increasing,  and  even  the 
Government  no  longer  places  orders  with  merchants,  big  or 
small,  but  invites  the  manufacturer  to  tender  direct.  To  make 
things  worse  for  the  shopkeeper,  wholesale  houses  and  manufac- 
turers not  only  do  not  decline  retail  business,  but  actually  send 
out  circulars  to  every  private  person  who  name  can  be  seen  in  a 
directory. 

'  What  is  a  retail  trader  to  do  under  these  circumstances  ? 
We  are  afraid  many  have  already  given  up  the  game  for  lost,  and 
seeking  such  employment  as  their  abilities  will  allow  in  bigger 
houses,  or  else  they  form,  by  amalgamation,  larger  establish- 
ments, which  may  compete  with  the  stores.  Legislation  may, 
perhaps,  in  course  of  time,  give  them  assistance  and  greater 
facilities,  but  the  retail  business,  as  conducted  hitherto,  is 
doomed.' 

It  is  probable  that  the  picture  drawn  by  our  contemporary  is 
a  good  deal  exaggerated.  The  influence  said  to  be  working 
against  the  welfare  of  the  retailer  in  Germany  may  be  seen  also 
in  this  country.  Civil  service  and  other  co  operative  stores  exist 
on  the  most  perfectly  organized  basis.  Moreover,  we  also  have 
so-called  "wholesale"  houses  and  "manufacturers"  going 
direct  to  the  public.  Strictly  speaking,  these  concerns  are 
neither  wholesale  merchants  nor  producers.  In  the  case  of  one 
large  advertiser  we  have  in  mind,  goods  are  extensively  offered 


to  the  public  by  the  usual  flourish  about  direct  sale  "from  the 
loom  to  the  consumer,"  although  there  is  not  a  single  loom  run- 
ning on  the  goods  in  question  within  a  hundred  miles  of  the 
town  in  which  the  advertiser  carries  on  business.  The  public, 
however,  are  not  informed  on  these  matters,  and  the  firm,  no 
doubt,  does  a  good  trade.  Such  concerns,  whatever  they  may 
style  themselves  in  advertisements,  are  themselves  nothing  more 
than  retailers  buying  their  goods  from  the  wholesale  house  or  the 
manufacturer  just  as  other  retailers  do.  Probably  the  writer  in 
the  Literary  World  has  mistaken  the  bogus  merchant  for  the 
genuine  one.  The  time  has  not  yet  come  for  such  a  useful  class 
of  men  as  the  retail  shopkeepers  to  be  wiped  out  either  by  syn- 
dicates or  any  other  feature  of  modern  trade  development." 


A     COMMERCIAL    HOMILY. 

THERE  are  several  proverbs  in  the  English,  and  other 
languages  as  well,  which  indicate  the  uncertainty  of 
earthly  affairs  and  the  difficulty  of  correctly  judging  of  the 
future.  Business  men  are  well  aware  of  the  truth  of  all  of  these 
sayings,  and  most  of  merchants  hold  caution  to  be  one  of  the 
chiefest  of  virtues  in  doing  business.  But  there  is  such  a  thing 
as  being  too  cautious.  "  Vice  is  but  a  virtue  carried  to  extreme," 
says  one  philosopher.  The  miser  is  one  result  of  too  much 
caution. 

Give  a  man  a  large  sum  of  money  in  gold  and  let  him  lock 
it  in  a  room  and  spend  all  his  time  in  guarding  it  and  he  might 
keep  his  capital  intact,  but  he  would  starve  to  death.  The 
moment  he  risks  his  capital  he  begins  to  make  money,  and  the 
returns  depend  on  almost  an  exact  proportion  of  the  amount  of 
risk.  The  safest  investments  pay  2^  or  3  per  cent.,  while  the 
wildest  speculation  may  pay  a  thousand  per  cent,  about  once  in 
a  thousand  times. 

Merchants  who  want  to  do  business  must  expect  to  pay 
pay  for  safety  by  a  reduction  of  their  profits.  A  merchant  in- 
sures his  stock  to  guarantee  against  loss  by  fire,  but  his  profits 
are  decreased  as  his  safety  from  loss  is  increased.  He  may  do 
business  for  years  and  not  have  any  occasion  to  call  on  his  in- 
surance company,  but  he  may  burn  out  and  lose  his  all  just  after 
he  has  decided  that  it  is  a  waste  of  money  to  pay  insurance  pre- 
miums. It  is  a  most  difficult  matter  to  know  just  what  risk  to 
take,  when  to  refuse  business  as  too  risky  and  when  to  accept  it 
as  comparatively  safe.  It  is  this  ability  to  form  a  just  decision 
that  forms  one  of  the  most  valuable  business  qualifications  and 
which  comes  only  from  long  experience,  a  wide  knowledge  of 
men  and  affairs  and  an  exact  acquaintance  with  the  details  of 
the  special  line  of  business.  The  lack  of  this  qualification  is 
most  often  the  cause  of  failure  in  young  firms.  Such  firms  are 
apt  to  plunge  in  very  boldly,  but  merchants  have  their  connec- 
tions formed,  and  the  customers  that  the  young  firms  can  most 
readily  obtain  are  those  that  older  houses  least  care  to  sell,  so 
that  without  extreme  care  the  new  concern  is  apt  to  find  its 
books  loaded  with  a  large  number  of  bad  accounts.  If  they 
weather  this  disaster  they  are  apt  to  draw  in  and  become  too 
cautious.  In  order  to  obtain  the  business  of  the  cash  paying 
customer  they  adopt  a  policy  of  cut  prices,  which  indicates  a 
lack  of  knowledge  on  their  part  of  their  business.  Knowledge, 
experience  and  character  are  all  essential  to  the  young  business 
man  who  hopes  to  succeed. — Ex. 


Messrs.  Walker  &  McBain,  450  Spadina  avenue,  are  enlarg- 
ing their  premises  and  increasing  their  stock  of  goods,  so  as  to 
be  able  to  compete  with  any  other  establishment  in  this  city. 
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ACTUAL     CASH  RETAILING. 

AWAY  west  on  the  shores  of   Lake  Huron    lies  one  of  the  They  have   resolved  to  do  a  business  where  the  merchant  has 

most  prosperous  agricultural  districts  of   Canada.     In  either  the  goods  or  the  price, 

this  district  are  several  lively  little    towns  and  villages,  Another  enthusiastic  cash  retailer  in  this  town  of  2,800  in- 

in    which     are    a     number    of    enterprising    and    progressive  habitants   is   Mr.    Israel   Taylor   of   Wm.  Taylor  &  Sons,  retail 

business    men.     A   representative   of  this  journal   spent   a  few  shoe  dealers.     He  started  the  year    1893   with   the  firm  resolve 

days   in  this   region   during   September,    and  was   surprised  to  and  abundant  announcement  that  he   would  do  no  more  credit 

find  that  retailing  in  that  district  is  fast  reaching  a  cash  basis.  business.     Every  boot  or  shoe  in  that   store   at  that  time  could 

Many  merchants  have  adopted  it,   and  the   majority  of  the  re-  be  bought  for  cash  at    10  per  cent,    off  the  marked — in  plain 

mainder  are  making  preparations  for  giving  it  a  trial.     Those  figures — price.     New  goods    when    opened  up   were  marked  at 

who  have  adopted   it  are  enthusiastic   over  the  results.     In  the  net  prices,  but  always    10  per  cent,  or  more  below  the  former 

dry  goods  business  the  once  a  year  settling  of  accounts  has  given  prices.     Rubbers,  sold  formerly  at   40  cents,  are  now  sold  for 

place  to  at  least  monthly  settlements.  35  cents-     shoes  sold  at  $4  are  now  sold  at  $3.50.     The  public 

In  the  February  issue  of  this  journal,  in  an  article  on  "  Cash  are  finding   out   that  Wm-  Taylor  &  Sons  sel1  ten  Per  cent,  less 

vs.  Credit  "  we  quoted  the   circular  of  a    dry  goods   firm  doing  for  cash  than  theY  did  for  credit,  and  the  firm  have  gained  many 

business  under  the  firm  name  of  "  The  Estate  of  John  Hodgens  new  and   important   customers.     Mr.  Taylor  is  delighted  with 

of  Clinton,  Ont."  This  business  is  managed  by  two  sons  of  a  deceas-  the  results>  and  he  says  he  wil1  never  retrace  his   footsteps.    All 

ed  dry  goods  merchant,  and  these  young  men,  being  progressive  he  is  sorry  for  is  that  he  did   not  make  the  PlunSe  sooner— he 

and  thoughtful,  decided  that  a  cash  business  was  desirable,  and  stood  shivering  on   the*  banks  of  the  Cash  System  River,  won- 

an  experiment  necessary.     They  issued  the  circular  referred  to  dering  if  the  water  was  chilly  i  once  in>  he  found  the  vvater  Plea" 

and  among  other  arguments  it  contained  the  following  :     "  For  sant  and  exhiliarating.     His  ledgers  and  journals  worry  him  no 

example,  suppose  a  firm  commencing  a  cash  and  credit  busi-  more>  and  he  sa>'s  that  he  is  saved  hundreds  of  hours  of  tedious 

ness,  do  a  credit  business  of  $1 5,000  the  first  year  ;  during  the  and  monotonous  labor.     When  he  turns  the  key  in  the  door  at 

year  they  receive  by  payments  on  account,  $5,000,  which  would  m8ht  he  Soes  home  knowing  that  no  matter  who  skips  out  of 

leave  them  when  the  year  closed  $10,000  on  their  books.    From  the  country  before  morning  he  will  be  no  loser.     Having  been 

our  own  experience,   we  can  say,  that,   with  no   increase  in  the  trained  for  >'ears  to   work  long  hours-as  every  credit  merchant 

amount  of  business  done,   this   firm  would  in  future,  never  have  does-he  found  he  had  some  spare    time,  and  he  now  furnishes 

less  than  $10,000  out,   for  in  the  second  year  they  would  send  h,mself  wlth  Pocket  money  by  lookmg  up  insurance  risks.    Any 

goods  out  on  credit  as   fast  as  they  would  collect  their  previous  dealer  who  wants  to  tr>'  the  s>stem  W1"    §ain  much  information 

year's  accounts.     Now  see  what  an  extra  cost  there  is  in  a  year,  and  abundant  encouragement  by  corresponding  with  the  two 

doing  this  $1 5,000  credit  business.  firms  mentioned  above. 

Twelve  miles  from  Clinton,  and  on  the  high  shores  of  Lake 
Interest  on  $10,000  at  8  per  cent 800.00  HurQn>  stands  the  most  perfectly  laid  out  town  in  Ontario- 
Losses  from  Bad  Debts 400.00  perhaps  in  Canada.     In   the  centre   of  the  town   is  the  court 

Cost  of  Stationery,   Postage,  etc 150.00  housej  and  around  this  is   a  circular  street,  on  the  outer  side  of 

Value  of  Time  in   Bookkeeping 400.00  which  nearly  all   the  stores   of  the    town  are  built      From  this 

-potal                                                          d-  circle  the  main  streets  of  Goderich   run  out  as  do  the  spokes  of 

■      , ,                            .                        ,     .  a  wheel  from  the  hub.      Many  a  good  story   is  told  of  the  trav- 

Could  any  argument  be  more  conclusive  ?  ,          .          ..       ,                 c      ,     ^                    Tt  •        •,    , 

J      °  elers  who  strike  the  town    for  the  first  time.     It  is  said  that  one 

The  firm  began   the  cash  business  on  February  1st   of  the  traveler  started  around  this  street   by  electric  light  to  count  the 

present  year  and  eight  months'  experiences  have  only  made  them  number  of  dry  goods  stores,  so  that  he  would  know  how  much 

more  convinced   that  the   cash  system  is  the  only  one   for  the  work  he  would  have  to  do  on  the  morrow.      He  started  to  walk, 

retailer.     Less  than  five  per  cent,  of  their  business  is  credit,  and  and  after  an  hour's  patient  work  he  had   counted  nearly  a  hun- 

by  this  time   next  year  the   percentage  will  be   much  smaller.  dred  dry  goods  stores,  and  yet  the  street  never  came  to  an  end. 

They  find  that  they  have  lost  very  few  customers,  and  those  they  Some  of  his  friends  took  him  home,  and  as  he  studied  the  circu- 

have  lost   were  mostly  undesirable.     The  volume  of   business  lar  square  from   his   window   next   morning,   he   wondered  how 

shows  no  increase  over  the  previous  year,  but  shows  an  increase  many  times  he  had  gone  past  each  store. 

over  the  second  previous  twelvemonths.     The  firm  avow  that  But  to  return.     In   this  town   is  a   firm  of  dry  goods  mer- 

they  will  never  buy  another  ledger,  as  it  is  a  bugbear  in  business.  chants  by  the  name  of  Armstrong  &  Co.,  and  for  about  fifteen 
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months  they  have  done  a  successful  "  cash  and  one  price  busi- 
ness." The  people  have  confidence  in  them,  their  prices  take 
and  their  goods  sell.  Another  merchant  by  the  name  of  Rob- 
inson has  started  to  do  the  cash  business.  He  finds  it  most 
satisfactory,  people  being  willing  to  pay  cash  when  they  are 
convinced  there  are  counterbalancing  advantages. 

Another  town  in  Huron  County  is  called  Blyth,  and  the 
leading  dry  goods  firm  in  the  place  is  McKinnon  &  Co.,  man- 
aged by  a  brother  of  S.  F.  McKinnon,  wholesale  millinery  dealer 
of  this  city.  Mr.  McKinnon  has  been  running  a  cash  business 
fi..-  about  two  years  and  is  amply  convinced  that  it  is  a  feasible 
and  proper  method.  Blyth  contains  less  than  800  inhabitants 
and  consequently  the  bulk  of  the  customers  are  farmers.  They 
pay  McKinnon  &  Co.,  cash  or  produce  when  they  take  away 
goods,  and  yet  weakling  merchants  througout  the  country  still 
utter  the  old  cry,  "the  farmer  cannot  pay  until  fall."  That  this  is 
not  the  case,  the  experience  of  all  the  merchants  cited  goes  to 
prove.  The  farmer  who  cannot  pay  is  putting  money  in 
the  bank,  doing  a  note-shaving  business,  or  laying  out  the 
money  where  the  cash  is  absolutely  necessary. 

Up  on  the  borders  of  Huron  and  Bruce  counties  is  another 
town  of  a  thousand  or  so  inhabitants  and  in  this  town  is  a  firm 
by  the  name  of  Cameron,  Murdock  &  Co.  Their  trade  is  fifty 
per  cent  agricultural — yet  they  do  a  cash  business,  claiming  to 
do  10  per  cent,  better  for  their  customers  than  credit  merchants 
can.  They  find  the  cash  method  the  most  satisfactory  and  have 
no  intention  of  reverting  to  old  practices. 

If  there  is  a  retail  dry  goods  merchant  in  this  country  who 
is  not  convinced  by  this  recital  of  facts,  that  the  cash  system  is 
feasible,  he  must  be  pig  headed.  The  country  is  full  of  similar 
experiences.  The  retail  dry  goods  trade  of  Toronto  is  being  all 
swooped  in  by  The  T.  Eaton  Co.,  and  they  sell  for  cash  only. 
In  the  cities  of  Canada,  the  retail  business  can  be  said  to  be  75 
per  cent.  cash.  A  few  years  ago,  in  the  towns  and  villages  the 
business  was  75  per  cent,  credit.  But  credit  in  the  retail  busi- 
ness has  received  its  death  blow,  and  it  is  only  a  matter  of  time 
until  the  fossilized  dry  goods  merchants  of  this  country  drop  it 
entirely.  The  brightest  men  are  dropping  it  now — abandon- 
ment is  the  order  of  the  season. 

Ninety  per  cent,  of  the  dry  goods  retailers  of  this  country  are 
in  favor  of  the  cash  system,  yet  they  go  on  selling  for  credit  and 
settling  with  their  debtors  once  a  year.  Why  ?  Simply  because 
they  lack  the  moral  courage  to  make  the  change.  The  practice 
remains  diametrically  opposite  to  their  sentiment  because  they 
believe  that  certain  inexorable  circumstances  exist  which  prevent 
them  from  making  sentiment  and  practice  harmonise.  The  object 
of  this  article  is  to  show  that  these  circumstances  do  not  exist. 

The  credit  system  shortens  the  merchants  life  because  it  im- 
poses a  great  strain  on  his  nervous  system.  The  degree  of  labor, 
thought  and  energy  that  is  required  is  trying  indeed.  The  cash 
system  prolongs  the  merchants  life. 

The  credit  system  brings  loss — loss  through  money  with- 
drawn from  use — loss  from  bad  debts — loss  from  slow  paying 
customers  remaining  away  from  the  store.  As  the  Germans  say  : 
"To  lose  a  friend,  lend  him  money." 

Credit  is  costly,  and  the  credit  merchant  makes  his  cash  cus- 
tomers   pay  for  the  losses  and  expense  of  the  credit  customers. 


When  they  buy  on  credit  customers  are  under  great  tempta- 
tion to  buy  beyond  their  ability  to  pay.  The  cash  system  avoids 
this  and  the  merchant  is  saved  the  reproach  of  having  pushed 
goods  on  someone  who  did  not  really  need  them. 

A  credit  store  in  New  York  has  thirty  bookkeepers.  What 
a  prodigious  waste  of  money,  and  yet  one  bookkeeper  may  be 
more  costly  according  to  the  business  done. 

Low  prices,  bargains,  drives — these  are  what  the  people  of  the 
day  are  after.  It  is  the  cash  retailer  who  offers  them  the  best 
bargains,  hence  he  gets  the  trade. 

Another  argument  in  favor  of  cash  retailing — perhaps  the 
most  important  one — is  the  fact  that  the  man  who  sells  his 
goods  for  cash,  can  buy  for  cash.  In  these  days  this  is  an  im- 
portant consideration.  The  wholesale  merchant  will  sell  cheaper 
to  the  cash  buyer,  just  as  the  retail  merchant  does.  In  the  dry 
goods  trade  the  cash  discount  is  important.  Suppose  a  mer- 
chant buys  $5,000  of  goods  on  July  1st,  and  has  them  dated 
Oct.  1  st,  four  months.  Then  he  finds  on  the  invoice  sent  him 
that  the  cash  discount  is  5  per  cent.,  30  days,  and  that  10  per 
cent,  interest  is  charged  on  overdue  accounts.  He  has  the 
money  and  he  desires  to  see  what  he  can  save  by  paying  that 
billon  August  1st.  Were  he  to  pay  it  on  November  1st  he 
would  get  5  per  cent,  discount,  which  amounts  to  $50.  But 
from  August  1st  to  November  1st  is  three  months.  Three 
months'  interest  on  $1,000  at  10  per  cent.,  the  rate  the  firm 
charge  on  overdue  accounts,  is  $33/3 — total  discount  on  $1,000 
is  $83^.  That  is,  the  merchant  who  sells  for  cash  and  uses  the 
cash  to  advantage  can  make  $831-5  on  every  $1,000  in  six 
months,  or  162-3  per  cent,  on  his  money.  Is  that  rate  of  in- 
terest any  inducement  to  you  to  start  cash  retailing  or  are  you 
still  unconvinced? 

A  cash  retailer  related  an  instance  told  him  by  a  wholesaler. 
A  certain  general  firm  somewhere  in  Ontario,  had  bought  a  bill 
of  goods  at  90  days  net  or  60  days,  6  per  cent.  That  firm  were 
rated  in  the  Mercantile  Agencies  at  over  $40,000,  and  yet  they 
had  so  much  on  their  books,  and  so  little  cash  coming  in,  that 
they  were  forced  to  take  the  ninety  days  and  lose  the  6  per  cent. 
Do  you  grasp  that  rate  of  interest  ?  Six  per  cent,  for  30  days  is 
72  per  cent,  a  year — lost  because  those  merchants  allowed  their 
customers  to  buy  from  them  on  credit  and  carry  their  cash  else- 
where. 

These  are  days  of  close  competition  and  of  accurate  financ- 
ing. The  dealer  who  succeeds  to-day  must  be  an  excellent 
arithmetician  and  he  must  use  his  accomplishment  constantly 
and  intelligently.  By  its  aid  he  may  be  able  to  so  arrange  his 
business  that  he  can  make  profits,  while  other  men  are  starving 
at  the  same  work.  A  manufacturer  remarked  the  other  day,  that 
he  could  make  25  per  cent,  profit  when  other  manufacturers  of 
the  same  line  were  making  nothing.  There  are  retail  merchants 
to  day,  who  are  making  from  ten  to  fifteen  per  cent,  more  on 
their  investment  than  their  competitors  with  the  same  volume 
of  business.  But  no  merchant  can  buy  cheaply  and  take  ad- 
vantages of  drives  and  discounts,  unless  he  has  a  certain  amount 
of  cash,  and  he  cannot  hold  this  cash,  if  he  gives  unrestricted 
credit  to  his  customers.  He  must  sell  for  cash  himself,  if  he 
wishes  to  buy  with  cash — and  this  is  the  only  satisfactory  and 
proper  method  of  buying. 
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PARKER'S    DYE    WORKS. 

CANADA'S  industries  are  mowing,  and  this  is  a  matter  for 
congratulation,  no  matter  how  prevalent  the  growth 
may  be,  nor  how  natural  it  is.  Too  frequently  this 
progress  is  unnoted,  because  being  gradual  it  is  almost 
unnoticeable.  It  is  only  by  the  comparison  of  distant  periods 
that  this  growth  can  be  properly  estimated  or  placed  in  such  a 
light  as  to  show  perfectly  the  rapidity  and  extent  of  the  enlarge- 
ment. Hut  it  is  only  by  a  realization  of  this  industrial  progress 
that  the  people  of  the  country  can  be  made  proud  of  the  land  in 
which  they  live  and  receive  that  assurance  which  is  necessary 
for  the  stimulation  of  further  activity.  This  is  the  excuse — if 
any  be  needed  for  the  present  description  of  a  growing 
industry. 

It  is  now  about  sixteen  years  since  Parker's  dye  works  were 
established.  The  building  in  which  their  machinery  was  first 
started  into  operation  was  a  small  one,  situated  in  the  hollow 
just  opposite  Severn's  brewery  on  Yonge  street.  Since  1876 
when  the  business  was  founded  the  progress  of  the  company  has 
been  remarkable.  At  first  only  three  or  four  hands  were  em- 
ployed, but,  owing  to  the  rapid  increase  of  business  Mr.  Parker 
soon  found  that  three  times  the  original  number  of  employees 
were  inadequate  to  do  the  work  which  was  pouring  in  daily  and 


a  movement  was  made  toward  the  purchase  of  more  commodious 
premises.  In  1885  the  move  was  made,  and  the  head  office 
and  works  of  the  company  were  established  in  a  new  building  at 
Nos.  787  to  791  Yonge  street.  A  year  later  an  enlargement  of 
this  new  place  was  found  necessary  and  the  company  erected  a 
large  and  handsome  wing.  In  1891  a  further  extension  of 
these  already  large  premises  was  made  and  a  two-storey  brick 
structure  running  back  100  feet  in  the  rear  of  the  bank  was 
erected. 

Upwards  of  100  employees  are  engaged  at  these  flourishing 
works  and  eleven  branches  have  been  established.  Six  ^f 
these  are  outside  the  city,  being  founded  in  Hamilton,  Brant- 
ford,  London,  St.  Catherines,  Gait  and  Woodstock.  The  city 
branches  are  at  209  Yonge  street,  59  King  street  west,  277 
Queen  street  east,  475  Queen  street  west,  and  1267  Queen 
street  west.  All  of  these  branches  are  connected  by  telephone. 
A  walk  through  the  works  and  an  inspection  of  the  machinery 
is  very  interesting.  In  the  dye  house  are  found  fifty  or  sixty 
vats,  all  of  which  are  in  constant  operation.  Nearly  all  of  the 
machinery  in  this  great  dyeing  establishment  has  been 
purchased  within  the  past  two  years,  and  is  the  most  modern 
that  could  be  secured  in  Europe  or  the  United  States 
by    Mr.     Parker.       The    latest     addition    to     the     improved 
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Delivery  Wagons  of  Pakker's  Dye  Works. 


machinery  of  the  works  is  a  machine  for  finishing  all  wool 
and  union  dress  goods,  which  cost  laid  down  here  upwards 
of  $2,500.  With  this  machine  goods  such  as  Bedford  cords, 
merinos,  cashmeres,  nuns  veiling,  etc.,  can  be  finished  without 
any  shrinkage  in  the  width.  It  has  always  been  the  aim  of  The 
Parker's  Dye  Works  Company  to  hold  first  place,  and,  with  their 
excellent  facilities  for  so  doing,  the  trade  may  rest  assured  that 
all  goods  taken  in  hand  by  them  will  be  dyed  and  finished  as 
well  as  it  is  possible  for  them  to  be  done,  and  as  good  work 
may  be  expected  as  is  done  in  any  part  of  Europe.  The  dyeing, 
cleaning  and  dressing  of  ostrich  plumes  is  an  art  which  requires 
the  greatest  care  and  skill,  but  after  many  years  of  experience 
this  firm  is  able  to  dye  them  every  known  shade,  and  curl  them 
beautifully. 

By  the  adoption  of  all  the  new  methods  and  appliances, 
Messrs.  Parker  &  Co..  have  succeeded  in  more  than  keeping 
abreast  of  the  trade,  and  they  still  maintain  the  position  taken 
by  them  some  years  ago  of  being  the  largest  and  most  extensive 
dyers  in  the  Dominion.  Their  new  machinery  for  dying  and 
finishing  all  wool  and  union  dress  goods  has  surpassed  their 
most  sanguine  expectations,  and  this  is  evidenced  by  the  rapid 
growth  of  the  trade  and  thorough  satisfaction  of  the  customers, 
who  are  found  all  over  the  Dominion.  Ribbons,  including 
union  and  soft  silks,  are  dyed,  finished  and  reblocked,  while  such 
goods  as  woolens,  braids,  hose,  tweeds,  etc.,  are  made  up  with 
such  remarkable  skill  that  even  an  expert  could  not  tell  that  they 
had  passed  through  the  refinishing  process.  The  idea  of  the 
firm  has  been  to  do  the  best  work,  and  as  the  demands  of  the 
trade  required  they  have  from  time  to  time  added  new  buildings 
and  improved  machinery  until  the  present  time  it  is  found  that 
they  have  the  most  complete  dye  works  in  the  Dominion,  and  a 
trade  extending  from  Halifax  to  the  Pacific  Ocean. 

Retail  dry  goods  merchants  have  been  quick  to  recognize 
the  benefits  of  an  institution  which  makes  their  out-of-fashion 
goods  saleable  by  changing  the  color  or  shade  of  the  material 
so  as  to  satisfy  the  present  requirements  of  trade.  The  loss  from 
dead  stock  is  materially  lessened,  and  this  great  bug  bear  of  the 


trade  is  made  less  appalling  than  it  would  otherwise  be.  As  the 
people  of  the  country  increase  the  closeness  with  which  they 
follow  the  quickly-changing  dictates  of  fashion,  this  means  of 
renewing  a  previous  season's  goods  becomes  most  important  to 
both  wholesaler  and  retailer,  as  well  as  being  economically  im- 
portant to  the  whole  community.  The  careful  retailer  will  take 
advantage  of  this  means  of  making  his  old  stock  saleable,  and 
while  it  may  be  more  trouble  than  selling  the  goods  at  a  sacri- 
fice, yet  it  is  infinitely  more  profitable.  Damaged  or  faded 
goods  can  also  be  made  valuable  in  this  way. 


FELT    DISKS    FOR    HATS. 

A  NUMBER  of  Newark,  N.J.,  hat  manufacturers  are  now- 
busy  in  making  perfectly  flat  hats  for  women.  They  are 
mere  disks  of  felt,  which  milliners  twist  and  bend  into 
fantastic  forms.  Crowns  which  are  mere  rings  of  felt  or  other 
material  are  sewed  upon  the  under  side  of  the  felt  plaques,  some- 
times in  the  centre,  but  oftener  at  the  side  or  rear  of  the  centre. 
The  felt  disks  are  15  inches  in  diameter,  and  are  only  slightly 
stiffened.  The  demand  is  exceedingly  brisk  just  now,  and  six 
or  seven  Newark  firms  are  making  them. 

Many  patents  have  been  obtained  upon  this  simple  fiat  disk 
of  felt  and  the  process  of  making  it.  The  most  important  patent 
is  one  for  splitting  the  plaques  and  cementing  the  pieces  to- 
gether. There  is  a  great  advantage  in  this,  not  only  because  it 
enables  them  to  make  hats  of  two  different  colors,  over  and 
under,  but  it  makes  a  disk  of  greater  durability  and  stiffness  for 
the  weight  of  the  fur  used. 

Hetofore  all  fur  hats  have  been  formed  by  blowing  the  fur 
upon  a  perforated  cone  and  shrinking  them  with  steam  or  hot 
cloth.  In  making  the  flat  plaques  most  of  the  manufacturers 
have  been  blowing  them  upon  low  cones  and  flattening  them  in 
the  sizing  process.  One  firm  devised  a  process  for  blowing  the 
disks  flat  and  in  a  continuous  strip,  and  have  made  a  sizing  ma- 
chine for  working  the  flat  material.  They  have  also  machines 
for  pouncing  and  finishing  the  plaques. — Ex. 
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A     DISGRACE    TO    BUSINESS    IN    NEW    YORK. 

WHEN  recently  we  read  in  The  Sun  and  in  other  news- 
papers coiispicuous  advertisements  relating  how  a  retail 
house  of  this  town  had  purchased  in  a  recent  transaction 
$2,000,000  worth  of  merchandise  from  a  great  house  gone  bank- 
rupt in  Chicago,  and  were  offering  the  same  to  the  public  at  47 
cents  on  the  dollar,  we  thought  it  a  bold  and  masterly  exhibition 
of  mercantile  pluck  and  sagacity.  In  seasons  like  the  present 
there  is  nothing  that  so  deeply  penetrates  the  feminine  heart  as 
a  bargain  ;  and  s  the  merchandise  in  question  purported  to  be 
of  a  timely  and  autumnal  character,  and  withal  preposterously 
cheap,  the  whole  affair  looked  like  a  fine  and  forthright  stroke  of 
business. 

Presently,  however,  it  was  made  known  that  far  from  having 
bought  $2,000,000  worth  of  goods,  the  firm  had  purchased  only 
a  few  hundred  dollars'  worth,  and  had,  instead,  simply  scoured 
up  the  local  market  here  for  the  enstomary  commodities  of  the 
fall  trade.  This  reduced  the  transaction  to  the  level  of  a  vulgar 
imposture.  By  fraudulent  advertising  the  public  was  led  to  be- 
lieve that  by  reason  of  a  great  commercial  disasaster  in  Chicago, 
an  opportunity  was  presented  for  the  purchase  of  goods  at  prices 
far  below  the  cost  of  production.  '  The  statement  was  false,  and 
was  put  forth  with  the  intent  to  deceive  and  entrap  a  credulous 
public. 

We  are  given  to  understand  that  it  succeeded  ;  that  the 
shops  of  the  Ehrichs  have  been  crowded  with  buyers,  and  that 
they  have  been  able  to  unload  their  pretended  "  Chicago  bar- 
gains "  upon  a  multitude  of  unsuspecting  citizens.  The  thing 
is  a  disgrace,  not  only  to  the  Ehrichs  themselves,  whose  hope  of 
decent  mercantile  repute  is  gone  forever,  but  a  disgrace  to  the 
fair  name  of  this  city,  wherein  honorable  merchants  congregate, 
and  acquire  good  names  as  well  as  wealth.  It  is  an  infamy  of 
trade  which  we  had  thought  impossible  to  New  York,  and  we 
can  only  hope  that  it  will  be  visited  with  a  reprobation  so  severe 
and  a  retribution  so  stern  and  so  practical  that  its  recurrence 
will  be  impossible. — N.  Y.  Sun. 


A     RECORD    OF    DISASTER. 

THE  commercial  history  of  the  past  quarter  does  not  offer 
the  most  encouraging  topic  that  could  be  suggested,  says 
the  New  York  Commercial  Bulletin.  But  it  is  in  many 
respects  the  most  instructive  and  useful  topic  for  present  con- 
sideration. This  is  not  merely  because  the  commercial  and 
banking  disasters  of  the  quarter  have  been  entirely  unprece- 
dented. There  are  other  reasons  which  a  brief  consideration 
will  disclose.  But  it  is  pertinent  first  to  show  how  far  all  past 
records  have  been  surpassed. 

The  aggregate  liability  of  firms  failing  for  the  quarter  which 
ended  on  Saturday  cannot  in  the  nature  of  things  be  accurately 
stated  in  the  commercial  weeklies  which  went  to  press  on  Friday 
night,  and  Dun's  Review  makes  no  pretense  of  having  a  com- 
plete record,  but  states  that  the  failures  numbered  about  4,000 
in  the  third  quarter  of  1893,  and  that  the  liabilities  were  about 
$150,000,000.  But  Bradstreet's  of  Saturday  morning  published 
a  detailed  statement  showing  11,174  failures  in  nine  months  of 
the  year,  with  liabilities  amounting  to  $324,087,768,  and  assets 
amounting  to  $225,758,881.  In  this  statement,  necessarily,  re- 
turns for  the  last  day  or  two  must  have  been  omitted,  and  more- 
over the  number  of  banks,  bankers  and  loan  and  investment 
companies  included  appears  to  be  the  same  that  was  recently 
published  for  the  first  eight  months  of  the  year,  as  that  total  is 
repeated  without  change,   but  if  so  two  of  the  largest  failures  of 


that  class,  which  have  occurred  in  the  latter  part  of  September, 
must  have  been  omitted.  Vet  whether'  the  statement  is  com- 
plete and  entirely  correct  or  not,  it  is  at  least  evident  that  the 
aggregate  of  liabilities  of  individuals,  firms  and  companies  failing 
during  three-quarters  of  the  year  was  as  much  as  $324,000,000, 
and  during  the  last  quarter  somewhat  more  than  $150,000,000. 

It  is  proper  here  to  remember  that  the  number  of  failures 
during  the  three-quarters  of  the  year  cannot  have  been  exceed- 
ed materially  in  any  entire  year  save  one,  during  the  thirty-six 
years  which  reports  of  Dun's  Agency  cover.  Moreover,  the  ag- 
gregate of  liabilities  reported  for  three-quarters  of  the  year  musf 
have  been  greater  than  the  liabilities  for  any  full  year  in  the 
history  of  the  country.  The  reported  liabilities  have  never  been 
greater  than  $291,750,000  in  any  entire  year,  namely  in  1857. 
It  is  probable  that  various  railroad  and  corporation  returns  were 
then  included  which  are  not  now,  for  even  in  1873  the  aggre- 
gate was  but  $228,499,900,  and  in  1878  only  $234,383,132,  and 
in  1884  only  $226,343,427.  When  it  is  considered  how  far  the 
record  of  these  three  exceptional  years  is  surpassed  by  only 
three-quarters  of  the  year  1893,  the  magnitude  of  this  year's  crisis 
may  be  appreciated.  Quarterly  reports  have  been  preserved  for 
only  16  years  before  this,  but  the  greatest  amount  of  liabilities 
ever  reported  in  any  quarter  was  $89,085,144  in  the  fourth 
quarter  of  1890,  and  yet  the  amount  for  the  quarter  just  closed 
appears  to  have  been  about  66  per  cent,  greater. 

The  country  has  grown,  of  course,  but  it  has  not  so  grown 
that  such  records  as  these  can  be  considered  anything  less  than 
extraordinary  and  beyond  all  precedent. 


THE    AUSTRALIAN    SERVICE. 

THE  following  despatch  from  Eondon,  Eng.,  gives  some  in- 
teresting information  concerning  the  Australian  Service  : 
"TheTimes  to-day  hasaprominent  article  on  the  arrival  in 
Eondon  of  Mr.  James  Huddart,  who  inaugurates  the  new  route 
from  London  to  Sydney  via  Canada.  This  innovation  is  due, 
the  Times  says,  to  the  big  trade  already  carried  on  between 
Honolulu  and  Vancouver  which  formerly  all  went  via  San  Fran- 
cisco. The  promoters  are  very  sanguine  that  improved  com- 
mercial relations  between  Canada  and  Australia  will  result  from 
Hon.  Mackenzie  Bowell's  mission  to  the  various  Australian 
Governments  with  a  view  to  arranging  special  tariff.  They  hope 
to  obtain  a  subsidy  for  the  company  from  the  home  Covernment 
for  ten  years.  The  exclusive  working  agreement  with  the  Cana- 
dian Pacific  is  regarded  as  of  great  importance.  A  proposal  to 
put  the  vessels  on  the  Admiralty  list  as  available  cruisers  in  war 
time  will  be  brought  up  when  the  House  of  Commons  reasem- 
bles.  The  Times  adds  that  the  project  of  swift  steamers  between 
England  and  Canada  is  practically  settled  and  indicates  that 
Milford  Haven  has  been  decided  upon  as  the  point  of  departure 
for  Halifax  in  winter  and  Quebec  in  summer. 


Mr.  Robert  E.  Gault  was  asked  recently  as  to  the  progress 
of  the  additions  to  the  buildings  and  the  improvements  to  the 
plant  of  the  Dominion  Colored  Cotton  company's  works,  at 
Magog,  which  have  been  under  way  for  some  time.  Mr.  Gault 
has  visited  the  works  recently  and  reports  that  good  progress 
has  been  made.  The  new  buildings  are  now  roofed  in.  and  the 
machines  will  be  ready  to  put  in  active  operation  in  about  three 
weeks.  The  new  offices  are  almost  ready  for  occupation,  as 
well  as  the  new  printing  room.  The  new  shops  for  the  engrav- 
ing of  patterns  is  a  great  improvement  and  with  it  even  better 
work  than  formerly  will  likely  be  able  to  be  turned  out. 
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READY-MADE    MANTLES. 

THE  trade   in  ready-made   mantles  and  jackets  has  been 
extraordinarily  large  this  season  and  stocks  have  been 
depleted  in  most  cases.     Some  jobbers  have  been  forced 
to  send  repeats. 

Perhaps  ready-made  jackets  receive  more  attention  from  the 
trade  at  the  present  time  than  any  other  article  of  ladies'  wear. 
This  is  not  to  be  wondered  at  when  one  realizes  how  much 
their  selling  strength  depends  on  style,  fit  and  finish.  It  is 
marvelous  how  this  trade  has  developed  within  the  past  few 
;-  years. 

Alexander  &  Anderson. 

This  firm's  factory  is  doing  a  rushing  trade,  and  their  output 
is  hardly  equal  to  their  orders.  In  this  their  initial  season  they 
have  made  a  great  success,  and  their  mantles  have  many  char- 
acteristics which  make  them  extremely  desirable.  Their  cloak 
designer  is  now  busy  with  new  samples  for  spring  trade.  In  a 
few  weeks  they  will  show  a  fine  range  of  stylish  goods  in  jackets, 
capes,  etc. 

English  vs.  German. 
The  English  mantles  are  out  of  it  on  this  market.     They 
are  poorly  cut  and  do  not  fit  well  ;    in  fact  an  English  mantle 


with  imitation  seal,  and  a  perfect  garment  in  every  way.    Romeo 
is  made  from  a  basket  cloth,  braided  cape. 

These  garments,  like  many  other  numbers  in  S.  F.  McKin- 


s^j&nsfc&r; 


lacks   in  variety.     The   German   jackets  are  much   better,  and 
dealers   find   their  variety  much   more   suitable   for  the   ladies 
whom  these  mantles  are  sold  to  in  this  country. 
S.  F.  McKinnon  &  Co. 

S.  F.  McKinnon  &  Co.  claim  to  be  the  largest  wholesale 
importers  of  this  article  in  Canada.  They  are  much  pleased 
with  their  mantle  trade  so  far  this  season  and  believe  that  there 
is  yet  a  large  sorting  trade  to  be  done.  This  firm  have  just 
issued  a  jacket  catalogue  for  October,  showing  a  collection  of 
pretty  and  desirable  styles  which  they  have  cabled  repeats  in 
large  quantities  and  timed  to  arrive  from  week  to  week  all 
through  the  busy  season.  The  cuts  shown  here  represent 
three  of  the  garments  referred  to  above. 

Clinker  is  make  from  a  fine  beaver  cloth,  plain  cape,  velvet 
collar  and  piping.    Jumbo  is  made  from  a  curl  cloth,  cape  edged 


non   &   Co.'s   collection,  have  great  records   as   quick  selling, 
perfect  fitting  jackets. 

Reid,  Taylor  &  Bayne  report  having  had  a  good  season  for 
mantles  and  jackets.  They  have,  still  a  good  range  of  children's 
mantles  in  various  styles  and  in  all  sizes.  They  have  some  lines 
of  ladies' mantles  at  special  prices  which  are  being  picked  up 
quickly. 


tfffiSS! 
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THE    MONTREAL    MARKET. 

UP  to  within  ten  days  or  so  of  the  time  of  writing  this,  the 
trade  in  fall  and  winter  dry  goods  was  perfectly  satisfactory 
to  all  of  the  wholesale  houses  here.  Since  that  time  the 
warm,  mild  weather  which  has  prevailed  during  the  present 
month  has  proved  a  serious  drawback  to  business  and  seriously 
interfered  with  the  demand  for  woolen  goods  of  all  kinds,  so  that 
business  at  the  moment  is  quiet.  The  aggregate  to  date,  how- 
ever, compares  very  favorably  with  the  returns  for  the  corres- 
ponding period  last  year,  in  fact  until  the  warm  weather  inter- 
vened business  was  quite  equal  to  that  of  the  previous  fall,  and 
in  some  cases  exceeded  it. 

The  general  position  also  with  regard  to  remittances  appears 
to  be  sound  enough,  the  returns  for  the  4th  of  October  being  a 
reliable  guage  in  this  connection.  This  day  is  always  a  big  one 
for  maturing  paper  with  the  dry  goods  houses,  and  the  firms 
here  appear  to  be  perfectly  satisfied  with  their  experience  on  that 
day,  many  of  the  houses  reporting  that  65  per  cent,  and  over  of 
their  paper  being  met,  which  is  considered  a  fairly  satisfactory 
showing. 

Travelers  are  now  all  out  on  their  fall  trips,  and  their  experi- 
ence has  been  fairly  satisfactory,  but  they  also  as  well  as  the 
direct  city  trade  are  feeling  the  adverse  influence  of  the  warm, 
summerlike  weather  when  it  comes  to  the  sorting  up  demand. 
In  fact  in  many  cases  the  dealers  complain  that  their  stocks 
have  not  been  seriously  broken  into  as  yet,  and  of  course  in  this 
case  their  wants  on  sorting  account  are  naturally  small. 

Prices  of  all  classes  of  goods  remain  firm  and  the  tenor  of 
advices  on  imported  British  fabrics  from  buyers  now  on  the 
other  side  are  very  strong  in  tone,  pointing  to  still  higher 
values  if  anything.  The  coal  strikes,  etc.,  are  said  to  be  having 
the  effect  of  curtailing  the  production  of  many  staple  lines  of 
goods  and  leading  to  firmness  in  consequence. 

The  demand  that  has  been  experienced  of  late  has  been 
mainly  for  woolen  goods,  flannels,  underwear,  etc.  A  present 
feature  in  the  demand  for  the  latter  is  the  call  for  fancy  striped 
shirts  and  drawers,  which  have  been  worked  down  to  absolutely 
nothing. 

Wholesale  houses  here  have  been  fairly  free  in  placing  their 
orders  for  spring  goods,  and  already  many  of  the  travelers  in 
fact,  the  great  bulk  of  them,  have  a  line  of  spring  samples  out 
with  them.  This  practice  of  selling  so  far  ahead  is  looked  upon 
with  considerable  disfavor  by  the  more  conservative  houses  in 
the  trade  here.  A  member  of  one  of  them  speaking  of  the  mat- 
ter to  your  correspondent  characterized  the  practice  as  most 
baneful.  "If,"  said  he,  "the  houses  generally  would  devote 
more  attention  at  the  present  time  to  selling  goods  now  actually 
wanted  than  soliciting  orders  for  spring  samples  it  would  be  for 
the  interest  of  all  concerned.  A  buyer  ordering  now  cannot 
know  with  any  certainty  what  he  wants  so  that  the  practice  leads 
to  unhealthy  purchasing  and  besides  it  tends  to  make  travelers 
neglect  seasonable  goods  in  devoting  attention  to  spring  lines 
and  so  prevents  many  houses  from  working  down  their  stock  of 


fall  and  winter  goods  to  their  proper  level.  No,  we  are  no  friends 
of  the  practice  but  the  force  of  circumstances  compels  us  to 
follow  the  footsteps  of  our  more  reckless  confreres  if  we  are  not 
prepared  to  loose  some  of  our  good  customers."  Hence  one  un- 
scrupulous trader  can  work  a  lot  of  harm  in  this  way. 

Blue  and  black  serges  bore  out  with  a  very  good  demand 
and  quite  a  number  of  good  orders  have  been  executed  for  them 
in  a  strong  way.  A  feature  also  is  that  the  higher  priced  serges 
have  been  principally  called  for. 

There   has   been  quite  a  demand  from  the  Ottawa  Valley  ( 
district   for   flannels  and   blankets,  and  there  has  been  a  good 
enquiry  also  for  satinets,  cossimers  and   domestic  jeans,  while 
overcoatings  and  cloakings  also  have  sold  pretty  well. 

Prices  on  cotton  keep  firm  both  in  grey  and  white,  and 
although  there  have  been  reports  of  cutting  on  colored  lines 
during  the  month  they  lack  reliable  confirmation,  while  the 
sales  agents  deny  them  utterly. 

J.  G.  McKenzie  &  Co.  note  a  good  demand  for  striped 
flannelettes,  most  especially  in  bright  colors.  They  have  expe- 
rienced quite  a  brisk  demand  for  underwear  of  the  finer  descrip- 
tions during  the  month. 

Thibeaudeau  Bros,  have  been  doing  the  usual  trade  in  all 
lines  of  fall  woolens.  Mr.  Vodson  of  the  firm  notices  an  abso- 
lute scarcity  of  fancy  striped  woolen  underwear  and  doubts  if  a 
buyer  could  go  out  on  the  Montreal  market  and  pick  up  twenty 
dozen. 

David  Morrice  &  Co.  say  that  the  demand  for  spring  supplies 
is  very  much  better  than  they  expected  it  would  be.  They 
have  placed  orders  for  quite  as  many  cotton  goods  for  Decem- 
ber delivery  as  was  the  case  last  year.  Their  orders  for  other 
lines  of  spring  supplies  are  satisfactory  also,  noticeably  for 
cotton  underwear,  etc. 

Mr.  Fred.  Cains  of  Brophy,  Cains  &  Co.,  now  out  on  a  tour 
of  Ontario,  writing  from  the  district  around  Renfrew,  says  that 
the  weather  is  altogether  too  balmy  for  trade,  which  is  just  like 
summer,  making  one  feel  more  like  going  on  a  "  hunting  trip 
than  hunting  for  orders." 

The  demand  for  dress  goods  in  a  sorting  up  way  has  been 
quite  satisfactory,  according  to  Jas.  Johnston  &  Co.,  until  the 
last  fortnight.  They  speak  of  a  good  demand  for  velvets  in  the 
popular  shades,  also  for  "  hygiene  "  underwear,  knitted  gloves, 
etc.,  of  which  they  have  full  lines. 

Caverhill,  Kissock  &  Co.  note  a  good  demand  for  German 
beaver  for  cloakings,  having  sensibly  reduced  a  large  line  which 
they  got  in  early  in  September.  They  complain  that  the  warm 
weather  has  interfered  with  the  demand  for  millinery,  trimmings, 
etc.  In  this  connection  they  report  that  velvet  is  all  the  rage, 
and  that  ribbons  appear  to  be  entirely  out  of  it. 

John  Martin  &  Co.,  St  Paul  street,  say  that  the  demand  for 
mink  skins  at  the  moment  is  very  brisk,  and  that  prices  are  firm. 
This  is  due  to  the  prevailing  fashion  which  calls  for  the  entire 
skin  of  the  mink  as  a  neck  tippet,  but  they  don't  anticipate  that 
the  firmness  will  hold. 

Mr.  H.  Shaw  of  Jas.  Johnston  &  Co.,  who  paid  a  visit  to  the 
World's  Fair  during  the  last  fortnight,  was  back  in  his  drc>- 
goods  and  silk  department  on  Monday  morning  last. 

Thouret,  Fitzgibbon  &  Co.  have  on  hand  an  extensive  and 
well  assorted  line  of  "  Jammet  "  gloves,  the  demand  for  which  is 
not  interfered  with  by  the  warm  weather.  They  are  selling  at 
steady  and  unchanged   prices,  but  according  to  the  firm's  most 
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recent  advices  this  will  not  be  the  case  with  spring  and  summer 
supplies,  as  tone  of  values  at  Grenoble  is  firmer  and  an  advance 
in  the  price  of  French  kid  gloves  during  the  coming  spring 
almost  certain. 

Messrs.  W.  B.  Foster  and  Jas.  Baumann,  the  well-known 
travelers  for  Thouret,  Fitzgibbon  &  Co.,  are  out  on  their  regular 
western  trips  through  Ontario.  Their  friends  will  no  doubt  be 
glad  to  see  them  once  again. 

The  buyers  are  now  all  on  the  other  side  of  the  water.  Mr. 
Macdougall  of  Gault  Bros,  was  one  of  the  rear  guard  sailing  on 
Monday  the  9th.     He  will  be  absent  about  two  months. 

Mr.  Thos.  Brophy  of  Brophy,  Cains  &  Co.  sailed  during  the 
first  week  in  the  month  by  the  S.S.  Labrador.  Heexpectstobe 
away  for  a  couple  of  months  at  least. 

Mr.  Wm.  Agnew  of  Wm.  Agnew  &  Co.  sailed  for  Europe 
the  first  week  in  October.  This  firm  note  as  an  encouraging 
sign  in  dress  goods  quite  a  demand  for  serges,  especially  of  the 
better  qualities. 

Messrs.  Cains  and  Fraser  of  S.  Greenshields,  Sons  &  Co.,  is 
expected  back  from  Europe  sometime  in  November.  The  firm 
report  a  good  demand  for  all  lines  of  fall  goods.  They  are  well 
satisfied  with  the  demand  for  the  celebrated  "  Priestlys  "  dress 
fabrics  for  which  they  are  the  sole  Canadian  agents,  also  for 
their  special  line  of  Cravenette  waterproof  goods. 

Jas.  Johnston  &  Co.  received  a  large  line  of  blankets  and 
woolen  goods  early  in  the  month,  and  have  sensibly  reduced  it 
since  owing  to  the  good  demand  which  ruled  during  the  last 
week  of  September  and  the  first  week  of  October.  They  also 
have  experienced  a  good  demand  for  Muscovite,  one  of  the 
newest  things  in  German  dress  goods,  which  sold  remarkably 
well  in  all  the  popular  colors  of  green,  purple,  etc. 

Mr.  Leslie  Gault  of  Gault  Bros.  &  Co.  left  early  in  the  month 
for  Great  Britain  and  the  Continent  to  look  up  selections  for 
the  firms  springs  supplies  of  dress  goods,  etc. 

Messrs.  Gault  Bros,  have  noted  a  good  demand  for  coarse 
tweeds  and  overcoatings,  both  in  the  shape  of  letter  orders  and 
from  travellers.  Work  is  still  being  pushed  on  the  extensive  ad- 
ditions to  their  warehouses  on  St.  Helen  street.  As  has  already 
been  noted  in  this  column,  they  have  taken  over  the  entire  ware- 
house next  door  to  them  on  St.  Helen  street,  and  it  will  soon 
be  complete  in  all  its  arrangements,  being  connected  with  pro- 
per precautions  against  fire  with  the  old  warehouse  at  the  corner 
of  St.  Helen  and  Recollet  streets. 

The  Hudson  Bay  Knitting  Co.  of  Montreal  was  incorpo- 
rated in  1889  and  started  on  a  small  scale,  but  through  the 
energy  and  push  of  its  president  and  manager,  Mr.  J.  J.  West- 
gate,  it  has  since  become  an  enterprising  and  large  concern. 
They  manufacture  a  large  variety  of  goods,  composed  chiefly  of 
specialties.  Their  leading  lines  are  (1)  leather  clothing  of  all 
descriptions,  (2)  specialties  in  tweed  suits  and  overcoats,  (3) 
specialties  in  knit  goods,  including  their  celebrated  Westgate 
overstocking,  lumbermen's  heavy  stockings,  mitts,  etc.  Their 
goods  are  handled  largely  through  Canada  by  the  jobbing  trade, 
and  clothiers  would  find  it  to  their  advantage  to  get  samples  or 
clippings  with  quotations  on  their  tweed  suitings  for  spring. 

Hermann  S.  Scheyer  reports  that  he  has  gone  into  a  new  line 
by  starting  the  manufacture  of  men's  Australian  bear  coats. 
Mr.  Scheyer  tells  us  that  at  the  March  sales  in  London,  Eng., 
he  bought  all  that  was  offered  of  these  skins,  30,000  in  all,  and 


has  now  a  stock  which  will  make  1,000  coats.  rFhey  are  a  good 
looking  fur  and  will  supply  a  long  felt  want  in  the  way  of  a  warm, 
durable  and  low-priced  coat.  He  is  also  busy  night  and  day 
manufacturing  waterproofs  for  the  spring  trade.  He  reports  a 
good  demand  in  skins,  seals,  grey  lambs,  etc.,  and  in  common 
with  others  engaged  in  the  same  lines,  is  hoping  for  an  early  and 
severe  cold  snap. 


THE    MILLINERY    TRADE. 

ROAD  orders  are  coming  in  quite  briskly,  although  as  a 
general  rule  the  orders  call  more  for  varieties  than  for 
quantities.  Dealers  seem  to  be  buying  from  hand  to 
mouth  with  a  determination  to  keep  down  stocks  and  run  no 
risk.  This  is  commendable,  as  wholesalers  will  discover  before 
spring. 

Plain  ribbons  in  numbers  30  and  40  have  been  in  good  de 
mand  in  fine  colorings.  Fancy  ribbons  have  not  had  so  great 
a  call. 

Osprey  aigrettes  hold  wonderfully  well,  and  the  demand 
continues  brisk.  Feathers  have  received  some  attention,  both  in 
plain  quill  feathers  and  ostrich  goods.  Black  and  white  are  the 
leading  colors,  and  black  and  white  shaded  also  takes  well  in 
ornamentations. 

In  shapes  the  high  and  narrow-crowned  sailor  is  sharing  the 
honors  with  the  placques  and  flops.  Walking  hats  get  a  little 
attention,  but  dress  shapes  are  relegated  to  back  shelves  for  the 
present.  Sailors  are  shown  in  hatters'  plush  and  also  in  plain 
felt.  Blacks,  whites  and  colors  are  all  shown.  Placques  are 
now  shown  in  double  colors;  that  is,  the  top  is  of  one  color  and 
the  bottom  of  another.     Often  they  differ  also  in  materials. 

Silks  are  very  quiet  at  present,  but  the  wholesale  houses  re- 
port an  excellent  trade  in  velvets  and  velveteens. 

REID,    TAYLOR    &    BAYNE. 

This  house  shows  the  "  Puritan,"  a  leading  sailor  shape  with 
a  wide  ribbon  band  which  reaches  nearly  to  the  top  of  the 
high  narrow  crown.  They  have  also  a  neat  line  of  placques 
with  hatters  plush  above  and  velvet  or  felt  below.  The  two 
parts  of  these  disks  are  joined  together  by  a  very  thin  sheet  of 
rubber,  although  so  well  that  this  cannot  be  noticed.  These 
are  shown  in  striking  combinations  of  colors,  such  as  cardinal 
and  black,  black  and  cardinal,  black  and  white,  white  and  black, 
brown  and  moss  green,  etc. 

s.  f.  m'kinnon  &  CO. 

S.  F.  McKinnon  &  Co.  have  a  shipment  of  osprey  goods 
coming  forward  which  will  enable  them  to  keep  all  orders  filled 
for  this  line.  They  are  showing  the  latest  designs  in  placques 
and  flops  and  in  sailors.  Their  fancy  feather  and  fancy  ribbon 
stock  is  well  known  to  be  always  in  good  condition.  Their 
stock  of  dress  silks  contains  some  specials,  and  their  mantlings 
are  in  full  range,  their  stock  of  colors  in  satin-finished  beaver 
cloth  being  good.  In  velvets  and  velveteens  they  keep  their 
range  constant  by  repeats. 


Debtor — I  have  done  well  in  business,  and  I  have  come  back 
to  clear  up  all  the  debts  contracted  by  me.  In  fact,  I  have  re- 
pented and  intend  henceforth  to  lead  an  honest  life. 

Creditor — That  is  good  news'. 

Debtor — Now,  what  I  want  to  know  is,  will  you  accept  20 
cents  on  the  dollar  ? — Puck. 
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THE    FUR    TRADE. 

URS  are  not  to  be  bought  these  days  at 
any  prices  that  a  buyer  may  name. 
There  is  a  decided  upward  tendency  of 
the  market,  owing  to  the  great  demand 
for  dressed  furs.  But  it  must  be  care- 
fully remembered  that  what  is  true  of  dressed 
furs  may  not  be  true  of  raw  furs.  Dressed 
furs  of  various  kinds  are  in  demand  at  the 
manufacturing  establishments,  and  in  cer- 
tain cases  where  manufacturers  have  been  forced  to  buy  repeats 
of  some  lines,  they  have  had  to  pay  advanced  prices,  in  some 
cases  amounting  to  25  per  cent.  This  advance  is  only  on  furs 
which  are  available  for  present  use.  If  November  opens  up 
with  cold  weather,  a  still  further  upward  tendency  may  be  ex- 
pected. Bnt  there  will  be  no  dearth  of  manufactured  goods  in 
Canada,  for  Canadian  manufacturers  of  this  class  of  goods  have 
worked  their  factories  steadily  all  summer,  whereas  United  States 
factories  and  workrooms  have  been  halls  of  silence  for  nearly 
four  months.  The  prospect  for  the  fur  trade  in  the  United 
States  depends  on  the  Silver  bill/  or  the  entire  restoration  of 
financial  confidence,  and  even  if  the  fur  trade  picks  up,  their 
manufacturers  are  unprepared  for  a  sharp  demand.  In  this 
country  it  is  different.  Manufacturers  have  had  no  difficulty  in 
securing  funds  to  pursue  their  manufacturing,  and  most  of  them 
have  pursued  it  with  more  than  usual  assiduity,  confident  that 
the  state  of  trade  warranted  the  expectation  of  an  increased  de- 
mand for  fur  garments. 

Already  this  increased  demand  is  apparent,  and  if  the 
weather  is  favorable,  anticipations  will  be  abundantly  realized. 
One    feature    of   this    demand    is    the   enquiry    for    fur   capes. 


117 — 22  in.    Cape. 

The  favoritism  shown  for  this  class  of  garments  cannot  be 
explained  other  than  by  saying  that  the  Leg  O'Mutton  dress 
sleeves  make  jackets  uncomfortable  and  unsuitable.  Capes  are 
selling  in  all  lengths  from  22  to  36  inches  and  in  every  class  of 
furs.  They  are  shown  in  plain  collars  and  with  and  without 
butterfly  and  similar  fancy  capes. 

The  London  fur  sales  commence  on  October  25th,  although 
Lampson's  make  no  offerings  until  October  30th.     The  class  of 


furs  offered  are  not  important  and  very  few  Canadian  buyers 
will  be  present.  Nor  is  it  expected  that  the  prices  ruling  there 
will  have  much  effect  on  those  ruling  in  this  market.  The  date 
for  holding  the  seal  sale  has  not  yet  been  fixed,  and  it  will  not 
be  held  before  November  30th.  Holders  of  this  class  of  furs  are 
anxious  that  the  financial  affairs  of  the  United  States  shall  be 
more  settled  before  this  sale  takes  place.  Any  great  rise  which 
results  from  these  sales,   will   be  mainly  the   result  of  manipula- 


115 — 30  in.   Cape. 

tion  because  it  is  well  known  that  there  are  enormous  quantities 
of  raw  furs  in  storage  both  in  the  United  States  and  on  the  other 
side  of  the  water,  only  waiting  a  favorable  opportunity  to  be 
thrown  on  the  market. 

Collectors  especially  should  note  this  fact  and  not  base  their 
present  prices  on  those  obtained  last  year.  This  is  a  most  un- 
favorable moment  for  any  speculative  moment  in  raw  furs.  The 
stocks  are  large  and  the  probability  is  for  lower  prices.  The 
English  fur  trade  is  in  bad  condition,  and  the  United  States 
trade  is  the  same,  hence  with  an  equal  amount  of  collections 
during  the  coming  season,  prices  are  most  certain  to  fall.  Con- 
servative dealers  expect  that  prices  of  nearly  all  articles  will  rule 
lower  during  the  next  raw  season. 

SOME    NEW    CAPES. 

Capes  are  popular  at  present.  The  three  accompanving 
illustrations  show  three  of  the  leading  styles  made  by  A.  A. 
Allan  &:  Co.  of  this  city. 

No.  117  is  a  22-inch  cape  in  Alaska  sable.  The  shoulders 
are  high  and  the  storm  collar  plain.  It  is  also  made  in  marmot 
sable,  natural  opossum,  black-dyed  opossum,  brown-dyed  Green- " 
land  seal,  mink-dyed  Greenland  seal,  grey,  lamb,  Persian  lamb, 
astrachan,  nutria,  beaver  and  seal.  The  principal  lengths  are 
17,  22,  and  30  inches. 

No.  115  is  a  30-inch  cape  made  in  the  same  variety  of  furs. 
Here  it  is  shown  in  seal  with  plain  storm  collar. 

No.  114  is  a  similar  cape  with  the  addition  of  the  nymph  or 
fluted  collar.  This  is  put  on  all  their  capes  if  desired  at  an  in- 
creased cost  of  from  $2  to  $3,  according  to  the  class  of  fur. 
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ABOUT    RAW    FURS. 

An  abstract  of  a  conversation  which  the  Montreal  corres- 
pondent of  The  Dry  Goods  Review  had  with  Mr.  Horace 
Martin  of  the  firm  of  John  Martin  &  Co.,  fur  dealers,  St.  Paul 
street,  may  be  of  some  interest  to  fur  manufacturers  and  others 
as  conveying  the  impressions  of  a  shrewd  dealer  on  the  pros- 
pects for  raw  furs.  With  few  exceptions  Mr.  Martin  looks  for 
moderate  values  on  raw  furs  for  various  reasons.  Bear,  for  in- 
stance, sold  well  during  the  winter  and  spring  months,  but  now 
only  choice  parcels  can  be  moved  at  concessions,  and  a  decline 
in  value  may  be  looked  for  as  a  certainty,  and  care  should  be 
exercised  with  the  lower  grades  as  manufacturers  are  not  using 
them  for  robes,  as  they  can  buy  so  many  cheaper  and  more 
saleable  substitutes.  Mink  at  present,  owing  to  the  prevailing 
fashion  of  using  the  whole  skin  for  neck  tippets,  is  firm  in  tone, 
but  it  is  the  impression  that  owing  to  many  other  furs  which  can 
be  used  for  fur  edging  that  it  will  see  a  lower  range  of  prices. 
The  sharp  advance  in  mink  has  not  benefitted  muskrat  to  the 
extent  anticipated,  for  although  the  latter  usually  acts  in  sym- 
pathy with  the  former,  the  opening  quotations  for  them  are 
expected  to  be  moderate.  A  weakening  is  looked  for  in  rac- 
coon, and  lower  prices  are  also  predicted  in  opossum.  Red  and 
grey  fox,  which  are  chiefly  shipped  to  Europe,  and  the  demand 
for  them  is  not  brisk.  Marten  has  an  easy  tendency,  and  while 
the  better  colored  skins  may  hold  their  own,  poorer  sorts  will 
unquestionably  weaken  unless  European  buyers  show  the  fur 
more  favor  than  they  have.  Lynx  should  be  bought  very  reason- 
ably, while  large  stocks  of  wolf  skins  in  dealers'  hands  can  only 


114 — 30  in.  Cape 
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be  disposed  of  at  a  sacrifice.  Sea  otter,  cross  and  silver  foxes, 
fisher,  etc.,  are"  exclusively  dependant  on  the  European  trade, 
and  the  outlook  for  them  is  not  considered  good.  Beaver, 
otter  and  skunk  seem  to  be  the  most  encouraging  lines.  Beaver 
is  only  a  light  stock,  and  unless  the  offerings  at  the  sales  in  Lon- 
don are  excessive  the  article  may  show  more  strength.  Otter  of 
all  grades  finds  a  good  market,  and  present  stocks  are  small, 
and  as  fur  edging  appear  to  be  more  popular  than  ever,  it  is  safe 
to  assume  that  otter  will  be  in  good  request.  Skunk  has  been 
in  good  request  for  the  export  and  home  trade,  and  a  good  call 
for  them  is  still  looked  for. 


TORONTO    FUR    MARKET. 

Badger,  per  skin $        25  to 

Bear,  black 15  00  to 

Bear,  brown 15  00  to 

Bear,  grizzly 1000  to 

Beaver 2  00  to 

Beaver,  castors,  per  pound 2  50  to 

Fisher 50  to 

Fox,   cross 75  to 

Fox,  kit 10  to 

Fox,   red 25  to 

Fox,    silver 5  00  to 

Lynx 25  to 

Marten 75  to 

Mink 25  to 

Musquash 02  to 

Otter 8  00  to 

Raccoon 50  to 

Skunk 25  to 

Timber  wolf 25  to 

Prairie  wolf,  large 25  to 

"         "      small 25  to 

\Volverine 50  to 


$,      75 

30  00 

30  00 

20  00 

7  00 

4  00 

7  00 

6   00 

45 

1  5° 
80  00 

4  00 

2  50 

1   75 

10 

12  00 

85 
1   00 

3  5° 
1   00 

65 
3  5° 


FUR    NOTES. 

The  Russian  steamer  Kotick  arrived  at  San  Francisco  on 
September  28th  with  this  season's  catch  of  the  Russian  Sealskin 
Co,,  owners  of  the  Copper  Island  rookery  privileges.  It  is  the 
most  valuable  cargo  from  the  north  that  has  ever  entered  that 
port.  On  the  manifest  were  33,830  sealskins,  valued  at  $15  per 
skin  ;  134  sea  otter  skins,  at  $100  each;  480  bear  skins  and  800 
sables,  making  a  total  valuation  of  over  $500,000. 

Mr.  E.  B  Marvin  and  Capt.  Cox  of  the  sealing  firm  of  E.  B. 
Marvin  &  Co.  of  Victoria,  B.C.,  were  in  Montreal  recently  on  a 
visit.  This  firm  has-six  vessels  engaged  in  the  sealing  business, 
representing  a  capital  of  $72,000.  Capt.  Cox  states  that  the 
Behring  Sea  decision  is  not  regarded  as  satisfactory  by  those 
engaged  in  the  sealing  business.  The  white  seal  hunters,  he 
says,  are  diligenrly  practising  with  spears,  in  order  to  become 
expert  by  the  time  the  sealing  season  commences. 

An  unconfirmed  Boston  despatch  has  been  running  in  the 
daily  papers  giving  an  account  of  the  arrest  in  Troy,  N.Y.,  last 
week  of  Henry  Nedecar  and  Thomas  McCormick,  Delaware  and 
Hudson  trainmen,  charged  with  smuggling  sealskin  and  fur 
garments  into  the  United  States  and  shipping  the  same  to  Bos- 
ton and  other  large  cities.  The  principal  in  this  scheme  was 
said  to  be  J.  B.  Laliberte  of  Quebec,  a  French  Jew,  who,  it  is 
said,  conducts  the  largest  and  finest  fur  store  in  America,  or  in 
the  world.  He  is  claimed  to  be  a  man  of  great  wealth,  amassed 
largely  by  defrauding  the  United  States  revenue,  and  is,  the 
most  successful  offender  against  the  United  States  customs  laws 
in  Canada,  and  notorious  as  a  smuggler  from  Maine  to  Califor- 
nia.    The  report  is  generally  considered  a  hoax. 

One  of  the  greatest  drawbacks  to  a  steady  raw  fur  trade  on 
this  continent  is  that  certain  flim-flam  houses  in  New  York,  send 
out  circulars  to  collectors  quoting  enormous  prices  on  furs  con- 
signed to  them.  These  collectors  then  think  that  reliable  houses 
are  quoting  too  low,  and  too  often  they  ship  their  furs  to  the 
flim-flam  house  and  never  receive  anything  for  them.  These 
houses  cannot  give  such  prices  and  deal  honestly  with  their  cus- 
tomers, as  the  latter  soon  learn. 
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THE    MONTHS    TRADE. 

ESPITE  all  rumors  of  a  shortened  trade,  most 
of  the  houses  have  done  an  average  Sep- 
tember business.  The  month  surprised 
the  wholesalers,  the  last  week  being  an 
especially  active  one,  owing  to  the  cold 
weather  then  prevailing.  Some  of  the 
houses  report  an  increase  in  the  month's 
trade. 

September  collections  were  not  remark- 
able, except  for  their  continued  slowness. 
This  month  shows  slight  improvement,  and  about  75  per  cent. 
of  the  paper  due   on  the  4th  was  met.     There  is  no  doubt  that 
many  back  debts  will  be  paid  up  this  month. 

The  large  clothing  houses  have  all  placed  their  orders  for 
spring  woolens,  and  the  total  volume  is  ahead  of  last  year. 
Prices  remain  about  the  same ;  in  fact  this  whole  trade  has  be- 
come an  almost  staple  one.  The  designs  may  change  a  little, 
but  qualities  and  varieties  change  but  slightly,  and  prices  are 
always  tending  slightly  downward.  The  demand  for  medium 
and  lower  grade  woolens  is  greater  than  it  was  last  season,  and 
this  is  almost  the  only  feature.  ' 

Hopsackings,  for  dress  material,  went  with  a  rush  in  Sep- 
tember. Everybody  wanted  them,  and  stocks  were  pretty  well 
cleared  at  full  prices.  Since  October  opened  up  the  trade  has 
been  for  serges.  The  change  was  abrupt  but  was  decided,  and 
some  of  the  wholesalers  were  caught  with  small  stocks.  Cable 
repeats  for  black  and  blue  serges  have  been  quite  numerous  this 
past  two  weeks,  and  as  these  have  commenced  to  arrive,  dealers 
can  rely  on  having  all  their  orders  filled. 

The  knit  underwear  trade  is  in  a  normal  condition.  Mills 
have  an  abundance  of  orders  and  repeats  to  keep  them  busy 
until  the  middle  of  December,  and  should  the  weather  turn 
stormy  early  in  November  additional  repeats  would  prolong  the 
season's  run  until  sometime  in  January.  Some  of  next  year's 
samples  are  appearing.  Wholesalers  are  busy  receiving  stock 
from  the  mills  and  shipping  out.  A  few  road  orders  continue  to 
be  taken  for  this  and  similar  lines. 

The  silk  trade  is  decidedly  flat  at  present,  there  being  very 
little  demand.  Some  dealers  who  are  loaded  and  are  afraid  of 
a  falling  market  have  been  trying  to  force  sales,  and  some  lots 
have  been  sold  at  much  below  regular  prices.  Wholesale  stocks 
are  fairly  heavy. 

Some  300  bales  of  grey  cottons  have  been  cleared  out  by  a 
manufacturer's  agent  at  much  below  usual  prices.  It  is  said  that 
this  clearing  was  done  because  a  certain  mill  in  Ontario  which 
had  been  making  both  colored  and  grey  cottons  will  hereafter  be 
confined  to  colored  fabrics.  The  wholesalers  who  got  these  lines 
are  not  likely  to  cut  as  they  are  staple  lines,  and  a  cut  is  un- 
necessary. Retailers  will  derive  little  or  no  benefit  from  this 
slaughter.  One  or  two  other  lines  of  cottons  are  a  little  easier 
at  present,  despite  the  fact  that  raw  cotton  has  advanced  16 
points  in  the  last  month. 

This  is  essentially  a  velvet  season.  Velvets  and  velveteens 
have  had  a  wonderful  demand,  and  large  quantities  have  been 
consumed.  But  as  soon  as  the  first  decided  frost  has  passed, 
watch  the  demand  for  fur  edgings  and  fur  trimmings.  Letter 
orders  will  be  in  great  vogue  just  about  that  time.  Velveteens 
will  be  clean  out  of  it  after  that. 

The  winter's  overcoats  are  taking  lots  of  cloth.  Instead  of 
ordering  2%  yds.,  merchants  are  using  from  2^  to  3^  yds.  for 


every   overcoat.      Even  the  prosaic  men  of  the  last  decade  of  the 
1 9th  century,  follow  the  fashion's  closely. 

fancy  wool  goods  such  as  bootees,  mitts,  hoods,  etc.,   are 
moving  well.     Yarns  of  all  kinds  are  being  enquired  after. 


DRY    GOODS    FOOTBALL    LEAGUE. 

THE  Wholesale  Dry  Ooods  Football  League  has  been  re- 
organized and  is  again  at  the  work  of  deciding  who  shall 
possess  the  beautiful  silver  trophy  presented  by  The  Dry 
Goods  Review.  The  teams  which  entered  were  from  the  follow- 
ing houses:  Samson,  Kennedy  &  Co.,  W.  R.  Brock,  &  Co., 
Gordon,  Mackay  &  Co.,  Caldecott,  Burton  &  Spence,  and  Wyld, 
Grasett  &  Darling.  Since  the  opening  the  first  mentioned  team 
has  withdrawn,  and  their  place  has  been  taken  by  McMaster 
&  Co. 

On  Saturday  Oct.  7,  the  season  was  open  with  a  default,  a 
change  of  date  and  a  bye.  Gordon,  Mackay  &  Co.  won  two 
points  by  W.  R.  Brock  &  Co.'s  default. 

On  Saturday  Oct  14,  a  pair  of  defaults  occurred  owing  to 
the  inclement  weather.  W.  R.  Brock  &  Co.,  again  defaulted,  this 
time  to  McMaster  &  Co.  who  thus  have  two  points  and  no  games 
lost.  Wyld,  Grasett  &Darlinglost  two  points  to  last  year'schampions 
owing  to  the  fact  that  their  men  didn't  realize  that  anybody 
would  play  football  in  such  weather  as  obtained  that  day.  The 
worthy  champs,  cared  not  for  wind,  rain  or  mist,  and  were 
ready  to  do  or  die.  They  did,  and  didn't  die.  This  places 
Wyld,  Grasett  &  Darling's  team  with  a  handicap  that  will  lessen 
their  chances  materially.  Brock's  team  is  out  of  it — almost  the 
best  team  in  the  league — because  some  of  their  players  were  in 
other  matches  and  some  indisposed.  This  is  unfortunate,  but 
cannot  be  helped.  McMaster  &  Co.'s  team  is  new  and  untried, 
and  it  can  scarcely  expect  to  get  top  place  this  season.  This 
leaves  the  two  teams  to  fight  for  the  trophy,  although  of  course 
the  other  two  have  a  fighting  chance. 

Gordon,  Mackay  &  Co.'s  team  is  an  excellent  one,  and 
Caldecott,  Burton  &  Spence's  team  is  composed  of  men  who 
have  two  victorious  seasons  behind  them  to  give  them  confi- 
dence. The  latter  team  has  been  drawing  victorious  confidence 
all  summer  from  their  daily  observation  of  the  handsome  shield 
that  hangs  in  their  warehouse,  and  which  needs  but  one  more 
victory  to  make  it  a  permanent  ornament.  They  are  determined 
to  win.  The  former  team  are  saying  little  but  doing  much.  If 
they  are  beaten  it  will  be  by  a  much  better  team  than  them- 
selves. They  are  out  for  glory — and  the  shield — and  will  give 
an  excellent  account  of  themselves  when  they  come  on  the  field. 
Let  the  best  team  win. 


BETTER    ALL    ROUND. 

If  the  business  of  the  world  could  be  put  on  a  cash  basis  it 
would  be  better  not  only  for  merchants,  but  lor  the  masses. 
Many  people  buy  things  they  do  not  require,  simply  because 
they  are  not  called  upon  to  pay  cash  for  them.  It  is  always  a 
simple  matter  to  discount  the  future,  but  the  obligation  once 
created  has  to  be  met,  and  as  a  rule  it  is  just  as  hard  to  pay  for 
things  six  months  hence  as  it  is  to  pay  for  them  to-day.  If 
people  could  not  get  credit  they  would  find  their  wants  simplified 
in  a  most  remarkable  manner,  and  they  would  be  able  to  show 
a  balance  at  the  end  of  the  year  on  the  right  side  of  the  ledger. 
— Hamilton  Herald. 
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BEDDING      WINDOWS. 

WINTER  bedding,  blankets,  comforters,  etc.,  are  now 
leading  cards  in  dry  goods  stores,  says  The  Dry  Goods 
Chronicle,  and  if  well  arranged,  capital  window  displays 
may  be  made  from  these  articles.  The  accompanying  sketch 
gives  a  suggestion  of  the  grouping  in  a  recent  display  made  by 
Abraham  &  Straus,  Brooklyn. 

In  windows  of  this  kind  it  is  well  to  avoid  dark  colors. 
Bordered  blandets  are  exceedingly  good,  their  soft  cream  tone 
giving  great  decorative  value  to  the  pale  pink  and  blue  of  the 
borders.  Comforters  having  a  general  tone  of  soft  pinks  and 
blues  are  also  excellent  in  combination  with  blankets,  and  very 
attractive  windows  can  be  made  with  the 
dainty  satine  and  India  silk  comforters,  now 
so  great  a  feature  of  good  stocks. 


This  is  arranged  by  placing  a  screw-eye  at  each  end  of  pane  and 
stretching  a  wire.  For  the  background  drape  a  pair  of  lace  cur- 
tains. Now  build  up  steps  in  an  angle  facing  the  corner  as  you 
enter  the  store  ;  by  so  doing,  your  display  is  viewed  from  side 
as  well  as  front,  and  at  the  same  time  it  gives  you  more  room  to 
make  an  attractive  display. 


DULL-SEASON    BARGAIN    TALK. 

It  will  pay  to  make  a  good  deal  more  of  a  feature  than  usual 
of  special  prices.  In  slow  times  buyers  require  marked  induce- 
ments, and  some  one  in  your  town  is  pretty  sure  to  offer  them. 
You  better  be  the  one. 


SMALL    WINDOWS. 

There  are  numbers  of  merchants,  says 
Harry  Harman  in  Dry  Goods  Bulletin,  in 
many  of  the  cities  and  towns  who  would  be 
only  too  glad  to  display  their  goods  in  win- 
dows if  they  had  sufficient  room,  but  the 
small  amount  of  space  will  not  enable  them 
to  show  goods  to  advantage.  I  shall  en- 
deavor to  help  them  by  giving  a  few  ideas  as 
to  the  manner  in  which  a  smaller  window 
may  be  dressed  and  still  look  attractive  ;  but 
I  don't  propose  to  display  goods  from  every 
department  all  at  one  time,  or  to  overcrowd 
a  window.  It  is  always  best  to  place  your 
goods  at  some  distance  from  the  glass,  as 
they  will  be  better  seen  and  better  preserved. 

Never  arrange  the  windows  by  placing 
masses  of  dark  material  at  the  back.  This 
turns  the  window  into  a  mirror,  and  the  dis- 
play of  colored  goods  in  front  is  ruined  by 
being  mingled  with  the  reflections  of  sur- 
rounding objects.  Don't  try  to  do  without 
fixtures.  Have  a  good  supply  of  them,  as  it 
will  enable  you  to  change  as  often  as  neces- 
sary. 

To  make  a  neat  handkerchief  display,  first 
cover  the  side  well  with  blue  cambric,  then 
pin  on  white  and  colored  border  in  diamond 
shape,  so  arranging  them  that  every  other 
handkerchief  has  a  colored  border;  cover 
the  entire  wall.  Now,  about  nine  inches  on 
each  side  near  window  pane  run  a  tape  from 
ceiling  to  floor  and  pin  on  your  handker- 
chiefs ;  about  eighteen  inches  from  each  side 
run  a  tape  and  arrange  as  before.  The  floor 
may  be  displayed  with  boxes  of  handker- 
chiefs, the  borders  merely  turned  over.  For  the  background 
drape  a  pair  of  lace  curtains.  A  very  simple  way  to  display 
articles  is  to  run  a  piece  of  scantling  on  each  side  of  window, 
from  floor  near  window  pane  to  back  at  ceiling,  and  run  strips 
across,  merely  tieing  to  a  screw-eye  at  proper  distance  apart.  On 
this  frame  may  be  displayed  underwear,  each  row  a  color  to  it- 
self; this  may  be  changed  to  hosiery  or  such  articles  on  the 
light-weight  order. 

For  a  small    window  I   would   suggest  a  deep   white  lace, 
draped  within  a  few  inches  of  window  pane  near  the  ceiling: 


It  will  pay  you  to  try  good  circular  advertising — not  cheap 
dodgers ;  nobody  pays  much  attention  to  them — but  tasty 
cards,  handsomely  printed,  describing  some  few  especially 
attractive  features,  and  sent  through  the  mail  to  selected  lists. 
Many  people  who  are  not  influenced  by  newspaper  advertise- 
ments respond  to  the  personally  addressed  circular. 

It  will  pay  you  to  "star"  seasonable  goods  in  your  window 
with  terse  cards  explaining  their  desirable  features.  Remember 
that  in  the  window  prices  talk!  An  excellent  article  at  a  low 
price  draws  in  many  a  purchaser  who  had  no  thought  of  buying. 
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Knox,  florgan  &  Co. 


WHOLESALE   DRY 
GOODS  IMPORTERS 


HAMILTON,  ONT. 


JUST  CLEARED 

Manufacturers'  Stock  Top  Shirts,  Assorted. 


ttmmrwmmwttmr 

ISavy  Blue  Buttoned  Front,  Regular  Price  $8.00. 

Blue  Mottled,  Buttoned  Front,  Regular  Price  $8.00. 

Black  Mixed,  Buttoned  Front,  Regular  Price  $9.00. 

Brown  Mixed,  Buttoned  Front,  Regular  Price  $9.00. 

Plain  Grey,  Laced  Front,  Regular  Price  $9.00. 

You   can    secure    these    by    prompt  letter  order,  while  they  last,  at  $7.00,  4  months,  or  5  per 
cent.    1  st  November. 

Any  of  the  Lines  will  Retail  for  $1.00. 

Our  regular  stock  of  Top  Shirts  is  still  fully  assorted  ranging   from  $4.50  to  $15.00. 


PRINTED    FIGURES. 

Cloth  on  which  is  printed  certain  figures,  of  cats,  kittens, 
elephants  and  dolls,  is  in  great  demand.  The  printing  is  done 
in  absolutely  fast  color,  and  hence  when  they  are  cut  out,  sewed 

together  and  stuffed  with  wadding 
they  make  durable  and  harmless  toys 
for  children's  use.  Children  make 
them  up  themselves  and  find  much 
amusement  in  the  filling  of  them 
themselves.  This  kind  of  toy  has 
created  much  amuse- 
ment, and  the  quan- 
tity of  the  goods  sold 
has  been  enormous. 
It  is  sold  by  the  yard 
in  short  ends  of  about 
25  yards.  Each  yard 
contains  2  cats,  2  elephants,  2  dolls  or  8  kittens  as  the  case 
may  be.  Dealers  who  have  not  yet  tried  this  novelty  can  secure 
the  cloth  from  W.  R.  Brock  &  Co.  of  this  city. 


Patented  July  5  and  Oct.  4, 1892. 


Some  of  the  flat  hats  exhibited  in  the  milliners'  windows  are 
dreams  of  beauty,  with  gorgeous  blendings  of  color  upon  the 
napped  upper  surface  and  creamy  felt  below.  Others  have  a 
broad  border  of  furry  nap  or  are  full  brush  hats.  A  few  have 
low  crowns,  built  up  by  hydraulic  pressure,  but  the  dictum  from 
Paris  is  that  the  crown  must  be  on  the  under  side,  and  hatters 
are  now  making  small  shallow  crowns  of  felt  to  be  sewn  on. 
Some  of  the  French  plaques  are  so  limp  that  they  can  be  formed 
into  tarns  and  beefeaters. 


A.  A.  Allan  &  Co. 

Wholesale  Furriers. 


We  are  showing  a  full  range  of  Ladies'  and  Gents' 

Fashionable  Furs 

Made  specially  on  the  premises  for  our  Fine  Trade. 
Perfect  fit  in  Jackets  and  Coats. 
Send  for  circular. 

Cloth  Cap  Department. 

Silk  PLUSH  Caps — New  styles  for  Men's  and  Boys'. 
Imitation  LAMB  Caps — Full  range,  all  prices. 
Inspection  invited. 

A.  A.  Allan  &  Co. 

51     BAY    ST.,    TORONTO. 


THE 
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BUSINESS    CHANGES. 

ONTARIO. 

ISAAC  Benjamin,  house  furnishings,  228  Queen  street  west, 
Toronto,  made  an  assignment  to  John  W.  Laurence,  of  John 
Macdonald  &  Co.  The  liabilities  amount  to  $5,600,  with 
assets  of  $3,000.  The  insolvent  made  an  offer  of  20c.  on  the 
dollar  cash. 

The  Union  Suspender  Co.,  Toronto,  has  suspended. 

A.  Wyness  &  Co.,  dry  goods,  Fordwich,  have  sold  out  to  J. 
Argo. 

John  Newton  &  Sons,  mfrs.  woolens,  Limehouse,  have  been 
burnt  out. 

M.  Lynch,  children's  clothing  and  fancy  goods,  Hamilton,  is 
out  of  business. 

Elliott  &  Hamilton,  dry  goods,  Ottawa,  have  been  succeeded 
by  Wm.  Stanford. 

The  dry  goods  stock  of  Bedard  &:  Co.,  Ottawa,  was  sold  at 
65  cents  on  the  dollar. 

L.  G.  Callaghan  &  Co.,  dry  goods  merchants,  Yonge  street, 
are  in  financial  difficulties. 

W.  T.  Hayes  &  Co.,  men's  furnishings,  Goderich,  have  been 
succeded  by  C.  R.  Shane  &  Co. 

G.  &  R.  Burns,  men's  furnishings  and  clothing,  London,  are 
endeavoring  to  compromise  at  50c. 

J.  L.  Hagerman,  general  merchant  of  Sutton,  is  fitting  up  his 
store  for  millinery  and  fancy  goods. 

A.  A.  Allan  &  Co.,  furniture  and  carpets,  Toronto,  are  ad- 
vertising that  they  will  retire  from  business. 

Alexander  McDonald,  of  Cornwall,  dealer  in  carpets  and 
upholsterers'  supplies,  has  made  an  assignment. 

The  goods  and  chattels  of  Annie  Baker,  252  Yonge  street, 
valued  at  $5,000,  have  been  sold  to  G.  A.  Weiss  for  36  cents  on 
the  dollar. 

F.  R.  Webb,  the  veteran  dry  goods  merchant  of  Petrolia, 
has  admitted  his  son  into  partnership,  and  the  firm  is  now  F.  R. 
Webb  &  Co. 

The  dry  goods  stock  of  S.  W.  Giles  of  Hamilton,  valued  at 
$5,457,  has  been  sold  to  Dahl  Bros,  of  Orangeville,  at  sixty 
cents  on  the  dollar. 

The  dry  goods  stock  of  John  Rennie  of  St.  Catherines, 
amounting  to  $21,821.20,  has  been  sold  to  Mr.  T.  Hamilton, 
Toronto,  for  42^  cents  on  the  dollar. 

The  stock  and  plant  of  A.  R.  McKinley  &  Co.,  mfrs.  window 
shades,  Toronto,  is  to  be  sold  by  auction  on  the  17th.  J.  Innes' 
dry  goods  stock  at  Rockwood  will  be  sold  on  same  day. 

L.  Shantz  of  Berlin,  recently  bought  a  stock  of  furnishings 
on  the  corner  of  Elm  and  Yonge  streets  in  this  city.  Then  he 
sold  it  again,  and  now  is  selling  his  Berlin  stock  of  furnishings 
by  tender. 

Mr.  Walker,  of  Tilsonburg,  some  time  ago  sold  his  stock  of 
dry  goods  to  Ross  &  Symes,  of  Brantford,  but  negotiations  hav- 
ing fallen  through,  the  stock  has  been  re-sold  to  I).  Zant  &  Co., 
of  Port  Colborne. 

Mr.  E.  Pearce,  who  for  several  years  past  has  had  charge  of 
the  dress  goods  department  of  the  People's  Popular  Cash  Store, 
St.  Thomas,  has  severed  his  connection  with  that  firm  and  will 
enter  into  partnership  with  Mr.  J.  W.  Parker,  of  the  Golden  Lion, 
Strathroy. 

QUEBEC. 

Stocks  sold :  P.  E.  Delabissioniere  &  Co.'s,  Bastican,  at 
50XC.;  Mrs.  N.  Houle's  hat  stock,  Montreal,  at  26^0.;  Beland 


&  Morrier's  at  Capelton,  at  60c;  Mrs.  F.  Boudon's  millinery 
stock  at  Montreal  at  20c. 

Richard  Kormaier  &  Co.,  furs,  Montreal,  have  dissolved. 

C.  Brazeau,  woolen  mills,  Portage  du  Fort,  has  been  burned 
out. 

Wm.  Fussier  &  Co.,  millinery,  Montreal,  are  being  sold  out 
by  the  bailiff. 

F.  Euclide  Stamour,  dry  goods,  Acton,  has  compromised  at 
40  cents  on  the  dollar. 

Mrs.  Maxime  Plaute,  dry  goods,  Montreal,  has  compromised 
at  50c.     So  have  G  Lepage  &  Co. 

The  stock  of  Dubrule  &  Co.,  general  merchants,  Richmond, 
Que.,  has  been  sold  at  57^c.  on  the  dollar. 

Armstrong  &  Munroe,  men's  furnishings,  Montreal,  have 
dissolved.  GH.  Munroe  will  continue  under  style  Munroe  Bros. 

H.  &  O.  Gagnon,  dry  goods,  Quebec,  have  assigned.  Isidore 
Gauthier  of  Three  Rivers  is  trying  to  compromise  at  50c.  Moss 
&  Ross,  tailors,  Coaticook,  are  in  difficulties. 

The  bankrupt  stock  of  P.  E.  Venner,  Quebec,  was  bought 
by  Moise  Fiset  at  6-jj^.c.  on  the  dollar.  The  book  debts  were 
purchased  by  J.  R.  Savignac  of  Montreal  at  iy}4c.  on  the 
dollar. 

Camille  Lauthier,  dry  goods,  has  assigned  to  Bilodeau  & 
Renaud.  J.  H.  Dore,  St.  Cunegande,  is  also  in  difficulty.  So 
is  P.  E.  Pauneton,  Three  Rivers.  I).  Drolet  &  Co.,  Quebec, 
have  assigned. 

MANITOBA  AND   BRITISH  COLUMBIA. 

Mrs.  Robt.  Graham  has  opened  a  millinery  store  at  Qu'Ap- 
pelle. 

H.  J.  Blaise  &  Co.,  men's  furnishings,  Vancouver,  B.C.,  have 
assigned. 

F.  E.  Verge,  St.  Boniface,  N.W.T.,  has  sold  out  to  J.  F. 
Prudhomme. 

Spencer  &  Perkins,  dry  goods,  Nanaimo,  have  dissolved ; 
former  continues. 

J.  C.  Corbett  &  Co.,  clothing,  men's  furnishings,  etc.,  Win- 
nipeg, have  been  granted  an  extension. 

The  dry  goods  stock  of  J.  E.  McGossan,  Winnipeg,  has  been 
sold  at  58^  cents,  and  his  book  accounts  at  25  cents. 

Paisley  &  Morton,  dry  goods,  Brandon,  have  been  granted 
six  months'  extension  by  their  creditors,  who  are  chiefly  Mon- 
treal merchants.       Liabilities  were  $19,000  and  assets  $29,000. 

MARITIME    PROVINCES. 

J.  M.  Nicholson,  general  store,  Dundas,  P.E.I. ,  has  assigned. 
Hanson   &  Grady,   tailors,   St.   Andrews,  N.B.,  will  dissolve 
November  1st. 

John  Redford,  commission  dry  goods,  Hallifax,  has  assigned 
to  John  H.  Wright. 

Chas.  S.  Barss  is  now  sole  proprietor  of  the  hat  business  of 
Coleman  &  Co.,  Halifax. 

Fred  B.  Nevvcomb,  formerly  with  H.  S.  Dodge,  has  opened 
a  dry  goods  store  in  Kentville,  N.S. 

Archibald  McLeod,  tailor,  Campbellton,  N.B.,  has  sold  off 
his  stock  and  moved  to  the  United  States. 

Amero  Bros.,  manufacturers  of  oiled  clothing,  Pubnico,  N.S., 
co-partnership  registered — Sylvine,   Geo.  L.  and  W.  H.  Amero. 

H.  G  Gass  &  Co.,  dry  goods,  Spring  Hill,  N.S.,  has  assigned 
to  Wyndham  E.  Hefferman,  and  Murray  &  Co.,  tailors  of  the 
same  place,  have  assigned  to  Allen  C.  McKinnon. 


18  THE   -:-  DRY  -:-  GOODS  -:-  REVIEW. 

S.F.ricKINNON&CO. 


Tf)  OPULAR  goods  at  right  prices  bring  satisfactory 
*~  results.  Our  Millinery  and  Mantle  Trade  has 
been  exceptionally  good  up  to  date,  and  although  slight 
murmurs  of  discontent  have  been  heard  in  some  quarters 
at  the  slowness  of  trade,  we  have  every  reason  to  be  thor- 
oughly satisfied  with  our  share.  Our  foreign  buyer  being 
now  in  the  European  markets,  new  goods  will  constantly 
be  coming  to  hand  all  through  the  sorting  season.  We 
draw  the  attention  of  every  live  merchant  to  the  following 
facts  :  That  in  Millinery,  Mantles,  Silks,  Ribbons,  Silk 
Velvets  and  Fancy  Dry  Goods,  we  have  the  largest  stock 
in  Canada  to  select  from.  Our  buying  facilities  are 
equalled  by  few  houses  in  this  Dominion ;  therefore  we  are 
in  a  position  to  meet  the  keenest  competition.  We  invite  the 
trade  to  call  and  examine  our  offerings,  and  get  proof  that 
what  we  state  is  correct.  Samples  mailed  to  any  address 
for  the  trade. 


S.F.McKINNON&CO 

35   MILK   STREET,  16   and  18    WELLINGTON   ST.    W., 

LONDON,   ENG.       ^  TORONTO. 
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NEW    NECKWEAR. 

THE  Flowing  End  Derby  or  Four-in-hand  will  undoubtedly 
lead  the  market  during  the  next  six  months.  It  has  been 
leading  the  United  States  market  for  a  year,  and  is  only 
now  forcing  itself  into  the  Canadian  market.  The  Canadian 
trade  may  be  slow  to  take  it,  but  nevertheless  it  will  be  the  rage 

for  spring.  The  wholesalers 
will  all  carry  various  styles 
and  makes  of  this  tie,  and  the 
dealer  will  find  no  lack  of 
offerings. 

But  the  trade  will  no  doubt 
be  pleased  to  learn  that  E.  & 
S.  Currie  of  this  city  are  pre- 
paring a  beautiful  range  of 
these  goods.  The  accompany- 
ing cuts  show  their  style  tied 
and  untied.  It  is  shown  in 
shot  cords  in  green,  helio- 
trope, blue  and  brown,  with 
small  spots  of  good  contrast- 
ing colors  ;  also  in  a  full  range 
of  brocaded  satins.  They  will 
have  a  range  which  will  not 
be  blessed  with  that  word 
which  seems  to  charm  so  many 
small  merchants — "imported" 
— but  it  will  be  designated  as 
the  product  of  a  Canadian 
manufactory,  and  will  stand 
on  its  merits  as  such.  Cana- 
dian woolens,  knit  underwear 
and  cottons  were  once  despised 
by  those  who  wanted  to  be 
"importers,"  but  that  day  has  gone.  It  has  also  nearly  gone  for 
union  and  all-wool  carpets.  It  will  soon  go  for  certain  kinds  of 
neckwear. 

This  firm  will  also  show  a  range  of  patterns  in  the  new 
graduated  derby,  with  a  three-inch  end,  but  with  a  gradual 
taper,  so  that  a  very  small  knot  is  made  when  tied. 

They  report  a  continued  brisk  demand  for  their  natural, 
hand-tied,  club  house  bow. 


Flowing-end  Derby — Untied. 


GENERAL.    FURNISHINGS. 

THE  general  retail  furnishing  trade  has  been  brisk  this 
month,  but  would  have  been  much  better  had  the  weather 
been  colder.  The  prospect  for  the  tailoring  trade  is  ex- 
cellent if  the  weather  comes  in  cold,  and  at  present  the  cooling 
process  has  begun.  As  regards  the  wholesale  trade,  tailors' 
trimmings  have  been  fairly  active  ;  overcoatings  have  been  sold 
in  large  quantities  ;  fall  suitings  have  had  an  enormous  run  in 
certain  classes.  Neckwear  and  linen  goods  have  been  somewhat 
quieter,  although  many  back  orders  have  been  filled.  Gloves  of 
all  kinds,  lined  and  unlined,  have  moved  rapidly,  and  whole- 
salers' stocks  have  been  placed  under  such  a  brisk  demand  that 
many  repeats  have  been  sent  to  the  factories.  Men's  underwear 
has  been  shipped  out  in  quantities,  but  the  volume  of  new 
orders  has  not  been  very  large. 

*  *  * 

Wyld,  Grassett  &  Darling  have  an  excellent  range  of  cheviot 
suitings  and  find  a  fair  demand  lor  their  varieties.     They  were 


fortunately  well  prepared  for  the  great  demand  which  has  sprung 
up  for  this  class  of  goods. 

*  *  * 

W.  R.  Brock  &:  Co.  report  an  active  demand  for  all  classes 
of  woolens.  Letter  orders  have  been  exceptionally  good  and 
letter  orders  have  been  exceptionally  satisfactory.  In  overcoat- 
ings, beavers,  meltons,  friezes,  serges,  and  six-quarter  tweeds 
have  all  received  considerable  attention.  In  their  Canadian 
woolen  department  ulsters  and  friezes  are  leading,  and  their 
stock  is  complete.  The  sale  of  these  goods  has  been  large,  and 
several  repeats  have  been  necessary. 

*  *  * 

Gordon,  Mackay  &  Co.'s  small  ware  department  is  doing  a 
steady  trade  in  winter  neckwear  and  underwear.  They  have 
some  taking  lines. 

*  *  * 

The  shirt,  collar  and  cuff  employees  of  Troy,  N.Y.,  are 
signing  a  petition  to  be  sent  to  the  Committee  on  Ways  and 
Means  at  Washington,  praying  to  have  the  tariff  on  these  articles 
remain  as  it  is.  The  concluding  paragraph  to  the  petition  says : 
"  We  respectfully  ask  your  sympathy  and  aid  that  our  wages 
may  not  be  reduced  by  increasing  competition  with  the  lower 
paid  employees  of  European  manufacturers." 

*  *  * 

Fall  goods  in  all  kinds  of  men's  apparel  are  now  being  dis- 
played in  the  retailers'  windows.  Eight  weights  are  relegated 
to  back  shelxes  and  store-rooms. 

*  *  * 

A  novelty  of  German  manufacture  in  a  New  York  window 
is  a  cane  and  a  dressing  case  combined.  The  stick  is  of 
hollowed  malacca,  from  which  a  brass  tube  may  be  drawn 
which  contains  a  series  of  little  boxes,  in  which  are  neatly 
tucked  away  such  things  as  shaving  soap,  razor,  narrow  brushes, 
nail  scissors,  comb,  button  hook,  and  a  stick  of  wax  for  the 
moustache.  The  cane  looks 
natural  and  is  not  of  unusual 
size.  It  should  be  added  that 
there  is  a  corkscrew  attached 
to  the  deer  bone  handle. 


Plain  black  half-hose,  which 
have  had  an  unprecedented 
run,  are  on  the  wane,  and  the 
sale  for  plain  drab,  slate  and 
the  different  shades  of  tan  and 
light  brown  is  increasing, 
which  most  hosiery  dealers 
hail  with  evident  satisfaction, 
as  it  means,  they  claim,  an 
increased  hosiery  business. 
Stripes  are  in  better  demand 
also,  particularly  in  grounds 
of  drab,  slate  and  light  brown, 
having  hair  line  and  cluster 
stripes  of  red,  pale  blue  and 
gold,  also  black  and  navy  ground  with  fine  hair  line  stripes  of 
white.  All  these  combinations  are  shown  in  lamb's  wool  meri- 
no and  cotton  except  the  plain  grounds  which  cannot  be  made 
in  merino  and  come  out  mottled. 


^W 


Flowing-end  Derby — Tied. 
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Millinery 


SCARCE 
GOODS 


For    OCTOBER    Trade. 


just  opened  out  WHITE  OSTRICH  TIPS,  from  $..25 

to  $2.00,  also  Browns,  Navy,  Myrtles,  Bronzes. 

WHITE  OSPREYS  BLACK  OSPREYS 

Black  and  White  Aigrettes.  Quills  in  all  shades. 

.  .  VELVETS  .  . 

White  Silk  Velvets,  extra  quality,  at  $1.25. 

Colored  Silk  Velvets,  every  desirable  shade  in  a  range  of  prices. 

Special  value. 

Colored  Velveteens.    Silk  Ribbons.    Satin  Ribbons. 

.  .  PLAQUES  .  . 

Fine  Fur  Felt,  beautiful  quality,  Silk  Plush  Plaques,  double  faced  or 

Blacks  and  Colors.  two  toned,  any  combination  of  shades. 

Wool  Felt  Plaques,  two-toned,  range  of  prices. 

Felt  Sailors,  latest  styles,  "The  Murray  Hill,"  "Chippawa,"  "Eulalie,"  "Urania"  trimmed 

or  untrimmed,  also  "The  Pilgrim"   in  White  only. 

MANTLES-LADIES'  and  CHILDREN'S 

CLEARING  ODD  LINES  AT  SPECIAL  PRICES. 


Reid,  Taylor  &  Bayne 

9  and  11  Wellington  Street  East    -    TORONTO 

210  to  214  St.  James  Street,  MONTREAL. 
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TRADE    NOTES. 

GEO.  R.  JOSEPH,  72  Bay  street,  is  now  representing  Her- 
mann S.  Scheyer,  of  Montreal.  Mr.  Joseph  is  brother 
of  Mr.  Joseph  of  the  Montreal  Silk  Mills  Co. 

The  Towers  patent  brace  is  having  a  good  run.  It  is  made 
by  Matthews,  Towers  &  Co.,  Montreal. 

The  German  Artistic  Weaving  Co.,  New  York,  have  opened 
a  branch  office  in  Paris,  with  J.  M.  Anderson  as  agent,  at  8 
Boul'd  Poissoniere.  He  will  he  glad  to  receive  and  attend  to 
»  the  interests  of  any  of  their  Canadian  friends. 

W.  R.  Brock  &  Co.  have  just  received  a  shipment  of  black 
and  navy  cravenette.  This  is  a  very  popular  fabric  at  present. 
They  have  an  extra  large  range  of  velveteens  and  claim  to  be 
showing  some  very  special  values  in  this  class  of  goods. 

Alexander  &  Anderson  are  offering  some  special  clearing 
lines  in  Canadian  tweeds.  They  have  received  their  third  repeat 
order  of  black  dress  braids,  which  are  in  great  demand.  They 
are  also  offering  special  value  in  flannels  and  flannelettes. 

W.  R.  Brock  &  Co.  have  a  special  line  of  grey  flannels  on 
which  they  are  having  a  big  run.  They  report  an  extra  enquiry 
for  flannel  sheetings  over  previous  seasons,  and  have  tried  to 
meet  it  with  their  range,  which  includes  two  or  three  exclusive 
lines. 

Caldecott,  Burton  &  Spence  are  in  receipt  of  a  shipment  of 
serges,  navys,  blacks  and  browns.  These  are  scarce  goods  in 
this  market,  the  sales  being  larger  in  any  foreign  season.  They 
have  a  full  stock  of  velveteens,  plains  and  shots  in  all  the  season's 
colors. 

Among  the  buyers  who  have  left  for  the  continent  is  J.  M. 
Alexander,  of  Alexander  &  Anderson.  Mr.  Eisher  and  Mr. 
Lillie,  buyers  for  Wyld,  Grasett  &  Darling,  have  left  for  foreign 
markets.  Mr.  Sanderson,  of  John  Macdonald  &  Co.,  has 
returned. 

John  Macdonald  &  Co.  have  opened  up  a  shipment  of  velvet 
ribbons  in  blacks  and  all  widths.  A  shipment  of  shot  velvets  is 
also  to  hand,  including  some  choice  colorings.  They  have  also 
a  full  range  of  prices  in  the  celebrated  brands  of  "  Sapphire  " 
velveteens. 

Gordon,  Mackay  &  Co.  claim  to  have  the  finest  range  and 
best  values  in  ladies'  and  men's  Japanese  hemstitched,  embroi- 
dered and  initial  handkerchiefs  they  have  ever  shown,  and  as 
this  department  has  received  particular  attention  for  some  time 
past  it  will  bear  inspection. 

Cardigan  jackets  are  a  big  feature  of  the  rural  trade.  Pines 
to  retail  at  75  cents,  $1,  $1.25,  $1.50  and  $2.00  are  shown  by 
W.  R.  Brock  &  Co.  They  claim  to  be  giving  extra  value  at  $1 
in  their  number  "  Dandy."  A  leader  at  a  popular  price  is  what 
every  retailer  should  aim  to  have  always.  It  is  a  good  advertise- 
ment. 

The  popular  dress  trimming  just  now  is  the  serpentine  or 
•  waved  braids  in  blacks  and  colors.  Gordon,  Mackay  &  Co. 
have  in  stock  a  range  of  very  handsome  colored  effects  in  imita- 
tion of  snake  skin,  they  are  also  opening  up  a  shipment  of  blacks 
in  the  Hercules  quality.  These  goods  are  very  scarce  and  much 
in  demand 

Mr.  G.  W.  Wood,  of  Gordon,  McKay  &  Co.,  leaves  shortly 
on  a  ten  weeks'  buying  trip  to  Europe.  He  will  visit  the  prin- 
cipal British  and  continental  markets.  Mr.  Warring  G.  Ken- 
nedy and  A.  J.  Meharg  are  also  preparing  to  go  abroad  to  buy 


for  Messrs.  Samson,  Kennedy  &  Co.,  will  leave  for  England  in 
a  few  days.  Mr.  Warring  Kennedy,  the  head  of  the  house,  will 
follow  later  on. 

Henry  Harman,  the  professional  window-dresser  of  Chicago, 
has  formed  a  monthly  class  in  window-dressing  and  shop-deco- 
rating, Members  are  entitled  to  ask  him  any  questions  pertain- 
ing to  the  trimming  of  the  windows,  and  they  also  receive  at 
any  time  a  description  of  how  to  make  a  special  display  for  any 
special  occasion  for  which  they  desire  it.  Window-dressers 
should  correspond  with  this  expert. 

Mr.  Boyd  of  Boyd,  Bower  &  Brumell  goes  to  New  York  on 
Saturday  to  pick  up  the  latest  novelties  in  that  market.  This 
firm  have  been  very  successful  in  placing  novelties  in  fancy 
goods  on  this  market,  and  the  novelties  they  have  been  showing 
so  far  this  season  have  taken  so  well  that  their  stock  is  almost 
depleted  in  most  lines.  Mr.  Boyd  will  make  some  heavy 
purchases  in  New  York. 

The  Worsted  and  Braid  Company  is  to  have  a  new  secretary 
in  the  person  of  Mr.  Netherson,  who  has  spent  many  years  in 
the  faithful  service  of  Merchants'  Bank.  He  is  well  able  to  fill 
the  important  position  to  which  he  has  now  been  appointed. 
This  company  are  now  making  military  braids,  which  they  anti- 
cipate selling  on  this  market  at  prices  equal  to  New  York  whole- 
sale prices.  During  the  latter  half  of  this  month  they  will  be 
ready  to  supply  all  demands  for  this  class  of  goods. 

W.  R.  Brock  &  Co.  are  showing  this  season  an  unusually 
large  range  of  ladies'  and  men's  waterproof  garments.  A  line  of 
ladies'  cloaks  to  retail  at  $1.50  to  $1.75  is  a  special  offering. 
Deep  single  and  triple  capes,  also  hoods,  are  among  the 
styles  shown  in  ladies'  garments,  while  men's  have  various  sizes 
of  deep  capes  with  or  without  sleeves.  These  goods  are 
absolutely  waterproof  and  much  superior  to  many  so-called 
waterproof  fabrics,  under  fancy  names,  now  in  the  market. 

What  has  chiefly  contributed  to  give  the  German  Artistic 
Weaving  Co.  the  large  and  steadily  growing  business  that  it 
enjoys  is,  undoubtedly,  the  perfect  exactness  of  its  work.  The 
absolute  accuracy  of  its  designing  and  weaving  may  seem  un- 
necessary to  the  superficial  observer,  but  to  manufacturers  who 
have  keen  eyes  for  faulty  lines,  and  want  labels  as  perfect  as  the 
goods  that  bear  them,  the  German  Co.'s  work  is  highly  pleasing 
and  they  will  have  no  other. 

Alexander  &  Anderson  have  repeats  of  a  full  range  of  navy 
and  black  estamene  serges;  also  hopsackings  in  a  variety  of 
colorings.  These  are  lines  which  are  in  continued  demand  at 
the  present  time.  A  special  line  of  soft  finished  whipcords,  used 
especially  for  ladies'  suits,  have  taken  extremely  well.  A  ship- 
ment of  hopsacking  in  shot  effects  is  to  hand.  Hopsack  checks 
in  larg~  range  are  being  shown.  These  goods  are  new  this  season, 
and  are  almost  a  novelty  as  yet.  In  clearing  lots  they  are  offer- 
ing special  inducements  to  visiting  buyers. 

What  was  for  many  years  known  as  ( low's  mill,  on  the  river 
Speed,  was  about  nine  months  ago  leased  by  Galbraith  &  Co., 
who  embarked  in  the  manufacture  of  hosiery  on  a  large  scale. 
The  mill  has  the  advantage  of  being  supplied  with  good  water- 
power  all  the  year  round,  except  in  an  unusually  dry  season, 
and  is  now  in  full  running  order.  The  venture  has  proved 
most  successful,  and  shortly  after  the  start  orders  came  in  so 
rapidly  that  the  mill  had  to  run  extra  time  to  fill  them,  and  the 
case  is  the  same  to  day,  keeping  in  employment  from  35  to  45 
hands. 
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Thibaudeau  Bros. 


&  Co. 


Importers    of 

ENGLISH  . 
FRENCH  .  . 
GERMAN  & 
AMERICAN 


RY 


S 


THIBAUDEAU  FRERES  &  C1E. 

Quebec. 

THIBAUDEAU  BROTHERS  &  CO. 

London,  Eng. 

THIBAUDEAU  BROS.  &  CO. 

332  St.  Paul  St. 

MONTREAL 


Sorting  Up  Trade 


MERCHANTS  and  MILLINERS  will 
find  our  stock  well  assorted  for  present 
season.  New  and  Scarce  Goods  arriving 
every  week,  keeping  our  stock  attractive  in 
every  department 


WE  HAVE  A  FINE  STOCK  OF 


S.  Greenshields, 

SOn  &  CO.  MONTREAL 


CeNeRal  dm  coods  merchants 


Have  been  appointed  sole  selling 
agents  for  Canada  for  the  well  known 


BLACK  GOODS 

Made  by  BRIGGS  PRIESTLY  &  SONS. 

TRADE  MARK—         Bradford,  England 
"  The  Varnished  Board  " 


Plaques 


IX  EVERY  SHADE 

AND  QUALITY 


Orders  Receive  Attention 


D.  McCALL  &  CO. 


Wholesale 


Millinery 


.  .  .  Toronto 


Their  travellers  are  now  showing 
a  large  range  of  these  samples, 
including  their  celebrated    . 

Silk  Warp  Goods  and  other  Plain  and 
. .  Fancy  Black  Goods . . 

Which  have  a  world-wide  reputation. 
They  will  also  have  samples  of  the 
cloths  of  the     .... 


For  Dresses  and 


Genuine  "  Cravenette  "  Company  g&SSf 


LISTER  &  CO. 


(LIMITED) 


Manningham  Mills 


BRADFORD, 


ENGLAND 


(Paid  up  Capital,  $10,000,000) 


Are  the  Largest  and  most  Reliable 

Makers   of  Pile  Fabrics 

in  the  World. 

Silk  Seals,  Silk  Velvets,  black  and  colored, 
Dress  and  Millinery  Plushes,  Etc. 
Silk  and  Mohair  Furniture  Plushes,  Etc. 

To  be  had  of  all  the  leading  Wholesale 
Houses  in  Canada. 


Sole  Agents  for  the  Dominion  : 

H.  L.  SMYTH  &  CO.,  Montreal  and  Toronto 
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RIBBON    MANUFACTURING    AT    ST.     ETIENNE. 

THE  ribbon  industry  of  France  is  in  a  flourishing  condition, 
and  it  may  be  said  that  it  has  never  enjoyed  such  activity 
as  was  witnessed  during  the  four  years  preceding  1890, 
when  die  production  exceeded  in  a  notable  manner  the  figures 
attained  hitherto,  even  in  the  most  brilliant  years.  However,  it 
cannot  be  said  that  the  benefits  realized  were  in  proportion  to 
the  amount  and  importance  of  business  done,  because  the  rib- 
bon industry,  engaged  essentially  in  the  foreign  trade,  was 
obliged  to  sell  its  product  at  very  reduced  prices  in  order  to 
compete  with  foreign  production.  The  happy  situation  was 
destined  to  come  shortly  to  a  close,  as  a  complete  change  came 
over  the  transactions  of  this  industry  owing  to  fluctuations  in 
fashion. 

Fashions  have  always  had  a  preponderating  influence  on  the 
production  of  St.  Etienne.  The  development  of  the  general 
comfort  and  of  the  national  prosperity  permits  the  masses  of 
France  to  use  articles  which  hitherto  were  considered  as  luxuries 
reserved  to  the  well-to-do  classes  alone. 

COTTON  IN  VELVET. 

It  was  in  i860  that  cotton  entered  into  the  texture  of  velvet 
ribbons  and  a  thousand  other  articles  of  the  ribbon  industry, 
which  permitted  a  considerable  development  of  its  exportation. 
This  development  would  have  been  much  more  important  if,  by 
the  treaties,  exaggerated  duties  had  not  been  maintained  on 
cotton  and  silk  threads.  The  treaties  of  i860  were  made  on 
the  eve  of  the  war  of  the  Rebellion  in  the  United  States.  That 
country,  which  used  to  place  at  St.  Etienne  orders  amounting  to 
30,000,000  fr.  yearly,  discontinued  all  at  once  its  orders. 

The  exportations  from  St.  Etienne  were  stopped  for  two  or 
three  years  to  the  United  States  on  account  of  the  duty  there. 
England,  by  the  treaty  of  i860,  suppressed  the  duty  of  15  per 
cent,  on  silks  and  ribbons,  and  thus  a  market  was  found  which 
compensated  in  a  great  part  for  the  decrease  in  American 
orders. 

It  is  difficult  to  give  a  correct  estimate  of  the  development 
of  the  export  trade  in  St.  Etienne  tissues,  for,  by  reason  of  a 
strange  error  of  the  Custom  house,  the  statistics  concerning  their 
exportation  before  that  date  are  absolutely  erroneous.  A  com- 
parison of  the  French  exports  in  i860  and  1866  shows,  however, 
that  the  treaties  of  i860  had  a  real  influence  on  the  production 
of  ribbons.  In  the  former  years  France  exported  to  England 
silk  and  velvet  ribbons,  silk  braids  and  mixed  braids,  to  the 
value  of  43,450, 100  fr.  ;  in  the  latter  year  70,402,309  fr. 

The  manufactures  of  St.  Etienne  are  exported  over  the  entire 
world.  The  exportation  is  effected  by  French  and  foreign  com- 
mission houses  established  in  this  place,  and  by  the  manufac- 
turers directly,  as  well  as  indirectly  by  Paris  firms.  Until  late 
years  the  exportation  was  chiefly  in  the  hands  of  commission 
houses,  but  within  the  last  few  years  the  course  of  business  has 
been  modified,  thanks  to  the  increased  facilities  of  communica- 
tion. There  still  exist  at  St.  Etienne  numerous  commission 
*•  merchants,  French  and  foreign,  but  their  importance  has  dimin- 
ished, as  well  as  the  amount  of  business  transacted  by  them. 

HOW    MUCH    BUSINESS    IS    DONE. 

A  great  deal  of  business  is  also  done  through  the  medium  of 
Parisian  commission  houses  and  houses  dealing  in  articles  of 
fashion.  To-day  manufacturers  go  themselves  abroad,  organise 
agencies,  and  treat  directly  with  their  foreign  customers.  Many 
foreign  buyers,  instead  of  coming  directly  to  St.  Etienne,  stop 
at  Paris,  where  they  find  a  general  assortment  of  all  the  various  - 


articles  of  fashion  they  may  need,  and  may  make  their  choice  as 
to  quantity  not  less  than  quality.  When  they  address  them- 
selves to  St.  Etienne  directly,  they  are  obliged  to  give  orders  of 
a  certain  importance,  and  to  grant  a  delay  of  from  two  to  three 
months  to  fill  their  orders.  Some  St.  Etienne  firms  have  begun, 
however,  to  manufacture  beforehand,  so  as  to  have  a  stock  of 
goods  ready  for  buyers. 

It  is  difficult  to  accurately  estimate  the  proportion  of  goods 
exported  from  St.  Etienne  to  that  of  goods  manufactured, 
because  of  the  indirect  exportation  effected  by  the  Paris  houses. 
However,  it  may  be  confidently  asserted  that  75  per  cent,  of  the 
goods  manufactured  find  their  way  abroad,  while  the  remainder, 
or  25  per  cent.,  are  destined  for  home  consumption.  The 
exportation  from  St.  Etienne  direct  represents  about  50  per 
cent.  The  houses  of  the  latter  place  have  to-day  travelers 
among  all  the  nations  of  Europe,  and  even  in  America,  thus 
finding  the  means  of  exporting  to  a  considerable  amount  articles 
destined  to  serve  the  fashions  of  the  day. 

The  value  of  the  silk  used  by  the  manufacturers  during  the 
year  1889  may  be  estimated  at  61,000,000  francs;  cotton  and 
indiarubber,  5,000,000  francs  ;  total,  66,000,000  francs.  Con- 
sidering the  present  prices  of  silk  and  cotton,  the  cost  of  the 
raw  material  may  be  estimated  as  constituting  64  per  cent,  of 
the  cost  of  production  of  the  ribbons.  From  this  it  results  that 
the  entire  value  of  the  ribbons  produced  during  the  year  1889 
amounts  to  about  103,000,000  francs.  The  principal  material 
employed  in  the  manufacture  of  ribbons  at  St.  Etienne  is 
silk,  cotton  and  indiarubber  entering  into  it,  but  in  feeble 
proportions. 

THE    SILK    USED. 

The  silk  is  almost  entirely  of  foreign  production,  as  statistics 
show  that  within  the  last  29  years  only  10  per  cent,  of  home- 
raised  silk  has  been  used,  and  the  average  has  even  fallen  to  6 
per  cent,  within  the  last  ten  years.  The  great  perfection  to 
which  China  and  Japan  have  brought  silk  cultivation,  and  the 
low  prices  of  the  silk,  account  for  this  increase  in  the  consump- 
tion of  the  foreign  products  to  the  determent  of  the  home 
article,  the  role  of  which  may  be  said  to  be  almost  effaced. 
The  Chamber  of  Commerce  thinks  that  to  interfere  with  the 
present  rates  of  import  duties  on  foreign  silks  would  be  produc- 
tive of  the  gravest  results. 

The  slightest  increase  of  these  duties  would  cause  a  displace- 
ment of  the  silk  market  from  Eyons  to  London  and  Milan,  and 
probably  also  benefit  some  German  town.  The  St.  Etienne 
manufacturer,  obliged  to  compete  in  other  countries  with  foreign 
manufacturers,  has  been  forced  to  be  satisfied  with  so  small  a 
profit  that  the  slightest  additional  duty  on  silk  would  make  such 
competition  impossible. 

Concerning  the  organization  of  the  ribbon  industry  of  St. 
Etienne,  it  may  be  said  that  it  employs  21,000  looms,  of  which 
17,000  are  the  property  of  the  workmen,  on  which  they  work  at 
their  own  homes,  surrounded  by  their  families,  and  transmitting 
to  their  children  the  technical  and  artistic  qualities  acquired  by 
themselves. 

The  17,000  looms  represent  a  capital  of  from  25,000,000  to 
28,000,000  francs.  The  number  of  men  and  women  employed 
on  these  17,000  looms  exceeds  63,000.  At  the  side  of  the 
weaver  there  is  a  complete  organization  of  artisans,  without 
which  the  ribbon  industry  could  not  exist,  such  as  dyers,  silk 
dressers  of  various  kinds,  manufacturers  of  looms,  etc. — Textile 
Mercury. 
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*3  (LOTHlNC  TRADE 


•mm 


MANUFACTURERS 
OF  THE     .     .     . 


SU/T. 


WRITE    FOR    SAMPLES. 


Glayton  a  Sons, 


Halifax,  N.  S. 


YES 


The  Hudson  Bay  Knitting  Co.   of 

Montreal  are  manufacturers  of  all  kinds  of  Leather 
Clothing,  including  Leather-and-Cord  Reversible 
Jackets,  Hunting  Jackets  of  all  kinds,  Leather 
Vests,  Pants,  Shaps,  Caps,  Mitts  and  Gloves, 

Durable  &  Comfortable 

Just  the  thing  for  Sportsmen,  Brakemen,  Car 
Drivers,  Lumbermen,  Miners  and  Labourers. 


Order   samples   from   your   Jobber   or   direct 
from 

Hudson  Bay  Knitting  Go. 

643  CRAIG   ST.    MONTREAL. 


ADOLPH   KLUGE. 


EMIL  KLUGE. 


ALBERT  KLUGE. 


^  ^ ^^ ^ ^s> ^^ ^ ^ 


German  ArtisticWeavino  Co, 

120  FRANKLIN  ST.  NEWYORR 


^         >.. 


I 


24  EDMUND  PLACE,  LONDON,  E.C.  98  MARKT  ST.  CREFELD  CERMANY 

THE  oldest  and  largest  concern  in  the  world  manufacturing  Woven  Silk 
Labels  and  Hangers  for  Clothing,  Furs,  Cloaks  and  Shoes,  Shirt  Labels, 
Dress  Belts,  Night  Shirt  Trimmings  and  Initial  Letters. 

Our  goods  are  the  very  best  that  can  be  produced  and  our  prices  are  the  lowest  in  the  market. 
We  deliver  all  goods  FREE  IN  CANADA.    Write  for  samples  and  prices  to  our  New  York  Office. 

We  have  opened  a  branch  office  in  Paris,  J.  M.  Anderson,  Agent,  8  Boul'd  Poissoniere,  who  will 
be  glad  to  receive  and  attend  to  the  interests  of  any  of  our  Canadian  Friends. 


"^V^VWW^  ^^^^^^^^^^^^^^^^^^^^^^^Si^^^^^^^^V 
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CARPETS    AND    CURTAINS. 

"T  is  long  time  since  the  carpet  trade  of  Can- 
ada experienced  so  much  competition  as 
during  the  present  season.  British  manu- 
facturers in  about  double  the  usual  numbers 
have  sent  representatives  into  the  market  to  se- 
sure  orders,  and  retailers  and  wholesalers  have 
had  a  chance  to  see  more  than  the  usual  number 
-  of  patterns  and  styles,  and  to  ask  terms  from 
more  than  the  usual  number  of  manufacturers. 
The  English  visitors  sell  mostly  Brussels,  ta- 
pestry and  hemp,  as  they  are  pretty  much  out  of  it  in  unions  and 
woolens.  They  sell  to  everybody  who  will  buy,  retail  or  whole- 
sale or  both.  The  jobbers  who  reside  in  this  country  complain 
that  the  manufacturers  who  send  travelers  out  to  this  country 
are  injuring  their  business,  and  this  business,  they  claim,  is 
rightfully  theirs,  because  they  reside  in  the  country  and  do  their 
share  of  paying  its  running  expenses.  Just  as  a  merchant  hates 
to  pay  a  share  of  the  running  expenses  of  a  business  and  receive 
no  profits  therefrom,  so  the  carpet  jobbers  of  this  country  de- 
sire to  hold  the  carpet  trade  as  a  remuneration  for  their  aid  in 
its  up  building  and  its  support. 

The  British  manufacturer  is  after  the  Canadian  trade. 
Indian  trade  is  no  good  on  account  of  the  monetary  difficulties; 
Australia  has  proved  itself  a  dangerous  market ;  the  South 
American  Republics  are  too  unstable  internally;  and  the  United 
States  tariff  is  too  heavy  to  allow  them  to  compete  successfully 
in  that  market.  Canada  stands  first  among  foreign  countries  in 
the  matter  of  financial  standing,  having  the  lowest  percentage  of 
mercantile  losses  ;  the  consequence  is  that  the  British  manufac- 
turer is  looking  to  Canada  more  and  more.  Strong  firms  who 
have  never  previously  looked  to  Canada  for  trade  have  been  ap- 
proaching the  buyers  who  have  been  in  the  British  markets  this 
fall  and  have  told  them  they  must  have  a  share  of  the  Canadian 
trade  in  some  way  or  other.  The  result  will  be  as  it  has  always 
been,  that  the  British  manufacturer  will  get  what  he  wants — he 
always  does — and  carpets  will  be  sold  cheaper  in  Canada,  re- 
ulting  in  an  increased  importation. 

Canadian  manufacturers  of  unions  and  wools,  have  got  out 
all  their  next  spring's  samples  and  travelers  are  now  out  looking 
for  orders.  Those  received  so  far  give  great  encouragement,  and 
this  promises  to  be  the  best  season  for  domestic  goods  that  has 
yet  been  experienced. 

NOTES. 

Mr.  J.  R.  Kendrick  of  Philiadelphia,  did  not  visit  Toronto 
last  month  as  was  expected. 

J.  P.  Bird  of  Halifax,  England,  was  in  the  city  last  week,  in 
the  interests  of  his  carpet  factory. 

E.  C.  Grice,  Secretary  of  the  M.  A.  Furbush  &  Son  Machine 
Co.,  Philadelphia  was  in  Toronto  last  week  selling  looms  and 
other  machinery. 

Cunningham  &  Wright  are  building  an  iron  smokestack  for 
a  new  dyehouse  at  the  carpet  factory  of  J.  H.  Etherington,  St. 
Catharines,  Ont. 

The  Toronto  Carpet  Co.  have  added  samples  of  their  new 
Imperatrix  Axminster  rugs  and  carpets  to  their  display  at  Chi- 
cago. This  has  been  entered  for  the  prize  competition  and  the 
awards  will  soon  be  announced. 

John  Macdonald  &  Co.  are  doing  a  fair  sorting  trade  in  all 
kinds  of  carpets.  The  demand  is  very  general,  hemps,  tapestries 


and  brussels,  all  receiving  almost  equal  attention.  They  have  a 
special  line  in  a  medium  priced  tapestry,  and  as  a  drive  it  has 
attracted  attention.  They  have  also  special  drives  in  mats,  rugs 
and  curtain  nets,  being  special  lines  picked  up  by  their  buyer  in 
the  foreign  markets.  They  have  just  opened  a  large  importation 
of  72-inch  felts  and  tapestry  table  cover.  The  felt  stock  com- 
prises all  the  latest  and  popular  shades. 

Alvin  Burrows,  of  Guelph,  has  asked  the  city  council  for 
exemption  from  taxes  for  ten  years  for  the  manufacture  of 
chenille  curtains  and  upholstery  coverings.  These  goods  are 
not  manufactured  in  Ontario  at  present.  He  proposes  to  em- 
ploy eight  men  and  as  many  girls  in  the  first  year,  and  to  increase 
the  capacity  each  year  till  fifty  hands  are  employed. 

The  Toronto  Carpet  Co.'s  World's  Fair  exhibit  has  drawn 
much  attention,  and  they  have  been  asked  to  make  displays  at 
the  San  Francisco  Exhibition  and  at  The  World's  Fair  Prize 
Winners'  Exhibition  to  be  held  next  year  in  New  York.  Their 
goods  are  also  increasing  in  popularity  in  Canada.  One  retail- 
er who  not  long  ago  advertised  that  Canadian  wools  were  no 
good,  has  now  admitted  that  they  are  better  than  Americans  and 
is  handling  this  company's  all-wool  and  unions. 

The  last  issue  of  the  Textile  Mercury  contains  a  long  article 
on" The  Carpet  Trade,  English  and  American."  It  states  that 
the  imports  of  British  carpets  into  the  United  States  for  the  first 
six  months  of  the  present  year  were  only  valued  at  ,£68,462,  a 
decline  of  nearly  ,£20,000  since  last  year,  and  in  quantity  of 
near  200,00  yards.  It  admits  that  the  "  reason  for  the  existing 
state  of  affairs  is,  of  course,  to  be  found  in  the  rapid  develop- 
ment of  the  industry  in  the  States."  Considerable  attention  is 
paid  to  the  effort  being  made  by  the  Alexander  Smith  Co.  to 
push  their  moquettes  in  Europe  and  concludes  by  saying  :  "  We 
are  of  the  opinion  that  the  move  of  the  Yonkers  firm  requires 
watching  very  closely  in  England.  With  all  our  knowledge  of 
the  textile  arts,  derived  from  generations  of  industrial  ancestors, 
we  cannot  afford  to  ignore  the  ability  of  the  clever  men,  chiefly 
drawn  from  the  old  British  stock,  who  conduct  the  textile  indus- 
tries of  the  United  States." 

A  carpet  loom  has  been  devised  in  England  which  runs  two 
sets  of  needles,  and  the  inventor  claims  that  it  will  produce  a 
square  yard  of  carpet  material  in  one  minute.  The  needles  are 
independent  in  their  operation.  A  crude  contrivance  was  re- 
cently constructed  by  the  same  inventor  for  making  mats  on  the 
same  principle,  and  a  perfect  rug,  or  art  square,  was  made  by  it. 
This  machine  was  of  wood,  and  having  but  one  set  of  needles 
only  one  needle  carriage  was  used.  The  sample  rugs,  mats  and 
other  fabrics  woven  are  stated  to  have  been  beautiful,  the  tex- 
ture firm  and  the  face,  when  finished,  attractive.  Some  of  the 
were  finished  so  as  to  be  "reversible,"  while  others  had  an  ap- 
plication of  cement  on  the  lower  side  to  prevent  the  "  pile  "  from 
working  out.  The  specimens  were  exhibited  to  experts,  and  the 
statement  that  they  were  made  at  the  rate  of  a  square  yard  per 
minute  was  sufficient  to  subject  them  to  an  inspection  that  was 
both  close  and  critical. 


IN     YET    A     LITTLE    WHILE. 

Soliloquized  the  turkey, 
With  a  deep,  deep  frown  ; 

"  I  don't  think  much  of  feathers 
For  a  real  swell  gown, 

But  I'll  have  my  fill  of  dressing 
When  the  ax  falls  down." 
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RKVIF.W. 


Wyld.  Grasett  &  Darling 


FALL 


ASSORTING 
SEASON  .  . 


EVERY    DEPARTMENT    IN 


Staple  and  Fancy  Dry  Goods 

Imported  and  Canadian  Woolens, 
Men's  Furnishings,  and 

Merchant  Tailors'  Trimmings, 

is  kept  well  assorted  with  us  and  buyers 
can  rely  on  having  their  orders  satisfac- 
torily filled. 


Wyld,  Grasett  &  Darling 


TORONTO 


W.  R.  BROCK 
&CO. 


Just  to  Hand 


Full 
Assortment 


Patented  July  o  and  Oct.  4, 1892. 


of   :    :  : 


Cats,  Kittens,  Dolls,  Elephants 

INDESTRUCTIBLE,  HARMLESS  TOYS 


_Sold  by  the  yard  in  short  ends. 


Orders  for 
the  above 
Will  Receive 
Prompt 
Attention 


Alexander 
&  Anderson 

HAVE    A    WELL    ASSORTED    STOCK    OF 

Mantle  Beavers  in  Black,  Navy,  Fawn,  etc 

Fancy  Mantle  Cloths  and  Ulsterings 

Black  and  Colored  Velveteens 

Dress  Goods  in  Amazon,  Whip  Cords, 
Hop  Sackings,  Box  Cloths,  Storm 
Serges,  Cashmeres,  Meltons,  etc. 

Black  Dress  Braids 

Hosiery  and  Underclothing. 

Special  Lines  in  Staple  Department. 


We  manufacture  Ladies'  Cloth  and  Sealette  Mantles 
and  are  now  in  a  position  to  fill  orders  promptly. 


Alexander  &  Anderson, 


TORONTO 


CALDECOTT, 

BURTON 

«»  SPENCE. 

We  are  opening  up  this  month 

New  Ranges  of  Braids 

In  Hercules,  Matt,  Hopsack,  Diagonal,  Fancy, 
and  Insertion  Style. 

.  .  Sorting  Colors  in  Velveteens 


DRESS  SERGES.  ^  ™*  of  £ 

v  suable   shades,    in    the 

smooth  Coating  finish  and  wide  widths,  which 
are  the  "Correct  Thing."  Sorting  lines  in 
Cloves — Cashmere,  Kid,  and  Evening  wear. 
Sorting  lines  in  Hosiery  —  Blacks  and  Tans. 
Sorting  lines  in  Mantle  beavers,  etc. 

Letter  Orders  Carefully  Attended  to. 


CALDECOTT, 


BURTON 


4tt  and  4N 
Bay  Street 


AND 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


27 


TRADE    GOSSIP. 

NOT  a  few  Canadian  buyers  have  been  in  Glasgow  during 
the  past  two  weeks,  and  the  orders  placed  are  reported  to 
be  over  the  average. — Textile  Mercury. 

Misses  L.  and  M.  Millward  have  opened  a  new  fancy  goods 
store  in  Port  Hope,  Ont. 

The  Canadian  Colored  Cotton  Co.  is  placing  three  new  boil- 
ers in  its  Hamilton  factory. 

The  Misses  Mooney  have  opened  a  millinery  store  on  Lower 
Wyndham  street,  Guelph,  Ont. 

Mark  Hazza's  stock  of  furnishings  has  been  withdrawn  and 
will  be  disposed  of  by  private  sale. 

No  days  of  grace  are  allowed  in  Paris  on  bills  payable  at 
sight,  as  is  the  custom  in  this  country. 

Bricker  &  Biebel,  dry  goods,  Waterloo,  Ont,  have  built  a  30 
foot  extension  to  their  store  and  made  other  improvements. 

A  meeting  of  the  creditors  of  Mr.  Bowes  of  Kingston  took 
place  on  the  2nd,  at  which  the  sale  of  the  stock  to  N.  Garland 
was  approved. 

One  of  the  Life  Guards  in  the  British  troops  who  recently 
exhibited  here,  is  an  uncle  of  the  Steacy  Bros.,  dry  goods  mer- 
chants, Kingston. 

An  old  resident  of  Montreal,  Mr.  Robert  Seath,  merchant 
tailor,  died  recently,  aged  73.  He  began  business  on  McGill 
street  in  the  year  1850. 

Carmichael  &  Co.'s  clothing  store  on  Yates  street,  Victoria, 
B.C.,  was  burglarised  recently  of  hats,  mackintoshes,  gloves  and 
shoes  to  the  value  of  $50. 

John  Wilkie,  who  has  been  known  to  the  Port  Hope  tailor- 
ing trade  for  some  years,  has  entered  into  partnership  with  Mr. 
W.  G.  Stevenson  of  that  town. 

A  Stratford  firm,  Messrs.  Thornton  &  Douglas,  but  recently 
began  the  wholesale  manufacture  of  ready-made  clothing,  and 
now  have  75  machines  in  operation. 

A  handsome  timepiece  was  presented  to  Mr.  George  J. 
Webster  on  severing  his  connection  with  the  wholesale  firm  of 
Messrs.  G.  Goulding  <\i  Sons,  of  this  city. 

James  A.  Cantlie  &  Co.,  dry  goods  commission  merchants, 
Montreal  and  Toronto,  have  been  appointed  selling  agents  for 
Boyd,  Caldwell  &  Co.'s  woolen  mills,  Lanark. 

The  Stormont  and  Canada  Cotton  Mills,  of  Cornwall,  which, 
owing  to  extensive  repairs  being  made  to  the  buildings,  had 
been  closed  for  two  weeks,  are  again  in  full  working  order. 

Robinson  &  Little,  London,  Ont.,  have  bought  the  Connor 
property,  adjoining  their  wholesale  establishment  on  Richmond 
street,  and  also  a  lot  in  the  rear.  They  will  soon  erect  a  fine 
building. 

Frederick  W.  Watkins  and  Peleg  Clarke  have  returned  from 
Europe  after  having  bought  the  fall  and  winter  stock  of  dry 
goods,  mantles,  millinery  and  other  goods  for  Messrs.  Pratt  & 
Watkins  of  Hamilton. 

A  man  living  in  a  cabin  near  Centerville,  N.S.,  adopted  a 
novel  method  of  keeping  creditors  away  from  the  door.  He 
would  go  to  a  store,  get  goods  on  credit,  saying  that  he  would 


pay  for  them  on  pay  day.  When  a  collector  appeared  he  found 
the  dwelling  placarded  with  the  words  "Scarlet  Fever."  This 
did  not  frighten  one  collector,  and  so  the  scheme  was  exploded. 

Laney  Hibbard,  a  well-known  Winnipeg  furrier  has  located 
permanently  in  Minneapolis  where  he  will  open  a  branch  house 
for  one  of  the  leading  St.  Paul  furriers. 

Mr.  W.  T.  Lyne,  manager  for  the  clothing  house  of  Messrs. 
Chalcraft,  Simpson  &  Co.,  Toronto,  recently  enjoyed  a  week's 
shoot  at  Smith's  Lake  in  company  with  Mr.  Thomas  Sweet  of 
Exeter. 

Mr.  Controller  Wallace  has  signed  a  recommendation  to 
Council  for  the  remission  of  the  duties  on  the  statue  of  Maison- 
neuve,  the  founder  of  Montreal,  which  is  now  being  erected  in 
that  city. 

John  Judge  walked  away  with  a  roll  of  oil  cloth  containing 
25  yards  from  the  door  of  the  store  of  William  Tafts,  226  Queen 
street  east  in  this  city,  one  night  recently.  He  was  sent  to  gaol 
for  60  days  by  the  police  magistrate. 

The  funeral  of  the  late  James  McLeod  took  place  from  his 
residence  in  the  city  on  the  10th  inst.  He  was  an  old  and 
faithful  employee  of  the  firm  of  Gordon,  Mackay  &  Co.,  having 
been  employed  there  for  over  30  years. 

A  contract  has  been  awarded  by  the  commissioner  of  the 
Hudson's  Bay  company  to  Gray  Bros.,  for  the  immediate  con- 
struction of  a  solid  brick  addition,  with  stone  foundation,  ioox 
50,  to  the  company's  warehouse  in  Winnipeg. 

There  is  a  likelihood  of  the  old  Westminister,  B.  C,  woolen 
mills  being  re-opened.  Parties  from  Tacoma  have  been  negoti- 
ating for  a  lease  of  it,  and  if  successful  will  open  up  with  in- 
creased facilities  and  considerable  new  machinery. 

At  a  meeting  of  the  committee  appointed  by  the  St.  Thomas 
Board  of  Trade  to  arrange  for  their  annual  excursion,  it  was  de- 
cided to  postpone  same  till  next  year,  on  account  of  the  large 
number  of  the  board  and  their  friends  desiring  to  attend  the 
World's  Fair  and  other  attractions. 

Acting  on  behalf  of  the  city  of  Guelph,  Guthrie  &  Watt 
issued  a  writ  for  $2,500  against  Williams,  Greene  &  Rome  of 
Berlin.  The  action  arises  out  of  the  failure  of  the  firm  to  com- 
ply with  the  conditions  under  which  they  obtained  possession  of 
the  drill  shed  there  as  a  shirt  factory. 

Hugh  Macpherson,  St.  Thomas,  has  entirely  altered  the  ap- 
pearance of  the  exterior  of  his  store  by  painting  the  brick  red. 
This  improvement,  and  the  addition  of  the  new  store  he  has 
leased,  will  give  him  one  of  the  handsomest  as  well  as  the  most 
commodious  clothing  stores  in  the  west. 

Denaue  &  Rondot  of  Amherstburg  placed  some  dry  goods 
that  had  been  damaged  by  water  at  a  recent  fire  on  the  grass  to 
dry,  and  when  in  a  few  days  after  they  went  for  them  they  found 
the  goods  covered  with  an  immense  flock  of  grasshoppers  that 
had  swooped  down  on  and  destroyed  them. 

The  employes  of  James  Robertson,  dry  goods,  St.  Thomas, 
Ont,  evinced  their  respect  for  the  late  Wm.  Cheyne  by  contri- 
buting a  large  circle  of  flowers,  on  one  corner  being  "No.  7," 
the  number  of  Mr.  Cheyne's  check  book,  while  in  charge  of  the 
mantle  department  at  Mr.  Robertson's. 

There  is  a  strike  among  the  journeyman  tailors  in  Vancouver, 
B.C.  The  masters  gave  notice  that  in  consequence  of  depressed 
trade  they  must  reduce  wages  20  per  cent,  as  they  could  not 
compete  with  Eastern  tailors  who  do  a  large  business  here.     As 
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alt  the  men  in  six  shops  have  gone  out  on  strike.  The 
firms  affected  are  :  Messrs.  Johnson,  Kerfoot  &  Co.,  Evans, 
Morrison,  Gray,  Campbell  and  Murphy.  The  strike  is  becom- 
ing a  provincial  matter. 

The  contract  for  the  construction  of  the  Hudson  Bay  Co.'s 
new  warehouse  on  Water  street,  Vancouver,  B.C.,  has  been  let. 
The  warehouse  will  be  three  stories  high  with  basement,  and 
will  be  built  of  brick  and  stone.  It  will  be  a  very  substantial 
building,  and  will  be  fitted  with  elevators,  and  there  will  also  be 
a  railway  siding  to  it. 

The  question  as  to  whether  unearned  salary  can  be  attached 
came  up  in  court  recently,  when  R.  1..  Ball  of  the  London  & 
Lancashire  Insurance  Co.  asked  for  an  order  directing  Robert 
1  )arling  &  Co.  to  pay  to  him  the  salary  of  J.  P.  Dunning,  a  com- 
mercial traveler  for  the  firm,  on  a  judgment  held  by  Ball  on 
mortgage.     Judgment  was  reserved. 

Mr.  David  Baird,  of  the  firm  of  James  Baird,  who  with  his 
bride  is  expected  to  arrive  here  this  evening  from  Halifax,  will 
be  the  recipient  of  many  handsome  and  valuable  presents.  The 
employees  of  the  dry  goods  and  provision  departments  of  the 
business  have  decided  to  present  him  with  a  sliver  ice  pitcher 
and  goblets  suitably  inscribed.  The  grocery  department  will 
present  him  with  a  valuable  clock. — St.  John's  Nfld.,  paper. 

For  the  last  week,  Toronto  customers  appraisers  have  been 
busy  seizing  Moquette  carpet  for  alleged  under  valuation.  So 
far  it  is  said  they  have  gathered  up  several  thousand  dollars 
worth  belonging  to  two  or  three  local  firms  of  carpet  importers. 
This  carpet  is  made  in  the  States  and  the  listed  wholesale  price 
is  $1.25  a  yard.  It  is  claimed  it  was  being  sold  here  wholesale 
after  being  imported  at  $1.05  and  retailed  at  $1.25.  The  matter 
has  been  reported  to  Ottawa  where  it  will   be  adjudicated  upon. 

The  St.  Lawrence  Cotton  Co.  is  a  new  company  which  Can- 
adian and  United  States  capitalists  propose  to  organize  at  Sorel, 
Quebec,  with  a  capital  of  $250,000.  Those  interested  are  W. 
Hobbs  of  Montreal,  Wm.  H.  Hobbs  of  Brooklyn,  Henry  Stan- 
fold,  director  of  the  Magog  Mfg.  Co.,  Montreal,  Alexander 
Hobbs  of  Lowell  and  Francis  Hobbs  of  Alberta,  N.  W.  T. 
Permission  is  sought  to  start  print  cotton  works  and  amalgamate 
with  other  cotton  companies. 

On  September  24th  Quebec  city  was  startled  by  a  mystery. 
A  merchant  of  St.  Roch  des  Aulnais,  L'Islet  county,  named 
Fafard,  brother-in-law  to  Mr.  Dechene,  M.P.P.  for  the  county, 
left  his  home  to  purchase  tall  goods  and  arrived  safely  in  Que- 
bec, having  in  his  possession  at  the  time  between  $700  and 
$800  in  money  and  a  couple  of  gold  watches.  On  Friday,  the 
15th  Sept.,  he  suddenly  and  mysteriously  disappeared,  leaving 
no  trace  behind  him.  He  was  found  unconscious  in  a  neigh- 
boring bush  on  the  23d  Sept.,  bound  and  gagged.  The  mystery 
is  not  yet  cleared  up. 

The  regular  meeting  of  the  City  Commercial  Travelers'  As- 
sociation was  held  in  their  rooms,  St.  Oeorge's  hall,  Friday  even- 
ing. The  reports  of  the  treasurer  and  secretary  show  the  asso- 
ciation to  be  in  a  good  financial  position,  having  a  large  balance 
on  hand  and  a  steady  increase  in  membership.  The  annual 
election  of  officers  resulted  as  follows  :  President,  J.  Owen,  by 
acclamation  ;  first  vice,  A.  M.  Piper ;  second  vice,  W.  Soper  ; 
treasurer,  R.  Maxwell,  by  acclamation  ;  secretary,  S.  H.  Moore  ; 
chaplain,  G.  B.  Curran,  by  acclamation  ;  marshal,  J.  Dickson, 
by  acclamation  ;  guard,  M.  A.  Muldrew  ;  board  of  directors,  J. 
A.  McGuane,  W.  F.  Daniel,  J.  Mortimer,  \V.  B.  Dack,  R.  M. 
Corrie,  E.  N.  Tyrrell,  T.    Holman,    R.  C.   Morrison,  C.  S.  Fair- 


bairn,  B.  McCann,  S.  G.  Martin  and  J.  F.  Smythe.  The  presi- 
dent-elect delivered  an  address  in  which  he  urged  the  members 
to  still  greater  efforts  for  the  upbuilding  of  the  association  than 
even  in  the  past. 

Fred  C.  Sommerville,  the  Kingston  dry  goods  clerk  arrested 
on  suspicion  of  having  murdered  the  late  Angus  McLeod,  Nap- 
anee,  has  been  honorably  acquitted.  It  appears  that  James 
Thompson,  another  dry  goods  clerk  who  visited  Napanee  a  few 
days  previous  to  the  murder,  and  who  does  not  look  unlike 
Sommerville,  was  taken  for  the  latter  by  Messrs.  Rankin,  Lewis 
and  other  witnesses,  but  when  Thompson  and  Sommerville  were  * 
seen  side  by  side  in  the  court  room,  the  witnesses  at  once 
acknowledged  that  it  was  a  case  of  mistaken  identity,  and  that 
it  was  Thompson,  not  Sommerville,  they  saw.  Sommerville  was 
loudly  cheered  when  liberated,  as  it  was  thought  from  the  very 
first  that  he  was  innocent. 


SITUATION  WANTED. 

r\RY  GOODS  SALESMAN  wishes  situation,  either  whole- 
*~^  sale  or  retail.  Three  years  experience.  Best  of  references. 
Good  window  trimmer.     Address.  G.  H.  R.,  care  this  office. 


MATTHEWS,  TOWERS  &  CO.  Montreal 

Manufacturers  and  Importers  of 

..Men's  Furnishings 


WHOLESALE- 


Fine  Goods  a  Specialty 


Toronto  Fringe  and  Tassel  Company 


MANUFACTURERS    OF 


19  Front 
St.  West, 

Toronto 


Fringes,    Cords,    Pompons, 
Tassels,    Dress  Upholstery, 


.UNDERTAKERS'     TRIMMINGS 


X)  MERCHANT  TAILORS 

I  have  obtained  a  Copyrght  for 

^       wiicn»>c  improved  System  of  Book- 
Keeping  for  Merchant  Taiolrs. 

This  book  is  the  wonder  of  the  age  and  worth  its  weight  in  gold,  containing 
236  pages  and  handsomely  bound.  Price,  c.o.d.,  $5.00;  costing  half  a  cent 
per  suit.  A  combined  system,  showing  measurement,  etc.,  and  weekly  or 
monthly  statement  of  your  business,  etc.  Best  of  credentials  from  leading 
merchant  tailors.  One  book  will  do  for  one  year's  business  and  sufficient  for 
1,000  suits.     Apply  at  once  to 

WILLIAM  WILSON,  Canadian  Author 

P.O.  Box  497.  CHATHAM,  ONT. 


R.  PARKER  &  CO., 


Dyers  and 

Finishers. 


ALL  WOOL  AND  UNION  DRESS  GOODS    Dyed   and   Fin- 
ished,   guaranteeing    no  shrinkage  in  the   width. 
RIBBONS,  SILK  AND  UNION,  Dyed,  Finished  and  reblocked. 
BRAIDS,  Dyed  and  made  up  in  gross  and  one  dozen  Bunches 
OSTRICH  PLUMES,  cleaned,  dyed  and  curled,  in  the  best  styles. 
FINGERING  YARNS,  Berlin  Wools,  Dyed  and  made  up. 

Send    for    Wholesale    Price    List. 


WORKS  AND  HEAD  OFFICE— 787  to  791  Yonge  Street. 

1R.    IP^IRIKIIEIR,    &   CO. 

TORONTO,  ONT. 
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TRADE    IN    GREAT    BRITAIN. 

BVIOUS  is  the  fact  that  (ireat  Britain  at 
present  is  in  great  trouble  over  the  miners' 
strike,  the  factories  cannot  get  coal  and 
hence  they  must  close.  This  throws 
thousands  of  operatives  out  of  work. 
The  situation  is  serious.  The  strike  can- 
not be  settled  before  October  15th,  and 
after  that  it  will  be  a  month  before  the 
mines  will  be  in  good  working  order. 
If  coal  is  scarce  now  what  will  it  be  in 
six  weeks. 

The  Drapers'  Record  of  Sept.  23rd 
says  :  "  The  effect  of  the  strike  is  naturally  becoming  more  and 
more  acute,  as  week  after  week  passes  without  a  settlement  of 
the  dispute,  and  a  general  resumption  of  work.  Reports  are 
continually  arriving  that,  owing  to  the  increased  price  of  coal 
and  the  danger  of  the  supply  ceasing  altogether  in  a  short  time, 
the  expedient  of  reducing  the  hours  of  work  in  mills  is  being  re- 
sorted to,  in  order  to  make  the  stock  of  fuel  that  is  available  last 
as  long  as  possible.  Great  hardships-  are  being  inflicted  upon 
the  operatives  by  this  enforced  idleness  during  a  very  consider- 
able portion  of  the  week." 

MANCHESTER    TRADE. 

The  Textile  Mercury  of  Sept.  23rd  says  :  "There  has  been 
very  little  change  brought  to  the  surface  in  the  condition  of  our 
leading  industries  during  the  week.  The  salient  features  exist- 
ing before  have  remained  unchanged,  or,  when  altered,  have 
become  more  strongly  accentuated.  The  difficulties  brought 
upon  the  cotton  trade,  as  well  as  other  industries  of  the  country, 
by  the  colliers'  strike  have  grown  more  acute,  and  as  far  as  pros- 
pects go  must  surely,  if  not  obviated  soon,  bring  a  large  propor- 
tion of  the  cotton  trade  to  a  stand.  The  steady  advance  in  the 
price  of  coal,  and  the  loss  in  which  it  is  involving  every  branch 
of  the  textile  trades,  must  soon  cause  them  to  pause.  The  extra 
expenditure  entailed  upon  them  amounts  to  ,£4,000  to  ,£5,000 
annually..  As  is  well  known,  this  in  very  many  cases  is  far  and 
away  above  the  profits  they  have  been  making.  It  can,  there- 
fore, only  go  on  for  a  limited  time,  as  no  compensating 
advantage  is  accruing  from  any  improvement  in  prices  of  goods 
produced. 

HUNDEE    JUTE    MARKET. 

The  Textile  Mercury  prints  the  following  Dundee  report  of 
Sept.  20th  : — 

"  The  market  remains  very  far  from  satisfactory  to  the  Dun- 
dee manufacturers.  Calcutta  still  wires  advancing  prices.  First, 
,£14  2s.  6d.  ;  business  done  at  ,£13  15s.  American  advices 
speak  of  continued  depression  there,  with  no  advance  in  prices. 
Rio  is  also  a  market  of  importance  which  still  shows  no  signs  of 
improvement,  and  political  troubles  increase  the  depression.  In 
these  circumstances  one  hears  on  all  sides  of  still  further  stop- 
pages of  machinery.  The  leading  firms,  as  well  as  the  smaller 
men,  either  30  short  time  or  put  off  frames  and  looms.  Forfar 
follows  suit,  and  there  is  still  wanting  any  change  of  importance. 
The  wish  rather  than  the  hope  of  an  early  change  for  the  better 
is  all  one  hears  expressed. 

"  Flax  is  reported  to  be  dearer,   but  spinners  here  refuse  to 

follow  it.     They  prefer  to  run  short  time.     Russian  reports  are 

more  favorable,  and  as  the  crop   is   no  doubt  large,  sellers,  it  is 

■1,  will  soon   be  more   reasonable   in  their  demands.      Flax 

yarns  are  still  drooping  ;  there  is  no  adequate  demand  for  them. 


Bleachers  are  offering  good  spins  under  spinners'  quotations — 
always  an  unpleasant  feature.  Tow  yarns  are  also  quiet,  and 
the  tendency  is  still  against  sellers.  Linens  remain  inactive. 
The  home  market  for  linens  is  utterly  spoiled  by  the  labor  trou- 
bles in  England. 

On  Sept.  27  the  report  was  as  follows: — "There  has  been 
considerable  excitement  in  the  market  this  week.  Calcutta  con- 
tinues to  report  still  dearer  jute.  For  firsts  ,£15  is  now  asked, 
and  some  spinners  have  been  forced  to  buy  for  early  arrival. 
There  is  a  general  impression,  however,  that  the  large  business 
done  has  been  by  dealers  rather  than  consumers,  and  that  the 
whole  situation  is  again  rapidly  tending  towards  the  inflation  of 
last  year,  which  led  to  such  disastrous  results.  In  the  meantime 
the  fact  is  that  the  value  of  jute  is  about  1 5s.  a  ton  higher  on  the 
week.  For  all  this  there  is  no  adequate  reason  in  the  demand 
for  goods.  From  all  the  consuming  markets  the  news  is  unfavor- 
able." 

IRELAND    GETTING    THE    LINEN    TRADE. 

Ireland  seems  to  be  getting  the  linen  trade.  The  Textile 
Mercury  says  : — "  To  show  the  decline  of  the  trade  in  England, 
it  may  be  mentioned  that  the  number  of  spindles  in  the  flax 
factories  fell  from  344,308  in  1861  to  118,508  in  1890,  although 
the  power-looms  increased  from  2,160  to  4,472.  In  Scotland, 
the  number  of  flax  spindles  has  declined,  but  the  power-looms 
are  more  numerous.  In  Ireland  both  spindles  and  power-looms 
have  increased  enormously.  The  number  of  operatives  in  Scot- 
land in  1890  was  about  the  same  as  in  1861.  In  England  there 
was  a  serious  decline,  and  in  Ireland  an  increase  of  about  100 
per  cent.  These  are  facts  which  confirm  the  view  taken  above 
of  the  position  of  affairs  in  the  linen  trade. 

"  The  development  which  has  taken  place  in  some  branches 
of  the  Irish  linen  trade  is  in  fact  wonderful.  Men  are  living 
to-day  who  can  remember  when  there  was  not  100  damask 
looms  in  Belfast,  although  there  are  now  single  firms  with  from 
600  to  700  each.  Union  damasks,  dowlases,  glass  cloths,  and 
other  goods,  are  produced  in  enormous  quantities  by  Irish 
houses." 

LONDON    WOOL    SALES. 

Good  prices  are  being  realized  at  the  London  wool  sales. 
The  Draper's  Record  says: — "There  is  a  good  attendance  of 
home  buyers  at  the  fourth  series  of  London  sales  of  colonial 
wool,  which  commenced  on  Tuesday,  September  19th,  and  the 
foreign  trade  is  also  fairly  represented.  The  catalogues,  accord- 
ing to  Messrs.  Helmuth  Schwartze,  contained  a  somewhat 
indifferent  selection  of  wool,  but  the  biddings  have,  neverthe- 
less, been  made  with  fair  spirit,  prices  for  Australian  wool 
ruling,  for  both  merino  and  crossbred,  on  a  par  with  the  closing 
rates  of  last  series.  Cape  wool  has  met  also  with  good  demand 
and  realised  former  prices.  The  arrivals  in  time  comprise 
189,113  bales  (151,487  bales  Australian,  and  37,626  bales 
Cape).  Deducting  what  has  been  forwarded  direct,  but  adding 
the  wools  held  over  from  last  series,  the  total  available  amounts 
about  219,000  bales,  against  332,000  bales  last  year.  Messrs. 
Jacomb  point  out  that  the  total  available  quantity  is  consider- 
ably less  than  we  have  been  accustomed  to  of  late  years  in 
September-October,  being  116,000  bales  less  than  at  the  same 
time  last  year.  As  at  present  arranged  the  series  will  last  till 
October  1 1." 


The  Kingston  Hosiery  Company's  term  of  exemption  from 
taxation  has  expired,  and  it  asks  for  a  renewal.  It  pays  $50,000 
per  year  in  wages. 
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GEI   HAPPY  THOUGHT 

Counter  Check  Books 

ISo  Infringement  on  other  Patents. 

ISo    Carbon    Leaf  ISeeded,    YET  Copies 

perfectly,  and  saves  time,  money, 

and  Patience. 


OPEN  END 

OR  SIDE— 

IN  LOTS  OF 

SIZE. 

NO. 

Open         Open 
End           Side 

25 

Books 

50 

Books 

100 

Books 

200 

Books 

300 

Beoks 

500 

Books 

1000 

Books 

sKxsK 

3lAx5'A 

4x7 

1 
2 
3 

r  a 

2  a 

3  a 

$2  75 

2  75 

3  00 

$4  5° 

4  5° 

5  00 

$8  00 

8  00 

9  00 

$15  00 
15  00 
17  00 

$21  00 
21  00 
24  00 

$32  5° 
32  5° 
37  5° 

$60  00 
60  00 
70  00 

Prices  quoted  are  for  Books  of  100,  but  we  generally  put 
them  up  in  Books  of  50,  and  count  two  Books  as  one.  Covers 
25c.  each  if  required. 

First-class  ordinary  Carbon   Leaf  Check 
Books  are  supplied  at  same  price, 

TERMS. — When  cash  accompanies  the  order,  express  will 
be  prepaid  in  Ontario,  or  to  responsible  parties,  Sight  Draft 
on  10th  of  following  month,  with  Exchange. 

J.  K.  CRANSTON,  Gait. 


THE  CLUB  HOUSE  BOW 

NATURAL  TIED 

Which  we  introduced  last  month  is  having 
an  enormous  run.  Orders  coming  in  every 
day  for  repeating  in  Club  House  Natural 
Bow.  Something  new  every  month.  See 
our  cuts.  Latest  Novelty  in  Neckwear. 
Also  a  full  range  of     .     .     . 

Four-in-hands,  Derbys,  Knots,  Bows, 
Fancy  and  Plain,  Tecks,  Etc. 


IN    STOCK. 


ALL    NEW    GOODS. 


E.  &S.  CURRIE,  64  Bay  St. 


PEWNY'S    KID    GLOVES 

ARE  BETTER. 


JAS  A.  SKINNER  &  CO., 

TORONTO  and  VANCOUVER 


IMPORTERS    OF 


LARGE  STOCK 

Always   on    Hand 


ZEZMZIL     DPZE-VsTILSr^     &c     CO. 

MONTREAL,    P.  O.  Box  889. 

FACTORY  :    Grenoble,  France. 


Crockery,  China,  Glassware, 

Lamps  and  Fancy  Goods 

As  our  importations  this  fall  will  comprise  almost 
everything  that  is  new,  every  dealer  in  any  of  the 
above  lines  should  call  and  see  us  or  send  for 
prices. 

No  trouble  to  show  you  through  /J% 

Our  Spacious  Sample  Rooms    .    .  VgJ 


BUYERS    WILL    DO    THE    RIGHT    THING 

When  ordering-  LAMA  BRAID  if  they  order  it  put  up  in  rolls  and  see  that  this  label  is  on  the  cover 
of  each  box.    We  put  3  or  3  1-2  yds.  on  each  roll  as  required. 
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Like  all  other  Silk  Thread  Manu- 
facturers, we  make  different  quali- 
ties of  100  yards  and  50  yards  Spool 
Silks  to  meet  the  demands  of  the 
trade. 

The  Only  Brand 
we  recommend  is 
that  bearing  our 
own  name  on  Spool 
like  this. 

Belding's  Silks  will  be  found  the 
best  in  the  market,  and  average  10% 
stronger  than  any  other  make. 

See  that  the  name  Belding  is  on 
every  Spool,  and  take  no  other. 

All  the  Leading  Retail  Dry  G-oods 
from  the  Atlantic  to  the  Pacific 
keep  Belding's  Silks. 

BELDING,  PAUL  &  CO.,  Ltd., 

MONTREAL. 


Established  1792 


KNOX'S 


Tailors'  Linen  Threads 


ARE- 


UNEQUALLED 


FOR. 


. .  Evenness  and  Strength  . . 


IIS  USE  FOR  THE 
PAST  100  YEARS 


BY  THE 


Best  Tailors 
Throughout  the  World 


**  KNOX'S  M 


The  Worsted 

and  Braid  Co. 


OF  TORONTO,  Ltd. 


(WHOLESALE  ONLY) 

Solicit  Trial  Orders  for  any  and 

All  kinds  of  Boot  and  Shoe  Laces 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Rind  or  Width 

The  above  are  made  in  Cotton,  Wool  (Mohair 
or  Worsted)  or  Silk. 

Send  for  Samples  and  get    Quotations 

THE  WORSTED  AND  BRAID  CO,,  Limited, 

TORONTO  JUNCTION 


Thouret,  Fitzgibbon 

&  Co. 


MONTREAL 


Sole  Agency 


And  BERLIN,  Germany 


Jammers 
French  Kid 


Gloves 


We  Still  .  . 
Quote  Prices 


Guaranteed 


Trade  Mark 


"I. a  Chartreuse,"  7  Stud  laced,  gussets,  $11.50 
"Andree,"  4  butten,  gussets     -     -     -  9.50 


Stock  Carried     t      Fresh  Goods 


WRITK  FOR  SAMPLES 


WOOLENS  and 

TAILORS'  TRIMMINGS 


John  Fisher,  Son  &Co, 


•      Balmoral  Buildings, 

Montreal, 
Canada. 


Huddersfield, 

England, 


"FITS  LIKE  A  GLOVE.' 

THOMSON'S 


ENGLISH    MADE, 
Clove-Fitting.    Long  Waisted.    TRADE  mark. 


CORSETS 


At  Popular 
Prices. 


TWELVE    FIRST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 

SALE   OVER  ONE   MILLION    PAIRS  ANNUALLY. 

A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN  MACDONALD  &  CO'S,  TORONTO. 

manufacturers:  W.  S.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING," 
and  bears  our  Trade  Mark,  the  Crown.     No  others  are  genuine. 


|V|iller  Bros.  *  (o.  N|o«treal 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 

76       0R0     MARQUIS 

MOZART  CUFFS,  RAPHAEL, 

A  UPCI  n    Reversible  Linen 
AHUlLU       Collars  &  Cuffs 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


THE  DOMINION  COTTON  MILLS  CO.  Ltd. 

MflQOQ   PRIHT5 

FALL  Rob  Roy  Suitings,    Salisbury  Costumes, 

NOVELTIES      Verona  Cords,    World's  Fair  Costumes. 

-:-        ALSO  A  FULL  RANGE  IN        -:- 

Staple  and  Fancy  Prints,  Sleeve  Linings,  Etc. 

All  leading  wholesale  houses  carry  a  full  range. 


D.  MORRICE,  SONS  &  CO.,  Agents, 

MONTREAL  and  TORONTO. 


HARMAN'S  CLASS  IN  WINDOW  DRESSING 

AND  STORE  DECORATING 

A  monthly  publication  giving  illustrated  displays 
for  Dry  Goods,  Furnishings,  Clothing  and  Shoes, 
with  ideas  on  Store  Decorating. 

Membership  Fee,  $3.00  year. 

Harry   Harman 

WINDOW  DRESSER,  DECORATOR, 

1204    Woman's  Temple,   Chicago. 


THEC.TURNBULLCCLtd. 

OF   GALT,   ONT., 

MANUFACTURERS    OF 

Full-Finished  Lambs  Wool  Underclothing.  La- 
dies' Full-Fashioned  Underwear  in  all  Wool, 
Merino  and  Medium.  Men's  Full  Fashioned 
Underwear  in  all-Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 


SEND   FOR    PRICE  LIST. 


World  Wide  Popularity. 


The  Delicious  Perfume. 


Crab  Apple  Blossoms 

EXTRA    CONCENTR  \  ll-  1 1 

Put    up    in    i,    2.    3,    4,   6,    8,   and    16 
ounce   bottles. 

And  the  Celebrated 

Crown  Lavender  Salts 

Annual  sales  exceed  500,000  bottles. 
Sold  everywhere; 

THE  CROWN   PERFUMERY  CO. 

177  New  Bond  St.,  London,  Eng. 
By    all    principal   dealers    in    perfumery. 


ALLOA 

KNITTING 


Paton's 
Make 


Have  long  been  CELEBRATED  for 
their  EXCELLENCE  OF  QUALITY 
and  GREAT  DURABILITY     .     . 


WOOLS 


An  immense  variety  of  Rich  Colorings  in  Wheeling, 
Fingering,  Vest,  and  Petticoat  Wools  to  select  from. 


Merchants  having  any  difficulty  in  procuring  them  will  please  communicate  with 

JOHN  F.  RAPHAEL  or  to  JOHN  PATON,  SON  &  CO. 

190  St.  James  St.,  Montreal    •  Alloa,  Scotland ;  and  51  Mil- 

Agent  for  Canada.  ton  St.,  London,  E.C. 

Only  makers  of  the  Original  Alloa  Yarns. 


Thomas  Mealey  &  Co. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE  .— 

U  Catharine  St,  North. 


"TRUTH  IS  STRANGER   THAN  FICTION" 


"Right  is  Might" 


•  • 


TO  THE  TRADE  : 


m       K    T  this  season  ot"  the  year  many  merchants  and  buyers  visit  the  city  for  the 
••   y\    purpose  of  sorting  up  their  stocks  and  buying  any  special  line  that  may  be 
profitable  to  their  business.     We  extend  to  them  a  cordial  invitation  to 
call  and  see  us.       We  are  pre-eminently  the  assorting  house  of  Canada  in  General 
Dry  Goods,  Gents'  Furnishings,   Haberdashery,  and  Carpets.      Each  of  these  de- 
partments is  now  fully  assorted  for  the  assorting  trade. 

We  are  also  clearing  out,  at  a  reduced  price,  all  odds  and  ends  of  quantities  not 
sufficiently  large  to  sample  for  our  travelers. 


Orders  Solicited. 


Prompt  Attention. 


Quick  Dispatch. 


JOHN  MACDONALD  &  CO. 


WELLINGTON  AND  FRONT 
STREETS  EAST    .... 


TORONTO 


Still  a  Favorite  : : 


Our  Reliable  Suspender  has  sold  largely 
ever  since  we  introduced  it  to  the  trade. 

No  Sewing  to  give  out  !  No  button 
holes  bursting  !  No  pulling  apart  in  the 
back  !     

If  you  haven't  seen  it,  send  50  cents  for 
a  sample  pair.     .     .     . 

We  make  a  complete  line  of  Braces, 
Hose  Supporters,  Belts,  etc.,  and  keep  up 
to  the  times.  A  specially  fine  line  of  Holi- 
day Braces 

C.  N.  VROOM,  St.  Stephen,  New  Brunswick 


YA  size  fac-simile  of  package. 


buttermilk; 
TOILET  SOAP 

THE  BEST  SELLING  TOILET 
SOAP  IN  THE  WORLD. 

Excels  any  25  cent  Soap  on  the  Market. 
Nets  the  retailer  a  good  profit. 

When  sold  at  a  very  popular  price  it 
will  not  remain  on  your  counters.  Try 
a  sample  lot. 

The  quality  of  this  soap  is  GUARANTEED.  Scl 
that  the  name  "  BUTTERMILK  is  printed  as  above 
'' in  green  bronze"  and  the  name  i; Cosmo  Buttermilk 
Soap  Company,  Chicago,"  in  diamond  on  end  of  pack- 
age.    Beware  of  Imitations. 

Cosmo  Buttermilk  Soap  Co. 

84  ADAMS  ST.,  CHICAGO 


F.  W.  HUDSON  &  CO.,  Sole  Agents,  TORONTO. 


THE  BRITISH  AMERICAN  WATERPROOF  GO. 


HERRMANN    S.    SCHEYER,    Sole    Owner. 

Manufacturers  and  Patentees  of  Ladies'  and  Gentlemens'  Odorless  Steam  Vulcanized 


TRADE  MARK. 


"WATEEPEOOF    Gh^IRIIVniEILNJ-TS. 
IMPORT  AND  COMMISSION  IN  ALL  KINDS  OF  FURS,  G%vo\sLeu:hsTk•s,P1EUtches• 

HERRMANN    S.    SCHEYER 

Special  Attention  paid  to  mail  orders.  39,41    and    43  St.  Sulpice    Mhwtrfai 

Perfect  fit  guaranteed.  20  DeBresoles  St.     149  La  Royer  St.  IVIUINintML 


DOMINION'S  POWERS  RE  INSOLVENCY--IN  THIS  ISSUE. 


NOV.,    1893. 


Perhaps  You  Like 


To  look  at  our  advertisement, 
which  appears  on  this  page 
every  month,  but  do  not  fail  to 


LOOK  AT  OUR  GOODS  .  .  . 


that  you  may  see  for  yourselves  that  we  claim  nothing  but 
the  truth.  We  want  every  Dry  Goods  Merchant  in  the 
Dominion  of  Canada  to  know  that  we  make 


THE  BEST  . 
UNDERWEAR 


for  Ladies  and  Children  in  the  market.  Ask  for 
"  Health  Brand ;  "  if  it  isn't  cheap,  it's  the  Best 
Value. 


The  flontreal  Silk  Hills  Co. 


LIMITED    .    . 

MONTREAL 


Gordon, 

Mackay  &  Co. 

PRINTED  CALICOES  \  O 


Cor.  Bay  and  Front  Sts.f 

Toronto. 


UR  Travelers  are  now  on  the  road  with 
samples  of  our  Printed  Calicoes  for 
Spring,  1S94.  Our  collection  is  particularly  bright  and  attractive,  and  embraces  the  most  desir- 
able Novelties  designed  for  the  coming  sea-  Value  unsurpassed.  Your  print  department 
son  by  the  best  British  and  French  printers.  ?  will  be  improved  and  your  trade  increased 
Many  of  these  designs  are  exclusively  in  ^  by  ordering  these  goods  liberally, 
bur  hands    for  Canada.       Styles   unequalled.                    x  x  x  x  x 


DO  YOU  STOCK  THEM? 


"Maltese  Cross" 


BRAND 


Mackintoshes 


t^.  *?*"■■  s***- 


Sold  by  all  the  leading  wholesale  houses.      Will  never  grow  hard. 

ODORLESS,  TAILOR  FASHIONED,  SEAMS  SEWN 


■  11  E1.V    (IV 


The  Gutta  Percha  &  Rubber  Mfg.  Co. 

of  TORONTO,    Ltd. 


Headquarters  for  POBES 

Gentlemen's  Furs, 

^  Tailors'  Fur  Trimmings. 


455  and  457 St.  Paul  St. 455  and  457 

MONTREAL 
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.  J.  H.  HAAAKD.      Cash  Carriers  and  Cash  and  Parcel  Carriers 

FOR  STORE  SERVICE 

A  I^ong  Experience,  the  Latest  Improved,  the  Most 
Practical   and    Reliable 


Man.  ^m"     and  parcel   carriers.      All   of  our   system! 

some  of  the  busiest  houses,  where  the} 


Send  for  particulars.       ADDRESS  : 


F.J.  H.  HAZARD, 

SI    Victoria  St..  TORO\TO.  OAT. 
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MANUFACTURERS 
OF  THE     .     .     . 


SUIT. 


WRITE    FOR    SAMPLES. 


Glayton  &  Sons, 


Malifax,  N.  S. 


The  Worstec 

and  Braid  Go. 


OF  TORONTO,  Ltd. 


(WHOLESALE   ONLY) 

Solicit  Trial  Orders  for  any  and 

All  kinds  of  Boot  and  Shoe  Laces 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Kind  or  Width 

The  above  are  made  in   Cotton,  Wool  (Mohaip 
or  Worsted)  or  Silk. 

Send  for  Samples  and  get    Quotations 

THE  WORSTED  AND  BRAID  CO.,  Limited, 

TORONTO  JUNCTION 


ADOLPH  KLUGE. 


EMIL  KLUGE. 


ALBERT  KLUGE. 


German  ArtisticWeavino  Co, 

120  FRANKLIN  ST.  NEWYORK 


.• 


%ti 


24  EDMUND  PLACE,  LONDON,  E.C.  98  MARKT  ST.  CREFELD  GERMANY 

THE  oldest  and  largest  concern  in  the  world  manufacturing;  Woven  Silk 
Labels  and  Hangers  for  Clothing,  Furs,  Cloaks  and  Shoes,  Shirt  Labels, 
Dress  Belts,  Night  Shirt  Trimmings  and  Initial  Letters. 

Our  goods  are  the  very  best  that  can  be  produced  and  our  prices  are  the  lowest  in  the  market. 
We  deliver  all  goods  FREE  IN  CANADA.    Write  for  samples  and  prices  to  our  New  York  Office. 

We  have  opened  a  branch  office  in  Paris,  J.  M.  Anderson,  Agent,  8  BouPd  Poissoniere,  who  will 
be  glad  to  receive  and  attend  to  the  interests  of  any  of  our  Canadian  Friends. 
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No.  11. 


TttE  J.  B.  McLEAN  PUBLISHING  GO 

LIMITED. 
Trade     Journal     Publishers, 

AND 

Fine  Magazine  Printers, 
10  FRONT  ST.   EAST,  -  -  -  TORONTO. 


j.  b.  Mclean, 

PRESIDENT. 


twjon  g.  Mclean, 

SEC.-TREAS. 


SUBSCRIPTION,    $2.00. 
Published  the  15th  of  Each  Month. 


BRANCHES 


MONTREAL— 146  St.  James  St 

E.    DESBARATS. 

NEW  YORK— Room  93-99,  Times  Building. 

ROY  V.  SOMERVILLE. 

CHICAGO— 60  Wabash  Avenue. 

EDW.  S.  MACKENZIE. 

LONDON,  ENG.— Canadian  Government  Offices, 

17   Victoria  St.,  London,  S.W. 
R.  HARGREAVES. 
JOHN  CAMERON,  General  Subscription  Agent. 


THE    HOLIDAY    TRADE. 

VERY  merchant  is  undoubtedly  looking 
forward  to  the  next  six  week's  trade  with  a 
certain  amount  of  anxious  expectancy.  The 
holiday  trade,  of  late  years,  has  become  of 
more  and  more  importance  as  large  quan- 
tities of  fancy  dry  goods  are  annually  sold 
for  presentation  purposes,  as  well  as  numer- 
ous staple  lines.  Fur  goods,  handkerchiefs, 
umbrellas,  gloves,  etc.,  are  usually  in  great 
demand  for  the  few  weeks  before  the 
Christian  world's  greatest  Saint-day — 
Christmas.  The  general  feeling  of  "  Peace 
on  earth,  good  will  towards  men  "  inspires  all  classes  of  the 
community  to  expend  various  sums  in  procuring  evidences  of 
kindly  feeling  for  presentation  to  relations  and  friends. 

While  the  dry  goods  trade  has  not  been  too  slow  nor  too 
fast  in  seeking  to  control  a  great  deal  of  this  trade,  there  is  a 
danger  of  counting  too  much  on  it  for  the  coming  season.  If 
we  do  not  miss  our  guess  this  trade  will  not  show  any  develop- 
ment over  the  proportions  attained  last  year.  Some  months 
ago  The  Dry  Goods  Review  counselled  moderation  in  buying 
for  the  fall  and  winter  trade,  and  subsequent  developments  have 


shown  that  the  dangerous  work  of  prophecying  was  done  in 
this  case  with  a  startling  accuracy.  For  other  yet  similar  rea- 
sons, we  again  counsel  moderation  for  buying  for  the  holiday 
trade.  Moderation  must  be  distinguished  from  abstentation.  A 
certain  amount  of  goods  must  always  be  prepared  for  this  trade 
or  competitors  will  make  a  greater  showing.  But  moderation 
means  that  variety  must  be  bought  and  large  quantities 
tabooed.  An  assortment  can  be  secured  without  locking  up 
any  great  quantity  of  capital,  and  this  is  what  the  dealer  should 
aim  at. 

Forecasts  must  always  be  based  on  arguments,  and  these 
will  now  be  stated. 

The  World's  Fair  has  drawn  large  sums  of  money  from  the 
people's  fund  which  is  spent  usually  on  luxuries  of  greater 
or  less  degree.  From  every  town  in  Canada  between 
iooto  200  persons  left  to  visit  the  Fair,  each  one  spending  on 
an  average  $50  in  expenses,  Two  hundred  persons  would  thus 
spend  $10,000,  and  perhaps  $5,000  of  that  would  otherwise  have 
been  spent  in  that  town.  Then  with  eight  dry  goods  stores  in  the 
place,  each  would  sell  probably  $400  each  less  than  usual.  This 
calculation  is  a  moderate  one  and  not  over-drawn,  although 
there  is  no  pretence  of  being  accurate.  Let  each  Canadian 
dealer  think  this  point  over  carefully  and  apply  it  according  to 
the  force  it  would  seem  to  have  when  all  the  circumstances  of 
the  particular  neighborhood  are  considered. 

Another  reason  for  an  unincreasing  trade  is  to  be  found  in 
the  low  price  of  cereals.  Farmers  are  not  marketing  their  grain 
as  freely  as  usual,  but  are  holding  back  believing  that  prices  are 
not  likely  to  go  lower  and  may  possibly  go  higher.  The  barley 
trade  has  vanished  to  a  great  extent,  the  hen-fruit  trade  has 
lessened,  and  the  poultry  trade  does  not  promise  to  be  anything 
like  the  proportions  attained  in  previous  seasons  before  the  Mc- 
Kinley  Bill.  The  farming  community  must  therefore  do  with 
less  new  clothing,  furnishings  and  millinery. 

The  trade  of  the  United  States  with  Canada  has  fallen  off 
very  materially  owing  to  the  financial  stringency  and  industrial 
stagnation  which  have  obtained  in  that  country  during  the  past 
few  months.  Since  the  repeal  of  the  Silver  Bill  there  has  been 
no  great  rush  for  goods,  and  the  mercantile  community  are  not 
finding  the  rapid  change  for  the  better  that  was  anticipated. 
Business  has  been  struck  a  sad  blow  in  that  country  by  over- 
speculation,  growth  of  trusts,  lack  of  scientific  currency  and 
banking  laws  and  the  outflow  of  gold,  and  it  will  be  sometime 
before  it  will  recover  from  the  stun  of  that  blow. 

None  of  these  causes  is  enormous  in  itself,  it  is  only  when 
they  are  combined  that  they  acquire  a  force  which  must  be 
noticed. 
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QUEBEC     PROVINCIAL     TAXATION. 

HH  Quebec  legislature  opened  last 
Thursday  and  this  session,  like  the 
previous  one,  will  he  important  on  ac- 
count of  the  deep  financial  slough  in 
which  the  Government  finds  itself. 
The  present  system  of  taxation  has 
been  discountenanced  by  the  business 
men  who  find  that  direct  taxation 
falls  heavily  on  them  owing  to  the 
poverty  of  the  rural  community. 
Hon.  L.  O.  Taillon,  Premier  of  the  Province,  and  Hon.  J. 
S.  Hall,  provincial  treasurer,  were  waited  upon  recently  at  the 
Government  offices  by  the  joint  committee  of  the  Montreal 
Board  of  Trade,  the  Chambre  de  Commerce  and  the  Citizens' 
Tax  Committee  and  presented  with  a  series  of  resolutions  agreed 
upon  by  them  and  which  recommended  that  in  place  of  the 
present  obnoxious  provincial  taxes  a  tax,  of  one  mill  on  the  dol- 
lar be  levied  on  all  taxable  real  estate  ;  that  such  retrenchment 
in  expenditure  be  made  as  to  render  the  revenue  so  produced 
sufficient  to  meet  the  present  requirements  of  the  Government, 
and  that  all  exemptions  from  taxation  be  abolished.  The  de- 
putation comprised  Messrs.  J.  I).  Rolland,  A.  A.  Ayer,  J.  B. 
Learmont,  J.  Cradock  Simpson,  Edgar,  Judge,  George  Hadrill, 
A.  M.  Featherstone,  G.  Boivin,  L.  E.  Morin,  sr.,  J.  M.  Fortier, 
I).  Pari/eau,  M.P.P.,  J.  B.  A.  Lanctot,  A.  Michaels,  C.  P. 
Chagnon,  Huot,  and  Stanislas  Cote,  while  there  were  also 
present  Aid.  P.  Kennedy,  M.P.P.,  M.  F.  Hackett,  M.P.P.,  J.  P. 
Cooke,  M.P.P,,  F.  Martineau,  M.P.P.,  Aid.  Villeneuve,M.P.P., 
R.  S.  White,  M.  P.,   O.  M.  Auge,  M.P.P.,  etc. 

Mr.  J.  D.  Rolland  first  read  the  joint  resolutions  adopted  by 
the  Board  of  Trade,  Chambre  de  Commerce  and  Citizens'  Tax 
Committee,  which  were  as  follows  : 

"Resolved,  that  this  committee  regards  the  provincial  taxes  of 
i8q2  at  present  collected  from  the  mercantile  community  in  this 
province  as  onerous  and  excessive,  and  hereby  recommend  that 
these  taxes  be  cancelled,  and  that  in  their  place  a  tax  of  one 
mill  be  levied  on  all  taxable  real  estate  in  this  province,  the  basis 
of  valuation  to  be  the  assessment  rolls  of  cities  and  municipali 
cipalities,  and  that  said  tax  be  collected  by  the  proper  officials 
thereof. 

"That  this  committee  further  recommends  that  such  retrench- 
ment in  expenditure  be  enforced  as  will  render  the  revenue  so 
produced  by  said  tax  of  one  mill  sufficient  to  meet  the  present 
extraordinary  requirements  of  the  Government. 

"That  it  is  also  the  earnest  opinion  of  this  committee  that  in 
view  of  the  financial  condition  of  the  province  all  exemptions 
from  taxation  should  be  abolished  at  the  earliest  possible  date, 
and  this  committee  respectfully  recommends  that  this  sugges- 
tion be  considered  by  the  Government." 

This  is  simply  a  new  phase  of  the  great  fight  which  is  going 
on  in  every  city  in  North  America  to  a  greater  or  less  extent. 
It  is  the  bone  of  contention  between  those  who  favor  a  tax  on 
real  and  personal  property  and  those  who  believe  that  all  per- 
sonal property  taxes  should  be  abolished.  The  views  of  this 
journal  have  so  often  been  stated  that  all  its  readers  know  that 
it  believes  that  personal  property  taxes  are  inequitable  and  econ- 
omically unsound.  In  Quebec  the  situation  must  be  carefully 
considered.  As  Hon.  Mr.  Taillon  pointed  out  the  Catholic  land 
owners  already  pay  heavy   tithes   to   the   church  on  their  land, 


and  this  proposed  tax  of  one  mill  on  the  dollar  would  involve  an 
additional  burden  on  them. 

The  total  value  of  real  estate  in  the  province  is  $387,000,000, 
and  the  revenue  at  one  per  cent  would  only  be  $387,000, 
whereas  the  requisite  revenue  is  $600,000.  Yet  the  real  estate 
tax  is  the  one  that  Quebec  must  adopt  as  the  leading  feature  of 
any  scheme  it  may  propose  to  raise  its  revenue. 

One  pernicious  principle  has  been  mooted  in  Quebec  in  de- 
fence of  the  present  system.  This  is  one  of  Adam  Smith's  prin- 
ciples and  has  been  answered  thousands  of  times,  yet  the  answer 
doesn't  seem  to  have  got  into  the  Quebec  Government.  These 
men  claim  that  each  person  should  pay  according  to  the  measure 
of  protection  afforded  them.  Hence  commercial  interests  should 
pay  more  than  landed  interests.  On  the  same  principles  lunatics 
and  idiots,  who  depend  altogether  on  the  province,  should  pay 
the  highest  taxes.  This  application  shows  the  absurdity  and 
unsoundness  of  the  principle. 

Quebec's  curse  is  its  exemptions.  This  is  a  matter  that  is 
so  closely  connected  with  the  Catholic  majority's  religion  that 
all  action  must  be  left  to  these  persons  themselves.  If  they  de- 
sire to  retain  the  exemptions,  they  must  suffer  the  consequences. 
Churches  and  church  property  in  Ontario  are  exempt — and  this 
we  boldly  denounce  as  unchristian  and  unjust.  Ontario's  sys- 
tems of  taxation  need  revising  and  its  people  have  much  to  learn 
from  the  present  discussion  in  Quebec,  as  in  a  few  years  the  ex- 
haustion of  crown  lands  will  necessitate  direct  taxation  in  this 
province  also.  The  other  provinces  should  also  learn  lessons 
from  Quebec's  experience. 
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CREDIT     OR     CASH    RETAILING. 

OME  interesting  letters  on  this  subject  will  be  found  in 
this  issue.  We  are  glad  to  have  all  these  views  to  present 
to  our  readers,  for  out  of  discussion  comes  truth  plain  and 


simple. 

The  Winnipeg  Free  Press  speaking  on  this  subject  says  : — 
"  In  Montreal  there  has  been  a  great  deal  of  complaint  made 
against  the  bakers,  who  are  said  to  charge  exorbitant  prices  for 
bread.  A  loaf  that  sells  in  Toronto  for  twelve  cents  is  sold  in 
Montreal  at  eighteen.  Bread  in  Montreal  is  dearer  than  in  Lon- 
don or  Edinburgh.  These  are  the  complaints  ;  and  the  columns 
of  the  newspapers  have  been  loaded  down  with  them.  So  merci- 
lessly were  the  bakers  abused  that  a  correspondent  of  a  local 
paper,  moved  by  compassion,  has  come  to  their  rescue. 
He  has  been  getting  the  "  eighteen-cent"  loaf  for  fourteen 
cents,  which  disproves  the  theory  of  a  combine.  "  My 
baker  gives  credit,"  he  says,  "  but  not  to  the  extent  most 
bakers  do,  and  he  has  a  large  sale  amongst  customers  living 
near  together,  thus  saving  high  cartage  charges.  If  you  go  to 
the  bottom  of  this  question  you  will  find  that  bread  is  dear 
owing  to  the  credit  system,  and  expense  of  delivering  small 
quantities  of  bread  at  widely  different  parts  of  the  city.  If  you 
ask  any  grocer,  butcher  or  baker,  confidentially,  you  will  be  " 
surprised  at  the  large  number  of  people  owing  them  money,  in 
sums  ranging  from  ten  to  one  hundred  dollars — many  of  whom 
will  never  pay  at  all — and  consequently  people  paying  cash  have 
to  make  up  for  the  dead  beats,  who  probably  live  in  greater 
style  than  the  cash  payers." 

"  Here  the  correspondent  puts  his  finger  on  the  sore  spot  of 
the  credit  system.  We  wonder  how  many  of  the  honest  house- 
holders of  Winnipeg  ever  reflect  that  in  paying  such  heavy  prices 
as  are  charged  here  they  are  being  taxed   to  make  up  the  losses 
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incurred  through  the  "dead  beats."  Yet  that  is  precisely  what 
is  being  done.  They  not  only  pay  for  the  bread  and  meat  con- 
sumed by  themselves,  but  are  also  made  to  pay  for  the  same 
articles  purchased  by  others  under  a  system  of  credit  that  is 
supposed  to  extend  from  everlasting  to  everlasting.  A  short 
time  ago  we  noticed  that  a  Toronto  paper  was  advocating  the 
entire  abolition  of  recourse  for  ordinary  trade  debts.  This  would 
be  an  extreme  and  perhaps  an  impracticable  step  to  take.  Trust 
and  trade  have  gone  hand  in  hand  ever  since  barter  began,  and 
it  might  work  injury  to  divorce  them.  But  the  honest  customer 
needs  some  protection.  It  is  enough  to  pay  his  own  bills  with- 
out one  being  obliged  to  pay  the  bills  of  others,  as  he  is  often 
compelled  to  do.  It  is  popularly  supposed  that  the  tailor  charges 
profit  enough  on  five  suits  of  clothes  to  enable  him  to  afford  the 
loss  of  the  sixth;  that  is,  his  five  honest  customers  are  regularly 
taxed  for  the  clothes  of  the  sixth  man,  who  may  pay  or  not  as 
he  pleases.  The  system  that  permits  this  extortion  is  wrong. 
We  are  not  sure  that  the  best  remedy  would  be  to  abolish  re- 
course for  debt,  and  thus  .  force  the  cash  system.  That  would 
be  hard  on  many  honest  and  deserving  poor  who  have  to  buy 
on  credit,  but  who  nevertheless  pay.  Nor  is  all  the  fault  and 
injury  of  the  credit  system  on  the  side  ot  those  who  buy  and 
don't  pay.  The  seller  is  often  more  to  blame  than  the  buyer. 
He  forces  his  wares,  trusting  to  chance  to  get  paid,  but  knowing 
that  he  is  already  secured  against  loss  through  the  extra  charges 
to  his  good  customers.  If  it  were  practicable  the  law  should  be 
changed  to  give  the  court  power  to  refuse  recourse  if  shown  that 
the  seller  did  not  exercise  reasonable  discretion  in  giving  the 
credit." 
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TORONTO  MERCHANTS  AND  THE  INSOLVENCY  BILL. 

JN  another  article  in  this  issue  will  be  found  a  discussion  of  the 
Dominion  Parliament's  powers  concerning  Insolvency,  and  a 
history  of  the  legislation  in  Canada  on  this  subject. 
On  Nov.  6th  The  Council  of  the  Toronto  Board  of  Trade 
met  to  discuss  the  situation.  A  deputation  from  the  dry  goods 
and  other  sections  were  present  to  lay  all  the  facts  before  the 
council.  The  President  1).  R.  Wilkie  presided  and  the  follow- 
ing gentlemen  formed  the  deputation  :  Donald  MacKay,  W. 
B.  Hamilton,  J.  S.  McMaster,  T.  Dunnet,  W.  W.  Copp,  Mr. 
Maryatt  of  Golding  &  Sons,  T.  O.  Anderson,  Paul  Campbell, 
Chas.  Cookshutt,  H.  Lowndes,  John  Flett,  A.  B.  Lee,  and  Staple- 
ton  Caldecott,  the  chairman  of  the  deputation.  The  three  city 
members  of  the  Dominion  Parliament  Messrs.  Cockburn,  Coats- 
worth  and  Denison  were  also  present  to  hear  the  discussion. 

A  memorial  was  presented  urging  the  Council  to  take  active 
measures  to  have  the  bill  brought  before  Parliament  during  the 
1894  session.  It  was  urged  that  there  was  a  great  need  for 
prompt  and  decisive  action. 

Mr.  Caldecott  made  a  strong  speech  and  cited  many  cases 
which  had  come  under  his  notice  showing  how  great  injustice 
was  done  to  creditors.  He  told  of  a  firm  in  the  Maritime  Pro- 
vinces who  bought  goods  in  Toronto  some  2^  years  ago  and 
when  the  bill  was  due,  asked  for  a  year's  extension  without  in- 
terest, and  stated  that  if  this  was  not  given  a  preferential  assign- 
ment would  be  made  and  they  would  get  nothing.  At  the  end 
of  the  year  another  extension  was  asked  for,  and  when  this  was 
refused,  offered  a  compromise  at  60  cents,  stating  that  if 
this  were  not  accepted,  the  creditors  would  know  what 
to  expect.  He  cited  another  St.  John  case  where  a  firm 
bought  a  large  bill   of  goods  in    Toronto,    and  three  or   four 


weeks  afterwards  sent  a  lawyer  to  offer  a  compromise  at  2>2>lA 
cents,  which  the  creditors  were  forced  to  accept.  He  showed 
that  in  Quebec  an  assignment  could  be  obtained  and  was  use- 
ful, but  it  was  too  expensive.  He  pointed  out  that  recent  legal 
decisions  left  the  Ontario  law  in  a  chaotic  state.  He  showed 
how  a  Kingston  merchant,  though  rated  well,  became  dissipated 
and  alarmed  his  creditors.  They  sought  an  assignment,  but  it 
was  refused,  and  it  was  only  secured  through  the  influence  of  a 
personal  friend.  Through  the  law  not  being  compulsory,  the 
creditors  lost  $2,000  in  expenses  before  the  assignment  was  pro- 
cured. Another  case  occurred  where  a  debtor  refused  to  assign 
only  on  certain  conditions,  which  the  creditors  could  not  allow. 
The  estate  was  then  all  eaten  up  in  law  suits.  In  another  case 
where  a  man  refused  to  assign,  judgment  was  so  long  delayed 
that  he  sold  all  his  stock  and  the  creditors  got  nothing.  He 
showed  how  fraudulent  bankruptcy  was  increasing  owing  to  the 
temptations.  According  to  Bradstreets  it  was  one  per  cent,  in 
1890,  4  per  cent,  in  1891,  and  over  5  per  cent,  in  1892.  This 
condition  of  affairs  also  led  wholesale  merchants  to  be  suspicious 
of  one  another,  and  disastrous  practices  obtained. 

Mr.  Anderson  pointed  out  that  the  mercantile  community 
had  come  to  a  state  of  barbarism.  It  was  every  man  for  him- 
self and  the  devil  take  the  hindmost. 

Mr.  Brock  and  Mr.  Mackay  made  strong  speeches  in  favor 
of  a  National  Act  along  the  lines  of  the  draft  bill  proposed  for 
last  session. 

Mr.  Blain  explained  what  the  legislative  sub-committee  had 
done  last  session,  and  how  and  why  the  matter  had  been  put  off 
until  a  future  session. 

President  Wilkie  took  a  strong  stand  on  the  question.  He 
was  surprised  at  the  merchants'  patience,  and  was  surprised  that 
the  Government,  knowing  the  matter  to  be  so  urgent,  should 
neglect  the  Bill.  He  declared  that  if  the  Government  had 
not  backbone  enough  to  do  what  was  just  and  equitable  through 
fear  of  giving  offence  to  a  small  portion  of  the  community,  it 
was  time  they  had  new  rulers. 

Mr.  Cockburn,  M.P.,  speaking  for  the  city  members,  de- 
clared himself  clearly  of  the  opinion  that  all  the  Boards  of  Trade 
of  the  country  desired  a  National  Act,  and -declared  his  willing- 
ness to  press  the  matter  most  strenuously  in  Parliament. 

A  fearless  independent  criticism  of  the  Government's  slug- 
gishness on  the  matter  prevaded  the  whole  discussion,  and  the 
earnestness  was  such  as  will  brook  no  further  delay.  It  will 
now  be  in  order  for  the  various  Boards  of  Trade  throughout 
the  Dominion  to  pass  strong  resolutions  in  favor  of  immediate 
legislative  action.  If  the  merchants  everywhere  were  as  earnest 
as  those  of  Montreal  and  Toronto,  the  Bill  would  become  an 
Act  at  the  first  session  of  the  Dominion  Parliament. 


THE    WOOL     TRADE. 

Pulled  wool  from  sheepskins'  imported  from  the  United 
States  is  still  being  much  used  by  Canadian  manufacturers. 
Sellers  are  said  to  have  extended  their  terms  on  pulled  wool 
from  four  months  to  30  days.  A  sale  of  damaged  greasy  Cape 
wool  took  place  last  week  in  Montreal  at  prices  ranging  from  1 1 
to  13c.  Regular  greasy  Cape  is  selling  from  13  to  15^0.  Can- 
adian fleece  wool  is  abundant,  and  buyers  are  having  the  best  of 
it,  and  the  consequent  easy  prices  may  shut  out  foreign  impor- 
tations. Pulled  wools,  Canadian,  are  still  selling  fairly — supers 
at  21  and  22c,,  and  extras  at  2  to  4c.  more. 
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THE    DOMINIONS    POWERS  re  INSOLVENCY. 


IT  is  an  open  question  as  yet  whether  the  Dominion  Parlia- 
ment has  power  to  pass  an  Insolvency  Act  which  would  be 
supreme  in  every  Canadian  court,  or  whether  such  Act  should 
be  passed  by  the  Legislature  of  each  province  for  that  province. 
Every  student  of  the  Canadian  Constitution  is  familiar  with 
the  distribution  of  powers  between  the  1  )ominion  Parliament 
and  the  Provincial  Parliaments.  The  Dominion  Parliament 
was  given  certain  subjects  on  which  it  could  legislate,  and  even 
if  it  did  not  legislate  on  these  subjects  no  Provincial  Parliament 
could  do  so.  In  the  United  States  it  is  different,  for  there  each 
state  is  allowed  to  legislate  until  Congress  sees  fit  to  do  so.  But 
as  was  recently  argued  it  is  not  po&sible  to  hold  that,  if  the 
Dominion  Parliament  does  not  exercise  the  exclusive  jurisdic- 
tion assigned  to  it,  the  Provincial  Parliaments  may  infringe  on 
that  jurisdiction  however  inconvenient  the  absence  of  valid 
legislation  may  be. 

By  the  B.  N.  A.  Act,  section  91,  to  the  Dominion  Parlia- 
ment is  reserved  all  legislation  on  "  bankruptcy  and  insolvency," 
but  then  a  difficulty  arises  in  determining  the  real  meaning  of 
these  terms.  By  the  next  section  the  subject,  "  property  and 
civil  rights,"  is  reserved  for  the  exclusive  jurisdiction  of  the 
provinces.  If  a  province  begins  to  legislate  on  certain  matters 
which  seemingly  come  within  the  phrase  "  property  and  civil 
rights  "  it  may  trench  on  some  allied  subject  which  is  reserved 
for  the  especial  and  exclusive  care  of  the  Federal  Government. 

MEANING    OK    "BANKRUPTCY    AND   INSOLVENCY." 

In  trying  to  determine  the  meaning  of  the  terms  Bankruptcy 
and  Insolvency,  the  following  quotation  from  Ontario  Repeal 
Reports,  Vol.  xx,  in  the  cases  re  Assignments  and  References 
Act  is  from  the  opinion  of  Justice  McLennan  : — 

"  The  question  depends  upon  the  sense  in  which  the  words 
'  bankruptcy  and  insolvency '  are  used  in  the  B.  N.  A.  Act, 
section  91.  In  Regina  v.  County  of  Wellington,  17  A.  R.  421, 
I  said  that  I  thought  that  the  power  of  legislation  over  bank- 
ruptcy and  insolvency  intended  to  be  conferred  on  the 
Dominion  Parliament  was  the  same  as  had  been  exercised  by 
the  Imperial  Parliament  and  the  Provincial  Legislatures  before 
Confederation,  namely,  the  passing  of  laws  more  or  less  general 
in  their  application  with  proper  courts  and  proceedure  and 
machinery  for  carrying  them  into  affect,  and  not  acts  declaring 
a  particular  person  or  firm  or  corporation  bankrupt  or  insolvent, 
or  putting  their  affairs  into  a  course  of  liquidation.  Upon 
appeal  from  our  judgment  in  that  case,  however,  it  was  held 
unanimously  that  this  was  an  erroneous  view  of  the  statute,  and 
that  an  act  for  the  settlement  of  the  affairs  of  a  particular  insol- 
vent bank,  the  late  Bank  of  Upper  Canada,  was  within  the 
powers  of  parliament  as  bankruptcy  and  insolvency  legislation  j 
Quirt  v.   the   Queen,    19   S.  C.  R.    510.     It   is   therefore   now 


decided  that  Parliament  may  not  only  pass  a  general  law  of 
bankruptcy  and  insolvency,  but  may  deal  with  particular  cases  ; 
and  it  seems  to  follow  that  it  might  pass  an  act  for  settling  the 
affairs  of  a  single  firm  or  individual,  being  indebted." 

It  was,  seemingly,  in  failing  to  grasp  the  full  significance  of 
this  phrase  that  the  Ontario  Legislature  had  passed  an  act  which 
is  now  thought  to  be  ultra  vires,  the  act  referred  to  being  "  An 
Act  respecting  Assignments  and  Preferences  by  Insolvent  Per- 
sons," now  forming  c.  124  R.S.O.  This  act  has  not  yet  been 
declared  wholly  ultra  vires,  but  section  9  has  been  declared  so 
by  a  recent  judgment  of  the  Ontario  Court  of  Appeal,  and  much 
doubt  has  been  thrown  on  the  whole  act.  This  section  provides 
that  an  assignment  under  the  act  shall  take  precedence  of  all 
judgments  and  executions  not  completely  executed  by  judgment. 
The  judgment  was  not  unanimous,  Judge  Maclennan  dissenting, 
Judge  Osier  expressing  no  opinion,  and  Chief  Justice  Hagarty 
and  Judge  Burton  being  in  favor  of  declaring  the  section  ultra 
vires. 

LEGAL    OPINIONS    ON    ONTARIO    ACT. 

The  counsel  for  the  Dominion  Minister  of  Justice  were 
Robinson,  Q.C.,  and  W.  Nesbitt,  and  the  following  quotation 
from  the  report  of  their  argument  will  be  found  instructive  : 

"  It  is  admitted  that  the  Dominion  Parliament  has  exclusive 
jurisdiction  over  bankruptcy  and  insolvency,"  but  the  difficulty 
is  as  to  the  real  meaning  of  those  terms.  It  is  important  to 
keep  in  view  the  fact  that  both  terms  are  used  in  the  act.  The 
first  term  is  used  to  define  a  legal  system  of  procedure  for  bring- 
ing persons  within  the  specific  legal  status  of  bankrupt,  while 
insolvency  is  a  term  applied  to  the  mere  inability  to  pay  debts, 
and  does  not  denote  any  specific  legal  status.  Bankruptcy  was 
originally  confined  to  traders,  while  any  person  might  be  insol- 
vent. The  leading  distinction  between  the  two  views  on  the 
subject  is,  that  there  is  no  bankruptcy  or  insolvency  legislation 
unless  there  is  a  power  of  compulsorily  placing  a  person  in  that 
position  with  provision  for  restoration  to  the  original  status  by- 
discharge.  But  this,  it  is  submitted,  is  altogether  too  narrow  a 
view  to  take.  The  act  in  question  is  based  upon  and  takes 
effect  only  when  the  condition  of  insolvency  arises.  The  pre- 
amble of  the  original  act,  48  Vic,  ch.  26  (O.),  and  the  very  title 
of  the  act  show  this.  The  view  of  those  who  uphold  the  juris- 
diction of  the  Ontario  Legislature,  as  ably  given  expression  to 
by  the  late  Master  in  Chambers,  in  Union  Bank  v.  Neville,  21 
O.  R.  152,  at  pp.  155,  156,  rests  on  the  fallacious  assumption 
that  the  province  has  exclusive  jurisdiction  over  propertv  and 
civil  rights.  The  fallacy  consists  in  forgetting  that  this  provin- 
cial jurisdiction  over  property  and  civil  rights  is  subject  to  the 
higher  powers  given  to  the  Dominion  Parliament  under  section 
91.     Were  it  not  so,  the  powers  given  to  the  Dominion  Parlia- 
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ment  would  be  nugatory,  for  it  would  be  almost  impossible  to 
legislate  on  any  of  the  subjects  therein  mentioned  without  affect- 
ing property  and  civil  rights  within  the  provinces.  This  act  pre- 
supposes and  is  based  on  a  condition  of  insolvency  and  changes 
the  original  rights  when  the  condition  of  insolvency  supervenes, 
and  any  legislation  that  affects  ordinary  legal  rights  simply  be- 
cause a  condition  of  insolvency  has  arisen,  is  necessarily  legisla- 
tion in  relation  to  the  subject  of  insolvency.  Section  9  is  pecu- 
liarly a  section  that  affect  the  ordinary  legal  rights  of  creditors  of 
a  person  who  has  become  insolvent." 

On  the  other  hand  it  was  argued  that  the  Ontario  statute 
did  not  arrange  for  the  discharge  of  insolvents  ;  it  simply  pro- 
vided for  the  distribution  of  assets  by  an  assignee  in  the  same 
way  as  they  would  be  distributed  by  a  sheriff  if  no  assignment 
were  made.  And,  in  fact,  that  a  person  who  was  not  insolvent 
might  have  his  goods  distributed  under  the  act  by  making  an 
assignment.  It  was  argued  that  there  were  many  points  dis- 
tinguishing legislation  of  this  kind  from  bankruptcy  and  insol- 
vency legislation  such  as  the  power  to  compel  an  assignment, 
omission  of  any  provision  for  a  discharge,  etc. 

The  majority  of  the  court,  as  has  been  said,  held  section  9 
of  The  Ontario  Act  to  be  ultra  vives  and  this  court  is  the  high- 
est court  in  the  province.  The  section  was  also  held  to  be  ultra 
vires  in  Union  Bank  v  Neville  21  D.  R.  152,  Chief  Justic  Calt 
having  given  the  decision.  The  general  opinion  among  judges 
and  lawyers  in  Ontario  is  that  the  Ontario  ( lovernment  has  no 
power  whatever  over  assignments,  or  at  least  not  sufficient  to  be 
able  to  pass  a  workable  assignments  act.  The  act  may  again 
come  under  the  notice  of  the  court  when  the  famous  Cooper  &: 
Smith  case  comes  before  it  in  November,  and  if  such  an  event 
happens,  the  whole  act  will  stand  or  fall. 

THEY    FALL    BACK    ON    1 3    ELIZ. 

At  present  the  general  opinion  seems  to  be  that  Ontario  has 
no  assignment  law  but  what  is  known  as  'common  law  assign- 
ments '  and  lawyers  are  already  considering  these.  In  the  June 
Law  Times,  a  well-known  Toronto  lawyer  deals  with  this  subject 
and  we  quote  as  follows  : 

"  Now  that  it  is  unsafe  to  reply  upon  the  provisions  of  the  As- 
signments and  Preferences  Act,  R.  S.  O.  cap.  124,  it  may  be 
useful  to  shortly  state  some  of  the  more  salient  points  in  con 
nection  with  what  are  usually  called  'common  law'  assignments 
for  the  benefit  of  creditors,  that  is  assignments  in  trust  not  de- 
pending for  their  validity  or  interpretation  upon  any  statutory 
enactment ;  for  upon  assignments  of  that  kind,  and  not  upon 
those  in  the  statutory  short  form,  it  is  now  advisable  to  rely. 

"  Assignments  of  this  kind  were  much  considered  in  our 
courts  before  the  passing  of  the  act,  48  Vict.  cap.  26  (O.),  and 
from  the  cases  then  decided  may  be  deduced  the  leading  prin- 
ciples to  be  observed  in  preparing  such  an  assignment  for  the 
general  benefit  of  creditors  as  will  successfully  withstand  an  at- 
tack by  adverse  execution  creditors  ;  for  while  as  against  execu- 
tion creditors  having  executions  in  the  sheriff's  hands  at  the  time 
it  is  made  no  voluntary  assignment  of  the  kind  now  under  con- 
sideration can  prevail,  such  an  assignment  may,  if  a  made  irre- 
vocable by  the  assent  thereto  of  some  creditor,  be  perfectly 
good  against  execution  creditors  whose  executions  have  come 
into  the  sheriff's  hands  after  that  assent  has  been  given." 

It  will  be  noticed  that  "  common  law  "  assignments  are  far 
from  being  satisfactory,  for  under  them  an  execution  if  in  the 
hands  of  the  sheriff  before  the  assignment,  can  be  realized  on 


even  after  the  assignment.  There  is,  moreover,  no  provision 
for  compelling  assignment  nor  for  giving  the  insolvent  a  dis- 
charge. 

WHAT    IS    NEEDED. 

It  has  been  shown  then  that  the  Ontario  Act  is,  in  part  at 
least,  and  probably  in  whole,  ultra  vires ;  that  "common  law" 
assignments  are  almost  useless  ;  and  that  the  Dominion  (lovern- 
ment  has  sole  power  to  legislate  in  bankruptcy  and  insolvency. 
What  is  required  then  is  a  national  insolvency  law,  and  the  need 
is  one  of  the  most  important  mercantile  needs  of  the  day.  In- 
justice runs  rife  because  it  is  not  mastered ;  and  because  one 
national  law  failed  to  be  universally  beneficial  is  no  reason  why 
another  attempt  should  be  delayed. 

A  national  law  means  that  debtors'  rights  and  creditors'  rights 
shall  be  the  same  all  over  the  Dominion  of  Canada.  And  there 
is  no  valid  reason  why  they  should  differ  in  each  of  the  pro- 
vinces. Wholesale  merchants  of  Montreal  and  Toronto  as  well 
as  in  smaller  cities  sell  their  manufactures  or  their  merchandise 
in  towns  and  villages  in  seven  different  provinces  and  in  the 
territories.  This  national  system  of  commerce  demands  national 
regulation.  Provincial  legislation,  if  such  were  constitutionally 
allowable,  must  necessarily  be  selfish  and  local.  It  is  only  to  a 
cosmopolitan  parliament  that  a  merchant,  who  sells  in  all 
quarters  of  the  Dominion,  can  look  for  that  legislation  which  is 
just  and  fair  to  all  concerned. 

While  such  legislation  is  needed  in  the  interests  of  wholesale 
merchants  and  manufacturers,  it  is  also  needed  in  behalf  of  the 
great  retail  mercantile  community  of  Canada.  Many  a  merchant 
voluntarily  assigns  when  beset  by  difficulties,  and  his  estate  goes 
he  knows  not  where.  The  last  two  or  three  months  has  brought 
to  light  several  instances  where  assignees'  and  inspectors'  fees 
amounted  to  small  fortunes  in  themselves.  The  assignor  who 
should  have  had  a  surplus  finds  that  the  gulls  have  swallowed  it 
by  means  of  which  they  are  the  infamous  masters.  The 
unfortunate  honest  merchant  becomes  by  such  treatment 
the  dishonest  merchant,  and  surely  honesty  is  too 
scarce  and  too  precious  a  commodity  that  even  small 
lots  of  it  should  be  destroyed  unnecessarily.  Those  who 
have  to  do  with  these  cases  every  day  know  how  easy  it  is  to 
manipulate  a  voluntary  assignment  for  the  benefit  of  the  man  to 
whom  the  assignment  is  made,  when  that  assignee  is  a  creditor. 
The  merchant  does  not  know  the  law,  and  he  fails  to  bring  a 
suit,  either  from  lack  of  knowledge  or  lack  of  funds,  and  the 
case  never  comes  to  light. 

As  illustrative  of  what  has  been  said,  reference  may  be  made 
to  a  well-known  jewellry  case  which  was  litigated  in  the  Ontario 
courts  this  year.  This  case  is  fully  reported  in  the  annals  of  the 
court,  and  the  following  is  the  official  digest  of  it  :— 

"  An  insolvent  trader  having  made  an  assignment  for  all  his 
estate  for  the  benefit  of  his  creditors,  under  R.  S.  O.,  chap.  1 24, 
his  stock-in-trade  was  purchased  by  his  wife  from  the  assignee ; 
the  defendants,  who  were  creditors  of  his,  and  one  of  them  the 
sole  inspector  of  the  estate,  becoming  responsible  to  the  assignee 
for  payment  of  the  purchase  money  and,  by  a  secret  arrange- 
ment made  beforehand,  receiving  security  from  the  wife  upon 
the  goods  purchased  by  her,  not  only  for  the  amount  for  which 
they  had  become  responsible,  but  also  for  the  full  amount  of 
their  claims  as  creditors  of  the  husband. 

"  In  an  action  by  another  creditor  for  an  account  : 

"  Held,  that  the  estate  was  entitled  to  the  benefit  of  what- 
ever advantage  the  defendants  derived  from  the  transaction,  and 
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that  they  should  account  to  the  assignee  for  the  difference  be- 
tween the  amount  of  their  claims  and  the  amount  they  would 
have  received  by  way  of  dividend  from  the  estate. 

It  is  true  the  creditor  got  relief  in  the  courts,  but  what  is 
needed  is  prevention,  not  cure.  A  national  law  would  prevent 
the  disease  and  render  an  expensive  legal  treatment  un- 
necessary. 

RESUME    OF    I  EGISLATION    ON    THIS    SUBJECT. 

A  brief  resume  of  British  and  Canadian  legislation  on  this 
subject  may  be  useful.  The  first  Bankrupt  Act  in  England  was 
the  Act  34  and  35  H.  VIII.,  ch.  4,  in  the  year  1542,  and  be- 
tween that  time  and  the  passing  of  the  Act  24  and  25  Vic,  ch. 
1 34,  which  was  in  force  when  the  B.  N.  A.  Act  passed,  a  very 
large  number  of  such  acts  were  passed,  changing  the  character 
of  the  legislation  from  time  to  time.  The  acts  which  were 
passed  prior  to  1823  will  be  found  printed  in  extenso  in  the 
first  volume  of  the  8th  edition  of  Cook's  Bankrupt  Laws  (1823), 
and  an  examination  of  them  will  show  how  the  definition  of  the 
subject  changed  from  time  to  time  with  the  legislation.  That 
change  is  shown  strikingly  by  a  comparison  of  the  Acts  of  H. 
VIII.  and  the  Acts  of  24  and  25  Vic.  in  1861,  both-  British 
acts.  The  Act  of  Henry  VIII.  makes  no  reference  to  inability 
to  pay  or  insufficiency  of  assets.  It  is  directed  against  fraudu- 
lent debtors  only.  Bankrupts  are  described  as  "  persons  who, 
craftily  obtaining  into  their  hands  great  substance  of  other 
men's  goods,  do  suddenly  flee  to  parts  unknown,  or  keep  their 
houses,  not  minding  to  pay  or  restore  to  any  of  their  creditors, 
their  debts  and  duties,  but  at  their  own  wills  and  pleasures  con- 
sume the  substance  obtain  by  credit  of  other  men,  for  their  own 
pleasure  and  delicate  living,  against  all  reason,  equity  and  good 
conscience."  The  Lord  Chancellor  and  other  high  officers  are 
authorized  to  seize  and  distribute  the  estate  of  such  debtors 
among  their  creditors,  and  it  is  provided  that  if  the  creditors 
be  not  satisfied  by  these  means,  they  may  still  recover  the  resi- 
due by  ordinary  process  as  before  the  act.  That  continued  to 
be  the  law  of  bankruptcy  for  a  long  time,  and  the  changes  which 
were  made  afterwards,  were  made  gradually,  until  by  the  law  of 
1 86 1  all  persons,  whether  traders  or  non-traders,  whether  honest 
or  dishonest,  whether  they  were  or  were  not  possessed  of  suffi- 
cient property  to  pay  their  debts  in  full  were  made  subject  to 
the  law,  in  case  they  had  committed  certain  defined  acts  or  de- 
faults. These  acts  and  defaults  are  enumerated  at  p.  127,  of  I. 
Doria  &  Macrae's  Law  of  Bankruptcy  (1863),  and  some  of  them 
are  the  following  :  Nonpayment  after  judgment  debtors'  sum- 
monses by  either  trader  or  non-trader  ;  suffering  execution  to  be 
levied  on  any  of  his  goods  and  chattels  for  any  debt  exceeding 
,£50  by  a  trader ;  and  nonpayment  within  seven  days  by  a 
trader,  and  within  two  months  by  a  nontrader,  after  decree  or 
order  peremptory  in  equity,  bankruptcy  or  lunacy.  Prior  to  the 
Act  1 86 1,  and  as  far  back  as  the  13th  Elizabeth,  the  law  was 
confined  to  traders  ;  as  to  all  other  persons  there  was  no  such 
law.  The  history  of  the  subject  in  Canada  shows  the  same 
variety  in  bankruptcy  legislation.  In  the  Provinces  of  Ontario 
and  Quebec  there  had  been  a  Bankruptcy  Act  in  force  more  or 
less  from  1843  to  1856,  when  it  expired;  after  which  there  was 
none  until  1864.  The  act  of  that  year  was  called  "The  In- 
solvent Act  of  1864,"  and  although  called  the  Insolvent  Act  it 
was  in  reality  a  Bankruptcy  Act,  and  it  was  applicable  in  Lower 
Canada  to  traders  only,  but  in  Upper  Canada  to  all  persons 
whether  traders  or  not.  This  is  the  act  which  was  in  force  in 
Ontario  and  Quebec   when   the  B.  N.  A.  Act  was  passed,  and 


while  it   was   undoubtedly   in  its   nature  a   Bankruptcy  Act,  it 
differed  in  many  respects  from  the  British  Act. 

The  Act  of  1864  was  repealed  in  1869,  and  a  new  act  was 
passed  extending  to  the  whole  Dominion  called  "The  Insolvent 
Act  of  1869."  It  was  confined  to  traders,  and  any  trader  un- 
able to  meet  his  engagements  might  either  take  the  benefit  of  it 
voluntarily,  or  might  under  defined  circumstances  be  compelled 
to  do  so.  The  Act  of  1869  was  re-enacted  with  considerable 
alterations  in  1875,  and  was  still  confined  to  traders.  This  law 
continued  in  force  until  1880,  when  it  was  repealed,  and  since 
tnat  time  there  has  been  no  Dominion  law  of  bankruptcy  or  in- 
insolvency,  except,  as  already  stated,  the  Winding  Up  Act, 
which  is  confined  to  corporations,  and  perhaps  some  special 
acts  relating  to  particular  cases,  such  as  the  Bank  of  Upper 
Canada  Act.  Each  of  the  provinces  has  been  left  to  look  after 
its  own  bankrupts  and  insolvents,  and  in  some  of  the  provinces 
preferences  are  allowed  yet,  as  these  were  not  forbidden  by  1 3 
Eliz.  The  Upper  Canada  courts  decided  (Dalglishv.  McCarthy, 
19  Gr.  578)  that  where  an  insolvent  debtor  conveyed  his  pro- 
perty to  a  purchaser  for  valuable  and  adequate  consideration. 
The  statute  would  not  apply,  even  though  both  grantor  and 
grantee  entered  into  the  transaction  for  the  express  purpose  of 
defeating  the  creditors  of  the  grantor,  provided  that  there  was  a 
bona  fide  intention  that  the  title  to  the  property  should  pass  to 
the  grantee. 

WHAT  HAS  BEEN  DONE    SINCE   1880. 

The  old  Bankruptcy  law  was  repealed  in  1880  on  account 
of  certain  unsatisfactory  features  it  possessed.  Sir  John  Abbott 
was  much  interested  in  the  matter  and  favored  a  new  Dominion 
Act.  He  actually  framed  one  but  never  had  it  introduced.  Not 
long  since  the  Boards  of  Trade  were  forced  to  take  the  matter 
up  as  merchants  of  all  classes  were  disgusted  with  the  present 
position.  The  inconveniences  and  inequalities  had  become  un- 
bearable. Last  year  at  a  meeting  of  the  Toronto  Board  of  Trade 
a  resolution  was  passed  endorsing  the  passing  of  a  National 
Act,  and  a  committee  was  appointed  to  draw  up  a  satisfactory 
bill.  This  committee  worked  hard  in  connection  with  a  similar 
committee  from  the  Montreal  Board  of  Trade  and  the  result  of 
their  united  labors  was  a  bill  which  was  expected  to  meet  all 
the  requirements  of  the  case.  It  contained  the  crystallized  busi- 
ness wisdom  of  the  two  Boards.  Then  armed  with  this  bill,  a 
deputation  proceeded  to  Ottawa.  It  included  business  men 
from  Montreal,  Toronto,  Hamilton,  London,  etc.,  in  fact  the 
kings  of  Canada's  wholesale  trade.  An  interview  was  held  w-ith 
Sir  John  Thompson,  Hon.  G.  E.  Foster  and  Hon.  A.  R. 
Angers.  These  ministers  requested  that  a  sub-committee  of  fivebe 
appointed  to  confer  with  the  ministers  during  the  progress  of  the 
bill,  and  the  deputation  left  for  home  believing  that  the  Draft 
Bill  would  be  introduced  as  a  Government  measure.  From  that 
time  until  the  end  of  the  session  nothing  further  was  done  and 
the  bill  was  never  introduced. 

The  Committee  who  had  charge  of  the  bill  kept  the  matter 
before  the  Government  during  the  session,  but  other  legislation 
was  so  pressing  that  nothing  could  be  obtained.  It  was  intim- 
ated moreover  that  owing  to  opposition  from  Quebec,  the  Gov- 
ernment would  be  apt  to  lose  in  prestige  by  introducing  the  Bill 
as  a  government  measure.  Moreover  they  would  be  certain  to 
have  strong  opposition  and  possibly  defeat.  It  is  not  known 
among  the  committee  whether  the  government  will  take  up  the 
matter  this  session  as  a  cabinet  measure.  This  is  merely  a  hope 
at  present,  although   capable  of  realization.     Thus  the  matter 
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stands  except  that  the  business  men  of  Canada  have  decided  that 
more  important  legislation  is  needed  and  that  another  session 
must  not  be  allowed  to  go  by  before  the  legislation  is  procured. 
The  bill  will  be  introduced  this  session  and  measures  will  be 
taken  to  procure  its  certain  passage.  This  will  be  rendered 
•  less  difficult,  owing  to  the  fact  that  few  reasons  can  be  urged 
against  it,  and  latest  constitutional  decisions,  show  that  the 
Dominion  Parliament  alone  has  power  to  pass  such  legislation. 

THE    PROPOSED    KILL. 

The  proposed  bill  is  long  enough  to  extend  to  50  pages  of 
printed  matter.  It  is  intended  to  apply  to  traders  and  trading 
co-partnerships,  and  to  trading  companies  whether  incorporated 
or  not  except  incorporated  banks,  insurance,  railway  and  tele- 
graph companies.  The  sheriff  of  each  county  or  district,  and  in 
Quebec  the  prothonotary  is  to  be  the  guardian,  except  in  coun- 
ties and  districts  containing  cities  with  a  population  of  more 
than  20,000,  where  the  Board  of  Trade  is  to  appoint  a  guardian. 
A  debtor  shall  be  insolvent  when  he  has  called  a  meeting  of  his 
creditors  to  compound  with  them,  or  if  he  acknowledges  insol- 
vency, if  he  has  absconded  or  is  about  to  abscond,  etc.  A 
creditor  or  creditors  with  claims  aggregating  at  least  $500  may 
demand  an  assignment  if  a  debtor  ceases  to  meet  his  liabilities 
generally.  Writs  of  attachment  may  be  secured  by  any  unse- 
cured creditor  for  $200  if  he  can  show  the  debtor  to  be  insolvent  ; 
these  will  hold  the  goods  until  a  liquidator  is  appointed.  Within 
ten  days  after  assignment  or  issue  of  writ  of  attachment,  the 
guardian  must  call  a  meeting  of  the  creditors  and  they  shall  ap- 
point a  liquidator,  an  uninterested  party.  The  creditors  may  at 
any  meeting  appoint  one  or  three  inspectors  who  shall  superin- 
tend and  direct  the  proceedings  of  the  liquidators.  The  guar- 
dian's remuneration  is  fixed  by  an  appended  schedule  and  an  in- 
spector's at  a  general  meeting  of  the  creditors.  The  law  of  set- 
off as  administered  by  the  courts  of  law  or  equity,  shall  apply  to 
all  claims  under  the  act.  All  gratuitous  contracts  and  convey- 
ances shall  be  void  if  made  within  the  three  months  next  pre- 
ceding the  date  of  insolvency.  Any  fraudulent  contract,  mort- 
gage, hypothec  or  conveyance  shall  be  void  if  both  parties 
intended  to  defraud  or  delay  the  creditors.  Preferences  are 
void ;  if  made  within  5o  days  next  before  insolvency,  they  shall 
be  presumed  prima  facie  to  be  fraudulent.  The  insolvent  is  to  be 
discharged  with  consent  of  creditors  and  the  depositing  of  a 
sworn  statement  of  his  affairs,  and  he  shall  then  be  absolutely 
free  and  discharged  from  all  existing  liabilities.  Every  discharge 
procured  by  fraud,  fraudulent  preferences  or  promise  of  payment, 
shall  be  null  and  void.  The  act  concludes  with  twenty  forms 
for  use  in  the  various  proceedings. 

ARGUMENTS     FOR    THE    BILL. 

The  article  can  be  fittingly  closed  by  rehearsing  some  of  the 
arguments  presented  at  the  interview  between  the  Ministers 
and  the  wholesale  merchants  on  Oct.  15th,  1892. 

Mr.  Greenshields,  of  Montreal,  introduced  the  subject  and 
showed  that  the  deputation  represented  all  the  merchants  of 
Ontario  and  Quebec,  and  that   the  mercantile  community  were 


almost  unanimous  in  its  desire  to  have  a  fair  and  equitable  law 
passed.  He  pointed  out  that  although  there  is  a  law  in  Quebec, 
there  is  no  prpvision  for  creditors  getting  possession  of  insolvent 
estates,  and  that  there  is  difficulty  in  collecting  accounts  by 
sueing  in  the  ordinary  courts,  on  account  of  each  creditor  hav- 
ing the  right  to  share  in  the  proceeds.  He  declared  that  the 
chattel  mortgages  and  preferential  judgments  allowed  in  Ontario 
were  really  preferences.  He  pointed  out  that  preferences  were 
allowed  in  the  Maritime  provinces,  and  their  system  of  bond 
and  warrant  of  attorney  with  a  chattel  mortgage  makes  the  lat- 
ter worse  than  in  Ontario,  as  registration  is  not  at  once  required. 
Their  preferential  assignments,    he  thought,  were  extraordinary. 

Mr.  Blain,  of  Toronto,  pointed  out  that  the  present  diversity 
of  law  in  the  provinces  tended  to  create  discord  and  animosity 
among  the  people  of  the  different  provinces.  Local  creditors 
have  undue  privileges  and  the  distant  creditor  gets  nothing. 

Mr.  Thompson,  of  Toronto,  pointed  out  that  under  the  Act 
of  1875  the  creditor  who  first  got  the  assignment  generally  had 
a  large  pull  on  the  appointment  of  the  assignee,  but  that  this 
was  obviated  in  the  new  bill  by  the  appointment  of  a  guardian, 
who  will  hold  everything  until  the  creditors  meet.  He  pointed 
out  that  under  the  proposed  bill  the  debtot  could  not  get  his 
discharge  and  compromise  for  his  estate  at  the  same  time,  as 
under  the  Act  of  1875.  He  would  now  have  to  buy  his  estate 
back  in  open  market,  instead  of  by  arrangement  with  the 
assignee.  Mr.  Thompson  also  pointed  out  that  better  facilities 
were  given  in  the  matter  of  obtaining  a  discharge  from  the 
courts,  and  that  the  grounds  on  which  such  discharge  could  be 
obtained  were  made  clearer. 

Mr.  Campbell  pointed  out  that  in  the  Maritime  provinces  a 
man  having  the  residue  of  his  estate  can  say  that  this  will  go  to 
the  benefit  of  those  creditors  who  signed  his  discharge  and 
those  who  did  not  sign  his  discharge  would  get  nothing. 

The  Ministers  then  asked  that  a  sub-committee  of  five  be 
appointed  to  discuss  the  principles  in  detail  with  the  Cabinet. 
This  committee  has  still  charge  of  the  bill  and  is  made  up  as 
follows: — E.  B.  Greenshields,  President  of  Montreal  Board  of 
Trade  ;  Hugh  Blain,  Vice-President  of  Toronto  Board  of  Trade  ; 
A.  L.  Kent,  Montreal  ;  1).  E.  Thomson,  Toronto  ;  and  E.  R.  C. 
Clarkson,  Toronto. 

RECENT     AGITATION. 

On  October  30th  The  1  )ry  Goods  Section  of  the  Toronto 
Board  of  Trade  met  and  struck  a  committee  to  lay  the  matter 
before  the  Council  of  the  Board,  and  have  matters  energetically 
pushed.  The  committee  consists  of  Messrs.  Wyld,  Anderson 
McMaster,  Caldecott,  Blackley  and  Dunnett. 

On  the  6th  inst.  the  Council  of  the  Toronto  Board  of  Trade 
met  and  entered  into  a  warm  discussion  concerning  the  Govern- 
ment's laxity  in  providing  a  National  Act.  A  most  determined 
spirit  was  manifested  by  all  classes  of  merchants  present,  show- 
ing that  the  injustice  from  the  absence  of  legislation  had  rankled 
deep.  A  full  account  of  the  meeting  will  be  found  on  another  page. 
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DISTRIBUTION     OF     WORLD' S    FAIR    PRIZES. 

THE  benefit  that  may  be  derived  by  individual  persons  or 
firms  who  have  won  prizes,  medals  or  awards  at  the 
World's  Columbian  Exhibition,  suggests  the  idea  that  all 
this  might  be  made  a  means  of  bringing  a  very  great  deal  of 
special  renown  to  Canada. 

The  custom  in  this  fair,  as  in  others,  will  likely  be  that  these 
awards  will  be  sent  to  the  Dominion  Government  at  Ottawa, 
who  in  its  tnm  will  send  them  to  the  various  Provincial  Legis- 
latures to  distribute,  one  at  a  time,  as  they  are  received.  A 
prize  winner  in  this  way  will  not  get  as  much  credit  for  his  efforts 
or  expense  as  he  really  deserves,  nor  will  his  efforts  bring  him 
further  reputation  than  he  can  gain  by  self-advertising.  The 
benefit  therefrom  will  be  small  either  to  him  or  the  country. 
Again,  it  will  take  years  before  he  can  recoup  himself  for  his 
unusual  trouble  aud  outlay. 

It  would  be  a  pity,  therefore,  if  the  great  efforts  that  have 
been  put  forward  by  so  many  of  our  people  to  bring  credit  to 
our  country,  should  be  allowed  to  pass  away  without  some  action 
having  been  taken  to  derive  the  greatest  benefit  possible  out  of 
what  has  been  tried  and  accomplished. 

It  is  proposed,  therefore,  by  many  Canadians  that  the  Do- 
minion Government  retain  the  awards  till  all  are  received. 
Then  in  due  time  have  a  large  gathering  in  Montreal  for  the 
Province  of  Quebec  and  the  East,  and  in  Toronto  for  Ontario 
and  the  West.  To  these  gatherings  invite  all  the  prize  winners, 
who  may  be  represented  by  proxy  if  they  personally  could  not 
be  present,  when  they  will  receive,  with  special  honor  and  re- 
nown, the  reward  they  have  so  well  earned. 

The  occasions  could  be  made  a  great  advertisement  for 
Canada,  showing  the  world  in  a  special  and  marked  manner 
months  after  the  Chicago  Fair  has  passed  away  and  when  its  ex- 
citement cannot  mar  the  interest  of  our  resources  and  advan- 
tages in   a  renewed  and  more  effective  way. 

With  patriotic  speeches  by  eloquent  men  and  extensive  pre- 
parations made  to  have  them  thoroughly  reported  in  foreign 
newspapers,  each  individual  would  be  well  recompensed  for 
what  he  had  done  for  himself  and  his  country,  and  by  the  pub- 
licity given  him  induce  him  and  others  to  put  forward  greater 
efforts  at  the  next  World's  Fair,  to  show  all  nations  that  not  only 
are  we  a  people  financially  strong,  but  that  in  all  that  pertains 
to  make  a  great  nation,  either  in  art,  science,  manufactures, 
agriculture,  horticulture,  mining  or  forestry;  educationally,  pisca- 
torially  or  any  other  way,  we  are  able  to  compete  and  hold  our 
own. 

This  idea,  therefore,  is  commended  to  the  care  of  the  Manu- 
facturers' Association  and  the  Boards  of  Trade  of  Montreal  and 
Toronto,  to  open  up  correspondence  with  the  Government  to 
the  above  end.  There  are  other  associations  that  would  also  be 
glad  to  join  the  above  mentioned  if  they  were  notified  and  asked 
to  assist,  notably  the  one  interested  in  dairy  products. 

This  journal  will  be  pleased  to  receive  any  suggestions  from 
any  of  our  readers  that  will  help. 


MEN'S    FURNISHINGS. 

DESPITE  the  fact  that  trade  is  dull,  furnishings  continue 
to  be  in  fairly  active  demand.  Most  of  the  houses  have 
been  showing  some  specialties  for  the  holiday  trade  in 
neckwear,  mufflers,  gloves,  fine  suspenders,  men's  silk  handker- 
chiefs, etc.      Underwear  and  heavy  hosiery  have  sold  well. 

The  graduated  derby  has  not  as  yet  been  taken  up  by  the 
rural  trade  to  any  great  extent,  but  it  is  expected  to  "catch  "  be- 
fore spring. 

The  flowing-end  knot  and  the  flowing-end  derbys,  similar  to 
the  kind  illustrated  in  last  issue,  are  taking  fairly  well  with  the 
good  trade. 

HOLIDAY    NECKWEAR. 

A  decided  novelty  for  the  holiday  trade  is  a  white  pure  silk 
tie,  with  a  beautifully  embroidered  initial  on  the  leaf  of  the  tie. 
The  dry  goods  trade  expect  to  sell  them  in  large  quantities  to 
wives,  sweethearts  and  sisters  for  presentation  purposes.  They 
form  a  useful  present  tor  a  man — for  whom  very  few  presents 
are  suitable  and  useful.  These  goods  are  put  up  one  dozen  and 
a  half  in  a  box  by  E.  &  S.  Currie,  of  Bay  street,  Toronto.  This 
firm  is  also  doing  a  good  trade  in  all  kinds  of  light  grounds 
with  fancy  colors,  and  in  brocaded  whites  especially.  Bows, 
derbys  and  flowing-end  derbys  are  all  shown  in  these  light  goods 
for  the  Christmas  trade.  Knots  are  also  in  long  range  in  these 
light  colorings  and  delicate  patterns. 

THE   TOWERS    BRACE. 

Mr.  Towers,  of  Matthews,  Towers  &  Co.,  Montreal,  has  dis- 
tinguished himself  by  patenting  a  brace.  The  buckle  is  small 
but  strong,  the  clasp  on  it  very  substantial,  and  where  the  leath- 
ers are  fastened  to  the  foot  of  the  hook-piece,  there  are  two 
small  brass  rollers  which  prevent  the  leathers  being  cut.  Then 
at  the  back  of  the  brace  the  bearing  ring  is  encased  in  leather, 
which  makes  it  more  sightly  and  also  lessens  very  considerably 
the  wear  on  the  double  leather  strap  which  connects  the  web- 
bing and  the  button  straps. 

This  young  wholesale  men's  furnishing  house,  composed  ot 
H.  Matthews  and  Wm.  C.  Towers,  is  again  in  the  field  with 
samples  for  coming  spring  and  summer  trade.  Mr.  Towers  has 
recently  returned  from  his  semi  annual  trip  to  Europe,  and  shows 
a  very  large  range  in  all  departments  of  their  line.  These  peo- 
ple have  by  their  strict  attention  to  the  requirements  of  the 
trade,  each  having  had  about  20  years'  expesience,  been  able  in 
three  years  to  work  into  a  large  trade,  and  owing  to  the  increas- 
ing demand  for  their  goods,  been  compelled  to  put  two  additional 
representatives  on  the  road.  It  is  particularly  encouraging  in 
view  of  the  keen  competition  that  it  is  possible  to  work  up  a 
sound  business  on  the  basis  of  one  price  and  strict  observance 
of  terms,  thereby  having  the  conficence  of  dealers  and  respect  of 
their  competitors. 

WOVEN    LABELS. 

The  beautiful  specimens  of  artistic  weaving  in  cotton,  linen 
and  silk  labels,  shown  by  the  German  Artistic  Weaving  Co., 
New  York,  have  charmed  everyone  who  has  seen  them.  The 
business  of  this  company  is  mainly  with  large  manufacturers  of 
clothing,  skirts,  shoes,  furs,  etc.,  who  want  high  class  labels  at 
close  prices. 

A  buyer's  view. 

Mr.  Fisher  of  Wyld,  Grasett  &  Darling  stated  that  in  his 
opinion  the  change  in  the  style  of  men's  neckwear  for  the 
coming  season  promises  to  be  more  marked  than  for  severe] 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


11 


years.  The  ordinary  derby  scarf  which  has  been  so  universally 
in  demand  for  the  last  four  or  five  seasons  seems  likely  to  give 
place  to  the  graduated  derby,  which,  when  tied,  forms  a  small 
knot  with  wide  ends.  In  the  made-up  scarves,  also,  the  knots 
are  to  be  worn  much  smaller  with  the  aprons  or  ends  very  wide, 
the  object  being  to  imitate  the  graduated  derby  when  tied.  He 
remarked  that  Wyld,  Grasett  &  Darling  have  a  large  shipment 
of  these  goods  in  transit  which  they  will  be  able  to  deliver  in 
good  time  for  the  Christmas  trade  ;  and  samples  of  these  are 
now  in  the  hands  of  their  special  men's  furnishing  travelers,  who 
report  an  active  demand  for  these  novelties. 

BUSINESS     CHANGES. 

ONTARIO. 

RAYMOND  WALKER,  75  to  77  Queen  street  west,  To- 
ronto, has  assigned  after  five  years'  experience  with  a 
weekly  payment  store.  In  1890  he  compromised  at  40c. 
The  liabilities  run  nearly  $30,000  and  assets  nominally  the 
same.  Keen  competition  is  given  as  the  present  cause  of 
failure. 

L.  G.  Callaghan  &:  Co.,  Toronto,  have  secured  an  extension. 

D.  J.  Hogan  of  I).  J.  Hogan  &  Son,  tailors,  Napanee,  is 
dead. 

G.  &  R.  Burns,  clothing,  London,  are  giving  up  their  retail 
business. 

A.  C.  Newsome,  dry  goods,  Oshawa,  has  sold  to  A.  R. 
Farewell. 

Judge,  Chapman  &  Co.,  dry  goods,  Orangeville,  are  suc- 
ceeded by  Chapman  &  Lee. 

Assignments  in  Ontario:  John  Ogilvy,  men's  furnishings, 
Ottawa;  C.  A.  Calkins,  furnishings,  Hamilton;  Dalglish  & 
Bradley,  woolen  mills,  Ottawa;  Mrs.  Steward,  millinery,  Hamil- 
ton; R.  J.  Healy,  general  store,  Amherstburg,  and  J.  G.  Stewart, 
tailor,  Windsor. 

About  five  years  ago  Jas.  Bell,  a  well-known  Toronto  tailor, 
died  leaving  a  good  business  and  a  neat  fortune  to  his  family. 
His  son  Charles  took  a  big  store  and  began  to  send  out  travelers 
to  solicit  orders,  got  beyond  his  depth  and  failed.  The  stock 
was  sold  at  Suckling's  to  N.  B.  Gould  of  Port  Hope  at  47 y&c. 
on  the  dollar.  The  hypothecated  goods  sold  at  from  65  to  73c. 
on  the  dollar.     Some  are  yet  to  be  sold. 

QUEBEC. 

Jean  Jeremie  Bedard,  a  well  known  Quebec  dry  goods  mer- 
chant, is  dead. 

Castle  &  Richardson,  manufacturers  fur  trimmings,  Mon- 
treal, have  dissolved. 

W.  J.  Millward's  fancy  goods  stock  at  Sherbrooke  has  been 
sold  at  66  cents  on  the  dollar. 

The  dry  goods  stock  of  H.  &  O.  Gagnon,  Quebec,  has  been 
sold  at  60  cents  to  Oaspard  Rochette. 

W.  R.  Parker,  dry  goods,  Valleyfleld,  has  compromised  at 
50  cents  cash,  and  Dupuis  &  Co.  of  Desaulnais  at  75  cents. 

The  general  stock  of  Jas.  Martin  &  Co.,  Thurso,  has  been 
sold  at  30  cents  cash  ;  and  C.  Lankier's  Montreal  stock  at  69^ 
cents. 

J.  H.  Dore,  dry  goods,  Ste.  Cunegonde,  has  compromised  at 
70  cents,  secured  ;  D.  Drolet  &  Co.'s  Quebec  stock  has  been 
sold  at  20  cents. 

Assignments:  Jas.  Fornier,  dry  goods,  Lachine ;  L.  L  Dus- 
sault,  dry  goods,  Quebec  ;  T.  H.  Allard,  Quebec  ;  Etienne  & 
Dalliere,  Montreal;  John  Deegen  &  Co.,   furnishings,  Quebec. 


Mr.  L.  L.  Dussault,  dry  goods  merchant,  Quebec,  assigned 
on  the  demand  of  W.  McLimont  &  Son.  Assets,  $4,720;  lia- 
bilities, $5,800.  Mr.  Nap  Matte  is  appointed  provisional  guar- 
dian. 

The  firm  of  H.  Shorey  &  (Jo.,  clothing  manufacturers  of 
Montreal,  having  been  dissolved  by  the  death  of  Hollis  Shorey, 
a  new  partnership  has  been  formed  between  S.  O.  Shorey  and 
C.  L.  Shorey,   who  continue  the  business  under  the  same  name. 

MARITIME    PROVINCES. 

Mrs.  M.  A.  Powell,  millinery,  Yarmouth,  N.  S.,  has  been 
burned  out. 

A.  T.  Dalrymple,  clothing,  Truro,  N.  S.,  has  been  succeeded 
by  Phillips  &  Co. 

Daniel  Coughlan,  clothing,  St.  John,  N.  B.,  has  been  trying 
to  compromise  at  20  cents. 

John  Staples  and  Rainsford  Staples,  dry  goods,  St.  Mary's, 
were  both  burned  out  recently. 

Harold  Gilbert,  carpets  and  furnishings,  St.  John,  N.  B.,  is 
selling  off  his  stock  in  order  to  close  up  his  business. 

Max  W.  Cohn,  a  Halifax  clothing  dealer,  rated  by  mercan- 
tile agencies  "$2,000  with  limited  credit,"  has  assigned  with 
liabilities  of  about  $30,000.  He  prefers  certain  creditors  for 
$22,000,  but  as  the  assets  are  an  unknown  and  uncertain  quan- 
tity, it  is  feared  that  the  preferred  creditors  will  fare  but  little 
better  than  the  unpreferred. — The  Gazette,  St.  Johns. 

MANITOBA  AND  BRITISH  COLUMBIA. 

Ida  Sand,  clothing,  Victoria,  B.  C,  has  assigned  to  |.  |. 
Austin. 

John  O'Brien  &  Co.,  wholesale  clothing,  Winnipeg,  Man., 
have  been  succeeded  by  1  )onald  Eraser  &  Co. 

H.  J.  Blaise  &  Co.,  who  purchased  the  bankrupt  stock  of 
Calderwood  &  Co.,  men's  furnishings,  Vancouver,  have  assigned 
to  the  Sheriff. 


END     OF    THE    COAL     WAR. 

THE  great  coal  war  in  England  has-ended  in  a  victory  for 
the  miners.  The  struggle  has  been  waging  since  July, 
when  the  mine  owners,  chiefly  in  the  counties  between 
the  Tees  and  the  Trent,  attempted  to  force  their  men  to  accept 
a  reduction  of  25  percent,  in  their  wages.  The  amount  of  the 
reduction  came  as  a  surprise  to  the  men.  It  was  without  pre- 
cedent, and  the  men  promptly  refused  to  accept  the  owners' 
terms.  The  owners  then  hinted  that  they  were  disposed  to 
arbitrate.  Arbitration  was  refused  by  the  miners,  and  accord- 
ingly, at  the  end  of  July,  zome  360,000  men  were  locked  out  of 
the  mines.  For  some  weeks  the  mine  owners  benefitted  by  the 
increased  prices  for  coal  and  carried  things  with  a  high  hand. 
Then  they  realized  that  the  men  intended  to  fight  the  matter 
out  to  the  bitter  end,  and  that  they  were  in  for  a  long  and 
stubborn  contest.  The  victory  has  been  bought  at  a  terrible 
price — at  the  cost  of  more  suffering  than  is  entailed  by  a  small 
war  ;  but  the  men  felt  that  they  were  in  the  right,  and  in  the 
Federation  area  from  first  to  last,  even  when  the  outlook  was 
darkest,  there  was  no  hesitancy  or  wavering  as  to  the  policy  to 
be  pursued.  Ballot  after  ballot  was  taken.  Each  repeated  the 
story  of  its  predecessor — that  the  fight  must  go  on  ;  for  the  men 
realized  that  not  only  was  it  a  desperate  struggle  for  a  living 
wage,  but  that  if  they  were  beaten  they  might  say  good-by  to 
unionism  and  federation  for  years  to  come. — From  "  The  Pro- 
gress of  the  World,"  November  Review  of  Reviews. 


12 


TfTF. 


DRY 


coons 


REVIEW. 


=  CARPETS  = 

We  wish  to  advise  the   RETAIL  TRADE  that  we  are  open  to  fill  orders  for 
Carpets  in  the  following  makes  ; 

U!\I01\S,  at  23  1-2,  25,  27,  28,  30,  35,  41  l-2c. 
WOOLS,  at  41  1-2,  52  U2c. 

SUPER  WOOLS,  at  72  l-2c. 

BRUSSELS,  TAPESTRIES,  and  VELVET  PILES. 

We  will  forward  samples  of  any  line  you  require. 

We  are  the  Agents  for  Ten  Canadian    and    American    Carpet   Mills 
and  therefore  show  the  largest  range  of  Samples  in  Canada. 

In  some  of  our  Union  lines  we  show  400  different  patterns. 
We  solicit  correspondence. 

W.  CALVERT  &  CO. 


MANUFACTURERS' 
.    .  AGENTS  .    . 


14  Front  Street  West,  TORONTO 


MONTREAL  OFFICE, 

43  St.  Sacrament  St. 
Samples  can  be  seen  here  also. 


Branches  in 

WINNIPEG,    VICTORIA, 

ST.  JOHNS,  Nfld. 


Knox,  florgan  &  Co. 


WHOLESALE  DRY 
GOODS  IMPORTERS 


HAMILTON,  ONT. 


Special  Importation  now  in  Stock  of 


HOLIDAY  GOODS 


Gents'  Silk  Ties  and  Scarfs. 

Ladies'  and  Gents'  China  and  French  Silk  Handkerchiefs. 

Fancy  Boxed,  Linen  Finish  Handkerchiefs,  Half  doz.  to  box,  with 
appropriate  Mottoes,  etc. 

FOR  VALUE  AMD  NOVELTY  IN  EFFECT  THEY  ARE  HARD  TO  BEAT. 
LETTER  ORDERS  FOR  THESE  GOODS  SHOULD  BE  SENT  IN  AT  ONCE. 
EARLY  PURCHASES   ARE   MOST  PROFITABLE. 


THE 
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"ACTUAL     CASH    RETAILING." 

Editor   Dry   Goods  Review. 

Sir, — Your  article  under  the  above  heading  appearing  in 
October  issue  has  no  doubt  been  read  with  a  good  deal  of  inte- 
rest by  your  host  of  subscribers,  and  has,  we  presume,  been 
received  by  many  with  comments  of  approval  and  praise. 

As  with  most  questions,  there  are  two  sides  to  this  one. 
The  gentlemen  who,  at  the  present  time,  are  doing  the  country 
on  the  tariff  and  liquor  questions  meet  with  all  sorts  of  opinions 
for  and  against.  One  man  condemns  in  a  most  emphatic 
manner  the  N.  P.,  another  pronounces  it  a  universal  panacea 
for  all  the  financial  ills  of  our  great  Dominion. 

Some  of  our  citizens  are  of  the  opinion  that  intemperance 
is  the  cause  of  all  the  physical  and  social  ills  of  life  and  have  no 
hesitation  in  consigning  every  user  of  liquor  to  hell  and  dam- 
nation. Others  just  as  worthy  are  convinced  that  it  is  no  sin  to 
use  liquors  in  moderation,  but  that  a  little  is  good  for  the 
stomach's  sake. 

No  doubt  these  people  all  speak  from  personal  experiences 
and  are  quite  sincere  in  their  various  opinions.  So  it  is  with 
the  credit  system.  You  evidently  can  see  no  good  in  it  for  the 
retailer,  and  consequently  bitterly  condemn  it  as  altogether  bad. 
We  form  our  standpoint  after  a  fair  trial  of  twenty-five  years' 
practical  experience,  are  not  quite  so  ready  to  denounce  it,  but 
rather  feel  like  (even  at  the  risk  of  being  considered  "fossilized" 
or  "pig-headed  ")  standing  up  in  its  defence. 

Merchants,  wholesale  and  retail,  are  supposed  to  be  doing 
business  for  the  purpose  of  making  money,  and  if  by  lending 
their  capital  out  for  three  or  six  months  to  responsible  people 
they  can  secure  better-returns  than  they  could  on  a  spot  cash  deal, 
we  can  see  no  objections  to  their  doing  so.  The  wholesale 
people  are  very  free  with  their  advice  to  the  retailer  to  sell  for 
"  cash  only,"  but  they  do  not  practice  what  they  preach,  for 
any  noodle  wanting  to  go  into  business  and  has  $500  in 
cash  can  get  credit  for  six  or  nine  months  for  any  amount 
up  to  five  thousand  dollars,  and  no  doubt  but  the  whole- 
saler makes  the  sale  and  risks  a  paying  transaction, 
and  so  can  the  judicious  retail  dealer  in  his  limited  sphere  make 
his  credit  department  a  paying  one.  For  the  past  twenty-five 
years  we  have  been  conducting  a  dry  goods  business  in  the  old 
town  of  Port  Hope.  Our  annual  turnover  was  about  $30,000, 
of  which  about  one-half  went  into  the  books,  accounts  running 
3,  6  and  12  months.  At  least  three  hundred  thousand  dollars 
went  out  on  credit  during  that  time,  out  of  which  our  losses  for 
the  whole  term  did  not  exceed  five  hundred  dollars.  We  never 
refused  good  people  credit,  and  were  not  afraid  to  say  "No"  to 
doubtful  payers.  Our  accounts  were  regularly  rendered  and 
promptly  collected — settlement,  when  due,  insisted  upon  even 
at  the  risk  of  giving  offence.  Our  customers  soon  understood 
that  we  meant  what  we  said  and  paid  us  promptly,  and  to-day 
we  have  not  one  hundred  dollars  outstanding.  Our  family 
credit  business  gave  us  the  most  desirable  trade  connection  in  the 
county.  We  handled  the  best  of  goods  only,  marked  on  good 
paying  profits,  and  got  them  too,  and  allowed  a  discount  of  5 
per  cent,  to  those  paying  cash,  buying  fair  sized  parcels.     We 


found  our  credit  trade  the  best  paying  part  of  our  business — 
and  if  we  were  going  again  into  mercantile  life  in  a  country 
town  would  do  business  on  the  old  lines,  and  make  more  money 
then  our  more  modern  competitor  doing  business  for  cash 
only  and  selling  goods  on  starvation  profits.  The  retail 
trade  of  Toronto  to-day,  that  is  not  being  "  swooped  "  in 
by  such  "swoopers"  as  mentioned  in  your  article,  is  in  the 
hands  of  old  reliable  houses  on  King  street  who  are  doing  busi- 
ness upon  our  plan.  The  illustrations  given  by  you  to  prove  your 
case  are  very  remarkable  and  exceedingly  thin.  Merchants  who 
would  allow  their  customers  to  get  behind  to  the  tune  of  $10,- 
000  out  of  $15,000  with  their  payments,  and  make  bad  debts  of 
$400  in  one  year,  have  in  our  humble  opinion  mistaken  their 
calling,  and  should  be  in  the  newspaper  business.  The  cost  of 
stationery,  postage,  etc.,  is  also  about  six  hundred  per  cent,  too 
high.  The  general  firm  in  Ontario  worth  $40,000  that  could 
not  pay  for  a  bill  of  goods  in  sixty  days  and  save  six  per  cent, 
must  have  been  mighty  poor  financiers  or  they  would  have  gone 
to  their  bankers  and  borrowed  the  needful  at  6  per  cent,  per 
annum. 

The  trouble  with  the  dry  goods  trade  is,  there  are  too  many 
people  in  it  struggling  to  do  business  without  capital,  who  with 
questionable  ambition  to  sell,  push  goods  off  on  credit  to  every 
Tom,  I  )ick  and  Harry,  consequently  fail  to  make  their  collec- 
tions, and  are  thereby  squeezed  into  bankruptcy  and  then  the 
credit  system  is,  unfairly  we  think,  made  responsible  for  the 
failure. 

N.  Hockin  (late  of  Port  Hope.) 

1 10  Bedford  Road,  Toronto. 


Editor  Dry  Goods  Review. 

Sir, — When  I  sold  for  cash  only  I  used  many  arguments, 
as  I  read  in  your  last  number. 

But  I  never  forgot  there  was  something  to  be  said  on  the 
other  side. 

If  a  merchant  is  content  to  have  his  trade  limited  always  to 
cash  paying  customers,  it  is  possible  he  may  make  as  much, 
in  many  cases  more,  money  than  his  credit-giving  competitor. 
But  in  cities  he  will  not,  he  cannot,  catch  what  is  called  "the 
best  trade."  Up  to  this  spring  I  enforced  the  cash  only  rule, 
when  I  abandoned  it  to  follow  Hy.  Morgan  &  Co.  in  allowing 
5  per  cent,  discount  for  cash.  Of  course  my  business  is  still 
practically  cash,  less  than  5  per  cent,  credit,  and  I  consider  it 
an  improvement. 

Canadian  storekeepers  are  fortunate  in  possessing  examples 
of  cash,  and  cash  and  credit  stores  allowing  discount  for  cash. 
The  T.  Eaton  Co.  represents  the  first,  Hy.  Morgan  &  Co.  the 
latter. 

Merchants  who  know  them  both  can  see  what  they  may 
themselves  become  in  their  respective  cities.  If  they  look  upon 
Eaton's  as  ideal,  by  all  means  let  them  sell  for  cash  only.  It 
can  be  done,  I  believe,  everywhere.  I  have  exploded  for  myself 
the  idea  that  a  merchant  must  give  credit.  He  can  do  business 
which  must  of  necessity  be  limited  to  cash-paying  customers. 

If  Hy.  Morgan  &  Co.  better  represents  what  a  merchant 
would  like  to  have  his  store  be,  he  may  attain  the  level  on  a 
smaller  scale  (if  credit  is  given). 

He  who  gives  credit  "gives  hostages  to  fortune."  There  is 
no  doubt  in  my  mind  of  that.  Looking  at  the  record  of  failures 
it  would  seem  the  chances  of  success  are  against  every  mer- 
chant,  even   under  the  most   favorable    conditions.     It  would 
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Down  Quilts  and  Cushions. 

FOR   THE   CHRISTMAS   SORTING   TRADE. 

Note  the  following  prices  for  Down  Ouilts  filled  with  best  quality  White  Down  : — * 

5x6  Bordered  English  Sateen  at  $4  45 

6x6  "  "  5  30 

5x6  Bordered  French  Sateen 


6x6 


5x6  Frilled  American  Sateen 

6x6 

5x6  Plain  Silk  Top  &  American 
6x6  Sateen  Back 

5x6  Plain  Art  Silk 

6x6        "  "    '       " 


Cambric  -  covered 
Cushions,  all  siz- 
es, from  $2.75  to 
$25  per  dozen 

Covered  with  Sa- 
teen and  Silk, 
from  $4.80  to 
$42  per  dozen. 


Our  Sateen  Cushion,  with  ruffled  edge,  at  $4.80  per  dozen,  is  a 
ready  seller.  They  are  covered  with  tasty  designs  in  best  quality 
English  Sateen. 

Mail  orders  will  receive  our  prompt  and  careful  attention.  We  invite  the  trade  to  call  and 
examine    special    lines  which   we   cannot    here    mention. 


6 

35 

7  45 

5 

40 

6  40 

7 

10 

8 

25 

10 

50 

12 

50 

Cambric  - 

covered 

Tea   Cosies  and 

Chair 

Rests, 

from  $2.80  to  $8 

per  dozen. 

Sateen   and   Silk- 

covered, 

from  $7 

to  $18  per  dozen 

Mcintosh,  williams  &  co., 


10  ST.  SACRAMENT  STREET,  MONTREAL,  P.Q 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


15 


seem  foolish  then  for  anybody  to  reduce  his  chances  of  success 
as  is  done  when  credit  is  given.  The  explanation  for  it  is  a 
desire  for  more  business. 

If  one  were  only  content  with  small  things  what  a  change 
would  come  over  the  "causes.of  failures"  as  printed  in  The 
RevieW  some  time  ago.  The  greatest  reason  of  all  "  doing 
more  or  attempting  to  do  more  than  warranted  by  capital  " 
would  then  disappear.  The  other  side  of  the  question  is  big 
store  versus  small  store.  I  am  afraid  the  days  of  the  latter  are 
numbered.  It  really  reverts  to  the  question  of  capital  and  labor. 
The  small  retailer  labors,  but  the  big  department  store  has  the 
capital.     It's  an  unequal  struggle. 

Yours  truly, 

Geo.  McKay. 
St.  John,  New  Brunswick. 


Editor  Dry  Goods  Review, 

Sir, — Copy  of  Dry  Goods  Review  to  hand  this  morning. 
In  your  article  on  "actual  cash  retailing,"  you  have  certainly 
presented  the  benefits  of  the  cash  system  in  a  strong  light,  which 
cannot  fail  to  make  an  impression  in  the  trade  among  which 
The  Review  circulates.  You  cannot  talk  too  strongly  about 
the  benefits  of  the  cash  system.  It  is  the  only  safe  way  to  do 
business,  to  make  an  ultimate  success  of  life ;  the  other  way  is 
wrong  and  unbusinesslike,  and  too  often  the  secret  of  disaster 
and  financial  ruin. 

Yours  truly, 

Israel  Taylor, 

Of  Wm.  Taylor  &  Sons. 
Clinton,  Oct.  20,  1893. 


A    FAST   ATLANTIC    SERVICE. 

To  the  Editor  of  The  Dry  Goods  REVIEW. 

Dear  Sir, — When  Napoleon  called  Britain  a  nation  of  shop- 
keepers in  derision,  he  only  emphasised  the  fact  that  she  was 
the  great  trading  and  colonising  Empire  of  the  world,  and  while 
he  and  other  European  rulers  were  fighting  for  glory,  Britain's 
was  fighting  for  colonies  and  commerce.  During  the  long  and 
peaceful  reign  of  our  present  Queen — "  God  bless  her" — Britain 
leading  position  in  trade,  and  consequently  capital,  became 
more  strongly  marked  and  at  the  first  World's  Fair  in  London  in 
1 85 1  astonished  other  nations  by  her  productions,  and  stimu- 
lated them  to  similar  efforts.  Taking  the  totals  of  trade  and 
manufactures,  Britain's  percentage  is  much  smaller  than  it  was 
then,  Germany  since  the  consolidation  of  the  Empire  showing 
the  most  rapid  progress. 

It  has  been  the  experience  in  ocean  service,  railways,  electric 
roads,  trains,  telegraph,  telephone,  and  postal  services  in  all 
countries,  that  better  facilities  produce  larger  business  and  bring 
about  gradually  lowering  rates,  which  still  further  increase  the 
trade  and  so  we  go  on  till  we  now  have  in  most  of  the  above 
services  not  only  rates  from  25  to  75  per  cent,  less,  but  also 
more  speed  and  comfort. 

If  Canada  is  to  take  her  proper  place  our  Government  must 
continue  the  policy  of  improving  all  her  means  of  transport  and 
correspondence,  and  especially  so,  to  growing  places  ;  and  it  is 
gratifying  to  find  that  our  Minister  of  Trade  and  Commerce  is 
now  seeking  to  increase  our  facilities  for  trade  with  Australasia. 
The  trade  formerly  done  by  Britain's  sons,  in  her  own  little 
islands,  is  being  gradually  spread  by  her  sons  and  grandsons 
over  the  entire  Empire  and  what  are  now  called  the  colonies, 
which  are  really  "  Greater  Britain,"  are  destined  to  increase  their 
percentage  of  this  business  as  the  years  go  by.  It  is  evidently 
our  true  trade  policy — even  if  it  should  involve  a  loss   to  begin 


with — to  improve  and  accelerate  our  Atlantic  service  to  bring  us 
in  still  closer  and  quicker  communication  with  Britain,  not  only 
for  ourselves  but  to  direct  the  Furopean  travel  with  its  attend- 
ant wealth  looking  for  investments,  and  to  put  us  on  the  front 
street ;  also  to  develop  trade  with  Australasia  by  direct  steamers 
and  direct  cable  and  postal  services  ;  also  a  direct  cable  to 
Europe  that  we  may  be  independent  of  the  Yankee  bias  and 
supervisions  to  which  we  are  now  subject  ;  in  fact  to  push  on 
any  improvement  that  brings  us  into  closer  touch  with  any  part 
of  the  Empire.  The  good  name  Canada  has  gained  for  her 
steady  finances  through  the  great  prairie  to  the  south  of  us,  and 
during  which  our  banks  stood  nobly  by  Canadian  interests, 
makes  the  present  a  fitting  time  for  laying  out  trade  schemes 
which  shall  have  fruit  in  the  near  future,  and  anything  our  Gov- 
ernment shall  do  in  that  way  ought  to  receive  the  hearty  sup- 
port of  all  true  Canadians.     Yours  truly, 

P.  H.  Burton,' 
Toronto,  Nov.  8,  1893. 


TRADE    NOTICES. 


W  CALVERT  &  Co.,  10  Front  street  west,  Toronto,  re- 
present more  carpet  mills  than  any  other  commission 
•  firm  in  Canada.  They  show  a  number  of  ranges 
of  all  grades  of  unions  and  wools  which  cannot  be  excelled  for 
variety.  What  they  are  showing  now  are  samples  of  goods  to 
be  delivered  in  the  spring,  and  they  report  an  increased  enquiry 
for  these  lines.  This  firm  is  rapidly  forging  its  way  to  the  front 
rank  of  commission  merchants,  and  any  line  they  carry  is  sure 
at  least  of  being  thoroughly  brought  to  the  notice  of  probable 
buyers. 

Mr.  Simpson,  from  the  head  office  of  Arthur  &  Co.,  Glas- 
gow, is  representing  them  here  now  in  place  of  Gavin  Dykes. 
A  new  Canadian  agent  will  be  appointed  shortly. 

Alexander  &  Anderson  have  received  a  shipment  of  scarce 
goods,  viz.  :  Black  and  navy  hop  sack  dress  goods,  velveteens, 
etc.  They  have  in  stock  a  fine  assortment  of  mantle  cloths  in 
beavers  and  cheviots.  Their  stock  of  underclothing  is  large, 
and  they  claim  to  be  showing  extra  values. 

Boyd,  Bower  &  Brummell,  Toronto,  are  keeping  up  their 
reputation  for  having  the  newest  novelties  in  fancy  goods.  A 
new  thing  is  the  "Foxskin."  This  is  a  floor  mat  or  baby-car- 
riage cover  made  from  canton  flannel  and  shaped,  scorched  and 
printed  until  it  represents  a  fox-skin.  Printed  cottons  for  mak- 
ing stuffed  figures  are  shown  in  great  variety.  Indian  baskets 
are  a  new  line,  including  collar  and  cuff,  work  and  waste-paper 
baskets.  The  colorings  and  workmanship  are  above  the  aver- 
age. Crystal  glass  bells  for  hand-painting  and  ribbon  decora- 
tion. A  three-inch  fish  globe  is  for  the  same  purposes  Japan- 
ese fancy  novelties  includes  pincushions  made  from  silk  hand- 
kerchiefs and  small  dolls,  toothpick  holders,  etc.  A  ribbon 
photo-frame  is  one  of  the  newest  and  most  striking  novelties, 
the  design  being  French. 

Fancy  goods  are  shown  in  various  styles  for  the  holiday 
trade  by  John  Macdonald  &  Co.  They  show  leatherette  hand- 
kerchief and  glove  sets  ;  fancy  candles  with  or  without  brass 
stands  and  fancy  shades  ;  fancy  clocks,  vases  and  ornaments  ; 
brass  goods  in  statuary,  figures,  trays,  candelabra,  inkstands,  etc.; 
china  figures  of  all  sorts  and  china  and  brass  combinations.  A 
neat  novelty  is  a  papetrie  with  writing  pad  combination.  Vari- 
ous other  lines  are  shown,  but  a  full  enumeration  is  out  of  the 
question. 
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,  Grasett  k  Darling 


FALL 


ASSORTING 
SEASOIS  .  . 


EVERY    DEPARTMENT   IN 


Staple  and  Fancy  Dry  Goods 

Imported  and  Canadian  Woolens, 
Men's  Furnishings,  and 

Merchant  Tailors'  Trimmings, 

is  kept  well  assorted  with  us  and  buyers 
can  rely  on  having  their  orders  satisfac- 
torily filled. 


Wyld,  Grasett  &  Darling 


TORONTO 


W.  R.  BROCK. 


ANDREW  CRAWFORD. 


T.  J.  JERMYN. 


W.  R.  Brock  &  Co. 


Our  Travellers  now  on  their  routes  have  full  ranges  of 
samples  of  STOCK  ON   HAND. 

ALSO  FOR  SPRING  TRADE  1894. 

Samples  representing  what  we  shall  do  in  Canadian 

Staples  and  Canadian  and  British  Prints  in 
the  matter  of  Variety,  Price  and  Terms. 

The  trade  generally,  and  our  customers  particularly, 
are  assured  that,  as  usual,  we  are  abreast  of  the  times, 
and  meeting,  to  say  the  least,  every  legitimate  com- 
petition. 


W.  R.  BROCK  &  CO. 


COR.  BAY  and 
WELLINGTON  STS. 


TORONTO. 


Alexander 
&  Anderson 


OLR     STOCK     OF 


Is    Well    Assorted     in    all     Departments. 


We  are  now  offering  clearing"  lines  in 

DRESS  GOODS,  Etc 

previous  to  stock-taking,  at  prices  that  will  command 
the    attention    of  the    closest    buyers. 

We  manufacture  Ladies'  Cloth  and  Sealette  Man- 
tles, and  are  now  in  a  position  to  fill  orders  promptly. 


INSPECTION     INVITED 


Alexander  &  Anderson, 


TORONTO 


Don't  Starve  Your  Stock 


Many  people  are  complaining  of  this  glorious  weather 
during  which  time  the  City  is  exceptionally  healthy 
and  the  poor  people  are  requiring  very  little  fuel. 

THE  WISE  RETAILER   KEEPS  BUYING. 

There  is  always  something  in  demand.  We  have  been 
carefully  studying  the  changes  in  Fashion  and  are 
receiving  goods  every  week. 

LOOK  OVER  YOUR  SOLD  OUTS 

and  come  to  the  market,  or  write  us  if  our  travellers 
don't  happen  to  be  at  hand.  We  are  well  assorted 
in  every  department  and  mention  specially  the 
following  : — 

Black  Hercules  Braids  from  No.  20  to  1,200. 

Serges,  Estamines,  Diagonals,  all  qualities  in  Black, 

Navy  and  Browns. 

Kid  Gloves  at  old  prices  as  long  as  our  stock  lasts. 

Plain  Beavers  and  Mantle  Cloths,  Black,  Navy, 

Browns  and  Fawns. 

Velveteens  in  Blacks  and  full  range  of  Colors. 


CALDECOTT, 
BURTON  a.d 

SPEIMCE,      46  <£  48  Bay  St.,   TOROISTO. 


Specialists  in  Dress  Goods 
and  Furnishings.   Hosiery. 
Gloves    and    Underwear. 
Laces,  Embroideries  and 
Parasols, 
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'ESSRS.  Newton  &  Sons,  Limehouse,  Ont.,  have  not  yet 
definitely  decided  as  to  the  rebuilding  of  their  woolen 
factory.  Georgetown  capitalists  are  very  anxious  to  se- 
cure the  enterprise  for  that  town  and  have  made  very  favorable 
proposals. 

G.  A.  Richardson  &  Co.  intended  opening  in  dry  goods  in 
Victoria  on  Nov.  i. 

Belding,  Paul  &  Co.,  Montreal,  have  been  awarded  first 
prize  at  the  World's  Fair  for  spool  silks. 

The  striking  tailors  of  Vancouver  have  started  a  co-operative 
store.     Suits  will  be  turned  out  at  cost. 

A  Merchant's  Exchange  Club  is  to  be  established  in  connec- 
tion with  the  Victoria,  B.  C,  Board  of  Trade. 

The  Eagle  Knitting  Co.,  Hamilton,  are  enlarging  their  works 
by  a  tour-story  addition  to  their  present  building. 

Mr.  J.  Thomas  of  Birmingham,  England,  an  extensive  dry 
goods  merchant,  is  on  his  annual  tour  to  Canada. 

The  business  of  Jas.  O'Brien  &  Co.,  wholesale  clothiers  at 
Winnipeg,  is  being  taken  over  by  Donald  Eraser  &  Co. 

The  R.  Eorbes  Co.,  Ltd.,  manufacturere  of  fine  woolens, 
Hespler,  Ont,  are  making  considerable  additions  to  their  plant. 

The  Canadian  Colored  Cotton  Mills  Co.  (Ltd.)  have  declared 
a  quartely  dividend  of  i^  per  cent,  on  the  paid-up  capital  stock 
of  the  company. 

The  Hamilton  Commercial  Travelers'  Association  on  Satur- 
day evening  decided  to  hold  their  annual  ball  at  the  drill  hall  on 
Thursday,  Dec.  28. 

The  McKay  Woolen  Co.,  Charlottetown,  P.  E.  I.,  operating 
two  set  of  cards  on  tweeds,  are  removing  their  plant  to  more 
commodious  quarters. 

The  clothing  and  general  store  of  Colli ngwood   Pugsley  at  . 
River  Hebert,  N.S.,  was  destroyed   by   fire  on  22nd  ult.      Loss, 
$1,200.     Insurance  small. 

Miss  Annie  Anstey,  daughter  of  Mr.  William  Anstey,  and 
A.  E.  Spera  of  of  the  firm  of  Spera,  Cornell  &  Co.  of  Winnipeg, 
were  married  on  Oct.  1 8th. 

A  Reuter  telegram  from  Sydney,  N.  S.  W.,  states  that  the 
deadlock  in  the  wool  market  still  continues,  and  the  sales  have 
been  postponed  indefinitely. 

Messrs.  Brown  &  Wigle,  manufacturers  of  blankets,  flannels, 
etc.,  Kingsville,  Ont.,  have  recently  doubled  their  capacity  by 
the  addition  of  new  machinery. 

The  Schoefield  woolen  Company,  Oshawa,  are  having  a 
larger  and  new  boiler  put  in  their  mills.  An  electric  plant  has 
also  been  put  in  to  light  the  works. 

To  detect  cotton  in  fabrics,  it  is  simply  necessary  to  immerse 
the  fabric  in  a  mixture  of  solutions  of  chloride  of  iron  and 
potassium  ferricyanide.  If  cotton  is  present  it  will  be  dyed 
blue. 

George  H.  McKay,  St.  John,  N.B.,  has  a  model  haberdash- 
ery cabinet  for  sale  which  he  imported  from  England.  It  is 
stained   and  well  finished,  24  drawers,  length  54  inches,  height 


34  inches,  depth  13^  inches.  It  answered  its  purpose  admir- 
ably for  a  year,  but  recently  he  moved  into  a  new  store  with  a 
full  set  of  haberdasher's  drawers.  He  will  sell  for  half  the 
original  price. 

Alexander  &  Anderson,  wholesale  dry  goods  men,  Toronto, 
have  issued  a  writ  for  $3,688  against  M.  K.  Collier,  assignee  of 
the  estate  of  Esther  E.  Detinbeck  of  Welland,  and  for  a  declara- 
tion of  their  rights  in  the  estate. 

Any  dealer  wishing  to  settle  in  Calgary,  N.  W.  T.,  will  find 
a  good  stand  in  Thomson  Bros,  new  block,  which  will  be  ready 
in  a  month.  It  is  a  three  story  stone  building  with  plate  glass 
front,  and  heated  with  hot  water. 

A  number  of  Montrealers  are  seeking  incorporation  as  the 
Riverside  Manufacturing  Company,  with  headquarters  at  Mont- 
morency, Quebec,  and  a  capital  of  $50,000.  The  company  is 
to  manufacture  cottons  and  woolens. 

Miss  Norris,  a  well-known  milliner  doing  business  at  179  St. 
Antoine  street,  Montreal,  left  home  a  week  ago  and  has  not 
since  been  seen  or  heard  of  by  her  sisters,  who  were  also 
engaged  in  the  same  business  as  the  missing  woman. 

Mr.  E.  F.  Archibald  is  doing  the  western  shore  of  Nova 
Scotia  and  the  Annapolis  valley  in  the  interests  of  J.  P.  Archi- 
bald &  Co.,  Truro.  He  carries  a  full  line  of  sample  hats,  caps, 
furs,  etc.  Mr.  Archibald  formerly  traveled  for  W.  &  C.  Silver 
of  Halifax. 

Marshal  Field,  the  dry  goods  prince  of  Chicago,  is  said  to 
have  given  $1,000,000  to  the  Columbian  Memorial  Museum  on 
condition  that  half  a  million  cash  be  subscribed  to  the  endow- 
ment fund  and  that  $2,000,000  of  the  Exposition  stock  be 
transferred  to  the  trustees  of  the  proposed  museum. 

A  serious  fire  broke  out  in  the  dry  goods  store  of  Messrs. 
Deliere,  near  the  St.  Lawrence  market,  Montreal,  on  Oct.  16th. 
The  goods  being  of  an  inflammable  nature  the  flames  soon 
spread,  and  ere  they  were  conquered  damage  to  the  extent  of 
about  $3,000  was  done.     It  is  covered  by  insurance. 

The  Canada  Atlantic  fast  freight  line  having  arranged  with 
the  Grand  Trunk  Railway  to  operate  over  the  lines  in  Ontario 
west  of  Coteau  Jet.,  in  connection  with  New  York,  Boston  and 
New  England  traffic,  Mr.  Miles  A.  Overend  has  been  appointed 
Ontario  agent,  with  offices  at  the  Board  of  Trade  building, 
Toronto. 

For  some  time  past  Mr.  Philip  Jamieson,  Toronto,  has  miss- 
ed various  articles  of  underwear  and  clothing  from  his  store. 
Recently  detectives  visited  the  rooms  of  two  of  the  clerks  at  57 
Elm  street,  and  found  a  great  many  of  the  missing  articles,  con- 
sisting of  shirts,  collars  and  ties.  Three  clerks  were  arrested  and 
tried,  and  will  be  honest  for  the  next  few  months. 

Mr.  Leo  Whitten  of  Brighton,  Ont.,  the  largest  man  in  the 
world,  weight  716  pounds,  when  in  Toronto  recently,  ordered  a 
"  Maltese  Cross  "  Mackintosh  from  the  Toronto  Rubber  Co. 
This  mackintosh  measures  over  seven  feet  around  the  waist,  is 
made  of  the  finest  materials  and  is  finished  in  the  hightest 
tailor's  art  and  is  without  doubt  the  largest  mackintosh  ever 
made. 

A  well-informed  New  York  contemporary  says  of  the  kid 
glove  market  at  the  middle  of  last  month  :  "  Fine  and  medium 
grades  of  suedes  are  meeting  with  their  usual  demand  among 
retailers.  Fancies  in  long  lengths  are  selling,  though  not  so 
well  as  plain  goods  in  short  lengths.  Tan  shades  promise  well, 
with  black,  self  and  white  trimmings  and  four    large    buttons. 
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W.  R.  BROCK  &  CO. 


SPECIAL 
FOR  THE 


Patented  July  6  &  Oct.  4,  1S92. 

Beg'd,  England,  Aug.  23,  '93; 
"  TATTERS." 


LATEST  NOVELTIES  IN  TOY  FIGURES. 

We  are  now  showing,  printed  on  cotton  cloth, 
life  size,  two  figures  to  each  yard,  execpt  the 
smaller  figures  (little  Bow-wow  and  Kitten) 
which  come  eight  to  the  yard,  which  when  cut, 
sewed  together  and  stuffed,  according  to  direc- 
tions printed  on  each  half  yard,  look  as  if  they 
were  alive.  They  are  done  up  in  short  ends 
of  about  25  yards. 


HOLIDAY 
TRADE. 


Pat.  July  5  d-  Oct.  4,  7.9.92. 
"OWL." 


'  DOLL.1 


Patented  July  5  and  Oct.  4,  1892. 
'JOCKO." 


FROM  TOKIO,  JAPAN. 

Plain  and  Twill   Hemstitched  Silk  Handker- 
chiefs. 
Fancy  Embroidered  Silk  Handkerchiefs. 

FROn  ST.  GALL,  SWITZERLAND. 

A  large   range   of  Swiss    Embroidered  Hand- 
kerchiefs. 


FROIT   LONDON,   ENGLAND. 

On  December  ist  we  shall  have  in  stock  a  large  range  of  Novelties  in 
Men's  Furnishings,  specially  selected  by  our  Mr.  Crawford  for  the 
Holiday  Trade — Neckwear,  Mufflers,  Umbrellas,  Braces,  etc. 


Letter  Orders  will  receive  Special  Attention. 


W.  R.  BROCK  dc  CO. 


Vat.  July  S  d-    Oct.  4.  '92. 
Reg'd,  ling.,  Aug.  23,  "J3. 

"  PICKANINNY." 


COR.  BAY  and 
WELLINGTON  STS. 


TORONTO. 


Pat.Ju'y5d0ct.4,lS02. 
"  IjI'I'TJjJii  tU±D 
RIDING- HOOD." 


Patented  July  5  and  Oct.  4,  1892.       rm.  July  Hand  Oct  .4, '92. 
"  BOW-WOW."  "  LITTLE  BOW-WOW. 


Pat.  July  .-7  &  Oct.  4,  1S92. 
"  BUNNY." 


Put.  July  5  &  Oct.  4,  •&:       Patented  July  Sand  Oct.  4, 1892. 
"  TABBY  AND  HER  KITTEN." 
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Mousquetaire,  or  four  button  white  gloves,  in  glace  or  suede, 
with  black  trimmings,  and  black  with  white  finishings  and  four- 
strand  embroidery,  are  at  present  well  favored.  Shades  of  Eng- 
lish red  are  holding,  while  in  long  goods  the  usual  evening 
shades  are  shown." 

Mr.  Sanderson,  staple  buyer  for  John  Macdonald  &  Co.,  has 
returned  trom  buying  spring  cottons,  prints,  etc.,  in  the  various 
European  markets.  He  reports  having  had  a  most  successful 
and  pleasant  trip. 

Mr.  Thomas  Brownlow,  a  well-known  dry  goods  merchant 
of  Winnipeg,  Manitoba,  was  admitted  to  the  (General  Hospital, 
Toronto,  on  Monday  last  suffering  from  a  severe  attack  of  typhoid 
fever.  Notwithstanding  that  he  had  the  best  of  attendance  he 
grew  worse  instead  of  better,  and  died  shortly  after  1 1  o'clock 
on  Sunday  (12th). 

|.  W.  Woods,  a  member  of  the  firm  of  Gordon,  Mackay  & 
Co.,  has  just  returned  from  his  semi-annual  buying  trip.  Mr. 
Alexander  of  Alexander  &  Anderson  has  also  returned.  Among 
the  Toronto  buyers  who  are  back  are  Mr.  Blackey  of  John  Mac- 
donald &  Co.,  Mr.  Fisher  and  Mr.  Lillie  of  Wyld,  Grasett  & 
Darling.  Mr.  Grasett  of  the  latter  firm  has  also  returned,  after 
making  heavy  purchases  in  prints  for  the  spring  trade. 

The  Toronto  Dry  goods  League  started  rather  slow,  but  the 
finish  was  warm.  Last  year's  champions,  Caldecott,  Burton  & 
Spence's  team,  were  badly  handicapped  this  year  by  sickness  and 
departure.  Gordon  MacKay  &  Co.'s  team  proved  the  strongest, 
although  they  were  closely  pressed  by  the  aggregation  from 
Wyld,  Grassett  &  Darling's.  McMaster's  team  did  very  well. 
The  Dry  Goods  Review  Shield  will  be  seen  in  Gordon,  Mac- 
Kay  &  Co.'s  warehouse  during  the  next  twelve  months. 

Gananoque  had  a  big  fire  in  the  1 6th.  It  originated  in  T. 
Heaslip  &  Co.'s  dry  goods  store.  The  cause  of  the  fire  is  un- 
known, but  a  more  complete  wreck  could  not  be.  The  loss  of 
stocks  will  be  as  follows  ;  W.  T.  Heaslip  &  Co.,  about  $9,000  : 
W.  B.  Fullerton,  $1,000.  From  smoke  and  water,  L.  A.  Oster- 
hout,  merchant  tailor,  will  lose  very  largely.  The  loss  on  build- 
ing will  reach  $5,000.     All  are  only  partially  insured. 

Twenty-three  years  ago,  while  Mr.  Will  Jackson,  hatter  and 
furrier  of  Clinton,  Ont.,  was  cleaning  a  pane  of  glass,  he  shoved 
his  hand  through  it,  cutting  his  wrist  by  the  broken  glass.  After 
the  wound  healed  up  it  would  trouble  him  more  or  less,  though 
little  attention  was  paid  to  it.  The  other  day  a  small  sore  broke 
out  on  his  hand,  and  after  festering  for  a  couple  of  days  he 
pulled  out  of  it  a  small  piece  of  glass,  which  he  has  evidently 
been  carrying  about  all  these  years. 

The  Canadian-Australian  Steamship  company  have  chartered 
the  steamer  Arawa  to  replace  the  stranded  Miowera.  She  is 
larger  and  superior  to  the  Miowera  in  every  respect,  the  com- 
pany feeling  justified  in  chartering  a  large  vessel  on  account  of 
the  rapid  increase  of  business  of  the  new  line.  The  Arawa  is 
5,026  tons  gross,  3,268  tons  net,  430  feet  long,  46  feet  beam 
and  fitted  with  engines  800  nominal  horse-power.  She  is  a  steel 
vessel,  and  was  built  at  Dumbarton,  Scotland,  1884.  She  will 
leave  Sydney  on  the  Miowera's  schedule  date. 

The  Clinton  (Ont.)  New  Era  says  :  Catalogues  of  dry  goods, 
etc.,  have  been  sent  out  from  a  Toronto  firm.  The  great  ma- 
jority of  our  town  and  country  readers  have  received  a  copy. 
A  thoroughly  reliable  lady  in  town  thought  she  would  like  to 
secure  a  particular  pair  of  lace  curtains  that  were  advertised,  and 
requested  that  they  be  forwarded  cash  on  delivery,  subject,  of 
course,  to  inspection.     In   buying  goods   in   Clinton,   they   arc 


always  subject  to  thorough  inspection,  and  if  not  exactly  as  re- 
presented the  merchant  is  pleased  to  take  them  back.  But  these 
city  sharks  do  not  do  business  in  that  way.  They  demand  the 
money  before  the  goods  are  shipped  (no  matter  who  to.)  This 
was  exactly  the  case  of  the  reliable  lady  who  ordered  the  cur- 
tains. But  she  is  highly  pleased  that  they  were  not  shipped, 
because  she  has  since  purchased  at  home  superior  goods  at  a 
lower  price.  The  lesson  taught  is  to  always  avoid  city  sharks 
and  buy  from  reliable  and  responsible  business  men  at  your  own 
doors. 

In  conversation  with  a  representative  of  S.  F.  McKinnon  & 
Co.,  he  said,  in  speaking  of  the  October  trade  that  "  although 
there  was  no  doubt  but  what  the  exceptionally  fine  weather  of 
the  past  few  weeks  had  militated  somewhat  against  the  selling 
of  heavy  goods,  as  far  as  our  trade  is  concerned  we  have  no 
cause  for  complaint  ;infact"  he  continued  to  say  our  "  millinery 
and  mantle  turnovers  is  fully  up  to  the  previous  seasons.  We 
were  so  encouraged  with  our  October  jacket  trade  that  we  cable 
repeated  large  quantities  in  some  of  our  best  numbers  which  are 
now  on  the  way  out." 

A  gentleman,  travelling  for  a  Montreal  cigar  house,  arrived 
in  town  the  other  day  and  put  up  at  one  of  the  leading  hotels. 
He  was  anxious  to  see  an  old  customer  of  the  firm,  who  by  the 
way  he  did  not  know  personally.  His  fellow-travelers  in  the 
hotel,  led  by  the  Signori,  put  up  a  job  to  make  him  set  up  the 
champagne.  A  traveler  for  a  celebrated  oil  company  was 
introduced  to  the  cigar  man  as  the  customer  he  was  in  quest  of. 
The  "  customer  "  inspected  the  goods  and  gave  the  agent  a 
large  order.  The  latter  was  so  delighted  that  he  at  once 
ordered  the  champagne  for  all  hands,  but  after  the  third  bottle 
had  been  opened  one  of  the  crowd  gave  the  snap  away,  and  the 
cigar  man  says  he  will  get  even  if  it  takes  him  20  years  to  do  it. 
Halifax  Chronicle. 

A  beautiful  building  should  be  well  described.  The  New 
Oak  Hall  Building  in  Toronto  received  a  model  description  in 
the  World  recently.  It  is  full  of  color  like  a  poem  or  a  paint 
pot.  Here  it  is  : — The  building  is  a  fac  simile  of  a  famous  New 
York  dry  goods  store  and  is  a  departure  from  the  Canadian  type 
of  store  architecture.  In  the  two  immense  show  windows  are 
the  largest  sheets  of  plate  glass  ever  imported  into  Canada,  and 
even  then  a  large  section  of  diaphanous  colored  glass  had  to  be 
inserted  in  the  upper  portions  of  the  windows,  as  the  glass  was 
not  large  enough.  When  lighted  up  with  the  1 10  incandescent 
lamps  provided  for  that  purpose  the  windows  are  a  shining 
iridiscent  blaze  of  glory  and  are  worth  coming  many  miles  to 
see.  The  floor  of  the  spacious  portico  entering  into  the  store  is 
tiled  with  Grecian  tiles.  Aladdin's  palaces  could  not  have  been 
more  grand  than  the  interior  of  the  store.  Colonnades  extend- 
ing the  whole  length  of  the  building  support  the  ceiling;  a  large 
skylight  diffuses  the  rays  of  the  sun  in  a  modified  form  all 
through  the  store.  For  viewing  goods  the  light  is  perfection. 
Immense  chandeliers  with  their  array  Of  glistening  globes  stud 
the  ceiling  like  stars.  All  the  fixtures  in  the  store  are  hardwood. 
Money  has  been  spent  lavishly  in  decorating  the  place,  but  the 
best  of  good  taste  has  been  exhibited  throughout  and  everything 
ostentatious  has  been  tabooed.  The  prevailing  color  is  a  drab, 
while  on  the  pillars  a  dainty  and  intricate  design  has  been  traced. 
Any  number  of  large  full-length  mirrors  are  scattered  around, 
and  it  will  not  be  the  fault  of  genial  Manager  Robinson  Pirie 
or  his  affable  staff  of  assistants  if  any  purchaser  goes  away  dis- 
satisfied. 
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THIBAUDEAU  FRERES  dc  CIE. 

Quebec. 

THIBAUDEAU  BROTHERS  dc  CO. 

London,  Eng. 

THIBAUDEAU  BROS.  <3c  CO. 

332  St.  Paul  St. 

MONTREAL 


Sorting  Up  Trade 


MERCHANTS   and  MILLINERS   will 

find  our  stock  well  assorted  for  present 

season.       New    and  Scarce  Goods    arriving 

every  week,  keeping  our  stock  attractive  in 

every  department 


CEHERAL  DRY  C00DS  MERCHANTS 


Have  been  appointed  sole  selling 
agents  for  Canada  for  the  well  known 


BLACK  GOODS 

Made  by  BRIGGS  PRIESTLY  &  SONS, 

TRADE  .MARK-         Bradford,  England 
"The  Varnished  Board" 


WE  HAVE  A  FINE  STOCK  OF 


Plaques 


IN  EVERY  SHADE 
AND  QUALITY 


Orders  Receive  Attention 


D.  McCALL  &  CO. 


Wholesale 

Millinery 


.  .  .  Toronto 


Their  travellers  are  now  showing 
a  large  range  of  these  samples, 
including  their  celebrated    . 

Silk  Warp  Goods  and  other  Plain  and 
. .  Fancy  Black  Goods . . 

Which  have  a  world-wide  reputation. 
They  will  also  have  samples  of  the 
cloths  of  the     .... 

Genuine  "  Cravenette  "  Company   g£,SsiB8f8.a?d 


A.  A.  Allan  &  Co. 

Wholesale  Furriers. 


-».  • . 


We  are  showing  a  full  range  of  Ladies'  and  Gents' 

Fashionable  Furs 

Made  specially  on  the  premises  for  our  Fine  Trade. 
Perfect  fit  in  Jackets  and  Coats. 
Send  for  circular. 

Cloth  Cap  Department. 

Silk  PLUSH  Caps — New  styles  for  Men's  and  Boys'. 
Imitation  LAMB  Caps — Full  range,  all  prices. 
Inspection  invited. 

A.  A.  Allan  &  Co. 

51     BAY    ST.,    TORONTO. 
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AMONG     MONTREAL'S     WHOLESALERS. 


CTOBER  has  been  characterized  by 
remarkably  fine  weather,  and  the 
fact  has  interfered  to  a  considerable 
extent  with  the  demand  for  dry 
goods  on  sorting  account.  But 
although  this  is  undoubtedly  the 
case,  and  some  dissatisfaction  is 
expressed  thereat,  the  majority  of 
the  trade  say  that  there  is  no  serious 
grounds  for  complaint.  If  the 
sorting  demand  has  been  disap- 
pointing the  orders  secured  on  the 
placing  trip  more  than  make  up 
for  the  shortage,  for  most  of  the 
houses  here  state  that  their  business  in  this  respect  was  better 
than  last  year.  In  the  aggregate,  therefore,  they  place  the  turn- 
over for  this  fall  as  fully  equal  to  that  for  the  corresponding 
period  last  year.  It  is  to  be  noted  also  that  quite  an  improve- 
ment has  taken  place  recently  in  the  sorting  demand,  both 
orders  from  travelers  and  those  sent  direct  to  headquarters  by 
the  customers  themselves  being  better  than  they  were. 

Values,  with  the  exception  of  one  line  of  goods,  have  ruled 
firm.  This  exception  has  been  on  the  medium  and  higher 
grade  cottons.  Many  in  the  trade  in  consequence  of  the  de- 
pression across  the  line  have  been  predicting  lower  prices  on 
goods  of  this  description,  but  up  to  the  first  week  in  Novembei 
sellers  did  not  manifest  the  slightest  intention  of  lowering 
prices.  During  the  week  of  the  6th,  however,  the  announce- 
ment was  sent  out  by  mill  agents  that  prices  were  reduced  about 
5  per  cent,  on  medium  and  high  grade  lines  of  bleached  cotton, 
bleached  plain  and  twilled  sheeting.  In  conversation  with  your 
correspondent  a  leading  sales  agent  asserted  that  as  a  matter  of 
fact  the  decline  was  not  of  an  important  character,  as  the  lower 
grade  lines  in  which  most  of  the  trading  was  done  was  not 
affected  at  all.  It  was  hoped,  however,  that  the  reduction  in 
the  higher  priced  goods  would  lead  to  more  demand  for  them. 
They  utterly  deny  that  it  was  the  fear  of  American  competition 
which  led  to  the  drop,  saying  that  in  this  case  the  cheaper  priced 
lines  would  also  have  been  affected.  But  notwithstanding  this 
assertion  there  are  many  in  the  trade  who  take  an  exactly  oppo- 
site view  of  the  case.  Be  the  cause  what  it  may,  the  demand 
for  cotton  goods  for  future  delivery  has  been  satisfactory  on  the 
whole  previous  to  the  decline,  and  it  will  be  interesting  to  watch 
whether  the  new  development  will  have  the  effect  of  increasing 
business  or  making  buyers  backward  in  the  expectation  of  further 
concession. 

In  the  matter  of  higher  prices  the  only  case  of  the  kind  has 
been  that  of  jute.  The  advance  of  20  per  cent,  in  the  cost  of 
this  material  has  made  itself  felt  already  in  a  rise  of  15  per  cent, 
in  the  price  of  linen  thread  and  all  other  lines  into  the  composi- 
tion of  which  it  enters,  such  as  hemp  carpets,  Hessian,  etc., 
are  bound  to  be  similarly  affected. 

Payments  generally  appear  to  be  satisfactory.  The  4th  of 
November  is  usually  a  pretty  big  day  with  the  dry  goods  trade, 
and  in  our  canvass  of  the  trade  we  learn  that  on  the  average 
over  75  per  cent,  of  the  paper  was  paid  on  that  day.  This  is 
generally  admitted  to  be  a  pretty  good  showing. 

The  month's  actual  movement  has  largely  been  made  up  of 
cloakings,  tweeds,  flannels,  blankets  and  underwear.     The   call 


for  the  two  latter  lines  has  been  quite  active  in  fact,  notably  for 
Canadian  plain  and  ribbed  underwear,  while  the  destruction  by 
fire  of  some  of  the  mills  up  west  has  made  the  market  here  very 
bare  of  white  blankets. 

Travelers  are  now  out  with  spring  lines  of  domestic  goods 
and  are  meeting  with  a  fair  success,  especially  on  Canadian 
tweeds,  on  which  our  manufacturers  have  shown  decided  im- 
provement in  both  design  and  quality  this  season  as  compared 
with  last.  As  a  result  sales  are  showing  a  steady  increase  every 
year  in  the  opinion  of  reliable  houses,  and  the  home-made  goods 
are  gradually  but  surely  driving  the  foreign  productions  of  a 
similar  description  out  of  the  market. 

Some  of  the  jobbing  houses  here  who  do  most  of  the  busi- 
ness with  the  French  Canadian  retail  trade,  complain  that  one 
or  two  Quebec  houses  have  had  representatives  on  this  market 
recently  whose  sole  aim  seems  to  be  the  sale  of  cotton  goods 
regardless  of  cost.  They  say  that  the  experience  of  the  past 
proves  that  Quebec  firms  can  expend  both  their  time,  money 
and  energy  to  better  advantage  at  home. 

I ).  Morrice,  Sons  &  Co.  note  that  orders  on  spring  account 
for  cottons  and  cotton  underwear  continue  perfectly  satisfactory. 

John  Martin  &  Sons  report  a  good  demand  for  all  kinds  of 
gentlemen's  furs,  in  which  they  are  offering  a  large  collection  at 
very  good  values. 

Caverhill,  Kissock  &  Co.  complain  very  much  of  backward 
trade  on  account  of  the  fine  weather.  They  have  nothing  else 
to  report  of  interest. 

One  of  the  features  this  fall  has  been  the  demand  for  under- 
wear, and  on  this  connection  Jas.  Johnston  &  Co.  note  en- 
couraging returns  in  their  fine  lines  of  hygienic  goods. 

McFarlane  &  Patterson  of  St.  Helen  street  are  now  showing 
their  full  line  of  spring  samples.  Notably  among  them  are  fine 
lines  of  neglige  summer  shirts  and  high  grade  summer  under- 
wear. 

Brophy,  Cains  &  Co.  who  make  a  specialty  of  fine  lines  of 
all  kinds  of  black  goods  for  ladies'  wear  have  done  a  good  trade 
this  fall.  Their  aggregate  turnover  is  fully  equal  to  that  for  the 
corresponding  period  last  year. 

Wm.  Agnew  &  Co.'s  travelers  are  out  now  showing  full 
ranges  of  shot  surah,  pongee  and  shanghai  silks,  also  their  cus- 
tomary full  range  of  black  silks.  They  have  done  a  good  sort- 
ing trade  in  mantle  cloths. 

Thibaudeau  Bros,  still  report  a  scarcity  of  fancy  striped  un- 
derwear here.  The  market  has  been  kept  bare  of  the  article 
throughout  the  month,  and  Mr.  Nadeau  says  that  his  firm  still 
have  difficulty  in  filling  their  orders. 

Mr.  Wm.  Agnew  of  Wm.  Agnew  &  Co.,  who   was  one  of  the 
first  buyers  back  from  the  other  side  to  this  market,  reports  the 
general  tone  steady  at  primary  centres.     He  visited  all  the  lead- 
ing centres  for  fine  dress  goods  in  Great  Britain  and  on  the  con 
tinent. 

Thouret,  Fitzgibbon  &  Co.  note  some  encouraging  returns 
this  fall  on  the  large  lines  of  "  Jammet  "  gloves  which  they  carry 
They  are  selling  at  old  prices  from  present  stock,  but  state  that 
spring  orders  will,  from  present  appearances  have  to  pay  higher 
prices. 

Mr.  G.  Cains  one  of  the  partners  of  S.  Greenshields,  Son  & 
Co.  has  just  returned  from  a  trip  to  primary  markets  across  the 
Atlantic.     He  visited  the  World's  Fair  before  buckling  down  to 
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/  HE  month  of  November  is  a  period  in  the  Fall  and  Winter  Season  when 

Retailers  of  Dry  Goods  and  millinery  who  arc  observant  of  the  situation 

can  make  most  money.      Wholesale  stocks  are  pretty  well  broken  up  in 

manv  paying  bines,  and  houses  are  anxious  to  elear  them  out  before  stock 

taking  time  arrives. 

We  arc  right  at  it,  and  can  put  money  in  every  buyer  s  pocket. 

Ladies'  Misses'  and  Children's 

MANTLES 

No  one  who  is  open  for  a  few  sorting  up  lines  should  miss  giving  us  a 
look  through. 


MILLINERY 


We  have  confidence  in  stating  that  we  have  to-day  the  best  assorted  stock 
of  saleable  goods  in  the  trade.  Everything  the  Milliner  requires  is  to  be 
found  with  us. 

For  remainder  of  the  present  season,  the  shape  which  stands  pre-eminent 
is  the  Ladies'  and  misses'  Flop,  next  in  favor  conies  the  Popular  Placque  with 
the  Tourist  and  Walking  Hat  close  behind-  no  other  shape  will  be  wanted. 

A  notable  feature  in  November  trade  is  the  extraordinary  demand 
for  Ostrich  Feathers  of  all  kinds,  chiefly  in  Browns,  Greens,  and  Whites — -we  are 
well  assorted  in  these — also  Quills:  White,  and  all  Colors;  Ospreys:  Blacks, 
Whites  and  Colors, 

We  are  also  in  excellent  shape  to  meet  the  anticipated  heavy  demand  for 

Black  Silk  Velvets 

a  large  stock  in  all  prices.    Colored  Velvets,  and  Vevleteens,  Ribbons,  Veilings,  dec. 


RE  ID,   TAYLOR  <S  BAYNE 

9  and  11  Wellington  Street  East,  TORONTO 
210—214  St.  James  Street,   MONTREAL 
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business.  He  says  that  linens  were  showing  a  higher  tendency 
in  Belfast  notwithstanding  the  fact  that  trade  there  was  being 
hampered  by  the  depression  in  the  United  States,  especially  on 
the  line  lines. 

Jno.  Martin  &  Co.  St  Paul  street,  held  a  sale  of  robes,  furs, 
heads,  antlers  and  other  sporting  trophies  during  the  month 
which  was  well  attended.  They  showed  a  remarkable  collection 
of  articles. 

| as.  Johnston  &  Co.  started  their  stock  taking  on  the  week 
of  the  6th,  and  they  expect  to  be  through  in  plenty  of  time  to 
have  everything  shipshape  before  the  end  of  the  month.  Mr. 
Jas.  Sleesor,  the  senior  partner,  is  expected  back  from  Great 
Britain  by  the  end  of  the  month. 

J.  G.  McKenzie  &  Co.  note  a  brisk  demand  for  white 
woolen  blankets.  The  market  is  decidedly  bare  of  them  at 
present,  as  this  firm  have  orders  tor  lots  of  150  or  so  on  hand, 
which  they  cannot  attend  to  until  they  get  the  goods.  They 
will  commence  their  stock  taking  in  the  course  of  a  week. 

Mr.  Macdougall,  one  of  the  partners  of  Gault  Bros.,  who  has 
not  been  enjoying  the  best  of  health  lately,  took  an  extended 
trip  through  the  States  during  the  last  fortnight.  Mr.  Leslie 
Gault  of  the  same  firm  got  back  from  Europe  on  the  8th.  He 
says  that  the  firm  will  show  its  usual  extensive  and  complete  line 
of  spring  dress  goods. 

Glover  &  Brais  of  McGill  street,  are  selling  more  than  ever 
this  year  of  their  favorite  lined  kid  gloves,  which  are  generally 
conceded  first  class  value  at  $9  by  those  in  the  trade  who  have 
handled  them.  They  are  also  showing  very  large  and  full  lines 
of  silk  and  satin  scarfs  of  which  they  make  a  specialty,  claiming 
to  have  one  of  the  largest  assortments  in  the  market. 

Jno.  McGillivray  &  Co.  find  cashmeres  a  slow  sale.  Fancy 
woolen  goods,  notably  velours,  have  sold  very  well,  also  all 
bright  faced  goods.  They  are  showing  some  very  handsome 
lines  of  velours.  Printed  delaines  have  also  been  a  first-class 
selling  article  with  them,  their  turnover  of  these  goods  being 
much  in  excess  of  last  year,  and  it  looks,  therefore,  as  though 
they  were  bound  to  be  a  marketable  article  this  season. 

S.  Greenshields,  Son  &  Co.,  say  that  their  sales  to  date  are 
ahead  of  last  year,  and  that  their  stocks  ot  fall  goods  on  hand 
are  smaller.  Their  travelers  are  getting  more  than  a  sufficiency 
of  orders  for  their  line  of  Crams'  prints,  for  which  they  control 
the  Eastern  Canadian  market.  "  Priestly 's  "  dress  faeries,  for 
which  they  are  the  sole  Canadian  agents,  of  course  have  to  be 
had  by  all  well  regulated  dry  goods  stores. 

( lault  Bros',  travelers  report  that  they  find  stocks  generally 
throughout  the  country  in  handy  shape,  despite  the  fact  that 
their  placing  trip  was  much  heavier  than  last  year.  A  few  days 
of  cold  weather,  therefore,  they  say,  would  be  felt  in  an  imme- 
diate increase  in  the  volume  of  sorting  up  trade.  This  house 
expects  to  commence  and  finish  its  stock  taking  the  first  week 
in  December,  its  large  staff  facilitating  great  despatch  in  this 
connection. 

The  Hudson  Bay  Knitting  Co.  of  Montreal,  are  patentees 
and  sole  manufacturers  of  the  Westgate  overstocking,  it  is  an 
ingenious  and  practical  improvement  over  the  old  style,  allowing 
the  heel  of  the  boot  to  pass  through  the  stocking.  The  hole  in 
the  stocking  being  bound  with  elastic  insures  a  neat  fit  over  any- 
sized  heel — by  this  improvement  the  stocking  wears  twice  as 
long  and  is  very  much  neater — besides  the  rubber  wears  very 
much  longer  as  it  does  not  break  down  at   the   heel  as  was  in- 


variably the  case  with  the  old  style,  owing  to  the  fact  that  the 
old  style  stocking  filled  up  the  hollow  of  the  foot  and  also  made 
the  heel  of  the  boot  too  large  for  the  rubber.     There  is  nothing 

n  the  Canadian  market  that  more  practically  combines  neat- 
ness, comfort,  and  durabilty  as  the  Westgate  overstocking  with 
rubbers,  for  ladies,  misses  and  Children.  Their  leather  palmed 
mitts  are  also  having  an  extensive  sale  this  season. 

Mr.  VVm.  H.  Forsythe,  the  manager  of  the  carpet  depart- 
ment of  S.  Greenshields,  Son  <\:  Co.,  was  married  during  the 
month  to  Miss  Grace  Ross.     The  ceremony   was  performed  by 

Rev.  James  M.  Boyd,  M.A.,  B.D.,  of  Beauharnois,  and  Rev.  A. 
J.  Mowatt,  pastor  of  Erskine  church.  The  groom  and  bride 
were  attended  by  Dr.  Macphail  and  Miss  Jean  Ross,  and  Mr. 
Stanley  Weir  supplied  appropriate  music.  The  goodly  array  of 
presents  testified  to  the  high  esteem  in  which  the  young  people 
are  held.  After  a  reception  the  newly  wedded  pair  left  for  the 
West  for  a  short  trip  in  the  United  States. 


WHOLESALE    TRADE    IN     TORONTO 

TRADE  in  present  delivery  is  almost  stagnant,  the  opinion 
of  certain  daily  newspapers  to  the  contrary  notwithstand- 
ing. I  ,etter  orders  are  fairly  numerous  but  unimportant. 
They  call  for  many  classes  of  goods,  but  for  insignificant 
quantities.  Sorting  orders  are  seemingly  very  scarce,  as  dealers 
throughout  the  country  have  not  been  selling  their  fall  and 
winter  goods  owing  to  the  mild  weather.  As  trade  is  now,  so  it 
has  been  during  the  last  month,  very  few  encouraging  features 
being  manifested.  One  house  has  all  its  travelers  in,  another 
half  of  them,  another  all  in  but  two — these  are  examples  of  what 
the  sorting  business  is  like.  November  is  usually  a  fairly  good 
sorting  month.  But  severe  weather  at  once  and  permanent  is 
the  only  thing  that  can  save  the  sorting  trade  for  the  month. 
Wholesalers  stocks  in  most  cases  are  fairly  heavy,  as  the  men  in 
this  city  in  this  business  try  to  keep  their  stocks  sufficiently  well 
assorted  to  meet  all  current  demands  at  any  and  every  season. 

The  past  week  has  shown  an  improvement  in  one  feature  of 
the  dry  goods  trade,  and  that  is  in  the  amount  of  money  receiv- 
ed at  wholesalers'  offices.  Many  bills  came  due  on  October  4th 
in  so  far  that  dealers  could  pay  them  then  and  receive  spot  cash 
discounts.  In  some  cases  this  was  done,  but  not  so  much  as 
was  done  in  previous  years.  Then  on  November  4th  there  is 
another  chance  to  secure  discounts,  as  many  bills  of  goods  have 
been  sold  at  October  1st,  5  per  cent.  30  days.  The  number  of 
men  who  took  advantage  of  this  5  per  cent,  discount  was  fully 
as  large  as  last  year,  and  was  much  larger  than  wholesalers  ex- 
pected. This  feature  of  the  trade  has  gladdened  the  hearts  of 
the  tradesmen,  and  they  are  more  hopeful  concerning  February 
4th  and  concerning  bills  which  fall  due  on  intermediate  dates. 

Orders  for  spring  delivery  are  being  eagerly  sought  after  by 
travelers  for  prints,  dress  goods,  umbrellas  and  certain  other 
lines.  But  retailers  seem  to  be  very  chary  about  placing  large 
orders,  and  in  many  cases  place  all  orders  reluctantly.  The 
consequence  is  that  wholesalers  are  placing  smaller  orders  with 
manufacturers  than  usual.  The  retailer  can  read  the  signs  of 
the  times  in  this  movement  ;  it  is  more  eloquent  than  a  sermon. 

November  is  usually  a  quiet  month  with  the  wholesale  trade, 
and  stocks  will  be  thoroughly  inspected  and  odd  lines  and 
broken  lots  brought  forward  to  the  slaughter  point.  Stock- 
taking will  be  the  objective  point  to  be  reached  about  December 
1  st,  and  in  the  meantime  the  visiting  buyer  will  be  enabled  to 
pick  up  enough  goods  to  fill   his  bargain  tables  for  some  time. 
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Joselin  &  Parkes       Manufacturers' Agents 

.  .  AND  .  . 

in  Mdinda  street,  Toronto  Commission  Merchants 


TO  THE  TRADE: 

#*#    TTAVING  determined  to  extend  our  field  of  operations  and  meet  the 

*     1  1    growing  wants  of  the  trade  by  bringing  the  Retail  buyer 

into  Closer  tOUCh  with    the    manufacturer,    we    have    much 

pleasure  in  making  the  following  Special  Announcement : 

We  have  completed  arrangements  to  handle  all  the  mill  ends  and  Job 
Lines  of  about  25  Canadian  Knitted  Woollen  and  Blanket  Mills.  Samples 
will  be  willingly  forwarded  on  approbation,  of  any  lines  we  handle. 

We  are  special  agents  for  Ten  Canadian  and  American  Wool  and  Union 
Carpet  Mills.      Prices  ranging  from  24  cts.  to  $125  per  yard 


WE    ARE    Also    THE    CANADIAN     REPRESENTATIVES    OF 
THE    PI WING    FOREIGN    MANUFACTURE 

The  County  Down  Flax  Spinning  and  Weaving  Co. 

Belfast,  Linen  Manufacturers. 
Lang  &  Co.,  Glasgow,  Art  Muslin  and  Lace  Curtains 
Wm.  0.  Hanlon  &  Co.,  Manchester  Goods 
C.  &  J.  Robertson,  Glasgow,  Lace  Curtains 
N.  E.  Brais,  Montreal,  Men's  Shirts  and  Ladies'  White  Wear  ^     T\  /r     1 '       1       o  T^ 

And  the  world  famous  l6    Melinda   ot.,     1  ORONTO 

Kuehnert,  Wachler  &  Neldner,  German  Hosiery. 


Joselin  <e  Parkes 


GLOVER  &  BRAIS       Montreal 

We  are  offering  for  November  some  special  lines 

which  will  be  found  to  be   Exceptionally  Good  Values 


The  following  are  a  few  which  we  can  recommend  : 

$2.25 


WINDSOR  SCARFS  ^yyc  BLACK  SCARps    SSKS&S*? 

40  x  $%  inches,  at  *$*-*•** \J  In  Silk  and  Satin. 


In  Plain  Colors — White,  Cream,  Pink  Navy,   3  shades  |  Large    Japan    Silk    Handkerchiefs    INITIALED,    all 

Cardinal,  Sheppards'  Plaids,   Fancy  Checks,  Tar-  letters,  at  $4.50. 

tans,  Navy  with  white  figures,  Garnet -and  white  NQ   ?I?  FanCy  Silk  Web   Braces,  "  Special,"  at  $6.00. 

spots.  ip  This  is  a  great  seller  and  one  which  we  control. 

Pongee  Silk  Cream,  and  assorted  neat  spots,  at  $3.00. 

Superior  qualities,    fancy  patterns,  42  x  6}4  inches,  at  ,  ¥7fTv     pj  /"iirEC 

$4.50,  in  Navy  and  White  spots,  Black  and  White,  f         Ml)     llLUVt^      ,No'  1300-) 

White  and  Navy,  and  White  and  Scarlet  figures. 


No.  1300  Best  value,  2  lock  fastener,  lined,  $9.00. 

il 

(an  excellent  line,)      ''"""  Special,  value  2  lock  fastener,  pique  sewn,  $10.50. 


ITNT\E1>WE  AU      Unshrinkable  Wool,     ^  Special  value,  2  lock  fastener,  unlined,  $9.00. 

UPiDEKWEAIV        fan  excellent  line. )       * '" 


Samples  sent  on  application 
by  return  mail.    .    .    . 


GLOVER  &  BRAIS  — s  •  M^L 
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Fig. 


WINDOW    DRESSING. 

THE  sun  rises  every  morning  and  finds  the  same  dusty  win- 
dows each  time.  Dust  is  everywhere,  but  on  the  windows 
it  must  not  be  allowed  to  stay.  While  the  morning  sun  is 
diffusing  its  rays  through  the  grey  dawn,  the  store's  "  boy  "  is 
industriously  removing  the  dust  from  the  outside  of  the  windows, 
and  the  huge  panes  of  plate  glass  glisten  and  glow  as  the  child's 

skin  pinkens  after  its  morning  bath. 
The  sun  begins  to  beam  down  on 
the  glass  and  evaporation  is  speedy, 
and  by  the  time  that  the  first  ob- 
serving customer  wanders  by,  the 
transparency  of  the  previous  morn- 
ing is  restored  in  all  its  enticing  fresh- 
ness. This  is  the  ceaseless  daily 
morning  process  from  early  May 
until  late  October,  and  yet  it  must  be 
done.  The  "  boy  "  with  his  long- 
handled  brush  and  his  brass-nozzled 
rubber  hose  will  hail  the  day  of  early 
frosts  when  the  dust  will  be  frozen 
up  and  the  windows  be  too  cold  to 
apply  water  to  them.  In  the  coun- 
try towns  he  will  settle  down  to  com- 
parative ease,  for  once  a  week  will 
be  sufficient  for  the  washing  process. 
But  in  the  city  he  will  have  a  much 
more  difficult  task.  The  whirling  trolley  car  raises  the  fine 
asphalt  dust,  when  it  may  be  wondered  where  it  comes  from. 
A  tramp  riding  on  the  tracks  of  a  heavily  laden  freight  car  is 
not  more  worried  about  the  dust  than  the  city  merchant  who 
sees  the  trolley  car  pass  his  door  every  few  minutes.  Every 
aperture,  crevice  and  crack  admits  the  fine  dust  and  the  goods 
are  soon  covered  with  a  thin  layer  of  it.  Let  the  country  mer- 
chant rejoice  that  his  town  knows  no  trolley  system. 

SUGGESTIONS    FOR    DRAPING. 

In  this  department  I  shall  in- 
troduce by  illustrations,  says  Harry 
Harman  in  his  new  paper  devoted 
to  Window  Dressing  and  Decorat- 
ing, the  manner  of  draping  fabrics 
over  forms  for  use  in  window  dress- 
ing or  interior  store  decoration. 

In  Fig.  i  the  construction  of  the 
frame  is  plainly  indicated  by  the 
illustration,  but  the  best  form  now 
in  use  by  many  trimmers,  is  the 
Patent  Adjustable  Draping  Form. 

To  drape  this  stand,  the  pattern 
is  laid  over  the  form  as  in  Fig.  i, 
allowing  about  half  a  yard  extra 
length  at  the  bottom,  and  the  cloth 
laid  on  in  plaits,  which  are  secured 
slightly  to  the  floor  by  tacks,  as 
shown  in  Fig.  2. 

Two  yards  are  allowed  for  the  top, 
and  the  surplus  cloth  at  the  bottom  is  folded  back  to  form  a 
puff,  as  Fig.  3,  and  the  surplus  cloth  at  the  top  is  thrown  for- 
ward and  puffed  in  the  shape  of  an  overskirt,  which  completes 
the  shape  as  shown  in  Fig.  4.  Taken  altogether  this  is  a  most 
handsome  form  of  draping. 


Fig. 


—***** 


A    THANKSGIVING    WINDOW. 

Mr.  Fred.  V.  Ives,  with  J.  E.  McAllaster  &  Sons,  Gouver- 
neur,  N.  Y.,  describes  a  Thanksgiving  window :  The  entire 
window  was  lined  with  blue  cambric,  formed  into  puffs,  with  the 
floor  made  up  of  the  same  material,  to  imitate  waves.  With 
chalk  I  penciled  lines,  to  give  it  a  more  natural  appearance. 
Among  the  waves  I  placed  a  small  sail  boat,with  sails  made  of 
cotton  cloth,  to  which  I  pinned  a  variety  of  white  embroidered 
handkerchiefs.  The 
hull  was  covered  over 
with  black  velvet,  with 
three  streamers  draped 
over  the  sides,  made 
of  No.  1 2  ribbon,  on 
which  was  printed, 
Peace,  Health  and 
Prosperity.  Another 
streamer  was  draped 
from  the  top  of  one  of 
the  masts,  made  of 
white  satin  ribbon, 
with  the  motto, 
"Thanksgiving,"  and 
the  date. 

Another  window  I 
made  up  by  placing 
coarse-meshed  poultry 
window,    and    formed 


Fig.  ;. 


netting  around  the  inside  of  entire 
1  canopy  overhead,  introducing  the 
national  colors.  Within  this  inclosure  I  placed  a  live  turkey, 
the  largest  that  could  be  procured.  I  suspended  from  the  ceil- 
ing a  huge  carving  knife  and  fork,  using  a  hoop  covered  over 
.  with  evergreen  and  flowers,  to  serve  as  a  frame.  The  day  pre- 
vious to  Thanksgiving  I  had  the  turkey  killed  and  prepared, 
serving  the  same  with  cranberry  sauce  to  the  public.  It  was  the 
best  attraction  that  I  ever  placSd  in  a  window,  and  brought 
good  results. 

STORE      DECORATING. 

In  addition  to 
window  dressing, 
should  be  arranged 
just  as  attractive,  and 
neatly  decorated  in 
all  its  departments. 
Everything  must  have 
its  place,  and  a  place 
must  be  occupied  by 
the  proper  article. 
The  bestarrangement 
for  general  merch- 
andise, if  space  will 
permit,  is  to  show  the 
goods  only  in  their  ^vW, 
various  departments, 
and  not  resort  to  a 
mixed  display  throughout  the  store. 

Handkerchiefs  you  can  sell,  if  you  will  only  display  the 
many  styles  and  patterns.  In  the  centre  of  the  store  secure  a 
rod  or  pole,  suspended  from  the  ceiling.  From  this  pole  run 
stout  cord  down  to  each  side  of  shelving,  similar  to  an  angle. 
You  can  then  pin  on  your  handkerchiefs,  by  inserting  the  pin 
through  the  cord.  A  mere  glance  is  enough  to  catch  all  the 
beauty  of  that  display. 
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FINISHING    WORSTEDS    AND     CASSIMERES. 
(Written  foi   ["he  IVxtilr  Manufacturing  World.) 

NOT  long  since  it  was  our  privilege  to  pay  a  visit  to  the 
World's  Fair  in  Chicago,  and  judging  as  best  we  could  by 
the  displays  of  textiles  which  the  various  manufacturing 
nations  of  the  world  had  made,  the  subjects  which  we  have 
chosen  are  of  such  a  nature  as  to  appeal  to  the  great  majority  of 
manufacturers,  both  in  this  country  and  in  others  as  well. 

The  undoubted  importance  of  worsteds  and  cassimeres  as 
compared  with  the  other  classes  and  grades  of  textile  fabrics  can- 
not help  but  strike  the  one  who  gives  any  attention  to  the  textile 
exhibits  whatever. 

In  every  country  the  place  of  prominence  was  accorded  to 
these  two  classes,  and  in  forming  an  estimate  of  the  manufac- 
turing ability  of  any  country  it  was  usually  on  these  classes  of 
goods  that  the  conclusion  was  based. 

Having  noted  therefore  the  very  important  position  which 
these  two  grades  of  cloths  occupy  in  the  textile  manufacturing 
industries,  we  are  led  to  suppose  that  a  series  of  practical  hints 
as  to  their  manufacture  and  treatment  will  not  be  altogether 
out  of  place.  For  the  sake  of  clearness  we  will  consider 
worsted  first. 

In  taking  up  such  a  class  of  goods  as  this  it  is  necessary  to 
bear  in  mind  that  it  comprises  many  different  varieties,  and  that 
each  one  of  these  may  call  for  a  difference  in  treatment.  But  so 
far  as  our  needs  require  it  will  be  sufficient  to  classify  them  all 
as  first,  coarse  and  fine,  then  as  plain  and  fancy. 

Each  one  of  the  may  necessitate  a  peculiarity  of  finish  so 
far  as  some  of  the  details  are  concerned,  but  when  we  come  to 
such  a  change  it  will  be  time  enough  to  note  it  as  we  pass. 

The  worsted  finish  in  general,  is  so  common  as  to  need  little 
or  no  description.  Its  main  elements  are  a  smoothness,  softness 
or  agreeability  to  the  feel,  and  this  characteristic  is  maintained 
however  we  may  handle  the  cloth,  or  in  whatever  direction  we 
may  pass  the  hand  over  the  goods. 

In  the  fancy  worsted,  the  brilliancy  and  brightness  of  the 
fabric  and  colors  is  heightened  by  preserving  and  enhancing  as 
much  as  possible  the  natural  gloss  or  lustre  of  the  wool  fibres 
themselves. 

And  if  the  cloth  is  properly  made,  the  threads  will  stand  out 
full  and  round  so  that  the  processes  of  finishing  will  have  the 
desired  effect. 

In  the  tancy,  then,  the  construction  and  threads  ought  to  be 
so  arranged  that  the  patterns  and  designs  would  show  up  clear 
and  plain,  and  so  make  it  impossible  for  any  imperfection  to  be 
present  in  the  face  of  the  goods  without  it   being  plainly  visible. 

In  finish  and  in  feel  the  British  worsteds  on  exhibition  at  the 
Fair  are  certainly  admirable,  and  too  much  cannot  be  said  in 
their  praise.  But  of  course  in  so  speaking,  we  do  not  wish  to  be 
considered  as  under-rating  any  of  the  other  displays.  However, 
no  one  can  examine  the  English  worsteds  in  fancy  lines  without 
being  particularly  struck  with  these  two  points  at  least. 

In  the  making  of  this  class  of  worsteds  it  is  specially  desir- 
able that  no  step  be  taken  at  any  stage  of  the  process  which  will 


have  a  deadening  effect  upon  the  brilliancy  of  the  wool  fibres, 
or  blur  and  obscure  the  clear  finish  which  is  the  life  of  the 
goods  ;  warp  and  filling  must  be  right  to  bring  about  the  desired 
end,  and  nothing  which  will  lead  to  the  production  of  a  fuzz  or 
roughness  on  the  face  of  the  yarns  or  goods  should  be  allowed. 
But  in  spite  of  all  that  the  finisher  and  other  overseers  in 
the  mill  can  do,  there  is  so  much  handling  of  the  yarns  and  so 
much  working  on  the  unfinished,  greasy  cloth,  that  a  fuzz  is  sure 
to  be  raised  on  the  surface  of  the  material,  and  unless  special 
steps  are  taken  to  overcome  and  counteract  it,  the  effect  will  be  V 
very  evident  in  a  blurred  and  indistinctly  finished  fabric. 

In  order  to  remove  the  nap  or  fuzz  which  is  unavoidable  on 
this  class  of  goods,  a  special  process  is  undergone  before  the 
cloth  is  put  into  the  scouring  machines.  This  is  the  singeing 
process,  and  the  machine  by  which  it  is  accomplished  is,  though 
of  but  comparatively  recent  date,  coming  gradually  more  and 
more  into  common  use. 

The  singeing  machine  is  built  in  the  form  of  a  strong  iron 
frame,  on  which  are  set  one  or  more  rollers  and  arrangements 
for  a  gas  jet  and  flames.  As  the  goods  are  drawn  over  the  roll- 
ers, the  small  sheet  of  flame  comes  in  proximity  to  the  surface 
of  the  fabric,  and  while  it  is  not  close  enough  to  it  to  damage 
the  fabric,  still  it  is  close  enough  to  singe  off  all  the  loose  and 
projecting  fibres  which  go  to  form  the  objectionable  fuzz  in 
question. 

In  singeing  the  worsted  the  aim  must  be  in  all  cases  to  keep 
the  flame  in  a  uniform  condition  and  to  have  it  strike  the  cloth 
at  a  uniform  angle.  As  the  singeing  has  so  marked  an  influence 
on  the  appearance  of  the  face  of  the  cloth,  and  as  a  little  more 
or  less  of  contact  makes  an  observable  difference  in  that  appear- 
ance, it  is  absolutely  necessary  to  have  the  contact  exactly  simi- 
lar in  every  case. 

The  flame  best  adapted  for  this  grade  of  goods  is  one  of 
clear  blue,  and  once  the  correct  flame  has  been  found  which 
just  suits  the  condition  and  style  of  the  goods  it  should  never 
be  varied  as  long  as  such  goods  are  under  treatment. 

When  the  cloth  has  had  a  run  on  this  machine,  it  should  be 
perfectly  free  from  all  fibres  which  are  apt  to  stick  down  close 
to  the  face  and  so  obscure  the  finish.  But  if  in  case  the  cloth 
is  so  full  of  this  fuzzy  nap  that  another  run  is  necessary  to  clear 
it  all  out,  then  nothing  should  prevent  there  being  another  run, 
but  in  no  case  should  there  be  a  second  run  unless  it  can  be 
taken  without  making  the  goods  show  any  different  from  those 
that  have  only  had  one.  But  if  the  position  and  flame  are  pro- 
perly regulated  for  the  second  run  there  need  be  no  difficulty  in 
having  them  compare  all  right. 

Once  the  singeing  is  done  and  the  goods  are  free  from  all 
obscuring  fibres  and  nap,  then  they  are  ready  for  the  next  step. 
And  in  our  next  letter  we  will  give  some  of  the  methods  that  are 
pursued  in  foreign  countries  as  well  as  those  that  are  practiced 
in  our  own.  t 

Spectator. 


The  movement  of  Montreal  retail  dry  goods  houses  to  St. 
Catherine  street  continues.  The  dry  goods  firm  of  Messrs. 
Ogilvy  &  Sons,  at  the  corner  of  Mountain  and  St.  Antoine 
streets,  have  decided  to  have  a  mammoth  establishment  at  the 
eastern  corner  of  St.  Catherine  and  Mountain  streets.  The 
ground  has  already  been  purchased,  the  price  being  about 
$50,000. 
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WHO 
SAYS 
TIMES 
ARE 
HARD? 


MR.  JOHN  CAMERON, 

Subscription  Agent.  The  Dry  Goods  Review. 


ALMOST  every  fifth  man  you  meet  now-a- 
days  complains  of  hard  times.  You  agree 
••*•  with  him,  of  course.  Then  inquire  how  this 
year's  business  compares  with  last,  and  nine  hun- 
dred and  ninty-nine  cases  out  of  a  thousand  he 
will  tell  you  that  his  business  is  twenty-five  or 
fifty  per  cent,  larger  than  last  year.  Awfully  funny  this  !  He  complains 
of  hard  times  then  tells  you  his  business  is  fifty  per  cent,  larger.  What 
inconsistency  ! 

We  cannot  complain  of  hard  times.      One  of  our  representatives,  Mr. 
John  Cameron,  has  just  returned  from  a  3  months  canvass  of  the  Maritime 

Provinces,  in  which  time  he  has  booked  Five  Hundred  New  Subscribers  for 

The  Dry  Goods  Review.  We  do  not  want  you  to  take  our  word  for  this 
statement.  Drop  into  our  Head  Office  and  we  will  show  you  the  list.  Ask 
your  travelers  if  they  do  not  see  it.  Ask  your  customers  if  they  do 
not  take  it.  Find  out  somehow,  because  we  want  your  business. 
What  arrangements  have  you  made  for  advertising  for  the  com- 
ing year  ?  Are  you  including  The  Review  ?  We  must  have 
your  advertising,  and  in  anticipation  of  it  and  considerable 
more,  we  are  making  arrangements  for  many  new  im- 
provements. The  size  will  be  increased  by  about 
sixteen  pages,  all  of  which  will  be  surmounted  by 
a  new  handsomely  designed  cover.  Does  this 
look  like  hard  times  ?  Do  you  still  ask  if 
trade   journal    advertising   pays  ?     Most 
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certainly  it  does.  Do  not  take  our  word  for  it.  There  is  proof  of  it  on 
every  side  of  you.  Take  the  great  and  flourishing  dry  goods  journals  in  the 
United  States  and  England,  in  their  pages  you  find  the  splendid  announce- 
ments of  millionaire  concerns.  Now,  why  do  they  advertise  so  extensively? 
You  can  hardly  say  they  are  fools  for  doing  so,  as  they  are  the  sharp- 
est, shrewdest,  and  most  successful  men  in  their  own  line.  They  are  *-s 
not   likely   to   spend  a   dollar  without  some  return   in  view.     Again,  ^ 

how  is  it  they  advertise  in  their  trade  journals  year  after  year,  spend-  ^P 

ing  thousands  of  dollars  in  space  and  on  attractive  and  expensive 
cuts  ?    Simply  because  they  are  content  to  take  the  experience  W 

of  other  successful  men.    Soon  they  have  profited  by  their  ™ 

own.      Probably  the  first  two  years  of  extensive  adver-  Mb  tising 

in     their    trade    journal    will     show     no    return.  ^^  Suddenly 

they  notice  their  trade  is  rapidly    increasing  ;  jff  their   goods 

are    known    to   every   dealer   in    the    land  ;  J  when  their  travel- 

er calls  he  finds  his  lines  are    already        A  we^    known,     which 

means  that  they  are  half  sold.    Now,  f'  you  probably  think  this 

successful  advertiser  should  stop       ##ff  and  n°t  spend  another  dollar ; 

the  goods  are  introduced,  the  W  trade  is  large.      Not  much,  he 

knows  that  his  trade  was       #  *        made    by    advertising  ;     he    knows 

that  it  is  increasing  ;  MlS  ne  knows  that  his  advertisement  in  the 

trade   journal    is  ^^  rea<^  by  every  probable  buyer  of  his  goods; 

he  furthermore         £»*  knows  that  his  customers  are  fickle,  that  in 

the  rush  of  W  business  they  may  overlook  him,  and  a  competitor 

get  the  ^  order.      He  knows  that  he  must  advertise  to  retain 

^m'  trade.      knowing  all  this  he  welcomes  the  trade  journal, 

instead  of  retarding  it,  he  spends  hundreds  of  dollars  in  it 

f  every  year  ;     he  never  stops  to  figure  if  he  had  any  answers 

through  this  advertisement  or  that  advertisement,  he  knows  his 
victoria,     trade  is  increasing,  and  that  is  all  he  cares  about  it.     In  every  ^ 

branch  of  life  it  is  keeping  everlastingly  at  it  that  brings  success. 
Successful  men  are  always  safe  guides,  and  what  others  have  done  others  can 
do.  The  Dry  Goods  Review  is  the  only  journal  in  Canada  reaching  your 
probable  buyers.  Its  rates  are  reasonable,  its  style  and  get-up  is  beyond 
criticism  and  we  have  the  circulation.     Why  cannot  we  get  your  business  ? 
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TORONTO    MARKET    NOTES. 

GORDON,  MACKAY  &  Co.  are  showing  eight  large 
ranges  of  37-inch  skirtings,  which  they  offer  during  the 
balance  of  this  month  at  prices  which  will  reduce  their 
stock  of  these  goods  prior  to  stock  taking. 

A  line  of  kid  gloves  is  being  offered  by  \V.  R.  Brock  &  Co., 
at  a  price  which  allows  them  to  be  retailed  at  50  cents — regular 
retail  price  75  cents. 

John  Macdonald  &  Co.  are  offering  some  clearances  in 
mantles  at  reduced  prices.  This  stock  includes  six-quarter  heavy 
tweed  ulsterings,  and  several  lines  in  serges  and  curls. 

Gordon,  Mackay  &  Co.  have  just  received  an  assortment  of 
black  Hercules  braid,  including  all  widths  from  80  to  1,100. 
These  are  scarce  goods  in  the  trade  and  are  going  rapidly. 

W.  R.  Brock  &  Co.  have  in  this  issue  a  special  advertisement 
of  various  lines  of  holiday  goods,  which  should  prove  interesting 
to  all  the  readers  of  this  journal. 

John  Macdonald  &  Co.  report  an  increased  demand  for  6- 
quarter  tweed  dress  goods.  In  the  early  part  of  the  season 
merchants  were  afraid  to  touch  them,  but  now  they  seem  to 
have  discovered  the  good  qualities  of  these  goods.  Hosiery 
and  underwear  are  moving  freely.  Velveteens  are  still  in  strong 
demand  and  a  large  shipment  is  expected  this  week. 

Caldecott,  Burton  &  Spence  are  showing  a  range  of  black 
Hercules  braids  in  all  the  numbers.  Narrows  are  in  full  stock. 
Braid  trimmings  are  selling  exceedingly  well,  and  several  cases 
received  a  few  days  ago  are  nearly  cleared  out.  Silk  handker- 
chiefs for  the  holiday  trade  are  shown  in  long  range.  Dress 
serges  in  blacks,  browns  and  navys  are  coming  in  every  week, 
and  dealers  can  rely  on  having  orders  filled  promptly  in  both  soft 
and  hard  finish  goods. 

W.  R.  Brock  &  Co.,  in  order  to  clear  out  all  odd  lines  and 
broken  ranges  in  their  hosiery,  glove  and  furnishing  department' 
have  laid  out  on  special  tables  many  lots  of  scarfs,  ties,  hosiery, 
gloves,  underwear,  rubber  circulars,  umbrellas,  etc.,  which  they 
are  offering  at  clearing  prices.  They  take  stock  at  the  end  of 
the  month,  and  are  determined  that  these  lines  shall  not  be 
entered  on  their  stock  sheets. 

John  Macdonald  &  Co.  are  showing  some  new  things  in  6- 
quarter  mixture  serge  suitings,  also  mixtures  with  overcheck. 
These  goods  have  just  arrived  from  England  and  are  decidedly- 
new.  Their  stock  is  still  complete  in  overcoatings  in  all  the 
various  lines.  Belwarp  serges  are  now  selling  in  the  heavier 
numbers.  Their  stock  of  tailors' trimmings  is  well  assorted  at 
present. 

Wyld,  Grasett  &  Darling  report  an  active  demand  for  flan- 
nels, and  they  are  offering  a  specially  saleable  line  in  navy  blue 
flannel,  wide  width,  which  can  be  retailed  at  25c.  They  have 
further  deliveries  of  their  well-known  Arctic  blanket,  and  are 
now  in  a  position  to  execute  orders  promptly.  These  blankets 
can  be  retailed  at  50c.  per  pound  and  are  quite  popular.  Flan- 
'  nelettes  continue  active,  both  in  imported  and  Canadian  goods. 
Ceylon  flannels  are  also  doing  well. 

John  Macdonald  &  Co.  report  sorting  trade  in  carpets,  cur- 
tains, etc.,  very  good,  being  better  than  last  year.  Their  stock 
is  nevertheless  complete,  as  repeats  are  being  continually 
received  in  order  to  maintain  this  condition.  A  shipment  of 
tapestry  table  covers,  curtains  and  coverings  is  to  hand  and  the 
goods  are  exceptional  value  at  low  prices.  Their  lace  curtain 
trade  has  been  remarkably  good,  and  they  have  just  received  re- 
peats of  their  leading  lines  of  this  season's  stock.     A  full  assort- 


ment of  rugs  and  mats  for  the  holiday  trade  are  now  being 
shown  in  Axminsters,  Wiltons,  sheepskins,  etc.  Jute,  union  and 
all-wool  squares  are  also  shown  in  full  range. 

( lordon,  Mackay  &:  Co.  are  clearing  the  balance  of  their 
stock  of  dress  trimmings  previous  to  stock  taking.  These  are 
this  season's  goods,  and  include  novelties  in  astrachan  in 
staple  colors.  This  firm  is  also  showing  clearing  lines  in  odd 
lots  of  health  vests  with  long  sleeves  and  half  sleeves  in  white 
and  natural. 

In  their  woolen  department  W.  R.  Brock  &  Co.  report  a  full 
stock  in  their  selling  lines.  Repeats  and  cables  have  been 
numerous  and  necessary  to  keep  their  stock  of  overcoatings 
complete  in  the  various  kinds  that  are  now  in  demand.  Cana- 
dian woolens  in  coarse  grades  are  in  good  demand,  and  they 
have  added  Oxford  etoffs  and  other  low  lines  to  their  stock. 

FOR    SALE. 

pOR  SALE— At  half  cost—  Model  Haberdashery  Cabinet- 
made  in  England  ;  stained  and  well  finished  ;  24  drawers, 
everyone  partitioned  ;  54  inches  long,  34  inches  high,  13% 
inches  deep;  owner  does  not  now  require  it;  will  guarantee  sat- 
is factory  to  purchaser,  and  would  not  expect  pay  for  it  until 
approved  of.     Address,  Georgk  H.  McKay,  St.  John,  N.B. 

BUSINESS  CHANCE 

CTORES  AND  OFFICES  TO  RENT  in  the  Thomson 
*^  Bros.  Block,  Calgary,  a  three-storey  stone  building,  plate 
glass  front ;  heated  with  hot  water  ;  lavatory,  closets,  etc.  ;  most 
central  location  in  the  city  ;  ready  for  occupation  in  about  a 
month.     Address,  Thomson  Bros.,  Calgary. 

MATTHEWS,  TOWERS  &  CO.  hqhtrcal 

Manufacturers  and  Importers  of 

..Men's  Furnishings 


WHOLESALE- 


Fine  Goods  a  Specialty 


Toronto  Fringe  and  Tassel  Company 


MANUFACTURERS    OF 


19  Front 
St.  West, 


•  Fringes,    Cords,     Pompons, 

TORONTO         •  Tassels,   Dress  Upholstery, 


.UNDERTAKERS'     TRIMMINGS 


JUNG  &  SIMONS 


Manufacturers 


BLACK  AND  COLORED  ITALIAN  CLOTHS 

FINEST  GERMAN  MAKE 


Soli-;  Agents: 

Dieckerhoff,  Poffloer  &  Co. 
New  York,  Barmen.  Paris. 


Canadian  Office: 

22  Wellington  St.  West,  Toronto 

Sold  onlv  to  the  wholesole  trade. 


BEST      ^.JSTID      O  ZEilE^IPIE  ST 


The 


Brand 


BARREL  BUTTONS,  CORDS,  DRESS  AND  MANTLE  ORNAMENTS,  Etc. 

Sold   by  the    heading  Wholesale   Houses  of  Canada. 
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LATEST    FOREIGN    NEWS. 

THE  Bradford  correspondent  of  the  London  Drapers' 
Record  writes  thus  on  Oct.  25th  : — There  have  been  a 
good  many  buyers  here  again  representing  the  wholesale 
Canadian  houses,  and  some  of  our  warehouses  have  done  well 
with  them  in  goods  of  the  piece-dyed  cheviot  descriptions,  and 
also  in  shots.  There  have  also  been  one  or  two  large  Australian 
buyers  in  the  houses,  and  these  seem  in  much  better  spirits  than 
when  last  visiting  the   town. 

*  * 

The  Belfast  correspondent  of  the  I  .ondon  1  )rapers'  Record 
writes  on  Oct.  24th  as  follows: — "Excessively  quiet  in  all 
branches,"  is  the  universal  reply  to  the  inquiry,  "  How  is  trade?" 
and  the  opinion  seems  to  be  gaining  ground  that  the  cause  is 
now  too  widespread  and  too  deep-seated  to  be  easily  removed. 
What  with  labor  disputes  at  home,  and  advancing  tariffs  acting 
as  obstacles  abroad,  producers  of  linen  find  enough  to  contend 
against  ;  but  when,  in  addition  to  these,  is  added  the  misfor- 
tune of  the  complete  closure  for  the  time  being  of  our  largest 
market,  the  United  States,  which  takes  a  very  considerable  pro- 
portion of  our  local  manufactures,  it  is  not  surprising  that  many 
local  houses  are  adopting  measures  to  curtail  their  production. 
Until  quite  recently,  stocks  of  manufactured  goods  had  not 
assumed  undue  proportions  ;  but  the  suspension  of  shipments 
for  these  last  two  or  three  months  has  already  had  a  visible 
effect,  which  may  become  more  palpable  at  a  later  period.  Local 
companies  have  been  able  to  show  fairly  good  balance-sheets 
for  a  few  weeks  back,  and  it  will  require  more  than  ordinary 
caution,  under  present  circumstances,  to  maintain  this  position. 
Flax  spinners  have  recently,  so  to  speak,  had  the  ball  at  their 
feet,  but  those  who  combine  spinning  and  weaving,  or  those  who 
only  manufacture  for  the  trade,  have  not  found  it  easy  to  obtain 
remunerative  prices. 

*  * 

Twelve  of  the  largest  cotton  spinners  in  and  around  Man- 
chester, representing  1,820,000  spindles,  have  signed  a  state- 
ment addressed  to  cotton  shippers  and  importers  declaring  their 
intention  to  encourage  the  use  of  the  ship  canal  by  giving  the 
preference,  when  buying  to  arrive,  to  cotton  shipped  direct  to 
Manchester,  and,  when  buying  on  the  spot,  to  cotton  imported 
direct  to  and  stored  in  Manchester  warehouses.  The  Ship 
Canal  Company  have  agreed  to  forego  all  ship  dues  upon  cotton 
vessels  delivering  their  cargos  at  Manchester  up  to  the  30th 
September  next,  and  it  is  stated  that  the  saving  in  shipping 
cotton  to  Manchester  instead  of  via  Liverpool  will  be  equivalent, 
after  paying  local  charges  at  the  respective  places,  to  6s.  8d. 
per  ton. 

*  * 

A  company  has  just  been  established  in  Yokohama  for  the 
export  of  silk  direct  to  the  United  States  and  elsewhere.  The 
capital  is  500,000  yen,  of  which  300,000  yen  is  to  be  employed 
for  branches  abroad,  and  200,000  yen  for  the  Yokohama  central 
office. 

Business  in  Chemnitz  is  according  to  recent  advices,  picking 
up  a  little,  and  more  inquiry  is  made  for  goods  than  during  the 
past  month,  but  is  still  dull,  with  many  of  the  mills  running  on 


short  time.  The  dyers  and  spinners  are  in  the  same  position,  ' 
the  former  being  rather  worse  off,  if  anything,  inasmuch  as  a 
large  proportion  of  the  hosiery  being  made  up  now  is  for  stock, 
which  will  not  be  dyed  until  sold.  Manufacturers  generally 
cannot  be  induced  to  go  lower  than  present  prices,  although 
some  large  orders  are  offered  at  figures  which  cannot  be 
accepted. 

+  * 
The  first  importation  'of  "American  Axminister  "  carpet  has 
arrived  in  Bristol,  and  Messrs.  Jones  &  Co.,  Limited,  are  mak-  4C 
ing  a  big  show  of  the  new  goods.  In  consequence  of  the 
general  importation  of  this  carpet  English  manufacturers  have 
been  compelled  to  reduce  their  prices  for  the  genuine  and 
original  article. 

*  * 

The'Duudee  Report  to  the  Textile  Mercury  (Manchester) 
of  Oct.  25th  says  :  "  The  jute  market  continues  in  a  very  excited 
state.  Prices  have  risen  quite  10s.  a  ton  on  the  week,  and  vet 
there  is  in  no  quarter  any  sign  of  cheaper  jute.  Dundee,  never 
having  believed  in  the  rise,  finds  itself  now  forced  either  to  buy 
at  the  high  prices  or  to  stop  machines.  Many  spinners  are  cur- 
tailing their  production,  and  so  trying  to  tide  over  this  awkward 
time. 

"  Flax  remains  firm.  Spinners  out  of  stock  are  now  forced 
to  come  into  the  market.  The  loss  on  flax  spinning  now,  how- 
ever, is  so  great  that  mostly  all  the  mills  are  only  running  40 
hours  a  week,  or  stopping  frames.  Flax  is  quoted  at  ^23  to 
^25  for  Riga  K,  and  other  kinds  in  proportion.  The  new  flax 
is  said  to  promise  well — a  matter  of  the  highest  consequence,  as 
last  year's  crop  turned  out  very  unsatisfactory. 

"  Linens  are  still  inactive.  The  great  shock  to  business  in 
the  States  is  still  severely  felt.  Hessians  and  linens  are  both 
adversely  affected  in  consequence  of  these  American  financial 
troubles.  For  io'4  40  in.  Dundee  ordinary  Hessian  the  price 
to-day  is  2d.  to  2'gd.,  according  to  maker  and  quality. 

"  The  1  )undee  fancy  jute  trade  is  quiet,  and  only  special 
goods  find  ready  sale. 

"Twines,  ropes,  and  cords  are  all  in  active  request  at  ad- 
vancing prices." 

Throughout  the  woollen  manufacturing  district  of  the  South 
of  Scotland  a  larger  number  of  looms  are  standing,  and  in  some 
instances,  both  in  the  spinning  and  weaving  departments,  short 
time  is  being  run,  some  of  the  mills  only  working  during  day- 
light. Although  reports  are  not  good  as  to  the  present  state  of 
trade,  still  there  are  indications  of  an  improved  state  of  matters 
in  the  early  future,  Wool  is  very  firm  at  an  advance,  and  is  be- 
ing held  in  anticipation  of  a  further  advance  in  price.  There  is 
a  general  feeling  with  manufacturers  that  if  trade  disputes  and 
other  questions  were  settled,  a  quick  revival  of  the  trade  of  the 
district  would  ensue. 

*  *  4 
The    strike  at  Aberdeen   Jute  Works  has   terminated,    the 

weavers  having  resumed  work  on  the  understanding  that  their 
grievances  as  to  bad  material  would  be  remedied  as  soon  as 
possible. 

*  * 

The  returns  issued  by  the  British  Board  of  Trade  show  that 
during  the  month  of  October  the  imports  increased  ,£630,000 
and  the  exports  decreased  $550,000,  as  compared  with  the  im- 
ports and  exports  of  the  corresponding  month  of  last  year. 
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LISTER  &  CO. 


(LIMITED) 


Manningham  Mills 


BRADFORD, 


ENGLAND 


(Paid  up  Capital,  $  10,000,000) 


Are  the  Largest  and  most  Reliable 

Makers   of  Pile  Fabrics 

in  the  World. 

Silk  Seals,  Silk  Velvets,  black  and  colored, 
Dress  and  Millinery  Plushes,  Etc. 
Silk  and  Mohair  Furniture  Plushes,  Etc. 

To  be  had  of  all  the  leading  Wholesale 
Houses  in  Canada. 


Sole  Agents  for  the  Dominion  : 

H.  L.  SMYTH  &  CO.,  Montreal  and  Toronto 


CHRISTMAS  NOVELTIES 

IN   PURE    SILK   GOODS 


All  White,  White  ( Grounds  «  ith  ( ^olon  d 
Embroidery  in  l-ig!it  Heliotrope,  Dark 
He  liotrope,  Sky.  Navy,  Reds,  Black, 
Pink,  etc.  Also,  Dark  Grounds  in  New 
Patterns,  produi  ed  in  the   latest  shapes  in 

Knots,  Puffs,  Derby,  Four-in- 
hand,  Flowing-end  Ties 
and  Bows. 

64   Bay    St., 

)      TORONTO. 


US. 


Still  a  Favorite  : : 


Our  Reliable  Suspender  has  sold  largely 
ever  since  we  introduced  it  to  the  trade. 

No  Sewing  to  give  out  !  No  button 
holes  bursting  !  No  pulling  apart  in  the 
back  !     

If  you  haven't  seen  it,  send  50  cents  for 
a  sample  pair. 

We  make  a  complete  line  of  Braces, 
Hose  Supporters,  Belts,  etc.,  and  keep  up 
to  the  times.  A  specially  fine  line  of  Holi- 
day Braces 

C.  N.  VROOM,  St.  Stephen,  New  Brunswick 


'  RESISTED  f 

]4>  *ize  fac-simile  of  packa 


BUTTERMILK 

TOILET  SOAP 

THE  BEST  SELLING  TOILET 
SOAP  IN  THE  WORLD. 

Excels  any  25  cent  Soap  on  the  Market. 
Nets  the  retailer  a  good  profit. 

When  sold  at  a  very  popular  price  it 
will  not  remain  on  your  counters.  Try 
a  sample  lot. 

The  quality  of  this  soap  is  GUARANTEED.  See 
that  the  name  "  BUTTERMILK  "  is  printed  as  above 
' '  in  green  bronze  "  and  the  name  "Cosmo  Buttermilk 
Soap  Company,  Chicago,"  in  diamond  on  end  of  pack- 
age.     Beware  of  Imitations. 

Cosmo  Buttermilk  Soap  Co. 

84  ADAMS  ST.,  CHICAGO 


F.  W.  HUDSON  &  CO.,  Sole  Agents,  TORONTO. 


BUYERS    WILL    DO    THE    RIGHT    THING 

When  ordering  LAMA  BRAID  if  they  order  it  put  up  in  rolls  and  see  that  this  label  is  on  the  cover 
of  each  box.    We  put  3  or  3  1-2  yds.  on  each  roll  as  required. 
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Like  all  other  Silk  Thread  Manu- 
facturers, we  make  different  quali- 
ties of  100  yards  and  50  yards  Spool 
Silks  to  meet  the  demands  of  the 
trade. 

The  Only  Brand 
we  recommend  is 
that  bearing  our 
own  name  on  Spool 
like  this. 

Belding's  Silks  will  be  found  the 
best  in  the  market,  and  average  10% 
stronger  than  any  other  make. 

See  that  the  name  Belding  is  on 
every  Spool,  and  take  no  other. 

All  the  Leading  Retail  Dry  Goods 
from  the  Atlantic  to  the  Pacific 
keep  Belding's  Silks. 

BELDING,  PAUL  &  CO.,  Ltd., 

MONTREAL. 


Established  1792 


KNOX'Slj 

Tailors'  Linen  Threads 


ARE 


UNEQUALLED 


FOR- 


. .  Evenness  and  Strength  . . 

IN  USE  FOR  THE    Ry 
PAST  100  YEARS 

Best  Tailors 
Throughout  the  World 


DE^A 


nD  KNflX'S  A*D  TAKE 


HO  OTHER 


TO  THE  CLOTHING  TRADE. 


This  is  the  Season  for 


LEATHER 


JACKETS 


Order  Samples  from  your  Jobber  or 
write  direct  to 

Hudson  Bay  Knitting  Co. 


MONTREAL 


Thouret,  Fitzgibbon 


&  Co. 

Sole  Agency  And  BERLIN,  Germany 


MONTREAL 


Jammefs 
French  Kid 


Gloves 


We  Still  .  . 
Quote  Prices 


Guaranteed 


"La  Chartreuse,"  7  Stud  laced,  gussets,  $11.50 
"Andree,"  4  butten,  gussets     -     -     -  9.50 


Stock  Carried     *     Fresh  Goods 


.    WRITE  FOR  SAMPLES 


WOOLENS  and 

TAILORS'  TRIMMINGS 


John  Fisher,  Son  fiCo, 


Balmoral  Buildings, 

Montreal, 
Canada. 


Huddersfield, 
England, 


"FITS  LIKE  A  GLOVE.' 

THOMSON'S 

ENGLISH    MADE, 


Glove-Fitting.    Long  Waisted,   trade  MARK. 


CORSETS 


At  Popular 
Prices. 


TWELVE  FIRST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  the  whole  polite  world. 
SALE  OVER  ONE  MILLION  PAIR8  AJJNOALLT. 
A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONALD    &    CO'S,    TORONTO. 
MANUPACTTJBERS  :  W.  8.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING,"  and  bears 
our  Trade  Mark,  the  Crown.     No  others  are  genuine. 


Miller  Bros.  *  (o.  tyo"^  , 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 
76       0R0     MARQUIS 
MOZART  CUFFS,  RAPHAEL, 
ANGELO 


Reversible  Linen 
Collars  &  Cuffs 


Only  the  very 
best  materials 
are  used  in  the 
manufacture  of 
these  Goods 


THE 


CANADIAN 
OLORED 
OTTON  MILLS  CO. 


•  • 


F»1' 


I 

Ginghams,  Zephyrs,  Cheviot  Suitings. 
Flannelettes,   Dress  Goods,    Skirtings 
Oxfords,  Shirtings,  Cottonades,  Awn- 
ings, Tickings,  Etc 

:    NOW    READY    :  — 

See  Samples  ,n  Whole-      fl.  MORRICE  SONS,  &  CO,  ACENTS 
sale  Houses.  -.«.™ «-.«i.mw 


MONTREAL  and  TORONTO 


HARRY  HARMAN'S  SCHOOL  OF 
WINDOW  DRESSING  AND 
DECORATING. 

A  Monthly    Publication;    Displays    for    Dry 
Goods,  Clothing,  Furnishings  and  Shoes. 

SEND  FOR  TRIAL  COPY. 
1204  Woman's  Temple,    Chicago 


THEC.TURNBULLCO.,  Ltd, 

OF  GALT,   ONT., 

manufacturers  of 
Full-Finished  Lambs  Wool  Underclothing.  La- 
dies' Full-Fashioned  Underwear  in  all-Wool, 
Merino  and  Medium.  Men's  Full-Fashioned 
Underwear  in  ail-Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 

SEND   FOR    PRICE  LIST. 


World  Wide  Popularity 


The  Delicious  Perfume. 


CROWUHRFU 


Crab  Apple  Blossoms 

EXTRA  CONCENTRATED     • 

Put   up   in    i,   2,   j,  4,  6,  3,  and  16 
ounce    fxittles. 

And  the  Celebrated 

Crown  Lavender  Salts 


*a  coKFjrrRATCD  fl 


Annual  sales  exceed  500,000  bottles. 
Sold  everywhere. 


$±S3MSXaM  THE  CROWN  PERFUMERY  CO. 

7NC*B0IIDSTU)N0dJ 


177  New  Bond  S  i  .,  London,  Eng. 
By   all    principal  dealers   in   perfumery. 


ALLOA 

KNITTING 


Paton's 
Make 


Have  long  been  CELEBRATED  for 
their  EXCELLENCE  OF  QUALITY 
and  GREAT  DURABILITY    .    . 


WOOLS 


An  immense  variety  of  Rich  Colorings  in  Wheeling, 
Fingering,  Vest,  and  Petticoat  Wools  to  select  from. 


Merchants  having  any  difficulty  in  procuring  them  will  please  communicate  with 

JOHN  F.  RAPHAEL  or  to  JOHN  PATON,  SON  &  CO. 

190  St.  James  St.,  Montreal    •  Alloa,  Scotland ;  and  51  Mil- 

Agent  for  Canada.  ton  St.,  London,  E.C 

Only  makers  of  the  Original  Au.OA   Yarns, 


Thomas  Mealey  &  Co. 


MANUFACTURERS    OF 


Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 


OFFICE  .— 


24  Catharine  St,  North. 


Christmas  Novelties. 


TO    THE    TRADE. 

Our  stock  of  Fancy  Goods  for  Xmas  Trade  is  now  complete.  The  assortment  contains  an 
immense  selection  in  useful  and  ornamental  articles  of  extraordinary  value  and  suitable  for 
holiday  presents. 

Metal  Hand  and  Three-fold  Mirrors,   Photo  and  Sketch  Frames,  Fancy  Tables,  Glove,  Handkerchief  and 
Powder  Boxes,  Office  Memorandas,  Ink  Stands,  Clocks,  Presentation  Cutlery  (in  ca  imped  Linen  and 

Felt  Work  (in  great  variety),  Mower  Stands,  Candlesticks,  Bronze  Ornaments,  Vases,  Card  Receivers,  Lunch, 
Trimmed  and  Scrap  Baskets,  Basket    Tables.  Fancy  China  Ornament-.  Opera  Classes,  Linen  Testers,  Lad: 
and  Cents'  Dressing  Cases,  Work  Boxes,  Tea  Caddies  and  Cosies,  Fancy  Trays,  Writing  Desks,  Satchet  Sets 
and  Bags,  Fancy  Cushions,   Head   Rests,    Hat,   Lace  and  Scarf  Pins,  Brooches,  Ladies'  Fancy  Belts,  NaiL, 
Shaving,  Tooth,  Hair  and  Cloth  Brushes,  Toilet  Waters,  Perfumery  and  Soap,  etc.,  etc. 

In  each  of  our  respective  departments  are  special  lines  suitable  for  Christmas  Trade. 
Come  and  see  us.     Orders  solicited. 


JOHN  MACDONALD  &  CO. 

GENERAL  DRY  GOODS,  GENTS'  FURNISHINGS,  HABERDASHERY, 
FANCY  GOODS,  WOOLENS  AND  CARPETS 

Wellington  and  Front  St.  East,  TORONTO 


And    MANCHESTER,    ENGLAND. 


R.  PARKER  &  CO 

Dyers  and  Finishers. 


All    Wool    and    Union    Dress    Goods     Dyed    and    Finished,    guaranteeing    no 
shrinkage  in  the  width. 

Ribbons,  Silk  and  Union,   Dyed,  Finished  and   Reblocked. 

Braids,   Dyed  and  made  up  in  gross  and  one  dozen   Bunches. 

Ostrich  Plumes,  Cleaned,   Dyed  and  Curled  in    the   best   styles. 

Fingering  Yams,   Berlin    Wools    Dyed   and  made  up. 

SZEZLnTID  ifoir  wholesale  peice  list 


WORKS  AND  HEAD  OFFICE— 787  to  791  Yonge  St. 


R.  PARKER  &  CO.,  Toronto,  Ont 


LATEST  INSOLVENCY  NEWS--IN  THIS  ISSUE. 


DEC    1893. 


The  Best  is  the  Cheapest 


rpi  •  is  a  business  maxim  of  which  the  most  frequent  and 
|  Q  most  erroneous  interpretation  is,  "  The  cheapest  is 
the  best."  It  has  been  our  mission,  and  still  is,  to 
convince  the  trade  and  the  public  of  this  mistake,  and  our  suc- 
cess is  attested  by  the  greatly  increased  popularity  of  and  de- 
mand for  our  goods  during  the  past  Fall  season.  The  trade  are 
lapidly  realizing  that  to  sell  one  article  and  retain  a  customer  is 
better  than  to  sell  two  articles  and  lose  future  trade ;  while  the 
public  are  learning  that  it  is  always  best   to  purchase  what  will 

BEST  SATISFACTION 


Moral. — When  you  want  anything  in  Underwear  for 
Ladies  or  Children  Buy  "  Health  Brand." 


The  flontreal  Silk  mils  Co. 


LIMITED    .    . 

. MONTREAL 


he  Dry  Goods  Review 

Wishes  you  the  Season's  Com- 
pliments  and  begs  the  favor  of 
your  advertising  for  1894,  in- 
cluding the  Spring  Number. 
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Vol.  III. 


TORONTO,  DECEMBER,    1893. 


No.  in. 


THE  J.  B.  McLEAN  PUBLISHING  GO. 

LIMITED. 

Trade    Journal    Publishers, 

AND 

Fine  Magazine  Printers, 
10  FRONT  ST.  EAST,  -  -  -  TORONTO. 


J.  B.  McLEAN, 

PRESIDENT. 


fiUGfH  G.  McLEAN, 

SEC.-TREAS. 


SUBSCRIPTIOIS,    $2.00. 
Published  the  15th  of  Each  Month. 


BRANCHES 


MONTREAL- 1 46  St.  James  St 

E.    DESBARATS. 

NEW  YORK— Room  93-99,  Times  Building. 

ROY  V.  SOMERVILLE. 

CHICAGO-60  Wabash  Avenue. 

EDW.  S.  MACKENZIE. 

LONDON,  ENG.— Canadian  Government   Offices, 

17    Victoria  St.,  London,  S.W. 
R.  HARGREAVES. 
JOHN  CAMERON,  General  Subscription  Agent. 


TIME  ROLLS  ON. 

true  to  your  aim  is  a  good  motto  to 
follow,  and  twelve  months  have  rolled 
around  since  we  stated  our  aims  for 
1893.  We  promised  our  readers  a 
larger  and  better  dressed  paper.  We 
have  been  true  to  our  aim,  as  all  our 
readers  well  know,  and  we  have 
found  it  satisfactory  conduct.  The 
Review  has  prospered  in  subscribers 
and  advertising  beyond  its  expecta- 
tions ;  and  while  part  of  the  credit  is  due  ourselves,  part  of  it  is 
due  to  the  large  number  of  our  readers  who  have  aided  us  by 
kind  words,  suggestions,  communications,  etc. 

Already  many  plans  are  in  operation  which  will  make  The 
Review  as  much  ahead  of  its  present  position  as  it  is  ahead  of 
its  position  of  twelve  months  ago.  A  change  of  cover  will,  it  is 
hoped,  tend  to  keep  up  the  reputation  which  The  Review  has 
gained  of  having  the  most  artistic  trade  paper  published  in  the 
country.  Moreover,  enlargements  will  be  made,  as  an  increase 
of  advertising  patronage  has  seriously  contracted  the  space  de- 
voted to  news  and  reading  matter. 

Besides  improvements  in  addition  to  those  mentioned  which 
will   be  introduced  from  time  to  time,  a  special  number  will  be 


issued  in  February,  and  it  will  be  something  out  of  the  ordinary. 
We  hope  to  make  it  one  of  the  most  remarkable  issues  ever  put 
out  in  Canada. 

These  improvements  are  simply  the  result  of  the  increased 
patronage  and  appreciation  which  The  Review  has  received. 
The  trade  generally  have  as  much  to  do  with  the  success  of  the 
journals  as  the  publishers.  Without  their  sympathies  and  as- 
sistance The  Review  could  not  be  a  success. 

The  past  year  has,  on  the  whole,  been  a  trying  one  in  the 
dry  goods  trade.  The  volume  of  business  has  shown  little,  if 
any,  expansion.  The  margin  of  profits  has  narrowed  very  con- 
siderably, especially  among  the  wholesalers.  The  depression  in 
other  countries,  notably  the  United  States  and  Australia,  has 
been  indirectly  visible  in  a  certain  stoppage  of  expansion  in  this 
country.  The  financial  stringency  was  felt  here,  although  only 
to  a  small  extent.  The  United  States  has  been  unable  to  buy 
as  much  as  usual  from  us,  and  this  had  its  effect.  But  on  the 
whole  the  dry  goods  trade  can  be  said  to  have  held  its  own,  with 
some  energetic  houses  showing  a  gain. 


But  probably  the  greatest  trouble  with  Canada  to-day  is  the 
fact  that  grain  will  not  bring  a  sufficient  price  to  give  the  farmer 
a  fair  profit.  This  is  not  Canada's  own  fault.  The  price  of  her 
wheat  is  regulated  by  the  prices  obtained  in  such  markets  as 
London,  Liverpool  and  Chicago.  The  price  there  is  determined, 
on  the  average,  by  the  world's  supply  as  balanced  against  the 
world's  demand.  The  ruling  price  must  be  that  which  keeps 
sufficient,  but  no  more,  wheat  on  the  market  to  supply  nearly  all 
the  demands  for  that  commodity.  Vet  there  is  another  influence 
which  may  or  may  not  have'  depressed  the  price  of  wheat,  and 
that  is  the  appreciation  of  gold,  and  the  depreciation  of  silver. 
Since  silver  was  demonetized  in  1873,  gold  is  virtually  the 
world's  standard.  If  it  appreciates,  then  all  other-prices  depre- 
ciate. That  is  if  gold  goes  up,  prices  go  down,  and  if  gold  goes 
down,  prices  go  up.  If  gold  has  appreciated,  and  many  econo- 
mists and  other  writers  maintain  that  it  has,  then  the  price  of 
wheat  is  lower  than  it  should  be.  In  other  words,  it  takes  more 
wheat  now  to  buy  the  same  amount  of  gold  as  could  be  bought 
ten  years  ago.  For  example  :  If  a  man  has  a  mortgage  on  his 
farm  of  $3,000,  placed  there  in  1875.  He  could  have  paid  it 
off  then  with  3,000  bushels  of  wheat  at  onedollara  bushel.  Now 
he  would  require  to  produce  5,000  bushels  to  pay  the  same  debt, 
because  wheat  is  only  60  cents  a  bushel. 

Whether  or  not  the  fall  of  the  price  of  wheat  is  due  to  the 
demonetization  of  silver,  or  to  the  increase  of  the  world's  pro- 
duction, it   cannot  be  denied  that  the  farmer  with  a  mortgage 
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finds  his  burden  growing  yearly  heavier,  although  he  keeps  the 
interest  paid,  and  the  principal  remains  nominally  the  same. 
The  debtor  classes  lose  and  the  creditors  gain  -but  not  in  the 
same  proportion. 

It  is  thus  that  part  of  the  World's  poverty  can  be  explained. 
The  rich  are  getting  richer  and  the  poor  poorer  -not  at  a  pace, 
which  can  be  easily  seen,  but  nevertheless  with  a  most  certain 
movement.  It  is  thus  we  can  explain  why  the  dry  goods  trade 
is  not  so  brisk  as  some  unobserving  dealers   may  have  expected. 


Still,  the  dry  goods  trade  in  Canada  has  fared  better  than 
that  in  the  United  States.  A  good  story  is  told  about  a  New 
York  firm  whose  buyer  went  to  Europe  and  placed  orders  in 
March  for  tie  silks  to  the  value  of  $100,000  or  over.  When  the 
troubles  of  May,  and  the  financial  trouble  of  June  struck  New 
York,  the  firm  were  in  a  quandry.  The  orders  were  placed  bona 
fide,  and  if  the  goods  came  on  they  would  be  ruined.  Finally 
they  struck  a  good  plan.  They  put  the  buyer  in  an  insane 
asylum,  and  wrote  the  European  silk  manufacturers  that  the 
buyer  was  crazy,  that  they  had  plenty-  of  goods  and  that  they 
desired  all  orders  to  be  cancelled.  The  scheme  succeeded  and 
and  the  firm  were  saved — for  the  time.  Canadian  dry  goods 
importers  have  been  able  to  maintain  their  positions,  and  w7hile 
buying  slightly  less  have  nevertheless  managed  a  hard  season 
without  disaster. 


The  retail  trade  have  had  a  fairly  good  year,  and  failures 
have  been  very  little  worse  than  last  year.  But  the  lesson  of 
the  year  stands  out  boldly  and  promptly,  and  he  who  runs  may 
read.  The  lesson  is  :  There  is  a  danger  in  overstocking.  The 
man  who  buys  in  small  quantities,  commensurate  with  his  capi- 
tal and  his  trade,  finds  the  year  fairly  good.  But  the  man  with 
the  large  head,  who  knows  it  all  and  who  wants  to  do  all  the 
trade,  has  come  or  will  soon  come  to  grief.  Eastern  Ontario 
rendered  a  painful  example  of  this  some  months  ago,  where  a 
firm  failed  with  five  or  six  stores.  Another  example  of  the 
same  thing  occurred  in  the  northern  part  of  Ontario  this  year. 
Before  us  lies  a  letter  which  says  : 

"  Owing  to  overstocking  beyond  the  strain 
my  capital  would  stand,  I  was  compelled  to 
suspend." 

Then  follows  the  old  request  that  the  matter  be  not  mentioned. 

Talking  with  a  retailer  some  time  ago,  he  said  :  "  I  go  down 
to  see  the  travelers'  samples  with  a  mind  firmly  made  up  to  the 
fact  that  I  must  not  buy  much.  But  I  like  the  goods,  and  buy 
and  buy  until  the  order  runs  away  up.  Then  I  go  back  and  feel 
like  hiring  the  largest  cash  boy  to  dust  my  coat-tails  with  his 
boots.  The  next  traveler  that  comes  along  cannot  find  me  ;  I 
go  out  and  play  pool  till  he  leaves  town.  The  second  traveller 
that  arrives  catches  me  and  I  go  down  to  see  him,  hear  the  lat- 
est yarn  and — back  to  the  store  again  I  go,  as  big  an  ass  as 
ever.     Over-buying  is  the  curse  of  the  retail  trade.'' 

The  dealer  who  is  moderate  in  his  aims,  never  allows  his 
ambition  to  get  the  better  of  his  judgment,  keeps  down  his 
debts  so  that  he  can  meet  all  his  paper  promptly  without  bor- 
rowing money  at  8,  10  or  12  per  cent,  is  the  one  who  is  going 
to  be  most  successful.  He  may  not  go  up  with  the  rush  that 
some  of  his  competitors  do,  but  he  will  avoid  their  unenviable 
fate  of  coming  down  as  suddenly  as  they  went  up.     Some  men 


want  to  get  rich  and  have  the  biggest  business  in  the  country 
all  in  twelve  months.      It  can't  be  done,      liven   twelve  years  is 
too  short.     The  merchant  who    will  succeed   must  have  ability, 
and  he  must  kivnv  that  he  has  it,    but   he   must  keep  that  know- 
ledge within  bounds. 


Canada's  credit  in  foreign  markets  stands  higher  to-day  than 
it  ever  did  before.  The  stability  of  her  banking  system,  and  the 
conservative  tendencies  of  her  investments  and  her  undertakings, 
have  carried  her  safely  through  a  tempestuous  year.  British  and 
other  manufacturers  look  on  Canada  in  a  more  favorable  light 
than  ever  they  did,  and  are  more  desirous  of  her  trade.  This 
reputation  should  be  maintained.  The  unsettled  and  unsatis- 
factory condition  of  our  insolvency  legislation  endangers  this 
reputation,  and  consequently  our  Government's  duty  is  to  see 
that  the  cause  which  may  possibly  .bring  disaster  is  removed, 
and  that  right  quickly.  The  situation  is  worse  to-day  than  it 
was  a  month  ago,  and  full  information  will  be  found  in  our 
article  on   "Insolvency"  in  this  issue. 


Quite  a  number  of  familiar  faces  have  passed  from  among 

the  ranks  of  the  trade  during  the   past  twelve  months.     Among 

those  which  come  to  the  mind  on  the  instant  are  Hon.  Isidore 

Thibaudeau,  Alex.   Walker   and   Henry   Morgan,  of  Montreal : 

Geo.  Goulding  and  Andrew  Crawford,  of  Toronto  ;  John  Beattie 

and  T.  A.  Mara,  of  London.     Thore  are  many  others  who  have 

been    missed    from    their   accustomed   places,    and   they   have 

branched  off  into  a  new  life.     They  have  fallen   in  the  ranks, 

some  one  has  stepped  forward  and   taken  their  place,  and  the 

world  of  business  move  on.     They  are  mourned  only  by  those 

who  have  learned  so  love  the  man,  and  who  would  have   loved 

him  whether  poor  or  rich. 

*     * 
* 

A  few  days  of  brisk  holiday  trade  and  the  year  is  over.  Let 
the  leaves  of  this  year's  growth  moulder  away  into  forgetfulness, 
and  let  the  cares  of  the  year  do  the  same.  Let  the  Christmas 
turkey  and  pudding  be  eaten  with  a  glad  and  thankful  heart, 
and  when  New  Years  1  )ay  comes,  let  the  year  be  begun  with 
fresh  hopes  and  fresh  resolves.  Only  so,  can  progress  be 
attained.  The  Review  wishes  its  many  readers  a  splendid 
Christmas  trade  and  a  prosperous  New  Year. 


FREE  UMBRELLA  TUBES. 

AN  agitation  is  being  worked  up  on  the  part  of  umbrella 
manufacturers  to  have  the  duty  removed  from  the  steel 
tubes  which  are  used  for  the  handles  of  umbrellas.  At 
present  there  is  a  duty  of  30  per  cent,  upon  these  tubes,  and  the 
umbrella  manufacturers  claim  that  as  these  tubes  cannot  be 
manufactured  in  Canada  they  should  be  allowed  into  the  coun- 
try duty  free.  There  are  some  five  umbrella  manufacturers  in* 
Canada,  and  their  complaint  is  that  all  the  material  used  in  the 
manufacture  of  umbrellas  is  so  heavily  taxed  that  they  cannot 
compete  with  the  foreign  makers.  Mr.  J.  H.  Jacobs,  represent- 
ing the  manufacturers,  recently  had  an  interview  with  Mr.  X. 
Clarke  Wallace,  Comptroller  of  Customs,  at  Ottawa.  Mr. 
Jacobs  placed  the  case  of  the  umbrella  manufacturers  before  Mr. 
Wallace.  The  latter,  after  listening  to  the  arguments,  stated 
that  he  would  bring  the  matter  before  his  colleagues  in  antici- 
pation of  any  changes  that  might  be  made  in  the  tariff. 


THE 
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THIEVING  EMPLOYEES. 

EVELATIONS  of  stealing  by  employees  of  whole- 
sale and  retail  merchants  have  come  fast  and 
L  thick  on  the  public  during  the  past  month. 
JP  The  morality  of  the  average  employee  seems 
to  be  at  a  low  ebb,  and  if  the  standard  of 
morality  is  not  raised  very  soon,  this  country 
will  soon  be  on  a  par,  in  this  respect  with  its 
neighbor. 

A  Yonge  street  merchant  tailor  finds  that 
his  employees  have  been  robbing  him  syste- 
matically for  years,  and  a  conservative  esti- 
mate would  place  his  losses  of  merchandise  at 
$3,000  ;  perhaps  it  was  $5,000.  As  a  conse- 
quence, some  of  his  clerks  have  been  jailed,  and  that  merchant's 
confidence  in  his  employees  must  have  received  a  stern  blow. 

A  King  street  clothing  merchant  had  an  employee  for  years 
whose  salary  amounted  at  the  best  to  $10  per  week.  The  other 
day  shot  himself,  an  act  which  seemingly  can  have  no  other 
cause  than  a  guilty  conscience,  and  it  was  found  that  he  had 
$10,000  in  the  bank. 

A  King  street  merchaut  detected  a  clerk  putting  50  cents 
change  in  his  pocket,  and  accused  him  of  it.  He  acknowledged 
the  crime,  and  when  given  the  alternative  of  a  general  confes- 
sion or  prison,  showed  petty  pilferings  amounting  to  nearly  one 
hundred  dollars. 

Some  time  ago  a  dry  goods  clerk  was  detected  in  stealing 
postage  stamps  from  the  office  of  his  employer. 

One  wholesale  dry  goods  house  has  discharged  nearly  10 
per  cent,  of  its  employees  during  the  last  three  months,  and  the 
reason  was  always  petty  thieving. 

But  a  most  unpardonable  act  has  been  committed  by  the 
manager  of  a  department  of  a  wholesale  dry  goods  house  in  To- 
ronto during  the  past  year,  which  has  caused  him  to  lose  a 
splendid  position.  In  order  to  swell  his  profits  he  falsified  the 
amounts  in  his  stock  sheets,  twice  this  year.  Discovery  and  dis- 
charge followed. 

The  detective  force  is  finding  more  and  more  work  in  watch- 
ing employees,  and  employers  are  disgusted.  Honest  employees 
feel  ashamed  of  their  fellows  and  displeased  because  the  cloud 
falls  on  all.  There  is  something  radically  wrong  in  a  social 
system  which  engenders  such  a  state  of  immorality.  The  Can- 
adian has  been  known  in  the  United  States  as  a  man  to  be 
to  be  trusted,  and  a  man  who  was  nothing  if  not  honest.  Soon 
Canada  will  need  to  put  on  sackcloth  and  ashes  and  mourn  her 
fleeting  reputation  for  morality. 

Business  morality  seems  to  be  fast  following  political  mor- 
ality in  its  swift  retreat  from  this  country.  •  Who  will  explain  the 
why  and  the  wherefore  ? 


STRAIGHTFORWARD     TALK. 

VERY  few  men  can  throw  off  their  robe  of  selfishness  suffi- 
ciently to  spend  time  in  advertising  their  country,  solely 
because  they  desire  to  see  the  country  prosper.  Yet  the 
Canadian  dry  goods  trade  is  honored  with  one  progressive  pa- 
triot, and  that  is  P.  H.  Burton,  of  Caldecott,  Burton  &  Spence. 
His  latest  move  is  to  send  a  letter  to  the  London  (Eng.)  Draper's 
Record  explaining  the  strength  of  the  Canadian  banking  system. 
We  quote  one  of  his  splendid  closing  sentences  :  "  We  shall 
be  glad  if  the  stability  of  our  banks  and  financiers  attracts  pro- 


per attention,  and  brings  to  us  an  increased  amount  of  British 
capital  to  develop  our  coal,  iron,  copper,  nickel  and  other  min- 
erals, and  open  up  and  cultivate  still  further  our  great  North- 
west, but  we  don't  want  any  more  clerks,  or  distributors,  or  any 
who  are  too  lazy  to  work  ;  and  neither  do  we  want  good-for- 
nothing  sons  or  deadbeats,  who  think  they  can  go  on  a  farm 
without  understanding  it,  then  fail  and  blame  the  country." 

The  Record,  in  an  editorial  note  says  : — "Mr.  P.  H.  Burton 
of  Toronto  favors  us  with  an  opportune  and  interesting  letter  on 
Canadian  banks  and  their  relation  to  the  recent  crisis  in  Am- 
erica. He  gives  a  very  satisfactory  account  of  those  banks, 
which,  from  personal  observation,  we  are  inclined  to  endorse. 
It  is  the  boast  of  Canadian  bankers  that  they  are  scientific  in 
their  methods,  and  that  they  adhere  closely  to  their  proper  busi- 
ness as  bankers.  This  is  to  some  extent  borne  out  by  the  fact 
that  there  has  been  in  the  past  twenty  years  less  banking  trouble 
in  Canada  than  in  any  other  Anglo-Saxon  community.  It  was 
certainly  a  feather  in  the  Canadian  cap  to  have  passed  through 
the  recent  American  crisis  so  calmly.  But  there  is  another  side 
to  the  question.  If  the  Canadian  banks  have  a  fault,  it  is  that 
they  take  care  of  themselves  too  well  when  they  come  into  com- 
petition with  other  interests  than  their  own.  There  is  not  an 
expert  house  in  England  or  Scotland  but  has  had  disagreeable 
experience  of  how  little  the  Canadian  banks  leave  behind  them 
when  an  insolvent  importer  has  to  be  wound  up." 


AN     EXCITABLE    ASSOCIATION. 

LAST  year  the  Commercial  Travelers'  Association  had  a  big 
time  at  Montreal  at  their  annual  meeting.  Up  to  the  night 
of  the  election,  there  was  some  firing  and  some  cross-firing, 
affidavits,  bitter  recriminations,  circulars,  wire-pulling,  etc.,  and 
the  night  of  the  election,  the  whole  matter  was  aired  amidst 
many  hard  words  and  bitter  feelings.  Finally  better  senses  pre- 
vailed and  the  hatchet  was  buried. 

This  year  the  annual  meeting  was  even  worse,  to  judge  from 
reports.  A  heated  discussion  took  place  over  the  financial  re- 
port, and  some  members  want  to  censure  the  board  for  their 
financial  policy,  and  it  was  apparent  that  the  old  hatchet  had 
been  pulled  up  from  the  grave  and  was  anxious  for  a  skull  to 
test  its  strength  on.  But  finally  all  vaporings  ceased,  and  the 
officers  breathed  easy  as  they  said  the  annual  report  was 
adopted. 

The  following  are  the  officers  for  1894:  President — D.  Wat- 
son, 1,085  5  L.  A.  Williamson,  530  ;  majority  for  Watson,  555. 
Yice- President — William  McNally,  856  ;  Alfred  Elliott,  725  ; 
majority  for  McNaly.  101.  Treasurer — Charles  Curd,  elected 
by  acclamation.  Directors — T.  L.  Paton,  1,041  ;  John  Hughes, 
944  ;  E.  D.  Marceau,  748  ;  George  H.  Bishop,  744  ;  James  L. 
Gardner,  644;  S.  W.  Ewing,  650  ;  F.  S.  Foster,  647  ;  W.  Gos- 
ling,   374  ;  I.  Friedman,  36c. 

A  little  cheap  advice  might  profitably  be  given  to  the  men 
who  attend  the  annual  meetings.  If  a  man  goes  to  such  a 
meeting  as  mad  as  a  March  hare,  he  cannot  reason  as  calmly 
as  a  philosopher  and  judge  as  impartially  as  a  chief  justice. 
The  man  whose  opinion  is  respected  is  the  man  who  expresses 
it  diffidently  and  mildly,  yet  with  the  vigorousness  of  conviction. 
Moreover,  it  is  regrettable  that  an  association  which  should 
reflect  the  gentleness  and  courteousness  for  which  its  members 
are  noted,  should  have  periodical  outbursts  of  petty  jealousy  and 
individual  spites. 
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WOOL  AND  WOOLENS. 

EVERYBODY  is  wondering  what  effect  the  admission  of 
free  wool  into  the  United  States  will  have  on  the  prices  oi 
Canadian  fleeces.  In  the  first  place,  it  will  not  be  settled 
until  March  or  April  whether  there  will  be  free  wool  or  not,  al- 
though some  people  may  take  chances  and  buy  at  present 
prices,  counting  on  the  reduction  to  make  them  a  profit.  Again, 
the  bill  will  not  go  into  force  until  June  ist,  no  mat- 
ter what  happens.  Another  point  to  remember  is  that  all  the 
additional  wool  that  goes  into  the  United  States  as  soon  as  the 
bars  are  let  down  will  not  be  Canadian.  There  is  a  small  island 
down  about  half  way  between  Japan  and  the  South  Pole  called 
Australia,  and  if  the  Australians  are  anything  they  are  wool 
growers.  Mutton  is  their  specialty.  Moreover,  there  is  another 
country  just  north  of  the  most  southerly  point  of  Cape  of  Good 
Hope,  commonly  known  as  Cape  Colony,  and  they  send  out 
vast  quantities  of  what  is  known  as  "greasy."  The  merchants 
in  those  countries  have  their  eyes  on  the  United  States  market, 
and  they  have  some  bales  which  they  would  exchange  for  some 
U.  S.  golden  eagles.  Again,  the  U.  S.  farmer  himself  is  going 
to  sell  his  wool  or  die— and  he  is  not  one  of  the  dieing  kind. 

Looking  at  the  matter  in  that  light,  it  may  be  safely  con- 
cluded that  with  abundant  stocks  in  Canada  at  present,  with 
prospect  of  another  clip  in  May  and  June,  with  a  depressed 
state  of  manufacture  in  the  United  States,  the  permanent- 
mark  that  word — rise  in  wool  will  not  amount  to  more  than  two 
or  three  cents  a  pound.  There  will  undoubtedly  be  a  rise,  but 
its  magnitude,  viewed  in  the  light  of  present  circumstances,  will 
not  be  great. 

The  writer  saw  a  letter  from  a  Canadian  manufacturer  of 
woolens  a  few  days  ago,  saying  that  the  manufactured  product, 
such  as  underwear,  flannels,  etc.,  would  probably  rise  in  price 
from  5  to  10  per  cent,  during  the  next  three  months.  His  fear 
seems  to  us  to  be  groundless  ;  in  fact,  it  seems  more  like  a 
scheme  to  secure  orders  rather  than  a  genuine  opinion.  Wool- 
ens cannot  rise  in  price  to  any  appreciable  extent,  certainly  not 
10  per  cent.  Competition  is  too  strong  a  factor  to  allow  of  such 
a  proceeding  as  that.  The  manufacturer  of  woolens  who  gets 
higher  prices  during  1894  than  in  1893  will  get  it  on  account  of 
improved  quality  or  finish,  but  in  no  other  way. 

QUEBEC     Vs.     MONTREAL. 

A  QUEBEC  firm  of  repute  has  sent  the  following  communi- 
cation to  this  journal  concerning  an  item  which  appeared 
in  the  November  issue  : 

To  the  Editor  of  The  Dry  Goods  Review,  Toronto: 

Dear  Sir, — In  glancing  over  The  Dry  Goods  Review  for 
November  we  were  very  much  surprised  to  notice,  under  the 
heading  "Among  Montreal's  Wholesalers,"  a  short  and  bitterly- 
worded  paragraph  referring  to  one  or  two  Quebec  houses  who 
seem  to  have  hurt  the  feelings  of  some  wholesalers  in  Montreal 
because  Quebec  sees  fit  to  send  their  travelers  to  that  city,  and 
dare  think  of  attempting  to  do  a  legitimate  business  there,  with- 
out asking  the  permission  of  these  Montreal  jobbing  houses. 

Knowing  that  we  are  one  ot  the  houses  referred  to  in  the 
above-mentioned  article,  we  take    the    liberty  of   thanking  them 


for  the  advertisement  the)'  have  given  us  free  of  charge,  not 
omitting  their  advice,  which  we  shall  take  into  serious  considera- 
tion. However  we  cannot  promise  these  narrow-minded  people, 
who  seem  to  think  that  the  sun  rises  and  shines  for  themselves, 
to  retire  from  the  scene. 

Have  we  Quebecers  ever  grumbled  about  Montreal  houses 
doing  business  in  our  city?  (And  surely  we  all  know  what 
slashing  of  prices  is  done  here  at  times.)  No,  we  mind  our  own 
business,  and  let  these  grumblers  in  Montreal  do  the  same;  and 
we  can  guarantee  that  they  will  never  afterward  mind  competi- 
tion, for,  according  to  the  old  proverb,  "they  will  become  rich." 
In  conclusion  we  think  it  very  unfortunate  that  a  better  feeling 
does  not  exist  among  the  wholesale  dry  goods  houses.  Our 
business  has  always  been  a  legitimate  one,  and  we  cannot  afford 
to  give  goods  away  any  more  than  Montreal  houses  can,  but 
where  we  find  that  a  jobber,  knowing  that  we  have  secured  an 
order  for  a  certain  line  of  goods,  cuts  prices  merely  to  have  our 
order  cancelled,  we  feel  ourselves  quite  justified  in  meeting 
these  slashers,  whether  at  cost  or  below  cost. 

Thanking  you,  Mr.  Editor,  for  the  valuable  space  in  your 
paper, 

We  are,  yours  truly, 

P.  Garneau,  Fils  &  Cie. 

It  is  to  be  hoped  that  no  cause  for  ill-feeling  between  the 
Quebecers  and  Montrealers  will  arise.  The  paragraph  referred 
to  was  probably  due  to  a  misunderstanding. 


THE  REVIEW'S  PRIZE  COMPETITION. 

AEIRST  prize  of  $20,  a  second  prize  of  $10,  and  a  third 
prize  of  $5,  are  to  be  given  by  this  journal  for  the  best 
essay  on  the  following  subject : — 

THE    PITFALLS    OF    THE    RETAIL    TRADE. 

The  rules  of  the  competition  shall  be  as  follows  : — 

1.  All  the  competitors  must  be  devoting   their  whole  time  to 

some  branch  of  the  Canadian  dry  goods  trade. 

2.  No  essay  must  exceed  2,500  words  nor  be  less  than    1,500. 

Neatness  will  not  be  regarded,  beyond  the  point  that  the 
essay  must  be  readable,  and  the  paper  written  on  one  side 
only.     The  sheets  must  be  fastened  together  and  numbered. 

3.  The  essay  must  be  original. 

4.  Each  essay  must  be  signed   by  a   nom   de  plume,  and   both 

the  proper  name  and  nom  de  plume  of  the  writer  written 
on  a  slip  and  placed  in  a  sealed  envelope,  which  envelope 
must  be  addressed,  Dry  Coons  Review,  10  Front  street 
East,  Toronto,  and  across  the  corner  have  thewords  "nom 
de  plume."  This  envelope  must  be  enclosed  in  another,  so 
that  no  post  mark  will  appear  upon  the  former. 

5.  All  essays  must  be  sent  in  to  this  office  not  later  than  Feb- 

ruary 15th,  and  awards  will   be  announced   in   the  March 
issue,  and  the  prize  essays  will  then  be  published  in  order. 
(1.   As  the  competition  is  to  encourage  thought  among  merchants 
and  clerks,  professional  writers  will  be  excluded. 

7.  The  judging  will  be  done  by  two  dry  goods  merchants.     The 

names  of  these  merchants  will  be  announced  at  the  same 
time  as  the  award. 

8.  Additional  prizes — The  five  essayists  who  rank  in  order  after 

the  prize  men  shall  each  receive  the  Dry  Goons  Review 
for  one  year.     This  will  make  eight  prizes  in  all. 

9.  All  prize  essays  shall  be  the  exclusive  property  of  the   Dry 

Goons  Review. 
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THE  MONTH'S  TRADE  IN  TORONTO.  if     the     letter     arrives     at     his     destination     a     receipt    will 

.  ,                          •  ,  ,-                ii  be  taken   from    the  party  to   whom   it   is   delivered.     The  gov- 

NOVEMBER  ck>sed  without  any  special  features,  the  wea-  oe  tasen  irom  uic  p     y                                                        6 

,             f          v  ,      t„   n    uM„v    Qnitinir  eminent    assumes    no     liability     whatever     in     case    of    loss, 

ther    being    somewhat    unfavorable    to   a   heavy    soitmg  J 

*                                              ,          ,  L      f      v  but   is    presumed  to   make   an   effort    to   trace    missing   letters, 

trade     Thanksgiving  day  excursions  brought  a  few  buyers  mit   is    presumeu   10   u  .    e                                                   B 

lkiuc.                  5  »    g      /  The  increase  n  the  price,  three  years  ago,  from  two  to  five  cents, 

into  the   cities,  and   the    two  following    days    were    somewhat  l  ne  increase  n      l  price,           >           &  , 

uo   l                 '                 ,            ..                      j               „tm,„„„m  has  cons  deraby  decreased  the  number  of  registered  letters  show- 

brisker  than   usual.      These   visitors   secured  some   clearances  LOIWU;        '       .                                         & 

ne  that  a   arge  section  of  the  public  does  not  consider  the  pro- 

which  must  have  amply  repaid  them  for  their  expenses.     On  "'&  """  *      ?  ,                         ,           f                u         ,      T       a 

Li              ,i                 l    ♦♦«■  th,n  NnvPmher  of  last  vear  Action  afforded  warrants  the  larger  fee  now  charged.      In  1890, 
the  whole  the  month  was  no  better  than  November  ot  last  year, 

...  the  1  m  t    of  compensation  given   by  the   British  post  office  for 

and  that  is  not  praising  it.     Sorting  trade  was  disappointing  to  tnc  limit   01    compensate     g            >                        >        . 

'           &  loss  or  damage  to   inland  registered  packets  was  $50 ;  in  1892, 

most  of  the  houses.  ^  ^  increascd  to  $I2S)  and  in  1893  to  $250,  the  maximum 

With  the  opening  up  of  December  there  was  a  slight  im-  ^              ^  ^  ^  ^     ^  ^  ^  ^  ^  .^  accordance 

provement,  and   the  first   fifteen  days  of  the  month  have  been  ^  &           ^  ^  commendng  wjth  the  ordina,.y  registration 

more  encouraging  in  regard  to  sorting  orders.      Hie  continued  ^.^  .^  ^^        -^^  up  tQ  $2^   Every  registered 

cold  weather  increased  letter  orders  and  road  orders  picked  up  ^  ^  .g  ^  .^^  tQ  ^  ^  $25       A   summary  of  tfae 

by  the  travelers.      Buying  on  city  account  was  also  improved.  ^  ^  ^.^  for  ^  ^  four   ^  ^  ^  foHowing 

Holiday  goods  of  various  kinds   have  been  given    consider-  results  . 

able  attention.     Fancy  parasols  for  both  men  and  women    silk  ^       istered  ^^ 13,507,000 

handkerchiefs,  fancy  shawls,  gloves,  furs,  fancy  goods,  etc    have  Affordi       if  at      cents  each,  a  ,.cvenue  of .       $675,350 

all    been   enquired   after  in  an  extraordinary  manner,  although  Qf  which  there  were  ^  feQQVered 4QI 

parcels  were  usually  small.  which  werg  al,eged  tQ  CQntain $23,366 

One  feature  of  the  November  trade  was  the  clearing  of  large  ^  ^  ^^  q{  ^  ,)ominion  Insolvency  Actj  President 
lots  to  the  big  city  retailers.  One  wholesale  millinery  house  sold  ^^  ^  requested  t(J  name  a  committee  to  condsider  the 
$6,000  of  silks  in  one  lot,  another  wholesale  house  sold  $7,000  ^  Qf  ^  ^  resented  1)y  the  eastern  boards  of  trade  to  the 
of  silk  handkerchiefs  and  novelties,  and  another  house  cleared  Dominion  (-iOVemment;  which  is  being  printed  by  the  Govern- 
out  a  few  thousand  dollars' worth  of  dress  goods  at  a  single  sale  ment  for  distributlon  amongst  the  boards  of  trade  in  the 
These  big  city  retailers  gorged  themselves  with  bargains,  and 
their  window    displays  were  reinforced  with    fashionable  goods 

that  the  wholesalers    did  not  want  to  carry   over.     The  whole-  A     CHRISTMAS     CIRCULAR. 

saler  sells  at   a  small  loss  or  perhaps   for  cost;  the  retailer  then  VERY     durable,     washable,     untenable,     hemstitched, 

adds  a  small  margin,   and  still  has  prices  which  seem    to  the  A          .ted_bordt5red    attractive  circular  was  got  out  a  few 

consumer,   ridiculously  cheap.     The  small  retailer  in   the  city  £    \  H                     ^  ^^  ^^  ^   ^^  ^^  & 

catches  it,  when  this  slaughtering  begins.     He  cannot  se  1  when  ^^   Qaenm^  It  was  a  handkerchief  and  was  neatly  printed, 

his  prices  are  10  to  20  per  cent,  higher  than  that  of  his  elephan-  ^  ^  &  ^^  q(  ^^  ^.^  ^  . 

tine  competitor.  How <Uih  the  busy  w  &  p 

Grade  C  of  grey  cottons  have  been  sold  to  wholesalers  with  Each  shining  hour  improve, 

..                     1       ■         ,1                              .,       rp,  •     «          ___:_  Their  double  store  at  Otterville 

a  five  per  cent,  discount  during  the  past  month.    This  has  again  [s  always  on  the  move 

been  withdrawn.     But  this  discount  still  holds  in   one   or  two  The  ^^  does  nQt  inform  ^  reader  where  that  store  has 

unimportant  lines.  moved   to,  but  no  doubt   it  has  gone,  by  means   of  its   circular, 

Linen   threads  are  steady  at  the   10   per   cent,  advance  an-  wherever  it  can  find  business.     A  list  of  holiday  lines  is  given, 

nounced  on  November   1st.     The  raw  material  is  still  high  at  and  an  excellent  cut  of  "  Kris  Kringle  "  adorns  the  centre  of  the 

manufacturing  centres.  handkerchief.      Dawn  at  one  corner  are  the  words  : 

Handkerchiefs  like  this,  imprinted,  2  cents  each. 

COUNCIL  OF  WINNIPEG  BOARD  OF  TRADE.  piease  pm  up  for  reference. 

THE  regular  monthly  meeting  of  the  council  of  the   Board  And  a  pjn  ;s  stuck  \n  beside  the  second  line,  so  as  to  help  the 

of  Trade  was  held  on   December  6th.     The  committee  customer  to  put  the  advice  into  action, 

appointed  at  the  last  meeting  to  communicate  with   Mr.  It  js  one  0f  the  most  uniqUe   and  taking  circulars   that  we 

Van  Home  regarding  freight  rates  on  grain  submitted  the  cor-  have  had  thc  pleasure  of  seeing. 
respondence,   upon  which  further  action  will  be  taken  by  the 

council.  THE  SARTORIAL  ART  JOURNAL. 

A  request  from  the  Hamilton  Board  of  Trade,  that  the  Win-  '"T-'HE  Sartorial  Art  Journal,  published  by  John  J.  Mitchell, 
nipeg  board  should  join  in  urging  upon  the  Dominion  Govern-  830  Broadway,  New  York,  has  sent  out  a  World's  Fair 
ment  the  extreme  advisability  of  giving  the  public  a  two-cent  *•  Souvenir  number.  A  tailor  necessarily  is  a  critic  of  ap- 
postal  service,  was  acquiesced  in,  and  a  petition  to  that  effect  pearance,  but  not  one  of  them  can  criticise  this  beautiful  pro- 
will  be  submitted.  duction  adversely.  The  photo-engravings  are  magnificent  and 
The  question  of  insurance  of  registered  packages  packages  are  all  of  special  interest  to  the  trade.  This  journal  is  a  neces- 
sent  by  mail  was  discussed.  The  system  has  been  in  force  in  sary  adjunct  to  every  cutting  table,  and  although  the  price  is 
Great  Britain  for  some  years,  and  has  given  perfect  satisfaction.  away  up,  no  first  class  tailor  can  do  without  it.  It  is  creditably 
Under  the  present  conditions  in  Canada  the  system  of  registra-  conducted  and  deserves  the  success  which  it  has  always  been 
tion  is  very  anomalous.  The  fee  is  higher  than  ( Ireat  Britain,  favored  with.  The  same  firm  also  publish  The  American  Tailor 
but  the  only  question  the  sender  has  besides  his  receipt  is  that  and  Cutter,  a  cheaper  journal  than  the  one  under  consideration. 
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NEW   DEVELOPMENTS  Re   INSOLVENCY. 

Wholesalers  Thunderstruck  at  Recent  Decisions  in  Ontario=-=Montreal  Opinions  on  National  Act. 

What  will  likely  be  done. 


N  spite  of  the  warning  given  in  the  Novem- 
ber Dry  Goods  Review,  some  Toronto 
wholesalers  have  got  the  start  of  the  others. 
The  wholesalers  who  knew  just  how  the  situa- 
tion was  and  who  followed  the  decisions  of  the 
courts  as  given  in  The  Review,  made  a  few 
thousand  dollars  extra  this  month.  Would 
you  like  to  know  how? 

Last  month  The  Dry  Goods  Review  said: 
"  At  present  the  general  opinion  seems  to  be 
that  Ontario  has  no  assignment  law  but  what  is  known  as 
'  common  law  assignments,'  and  lawyers  are  already  con- 
sidering these."  It  then  went  on  to  explain  that  by 
'common  law  assignments'  an  execution  in  the  hands  of 
a  sheriff  against  a  debtor,  even  if  unsatisfied,  is  perfectly 
valid  as  against  a  subsequent  assignment.  And  within  three 
days  after  The  Review  was  mailed,  a  decision  was  given  in  the 
Court  of  Appeal  for  Ontario,  deciding  that  "common  law  assign- 
ments "  prevailed.  That  is,  what  The  Dry  Goods  Review 
stated  merely  as  the  general  opinion  of  lawyers,  was  made  a  law 
within  three  days  after  the  warning  was  given.  A  few  men 
took  the  warning  and  were  prepared.  Half  of  the  wholesalers 
will  take  warning  about  next  June,  after  they  have  lost  a  few 
thousands. 

THE    LATEST    ONTARIO    DECISION. 

Here  is  the  court's  report  of  the  case  which  changed  the  law 
of  Ontario,  or  at  least  acknowledged  a  change  : 

Court  of  Appeal — Before  Hagarty,  C.J.O.,  and  Osier  and 
Maclennan,  J. J. A.  Breithaupt  Leather  Co.  v.  Mass. — Moss, 
Q.C.,  and  Pepler,  Q.C,for  the  appellants.  W.  N.  Miller,  Q.C., 
tor  the  respondent.  Arguments  of  appeal  concluded  from  yes- 
terday. Appeal  allowed  with  costs.  On  the  18th  July,  1893, 
Breithaupt  Leather  Co.  placed  a  writ  of  fi.  fa.  against  the  goods 
of  Marr  in  the  hands  of  the  Sheriff  of  Simcoe,  who  seized  Marr's 
goods  on  the  same  day.  On  the  20th  July,  Beadmore  &  Co.  and 
Park  &  Co.  also  placed  writs  in  the  Sheriff's  hands.  On  the 
26th  [uly,  Marr  made  an  assignment  of  all  his  property  for  the 
general  benefit  of  creditors,  and  the  Sheriff  received  notice  there- 
of on  the  27th  July.  Between  the  8th  August  and  the  5th 
September  a  number  of  other  writs  were  placed  in  the  Sheriff's 
hands,  among  them  that  of  form  Hallam.  The  Sheriff  sold  the 
goods  after  the   assignment,  and   made  the    entries    under    the 


Creditors'  Relief  Act.  The  proceeds  of  the  sale  were  not  suffi- 
cient to  satisfy  the  writs  of  the  first  three  execution  creditors. 
In  the  Sheriff's  scheme  of  distribution  he  ranked  all  the  creditors 
who  had  come  in  before  the  assignment,  and  all  who  came  in 
within  thirty  days  after  he  made  his  entries  under  the  act.  The 
scheme  was  affirmed  by  the  junior  Judge  of  the  County  of  Sim- 
coe, who  held  that  Roach  v.  McLachlan,  19  O.R.,  496,  was  dis- 
tinguishable, on  the  ground  that  there  was  a  transfer  for  value  to 
a  bona  fide  mortgagee,  while  here  there  was  merely  a  voluntary 
assignment.  This  court  held  that  Roach  vs.  McLachlan  was 
not  distinguishable;  that  the  Sheriff  by  virtue  of  the  writs  placed 
in  his  hands  had  merely  a  lien  on  the  goods  for  the  amount 
thereof,  the  legal  estate  remaining  in  the  debtor,  and  passing 
to  the  assignee;  so  that  the  sale  after  the  assignment  was  not  a 
sale  of  the  debtor's  property  at  all,  but  of  the  assignee's  pro- 
perty to  realize  the  lien,  and  therefore  that  only  the  execution 
creditors  who  had  writs  in  the  Sheriff's  hands  before  the  assign- 
ment were  entitled  to  share  in  the  proceeds  of  the  sale,  and  as 
there  would  be  no  surplus,  there  was  no  question  as  to  that. 

Last  month  The  Dry  Goods  Review  showed  that  by  Union 
Bank  vs.  Neville  and  by  the  decision  of  the  Court  of  Appeal  in 
June,  section  9  of  Ontario's  Assignment  Act  was  ultra  vires,  and 
pointed  out  that  as  a  natural  result  common  law  assignments 
must  come  in.  The  case  of  the  Breithaupt  Leather  Co.  v.  Marr 
simply  gave  the  first  authoritative  application  of  the  law  under 
the  new  views  of  the   Court. 

how  preferences  can  now  be  given. 

Now,  let  it  be  supposed  that  the  reader  is  a  retail  merchant, 
and  he  wants  to  cheat  one  wholesaler  and  pay  another.  Here 
is  how  he  can  do  it :  If  he  is  in  trouble  and  finds  he  is  not 
likely  to  pull  through,  he  can  quietly  tell  his  favorite  wholesaler 
to  enter  suit  and  he  will  confess  judgment.  Then  the  whole- 
saler must  get  his  execution  in  the  hands  of  the  sheriff  and  he- 
takes  possession.  Then  the  debtor  assigns,  and  all  the  creditors 
will  make  a  rush  to  get  in  their  claims.  But  the  wholesaler  who 
has  his  execution  in  action  smiles,  because  his  claim  and  costs 
must  be  paid  in  full  before  the  other  creditors  can  touch  the 
amount  realized  from  the  estate.  If  you  cannot  believe  this,  go 
back  and  read  the  decision  given  in  the  case  quoted,  Breithaupt 
Leather  Co.  v.  Marr. 

It  is  thus  shown  that  any  retailer  can  benefit  one  wholesaler 
at  the  expense  of  another,  but  it  will  not  be  honesty.     It  will  be 
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legal  enough,  but  it  will  not  be  honesty  in  the  broad  sense  of 
that  word.  It  may  be  business  honesty,  but  it  is  not  the  square, 
manly  honesty  whieh  should  obtain  no  matter  what  loop-holes 
the  law  offers  to  the  merchant  who  is  willing  to  crush  his  con- 
science and  save  a  penny.  It  is  not  the  fault  of  the  Provincial 
Government  in  Ontario  that  such  a  situation  obtains.  They 
have  done  their  best,  but  the  B.  N.  A.  Act  was  against  them, 
and  it  has  been  decided  that  insolvency  legislation  must  come 
from  the  Dominion  Government.  Therefore  if  there  are  induce- 
ments to  unfair  dealing  and  openings  in  the  law  whereby  dis- 
honesty may  be  induced,  the  blame  must  rest  on  the  Dominion 
Government.  The  blame  cannot  be  great  yet,  because  when 
the  last  session  was  held  the  present  decisions  had  not  been 
given,  and  the  necessity  for  a  Dominion  law  was  not  so  appar- 
ent. If  the  coming  session  passes  without  a  fair  attempt  to  give 
the  country  a  national  act,  then  the  Dominion  Parliament  will 
be  worthy  of  the  condemnation  o'.  every  man  who  loves  truth 
and  reverences  honesty. 

MONTREAL  MERCHANTS  WANT  A  NATIONAL   INSOLVENCY  LAW. 

With  a  view  to  ascertaining  the  personal  opinions  of  some 
of  the  merchants  in  Montreal,  The  Review's  correspondent  in 
that  city  secured  some  interviews  with  leading  dry  goods  men, 
which  are  appended,  and  will  speak  forcibly  for  themselves. 

Mr.  E.  B.  Greenshields,  ex-president  ot  the  Board  of  Trade, 
and  head  of  the  dry  goods  firm  of  Messrs.  S.  Greenshields  & 
Sons,  said  : — "  I  may  tell  you  in  the  first  place  that  about  four 
years  ago  I  advocated  a  new  insolvency  law,  applicable  to  the 
whole  Dominion,  at  the  annual  meeting  of  the  Board  of  Trade, 
and  have  been  in  favor  of  such  a  law  ever  since.  When  I  was 
made  president  of  the  board  last  year  we  had  a  committee  ap- 
pointed to  promote  this  object,  and  the  committee  conferred 
with  the  different  Boards  of  Trade  throughout  the  whole  coun- 
try, and  held  a  lengthy  interview  on  this  subject  with  the  Board 
of  Trade  of  Toronto.  Finally  a  bill  was  prepared  which  was 
satisfactory  to  nearly  all  the  boards  of  the  country,  and  as  soon 
as  this  had  been  accomplished  an  interview  was  held  with  the 
Ministry  at  Ottawa,  a  full  account  of  which  was  published  in 
the  papers  at  the  time.  It  was  so  late  in  the  year,  however, 
that  the  government  did  not  see  their  way  clear  to  introduce  the 
measure  last  session,  but  promised  to  consider  the  whole  ques- 
tion before  another  session.  The  present  council  of  the  Board 
of  Trade  appointed  a  committee  to  continue  the  work  begun 
last  year,  and  I  was  asked  to  act  with  the  committee.  A  short 
time  ago  we  went  to  Ottawa,  accompanied  by  members  of  dif- 
ferent Ontario  boards,  and  had  another  interview  with  the  Gov- 
ernment, and  we  were  glad  to  hear  from  Hon.  Mr.  Foster  that 
he  had  a  bill  prepared,  which  is  based  largely  on  the  measure 
submitted  by  the  Boards  of  Trade,  and  this  bill  is  now  being 
printed.  I  would  have  preferred  to  have  seen  this  bill  which  is 
to  be  sent  to  us  before  expressing  any  opinion,  and  we  expect 
this  bill  shortly.  Of  course  it  would  have  to  be  submitted  to 
the  Cabinet  before  it  can  he  submitted  to  the  House  by  the 
government  ;  but  if  it  be  accepted  by  the  Cabinet  I  hope  the 
bill  will  be  brought  down  very  early  in  the  session,  so  as  to  per- 
mit of  free  discussion  and  its  passage  before  prorogation.  The 
late  Sir  John  Abbot  told  me  that  if  the  Boards  of  Trade 
would  unite  on  the  terms  of  an  insolvency  law  and  come  to 
Ottawa  with  it,  he  would  promise  that  it  would  at  once  have  the 
careful  consideration  of  the  government  ;  and  if  possible  a  bill 
on  similar  lines  would  be  introduced.  It  was  acting  on  this  in- 
formation that    we  tried  to  secure    the  passage   of   a  bill    last 


session.  That  is  the  history  of  the  movement.  Now  there  is 
an  absolute  necessity  for  an  Insolvency  Act  as  shown  by  the  fact 
that  in  the  Maritime  and  Northwest  provinces  there  is  no  insol 
vency  law  at  all.  These  provinces  are  acting  under  the  old  laws 
of  England,  which  have  been  changed  repeatedly  in  the  mother 
country,  but  which  have  never  been  changed  in  Canada.  At 
the  present  time  there  are  Insolvency  Acts  in  Kngland  and 
nearly  every  other  civilized  country.  In  Ontario  the  conditions 
are  almost  as  bad  as  in  the  Maritime  provinces.  Although  they 
have  an  act  for  the  equal  distribution  of  assets,  this  is  held  by 
the  judges  to  be  ultra  vires  ;  and  this  legal  opinion  certainly 
agrees  with  the  common  sense  of  the  country,  as  all  matters  re- 
lating to  Insolvency  were  relegated  to  the  sole  control  of  the 
Dominion  Parliament  at  the  time  of  the  union  of  the  provinces. 
The  Province  of  Quebec  has  a  fair  and  just  law  as  regards  in- 
solvent estates.  It  is  the  only  province  in  the  Dominion  that 
has  an  equitable  common  law  in  this  respect,  but  the  only  way 
to  have  a  proper  law  is  to  make  it  applicable  to  the  whole  1  )o- 
minion.  I  may  remark  here  that  nearly  all  the  Montreal  mer- 
chants including  many  of  the  French  wholesale  houses  do  a  very 
large  portion  of  their  business  outside  of  the  province  of  Quebec, 
and  therefore  it  is  equally  important  to  them  to  have  a  fair  law 
for  the  whole  country  and  have  the  unjust  preferences  abolished. 
The  present  state  of  the  law  is  a  disgrace  to  any  civilized  coun- 
try, and  if  Canada  is  to  keep  the  reputation,  she  is  rapidly  mak- 
ing among  the  nations  of  the  world,  she  must  see  that  her  laws 
are  fair  to  all  classes  of  the  community.  Well,  the  state  of  affairs 
in  the  Maritime  provinces  simply  makes  us  more  careful,  but 
nevertheless  the  losses  are  heavy  and  the  injustice  of  preferences 
crying.  British  merchants  do  not  know' where  they  are  stand- 
ing when  they  sell  in  Canada.  We  would  prefer  to  do  the  sell- 
ing ourselves,  but  nevertheless  steps  should  be  taken  to  remedy 
these  evils  and  put  the  law  right.  The  Draper,  the  leading 
paper  in  London,  published  in  full  our  interview  with  the  Gov- 
ernment, and  in  addition  an  editorial  expressing  satisfaction  that 
the  merchants  of  Canada  were  endeavoring  to  remedy  these 
evils.  In  the  Act  we  have  proposed  we  have  tried  to  be  per- 
fectly fair  to  all  classes,  and  are  especially  desirous  that  there 
shall  be  no  class  of  official  assignees  appointed  by  the  Govern- 
ment. We  prefer  that  the  creditors  should  have  the  liberty  of 
choosing  any  competent  accountant. 

MR.  ROBERT  GAULT. 

Mr.  Robert  Gault,  of  Gault  Bros.,  considered  that  a  fair  law 
to  both  debtor  and  creditor  covering  the  whole  Dominion  was 
greatly  to  be  desired.  As  matters  were  at  present,  wholesale 
merchants  had  to  know  almost  as  much  law  as  a  lawyer  him- 
self, owing  to  the  difference  in  the  laws  respecting  insolvency  in 
the  different  provinces.  The  most  mischievous  code  of  all  was 
that  in  the  Lower  Provinces,  whereby  a  debtor  could,  by  certain 
proceedure,  give  one  or  more  of  his  creditors  a  preference  on  his 
estate  and  wipe  out  all  the  others.  This  code  was  a  frequent 
cause  of  injustice,  and  Montreal  merchants  had  lost  many  a 
dollar  owing  to  it.  No  debtor  should  be  able  to  give  an  unfair 
preference  to  any  creditor,  but  there  should  be  a  uniform  law 
whereby  an  insolvent  estate  could  be  equitably  wound  up  tor  the 
benefit  of  all  the  creditors.  As  matters  were  at  present,  insolv- 
ent estates  were  better  administered  in  the  province  of  Quebec 
than  in  any  other  province  of  the  Dominion.  Referring  to  the 
thirty-day-vindication  clause  provided  for  in  the  Quebec  Act,  Mr. 
Gault  said  that,  although  it  was  a  good  thing,  it  sometimes  did 
not  work  quite  justly.      For  instance,  a  perfectly  honest  debtor 
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requently  forced   into  liquidation  by  some  unreasonable 

creditor,  and  in  such  a  case  he  thought  the  clause  worked  to 
the  latter's  disadvantage.  However,  it  certainly  was  a  benefit 
to  the  creditor  in  enabling  him  to  reclaim  his  goods  when 
they  had  been  bought  by  a  debtor  from  ulterior  motives. 
In  this  connection  the  law  at  present  in  force  in  Ontario  was  de- 
cidedl)  wanting.  Referring  to  the  old  Dominion  law,  Mr.  Gault 
considered  that  inherently  it  was  not  a  bad  law,  but  it  was  not 
properly  administered.  The  chief  fault  with  it  had  been  the 
extraordinary  expense,  for  it  generally  happened  under  it  that 
once  an  estate  got  into  the  hands  of  an  assignee,  that  official 
was  the  only  party  who  got  any  money  out  of  it.  If  instead  of 
having  official  assignees,  some  method  could  be  devised  whereby 
their  appointment  could  be  left  in  the  hands  of  the  creditors, 
matters  would  work  smoothly.  He  considered  it  only  fair  that 
die  latter  should  have  the  say  as  to  who  should  handle  what  was 
practically  their  own  property. 

A  great  many  people  were  in  favor  of  withholding  a  dis- 
charge to  a  debtor.  Creditors  should  not  be  too  harsh  in  this 
respect  when  there  were  reasonable  grounds  for  believing  that  a 
debtor  was  perfectly  honest  in  his  intentions.  Mr.  Gault 
thought  that  a  clause  providing  that  a  majority  in  number  of  the 
creditors  and  three-quarters  in  value/  would  serve  all  practical 
purposes  in  this  respect,  for  the  discharge  of  a  debtor.  A  pro- 
vision of  this  sort  would  do  away  with  obstruction  by  cantanker- 
ous creditors,  who  frequently  acted  very  unreasonably  in  this 
respect.  In  conclusion  Mr.  Gault  pointed  out  also  that  the 
homestead  laws  in  Manitoba  worked  injuriously  against  credit- 
ors, and  thought  that  in  the  case  of  the  enactment  of  a  Dominion 
Insolvency  law,  this  fact  should  not  be  forgotten.  He  thought 
that  the  propositions  submitted  by  the  Board  of  Trade,  of  which 
he  only  had  a  cursory  glance,  were  fair  enough,  and  that  every 
merchant  in  the  country  was  strongly  in  favor  of  a  general  law 
for  insolvency. 

MR.  tower's  opinion. 

Mr.  Tower,  of  Mathews,  Tower  &  Co.,  would  like  very  much 
to  see  a  Dominion  Act  for  the  equitable  division  oi  insolvent 
estates  among  the  creditors.  He  did  not  mean  by  this  that  the 
right  of  suit  should  be  taken  away  from  a  creditor,  but  he  de- 
cidedly objected  to  the  present  method,  where  in  many  cases 
legal  proceedings  were  taken  with  the  sole  object  of  freezing  out 
and  defrauding  the  majority  of  the  creditors.  Surely  some 
means  could  be  devised  to  get  around  this  without  doing  an  in- 
justice to  either  the  debtor  or  the  individual  creditor.  Mr. 
Tower  also  thought  that  the  Quebec  Act  was  the  fairest  at  pre- 
sent in  vogue.  Speaking  of  the  practices  adopted  by  some 
debtors  in  the  provinces  down  by  the  sea,  Mr.  Tower  said  he 
could  not  condemn  them  too  strongly.  He  knew  of  cases  where 
debtors  down  there  had  run  up  a  big  bill  for  goods  and  a  half 
year  later  had  calmly  asked  their  creditors  to  compromise  mat- 
ters for  a  ridiculous  sum,  threatening  that  if  their  offer  was  not 
accepted  to  give  a  preferential  claim  to  certain  parties  and  freeze 
the  Montreal  people  out  entirely.  He  instanced  a  case  where 
a  party  in  Halifax  had  bought  goods  to  the  extent  of  $5,000 
from  a  certain  firm  in  Montreal  and  shortly  afterwards  made  a 
bill  of  sale  to  a  relative.  Since  then  the  case  had  been  dragging 
along.  The  debtor  first  made  an  offer  of  30c,  then  40c,  and 
finally  50c,  which  the  disheartened  creditors  had  accepted. 
!  [ere  was  a  case  where  the  machinery  of  the  law  distinctly  help- 
dishonest  debtor  to  defraud  his  creditors.  This  was  con- 
trary to  all  ethical  justice. 


ANOTHER    OPINION. 

Another  leading  dry  goods  merchant  who  wished  his  name 
to  be  kept  private,  in  reply  to  the  question,  "Is  an  Insolvency 
law  necessary  ?"  replied  "Yes!"  Why?  "  Because  so  long  as 
goods  are  bought  and  sold  on  credit — and  it  is  impossible  to  do 
any  volume  of  business  in  Canada  without  giving  credit  so 
long  will  a  percentage  of  loss  be  made.  Errors  of  judgment  in 
buying  and  crediting,  speculation,  fire,  and  illness,  are  some  of 
the  causes  leading  to  loss  of  capital,  inability  to  meet  obliga- 
tions, etc.,  all  make  for  the  necessity  of  an  insolvency  law  that 
will  permit  of  all  creditors  to  come  in  and  share  alike,  as  quickly 
and  economically  as  possible  and  imperatively.  This  cannot  be 
done  while  a  different  law  governs  each  province  as  at  present. 
A  Montreal  or  Toronto  merchant  or  manufacturer  may  be  the 
creditor  of  an  insolvent  in  the  Province  of  Quebec  this  week,  in 
the  Province  of  Ontario  next  week,  and  in  New  Brunswick  the 
week  after.  Reverse  this  in  any  order  you  wish  and  the  neces- 
sity for  a  uniiorm  law  is  seen.  Let  the  Government  enact  a 
Dominion  law,  let  it  be  short,  clear  and  easily  understood.  Do 
not  hedge  the  act  about  by  a  lot  of  provisos  that  would  be  sim- 
ply loopholes  for  dishonesty.  I  .et  the  act  protect  the  honest  debtor 
as  well  as  the  honest  creditor,  and  speak  unmistakably  as  to  the 
dishonest  ones.  Say  that  every  trader  must  take  stock  and  pre- 
pare a  balance  sheet  at  least  once  a  year,  that  he  shall  keep  a 
cash-book  showing  all  cash  received  and  paid  out ;  if  he  has  not 
done  so,  jail  him.  If  eighty  percent,  of  the  creditors  agree  to 
a  composition  and  discharge,  the  remaining  twenty  per  cent, 
must  also  accept,  but  let  no  composition  be  granted  or  discharge 
given  if  the  insolvent  or  his  estate  does  not  pay  thirty-three  and 
one-third  per  cent.  Remember  the  assignee  !  The  trade  will 
never  forget  some  that  fattened  under  the  old  act.  Do  not 
compel  creditors  to  accept  as  an  assignee  some  cross-roads 
postmaster  who  may  be  father,  uncle  or  cousin  of  the  insolvent. 
The  wholesaler  sells  his  merchandise  in  good  faith,  and  if  by 
force  of  circumstances  he  is  compelled  to  bear  a  loss,  there  is 
no  reason  why  he  should  accept  a  dividend  through  an  assignee 
who  does  not  know  the  difference  between  a  piece  of  dress 
goods  and  his  own  pocket  handkerchief.  Appoint  two — not 
less  or  more  inspectors,  as  the  creditors  wish.  When  assets 
are  to  be  sold  let  it  be  by  public  auction,  unless  eighty  per  cent, 
of  the  creditors  sign  their  consent  to  private  sale  or  tender. 
Allow  no  creditor  or  creditors,  or  anyone  in  their  employ,  to  be 
assignee.  Make  it  a  misdemeanor  for  any  trader  to  hypothecate 
by  chattel  mortgage  or  otherwise  any  part  of  his  assets,  stock, 
debts,  real  estate,  insurance,  etc.,  without  notifying  each  creditor 
in  writing  by  registered  letter  within  seven  days  of  having  done 
so.  We  honor  and  respect  our  judges,  but  let  the  creditors  who 
have  to  stand  the  losses  have  a  little  more  authority  than  under 
the  present  Quebec  Act." 

Concluding  the  gentleman  remarked :  "  To  you  some  of  the 
things  I  have  said  may  seem  out  of  place  or  unnecessary  ;  if 
they  are,  the  trade  will  quickly  say  so." 

MR.    AGNEW    SPEAKS. 

Mr.  Wm.  Agnew  was  strongly  in  favor  of  a  uniform  law  for 
the  entire  Dominion.  His  business  was  largely  with  Ontario 
customers,  and  he  frequently  had  occasion  to  regret  the  want  of 
the  thirty  day  revindication  clause  in  the  Ontario  Act.  He 
considered  that  some  law  modelled  on  the  Province  of  Quebec 
Art  would  fully  serve  the  purpose  desired  by  the  trade  gene. 
rally.  He  had  nothing  but  condemnation  for  the  preference 
provisions  in  the  Maritime  Provinces. 


THE  -:-  DRY  -:-  GOODS  -:-  REVIEW. 


11 


MR.    CANTLIE    DECIDED. 
Mr.  James  A.  Cantlie,  of  James  Cantlie  &  Co.,  was  strongly 
in  favor  of  a  universal  Dominion  law.      He  had  been  one  of  the 
committee  which  had  drafted  the  suggestion  submitted  to  the 
Government  at  Ottawa,  and  considered  that  a  law  modelled  on 
it  would  give  general  satisfaction.     Two  points  that  Mr.  Cantlie 
dwelt  upon  with  emphasis  was  the  deeding  over    of  book  debts 
and  the  question  of  composition.      With  regard  to  the  first,  as 
the  laws  now  stood  any  one  could  sign  an  indenture  transferring 
his   book  debts   to  another  party  and  also  all   accounts   due. 
or  accruing  to  him,  the  party  to  whom   the   transfer  was   made 
holding  the  same  as  collateral  security  to  both  present  and  future 
indebtedness.     In  a  case  of  this  kind  a  debtor  could  assign  his 
book  debts  to  another  party,  and  after  he  had  done   so  go  on 
buying  goods,  and  if  he    refused  to  pay  for   these,  the  sellers  of 
the  same  had  no  recourse  against 
him  owing  to  the  indenture  which 
he  had  given.     In  the  suggestion 
which  had  been  made  to  the  Gov- 
ernment it  was  proposed  to  obvi- 
ate this  by  compelling  all  parties 
in  cases  where  they  gave  an   in- 
denture on  their  book   debts  to 
register    the  same  at  the  registry 
office,  stating  explicitly  what  they 
were.    A  seller  would  not  be  act- 
ing in  the  dark  then,  but  know 
exactly   how  matters   stood   and 
could  act  accordingly.    In  regard 
to    composition    with    creditors, 
Mr.  Cantlie  said  that  all  the  cred- 
itors   must     agree    before     one 
was  possible  according  to  the  sug- 
gestions   made.     This    he   con- 
sidered very   necessary,   because 
it  frequently  happened  that  some 
debtors  asked  for  a  composition 
with  their  creditors    when  there 
was  no  necessity  for  it.     If  they 
got  it   they    went   to    work    and 
undersold  other  traders  who  were 
trying  to  do  a  legitimate  business. 
If    an    honest    debtor    got    into 
difficulties  however  therewas  no- 
thing to    prevent   him  from  get- 
ting his  discharge.     All  he  had  to  do  in  such  a  case  was  to  get 
the  consent  of  the   majority  of  his   creditors  permitting  him  to 
make  application  to  the  courts  which  should  decide  whether  he 
was   entitled  to    one  or  not  after  the  hearing  of  all  the  evidence, 
the  cost    of  such   proceedings   to    be   paid    by  the    applicant. 
Speaking  of  the  question   of  assignees,    giving  of  preferences, 
etc.,    Mr.   Cantlie   entirely   concurred  in  what  had  been  said  by 
the  other  merchants. 

MR.    SLESSOR'S    OPINION. 

Mr.  Jas.  Slessor  of  Jas.  Johnston  &  Co.  was  strongly  in  favor 
of  a  general  insolvency  law.  The  suggestions  which  had  been 
submitted  to  the  Government  had  been  carefully  considered  by 
representatives  of  all  the  Boards  of  Trade  from  Halifax  to  Van- 
couver, who  with  one  single  exception,  those  of  Winnipeg,  had 
agreed  to  all  of  them.  The  reasons  the  latter  gentlemen  had 
for  their  action  he  could  not  understand,   but  he  was  perfectly 


satisfied,  nevertheless,  that  a  law  based  upon  them,  even  if  they 
did  not  get  all  they  asked  for,  would  give  general  satisfaction, 
for  it  would  be  easy  to  improve  upon  the  position  of  affairs  as 
they  were  at  present.  He  heartily  endorsed  the  remarks  of  the 
other  gentlemen  interviewed  upon  the  subject. 

THE  FIGHT  BETWEEN  ONTARIO  AND  THE  DOMINION. 

The  Judicial  Committee  of  the  Imperial  Privy  Council  has 
heard  the  appeal  against  the  decision  of  the  Canadian  Supreme 
Court  to  the  effect  that  the  Insolvency  Act  of  1887  of  the  On- 
tario Legislature  was  ultra  vires.  Hon.  Edward  Blake  appeared 
for  the  Province  of  Ontario,  and  Sir  Richard  Webster  presented 
the  arguments  on  behalf  of  the  Dominion.  Judgment  was  re- 
served, but  will  probably  be  announced  in  a  few  days.  A  de- 
cision against  the  province  would  make  a  National  Act  a 
necessity.     A  decision  in  favor  of  the  Ontario  Act  would  make 

the  necessity,  a  debatable  one 
although  The  Review  is  strongly 
in  favor  of  a  National  Act,  no 
matter  what  decision  may  be 
arrived  at  by  the  Judicial  Com- 
mittee in  England.  When  the 
full  text  of  the  decision  is  pub- 
"&  lished,  it  will,  no  doubt,  be  very 
instructive,  and  it  is  to  be  hoped 
that  it  will  not  be  delayed  until 
after  the  present  session  of  Par- 
liament. An  immediate  decision 
would  be  very  beneficial  in  clear- 
ing up  the  situation. 
WHAT  THE  QUEBEC  LEGISLATURE 
IS  DOING. 
The  following  bill  has  passed 
its  second  reading  before  the 
Quebec  Legislature.  Montreal 
merchants  and  assignees  are  up 
in  arms  against  the  bill,  which 
they  consider  most  detrimental  to 
their  interests.  They  are  now 
taking  action  to  have  the  bill 
opposed  when  it  again  comes  up 
for  its  third  reading  next  week. 

Article  768  of  the  Code  of 
Civil  Procedure,  as  it  is  contained 
in  article  5956  of  the  Revised 
Statutes,  and  amended  by  the  act 
55-56  Victoria,  chapter  43,  section  3,  is  further  amended  by 
adding,  after  the  words  "  as  well  as  one  or  more  inspectors  "  ad- 
ded by  the  said  act  55-56,  Victoria,  chapter  43,  section  3,  to 
third  paragraph,  the  words  "such  curator  being  always  selected 
from  the  persons  resident  in  the  district  in  which  the  debtor  has 
his  domicile." 

Speaking  to  a  Montreal  Star  reporter,  a  leading  assignee 
said  : — "  Merchants  and  creditors  should  have  a  say  in  the  ap- 
pointment of  their  nominee  to  watch  their  interests  in  the  ad- 
ministration of  an  estate  in  which  they  are  largely  interested. 
The  law  as  it  stands  at  present  is  just,  because  the  judge  is 
bound  to  appoint  the  curator  who  is  supported  by  creditors  who 
represent  a  majority  in  value,  and  the  law  further  provides  that 
in  event  of  a  contestation  for  the  appointment  of  a  curator  the 
applicant  should  have  a  majority  in  number  and  the  other  a 
majority  in  value;  the  judge  has  discretionary  power  to  appoint 
whom  he  may  think  best.     What  can  be  fairer  than  that  ?    The 
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=  CARPETS  = 

We  wish  to  advise  the  RETAIL  TRADE  that  we  are  open  to  fill  orders  for 
Carpets  in  the  following  makes  : 

UISIOISS,  at  23  1-2,  25,  27,  28,  30,  35,  41  l-2c. 
WOOLS,  at  41  1-2,  52  l-2c. 

SUPER  WOOLS,  at  72  l-2c. 

BRUSSELS,  TAPESTRIES,  and  VELVET  PILES. 

We  will  forward  samples  of  any  line  you   require. 

We  are  the  Agents  for  Ten  Canadian    and    American    Carpet   Mills 
and  therefore  show  the  largest  range  of  Samples  in  Canada. 

In  some  of  our  Union  lines  we  show  400  different  patterns. 
We  solicit  correspondence. 

W.  CALVERT  &  CO., 

14  Front  Street  West,  TORONTO 


MANUFACTURERS' 
.    .  AGENTS  .    . 


MONTREAL  OFFICE, 

43  St.  Sacrament  St. 
Samples  can  be  seen  here  also. 


Hranches  in 

WINNIPEG,    VICTORIA, 

ST.  JOHNS,  Xflcl. 


Knox,  florgan  &  Co. 


WHOLESALE  DRY 
GOODS  IMPORTERS 


HAMILTON,  ONT. 


We  Have  Bought  at  a  Clearing:  Price 


f  300  PIECES  4 


HEAVY  32  INCH  FLANNELETTE 

In  order  to  stimulate  your  December  Trade,   we  otier  you 
them  at  a  drive.      Send   for  samples  and   price. 


SRR/NG    SAMRLES 

Domestic  and    Imported  are   now  ready  and  are  a  choice  selection. 

See  these  in  travellers'  hands. 
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bill  before  the  House  at  present  deprives  wholesale  merchants 
in  Montreal,  Quebec,  and  other  cities  in  the  pro- 
vince who  have  necessarily  large  dealings  with  traders  out- 
side of  their  district  from  a  say  in  the  appointment  of  a  curator. 
livery  large  wholesale  house  at  present  employs  a  curator  resid- 
ing in  his  own  city.  The  bill  simply  means  that  should  it  be- 
come law,  the  creditors  in  general  would  require  to  pay  a  nomi- 
nal fee  to  some  person  residing  in  the  province  who  would  act 
as  curator.  Merchants  will  not  allow  insolvent  estates  in  which 
they  have  a  large  controlling  interest,  to  be  managed  by  other 
than  their  own  representatives.  The  act  as  it  stands  at  present 
is  quite  satisfactory  and  should  not  be  tampered  with  to  the 
detriment  of  the  large  wholesale  firms  who  are  doing  business 
in  this  province  to-day." 

SOMK    INSOLVENCY    SCRAPS. 

Hon.  Mr.  Justice  Gill,  recently,  in  chambers  at  Montreal, 
rendered  a  judgment  of  some  moment  upon  a  petition  present- 
ed by  W.  S.  Walker,  advocate,  acting  on  behalf  of  I  >avid  Seath, 
curator  of  the  insolvent  estate  of  ("has.  F.  Bush  &  Co.,  in  effect 
ordering  the  curator  to  collect  and  receive  all  moneys  for  wages 
due  and  becoming  due  to  one  of  the  insolvents,  Bush,  from  any 
source  whatever,  and  whoever  might  employ  the  insolvent  was 
ordered  to  pay  his  wages  to  the  curator,  who  was  directed  that 
out  of  the  wages  so  collected  he  was  to  pay  over  to  the  insol- 
vent a  certain  amount  for  maintenance,  and  a  certain  balance  of 
week's  salary  was  to  be  distributed  among  the  creditors,  accord- 
ing to  law.  This  order  was  given  on  the  resolution  passed  at 
a  meeting  of  the  creditors  of  the  insolvent  supporting  the  peti- 
tion, and  at  the  same  time  the  curator  was  ordered  to  apprise 
each  of  the  creditors  as  to  what  had  been  done  in  their  in- 
terests. 

■y- 

An  apparent  attempt  is  made  to  get  ahead  of  the  creditors  of 
1).  K.  Weber,  general  storekeeper  at  Hawkesville,  who  is  no 
doubt  financially  embarrassed.  Writs,  amounting  to  $4,000, 
have  been  issued  against  him  by  relatives.  Now  Toronto  credi- 
tors are  endeavoring  to  protect  themselves  by  issuing  an  injunc- 
tion to  restrain  the  relatives  from  getting  possession  of  the 
goods. — Monetary  Times. 

* 

Some  of  the  judges  lately,  says  the  London  Drapers'  Record, 
have  been  somewhat  severe  in  their  treatment  of  bankrupts  who 
have  come  before  them  for  their  discharge,  but  not  too  severe, 
we  think,  if  there  is  any  virtue  in  the  suspension  which  the 
judges  are  empowered  to  enforce.  A  case  has  just  been  heard 
at  Leeds,  in  which,  upon  the  debtor's  application  for  a  discharge, 


the  judge,  upon  the  report  of  the  official  receiver  as  to  the 
debtor's  conduct,  made  an  order  suspending  it  over  a  long 
period.  In  doing  so  he  observed  that,  although  he  might  feel 
for  a  man  who  had  deliberately  yielded  to  temptation,  and 
thrown  away  the  result  of  his  life's  labors,  he  had  to  consider 
what  was  the  proper  view  to  take  of  such  a  case  as  between 
himself  and  the  public.  We  are  afraid  that  in  the  course  of  his 
business  career  a  trader  pays  far  too  little  heed  to  what  will  be 
ultimate  result  of  his  conduct  if  it  should  come  within  the  view 
of  the  Bankruptcy  ( 'ourt.  By  many  persons  in  business  we  be- 
lieve there  is  still  an  impression  that  a  order  comes  as  a  matter 
of  course  when  the  estate  has  been  wound  up,  and  the  proceeds 
distributed  among  the  creditors.  This  is  an  egregious  error, 
which  it  would  be  well  to  recognise  before  hard  experience  brings 

it  home. 

*     * 
* 

Under  the  German  bankrupt  law  the  bankrupt  debtor  is  not 
legally  exempted  from  the  unpaid  balance  of  his  debts.  The 
object  of  the  settlement  in  bankruptcy  is,  from  a  legal  stand 
point,  to  secure  a  fair  and  equitable  division  of  such  property  as 
the  bankrupt  may  possess.  But  the  creditor  who  accepts  a  per- 
centage of  the  amount  due  him  does  not  thereby  forfeit  the 
right  to  sue  for  the  unpaid  balance  of  his  claim. 

* 
Max  W.  Cohn,  clothing  dealer,  164  Granville  street,  Halifax, 

X.S.,  assigned  to   Herman   Glasel  some   time    ago.     The  first, 

second  and  third  preferences  are  as  below  : 

ist.   W.  J.  Colernan $  233 

1  st.    H.  Hesslien  &  Son 175 

1  st.   Hon.  S.  N.  Shannon 143 

1  st.   Bank  of  N.  S 500 

2nd.    Dr.  W.  Cameron 35 

2nd.   Simon  Ungar    4,500 

2nd.    l.ouis  Green 500 

2nd.   Samuel  Glasel 3,500 

2nd.  William  Schon    2,926 

3rd.  J.  O'Brien  (Montreal) &,799 

Total  preferences $21,311 

■*•     * 

Geo.  E.  Spurr,  general  mercTiant,  Torbrook,  N.S.,  assigned 
in  September.  He  made  preferences  of  over  $9,000,  including 
$5,154  to  the  Commercial  Bank,  Windsor  ;  $3,214  to  Amos 
Buras,  and  $2,466  to  1  )elong  &  Seamen.  The  general  creditors 
got  virtually  nothing. 
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"The  Distingue" 


IS   ADMITTEDLY 


THE  BEST 

SELLING 


WATERPROOF 


in  the  market,  as  proved  by  the 
experience  of  years.    :     :     :     : 

"The  Distingue"  has  received  the  most  flatten 
ing  encomiums  of  the  trading  world  ! 


The  following  are  examples  of  opinions  of  "The  Distingue," 
voluntarily  expressed  in  writing  by   Houses  on  this  side: 


■ft  Kjyzj\Zj:KJ- ^w^ra  .wv/iw'w  >o' ><zj:x>>:>zj:*zJ-*&, ~ 


I 


I 

I 


I 

r. 


S.  Greenshields,  Son  &  Co., 

Montreal, 

say:  "  We  have  been  selling  'The  Dis- 
tingue' Waterproof  very  largely  for  the 
last  four  years,  and  it  has  given  the 
greatest  satisfaction  to  our  customers. 
It  is  free  from  the  disagreeable  odour  of 
the  ordinary  Macintosh,  perfect  in  fit  and 
finish,  and  made  in  the  choicest  designs. 
We  find  it  to  be  the  best  selling 
Waterproof  in  Canada,  and  in  our 
opinion  it  is  unsurpassed  for  all 
round  excellence." 

McMaster  &  Co.,  Toronto, 

say  :  "  'The  Distingue'  Waterproof  is  un- 
rivalled as  a  perfect-fitting  perfect  garm- 
ent, and  is  unapproachable  by  any  other." 


Reliable  Proofing ! 

Choicest  Designs ! 
Reasonable  Prices ! 
Newest  Styles ! 


ASK  TO  SEE   SAMPLES. 


The  manufacturer  has  in  his  possession  a  large  number  of  unsolicited  testimonials, 
similar  in  character  to  the  above,  from  leading  British  and  Colonial  houses. 


Every  garment  has  a  silk  label  or 
hanger  bearing  the  registered  title 


"The  Distingue." 
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ANDREW  CRAWFORD. 

THE  sunshine  of  Andrew  Crawford's  presence  no  more 
shall  beam  on  his  many  friends  in  the  warehouse  of  W. 
R.  Brock  &  Co.,  of  which  firm  he  was  a  member,  nor  in 
the  street,  nor  in  the  social  gathering.  Despite  the  fact  that  he 
looked  strong  and  hearty,  and  was  as  stout  of  body  as  of  mind, 
he  was  suddenly  cut  off.  Stricken  with  apoplexy  one  day,  it 
was  only  a  week  before  he  passed  away  after  but  little  suffering. 
It  was  a  sharp  shock  for  his  relatives  and  friends,  but  Death 
listeth  not  where  he  knocketh.  The  man  in  the  prime  of  life 
passes  away  more  suddenly,  in  many  cases,  than  the  man  whose 
candle  goes  out  quietly  and  gradually. 

Andrew  Crawford  was  a  Scotchman  by  birth,  but  he  loved 
his  Canada  also.  His  chosen  calling  was  a  mercantile  one.  He 
was  at  one  time  in  the  dry 
goods  business  on  King 
street.  In  1877  he  was 
connected  with  W.  R. 
Brock  &  Brq.  When  the 
new  firm  of  Wyld,  Brock 
&  Darling  was  formed, 
two  years  later,  he  was 
still  connected  with  the 
business.  And  when  the 
present  firm  was  formed, 
Mr.  Crawford  was  one  of 
the  partners. 

M  r.  Crawford  made 
many  trips  across  the 
ocean,  having  been  buy- 
ing in  foreign  markets 
since  1863.  He  was  uni- 
formally  successful,  the 
placid  temperament  of 
the  man  preserved  and 
supported  his  judgment, 
and  he  was  never  misled 
by  excitement.  From  his' 
constant  attendance  in 
foreign  markets,  he  was 
well  known  and  much  re- 
spected in  the  leading 
continental  manufactur- 
ing centres. 

But  it  was  among  the 
dry  goods  men  of  Toronto 
and  Montreal,  that  he 
found  his  best  friends ; 
although  throughout  the  country  are  many  merchants  who  have 
had  occasion  to  remember  his  bright  and  cheery  smile  and 
hearty  hand-grasp  when  they  visited  the  city.  To  meet  him  was 
to  recognize  him  as  a  friend.  As  a  gentleman  who  had  known 
him  for  over  twenty-five  years  remarked,  "  He  was  always  the 
same  ;  bright,  cheerful  and  sympathetic."  He  leaves  three  sons, 
one  of  whom  is  connected  with  the  dry  goods  business  in  the 
house  in  which  his  father  was  a  partner. 


Boyd  was  especially  known.  Never  in  the  city  of  St.  |ohn  was 
there  such  sadness  over  the  death  of  a  citizen  as  there  was  on 
December  4th.  Governor  Boyd  was  known  to  everyone  in  the 
town,  and  hundreds  had  experienced  in  one  way  or  another  his 
kindness.  The  awful  suddenness  of  his  death  gave  an  inten- 
sity to  the  shock.  The  doctors  were  not  able  to  assign  the 
cause  of  death.  He  had  signs  of  brain  trouble  once  or  twice, 
but  not  lately.  A  month  ago,  when  his  honour  was  at  Frederic- 
ton,  a  chicken  bone  lodged  in  his  throat  and  caused  great  pain 
for  a  time.  He  was  relieved  by  the  doctor,  who  pushed  the 
bone  down.  It  is  suggested  that  this  object  may  have  caused 
some  perforation  of  the  intestines.  The  funeral  on  the  7th 
was  a  public  one,  and  was  attended  by  a  vast  concourse  of 
citizens,  all  places  of  business  being  closed. 


LIEUT. -GOV.  BOYD  OF  NEW  BRUNSWICK. 

New  Brunswick  mourns  the  loss  of  its  executive  head  and 
St.  John  one  of  its  prominent  dry  goods  merchants.  The  firm 
of  Daniel  &   Boyd  was  well  known,  but  as  lieut. -governor  Mr. 


HENRY  MORGAN. 

By  the  death  of  Mr. 
Henry  Morgan,  Montreal 
loses  one  of  its  best 
known  and  most  highly 
respected  merchants,  and 
a  resident  for  over  half 
a  century.  Mr.  Mor- 
gan's death  was  indirectly 
due  to  an  accident  he 
met  with  while  driving 
one  evening  a  month  ago. 
While  Mr.  Morgan  was 
I  recovering  from  this,  and 
was  still  in  a  very  weak 
condition,  he  had  an  at- 
tack of  the  grippe  which 
he  was  unable  to  throw 
off.  He  was  in  his 
seventy-fifth  year. 

The  deceased  was  the 
head  of  the  well  known 
dry  goods  firm  of  Henry 
Morgan  &  Company.  He 
was  born  at  Saline,  Fife- 
shire  Scotland,  181 9,  and 
commenced  his  mercan- 
tile career  in  a  wholesale 
house  in  Glasgow.  Com- 
ing to  Canada  in  1X45 
Mr.  Morgan  commenced 
business  on  Notre  1  )ame 
street,  from  there  moving 
to  the  corner  of  Notre  Dame  and  McGill  streets.  The  original 
firm  was  Morgan  &  Smith,  but  in  1851  his  brother,  Mr.  lames 
Morgan,  joined  them,  when  the  present  firm  name  was  assumed. 
The  firm  immediately  took  up  more  commodious  quarters, 
erecting  a  building  at  the  corner  of  St.  James  street  and  Vic- 
toria square.  Two  and  a  half  years  ago  the  business  was  trans- 
ferred to  the  present  handsome  quarters  on  St.  Catherine  street, 
opposite  Phillips  square.  The  present  firm  consisted  of  Hy. 
Morgan  and  his  nephews  James  and  D.  H.  Morgan. 

Mr.  Morgan  was  a  prominent  church  man,  being  an  elder 
in  St.  Andrew's  church.  But  he  was  unconnected  with  associa- 
tions and  societies.  He  had  a  large  circle  of  friends,  who  mourn 
the  loss  of  an  honest  man,  a  true  friend,  and  a  good  citizen. 


The  Late  Andrew  Crawford. 
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Wyld,  Grasett  &  Darling 


FALL 


Assorting 
Season  .  . 


EVERY    DEPARTMENT    IN 


Staple  and  Fancy  Dry  Goods 
Imported  and  Canadian  Woolens 
Men's  Furnishings,  and 

Merchant  Tailors'  Trimmings 

is  kept  well  assorted  with  us  and  buyers 
can  rely  on  having  their  orders  satisfac- 
torily filled.  ' 


WYLD,  GRASETT  &  DARLING 

TORONTO. 

W.  R.  Brack  &  Co. 

XIKIAS 1893 

Have  a  lot  of     .     .     .     . 

Fancy  Linens,      S  o'clock  Tea  Cloths, 
Tray  Cloths,         Side-board  Cloths, 
D'Oylies,  Etc.,  Etc. 

Which  we  are  offering  away  below  regular  prices. 

We  have  still  an  assortment  of  those  printed  Toy 
Figures,  but  orders  for  them  must  come  in  at  once,  as 
we  are  getting  very  low  in  some  figures  and  the  de- 
mand still  continues 

A  shipment  of  eight  cases  received  this  week, 
makes  our  stock  of  Men's  Neckwear,  Handkerchiefs, 
Umbrellas,  etc.,  etc.,  very  complete. 

All  letter  orders  for  the  above  goods  will  be  shipped 
the  same  day  as  received.     .     .     . 


W,  R.  BROCK  k  CO. 


Cor.  Bay  and  Wellington 
Streets,  Toronto. 


Alexander 
&  Anderson 


TORONTO 


O^ 


We  are  now  busy  receiving  and  getting  ready  Our  New 
Patterns  for  Spring,  and  our  travelers  will  be  on 
their  respective  routes  on  or  about  the  1st  of  Janu- 
ary, with  a  splendid  range  of  new  Spring  samples,  to 
which  we  desire  to  direct  the  attention  of  the  trade. 
Our  Dress  Goods  will  be  found  specially  attractive. 


Our  new  creations  for  Spring  will  be  in 

the  hands  of  our  special  Mantle 

travelers  in  a  few  days. 


.  .  Please  Examine   Our   Collection 


Galdecott,  Burton  &  Spence 

SPECIAL    IMPORTERS. 


DRESS  FABRICS. 

BRITISH,   FRENCH,    GERMAN. 

Silks  Hosiery 

Velvets     §  Gloves 

Velveteens  Underwear 

Laees  Trimmings 

Lace  Curtains         Gimps 
Embroideries  Fringes 

The  year  now  rapidly  drawing  to  a  close  will  stand  out  in 
history  as  the  year  of  the  Great  World's  Fair. 

In  the  annals  of  our  business,  trade  in  1893  has  been  satis- 
factory, and  with  fresh  courage  we  go  forward  determined 
to  maintain  our  established  reputation  in  even  de- 
partment Of  the  house,  always  keeping  the  Goods  in 
demand  and  showing  the  Latest  Novelties  and  designs  as 
the  seasons  come  and  go. 

We  cordially  wish  our  friends  and  customers  a  mem  Christ- 
mas and  prosperous  year's  business. 


CALDECOTT,   BURTON  &  SPENCE 


TORONTO. 
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THE  FOOTBALL  LEAGUE. 

FOOTBALL  is  just  as  popular  with  the  dry  goods  clerks  01 
Toronto  as  ever,  and  promises  to  be  more  popular  next 
season.  This  season  was  somewhat  unfortunate,  owing  to 
the  fact  that  two  teams  found  it  necessary  to  withdraw.  The 
results  of  the  season's  play  are  as  follows  : 

Gordon,  Mackay  &  Co 7  Points 

McMaster  &  Co 5        " 

Caldecott,  Burton  &  Spence 4       " 

W'yld,  Grasett  &  Darling 3       " 

\V.  R.  Brock  &  Co Withdrawn 

Samson,  Kennedy  &  Co.,  replaced  by  McM.&  Co. 


the  readers  of  this  journal.  The  three  best  players  on  the  team 
are  Knowles,  Turnbull  and  Ewing.  Ewing  learned  the  game 
in  the  sporting  town  ofSeaforth,  and  has  played  on  several  first- 
class  teams.  Turnbull  is  an  all-round  sport,  being  an  excellent 
skater,  baseballer,  cricketer  and  footballer ;  he  is  swift  and  very 
crafty.  Knowles  is  an  energetic  player  and  delights  in  the 
muscular  part  of  the  game.  The  other  players  are  more  strictly 
amateurs,  but  hard  and  conscientious  players.  The  team  play 
a  good  combination  game,  and  win  because  not  one  of  their 
players  is  selfish.  They  are  all  bright,  gentlemanly  players,  and 
make  as  excellent  clerks  as  they  do  footballers.  In  fact,  the  man 
who  hasn't  ingenuity  or  snap  enough  to  become  a  good  football 


W.  Tozer.  C.   I.   Lugsdin,  Vice-Pres.  W.   McMillan.  A.   N,    Burns. 

P.  C.   Knowles,  C'apt.  J.  W.  Woods,  Pres.  W.  \l.  I  in 

W.   Phymister.  K.   Donsall. 


.  1.  Barnett,  Se 

|.  Turnbull. 
G.  E.  Ewing. 


•Ti-cas. 


GORDON,    MACKAY    &    CO.'S     FOOTBALL    TEAM 

The  officers   of  the    Association    were    as   follows : — E.    f 


W.   MgTagg  *  1. 1 . 
J.    H.    Fails. 


Henderson,  president;  \V.  McTaggart,  vice-president;  R 
Cooper,  secretary-treasurer ;  committee,  Geo.  Irving  and  Chas. 
Meek. 

An  excellent  picture  of  the  "champions"  is  here  presented, 
showing  the  shield  presented  by  The  Dry  Goods  Review. 
The  president  of  the  team  is  J.  W.  Woods,  the  well-known 
manager  for  Gordon,  Mackay  &  Co.  His  heart  is  large  enough 
to  have  sympathies  for  manly  sports,  as  well  as  a  keen  interest 
in  the  welfare  of  the  men  under  him.  C.  L.  Lugsdin  is  vice- 
president  of  the  club,  and  the  hustling  sec-treasurer  is  1).  I. 
Barnett.  The  goal-keeper,  W.  M.  Douglas,  is  manager  of  their 
furnishings  and  small-wares   department,  and    is    well  known  to 


player,  is  not  likely  to  make  a  very  enterprising  dry  goods  man. 
The  winners  of  the  shield  in  1891  and  1892  were  Caldecott, 
Burton  &  Spence's  team,   but    they   had   hard  luck   all  through 
the  past  season. 


The  furnishing  stock  of  John  Ogilvy,  Ottawa,  has  been  sold 
to  H.  E.  Dickson  c\:  Co.,  who  will  continue  the  business. 

R.  A.  Whitman,  general  merchant,  Emerson,  Man.,  has 
been  burned  out;  reported  loss  $15,000,  insurance  $5,000. 

McKendry  <\:  Co.,  Vonge  street,  Toronto,  have  bought  the 
millinery  and  mantle  stock  of  I).  Grant  &  Co.,  who  had  a  stock 
next  door.  The  two  stores  have  been  connected  and  will  form 
one  establishment. 
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FOR    SALE. 


COR  SALE  At  half  cost  Model  Haberdashery  Cabinet 
*  made  in  England  :  stained  and  well  finished  ;  24  drawers, 
everyone  partitioned;  54  inches  long,  34  inches  high,  i;,':. 
inches  deep:  owner  does  not  now  require  it  ;  will  guarantee  sat- 
is  factory  to  purchaser,  and  would  not  expect  pay  for  it  until 
approved  of.     Address,  George  II.  McKay,  St.  John,  N.B. 

BUSINESS  CHANCE 

CTORES  AND  OFFICES  TO  RENT  in  the  Thomson 
*-^  Bros.  Block,  Calgary,  a  three  storey  stone  building,  plate 
glass  front  ;  heated  with  hot  water  ;  lavatory,  closets,  etc. ;  most 
central  location  in  the  city;  ready  for  occupation  in  about  a 
month.     Address,  Thomson  Bros.,  Calgary. 

MATTHEWS,  TOWERS  &  CO.  Montreal 

Manufacturers  and  Importers  of 

..Men's  Furnishings 


WHOLESALE 


Fine  Goods  a  Specialty 


JUNG  &  SIMONS 


Manufacturers 


BLACK  AND  COLORED  ITALIAN  CLOTHS 

FINEST  GERMAN  MAKE 


S01  1    Ai.kn  1  s  : 

Dieckerhoff,  Poffloer  &  Co. 
New  York,  Barmen.  Paris. 


Canadian  Office: 

22  Wellington  St.  West,  Toronto 

Sold  only  to  the  wholesole  trade. 


Thibaudeau  Bros. 


&  Co. 


Importers    of 


ENGLISH  .  , 
FRENCH  .  .  I 
GERMAN  &  I 
AMERICAN 


m 


s 


THIBAUDEAU  FRERES  &  C1E. 

Quebec. 

THIBAUDEAU  BROTHERS  <$  CO. 

London,  Eng. 

THIBAUDEAU  BROS.  <3c  CO. 

332  St.  Paul  St. 

MONTREAL 


S.  Greenshields, 
Son  &  Co., 

Montreal  '•**••  Vancouver 


Our  travellers  are  now  on 
the  road  with  full  lines  of 


Imported  and  .  . 
Domestic  Goods 


Please  reserve  your  orders 
until  you    see  our  samples. 


A.  A.  Allan  &  Co. 

Wholesale  Furriers. 


We  are  showing  a  full  range  of  Ladies'  and  ( rents' 

Fashionable  Furs 

Made  specially  on  the  premises  for  our  Fine  Trade. 
Perfect  fit  in  Jackets  and  Coats. 
Send  for  circular. 

Cloth  Cap  Department. 

Silk  PLUSH  Caps— New  styles  for  Men's  and  Boys'. 
Imitation  LAMB  Caps — Full  range,  all  prices. 
Inspection  invited. 

A.  A.  Allan  &  Co. 

51    BAY    ST.,    TORONTO. 
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THE     LATE     JAMES     GREENFIELD. 

JAMES  GREENFIELD  was  as  jolly,  good-natured  and  able 
a  traveler  as  went  out  from  a  Canadian  city  to  sell  goods  to 
the  natives  --white,  red  or  dark.  He  was  known  through- 
out the  length  and  breadth  of  Canada,  and  wherever  known  he 
had  friends.     He  made  friends  by  being  a  whole-souled  friend 

himself. 

One  day  his  friends 

received  a  cablegram 
from  England  announ- 
cing his  sudden  death. 
Mr.  Greenfield  had  left 
for  London,  England, 
by  the  Lucania,  which 
ship  met  with  a  very 
rough  passage,  for  the 
purpose  of  consulting  a 
specialist  in  regard  to 
his  health,  which  had 
failed  him  of  late.  It 
is  supposed  that  the 
knocking  about  and  the 
hardships  of  the  voyage 
were  indirect  causes  of 
his  death. 

Deceased,  who  had 
been  connected  with 
Messrs.  Gillespie,  Ansley  &  Dixon  of  Toronto  for  a  great  many 
years,  was  considered  by  them  as  one  of  their  best  travelers.  He 
was  a  prominent  member  of  the  Masonic  order  and  president  of 
the  branch  of  the  Travelers'  Mutual  Benefit  Society  in  this  city. 
The  announcement  of  his  death  came  like  a  thunderbolt  t'j  his 
friends  in  Toronto,  and  when  it  becomes  widely  known  will  be 
keenly  felt  by  hundreds  of  of  those  in  all  parts  of  the  Dominion 
who  had  the  pleasure  of  his  acquaintanceship.  Immediately  on 
receipt  of  the  news  a  cable  was  despatched  with  instructions  to 
have  the  body  embalmed  and  returned  here  for  burial.  This 
was  done,  and  all  that  was  mortal  of  James  Greenfield  was  laid 
to  rest  amidst  the  sorrows  of  his  many  friends.  The  funeral 
was  conducted  by  the  Masonic  order,  of  which  he  was  a  member 
in  high  standing.  All  the  honors  that  this  order  could  give 
were  bestowed  on  his  body  and  his  memory.  At  one  time  he 
was  engaged  in  the  dry  goods  business  in  Kingston. 


TEXTILE  NEWS. 

A  COMPANY  consisting  principally  of  Messrs.  A.  R. 
Whitehead,  T.  Pringle,  A.  Pringle,  L.  Craig,  of  Montreal, 
and  H.  M.  Price,  of  Quebec,  are  erecting  a  new  cotton 
mill,  having  a  capacity  of  750  spindles,  and  run  by  water  power, 
at  Montmorency  Falls,  close  by  the  present  mill.  Hosiery  yarns 
will  be  manufactured. 

The  Elmira,  Ont.,  woolen  mills  have  been  re-roofed. 

Wilie  &  Shaw  are  putting  new  machinery  in  their  blanket 
mills  at  Almonte. 

The  burned  woolen  mill  of  Arthur  Brazeau,  Portage  du 
Fort,  Que.,  will  probably  not  be  rebuilt. 

Messrs.  Benner  &  Son,  of  the  Inglis'  Falls  Wollen  Mills,  are 
at  work  on  a  large  contract  for  the  supply  of  blankets  tor  the 
Depatment  of  Indian  Affairs.  The  order  calls  for  1,161  grey 
blankets  of  1 1  pounds  weight  and  of  a  particular  design.     The 


body  of  the  blanket  is  of  a  silvery  grey  shade.  Blue  stripes 
divide  each  blanket  into  four  squares.  In  the  centre  in  pink 
wool  is  woven  the  initials  "  I.  D."  Several  hundred  of  the 
order  have  already  gone  forward.  The  excellent  goods  turned 
out  by  this  firm's  mills  have  a  very  wide  reputation. 

Newton  Bros.,  who  were  burnt  out  at  Limehouse,  may  build 
a  new  woolen  mill  in  Guelph.  They  want  substantial  encour- 
agement. • 

The  Cobourg,  Ont.,  woolen  mills  have  just  put  in  a  Mon- 
arch economic  boiler ;  also  a  Robb-Armstrong  engine  for  elec- 
tric lighting. 

The  Auburn  Woolen  Co.,  Peterboro,  Ont.,  has  had  its  mill 
painted  throughout ;  new  floors  have  been  put  in  and  anew 
engine  house  added. 

The  St.  Croix  Cotton  Mill  is  putting  in  new  machinery.  The 
output  is  limited  in  the  meantime,  but  will  be  increased  when 
all  changes  are  complete.  % 

C.  W.  Cunningham,  lately  with'  the  Paul  Frind  Machinery 
Co.,  Toronto,  has  been  appointed  superintendent  at  the  new 
blanket  mill  at  Almonte,  Ont. 

The  Richelieu  woolen  mills,  Chambly,  Ont.,  are  putting  in 
an  additional  boiler.  The  mill  of  (lemmel!  &  Son,  Perth,  has 
been  equipped  with  electric  lights. 

Mr.  J.  T.  Hubner,  of  Berlin,  who  lost  his  glove  and  shoddy 
factory  by  fire  secently,  has  purchased  the  flouring  mill  property 
of  Mr.  J.  Cluthe  at  Doon,  and  will  fit  up  the  buildings  with 
necessary  machinery  for  running  his  business. 

Between  four  and  five  o'clock  on  Saturday  morning,  the  1 8th 
ult.,  a  window  in  the  office  of  the  Streetsville  woolen  mills  was 
forced  and  the  safe  blown  open.  There  did  not  happen  to  be 
any  money  in  the  safe  and  the  burglars  went  away  empty- 
handed. 

L.  M.  Tetlow  &  Sons  of  Cleckheaton,  England,  have  just 
completed  the  delivery  of  the  machinery,  card  clothing,  belting, 
etc.,  to  the  Dominion  Blanket  and  Fibre  Co.,  Montreal  and 
Beauhamois.  This  is  one  of  the  largest  contracts  given  out  in 
Canada  for  woolen  machinery  for  some  time.  Carding  machines 
are  72  and  60  inches  wide,  with  Piatt's  mules  to  follow. 

Oelrichs  &  Co.  v.  Trent  Valley  Woolen  Mfg.  Co. — Judgment 
on  appeal  by  the  plaintiffs  from  the  judgment  of  Falconbridge, 
J.,  dismissing  the  action,  which  was  brought  by  a  firm  of  whole- 
sale importers  carrying  on  business  in  New  York  against  a  man- 
ufacturing company  carrying  on  business  in  the  Village  of 
Campbellford,  in  Ontario,  to  recover  $2,717.12,  the  amount  of 
the  plaintiffs'  loss  by  reason  of  the  defendants'  refusal  to  accept 
a  quantity  of  pulled  wool  which  the  defendants  had  contracted 
to  buy  from  the  plaintiffs.  The  learned  Judge  held  that  there 
was  a  binding  contract  satisfying  the  statute  of  frauds,  but  that 
there  was  no  breach  because  the  defendants  were  entitled  to  an 
inspection  at  Campbellford,  which  they  were  not  permitted. 
The  court  agreed  with  the  trial  Judge  on  the  first  ground,  and 
held  that  New  York  was  the  proper  place  of  inspection  under 
the  contract.  Appeal  allowed  with  costs.  Question  as  to  the 
method  of  estimating  damages  reserved  to  be  spoken  to.  Osier, 
Q.C.,  for  the  appellants.  Clute,  Q.C.,  and  Aylesworth,  Q.C., 
for  the  defendants. 

The  capital  stock  of  the  Toronto  Carpet  Manufacturing 
Company  has  been  increased  from  $50,000  to  $150,000.  Under 
the  management  of  Mr.  James  P.  Murray,  the  president,  this  is 
one  of  the  most  vigorous,  enterprising,  and  successful  manufac- 
turing concerns  in  Canada. 
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MILLINERY 

We  wish 

All  our  Friends 

A  MERRY  CHRISTMAS  ™ A  HAPPY  NEW  YEAR. 

[  N  a  few  clays  our  travelers  will  be  on  their  respective  routes 
*  (covering  every  part  of  the  Dominion  from  Halifax  to 
Victoria)  with  a  very  fine  range  of  Spring1  NoveltiOS 
in  Millinery  Goods.  We  will  show  the  latest  produc- 
tions of  the  markets  of  Europe  and  the  United  States,  and 
respectfully  request  all  buyers  to  see  our  samples  before 
placing  their  orders. 

The  leading  manufacturers  in  the  Continental  Markets 
do  not  show  the  best  and  latest  productions  before  December 
and  it  is  simply  impossible  to  have  these  represented  in  this 
country  before  last  week  in  December.  Retailers  who  have 
already  placed  their  orders  for  Spring  Millinery  will 
certainly  be  at  a  disadvantage. 

To  meet  the  present  popular  craze  we  received  and 
opened  out  this  week  a  nice  assortment  of  Velvet  and  Silk 
ROSeS  in  the  new  shades.  Also  a  fine  range  of  Violets 
in  Velvet  and  Cambric,  Black  OspreyS,  White 
OspreyS  at  lowest  prices. 

LETTER    ORDERS    PROMPTLY    ATTENDED    TO. 


Reid,  Taylor  &  Bayne 

9  and  U  WELLINGTON  STREET  EAST,  TORONTO 
210    to    214    ST.    JAMES    STREET,    MONTREAL. 
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MONTREAL  TRADE  NEWS. 

UK  past  month  has  witnessed  a  fairly 
■HS  good  sorting  up  trade  in  general  lines  of 
fall  dry  goods,  despite  the  fact  that  a 
good  many  of  the  houses  were  engaged 
in  stock  taking  for  the  past  week  or  so. 
This  fact,  however,  did  not  interfere  with 
the  movement  of  business  in  most  of  the 
houses.  On  the  contrary,  it  enabled  many 
of  them  to  clear  off  lines  of  fall  goods  and 
otherwise  straighten  up  matters  for  the  reception  of  supplies  of 
spring  goods  which  are  now  coming  in.  At  the  present  time  of 
writing  many  of  the  travelers  are  in  off  the  road  and  the  bal 
ance  will  report  at  headquarters  in  the  course  of  a  week  or  so, 
the  most  of  them  remaining  in  town  until  the  turn  of  the  year. 
In  fact,  some  of  the  houses  are  already  engaged  in  getting  up 
their  complete  lines  of  samples  for  the  spring  placing  trip.  In 
this  connection  it  may  be  noted  that  orders  for  several  spring 
lines  of  which  the  travelers  carried  samples  have  been  coming 
in  pretty  freely;  lines  of  brown  sheetings,  bleached  cottons, 
colored  cottons,  cottonades,  ticks,  etc.,  and  print  cloths,  have 
also  been  in  request. 

Mr.  Thouret,  of  Thouret,  Kitzgibbon  &  Co.,  has  been  laid 
up  with  a  severe  attack  of  the  grip  since  a  week  ago. 

Wm.  Kissock,  of  Caverhill,  Kissock  &  Co.,  wholesale  mil- 
linery and  fancy  dry  goods,  got  back  from  Europe  early  in  the 
month. 

Remittances  have  been  fair  under  all  circumstances  since  our 
last  report,  and  the  trade  seems  to  be  fairly  well  satisfied  in  this 
respect. 

D.  Morrice  &  Co.  say  that  orders  for  spring  lines  of  colored 
cottons,  bleached  cottons,  cottonades,  etc.,  are  ahead  of  these 
for  the  corresponding  time  last  year. 

Thouret,  Fitzgibbon  &  Co.  are  placing  some  good  orders 
for  their  lines  of  Bavarian  felt  slippers  in  Manitoba  and  the 
Northwest.  This  firm  control  one  of  the  largest  lines  of  these 
goods  in  the  country. 

S.  Greenshields,  Son  &  Co.'s  travellers  are  now  almost  all  in 
from  the  road.  The  firm  is  busy  getting  up  samples  for  the 
spring  placing  trip,  and  say  they  have  some  lines  of  fine  ladies 
black  goods  which  will  be  bound  to  attract  buyers. 

Matthews,  Towers  &  Co.'s  travelers  have  been  out  for  the 
past  three  weeks  with  spring  samples  of  gents'  furnishings,  and 
report  prospects  fair.  Mr.  Towers  himself,  who  is  at  present  up 
west,  considers  the  chances  good  for  a  satisfactory  spring  trade 
in  his  line. 

John  Martin  &  Co.,  St.  Paul  street,  report  that  early  in  the 
fall  they  cut  up  quite  a  lot  of  mink  skins  for  trimmings.  Now, 
however,  the  demand  seems  to  run  to  beaver,  grey  lamb,  Persian 
lamb  and  others,  as  they  are  having  quite  a  demand  for  these 
from  the  city  trade  at  present. 

Mr.  Thomas  Brophy,  the  senior  partner  in  the  firm  of 
Brophy,  Cains  &  Co.,  got  back  from  his  visit  to  the  various 
European  centres  of  trade  early  in  the  month.  The  firm  will 
offer  a  full  stock  of  fine  lines  of  ladies'  goods  of  all  kinds,  which 
is  a  special  feature  of  their  business. 

Thibaudeau  Bros,  report  that  the  demand  for  underwear 
has  been  remarkably  good  with  them  since  the  cold  weather  set 
in  at  the  first  of  the  month.    The  call  for  fancy  striped  lines  has 


continued  a  feature  of  the  demand.  They  note  a  fair  call  for 
lines  of  English  flannelettes  also,  of  which  they  offered  a  large 
stock  in  bright  colors. 

Moulton  &  Co.,  Montreal,  claim  to  take  the  lead  as  manu- 
facturers of  barrel  buttons.  The  superior  quality  of  their  goods 
has  secured  for  them  a  very  large  sale  this  year.  They  are  now 
preparing  samples  for  next  season,  including  a  variety  of  new 
and  beautiful  lines  of  goods.  Cords  of  every  description  are 
also  among  the  specialties  made  by  this  firm. 

Some  of  the  leading  houses  in  the  retail  trade  of  Montreal, 
speaking  of  ladies'  underwear,  say  that  the  "Health  Brand" 
generally  has  been  the  most  satisfactory  line  to  handle,  as  the 
public  evidently  appreciate  the  high  quality  and  superior  finish, 
and  there  is  a  steady  and  increasing  demand.  This  proves  to 
some  extent  our  remarks  in  a  previous  issue,  that  it  pays  to  make 
a  good  article  under  a  trade-mark,  and  advertise  it  well. 

The  Hudson  Bay  Knitting  Co.  is  among  the  enterprising 
firms  of  Montreal,  and  probably  there  is  no  other  in  Canada, 
and  few,  if  any,  in  the  United  States,  that  manufacture  so  great 
a  variety  in  specialties  only.  Their  leather  clothing,  in  a  variety 
of  styles,  meets  the  requirements  of  sportsmen  and  laborers  of 
every  class,  and  for  which  they  are  having  a  steadily  increasing 
demand.  This  line  is  becoming  deservedly  appreciated  by  the 
clothing  trade.  Among  theirspecialties  in  knitgoodsthe  YVestgate 
over-stocking — which  was  briefly  described  in  our  last  issue — de- 
serves special  mention.  The  demand  for  them  this  season  was 
far  beyond  the  most  sanguine  expectations  of  the  company,  and 
Mr.  Westgate  claims  they  will  require  fifty  machines  to  meet  the 
requirements  of  1894.  Their  samples  for  next  season  will  soon 
be  ready. 

All  through  the  fall  since  the  depression  became  marked 
across  the  line  the  trade  here  has  been  afraid  of  competition 
from  American  goods  brought  across  at  slaughter  prices.  The 
tenor  of  the  amends  to  the  Wilson  bill  in  Congress,  however,  and 
an  occurrence  at  New  York  have  tended  to  relieve  this  anxiety 
to  a  certain  extent.  This  was  the  sale  of  an  enormous  quantity 
of  domestic  goods  by  public  auction  at  New  York,  comprising 
no  less  than  16,000  pieces.  The  sale  was  attended  by  buyers 
from  all  over  the  United  States  and  from  Canada.  One  trader 
from  Montreal  who  was  present  remarked  to  the  correspondent 
of  The  Rjeview  that  the  prices  realized  at  the  sale  were  a  sur- 
prize to  a  great  many.  Contrary  to  expectation,  which  was  for 
low  prices,  the  values  realized  on  nearly  $2,000,000  worth  of 
goods  were  within  5  to  j}4  per  cent,  of  agents'  prices.  These 
high  prices  make  it  unlikely  that  there  will  be  any  serious  com- 
petition from  these  goods  with  the  stocks  on  Canadian  dealers' 
shelves,  which  would  not  have  been  the  case  had  they  been  sold 
at  slaughter  prices. 


|am"es  E.  Price,  general  merchant,  Norton,  N.B.,  has  admitted 
Samuel  Allison  as  partner.  Price  &  Allison  is  the  style  of  the 
new  firm. 

li/f  apologise  to  subscribers  for  leaving  out  of 
W  this  issue  all  notices  of  new  goods,  two  pages 
of  news,  and  our  "  Hats,  Caps  and  Furs,"  "  Carpet 
and  Curtains"  and  "Window  Dressing"  Depart- 
ments. A  crush  of  advertising  matter  at  the  last 
moment  is  the  cause.  Next  month  the  paper  will  be 
enlarged  to  give  our  advertisers  all  the  space  they 
desire. 
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MOULTON  &  CO.  ■fc25rW2S*«ta 

10  St.  Peter  Street,  MONTREAL 

Manufacturers  <.•>( 

Cords,  Tassels,        Furriers'         i 
Ornaments,  Upholsterers'  Trimming's. 

Barrel  Buttons. etc.    Undertakers'  I 

Agent  for  Ontario:    BEN    ALLEN,    J2  Colborne  St.,  TORONTO. 


Toronto  Fringe  and  Tassel  Company 


MANUFACTURERS 


St.  West,         *  Fringes,    Cords,    Pompons, 


Toronto 


Tassels,   Dress  Upholstery, 


.UNDERTAKERS'     TRIMMINGS 


E  GOAL  OF  SUCCESS 


JlJ|P|f 


§0^''* 


CUSTDNE 


®m®  FRIENDS 
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MEN'S    FURNISHINGS. 

SPEAKING  with  Mr.  Fisher,  furnishings  buyer  for  Wyld, 
Grasett  &  Darling,  he  remarked  that  as  the  season  ad- 
vances the  demand  for  new  shapes  and  patterns  in  men's 
neckwear  increases,  doubtless  owing  largely  to  the  fact  that  the 
wide  derby  and  large  knot  have  so  long  been  favorites  that  the 
time  is  now  rife  for  "something  new."  Following  the  styles  of 
both  English  and  American  markets  the  tendency  is  for  a  smal- 
ler scarf,  and  while  the  ordinary  derby  still  has  many  friends  it 
is  being  called  for  in  narrow  widths,  2^-inch  taking  the  place 
of  3-inch  formerly  worn.  The  graduated  derby,  which,  when 
tied  forms  a  very  small  knot  with  wide  ends,  is  also  shown  by 
all  men's  furnishers,  and  it  is  predicted  by  many  that  this  shape 
will  to  a  certain  extent  crowd  out  all  others. 

As  is  always  the  case,  the  "  made  up  "  scarf  is  an  imitation 
of  the  loose  scarf  when  tied,  and  following  this  invariable  rule, 
the  style  for  the  coming  season  is  a  small  knot  with  wide  ends, 
which  is  starting  in  a  warm  favorite,  and  will  doubtless  be  found 
in  all  the  best  shops  throughout  Canada.  Bows  will  be  worn 
somewhat  smaller  than  last  year,  and  are  being  shown  principally 
in  small,  neat  figures,  pin  spots  and  hair  line  stripes. 

Wyld,  Grasett  &  Darling  have  already  received  for  Xmas 
trade  a  large  assortment  of  novelties  in  neckwear,  and  expect  in 
a  few  days  to  reinforce  their  stock  with  another  shipment  of 
nobby  and  desirable  goods.  They  have  a  shipment  of  two-inch 
Grandees,  which  are  now  stocked  in  all  sizes.  Their  new  col- 
lars are  stamped  "  Wyld's  Grandee  "  and  "  Wyld's  Glendowe," 
to  distinguish  them  from  others  of  the  same  name. 

W.  R.  Brock  &  Co.  have  passed  into  stock  six  cases  of 
latest  novelties  in  men's  neckwear,  suitable  for  the  Christmas 
and  holiday  trade,  comprising  light,  medium,  and  dark  effects 
in  knot,  graduated  Derby,  and  other  new  shapes. 

A  practical  present  and  one  that  is  always  acceptable  for 
lady  or  gentleman  is  a  silk  umbrella.  Retailers  should  lay  in  a 
small,  well  assorted  stock  of  fancy  handles,  good  coverings,  at 
moderate  prices  for  the  Xmas  trade.  Gordon,  Mackay  &  Co. 
show  an  attractive  range  in  this  line. 


CURRENT     HISTORY. 

DRY  GOODS  merchants  as  a  rule  have  little  time  for 
reading  beyond  the  daily  papers  and  the  trade  journal, 
but  the  man  who  has  a  desire  to  know  what  is  going  on 
in  the  world  without  spending  many  hours  will  find  a  useful 
quarterly  magazine  in  the  Cyclopedic  Review  of  Current  His- 
tory. Four  issues  a  year  are  not  too  many  to  read,  and  the 
cost — $1.50 — is  not  too  high.  The  third  quarter  of  1893  has 
been  published  and  a  glance  at  its  contents  shows  the  scope  of 
the  magazine.  The  leading  topics  of  the  quarter  are  first  taken 
up,  such  as  the  Monetary  question,  the  Bering  Sea  dispute,  the 
Siamese  question.  Then  follow  articles  on  International  affairs. 
After  this  come  affairs  in  America,  affairs  in  Europe,  affairs  in 
Asia,  affairs  in  Africa,  and  the  issue  closes  with  notes  on  Sci- 
ence, Literature  and  general  topics. 

Canadian  affairs  are  very  impartially  but  fully  and  critically 
treated,  and  in  a  most  interesting  manner.  This  splendid  Re- 
view is  published  by  Garretson,  Cox  &  Co.,  Buffalo,  but  can  be 
procured,  no  doubt,  through  any  Canadian  bookseller  or  news- 
dealer. 

It  might  be  mentioned  that  each  issue  is  illustrated.  In  the 
Canadian  department  of  the  current  issue  are  splendid  photo- 
gravures of  W.  R.  Meredith  and  Goldwin  Smith. 


RAW    FURS     IN     MONTREAL. 

THFRF  is  no  improvement  in  the  position  of  raw  furs,  and 
values  still  have  the  same  easy  tone  noted  in  these  columns 
some  time  ago.  In  fact,  many  of  the  dealers  in  raw  furs 
here  positively  decline  to  stock  up  beyond  actual  wants.  The 
general  and  confident  expectation  is  for  a  big  slump  in  values 
at  the  spring  sales  in  London.  Sellers  of  domestic  raw  furs, 
therefore,  who  come  here  to  market  their  catch  this  fall  and 
winter  have  not  met  an  encouraging  reception.  One  of  them 
complained  to  a  well  known  St.  Paul  street  buyer  the  other  day 
in  the  presence  of  the  correspondent  of  The  Review  that  no 
one  wanted  his  furs  at  all,  and  that  beyond  selling  a  few  musk- 
rat,  etc.,  to  the  manufacturing  furriers,  who  actually  need  them, 
he  could  find  no  buyers  at  all.  At  present  the  prices  on  staple 
skins  are  about  as  follows:  Bear,  $4  to  $15,  according  to 
quality  ;  mink.  75c.  to  $1  ;  muskrat,  10c.  ;  otter,  $9  to  $12,  and 
coon,  25  to  75c. 


MONTREAL     WOOL     MARKET. 

THE  wool  market  here  is  a  waiting  one  as  regards  Cape, 
none  of  the  woolen  mill  representatives  showing  any 
marked  desire  to  stock  up  to  any  great  extent,  only  a  few 
small  samples  being  sent  to  the  mills  during  the  month.  Hold- 
ers are  firm,  however,  calculating  on  the  effects  of  changes  in 
the  United  States  tariff.  At  the  London  wool  sales,  which 
opened  at  the  commencement  of  the  month,  good  selections 
were  offered  and  the  competition  was  rather  active,  although 
there  seemed  to  be  a  disposition  to  hold  back  until  the  effect 
and  exact  changes  in  the  United  States  tariff  were  apparent.  At 
present  prices  on  spot  are  :  Greasy  Cape,  14  to  17c.  ;  Canadian 
fleece,  18  to  20c.  ;  Ba.  scoured,  30  to  35c.  In  pulled  wool  20 
to  22c.  is  quoted  for  supers,  extra  23  to  26c,  and  Northwest 
1 1  to  14c.  as  to  grade. 


TOTAL  CIRCULATION  70,000 

IN     1894. 


SPRING    NUMBER, 

FEB.,   1894 

CIRCULATION  11,000. 
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Joselin  &  Parkes 


16  Melinda  Street,    TOKONTO 


Manufacturers'  Agents 

.  .  AND  .  . 

Commission  Merchants 


TO  THE  TRADE: 

#»#    TTAVING  determined  to  extend  our  field  of  operations  and  meet  the 

*     11    growing  wants  of  the  trade  by  bringing  the  Retail  buyer 

into  Closer  touch  with    the    manufacturer,    we    have    much 

pleasure  in  making  the  following  Special  Announcement : 

We  have  completed  arrangements  to  handle  all  the  mill  ends  and  Job 
Lines  of  about  25  Canadian  Knitted  Woollen  and  Blanket  Mills.  Samples 
will  be  willingly  forwarded  on  approbation,  of  any  lines  we  handle. 

We  are  special  agents  for  Ten  Canadian  and  American  Wool  and  Union 
Carpet  Mills.     Prices  ranging  from  24  cts.  to  $1.25  per  yard 


\Y|      ARE     ALSO     I  Ml-:    CANADIAN     REPRES)   N  I  A  I  I  \  !■  s    (il 
OLLOWING    FOREIGN    MANUFACTURE 

The  County  Down  Flax  Spinning  and  Weaving  Co. 

Belfast,  Linen  Manufacturers. 
Lang  &  Co.,  Glasgow,  Art  Muslin  and  Lace  Curtains 
Wm.  0.  Hanlon  &  Co.,  Manchester  Goods 
C.  &  J.  Robertson,  Glasgow,  Lace  Curtains 
N.  E.  Brais,  Montreal,  Men's  Shirts  and  Ladies'  White  Wear 

And  the  world  famous 
Kuehnert,  Wachler  &  Neldner,  German  Hosiery. 


Joselin  <s  Parkes 

16  Melinda  St.,  Toronto 


TRADE  CHAT. 

THOMAS  Randall  formerly  cashier  for  W.  R.  Brock  &  Co. 
is  dead.  He  had  gone  to  British  Columbia  on  his  road 
to  Australia,  but  died  in  Vancouver  from  an  overdose  of 
laudanum.  Tommy's  only  enemy  was  himself,  but  his  friends 
were  numerous.  He  was'  a  jolly,  whole-souled  young  fellow, 
who  lived  a  great  deal  more  in  thirty  years  than  some  men  do 
it  in  fifty.  He  was  a  clever  young  man,  but  his  death  at  thirty 
years  of  age  ends  the  tale  of  a  mis-spent  life. 

Evangeliste  Nantel,  a  dry  goods  merchant  from  St.  Jerome, 
committed  suicide  in  Montreal  on  the  23rd.      Drink. 

Henry  Nafe,  traveller  for  W.  R.  Brock  &  Co.,  has  been 
ill  tor  a  week  or  more.      His  trip  is   being  taken  by  Mr.  Hector. 

Wallis  &  Foord  is  the  name  of  a  new  Winnipeg  firm  who 
have  begun  business  as  commission  and  manufacturers'  agents 
at  186  Owen  street. 

Wm.  Cordon's  tailor  shop,  corner  of  Wilson  and  Wentworth 
street,  Hamilton,  was  broken  into  on  the  night  of  Nov.  26th 
and  eight  coats  were  stolen. 

Mr.  I).  I!.  Jacques,  formerly  with  John  Macdonald  &  Co., 
now  representing  Messrs.  Lyon,  Hall  cV  Co.,  Baltimore,  import- 
ers of  mattings,  oilcloths,  is  in  the  city  for  some  days. 

Neville  &  Co.,  acting  for  L.  S.  Callaghan,  have  issued  a  writ 
for  $10,000  damages  against  Paul  Campbell,  Stapleton 
Caldecott  and  "Ted  "  Gegg  for  alleged  wrongful  seizure  of  the 
plaintiffs  goods 

The  question  of  the  reduction  of  the  postal  rates  was  again 
discussed  by  the  Toronto  Board  of  Trade,  and  on  the  motion  of 
Mr.  Blain,  seconded  by  Mr.  Jaffray,  the  following  resolution  was 

ed  :    "  That  the  council   reaffirm    tlve    position   it  has  repeat- 


edly taken  that  the  rate  of  postage  should  be  reduced  to  two 
cents  on  country  letters  and  to  one  cent  on  drop  letters  for  de- 
livery in  towns  and  cities." 

The  many  friends  of  Mr.  W.  Blackley  of  the  firm  of  D.  Mr- 
Call  &  Co.,  wholesale  milliners,  Toronto  and  Montreal,  will  be 
glad  to  hear  that  this  gentleman  has  been  pronounced  out  of 
danger  after  a  severe  illness,  which  confined  him  to  his  bed  at 
his  residence,  Toronto,  Toronto,  tor  five  weeks. 

Geo.  H.  Rogers  &  Co.  Winnipeg,  are  going  out  of  the  regu- 
lar retail  trade,  and  with  this  object  in  view  will  offer  their  dry 
goods  stock  for  sale  by  auction,  en  bloc,  on  Dec.  29.  The  pur- 
chaser can  have  lease  of  the  premises,  which  is  one  of  the  best 
locations  in  Winnipeg  for  a  retail  dry  goods  trade. 

The  general  meeting  of  the  Western  Commercial  Travelers' 
Association  for  the  nomination  of  officers  and  board  of  directors 
for  1894  and  other  business  was  held  in  Winnipeg  on  the  9th. 
President  M.  W.  Rublee  occupied  the  chair.  The  following 
nominations  were  received  : — President,  H.  Bruce  Cordon, 
acclamation  ;  Y ice- President,  J.  V.  Griffin,  acclamation  :  Trea- 
surer, J.  Mundie,  acclamation.  Directors—  M.  R.  O'l.oughlin. 
1..  ('.  Mclntyre,  W,  Hargraves,  J.  M.  Lamb.  \.  S.  Binns,  W. 
H.  Walker,  T.  P.  Mclntyre,  J.  C.  Gillespie,  J.  T.  Black.  M.  W. 
Rublee,  W.  J.  Taffe.  Seven  of  the  above  will  comprise  the 
board.  The  result  of  the  balloting  for  directors  will  be  known 
on  Saturday  evening,  December  16th.  Auditors  S.  S.  Cum- 
mings,  J.  Lindsay,  acclamation.  After  the  nomination  the 
mode  of  celebrating  this  year  caused  considerable  discussion. 
some  of  the  members  being  in  favor  of  a  dinner,  others  a  con- 
versazione dance,  and  it  was  also  moved  that  the  members 
simply  have  an  oyster  supper.     The  dinner  won. 
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GLOVER  &  BRAIS 


Men's  Furnishings 


MONTREAL 


Seen  Our  Spring  Samples,  Sir? 


Not    Yet  ?         Well,  a  few  days  pat 


lence. 


Our  travellers  are  all  out,  hard  at  work  too,  from  coast  to  coast  and  in  every  province. 
Our  Mr.  Brais,  who  as  usual  has  personally  ransacked  the  markets  of  Europe  in  his 
search  for  good  things  in 

MENS    HOSIERY    AND    UNDERWEAR 

Thinks  retailers  will  have  something  worth  looking  at  in  these  lines  when  his  travellers 
unpack  their  samples 

NOVELTIES    IN    GENTS'    FURNISHINGS 

Are  not  lacking  either  this  season  and  here  again  his  KNIGHTS  of  the  GRIPSACK 
will  be  able  to  offer  some  exceptionally  taking  lines. 


MORAL.— Don't  buy   before 
seeing  the  Samples  of  .     . 


GLOVER  &  BRAIS 


Men's  Furnishings 

^Montreal. 


Headquarters  for  ROBES 

Gentlemen's  Furs, 

«?  Tailors'  Fur  Trimmings. 


^0H<?..-t?is. 


455  and  457 St.     Paul     St. 455  and  457 

3VH  O  ItsTTZRE^L 


MALTESE  CROSS" 

^BRftND  /J 


DO  YOU  STOCK        EM? 

"Maltese  Cross" 


BRAND 


Mackintoshes 


Sold  by  all  the  leading  wholesale  houses.     Will  never  grow  hard. 

ODORLESS,  TAILOR  FASHIONED,  SEAMS  SEWN 


MANUFACTURED    SOLELY     BY 


rODORLESS . 

MACKINTOSHES 


I^Qutta  Percha  &  Rubber  Mfg.  Co, 


of  TORONTO,    Ltd. 
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BUSINESS   CHANGES. 

ONTARIO  :— Furnishing  stock  of  O.  H.  Landon  &  Co., 
Toronto,  to  be  sold  on  19th;  Jos.  Fyfe,  Barrie  and  Bee- 
ton,  assigned;  A.  Bowes  ..V  Co.,  Kingston,  assigned; 
Sutherland  Bros.  Newmarket,  want  extension;  David  Ross, 
Brant  lord,  assigned  :  J.  McDougall,  Fenelon  Falls,  assigned; 
clothing  stock  of  W.  Jenkins  <\:  Son,  Petrolea,  and  R.  Jamieson, 
Seaforth,  sold  ;  W.  Willard's  stock,  Port  Perry,  goes  on  the 
19th  and  D.  K.  Weber's  on  the  18th  ;  J.  W.  Fenner,  Toronto, 
has  compromised  :  clothing  stock  of  Ab.  Cohen,  Toronto,  sold 
by  sheriff:  \Y.  Rodd,  Uxbridge,  assigned;  Colin  Sinclair,  Carle- 
ton  Place,  sold  to  his  son  Peter  ;  tailoring  stock  of  Ross  Bros., 
Sarnia,  sold  ;  J.  E.  Eager,  Waterdown,  deceased  ;  H.  Shepherd 
&  ( 'o..  Brockviile,  stock  sold  ;  W.  J.  Brewer,  hats,  etc.,  Toronto, 
retiring ;  Daglish  &  Bradley,  woolen  manufacturers,  Ottawa, 
have  assigned  ;  W.  E.  McKelvey  &  Co.,  Sarnia,  assigned ; 
Wright  &  Co.  and  J.  W.  Conley,  Toronto,  assigned  and  their 
stocks  sold;  J.  Starling,  Port  Rowan,  succeeded  by  John  Mc- 
Grath. 

Quebec  : — J.  A.  Tessier's  stock,  Montreal,  sold  on  15th  ; 
Regali  &  Fils,  Quebec,  dissolved  ;  Mrs.  P.  Lizotte,  Quebec,  as- 
signed :  tailoring  stock  of  J.  H.  Dorais  &  Co.,  Montreal,  sold  at 
60  cents  ;  Gareau  &  Marchand,  Montreal,  will  dissolve  ;  dry 
goods  stock  of  L.  L.  Dussault,  Quebec,  sold  on  4th  ;  tailoring 
stock  of  Moss  &  Ross,  Coaticook,  sold  at  65  cents  ;  J.  B.  Ro- 
bert and  H.  Gauthier,  Laurentides,  burnt  out ;  E.  Nantel  of  E. 
Nantel  &  Co.,  St.  Jerome,  deceased  ;  furnishing  stock  of  J. 
Deegan  &  Co.,  Quebec,  sold. 

Manitoba,  N.  W.  T.  : — James  Hopkins  &  Son,  Hartney, 
Man.,  extension  ;  Alex.  Ross,  Winnipeg,  assigned  ;  Steen  &  Co., 
Roland,  dissolving,  and  W.  J.  Cavanagh  will  open  up  at  New- 
dale ;  Whitehead  &  Stewart,  assigned  ;  stock  of  S.  Dinner,  Win- 
nipeg, for  sale  ;  Jas.  Heaman,  Alexander,  assigned  ;  Hepworth 
&  Co.,  Reaburn,  opened  up  a  general  store  ;  Jas.  Anderson, 
Portage  La  Prairie,  removing  to  Carman  and  admitting  Graham; 
H.  Bentley,  now  sole  owner  of  H.   Bentley  &  Co.,  Lethbridge. 

British  Columbia  : — R.  B.  Hill  Cloverdale,  wants  to  sell; 
F.  Richardson,  Nanaimo,  sold  to  W.  H.  S.  Perkins  ;  Langman  <x: 
Sils,  Vernon,  dissolved ;  AV.  Beveridge,  Nanaimo,  sold  out ;  Mrs. 
W.  W.  Merkley,  Revelstoke,  retiring  ;  J.  B.  Wilson,  Kaslo, 
assigned ;  George  N.  Gowen,  East  Wellington,  assigned  ;  T. 
Hirst,  of  Hirst  Bros.,  Nanaimo,  is  dead  ;  R.  Hilbert,  clothing, 
Nanaimo,  selling  out ;  J.  C.  Leask  &  Co.,  Victoria,  sold  to  J. 
W.  (reighton. 

Maritime  Provinces  : — J.  P.  McLeod,  Baddeck,  N.S., 
assigned  ;  Miss  E.  &  F.  Mahar,  Campbellton,  N.B.,  selling  out  ; 
f.  P.  Michaud,  St.  Hilaire,  N.B.,  wants  extension  ;  Leonard  & 
Crawford,  Red  Rapids  Bridge,  N.B.,  have  compromised  at  70 
cents  ;  Charles  I ..  ( lass,  Bayfield,  assigned  ;  Goldberg,  Geller 
&  Co.,  Halifax,  dissolved  ;  W.  F.  Copp,  Pugwash,  assigned  ; 
Hanson  &  Grady,  St.  Andrews,  N.B.,  dissolved  ;  Rourke  &  Co., 
St.  John,  advertise  sale  to  close  business  ;  Thomas  &  Co., 
Halifax,  sold  out;  Hirtle,  King  &  Co.,  Lunenburg,  sold  to  Jas. 
A.  Hirtle. 

The  insolvent  estate  of  J.  T.  Kairgrieve  &  Son,  woolen  mfrs., 
Innisville,  has  paid  a  final  dividend  of  twenty-five   cents   on  the 


dollar.  The  receipts  of  the  estate  amounted  to  $790.75  and  the 
payment  for  wages,  fees  and  disbursements,  exclusive  of  $668.39 
paid  in  dividends,  came  to  $202.36.  The  total  liabilities  were 
$2>753-39>  the  largest  creditor  being  Mr.  Robert  Berryman, 
Hamilton,  whose  claim  was  $1,987.49. 

The  dry  goods  stock  of  J.  E.  Allston  was  sold  at  70c,  on  the 
dollar,  a  good  price.  Many  of  the  retail  merchanis  would  like 
to  get  70c. 

Brown  &  Son,  23  Bleury  street,  Montreal,  have  assigned  on 
demand  of  C.  S.  Puchanan,  liabilities  about  $8,500.  McDougall, 
Barret  &  Co.,  $1,300  ;  Wyld,  Grasset  &  Darling,  Toronto,  $998; 
C.  Walters,  $600;  Gault  Bros.,  $2,700. 

Partnership  has  been  registered  between  L.  E.  Bastien  and 
J,  E.  Fefebyre,  tailors,  (Bastien  &  Lefebvre),  Montreal. 

Michael  Wright,  doing  business  as  the  Broadway  Millinery 
store,  St.  Catherine  street,  Montreal,  has  assigned,  at  the  de- 
mand of  Caverhill  &  Kissock.  The  total  libilities  are  $9,269. 
The  principal  creditors  are  D.  McCall  &:  Co.,  Toronto,  $2,825; 
Caverhill  &  Kissock,  Montreal,  $2,143;  John  1).  Ivy  &  Co., 
Toronto,  $941  ;  G.  Goulding  &  Sons,  Toronto,  $684;  Reid, 
'Baylor  &:  Bayne,  Toronto,  $516  ;  P.  Wright,  $500  ;  B.  A.  Boas, 

$3-5°- 

A  fire  in  the  tailor  shop  of  L.  W.  Dagenais,  Montreal,  on 
November  26th  did  about  $2,500  damage.  The  stock  was  in- 
sured for  $8,000. 

William  Jenkins  &  Son,  clothiers,  Petrolea,  have  assigned  to 
Alfred  Robinson,  of  London. 

C.  D.  Ferguson's  general  stock,  at  Aurora,  has  been  sold  at 
77/^2  per  cent.,  and  the  men's  furnishing  stock  of  C.  A.  Calkins, 
of  Hamilton,  for  52^  percent. 

Olivier  Chayer,  dry  goods  merchant,  Montreal,  has  assigned 
at  the  instance  of  A.  Racine  &  Co.;  liabilities  about  $15,000. 
Principal  creditors:  A.  Racine  &  Co.,  $2,831  ;  D.  McCall  & 
Co.,  $1,607  5  Thibaudeau  Bros.,  $1,506  ;  R.  Linton  &  Co., 
$1,310;  J.  McGillivray  &  Co.,  $1,150.  The  stock  has  since 
been  sold  at  68  cents. 

D.  Cameron,  general  storekeeper,  of  Wiarton,  has  assigned 
to  J.  D.  Ivey. 

G.  A.  Branton,  of  St.  Thomas,  dry  goods,  has  assigned  to 
F.  M.  Griffin. 

The  tailoring  stock  of  J.  G.  Stewart,  Windsor,  has  been  sold 
and  realized  55  per  cent. 

E.  W.  Leith  has  purchased  the  good-will  of  the  general 
store  kept  by  Mr.  Daniel  Gorrie  in  Haliberton,  and  will  carry 
on  the  business  as  successor  to  Mr.  Gorrie. 

The  general  stock  of  Fred.  Spoffard,  Stouffville  and  Mark- 
ham,  has  been  sold  to  John  McDonald  &  Co.  For  that  at  the 
former  place  65c.  on  the  dollar  was  obtained,  and  that  at  the 
latter  67  %c, 

E.  S.  Willard,  of  Port  Perry,  general  merchant,  has  assigned 
to  J.  W.  Lawrence,  of  John  Macdonald  &  Co.  The  liabilities 
are  about  $8,000,  and  the  assets  much  above  that  sum.  His 
brother-in-law  sued  him  on  account  of  a  mortgage,  and  he  there- 
upon decided  to  go  out  of  business. 

J.  Gourlay,  of  Gourlay  <x:  Rankin,  general  merchants.  Maple 
Creek,  Man.,  is  dead. 

The  liabilities  of  T.  &  W.  Murray,  the  Pembroke  merchants 
who  secured  a  compromise  the  other  day  at  50c.  on  the  dollar 
were  $291,774.98.  The  assets  consisted  of  stock,  $97,510; 
book  debts,  $60,459. 70,  and  real  estate,  $§1,322.98^1  total  of 
$239,292.68,  showing  an  apparent  deficiencv  of  $52,482.30. 
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aM  (LOT HlNC  TRADE 


-sHke- 


MANUFACTURERS 
OF  fHE    .    .    . 


SU/T. 


WRITE    FOR    SAMPLES. 


Glayton  &.  Sons, 


Halifax,  N.  S. 


IT  WILL  PAY 

YOU  TO  CONSIDER 

THIS  FACT :-- 

During  the 

39  years  in  which  we  have  been 
making  safes,  there  has  never  been 
an  instance  in  which  our  safes  failed 
to  sustain  their  reputation  for  per 
feet  RELIABILITY. 


J.  <£  J.  TAYLOR 

TORONTO  SAFE  WORKS 

145  and  147  Front  St.  East,      -      -      TORONTO 


THOMAS    WEST. 


ROBERT    McCAIN. 


GERMAN  ARTISTIC  WEAVING  GO. 

WOVEN  LABELS,    NIGHT-SHIRT  TRIMMINGS,    INITIALS,    ETC. 


98  MARKT  STR., 
CREFELD. 


120  FRA1SKLI1S  STREET,  NEW  YORK,     all  orders. 


24  EDMUND  PLACE, 
LONDON,  E.   C. 


8  FAUB'G  POISSONNIERE, 
PARIS. 


28 


THE   -:-    DRY   -:-  GOODS  -:-   RHVIEW. 


THE  ENGLISH   EARLY  CLOSING  CONGRESS. 

AVERY  representative  body  of  merchants  and  shopkeepers 
met  in  congress  in  the  Exchange  Hall  at  Nottingham 
last  week,  says  The  Diapers'  Record.  Delegates  were 
gathered  together  from  all  over  the  Kingdom.  There  object 
was  to  confer  as  to  the  best  means  of  obtaining  the  great  boon 
of  shorter  hours  for  the  male  and  female  assistants  whose  work 
is  behind  shop  counters  all  over  the  land.  We  are  struck,  first 
of  all,  by  the  quiet  and  moderate  tone  of  those  who  took  part  in 
the  long  and  interesting  debate,  by  the  humane  spirit  which 
evoked  the  gathering,  and  by  the  soundness  of  the  arguments 
which  were  brought  forward. 

For  fifty  years  the  Early  Closing  Association  has  been  pur- 
suing its  beneficent  course  ;  its  directors  are  able  to  point  to  a 
vast  improvement  in  the  condition  of  shop  assistants,  not  only 
as  to  the  hours  in  which  they  work,  but  to  the  greater  facilities 
which  they  have  for  recreation,  the  increased  comfort  of  their 
surroundings,  and  the  greater  consideration  which  they  receive 
at  the  hands  of  employer  and  customer  alike.  But  this 
improvement  is  not  absolute.  It  exists  only  in  the  wealthier 
and  more  fashionable  districts  of  the  metropolis,  and  of  the 
great  cities  and  towns  of  the  provinces'.  Wherever  the  masses 
congregate  for  shopping  purposes,  there  late  hours  and  long 
hours  are  the  rule  and  not  the  exception.  Indeed,  Mr.  J.  A. 
Stacey  stated,  in  a  paper  read  by  him  at  the  Congress,  that  in 
many  of  the  suburban  districts  of  London  the  hours  of  the  shop 
assistants  were  as  long  now  as  they  were  five  and-twenty  years 
ago.  The  statement  of  the  House  of  Commons  Committee, 
"  The  hours  of  shop  assistants  range  as  high  as  from  84  to  85 
per  week,"  is  still  true  of  all  the  poorer  parts  of  great  cities.  An 
average  day  of  fourteen  hours  in  an  atmosphere  heavily  charged 
with  the  products  of  burning  gas,  especially  at  the  end  of  the 
day,  cannot  be  conducive  to  the  health  of  either  employer  or 
employed.  On  the  contrary,  it  is  the  proper  atmosphere  to  impel 
consumption,  that  terrible  disease  which  creaps  upon  so  many 
of  our  people  almost  unawares  ;  and  no  class  is,  perhaps,  more 
subject  to  it  than  drapers'  assistants,  especially  the  young  women. 
Sir  John  Lubbock  pleaded  hard  at  the  Congress  for  the 
cause  which  he  has  long  championed.  Whatever  the  kindly 
baronet  has  to  say  on  this  subject  is  deserving  of  attention. 
Millions  of  the  toiling  classes  owe  him  thanks,  and  they  best 
pay  the  debt  by  their  cricket,  football,  cycling,  tennis,  boating, 
and  other  recreations  which  are  regularly  delighted  in  as  the 
holidays  and  the  seasons  come  round.  But  to  return  to  the 
Congress.  Sir  John  stated  that  early  closing  could  not  become 
universal  unless  by  legislative  enactment.  Other  speakers  gave 
the  following  illustrations  of  the  failure  of  the  voluntary  system  : 
The  majority  of  the  shopkeepers  in  a  given  district  would  agree 
to  close  their  shops  at  a  reasonably  early  hour.  The  plan  would 
be  adopted  for  a  short  time,  until  a  new  and  "smart"  competi- 
tor would  locate  himself  in  their  midst,  keep  his  shutters  down 
and  his  gas  up,  and  so  compel  the  older  tradesmen  to  revert  to 
his  own  inhuman  and  unnecessary  practice.  Or,  again,  a  major- 
ity of  shopkeepers  in  a  district  would  be  quite  willing  to  shut  up 
shop,  but  a  few  of  their  neighbors,  more  selfish,  or,  perhaps,  less 
far  sighted,  would  refuse  to  join  the  reforming  band,  with  the 
lamentable  result  that  those  who  would  be  just  to  their  servants 
and  themselves  were  not  permitted  to  be  so. 

Now  the  principle  which  Sir  John  Lubbock  advocated,  and 
which  the  Conference  supported,  was  what  may  be  called  com- 
pulsory closing  by  local  option.     The  doctrine  is  set  forth  in  the 


following  terms  -we  quote  the  hon.  baronet's  words  : — "  We  ask 
that  when  two-thirds  of  the  shopkeepers  in  any  trade  desire  it, 
the  Town  Council  or  the  County  Council  shall  have  power  to 
close  the  shops  earlier  in  the  evening,  and  to  arrange  for  a  week- 
ly half-holiday  on  the  day  which  may  be  most  convenient."  We 
think  that  opinion  in  the  drapery  trade  is  as  yet  divided  as  to 
the  wisdom  of  this  course.  In  fact,  a  certain  number  of  old  sup- 
porters seceded  from  the  Early  Closing  Association  when  its 
managers  threw  over  the  voluntary  principle.  It  is  evident,  how- 
ever, from  the  tone  of  the  Nottingham  Congress,  that  the  sup- 
porters of  the  Local  Option  Closing  Bill  are  hopeful  as  to  the 
future. 


DRY  GOODS  AND  THE  LONG  CREDIT  SYSTEM. 

FOR  years  past,  says  the  Trade  Bulletin,  we  have  persistent- 
ly advocated  a  curtailment  of  the  long  credit  system  which 
obtains  in  the  wholesale  dry  goods  trade,  and  as  long  as 
this  abuse  of  legitimate  trading  is  practised  will  we  denounce  it. 
In  order  to  reduce  the  six  months  credit  which  is  given  by  Eng- 
lish and  Canadian  manufacturers,  agreements  have  been  repeat- 
edly entered  into,  only  to  eventuate  in  signal  failures,  as  there 
were  always  to  be  found  parties  who  would  appear  to  observe 
them  by  giving  credit  at  the  shorter  date  agreed  upon,  but  would 
virtually  break  them  by  granting  renewals  that  would  simply 
amount  to  the  old  long  time  credits  it  was  sought  to  abolish. 
Consequently,  these  agreements  were  found  to  be  nothing  else 
than  dishonest  compacts,  entered  into  on  the  part  of  some  for 
the  express  purpose  of  taking  advantage  of  the  honest  members 
of  the  combination.  If  Canadian  manufacturers,  however, 
would  take  the  matter  in  hand  and  agree  to  sell  their  staples  at 
30  days,  they  could  by  that  means  compel  the  wholesale  dealers 
to  adopt  a  shorter  system  of  credit,  and  thus  force  upon  the 
trade  one  of  the  greatest  reforms  ever  inaugurated,  and  one 
which  has  been  admitted  for  years  to  be  essentially  necessary  for 
placing  business  upon  a  more  solid  basis.  If  our  home  manu- 
facturers were  to  take  this  matter  up  in  earnest,  they  would  soon 
effect  the  much  needed  curtailment  of  long  credits,  which  the 
wholesale  trade  has  repeatedly  tried  in  vain  to  accomplish.  Nor 
would  the  wholesale  and  retail  trade  derive  exclusive  benefits 
therefrom,  as  the  manufacturers  themselves  would  be  relieved 
of  the  necessity  of  carrying  the  large  stocks  they  are  now  obliged 
to  have  on  hand,  and  besides,  they  would  be  rid  of  the  annoy- 
ance of  seeing  their  own  money  used  for  the  payment  of  duties 
on  English  goods.  The  granting  of  the  too  easy  credits  that 
have  prevailed  in  Canada  has  no  doubt  had  the  pernicious 
effect  of  encouraging  that  loose  and  indiscriminate  distribution 
of  goods  which  has  caused  so  much  financial  trouble  in  the  past. 
There  is  no  reason  why  the  short  credit  system  observed  in  the 
wholesale  grocery  trade  should  not  be  put  in  force  in  the  dry 
goods  business  ;  but  it  will  never  be  brought  into  practice  by  the 
signing  of  round  robins  among  members  of  the  wholesale  trade, 
agreeing  to  shorten  credits,  when  some  of  them  at  once  do  their 
utmost  to  contravene  it  in  order  to  take  undue  adva*tage  of 
their  unsuspecting  confreres,  by  agreeing  to  give  the  long  terms 
they  had  promised  to  abstain  from  giving.  The  fact  of  this 
duplicity  being  practised  through  the  medium  of  renewals  made 
it  all  the  more  contemptible,  and  proved  the  impossibility  of 
bringing  about  the  desired  reform  through  such  means.  Cana- 
dian manufacturers,  however,  have  it  in  their  power  to  effectu- 
ally curtail  the  long  credits,  which  it  is  admitted  on  all  hands 
have  been  the  source  of  most  of  the  disastrous  reverses  that 
have  befallen  the  dry  goods  trade  for  many  years  past. 
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About  Linings 


HERE  IS  OUR 


Lining 


Ticket 


NOW  ADOPTED. 


Every  piece  of  Lining, 
bearing  this  brand 

...WE  GUARANTEE... 

IN 

LENGTH 
QUALITY 
WEIGHT 
FINISH 


OUR 


RANGE    STOCK    VALUE 


The  most  The 

Complete.  Laigest. 


The 
Best. 


To  avoid  the  delay  experienced  last  season  in  supplying  the  requirements  of  our  customers  in 
this  department,  we  have  bought  most  liberally  for  the  coming  season,  from  both  Canadian  and 
Foreign  manufacturers,  and  are  now  prepared  to  book  orders  and  guarantee  February  delivery. 
Wherever  possible  we  have  improved  our  well-known  numbers,  and  merchants  who  are  in  a  position 
to  buy  on  6o-day  terms  (April  dating)  will  find  our  prices  very  keenly  cut — probably  the  closest  in 
the  trade.  GORDON,  flACKAY  &  CO. 


HEADQUARTERS   FOR 


r  DRESS  LININGS  1 


Of    Every    Description. 


Gordon,  Mackay  &  Co., 


Corner  Front 
and  Bay  Sis., 


Toronto 
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ADVERTISING     ADVICE. 

E FORE  a  merchant  can  derive  full 
benefit  from  his  advertising  be  must 
thoroughly  understand  the  founda- 
tion principle  of  this  modern   busi- 
ness  method.      He   must   then   be 
continuously     progressive     in    the 
l':^    matter    of   new    methods,  and    the 
|:$  proper  means  to  get  the  greatest  re- 
turn from  the  smallest   investment. 
^  It  is  only  by   reading  carefully  all 
the  available  literature  on  this  sub- 
ject that  he  can  always  know  how 

prevent  any  unwise  investments.     No  man  has  ever  yet  learned 
all  that  is  to  be  known  about  advertising. 

HOW    ONE    MERCHANT    LOST. 

A  certain  King  street  clothing  firm  in  Toronto  advertised  a 
particular  line  of  boys'  overcoats  at  a  certain  low  price.  Some 
of  the  better  class  of  people  read  the  advertisement,  and  while 
they  did  not  want  as  cheap  an  overcoat  as  that  advertised  for 
their  boys,  they  thought  that  better  qualities  could  be  obtained 
at  a  correspondingly  low  price.  On  visiting  the  store — supposed 
to  be  a  first-class  clothing  store — they  found  that  the  firm  had 
no  better  qualities.  They  were  not  in  stock  nor  were  there 
samples  from  which  the  goods  could  have  been  ordered.  This 
firm  were  trying  to  sell  boys'  overcoats,  and  supposed  seemingly 
that  all  persons  would  want  the  same  quality.  Advertising  a 
line  at  $4  may  sell  it ;  but  a  line  at  $5  or  $6  might  be  sold 
from  the  same  advertisement.  This  is  one  way  in  which  the 
dealer  may  fail  to  derive  full  benefit  from  his  advertisements. 
Smaller  quantities  and  more  varieties  are  needed  to  meet  the 
varying  tastes  of  the  buying  public.  What  may  be  the  choice  of 
one  woman  is  unlikely  to  be  the  choice  of  another. 

JUDICIOUS    ADVERTISING. 

The  following  pithy  and  valuable  suggestions  from  the  pen 
of  Isaac  Oans,  manager  for  Lansburgh  &  Bro.,  the  big  retailers 
at  Washington,  D.  C,  are  reprinted  from  a  recent  issue  of  the 
News  of  that  city  : — 

"  An  advertiser  must  have  a  certain  knowledge  of  the  wares 
that  he  writes  of.  He  must  be  consistent  and  honest  in  his 
description  and  never  allow  himself  to  use  unnecessary  phrases. 

"  His  aim  should  be  to  use  clear,  plain  language,  nothing 
flowery  or  elaborate.  He  must  never  misrepresent  ;  it  is  the 
fair  methods  that  tell  the  tale. 

"  Purchasers  of  the  present  day  are  pretty  well  educated  as 
to  the  worth  of  merchandise.  The  average  shopper  of  the  day 
will  throw  aside  an  advertisement  that  borders  the  least  bit  on 
deception.  "Sou  cannot  fool  the  public  more  than  once,  and  it 
is  far  better  never  to  attempt  it.  Sensational  advertisements 
have  had  their  day. 

"  Advertisements  should  be  concise  and  to  the  point.  It  is 
unnecessary  to  write  a  long  preface. 

"  Advertisers  of  the  present  age  take  great  liberties  with  the 
composition  of  their  'ads'  in  order  to  make  them  attractive. 
A  nicely  worded  advertisement  will  generally  attract  credence. 
There  are  many  people  who  will  take  as  much  pleasure  in  read- 
ing a  nicely  worded  advertisement  as  they  would  any  of  the  news 
of  the  paper,  and  those  are  the  people  you  impress. 

'■'•  Some  merchants  are  imbued  with  the  idea  that  when  they 
reached  a  certain  stage  of  success  in  their  business  career 


they  need  not  advertise  any  more  ;  or,  if  at  all,  in  a  very  small 
degree.     This  is  decidedly  a  wrong  conclusion. 

"  I  know  of  a  manufacturer  of  a  certain  corset  which  has 
been  boomed  into  success  through  good  and  liberal  advertising, 
who  had  attempted  to  '  let  up '  for  a  year  on  the  extensive  and, 
as  he  thought,  costly  advertisement.  The  sale  of  that  corset 
dropped  off  20  per  cent,  in  one  year,  and  I  feel  sure,  though 
that  corset  had  merit,  it  would  gradually  have  dropped  out  of 
existence  had  the  manufacturer  continued  his  plan. 

"  A  certain  local  advertising  solicitor  told  me  not  long  since 
that  he  had  approached  a  merchant  for  an  advertisement,  when 
this  gentleman,  who  evidently  was  piqued,  said  : 

"  '  I  am  tired  of  advertisements.  I  don't  believe  they  pay 
anyway.  Wherever  I  go  I  see  Sapolio  advertised  until  I  get 
tired  of  it.' 

"  '  Yet,'  said  the  solicitor,  'were  you  sent  after  soap,  it  would 
be  the  first  soap  you  would  ask  for.'  The  man  acknowledged 
the  truth  of  this  statement  and  to-day  is  a  liberal  patron  of 
printers'  ink. 

"The  man  who  does  not  think  that  advertising  pays  is  very 
much  at  sea.  Judicious  advertising  does  pay,  though  it  does 
not  pay  to  advertise  in  everything  that  comes  along.  There  may 
be  one  merchant  in  a  thousand  who  has  been  successful  without 
advertising,  but  it  is  a  very  rare  instance — and  then  I  firmly  be- 
lieve his  success  would  have  been  trebled  had  he  advertised. 
But  an  advertisement  nicely  worded  is  not  all  that  is  needed. 
You  must  have  the  goods  just  as  advertised — nothing  approach- 
ing them.  Never  say  you  are  just  out  of  it ;  here  is  something 
that  will  do  as  well.'  That  leaves  a  very  poor  impression  of  your 
business  methods  on  your  patron's  mind  which  will  require  much 
time  ever  to  eradicate. 

"I  belong  to  the  great  majority  of  the  present  day  who  be- 
lieve that  money  well  spent  in  advertising  will  pay  for  itself 
many  times,  and  that  the  most  successful  business  men  of  the 
present  day  are  the  ones  who  have  spent  and  do  spend  much 
money  in  advertising." 

QUALITY    AND    ADVERTISING. 

Don't  invite  the  people  to  dabble  with  cheap  stuff  in  your 
advertising — that  is,  don't  think  that  offering  cheap  stuff  at  value 
is  bound  to  do  you  good  and  increase  your  trade  eventually. 
The  demands  and  taste  of  Montana  trade  can't  be  supplied  by 
this  policy. 

Quality  at  an  inside  price  is  good  merchandising,  but  be 
sure  to  keep  your  advertising  up  to  the  atmosphere  of  good 
stuff. 

Emphasize  the  price  you  name  by  the  features  of  the  quality 
you  can  give. 

Beware  of  advertising  in  papers  that  use  poor  quality  paper. 

Give  some  attention  to  ad.  building  in  type,  which  includes 
spacing  type,  relative  position  of  words  you  desire  to  be  brought 
out,  etc. — Economist. 


A  peculiar  illustration  of  how  cotton  can  take  fire,  comes 
to  us  from  Livepool.  The  steamer  "  St.  Pancras  "  was  unload- 
ing bales  of  cotton  from  the  hold  with  a  stcam-carne,  when 
the  iron  bands  scraping  against  the  side  of  the  hatches  caused 
friction  enough  to  make  the  sparks  fly,  with  the  result  that 
the  cotton  ignited.  The  insurance  people  on  the  other  side, 
gathering  wisdom  from  this  incident,  are  agitating  for  wire  rope 
as  binders. 
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LISTER  &  CO. 


(LIMITED) 


Manningham  Mills 

BRADFORD,         -         -  ENGLAND 

(Paid  up  Capital,  $10,000,000) 


Are  the  Largest  and  most  Reliable 

Makers   of  Pile  Fabrics 

in  the  World. 

Silk  Seals,  Silk  Velvets,  black  and  colored, 
Dress  and  Millinery  Plushes,  Etc. 
Silk  and  Mohair  Furniture  Plushes,  Etc. 

To  be  had  of  all  the  leading  Wholesale 
Houses  in  Canada. 


Sole  Agents  for  the  Dominion  : 

H.  L.  SMYTH  &  CO.,  Montreal  and  Toronto 


CHRISTMAS  NOVELTIES 

IN   PURE    SILK   GOODS 


mid\ 


All  White,  White  Grounds  with  Colored 
Embroidery  in  Light  Heliotrope  Dark 
Heliotrope,  Sky.  Navy,  Reds,  Black, 
Pink,  etc.  Also,  Dark  Grounds  in  New 
Patterns,  produced  in   the    latest  shapes  in 

Knots,  Puffs,  Derby,  Four-in- 
hand,  Flowing-end  Ties 
and  Bows. 

64  Bay   St., 

)     TORONTO. 


US, 


Still  a  Favorite  : : 


Our  Reliable  Suspender  has  sold  largely 
ever  since  we  introduced  it  to  the  trade. 

No  Sewing  to  give  out  !  No  button 
holes  bursting  !  No  pulling  apart  in  the 
back  !     

If  you  haven't  seen  it,  send  50  cents  for 
a  sample  pair. 

We  make  a  complete  line  of  Braces, 
Hose  Supporters,  Belts,  etc.,  and  keep  up 
to  the  times.  A  specially  fine  line  of  Holi- 
day Braces 

C.  N.  VROOM,  St.  Stephen,  New  Brunswick 


4  size  fac-simile  of  package. 


BUTTERMILK 

TOILET  SOAP 

THE  BEST  SELLING  TOILET 
SOAP  IN  THE  WORLD. 

Excels  any  25  cent  Soap  on  the  Market. 
Nets  the  retailer  a  good  profit. 

When  sold  at  a  very  popular  price  it 
will  not  remain  on  your  counters.  Try 
a  sample  lot. 

The  quality  of  this  soap  is  GUARANTEED.  See 
that  tlic  name  "  BUTTERMILK  "  is  printed  as  above 
"in  green  bronze"  and  the  name  "Cosmo  Buttermilk 
Soap  Company,  Chicago,"  in  diamond  on  end  of  pack- 
age.    Beware  of  Imitations. 

Cosmo  Buttermilk  Soap  Co. 

84  ADAMS  ST.,  CHICAGO 


F.  W.  HUDSON  &  CO.,  Sole  Agents,  TORONTO. 


a 


F.  J.  H.  HAZARD, 


Manufacturer  of 


WIRE  CASH  CARRIERS,    PNEUMATIC 
(TUBE  )  CASH  CARRIERS,    CASH  AND 

PARCEL    CARRIERS.  For  Store  Service 

A  Long  Experience,  the  Latest  Improved,  the  Most 
Practical  and   Reliable 


Many  (if  the  largest   houses    using  both  our  cash 

thoroughly  tested — notably  so  in  some  of  the  busiest  1 

Send  for  particulars.       ADDRESS 


and  parcel    carriers.       All    of  our    systems    have   been 
luses,  where  they  are  giving  entire  satisfaction. 

F.  J.  H.  HAZARD, 

SI   Victoria  St.,  TORONTO,  OHT. 
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Like  all  other  Silk  Thread  Manu- 
facturers, we  make  different  quali- 
ties of  100  yards  and  50  yards  Spool 
Silks  to  meet  the  demands  of  the 
trade. 

The  Only  Brand 
we  recommend  is 
that  bearing  our 
own  name  on  Spool 
like  this. 

Belding's  Silks  will  be  found  the 
best  in  the  market,  and  average  10% 
stronger  than  any  other  make. 

See  that  the  name  Belding  is  on 
every  Spool,  and  take  no  other. 

All  the  Leading  Retail  Dry  Goods 
from  the  Atlantic  to  the  Pacific 
keep  Belding's  Silks. 

BELDING,  PAUL  &  CO,  Ltd, 

MONTREAL. 
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Established  1792 


KNOX'S 


Tailors'  Linen  Threads 


ARE- 


UNEQUALLED 


FOR 


. .  Evenness  and  Strength  . . 

IIS  USE  FOR  THE    _y  THF 
PAST  100  YEARS 

Best  Tailors 
Throughout  the  World 


•  KNOX'S 


AND  TAKl 
NO  OTHER 


The  Worstec 

and  Braid  Go. 


Of  TORONTO,  Ltd. 


(WHOLESALE   ONLY) 

Solicit  Trial  Orders  for  any  and 

All  kinds  of  Boot  and  Shoe  Laces 
Dress,  Corset  and  Stay  Laces 
Cords  of  All  Sizes  and  Kinds 
Braids  of  any  Kind  or  Width 

The  above  are  made  in   Cotton,  Wool  (Mohair 
op  Worsted)  or  Silk. 

Send  for  Samples  and  get    Quotations 

THE  WORSTED  AND  BRAID  CO.,  Limited, 

TORONTO  JUNCTION 


Thouret,  Fitzgibbon 


&  Co. 


MONTREAL 


Sole  Agency 


Jammet 
French 


And  BERLIN,  Germany 

«  Gloves 


We  Stilt  .  . 
Quote  Prices 


Guaranteed 


Trade  Mark 


"La  Chartreuse,"  7  Stud  laced,  gussets,  $11.50 
"Andree,"  4  butten,  gussets     -  9.50 


Stock  Carried     *      Fresh  Goods 


WHITE  FOR  SAMPLES 


WOOLENS  and 

TAILORS'  TRIMMINGS 


John  Fisher,  Son  ACo., 


Balmoral  Buildings, 

Montreal, 
Canada. 


Huddersfield, 

England. 


"FITS  LIKE  A  GLOVE.' 

THOMSON'S 


ENGLISH    MADE, 
Glove-Fitting.    Long  Waisted. 


TBADK   MARK. 


CORSETS 


At  Popular 
Prices. 


TWELVE  FIRST  MEDALS. 


The  Perfection  of  Shape,    Finish  and  Durability. 

APPROVED  by  tho  whole  polite  world. 
SALE  OVER  ONE  MILLION  PAIR8  ANNUALLY. 
A  large  stock  of  these  GOOD  VALUE  Corsets  always  on  hand  at 

JOHN    MACDONALD    &    CO'S,    TORONTO. 
MANUFACTURERS  :  W.  8.  THOMSON  &  CO.,  LIMITED,  LONDON. 

See  that  every  Corset  is  marked  "THOMSON'S  GLOVE  FITTING,"  and  bears 
»ur  Trade  Mark,  the  Crown.     No  others  are  genuine. 


IV|iLLEit  Bros.  *  (o.  wion.^ 


Manufacturers 
for  the  Whole- 
sale Trade  of 
the  following 
Standard  Lines 
of  Fine  Linen 
Faced  Collars 
and  Cuffs 


COMET  OPERA  HANLAN 

76       0R0     MARQUIS 

MOZART  GUFFS,  RAPHAEL, 

A  UnCI  A    Reversible  Linen 
AHULL.U       Collars  *  Caffs 


Only  the  very 
best   materials 
are  used  in  the 
manufacture  of 
these  Goods 


THE  DOMINION   COTTON   MILLS  COMPANY. 

MAGOG   PRINTS. 

A  Full  Range  of  PURE  INDIGO  PRINTS  Is  now 
being  shown  to  the  trade.  Ask  Wholesale  Houses 
for  Samples. 

All  Goods  Guaranteed  and  stamped  "  WARRANTED 
PURE  INDIGO." 

D.  MORRICE,  SONS  &  CO.,  Montreal  and  Toronto 

Selling    Agents. 


MANTLES,  GRATES   and   TILES 

OFFICE    AND    STORE    FITTINGS 
AND    FURNISHINGS. 


THE  CwTDRRBULL  CO..  LU. 

OF   GALT,   ONT-, 

MANUFACTURERS    OF 

Full-Finished  Lambs  Wool  Underclothing.  La- 
dies' Full- Fashioned  Underwear  in  all  Wool, 
Merino  and  Medium.  Men's  Full  Fashioned 
Underwear  in  all-Wool,  Merino  and  Medium. 
Ladies',  Boys'  and  Girls'  Combination  Suits,  Full 
Fashioned.      Ladies,'  Boys'  Shirts  and  Drawers. 


SEND   FOR   PRICE  LIST. 


World  Wide  Popularity 


The  Delicious  Perfume. 


Crab  Apple  Blossoms 

EXTRA   CONCENTRATED 

Put  up  in   i,  2,   3,  4,  6,  8,  and  16 
ounce  bottles. 

And  the  Celebrated 

Crown  Lavender  Salts 


Annual  sales  exceed  500,000  1 
Sold  everywhere. 


THE  CROWN  PERFUMERY  CO. 

177  New  Bond  St.,  London,  Eng. 
By  all   principal  dealers   in   perfumery. 


bottles.       !kwenperSali1 


ALLOA 

KNITTING 


Paton's 
Make 


Have  long  been  CELEBRATED  for 
their  EXCELLENCE  OF  QUALITY 
and  GREAT  DURABILITY    .     . 


WOOLS 


An  immense  variety  of  Rich  Colorings  in  Wheeling, 
Fingering,  Vest,  and  Petticoat  Wools  to  select  from. 


Merchants  having  any  difficulty  in  procuring  them  will  please  communicate  with 

JOHN  F.  RAPHAEL  or  to  JOHN  PATON,  SON  &  CO. 

1 90  St.  James  St.,  Montreal    *  Alloa,  Scotland ;  and  51  Mil- 

Agent  for  Canada.  ton  St..  London,  EX. 

Only  makers  of  the  Original  Alloa  Yarns. 


Thomas  Mealey  &  Co. 

MANUFACTURERS    OF 

Wadded  Carpet  Lining 


MEALEY  STAIR  PAD. 


AND 


STAIR  PADS 

HAMILTON, 

ONT. 

OFFICE  .— 

U  Catharine  St.  North- 


Christmas  Novelties. 


TO    THE    TRADE. 

Our  stock  of  Fancy  Goods  for  Xmas  Trade  is  now  complete.  The  assortment  contains  an 
immense  selection  in  useful  and  ornamental  articles  of  extraordinary  value  and  suitable  for 
holiday  presents. 

Metal  Hand  and  Three-fold  Mirrors,  Photo  and  Sketch  Frames,  Fancy  Tables,  Glove,  Handkerchief  and 
Powder  Boxes,  Office  Memorandas,  Ink  Stands,  Clocks,  Presentation  Cutlery  (in  cases),  Stamped  Linen  and 
Felt  Work  (in  great  variety),  Flower  Stands,  Candlesticks,  Bronze  Ornaments,  Vases,  Card  Receivers,  Lunch, 
Trimmed  and  Scrap  Baskets,  Basket  Tables,  Fancy  China  Ornaments,  Opera  Glasses,  Linen  Testers,  Ladies' 
and  Gents'  Dressing  Cases,  Work  Boxes,  Tea  Caddies  and  Cosies,  Fancy  Trays,  Writing  Desks,  Satchet  Sets 
and  Bags,  Fancy  Cushions,  Head  Rests,  Hat,  Lace  and  Scarf  Pins,  Brooches,  Ladies'  Fancy  Belts,  Nail, 
Shaving,  Tooth,  Hair  and  Cloth  Brushes,  Toilet  Waters,  Perfumery  and  Soap,  etc.,  etc. 

In  each  of  our  respective  departments  are  special  lines  suitable  for  Christmas  Trade. 
Come  and  see  us.      Orders  solicited. 


JOHN  MACDONALD  &  CO. 

GENERAL  DRY  GOODS,  GENTS'  FURNISHINGS,  HABERDASHERY, 
FANCY  GOODS,  WOOLENS  AND  CARPETS 

Wellington  and  Front  St.  East,  TORONTO 


And    MANCHESTER,    ENGLAND. 


R.  PARKER  &  CO. 

Dyers  and  Finishers. 


All    Wool    and    Union    Dress    Goods     Dyed    and    Finished,    guaranteeing    no 

shrinkage  in  the  width. 
Ribbons,   Silk  and   Union,   Dyed,   Finished  and   Reblocked. 
Braids,   Dyed  and  made  up  in  gross  and  one  dozen  Bunches. 
Ostrich  Plumes,  Cleaned,   Dyed  and  Curled  in    the  best   styles. 
Fingering  Yarns,   Berlin   Wools    Dyed  and  made  up. 

SZEHSTL  FOE  WHOLESALE  PEICE  LIST 


WORKS  AND  HEAD  OFFICE— 787  to  791  Yonge  St. 


R.  PARKER  &  CO.,  Toronto,  Ont. 


V 


